KENNEY &
COMPANY

UP-AND-COMER:
RYAN VANORNUM

STANDOUT REALTORS®:
CINDY GREY & JANNA MULDER

PARTNER SPOTLIGHT:
GLOW AESTHETIC MEDICINE
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R AM PART Callustoday for a free roofing assessment!
Roofing, Inc. 719.487.7663 | RampartRoofing.com

Quality & Integrity On Every Roof

“Myseilf, and my team have used Rampart Roofing over the last 5
years with great success. They consistently provide outstanding
customer service in working with my clients. They are honest,
professional and detailed - and will give you a straightforward
evaluation on your client’s roof. They are an outstanding vendor
that you can count on!”

- Greg Luczak, Coldwell Banker Residential Brokerage

Gold Hill Mesa is a west-side neighborhood where kids play outdoors, families walk the trails and our canine
friends make life a little happier. 6 - r
¥ 5 - R . e b . = ‘GOIJI_-)
Imagine being part of a diverse and sustainable community with distinct homes, open spaces, easy access 1o H [I I
parks, hiking trails, a wildly popular Community Center and just minutes from Downtown and Old Colorada e ‘; 1
City. See yourself creating new memories at Gold Hill Mesa hl Eb_ijﬁ_

Stop by, visit our home bullders and discover more at goldhillmesa.com

It’s good to be home.
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take place, photographers may be present to take photos for that event and they may be used in this publication.

TWO MEN AND A TRUCK.
‘Movers Who Care.”

Free no-obligation estimates

Moving & packing services

Competitively priced boxes & packing supplies
Local & long-distcmce moving

Professional, trained, and uniformed movers

TWO MEN AND A TRUCK.
719.576.6683 (MOVE) | twomenandatruck.com

Each franchise is independently owned and operated.

4 . July 2021

.
Low Cost

Mortgage :
HOUSAND>

| Conver\’fionaI

AVE

« NO LENDER FEES!

« Low Interest Rate!

« Fast Underwriting!

« Direct Lender / No Overlays!
« 7amto 11pm, 7 Days a Week!
« Easy Online Portal

« Constant Communication

« 3.5Week Purchase Turn Time
« Marketing Flyers

 Listing Websites

« And Much More

Contact Low Cost Mortgage Today!

Would you like to speak to one of our www.lcmloans.com

loan officers to discuss financing Mike Floren, NMLS#1574886
options or to go over possible scenarios? Branch Manager
Easy, call us anytime! mike@lcmloans.com

Citadel Dr.E., S -
7 1 9_3 62-0439 CGSIiraI::lao Spri:lgs, Ctoegcg)gOQQ

Low Cost Mortgage is a division of Mann Mortgage LLC, NMLS#2550. Mann Mortgage, LLC is not endorsed by, nor acting on behalf of or at the direction of,
the U.S. Department of Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. Department of Agriculture
or the Federal Government. All programs are subject to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.



SlwrinHere Mobile Deposit
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Deposit Earnest Money in seconds!

Add your deposit
photos

Once we have the contract, all we need is
Buyer's email and smartphone number.
Contact one of our experts for more details.

Front of Check

= ‘

o}
8 T " Heritage Hassle-Free '
Title Company and Contact-Free!

(‘ Cnmmnnjwearth
SHELLY FARMER EILEEN WOLFF KERYN DERUBIS

Sales Executive Sales Executive Sales Executive

. 719.330.1624 719.963.5273 719.930.3447
www.heritagetco.com

FORTUNE
1975 Research Parkway, Suite 105
Colarado Springs, CO 80920 = 719.592.9933

TOP CHOICE
INSPECTORS

90 South Cascade Ave., Suite 950

NYSE: FNF Colorado Springs, CO 80903 = T19.639.7810

YOU’VE FOUND THE

TOP INSPECTORS!

Radon Testing - Mold Testing - Sewer Scope Inspection
Thermal Imaging - Water Testing

TOP CHOICE'S TOP TIP:

GARY KOOSTRA

MARK JONES

JARED WATKINS

719-581-7080 - topchoiceinspectors.com - fastreply@topchoiceinspector.com

6 - July 2021

VANTAGI

s

THE RETREAT .-
TimberRidae

EXPANSIVE LOTS BROUGHT
TO YOU BY VANTAGE

RETREAT A" TIMBER RIDGE FEATURES:
Exclusive availability
Larger Lots Trom 80° Wide Lo 2.5 Acres
wward=Winning 3-20 & 1349 Schools
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PREFERRED PARTNERS

8 - July 2021

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

BILLIARDS
Fodor Billiards
(719) 598-461M

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CLOSING GIFTS
Venice Olive Oil Co.
(719) 632-5160
veniceinthesprings.com

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysartgallery.com

FLOORING
Hardwood Flooring
Specialists

(719) 212-9575
hardwoodflooring
specialists.com

HOME BUILDER
Saint Aubyn Homes
saintaubynhomes.com

Vantage Homes Corp
(719) 534-0984
www.vantagehomes
colorado.com

HOME INSPECTION

A Precise Home Inspection
(719) 272-0100
APrecise.com

Brick and Mortar
Home Inspection Inc.
(719) 648-2835
bandmhome
inspections.com

Ground Floor Home
Inspection

(719) 641-1555
groundfloorhome
inspection.com

Pillar to Post
Stewart Ritter
(719) 494-5313
pillartopost.com/
stewartritter

Pillar to Post

Joshua Deck

(719) 210-0188
pillartopost.com/joshuadeck

Top Choice Inspectors
(719) 581-7080
TopChoicelnspectors.com

HVAC SERVICES

Peak Home Performance
(719) 358-6992
www.gowithpeak.com

INSURANCE

ALINK Insurance
Kody Miller

(719) 219-8505
alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

INTERIOR DESIGN
Concepts by Carriann
(719) 338-2803
www.carriannjohnson.com

INVESTMENT
REAL ESTATE

BK Investments
Benjamin Kennedy
(719) 310-1914
BKBuysHomes.com

MAID SERVICES
Molly Maid of
Colorado Springs
(719) 638-7055
mollymaid.com

MEDICAL AESTHETICS
Glow Aesthetic Medicine
(719) 598-2000
GlowAM.com

MORTGAGE
Bank Central
Bryan Emrick
(719) 231-9029
LoansWithBryan

Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Synergy One Lending
Dave Slater
(719) 522-6952

