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F\’-AM PART Callustoday for a free roofing assessment!

Roofing, Inc.

Quality & Integrity On Every Roof

719.487.7663 | RampartRoofing.com

“Myseilf, and my team have used Rampart Roofing over the last 5
years with great success. They consistently provide outstanding
customer service in working with my clients. They are honest,
professional and detailed - and will give you a straightforward

evaluation on your client’s roof. They are an outstanding vendor
that you can count an!”

- Greg Luczak, Coldwell Banker Residential Brokerage

Gold Hill Mesa is a west-side neighborhood where kids ride bikes and play outdoors, families walk the trails
and neighbors come together and celebratle special occasions

Picture being part of a diverse and sustainable community with distinct homes, open spaces, easy acc
parks, hiking trails, a wildly popular Community Center and just minutes from Downtown and Old Co

City. See yourself creating new memories at Gold Hill Mesa

B55 10

lorado

Stopy by and preview new home lots, or leam about cur home builders and discover more at goldhillmesa.com

2 GOLD
- HILL
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It’s guul:l to he home.
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events
take place, photographers may be present to take photos for that event and they may be used in this publication.

FREE

INSPECTIONS AN
S5-YEAR CERTIFICATIONS

719.520.8080

1767 S 8TH ST, SUITE 110
COLORADO SPRINGS, CO 80905

www.LifetimeRoofandSolar.com
ASK ABOUT OUR LIFETIME WARRANTY
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~~
Low Cost

Mortgage

« NO LENDER FEES!

« Low Interest Rate!

« Fast Underwriting!

« Direct Lender / No Overlays!
« 7amto 11pm, 7 Days a Week!
« Easy Online Portal

« Constant Communication

« 3.5Week Purchase Turn Time
« Marketing Flyers

 Listing Websites

« And Much More

Contact Low Cost Mortgage Today!

Would you like to speak to one of our www.lcmloans.com

loan officers to discuss financing Mike Floren, NMLS#1574886
options or to go over possible scenarios? Branch Manager

Easy, call us anytime! mike@lcmloans.com

719-362-0439

685 Citadel Dr. E., Ste 290-9
Colorado Springs, CO 80909

Low Cost Mortgage is a division of Mann Mortgage LLC, NMLS#2550. Mann Mortgage, LLC is not endorsed by, nor acting on behalf of or at the direction of,
the U.S. Department of Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. Department of Agriculture
or the Federal Government. All programs are subject to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.



PREFERRED PARTNERS
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This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

BILLIARDS
Fodor Billiards
(719) 598-46M

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CLOSING GIFTS
Venice Olive Oil Co.
(719) 632-5160
veniceinthesprings.com

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysartgallery.com

HOME BUILDER
Saint Aubyn Homes
saintaubynhomes.com

Vantage Homes Corp
(719) 534-0984
www.vantagehomes
colorado.com

HOME INSPECTION

A Precise Home Inspection

(719) 272-0100
APrecise.com

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhome
inspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Pillar to Post
Stewart Ritter
(719) 494-5313
pillartopost.com/
stewartritter

Pillar to Post
Joshua Deck
(719) 210-0188

pillartopost.com/joshuadeck

Top Choice Inspectors
(719) 581-7080
TopChoicelnspectors.com

HVAC SERVICES

Peak Home Performance
(719) 358-6992
www.gowithpeak.com

INSURANCE

ALINK Insurance
Kody Miller

(719) 219-8505
alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

INTERIOR DESIGN
Concepts by Carriann
(719) 338-2803
www.carriannjohnson.com

INVESTMENT
REAL ESTATE

BK Investments
Benjamin Kennedy
(719) 310-1914
BKBuysHomes.com

MAID SERVICES
Molly Maid of
Colorado Springs
(719) 638-7055
mollymaid.com

MEDICAL AESTHETICS
Glow Aesthetic Medicine
(719) 598-2000
GlowAM.com

MORTGAGE
Bank Central
Bryan Emrick
(719) 231-9029
LoansWithBryan

Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions

Vaughn Littrell
(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Synergy One Lending
Dave Slater
(719) 522-6952

MOVERS

Two Men and a Truck
(719) 551-5085
twomenandatruck.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingand
storage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

MOVING / PACKING
Pack & Ship Plus
(719) 434-8070
packandshipplus.biz

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

Katie Marie Photography
(719) 963-9321
katiemarieseniors.com

PROPERTY MANAGEMENT
Colorado Best Team @Pikes

Peak Dream Homes Realty
(719) 284-1900
www.coloradobestr
ealestate.com

RADON TESTING
AND MITIGATION

All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

.'.,_.._;Bf__;' ' ._ ; y SH
Agents, do your clients need Property Management?
Our team can Help!
...and we will LET YOU KNOW
when your clients are READY TO SELL!

i

ROOFING
Rampart Roofing
(719) 487-7663

ROOFING & SOLAR
Lifetime Roof and Solar
(303) 476-8658
lifetimesolarcolorado.com

SOCIAL MEDIA
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

TITLE & ESCROW
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590171
FNTColorado.com

First American Title
(719) 208-8330
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

WFG National Title

Sandra Kuhlman

(720) 475-8300
colorado.wfgnationaltitle.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

UPGrowth Transactions
(719) 244-5454
UpGrowthTransactions.com

OﬁADO
"~ TEAM

Colorado Best Team
@Pikes Peak Dream Homes Realty
{719) 265-5600
COLORADOBESTTEAM.COM

Colorado Springs Real Producers - 7



MEET THE COLORADO SPRINGS REAL PRODUCERS TEAM

I

Brian Gowdy Sue Hunyady Heidi Mossman Katie Luster-Work
Owner / Publisher / Ad Specialist Photographer Photographer
Advertisi ng Sales COSads@realproducersmag.com 719-789-5558 719-963-9321
brian.gowdy@realproducersmag.com
719-313-3028

i Y.

Maria Bay Barbara Gart Sara Cripe Geneva Eilertson
Photographer Writer Social Media Manager Reprints Manager
541-600-4171 sara@connectgrafiks.com geneva@realproducersmag.com

Our Vision for

Colorado Springs Real Producers:

To elevate the culture between real estate agents and vendors so
people know each other better and treat each other nicer.

Your dependable HVAC team that treats every customer like family.
LT 4

* NO HIGH-PRESSURE SALESPEOPLE

- HIGHEST EPA CERTIFICATIONS

- 10-YEAR PARTS WARRANTY ON
INSTALLED HVAC EQUIPMENT

(A~ PEAK HOME
A_ / PERFORMANCE Serving Colorado Springs, CO

(719) 280-2201 « www.gowithpeak.com

8 - June 2021

- No matter where your jou

Your local move in the Colorado Springs Metro Area for a worry-free
experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items for storage,
delivery, and set up in their home.

We leverage the power of our national van line network to move across
the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense approved for
our military members' state-of-the-art facility with 24 hr surveillance.

CALL OR EMAIL TODAY FOR A FREE ESTIMATE

5starmovingandstorage.com

BHSTAR

Moving & Storage, Inc.
Woman AND Locally Owned & Operated

"I refer all
my clients

to Melysa

at 5 Star.

