CINCINNATI

REAL PRODUCERS.

CON--N_EC.TJNG' ELEVATING. Mr!rNS,PT.L,RING

TOP 150
STANDINGS

FEATURED PRODUCER

M!alt Glbler, TN,

" SPONSOR SPOTLIGHT

I “ :' -y e g B -|.J [of ,* M' f'i ri' l'f' o
. _ Nl ri . )
*- - : * REALTORO TO WATCH
iy A e | b e - - i b -':’.'-*.I.__, LA g 0T =L 8 I
"!:_:.. r:”‘”: :I :... , ..-.‘.t;_ by, 2 ;rr-#:rq_ = — = .-‘.-_. L-_-_ '_:: S a : — E/MA . > J
B 2 = e 0y -
Sl  RISE“RYANROWLEY. K w-.-*."* 1S SEVEN HIL
' 3 =y » RTAN RUVVLL T, N =l = (S L
f' _-_-l'*-.\.:‘ﬁ ---'I-"'_-'..'-.....-':-- "—.- J_," = - ;,:I._,:."_-_n-_ - . .
e iy TS R i - . - J'-— ik o e
e ' Bhoto! Wi ot P A s e -*-a-...l' 'n-.-io..-g.. L S|
i “-—' . . y - . " sy . §
ﬁ .I-



AMERICAN HOMELAND
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Help our clients see
thez - future.
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REMODELING

As you work with clients to place them in their next home, you now

have another powerful offering. If you and your clients discover an existing
home, be sure to share the creative wonders of Zicka Remodeling with
them. This incredible resource can enhance a home’s current layout or
build onto it. Maybe a new kitchen is in order. Or a breathtaking great
room helps seal the deal.

Here’s how it works. Zicka Remodeling’s award-winning interior designers
spec the look and style your clients desire. Once the client is satisfied, Zicka
Remodeling make it all happen. Based on client-approved CAD renderings,
the artisans build out the space and bring the transformation to fruition.

This complementary resource opens a new door for closing more deals.

Zicka Remodelin
C&W Custom WOgOdWOI'king Contact Zicka Remodeling at 513.247.3500 or via email at 7 AREA LOCAT'ONS

juliez@zickahomes.com. P L U 5 A M O B ' L E 0 F Fl c E
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FASTEST GROWING HOME BUILDER IN GREATER CINCINNATI
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Mt. Lookout | 3518 Kroger Ave. | 2,991 Sq. Ft. | 4 Beds/3.5 Baths | $865,000 Clough Chase /Anderson | 2 Story | 3,533 Sq. Ft. | 4 Bedrooms/3.5 bath | Starting at 659,000

Visit our newest development, Clough Chase, in Anderson. ChoughChase.com ‘
15 wooded homesites offering customizable floor plans to fit your lifestyle. E/
A

S E

coLDWeLL

sl Patrick Gunning Cathy Hall
WEST SHELL Coldwell Banker Agent Ashford Homes Sales Consultant

Cigm = 513-300-6929 513-442-5555



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CUSTOM FRAMING
ASM Custom Framing
(513) 763-9373
www.asmcustom
framing.com

CUSTOM HOME BUILDERS
Ashford Homes

(513) 445-1800
ashfordhomesohio.com

Zicka Homes
(513) 247-3500
zickahomes.com

ESTATE SALES
Everything But The House
Shannon Dager

(888) 862-8750

ebth.com

FURNITURE BANK
New Life Furniture Bank
(513) 313-0530
www.nlfurniture.org

HEATING/ AIR
CONDITIONING
Greater Comfort Heating
and Air Conditioning
(859) 491-4915
greatercomfort.com

We Give Your Buyers the
Security They Deserve!

8 enthusiasm, for the home | ultimately purchased! |
appreciated his common sense explanations about the
inner working of my home, and trusted him fo let me
know the dlear areas of concerns, as well as the simple

fixes. He goes above and beyond...from his thorough
report with photographs, to being easy to reach, and
easy fo like!" ~Molly

Contact

(513) 379-7988

6 - July 2021

HOME INSPECTION
Horizon Point Inspections
(513) 831-1200
www.inspecthorizon.com

IPA Inspections
(513) 379-7988
Ipalnspections.com

Pillar to Post Home
Inspectors- The
Capuano Team
(513) 771-6689
https://cincinnati.
pillartopost.com/

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

HOME STAGING

Design To Market LLC

Jo Potvin

(513) 265-0952
www.designtomarket.com

Eye 4 Design Interiors
Sharon Colvill

(513) 916-0500
www.eye4design
interiors.net

HOME THEATER/
HOME AUTOMATION
TECHNOLOGY
Hanson Audio Video
(513) 563-0444

HOME WARRANTY
Achosa Home Warranty
Jenna Wheeler

(937) 474-1866
www.achosahw.com

FPL Nextera Home
www.nexterahome.com

Old Republic
Home Protection
Deana Hayes
(513) 305-9179
www.ORHP.com

INSURANCE

Edwin O. Young Il --
State Farm Ins.

