
LEGACY OF LEGENDS:

Mary Baubonis

RISING STARS:

Shannon Johnson

Jasmine Shapiro

FEATURE AGENTS:

Chris Wegren

Sammy Lubeck

PARTNER SPOTLIGHT:

Karen Patterson

TOP PRODUCERS:

Debbie Glickman
& Susan Peterman

@PROPERTIES

The Marketing 
POWER PLAY

J U L Y  2 0 2 1

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O R T H  S H O R E



2 • July 2021 North Shore Real Producers • 3@realproducers realproducersmag.com

Let MDesign help increase the value of your property
and distinguish it from its competition.

847.922.6775 | mj.murnane@mdesign.house

STAGED HOMES SELL 87% FASTER

www.mdesign.house

Building and renovating very special single-family homes 
in Chicago’s most prestigious neighborhoods.

abowyer@middleforkluxury.com | 312.560.3969

www.middleforkluxury.com
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Karen M. Patterson is your Concierge Closer:

Karen M. Patterson, P.C., Attorney at Law
2400 Ravine Way, Suite 200  |  Glenview, Illinois 60025

C: (847) 226-7818  |  O: (847) 724-5150  |  Karen@Glenviewlaw.net
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Curator of residential and commercial real estate transactions
from contracting to closing and everything in between.

Laura Humpa 
Photographer

Annette Patko 
Photographer

Laura Zickert 
Executive Assistant // Writer

Travis Heberling 
Videographer

Melissa Lopez 
Content Specialist

Michelle Medeiros 
Ads Manager

Blair Piell 
Events Coordinator

Jason Acres 
Owner/Publisher

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the North Shore Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at jason.acres@RealProducersMag.com
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CONTACT US: O�ce: 847-864-7770 | Mobile: 847-912-7250
LincolnStreetLaw.com  |  komalley@lincolnstreetlaw.com

With over 30 years of professional experience, we are the North Shore’s
choice for successful Real Estate and Estate Planning transactions.

Contact us to discuss  how we can assist you in achieving your goals.

Katherine S. O’Malley
Attorney at Law

LINCOLN STREET LAW, P.C.

SOLAR ENERGY

Solterra Sun

Brandon Pratt

(360) 731-8955

www.solterrasun.com

STAGING

Phoenix Rising Home Staging

(312) 450-8365

ChicagoStaging.com

TITLE COMPANY

Chicago Title

Dan Halperin

(847) 833-1430

CTCastleConnect.com

Euclid Title Services LLC

Verra Rudolfi

(847) 996-9965

EuclidTitleServices.com

VIDEOGRAPHER

Visual FilmWorks

Travis Heberling

(872) 356-8135

VisualFilmWorks.com

RESTAURANT

Bluegrass Restaurant

Jim Lederer

1636 Old Deerfield Road

Highland Park, IL 60025

(847) 831-0595

ROOFING

Etruscan Gutters & Roofing

Shaun Payne

(847) 926-0035

EtruscanRoofing.com

L.R. Gregory and Son

Jim Gregory

(847) 999-7297

LRGregory.com

SALON & SPA

Salon Oak & Spa @BarberTown

Georgia Zorba

(847) 998-0899

Salon-Oak-Spa.Business.Site

PEST SOLUTIONS

Rose Pest Solutions

(800) 468-7378

RosePestControl.com

PHOTOGRAPHY

Bordeaux Studio

Annette Patko

(847) 563-8273

www.bordeauxstudio.com

Conerstone Photography

Laura Humpa

(630) 205-5033

CornerstonePhotography.com 

REMODEL & DESIGN

Refresh

Michelle Morris

(847) 549-0668

Refresh2Sell.com

REMODELING (HOME)

North Village Companies

Sean Sandona

(866) 667-8414

MyNorthVillage.com 

Molitor Financial Group, LLC 

- Brett Hines

(773) 275-3100

MolitorFinancialGroup.com

Wintrust Mortgage

Susan Seeberg

(847) 418-2825

SusanSeebergLoans.com

MOVING SERVICES

Doorage

Sean Sandona

(833) 366-7243

Doorage.com 

PAINTING

DiVinci Painters Inc

Jim Berardi

(847) 266-1295

DiVinciPainters.com

PAPER BOUTIQUE

Paper To Party

Linda Crown

(847) 903-2148

PaperToParty.com

MOLD REMEDIATION

Green Home Solutions

Erik Sager

(860) 919-5538

GreenHomeSolutions.com

MORTGAGE / LENDER

Draper & Kramer  

Mortgage Corp.

Cathy Schneider

(847) 239-7830

DKMortgage.com/Schneider

Forum Mortgage Bancorp

Bill Vasilopoulos

(773) 774-9040

ForumMtg.com

Guaranteed Rate -  

Brian Jessen

(847) 712-0830

Rate.com/BrianJessen

Guaranteed Rate - RJ Dolan

(847) 922-5884

Rate.com

Key Mortgage Services, Inc - 

Lauren Marks

(847) 910-5988

MyKeyMortgage.com/

Lauren-Marks/

Key Mortgage Services, Inc. 

- Tammy Maranto

(630) 291-1476

MyKeyMortgage.com/

Tammy-Maranto

Loan Depot - John Noyes

(312) 319-9833

LoanDepot.com/JNoyes

Loan Depot - TJ Lynch

(773) 732-6843

LoanDepot.com/TJLynch

GIFTS

Woodcut Workshop Co.

