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PATRICK & STATHOS Www.patrickandstathos.com
LLC

TODAY, HOME IS EVERYTHING.
We’ll Help Get You There.

|

#EstablishingSuccessTogether

Nurturing relationships with realtors & lenders to help
our mutual clients achieve their goals.

Residential Real Estate

Sam GC. Stathos, Commercial Real Estate

Attorney at Law o : . .
412 N. Poplar Drive Homeowners Association ANDERS@N
BB

Surfside Beach, SC 29575 Corporate & Business Law B'RTHERS BANK
DAV L LLLANO DOAAININ

(843) 238-5618 Litigation

sgs@patrickandstathos.com
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WILL PARKER LAW — REAL ESTATE, LLC

Real Estate Attorneys-that are
Always Here to Help!

Contact Shawn Sullivan today and see
what he and Alexis can do for you.

We Buy and You Join Get Unlimited, Reserve a Boat
Maintain Boats the Club FREE Training and Enjoy!

NORTH MYRTLE BEACH MURRELLS INLET SOUTHPORT, NC

@Harbourgate Marina @ Crazy Sister Marina @ Southport Marina
& Wacca Wache Marina

—
-

FREE CONSULTATIONS my

Murrells Inlet Office Will Parker Law - Real Estate, LLC
541 Atlantic Ave willparkerlaw.com
Murrells Inlet, SC Call or Text 843-357-4111

FREEDOMBOATCLUB.COM - 843-732-3777
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE
Joye, Nappier, Risher,

& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

Patrick and Stathos, LLC
Sam Stathos

(843) 238-5618
www.patrickandstathos.com

Law Office of

Ray Winters

(843) 712-2661
www.rhwlawpc.com

Will Parker Law, LLC
Shawn Sullivan

541 Atlantic Ave
Murrells Inlet, SC 29576
(843) 357-4111
https://www.willparker
law.com/

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

CPA SERVICES

Palm and Pine CPA, PC
Katherine Nixon

(855) 725-6272
www.palmandpinecpa.com

FLOORING

The Wholesale

Flooring Company

Tom Guido

2301 Hwy 17 South

N Myrtle Beach, SC 29582
(843) 273-4367
www.myrtlebeachfloors.com

6 - June 2021

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GIFTS

Conrad Farms Gourmet Gifts
Michael Conrad

4633 Factory Stores Blvd
Suite C 120

Myrtle Beach, SC 29579
(843) 796-2658
www.conradfarms.com

GIFTS/HOME DECOR/
ACCESSORIES

AR Workshop Myrtle Beach
Christi Rippy

(843) 213-2670
www.arworkshop.com/
myrtlebeach

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown Property
Inspections

Justin Ferraro

1203 48th Ave N, Suite 1M1
Myrtle Beach, SC 29577
(843) 360-4354
www.rivertowninspects.com

Top to Bottom

Home Inspection
John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY
Home Warranty Inc.
Curtis Shelley

(864) 993-1536

Olde Republic Home
Protections
Stephanie Midgett
(910) 382-8048

HURRICANE SHUTTERS
Gator Strong Services
Michael Ames

(843) 650-8480
www.Gator-Strong.com

HVAC

Coastline Heating

and Cooling

Andrew Veigel

65 Park Street

Little River, SC 29566
(843) 399-5555
www.coastlinecool.com

INSURANCE

Tilghman Insurance
Agency, Inc.

Raymond Sessions, Jr.

(843) 427-4415
www.tilghmaninsurance.com

LENDER

Anderson Brothers Bank
Bryan Lenertz

(843) 712-2235
www.abbank.com

MORTGAGE LENDER

Bank of England Mortgage
Carl Monsour

(843) 970-3120
www.boemortgagepros.com

Citizens One Home Loan
Trippett Boineau, Jr.

(843) 353-5598
https://lo.citizensone.com/
sc/myrtle-beach

Princeton Mortgage
Carl Padavano

(843) 222-4044
carlpadavano.
princetonmortgage.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

Miracle Movers

Chris Wilhoit

(843) 447-9525
miracle.movers.mb@gmail.com

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

REMODELING CONTRACTOR
D3 Construction, LLC

Daniel R. LeGault

(704) 989-40M
D3construction.net

ROOFING

Weather Guard
Roofing & Restoration
Kimberly Kauffman
(843) 855-4277
www.weatherguard
restoration.com