(513) 631-6699
www.oakleyinsurance.net

LAW FIRM

Leo Grote LPA
(513) 554-3000
leogrotelpa.com

Yonas and Rink LLC
(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
1st National Bank

TR Wise

(513) 238-0999

Annie Mac Home Mortgage
(513) 769-2071
tony-annie-mac.com

C4 Residential

Rick Ruehlmann

(513) 247-7859
www.c4residential.com

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Motto Mortgage
(419) 906-2082

Mutual of Omaha Mortgage
Mike Bowers
(800) 589-8430 x310

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Stockton Mortgage
(513) 486-4133
stockton.com/cody-coomer/

MORTGAGES

AmeriFirst Home Mortgage
(513) 985-3000
www.amerifirst.com

MOVING COMPANY
Big Blue Moving
(859) 608-2583

PHOTO BOOTH/EVENT
ENTERTAINMENT
Signature Photo Booth LLC
(513) 443-2050
www.signaturephoto
booth.com

PHOTOGRAPHY &
VIDEOGRAPHY
Tim Spanagel Photo
& Video

(513) 374-8656
timspanagel.com

RADON GAS TESTING
Geiler Company

(513) 574-0025
www.geiler.com

RESTORATION
Dry Effect

(513) 463-2121
www.dryeffect.com

TITLE AGENCY

AllQuest Title Agency LLC
(513) 563-6161
www.aqtitle.com

Title Agency

(513) 863-9100
www.americanhome
landtitle.com

Prodigy Title
(513) 870-9070
myprodigytitle.com

American Homeland

CS Title Agency
(740) 335-6645
cstitleagency.com

Cincinnati Real Producers - 7



MEET THE CINCINNATI REAL PRODUCERS TEAM

Patrick Braddick Sandy Taylor Beth McCabe Emmi Abel-Rutter
Publisher Ad Manager Senior Writer Writer

Krista Silz Brenna Smith Geneva Eilertson
Photographer Photographer Reprint Coordinator

Interested in custom reprints? Contact Geneva for details: geneva@realproducersmag.com

- FAST, FREE
pre-approvals & advice We also offer
 Primary, vacation, & Refinancing Options:
investment loans available
, Lower Your Interest Rate
- Loans down to 580 credit score Lower Monthly Payinents
» Fannie Mae, Freddie Mac, LRSS
REAL ESTATE AERIAL PHOTO & VIDEO COMMERCIAL PORTRAITS FHA, VA & USDA Direct Lender Eliminate PMI or Cash out
Ready to attract your ideal Want a complete view of your Create a lasting impression for " . Renﬂvatiﬂn LoanS A\p’a”able
buyer?‘f::uuh::r phfu:n:i'hu$ will h:me or bF:Jsi:mss? ﬁmri:| ’ ynl.:r businies:: Pr:;:essi:nd . FIrSt“tlme thEbUYEf &
impress and help sell your images and video get the full portraits that tell a story and help 50 DOWN payment pl’DgramS
listing fast! picture! you lock your best!

CONTACT ME TODAY!

Krista Silz

TONY AUTULLO
513.912.0022 (o) BRANCH ronse 33993 ) _
513.304.4206 (c) - MANAGER ANNIEMAC HOME MORTGAGE
CincyPhotoPro.com ) NMLS# 20232

krista@cincyPhotoPro.com

Phone: 513-769-2071 I U LLO

' Cell: 513-461-9321 MORTGAGE TEAM

TAutullo@Annie-Mac.com
+ 1 i 3 X i -1 W
tony.annie-mac.com R O s G341 GH Lo SMSEI0L 0 e
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Written by Elizabeth McCabe
Photography by Tim Spanagel

Throughout her life, Lindsay Spears
has felt the calling to help people. She
began a career working with children
and enjoyed a very fulfilling career.
After purchasing a home in her home-
town of Trenton, Ohio, she felt that

calling change slightly.

‘When she purchased her home, she
saw what her real estate agents, the
Parker Team, did and was inspired.
Lindsay explains, “I had the feeling
that they were protecting me. I can’t
explain it. Buying a home is such a big
purchase. I wanted to be the light that
helps people through it. At the end

of the day, it’s not about selling but

building relationships.” She decided to
follow in their footsteps and become a
REALTOR® in December of 2015.

