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XSIGHT CLOSET

CREATIVE MARKETING SOLUTIONS Storage SOIutions

At Closet Gallery, we
specialize in helping you
simplify and organize your
home. Every home has
different needs and every
homeowner has a different
style. Closet Gallery
collaborates with you to
design the perfect solution
for your lifestyle and
budget. Whether it’s your

master closet, a kitchen

pantry, your garage, a

F "l .. r .'! ‘\KI- | \n
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- 2 , ' o
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. T WU [ i home office, we can create
' . ; 0 custom storage solutions
e B ' | for all your needs. Offering
- . = Tt the highest quality

materials and hardware you

T ; - }"_--: will find a wide range of

3% 4 | ' \ product options that will

-~ b o 1 ' - - b ! o suit your specific style.
i 1 _ — Potential home buyers

often look for good storage

. o . e o options within homes and
; 3 A A having custom closets can
. . ~ L ' : give your clients” homes a -
g g -
. b e T i competitive advantage.
* . I-\{E\.-"{ Ty

AND CAPTURE YOUR AUDIENCE

CUSTOM CLOSETS CAN:
- Offer More Storage Options

- Reduce Outside Clutter

- Make Home Organization Easier
- Create a More Functional

Use of Space

PHOTOGRAPHY | VIDEO | DESIGN | MARKETING | SOLUTIONS

FREE IN-HOME CONSULTATIONS
xsightusa.com 916.444.9100 studio@xsightusa.com (916) 826'7016 I aC/OSGan//el’yCOm



YOUR TRUSTED
LOCAL LENDER
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REBECCA ABBOTT : ALBERT GONZALES

BIG Business Development/ . Recruiting Manager/

Loon Officer NMLS #1232696  © Loan Officer NMLS #692693

L 559-336-1027

«d albert.gonzales{@apmortgage.com

VALLEY
MORTOAGE
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”1"m so thankful I found Andrea! She is consistent, quick,
and takes the best photos. And she makes me and my clients look great.”
- Marcie Sinclair, Realtor

24-Hour Turnaround | MLS Upload Ready

.

S\\38% Higher
-1 Purchase Price
Check out the NEIW/ VA

= s
- Exterior & Interi
- '_.’ﬁ' - - » J__-_. .

.u 1 ‘F '_ *: ;. _.: e I B4 N i _ ..- -# =
=T : h.;_'_'_ £ — —_— . ,
/\ Camacho's Custom Painting
ANDREA GUNN 530-409-1624
-~
3

REAL ESTATE PHOTOGRAPHY L
camachoscustompainting.com

Making you look sharp, one listing at a time. , .
Email today for your estimate

CamachosCustomPainting@Gmail.com

VA Loan Changes Make VA Deals Easier than Ever

* Loan limits removed: Purchase to at least $2M, NO down payment
* Better appraisal process/advance Tidewater value notification

* Pest inspection requirements relaxed

* No reserve requirements

* Credit requirements easier than conventional

* Close as fast as other loans

(@andreagunnrealestatephotog * www.gunnphoto.com

916-223-8948 ¢ andreagunnphoto@gmail.com CSLB #983710

The VA Home Loan Benefit...They’ve Earned It.
& ¢/ VA LoansOfCalifornia.com
. “HIIH Hﬂﬁﬂﬂﬂlﬂﬂr'v Certified Veterans Lending Specialist ® Folsom, CA
-/ (916)932-7160 rerpheds T Wealthwis
L L =q Army * Navy * Air Force ?é?”.firﬁf?.iﬁﬁ‘fé@w l Mortgage Planning

Marine Corps * Coast Guard NMLS 41627781 Wealth " - Mortaage.com
Andrewd@WealthWiseMortgage.com

844-Junk-Run (586-5786) | 530-802-4664 National Guard * Reserves L] VA + GOVENTIONAL + FUA + USDA + REVERSE
contact@junkresponders.com

6 - July 2021



PREFERRED PARTNERS

8 - July 2021

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
Asset Preservation Inc
(916) 832-1031
apiexchange.com

ATTORNEYS
Clower Law
(916) 652-8296
ClowerLaw.com

ElGuindy, Meyer &
Koegel, APC
Judith Maranski
(916) 778-3310
emklawyers.com

BLINDS/SHADES

Made in the Shade Blinds
and More

Mandie VanBuren

(916) 300-4306
blindsofnorcal.com

CARPET CLEANING
Cleaner Choice Services
(916) 899-1783
cleanerchoice.us

CONSTRUCTION/
REMODELING

Good Life Construction, Inc.
Dmitriy Tupikov

(916) 833-1379
goodlifeconstruction.com

CUSTOM CLOSETS
Closet Gallery
(916) 826-7016
AClosetGallery.com

DESIGNERS

Aura Design Company
(916) 412-3830
AuraDesignCompany.com

EVENT VENUE
Silt Wine Company
Alex Valburg

(714) 599-281
siltwineco.com

FINANCIAL CONSULTING
Financial Path Consulting
(916) 612-6261
FinancialPathConsulting.com

HARD MONEY LENDER
Focus West Capital

Dan Stoligrosz

(916) 947-4754
focuswestcapital.com

HOME BUILDER
BlackPine Communities
Jessica Atkins

(916) 497-0900

www.blackpinecommunities.

com

HOME IMPROVEMENTS
Patriot Home Improvements
Tara Barton

(916) 251-7660
Patriotimprovements.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540
calprogroup.com

Certified Home and
Building Inspections
Jason Stockwell
(916) 223-3400
certifiedhbi.com

HVAC

Bronco HVAC

(916) 675-1062
BroncoHeatingandAir.com

INSURANCE

Intrinsic Insurance Services
Aurora Mullett

(916) 585-8184
iiprotect.com

Sky Insurance Brokers
Erik Sjolie

(916) 540-7000
skyinsurancegroup.com

JUNK REMOVAL
Junk Responders
(844) 586-5786
JunkResponders.com

MARKETING
Creative Marketing
Tori Barker

(916) 832-0502
CreativeMarketing
Sacramento.com

XSIGHT Creative Solutions
Scott Rodier

(916) 444-9100
xsightusa.com

MORTGAGE

American Pacific Reverse
Mortgage Group

(916) 223-8869
APRMG.com

Asset Financial Center, Inc.
Benjamin Androvich

(916) 955-8287
afc360.com

Big Valley Mortgage

- Rebecca Abbott

(916) 203-9328
BigValleyMortgage.com

Fairway Mortgage

- Dan & Sherene Team
Dan Mclntire

(916) 276-3324
5StarTeam.com

Fairway Mortgage

- Lucia Lending Team
Nicholas Lucia

(916) 730-6339
LuciaLendingTeam.com

Family First Mortgage Group
AJ Jackson

(916) 835-4100
ffhomeloans.com

NKS Financial
(916) 718-9816
NKSFinancial.com

Point Equity
Residential Lending
Nick Cunningham
(916) 302-2018
pointequity.com

WealthWise

Mortgage Planning
Andrew Vierra

(916) 932-7160
VALoansofCalifornia.com

Your Mortgage Girl at
Guaranteed Rate

Padi Goodspeed

(916) 257-9435
YourMortgageGirl.com

MOVING COMPANY

House to Home Moving, Inc.
Jacob Giorgi

(916) 484-1144
housetohomemoving.com

NHD

MyNHD

Lisa Massey
(916) 549-1226
mynhd.com

OVERHEAD DOORS
Overhead Door Company
of Sacramento Inc.
Melonie SanFilippo

(916) 421-3747
ohdsac.com

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928
camachoscustompainting.
com

