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AFTER INSPECTION RE PAIRS (AIR) WindSmere FULL SERVICE PROPERTY MANAGEMENT?

PRESTIGE PROPERTIES
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Windermere Prestige Properties
1681 W Horizon Ridge Parkway, Henderson, NV 89012 help you.

* Free 24 Hour Estimate based on your Inspection Report, " S 702-432.4600 Office 1 702-301.8020 Cell | martimatthewslv@hotmail.com
just simply forward it to us!

* Pay Out of Escrow option is available
e Pre-Listing Repairs, Clean up and Remodeling Services offered / \ E @ é ‘ Dg
 Plumbing, Roofing, HVAC, Electrical, Pool, :

Landscaping, General construction and much more!
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When the inspection report comes in, and the buyer has a list of repairs, CALL US.
AIR is a one stop shop for all your repair needs. Let us take the weight off
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your shoulders and save your time for more successful closings! , 1' l
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£ 702-778-4346
A I . R estimator@afterinspectionrepairs.com - v
www.afterinspectionrepairs.com Li
cense #079908 License #087194
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Need A Home With More Room?!

e a0 = A S - o —— i, - e =

Clay is a dedicated and experienced Mortgage Lending Professional
and Branch Manager with Fairway Independent Mortgage
Corporation here in Las Vegas.

As passionate as they come, Clay is constantly working to ensure
an exceptional experience for his clients from end to end. Clay is
knowledgeable and seasoned in all major mortgage loans — especially
VA. He is known within the industry and by clients as "The Loan
Racer” for his ability to provide a quick, comprehensive, effective,
and efficient experience for his clients.

Outside of work, Clay can often be seen with his family
at the local drag strip and on Instagram in his
1100hp Dodge Demon.

CLAY SCHMEISSER - ’
Branch Manager - '

NMLS# 404275

Las Vegas, NV

Office 702.685.2225

Cell 702.777.BOOM (2666)

OO O @TheLoanRacer

w

- a% FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

THE LOAN RACER
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REAL PRODUCERS TEAM

Mike Maletich Shane Dasher Kendra Brad Martin Chris Menezes Albert and Liliya
Owner/Publisher Assistant Publisher Woodward Scheduling Writer Chernogorov
Editor Coordinator Chernogorov
Photography,
Photographers
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Fidelity National Ti

Joslyn England | Michael England ™
253) 225-6521 | (253) 225-9597

FNT Agency of Nevada, Inc | 500 N Rainbow Suite 100 | Las Vegas NV 89107

DURING Y HEIR
HOME PURCHRSE

YOUR CLIENT'S
DON'T KEED

MAYH:‘.M

WIN

HOME INSPECTION

Looking for a @

New Inspection Partner?

Phil Whalen
WIN Home Inspection Summerlin Nicholas Sakha
702-336-4190 Agency Owner

www.summerlin.wini.com Las Vegas
702-968-7878

Allstate.

You're in good hands.

License #10S.0002665-RES

YOUR BUSINESS PHOTOGRAPHY STUDIO
PORTRAITS * PRIVATE EVENTS » ARCHITECTURE

We believe that every professional needs a captivating image to
support their brand. Together we’ll team up to create
a professional look that captures you and your work in the best way.

Liliya & Albert

e

WWW.OCHERNOGORVWED.COM (:HFR\_r%;)z:{;Kw

CONTACT@CHERNOGOROVWED.COM = (424 236-8553
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

