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60 South La Grange Road  |  La Grange, IL 60525

HortonsHome.com  |  708-352-2110

Visit Our Ultimate Lighting Destination in La Grange

Hortons Makes Your Home

Uniquely YouUniquely You
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OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

WE WILL TEACH YOU ABOUT YOUR HOME

IL License Home Inspector #450.011805

inspectelite.com
(224) 410-6004

ONE OF THE TOP REVIEWED
HOME INSPECTION

COMPANIES IN CHICAGOLAND.

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr.  |  Naperville, IL 60540  |  630-276-1224

steveb@pragermoving.com

I know I can count on Prager. 
Their staff is amazing and take 
such good care of all my clients. 
I have never been disappointed.

– Gail Niermeyer, Coldwell Banker

M E E T  T H E  D U PAG E  R E A L  P R O D U C E R S  T E A M

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company 
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at andy.burton@realproducersmag.com
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ATTORNEYS

Camden Law Office LLC

(630) 789-5896

CamdenLawOffice.com

Fry Law Group LLC

(630) 563-5383

FryLawGroup.com

Hawbecker & Garver, LLC

(630) 789-6833

HGLegal.com

Law Office of  

Scott A. Brower

(630) 753-0008

BrowerLawOffice.com

Law Office of  

Stuart D. Polizzi

(708) 476-6852

StuartPolizziLaw.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182

Bella-Cleaning.com

Koshgarian Rug Cleaners

(630) 325-0243

KoshgarianRugCleaners.com

CLIENT AND  

REFERRAL GIFTS

Cutco Closing Gifts/ 

Cut Above Gifts

(312) 899-6085

CutAboveGifts.com

CONCRETE REPAIR

Raise-Rite  

Concrete Lifting

(630) 665-1345

RaiseRite.com

ESTATE SALES, 

ORGANIZING & STAGING

DeClutter Box Organizing 

& ReDesign Staging

(630) 968-7557

DeClutterBox.com

HOME INSPECTION

Castle Home Inspection

(630) 462-1050

CastleInspectors.com

Elite Inspections Inc

(224) 410-6004

InspectElite.com

HomeTeam  

Inspection Service

(630) 200-3952

HomeTeam.com/DuPage

White Glove  

Building Inspections

(630) 428-4555

WhiteGlove 

Inspections.com

HOME STAGING  

& DESIGN

Chicagoland  

Home Staging

(815) 577-2233

ChicagolandHome 

Staging.com

Home Glo

(630) 440-1344

HomeGlo.co

Phoenix Rising  

Home Staging

(312) 450-8365

ChicagoStaging.com

HOME WARRANTY

Achosa Home Warranty

(630) 209-2888

AchosaHW.com

Home Warranty  

of America

(888) 492-7359

HWAHomeWarranty.com

INSURANCE

Goosehead Insurance - 

Boggs Agency

(630) 365-7248

Goosehead.com

Tracie Rasmussen - 

BlueStone Advisors

(630) 947-3290

BlueStoneAdvisors.com

LIGHTING & HOME 

FURNISHINGS

Hortons Home Lighting

(708) 352-2110

HortonsHome.com

MOLD REMEDIATION

Above Board Indoor 

Environmental

(630) 973-6099

Aboveboard.Solutions

MORTGAGE / LENDER

HomeTown  

Mortgage Inc

(708) 932-2793

HTLMokena.com

MOVING & STORAGE

Boerman Moving  

& Storage

(630) 972-1000

boerman.com

Prager Moving  

& Storage

(630) 276-1200

PragerMoving.com

PEST SOLUTIONS

Rose Pest Solutions

1-800-GOT-PESTS?

RosePestControl.com

RADON MITIGATION

DuPage Radon 

Contractors

(630) 836-1918

DuPageRadon.com

REAL ESTATE VIDEO 

& PHOTOGRAPHY

KDE Photography Inc.

(630) 244-9959

KDEphotography.com

TITLE INSURANCE

Chicago Title 

Insurance Company

(224) 242-6848

ctic.com
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This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

ON YOUR PHONE 
OR TABLET

DOWNLOAD OUR 
MOBILE APP!