She takes
great care of
them and they are

always very satisfied with the job her
team does. | highly recommend 5 Star
Moving for local and national moves.”

—Darrell Wass, RE/MAX Integrity




DY publisher’s note
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New Partners!

Real estate friends and professionals, welcome to our June edition

of Real Producers! I am so excited to present the stellar line up of

REALTORS®we are honoring in this edition!

I first met Amber Wolcott in April 2021 (over Zoom) as
areferral by Angela Fugate. Amber struck me with her
classy, old-school real estate attitude. I still have the hand-

written “thank you” note she wrote me after our meeting!

The name Brittney Welch circled around me from several
sources but it was Tess Gascon who finally intrigued me
to reach out (thanks Tess!). Since, Brittney has helped me
get in front of several vendors to grow Real Producers’
revenue, even landing a lender who had said “not now”
countless times until Brittney’s selfless influence finally

convinced him!

Iggy Beljovkin was first named
to me by Dmitry Choukline in
February 2020, the second week
of me taking over the business.
After Dmitry’s description of
Iggy’s bad-a** nature, I thought
to myself, “I’'m not cool enough
to call this guy yet...” A year
later, I finally sat across from
him as he shared his one-of-a-
kind story. I was so entertained
by his ups and downs that I
penned his story myself!

Please join me in welcoming four new Preferred Partners!

Melysa Benedict John Kadnuck Jimmy Simmons Matt Carpenter
with 5 Star Moving with Molly Maid with Larkspur with Venice
& Storage LaserArt Olive Oil

Celebrating our renewing partners:

Tara Graham (and
team) with Fidelity
National Title

Mark Baxley with
Brick & Mortar

Home Inspections

And a gracious thank you to the
following agents who introduced us
to our new partners and played a part
in getting them on board:

Darrell Wass Dianna
Dalton-Daily

"

Michelle Bies Tess Gascon

(and several more indirectly!)

New advertisers mean more resources for us to
serve the real estate community, so this is some-
thing to celebrate! If you ever are “in the market”
for a new vendor, I welcome you to check out our
Preferred Partner list. Every business was referred
to us by a top-producing agent—in fact, if you
reach out to me, I will let you know exactly who
introduced them to us and what they have to say

about them.

If you know of a business that should be advertising
with us, please share! Several of our categories are

about to “sell out,” so don’t wait! And if you already
use one of our vendors, we welcome you to let them

know you saw their ad in Real Producers!

Thank you sincerely,

—Brian Gowdy
Area Director
Advertising Sales
719.313.3028
brian.gowdy@

realproducersmag.com

® miraDry

Permanently reduce
underarm sweat and odor

5200 off your
treatment if
you mention

glow.

aesthetic medicine

Call today to book your free consultation!

(719) 598-2000

glowam.com

Colorado Springs Real Producers - 11



Full Service Interior Design
Residential & Commercial
Home Renovation
New Home Construction
Fix & Flips

www.CarmannJohnson.com =%

719.338.2803
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| FREE hour of
consultation with the

purchase of 4 or more hours. %

(just mention this ad) &

719-238-5707 + SpringsTransactionsLLC@gmail.com

ONLINE BOOKING AT
BandMhomelnspections.com

Speak to our customer care team at

. 719-648-2835

Brick and Mortar
HOME INSPECTIONS, INC

Venice

Ofive Oif Co

e
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« High quaiity, high style

ﬁT « Great closing gifts to leave a
lasting impression

|+ Custom labeling and packaging
« Local, small business with
excellent customer service
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SAINT
AUBYN

. HOMES

The Ridge At Sand Creek High $300s
CENTRAL LOCATION
719-355-0757

Lorson Ranch s00t ss00s
NEAR MILITARY BASES — GREAT NEIGHBORHOOD
719-640-5996

Bradley Ranch $400s to $600s
AMAZING VIEWS — DISTRICT 20 SCHOOLS
719-930-8246

Paint Brush Hills s400s to $600s
LARGE LOTS — INVENTORY HOMES AVAILABLE
719-355-0757

. Meridian Ranch s400s to $600s
v NEW LOTS COMING MAY 2021
719-355-0757

Jackson Creek june 2021
COMING SOON
719-930-8246

» INVENTORY HOMES AVAILABLE NOW
» LOTS AVAILABLE NOW FOR DIRT START BUILDS

» GENEROUS PREFERRED LENDER INCENTIVE

Bradlsy Rd

»  LORSON

RANCH S T
AUBYN
. HOMES

www.saintaubynhomes.com 719-434-4750

Colorado Springs Real Producers - 13



up-and-comer

Written by Barbara Gart
Photography by Maria Bay of Casa Bay Photography

| Brittney
Welch

Valentine’s Day is a special day for Brittney
Welch. February 14th, 2017, is the day she earned
her real estate license, and she likes to say, “My
one true love is real estate.” Although Brittney
loved looking at houses as a child and thought
about real estate when she was growing up, she
wasn’t sure if she would actually go into the
business. Brittney has a tough childhood growing
up in Flint, Michigan, and was in out and of foster
care before her grandparents took her in. After
living in Flint, she moved to Tennessee, Georgia
and Alaska before settling in Colorado. In Alaska,
a real estate agent “scared her out of the busi-
ness” by telling her the first year will make or
break you. With young children, Brittney didn’t
feel it was the right time to make the move, but
after she bought her house in Colorado Springs
sight unseen while living in Alaska, she felt the
desire to work in real estate come back to her. She
wanted to help other people feel secure in making
such an important purchase, and four years ago,

she earned her license.

Brittney didn’t sell a house for six months after
she got her license, but then, her business started
taking off. Brittney made the decision to start

farming as a major part of her lead generation

and knew it would take some time for the leads to come

in. She is known in the community as a massive door

knocker and flyer dropper, which is how she built her

business and continues to grow it. Brittney says, “My
favorite part of door knocking is getting in the commu-
nity and talking to people. Being able to be out there and
hearing what people are thinking about their neighbor-
hood and their home is so important. A lot of times,
people don’t keep mailers. But I have people that I've
never talked to who will call me to say they want to sell
their house. When I show up at their home, they’ll have
15 of my flyers in a folder that they’ve keep from the last
two years.”

Because Brittney is not afraid to knock on doors, she
has been able to help her clients find their dream home
in neighborhoods with extremely low inventory. “Plenty
of times someone has told me they wanted to be in a
certain neighborhood, and I have door knocked that
entire neighborhood to make it happen.” Currently,

one of Brittney’s clients is under contract for a house
that never even hit the market. Her client told her they
wanted to be in a small neighborhood which only has 70
homes. Brittney visited every single home in the neigh-
borhood and was able to find someone willing to sell.
She was very excited to deliver the news to her clients

who are currently under contract for that home.



Plenty of times
someone has
told me they
wanted to be

in a certain
neighborhood,
and [ have
door knocked
that entire
neighborhood to
make it happen.

Brittney finds fulfillment in helping people and allow-
ing them to get maximum equity on their home. “This is

especially true for military families. If they’re here for

three years and can make $100,000 before they leave for

their new duty station, that can do so much for a military
family. I also love helping educate people about foreclo-
sures and short sales, so they know they have options.
Being able to help people is so rewarding, and I also love
the community interaction when I'm door-knocking and
visiting neighborhoods, knowing what’s going on outside

of my own bubble.”

