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OSHGARIA
R U G    C L E A N E R S    I N C

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521

630-325-0243 Hinsdale | 630-420-9181 Naperville
info@koshgarian.com | www.koshgarianrugcleaners.com

Koshgarian Rug Cleaners, Inc is a local family owned company that 
has been cleaning homes using quality employees, equipment and 

cleaning products. When you call Koshgarian Rug Cleaners, Inc, you 
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting

Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning

Loose Area Rugs In Plant cleaning;
pickup and delivery service available
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OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

WE WILL TEACH YOU ABOUT YOUR HOME

IL License Home Inspector #450.011805

inspectelite.com
(224) 410-6004

ONE OF THE TOP REVIEWED
HOME INSPECTION

COMPANIES IN CHICAGOLAND.
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Lauren Young
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If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at andy.burton@realproducersmag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company 
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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ATTORNEYS

Camden Law Office LLC

(630) 789-5896

CamdenLawOffice.com

Fry Law Group LLC

(630) 563-5383

FryLawGroup.com

Hawbecker &  

Garver, LLC

(630) 789-6833

HGLegal.com

Law Office of  

Scott A. Brower

(630) 753-0008

BrowerLawOffice.com

Law Office of  

Stuart D. Polizzi

(708) 476-6852

StuartPolizziLaw.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182

Bella-Cleaning.com

Koshgarian  

Rug Cleaners

(630) 325-0243

Koshgarian 

RugCleaners.com

CLIENT AND  

REFERRAL GIFTS

Cutco Closing Gifts/ 

Cut Above Gifts

(312) 899-6085

CutAboveGifts.com

CONCRETE REPAIR

Raise-Rite  

Concrete Lifting

(630) 665-1345

RaiseRite.com

ESTATE SALES, 

ORGANIZING  

& STAGING

DeClutter Box Organizing  

& ReDesign Staging

(630) 968-7557

DeClutterBox.com

HOME INSPECTION

Castle Home Inspection

(630) 462-1050

CastleInspectors.com

Elite Inspections Inc

(224) 410-6004

InspectElite.com

HomeTeam  

Inspection Service

(630) 200-3952

HomeTeam.com/DuPage

White Glove Building 

Inspections

(630) 428-4555

WhiteGlove 

Inspections.com

HOME STAGING  

& DESIGN

Chicagoland  

Home Staging

(815) 577-2233

Chicagoland 

HomeStaging.com

Home Glo

(630) 440-1344

HomeGlo.co

Phoenix Rising  

Home Staging

(312) 450-8365

ChicagoStaging.com

HOME WARRANTY

Achosa Home Warranty

(630) 209-2888

AchosaHW.com

Home Warranty  

of America

(888) 492-7359

HWAHomeWarranty.com

INSURANCE

Tracie Rasmussen - 

BlueStone Advisors

(630) 947-3290

BlueStoneAdvisors.com

INTERIOR DESIGN

Urban 1111 Design

(630) 376-6085

Urban1111Design.com

MOLD REMEDIATION

Above Board Indoor 

Environmental

(630) 973-6099

Aboveboard.Solutions

MORTGAGE / LENDER

Fifth Third Bank

(312) 962-2850

53.com/mlo/TonyLupescu

HomeTeam  

Mortgage Inc

(708) 932-2793

HTLMokena.com

MOVING & STORAGE

Boerman Moving  

& Storage

(630) 972-1000

boerman.com

Prager Moving  

& Storage

(630) 276-1200

PragerMoving.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

RADON MITIGATION

DuPage Radon  

Contractors

(630) 836-1918

DuPageRadon.com

REAL ESTATE VIDEO  

& PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959

KDEphotography.com

TITLE INSURANCE

Chicago Title  

Insurance Company

(224) 242-6848

ctic.com
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It is definitely a badge of honor to hold the printed 
version of DuPage Real Producers in your hands. 
However, if you want access to every issue, then 

download our mobile app while it is currently 
free. Search “DigaPub” wherever you download 

apps, choose Illinois, then select DuPage Real 
Producers. You can share your featured story 

from the app straight to Facebook as well!