GET EVERY ISSUE

Search DigaPub  
- Choose Illinois  

- DuPage Real Producers

It is definitely a badge of honor to hold the printed 
version of DuPage Real Producers in your hands. 
However, if you want access to every issue, then 

download our mobile app while it is currently 
free. Search “DigaPub” wherever you download 

apps, choose Illinois, then select DuPage Real 
Producers. You can share your featured story 

from the app straight to Facebook as well!
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It was a typical Friday morning, so we naturally 
picked up donuts on the way to school. I dropped 
off my older two girls, and then it was just my 
son and I driving home. He was eagerly awaiting 
the sugar rush he was about to receive from his 
yummy treat. We walked through the door, I set 
the Dunkin’ Donuts bag on the counter, pulled 

out a donut, and took a bite. In a nanosecond, this son 
of mine went from positive anticipation to the most 
ungrateful little boy. He thought I was taking a bite of 
HIS donut, and he was not happy. I had to talk him off 
the ledge and say, “Son, this donut is mine. I did not take 
a bite of yours,” as I proceeded to pull his whole (unbit-
ten) donut from the bottom of the bag. 

His countenance changed as a subtle smile spread 
across his face. I knew this was a teachable moment, so 
I asked him, “What if I did take a bite of your donut? 
Who paid for it?” “You did, Dad, and I love you,” he 
sheepishly responded. 

Kids have a way of shedding light on our own selfishness 
and ungrateful attitudes as adults. The only difference is 
that it is on a smaller scale. Living in America, I get the 
same way at times. I have a dozen donuts, and I get upset 
when someone takes a bite of one of my donuts, but I 
know there is plenty to share. 
 
As we remember the freedom and independence we have 
living in the United States, let’s not forget to be grateful. Be 
thankful that we have the opportunity to be entrepreneurs, 
to make money, to save money, to give money, and that our 
government actually allows us to own property. America 
has its problems and is far from perfect, but residing in this 
country comes with great privilege.

Fighting the good fight,

GH& LLC& Garver,
Hawbecker hglegal.com | 26 Blaine Street, Hinsdale, IL 60521

Phone 630-789-6833 | Fax 630-230-1119 

LAWYERS WHO LISTEN
because every transaction for your client should be smooth and stress-free from contract to closing.

@DuPageRealProducers

facebook.com/DuPageRealProducers

Andy Burton

Publisher, DuPage Real Producers

andy.burton@RealProducersMag.com

notePUBLISHER’S



10 • July 2021 DuPage Real Producers • 11@realproducers realproducersmag.com

UNTIL ALL
ARE FREE

To learn more about nonprofits we support through N2GIVES, check out n2gives.com. Or, to meet the company behind the giving program, visit n2co.com.

 Through the years of giving to many 
nonprofits with big hearts and dreams 
to end human trafficking, it became 
clear we needed to focus our giving 
on organizations that provide a web 
of support in the anti-human traf-
ficking realm: nonprofits who work 
together, creating an effective force 
and network where their impact is 
greatest. Love Justice International, 
Rescue:Freedom International, and 
International Justice Mission, are our 
2021 N2GIVES nonprofit partners. All 
three organizations pour their heart 
and soul into their work, each serving 
as a separate but vital player in the 
anti-trafficking movement by employ-
ing their own unique strengths and 
working with those who have specific 
expertise in combatting slavery. Here 
are their stories.

Love Justice International
There are many tactics used by traf-
fickers to trick vulnerable people into 
slavery. In an all-too-common scenario, 
victims are lured away from their homes 
and escorted into bordering countries 
by the promise of a much-needed work 
opportunity. It’s only when the victim 
arrives as a complete outsider, with no 
one to turn to for help, that he or she 
realizes the true nature of the “work.”

This is just one of the tactics Love Jus-
tice International (www.lovejustice.ngo) 
is on a mission to disrupt. The nonprofit 
currently operates 56 transit monitor-
ing stations at prime border crossings 
in Nepal, India, Bangladesh, and South 
Africa that are known for their unas-
suming role in a victim’s journey into 
slavery. By crowd-watching for any sus-
picious behavior and questioning poten-
tial traffickers and victims, Love Justice 
has successfully intercepted more than 
22,000 people from exploitation.