SIGNS, BANNERS & PRINTING
Design the Sign

Olga Kazakova

(843) 808-9301
www.designthesign.com

SOCIAL MEDIA
Twelve31 Media
Margaret Geiger
Twelve31-Media.com

MEET THE CAROLINA COAST REAL PRODUCERS TEAM

V)
"/ AN

Anita Jones
Publisher / Owner

Bill Poulin
Publisher / Owner

Anna Price
Ad Strategist

L1

Dave Danielson
Social Media Writer

Margaret Geiger

Donald Hovis
Photographer

Jeremy Kierez
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
El www.facebook.com/carolinacoastrealproducersmag

www.instagram.com/carolinacoastrealproducersmag

We Inspect Homes
Like We’re BUYING

INSPECTIONS, LLC THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

» Residential Home Inspections
« Indoor Air Quality

« Pool/ Hot tub Inspections

« Thermal Imaging

« Wind Mitigation Inspections

« Irrigation Inspection
« Mold Inspection

Fl © (2 et Pinterest

Q 843-817-8810 & matt@islandinspectionslic.com @ Islandinspectionslic.com
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The Largest Selection of Coastal Furniture &
Home Decoration on the Grand Strand!

SEASIBE

FURNI F}
GALLERY, ZA(C ENTS
O
Visit our showroom and see all we have to offer!

843.280.SOFA (7632) | shopseasidefurniture.com
527 Highway 17 North, North Myrtle Beach, SC 29582

Shop Our Wlde Selectlon
of Mattresses!

@IA.MISQN fW TI(E?II:UR—PEDIC

Financing Available

Sjnchron! Financial

Great “EVERYDAY LOW PRICES”! Same or Next Day Delivery!
MONDAY - SATURDAY, 9AM-6PM | SUNDAY, 1PM-5PM
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Written By Anita Jones

Summer is here and thankfully, Covid-19 is moving on.

What a difference a year makes. The rapid vaccination

rollout has been such a blessing!

Families and tourists are arriving once again to enjoy
our beautiful beaches, waterways, and golf courses.
‘We have a whole new appreciation for hugs! Many
parents and grandparents finally get to visit their kids
and grandkids in person after a very long and isolating
pandemic year. We loved seeing the many reunion

videos on social media.

The weather was fantastic on the beach for Mother’s
Day. Kites were flying in the breeze. Toddlers were
loving the best playground on earth; just being outside
in the warm sunshine, digging in the sand, and getting
chased by Grandpas. And yes, it was the grandpas who

were having the most fun.

This month we get to celebrate our Dads. I was
blessed to have two of the best parents a child could
have. My dad was amazing on so many levels. I adored
him, and he could rarely get out of the house without
me tagging along. He cherished my mom and they
showed me how a good marriage is supposed to work.
They were so in love that after 30-plus years of mar-
riage, when on vacation, people would often ask them

if they were on their honeymoon!

They say little girls want to marry someone just like
their dad. I am very thankful that I was able to do just
that. Here is a shout-out to Bill, who is not only a won-
derful husband, but also the best dad our two kids could
have. Happy Father’s Day Bill and to all of the won-
derful dads out there. Enjoy YOUR day! Keep posting
those pics with your kids. We love them!

See you at the beach!

Anita and Bill

We welcome your feedback!
Email me at anita.jones@realproducersmag.com.

WORK WITH A TRUE PARTNER.

LET MY EXPERTISE HELP BUILD YOUR BUSINESS.

Carl D. Monsour, Branch Manager
NMLS #145101 | cmonsour@boemortgage.com | (843) 970-3120 | @BOEMortgagePros
Call or text me now to set up a time to see if we are a good fit for each other!

Bank of England Mortgage is a division of Bank of England. NMLS 418481, Member FDNC. 550

We provide the persona attention and customer service
to make your transaction smooth & worry-free.

Residential Real Estate

Commercial'Real Estate
Acquisitions !

. ey

1 '|'. = L K L
ss'Organization
cession Planning

5 | -

\'}iﬁirERS Free consultation. Contact us today!
ATTORNEY AT LAW L (843) 712-2661 | www.rhwlawpc.com | info@rhwlawpc.com
HONEST | PROFESSIONAL | AFFORDABLE In the Mayfair Building - 1039 44th Ave North, Ste 104 « Myrtle Beach
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A Total Solution

Senior Relocation/ Resettling
Estate Liquidation * Organize/Declutter

Clean Qut  Online Auctions ¢ Nationwide Network

Caring Transitions of Myrtle Beach

ransitions

Senior Relocation  Downsizing ¢ Estate Sales

Offices Nationwide  Bonded & Insured * Each Office is independently owned and operated.

Tel: (843) 997-5088
CaringTransitionsMyrtleBeach.com

Email: CBlanton@CaringTransitions.net

T1 s and Tricks for a

SMOOTH

moving? €4 —

Written by Charlene Blanton -
Owner, Caring Transitions of Myrtle Beach

Move!

Fast.
Always
Reliable.