GET EVERY ISSUE

PREFERRED PARTNERS

AFTER INSPECTION
REPAIRS

After Inspection Repairs
(702) 706-8065

AIR CONDITIONING
& HEATING

Aire Serv of Las Vegas
(702) 565-4610

DISINFECTION SERVICES
DnA Environmental Defense
Doug Moore

(702) 514-4103

ELECTRICAL SERVICES
Fowler Electric LTD
(702) 778-4346

HOME INSPECTION
Home Shield Inspections
(702) 349-4707

Red Rock Home
Inspections LLC
Rick Watkins

(702) 902-9749

Win Home Inspection
(702) 336-4190

HOME WARRANTY
Old Republic

Home Protection
(925) 963-4726
www.orhp.com

Tina Lim - Your Home
Warranty Advisor
(702) 767-0568

INSURANCE
Allstate - Nick Sakha
(702) 968-7878

702-349-4707

8 - March 2021

MORTGAGE
Canopy Mortgage -
Jason Hill

(702) 768-8898

The Loan Racer

with Fairway
Independent Mortgage
Clay Schmeisser

(702) 685-2225

NON-PROFIT
Love Justice International
(412) 606-9954

PHOTOGRAPHY
Chernogorov Photography
(424) 236-8553
www.chernogorovwed.com

PROPERTY MANAGEMENT
Windermere

Prestige Properties

Marti Ladd

(702) 301-8020

TITLE COMPANY
Fidelity National
(253) 225-9597

Fidelity National Financial
(702) 877-3003

WFG National Title
(702) 728-5295

~ dwellgls

THE SMARTER WAY TO CARE FOR YOUR HOME

Introducing a new kind of warranty that provides hassle-free

homeownership to Las Vegas residents.

THE SMARTER WAY TO CARE FOR YOUR HOME

TINA J. LIM
702.767.0568
TLim@nhwusa.com

ON YOUR PHONE

Download Our Mobile App

It’s a badge of honor to hold the printed version of Las Ve-
gas Real Producers magazine in your hands. If you want all
issues wherever you go, download our mobile app, and take
them with you. Search DigaPub wherever you download apps
and choose Ohio - Las Vegas Real Producers.

2 Download on the
. App Store

GETIT ON

P> Google Play

IS YOUR CLIENT'S
APPROVAL LETTER
NOTHING BUT A
FAIRYTALE?

NOT HERE AT

CANOPY

MO RTG AGE

JASON HILL N | 3 ! t
(702) 768-8898 | LOAN OFFICER ' \
NMLS # 377676

170 S GREEN VALLEY PARKWAY STE
OFFICE 332 HENDERSON NV 89012

Xeoli{c

EQUAL HOUSING
LENDER
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On The
Rise:
Julian
Werly

If you are interested in contributing or nominating Realtors for certain stories,
please email us at mike.maletich@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Las Vegas Real Producer magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

YOU'RE ABOUT TO UNDERTAKE

THE BIGGEST INVESTMENT

OF YOUR LIFE.

Red Rock Home Inspections truly cares
about ensuring you make a wise purchase.

Father & Son - Family owned - Veteran owned | Military/Veteran, First Responder & Teacher discount
Proud Member of VAREP Las Vegas Chapter | Home Pre-Listing Inspections
General Home Inspections | New Construction Inspections | 11th Month Warranty inspections
Fully Licensed & Insured | 100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

- - Weekend, holiday,
/4‘»//\ 702-902-9749 holi

/ k rrhilv.com apps(()iI:let)I(Itlec}iat}S’
RED ROC rick@rrhilv.com : availablEs

— HOME INSPECTIONS LLC. —
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You're in LUCK with the best..
Fidelity National Title's

PREMIER TOOLS AND TECHNOLOGY|

Dave Bennett

Michael England

Serving Mesquite Serving LV/Pahrump

Sidi‘\'é}r.:,{;lu; |

o

Serving LVIPahrump

GENIUS

BAR WITH THE SALES & TECHNOLOGY TEAM

W Fidelity Natwna] Title Agency of Nevada
A usted everywhere every day.
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ELECTROSTATIC
DISINFECTION

( nmm.)