PROPERTY MANAGEMENT
M&M Property Management
Bruce Mills

(916) 548-7712
mmproperties.com

Titan Property Management
Ryan Miller

(916) 745-3385
TitanREl.com

Vienna Property
Management
(916) 626-3105
ViennaPM.com

REAL ESTATE
INVESTMENTS

Belwood Investments LLC
Steven Belmont

(916) 990-3010
belwoodinvestments.com

REAL ESTATE MARKETING
Aerial Canvas

Matt Wood

(650) 730-6139
AerialCanvas.com

REAL ESTATE
PHOTOGRAPHY
Andrea Gunn Real
Estate Photography
Andrea Gunn

(916) 223-8948
gunnphoto.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY

Blue Hour Photography
Ryan Maupin

(916) 968-7017
bluehourphotography
services.com

Snap A Prop
Keoua Medeiros
(408) 921-7550
shapaprop.com

ROOFING SERVICES
Roof Checks

(916) 222-6688
RoofChecks.com

STAGING

Hallway Staging LLC
(916) 500-2206
HallwayStaging.com

Premiere Home Staging
Nicole Runkle

(916) 300-0402
thepremierehome.com

TERMITE INSPECTION
North American

Home Services

Jen Finley

(916) 833-3531
nahspro.com

TITLE COMPANY
North American Title
Julie Shroyer

(916) 416-8245
nat.com/nocal

Placer Title Company
(916) 933-4550
PlacerTitle.com

TRANSACTION
COORDINATOR
oCTC

(916) 412-6848
octcteam.com

Platinum TC Services
Melanie Prescott

(916) 812-7454
platinumtcservices.com

VIDEO PRODUCTION
Dynamic Cinema
Productions

Matthew Walter

(530) 417-6170
DynamicCinemaProductions.
com

WEALTH MANAGEMENT
AWA Wealth Management
Derrick Andrews

(530) 889-1258
awallc.com

Sacramento Real Producers - 9



Have you ever been curious

about how some businesses seem to have it all together
and become really profitable, while others don’t?

Schedule your free
15-minute consult now!
financialpathconsulting.com

Cherise Sutton has been listening
to her clients’ needs and using
her background in business and
accounting as a controller to help
businesses drive their profit and
operate at their highest efficiency
while working less.

Dream it. Work it. Live it.

We drive profitability in your
business with the Profit First
Method. Achieve financial goals
for long lasting change. Master
your money and become highly
effective managing your finances.

FINANCIALI

ARE YOUR INVESTORS OVERWHELMED WITH ALL THE
NEW STATE AND FEDERAL ADDENDUMS WHEN IT
COMES TO RENTING THEIR PROPERTIES TO TENANTS?

* AB3088 Informational Notice of Covid-19 and 15 day
notice for Covid unpaid rent
* AB1482 rent control
* Proposition 65
e Megan’s law
¢ Bedbug notification
e Notification no flood insurance to residence
e Lead base and asbestos notification
* Assistance animals
e Fair Housing

PLUS, WE HAVE THE BEST
vetting system for
background checks

on tenant applications!

M&M Property Services & Management | *500 Referral Fee to a Broker
Call Bruce Mills @ 916-548-7712 | brucemills@bmrealtor.com
DRE# 01100901

= » =) ¥
"Providing Platlnum Services to Streamline Your Busmess“ :
916.812.7454 | Melanie@PlatinumTCServices.com | www.PlatinumTCServices.com , ’t S
i | el HT. B h‘
From Left Leslie Mesa, Monoy Maestro | Amanda Perezchica, Captain of Multitasking | Melanie Prescott, Soif Designated Adult In-Charge

Emma Perry. Future Badass TC | Elizabeth Mosher, Future Badass 10
Mot Pictured: Karen Weisman, \Workflow Guru | Tori Barker, Marketing Extracrdinaire.

-t )
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From concept to
completion in any
design aspect, we
strive to create
captivating and
refined designs that are
infinitely timeless and

innovative.
INTERIORS FLORALS
We believe

design should tell & b

a story, so we
place an _
i
vy
g :

emphasis on

ensuring the
narative of the
story is intentional
and original.

[k s

Theresa & Elizabeth, founders

EVENTS

We can be a
tool for your
repertoire for any
client who needs
a professional
with experience
and an elevated
eye for design.

@@ @ BTS | Projects auradesigncompany.com

il

FIRST TRUST DEED
INVESTMENTS

Earn 8-9% on 1 year

Fo

THE EXPERTS IN REHAB LENDING

cus West CAPITAL

SPECIALIZING IN NORTHERN CALIFORNIA

PRIVATE
FINANCING
FOR FIX & FLIP
PROPERTIES

loans for FIX & FLIP

Properties

No Prepayment
Penalties

Individuals, LLCs,

Corporations and

IRAs

$100,000 to 1
million

Interest Rates
from 8-9%

Low Cost and
Fast Funding

Dan Stoligrosz | FOCUS WEST CAPITAL

916.947.4754

www.focuswestcapital.com
Dan@focuswestcapital.com

VIDEO TOURS / PHOTOGRAPHY
3D MATTERPORT / 2D FLOOR PLANS
TWILIGHT / PERSONAL BRANDING
LIFESTYLE COMMERCIALS

Matt impressed us with his professionalism and with his creativity. Matt has a
calm demeanor and is well organized. The finished product has always
exceeded our expectations. We would recommend Matt without hesitation.

- Paragary-Miller Team

MATTHEW WALTER

VIDEOGRAPHER / PHOTOGRAPHER
EDITOR / CERTIFIED DRONE PILOT

Matt@DynamicCinemaProductions.com
DynamicCinemaProductions.com/real-estate

12 - July 2021

MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

Rachel Lesiw
Photographer

Kelly Dunn

Administrative

Katie MacDiarmid Alison Davis
Publisher Content Coordinator
Assistant

Olha Melokhina, XSIGHT Dave Danielson Selena Boyts

Photographer Creative Solutions Writer Writer

Creative Marketing Services

Tori Barker
Social Media

Chris Menezes Suzy Delong
Writer Ad Strategist

Aura Design Company
Designers (Interior, Florals & Events)

If you are interested in contributing or nominating Realtors for certain stories,
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.
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» publisher’s note

Normal?

It’ll be July when you read this but I'm writing it on
June 1st and California is officially 2 weeks out from
‘opening up’. There’s a wave of anticipation in the air
as we approach this ‘Return to Normal’ and I don’t
think I'm the only one wondering if it can really be as

simple as all that.
Part of me is SO ready.

Ready for big events, movie theaters, eating indoors
and hugging people freely. I'm ready for vacations
and baseball games; I dream of concerts and crowded
spaces. We have our next BIG EVENT coming up and
I am absolutely thrilled for the chance to increase the
regularity at which we create opportunities to gather

the Sacramento Real Producers community together.

But in the same breath I feel myself hesitating. It’s
been a LONG time since these things were a regu-
lar part of life and the world has collectively gone
through a bit of trauma in the last year and a half. It
may sound dramatic to state it that way, but consider
the definition.

Trauma: an emotional response to a terrible event.
Longer term reactions include unpredictable emo-

tions, flashbacks, strained relationships and even

physical symptoms like headaches or nausea.

As professionals, parents, friends, and caretakers, we have
been pushing through this pandemic; channeling all our inner
strength and courage to stay positive and focused. I've

talked to so many of you about your routines and strat-

egies during this time and one thing is certain: the resil-
iency and grit that develops in adversity and hard times

is a beautiful and inspiring thing. But as we begin to open
up more and more I think it’s reasonable to expect some
of those trauma response emotions, that have been buried for

the sake of survival, to start bubbling to the surface as well.

So I thought this month I'd just include a gentle reminder to be
kind to yourself and others as we slowly adjust to a ‘post pan-
demic’ way of life. Emotions are complex and they can often
contradict themselves. In the midst of the excitement to rush
out and enjoy all the routines and activities we’ve been missing,
don’t be surprised if you also come across unexplained anxiety
or grief. There was loss that may not have had the chance to

be fully mourned yet. There was fear and uncertainty that may

just finally feel permission to express itself. And that is okay.

I'm not sure who this Publisher’s Note is for. It may be for
you, it may be a helpful insight into some of your clients or
family members, or it may actually be only for me! But for
whatever it’s worth, I'm planning to build in some extra time
for self reflection these next couple months. I think grace and
patience for ourselves and others is going to continue to play
an important role as we and the rest of humanity attempt to

regain our balance in this beautifully spinning world.

