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GrimesInsurance.com
806-762-0544

1651 Broadway LBK, Texas, 79401

SPEED
We provide same day turnaround 

for REALTORS© and Lenders

ACCESS
We represent over 75 companies to ensure

your clients get the best rates and coverages

LOCAL
100% Locally Owned and Operated

LONGEVITY
Protecting West Texans for over 70 years

Great insurance rates and coverages
to help you close more deals

PEACE OF MIND
is our specialty.
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Find an affordable
health plan that's
right for your family.
Right products,
Right approach,
Right value

Call Tyler Stansell,
Health Insurance Expert
806-789-2021

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at kathy.pettit@realproducersmag.com, or call 806.368.1526

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Lubbock Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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NUMBER ONE IN STRUCTURAL REPAIRS

The team you can trust to assist with residential
remodel and new construction projects.

20 years of industry experience

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans

to protect their most valuable asset.

Call 806-470-0535 now
for Reliable Foundation Service

WestTech Foundation Repair, LLC

ENSURE THE
FOUNDATION IS SOLID!

Service Title

(806) 794-9966

servicetitleco.com

Stewart Title

Stacie Polozola

11005 Quaker Ave.

LUBBOCK, TX 79424

(806) 793-1389

stewart.com

Title One

(806) 771-7770

www.titleonetexas.com

Western Title

(806) 795-9143

westerntitlelubbock.com

TRANSACTION 

COORDINATOR

Contract 2 Close

Betsey Timmons

(806) 543-6516

SIGNS & GRAPHICS

Sign Design

Jereme Ragsdale

(806) 549-3158

signdesigngraphics.com

TERMITE & PEST CONTROL

Rusty’s Bug Stop

(806) 777-7424

www.rustysbugstop.com

S.W.A.T. Pest Control

Heather Vaughan

(806) 441-7989

TITLE & ESCROW

Lubbock Abstract

(806) 798-9800

Lubbockabstract.com

TITLE COMPANY

Hub City Title

hubcitytitle.com

BANKING - MORTGAGE

Capital Farm Credit

(806) 745-3277

capitalfarmcredit.com

CARPET CARE

Carpet Tech

(806) 795-5142

callcarpettech.com

CLEANING

SR Cleaning and Services

Misty Roberts

(806) 891-9946

DÉCOR

Front Door Decor

Sara Kerns

(806) 773-5752

www.frontdoordecor-lbk.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

FOUNDATION REPAIR

WestTech Foundation Repair

Thomas Sexton

8221 Avenue D #2

Lubbock, TX 79404

(806) 500-3367

westtechfoundation.com

GIFTS

All Flowered Up Too

Jeff Gillespie

4615 50th Street

Lubbock, TX 79414

(806) 993-0078

allflowereduptoo.com

HEALTH

Restore Hyper  

Wellness + Cryotherapy

(806) 621-2796

restore.com

HEALTH INSURANCE

Tyler Stansell Health Solutions

Tyler Stansell

(806) 789-2021

HOME INSPECTION

Double C Home Inspector

Cale Cameron

(806) 202-7544

www.doublecinspection.com

Joe Bellar Real Estate 

Inspection Services

(806) 928-4233

www.joebellar.com

West Texas Inspection

Brandon Sanders

(806) 786-0849

WTREI.com

HOME WARRANTY

Choice Home Warranty

Sheri Lane

(972) 626-0735

www.chw.com

Fidelity National  

Home Warranty

Kathy Davis

(806) 781-4823

www.homewarranty.com

INSURANCE AGENCY

Bryan Boyd, Farmers 

Insurance Agency

Bryan Boyd

(806) 445-3509

agents.farmers.com/bboyd

Grimes Insurance

Ryan Reynolds

(806) 762-0544

www.grimesinsurance.com

Katie Schafer

Katie Schafer

(806) 679-1614

LAND DEVELOPMENT

Wooded Forest LLC

(806) 548-2070

MORTGAGE

Alliance Credit Union

https://alliancecutx.com/

Benchmark Mortgage

(806) 300-8805

https://lubbock.benchmark.us

Cardinal Financial

Whitney Chaney

(806) 470-4886

www.whitneychaney.com

City Bank Mortgage

www.city.bank

City First Mortgage, LLC  

The Conner Team

Kate Conner

(806) 686-0402 

x(806)496-5300

www.mrandmrs 

mortgage.com

Fairway Mortgage

Aaron Garrett

(806) 319-9700

Infinity Mortgage

askinfinity.com

Lubbock National Bank

Gary Henry

(806) 473-6400

lubbocknational.com

Peoples Bank

Laci Walton

(806) 776-2088

https://peoplesbank 

texas.com/