Search DigaPub  
- Choose Illinois  

- DuPage Real Producers

GET EVERY ISSUE

DOWNLOAD OUR 
MOBILE APP!

ON YOUR PHONE 
OR TABLET

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!
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I was reminiscing with a friend recently recalling 
some of the conversations I had with people at the 
end of March last year. Knowing what we know 
now, we were laughing at how naive we were 
simply because of the uncharted territory that lay 
ahead of us at the time. I’m sure most of you can 
relate as those exchanges went something like this:

“Hey, I think we might have to reschedule our 
dinner plans for next week.”

“Yeah I agree, let’s circle back in a couple weeks 
toward the middle of April and wait for this whole 
COVID thing to die down.”

Little did we know what was ahead. It is refresh-
ing and hopeful to see signs of light at the end 
of the tunnel. Most of you who follow me on 
Facebook know that I take my two older daugh-
ters to Dunkin’ Donuts religiously every Friday 
morning before school. This came to a halt last 
year and it was energizing to finally start the 
#DunkinDonutsDaddyDaughtersDateDay tradition 
again! The experience has been a little different 
without eating inside, but nevertheless, it is a 
small taste of normalcy.

I guess what I am trying to communicate is that it 
feels like we are on mile 23 of this marathon. The 
challenge is that the finish line is so arbitrary. How 
will one know when it is crossed? Time will only 
tell, and I believe that it is right around the corner!

Fighting the good fight,

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr.  |  Naperville, IL 60540  |  630-276-1224

steveb@pragermoving.com

I personally have moved with Prager
and had excellent service throughout

the entire experience. As a Realtor, I take 
pride in referring them to everyone

I know looking to move locally or cross
country. My clients are always

appreciative of the referral to Prager.
Lori Johanneson - @properties Naperville

The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com

notePUBLISHER’S

Andy Burton

Publisher, DuPage Real Producers

andy.burton@RealProducersMag.com

@DuPageRealProducers

facebook.com/DuPageRealProducers
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SESSIONS
JAMVirtual

Top REALTORS® and 
Preferred Partners 
Engaging Virtually

virtual events

We have received 

great feedback about 

these events so we are 

continuing to schedule 

them for the summer! 

Want to join one? Let 

us know by emailing 

us at andy.burton@

realproducersmag.com.

As an organization, we are  
fully aware of the need to 
continue to connect, inspire, 
elevate, and add value to both 
our REALTORS® and Preferred 
Partners during a time when 
we are unable to host in-person 
events. As a response to this 
need, we have started hosting vir-
tual jam sessions with the DuPage 
Real Producers community.

Jam sessions are small group  
Zoom calls designed to get a 
handful of experts on a call (both 
REALTORS® and Preferred 
Partners) to discuss what they 
are seeing in their industry and 
to help add value to the individu-
als who are able to tune in. This 
is a great way to meet people 
on a more personal level and to 
get to know what’s happening in 
different industries in the real 
estate community.

Jam sessions have been filled 
with creative ways to encour-
age our DuPage Real Producers 
community to continue to engage 
and serve as a way to build rela-
tionships. Plus, it has been great 
seeing even more engagement as 
we have recently been hosting 
sessions on Facebook Live!

A huge thank you to all our 
amazing REALTORS® and 
Preferred Partners for your 
willingness to join together as 
a community and maintain our 
human connection!
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BEFORE AFTER

Realtors Know the Value of First Impressions
Increase the Curb Appeal 
and Sale Price of a Home!

630-665-1345 • www.raiserite.com

Save up to ½ the Cost of 
Concrete Replacement

Repair Sunken Concrete 
with RAISE-RITE 

AFTERBEFORE

Patios •Garages •Sidewalks •Driveways
Stoops • Interior Floors •Porches •Pool Decks

CALL TO SCHEDULE

630-960-9422 

20% SALE
on our carpet,

upholstery drapery and
tile cleaning services

We can help clean up
the mess before

you list.