Here’s to the ever-unfolding journey,
Katie

KATIE MACDIARMID
katie.macdiarmid@realproducersmag.com
(916) 402-5662

n facebook.com/sacramentorealproducers

@SacRealProducers

EXPERIENCED AND TRUSTED ADVOCATES

& KOEGEL | —

GENERAL BUSINESS EMPLOYMENT REAL ESTATE CONSTRUCTION PRACTICE
LITIGATION WAGE & HOUR ENVIRONMENTAL LIABILITY CONTRACTOR DEFENSE
CONTRACT DISPUTES HR COMPLIANCE ISSUES LAND USE ISSUES CONSTRUCTION DEFECTS
DEVELOPMENT DISPUTES EMPLOYMENT CONTRACTS PREMISES LIABILITY CLAIMS MECHANIC'S LIENS CLAIMS

UTILITY DEVELOPMENT LABOR BOARD CLAIMS

EMPLOYMENT LITIGATION

www.emklawyers.com

V‘ " | eLcuinDY
MEYER:

7 KOEGELaw (916) 778_3310
CREATIVE SOLUTIONS | TRUSTED ADVICE | EXPERIENCED ATTORNEYS | CUSTOMIZED SERVICE

VOTED
BEST SERVICE

AGENT-BROKER LIABILITY SUBROGATION CLAIMS

\ BY AN INDEPENDENT ,
o as! :

35

Sit quietly for a while and
allow your mind and body to settle.
When you are ready, make a list of all
the roles you played before the pan-
demic hit your community. Try to be ex-

14 - July 2021

haustive with your list and then highlight
roles that were significantly impacted

by the pandemic. Read through your list
slowly and notice the sensations that
arise as you consider each role. Grief?
Relief? Gratitude? Longing?

2.

Here are a few to get you
started. What do | miss? What do | not

miss at all? What did | learn about my
relationships? What did | learn about my
courage, flexibility or strength?

3.

With some
added self-awareness comes your op-
portunity to create or modify your place
in these historic times. What change is
right here at your fingertips?

+ Fast & Easy
Online Ordering e

+ $10 Million E&O Insured ¢

« If you Don’t Close,

You Don’t Pay

A I

+ Tail Wag Guarantee!

THE WORLD'S LEADER IN NATURAL HAZARD DISCLOSURE REPORTS

Sacramento Real Producers - 15



ADVERTISING

| TARGETED MARKETING THROUGH "
| DIGITAL ADVERTISING! s>

| DELIVER A MARKETING MESSAGE TO CONSUMERS

AND TRACK YOUR SUCCESS.

—_—_——_———_— =

LET'S GET /% . 7,/ TOGETHER

TORI BARKER, Principal
916.832.0502
Tori@CreativeMarketingSacramento.com

THMARKETING
'."\ .’

www.CreativeMarketingSacramento.com N 2

!: L& ]
(,.—'i.f_'.ﬁ fr.w
r

The Genuine. The Original.

CPTTE

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953”

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

Plan your life,
by telling us your story.

We believe in the power of planning for your goals and
investing for your independent future. Our financial planning
strategies and six-step process look beyond investments to
help you design your dream lifestyle and legacy.

 help our clients navigate...
ws & Tax Planning Estate Planning Strate

s Transactions Retirement Plannir
t Management Wealth Preservatio

Schedule Your Complimentary Discovery Meeting Today!

Derrick S. Andrews, CFP®, CEP® o .
)\ President/Financial Advisor We service all 6756 Franklin Blvd.
- 530-889-1258 BRANDS  Sacramento, CA 95823

www.OHDSAC.com
\ h) 4 /1

a registered representatives with, and securities offered through LPL Financial, Member FIN
offered through Strategic Wealth Advisors Group, regi: di 1t advisor. i
rs Group and AWA Wealth Management, LLC are separate entities from LPL Financial. OWI0 0

16 - July 2021

Derrick@awallc.com | www.awallc.com
CA Insurance Lic #0757915

“1
SKY INSURANCE

OuUT WITH THE OLD ——— BROKERS —

PERSONAL AND SMALL BUSINESS INSURANCE

A COMPANY AS UNIQUE AS YOU ARE
SERVING THE ENTIRE STATE OF CALIFORNIA

Ready to save time, aggravation, and money?
Give us a call today and see if we can help you save!

Specializing in:
* Homeowners Insurance ¢ High Fire/High Brush
* Flood Insurance ¢ Life Insurance * Auto Insurance

Call 916-300-4306 TODAY for a FREE on-site consultation!

www.skyinsurancegroup.com ¢ (916) 540-7000

CA Insurance Lic: 0J15368 f ’

Honest Answers.
Stress-Free Closings.

5 STAR SERVICE from YOUR 5 STAR TEAM

“Dan and Sherene are the lending dream team! I've
never worked with any lender that communicates
better than they do! They make buying a home fun
with their senses of humor and they take the stress
out of the process with stellar efficiency!”

Monica H. (REALTOR®)

@, FAIRWAY \ :StarTeam

* CHABLEME RARELL, KMHLE »iZ5d03D0

INDEFONOCHT MORTGACE COHPOHATION
HYL S S

Dan Mcintire Sherene Gray
Loan Officer, NMLs# 300900 Loan Officer, NMLS #302159
Cell: (916) 276-3324 Cell: (916) 798-8026

5StarTeam@FairwayMC.com
www.5StarTeam.com

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Other restrictions and limitations may apply. All rights reserved.
Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Business Oversight under the
California Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License.
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By Chris Menezes

agent on fire

A Pleasant Vibe

As the recent recipient of the
Homesnap Top 5% of REALTORS®
nationwide, Kelly Pleasant is incred-
ibly proud of everything he has
accomplished his past 10 years in
real estate. And he should be! When
he entered the business, he had no
sales experience, prices were at an
all-time low, and he had to jump
right into short sales. He worked full
time and didn’t get paid for the first

four to five months.

All of that hard work in the beginning
paid off, however. Once he closed that
first deal, the dominos began to fall.
His goal was to make Sacramento
Association of REALTORS® (SAR)
Master’s Club within his first year in

the business, and he did exactly that.

Kelly credits his quick success to his
uncle, Kevin Cooper, for mentoring
him in the business when he got
started. Kevin had been in real estate
ever since Kelly was in high school,
growing up in Sacramento, and tried to

get him to enter the business for years.

“For the longest time, I couldn’t grasp
leaving the ‘security’ that comes with
a 9-5 and consistent check, to go out
and fish on your own with no safety

net,” Kelly explains.

Although stepping out on his own
was a big step for Kelly when he was
younger, he always looked up to his
father, a psychiatrist who ran his own
successful practice for over 40 years.
He also always admired his mother,
who was an active philanthropist in

the community.

Pleasant Real
Estate Group
at Guide
Real Estate

PLEASANT

Sadly, Kelly lost his father in 2020
unexpectedly, and his mother passed
from cancer just this year, the day
before Mother’s Day. He is still close
to his sister, who lives in Chicago,
and cherishes the time they can

spend together.

“Because of my parents, I knew how
important it was to serve something
greater than ourselves at a young
age,” Kelly says. “Knowing the drive
they had being successful entrepre-
neurs fueled my drive to be successful
as well. I wouldn’t be where I am
today without them and will continue

to make them proud.”

“Although I didn’t start there when I
was younger, due to fear, as time went
by and I started looking at my life, I

knew I had to go left or right, continue
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on the boat I was on, or step out
in faith and burn the boat, so

failure wouldn’t be an option.”

Kelly was on a county “boat,”
doing a lot of administrative
work for area municipalities,
when he got to the point where
he realized it was going to be sink
or swim for him if he ever wanted
to shoot for something greater.
He called up his uncle, signed

up for classes and gave his two
weeks’ notice with the county the

moment he got his license.

From the very beginning, Kelly
treated his business like a
business, going into the office
every day, learning PnLl’s and
the right way to run a success-
ful business. He had a natural
knack for people and felt just as
comfortable talking to a physi-
cian buying a $1-million-dollar
home as he did a person buying
a $230,000 home.