Whether you need to get a

property list-ready or your client

needs help crossing things off

the home inspection report,

we're the team for you!
843-653-8152
tonyinmanl2@gmail.com
Follow Us on Facebook
@ BUDGET BOYS PAINTING/MINOR
REPAIRS/PRESSURE WASHING

INTERIOR & EXTERIOR PAINTING
MINOR REPAIRS | PRESSURE WASHING

12 < June 2021

me ﬂg " 4

14 Months Ly
of Coverage

FREE, No-Strings-Attached®
Listing Coverage for Sellers

= Washer, Dryer, Kitchen
2 Refrigerator Included
g at NO EXTRA COST

Choice of Service
Contractor!

Enhanced HVAC and Refrigerant
Protection Available

(877)977-4949

Mwﬁfﬂw
24/7 LIVE Claim Support

Curtis

Shelley

District Sales Mgr. ngTrgnt}(

E 4&;{«,{- ihall malleny 3
. (864)993-1536

CurtisSi@homewarrantyinc.com homewarrantyinc.com

No matter if you are 8 or 80 years old, moving is nerve-wracking
and overwhelming, especially when paired with right-sizing your
life and selling your home! Moving is ranked #3 of the 5 most

stressful life events, right after the death of a loved one and divorce.

Moving is a daunting emotional, physical, and
logistical undertaking...So much so that in
1992 they created a real medical diagno-
sis-Relocation Stress Syndrome. Basically,
RSS or “transfer trauma” occurs when you
are changing your daily habits and patterns
when either preparing for your upcoming

move or after moving into your new surroundings.

Yet, with a solid plan, you can have a smoother, less stressful
transition! With 10 years of experience helping families success-
fully navigate the stormy waters of moving, here are some of the
most important things when considering a move for yourself, a

loved one, or your client:

OVERESTIMATE HOW MUCH TIME IT WILL TAKE! Budget more
time rather than you think...Moving is time-consuming, as there
are SO many dots to connect and plates to spin. The best movers
are in high demand, often booking months out. It also takes a lot of
time to sort through a house, attic, and garage full of belongings,

often an overwhelming gut-wrenching process.

Think about touching EVERY item in your house, in
EVERY cabinet, closet, and piece of furniture. Packing and
unpacking everything you are moving are also both tasks

that are tedious, demanding more time than folks realize.

OVERESTIMATE THE AMOUNT OF PLANNING IT TAKES!
Again, there are a TON of tiny but super important logistics
and details that go into planning a successful transition. A move
checklist is a great way to cover all the bases. There are many dif-
ferent versions available online or through a relocation specialist.

One forgotten detail can create a domino effect of chaos...

DON’T UNDERESTIMATE THE AMOUNT OF PHYSICAL WORK!
Sorting, organizing, loading /unloading at donation, loading/
unloading at the recycling center, packing, hauling packed boxes,
loading /unloading furniture onto a truck, unpacking all those
boxes, then disposing of the used packing materials are all very
physical and demanding. Most folks do not realize just what
back-breaking work it really is!

OVER-BUDGET THE COST OF YOUR MOVE! It is just
expensive. Quality move materials, packing costs,

mover’s fees, moving insurance, replacing pantry and
bathroom items, trips to the donation center, trips to
the recycling center, storage fees, eating out, hotels -

the list just goes on and on!

UNDERESTIMATE THE AMOUNT
FAMILY HELP! Your loved ones
and friends will quickly raise
their hand to help. Yet, when

it comes down to it, as we all

know, life is very busy. While

families and friends have lovely
intentions, yet for many different rea-
sons, families are not as readily available to help move

their loved ones move.

HIRE PROFESSIONALS! The days of moving with

pizza and your buddy’s truck are passed. Professional,
properly insured, relocation and moving companies are
reliable, experienced, efficient, faster, safer, and have an
abundance of insight. Relying on professionals definitely
helps have less hassle than going at it yourself. Besides,
who wants the backache of all that heavy lifting?

OVERESTIMATE THE TIME IT WILL
TAKE YOUR FORMER HOME

TO BE “REALTOR® READY”

AFTER YOUR MOVE OUT! Try to
remember what lurks behind all
that furniture you are now pulling
away from the walls. Think about
cleaning out ALL the cabinets, shelving,

attic, storage building, garage, etc. of the left behind “ran-
domness” that the new owner does not want, and your
REALTOR® does not want to be surprised by...

Totally overwhelmed and stressed out by reading
this? Yes, a move of any size can be quite an ordeal.
Hoping these key points will help you, your family
or your clients have an efficient, more pleasant, less

stressful, smoother move!

Contact Charlene Blanton for help with your next move!
(843) 997-5088 cblanton@caringtransitions.net

Carolina Coast Real Producers - 13



i"i

'.'. OLD REPUBLIC HOME PROTECTION

W
L

bouligue DO-IT-YOURSELF warksfapn
-—ﬁ '.n_-

Have you heard?

ORHP now offers two valuable services for
homeowners to complement their home warranty:
Tech and Smart Home Protection Plan

and Porch Home Helper

Porch

Visit orhp.com/value or call me!