To find all our services, go to
www.bella-cleaning.com
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Monaco 

on the rise

Courtney 

L I V I N G  L I F E  BY  D E S I G N

By Lauren Young

Photos by Katherin Frankovic

If you were to ask REALTOR® 

Courtney Monaco which 

movie character she most 

identifies with, she’d tell 

you that it’s Sandra Bullock 

from The Blind Side. “That 

mom is a strong woman 

with a selfless heart,” she 

says. “She knows how to 

tell people what they need 

to hear, not what they want 

to hear, and in a caring way. 

That’s my goal in my life, too. 

I want to help people reach 

their full potential.”
 
Courtney and her two siblings grew up in 
Darien, Illinois, raised by entrepreneurial 
parents and accomplished grandparents. 
Their grandfather taught them the impor-
tance of taking control of their own futures. 
From both grandmothers, they learned that 

serving others with a kind and giving 
heart is the path to true happiness. 
It may come as no surprise then that 
all three siblings pursued a career in 
sales. Courtney’s brother owns his 
own commercial tenant representation 
firm in Austin, Texas, and her sister 
works for AT&T’s corporate office. 
 
“I’ve had many mentors that have 
shaped my life, many of them were in 
my family,” says Courtney. “My parents 
created a strong foundation for my sib-
lings and me. They taught us at a young 
age the importance of creating strong 
relationships, how to manage money, 
and even how to negotiate effectively.”
 
Courtney went on to Illinois State 
University. That’s when she and her 
now-husband, Elmer, started dating, 
but the two had been close friends 
since junior high. After getting married 
in 2010, Elmer’s job required them to 
relocate from Chicago to Bloomington, 
Illinois. While Courtney was 

Monaco 

job-hunting, their REALTOR® intro-
duced her to BJ Armstrong, the operat-
ing principle of the area Keller Williams 
office. She was offered a position as 
his administrative assistant but quickly 
moved into the role of buyer’s agent. 
 
“I credit BJ for creating a strong 
foundation for my real estate business 
and I respect him as a mentor,” she 
says. “It’s funny, I had always thought 
about becoming a REALTOR®. When 
I was a senior in college I considered 
enrolling in real estate classes, but 
life led me in other directions.” 
 
Over the next few years, Courtney 
earned her real estate license, 
started a family, and worked as an 
agent. In 2014, the Monacos returned 
to the Chicagoland area, settling 
in Darien. That’s when Courtney 
decided to create her own business 
and build “a life by design.” She cred-
its her quick success to those early 
days at Keller Williams.
 

Courtney with her team - Tara 
Basta (operations manager) and 
Doug Lee (buyer’s specialist)
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years and are the wheels on this bus. We would not be 
here today without their support.”
 
When Courtney is not managing her business, she makes 
it a goal to give back to the families in her community. 
In the past, she served with the Family Shelter Service. 
Today, she regularly contributes to the Darien Lions Club 

and the Oak Lawn Sertoma Club, 
and her current team participates 
in St. Jude’s Ride for a Reason.
 
Courtney also enjoys spending 
time with her husband and three 
children (ages eight, five, and one 
and a half). “We love to go on 
adventures together,” she says. 
“We all are very active and play 
sports, and we enjoy wildlife 
hikes and going to my grandfa-
ther’s lake house in the summer. I 
get my Zen time when I exercise, 
usually five to six days a week; I 
enjoy yoga, spinning, and golf.”
 
To those looking to make more from 
their life and goals, and live their 
own life by design, Courtney offers 
this advice: “Take more risks and 
have more self-belief,” she says. “If 
you are struggling to stay motivated, 
remember that even a semi-produc-
tive day is better than nothing. How 
you plan and start your day sets you 
in motion for success.”