The scariest thing was making that
leap of faith, changing careers to
real estate. After real estate school,

Lindsay started selling homes and

realized that school was just the tip of

the iceberg. She still had so much to
learn and had a desire to learn more,
both for herself, and to be the best

agent for her clients that she could be.

Developing Her Talent
Now in 2021, Lindsay is a Top

Producer, with a very successful

team based in Trenton. Through hard
work and determination, she built
her brand from the ground up from a
brand-new REALTOR® to managing a

three-person real estate team.

“I took time to build myself, follow Top
Producers, and make sure I had the
knowledge so I could properly guide
someone,” says Lindsay. “Building
relationships with other agents and
other professionals in this industry is
imperative. I would also watch videos
nonstop on different negotiating tac-
tics — anything and everything I could
grab onto.” Lindsay worked at RE/
MAX Incompass and found her niche.
She sets herself apart with her excep-

tional customer service.

“I am always available to my clients,”
smiles Lindsay. “My clients’ needs are
always a top priority. I don’t look at
each person as a paycheck. I look at
them as an opportunity to earn their
trust and friendship. If the transaction
falls through, that’s okay. Trust and
relationships are everything.” Lindsay
has worked hard to build friendships
and relationships with each one of her
clients, getting to know them on a per-
sonal level to do her best to help them

in any way she can.

Lindsay’s team, The Spears Team, also
makes themselves available to clients
“all day and every day.” The Spears
Team consists of Lindsay; Emily
Hatfield, who is also a REALTOR®;
and Amanda Gray, the team admin,
who is working to pursue her real
estate license as well. With the three
of these ladies, someone is always

available to help with a client’s needs.

Lindsay always has her clients’ best
interests in mind. She is “super
aggressive” in fighting for what her
clients want. With expert negotiating
skills, she pushes transactions for-
ward to the closing table. She treats
each client like family, and it shows,

especially at the negotiating stage.

Cincinnati Real Producers - 11
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“My four biggest qualities are
honesty, transparency, loyalty, and
aggressiveness,” says Lindsay. “I've
worked really hard on those and
always try to stay consistent.” Being
honest and upfront are her most
important qualities. “They carry you

further than anything.”

Connecting with Others

Real estate is all about connections.
Lindsay develops relationships with
her clients, gets to know them, and
learns how to interact with them.
“Everyone has a different personality,”
she says. “Certain personalities need
to be guided in certain ways.” Lindsay
is careful to always follow up with
her clients, and always stay in close
communication. “Whatever it takes,

I’'m here to help them,” she says.

One of the hardest obstacles that
Lindsay has overcome is getting
people to know who she is and how
she works, especially in this market.

Lindsay, who is from the smaller

12 - July 2021

town of Trenton, didn’t let this obsta-
cle define her. “I'm finding ways to get
myself out there,” she says. “That has
been my biggest challenge.” She has
reached out to outside agents, which
has worked, as well as a combination
of different marketing strategies to
break into new markets. She has also
built a very solid foundation of her
business through word of mouth.
Friends of friends and past clients will
refer her, and Lindsay is most grateful
for the referrals. She is eager to do
everything she can so her clients feel
comfortable referring her to others.
“I am very busy, but I wouldn’t have it

any other way,” she smiles.

One of the best things about real
estate is the work-life flexibility.
Lindsay notes, “One of the reasons

I wanted to build a team is to make
sure I could maintain that level of
service to my clients. The busier I got,
I realized I needed more than one of
me.” A team was her answer, and The

Lindsay Spears Team was born.

Committed to Her Family and

Her Community

When Lindsay isn’t working, she
loves spending time with her family.
Married to her high-school sweet-
heart, Ryan Spears, they have been
together for 22 years. Ryan works

as an electrician for a large local
contractor. They are blessed with two
little girls, Allee (9) and Kinslee (7).

In their small community of Trenton,
Lindsay is as close to a household
name as you can get. Spend some
time in the small town, and you will
start to see her name more and more
often, such as sponsoring local soc-
cer, baseball, and football teams and
organizations. Lindsay also sponsors
community appreciation events, like
free pizzas at the local Todd’s IGA, or
her popular giveaways, like the most
recent Yeti Summer/Sports Package
giveaway on her teams’ business

Facebook page.

Lindsay loves being the cheer coach for
her two daughters for Pee Wee Cheer.

“ITTOOK TIME TO BUILD MYSELF,
FOLLOW TOP PRODUCERS,

AND MAKE SURETHAD THE
KNOWLEDGE SO I COULD

PROPERLY GUIDE SOMEONE?”