Stephanie Midgett

Senior Account Executive
800.282.7131 Ext. 1070

C: 910.382.8048
StephanieM@orhp.com
my.orhp.com/stephaniemidgett

Thes i 8 paed] advertaamenl Tech sad Smarl Home Prolechon Plan covecege aod sarvice grovided by A\Waimanly Corpocabon
Thee Service Doc. nc., or Lyndon Southem Insrance Company jin OK and FL- Lic, Ho.: FLOJ8SE), Kot 8l prodects and servces ans svalable i every pradicion

<O OLD REPUBLIC INSURANCE GROUP

+GB D000

Pople Heblpina Flople
ple Helping Fop

CONRAD FARMS

All Natural
South Carolina Courmet Treat

LOCATED IN TANGER OUTLET 501 BY THE BIG AMERICAN FLAG IN SUITE C-120

4633 Factory Stores Blvd., Suite C-120 Myrtle Beach, SC 29579 | 843-796-2658 | service@bestgourmetgifts.com | bestgourmetgifts.com

14 - June 2021

CLIENT GIFTS
GIFT CERTIFICATES
CORPORATE EVENTS

 Jr—
AR

o« WORKSHop ,
Tyrite Beach

4999 Parating Ferest Blud ofie 7
843- 213-2670

DIY CLASSES, PARTIES & RETAIL
wupe ARWORKSHOP. Mfmymm

THE

Wholesale Flooring

A
| MOHAWK
%&f’ ’ W daltile
LE
LY r Dream Iffé(n:er

Engincered

HAPPYFEET

PERGO.

CARPET ¢ VINYL ¢ TILE « WOOD Life goes on it

VINYL PLANK e LVT/VCT m

LAMINATE « BACKSPLASHES FLOORS
AREA RUGS ¢ BINDING

OUTDOOR MARINE CARPET ® MANNINGTON.

COREtec
GORIGINALJ

()
1 I-' lJ.

AMERICAN OLEAN

AND MANY MORE!

LARGE IN-STOCK

SELECTION

Come Visit us at Our NEW location!
4430 Highway 17 Bypass S Murrells Inlet

843-651-1122

843-273-4367

2301 Hwy 17 South N. Myrtle Beach, SC 29582
www.myrtlebeachfloors.com
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}} r|S| n g Star | Written By Lindsey Wells

Photography By Jeremy Kierez - High Tide Content

in the business of helping people

From protecting and serving Originally from Cape May County, New Jersey, Jerry got his first
taste of the real estate world at the tender age of eight. His neigh-

the public through law bor was a REALTOR® for Century 21 and “hired” Jerry to deliver
fliers for a nickel apiece. “We would drive all over different neigh-
enforcement to pr otecting and borhoods on the weekends, and I would run a flyer up to the front

. . . door of each house,” he said. “That was real marketing in 1980!”
serving his clients through

real estate, there is one Jerry’s role model throughout his childhood was always his father,

Jerry String, Sr., who spent 25 years in the Air National Guard
thing certain about Jerry and taught his son the value of good work ethic and taking pride
in what you do. His motto was, “If you're going to do something,
String: he is in the business doit right the first time.” Jerry carried his father’s influence with
him into adulthood. He earned a Criminal Justice Degree from

of helping people.

Stockton University and became a police officer for 22 years in
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Atlantic City. Throughout his law enforcement career, i e .‘ o=} ' support and training. Jerry had 38 closings in 2020
some of Jerry’s assignments were Patrol, Tactical o 1 XN 5 3 ' alone. “This was the best decision I ever made. My
Response Team, and Crime Scene Sergeant. He was also g } =y l I = business has grown so much in such a short period
on the SW.A.T. team and became a Crisis Negotiator. z = .:: o+ % : ' of time that my wife is now working with me. We

3 E Rl have always wanted to have our own business, and
Jerry’s longtime successful law enforcement career dras- = ; i ' .'- this was the perfect solution.”
tically changed almost overnight, and he was forced to p ; 2 .
make a decision: stay in New Jersey or close that chapter '. ‘ ] . Now, Jerry and Lisa strive to help others be success-
and open a new one. Atlantic City was facing bankruptcy. . o ; ful in their own relocation. “We strive to find the right
The state forced a takeover and starting making drastic - B HEA A ~i area depending upon each family’s needs. One thing
changes to the city administration. AL EAS " that we always tell our clients is, ‘Find an area that