Laura Zickert

(847) 873-2821

WoodcutWorkshop.com

HOME IMPROVEMENT

The ABL Group

George Markoustas

(847) 579-1600

theABLgroup.com

HOME INSPECTION

Dunsing Inspections

Jamie Dunsing

(847) 367-0782

Dunsing.com

HOME WARRANTY

Home Warranty of America

Kim Basaillon

(847) 212-8635

HWAHomeWarranty.com

INSURANCE

Goosehead Insurance- 

Boggs Agency

Kevin Boggs

(630) 365-7248

Goosehead.com

State Farm

(847) 395-1321

ChadArnoldInsurance.com

INVESTMENT REAL 

ESTATE

The Rehab Depot

Ryan Garcilazo

(847) 899-5713

TheRehabDepot.com

JUNK REMOVAL

Junk Remedy

Nick DeGiulio

(877) 722-5865

JunkRemedy.com

BUILDER

A Perry Homes

Tony Perry

(847) 549-0668

APerryHomes.com

ICON Building Group

Charlie Murphy

(815) 715-2536

ICON-Group.com ; 

IBGREModel.com

Middlefork, LLC

Andrew Bowyer

(312) 560-3969

MiddleForkLuxury.com

Russ Contruction

Dariusz Ruszkienkz

(847) 312-6160

CHIROPRACTIC CARE

Atlas Upper  

Cervical Chiropractic

Alex Halstead

(847) 920-4506

AtlasUCC.com

CPA SERVICES

Dam, Snell, & Taverine, LTD.

Barbara Harpold

(847) 367-4448

www.dstcpa.com

DESIGN

Blair Crown Design, Inc.

Blair Piell

(224) 707-0138

BlairCrownDesign.com

DESIGN & HOME STAGING

M Design, LLC

Andrew Bowyer

(312) 560-3969

MDesign.house

ACCOUNTING - CPA

The Hechtman Group Ltd

(847) 853-2599

TheHechtmanGroup.com

ADVERTISING/PRINT/

SOCIAL MEDIA

Rarecurve

Seth Price

(816) 728-6895

Rarecurve.com

ATTORNEY

Chang Legal, LLC

David Chang

(847) 907-4971

ChangLegal.com 

Floss Law, LLC

Bob Floss

(224) 326-2903

FlossLaw.com

Jeffrey S. Marks Real  

Estate Attorney

(312) 208-7340

TheLouboutinLawyer.Com

Karen M. Patterson, P.C.

(847) 724-5150

KarenPattersonPC.com

Lincoln Street Law P.C.

Kathy O’Malley

(847) 912-7250

LincolnStreetLaw.com

Nemani Law

(312) 646-4434

NemaniLaw.com

The David Frank Law Group

(773) 255-6499

TheDavidFrank 

LawGroup.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!
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For these men, I’m grateful. The sacrifices they made, the bravery 
they displayed and the desire to protect all Americans is some-
thing I’ll never forget. It’s this kind of willingness to serve that 
affords us many of the freedoms we enjoy today.

Jason Acres 

Owner/Publisher  
North Shore Real Producers 

jason.acres@RealProducersMag.com

I’m feeling very grateful for personal and national freedom 
today! This month always reminds me of the independence 
we Americans have come to enjoy. I’ve had several of my 
family members serve in the military, and the Fourth of 
July always gives me pause to reflect on their great sacri-
fice and determination to preserve our freedoms.
 
I’d like to share about my grandfather-in-law. He was one of 
the Army infantries that landed on the shores of Normandy 
in World War II. He lived to tell many of his stories with us 
all. He shared that while still on the boat, the landing gate 
lowered, and he began to drive his Jeep onto the beach. He 
knew there were landmines along with heavy fire from the 
enemy, which he was trying to avoid. He prayed, “God, if 
you get me out of this mess, I’ll serve you with the rest of 
my life.” And he did just that after returning home safely.
 
My grandfather on my father’s side was in the Navy during 
the Korean War. He, too, survived this war and lived to 
father five children. He’s still alive today and just celebrated 
his 70th wedding anniversary with my grandmother.
 
It was my father-in-law who served with the top-secret 
department in the Army during Vietnam. He was never 
in combat, but served faithfully behind the scenes. 
Obviously, he survived the war and married my mother-
in-law who eventually delivered my wonderful wife into 
this world in 1972. I’m forever grateful to them for her.
 
My father was drafted in the Vietnam War, but because 
of a loophole in the draft, he was able to stay home as a 
result of his newborn son, my older brother.
 
That older brother of mine served in the Air Force and 
fortunately was never deployed to war but served here 
stateside during his tenure with the military. He passed 
away just over one year ago at the age of 51 years old. I 
miss him dearly!
 

publisher’s note

North Shore Real Producers Celebrates Top REALTORS®

Providing A Platform to Elevate & Unite the Top Real Estate Agents in the North Shore Area!

FreedomReflecting on 
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legacy of legends
Written by Laura Zickert

Photography by Annette Patko // Bordeaux Studio

MaryBaubonis
REALTOR® for 25-Plus Years

@properties

The Adventure of Trading Careers
“I feel lucky to love what I do. Many people never 
find their dream career. This is more than a job – this 
is my passion. My career truly has been an adven-
ture,” said Mary Baubonis when talking about her 
experience in real estate sales. Mary is genuine, kind, 
thoughtful, and intentional. Her character shines 
brightly in real estate, and after 30 years, she stands 
out as an example of success and hard work.
 
Adventure is often known as someone stepping into 
uncharted territory. They look onto the horizon 
and take a leap of faith to have an experience that 
is bold and filled with potential. For Mary, she has 
always found herself to have an entrepreneurial 
spirit. She grew up in Wisconsin and was one of 10 
children. Her father was a commodities trader at 
the Chicago Board of Trade, and she always thought 
she would follow in the family footsteps. After 
attending an all-women’s college in Boston to study 
Spanish and International Relations, she began 
trading soybeans. 

“I liked trading, but I didn’t love it. You never know where you 
are going to end up in life. People often forget that where you are 
now may lead to something bigger. It’s important to stay open-
minded and lean into adventure,” said Mary. “I got my real estate 
license and began selling condominiums part time.” As she had 
many contacts looking for condos, she found her people skills 
translated very well to real estate. “I had a built-in client base 
from the Board of Trade,” said Mary.
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Within the first few months, Mary said, “I fell in love with real 
estate because it activated my entrepreneurial spirit. It also 
allowed me to use my analytical skills from trading in combi-
nation with sales and people skills. I took a leap of faith, and it 
was worth it.” At the beginning of her career, Mary found cold 
calling to be an important source for acquiring listings. “I may be 
old school, but I believe this business is all about picking up the 
phone and calling people. It’s essential.”
 