Kevin Camden
(630) 789-5896
kevin@camdenlawoffice.com
www.camdenlawoffice.com

We answer all communication in real-time, 7 days a week.

Summer weather is warm,
the residential market is hot,
but we keep our cool to close your deal.

“This was  
the first 
time I had 
thought about 
creating a ‘life 
by design,’ 
and that has 
been my 
focus ever 
since. Real 
estate is my 
career for life, 
and I look 
forward to it 
evolving and 
changing  
over time.”

“Right at the beginning, 
I attended my first 
Keller Williams BOLD 
class,” says Courtney. 
“This was the first time 
I had thought about cre-
ating a ‘life by design,’ 
and that has been my 
focus ever since. Real 
estate is my career for 
life, and I look forward 
to it evolving and chang-
ing over time.”
 
In the decade since her 
start, Courtney has 
reached a total career 
sales volume of over 
$100 million, including 
$14 million in 2020. The 
Courtney Monaco Group 
has received many top 
producer awards and 
has also been named  
the number one sales 
team in Darien.
 

“My team members have become 
such an integral part of this path, 
and their life goals have helped to 
shape our goals as a team,” she says. 
“Tara Basta, our operations manager, 
and Doug Lee, our buyer’s specialist, 
have been with me for the past few 
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GH& LLC& Garver,
Hawbecker hglegal.com | 26 Blaine Street, Hinsdale, IL 60521

Phone 630-789-6833 | Fax 630-230-1119 

LAWYERS WHO LISTEN
because every transaction for your client should be smooth and stress-free from contract to closing.

Summer is the season to renew
Let us help you de-clutter this season!

Tell me about your mess
630-542-8782.

Kim Cosentino
Professional Organizer

• DECLUTTERING
• REDESIGN & STAGING USING WHAT YOU HAVE
• MOVING SALE
• MOVE-IN, ORGANIZED UNPACKING

We scored
599 Home Organizers

in Chicago, IL
& Picked the Top 9

Tia Stutz Duderstadt
Account Executive

847-271-7968
Tia.D@hwahomewarranty.com
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cover story 

Doing Good In Her Neighborhood

By Lauren Young

Photos by Katherin Frankovic

Having spent years as a trustee on 

three foundation boards as well as 

engaging with many charities, Gail 

Niermeyer is always looking for ways 

to help others in her community. “I 

really want REALTORS® to take up the 

challenge to support our communities’ 

financial, social, and health needs,” 

says Gail. “As a REALTOR® you are so 

connected. You have to use that for the 

good of your local population.”

 
Gail is a graduate of Randolph College 
where she majored in Russian. Her 
first job was in Boston with Bache & 
Co., as an operations administrator, 
but she decided to transfer to New 
York City and sell for Xerox. 
 
“I always wanted to get into sales,” 
says Gail. “My father was always a top 
manager with the Bulova watch com-
pany and inspired that competitive 
edge in me. My mother is the one who 
insisted I always be on time for every 
appointment. You have to put yourself 
out there to stay as informed as you 

GAIL 
NIERMEYER 

can if you want to be successful.” Gail adds, “It was my parents, too, 
who encouraged me to take every opportunity to give back.”
 
Gail worked for Xerox for the next fifteen years at their office on 
Wall Street in New York. She then moved to Leesburg, Virginia, 
to become one of their sales trainers. That position eventually 
brought her to Oak Brook in 1980 as the training manager. “What 
was fun about that experience is that I got to work with all kinds of 
buyers,” says Gail. “Now, as a REALTOR®, I get to work with many 
of the children of those past clients.”
 
But in 1980, Gail was involved in a major car accident. Her injuries 
meant she had to learn how to walk again. She moved to Naperville 
with her future husband, Don, to receive rigorous physical therapy 
at the renowned Edward Hospital. She also began volunteering 
there in thanks for the wonderful care she had received. Over the 
next ten years, while on disability, Gail spent time volunteering for 
local organizations. She discovered and fell in love with the town 
and many of its organizations.
 