- i you love and that you can see yourself living in.’ Even
Jerry explains, “It was more beneficial for . ! . if we find the right house, if it is not in the ideal loca-
me to leave and take a partial retire- > " tion, you can’t change that,” Jerry said. “Lisa and I are
ment. After discussing our options, # = often like tour guides trying to showcase the beautiful
my wife Lisa and I decided this Grand Strand that we live in. If we can successfully
would be a great time to relocate A . show clients all that South Carolina has to offer, then
to the south. This area has + D - e ‘ | finding them a house is generally the easy part.”
so much to offer. We really . r i f L. )
enjoy boating, fishing and ¥ - - - 4 Jerry and Lisa have been married for 22 years
the beach.” Jerry adds, taa : [P ' . | / . and have two sons, Tyler, 20, a junior at the
“There is a lot of history T = . : > ! University of South Carolina, and Owen, 18.
here, along with great " 3 e - A - ' | g N Now that Jerry and Lisa have teamed up
restaurants, and we e 1 - < { I \ b - y v «+ andbegun working together, the family
love the low country o < LT HE . il I'. L :: . ﬁ‘a has more freedom and flexibility to
area. So we took a T ._ o £ SHE L 14 : oy .‘I-Hm enjoy life together. They enjoy fishing,

oA T : ’ @ Calmmbiy AT e

big leap of faith and boating, traveling, and exploring new

:

.:."'.;:1' Tl : . /

moved our family restaurants. Jerry loves to take his

Labrador retriever, Salty, out on
the boat while fishing or cruising

up the Waccamaw River in his

down to sunny
South Carolina in
2016. Itis the best

decision we ever

own downtime. He also enjoys
walking the beaches with Lisa
and looking for shark teeth and
“*  seashells. When he has time,
Jerry’s favorite activity is fish-

ing 60 miles offshore for tuna

made and we have
not looked back.”
Once they were settled,

Lisa went to work as

an elementary school
teacher, giving their family and wahoo with his boys.
stability until Jerry figured

out his new career path.

When asked to define suc-

cess, Jerry had a simple and

“I kept going back to the thought straightforward answer: finding

of becoming a real estate agent,” he something that you love to do that
said, adding that his interest in the

industry was heightened even further

creates happiness day in and day

out. In those words, it’s safe to say

that Jerry String has achieved success.

by his own process of searching for 4 ‘

and buying a home. Jerry pursued his “Waking up every day here in beautiful

passion and went back to school. He South Carolina and showing off the area

obtained his real estate license in May ‘?,l puts a smile on our faces,” he said. “We

2019 and began working for Realty One |

hope our children can see how much we

Group Dockside, which set him up for enjoy our line of work and also find a path

success early on through its tremendous that they love in life just as much as we do.”
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DON'T MISS THIS
EXCLUSIVE OFFER!

£ Citizens”

PERSONAL ATTENTION. LOCAL EXPERTISE.
FINANCING OPTIONS TO SUIT YOUR CLIENTS’ NEEDS.

=
L At Citizens, we’re ready to help find home financing that’s right for your clients. With more than 30-plus years of experience,
Trippett Boineau thoroughly understands the complexities of mortgage financing and can help clients in making the best choice
: for their circumstances.
I We offer competitive rates, prequalications and a wide variety of mortgage products including:
« Jumbo loans: financing for up to $2,000,000

o iy P‘,} HE N
y—‘ = e » Doctors and dentists:* Up to 95% financing with no mortgage insurance
Rﬂg‘ F RI NT | NG cCo M FAN Y + Construction financing: One loan, one closing and one rate for building a new home or a major renovation.

“A business with no ngn. » Second home/investment properties

is a sign of no business” Trippett Boineau, Jr.
Senior Mortgage Loan Officer
NMLS ID# 414566
843-450-8903
trippett.boineau@citizensone.com
lo.citizensone.com/tboineau

1 Double Sided,
18x24 Metal Sign

1 Frame

**The Citizens Doctor Loan is available to licensed Doctors of Medicine (MD), Doctors of Osteopathic Medicine (DO), Doctors of Dental Surgery (DDS), and Doctors of Dental Medicine (DMD) who
have completed residency within the last ten years and to current medical professional residents, fellows and interns. Available in select states. Mortgages are offered and originated by Citizens, N.A.
Citizens is a brand name of Citizens Bank, N.A. (NMLS ID# 414566). All loans are subject to approval. & Equal Housing Lender. © 2021 Citizens Financial Group, Inc.
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FSEYE

GRAPHY—

SIGN + FRAME
COMBO! T e

« Listing Photos (interior, exterior,
community amenities)

* Aerial Drone Photos & Video

+ 3D 360" Virtual Tours with FREE
Schematic Floor Plans

¢ Virtual Staging

¢ Virtual Twilights

¢ Stock Landscape Photos of the
Local Area taken by us!

DR N N R N I I Y
.

. 25% Off Your 1st Listing Shoot
: Use promo code 25DISCTEP.