A highlight of his career
includes representing
Sacramento Kings Franchise

Player, De’Aaron Fox, in listing

20 - July 2021
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TENACIOUS

IN HELPING I
MY CLIENTS §%
ENVISION =
THEIR L&
FUTURE %/
AND ENSURE
THAT VISION
BECOMES
A REALITY.

o

his home in Folsom,
CA, and setting a

downsizing, or relocating. Also,

I’'m just a good vibe, easy to talk
record for the most to and always positive. My clients
expensive sale in

Folsom since 2005.

love working with me because
of my authenticity and my good
vibes only mentality.”

“I’'m tenacious in help-
ing my clients envision It wasn’t long before Kelly started
their future and ensure mentoring other agents, just two
that vision becomes a reality. years into the business in fact.
It could mean a dream home, “You do well the first year and

building wealth through real estate, people take notice. You do well

the second year, and they start
asking you questions,” Kelly
explains. Kelly started taking peo-
ple under his wing early on and

continues to mentor people, not

just people on his team, but newer

agents who join the brokerage.

“If you have the opportunity to
turn around and put your hand
out to help someone, that is the
best way to ensure our industry
as a whole will reach the level of
excellence we all strive for. My
success is your success. The more
success we have as top producers,
the more the industry has. There
are a lot of big corporations trying
to commodify us and the only way
we can avoid that is through excel-

lent service,” Kelly emphasizes.

Kelly graduated from the SAR
Leadership Academy in 2019, the
same year he started his team,
Pleasant Real Estate Group, with
Guide Real Estate. “Knowing how
to run a business, I was super
confident I could not only fish for
myself, but I could teach others
how to fish for themselves as

well,” he says.

Kelly is most passionate about

helping people build legacy and

Lucas, Mexico.

generational wealth through real
estate. He loves the relationships
he can build. Most of his clients
turn into authentic friendships.
He also loves the hustle and the

competition the business brings.

“I still get excited when I leave
from meeting a seller with

the listing agreement signed,

or the phone call saying my
buyer got their offer accepted
on their dream home,” he says.
“Success to me is being able to
do what you want on your terms,
not adhering to any one thing
because you have to do it. It also
embodies making sure my loved

ones are good as well.”

Kelly and his wife, Renalyn,
were married November 2019
and reside in Elk Grove. When
Kelly can get away, he loves
traveling abroad and taking
weekend trips. He also enjoys
sporting events, playing golf, and
bowling. He is a frequent Napa
visitor and always enjoys a glass
of fine wine, whisky/bourbon,

and dining out.

Kelly is also passionate about
giving back to the community

and is a big supporter of Big

November 2019

Kelly and his
family at his
wedding in

— Cabo San

Brothers Big Sisters, Sacramento Food

Bank, and Loaves and Fishes. He serves as a
Director with the Sacramento Association of
REALTORS® and is Secretary/Treasurer for
the Master’s Club.

As Kelly continues growing Pleasant Real
Estate Group, helping everyone he can along
the way, whether clients, other agents, or
those in the community, he will continue
making life just a little more pleasant for
everyone, continuing the Pleasant legacy set

by his family before him.

Sacramento Real Producers -
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NORTH AMERICAN
HOME SERVICES

N
PROFESSIONAL
INSPECTIONS,

DEPENDABLE
RESULTS

40+ YEARS
OF IMPECCABLE
HOME SERVICES

ONE CALL FOR ALL YOUR INSPECTION NEEDS

Since 1978, North American Home Services has provided California homeowners, homebuyers,
and real estate agents with best-in-class home inspection and repair services.

We are proud to serve over 10,000 homeowners and real estate agents annually in Sacramento
and Surrounding Counties. North American Home Services is ready fo assist you in any way
we can, and to answer all questions you may have.

0000000

TERMITE HOME ROT ROOF POOL SEWER PEST
INSPECTION INSPECTION DAMAGE INSPECTION INSPECTION INSPECTION  CONTROL
REPAIR SERVICE
916.481.0268
Orders@NAHSPRO.com | Repairs@NAHSPRO.com
SPCB CA LICENSE PR.6840 NAHSPRO.com

https://casaplacer.org/ ‘ M

adc%%gtes

4 of Placer County

Sponsored by Nick Cunningham
& the PointEquity.com family
NMLA 1404205

pointequity

_.ed_ for everyone... especlallm

ve ﬂﬁs‘thuld a voice... a chance...
e..hope?

OUR CUSTOMERS KNOW
THAT THEY COME FIRST

« AIR CONDITIONING
« HEATING

. INDOOR AIR !3 y :-
QUALITY

« WATER HEATERS : "?-f N

« COMMERICAL
SERVICES

« MAINTENANCE
PROGRAM

o Z BRONCO ,d,,.m,

PLUMSBING HEATING AND AlIR T

916-675-1062 « BRONCOHEATINGANDAIR.COM
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By Dave Danielson

Photos by Olha Melokhina Photography - www.OlhaStudio.com

Relationships Built to Last
If something is worth doing, it’s
worth doing right.

That’s a truth that Ashley Haney

applies to her work every day.

As broker/owner of Haney Real
Estate, Ashley puts her drive and
energy to work with a mindset that
is focused on the long-term ... doing
business the right way with relation-

ships that are built to last.

“When it comes to the way I run my
real estate business, I really focus on
it as a relational business and not a

transactional business,” Ashley says.

Sustained Drive

Those who know Ashley see her
strong drive to achieve at a high level.
That drive has been part of her DNA
all the way along. In fact, when she
was 7 years old, she won a national
gymnastics title in tumbling. Later,
her talents took her to UC-Davis on a

diving scholarship.

As Ashley came of age, she worked in
corporate America. In time, she was

ready for a new path.

“My dad was very entrepreneurial,
and was making an exit and retiring,”
Ashley remembers. “He suggested
that I work with him, managing the

books for a construction business.”

Ashley’s real estate path was about to
hit the fast track.

“Within 30 days, we got into flipping
homes. Through time, we’ve done
over 100 flips,” she recalls. “As part of
that process, we were paying some-
one else to do the real estate portion

of each home as it went to market.”

Moving Forward
She got her real estate license. That

was nine years ago.

Then, 30 days later, she started her
own team, hiring two agents and an
administrative assistant. Over time,
she continued to grow her business
— and her reputation for reaching

real results for her clients.

Today, Ashley’s team includes two
other agents and an administrative
assistant. Their record of achieve-
ment is impressive across all price
points, from first-time homebuyers to
ultra-luxury deals. Last year, she com-
pleted a deal that was over $4 million.
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| love every

aspect of the

from being able to

The passion Ashley has for her work is

easy to see.

“I love every aspect of the

business, from being able to watch
homeownership dreams come true for
first-time buyers, to helping people who
never thought they would be able to
achieve that dream,” she emphasizes.
“This is such a fun, diverse business.
There are definitely challenges along
the way, but I like the fact that no two
days are the same. Real estate also
brings the challenge of needing to think
on your feet. That’s something I really

enjoy, too.”

Giving Back

Part of the passion Ashley brings to her
work is directed at helping the industry
as a whole.

Last year, during the depths of the
COVID-19 pandemic, she served

as President of the Placer County
Association of REALTORS®. She dove
in and got involved
in supporting the
industry during very
difficult times.
business,

“At first, real estate

was not considered

watch homeownership EESEIEVREEESE

dreams come true
for first-time buyers,
to helping people
who never thought

tial service,” she
remembers. “But we
were able to work
with local and state
government to turn
things around and
get that changed.”

they would be able to

achieve that dream.
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Family Foundation
Away from work,
Ashley treasures
time with her family, including her
fiancé, Nate, and their children —
10-year-old Riley, 10-year-old Rubi,

8-year-old Rocco, and 7-year-old Isaac.

In their free time, the family is very active with
school activities, plus sports like softball and base-

ball. They also enjoy time with their three dogs.

Some of Ashley’s favorite free-time activities

include being with friends, camping and traveling.

Giving back is also an important part of life for
Ashley. Her family founded the Allegiant Giving
Corporation... a nonprofit group that supports
youth with leadership scholarships, in addition to
supporting veterans as they transition back into

civilian life.

As Ashley considers her success in the business,
she offers advice for others who are thinking about

entering real estate themselves.