She coaches two sideline squads
and two competition squads as well
as serving as Vice President of the
Pee Wee Cheer Board.

“This will be my fourth year
coaching cheer,” says Lindsay.

A cheerleader herself, Lindsay
cheered all through school from
third grade through her senior
year. Coaching her own girls is a
dream come true. “It’s awesome,”
raves Lindsay. “No matter how
busy I am or how much I have
going on, I set aside time for my
family. They’re my rock for sure,”
says Lindsay. Ryan is present at
every game and competition. “I've
convinced him to wear a Cheer

Dad shirt,” says Lindsay.

In 2010, Lindsay’s mother tragi-
cally passed away. Lindsay holds
fond memories of her childhood
and her mother, and strives to
instill those memories and the
values her mother taught her into

her daughters as they grow up.

‘When she’s not helping clients to
buy and sell homes or coaching a
cheer squad, Lindsay can mostly
likely be found at a local camp-
ground. She and her family are avid
campers and love the outdoors. She
enjoys sitting by the fire, connecting
with friends and family, and enjoy-
ing the life she and her husband
have built together.

Real estate has answered a calling
Lindsay didn’t know she had until
she bought her house in 2013.
Since then, her career path has
opened many doors that she didn’t
think were possible, and she

and her team’s trajectory is only
tracking higher and higher. She’s
making her mark in real estate,
one satisfied client at a time. She’s
living proof that anything is pos-
sible with enough drive and deter-
mination, and is an inspiration to
anyone wanting to follow their

dreams and do what they love.

Cincinnati Real Producers - 13



Why work with us:

« We have been servicing the Greater
Cincinnati and Morthern Kentucky region
for over 30 years.

« With our flexibility, we are able to close
transactions on nights & weekends at no
extra charge.

+ Keeping our clients in mind, we are willing
to travel to the most convenient location
for each closing.

A Trustworthy Partner
[B @ Who Understands YOU.

Leah Grote
(513)-554-3000
leah@leogrotelpa.com
https://lecgrotelpa.com/

crera

Introducing home
warranty plans to help
keep life running.

Home warranty plans® offered by NextEra Home have a
one-hour limited service guarantes, 50 your clients could
have their homes up and running faster than they can do their
next load of laundry, See terms and conditions for details.

Jenniler
Hamad

Jennifer Hamad
For more information, please @nexteraenergy.com
contact Jennifer Hamad or visit: 513-919-8493
www.NextEraHome.com/realtor

‘Parm aro afterod and provided by NexdEen Home, NaxSEim Home, TO0 Uséverse Soulevard
Juni Beach, Finrids JHOE. e heme samanty plans ae sesrvicn ploss, and hol wiaimssiies

HOMEZ

The 360 Boothis aailable now!

Looking for a unique and
interactive experience to wow your
guests? The 360 Booth places its
participants at the epicenter of the
party while capturing every angle
of the room. The customized video

with logo overlays is instantly
sharable right from the booth's
command center. A perfect
entertainment addition to any
event and endless branding
opportunities!

Contact us f()]” a l_lLl()tC fi)l" your next event:

(513) 443-2050

rental@Signaturephotobooth.com

Celelorate.
Pl ueluork prosieers..

YOU SELLIT...
WE FINANCE I'T!

Give Hope with Furniture Donations

We gladly pick up essential furniture items including:

e Mattresses e BoxSprings e Tables e Chairs
e Dressers e Housewares e Sofas e New Pillows

Furniture and mattresses must be in good condition, free of stains, tears and pet hair.

Cincinnati’s

——  Commercial & Residential —

Real Estate Lending
Specialists

Furniture collected is used to furnish the empty homes of families in the Greater Cincinnati
area transitioning out of homelessness, escaping abuse, and other devastating circumstances.

4 . .
0 We Make Giving Easy.
QE C4 FINANCIAL @OLRESIDENHAL AN .
< ACHOSA YOUR CLIENTS CAN REACH WE PICK UP THE FURNITURE A WE FURNISH THE HOMES
HOWE WARRANTY, L1 rm US AT (513) 313-0530 FROM DONORS Q) OF FAMILIES IN NEED

*The Fower to Choose 4ome Warranty Company"

6355 E. Kemper Rd. Cincinnati, OH 45241

Jenna Wheeler
5 13 [e— 247_ 785 9 Senior Sales Executive
937.474.1866

E: jennaw@achosahw.com

Visit nlfurniture.org/realtors for more information

14 - July 2021 Cincinnati Real Producers - 15
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Written by Elizabeth McCabe
Photography by Brenna Smith
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Love what you do, and you will never
work another day in your whole life.
Cody Coomer found his passion in
the mortgage industry and made it his
profession. He followed his family’s
footsteps into the mortgage industry,

realizing he was made for this role.