®ecc0occccccccccccccccccccccoco

(843) 504-8711
info@tideseyephotography.com i
www.tideseyephotography.com/real-estate |

@tides eye photography
@tides eye real estate imagery
@tideseyerealestateimagery
@tideseyephoto

Hﬁ:?:;?.,’f ¢ s e 843-808-9301 @ DesignTheSignMB@gmail.com
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PRINCETON
MOR

»» sponsor spotlight

Written By Dave Danielson
Photography By: Jeremy Kierez -
High Tide Content

FOLLOWING THROUGH.
GETTING IT DONE.

One of the most powerful qualities
you can find in any partner is
reliability. You want to know that
person or organization is going to
deliver for you and your clients.

That’s exactly what Princeton
Mortgage is known for. In fact, the
company’s mission is, “Connect peo-
ple with the Effortless Mortgage. TM”

Carl Padavano is a Senior Loan

Advisor with Princeton Mortgage.

“It’s a great feeling seeing the
expression of gratitude and apprecia-
tion of happy clients,” Carl says. “For
me, it’s about the positive impact I
leave for each and every person I

work together with.”

REACHING HIGHER
Princeton Mortgage is always driven
to deliver at the highest levels.

“Our mission every day is to be
better, faster, and cheaper than the

competition. We do this by hiring
only A-players and delivering the
best customer satisfaction this

industry has to offer,” Carl explains.

As Carl explains, he and his team
provide full attention to every

client’s interest.

“I make the mortgage process
educational, so you understand the
process flow from the first conver-
sation through post-closing. I build
a personal relationship with every
client and want to be a continuous
resource for people to reach out to
any time,” Carl emphasizes. “Every
person can purchase a home if it’s
something they desire. I will work
with you to build a plan of action
from where you are now, to get you

where you need to be.”
The Princeton Mortgage approach
succeeds each day with high stan-

dards and teamwork.
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As he says, “Our whole team knows
how to get the job done. I have an
excellent understanding of products,
guidelines, along with an amazing
leadership and support team around
me. Our Company Net Promotor
Score, rated by clients, consis-
tently stays in the top 1 percent of
the Financial and Banking industry

across the country.”

Carl is a native of Voorhees, New
Jersey. As he says, the finance and
banking industry was always attrac-

tive to him — even as a young boy.

“I've always had a passion for money.
I wanted to know how to make more,
how to spend it wisely, how to invest
it, and what to learn that would help
propel me forward at such a young
age,” Carl says. “I saved all my dollars
and even picked coins up off the
ground to add to my piggy bank.”

HIS PATH FORWARD
As Carl looked to his future, he had
planned on graduating from college to

work as a stockbroker on Wall Street.
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Carl was driven and hungry to get
started in the real world, so he packed
his collegiate schedule with credits;
to the point where he graduated in
just three years. Before graduating,

he interviewed with a couple of Wall

Street investment banks.

“I learned in order to be a successful
Investment Banker, you need to be
heartless, relentless, work 80-100
hour weeks, and there is no letting off
the gas. Someone smarter and better
than you will always be right behind
you, hungry to take your job,” Carl
says. “I thought very hard about what
my life would become had I accepted
an offer and began my career as an

Investment Banker.”

GETTING HIS START

Carl looked at other options and, in
2015, had an opportunity to become a
Loan Originator. It just seemed to all

make sense to him.

“I did a massive amount of research
where I learned I could make just as

much money as a stockbroker, every

loan I close I would directly help and
improve someone’s life, I was in con-
trol of my success, and the amount of
people I could help was limitless,” he
says. “The one thing that stands out
most; every deal I close, I know the

client is winning.”

Away from work, Carl enjoys learning
more about new investment opportu-

nities and making people smile.

“I am always researching new
companies and new opportunities as
they surface. I am also very compet-
itive,” he says. “I enjoy anything that
involves a winner and a loser along
with some friendly competition.
Sports, board games, facing new chal-
lenges, and accomplishing new goals

are all very exciting to me.”

LEADING THE WAY
One of the most satisfying feelings Carl

has is making a difference for clients.

“I want to be remembered as the
guy that created my own success
and then used the tools and knowl-
edge to help others create their own
success,” he says. “Success is more
fulfilling when other people make it
with you. I want to work with win-
ners and want to help deliver value
that will provide tools for growth
and new accomplishments. We

are so confident in the services we
provide that we guarantee customer
satisfaction backed by our Princeton
Promise. We do what we say we are
going to do ... and connect people
with the Effortless Mortgage.”