MOVERS

Two Men and a Truck
(719) 551-5085
twomenandatruck.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingand
storage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

MOVING / PACKING
Pack & Ship Plus
(719) 434-8070
packandshipplus.biz

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Katie Marie Photography
(719) 963-9321
katiemarieseniors.com

PROPERTY MANAGEMENT

Colorado Best Team @Pikes
Peak Dream Homes Realty
(719) 284-1900
www.coloradobest
realestate.com

RADON TESTING
AND MITIGATION

All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING
Rampart Roofing
(719) 487-7663

ROOFING & SOLAR
Lifetime Roof and Solar
(303) 476-8658
lifetimesolarcolorado.com

SOCIAL MEDIA
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

TITLE & ESCROW
Empire Title

of Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-171
FNTColorado.com

First American Title
(719) 208-8330
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

WFG National Title
Sandra Kuhiman
(720) 475-8300
colorado.wfgnational
title.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

UPGrowth Transactions
(719) 244-5454
UpGrowthTransactions.com

® miraDry

Permanently reduce
underarm sweat and odor

5200 off your
treatment if

you mention
this ad

glow. .

aesthetic medicine

Call today to book your free consultation!

(719) 598-2000

glowam.com

Colorado Springs Real Producers - 9



SOURCE FOR RADON
MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

-
Ben Ingalls
(NEHA/NRPP CMT#105986) |
All Colorado Radon Mitigation, Inc.

Denver: 720.726.4556
Loveland: 970.966.7853
Colorado Springs: 719.599.8908
www.AllColoradoRadon.com

Your Favorite
 Appliances at
Outlet Prices

@
.

A Outlet
Increase a home’s property value by _ I a n C e U e
upgrading to high-efficiency appliances. =
We offer the best value in town with brand | e
new, open box and scratch & dent '
purchase options.

n Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.

www.aocolorado.com | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802

10 - July 2021
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LOCAL
EXPERIENCE

Work with a local team from
contract to the closing table

COLORADO SPRINGS

ENGRAVEYOUR BRAND IN YOUR BUYERS' MINDS
I : i

: § v gr, ™ L SIMMONS FAMILY l
i| W{SIL& '.."l-" 2 THEHl MameH “

Personalized Laser Engraving for REALTORS®
A Picture Is Worth a Thousand Wetdds Referrals

arkspur
Laserfirt

www.larkspurlaserart.com  lisa@larks purlaserart.com

First American Title™

ORLY'S ART GALLERY

——INVITES YOU TO JOIN US—
OPEN HOUSE
LOCAL ARTISTS ART SHOW
FRIDAY, JULY 9TH
5PM. -8 PM.

730 SOUTH TEJON

DISPLAY WILL BE OPEN
FOR THE MONTH OF JULY

Visit us online for updated information
orlysartgallery.com
719.630.3371

Colorado Springs Real Producers - 11



MEET THE COLORADO SPRINGS REAL PRODUCERS TEAM

Brian Gowdy Sue Hunyady Heidi Mossman Katie Luster-Work

Owner / Publisher / Ad Specialist Photographer Photographer
Advertismg Sales COSads@realproducersmag.com 719-789-5558 719-963-9321
brian.gowdy@realproducersmag.com
719-313-3028

Maria Bay Barbara Gart Ingrid Bruske Sara Cripe

Geneva Eilertson
Photographer Writer Writer Social Media Manager Reprints Manager
541-600-4171 sara@connectgrafiks.com geneva@realproducersmag.com

Our Vision for

Colorado Springs Real Producers:

To elevate the culture between REALTORS® and vendors so
people know each other better and treat each other more kindly.

FREE RS ) LIFETIME
LN;_P_E__C_I_LQ_NS A ROOF & SOLAR

/AND 5-YEAR CERTIFICATIONS ==

719.520.8080

1767 S 8TH ST, SUITE 260
COLORADO SPRINGS, CO 80905

www.LifetimeRoofandSolar.com
ASK ABOUT OUR LIFETIME WARRANTY

12 - July 2021

:

@Fidelit}f National Title

Leveraging our technology to
enhance the customer experience

-
MOLLY MAID

WHEN YOU NEED
PICTURE PERFECT
FAST!

Fully insured & Bonded
Quick Turn Around
Move-In/Move-Out Ready
Fully sanitized
Last-minute Appointments Accepted

|' i y " MOLLY MAD |
. ¢

i " -
= n [ o —

— - J i

/

(719) 323-6651 +«+ MOLLYMAID.COM

Colorado Springs Real Producers - 13



Your local move in the Colorado Springs Metro Area for a worry-free
experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items for storage,
delivery, and set up in their home.

We leverage the power of our national van line network to move across
the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense approved for
our military members' state-of-the-art facility with 24 hr surveillance.

CALL OR EMAIL TODAY FOR A FREE ESTIMATE

5starmovingandstorage.com

STAR

Moving & Storage, Inc.
Woman AND Locally Owned & Operated

"I refer all

my clients

to Melysa

at 5 Star.

She takes

great care of

them and they are

always very satisfied with the job her
team does. | highly recommend 5 Star
Moving for local and national moves.”

—Darrell Wass, RE/MAX Integrity

TRANSACTIONS

TRANSACTION COORDINATOR - CONTRACT MANAGEMENT
HELPING REALTORS GROW

71 N

ANDI STEMPLE | 719.244.5454
andi@upgrowthtransactions.com

ANDREA STEEVENS | 618.780.1261
andrea@upgrowthtransactions.com

"I’'d highly recommend Bryan Emrick.