As she says, “It’s really all about consistency.
People see the opportunity that exists in the busi-
ness. But getting to that point takes a lot of con-
sistency. It’s also very important to treat your real
estate business like a business.”

Ashley, Nate, and their children. The Haney family

realproducersmag.com

Each day, Ashley gives her all to help her clients
reach new milestones in their lives. Along the way,
she does so with care, consistency and a gift for

fostering relationships that are built to last.

Ashley and her fiancé, Nate
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Protect your future sales and earn a referral fee. \/I[ENN AV//

We handle your client's management needs & point them back in your direction for sales. PROPERTY MANAGEMENT

HOW OUR LANDLORD REFERRAL
PROGRAM WORKS

1 REFER A CLIENT TO US y \ . r"
Send us a client for property management '

L, '*
by filing out a simple form.

2 WE GET IN TOUCH
We contact the client to explore their
management options.

3 WE PAY YOU
If the client signs a property management
contract, we'll pay you a referral fee.

DRE# 01882979

LET'S GET CONNECTED TODAY! -

(916) 626-3105 - VIENNAPM.COM
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GOOD LIFE

CONSTRUCTION e

Order
Online

DON'T LET CONTINGENT REPAIRS SLOW DOWN YOUR CLOSING.

THE BEST SOURCE FOR FAST AND o o __ 4 '
ACCURATE ROOF INSPECTIONS y 4 _. ' ol =
X ' 1 Y v < All of our services come with

i? our exclusive 7-Day 100%
Happiness Guarantee.
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OVERHEAD DOOR
COMPANY OF
SACRAMENTO, INC.

Overhead Door Brand Celebrates 100 years in 2021!

A FAMILY
LEGACY

verhead Door Company of

Sacramento, Inc. is your

number-one source for res-
idential and commercial garage door
and opener installation, service, and
repairs. An upgraded garage door is a
top home-improvement project when
it comes to a return on investment.
Therefore, Overhead Door can help
boost value and bring curb appeal by
adding beauty to the larger portion of
the home’s exterior. They are also the

only authorized Overhead Door dealer

32 - July 2021

in the area. Don’t be fooled... Be sure to
look for the official red ribbon logo!

A Family-Focused Business Model
Overhead Door Company is locally
owned and operated by Shawn and
Melonie San Filippo. They are the
third generation to run the fami-
ly-owned business. Melonie’s grand-
parents, Neil and Doris Rogers,
originally purchased the company in
the 1970s. In 2004, her parents, David
and Cathy Leesha, purchased the
company and ran it successfully for 16
years before retiring in 2021, which is
when Shawn and Melonie purchased

the business.

Shawn and Melonie San Filippo grew
up in Elk Grove and started dating in
high school. This August they will cel-
ebrate their 25th wedding anniversary.
During that time, Melonie attended
San Diego State University, and Shawn
served in the U.S. Navy prior to owning
the business and has worked with
Overhead Door for 25 years. They
have also raised two amazing sons,
Mason and Logan. Mason attends

the University of California Santa
Barbara and has a passion for real
estate. He got his love for real estate
from Melonie’s sister and her hus-
band, Brandon, and Mandy Shepard,

owners of The Residence Real Estate

Group and members of the Sacramento
Real Producers community. Mason
passed his REALTOR® licensing exam
last year and is on track to graduate
this December. Logan attends Cuesta
Community College in San Luis Obispo.
During his breaks from school, he can
often be spotted in the warehouse at
Overhead Door or assisting the team as

a commercial helper.

It has been a family venture from the
beginning. Even Shawn and Melonie’s
nieces, Stella and Sierra, have worked
for the company in different capac-
ities. You may have even spotted
them in a handful of Overhead Door

Company’s social media videos.

“It’s exciting to see the next genera-
tion get excited about something their
great grandparents started almost

50 years ago and have a love for the

F T Crmalng, The {iriginad, ™%

of
Sacramento

MEAD HIe
1-.:;“!_1 LA l_.‘._u:';.', '

Overhead Door Company

family business,”

Melonie reflects.

Teamwork Makes
the Dream Work
When asked what
sets their busi-
ness apart from
the competitors,
Melonie and
Shawn enthusiastically declared,

“Our team!”

“Our team is incredible. We could
not do this without them. They are
the backbone of this company,”

Melonie shares.

Anthony Allen, the VP of their com-
mercial department, is celebrating 25
years with the company this month.
Anthony is often quoted as saying,
“We bleed red ribbon.” He is regularly

the first person at work and the last

to leave. His dedication and work
ethic is respected by all of his peers.
Coincidentally, Anthony is Melonie’s
third cousin and is second-generation
Overhead Door. Anthony possesses

a wealth of knowledge for architects,
contractors, and builders on commer-

cial construction and design.
Sits Saymnath started in 2001 and

has worked for all three generations

of Overhead Door owners. Sitsruns e e e
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PRIDE OURSELVES ON
OUR CUSTOMER SERVICE. WE -

TR

e

HAT’S RIGHT,

AND TAKING CARE OF PEOPLE.

accounts payable and is also the HR
specialist. He wears many hats for
the company and could honestly have
several titles on his office door - a
fun fact that he reminds everyone of
often. He is an incredible family man
and very loyal. When not working, he
can always be found coaching his kids
or helping his family. Sits has a strong
work ethic and does whatever it takes
to ensure the Overhead Door office

is a better place. His contributions to

the team are a true asset.

Zach and Adam Maciel are brothers
who were also childhood friends of
Melonie and Shawn. Zach is the VP
of Residential Sales and is also in
charge of residential new construc-
tion and working with custom home
builders. He is a dedicated team
member and does a tremendous job
helping homeowners. He knows

the products, as well as what looks

34 - July 2021

Come visit our showroom to see the latest in ga-
rage door trends or pick up garage door remotes,
keypads, and more from our parts counter.

Remodeling Magazine’s 2021 “Cost Vs. Value” Report shows
garage doors has the best resale value in home improvements.

good when it comes to style and
design. His brother, Adam, started

in customer service and worked his
way to accounts receivable before
stepping into the role of Director

of Operations. The office runs on
Adam’s strong work ethic and wealth
of knowledge. Not only does he have
17 years of experience, but he is also
known as a helpful and kind coworker.
This year the folks at Overhead Door
congratulated Adam and his wife,
Arie, on the birth of their first child.

Jack Turnbough, also known as
“Jack T” or “Jack of all trades,” has
also worked for three generations of
Overhead Door owners. He started
out as an installer and is now a cus-
tomer service specialist who trains
new installers and helps wherever
he is needed. His list of skills and
wealth of knowledge of garage doors

is mind-boggling. Jack is a true team

player and a mentor to many other

techs and installers.

Cole Mazzanti is the newest team
member. Cole’s amazing attitude,
dedication, eagerness to learn, along
with a lot of hard work is what helped
propel him from customer service to

Accounts Receivable Specialist.

In addition to their amazing office
staff, Melonie and Shawn truly appre-
ciate their team of installers and techs
out in the field as well. Overhead Door
has a total of 24 employees, each of
whom contributes to the success of

the company in their own unique way.

“We pride ourselves on our customer
service. We believe in doing what’s

right, and taking care of people,”

Shawn states.

Work Hard, Play Hard
It’s not all business for the
Overhead Door Company.
Shawn and Melonie enjoy
being outside and can
often be found boating,
golfing, riding bikes, and
paddle boarding on the
weekends. They also
enjoy entertaining their
friends and family, espe-
cially if they are gathering
poolside or at the beach,
and have fallen in love
with visiting Napa. With
both their boys currently
residing on the Central Coast, they also

enjoy trips to visit them.

Overhead Door Company’s family-fo-
cused business model means the team
spends a lot of time together outside
of work as well. From company pic-
nics and holiday parties to nights out
at River Cats games, you will not only
see this exceptional team working
well together in the office and out in
the field, but truly living life together

as an extended family.

It’s safe to say that after three

generations in the business, the

Overhead Ilufnr Company
0
Sacramento

OHD Tech Team

remarkable team at Overhead Door
Company of Sacramento, Inc. are
looking forward to many great things
ahead. In 2021, the Overhead Door
brand is celebrating 100 years in
business! At the same time, Shawn,
Melonie, and their team hope to con-
tinue growing their family business

and legacy.