“I’'m a third-generation mortgage
guy,” explains Cody, branch manager
at Stockton Mortgage. He has fond
memories of hearing all about mort-
gages in his childhood days and even
hearing mortgages discussed during

Thanksgiving dinner.

“I would hang out at my grandpar-
ents’ house with my parents,” recalls
Cody. “While playing Euchre, they
would talk about mortgages. I came
into the industry after college and
helped my dad with the accounting
books. When I saw how much money
they made, I thought why work for
Northwest Mutual for $35,000 a
year?” He found a better way - the
mortgage industry - to secure a

solid financial future and have a

18 - July 2021

profession with purpose, making a

difference in the lives of others.

After working for his father for five
years, Cody went out on his own. He
has been in the mortgage industry for
a decade. In addition, he has worked
with the same team the whole time
and has built solid relationships with
them. Best of all, Cody genuinely
loves what he does.

Stockton Mortgage has excellent
service levels and closes loans
quickly. Another asset at the branch
is Cody’s assistant, Junior Loan
Officer Seth Thompson. Seth is an

eight-year military veteran and is an

expert in VA lending.

Developing Relationships

“I'm all about solving problems,
helping people, and just really enjoy
doing good business. I like all the
relationships you get to build. I get to
branch out with a bunch of different
REALTORS®, clients, and insurance
people. When I do a mortgage with

a customer, I become pretty good

friends with them,” says Cody.

Cody does happy hours with compa-
nies, goes out for drinks with clients,
and really enjoys getting to know

people beyond the numbers.

“It’s not about doing a loan and getting
paid,” he explains. “What does this

person need?” He figures out what

someone’s challenges are, how he can

relate to them, and become friends.

Unsurpassed Work Ethic

‘When it comes to hard work and ded-

ication to his clients, Cody rises to the
top. He remains in constant communi-
cation with his clients, commenting, “I

always pick up my phone.”

Cody is also very efficient. He
explains, “I do all the work upfront
and get the loan done before someone
finds a house.” Cody also goes above
and beyond to make sure people win

their offers.

“At 26 buyers per listings, sellers
have all the power,” he explains.
“No one uses a lender to accelerate

someone’s offer and make it stand

out. That’s what I do. I make offers
stand out and win so people can get

the house that they want.”

Embracing the Next Generation

Cody encourages Top Producers, “It’s
very important to start to incorporate
the new generation of lenders and
REALTORS®. We flat out think differ-
ently than traditional real estate profes-
sionals. We have a different perspective
on everything. We utilize technology
and work at our own pace. Give a young
person a chance. We provide more

value than what people think.”

While products don’t change, people
make the difference in the mortgage
industry. Cody isn’t about squashing
his competition; he’s all about cele-

brating accomplishments.

Local Roots

A lifelong resident of Cincinnati,
Cody is a graduate of Lakota West
High School and a graduate of the
University of Cincinnati. He resides in
West Chester.

Cody is eager to give back to the
community. His whole family is in the
mortgage industry and are actually
competitors of his, but he embraces

it and comes to the rescue when
needed. He’s happy to answer ques-
tions for people and navigate complex

problems with mortgages.

For More Information:

Cody Coomer

Branch Manager | Stockton Mortgage
5155 Financial Way, Suite 8

Mason, Ohio 45040

Office: 502.208.8953

Mobile: 513.479.4630
ccoomer@stockton.com

99 |
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STAGING...

One of the most elfective marketing

tools when ﬁnlling homes

st
1NATIONAL
BANK

513.916.0500

www.eyeddesignintleriors.net

W

* OLD REPUBLIC HOME PROTECTION Why is your choice for a Title Company vital to your success?

-~ THEIR HOME!

Because. .. it is the last impression your client has of you.

Select a Title Company you can trust to finish smooth and strong.

I t,s n Ot At Prodigy Title Agency, we offer:
tO 0 I a te ' Quick Turnaround on Numbers
"
—

Resolution of Title Issues

TR WISE

Senior Mortgage Loan Officer
513-238-0999
TRWise @Bankwith1st.com

Did your buyers close 15 Years minimum Experience for our Staff

without a home warranty? Experienced and Professional Closers
set industry-leading { On-Staff Attorney Support

7451 Mason Montgomery Road
Mason, Ohio 45040
NMLS #132687

Make your job easier... PICK US...