FOR MORE INFORMATION ABOUT
PRINCETON MORTGAGE:
WEBSITE: WWW.CARLPADAVANO.
PRINCETONMORTGAGE.COM
PHONE: 843-222-4044

SUCCESS IS MORE FULFILLING WHEN OTHER PEOPLE MAKE IT WITH YOU.
WE DO WHAT WE SAY WE ARE GOING TO DO ...
AND CONNECT PEOPLE WITH THE EFFORTLESS MORTGAGE.
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SUPPORTING FIRST RESPONDERS

RGE

THE FIRST THING ONE LEARNS
WHEN TALKING WITH GEORGE
SNEAD, OF SNEAD REALTY GROUP,
IS THAT HE DOES NOT LIKE

TO TALK ABOUT HIMSELF. HE
WANTS ALL THE ATTENTION AND
PRAISE FOR HIS GOOD WORKS
DIRECTED AT OTHERS. HE IS THE
DEFINITION OF A HUMBLE MAN.
HE LOVES TO BE IN SERVICE.

George does, however, love to

talk about his favorite charity,
“Unshakable Hope.” This is a mission
that was started by Edmond Daniel,
Associate Pastor of Trinity United
Methodist Church in North Myrtle
Beach and directed by a small group
from the church. George is the associ-

ate chair along with Robert Jentilucci.

George is originally from Greenville,
SC, but he grew up on the beach after
moving here in third grade. Before
he joined the real estate industry, he
spent several years in the Restaurant
business. George says, “It was a plea-
sure to work at the Captain’s Table in
Myrtle Beach for ten years. It is such
a beautiful setting, and I loved seeing
our patrons enjoy their dining expe-
rience. Customer service has always
been in my blood, so I took pleasure
in making sure we provided the best

experience possible. “

George continues, “I really enjoyed
the restaurant business. Eating out is
one of the top things our visitors like
to do while on vacation. I loved pro-
viding them a great experience with
really good food, great service, and a

beautiful view.

The timing was right, though, when
a good friend, Dan Moore, piqued

THANK YOU FOR YOUR SERVICE!

SNEAD

my interest in real estate and suggested I would

be good at it. I was ready for a change and jumped
right in! I went to work for Dan in 1996 and found
I really liked it. I then worked for Jay Springs, who

was the first owner of Barefoot Realty.”

Getting back to his passion for service, George
explains, “The mission of the Unshakeable Hope
mission is to honor and show our gratitude for
first responders and their families. We reach out to
these families that have made the ultimate sacrifice
or first responders who have been permanently
disabled in the line of duty. We hope to provide a
stress-free and fun-filled vacation in Myrtle Beach.
It is our desire to return smiles and hope to these

most honorable and deserving families.”

This program started in 2019 and served two fam-
ilies. A policeman’s family was the first honoree.
The police officer had been permanently disabled
while working. George said, “It was such an honor
to be able to treat them to a week at the beach. We
put them in an ocean front condo and gave them
$500 in spending money. We went out to the com-
munity to get businesses to offer meal vouchers for

them. We loved the generosity we found.”

This first family honored had three young daugh-
ters. George’s broker, Mark Albani, in addition to
working in real estate, is also a writer of children’s
books. Mark wanted to honor the family too. He
visited them during their week at the beach and
found them to be so appreciative of everything.
The parents were thrilled to tell their daughters
that Mark was actually the author of the book he
brought, “Ricky and Bobo.” He read his book to the
little girls. They loved it!

George sadly reported, “In 2020 we could only
accommodate one family in our condo before the
pandemic shut everything down. We were grateful
that we were able to provide meals for the police

department, EMS, and fire department three times.”

George continues, “For 2021, we are trying to locate

families to serve. Finding the people, we can help is

the hardest part with all of the privacy laws. I was
thrilled that I was able to meet with retired South
Carolina highway patrol captain, Jo Nell. He knows of
many families that meet the criteria for our help. I am
grateful that Real Producers introduced me to him.”

“Jo now works for the state in a program that
serves law enforcement officers who have been
through traumatic incidents. He will work with
me to connect our mission with several families in
South Carolina who would love to have a relaxing

week at the beach at no charge.”

George smiles, “These families are so very appre-
ciative. We get letters and testimonials telling us

how much this has meant to them. It is great to be
able to show appreciation for the great work they

do, and the sacrifices that were made.”

Goals and Objectives of the 1st Responders Program
The focus is to provide a week of “Fun in the Sun”
for a family of a fallen or permanently disabled
first responders. This respite/vacation will include
lodging and a $500.00 cash allowance.

Criteria for Possible Candidates

1. South Carolina Police, Fire Fighter or EMS re-
sponders’ immediate family.

2. Must be a family that has lost a first responder in
the line of duty or suffered a permanent disability.

3. Candidate should be within driving distance to
Myrtle Beach.

4.Candidate must be available for specific time-
frame reserved for lodging 5 to 7 days.”

This mission wants to give families of first respond-
ers who have given their lives or have become
permanently disabled in the line duty a little respite
from the daily grind of life. This is provided in the
form of a week at the beach with free accommo-
dations. Each family of a first responder lost or
permanently disabled in the line of duty will receive
a week at the beach including accommodations and

spending money.

It is one thing to say thank you for what they do.
But these families deserve much more than that for

their sacrifice.