Rescue:Freedom International
We’ve supported Rescue:Freedom’s 
(rescuefreedom.org) mission in the past, 
yet one of our biggest changes in giving 

this year is supporting their Local 
Partner Network (made up of smaller 
nonprofits fighting sexual slavery). This 
model shares best practices, consults in 
helpful areas, and financially supports 
a part of each local partner’s budget 
for the year. We are excited to give to 
RFI’s network and to connect smaller 
local groups we’ve supported in the 
past so they can receive more than just 
financial help along their way to making 
a greater impact.

International Justice Mission
IJM (ijm.org) believes every person de-
serves to be free, and they partner with 
local justice systems to end violence 
against those living in poverty. Restoring 
victims from slavery and then bringing 
the criminals who committed this crime 
to justice – ensuring traffickers cannot 
exploit anyone else – is how they work 
toward ending slavery in our lifetime. 
IJM works with local authorities in 13 
countries to restore victims of violence, 
forced labor, and sex trafficking, fight in 
courtrooms until slave owners are put 
behind bars, and provide training and 
support for local law enforcement to end 
the cycle of violence and injustice.

Right now, around the globe, 

there are approximately 40 million 

trapped in forced labor or sexual 

exploitation. The N2 Company – the 

company behind this publication 

and 900+ others like it – is proud 

to help fund the life-saving efforts 

of nonprofits fighting this injustice. 

Through N2’s giving program, 

N2GIVES, we’ve donated more than 

$13 million to the cause. This was 

made possible by the hard work of 

our Area Directors, the partnership 

of our local advertisers, and 

engaged readers like you.

Summer is the season to renew
Let us help you de-clutter this season!

Tell me about your mess
630-542-8782.

Kim Cosentino
Professional Organizer

• DECLUTTERING
• REDESIGN & STAGING USING WHAT YOU HAVE
• MOVING SALE
• MOVE-IN, ORGANIZED UNPACKING

We scored
599 Home Organizers

in Chicago, IL
& Picked the Top 9

BEFORE AFTER

Realtors Know the Value of First Impressions
Increase the Curb Appeal 
and Sale Price of a Home!

630-665-1345 • www.raiserite.com

Save up to ½ the Cost of 
Concrete Replacement

Repair Sunken Concrete 
with RAISE-RITE 

AFTERBEFORE

Patios •Garages •Sidewalks •Driveways
Stoops • Interior Floors •Porches •Pool Decks

The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com
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As an organization, we are fully
aware of the need to continue to
connect, inspire, elevate, and add
value to both our REALTORS®
and Preferred Partners. As a 
response to this need, we have 
started hosting virtual jam 
sessions with the DuPage Real 
Producers community.

Jam sessions are small group 
Zoom calls designed to get a 
handful of experts on a call (both 
REALTORS® and Preferred 
Partners) to discuss what they 
are seeing in their industry and 
to help add value to the individu-
als who are able to tune in. This 
is a great way to meet people 
on a more personal level and to 
get to know what’s happening in 
different industries in the real 
estate community.

Jam sessions have been filled 
with creative ways to encour-
age our DuPage Real Producers 
community to continue to engage 
and serve as a way to build rela-
tionships. Plus, it has been great 
seeing even more engagement as 
we have recently been hosting 
sessions on Facebook Live!

A huge thank you to all our 
amazing REALTORS® and 
Preferred Partners for your 
willingness to join together as 
a community and maintain our 
human connection!

We have received 

great feedback about 

these events so we are 

continuing to schedule 

them for the summer! 

Want to join one? Let 

us know by emailing 

us at andy.burton@

realproducersmag.com.

Top REALTORS® and 
Preferred Partners 
Engaging Virtually

VirtualJAM
SESSIONS

events
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Barton Robertson, MIES
630-973-6099

barton@aboveboard.solutions
www.aboveboard.solutions

We'll work rapidly to remediate 
any problems in a home.

We'll work rapidly to remediate 
any problems in a home.

Mold Remediation      Attic Re-Fitting & Re-Insulation      Asbestos Abatement       Hoarder Clean Up

Above Board
Indoor
Environmental

Call Before You List!

WE TREAT CLIENTS LIKE FAMILY
Realtors Can Trust Us With Their Buyers.