While living in Chicago, Mary reconnected with a high school 
friend who was looking to move back to the States from working 
as an options trader in Tokyo. He called Mary to help him find 

a home. She did, and they found a 
love for each other in the process. 
Charlie and Mary got married and 
have celebrated 27 years of marriage. 
In Wilmette, they raised their two 
daughters, Catherine and Caroline, 
who recently graduated college and 
are both nurses.
 
Mary is now a Senior Broker with @
properties Winnetka and has thrived 
working as a REALTOR®. Mary says 

it truly has been a family effort. Often 
it has been all-hands-on-deck to help 
out in the business during the busy 
season! Charlie helps price homes 
using sophisticated spreadsheet 
analysis, and their daughters have 
often helped behind the scenes. It’s 
apparent Mary and her family have 
an incredible work ethic. She says, 
“It is helpful to have a purpose for 
working. For our family, travel is 
why we work!” Their family of four 

enjoy skiing, hiking, cycling, and 
being outdoors. You can often find 
them planning a trip to a national 
park or preparing to take an adven-
ture. “Every year on January 1, I put 
a post-it note on my bulletin board 
with a travel destination to help 
motivate me to reach my goals. “I 
love the adventure of my career, so 
when I step away, I like to do some-
thing equally adventurous. Last 
year I took a women’s hiking and 

horseback riding trip to Iceland. It 
was amazing!”
 
When the pandemic started, Mary 
shared, “We had to adjust our 
lifestyles. As difficult as it was, the 
pandemic made us slow down.” 
Charlie and Mary have golfed much 
more in the past year than ever. 
“There’s nothing like a golf course. 
It’s so peaceful, and it helps me wind 
down. One day of golfing helps put 
things back into perspective.” One 
of her highlights from 2020 was 
winning a husband/wife tournament 
with Charlie. Mary says, “It is good to 
celebrate the little things!”
 
Even though Mary has received many 
awards, she stands extremely humble. 
“My numbers are great, but to me 
what’s most important is the satis-
faction of being in a business doing 
something that I really enjoy.” In the 
last three years, Mary has had over 
$100 million in volume. Even through 
her success, she has always remained 
true to who she is and worked to be 
the best she can be for every client.
 
“The technology and market are 
ever-changing. The strategy for 
success is always changing. We must 
continually learn and always improve 
our performance because our busi-
ness is so competitive. But I am a big 
believer that there is plenty of oppor-
tunity to go around for good brokers,” 
said Mary.
 
Mary Baubonis continues to impress 
the North Shore with her ability to 
connect with people, help her clients 
navigate this pivotal time in life, and 
serve her community. She is out-
standing in all that she does. If you 
are looking to buy or sell, Mary is an 
expert at helping guide you onto your 
next real estate adventure.

My numbers 
are great, but to 
me what’s most 

important is 
the satisfaction 

of being in a 
business doing 

something that I 
really enjoy.
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Ready to create some space?
Call us today at 833-366-7243  •  doorage.comStorage  •  Moving  •  Rental

Don’t pay for wasted space.

“Hassle-free, convenient and affordable. I cannot recommend Doorage 

enough. Not only do they offer a great service that someone should 

have thought of sooner, but they are also very accommodating with it. 

And most importantly, my stuff was picked up when I wanted it to be, 

stored safely and returned when I needed it to be.”

– EVAN K., 5-STAR      GOOGLE REVIEW

Doorage is your new Chicago storage solution offering door-to-door storage rental and pickup services 
throughout the metropolitan area. Our service areas include all of Chicago’s major neighborhoods from 

Addison and Andersonville to Wrigleyville and Woodridge.
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The National Association of 
REALTORS® is America’s largest trade 
organization with over 1.4 million mem-
bers. The average age of a member is 
52. Locally, the North Shore-Barrington 
Association of Realtors has approxi-
mately 4,000 members with an average 
age of 54 and just 17% of the member-
ship in NSBAR is under the age of 45.

I have always had an interest in 
real estate, and while still in college 
enrolled in pre-licensing classes and 
passed the state exam during my 
senior year at Indiana University. My 
professional career began working in 
logistics in Chicago, but after a couple 
years decided to pursue my real 
passion. I realized early on that there 
would be an opportunity to succeed 
if I applied myself and committed 
myself to doing everything necessary 
to build my business. I was incredibly 
fortunate to work with a company 
that was the home to some of the 
most successful agents in our market.

Did you know there are more victims held against their will today than ever before? That’s why 
The N2 Company – the company behind this publication and 850+ others like it – is financially 

committed to end human trafficking. 

$2.5 MILLION$2.5 MILLION
DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits 
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and 
readers like you, we’re able to break the chains of this horrible reality. 

Visit n2gives.com to learn more about our fight.

work in an area with such a rich 
heritage and incredible dedication to 
maintaining a wonderful quality of 
life for its stakeholders.

The real estate business is competi-
tive, exciting and incredibly time-con-
suming. However, the exhilaration of 
working through the many complexi-
ties of a transaction and being able to 
assist people who have placed their 
trust in me makes it all so worth-
while. The very fact that there is a 
need for more young professionals 
in our industry speaks clearly to the 
fact that there are incredible oppor-
tunities for those who desire a career 
with such potential. I encourage 
anyone interested to really consider 

this business. 

Brady Andersen

The CGL Group  

at Compass

I shadowed many of them and knew if 
I could learn from the best of the best, 
there would be an opportunity for me 
to succeed. I applied what I learned 
and have been able to combine the 
lessons of veteran brokers with the 
tools and technology available in 
the industry. I have worked hard to 
apply these skills and will be forever 
grateful for the support of those 
who have assisted me along the way. 
Technology and marketing tools 
are essential, and they allow me to 
develop and nurture relationships, 
which are the cornerstone of any 
successful broker. 