For more information about
Overhead Door Company of
Sacramento Inc.:

Website: www.ohdsac.com
Phone: (916) 421-3747
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BELWOOD
INVESTMENTS

POWERED BY
THE BIG COMPANIES

Hey Realtors!
Did you know that when you bring Belwood Investments
properties for purchase, you are invited to....

= B

Double-End Co-List With Us Earn 10% of
The Acquistion On The Flip Belwood's Profit
Side! For The Flip

For More Info: Call (916) 990-3010
or Email support@thebigco.org

www.belwoodinvestments.com
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+*Outside agents, limited time only »

Q AMERICAN PACIFIC
\ REVERSE MORTGAGE GROUP

Creating an Experience that
Matters for our Clients and
your Referrals!

Reverse Mortgages are different
than traditional loans.

Rather than take a sales approach,
What We Do:

Educate clients with everything they need to know to
make a good decision based on their overall goal.

Understand the importance of this financial decision
fram our client’s point of view. We go at their pace
throughout the process, (on a purchase) we prioritize
and team up with them to close on time!

Accommodate our clients. When our clients can't
come to us we go to them, at their home or wherever fits
their need. If it takes
more than one or two
visits, we do that!

Practice patience

in the process. This
isn't always a 30 day
closing. especially when
the clients choose

their comfortable

pace. Rather thana
race to the finish line,
it's about "Creating

an Experience That
Matters” for our clients
and your referrals.

Liz Andersen
Eeverse Mortgage Done Right

2

CALL ME for all of your
Reverse Mortgage Needs!

L916.223.8869

3000 Lava Ridge Court

LIZ ANDERSEN

MMLS# 1263245 Suite #103

Account Executive Roseville, CA 95661 /150590
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Summer in Clarksburg is N
something to be cherished. - S

. WINE COMPANY

o @ ° @5iltWineCo | #EnjoyClarksburg | SiltWineCo.com

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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HDME STAGING & DESIGNHN
Sucrumento’s Premlere Home Staging Company

Pprﬂ"ng YOUI' thE to standout in the Real Estate Market

www.premierehomestagingllc.com | 9146.300.0402 [call/ftext)
info@premierehomestagingllc.com

Runkle Owner at Premiere Home Staging
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Meet Terri Cicchetti (DRE # 02075629) of Keller

Williams Folsom. After 25 years as a successful

entrepreneur in a variety of industries, she began
her career as a REALTOR® just two and a half years
ago. Throughout her life, one thread has remained
a constant theme: Terri loves taking care of people!
As the awards and accolades stack up - including
2019 Rookie of the Year Northern CA, Masters Club
2019 and 2020, and many more — you can be sure
she is applying that same genuine care for people in

her real estate profession as well.

When she is not busy working, Terri enjoys

spending time with her five beautiful children,

her amazing grandchildren, and her husband,
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star on the rise €4

 Terri®

cchetti
kw FOLSOM

KELLERWILLIAMS
DRE #01406150

whom she describes as her “soulmate.” They can
be found watching sports together, gathering

together on Sundays, or enjoying watching their
six dogs swim together in the pool. Her family is
the reason behind everything Terri does and her

greatest motivation.

What has been your biggest challenge as a
REALTOR®? In entering the industry?

The biggest challenge I faced entering real estate
was establishing my foundation to build my busi-
ness. For my entire adult life, I dedicated myself
to my five children and husband. All of my spare
time was committed to my family. We didn’t have
a strong network of friends nor extended family
to lean on at the onset. I had to begin my business
the old-fashioned way: meeting people, connect-
ing, asking questions, and being willing to put

myself out there.

What has been the most rewarding aspect of
your business?

Honestly, the most rewarding aspect of my busi-
ness has been seeing the tears of joy from my
clients when I hand them the keys to their new
home. For many individuals, homeownership was

always a fantasy, something talked about amongst

themselves but never
deemed obtainable. I
love helping my clients
understand their
dreams can and will
become their reality by

working alongside me.

How do you

define success?

For me, success is
measured by one person
or one family at a time.
It’s never about what

I did last week, last
month, or last year but
what have I done right
now for that family

I'm working with to get into their new home. This
simple yet important philosophy drives me each

and every time I work with my clients.

66

Honestly, the most
rewarding aspect of my
business has been seeing the
tears of joy from my clients
when i hand them the keys
to their new home.

with obstacles. It is
, ’ very easy in this line

of work and life, in gen-

To what would you attribute
your rapid success in
the industry?
There are a few
things I can attri-
bute to my rapid
success in the
industry. First
and foremost,
I come up with
solutions for my
clients when faced

eral, to give up. I understand
the world is not black and white

and requires creatively thinking outside of the box
to get my client to the finish line. Second, I am
always there for my clients no matter the time, day,
or occasion. I understand their needs don’t always
simply fit inside the societal 9am-to-5pm workday
box, and I make myself available 24/7. I find one of
the biggest ways someone can limit their reach and
impact is by limiting the number of times they can
actually help someone. Lastly, I treat my clients as

if they were family, and I am genuine. I deeply care

about people, their goals, dreams, and aspirations.
I truly believe it is an honor to be part of such an
important decision and I take that very seriously
from the moment we begin to the moment I hand

them the keys to their new home.

What advice or recommendations would you give to

agents just starting out?

You will get more noes than yeses. There will

come a time when you want to quit or doubt your

choice of career. But those are the most important

moments. Those are the moments that define who

you are and where you will end up. The greatest

accomplish-
ments in
life don’t

come from

the easiest
of paths. It
comes from
overcoming
our great-
est obsta-
cles and
difficulties.
Become
who you
were meant
to be!
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Placing offers with peace of mind starts with a complete

o=
= PATRION

HOME IMPROVEMENTS

loan approval and a team of experts by your side.

Work with a team that understands the competitive nature
of this market so that you can be positioned to win!

SERVICE MATTERS. EXPERIENCE MATTERS.

Offering Full Service Home
Improvements for You

and Your Clients in:

- Roofing. Kitchen & Bath Remodels,
HVAC, Window Replacement,

Siding. Solar & More!

- Financing Opfions Available

- Mow Offering Interior Design Consults

Quality eraftsmanship and service you can
count on, at a price that will make you smile.

Let's add creativity and care
toyour business.

CALL FOR YOUR FREE ESTIMATE!

916-251-7660

VETERAN OWNED AND OFERATED- License# 1063294
WWW.PATRIOTIMPROVEMENTS.COM

g
BOTOS IWIDES JDRONE | REAUESTATE MARKETING

House to Home Moving is a full-service
moving co [‘Jany dedicated to providing
top quality direct shipment moving services
at an affordable price.

I’m a top Realtor in the area and the most important thing to me is my
clients trust. | have worked with House to Home Moving for 8 years and
| wouldn’t go anywhere else. They are super professional, always on time
and you can tell they enjoy their job! Rache! Adamms| Keller Willars Realty

Padi Goodspeed e R :

SrEmEn MENSEEr € SYF OF HOEEEE Ceneling LA LOCAL & LONG DISTANGE » PACKING & UNPACKING
O: (916) 257-9435 | padi@rate.com i e

www.yourmortgagegirl.com g CLISHIRATEEE (G]5)
~  IN-HOME OR VIRTUAL ESTIHATE

XA AKX 18 years of experience with more than 150 5-star reviews on Zillow! gl L il i

D Gosgle  focebook
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Taking the Road
Less Traveled

“Two roads diverged

in a wood, and |—

| took the one less traveled by,
And that has made all

the difference.”

— Robert Frost

When looking back at her
own path, Kristen Snedeker
echoes the same sen-

R timent. Never carin
profile €4 8
By Chris Menezes
Photos by Rachel Lesiw,
Indulge Beauty Studio

much for what others

did, Kristen has always

followed her intuition,

even if it wasn’t the
most popular thing or
what was “expected” of
her. This has allowed her to
take risks other might not
have, both in life and busi-
ness, which, in the end, has

made all the difference.