E-LEK-TRO-STAT-ICK
DIS-IN-FECK-SHEN

BY THE NUMBERS ALL SURFACES IN A HOME

OR OFFICE ARE SPRAYED ENV{;“;?:P;:E;:TAL
HERE’S WHAT LAS VEGAS’ TOP 500 AGENTS SOLD"' :JIJESTAé.:} STATICALLY Electrostatic Disinfection

CHARGED MIST OF - |
PARTICLES THAT CLING Chemical Fogging

23,356 1@160285796,040 (RN

( Yes, even the hard to reach S!uﬂ:) 702.514.4103

SALES VOLUME
TOTAL TRANSACTIONS

LISTING SIDE
TRANSACTIONS

For a heartwarming home,

=5 all you need is family. f
QB e
AIRESERY
SALES VOLUME o Falghiorhf company
PER AGENT I PER AGENT 702.565.4610

AireServ.com/Las-Vegas
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cover agent

Photography by Liliya and Albert Chernogorov - Chernogorov Photography
Written by Chris Menezes + Photographed at PetSmart

Mahatma Gandhi once said: “The greatness of a
nation and its moral progress can be judged by the
way its animals are treated.” The same can be said
of Anthony Knight, founder of the Animal Adoption
Organization, Foster Friday Foundation, Managing
Broker of Platinum Real Estate Professionals SW
Office, and Leader of the Anthony Knight Group.

WITH THE

‘ mﬂmw
[ il b .;‘- Anthony’s compassion for people, his devotion to integrity,
P’ ] and doing the right thing by all living creatures is exempli-

fied through his foundation efforts and success as a RE-
ALTOR® and broker. The fine-tuning of his moral compass

LEAST AMONG

G u&#ﬁ" #  USAT HEART
.

and ambition for life was largely shaped growing up in the
Pacific Northwest.

15
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Born in Clarkston, WA, and raised in Lewiston, ID, Anthony
always took note that the two towns that he grew up in were
named after explorers (Lewis and Clark). The only dividing line
that separated the two was the Snake River, which borders the
two states. The two small towns, both rural in landscape, greatly

influenced his hard work ethic and honest values.

“You can’t be a crook in a small town; they’ll run you out quick-
ly,” Anthony notes.

More than the small town’s milieu, Anthony’s ethics were even
more so influenced by his stepfather, Allen Henderson. After
becoming a quadriplegic when he broke his neck diving into
the Salmon River in Idaho, Anthony witnessed first hand the
challenges he struggled with, but also the mindset in which he
tackled each challenge.

“I watched him overcome all kinds of challenges and he always
stayed positive. He was an inspiration to everyone who knew
him. He is no longer with us, but I think about him every day and

remind myself how fortunate I am to walk, move, etc.”

With a gratitude for life and the drive to make the best of it, no
matter what the challenges may be, Anthony turned his ambi-
tions towards investing in real estate at the age of 19. Although
he received a scholarship to further his education through
college, he was tired of school and decided to use his time to do
everything he could to invest in real estate as soon as possible.

Anthony’s new direction found him working with as a welder
at a fabrication shop and then getting a job working at a paper
mill in northern Idaho. He purchased his first home at age 19,
and thus began investing and managing properties, working
four days on and four days off. By the time he was 28, he had

over 30 tenants.

Seeking the next opportunity, in 2007, Anthony sold all of his
properties, moved to Las Vegas, and invested everything he had
into opening a restaurant. By 2009, however, he had lost it all.
With very few options at that point, he decided to obtain his real
estate license and begin a new career helping others purchase

property. He hasn’t looked back since.
“I love the marketing side of it the most, leveraging technology

to create a better experience for our clients while saving them

money, but there are so many things that make real estate fun.”

66

YOU CAN'T
BE A CROOK IN
A SMIALL TOWN;

THEY’LL RUN YOU
OUT QUICKLY.
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“I love watching my agents grow and I have met so many
influential people too, both in the industry as well as clients.
I was told once to always make sure to be the dumbest guy in
the room. I took that and ran with it,” he jokingly admits. “It’s

worked out well so far.”

Anthony still maintains the passion he started out with, and
has developed a love of construction in addition to investing.
He enjoys rehabbing properties in his spare time, and restor-
ing classic cars as well. He is currently building a summer
home on seven acres that he recently purchased overlooking

the Clearwater River in Idaho.