My first full year in the business 
began in 2015. I was 25 years old and 
less than half the age of the average 
broker in our market. Since then, 
I have enjoyed networking with 
the local community of agents 
who are dedicated to providing 
professional service to their 
clients. I feel very fortunate to 

thoughts from a top REALTOR® rising star
Written by Rising Star Brady Andersen

Brady Andersen, The GGL Group at Compass

THE NEED FOR 

REALTORS®
A Younger Generation of



24 • July 2021 North Shore Real Producers • 25@realproducers realproducersmag.com

Debbie Glickman
& Susan Peterman

@PROPERTIES

top producer
Article written by Laura Zickert

Photography by Annette Patko // Bordeaux Studio
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The Marketing 
Power Play

Debbie Glickman is a REALTOR® in the 
North Shore who has captured the hearts 
and attention of her family and clients. 
Her talents, skills, personality, and expe-

rience has contributed to her success and mastering 
of what we like to call “The Marketing Power Play.” 
She is kind, relatable, and goes above and beyond to 
be the heartbeat that keeps a sale moving and keeps 
relationships in real estate thriving.
 
Debbie grew up in Highland Park and graduated 
from Highland Park High School in 1985. She 
attended the University of Kansas and received 
her degree in Journalism. After college, she began 
working in downtown Chicago within the adver-
tising industry. She worked on accounts primarily 
in the packaged goods arena and reached Vice 
President and Account Director status. After she 
and her husband started having children, she tran-
sitioned out of corporate America and became “the 
CEO of her family,” as she likes to say.
 
When her son was in kindergarten, she had the 
idea to start a company called Fairytale Wishes, a 
kids-focused aromatherapy line that helped chil-
dren feel confident with products such as “monster 
repellent that smells like bubblegum.” Her company 
ended up on Shark Tank seven and a half years ago. 
“It was a tremendously wild and crazy experience. 
I would do it again in a heartbeat,” said Debbie. “I 
feel that I didn’t get a deal because, while one of the 
sharks really loved it, but wanted to move produc-
tion overseas. I felt it important to keep manufac-
turing in the United States. I got a ton of business 
from my experience, and the episode has run over 
70 times in reruns!”
 
After not getting a deal and deciding it was time 
for a new chapter, Debbie said, “I had always been 
interested in real estate.” She reached out to her 
friend, industry veteran Margie Brooks, to learn 
more and she convinced her to go get her license. 
After deciding to follow her new dream, she 
received her license in 2014 and began her career 
at Baird and Warner, and eventually partnered 

up with a seasoned broker, Amy Antonacci, who has since 
moved out of state. “I had so much respect for their tradition in 
Chicago,” said Debbie. In 2019, she transitioned to @properties. 
“I was attracted to their groundbreaking marketing and innova-
tive technology and all that @properties had to offer their agents 
which spills over to her clients. I have so much respect for how 
they help set us up for success and the tools they provide.”
 
In hockey, a “power play” is when a team has a one or two-man 
advantage on the other team, giving them a good chance to score. 
Debbie sees the value in having a strong team and how that team 
can help maximize her business’s marketing potential. This year, 

D

She brings many years 
of customer service 

experience to our 
partnership and she is 

extremely creative. She 
has helped step up our 

branding, and I feel so 
blessed to work with 

my best friend.
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Debbie formed a team with her best 
friend of 35 years, Susan Peterman. 
Debbie says, “She brings many years 
of customer service experience to 
our partnership and she is extremely 
creative. She has helped step up our 
branding, and I feel so blessed to 
work with my best friend.”

By using her advertising and market-
ing background within real estate, 
Debbie has been able to stay ahead 
while also encouraging new agents to 
learn from her experiences. Debbie 
says, “I love being able help new 
agents because I believe there is 
enough room for us all to be success-
ful. The more the better.”
 
Debbie never stops growing. When 
talking about what she is most pas-
sionate about in her business right 
now she says, “I am really passionate 
about growing the luxury part of my 
business, and I really love helping 
first-time homebuyers navigate this 
process. It’s not a sale, it’s a relation-
ship. I am now helping my clients 
buy and sell their second and third 
homes with me, and that is the big-
gest gratification I get.” Additionally, 
she loves putting together deals with 
other agents. “I am extremely for-
tunate to work in an industry that, 
for the most part, attracts really 
nice people! Sometimes deals can be 
really complicated and tricky, but I 
always try to negotiate with a calm 
and fair mindset.”
 
Debbie has been married for almost 
25 years to her husband, Jason. They 
met at a Blackhawks hockey game 
26 years ago. They have a love for 
hockey in their home as Jason was 
a professional player at one time. 
Together, they have two children 
named Gracie and Joey. Their family 
is not complete without mentioning 

their adorable toy poodle named 
“Zamboni” – they call him Zammy. As 
a family, they enjoy hiking, traveling, 
and eating! Debbie is known for cre-
ating famous chocolate chip cookies, 
and she can’t wait to be able to start 
bringing them to open houses again.
        
When she is not working, Debbie 
enjoys being social and spending time 
with friends and family. “I am also a 

Peloton addict. I do it every single day. 
It’s my one thing I schedule for myself 
to help clear my mind for the day.” 
Debbie is talented, well organized, and 
both a wonderful agent and friend. 
Her marketing background and team 
mindset has set her apart in the North 
Shore. Her communication skills are 
above excellent, and she is looking for-
ward to connecting more with you!
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vip spring event – recap

THE BEST!
May 2021

Photography by Annette Patko // Bordeaux Studio

North Shore Real Producers invites the top REAL-
TORS® and preferred business partners in Novem-
ber to build growing relationships with one other. 
Everyone’s success is our goal! Only those that are 
top-producing real estate agents, on a top-producing 
team, and/or are one of our incredible preferred part-
ners, have access to our special events! We hope 
you enjoy the recap.

In-Person Live Events Are
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T H O U G H T F U L  S O L U T I O N S  I N  I N T E R I O R  D E S I G N

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR 

future home.