In addition to being thorough and so great at
what he does, he’s also so kind and patient with
my clients and instills so much confidence in
them about the lending process. He’s never too
busy to take my calls and questions on the
weekend and goes the extra mile to make sure

my clients are taken care of. You just can’t go
wrong recommending Bryan.” ﬂ
- Jessica Daniels ——

Bank Ct-:-n;'hrallF |
Ly

[
Bryan Emrick
Mortgage Loan Originator

5278 N Nevada Ave #100

Colorado Springs, CO 80918
719.231.9029
bryan.emrick@bankcentral.net
NMLS#1657909
www.LoansWithBryan.com

Recognized by Forbes as one of
America’s Best Banks ten years in a row

MONUMENT

=]

< JACKSON
<L CREER

‘Rinca B
sy VA
t A

¢
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BRUSH oo
HILLS

Meridiar Rd »

{FOREST

Stapleton Dr

The Ridge At Sand Creek High $300s
CENTRAL LOCATION
719-355-0757

Lorson Ranch s00t ss00s
NEAR MILITARY BASES — GREAT NEIGHBORHOOD
719-640-5996

Bradley Ranch $400s to $600s
AMAZING VIEWS — DISTRICT 20 SCHOOLS
719-930-8246

Paint Brush Hills s400s to $600s
LARGE LOTS — INVENTORY HOMES AVAILABLE
719-355-0757

RIDGE A

szt Meridian Ranch s400s to $00s
e NEW LOTS COMING MAY 2021
719-355-0757

Jackson Creek june 2021
COMING SOON
719-930-8246

olorado

Springs

unicipal

Alrport » INVENTORY HOMES AVAILABLE NOW

» LOTS AVAILABLE NOW FOR DIRT START BUILDS

» GENEROUS PREFERRED LENDER INCENTIVE
;

Bradley Rd

Bradlsy Rd
-

Fontair
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P> up-and-comer

Written by Barbara Gart
Photography by Heidi Mossman '
of Capture Life Photography

"

It took TIME
for me to
NETWORK .
and create a
SALES MARKET
SPHERE.

, '\

RYAN

VAN ORNUM

- WOLFPACK PROPERTY GROUP -

yan Van Ornum made the decision to go into real estate
Rbecause he believed it would be the best vehicle to take care F 3
of his family. Ryan has three amazing kids, Chloe, Tyler and Jake, @
and says “My ‘why’ is to give my kids the life they deserve. That’s - E
why I named my team the Wolfpack Property Group. If you look at
my logo, there are three wolves, and I told my kids that no matter
where we go or what we do, you’ll always be my wolfpack.” Now,
after almost five years in real estate, his clients and vendors have

also grown to be part of his treasured wolfpack.

Originally from Sacramento, Ryan moved around
a lot growing up in a military family. He worked
in Military Combat Communications for the

Air Force from 2001 to 2005 before deciding

to go back to school. He coached volley-

ball at Eastern Washington, earned a &

Teaching Degree and worked as a

PE, Strength and Conditioning

Coach. Ryan decided to go

back to the military and

began working for the

Department of Defense

running a youth sports

program. Although

he enjoyed the work

he was doing, he

grew tired of the

bureaucracy and

decided to step

away. In 2016,

after consid-

ering different
careers that
would support
his kids, Ryan

“jumped into

Kaplan, went to &

classes in person,

and in six weeks,

earned my license.”



Real estate proved chal-
lenging for Ryan in the
beginning. He started with
KW Partners while they
were off of Aeroplaze Drive,
and he didn’t have a sale for
seven months. Ryan shares,
“When I got out of DOD, I
didn’t have a real sphere of
influence. It took time for
me to network and create

a sales market sphere.”
Even though he had a

rocky start, Ryan closed

14 sales the remainder

of that first year and

won Rookie of Year.

“To create my sphere,
Itried to do as much as

I could face to face. I got
involved in home shows,

bridal expos, car shows,

golf tournaments and client
appreciation events. I am also
part of nine networking groups,
and try and be part of the commu-

nity as much as I can.”

Today, Ryan has closed over 100 trans-
actions and is one of 75 agents in the
world that helped create the Artificial
Intelligence (AI) program for Keller
Williams. Given his background in
military combat communications, Ryan
was selected to be a Labs Advisor and
says, “We’re on the cutting edge of the

When you’re helping someone

newest innovations coming out of Keller

Williams. They spent $1.2 billion dollars achieve the AMERICAN DREAM,

and I feel fortunate to have helped create

that platform.” that’s pretty cool. I built my own
Outside of real estate, Ryan enjoys team, and seeing them SUCCEED
watching his kids play sports and sup-

porting their hobbies. He also collects and PROSPER as well, that’s a

baseball cards and Marvel movie cards .
and is active in the community. Ryan huge thlng fOI' me.
finds helping people to be most rewarding

part of real estate. “When you’re helping

someone achieve the American dream,

that’s pretty cool. I built my own team,

and seeing them succeed and prosper as

well, that’s a huge thing for me.”

18 - July 2021




i
Serving Those Who Have Served Us |

The VA Loar gram helps military veterans,
reservists, active-duty personnel, and eligible
surviving spouses of a military veteran become
homeowners by offering numeraous

Requires ZERO down payment

Has ZERO Maortgage Insurance

(Offers lower rates than conventional loans
Offers ZERO closing cost options

Ofers an ability to purchase one of

THOUSANDS of VA eligible homes

and start building long term wealth...

DAVE SLATER

AREA MANAGER | NMLS #257366

- (719) 332-7497
- DSLATER®@SIL.COM
DAVESLATER.SIL.COM

5675 DTC Bled., Sulte 250, Gresnwood Village, CO

e AT N

Synergy One Lending

THE MODERN MORTOAGE EXFERTENTE™

Syregry One Lendng b M
- Lk Sy Qe Lending,

Proparty Approval Bgual Hotns

R0/ 235 T Caming Ded Roo K 150, 5an Disgo. CA T210G. Toll Free 8 (358)
i hiconsed in B dollowing sdates: OO G, W AH Louns 2 Sobiect 1o Creditand
ender, www nmiscersemencorss.ong SIL0SILL0

20 - July 2021

« High quality, high style

« Great closing gifts to leave a
lasting impression

|« Custom labeling and packaging
« Local, small business with
excellent customer service

5214 N. Nevada Ave. Suite 130
Colorado Springs, CO 80918
719-632-5160
VeniceintheSprings.com

|
nnnow r Mayﬂuu;'er E

Moving & Storage Co., Inc.