If you are aware of a family of a police officer,
firefighter, or other front line emergency worker
who has suffered a loss or permanent disability in
the line of duty, please contact Robert Jentilucci
at (724) 777-1745.
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The most rewarding part of the job has
been, making new friends and helping
others find the perfect fit for their real
estate needs. | also enjoy helping new

agents get their business started.

f a ra P> cover story

Real Estate is in Her Blood

I live and love
T - this business.

S §

Written By Barbara Gart
Photography By Jeremy Kierez - High Tide Content

Sara Boling can Iitera"y Sara’s interest in real estate only

he h grew from there. At age three, “I
say she has been received a toy plastic briefcase with

interested in homes her a play phone inside in order to ‘make
appointments’ while listening to Boy

entire life. At the young

George on my record player. In 2nd

age of two, she went on grade, I rode the bus to school and
wrote down all of the “For Sale By
a showing with her mom Owner” signs we passed for my mom

who is an agent, and to call. Our first family vacation was

to the Century 21 Global Convention
PrOUdly proclalmed to the in Orlando. Once I received my

buyers “The cabinets are driver’s license at 15 years old, I
could officially work for Century
beautiful.” Sara’s mom was 21 Boling, and I ran errands for the

. office that included going to the bank
not sure what was going to :
and attorney offices and making

come out of her daughter’s files...paper ones. I guess my destiny
was heading towards real estate

mouth next, so Sara spent with all this wonderful grooming

the rest of the showing on and real estate exposure.”

the front porch while the

Although Sara’s exposure to real

buyers looked at the home, estate started early, her parents never
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pressed the issue of her coming into
the family business. They encouraged
her to do anything and live wherever
she wanted. She was working as the
office manager of a boutique financial
consulting company in Boston, when
she came home in 2004 for Easter
weekend. “I saw a banner plane and
decided that I missed the beach and
wanted to come back home. And so,
my real estate career began. The
market was just heating up. I sat in
my mom’s small office every day in

a chair absorbing by osmosis and
listening to everything she and our
office agents had to say.”

Sara has now been working as a
REALTOR® for 17 years. She says,
“The most rewarding part of the job
has been, making new friends and help-
ing others find the perfect fit for their
real estate needs. I also enjoy helping
new agents get their business started.
Ilive and love this business. The real
estate industry and Myrtle Beach have
enabled me to do so many things in

life, and I am truly grateful for all the
people involved. We truly live in an
amazing place and get to enjoy working

in an amazing business.”

Choosing real estate as a career
has not always been easy for Sara.
Growing up with a mom who is a
REALTORE® introduced Sara to her

passion at a young age but has also

presented some challenges. “A lot of times, people
assume that if you are a child of a successful family
business that you do not have to work. That is

not the case here. My mom pushes me harder and
expects more from me than any other agent in our
office. I always tell my co-workers that I have daily

reviews as opposed to their quarterly reviews.”

Trust the process and
love what you do.

Sara’s mom pushing her to always be better has
certainly paid off. In 2020, Sara’s total volume was
$21 million, and she has received many Century 21
Awards including Centurion, Double Centurion and
Quality Service Provider and an Ascend Graduate.
She works hard and believes in giving back, and has
donated to many organizations including YMCA,
Brookgreen Gardens, American Heart Association,
Coastal Carolina University, Myrtle Beach Primary
PTO, Myrtle Beach Area Chamber of Commerce
and St. Andrew Catholic School.

Sara enjoys mentoring new agents and shares the
following advice. “This is a remarkably simple
business. Real estate agents are in the people and
communication business. You need to connect with
people and see how you can help them. Customers

have three basic questions when hiring an agent. The

first is ‘Are you good at what you do?’
The second is ‘Can I trust you?’ And
the third is ‘Do you care about me?’
Listen! Smile...this is fun! Stay top of
mind. There is a strong correlation to
the amount of time you put in as to the
amount of production you get out. If
you are new to the business, partner
with a great branded company that can
help you build your business. Leverage
the brand, the company’s experience
and expertise. Learning the right way
is critical to success. There are quite

a few ways to find buyers and sellers...
open houses, sphere of influence, cold
calling, FSBOs, internet leads, and
farming. Choose your lane and stick
to it. It is not all about the money. If
you go into a situation looking at the
money, it will never work. Your clients
can sense this every time. Trust the

process and love what you do.”

Sara is married to her husband Tom
and they have a 9-year-old son Will.
In their free time, they enjoy playing
sports, beach activities, snow skiing,
traveling to Montana and spending
time with friends and family. One of
Sara’s favorite quotes is from Richard
Branson and sums up how she feels
about real estate as well as her life.
“Fun is one of the most important—
and underrated—ingredients in any
successful venture. If you are not
having fun, then it’s probably time to

call it quits and try something else.”
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