224-707-0138
BLAIR@BLAIRCROWNDESIGN.COM

No doubt, it’s a badge of honor to hold the printed 

version of the North Shore Real Producers magazine 

in your hands. But if you want all the issues wherever 

you go, download our mobile app, and take them with 

you. Search DigaPub wherever you download apps, and 

choose Illinois – North Shore Real Producers. There you 

can share your feature stories to Facebook as well!

ON YOUR 
PHONE

GET EVERY ISSUE

digapub

Go to App Store
Download DigaPub 

Choose Illinois
Choose North Shore Real Producers

Download Our Mobile App

mykeymortgage.com
475 North Martingale Road, Suite 100

Schaumburg, IL 60173

of closing day.

We take the
chaos out

Tammy Maranto
Loan Officer
NMLS# 224415
IL License# 031.0012228

PH: (630) 291-1476
tammy.maranto@mykeymortgage.com 

Thank you again for another smooth transaction, no
extensions and closed on time! You guys are the best!

  - Laura W

“

“
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We teach and consult the nation’s top 
Realtors and Real Estate Investors.

• Estimate Rehab and Renovations
• Project Manage Rehabs
• Profit Through Investment Properties
• Work with Contractors & Subs
• Market to Real Estate Investors

Contact The Rehab Depot today for your 
free consultation!
847-899-5713

Make more 
money by 
adding 
rehabbing to 
your arsenal.

“
I have flipped thousands of homes and 
consulted over $500 mm in real estate assets 
all over the country. 2021 will present massive 
opportunities for agents and investors to 
create, buy and hold portfolios. Rehabbing will 
be the Achilles heel of your potential profit. 
Now is the time for Agents to learn how to 
rehab from A-Z and that's 
exactly why I’m here.”

-Rotty

105 E Townline Rd Suite 337 Vernon Hills, IL 60061 | www.therehabdepot.com

Join The Most 
Legendary 
House Flipper in 
Chicagoland!

LET'S GET
IT CLOSED!

15+ Years of  Experience with Real Estate
Matters & Bankruptcy Filings in Chicagoland.

David Chang, ATTORNEY AT LAW

847.907.4971| changlegal.com | david@changlegal.com

Refer your
clients to us for
a smooth real 

estate transac�on 
from contract

to close.

A T T O R N E Y S  A T  L A W

847-367-4448 | WWW.DSTCPA.COM

L I B E R T Y V I L L E  O F F I C E   |   1 5 1 2  A R TA I U S  PA R K WAY  S U I T E  1 0 0  L I B E R T Y V I L L E ,  I L  6 0 0 4 8

CALL TODAY TO BOOK AN APPOINTMENT WITH OUR EXPERIENCED TEAM

WE’RE THE
MISSING PIECE
TO THE PUZZLE.

"LR Gregory and Son is my go to company for 
everything HVAC! Jim Gregory does great work 
and his service team is thorough and e�cient. 
I've done my homework and their pricing is by far 
the best I've found. Great work!!"
 - Russell A.

· For nearly 70 years, graciously serving 
Chicago’s North Shore communities.

· Fully Licensed and Insured
24/7 Emergency Service

· Your Local HVAC, Roofing, and Plumbing Experts

Our team of specialists are ready to assist you.

lrgregory.com

Call Today for a FREE Estimate! · 847-999-7297
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Patterson

A Kick-Boxing Attorney
A propensity for business mixed with a knack for 
entrepreneurship fueled Karen Patterson to forge a 
path from college to law school, though becoming 
a law practitioner was never a blip on her radar 
until after college. During her college years, Karen 
worked as a law clerk during summers and holi-
day breaks for a couple of real estate attorneys in 
Glenview. She was eventually given the opportunity 
by one of those attorneys to work as his secretary. 
After about a year and a half of secretarial work, 
Karen’s boss suggested she go to law school and 
come onboard as his associate upon passing the 
bar exam. She did just that and became a partner at 
that same firm just a couple of years later. “I guess 
you can say that I became an attorney on accident,” 
Karen said lightheartedly. “It was definitely not 
my plan, but circumstances and opportunities that 
were presented to me just led me to where I am 
today. I can’t believe I have been practicing law for 
almost 30 years—it honestly flew by!”
 
In 2011, Karen became a sole practitioner upon open-
ing her own law firm, Karen M. Patterson, P.C., and 
has enjoyed being on her own ever since. The firm 
specializes in residential real estate transactions 
along with estate planning and probate estate work. 
Karen’s sister, Kelly, has been her assistant for the 
last 18 years. “I am so grateful that she is by my side 
every day,” Karen said. “We obviously know each 
other well, and we enjoy working together.
 
Perhaps what differentiates Karen from others in 
her profession is her outlook on the relationship 
between herself and her clients’ real estate bro-
kers. “It is difficult for one to do his or her job well 
without the other. When we work closely together, 
we are an extremely valuable asset to our mutual 
client,” Karen said. “I especially look to the broker to 
help me navigate the increasingly complicated world 
of inspection contingencies with my client. I want to 
make sure a seller does not overreact to an aggres-
sive list of repair requests. Alternatively, I want to 
help a buyer understand why a long list of requests 
may need to be pared down. When the real estate 
broker and I can discuss these matters and get on 

partner spotlight
Article written by Lindsey Wells

Karen
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the same page, the client is much more 
receptive to take our advice. It makes 
for a smoother and more efficient pro-
cess to reach a mutual agreement with 
the other side.”
 
Karen appreciates the 
referrals she receives 
from her REALTOR® 
partners and pays 
them back by ensur-
ing she works hard 
for their clients 
and maintains that 
all-important working 
partnership with the 
REALTOR® to see the 
transaction through.
 
Karen always strives to 
go the extra mile whenever necessary 
in terms of her relationships with her 
clients. “That could mean going to an 
elderly client’s home to sign closing 
documents, repeating how tax prora-
tions work to a first-time buyer until 
the light bulb finally clicks, or even 
something as simple as having my 
office calls forwarded to my cell so I 

can answer a call in the evening or on 
a weekend,” she said. Karen also finds 
that a lot of REALTORS® use her for 
their own transactions and refer their 
friends and families to her, which cer-

tainly speaks for itself.
 