Kristen grew up in Marin
County. Both her parents
were successful working pro-
fessionals. Her mother was

an executive at an advertising
agency in San Francisco,
managing several high-level
accounts. She taught Kristen
to be driven, independent, and

that women can have it all.

Kristen decided at a young
age that she was more inter-
ested in experiencing life
than taking the path already

£
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carved out for her. After a brief stint
at a local university, Kristen found
that her time was better spent travel-
ing and obtaining real-world knowl-
edge, which would help shape her as a
strong, independent woman. Kristen
lived in Florida, Lake Tahoe, and
finally settled in San Diego, where
she entered the workforce and began
building her resume. Kristen worked
in the surfindustry for the next sev-
eral years at the Rip Curl corporate
office in Carlsbad, CA, in both admin

and sales roles.

Kristen met her husband, Darin, in
San Diego during this time. He had

Sacramento. After going through the
home-buying process, she could see how
real estate would be the perfect fit for
her and knew she had found her future
career. Plus, she knew she was never
meant to work a traditional schedule
and sit behind a desk all day, so the
flexibility of real estate was appealing to
her. She wanted to be her own boss and

continue to live life on her own terms.

Kristen set out to carve her own path
in real estate in 2005. “I have never
worked at a big box brokerage and
have never been traditionally trained
or had a mentor or been part of a
team. Everything I have learned in this
business I taught myself, which I don’t
necessarily recommend, but it has

served me well,” she says.

Having a strong drive to succeed made
Kristen nimble enough to survive

all the ups and downs she would
encounter along the way, starting
with the 2008 market crash, when she
was approached by a local broker to
manage their foreclosure department.
She soon became the Vice President
of Operations of that brokerage,
marking the start of her real estate
management career. As the market
progressed, she pivoted again to nego-
tiating short sales and then back to a

traditional equity-based market.

just graduated from the fire acad-
emy in Northern California and
was visiting the area, looking for
possible recruitment opportu-
nities that would allow him to
partake in some of the best
surf around. She knew right
away she had met the man
she was going to marry,

and that’s just what she did

many years later.

Kristen and Darin left San

Diego in 2004 when Darin was
hired at a local fire department,
and they bought their first home in
the South Land Park neighborhood of
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After several years of successfully
managing that firm, Kristen figured it
was time to start her own brokerage.
So, she obtained her broker’s license
in 2013 and formed Legacy Properties.
“My intention initially was not to grow
a large brokerage, but rather just to be
my own boss, make my own rules, and
have my own brand,” Kristen explains.
“Over the last nine years, my broker-
age has grown organically without
any active recruiting, and I now have
nine agents with me and am poised to

expand even further over the next 12
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SUCCESS TO ME IS
CLOSING THE BEST

DEAL POSSIBLE FOR

MY CLIENTS, WHILE
KNOWING | STAYED TRUE
TO MY CORE VALUES
AND THAT I'VE MADE

A POSITIVE IMPACT IN
SOMEONE’S LIFE.

months. Watch out for
big things coming!”

Kristin says she aims
to bring a level of
kindness and positiv-
ity to her business by
practicing “being a human
first and a REALTOR® sec-
ond. I put a huge emphasis on
always doing the ‘right thing’
and taking the high road in all
my business interactions. I
firmly believe that what goes
around comes around, so I am
always conscious of living my
life with that in mind. Success
to me is closing the best deal
possible for my clients, while
knowing I stayed true to my
core values and that I've made
a positive impact in someone’s

life,” she says.

Continually exploring the varied paths
of real estate, Kristen’s newest venture
is in real estate investments. Just a
couple years ago, she decided it was
time to focus on building a portfolio of
cash-flowing rentals to create residual

income for retirement. After several

books, podcasts, and hours of research,

she decided to jump in and purchased
her first out-of-state investment prop-
erty. Today, she owns several prop-
erties in Idaho, Texas, and Ohio, and
is looking to build her portfolio even

further over the next few years.

Kristen believes that one of the big-
gest perks of real estate, however, is
that she can have a full-time success-
ful career, while still being a stay-
at-home mom and raising her kids
herself. She and Darin have two active
daughters, Ella and Evyn, ages 10 and
7. Kristen stays busy coaching their
sports teams and loves to take them
camping and hiking, to teach them her
own love of the outdoors. They look
forward to traveling internationally
with the girls soon, to show them the
world, and have just taken them to get

their own passports!

“We travel together as a family as
often as possible and encourage our
girls to be adventurous and share our
zest for life,” she says. “I try to raise
my daughters to know that they are
strong, independent ladies that can do
or be anything they want to be in life,
and I hope they will take the road less

traveled as well.”

Here To HelpYou se

WE PAY FOR ALL APPRAISALS

LOW RATE AND FEE STRUCTURE

15-DAY CLOSES NiEmAS MAKE DIFFICULT FILES EASY

AJ Jackson
Owner

NMLS# 210062
BRE# 01872296

NMLS#39096

7806 Uplands Way
Citrus Heights, CA 95610
916-835-4100 Phone
916-848-3386 Fax
FAMILY FIRST
Mortgage Growp - Tfhomeloans.com

Home and Building Inspections

Sacramento, Placer and El Dorado Counties

Premier Home and Pest Inspection Company

inspectionsfdonelrightathelficstitimeNandithiel
[customergenyicelthatiwilIKeeply oL om i nEID A CHS
(o mars] Bparfenes dhe CERTIFIED chituranas]

Let us take
the hassle

out of your
paperwork.

We bring knowledge

and experience along with

a dedicated team to help
our clients build asuccessful
real estate business.

()(_, l L u_/u’»-“'-

YOUR INDEPENDENT TRANSACTION
COORDINATION TEAM

916-412-6848
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Let us set the stage
for your listings!
- . .

Attract more buyers and get higher offers.

10% OFF
AND $100 3D
REFERRAL

MODEL

included with
every stage

BONUS
when you mention
Sacramento REAL

Producers

HALLWAY STAGING

916.500.2206 - HallwayStaging.com

O Check Out Our Projects on Facebook

ORDER A HOME & TERMITE INSPECTION TOGETHER
AND RECEIVE $25 OFF

RVICES WE OFFER:

OME INSPECTION
ERMITE INSPECTIONS
TERMITE TREATMENTS |

ﬁl@\ms
-PESTGONTROL

- SEWER CAMERA
INSPECTIONS

- MOLD TESTING
- SOLAR INSPECTIONS

_POOL/SPA INSPECTIONS  Your One-Stop-Shop for

_ COMMERCIAL Inspections and Pest
INSPECTIONS Control

@CalPro
INSPECTION GROUP

RESIDENTIAL « COMMERCIAL « TERMITE
PEST CONTROL = SOLAR =« SEWER « MOLD
SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650
BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008

(800) 474-3540 | WWW.CALPROGROUP.COM

$2.5MILLION

DONATED THIS YEAR TO HELP

END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today
than ever before? That’'s why The N2 Company - the company

behind this publication and 850+ others like it - is financially
committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.
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The average Fortune 500 company donates about 1% of their profits

to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and
readers like you, we're able to break the chains of this horrible reality.

Visit n2gives.com to learn more about our fight.

In 2019, North American Title joined forces with States Title.
We're excited to announce we will be going public under one unified name: Doma.
For now, we will still be operating under the North American Title Company name.

We're making the closing process more efficient and affordable, with a state of the art experience for lenders, real estate professionals, and homebuyers.

Our experienced and knowledgeable team is committed to bringing value
and providing the highest level of service in the region.