Primewest Mortgage

7806 Indiana Avenue

Lubbock, TX 79423

(806) 544-4166

primewestcorp.com

MOVING COMPANY

Hart Moving and Storage

Courtney Henson

(806) 763-4191

hartmovingandstorage.com

PHOTOGRAPHY

Angela Bachmann 

Photography

(806) 787-6287

Cj Duncan Photography

(806) 781-0123

cjduncan.co

ROOFING

Good Guys Roofing

Chris Gist

(806) 853-7302

roofing.goodguysroofing.com

Plains Roofing

Jimmy Garth

(806) 748-0702

plainsroofing.com

ROOFING - RES. & COMM.

ABF Roofing & Foam

(806) 863-3149

abfcommercial.com

CanTex Roofing

(806) 475-0010

www.cantexroofing.com

Kincaid Roofing /  

FMD Holdings

Kris Kincaid

(806) 788-1460

kincaidroofing.com
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www.westtexaspoolpeople.webs.com

Texas Real Estate Comission (TREC) certified

any inspection for military,
first responders, & teachers$50 OFF

www.WTREI.com

INSPECTION SERVICES:
• HOME
• POOLS
• AUDIO/VIDEO

• WELL
• SEPTIC
• WATER QUALITY

Keep your swimming pool safe
and sparkling all year round

NATIONALLY CERTIFIED

Building
Maintenance
Remodeling
Repairs

CONTACT US  |  Brandon Sanders  |  806-786-0849  |  Brandon@wtrei.com

Specializing in real estate photography and headshots

AngelaBachmannPhotography.com
AngelaBachmannPhotos@yahoo.com

15 years of photography experience

Eye-catching images

As a licensed Realtor herself, 
Angela knows what her clients are looking for

High resolution, powerful content for digital & print advertising

CALL US TODAY AT 806-579-2027
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top producer/
cover story

THE SKY IS 
THE LIMIT

Story by Lindsey Wells 

Photography by Candace 

Johnson Photography

Upon waking each morning 

with the West Texas sun, 

Andrew Mazzolini begins 

and continues his day with 

one motto: Reflect, Plan, 

and Execute. “I reflect on 

the day that will be ahead 

of me and plan out what I 

need to do in order to hit my 

daily goals that will hit the 

monthly goals that will net 

me what I want at the end 

of the year. I then execute 

that plan. I don’t believe in 

balance; it’s all integration 

of your priorities.”

Before real estate, Andy gradu-
ated from college with a degree 
in Wind Energy and eventually 
realized he didn’t like that field 
of work. He then got a job locat-
ing utilities, followed by a stint 
working in parts for a construc-
tion company before switch-
ing to real estate full time in 
2016. “I love the metrics in real 
estate. I love that no matter 
what is going on in this market, 
you can always predict prob-
abilities happening. My poker 
background taught me that 
there is a statistic for every-
thing, so stick with it because it 
will even out. Hard work DOES 
pay off. Smarter work is even 
more important.”

Believe it or not, Andy despised 
studying math in school. He’d 
ask, “How will I ever apply this 
in the real world?”  

MAZZOLINI
Andy
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Now, he wishes he would have paid more attention, 
especially to the statistics aspect. “I now under-
stand how many people I need to talk to in one day 
to hit my yearly goal,” he said. Andy also gravitates 
towards numbers because it proves that he is build-
ing something by working hard instead of being 
lucky. “The grind is challenging, but I always look 
at the beauty in the process and not the outcome. 
With that mindset, you will enjoy what you do.”

As owner and Team Leader of the Next Level 
Group at Keller Williams Realty, Andy considers 
himself to be a tad bit “extra” in the best way pos-
sible—not just with his personality, but in the way 
he treats his clients. “I’m either all in or all out 
on something. If I’m passionate about something, 
look out,” he said. “I love experiences, and since 
I’ve been told I am always ‘extra,’ that’s where my 
Next Level company name comes from. Limos for 
luxury clients when we go view properties, custom 
closing gifts/experiences, and we give tons of date 
nights out paid by my team! I love dishing out 
great experiences!” 