Setting a new standard of service for 
home buyers and sellers

See what sets us apart:
stuartpolizzilaw.com stuartpolizzilaw

Stuart direct 708-476-6852
Stuartpolizzi@stuartpolizzilaw.comLEARN MORE 

ABOUT A PRE-LISTING 
CONSULTATION

h o m e g l o . c oGive us a call today
f o r  e x p e r t  s t y l i n g  a n d  f u r n i s h i n g

f o r  a  f a s t e r  s a l e  ( 6 3 0 )  4 4 0 - 1 3 4 4

The advice your seller needs
to take them from overwhelmed to confident with a polished listing you will love.

BRING YOUR WEBSITE TO LIFE!

www.digitaln2.com

Your business should be 
bringing in more leads 
but your website is 
holding you back!
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“Just like REALTORS®, all moving 
companies are not the same,” says 
John Puscheck, president of Prager 
Moving & Storage Co. in Naperville. 
“Our people and company culture 
make a huge difference in the success 
of each move and help reduce the 
stress on the homeowner.”
 
John’s father purchased Prager 
Moving & Storage Co. in 1961. At that 
time, it was a small company still 
owned by the original founders, the 
Pragers, who launched the business in 
1954. In 2001, upon the passing of his 
father, Chuck, John took over owner-
ship of the company. 
 
I’ve worked at Prager since I was 13. 
I’ve done just about every job in the 
company,” says John. “Now my role 
focuses on positioning our company 
for the future and ensuring that we 
are evolving right along with how our 
industry is evolving. We stay in front 
of changes and adapt with the needs 
of customers.”
 
About seven years ago, Joe Spooner 
joined the team, taking on the 
responsibilities of vice president 
and general manager. Joe began 
with Prager in 2014 and brought 
his logistics knowledge and people 
skills to a company whose culture 
is heavily built on taking care of its 
team members.
 

“I found my way into the transpor-
tation industry by chance and never 
looked back,” says Joe. “Before 
coming to Prager, I worked as a fleet 
manager in Chicago within the inter-
modal sector. Working closely with 
the drivers, I gained the perspective 
[and understanding] that if I can help 
the driver be successful, that helps the 
company be successful. Since then, 
the importance of supporting my team 
has been a key value I stand by!” 
 

For nearly sixty years, the Prager 
name has been respected in DuPage 
County, and the company continues 
to service its communities with pride 
and dedication. Personal moves make 
up the bulk of their business, which 
involves packing, loading, transporta-
tion, and even the storing of personal 
belongings, both locally and nation-
ally. Prager’s office and industrial 
moving services help clients move 
the contents of their workspaces, 

partner spotlight 
By Lauren Young

Photos by Katherin Frankovic

JOHN 
PUSCHECK  

& JOE 
SPOONER
WITH PRAGER MOVING  

& STORAGE CO.

MOVED TO  
DELIVER THE BEST
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warehouses, or other commercial 
goods. Finally, the company’s high-
value products group takes care of 
their medical, telecommunications, 
data centers, and other specialized 
industry clients.
 
Prager has grown from a local moving 
company to one that services the entire 

lower 48 states and handles interna-
tional moves. Its success has been rec-
ognized with multiple awards by their 
national network, Atlas Van Lines.
 
“No two shipments are exactly alike,” 
says Joe. “Each day presents new chal-
lenges and, with them, new opportuni-
ties to find creative solutions.” 
 

When not managing their business, 
John and Joe enjoy spending time 
with their respective families and 
staying involved in community causes. 
 
John and his wife, Julie, keep an 
active family. Their daughter, Lauren 
(20 years old), and their son, Camden 
(18 years old), participate in sports, 

hiking, biking, fishing, 
skiing, and even snowshoe-
ing. Every Memorial Day, 
the family participates 
in the Murph Challenge, 
an annual fundraiser for 
the Lt. Michael P. Murphy 
Memorial Scholarship 
Foundation. The fundraiser 
supports a cadet training 
facility and scholarships.   
 
Joe recently married his 
best friend, Laura. They 
enjoy spending time with 
their large family, and they 
make it their goal to stay fit 
and active. When they are 
not at their local CrossFit 
gym, they can be found 
exploring new local restau-
rants and clubs with friends.
 
“Even with our growth and 
international reach, we 
still view our company like 
a family business,” says 
John. “Being able to share 
the reviews, feedback, and 
letters we receive about 
the great service [we’ve 
provided] with our team is 
very fulfilling. But seeing 

our employees make careers 
being part of our company is 
the most fulfilling part.”  
 