¢ | ocal Processing and Underwriting
e Close your purchase within 15 days

¢ Daily Interest Rate Specials to save you
on your interest rate and closing costs @

e (Great Loan Products

OPPORTUNITY

Contact me for Deana Hayes
mare details! Senor Accoun Executive
BOD.282 7131 Ext. 1230

G 513.305.91M9

DeanaHi@orhp.com

my.orhp comideanahayes

Results You Can Trust

8080 Beckett Center Dr. - West Chester, Ohio 45069 - (513)870-9070

."'?{?.w;- :?;‘:_:.{;;;.;.,1_,_3 'f?:-qy.:rfit-
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P> featured producer

Written by Elizabeth McCabe
; Photography by Krista Silz

GIBLER

with Coldwell Banker Realty

Dedicated. Driven. Destined for success. Walt
Gibler, a REALTOR® with Coldwell Banker, was
a former professional basketball player before
launching into his career in real estate. He

had a stellar year in 2020 with a sales volume
of $35 million and 115 transactions. Rising to
the challenge of the pandemic, Walt excelled
using social distancing and virtual showings on
Facetime. As a result, 2020 was his best year yet

with an increase of 40 percent over 2019.

22 - July 2021

In addition to multiple local, state, and regional
awards, Walt was also the proud recipient of the
Top 30 REALTORS® Under 30 worldwide for
Coldwell Banker in 2016.

What is the secret to his success? “It’s all about
client and team relationships,” says Walt. “We
try to create a personal bond with our clients -
which really increases their satisfaction as well
as our team’s enjoyment. We try hard to main-
tain close relationships with our past clients and

their referrals too.”

Building a Team Atmosphere

Walt played high school basketball at St. Xavier in
Cincinnati before being recruited by Division 1 bas-
ketball power Loyola University in Chicago. He met
with substantial success on the basketball court
while graduating magna cum laude in Psychology,
before becoming a professional basketball player

in Europe. His career came to an end when he tore
his shoulder, coupled with an ACL tear in his knee

requiring surgery.

Although Walt no longer plays competitive bas-
ketball, he has created his own professional team
at his Coldwell Banker office located in Hyde Park.

With an outstanding administrative assistant, a

We as a team

have to make sure

everyone gels and are

focused on helplng
our clients

purchase their dream
home or successfully sell

their property.

Cincinnati Real Producers - 23
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giving back to those around us and our community. We really

try to grow our community outreach every Single year.

full-time marketing professional, two excellent
buyers’ agents, and a creative investment specialist,

he has assembled a tremendous collaboration.

“The biggest challenge in my career has been grow-
ing an effective team and making sure the chemistry
of the team supports the culture of excellence we
are trying to produce,” he explains. “We as a team
have to make sure everyone gels and are focused

on helping our clients purchase their dream home
or successfully sell their property. Everyone on our

team has to work together like a well-oiled machine.”

“The team mentality means that you complement
each other’s skill set. Everyone must be account-
able for their efforts and maintain lasting relation-

ships with past clients,” adds Walt.

One unique aspect of Walt’s team is that every
member has been an athlete at one point in their
lives so they understand dedication and working
towards a common goal. Walt’s group also genu-
inely enjoys being together. Walt says, “We’re all in
the office every single day together. It is a lot of fun
going to work with colleagues who are also friends.

That’s why we get along so well together.”

Giving Back

Walt has a strong commitment to the greater
Cincinnati community. He started The Gibler Team
Foundation, a 501c3 nonprofit organization, which
provides scholarships to children with disabili-
ties and diseases. A portion of each Gibler Team
commission check is donated to the foundation.

It is Walt’s way of giving back to the community
and making a real difference in the lives of disad-
vantaged children. These scholarship recipients
are children struggling with cancer, mental health

issues, medical hardships, or autism.

“We take a lot of pride in The Gibler Team

Foundation, giving back to those around us and our

community. We really try to grow our community
outreach every single year.” To date, The Gibler
Team Foundation has given out 50 scholarships
to local grade school and high school children and

more will be provided in the future.

Loving Cincinnati
“I have lived in Chicago for college and in Germany
after college, playing basketball,” says Walt. Still,

there is no place like Cincinnati.

“What excites me most about Cincinnati is that the
city has all the major attractions - arts, theater,
college and professional sports teams, parks,

and Fortune 500 companies,” says Walt. He sees
Cincinnati continuing to grow in the coming years
because of how vibrant the city is and attractive

to visitors. It is truly a great place to live, work,
play, and have a family. From sports to the arts,

Cincinnati clearly has a lot to offer its residents.