With the words of Mahatma Gandhi, and the Foster Friday
Foundation at heart, Anthony’s main goal this year is to raise
$100k for no-kill animal shelters, to help look after and pro-
tect the least valued lives among us, and hopefully raise the

bar for how society treats and values all life.
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| WAS TOLD ONCE TO
ALWAYS MAKE SURE TO
BE THE DUMBEST GUY
IN THE ROOM. | TOOK
THAT AND RAN WITH IT.
[T°S WERIKED @UT
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REALTOR® on the rise

Good People,
SERVING GOOD PEOPLE,
All Day Long

Written by Chris Menezes
Photography by Liliya and Albert Chernogorov - Chernogorov Photography

It’s Julian’s sincerity that truly drives his passions. Often de-
scribed as shy and reserved at first, Julian enjoys opening up to
people once getting to know them. And once that connection is
established, he is filled with a sincere desire to please. He takes

his work seriously, and as a result, has a stellar work ethic.

Julian’s compassion for people is derived from experiences living
in diverse communities, experiencing poverty, and reveling in

a variety of cultures, whether through traveling the globe or
through city living. Born and raised in Las Vegas, Julian spent
some time living in Seattle, Washington, where he served tables
at the Bay Café and began building a portfolio of investment prop-

erties, one property at a time.

During that time, he fell in love with renovation, restoration, and
building and developing the area. So, when he moved to Salt Lake
City, Utah, with his partner, Gregory Bucher, who was trans-
ferred there through his job, Julian decided to obtain his real es-

tate license, instead of looking for another restaurant to work at.

“It was tough for me to move to Utah, as my life in Seattle was
well balanced with purpose, community, and family,” says Julian.
“I went through the Journey to Mastery program with Coldwell




Banker in Sugarhouse, an NLP program admin-
istered by Douglas Yates, which catapulted me

into my career.”

Upon returning to Las Vegas in 2018, Julian
joined Century 21 Americana, where he is
currently developing the Julian Werly Realty
Group. While he works 10-12 hour days, seven
days a week, he still loves restoring properties,
which he praises as an “underappreciated lost

art” and he finds the task creatively cathartic.

In addition to renovating properties, Julian
enjoys the arts — more specifically, painting

and drawing. While he hasn’t had much time to
practice much of either in the past few years, he
recently retrieved his paints and brushes, and

has been thinking of new compositions.
“Art, for me, was the best form of meditation.”

Of course, most of his time these days is devot-
ed to building and developing his team, whose
mission is simply this - “Good People, Serving
Good People, All Day Long. He admits that now
is the time to take advantage of the opportu-
nities that have been presented in his fellow
people, new processes, ever-changing technol-
ogies, responsibly-used automation, and new
equipment. All the while doing great work for
his clients and passing along great skills to his

team members.”

Recently, Julian has also begun stretching his
efforts towards becoming more involved in aid-
ing those in need. More specifically, the home-
less and mentally ill. While he understands this
is a venture that will take time, in the meantime,
he is diligently working to scale his business

and get as close to perfection as possible.

“There is no wrong or right way to this pro-
fession,” says Julian. “However, I think any
aspiring agent should be careful who they allow
to tip their ear. Pick and choose for yourself

what sounds right and listen to your gut—it

never lies.”




meet our partner

with Fidelity National Title

Written by Chris Menezes
Photography by Liliya and Albert Chernogorov
- Chernogorov Photography

Technology has been good to
Michael and Joslyn England.
Not only is it responsible for
propelling them as one of the
best title companies in Las
Veegas, with Fidelity National
Title, and connecting them with
the most efficient and effective
leaders in real estate. It's also
responsible for bringing them
together as a couple.

Mike and Joslyn’s connection with
technology shows not in their abilities
to harness it in business, but also
since it was the main catapult to

them connecting on a personal level.
“Joslyn and I were OG online daters.
‘We met on eHarmony when it first
came out,” Michael explains. “We
have always strived to be the tech-
nology leaders in our market and will
continue looking for ways to be better

for our partners and consumers.”