Being part of the military community, it was important to
Brittney that her ties to the military were reflected in her
work professionally, as well as personally. She earned her
designation as an MRP, Military Relocation Professional,
in addition to SFR, Short Sale and Foreclosure Resource
and SRS, Seller Resource Specialist. She enjoys sharing
her knowledge with others and teaches classes in her
areas of expertise including farming, short sales and
foreclosures, dealing with investors and flips, distressed

properties and military relocation.

Brittney has worked to overcome struggles her entire
life, and starting off as a single mom in real estate was no
exception. “Worry about closing houses to get paid when
I got divorced, it was hard for me. As a commission-based
job, you go into survival mode. But that stress of being

100% commission had an impact on my success as well.”

Colorado Springs Real Producers - 17
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I grew
in a toug
environment,
and I don’t want
my kids to see
what I saw.
I work hard every
day to provide
somethiz
for tk

?

-

B’ELIEVE

Brittney has two children, Laina
and Damien, along with two dogs
and two rare bearded dragons.
She describes herself as a female
outdoorsman and is an avid back-
packer. One of Brittney’s favorite
trips was backpacking 19 miles

in the Grand Tetons, and she

has also backpacked the Oregon
Trail, Redwoods and the Western
Coast. She loves being in Colorado
because she can take short trips
to the mountains where she gets
away for a few days with just

a tent, food and her backpack.
Despite having a hard childhood,
Brittney has found success in real
estate and her family is her “why”
and the main reason for her suc-
cess. “I grew up in a tough envi-
ronment, and I don’t want my kids
to see what I saw. I work hard
every day to provide something
great for them.” Through real
estate, she has found fulfillment
and looks forward to continuing to
help her community and her fam-
ily as she makes people’s dreams

of homeownership a reality.

Dowyou have big dreams for new Home? At Guaranteed Rate,
we're ready to help, with all the tools, technology, and dedicated
support you need to make those big dreams a reality,

A\
Al sailfect to w38 and itdenmriting ippiovel. ms-luwkuml 35 o
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guarantee@

1125 Kelly Johnseon Blvd, Suite 340 Colorado Springs, CO 80920

Contact me today to learn more!

Chris Franquemont
5. VP of Mortgage Lending

O: (719) 309-0406 | C: (719) 337-3021

Rate.com/ChrisF | ChrisFé&rate.com
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in the know

Want Your face In
One of Our Ads?

} . N
FUN FACT: Every business we have signed on to advertise in Real Producers was : - ? / A
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Hodor Billiards

GAMEROOM DESIGN CENTER

Established 1975

voue"Big Kids Toy EE 5

e
i ‘
Y

referred to us by a top-producing agent in town! That’s why, when you see Rampart
Roofing’s ad on our front inside cover and A Precise Home Inspection in our back inside
cover, you have Greg Luczak and Cherise Selley sharing their experiences with them. In our

opinion, this makes a highly effective ad and I want more of them! '\ j
b ] 1

‘We would love to have YOU share your positive feedback with one of our
vendors to possibly use in an ad!

To make this happen, please shoot us a quick email with your headshot + your
positive comments (the shorter the better) and we will approach the vendor to i
see if they would like to include it.

SHARE A

TESTIMONIAL
. -
Thank you for your influence and readership! FOR ONE OF

OUR PREFERRED
VENDORS!

Email your testimonial to brian.gowdy@realproducersmag.com /
|

= D S
. i i THATLASTS
MOLLY MAID
- POOL TABLES

VVHEN YOU NEED 7 - B " < —_W - SHUFFLEBOARDS
PICTURE PERFECT : ! : '

EAST 7 M. e NS e ) S COUNTER AND

Fully insured & Bonded | 7 :..' e\ ¥ \ Sl = A BAR STOOLS
oveiniase Ot Resdy P g - * DARTS & SUPPLIES
e - THEATER SEATING

The Best Selection - POKER TABLES

of Bar Stools in Town! - ART WORK
FodorBilliards.com - CUSTOM CUES

Last-minute Appointments Accepted

= ‘ A COLORADO SPRINGS PARK MEADOWS LARKRIDGE CENTER - THORNTON

( 719 ) 323-6651 ¢« MOLLYMAID.COM 5959 N.ACADEMY BLVD., 80918 5740 E.COUNTY LINE PL., UNIT 1, 80126 16565 N. WASHINGTON ST, 80023

719-598-4611 303-770-7771 303-920-0800

20 - June 2021



“Wherejaidpeineltnisiguyie

...The famous words of anyone who is
graced with the experience of sitting
down the one and only Yegor “lggy”
Beljovkin. The answer begins with

a boy, nine years old, who went to
bed one night being told tomorrow
everything would change.

The year was 1995. Iggy and his mother were
living in Latvia, just outside the capital city
of Riga, along the western border of what
once was the Soviet Union before its collapse.
Iggy’s mother was a tour guide who would
take people from places like Armenia to places
such as Poland. Things were good until, one
day, borders appeared from out of nowhere.
The joy of travel planning became the bur-
den of complications and racketeering.

Latvia was no longer their future.

“Tomorrow we’re going to
America,” Iggy’s mother whis-
pered to him one night. The
next morning, he woke up in
Chicago. Days later, Colorado

Springs was their home.

Twenty-three years old,
Iggy was frustrated with
life. He had no defined
career path and, in his
own poetic words, “The
Springs sucked.” He and
his girlfriend at the time
packed their bags and took
off...landing in Portland,
Oregon. He stayed there for
six months before realizing
things weren’t working, to put it
lightly. Tail between his legs, Iggy
stuffed everything he owned into his

Subaru Impreza hatchback and took

By Brian Gowdy : = i 5 § : ! u off for Colorado. “All I remember from that
Photography 1
by Maria Bay
of Casa Bay

Photography

thousand-mile drive is my snowboard,




which barely fit, smacking me in the head...

idiot...idiot... idiot...on every bump in the

road for nineteen-straight hours.”

Back in the Springs, Iggy spent the next

seven months sleeping on the floor at a

friend’s house. The year was 2010 and the

government was offering a First Time Home

Buyer’s grant. Motivated by the past 210
days of less-than-glamorous sleep, Iggy

did some calculations and realized, for the
amount of money he was spending on his

storage unit and his friend’s floor space, he
could buy a cheap house in a bad neighbor-

hood. And that’s exactly what he did!

Climbing himself out of rock bottom, Iggy
took a job bartending at Rock Bottom. People
would come into the bar and complain about
their jobs and Iggy would tell them to quit.
Then, one day, Iggy realized he didn’t like his
job. So he took his own advice. “I quit my job

and I haven’t had a real job since.”

One of Iggy’s regulars at the bar was always
getting phone calls. Intrigued, Iggy asked
him what he did for a living. And that was

the start of one of the stranger periods in

Iggy’s life...