When asked how he defined the word “success” as 
it pertains to him and his life, Andy’s response was 
full of depth and insight. He said, “When I think of 
success, I think of what that looks like when I’m on 
my last chapter of the journey on this earth. I have 
a clock that tells me that I currently have an expec-
tancy to be alive for 876 months, 18 hours, and 23 
seconds longer as I am typing this. So, when I mea-
sure this in success, I want to see that clock and be 
able to ask myself if I lived my life by design, and I 
want that answer to be ‘Yes.’ I spent some time in 
a nursing home, and the thing I took away was all 
the regret I could see burning in their eyes when I 
would talk to them. They all said the same thing: 
‘Do not waste your time on anything you don’t want 
to do.’ It hit me differently and made me appreciate 
what I do have the chance to do.”

Outside of business, Andy is an avid sports fan. 
He loves all New England sports (Yes, he is still 
a Tom Brady fan) because he was born in New 
Hampshire, and his grandfather pitched for the 
Sox. Other than that, Andy is quite a workaholic. 

“I love to lead-generate, as sick as that sounds. 
In fact, my vacations are planned around my dial 
time. I will wake up early on the west coast to be 
able to start hammering the auto dialer to get my 
appointment set in to keep the production going. 
I feel dirty if I am off the phones for a few days in 
a row. It has been ingrained in my routine that it’s 
just a part of me now.”

Andy hopes to be remembered as a trailblazer in 
the industry for agents to understand that real 
estate is not just a sales job and that they must 
leverage the power of technology. “It’s 2021; every-
one has the information they need to make a deci-
sion now with the internet and resources. It is our 
job to be their guide and avoid problems and give 
them great experiences while netting their clients 
the most amount possible.”

Andrew Mazzolini

Next Level Group with Keller Williams Realty

mazz@kw.com

I’m either all in or all out on something. 

If I’m passionate about 

something, LOOK OUT
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• Home and commercial
  properties
• Termite inspections
• Septic systems

Double C Home Inspections

We're buyer-friendly!

Same day reports

Fast scheduling

• Swimming pools
• Foundation
  evaluations
• Well water testing

www.DoubleCInspection.com

432-202-7544
Cale@doublecinspection.com

SR Cleaning
and Services

806-891-9946 or 806-939-6899
or check us out on Facebook

Commercial and Residential
Apartments • Rent houses
Homes for sale • O�ces

Deep cleaning • Locally owned and operated

Call us for a free estimateCall us for a free estimate

We also do 
make-readies 
(from cleaning 
to painting)!

Whitney Chaney
Mortgage Loan Originator, 
NMLS 1213629

Cardinal Financial Company, Limited Partnership, NMLS 
13037 Quaker Avenue, Suite 200, Lubbock, TX 79423

806-470-4886

Whitney.Chaney@CardinalFinancial.com 

www.whitneychaney.com

Let's work together to get
your clients in their home quick!

� � � � � ������
��� � ��� ������ �

� � �H O T

Lubbock Local

806-412-1234
hubcitytitle.com
4415 66th Street
Suite 100
Lubbock, TX 79414

Lubbock's premier title company
L o c a l ly  o w n e d  w i t h  o v e r  2 5 0  y e a r s  o f  e x p e r i e n c e  u n d e r  o n e  r o o f

Make your clients' dream home a reality
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rising star

CAMERON
PREDICATING SUCCESS ON HIS CLIENTS’ OVERALL EXPERIENCE

When did you start your career in real estate?
My wife and I have been investing in real estate since 2016. I 
became a licensed real estate agent in January of 2020.

What did you do before you became a REALTOR®?
I worked as a psychology instructor for South Plains College. I 
was working towards becoming a tenured professor when I fell 
into real estate.

What are you passionate about right now in your business?
I love the people I work with and the opportunities that develop 
through working with others.

What has been the most rewarding part of your business?
The most rewarding part has been when clients express their 
satisfaction with the transaction process and their new home.

What was your biggest challenge as a REALTOR®?
Getting licensed right when COVID hit! Ha! The pandemic made 
it difficult to gain any traction until last summer. It was really 
frustrating. I didn’t actually have my first sale until June!

How does real estate fit into your dreams and goals?
It directly aligns with what my wife and I have set out to 

achieve. We are entrepreneurial-minded and find 
satisfaction in creating and running businesses. 
Ultimately, we hope to use these businesses as a 
catalyst for making positive impactful differences 
in the lives of others.