Before Michael and Joslyn were
leaders in the title world together;
however, they owned an advertising
agency that focused on the real estate
industry. They admittedly didn’t know
anything about title insurance until
being introduced to title sales through

their advertising business in 2016.

That spring, Michael decided to start
afresh in the title business, while Jos-
lyn spent another year as a marketing
director for a large real estate team.
Later Joslyn spent time in business
development with a large mortgage
company and eventually joined
Michael in 2018, landing at Fidelity
National Title to build their husband

and wife team together.

Las Vegas Real Producers - 25
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Michael and Joslyn have since added
members to their team by developing
young “organic” talent as a feeder
program into the Fidelity Sales Team.
Because of their entrepreneurship
background, they are very solu-
tions-based and treat their partner’s

business as if it were their own.

“We are both entrepreneurs at heart
and love to help agents achieve their
goals,” says Michael. “When our
agent partners are winning, we are
winning, and we both are extremely
competitive and want to be the best.
When I look at the top 500 and see
close to 100 names we get to work
with, then that’s when we are most
inspired and fulfilled.”

Michael and Joslyn value building
relationships with their top producing
real estate clients, but know that this
business is also built on helping im-
prove their business ... and long lunch

meetings don’t simply cut it anymore.

“We understand that lunches and
happy hours don’t help our producers
achieve their business goals. Our RE-
ALTOR? clients value our partnership
because we strive to always lead with

value first,” Michael explains.

“We lead with tech, title, and mar-
keting solutions. We try to stay away
from ‘traditional’ title sales that are
built on pop-by gifts, pens, donuts,
etc., but instead, provide solutions to
make our client partners more effi-
cient in their business. Our goal is to
help you do enough business that you
don’t need my logo on your notepad,
but instead, you’ll put your personal

branding on your own stuff.”

Michael and Joslyn have always
aimed to be on the forefront of

change. They don’t shy away from

Bewm T B ]
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SUCCESS /s
when others talk
about you more
than you talk
about yourself.

it, but rather embrace it, and strive

to be instruments of change as well,
change for the good. “As the indus-
try is continuing to change, who you
partner with matters!” Michael says.
“Most real estate industry profession-
als run from change and get upset. We
welcome the change and adoption of

technology in our business.”

“We want to be remembered as people
that helped change how title sales is
done in Las Vegas, taking it from pens
and pads to value-based marketing.”

Even Michael and Joslyn kids — Mat-
thew, 16, Annabelle, 14, and London,
11 - share their affinity for technolo-
8y, as they are always trying out the
latest and greatest in the technology
field. Matthew is even employed as a

professional gamer and streamer.

“Success is when others talk about you
more than you talk about yourself,”

says Michael. “In Las Vegas, if someone
asked for a good referral for a Title Rep
and our name comes up the majority of

the time, then that’s success to me.”



announcement €4 | The Answer Is Simple -

Just Reach Out

fellow Las Vegas REALTOR® for

a feature in Las Vegas Real Pro-
ducers, PLEASE email us at mike.
maletich@realproducersmag.com.

There is NO COST to be featured.
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YOUrIOmEWarranty conpany’
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We're grateful to support you and your clients
with superior home warranty coverage.

Contact us fo learn more.

Francine Willis Katherine Dunton
Senicr Account Exacutive Senior Account Exacutive
BOO 2627131 Ex 1151 BO0.282 7131 Ext 1344
C: 02 6042004 KathanineDiZiorhp. com

l FrancneWW@orhp.com my orhp.combkathennedunion
rry arhp comilrancnewilis
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OUR WORK IN 2020

In the midst of a global pandemic,
our donors and partners stepped up
more than ever before.