Iggy and his friend from the bar became

car flippers. No, they didn’t flip cars upside

down; rather they bought out-of-shape
cars that owners
needed to get rid of,
fixed them up like a
house flipper would
an outdated home,
and sold them for a
profit. “We would go
on Craig’s List and
search: ‘DUT’; ‘Kid
going to college’s
‘Moving! Need to sell
car fast;” and bring
the cars to a local
shop here, and sell
them for as much as
we could get.” At any
given time, Iggy and
his partner would
have twenty-plus

24 - June 2021

cars parked in random places around
the city. “Yes, we did have a tracking
system for it and no, it wasn’t per-
fect. We once forgot about a car for
about three weeks. We had left itin a
Walmart parking lot for three weeks—
we were lucky it was still there when

we finally found it!”

It wasn’t glamorous and it wasn’t
fulfilling, but the time he spent flipping
cars, dealing with shady people over
the phone shocked all the shyness and
introversion out of Iggy’s personality
and shaped the unique “tells it as it is”

individual you know today.

One day he got bored of flipping cars
and decided that flipping houses would
be more interesting. With no money

or experience, Iggy purchased his

first investment property from one of
the shadiest wholesalers in Colorado
Springs’ history. Iggy would spend the
next several months underneath a fore-
closure off B Street, and the wholesaler
would ultimately serve time in prison.
That was his segue from car flipper to
Iggy the REALTOR®.

The year was 2013 and Iggy Beljovkin
was back in school—real estate
school, to be specific. Amber Wolcott,

top-producer at The Platinum Group,
was a student alongside him and got
her very first impression of Iggy the
first day of class. “Iggy has the gift

of being your friend instantly and
making the whole room laugh. At
first, you're not sure what to think of
him- he’s casual, a little snarky, and
doesn’t hold back if you ask him for
his opinion. But this man will give
the shirt off his back for you with no

questions asked.”

Iggy’s first year could have gone
smoother. He hadn’t quite retired
his car-flipping business and bal-
ancing both cars and homes was

a struggle to say the least. Things
finally clicked when one of his
fellow agents asked him how many
cars he was flipping (twenty) versus
how many homes (zero)...Iggy sold
off the cars almost immediately and
shifted fully to real estate.

Iggy’s real estate career started at
Coldwell Banker before moving
to the newly opened Equity firm,
where he stayed for four years. In
2018, Iggy launched his own firm,
Summit Ridge Group, and today
they are proud to house twenty

agents (and counting!).

Iggy has the gift of |\
being your friend

instantly-and===

o makingithelwhole
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Iggy is not your typical REALTOR®. If he
has a friend who needs help and he knows
it will be an easy transaction, Iggy will do
the deal for free. His firm has been known
to throw rooftop parties where they rent a
party bus and drive to the nearest Walmart
and spend ridiculous amounts on school
supplies only to give it all away. In 2019, for
every home he sold, he donated $500 to the

nearest school.

This year, Iggy was voted to the Board of
RSC. “I was complaining to them too much.
They told me, instead of complaining, why
don’t you serve on the board and fix the

problems yourself! So I did.”

Real estate brought far more than career
fulfillment and philanthropy into Iggy’s life.
Iggy met his wife, Andrea, back when she

was a title rep at North American Title. “The
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moment I saw Andi I fell in love with
her. I told Lori that the title hostess
upfront really sparked my interest,
Lori told Andi, and then Andi sent
me an email from her work account
asking ME out!” Today, the two are
raising their nine-month-old son
Maxim and are building their dream

home alongside Memorial Park.

Outside of real estate, Iggy’s great-
est passion is rock climbing. Iggy
has “climbed rocks,” as he says, all
over Colorado and even as far as
Thailand and Greece. “When you’re
climbing you fall into an almost
meditative state. It’s the perfect way
to clear out all the challenges and
frustration that life in real estate
brings with it. When you’re climb-

ing, nothing else exists.”

“I met Iggy at the very beginning of his
career. | could immediately tell he had
a sharp tongue and a quick mind. He
was hungry and soaked up information
extremely quickly. It’s a true joy to

see how he’s taken those talents and
grown so quickly in this industry — as a
REALTOR®, as a leader, and now as an
owner of his own Brokerage. | couldn’t
be prouder of Iggy — not only because
of his success, but mostly how he’s
achieved it without compromising his
personality, his vision or his perspec-
tive. I’'m proud to call him a friend.”
—Greg Luczak, Coldwell Banker

“lggy has the gift of being your friend
instantly and making the whole room
laugh. At first, you're not sure what
to think of him — he’s casual, a little

snarky, and doesn’t hold back if you ask

him for his opinion. But this man will
give the shirt off his back for you with
no questions asked.” —Amber Wolcott,
The Platinum Group, REALTORS

“lggy is not your typical real estate
agent. You’re more likely to find him
with his sleeves pulled up digging
around a crawl space than you would
behind the wheels of a Mercedes. His
honesty is forthright and always laced
with hard truths. If you’re looking for

a real estate agent who is going to

tell you what you WANT to hear, this is
not your man. Hardworking, capable,
professional, diligent and above all
honest to a fault; Iggy is, in my opinion,
a rare breed of industry professional
not beholden to the whims of a larger
brokerage — he proudly stamps his own
path and for that | respect and admire
him. Any real estate agent would do
well to make his acquaintance. His
knowledge is second to none and his
ability to close complex deals and
work through problems is incredible. It
has been a pleasure working with him
over the years and | know that with his
values and work ethic, his business will
only grow by leaps and bounds.”
—Dmitry Choukline, owner at PixVid

House Not Selling In

We Will Buy It For Cash Today—
NO INSPECTIONS. NO OBJIECTIONS!

B 1 P4

BENJAMIN KENNEDY
I'N.V E™SsT $&'E N §- G¢R-O U P
Your Trusted, Local Resource
to Get Your Sellers Out of
Difficult-to-Sell Properties!

Not Ready To Sell?

BK also offers a variety of programs that allow homeowners to stay in their homes
if they're not ready to sell just yet.

BK Investment Highlights
Over 300 homes bought and sold since 2010 - Access to pre-listed

and off-market properties - In-house cash resources - Knowledgeable project
management team with excellent risk analysis - We buy in any condition,
no matter what . Close on the same day!

BKbuyshomes.com - 719.310.1914 - kennedy_investments@yahoo.com
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Heritage Title Company is a premier
provider of Real Estate transaction
services for both the Residential and
Commercial markets, and has been
serving the real estate industry in
Colorado for over 40 years. Their
services include title insurance,
settlement, foreclosure guarantees,
oil and gas records, construction

loan disbursement, ownership and
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encumbrance reports, as well as the coor-
dination of closing services for commercial

and residential property.

Because Heritage Title is a locally based
company and is also part of Fidelity National
Financial, a publicly-traded Fortune 300 com-
pany, they are able to provide their clients
local expertise and national strength. Their
tagline is Making Transactions Personal, and
Connie Malonson, Regional Vice-President
of Southern Colorado, says, “We genuinely
care about our clients and their success.
Therefore, we offer many products and
services to our clients that many other local
companies don’t have available, which are

geared towards helping our clients grow

E COMPANY

their business. We have lead gener-

ation products as well as databases
uniquely designed to help our Real
Estate Agents increase their business

while saving them time and money.”