What’s your favorite part of being a REALTOR®?
Helping others achieve their goals is awesome! I also 
love the opportunity that’s available for someone 
who wants to work hard.

Define success. Tell us about your family.
As a REALTOR®, I would say that success is pred-
icated on my client’s overall experience. When my 
clients think highly enough of me that they either 
write a positive review or refer their friends and 
family I view that as success!

How many years have you been a REALTOR®?
I’m coming up on one and a half years.

What is your career volume as a REALTOR®?
Around 4.3 million is my career volume thus far.

HELPING OTHERS 
ACHIEVE THEIR GOALS 

IS AWESOME! I ALSO 
LOVE THE OPPORTUNITY 

THAT’S AVAILABLE FOR 
SOMEONE WHO WANTS 

TO WORK HARD.

Angela Bachmann Photography
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What was your total volume last year?
3.25 million was roughly what I did in total volume last year.
In 2020/last year, I was one of the top 10 REALTORS® at my bro-
kerage. I received the Rookie of the Year award and was inducted 
into our brokerage’s 3 Million Dollar Club.

Favorite books?
I really enjoy theological/philosophical books. One that I really 
enjoyed reading recently is, “The Lost World Of Genesis One” 
by John Walton. Some of my favorite business-related books 
are Traction, Never Split The Difference, The Brain Audit, The 
Ultimate Sales Machine, How to Win Friends and Influence 
People, Getting Things Done, and Selling the Invisible!

Are there any charities or organizations you support?
The Heights Fellowship, Breaking Chains Honduras, and South 
Plains Food Bank

What are your hobbies and interests outside of the business?
I love music and cars. I worked as a guitar instructor during my 
undergrad. I also used to race stock cars at the local dirt track.

How are you different?
I don’t see myself as a sales representative. I got my license 

with the intent to use it for investment purposes and 
to become more proficient in my understanding of real 
estate. I ended up falling in love with the customer 
service and sales side of it. I would categorize myself as 
more of a problem solver than a salesperson.

What do you want to be remembered for?
Someone that loves Jesus and works to authentically 
walk with Him.

Given your status and expertise, what is some advice you 
would give the up-and-coming REAL Producer?
Help others reach their goals. You’ll never have to worry 
about reaching your goals if you genuinely put others 
ahead of yourself.

In closing, is there anything else you would like to com-
municate using this Lubbock REAL Producer Platform?
Sure! If you’re reading this let me help you buy or sell 
your next home! Ha!

Cameron Winegar, REALTOR
Taylor Reid Realty
cameron@taylorreid.com
(806)-577-6172
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Call us today for a FREE estimate for a 
pest-free home!
TODD VAUGHN

Business: (806) 441-7989 Cell: (806) 441-0302
SwatPestControlLbk@gmail.com

Residential and Commercial
• Termite Inspections & Treatments 
• General Pest Control 

AHHHH...NO BUGS HERE...
THANK YOU S.W.A.T.!
AHHHH...NO BUGS HERE...
THANK YOU S.W.A.T.!
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sponsor spotlight

INFINITY
STRENGTH OF COMPANY 
LIES IN COMMUNICATION, 
RELATIONSHIPS, & EXECUTION

Story by Lindsey Wells

As any professional in the real estate world can attest to, 

there are many moving parts in a transaction. Perhaps 

one of the most significant factors is that of the mortgage 

lender. Founded in 2016, Infinity Mortgage is a full-service 

mortgage company offering a complete range of lending 

options to meet the needs of every buyer. They understand 

the importance of customer care and deliver on each and 

every promise. In 2019, the American Bank of Commerce 

(ABC Bank) acquired Infinity Mortgage, giving both 

companies and their clients the extra support needed to 

provide the best of both worlds. 

Two Infinity Mortgage Loan Originators, Jennifer 
Harmonson and Jana Longbotham bring a combined 35+ 
years of mortgage experience to the table. 

For Jana, she started with a BBA degree from Texas Tech 
University in Real Estate Finance and has had her Certified 
Mortgage Planning Specialist certification since 2011. Jana 
said she always loved her college classes associated with real 
estate law and financing. Jana has been involved in many 
other aspects of the business as well, including investor 
selection and agreements, underwriting, closing, processing, 
and shipping. “I have always been intrigued by homes and 
the impact they have on families and communities,” she said. 
“My first job out of college was as a REALTOR® (that was 
BACK in the day). My best trait is as an analytic, so I like to 
figure out how to make a deal work.” Jana has now been in 
the mortgage industry for over 25 years.