Ten years after her accident, Gail decided to pursue her real estate 
career. She started with Coldwell Banker and decided to become a
NEF (Naperville Education Foundation) board member to raise money 
for needed projects in District 203, as she had four children in school. 
She continues today as District 203’s presenting sponsor for the 
Healthy Driven Naperville Half Marathon & 5K. She also became very 
involved in local redevelopment. From 2005 to 2010, she was a part of 
the revitalization of Naperville’s “teardowns.” She worked with many 
buyers and sellers during this time and volunteered with Community 
First, an organization that assisted the town with initial guidelines for 
future redevelopment plans.
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I think it is  
my role as a 
community 
partner 
that is the 
catalyst for my 
success...I’m 
so proud of 
Naperville and 
all that the 
community  
has to offer.”

At the Edward Hospital, Edward 
Foundation, Gail serves as a trustee 
who works on funding projects.  
She and her husband were on the 
original committee that funded the 
Edward Cancer Center, and since 
Don’s passing in 2013, she has almost 
completed an eight-year commitment 
to fund its Welcome Center. “The 
hospital is such a major asset for the 
town,” says Gail. “I want the commu-
nity and my clients to understand all 
the resources that are available to 
them at Edward Hospital.”
 
Gail annually donates a sculpture to the 
Downtown Naperville Alliance. One 
of these sculptures, The Heart, was 
purchased by a neighbor and placed on 
display in the Edward Healing Garden 
in memory of Gail’s husband.
 
In honor of her husband, she also 
joined the Debbie’s Dream Foundation, 
a national advocacy group for stom-
ach cancer. Gail travels annually to 

Gail with her family.

Washington, DC, to meet with Illinois 
congress members to encourage their 
participation in important legislation 
related to this issue. 
 
Amidst all her involvement in 
charity work and her success as 
a REALTOR®—she has been a 
Presidents Club member and holds 
a career sales volume of over $684 
million—Gail is most proud of her 
membership with the Coldwell 
Banker Charitable Foundation.  
She is a founding trustee on a board 
that has raised over $2 million 
to support twenty-six charities 
throughout Chicagoland. She 
donates part of her commission on 
each real estate transaction to sup-
port the foundation’s efforts. 
 
Of her involvement, she says, “It 
has given me great insight into more 
nonprofits that can benefit from 
REALTOR® assistance. I like to get 
others involved and I host an annual 

Gail with sculpture The Heart which  
was donated to the Downtown Naperville  
Alliance in memory of her husband. You can find this 
sculpture on display in the Edward Healing Garden.

event for Coldwell Banker Realty agents, local loan officers, 
inspectors, and lawyers. We charge $100 plus a bottle of wine 
(entrance fee) and hold an auction. We raise about $13,000 for 
local charities annually!”
 
Gail credits the management at Coldwell Banker Realty for 
her success. “I am so appreciative of the staff in my Naperville 

“
office,” says Gail. “They have enabled me to be a 
top producer.” She also praises Coldwell Banker 
Realty’s management and corporate leaders for 
their personal support.
 
When Gail is not volunteering or managing her 
real estate business, she enjoys spending time with 
family, especially her grown children, Jess, Reed, 
Brian, and Gayle, and her grandchildren. “I stop by 
my daughter’s house several days a week to play 
with or put my grandkids to bed,” says Gail. 
 
She also enjoys traveling the world with friends and 
family and playing her weekly round of golf. She 
and her family enjoy visiting St. Barts each year. 
 
Gail views herself as the “community welcome 
committee” of sorts. When a new business opens in 
town, she stops by to introduce herself and buys gift 
certificates for clients and/or agents to help promote 
them. It’s her way of letting them know that they, as 
members of her beloved community, have her support.
 