The title insurance industry has
evolved greatly over the years.
Connie points to changes in technol-
ogy as one of the biggest evolutions
in the business. “When I started

in this business back in 1981, the
interest rates were at 15%, the Real
Estate contract was four pages long
and we had to type all of the docu-
ments by hand. Over the years, as

technology improved, it allowed

us to handle transactions more quickly
and efficiently. The Real Estate industry
has gone through a lot of ups and downs
in the past 44 years. The crash of 2008
being one of the most significant which
resulted in tighter lending practices,

the creation of the Consumer Financial
Protection Bureau (CFPB) and more strict
regulations and practices within the over-

all industry.”

Heritage Title is passionate about giving
back to the community. There is an
employee volunteer program that was
started 10 years ago called Heritage
Hearts in Partnership (HHIP.) The com-
pany provides volunteers and financial
support to many organizations across
the State of Colorado throughout the
year. They hold a fundraiser internally
that allows employees to purchase a

$5 Jean’s Day Sticker to help support
the efforts of HHIP. They also organize

drives to collect items for non-profits,

L&

We
genuinely
care about
our clients

and their

Success.

such as baby items for HomeAid of
Colorado, Backpacks for Tennyson Center
for Children and pet food/items for
Animal Shelters. Some of the non-prof-
its Heritage Title supports locally are
Wounded Warriors, Ronald McDonald
House and Honor Flights of Colorado.

Real Estate Agents and Lending
Institutions should feel comfortable
recommending Heritage Title Company to
their clients because, “Our products and
services are top-notch, and our employ-
ee’s knowledge and experience help to
make a smooth and enjoyable transac-
tion. Not to mention the Title Policy that
a buyer or lender will receive is backed
by one of the largest title insurers in the
nation. Heritage Title is committed to
making sure our clients are informed and
protected against the latest forms of fraud.
We value and protect the consumer’s
privacy with various safeguards through-

out their transaction. It’s also important
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to work with a direct operation

as underwriting decisions can be
made locally. Lastly, be sure that
the Title Company you choose has
financial strength to be able to
support a Title or Escrow claim to
protect your client and their real

estate investment.”

Heritage Title’s employees and
leadership are the reason for their
success. Connie says, “Because we
promote from within, we have a
solid foundation with employees
who have learned the business
from the ground up. Our company
culture is such that we value our
employees and the average tenure
of employees companywide is 17

years. Our admin and leadership
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have an average tenure of 30+
years. Our employees love the
industry and want to help their
clients grow their business, which

in turn grows our company.”

Connie, along with all of the
long-time employees at Heritage
Title, finds it extremely fulfilling
to “be a part of one of the biggest
events that our customers will
ever be a part of. Whether they
are buying their first home, a
dream home or selling their
childhood home, we strive to
make their experience a pleasur-
able one and we understand the
emotions that are a part of such

a life-changing event.”

Connie Malonson; Regional Vice-President/Southern Colorado

Introducin

startéafe"

Mobile Deposit

Once we have the contract, all we need is
Buyer's email and smartphone number.
Contact one of our experts for more details.

1 "~ Heritage
Title Company

r‘ Commonwealth

www.heritagetco.com

1975 Research Parkway, Suite 105
Colorado Springs, CO 80920 = 719.592.9933

Heritage Title
Company has
offices all over
the State of
Colorado, includ-
ing Downtown
Colorado Springs
at 90 South
Cascade and
Colorado Springs
North at 1975
Research Pkwy.
They have seven
closers along with
assistants, title,
and support staff,
and three sales
executives that
serve the Colorado
Springs area. For
more information,
please visit www.

heritagetco.com.

Deposit Earnest Money
in Seconds!

Add vour deposit
photos

Hassle-Free
and Contact-Free!

SHELLY FARMER EILEEN WOLFF KERYN DERUBIS

Sales Executive Sales Executive Sales Executive
719.330.1624 719.963.5273 719.930.3447

FORTUNE
90 South Cascade Ave., Suite 950

Colorado Springs, CO 80903 = 719.639.7810
NYSE: FNF
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YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER

THE ONLY PRINTER IN
TOWN THRT WORKo
REALTOR HOURo

Interior and Exterior Painting
Residential and Commercial Painting
Window Replacements ¢ Stucco Repair * Carpentry

e Capture Lite
A

N HOTOGRAPHY

/19-789-5558  WWW.CAPTURELIFE.PHOITO

CALL TODAY!

READY TO DELIVER g~

"I’'d highly recommend Bryan Emrick.
In addition to being thorough and so great at T H A N s A [:T I U N S
what he does, he’s also so kind and patient with
my clients and instills so much confidence in TRANSACTION COORDINATOR - CONTRACT MANAGEMENT

W them about the lending process. He’s never too HELPING REALTORS GROW
? o o busy to take my calls and questions on the 1
"~ weekend and goes the extra mile to make sure ’ e
my clients are taken care of. You just can’t go ; i - 1
NMLS#1657909

wrong recommending Bryan.”
m Il \ I l www.LoansWithBryan.com

- Jessica Daniels -
- e Bank Central ‘F
= -
= = = P— Recognized by Forbes as one of
happypalntlng.blz | (71 9) 373-5559_— : America’sBesgtBanks{enyearsinarow UPGROWTHTRANSACTIONS.COM
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Bryan Emrick
Mortgage Loan Originator
5278 N Nevada Ave #100 _—
Colorado Springs, CO 80918 ANDI STEMPLE | 719.244.5454
719.231.9029 andi@upgrowthtransactions.com

bryan.emrick@bankcentral.net
ANDREA STEEVENS | 618.780.1261

andrea@upgrowthtransactions.com
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Andi Stemple,
Kimberly Hunstiger,
Cherise Selley, Josh

Bouwkamp, Kodi Miller,

Andrew Vose,

Benjamin Kennedy,
Rich Feasel,
& Brian Gowdy

Volunteer Event

¢ RESTORE INNOCENCE

.I.'.I,|

estore Innocence’s mission is to help children,
R teens, and adults of all ages recover from

human trafficking. They work closely with
law enforcement to provide restoration bags full of
comfort items to victims at the moment of rescue as

well as providing mentorship programs to help restore

them back to themselves.