Karen’s husband, Dan, 
is a plaintiff’s per-
sonal injury, product 
liability, and medical 
malpractice attorney. 
They met at John 
Marshall as he, too, 
was putting himself 
through law school. 
Their daughter, 
Gracie, is a sopho-
more at Indiana, and 
their son, Danny, is a 

freshman at the University of Illinois. 
Their goal as a family is to visit all 50 
states. So far, they’ve been to almost 
30! “Our rule is that all four of us 
have to be in the state together in 
order for it to count, and there must 
be an event involved,” Karen said. 
“We can’t just drive through it for it 
to count.”
 

1055-59 Waukegan Rd.  |  Glenview, IL 60025  |  salonoakandspa.com Follow Us On

Call to schedule an appointment 847-998-0899

SALON OAK & SPA @ Barbertown
F U L L  S E R V I C E  S A L O N  A N D  S PA   |   M A K E U P   |   N A I L S   |   S K I N  C A R E

F O R  B R I D A L  PA R T Y  H A I R   |   B E S T  H A I R  C U T T I N G  A N D  C O L O R   |   M E N  A N D  K I D  C U T S

David Frank 
1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
thedavidfranklawgroup.com | david@frankesq.com

T H E  L A W  F I R M  T H A T  A L W A Y S  K E E P S  Y O U  I N  T H E  L O O P

20 years of residential 
law expertise 

Seamlessly taking the baton
from contract to closing 

Fast, efficient,
7 days a week 
responsiveness 

Outside of work, Karen loves to work 
out. She kick boxes, lifts weights, 
and trains with a couple of differ-
ent personal trainers for variety. 
Once per summer, she runs flights 
of stairs equal to her age at Flick 
Park’s toboggan hill in Glenview. “I 
love the challenge since it obviously 
gets more difficult every year that I 
do it,” Karen said. She is also heavily 
involved in the community at large, 
something very near and dear to her 
heart. Karen is the immediate past 
president of the Glenview Chamber 
of Commerce and still serves on its 
Board of Directors. She also serves 
in a couple of leadership positions 
at Glenview Community Church and 
has been involved in the Glenview 
Optimist Club and Character Counts 
in Glenview.
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847-903-2148
papertoparty@comcast.net
papertoparty.com

C A L L  L I N D A  T O D AY
T O  G E T  S TA R T E D !

 Personal Touch
 Coordination
  Full
  Partial
 Wording
 Calligraphy
 Theme Party Book
 Printing
  Thermography
  Flat
  Letterpress
 Quick Turnaround

Paper to Party
E V E N T  P L A N N I N G

Be a guest at your own event.

Call us today at 847-926-0085  •  etruscanroofing.com

Roofing and Gutter Services in the North Shore from 
Evanston to Lake Bluff, IL

The outside of a house
says a lot about a home
The outside of a house
says a lot about a home

By referring us to your client, we can help improve their 
home appearance and functionality for a faster sale.
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Like You Mean It
featured agent
Article written by Lindsey Wells

Photography by Laura Humpa // Cornerstone Photography

From working in education with 
autistic students to being among 
professional athletes and celebrities 
during a career in sports television, 
Sammy Lubeck has seen and done it 
all, and then some. During his time in 
Los Angeles, his interest in real estate 
was piqued after seeing an episode 
of Million Dollar Listing on Bravo. 
“That’s something I could do well,” he 
thought, while keeping real estate at 
the back of his mind going forward. 
After spending a couple of years in Los 
Angeles, Sammy transferred back to 
Chicago. He received his real estate 
license in 2007, but for the next 11 
years continued working in sports 
television while focusing his efforts 
on real estate only part-time. It wasn’t 
until 2018 that he began to focus 100 
percent of his energy on real estate, 
and he hasn’t looked back since.

Top REALTOR®

“I spent a lot of years being in a posi-
tion where other people controlled 
the amount of success I could achieve. 
This naturally crept into my psyche 
to the point where I did not believe 
I could truly be successful,” Sammy 
said. “When I decided to give real 
estate my full effort, I quickly realized 
that I was finally in charge of my own 
success. Once that sunk in, I knew I 
was ready for greatness.”

His experiences before real estate 
have no doubt shaped him into the 
man he is today, though. In his first 
year out of college, Sammy was 
a teacher’s aide at Highland Park 
High School, where he worked with 
autistic students. “That was a phe-
nomenal learning experience for me, 
as it taught me a tremendous amount 
about the power of focus,” he said. 

HUSTLE 

LUBECK
SAMMY
Baird & Warner



48 • July 2021 North Shore Real Producers • 49@realproducers realproducersmag.com

As mentioned above, Chicago called 
Sammy back home just a couple of 
years later. Now, as an agent for 
Baird & Warner in their Highland 
Park office, Sammy has branded him-
self as “Chicagoland’s Real Estate 
Agent,” as there isn’t one part of the 
city or suburbs that he won’t go to 
for his clients. Sammy broke into 
the luxury marketplace and last year 
had the opportunity to sell several 
properties above $1 million, includ-
ing a $2.5 million home in South 
Barrington. “That gave me incredible 
confidence and the feeling that I was 
finally in the game,” he said.

For Sammy, though, there is nothing more gratify-
ing than seeing a first-time homebuyer grabbing the 
keys to their new home and witnessing that magical 
expression on their faces. Sammy certainly isn’t a 
typical real estate agent. “When I’m with buyers 
inside a home, I’m not talking their year off with 
8,000,000 pieces of information about the house 
like many agents do,” he said. “I want them to 
figure out just one thing before anything else: if 
they love the house. On top of that, I want to 
make things as stressless as possible for 
my clients. I want them to laugh and 
have a good time so they can truly 
enjoy the moment when they see 
a house they love.”