“I think it is my role as a community partner that 
is the catalyst for my success,” says Gail. “I’m so 
proud of Naperville and all that the community has 
to offer.” And she’s delighted that she’ll be able to 
watch her grandchildren grow up there.

Gail with her grandchildren.
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WE TREAT CLIENTS LIKE FAMILY
Realtors Can Trust Us With Their Buyers.

Setting a new standard of service for 
home buyers and sellers

See what sets us apart:
stuartpolizzilaw.com stuartpolizzilaw

Stuart direct 708-476-6852
Stuartpolizzi@stuartpolizzilaw.com

Barton Robertson, MIES
630-973-6099

barton@aboveboard.solutions
www.aboveboard.solutions

We'll work rapidly to remediate 
any problems in a home.

We'll work rapidly to remediate 
any problems in a home.

Mold Remediation      Attic Re-Fitting & Re-Insulation      Asbestos Abatement       Hoarder Clean Up

Above Board
Indoor
Environmental

Call Before You List!

LEARN MORE 
ABOUT A PRE-LISTING 

CONSULTATION

h o m e g l o . c oGive us a call today
f o r  e x p e r t  s t y l i n g  a n d  f u r n i s h i n g

f o r  a  f a s t e r  s a l e  ( 6 3 0 )  4 4 0 - 1 3 4 4

We're everything you need to make your 
home glow for a quick and profitable sale.
We're everything you need to make your 
home glow for a quick and profitable sale.
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agent feature

OPENING 
DOORS 
TO THE 

AMERICAN 
DREAM

By Lauren Young

Photos by Katherin Frankovic

“GROWING UP IN ALBANIA, 
THERE WERE NOT TOO MANY 
OPTIONS, BEING THAT IT 
WAS UNDER COMMUNIST 
RULE,” SAYS KRIS MARANDA 
FROM @PROPERTIES 
IN ELMHURST. “MOST 
EVERYONE’S DREAM WAS TO 
LEAVE THE COUNTRY.”
 
During his childhood, Kris learned 
key lessons about dedication and 
honesty from his hard-working 
family. His father was the chief 
mechanic at a factory and his mother 
held part-time jobs while raising 
Kris and his siblings. Kris finally 
left Albania for Italy with his wife in 
1993. Thanks to distant relatives in 
Chicago, they were able to move to 
the United States in 1998.
 
“We came to Chicago 
not knowing much 
about the American 
culture,” says Kris. “I 
decided to study com-
puting and got trained 
as a Microsoft certified 
engineer. This gave 
me the opportunity to 
work for the city for 
three years.”
 
During that time he 
developed a new and 
growing passion for real 
estate. Owning a home 
in Albania was a luxury 
not many could afford, 
so he and his wife were 
attracted to the oppor-
tunity and freedom to 
own property in the 
US, and to the chance 
to help others achieve 
similar dreams.
 

“I always had in mind ‘the American Dream,’” says Kris. “We came 
here without knowing many people and started from zero. If you 
have the [right] mindset and do the right thing, you can achieve any-
thing. It’s so much different here than in Europe in that way, espe-
cially with regards to real estate.”
 
His first year as a REALTOR® included a steep learning curve, but 
Kris caught on quickly. He joined Schiller Real Estate in the middle of 
2005, right before the downturn of the economy. In spite of the chal-
lenges, after only five months he was named the Rookie of the Year 
and has been a leading producer ever since.
 
“I have met a lot of people along the way,” says Kris. “Because of my 
background, I speak five languages. That has opened other doors for 
me to really help people in this industry.”
 
Over the years, he has been recognized as a Platinum Producer 
by BHHS and a Top Producer by @properties, where he also won 
the Rolex Achievement award. The Mainstreet Organization of 
REALTORS® named him a Top 1% Producer; he has a career sales 
volume over $300 million, including $22 million in 2020. Now at  
@properties in Elmhurst, Kris’s team includes three agents who 
cover a broad area of both DuPage and Cook counties.
 