“People may not always 
hear what you say, but they 
always see what you do,” 
notes Joe. “That goes from 
frontline service folks to our 
leadership. If we expect our 
people to bring it every day, 
then we need to also.”
 
“Each member of our team 
has to do their best every 
day, knowing the reputation 
and expectations associated 
with our company,” he adds. 
“Our job is to support them 
so they can be successful.”  

To learn more about the high-
quality services Prager Moving 
& Storage Co. provides their 
clients, particularly their REALTOR® 
concierge services, please visit 
their website,  
www.PragerMoving.com, or email 
SteveB@pragermoving.com.

- JOHN

JUST LIKE 

REALTORS®, 

ALL MOVING 

COMPANIES  

ARE NOT  

THE SAME...

Left: Joe completing the 
CrossFit open at his local 

affiliate, Amplify.

Middle: John with his 
paddleboard partner, Cooper

Right: John and Joe  
with their wives, Julie and 

Laura, at the Atlas Van Lines 
annual convention.
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     Custom engraving with your logo & contact info

     

Creates top of mind awareness for your business

     

100% tax deductible*

* 

    Generates a lifetime of impressions and
    only needs to be given once!

      

Potential referral opportunity

    American made since 1949
*consult your CPA

EASY

 branding

FOR EVERY 6 GIFTS ORDERED, RECEIVE 2 FREE!

It’s more important to stay top of mind
now more than ever. Kick off the summer 
season right by implementing Cutco Closing 
Gifts into your business and build
relationships through thoughtful gift-giving!

25% Off 
Independence 

Day Sale!

      

CutAboveGifts@gmail.com
CutAboveGifts.com
YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

OSHGARIA
R U G    C L E A N E R S    I N C

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521

630-325-0243 Hinsdale | 630-420-9181 Naperville
info@koshgarian.com | www.koshgarianrugcleaners.com

Koshgarian Rug Cleaners, Inc is a local family owned company that 
has been cleaning homes using quality employees, equipment and 

cleaning products. When you call Koshgarian Rug Cleaners, Inc, you 
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting

Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning

Loose Area Rugs In Plant cleaning;
pickup and delivery service available
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PAWLAK
cover story WENDY & MARK

Blending and Sharing—the Secret 
Sauce of a Powerhouse Team

By Lauren Young

Photos by Katherin Frankovic

“My defining path has been presenting to and 
teaching others,” says Wendy Pawlak of Keller 
Williams Experience in Downers Grove. “My 
passion for teaching started in the school 
classroom, evolved into real estate listing 
presentations, and continues now with training 
businesses and other agents.”
 
Wendy was born and raised in Downers Grove. 
She obtained a bachelor’s in health science and a 
master’s degree in elementary education before 
teaching kindergarten for six years. In 2006, 
Wendy moved into real estate for the freedom 
and flexibility it offered her growing family. 
 
“I was pregnant with what we—my late husband, 
Ray, and I—thought was our baby number three, 
but it turned out to be babies three and four,” 
she says. “That meant we’d soon have four kids 
under the age of four. It became clear that my 
original career path was just not going to work.”
 
Since making the transition to REALTOR®, 
Wendy hasn’t looked back. Along with oppor-
tunities to continue teaching, she has found 
accomplishment in helping others gain financial 
wealth and security. Wendy sees real estate as a 
way to fund a life worth living—for herself and 
those around her.

“My goal is to help others live their best lives, 
along with constantly trying to elevate the 
industry,” she says. “I believe that if agents work 
together, we will all succeed. There is enough 
business for everyone, and the more we collabo-
rate the more we can better serve people.”  

Wendy and Mark Pawlak met through their sons 
who were in Boy Scouts together. “We were 
acquaintances who became fast friends and the rest 
is history,” says Wendy. They married in 2016.
 
Mark was a vice president of investment man-
agement at Morgan Stanley and held various 
technology roles—application developer, 
database administrator, security analyst, web 
developer, and project manager—for over 20 
years. After attending several annual training 
sessions with Wendy, Mark decided to follow 
her into real estate in 2017.
 