Restore Innocence needs donation items! Here is a

short list of much-needed items:

blankets (50x60 in. is the best size)
stuffed Animals (12-14 in. in size)
THANK YOU journals (gender neutral or for men)
to the REALTORS®
and Vendors
who took time
out of their busy
mornings to
volunteer, packing
restoration bags
for local non-profit
Restore Innocence!

hairbrushes

travel-size shampoo and conditioner
(not hotel branded)

chapstick

(items must be new)

Drop donation items at 5019 List Drive.

www.restoreinnocence.org

Email brian.gowdy@realproducersmag.com to be added
to the invite list for our future volunteer events.
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carpets,
Restoration
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719.641.8600

www.ColoradoSpringsCarpetClean.com

"Every time we have ever used Creative Carpet
Care and Ameridri, the job has always been done
with excellence! They are our "Go-To" and we
cannot recommend them enough!" —Andrew &
Wendy Weber, The Cutting Edge Realtors

Carpet Cleaning | 24/7 Water Restoration

719.388.8509

AmeriDri.com

\a)

RADO SPRINGS

- RESTORATION=

SINCE

1992 °
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VANTAGI

TWO MEN AND A TRUCK. i
‘Movers Who Care.” il

THE RETREAT ar
TimberRidae

Free no-obligation estimates
Moving & packing services

Competitively priced boxes & packing supplies
EXPANSIVE LOTS BROUGHT
Local & long-distance moving TO YOU BY VANTAGE

Professional, trained, and uniformed movers
RETREAT ~ TIMBER RIDGE FEATURES:

Two MEN AND A TRUCK@ Exclusive svailability
719.576.6683 (MOVE) | twomenandatruck.com Laigs d.kibore Lo

Each franchise is independently owned and operated. wward-Winning IF-20 & 1249 Schools

hicoess Lo Powers and Wood e

Call 719.495.9825

ar wisit

INSURANCE YOU CAN
DESIGN TO MEET YOUR
EVER CHANGING NEEDS

hly packag®
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i t [ § a5 ik atabe ;
m Homeowners insurance g | tinnecﬁng with your ¢a thing
. . r A I-_' ’ cL sy L0
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4" ..-.
A
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Michael Hendrickson .
v Contains
o Y S b ‘.Fl:-"___‘.' \II_'-II \ ¢ AN
24 SWEBER ST STE 135 | Donetot o home LB & hoto pape | 5. . that partict
| can print E o it printed o p..-.-'lud to e
COLORADO SPRINGS, CO 80903 | o ovide l'f'\-,;\.-un- |_|r'.'tl.| also provic
| through AMAET Loducts
MHENDRICKSON@FARMERSAGENT.COM | *;ujr_-,ﬁgm pop by Pre
https://agents.farmers.com/mhendrickson

Call 719.572.5938 £
today! FARMERS

Smart choices last a lifetime. INSURANCE

Restrictions apply. Discounts may vary. Notavailable inallsates. See your agent for detals. Insuranc by d dother affiated Visit . .
farmerscom fora completelisting of compaies. Not all provid einallstates. C Istat : =
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ENGRAVE YOUR BRAHD INYOUR BU\'EHS'MIHDS
Orly's Art Gallery F
‘.T q@ts’lﬁ l:'l!%/ (5 THE SIMMONS Eﬂtjg
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(Custom Frammg

Come see our fabulous new look!

{}I 1““1 ll \\I l 1-1 “”i[l"i Made in the USA - Solid Red Alder Plaque - 13”x 105"
)

sing & Deli 1abl Personalized Laser Engraving for REALTORS®
il Y (e ¥ TS & I v L f 4 .
Hanging & Delivery Available A Picture Is Worth a Thousand Werds Referrals

719.630.3371
www.orlysartgallery.com
730 South Tejon, Colorado Springs, CO

arkspurs
Laserfirt
wwwilarkspurlaserart.com  lisa@larkspurlaserart.com

e

GROUND FLOOR

HOME INSPECTION, LLC » 719-641-1555

]
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fhi

National AN\
Home Inspector ™ \ipro. HAHIT

Examination ¢ = CERTIFIED
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EXCELLENT SERVICE & COMMUNICATION | LICENSED IN 39 STATES
DIRECT LENDER | AVAILABLE 7 DAYS A WEEK | HABLO ESPARNOL

BentonCapital

Mortgage Lending

719.419.9663
bentoncap.com

Mike and the team at Benton Capital are consummate professionals!
They are very competitive with fees and rates and give excellent customer

Mike Benton service. They always do the right thing! We are proud to recommend them,
DIVISION PRESIDENT
HAASH IEORR John & Jean Wheaton | The Wheaton Team

Our team is known for delivering an elevated experience for our real estate partners and their clients.

SIMPLE STRATEGIES FOR

INSTAGRAM GROWTH

FACES TAKE YOU DON'T STALK COMMENTS ARE TEACH BEFORE YOU
PLACES UNLESS YOU TALK CONTENT REACH
It's not about ego; it's about Thoughtful commentary As a proactive engagement Stories over sgles p[tches!
connecting in the most supports your community, superfan. you create a positive Edqcat!onal, inspiring or
human way possible using increases visibility & creates experience W.Ith your brapd & motivational content that
tech. Our brain loves faces conversations Commenting strategically “train” the algorithm to empowers, teaches or helps
and showing yours over contenting! show your content to a targeted your niche positions you a
accelerates trust. audience (without having to stress credible authority & trusted
about creating a post!) resource.
THERE’S MAGIC IN CONSISTENCY % VALUES ARE f:), BEING YOU IS
THE MUNDANE DOESN’T MEAN DAILY DIFFERENT FROM Y SCALABLE
Sharing your daily activities Create a sustainable schedule VIEWS The only guarantee is that
& stories that we may that sets you up for long-term Create content that is valuable to YOUR story is the only one
consider “boring” but the success. |G is not grading on a i i that is completely original.
connective magic of the curve; rather, it's reviewing YOU and yourtagdltinc;m:jhlt;ht Share YOU tphrough bghind
: A ; ’ may or may not be the kind tha
TUUIC!GF]G 'ZWf;at ?}l}ll]ds YOUR individual activity levels. get}sl the m}t;st views. Views don't  the scenes Stories, IGTV, Reels
amiliarity & relatability. pay bills, clients who decide to and story-focused captions.
work with you do.

Fidelity National Title

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com

© Chelsea Peitz | @chelsea.peitz | Linkedin.com/in/chelseapeitz
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AMBER WOLCOTT has taken a lot of chances in her life.

As a young newlywed, she took a chance moving cross country from Florida to Colorado
with just $1,500 to her name, knowing no one except for her husband. When she realized
that the PR industry in Colorado Springs was much smaller than the one in Tampa, she
took a chance working for free for a PR firm in the Springs to get her foot in the door, even
though she had an impressive portfolio and past experience. But the best chance she took
is when she decided to get her Real Estate license in 2013, even though she knew nothing
about real estate.

Amber says, “At the time, I was doing marketing and PR for a
small firm during the day and serving tables at a restaurant
at night. I quickly realized that I was not passionate about
what I was doing and would come home in tears from both
jobs. My husband had always been interested in real
estate and suggested I look into it as a career. At the
time, I didn’t know what REALTORS® did or how
much they made. I didn’t even know what an
inspection was! I earned my license at the
end of 2013, and I’'m so thankful I had no

idea what I was getting into.”

Although Amber made her first sale

in the first 30 days, she didn’t have
another sale for 6 months. Her first
commission check was $2700 and

made her feel “like the richest person

in the room.” She had never received a
check that large before and was deter-
mined to succeed after that. “I was lucky
to have great mentors, and I owe a lot of
my success to the people I worked under.
T had a special experience and opportu-
nity working with these mentors that a lot of

agents don’t have. After that six-month period, it

just seemed to click.”




One of Amber’s first mentors was Charles
D’Alessio. She learned under him and his team
and would go to the office Monday through Friday,
treating it like a 9-to-5 job. She says, “I was like
the little cousin that no one wanted around. I

just followed people around and would go on
showings, inspections, anything I could. I had
never owned a home myself and didn’t even know
what furnace or water heater was. Those people
around me really took me under their wing and I
learned so much from them.” Charles also helped
her learn the art of the contract. When Amber
would write a contract and Charles reviewed it,
he made sure she understood why every single
box she put a check mark by was supposed to be

checked and what it meant.