When Kris is not managing his business, he gives back to his com-
munity with both time and resources. He actively supports St. Jude 
Children’s Hospital, the Albanian-American community, and religious 
institutions tied to his family.

 

Maranda Kris Maranda Kris 
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Kris and 
his wife 
in Paris.

Kris with his children and nieces enjoying a weekend get-together.

“It has always broken my heart 
whenever I see a child who suffers, 
which is why I promote St. Jude,” 
says Kris. “I am a big believer that 
children are the future and if you 
support them, God will bless you. For 
the Albanian-American community, 
I have been very involved in starting 
festivities and helping people here 
adapt to their new lives.”
 
Kris describes his wife, Rudina, as his 
life’s “left, right, and center direc-
tion.” Together, they enjoy travel-
ing the world with their children, 
Erina (twenty-two) and Kevin Spiro 
(eighteen). They also frequent music 
concerts and sporting events. Around 
Elmhurst, you’ll find them biking 
through their neighborhood and try-
ing the local cuisine.
 

Reflecting on his successful career 
in the US, Kris says that the most 
worthwhile part of his job is the 
people he’s met and the connections 
he’s kept.
 
“I always say that real estate is a 
way of life more than a career,” he 
explains. “Relationships continue 
after the closing, and there is always 
something you can be doing for your 
business or your clients.”
 
“But it’s not just the business side 
that is rewarding,” he adds. “It is the 
relationships you create. It is amaz-
ing how many friends I have found 
through the years. That is the best 
reward and the best gift this business 
gives. Knowing so many people in the 
world is a beautiful dream come true.”

REAL ESTATE IS A WAY OF LIFE MORE THAN A CAREER. 
RELATIONSHIPS CONTINUE AFTER THE CLOSING, AND 
THERE IS ALWAYS SOMETHING YOU CAN BE DOING 
FOR YOUR BUSINESS OR YOUR CLIENTS.
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partner spotlight

with the Law Office of 
Stuart D. Polizzi LLC

Hands-On So 
Clients Can 

Dream Big

By Lauren Young

Photos by Katherin Frankovic

“I always have been one who defends 
others who need help; it’s in my 
DNA,” says Stuart D. Polizzi, attor-
ney and founder of a leading real 
estate law office in Naperville. “My 
goal is to help my clients make sound 
decisions for their families and to 
reduce the anxiety that comes with a 
home sale or purchase.”

After graduating from the University 
of Illinois College of Law in 2002, 
Stuart worked as an associate attor-
ney with large firms in downtown 
Chicago including Neal Gerber & 
Eisenberg LLP and Jenner & Block 
LLP. There, Stuart learned what it 
meant to provide elite service to high-
end clients including Fortune 500 
companies and high-net-worth indi-
viduals. In 2010, he started his own 
firm with the goal of providing that 

Stuart D. Polizzi
same elite service to small businesses and individ-
uals. He now represents clients in home purchases, 
sales, short sales, and business litigation. 
 
“If you look at my firm’s logo, you will see a picture 
of me holding a home in one hand and an office 
building in the other,” he explains. “The message is 
that we are here to assist you in those most import-
ant parts of your life: decisions about your home 
and your business.”
 
Stuart believes many real estate law practices are 
volume-based, and that attorneys rarely commu-
nicate directly with their clients prior to closing 
day. So when establishing core values for his firm, 
he settled on the acronym CAPE: Communicate, 
Advise, Protect, and Educate. Unlike other firms, 
Stuart talks with his clients directly numerous 
times before they meet at the closing table.  
 
“I share my cell phone number and willingly take 
calls both evenings and weekends to address any 
concerns my clients may have throughout the 
purchase or sale process,” he says. “I also try to 
educate them about the home purchase and sale 
process as we go.”
 