24 • July 2021 DuPage Real Producers • 25@realproducers realproducersmag.com

Wendy and 
Mark with 
family (Ella, 
Daleigh, 
Nathan, Ben, 
Maximus, 
and Sylvia) in 
Sedona, AZ.

“I went to these training sessions with no intention of 
becoming a REALTOR®,” says Mark. “[I went] just to spend 
time with Wendy over Valentine’s Day weekends and to 
learn more about the cloud technology that Keller Williams 
was rolling out.” 
 
“After the third event, I knew that with my technology 
and management background and Wendy’s experience, 
we could make an amazing business together,” he says.  
 

“SUCCESS FOR US IS SIMPLE: 
IT IS DEFINED AS ALWAYS 

LEARNING, ALWAYS GROWING, 
AND GETTING ONE PERCENT 

BETTER EVERY DAY.” 
- WENDY

When Mark and Wendy are not managing their busi-
ness, they stay active in local causes. One of these 
organizations is The Legacy Ranch, an equine-assisted 
therapy farm in Lockport. They also support the Hope 
and Friendship Foundation in Lemont, a group that 
connects those in need to community resources. 
 
Wendy also serves as a certified trainer for The 
ONE Thing; a training platform that’s based on the 
best-selling book by Gary Keller, the founder of Keller 

Williams; to help people 
form habits to achieve 
extraordinary results.
 
Mark is a commissioner 
on the Lemont Planning 
and Zoning Commission, a 
Lemont Lion, and member 
of the Lemont Rotary Club. 
He and Wendy have even 
emceed the Rotary’s beer 
and wine tasting events.

The Pawlaks like to call 
themselves a “big, blended 
family” that loves to do any-
thing outdoors. Their family 
includes seven kids ranging 
from age 14 to 22: Luke, 
Nathan, Maximus, Daleigh, 
Ben, Sylvia, and Ella. 
Favorite activities include 
running, DIY projects, gar-
dening, and beekeeping.

As the duo look forward to 
this year, they’re focused on 
helping their team thrive. “I 
think 2021 is going to be an 
amazing year in real estate,” 
explains Mark. “Especially 
with the vaccine becoming 
mainstream and inventory 
starting to increase.”

“We are constantly casting 
our vision and going back to 
our team members’ ‘whys,’” 
adds Wendy. “Success for 
us is simple: it is defined 
as always learning, always 
growing, and getting one 
percent better every day. 
And that’s our goal for 
everyone around us as well.”  

Photo credit: 
Molly Hebda 
from Motion 
Inspired 
Photography

Mark and Wendy’s dogs
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CALL TO SCHEDULE

630-960-9422 

20% SALE
on our carpet,

upholstery drapery and
tile cleaning services

We can help clean up
the mess before

you list.

To find all our services, go to
www.bella-cleaning.com

Scott Brower
608 S Washington St, Ste 311

Naperville, IL 60540

630-753-0008
browerlawo�ce.com

Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.
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WALT The Visible Strength of Experience and Great Relationships

REALTOR® 
feature
By Lauren Young

Photos by Katherin Frankovic

W
hen you meet Walt 
Burrell, REALTOR® 
and co-founder of the 

Ville Team at Coldwell Banker in 
Naperville, it likely comes as no 
surprise that he’s spent all of his adult 
life in sales. His love for good conver-
sation and warm, personal relation-
ships is obvious, and it’s something 
that he inherited from his socially 
active, salesperson father.

“I have always admired my father. He 
was in sales his whole career, and I 
marveled at his stories about the vari-
ety of people he met through his job,” 
says Walt. “Our house was always 
a social environment. From him, I 
learned the importance of building 
relationships, and I have emulated his 
sociable personality.”

earned the Rookie of the Year award 
in 2015. Over the next few years, he 
developed a vision for an ideal real 
estate office he would either run by 
himself or with a partner. The lessons 
he learned as an owner-operator, 
especially during the tough times of a 
down economy, shaped that vision.
 
“In the early 2000s, I had 49 employ-
ees when homeowners’ discretion-
ary income dropped,” says Walt. “I 
stopped taking a salary so I could keep 
as many employees as possible. In 
reflection, that time was the crucible 
that shaped the way I run a business 
today. It taught me how to manage 
effectively, how to creatively cultivate 
sales, and it crystallized the meaning 
of loyalty as well as the importance of 
supporting one another.”
 