While Charles taught Amber contracts and real
estate, “I learned how to sell from Donny Coram.
I gained a lot of confidence through his team,
working the system and making phone calls

with him. When the phone would ring at the

PR firm, I would hide in the bathroom because

I was scared to answer the phone. Now when it
rings, I'm excited to take the call. If T had known
that REALTORS® did those things, I would have
avoided it, and I'm so glad I didn’t know what I

was getting into!”
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Now that she’s at The Platinum Group, Amber
says she’s around “deep real estate knowledge.”
While she already knew how to show a
house and write a contract, she wanted to
learn more about the history of real estate
in Colorado Springs. “Being around the
deep-rooted REALTORS® who have
been here for 15 years is priceless. I
value being around their knowledge
and conversations. You can only get so
much from a podcast or google search.
Being around that level of experience,
I think that’s what separates the good

from the great.”

By finding success in her career, Amber

has learned some valuable lessons, especially
about what’s important to her. She says, “When
my husband and I moved here with $1,500 to our
names, we were young and newly married. We’re
very simple people, but when my success started to
shine, our income changed. I was 25 years old selling
60 houses a year. It happened very fast, and we didn’t
have anyone in an advisor role helping us financially
to plan or invest. Both of us come from working-class
backgrounds and we were never exposed to anything
like this. Being in my 20s and making good money, you
tend to get distracted and lost. I got wrapped up in it.”

Amber had a moment when she realized that all of that
financial success can all go away in a day. When the
recession hit in 2008, her family and her husband’s
family lost everything. “We watched our families lose
homes, businesses and have to file for bankruptcy. So
one night, it just clicked that I was becoming someone
I never wanted to be. That’s when we started shifting
our focus. We went back to our roots. We want to live
a more simple life so if another recession comes, we’ll
be okay. A lot of people get distracted by the shiny
things and want to buy big cars and vacation homes,
but that doesn’t make you wealthy. I was not going to
be another millennial with things I can’t afford, just

to keep up with the Joneses. Now, we don’t buy make
any big purchases unless we can buy an asset that will
pay for the payment. I love this way of thinking which

came from my husband, and I'm so thankful for it.”

Amber prides herself on never giving up. She loves to
find solutions to problems when others might stop try-
ing. “I don’t just sell houses, but I have been mastering

creative real estate solutions since 2013. We see a lot

of new and different things in real
estate, but to me, that’s what makes
this career so rewarding. Being able
to say this is the weirdest thing
anyone has seen in this industry
and I found a solution to it is a great
feeling. I like a challenge, and where
some agents shy away from the diffi-

cult, I tend to gravitate towards it.”

Amber also loves when people trust
in her abilities as their REALTOR®.
One of the most rewarding aspects
of the job is “When my clients put
their trust in me to find them a place
to live and gain an asset. I love being
reliable and people trusting in me.
The coolest thing has been to help
our friends and family change their
lives. Some have made more money
selling their house than they’ve

ever made in a year. Real estate can
totally shift their lives and open so
many doors, and it’s been very fulfill-
ing to see people my age accomplish-

ing these big financial goals.”

Amber has been married to her
husband Dan for 10 years. They love
snowboarding, backpacking, hiking,
camping and traveling. Before they
moved to Colorado, Amber and Dan
had never seen mountains, snow or
even lived somewhere less than 50
degrees! She says, “We have such

a strong bond. I made sacrifices

for him to be in the military, and
he’s now making sacrifices for my
business. He’s heavily involved, and
pushing me to run my own business.
We’re true supporters of each other
and want each other to reach their

goals and dreams.”

Amber and Dan have two dogs, a
Labrador named Solo (who was

the sole survivor of his litter) and a
Yorkie named Ace. “Our lives revolve
around them and they love to be
outdoors with us. For me, being a

younger business owner, I value the

| LIKE A CHALLENGE,
and where some agents shy

away from the difficult, | tend to
GRAVITATE TOWARDS IT.




luxury of time and being able to get away and disconnect. Wealth isn’t having money
for me. It’s having time. Being 30 years old and being extremely successful, you can get

wrapped up in all of it, but I've realized money isn’t what matters most.”

Amber works hard to take time for herself and to be able to take care of her family in a
way they’ve never been taken care of before. She strives every day to “never be medio-
cre” and is thankful she moved to Colorado because, “I love living here. I love that you
can step outside and go explore the mountains for absolutely no cost. I love all of the
possibilities of adventure here.” Amber’s real estate business is one of her many adven-

tures, and one which she is excited to see grow and flourish in the future.

1 LOVE LIVING HERE.

| love that you can step outside

and go explore the mountains for
absolutely no cost. | love all of the
possibilities of adventure here.
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Your — EENESTEN | emmionsivons \C S IDELITY MORTG

International Moving
SE@GE” U T 1 O NS

Specialized Moving

Warehousing
Distribution i
& Storage Vaughn Littrell

Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

wrained team willpack and ship your ragi CALL US TODAY!
- tontact-ﬁs_ftoday!_-. 719.573.3460

719.434.8070 - packandshipplus.biz www.arrowmoving.net
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15455 Gleneagle Drive, Suite 230 | Colorado Springss€O 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate
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WPFG National Title Insurance Company-

a Williston Financial Group company

MyHome

Supply & Demand

Contributed by Darrell Wass, owner of RE/MAX Integrity

— \
e RE/MAX
\ 4

W INTEGRITY

Serving El Paso, Teller & Pueblo Counties

iy
| B PILLARTOPOST

HOME INSPECTORS

The Inspection
Advantage

Whether yvour clients are buving or selling, a Pillar To Post
home inspection will give them peace of mind about the home

* Choice of Home Inspection Packages

= Report printed on-site
* Convenient scheduling

Stewart Ritter
719-494-5313
stewart.ritterc@pillartopost.com
pillartopost.com/stewartritter

Joshua Deck
719-633-5639
joshua.deckapillartopost.com
pillartopost.com/fjoshuadeck
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A BETTER

Personalized communication via text, email,

or dashboard notifications alert all parties
involved about important milestones, creating
confidence in the timelines that lead to a
successful closing day. MyHome has been
designed with you and your clients in mind and
works seamlessly on any device.

Contact your local WFG Sales Representative to
schedule a demo.