CARE FOR THE MOST VULNERABLE

Beloved Home celebrated a new addition during Nepal
lockdown. In September, the home parents had their second
child, Ezra, so there are now 14 children living at Beloved
Home. All of the school-age children attend The Dream
School, and most of their 2020 schooling was conducted
online. Two young adults who used to live in the home now
live independently. Although they no longer live at Beloved
Home, they are actively participating in our Children’s
Futures Program and still occasionally visit the home to
spend time with their brothers and sisters.

Our teams around the world
didn't stop caring for and
protecting the most vulnerable.

We worked together to stop human
trafficking and care for orphaned
children. We met the pandemic
crisis head on by providing

hunger relief through our

COVID-19 Global Relief Effort.
PROVIDE COVID-19 GLOBAL RELIEF

In June, our staff in Bangladesh provided food to 500
women and their children living in the Daulatdia Brothel.
LOVE Since the COVID-19 pandemic and subsequent lockdown

INTERNATIONAL began, they had not had access to food. Because of their
occupation, nobody would help them. Our staff shared that
these women were "crying and tears were coming from their

Sl LIS LS 917 JI3slJs Gl by e st otod to o, We a2 hat some women were oot
FIGHTING THE WORLD'S GREATEST INJUSTICES abletoholdthericepac.ketsbecauseoftheweight,butthey

were laughing and joy was coming from their heart."

STOP HUMAN TRAFFICKING

108,647 INDIVIDUALS RECEIVED COVID-19 RELIEF AID
3,118 PEOPLE INTERCEPTED Z o 2 0

138 ARRESTS

331 STAFF TOTAL NUMBERS = _ _ ) )

272 SUBCOMMITTEE MEMBERS In Sierra Leone,' a b'aby glrl was |nt§rcept.ed from bglng put

56 TRANSIT MONITORING STATIONS \ :o .death. Certam. tribes in West African villages bellevg that
wins are born with special powers, and as a result, twins

18 FAMILY HOMES “ are often killed in infancy. Several months ago, when one

208 CHILDREN baby’s twin died during birth, local villagers believed the

1 SCHOOL surviving baby was responsible and demanded that she be

taken to the witch doctor to be put to death. Our monitor
was visiting the village that day to educate the community
about trafficking. She was able to intercept the baby, who is
now safe with a child protection organization.

187 DREAM SCHOOL STUDENTS

% 3

»

WHERE WE WORK

‘ ‘ COVID-19 RELIEF
‘ BOTH
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MNATIOMAL UNDERWRITER

WEG ES THE 6TH TRULY MATIONAL
UNDERWRITER AND ACHIEVED THAT
FOOTPRINT FASTER THAN ANY OTHER
UNDERWRITER 1M HISTORY

COMMITMENT TO
INFORMATION SECURITY

PROTECTING YOU 15 OUR TOP PRIORTY.
THAT 15 WHY WFC HAS PASSED QUR S3:L2
COMPLIAKCE ALIDITS WITH PERFECT SCORES

WHO IS WFG NATIONAL TITLE
INSURANCE COMPANY?

FINANCIAL STABILITY RATING

WG CARNED AN &' PRIME UNSURPASSED
RATING FROM DEMOTECH, OMNE OF THE HATIONS
LEADERC RATING AGERCIES
FOR FINANCIAL STABILITY.

CLAIMS RESERVES®

WHEN COMPARED TO OTHER MNATIDNAL
UHDERWRITERS, WFQ LEADS THE WAY IM THE
HUMBER OF MONTHS FOR CLAIMS RESERVES.

SHTAL Cuane BESEIVIRPATWINTS Y TD W30

FASTEST GROWING UNDERWRITER*

YEAR OWVER YEAR WFCQ CONTINUES TO
SHOW VELOCITY BY CROVWING FASTER
THAM ANY OTHER COMPANY.

FRASED OM ALTA HATHMGAL HADKET SHASE RIFOETS
EF b VEARY

CUSTOMER EXPERIENCE

GS HET PROMOTER SCORE 15 T6 WHICH 15
COMSIDERED T BE & WORLD CLASS SERVICE
RATING ACROSS ALL VARIDUS ENDUSTRIES