Walt grew up in Northbrook before 
moving to Naperville, where he has 
lived for 28 years. He graduated from 
Southern Illinois University with a 
double major in business and pho-
tography before jumping into sales. 
Shortly out of college, he started a 
California Closets franchise with a 
childhood friend. 

“I was owner of the Chicagoland 
franchise for 22 years,” says Walt. 
“Constantly working in homes helped 
me learn a lot about the housing mar-
ket. When I decided to make a career 
change, it was a natural transition to 
real estate.”

Walt became a REALTOR® in 
December 2014 after selling his 
franchise. An instant success, he 

BURRELL
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Kevin Camden
(630) 789-5896
kevin@camdenlawoffice.com
www.camdenlawoffice.com

We answer all communication in real-time, 7 days a week.

Summer weather is warm,
the residential market is hot,
but we keep our cool to close your deal.

His past also taught him the impor-
tance of appreciating a client’s expe-
rience during a potentially trying 
process. “Having seen how stressful 
it can be to buy or sell a home, I 
wanted to develop a total real estate 
experience so as to make the tran-
sition for the buyer or seller less 
difficult, even enjoyable,” he says. 
 
Walt found the perfect partner 
with his family friend and neighbor 
of 17 years, Bridget Salela. Like 
Walt, Bridget had decided to switch 
careers and share his desire for 
creating a better buying and selling 
experiences for clients. In 2018, the 
two joined forces to form the Ville 
Team. With Walt’s background and 
valuable access to a variety of prop-
erties, the two were able to grow 
their new career together. Their 
shared expertise in luxury homes 
gave them the foundation to under-
stand and sell to that market. 
 
Four years later, the Ville Team has 
a total revenue of $131 million, with 
Walt alone topping $53 million. In 
2019 and 2020, they were awarded 
the President’s Circle Award. The 
office has grown to a team of seven 
agents, serving customers in a 
broad area throughout Naperville 
and beyond.
 
When Walt is not managing his real 
estate business, he enjoys family 

dinners with his wife, Angelique, and their 
daughter, Hadyn, and their son, Chase—
especially when both children return from 
their college studies. Together, they reg-
ularly visit Lake Tahoe for skiing, hiking, 
and paddleboarding. You’ll also find Walt 
on the riverwalk in downtown Naperville 
with his dog, or on his front porch, chat-
ting with family and neighbors.

As Walt reflects on the events over the 
past year, he offers this advice to other 
professionals in the industry: “Never slow 
down. Real estate is full of peaks and val-
leys, and you need to work hard through 
the peaks to keep the valleys at bay.”

Through surviving the housing crash of 
the 2000s, building and selling a suc-
cessful company, and launching his own 
new business in a new field, Walt has 
seen it all. But like his father before him, 
his enduring relationships stand out.

“The most rewarding aspect of real 
estate comes from creating a positive 
experience for the people we work 
with,” says Walt. “I strive to be a 
person of integrity, and I believe in the 
importance of building and maintaining 
healthy relationships.”

I strive to be a  
person of 

and I believe in the 
importance of building 

and maintaining 
healthy

 INTEGRITY, 

RELATIONSHIPS.

“
Walt with his family.
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“I learned from an incredibly young age that 
you needed to be responsible for your own suc-
cess and participate in your own survival,” says 
Shanon Tully, Broker/Partner at Platinum Partners 
REALTORS® in Downers Grove. 

Since childhood, Shanon has had to overcome 
significant challenges, including living with chronic 
illness, through hard work and perseverance. 
Growing up in a family of six children, budgets 
were often tight. Everyone was expected to do their 
share and make their own way.

“I had lemonade stands on the corner, shoveled 
snow for my neighbors, and to get extra money for 
the family, I helped my mother sell housewares at a 
flea market almost every weekend,” she says. 

“I also worked throughout college, financing all of 
my own education,” she adds. “In order to do so, 
and put food on the table, I had to work night shifts 
at a nursing home and attend classes and clinicals 
during the day. I like to think of myself as some-
one who is always moving forward to reaching my 
goals, and never backwards.” 

Shanon with her family on vacation in Ireland.