Jana’s family all lives close-by in Lubbock, including her 
husband, Charlie, a longtime Lubbock resident who has 
his own accounting firm; her mother, who lives at Raider 
Ranch; her son, Josh Sanders and his wife Kay, who are 

expecting their first child; and her brother Greg Davis, 
sister-in-law, Sherri, their sons, Michael and Stephen, 
and their wives. Jana is passionate about animals and 
has three rescue pups. She also loves interior and land-
scape design and gardening.

For Jennifer, with nine years under her belt in the 
mortgage industry, she operates her business by The 
Golden Rule: “Treating people the way I would want to 
be treated.” As a New Home Leopard from West Texas, 
Jennifer stumbled into the mortgage world and has never 
looked back. Outside of the business, Jennifer has been 
married to her husband for 34 years. They have a 32-year-
old daughter and an 8-year-old grandson. Jennifer loves 
boating, reading, and hanging out with family. 

Infinity Mortgage was built on service to its clients and 
service to its team. They adopted an innovative process of 
underwriting loans upfront, allowing the company to close 
loans quickly. This creates an extra measure of value to 
their borrowers and referral partners that sets them apart 
in the industry. “Our strength lies in our communication, 
our relationships, and our execution,” they said. 

Infinity Mortgage and ABC Bank operates by these 

core values:

•	 We create meaningful relationships that are built  
on trust.

•	 Our leadership team is fair, accessible, innovative,  
and solution-driven. They lead by example.

•	 We create an exceptional work environment where 
employees thrive professionally and personally.

•	 We treat our clients and our team with respect  
and listen objectively to new ideas.

•	 We hire people who share our commitment to  
service and delivering on our promises.

•	 We are committed to an intelligent plan for future 
growth that does not compromise our standard of 
excellent service. 

With locations in Amarillo, Austin, Dallas, Houston, 
Lubbock, McKinney, Midland, and Colorado Springs, 
Infinity Mortgage and ABC Bank’s experienced team of 
loan officers and professionals will find the best financing 
solutions for you and offer guidance every step of the way.

For more information, visit www.AskInfinity.com.

MORTGAGE

Jana Longbotham
NMLS # 177103

Jennifer Harmonson
NMLS # 1058654

Infinity Mortgage is an affiliate of ABC Bank, NMLS # 460789
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Sheri Lane
Senior Account Executive

972-626-0735
shlane@CHWPro.com

HEY! DID YOU KNOW?
Choice Home Warranty offers

• $65 trade call fee
• Uber claims dispatching
• Discounted multiyear plans
• Free seller's coverage
• Free month of coverage
• $75 referral for non re policies

For the best roof, our quality is proof.
Regular roof inspections are critical in protecting

your residential or commercial property.

Real Estate Inspection • Insurance Claims
Residential & Commercial • Serving Lubbock since 1939

PlainsRoofing.com
806-748-0702 • PlainsRoofing@gmail.com

Got hail
damage?

Just ask your neighbors, we can help!
Call us today for a free quote.

806.786.1375

SINCE 1999

Joe Bellar
Real Estate
Inspection, LLC

INSPECTION SERVICES
∙ Structural
∙ Electrical

∙ Wells
∙ Septic

∙ Plumbing
∙ Mechanical

∙ Irrigation
∙ Pools

Joe and his team are always in your corner!

Joe Bellar, License, 4743
Kelly Cummings, License, 21901

Jordan Parker, License, 22121
Brittnee Shirey, License, 23197

Joe's experience and building 
knowledge will provide you 

with impeccable confidence. 

Kelly Cummings 

Jordan Parker 

Brittanee Shiley 
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spotlight REALTOR®

Be kind, show grace, and leave a smile on their face!Story by Lindsey Wells

Photography by Angela Bachmann Photography

her stronger and enabled her to juggle 
her personal and work responsibil-
ities like a pro. “And all these years 
later, I still love it,” she said.

As an agent with WestMark, 
REALTORS®, what is Denise passionate 
about? “The market is so crazy busy 
right now that I’m really just passionate 
about getting some sleep,” she said, 
laughing. “But, seriously, I’m passionate 
about helping the little guys, the first-
time homebuyers who have worked so 
hard to finally qualify to buy a home. 
With this crazy seller’s market and mul-
tiple offers, they seem to have the hard-
est time getting their offers accepted. 
They may have worked hard to save just 
enough money to get into a home but 
can’t compete with other buyers who 
can throw more money into their offers. 
So, when I represent one of these buy-
ers, I am working extra hard to get them 
into a home. It is so rewarding to see the 
look on their faces when you tell them 
they got the house. It is priceless!”