Family Focused

The youngest of four children, Walt’s three siblings
all became doctors and two are married to physicians.
Although Walt initially planned on going to medical
school while in college, he had a change of heart.

He says, “I wasn’t passionate enough about medi-
cine to dedicate 10 years of training after college to

something I didn’t truly love.”

Real estate is a rewarding and fulfilling career for
him. His family supports him every step of the way.
Connecting with clients and developing lasting rela-

tionships with others is rewarding for Walt.

Walt’s favorite saying is, “Make it a memorable
day.” Those are words which he lives by each day.
He feels one can easily become entrenched in a
routine - breakfast, work, dinner, tv, bed. Walt
explains that days should be differentiated by try-

ing to have new experiences daily. Being motivated

Cincinnati Real Producers -
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STOCKTON

eee MORTGAGE
by people rather than business transactions, while expectations, he has helped many clients find their . . .
building heartfelt connections with others, gives his dream homes as well as successfully sell their homes in H Ol.l Se h u n tl ng IS rlot a 9' 5 l Ob.
life meaning and purpose. Ohio, Kentucky, and Florida. With an outstanding team

supporting him, Walt is leading the way in real estate.

From professional basketball to real estate, Walt So why would your mortgage banker only be available from 9-57

is a gamechanger in Cincinnati. Trying to exceed | make myself available nights and weekends because | know that when you
need a pre-approval letter, you need it right away (especially in this market).
If you can’t get ahold of your mortgage banker, try me. | will do all | can to get
your buyer pre-approved quickly.

Call or text me anytime!

Cody Coomer

"You can trust the Geiler Company
because they have been doing

it right for 3 generations."

- Gary Sullivan Talk Show Host
At Home with Gary Sullivan

| Heart Media

t they would use their Realtor again,
but less than 9% actuglly do...

You need
it done fast.
You want it done
right. That's what
we do and we've been
doing it for 130 years

Why? They can't rememberiyour name!

Cutco Closing Gifts Are:
100% Tax Deductible

High Quality

Branded Client Retention Tools
American Made

since 1685 Forever Guaranteed

that you complement each other’s skill set. Everyone GE I l E R

must be accountable for their efforts and maintain lasting @CUTCO
FORESR T IR L I

relationshins with past clients. PLUMBING, HEATING, AIR, RADON MITIGATION
P P 513-574-0025 513.687.0635

eabelrutter@gmail.com
www.360BusinessGrowth.com

www.Gellercom
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RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process -
moves swiftly so you can close v—
quickly and settle in sooner.

Digital Closing

Experience

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet.

- Know your signature is secure with special encryption and extra layers of sectr

2 Ruoff

MORTGAGE

Dave Scully

SVP Area Manager
MMLS: 757304 | MLO-OH. 757304

513.633.8476

dave.scully@ruoff.com

Your Cincinnati Real Estate Insurance Partner!

Edwin Young Il

Agent

013-631-6699

\\;; o l-

Safe Start

INTERNACHI® CERTIFIEp

SAFE START HOME
INSPECTIONS OFFERS:

edwin@oakleyinsurance.net
www.oakleyinsurance.net

Homeowner Insurance
Condominium Insurance .
Renters Insurance 15
Rental Property Insurance &
Commercial Building Insurance

» Full residential and commercial inspections
» State licensed Wood Destroying Insect Inspections
> State licensed Radon testing

We understand not everyone is in need of a full home @%StatGFafm ‘
3218 Madison Rd. Ste. A
Cincinnati, OH 45209

inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing
we can customize an inspection to fit your needs.

PROVIDING INSURANCE &
Office: 513-968-4311 | Mobile: 937-321-7479 FINAMCIAL SERVICES

nwessel@safestarthi.com  www.SafeStarthi.com e i

Faaruagron 1|
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TW YONAS & RINK, LLC

L ATTORNEYS AT LAW

CRIMINAL DEFENSE
ESTATE PLANNING

FAMILY LAW
PROBATE LAW
REAL ESTATE LAW

NOW ACCEPTING NEW CLIENTS

513.427.6100 | www.yandrlaw.com

Title Agency, LLC

Your search
1S over!

* Title Searches & Analysis e -"\
e Hybrid Closings '

e Small-town Service

513-563-0199 » www.aqtitle.com

11137 Main St. Sharonville, OH 45241

Robertson Helping yo
& Associates those

. Real Estate & Small Bus
Of Oth, LLC & Elder Law * Will
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with Keller
Williams
Seven Hills

“I love people,” says REALTOR®
Ryan Rowley, who works with Keller
Williams Seven Hills.