W{H»ﬁ?ﬁf C&fﬂr{z&b Qprﬁ}*zy\?

Residential Moving
Office Moving
Corporate Moving
International Moving
Specialized Moving

Warehousing
Distribution
& Storage

CALL US TODAY!

719.573.3460

www.arrowmoving.net

Agents, do your clients need Property Management?
Qur team can Help!

...and we will LET YOU KNOW
when your clients are READY TO SELL!

/ﬂ\:\\ PEAK HOME

\. / PERFORMANCE

RADQS
O TEAM &)

Colorado Best Team
@Pikes Peak Dream Homes Realty
(719) 265-5600
COLORADOBESTTEAM.COM

» NO HIGH-PRESSURE SALESPEOPLE
- HIGHEST EPA CERTIFICATIONS

+ 10-YEAR PARTS WARRANTY ON
INSTALLED HVAC EQUIPMENT

W i 9
| B PILLARTOPOST

HOME INSPECTORS

The Inspection
Advantage

Whether your clients are buying or selling, a Pillar To Post

home inspaction will give them peace of mind about the home

* Choice of Home Inspection Packages
* Report printed on-site
» Convenient scheduling

Stewart Ritter
719-494-5313
stewart.ritter@pillartopost.com
pillartopost.com/stewartritter

Joshua Deck
719-633-5639

joshua.deckapillartopost.com
pillartopost.com/joshuadeck

——




in the know

Want Your Face In
One of Our Ads?

FUN FACT: Every business I have signed on to advertise in Real Producers was }
referred to us by a top-producing agent in town! That’s why, when you see Rampart >
Roofing’s ad on our front inside cover and A Precise Home Inspection in our back inside
cover, you have Greg Luczak and Cherise Selley share their experiences with them. In my

opinion, this makes a highly effective ad and I want more of them!

I would love to have YOU share your positive feedback with one of our vendors

to possibly use in an ad!

To make this happen, please shoot me a quick email with your headshot + your
positive comments (the shorter the better) and I will approach the vendor to

see if they would like to include it.
SHARE A
TESTIMONIAL
. -
Thank you for your influence and readership! FOR ONE OF
OUR PREFERRED
VENDORS!

Email your testimonial to brian.gowdy@realproducersmag.com

GROUND FLOOR

HOME INSPECTION, LLC » 719-641-1555 Dowyou have big dreams for new Home? At Guaranteed Rate,
= we're ready to help, with all the tools, technology, and dedicated
support you need to make those big dreams a reality,

Al N -:Fu:lkw...-lmmﬁ_,
G i ey BT s T ,mﬁlﬂhﬂ_

Contact me today to learn more!

Chris Franquemont
Sr. VP of Mortgage Lending g uara ntEEd
O: (719) 309-0406 | C: (719) 337-3021

Rate.com/ChrisF | ChrisFié@rate,com
1125 Kelly Johnson Blvd, Suite 340 Colorado Springs, CO 80920

E I.H.I'\.\.IIII:IIJ!".-H.'.IIID!HI' |-.r..|| B |Ihh'|l TR '_.; 4
EE + LS & 31613; For licensing be formatlon vis
Eea -=“II :J];"“i

'T' 10053 |
orasorg. = AT 14R1Y N, Kierkand Bl 1600, Soottadale, AT, E5 254, Marigage Banker Bicenwe FOR0707E = (0: Regubated by the Division of
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BROADMOOR BLUFFS REALTY

Cindy Grey had quite the career as an Air Force Officer
before making a switch and becoming a real estate agent.
‘While in the Air Force, she worked with communication
satellites, worked on launching rockets and even had the
privilege of working on two presidential inaugurations!
Interestingly enough, she earned her real estate license
while serving in the Air Force in CA. She says at the time
the decision was “a matter of survival” and she had a foot
in real estate as a way to help supplement her income. Fast
forward to now, and Cindy’s the owner of a bustling real
estate business and has provided training and mentoring to
many other agents along the way. But, as with anything else,
nothing worthwhile ever comes without hard work and it’s
definitely taken hard work and dedication to get to where

she’s at today.

Cindy grew up in York, PA and received a Secondary
Education of Mathematics degree from Shippensburg
University. During high school and college she worked in a
couple of different cafeterias. While she enjoyed the work,
she says she quickly learned it was not how she wanted to
earn a living full time. After college she met with an Air
Force recruiter who was looking for recent graduates to
recruit into the Space Command field. She initially signed
up for four years and during that time earned a master’s in
education. She fully intended to leave the Air Force and turn
her focus towards teaching but what started out as a four-
year decision, quickly turned into 21 years! Cindy’s Air Force
service has taken her all over and it’s what first brought her
to CO in 1985. She says she loves the abundance of mountain
activities CO has to offer and has enjoyed her fair share of
camping, white water rafting, skiing, and hiking, to name

a few. However, she recalls California’s Bay Area as being
one of the most interesting places she’s lived. She says the
combination of beautiful weather, scenery and culture (to
include any type of delicious food you can imagine) are some
of the things she loved about the area. All of that coupled
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with its proximity to Los Angeles, the wine co s well as
the area being a tech hub, left little to be de

resident in the 1990s. Cindy loves the beach so, of course, if

s a Bay Area

she could live anywhere it would be on a Caribbean island.
But, in keeping with reality she says she plans to retire to
Florida’s east coast where she and her husban'd, Brian, have a
beachfront condo.