Hands down, Denise’s favorite part of 
being a REALTOR® is the people she 
meets. “Somehow, I am blessed with 
the BEST clients who usually become 
good friends,” she said. “We make 
house-hunting fun and have lots of 
laughs. I love the connections I have 
been able to make.”

If you’d asked Denise years ago what 
her life’s dream was, her answer 
would simply be that she longed to 
be a mother. “We would take those 
aptitude tests in high school that were 
supposed to tell you what kind of 
career you should be in. None of those 
sounded like something I wanted to 
be when I grew up. I would just say, 
‘I want to be a mom.’ And here I am, 
with two absolutely wonderful daugh-
ters (and now a fantastic son-in-law) 
that I am so proud of,” Denise said. 
“Real estate has allowed me to have 

they cherish more than anything. “They 
are the best. No, really! Such great girls 
that I am super proud of. I also gained 
an awesome son, Tanner, who married 
Paige about three years ago.”

Denise was Texas-born but raised in 
New Mexico and came back to Texas 
as soon as she could. She was blessed 
with two parents who raised her in a 
loving, Christian home. “My childhood 
was filled with lots of laughs and lots 

StoutDenise a fun, challenging, and rewarding 
career while still having the flexibility 
to be with my kids at all their events 
while growing up. I never wanted to 
miss a school party, riding lesson, 
tennis match, band concert, etc., and 
my career allowed me to be there.”

Denise married her husband, Ken, 28 
years ago, a decision she considers to 
be the best she’s ever made. They have 
two daughters, Paige and Haley, that 

She’s a little quirky, a 
little silly, a little goofy, 
and lots of fun! Given 
the past year we’ve all 
had to endure, don’t we 
need more individuals 
like Denise Stout? When 
people reflect on Denise, 
they can’t help but think 
of her laughter—and 
her attempts at making 
others laugh. If Denise 
can bring just an ounce of 
joy to someone’s day, she 
feels she has succeeded.

Denise started her real 
estate career in August 
of 1996 at the age of 23. 
Looking back, she thinks she 
may have been crazy to take 
on the challenge of learning 
a brand new industry while 
also starting a family (she 
had a 3-month-old baby 
girl at the time). Not to 
mention, she was not from 
Lubbock and had only been 
here a couple of years when 
she started selling, so she 
quite literally started from 
scratch. “Cold-calling and 
door-knocking were how I 
spent most of my time. I was 
young—and looked even 
younger—so many people 
did not take me seriously. I 
was persistent, though, and 
kept working on those con-
tacts. It paid off, and each 
year my business grew.” 
Those early years only made 
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of adventures (camping, road trips, etc.). I definitely get 
my sense of humor from my Dad, and I get my caring, 
compassionate side from my Mom,” Denise said. “To say 
I am a lucky girl to have them is an understatement. They 
are the best role models ever.”

In the community, Denise is co-chair of Act Now for 
Lubbock, a volunteer placement organization that  
partners churches in the area with local ministries/
charities to provide support through volunteerism 
while also sharing the Gospel. For anyone interested  
in more information, contact Denise directly or  
visit www.ActNowLBK.com.

In her free time, Denise loves to garden. Denise also 
loves to travel—and it doesn’t really matter the desti-
nation. “Beaches, mountains, anywhere—I just like an 
adventure. If it requires a passport, I get really excited 
because I know I’m about to immerse myself in another 
culture. But I also love exploring all over the U.S.,” she 
said. “However, at the end of the adventure, I am always 
so happy to head back to Lubbock, Texas, my home!”

Denise Stout
The WestMark Companies
806.781.0097
dstout@westmarkrealtors.com
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Sara Kerns & Shay Kindle

www.frontdoordecor-lbk.com
806-773-5752

Meet the sisters of
Front Door Decor

Sara & Shay
Gracing Fronteriors

One Door At A Time
Gracing Fronteriors

One Door At A Time

The Easiest and
Most Beautiful

Closing Gift Ever!
Kate Conner
Originating Branch Manager

NMLS # 716213

(806) 496-5300

Colton Conner
Mortgage Loan Originator

NMLS # 1803512

(806) 620-2047

5703 114th St. #200 • Lubbock, TX 79424
Branch NMLS # 1940299

www.mrandmrsmortgage.com

Self Employment
Experts

Goal-Directed
Experts

Mortgage
Ninjas

ServiceTitleCo.com

Join us this year in
celebrating Service Title's

70th Anniversary!