After that, he spent five years 
teaching at Meridian Middle 
School in Buffalo Grove and 
Golf Middle School in Morton 
Grove. When Sammy had an 
opportunity to transfer into 
sports television with Stats Inc. 
and was hired to work with their 
corporate partner, FOX Sports, 
he jumped on it. “How could a 
single, sports-loving guy not take 
advantage of that opportunity? 
I will never forget introducing 
myself to The Rock Dwayne 
Johnson and making him smile 
ear-to-ear,” Sammy said.



50 • July 2021 North Shore Real Producers • 51@realproducers realproducersmag.com

For a l imited time, we are 
offering new patient 

exams for $97
 Patient exams normally $240

Alex Halstead, D.C.
402 Linden Ave, Wilmette, IL • info@atlasucc.com • www.atlasucc.com

Call us today to schedule your visit! 847-920-4506
Follow us on         @atlasucchiro for updates

Brandon Pratt
360-731-8955

Curious about powering
your home with solar?

LET'S CHAT TODAY!

solterrasun.com
Brandonpratt@solterrasun.com

Find out how qualified 
homes can save money 

with no upfront costs, 
earn $1000 for every 

referral that goes 
solar!

The past year has been challeng-
ing for Sammy. He spent a week at 
Glenbrook Hospital battling COVID 
last September and since has a new-
found appreciation for each day that 
he is alive. Sammy’s father, Larry, 
passed away in 2019, which left a 
major void in his family. Sammy cher-
ishes his relationship with his mother 
and biggest fan, Rita. “While my 
father spent so much time providing 
for the family as one of the top com-
mercial artists in Chicago, my mom 
focused on watching my older sisters, 
Rhonda, Susan, and Julie, and I grow 
up into the wonderful adults we are 
today,” Sammy said. He also has five 
nieces and nephews. “We are always 
there to support each other—espe-
cially this past year—and we always 
find a way to laugh together.”

Before COVID, playing basketball 
with friends twice a week was a 
hobby Sammy enjoyed. He is super 
eager to get back to laughing with 
his friends on the court and enjoying 
that camaraderie. He is also into 
cardio kickboxing and takes three 
classes per week. Traveling has 
also become important to Sammy 
over the past few years. “Jumping 
on a plane to Arizona last month 

provided some spectacular light at 
the end of the COVID tunnel,” he 
said. Speaking of Arizona, Sammy 
has plans to form a real estate team 
that will allow expansion into other 
states, including Arizona. 

In closing, Sammy simply wants to 
thank his clients for sticking by him 

during the whirlwind of the past year. “I 
am so grateful for my clients for getting 
me out of the house during COVID,” 
he said. “With so many precautions nat-
urally in place, they helped me not only 
act but feel ‘essential.’”
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YOU'LL LOVE HOW NEW PAINT 
TRANSFORMS YOUR HOME.

divincipainters.com | 847-266-1295

KEVIN BOGGS
Agency Owner
License #:3000134505

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st

630-365-7248  |  kevin.boggs@goosehead.com
181 S Bloomingdale Rd Suite 104  |  Bloomingdale, IL 60108
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Berkshire Hathaway

Designing A Dream
rising stars
Article written by Laura Zickert

Photography by Emily Finger // Fingerprints Photography

There is something special when two 
people come together to partner for 
a purpose beyond just their own suc-
cess. Jasmine Shapiro and Shannon 
Johnson have created more than just 
a partnership, they have truly created 
a team. Dedicated to serving clients 
on the North Shore, they come with 
knowledge, passion, excellence, and 
customer care. As a result, they are 
helping clients design a dream. 
 
Jasmine Shapiro was born in Chicago 
and grew up in Skokie, IL. She grad-
uated in 1985 with her BS in Interior 
Design. After college, she worked as an 
interior designer and eventually joined 
a group of women to purchase a house 
and flip it. This was her turning point. 
“My Interior design background and 
my experience with flipping a house 
convinced me it was time to start my 
career in real estate,” said Jasmine. 
 
Shannon was born and raised in 
Oklahoma. She received a BFA in 
Music and Theatre at Cameron 
University and later attended 
Harrington College of Design where 

she majored in Interior Design. “I saw real estate as 
an opportunity to combine the skills I had devel-
oped in retail and directly affect people’s future in 
an impactful way,” said Shannon. “When I started 
working with Jasmine, we really enjoyed the part-
nership, and a team was created rather organically.” 
 
Creating comes naturally for both Jasmine and 
Shannon. “I love that I can be creative every single 
day through marketing and staging. I especially enjoy 

creating relationships, whether it’s the people I work 
with every day or new clients I meet and get to know,” 
said Shannon. Jasmine has found she is most pas-
sionate about helping sellers get their home ready for 
market. She says, “I thrive on staging their home. It’s 
the creative process that is my passion.” They are also 
both extremely passionate about seeing a client’s jour-
ney end with them entering a new chapter. “Meeting 
wonderful clients and helping them achieve their 
dreams is extremely rewarding to us,” says Jasmine. 
 

& Jasmine Shapiro
Shannon Johnson
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Their efforts to continually grow as agents is 
extremely evident. “We are currently in an intense 
coaching program and always look for opportunities 
to improve ourselves both professionally and person-
ally,” said Shannon. Because of their knowledge and 
reputation, they are seen as strong leaders and highly 
respected by peers. This has given them opportunities 
such as serving on the Advisory Council of the Young 
Professionals Network at NSBAR and on the Agent 
Insight Council with BHHS Chicago. 
 
When Jasmine is not working, she enjoys oil 
painting and spends much of her time helping the 
community. When her children were young, she was 
busy volunteering at their school. Over the years she 
has been active in organizations such as 100 Women 
Who Care, and for a children’s cancer charity called 
All The Children. Family is also extremely important 
to Jasmine. She has been married to her husband, 
Aaron, for 33 years. Together, they have two chil-
dren. “We cook, travel, golf, play games, and enjoy 
being together. We are very excited to be welcoming 
our first grandchild this fall,” said Jasmine. 
 