While working multiple jobs, she earned a bachelor’s 
degree in nursing from Northern Illinois University. After 
graduation, Shanon worked at Northwestern Memorial 
Hospital in a unit that specialized in the treatment of 
adults with cystic fibrosis and patients requiring perito-
neal dialysis. Later, she received her master’s degree in 
nursing from Rush University and changed specialties to 
case management, utilization review, and discharge plan-
ning of patients requiring high-tech home care. 

Eventually, the long hours and physical demands took 
a toll on her health. That’s when she knew it was time 
for a change.

REALTOR® feature
By Lauren Young

Photos by Katherin Frankovic

Shanon
Former Nurse Has Pulse of 

Downers Grove Market

Tully
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“I’ve lived with type 1 diabetes since I was nine years old,” says 
Shanon. “At times, it has been incredibly challenging. Working 
as a nurse and the amount of time I needed to spend caring for 
others caused me to not care for myself as much as I should.” 

When Shanon decided to change careers, a requirement she set 
was that it had to provide flexibility so she could take care of her 
own needs. Plus, it was important to her that in her day-to-day, 
she could share in the happier times in others’ lives—a change 
from the emotionally challenging environment she had worked in 
in health care.

“When you think about it, most people are so excited when 
they find their perfect ‘forever home,’ or when they achieve a 
successful sale so that they can move on to the next phase of 
their life,” she explains. “I wanted to be a part of those happy 
times and take a break from the health care chapter of my life: 
too often, the everyday involved patients of family members 
who had experienced some form of tragedy.” 

In 2014, Shanon transitioned into real estate and applied the 
same skills of communication, empathy, professionalism, and 
commitment that she had honed as a nurse. 

“I feel it was an extension of my natural abilities,” she says. 
“Working as a nurse allowed me to develop skills to care for peo-
ple during the most challenging times of their lives. I think that 
is why I demonstrate so much devotion and professionalism to 
my clients,” she adds. “It comes from my health care training.”

Shanon was born in Chicago, but she grew up in Downers 
Grove and considers it home. She shares her love of the local 
area with her family: her husband, Martin, and their two sons, 
Martin Jr. and Ryan. 

Shanon with her husband, Martin, and their two sons, Martin Jr. and Ryan.

“There is something about Downers Grove that 
keeps people coming back even after they’ve moved 
and lived in other places for a while,” she adds. “The 
people here still say hello to one another as they pass 
each other on the street while taking a walk. That’s a 
place I can call home and others feel that way, too.”

Her husband recently completed two consecutive 
terms as mayor of Downers Grove—a role he took 
on in addition to his full-time job.  

“Martin would routinely stay up until two or three 
in the morning to finish work from his ‘mort-
gage-paying job’ on top of the other work he needed 
to do as mayor,” she says. “But it was an incredible 
experience for all of us, and an amazing way to give 
back to a town we love so much.”

The Tullys have long been active in local chari-
ties and community not-for-profit groups. These 
include the District 58 Education Foundation, the 
Wounded Warrior Project®, Navigate Adolescence, 
Sharing Connections, the Downers Grove Junior 
Woman’s Club, the Bonfield Express Foundation, 
Hope’s Front Door, and many more.

Shanon is also an original member, and currently 
the co-chairperson of, Friends of the Edwards 
House. This local 501(c)(3) organization was 
created to help private homeowners voluntarily 
landmark and preserve their historically significant 
homes. So far, the group has helped facilitate the 
granting of landmark status to twenty-eight beauti-
ful historic homes in Downers Grove, and more are 
in the works. 

Over her career as a REALTOR®, Shanon has 
received the Top 25 Percent award from Homesnap 
(2021) and the Five Star Real Estate Agent award 
from Five Star Professional  (2020 and 2021). Her 
success, she would say, reflects her goal of provid-
ing high-quality service that’s above and beyond 
the norm, and treating every client as an individual 
with unique and very personal wishes.

“My clients are never a means to an end or a way to 
reach a quota,” she says. “I honestly believe that all 
clients, no matter what type or price point of home 
they live in, deserve the absolute best in represen-
tation. That is why I move heaven and earth to get 
their homes bought or sold.”

The people here [in Downers 

Grove] still say hello to one 

another as they pass each 

other on the street while 

taking a walk.  

THAT’S A PLACE I  

CAN CALL HOME...
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Tia Stutz Duderstadt
Account Executive

847-271-7968
Tia.D@hwahomewarranty.com