Stuart views a home purchase or sale as one of 
the most important financial decisions a person 

Stuart D. Polizzi
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To reach Stuart or to learn more about the services the Law Office of 
Stuart D. Polizzi LLC provides its clients, call 708-476-6852 or email 
stuartpolizzi@gmail.com or visit his Facebook Business page: 
https://www.facebook.com/Stuartpolizzilaw.

can make, and that home ownership is a core part of the 
American Dream. That’s why his chosen mission is to help 
guide his clients with those decisions and protect them 
throughout the process.
 
“For years, owning one’s own home has served not only as 
a way to build wealth, but it is fundamental to the American 
belief that hard work pays off,” he says. “It provides a founda-
tion from which we and our loved ones can dream and thrive.” 
 
“Particularly in times of uncertainty, like the last year 
during the pandemic, it provides us with a safe sanctuary in 
which we can protect our families,” he adds.
 
Part of his commitment to service includes providing solu-
tions to meet the evolving needs and wishes of his clients. 
Over the past year, Stuart has created solutions to better 
accommodate his clients’ needs and keep them safe. One 
such example is the ability to pre-sign closing documents at 
more convenient times and locations. 
 
“Our motto is ‘We treat our clients like family,’” he says. “We 
want to give them a level of personal attention that’s equal to 
the importance of owning a home in their lives.”
 
When Stuart is not managing his business, he enjoys explor-
ing different places, including Chicago, with his kids and 
friends. Since 2010, he has joined his children—Nicholas, 
Sana, and Matthew—on a family road trip each year to 
explore different regions of the United States. They’ve 
visited Boston, New York City, New Orleans, Montgomery, 
Gettysburg, San Francisco, Seattle, and many places in 
between. One of his fondest memories is visiting Dr. Martin 
Luther King Jr.’s home in Montgomery, Alabama, where he 
lived during the Montgomery bus boycotts. 
 
“Dr. King’s house was a very modest home, but it was a 
place where great ideas were born—ideas that changed the 
world,” he says. “That’s how I see my clients’ homes, too. 
Their home is a place where they can dream and create a 
better world for themselves and their families, and, per-
haps, for the rest of us.”
 
Stuart would say that success is being able live your core 
passions and values and be fortunate enough to derive a career 
from them. For him, that is helping his clients find solutions to 
problems that affect their lives. “I truly believe in the power of 
living out your passion and dedicating your life to helping oth-
ers,” says Stuart. As Professor Joseph Campbell once advised, 
‘Follow your bliss’ 1 when choosing your career path. It will 
take you where you were meant to go.”

1 In an interview with Bill Moyers, Joseph Campbell observed, 
“If you do follow your bliss, you put yourself on a kind of track 
that has been there all the while, waiting for you, and the life 
that you ought to be living is the one you are living. When you 
can see that, you begin to meet people who are in your field of 
bliss, and they open doors to you. I say, follow your bliss and 
don’t be afraid, and doors will open where you didn’t know they 
were going to be.” J. Campbell and B. Moyers, The Power of 
Myth, ed. Betty Sue Flowers (New York: Doubleday, 1988), 120. 
(See also the video/DVD of the same name.)

Stuart with his son, Matthew, 
helping him tie his first perfect tie.

Stuart and his family in San Francisco.

OUR MOTTO 

IS ‘WE TREAT 

OUR CLIENTS 

LIKE FAMILY’...
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It’s more important to stay top of mind
now more than ever. Kick off the summer
season right by implementing Cutco Closing
Gifts into your business and build relationships
through thoughtful gift-giving!

Custom engraving with your logo & contact info

Creates top of mind awareness for your business

100% tax deductible*

Generates a lifetime of impressions and
only needs to be given once!

Potential referral opportunity

American made since 1949
*consult your CPA

CutAboveGifts@gmail.com
CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

FOR EVERY 6 GIFTS ORDERED, RECEIVE 2 FREE!

25% OFF
Summer Sale!

Scott Brower
608 S Washington St, Ste 311

Naperville, IL 60540

630-753-0008
browerlawo�ce.com

Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.