Tried, true, and
here to serve you.
Relax this summer and rest 
assured that with Service 
Title, you're in good hands.

Local • in house records • back to sovereignty  •  eClosing? We do that too!

United We Stand!
Texas REALTORS®

By Teresa Smith, Lubbock Association of REALTORS®

letter from the president

Cade Fowler

The Lubbock Association of 

REALTORS® has long been a 

proponent of the Lubbock Area 

United Way.  Here’s a few facts 

about our long-standing relationship 

with this outstanding organization:

•	 Our own Tony Lloyd was the Chair-
man of the United Way fundraising 
campaign in 2019.

•	 For many years LAR was in the 
professional division of the cam-
paign along with doctors, lawyers, 
accountants.  Every year we sur-
passed these other sub-categories.  
As REALTORS® we know that’s 
just “who we R!”

•	 Last year we were in the top ten for 
donations! That’s a big deal!!

•	 All your donations to the United 
Way campaign are tax deductible.

This year our Association Executive, 
Cade Fowler, is celebrating 20 years of 

service to LAR. I was 
so blessed to commemorate his work 
anniversary with a surprise breakfast 
in May. We also honored this special 
occasion with a video, flowers, and 
a small token of our appreciation at 
the May luncheon on May 20 which 
was the LAR campaign kickoff to our 
United Way fundraising drive.  

The committee set a $20 for 20 
entry for members. To honor Cade 
for his 20 years of service to LAR, 
every $20 donation will result in an 
entry for the prize drawings that will 
occur at the end of the year.  This 
is a great opportunity to give to an 
outstanding organization, to honor 
the work that Cade tirelessly does 
for our Association, and to receive a 
charitable contribution.  

Cade has worked alongside each 
United Way committee chair to make 
the yearly campaign successful.  He 
gives his time to tour the partner 
agencies, provide history from past 

campaign successes, and passionately believes 
in the United Way and what this organization 
accomplishes for our City.  

The need is greater than ever since COVID 
affected so many households with unexpected 
expenses which range from additional medical 
bills, upgrade in internet services, and reduced 
or loss of income.  As REALTORS® we were 
deemed essential and able to continue to work 
in our businesses.  Please consider those who 
were so much less fortunate; the effects of 
COVID were widespread.  Your donation can 
make those families lives a little less stressed 
as we all look forward to a post-pandemic 
recovery.  Lucky me! I live in Lubbock where 
REALTORS® care and share!
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T Y L E R

T Y L E R  S T A N S E L L  H E A L T H  S O L U T I O N S

business spotlight
Photography by Angela Bachmann Photography

Tell us about your background. I am an 
only child and I grew up in Lubbock 
loving all things outdoors. I enjoy time 
at the lake, the beach, and especially 
the mountains. I have a young son 
named Kase that keeps me on my toes 
and makes me laugh everyday. I have 
a pitbull named Layla. Both of my 
parents had careers in sales and were 
very successful. They split when I was 
younger, but it was amicable and the 
best thing about it was I got to cele-
brate Christmas twice!

How many people does the company 
employ? Just myself. I might look into 
getting some admin help in the future, 
as I am getting quite busy!

How long has it been in business? I 
have been self-employed in insurance 
since 2009, but Tyler Stansell Health 
Solutions has been around since 2020.

What prompted you to work in this 
business? Describe what your com-
pany does. I actually fell into it. After I 
graduated from Texas Tech in 2009, I 
found an ad on Craigslist and went to 
an interview. I was with this com-
pany for about a year and a half and 
ended up parting ways; however, my 
love for sales and helping people with 
insurance did not go away. I found this 
company in 2012 and have been going 
since! I help underage and seniors 
with their health insurance needs. I 
can also provide ancillary products 
to supplemental health insurance like 
dental, vision, life, long-term care, etc.

speaking course has helped me be able 
to talk to strangers and be comfort-
able around them. Body language is 
huge in this industry and you want 
your client to be as comfortable as 
possible so they trust you.