Cindy made the dive into real esta gxll time once she retire
from the Air Force in 2006. She
space and hired a few agents to wo

chased a commercial office
gside‘er. But, a

luck would have it, shortly after all these exciting changes,

the housing market crashed. In order to stay afloat, Cindy had
to get creative. She leased a portion of her space to a mort-
gage company and did property management for her military
friends who were unable to sell their homes due to the market.
On top of all this, Cindy was raising her two young boys,
working towards her MBA in t nings (in order to get her

CINDY SAYS THE AIR FORCE ALSO

“ INGRAINED HONESTY,
SERVICE BEFORE SELF AND
EXCELLENCE IN ALL I DO. ,’

e

e

GI Bill’s housing allowance) and cleaning
the commercial property herself because
she couldn’t afford a cleaner! To say times
were stressful would be an understatement.
She began to realize she needed to get an
automated system for her business because
it was growing immensely. It was around
this time she met Brian, who she describes
as a “lifesaver”. Once they got married he
began helping her with the business and
they were able to incorporate a property
management software program to help ease
day-to-day operations. Although there have
been many challenges, Cindy says there’s
never been a time when she truly wanted
to quit. She says there have definitely been
some bad days but there have also been
really good ones. She says the good days far
outweigh the bad and make up for some of

the bleaker moments.

Cindy and her husband, Brian, met while
they were both in the Air Force in Colorado
Springs. She has two boys, 24-year-old
Michael and 21-year-old Ryan. Michael
works in computer programming and is cur-
rently living in Seattle. He plans to return
to NYC later this year where he had been
living prior to Covid-19. Ryan is a senior at
the University of Northern CO where he’s
studying business. Cindy says he loves fast
cars, planes and rockets and plans to start

pilot training after he graduates.

Cindy credits her time in the Air Force
with helping her become the person
she is today. She admits the 12
weeks she spent in officer training
school were “some of the worst
ever”. But she also says the
experience was a valuable one
that instilled integrity and
leadership skills. She says
the Air Force also “ingrained
honesty, service before self
and excellence in all T do”.
These are values she puts
forth into her work today
as she helps others navi-
gate the real estate market
in her community. Cindy

says things really started



to click once the market recovered.
She had 16 agents working for her
and no longer had to watch every
single penny. She says “those are the
good times”! Cindy prides herself

in knowing so many homeowners
and loves being able to provide new
buyers with valuable information.
Today, she’s the owner of Broadmoor
Bluffs Realty and considers herself
an expert in the southwest part of
Colorado Springs. She’s knowl-
edgeable with information related

to Cheyenne Mountain school
district, military issues, soil issues
and other issues regarding homes

in the Spires/Broadmoor Bluffs
neighborhoods. She acknowledges
she has so many others to thank for
where she’s at today. She’s thankful
to her husband, Brian, for always
being there when she needed him.
She’s also thankful to some of her
early REALTORS® as well as one

of her lenders, Judy, for teaching
her so much about real estate loans.
Additionally, she’s thankful to her
boys for patiently putting up with
interrupted family time due to phone

calls and real estate emergencies.

Outside of real estate, Cindy enjoys
spending time at the beach, vol-
unteering at the Cape Canaveral
Lighthouse Foundation, reading and
making “the perfect Pina colada”.
She also strives to raise great sons
and is passionate about helping oth-
ers make money through real estate.
She wants to continue giving back to
her community. When her children
were in school she volunteered with
Junior Achievement and was a mem-
ber of the school’s PTO. These days,
she’s more interested in politics.

She wants to eventually enter into
politics, using her strong leadership
skills and experience to help bring

about positive change.
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When Janna Mulder started volunteering for the PTO at
her children’s school, she did not imagine it would lead to a
robust career in real estate, but that is exactly what ended
up happening for her. Having previously worked in property
management, the jump into real estate was not a complete

career shift, but it was a risk nonetheless.

Janna and her family moved from MI to Colorado Springs
in 2011 for her husband, Troy’s career. He now serves as a
VP of human resources with Young Life at its headquarters
in CO. At the time, Janna had worked various jobs includ-
ing running a preschool coop, working with adults with

special needs as well as working in property management.

»» standout REALTOR®

Written by Ingrid Bruske
Photography courtesy of Katie Luster-Work
of Katie Marie Photography

However, she says throughout the years she was a stay-
at-home mom for a lot of the time while her children were
growing up. When her daughters were attending Cheyenne
Mountain High School she began volunteering with their
PTO program and met Cindy Grey. As they began to know
each other, Cindy, who was a broker at Broadmoor Bluffs
Realty, encouraged Janna to get her real estate license.
Janna says real estate appealed to her “because I wanted
something that would fit into my family’s schedule” and
real estate was something that could provide that flexibility.
In 2013, Janna earned her real estate license and she and

Cindy have been working side by side ever since.
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In looking back on her first year in real estate, Janna
says “it’s not an easy business to break into” and
admits that at times, there were some difficulties.
However, she credits her upbringing and the values
her family instilled in her with helping her persevere
through the challenging times. Janna says growing up
with three brothers was a valuable experience in that
she learned to “be scrappy and hardworking”. She
says her parents instilled a good work ethic in both she
and her siblings from early on. In addition, she wanted
to stick it out and help provide for her family. She says
it took about a full year to get into a rhythm and start

to see success.

One of the things Janna says that help her stand out in
her work is her emphasis on communication. Having

a communications degree, she says communication

is very important to her and she makes a conscious
effort to always be available, responsive and attentive
to, not only her clients, but other agents as well. She
values relationships and enjoys making connections
with others. Janna says real estate has provided so
many wonderful opportunities to meet so many dif-
ferent people. She says she feels very privileged to be
able to know her clients and work with them in such a
capacity. She says had she not made the jump into real
estate she probably would have missed out on such

unique opportunities.