WFG National Title Insurance Company
8610 Explorer Drive, Suite 105. Colorado Springs, CO. 80920
Office: 719 598 5355

®

-%) Single Family / Patio Home All Listings | Total Listings | Avg. Sales | Current

I El Paso County Price Ranges | as of April Sold last 6 Last 6 Supply in

= 20 2021 Months months | Months CLOSING

<< | $50,000 to $149,999 3 14 233 1.29

g $150,000 to $199,999 0 33 5.50 0.00 EXP E R I E N C E

A | $200,000 to $249,999 2 189 3150 0.06

N $250,000 to $299,999 12 671 111.83 oM FO R
$300,000 to $349,999 16 1268 21.33 0.08 EVE RYO N E ~~~~~
$350,000 to $399,999 18 1349 224.83 0.08
$400,000 to $449,999 27 825 137.50 0.20
$450,000 to $499,999 37 581 96.83 0.38
$500,000 to $599,999 34 704 117.33 0.29
$600,000 to $699,999 42 356 59.33 071
$700,000 to $799,999 17 158 2633 0.65 5-star cl osi ngs. More referrals.
$800,000 to $899,999 22 104 1733 127 = Insta :Eafili‘i:le:;;’a“s
$900,000 to $999,999 13 68 11.33 115 . . essen
$IMM to $1,499,999 23 93 15.50 1.48 WFG’s MyHome® provides you apd your clients z Contact information
$15MM 0 $1.999.999 . 3 gy - unparalleled transparency, real-time updates, for all parties involved
$2MM to $2.499.999 7 e P and post-closing home information in a secure
$2.5MM to $2.999.999 3 133 450 web environment. All this and more, right at your
$3,000,000 Plus 10 1 017 60.00 fingertips. Timeline view of the
Total 307 6439 entire escrow process

Real-time updates
via text, email,

or personalized
dashboard

Introduction and prior
to close videos of the
escrow officer

Access on desktop,
tablet or mobile

colorado.wfgnationaltitle.com




Your Favorite
Appliances at
Outlet Prices

Increase a home’s property value by
upgrading to high-efficiency appliances.
We offer the best value in town with brand
new, open box and scratch & dent
purchase options.

Appliance Outlet

._7 e
-

=
-~

i
i‘"_ X

B

- —
n Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.

ool R

WE ARE YOUR TRUSTED
SOURCE FOR RADON
MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

=
Ben Ingalls
(NEHA/NRPP CMT# 10598¢) |
All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556
Pt et o TEn Loveland: 970.966.7853

Colorado Springs: 719.599.8908
A C O O ra O R a O n s www.AllColoradoRadon.com
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YOU’VE FOUND THE

TOP INSPECTORS!

TOP CHOICE
INSPECTORS

Radon Testing - Mold Testing - Sewer Scope Inspection
Thermal Imaging - Water Testing

TOP CHOICE'S TOP TIP:

GARY KOOSTRA

JARED WATKINS

> AN INSURANCEADVISORYOU
AND YOUR CLIENTS CAN TRUST

I recommend Kody Miller with ALINK Insurance
Services® to all of my clients as they go through the
buying process. Most realtors don't realize how
cruclal this step is for their buyers. He's able to shop
to get them the best coverage while also saving them
money, and gets it done QUICK! | highly recommend
Kody and am thankful for his Integrity and honesty
with each and every client. 4

Mason Buck | Coldwell Banker Realty

Kody A. Miller, TRA

Senior Insurance Advisor

Kody@ALINK2ins.com | Direct: 719.219.8505 | Cell: 719.494.9718 | ALINK2insurance.com
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loves teeth and

people’s smiles— . RF/‘*& |

"

w OUP
>

which makes BEALESTR

THAT | HAVE JOINED

sense as she was
a pediatric dental
assistant for just
over 2 years. She
roots this back

to Jonny Depp’s
immaculate smile
in the Willy Wonka
reboot from 2005.

met his wife, Eileen, as they
both guiding mountaineering trips in Washington’s
Cascade Mountain Range!

*masks and social distancing was practiced prior to photos taken

is a competitive ice fisherman! He has
arOund tOWﬂ competed in state-wide competitions and even has a cabin DAVE SLA I E R

in Florissant, which is his “happy place!”
To read more about your fellow agents, add Brian Gowdy on

Facebook. He posts short bios and fun facts about each agent
to his personal page!

AREA MANAGER | NMLS #257366

(719) 332-7497
If you haven’t met Brian yet, he would love to meet you! Brian’s
contact: 719-313-3028; brian.gowdy@realproducersmag.com; DSLATER@HLCGM
or Facebook Message him!
DAVESLATER.SIL.COM

5675 DTC Blvd., Suite 250, Greenwood Village, CO

with Ground Floor Home Inspection is an raced BMX and played soccer growing up! loves to give back as much as possible—
avid photographer. His photos have won contests in both NM Bonus Fun Fact: Jennifer is a cowgirl! She and her husband raise she and her kids will spend a day baking and cooking and
and CO. He even has photographs in the CO state archives and cows in their 18-acre farm in Peyton! delivering goodies to hospitals, fire stations, and police
the Pioneer Museum capturing the Waldo Canyon fire in 2012. stations throughout the year to thank them for their service.
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CASA BAY

— PHOTOGRAPHY —

HEADSHO'T
_________FRIDAYS

FRIDAYS

Headshots without the hassle.

- 30 minutes of studio photography

- Extensive coaching

- Unlimited outfit changes

- Two professionally retouched images

We make quality photography quick and fun!

BOOK TODAY!
& 541 . 600 4171

B info@CasaBayPhotography
@ www CasaBay Photography/headshots

TO CHOOSE

FIRST AMERICAN TITLE

EDUCATIONAL
SEMINARS

Get industry-leading expertise
for real estate agents

Contact us to learn 10 reasons why First American Title is a great decision!

COLORADO SPRINGS
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First American Title™

A\ A PRECISE

HOME INSPECTION

NOW OFFERING
ROUTINE HOME
MAINTENANCE PLANS
FOR HOMEOWNERS!

HOME INSPECTION
Sz, 2007

6‘ Tom George and the entire group at
A Precise Home Inspection have a proven
track record of providing top-notch home
inspections for our clients. Tom is a leader in
the inspection industry. He goes to great
lengths to make sure they go above and
beyond for our clients and us. We trust them
because they are extraordinarily proficient and
take the time to explain the report to the client,
which equips them with the knowledge to
make the best decision about the purchase.
They have saved our clients from moderate to
huge cost inspection items that would have
otherwise gone unnoticed, even in new
construction. We cannot thank them enough
for their service and attention to detail. 9 9
- Cherise Selley

= a g
=

- - bt
Shawn Eaton, Jessica Martinez, Ryan Lewis, Janet
Whiteman, Tom George, Jacob Dehart
Katie Marie Photography

Drone Inspections Convenient Communication Happy Customers

Imagery-Certified
-No roof is too steep -Online Scheduler  Reports reviewed to 800+

| . :
or snowy to reach! -Reports Built and ensure your clients 5-Star

-Licensed by the Federal : o : .
Aviation Administration. Delivered On-Site  understand their report Google Ratings

Complimentary Thermal
Imagery with
every inspection

Schedule Your Client's Inspection Today!
APreciseHomelnspection.com ¢ 719.272.0100 e office.aprecise@gmail.com



5556 Tech Center Drive, Suite 110, Colorado Sprin
Phone: (719) 884-5300 - Fax: (719) 88

Empire Title of Woodland Park
350 M. Pine St., Woodland Park, CO 80863

Phone: (719) 686-9888 - Fax: (719) 686-8208
WWW.empirewp.com

Empire Title of Canon City
1220 Main St., Canon City, CO 81212

Phone: (719) 275-4900 - Fax: (719) 235-5029
www.empirecanon.com

A locally-run company In Its 18th year of serving the Pikes Peak Reglon