If you had one piece of advice to some-
one just starting out, what would it be? 
I have two I like a lot that helped me. 
Take advantage of every opportunity 
to learn that you can. I do continued 
education every two years and every 
year I take FFM/AHIP/ MA/PD 
certification and a number of others. 
I like to know about all the different 
policies in effect with each presidency 
and it helps having knowledge on 
different companies and products so 
you can explain the differences and 
pros and cons to your clients. Second 
and maybe more important: Get 
comfortable being uncomfortable! Do 
what others don’t so you can be what 
others won’t. Most people won’t walk 
into a business and talk to the owner 
to ask about insurance. This was quite 
uncomfortable for me in the beginning 
but it helped out immensely with my 
career. Join a network group, take a 
public speaking class. Invest in your-
self. Put your ad in a magazine or on 
a billboard. All these things might be 
unusual or uncustomary for some but 
they will be beneficial in the long run!

Does your company help the commu-
nity? I have given a number of talks 
to high school students to give them 
professional advice. I like letting them 

Stansell
know what they can do or be with the proper 
work ethic. I also donate to the Salvation Army 
and Goodwill regularly.

What are your responsibilities as the business 
owner? I am an insurance agent by label but I con-
sider myself an insurance advisor more accurately. 
My duties are to provide adequate information to 

individuals/families so they have the knowledge 
to pick a plan to help their family with their 
insurance woes. Occasionally I will not be 
able to help someone, but hopefully I have 
at least taught them something beneficial 
and helped clear up any muddy waters.

What are your company’s goals? At Tyler 
Stansell Health Solutions the goal is 

rather simple. Help or attempt to help any 
and everyone that is frustrated with their 
current insurance predicament or lack of 

insurance. In the future I might expand and 
bring more sales people on board but for the 

time being I like how things are going.

To what do you attribute your 
success? My mother is the 
hardest working person I 
know. She has been retired 
for 10 years and still does 
manual labor at estate sales 
to stay busy. From moving 
furniture and throwing 

trash away to organizing 
attics. There is no quit 

in her! I admired 
that about her 
growing up 
and promised 
myself if I had 
the opportunity 
to do some-
thing I love and 
become finan-
cially indepen-
dent I would 
apply the  
same mentality.

Where did  
you grow up?  
I grew up in  

Lubbock, Texas.

Tyler Stansell 
Health Solutions 
806-789-2021

Anything extraordinary/unique that your company 
does? While most insurance companies provide 
one product and push that on people, I decided to 
take a more open-minded approach so I can provide 
a number of different products. I pride myself in 
being a “one-stop shop.” I have learned over the 
years that what works for one family does not work 
for another. To provide only one option would be to 
do a disservice to my customers!

Given your business expertise and the nature of what 
you do, what advice (whether general or specific) can 
you offer to REALTORS? Stay busy! We are not much 
different. I have many many Realtor friends and cli-
ents. We all can appreciate “the grind.” It might start 
slow but it builds especially with a good work ethic. 
The key is to be consistent. Make your calls, get your 
referrals, network with other business profession-
als, advertise, get used to being uncomfortable and 
thinking outside the box, and differentiate yourself 
from others. Also, both industries have waves, so 
while you may not always be UP,  you most certainly 
will never stay DOWN. When you are riding the 
wave, ride it all the way to the shore! It seems time 
and time again, you get a sort of momentum going 
and you want to take advantage of that!

How did you decide on this industry (events that led 
up to where you are now, where you went to school, 
etc.)? Like I mentioned earlier, it was rather a stroke 
of luck. I had no idea the position I was applying 
for was sales initially. It came quite naturally to me 
though. I got a business degree at Texas Tech, and I 
use aspects of that in my career all the time. It helps 
with math and I think more than anything my public 

We all can appreciate “the grind.” 
It might start slow but it builds 

especially with a good work ethic. 
The key is to be consistent. 
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Bryan Boyd Farmers Agency was voted
Best of Lubbock 2020 and Best of the West 2021!

Bryan Boyd
Your Local Agent
6835 82ND ST STE 101, LUBBOCK, TX 79424
BBOYD@FARMERSAGENT.COM

Claims are unexpected. Service shouldn't be.

We are here for you!
Call us today for a free coverage review!

www.LubbockAbstract.com

1216 Texas Avenue  |  806.763.0431
4505 82nd St. #1  |  806.798.9800

Join us this month in
celebrating our great nation!