Above all, Janna values her family. Janna and her
husband, Troy, met during college and married shortly
after they graduated. They then moved to Indiana
where Troy attended law school and ultimately prac-
ticed law for a period of time. They ended up moving
back to MI after he changed careers and took a job

in ministry with Young Life. She recalls being a bit
apprehensive about the drastic career change at the
time but says she supported her husband as they both
felt it was God’s calling. They have three daughters,
27-year-old Ellie, 24-year-old Kate and 20-year-old
Maggie. Ellie is married, lives in CO and works as a
writer. Kate lives in Birmingham, AL, and is a nurse
in the children’s emergency department. Maggie also
lives in Birmingham, where she’s a college freshman
focusing on mission work with a minor in Spanish.
Colorado is home for now partly due to its beauti-

ful weather and mild winters. When thinking about
any other place she’d rather live she says the biggest
determining factor is accessibility to her family. Janna
thanks her husband for helping her get to where she’s
at today. She says “he’s the risk-taker in the rela-
tionship” and says he’s always confident in her and
believes in her wholeheartedly. She also thanks Cindy

for her encouragement, support and mentorship.

When she’s not helping people buy or sell their homes,
Janna’s busy helping others in the community. She has been
a volunteer with Habitat for Humanity for the past couple of
years and is currently a member of their board. She also vol-
unteers for Capernaum, a program at Young Life for children
with special needs. In addition, she’s part of the Pikes Peak
Association of REALTORS®.

Outside of work Janna used to be an avid runner. But after
years of wear and tear on her knees she now enjoys pickle
ball and hiking the beautiful trails in the area. She and Troy
also enjoy playing couples golf as a way to unwind and

spend quality time together.

Overall, Janna enjoys real estate because it combines both
people and business. She feels it provides a good balance for
her. Janna says her hope is to make a positive impact one
person at a time. She strives to be compassionate and says
what’s important to her is for each individual she works

with to feel listened to and understood.
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EXCELLENT SERVICE & COMMURNICATION | LICENSED IN 39 STATES
DIRECT LENDER | AVAILABLE 7 DAYS A WEEK | HABLO ESPARNOL

BentonCapital

Mortgage Lending

719.419.9663
bentoncap.com
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Mike and the team at Benton Capital are consummate professionals!

They are very competitive with fees and rates and give excellant customer
Mike Benton service. They always do the right thing! We are proud to recommend them,
DIVISION PRESIDENT

HAASH IEORR John & Jean Wheaton | The Wheaton Team

Our team is known for delivering an elevated experience for our real estate partners and their clients.

<2 ALINK

Insurance Services-

HOME |

AN INSURANCE ADVISOR YOU

AND YOUR CLIENTS CAN TRUST

BUSINESS - I recommend Kody Miller with ALINK Insurance

- Services® to all of my clients as they go through the
buying process. Most realtors don't realize how
cruclal this step is for their buyers. He's able to shop
to get them the best coverage while also saving them
money, and gets it done QUICK! | highly recommend
Kody and am thankful for his integrity and honesty
with each and every client. 4

- Mason Buck | Coldwell Banker Realty

Kody A. Miller, TrA

Senior Insurance Advisor
Kody@ALINK2ins.com | Direct: 719.219.8505 | Cell: 719.494.9718 | ALINK2insurance.com
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CALL TODAY!I  719-789-32

b)) N2DIGITAL

BRING YOUR WEBSITE TO LIFE!

Your business should be

bringing in more leads
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holding you back!

www.digitaln2.com
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partner spotlight

Aesthetic Medicine

Rachael Gabnay, Office Manager; Dr. Patrick Carter, D.O.; Katrina Freestone, | Licensed Esthetician; Irma Mckeirnan, | Aesthetic Nurse Injector
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Glow Aesthetic Medicine
proudly offers an
impressive number

of services such as

laser treatments, body
sculpting, liposuction,
facial rejuvenation, skin
care and wellness, but

it’s the dedicated staff at
Glow that work to really
set their business apart.
Dr. Patrick Carter opened
Glow Aesthetic Medicine
14 years ago, and is
dedicated to providing the
highest-quality medical
aesthetic services in a safe
setting. His team prides
themselves on making
patients feel comfortable
and relaxed, while also

achieving amazing results.

Two of Dr. Carter’s longtime staff
members are Katrina Freestone

and Irma McKiernan. Katrina is an
experienced Licensed Paramedical
Esthetician/Laser Technician, who
has been practicing in the field of
aesthetic medicine since 2002. Irma
has been a Registered Nurse for 24
years, and she works with all cli-
ents to achieve natural and tailored
results. Katrina and Irma make a
point to focus on excellent customer
service and achieving natural results
for their patients. Katrina says, “I
believe in building a relationship and
trust with our patients, so they can
feel confident inside and out.” Irma
agrees, saying, “We focus on natural
results. We want all of our patients to
look refreshed and rejuvenated, but

not over done.”

Dr. Carter, Katrina and Irma, along
with the entire staff at Glow, are
proud to offer a wide variety of
medical aesthetic services to their
patients. Mira Dry is one of the most
popular services which reduces
underarm sweat, odor and hair. In
the area of laser treatments, they
offer laser hair removal, laser skin
resurfacing and Intense Pulsed
Light (IPL.) There are many options
for body sculpting and liposuc-

tion including VASERIiposuction,
Cynosure SmartLipo, truSculpt 3D
and Glowlean Injections. For facial
rejuvenation and skin care, Glow
offers ten services including their
latest treatment The Glowtox Facial,
Stem Cell Treatments, Thread Lift

Treatments, Microneedling, Botox and

Dysport, Fillers, Collagen Stimulating
Injections, Medical Facials, Acne
Treatments, Vi Peel, VascuTouch and
Hair Growth Treatments. Lastly, in
the area of wellness, Dr. Carter offers

Hormone Replacement Therapy.

Katrina says, “Customer service and the
relationships we build are really import-
ant to us. We get to know our patients,
and we know their name when they
come in. We only do procedures that
will benefit them and make them happy.
We don’t want to spend their money

for them, and that keeps people coming
back because they trust us. We like to

treat them as friends.”

Irma agrees with this sentiment. “Our
customer service is something we’re
known for and are excellent at. People
come back, because no one wants to go
into the community and have someone
ask them what work they have done.
‘When they come here, they want a nat-
ural result, and that’s what they’re going
to get.” Irma and Katrina also point to
the fact that Dr. Carter is very passion-
ate about the body contouring he offers.
“He’s a perfectionist in that area. It’s
very important to him that people get the
results they’re looking for, and he spends
the time on the front end to make sure he

gets the results they want.”