WENDY MENJIVAR EDUARDO ANDERSON TAYLOR CRYDERMAN
wmenjivar@nat.com edanderson@nat.com  tcryderman@nat.com

VANESSA PEERMAN
vepeerman@nat.com

DAVID SIEGLER
dsiegler@nat.com

JANA FARIAS
jfarias@nat.com

EL DORADO HILLS

NATALIE FLASCO
nflasco@nat.com

JANELL ERICKSON COLLEEN GALLAGHER MICHELLE SCHAFFERT
jerickson@nat.com cgallagher@nat.com mschaffert@nat.com

LYNDATREMAIN
Itremain@nat.com

rnichols@nat.com

ELK GROVE - 9245 Laguna Springs Drive, Suite 160 | @ 916.525.7799

BRYNN POWERS KELLI ZANTER
Division President Regional
brynn@nat.com Escrow Manager
kjzanter@nat.com

CHARLENE ANCHETA JULIE SHROYER

cancheta@nat.com Regional
Sales Manager

jshroyer@nat.com

~~~~~~ 11231 Gold Express Drive, Suite 108 | @ 916.883.3200

THEA WALKER
twalker@nat.com

BRENDA COSGAYA
bcosgaya@nat.com

EDEN JACK JEN BUSS DAVID

TIFFANY MOLINE MINNETTE REGINA
tmoline@nat.com ejack@nat.com jbuss@nat.com WwOooDS THOMPSON BURNLEY
916.799.7272 530.556.9341 916.871.8148

dwoods@nat.com mcthompson@natcom  rburnley@nat.com

® nat.com/NoCal

AMERICAN

W NORTH’
gEITLE
8 COMPANY

©2021 North American Title Company, Inc. All Rights Reserved. North American Title Company, Inc. is not responsible for any errors or omissions, or for the results obtained from the use of this information. North
American Title Company and related design are registered Service Marks of States Title Holding, Inc. or its subsidiaries. | CA 20-17326 R4.13.2021




WE’RE PARTNERING
WITH REALTORS T0 KEEP
RELATIGNSHIPS ALIVE
FOR YEARS T0 COME

Through co-branded marketing efforts, we help connect and
reconnect you with previous buyers/sellers and their connections
when they are thinking of buying or selling in the future. We
excel in escrow closings with properties in hard-to-place, risk
areas and we work directly with the Lender & Title to ensure
escrow closes on time.

OTHER AREAS WE EXCEL IN

* Residential Homes « Luxury Homes * Secondary Homes
» \lacation Rentals < Flip/Construction  Kitec Plumbing

* High Fire  Flood * Real Estate Commercial Protection

Lic 0L50125

WHAT OUR PARTNERS
ARE SAYING ABOUT US

[ntrinsic Insurance excels with my customers time and again.
No matter what hurdle we throw at them they always find an
option and propel us to closing. They are one of the only
agents that partner from listing to close to ensure insurance
iS Never an issue.

Maury 0’Hearn ~ Premier Property Group

~ INTRINSIC office: 916.585.8184 « Cell: 530.903.2362 « Fax: 916-745-8434
NELRANIEIE Saliclz: info@iiprotect.com * www.iiprotect.com

Serving: CA, WA, OR, 1D, CO, NV, UT, AZ

3D Towrs arfing at 3150
) ! 3D Towr & Photography
G8 -TO17 packages sarting at $225
ofographysiesrvices.com

48 - July 2021

Clower Law

Here with you every
step of the way

..

# Estate Planning y
# Special Needs Trusts
# Settlement Planning *i “

# Probate :
& Conservatorshi ps

& Trust Admi nistrat'ion

((RB CL OWIR
' LAW

6207 S. Walnul SL. Suile 400 | Loomis, CA 95650
aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296

74

FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

Our way is the

FAIR WAY.

NICHOLAS M. LUCIA
Certified Mortgage Planner | NMLS# 489401
Fairway Mortgage | NMLS# 2289

1512 Eureka Rd, Suite 110
Roseville, CA 95661
916-730-6339
nick.lucia@fairwaymc.com
www.lucialendingteam.com
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Tom Phillips

= TEAM

P> cover story

By Dave Danielson
Photos and cover photo by
XSIGHT Creative Solutions

The Real Bottom Line

Real estate is obviously a business
filled with numbers. They play

an important part, for sure. But,
as you know, the most important

part goes way beyond that.

One local leader who lives that
truth is Tom Phillips.

As a Team Lead with the Tom
Phillips Team with Coldwell
Banker, Tom stays focused on
what matters most in life and
business ... to those things that

make up the real bottom line.

“For me, the part I like the most
about what I do is helping fami-
lies,” Tom says. “My philosophy
is that what’s best for you and
your family is what is the most
important to me. I'm not about
the check. It’s about what’s best

for a client’s family.”

Building On Strengths

Tom earned his real estate license
in 2003. Before that, he had a
successful, 18-year career selling

commercial printing services.

“It was a great experience. I've
always been in a referral rela-
tionship business. Working with
people and building relationships
have always been very important
to me. During the course of my
printing sales, I called on com-
panies like Boeing and Microsoft
and even universities such as

Stanford,” he recalls.

“The downside was I was on the

road over 100 days a year. As my

LL

YOU HAVE TO SHOW
UP ... AND SHOW
UP EVERY DAY. THIS
BUSINESS DOESN'T
HAPPEN OVERNIGHT.
IT TAKES TIME
AND PATIENCE.
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kids were growing up, I wanted
to be home more to be able
to spend time with them and

coach them.”

One path seemed to outshine
the others.

“My mom has been a
REALTORE® for a long time, and
I was able to see the benefits of
that,” he says. “At the time, the
residential side of the business

made the most sense.”

In This Together

‘What made the whole direction
even more attractive to Tom
was the fact that his wife, Kathy,

joined him.

“We decided to jump into the
real estate business and got

licensed together,” Tom says.

“We were blessed to be
able to get up
and running
quickly.

Kathy and I
both grew
up here,
so we
had

some advantages there, too. We were very well

received by the community.”

Tom finished 2004 earning Rookie of the Year hon-
ors with Lyon Real Estate.

Through time, Tom and Kathy kept building
forward — eventually starting a team that today
includes Mike Huetter and Jackie Malhotra.

Signs of Success
Today, the signs of success have continued to build.
In fact, the team averages between $50 million and

$65 million in sales volume annually.

The passion Tom carries with him in his work is

easy to see.

“I like that I'm my own boss and I have the flexibil-
ity to spend quality time with my kids,” Tom says.

“I like being able to spend time coaching my chil-
dren in their sports and also being able to get away
to travel with them. This job has allowed me to

do that.”

Rewarding Life
Away from work, Tom and Kathy have a life
together that revolves around family, including

their children — Tommy, Jonathan and Caroline.

In their free time, they have a passion for being in
the outdoors. Tom took up golf and tries to get out
once or twice a week to play.

Sacramento Real Producers -
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Tom and Kathy are also very active
in the community. Tom is Past-
President of the local Active 20-30
Club. In addition, Kathy has been
an involved member of the National

Charity League.

Their oldest son, Tommy, has had
health conditions growing up and
has required more than 20 surgeries.
Through time, the family has trav-
eled across the country for Tommy
to receive the care he needs and has
relied on the comforts of the Ronald
McDonald House. In turn, they enjoy
providing support and giving back to

the organization.

Making a Difference

Tom and his team make a vital differ-
ence for those they work with each
day. In the process, they’ve achieved
many goals by helping those around

them reach theirs.

EAMILY IS WHAT' rﬁxﬂﬁ'
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WHAT S BEST FOR
biiag 15 CLIENT’S FAMILY.

As Tom considers their common mission, he offers advice for

others thinking about pursuing their own goals in the business.

“You have to show up ... and show up every day. This business
doesn’t happen overnight. It takes time and patience. It takes
you showing up every day and following a routine ... not giving
up on that routine,” Tom says. “Get as educated as you possibly
can. You will have successes and failures. But if you stick to it,

this is a great business to be in.”
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SNAPV‘ PROP

PROFESSIOMAL REAL ESTATE MARKETING

"'!
?Your Success is Our SUCCEsS

www.SnapAProp. com « Call / Text (408) 921-7550
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Want to learn how to move from “buy or die” to a contribution
mindset? Become more memorable and reframe thinking? Take
control with natural personal power?

Join International Master Real Estate Trainer, Roger Savy, for a
transformational workshop specifically for realtors on July 15th
hosted virtually by Neal Smith of NKS Financial.

Scan the QR code to learn more and register today!

Certified Mortgage Planner

in: California, Nevada, Oregon, Washington & Arizona

193 Blue Ravine Road, Suite 240, Folsom, CA 95630
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