Shannon has been married to her husband, Rodd, for 
16 years. Together, they have two children ages 9 and 
12. “We love to cook together and discover new reci-
pes. Over the last year, puzzles and board games have 
become staples in our home,” she says. When she is 
not working, she says, “I love music and theatre. Being 
home for the past year, I’ve come to value the whole 
theatre experience, and I can’t wait for live theatre to 
open up again. I want to see EVERYTHING.” Shannon 
has been cast in a few original full-scale productions 
at her church with some very talented local writers. 
Additionally, she enjoys being on the board for the 
Indian Trail PTO. “Yes, I’m the PTO mom,” Shannon 
says, “I love that we live in such a generous commu-
nity, and we are able to support our teachers and 
administrators. I’m also very active in my local church 
and outreach to our community.”
 
Together, Shannon and Jasmine are passionate about 
helping clients create their dream home and begin 
their next chapter. They embody kindness, thought-
fulness, and expertise! North Shore Real Producers is 
honored to feature their story, talents, and success.

Meeting 

wonderful 

clients and 

helping 

them 

achieve 

their 

dreams is 

extremely 

rewarding 

to us
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Euclid Title Services, LLC
1590 S. Milwaukee Ave., Suite 215 | Libertyville, IL 60048
Office: 847-996-9965 | Cell: 847-902-9339
Verra Rudolfi | verra@euclidtitleservices.com

Euclid Title Services, LLC is a full-service title and real estate settlement provider.

At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the closing process a smooth one.
Our experienced staff has handled thousands of closings so whether you're buying, selling, or refinancing, We can help!

LET US HELP YOU MAKE YOUR REAL ESTATE
TRANSACTION A DONE DEAL!
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Baird &      Warner

Always Be 
Humble, 
Patient  
& Kind

featured agent
Article written by Lindsey Wells Chris Wegren led a successful career 

in the corporate world before transi-
tioning into real estate. He went to col-
lege at the University of Kentucky in 
Lexington and earned his Bachelor of 
Business Administration, specializing 
in marketing, followed by his Master 
of Business Administration, specializ-
ing in finance. After college, he was a 
runner on the Chicago Board Options 
Exchange (CBOE) in 1983. After three 
months, Chris was hired as a market 
maker for Fossett Corporation, where 
he rose to Vice President. He was a 
member of the CBOE, Chicago Board 
of Trade CBT, The Chicago Mercantile 
Exchange CME, and The Deutsche 
Bourse Eurex. “I have traded on and 
off the floor for Steve Fossett, the 
trader and adventurer, and for my own 
account,” Chris said. He eventually 
transitioned into heading up his own 
trading companies.
 
A strong interest in homes, design, 
land location and landscape design is 
what prompted Chris to switch gears 
into a career in real estate after work-
ing in the trading world. Chris got 
his real estate license 17 years ago. “I 
keep abreast of new design and tech-
nology to know what is worth more to 
today’s buying public and help predict 
what will not be of value to clients,” 
Chris said. He has studied architec-
ture since the age of 10 and often 
sat in with his friends studying civil 
engineering in college. “I am always 
learning about new materials and 
read about building technology. I have 
found it’s helpful to know something 
about the bones of a house. People 
often see the design first; I know how 
a new design will help a property and 
can share knowledge of markets and 
marketing to help people sell property 
or find new homes.”
 

Chris
Wegren

Top REALTOR®
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As an agent with Baird & Warner, Chris’s goal is 
always to find a way through challenges, big or 
small. “Once they have been resolved, there may 
always be another challenge,” he said. “There is 
only one road—the road to success. I try to stay on 
that road.”
 
Even after 17 years, the smiles on his clients’ faces 
are one of Chris’s most significant rewards in the 
business. “Knowing that I have helped someone 
to find a great home or get top dollar for their sale 
makes me happy,” he said. “Finding new ways to 
present properties is my dream. I want to stream-
line the process for buyers to discover a listing. I 
hope to streamline the buyer journey to identify 
useful information that helps make decisions easier. 
We in real estate are always working on fine-tuning 
the current technology and new tools to assist in 
our sales. That’s my dream.”
 
Chris’s propensity for helping others doesn’t end 
with real estate. He supports United Way and his 
local church and participates in volunteer opportuni-
ties at a small local beach at Lake Minear any chance 
he gets. “I care about animals and people and will do 
anything to help our community,” he said.
 

There is only one 
road—the road to 
success. I try to 
stay on that road.
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Bob Floss II
Real Estate Attorney

Don't let summer slip away 
stressing about your closing. 

Work with an attorney you can trust.

Chris is married to his wife and life 
partner, Sherry. The couple has two 
children, Travis and Carly. Travis 
lives in Indiana and works for the 
Tenzer Family Office. He and two oth-
ers manage Tiger Pointe Golf Course, 
the Tenzer Technology Hub, and 
other real estate owned by the office. 
Chris and Sherry’s daughter, Carly, is 
recovering from two cancer surgeries 
in California. Her doctors discovered 
that Carly had a rare tumor last fall. 
Fortunately, she is now cancer-free 
and works for Techtronic Industries, 
the makers of Milwaukee power tools 
and Ryobi tools in Windsor, CA.

 
Chris and Sherry enjoy cycling and 
ride over 2,000 miles a year together. 
They also enjoy traveling, finding new 
restaurants, and visiting with friends 
and family. “I love a good road trip 
and will seek one out every so often,” 
Chris said. “We often find a gem on 
the road less traveled along the way. 
As we travel, I learn about real estate 
in the areas we visit to find what is 
working in other parts of the country 
and around the world. I’m always 
looking for a new property to help 
buy or sell!”
 
One thing that sets Chris Wegren 
apart is that he thinks outside of 
the box. “I blaze new trails when 
necessary; I’m persistent. I’m more 
handsome than Brad Pitt, more 
powerful than a steam locomotive, 
and smarter than the average bear! 
Oh, and I’m humble, patient, and kind. 
Real estate requires us to adjust to 
our landscape.”
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