Katrina and Irma both find their work
extremely rewarding. Irma says, “I have a
passion for aesthetics. I've done different
things throughout my nursing career, and
this allows me to be creative and help
people feel their best. I love doing this,
because it makes people happy.” Katrina
says, “Passion is a powerful word for
what we do here. I believe that passion
shows through when you're working.
Patients can see if you're passionate or
not, and I think that’s what sets us apart.
If you’re not passionate about this busi-

ness, you won’t do a good job.”

The medical aesthetic business has

evolved over the years. Both Irma and
Katrina do a lot of research to find the
latest options and love that Dr. Carter

supports and trusts them to add new
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Katrina Freestone,
Licensed Esthetician; Irma Mckeirnan,
Aesthetic Nurse Injector

services as technology and products
become available. Irma says “I want our
patients to have the very best results

for the money they’re spending. We're
always looking for new ways to promote
collagen growth and keep them looking
younger.” Katrina says, “We're very
particular about the products we sell
here, and we want the very best. We
have a chemist that has come up with a
skincare line, so we have our own label.”
Recently, Katrina has had success treat-
ing challenging acne with a proprietary
skin care treatment she developed using
stem cells, salicylic acid, neurotoxins,
green tea and hyaluronic acid. When
someone comes into the office with a
unique situation, the staff researches
and tries to help them, even if'it’s
something they haven’t seen before. The
entire team at Glow truly wants to help

their patients find solutions.

Glow is also passionate about giving
back to the community and donates to
many silent auctions, school fundrais-
ers and non-profit events. Some of the
organizations and fundraisers they’ve
donated to include American Cancer
Society, St. Baldrick’s, Colorado
Springs Conservatory, Cowgirls &
Cocktails, Susan G. Komen Race for
the Cure, STOP! child trafficking now
and Children’s Literacy Center.

The staff at Glow knows it can be dif-
ficult for someone moving to the area
to find a practice where they can feel
comfortable getting medical services.
Glow wants REALTORS® to know
that they can feel confident in recom-
mending Glow because they have great
results, a great reputation and great
reviews. Andrea Wright is a patient
and writes, “I LOVE Glow Aesthetic.

I beligve in
building a
relationship and
trust with our
patients, so they
can feel confident

inside and out.

T had called around to a couple differ-
ent cosmetic surgery establishments
before reading the reviews and doing

my research on Dr. Carter. I decided to
go in for a consultation and was blown
away by the friendly front office staff
and Dr. Carter’s professionalism and
friendliness. I have since referred my
mother for cosmetic surgery that she is
extremely happy with, AND my husband
is now seeing Katrina for PRP. I will con-
tinue to refer my friends and family to
Glow and look forward to working with
them in the future.” Another patient,
Dawn Dawson, adds, “Despite a tough
year Glow is still going strong. I left the
original review over a year ago and they
are still impressing me with their quality
of service and incredible offerings!! Dr.
Carter and the team are the absolute
best in the Springs!!”

If you are interested in any of the services offered by Glow Aesthetic Medicine, they welcome you to make an

appointment to see how they can help. Please contact their office at 719-598-2000 or visit glowam.com.
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ENNEY & COMPANY
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Although Mike Kenney comes from a long line of
REALTORS®, he did not originally intend to go into the
family business. Mike’s grandfather, mother and father all
were real estate agents, but Mike went to college with the
intent to do business internationally and making a positive
impact globally. While in college, he came to the realization
that “If you understand real estate, there’s no place in the
world you can’t go,” and he decided to become a third-
generation REALTOR®. He earned his license in 2000 while
still in college and later earned his MBA. Mike appreciates
that he is able to make an impact internationally while

pursuing his goal of helping others through real estate.

Mike is a Colorado Springs native and loves every-
thing about living here. “We have the perfect
climate, breathtaking views and every outdoor
adventure you’d ever want.” Mike grew up the oldest
of nine kids and had two businesses growing up,
lawn maintenance and snow removal and a remod-
eling business. Mike attended Taylor University in
Indiana, where he met his wife Becky when they
were both college athletes recovering from knee
injuries. They met in the Physical Trainer’s office,
bonded over torn ACLs, were married after grad-
uation and moved back to Colorado Springs where

Mike’s real estate career began to take off.

Kenney & Company was founded in 1985 by Mike’s
mom and dad, and Mike took over the firm in 2011.
Mike’s vision for the company is summed up in the
Mission Statement “GROW, Steward, WIN.” GROW is
acronym which stands for Goals, Realities, Options,
Who, What, When and Where. Steward is all about
taking care of the opportunities in front of the team,
including clients, development projects and everyone’s
families. WIN is also an acronym standing for What’s
Important Now, which reminds everyone to stay

focused among the chaos of daily real estate demands.

Mike says the most fulfilling aspect of
real estate for him is “Definitely the
people and the impact we can make
helping them accomplish their goals at
all levels, whether it’s their first home
or a multi-million-dollar development
project.” He credits his success and
the success of the firm to the amazing
team at Kenney & Company, which is
comprised of a diverse group of indi-
viduals, including family, friends from
elementary, high school and college and
past clients who have gotten into real
estate. “It’s a fun group of people from
different walks of life who have found
their way with same heart and passion

for serving others.”

Mike would like to acknowledge and
thank his hard-working team, including
Office Manager Kat Swiney, Executive
Assistant Calvin Tucker 11, Transaction
Coordinator Lauren Rowland, Director
of Operations Ryan Schierholz and
Marketing Coordinator Nicole Collins.
He also has high appreciation for

both his Executive Team, comprised

of Aaron Moore, Ryan Schierholz,
Brandon Burnett and Evan Bernbei,
along with his Leadership Team, com-
prised of Tom Kenney, Dan Kenney,
Chrissy Adsit, Sara Smith, Calvin
Tucker II, Aaron Moore, Matthew
Orsillo, Mike and Michelle Bies, Ryan
Schierholz Kat Swiney, David Hasbani.
Mike shares, “The diversity of perspec-
tives helps us to fully serve everyone.
It also helps us to evaluate cutting-edge
practices and make sure we'’re staying
current in every aspect of real estate to
serve our clients and our agents. There
is strength in multiple perspectives to

create a unified vision.”
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Given that he is a third-generation REALTOR®, Mike believes his long-stand-

ing exposure to the industry and seeing it on a national and international

level gives him a unique perspective as an agent. Also, having over 20 years
of experience “has given me the opportunity to figure out what people’s goals
are, how we help them accomplish those goals and set their needs above oth-
ers. We can also help people navigate the chaos of the market, since we’ve

seen so many ups and downs with different markets.”

-

56

If you
UNIDERSTAND

real estate, there’s

Some of Mike’s greatest influences in his life have been his own

family. “My grandfather who was in real estate had a big impact
on me, and my own parents had a major impact as well. They
prioritized family even though they were running a business, and
they were always present at our events. I have friends I grew up
with who are still friends today. Lifetime friendships have been
made from the bonds of playing sports together. I've been blessed

by many other mentors in business as well.”
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to know the love of God, seeing people’s needs met in the commu- E) Ig IE Iﬁ @@T
nity and getting plugged in to local non-profits to make a difference.
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opportunity to build relationships. Just like planting a crop, you've
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and every

it and keep watering it. If you take good care of people long-term,

you’ll always reap what you sow, you’ll reap after you sow, and
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right reasons makes all the difference.”
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https://agents.farmers.com/mhendrickson
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MATT &
MELISSA
MUNRO, owners
of Rampart
Roofing, just
celebrated their
22nd wedding
anniversary!

around town €4

FUN FACT

To read more about your fellow agents, add Brian Gowdy on
Facebook. He posts short bios and fun facts about each agent

to his personal page!

FUN FACT: WINDY BAILEY’S roller derby name is “BeatHer
Bailey” and was voted “Most Feared” on the track!

48 - July 2021

About Your
Fellow Agents

If you haven’t met Brian yet, he would love to meet
you! Brian’s contact: 719-313-3028; brian.gowdy@
realproducersmag.com; or Facebook Message him!

STACY KIBLER love sports! Volleyball, basketball, baseball, demo
derby’s and especially football. She’s always the loudest fan,
especially when her boys are participating.

AMY THOMPSON was born at Memorial Hospital right
here in Colorado Springs. She eventually became a candy-
striper at Memorial Hospital as a teenager and volunteered
there for a few years.

EL

DOUG BARBER is an Eagle Scout!

crealie
carpet

czte
Restoration

e
CleaniounOwn

719.641.8600

www.ColoradoSpringsCarpetClean.com

"Every time we have ever used Creative Carpet
Care and Ameridri, the job has always been done
with excellence! They are our "Go-To" and we
cannot recommend them enough!" —Andrew &
Wendy Weber, The Cutting Edge Realtors

Carpet Cleaning | 24/7 Water Restoration

719.388.8509

AmeriDri.com

\a)
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WPFG National Title Insurance Company-

a Williston Financial Group company

,-_-r

A BETTER
CLOSING
EXPERIENCE
FOR
EVERYONE

5-star closings. More referrals.

WFG’'s MyHome® provides you and your clients
unparalleled transparency, real-time updates,
and post-closing home information in a secure
web environment. All this and more, right at your
fingertips.

Personalized communication via text, email,

or dashboard notifications alert all parties
involved about important milestones, creating
confidence in the timelines that lead to a
successful closing day. MyHome has been
designed with you and your clients in mind and
works seamlessly on any device.

Contact your local WFG Sales Representative to
schedule a demo.

WFG National Title Insurance Company
8610 Explorer Drive, Suite 105. Colorado Springs, CO. 80920
Office: 719 598 5355

MyHome

Instant access to
essential file details

Contact information
for all parties involved

Timeline view of the
entire escrow process

Real-time updates
via text, email,

or personalized
dashboard

Introduction and prior
to close videos of the
escrow officer

Access on desktop,
tablet or mobile

colorado.wfgnationaltitle.com

A\ A PRECISE

HOME INSPECTION

NOW OFFERING
ROUTINE HOME
MAINTENANCE PLANS
FOR HOMEOWNERS!

HOME INSPECTION
Sz, 2007

‘ ‘ Tom George and the entire group at
A Precise Home Inspection have a proven
track record of providing top-notch home
inspections for our clients. Tom is a leader in
the inspection industry. He goes to great
lengths to make sure they go above and
beyond for our clients and us. We trust them
because they are extraordinarily proficient and
take the time to explain the report to the client,
which equips them with the knowledge to
make the best decision about the purchase.
They have saved our clients from moderate to
huge cost inspection items that would have
otherwise gone unnoticed, even in new
construction. We cannot thank them enough
for their service and attention to detail. ’ ’
- Cherise Selley

. | L
Shawn Eaton, Jessica Martinez, Ryan Lewis, Janet
Whiteman, Tom George, Jacob Dehart

Katie Marie Photography

Thermal Drone Inspections Convenient Communication Happy Customers
Imagery-Certified
-No roof is too steep
or snowy to reach!
-Licensed by the Federal
Aviation Administration.

Complimentary Thermal
Imagery with
every inspection

-Online Scheduler Reports reviewed to 800+
-Reports Built and ensure your clients 5-Star
Delivered On-Site  understand their report Google Ratings

Schedule Your Client's Inspection Today!
APreciseHomelnspection.com ¢ 719.272.0100 e office.aprecise@gmail.com



5556 Tech Center Drive, Suite 110, Colorado Sprin
Phone: (719) 884-5300 - Fax: (719) 88

Empire Title of Woodland Park
350 M. Pine St., Woodland Park, CO 80863

Phone: (719) 686-9888 - Fax: (719) 686-8208
WWW.empirewp.com

Empire Title of Canon City
1220 Main St., Canon City, CO 81212

Phone: (719) 275-4900 - Fax: (719) 235-5029
www.empirecanon.com

A locally-run company In Its 18th year of serving the Pikes Peak Reglon