“My job allows me to help people
build wealth, make better financial
decisions, and really just try to be a
positive force in people’s lives and
inspire others to be better people as I
continue to grow and become a better
person myself,” says Ryan. “I always
think what can I focus on and do best
that can positively affect the great-
est amount of people, and right now,

that’s real estate.”

Serving Our Country

After seeing the Oklahoma City
bombings in 1998, he knew he wanted
to make a difference. He wanted to
fight terrorism, and getting into a
special operations unit was the way
to accomplish that. Ryan served as a
member of the 75th Ranger Regiment
and deployed several times in support
of OIF and OEF with multiple Joint

Special Operations Task Forces.

“It was a pretty cool job,” Ryan

says with a smile. “I think everyone
admires people who can get through
the tough training. The key trait that
I see in guys that compose these elite
units is that they will never quit,
never give up, and will fight on to

complete the mission.”

Overcoming Obstacles

Ryan developed his love for helping
others by helping veterans who were
struggling after separating from the
military. He struggles himself with
PTSD and has a service dog named
Ruby. “Trauma permanently changes
us, which is not necessarily a bad
thing. You just need to be able to use
that to bring you more strength and
joy. Eventually, through introspec-
tion, we realize that everyone, not
just ourselves or veterans, every-
one is struggling with one thing or
another. Once you realize that, you
become more empathetic and are a

kinder and gentler person.”
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coe Ryan started in the real estate busi- that promotes self-improvement business book that he reads simulta-

ness in 2016 by working with for- guided by good morals and provides neously. Some of his favorite authors
sale-by-owners and expired listings. the framework on how a civil society are Ernest Hemingway, Tom Robbins,
He grew a team of eight people before  should operate. and Kurt Vonnegut, to name a few.

scaling down his business. He noticed that all the most success-

Personal Pastimes ful people are voracious readers and
“I wanted to get leaner and meaner,” ‘When Ryan isn’t working, he loves committed to being one himself.
Ryan says. “As your business grows, reading. An avid reader, he normally
so do you. As an entrepreneur, our has one non-fiction book (or a book Playing guitar is another pastime of
job is to become specific about how on a particular subject) and one Ryan’s, which filled a hole in his heart

“They feel lost in the world and

can’t find their place,” says Ryan.
Veteran suicide is something a lot of
people are aware exists, and he has
given back to countless individuals,
working with a couple of nonprofit
organizations, such as SPIN (Suicide
Prevention Interdiction Network) and
GallantFew, both started by former
Rangers, that helped veterans to over-
come their challenges and get back

on their feet in life. “We want to stop
veteran suicide before it happens, and
you really have to be involved in their
lives to do that.”

Catering to Clients

Ryan now carries that same approach
in the real estate business. “If you
want to build great relationships,

you have to really get to know people

and actually care about their lives.
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We deal with a lot of sensitive issues
as real estate professionals, such

as marriages, divorces, financial
hardships, and things that many
clients do not share with their own
extended families. By being involved
so intimately with people, we need

to develop a high level of trust that
extends beyond real estate. I want

to be the person people can trust to
talk about anything without judgment
or fear and be a comforting voice to
my clients as moving can be a very
stressful time and transactions do not
always go perfectly.” Ryan develops
real connections with the people he
works with and has even officiated
two weddings for past clients. He
caters to his clients and is empathetic
to their needs. This is something that
came as a natural extension after

working with veterans.

With a career volume over $20

million, Ryan has found his footing in
real estate and built a solid financial
future for himself. After leaving the
military, he worked in logistics for 10
years at companies such as TQL and
First Star Logistics where he honed
his sales skills.

With his love of real estate, Ryan

is a natural when it comes to sell-

ing homes. He explains, “I've really
grown to love and appreciate the
architecture and design of homes,

the history of the neighborhoods,

and why certain styles of homes and
communities were started in different
neighborhoods and what kind of com-
munity and growth different areas are
experiencing throughout the tri-state.
It all just fascinates me because you

can never stop learning.”

we want the business to look like,
how it will be run, what activities we
do to drive business, and who are the
people we are catering to. The more
specific you make your vision, you
will attract the right people to help
you achieve it. And that is where

the magic happens!” He now has a
referral-based business and has set
his sights on the luxury market. Ryan
holds the Certified Luxury Home
Marketing Designation through the
Institute of Luxury Home Marketing
and continues to develop his business
to create a white-glove experience for

all his clients regardless of price.

Community Involvement

“I'm heavily involved in Freemasonry
in Cincinnati, and I can say with con-
fidence that it was the best decision
I’ve ever made in my life. The goal of
the organization is to find good men
and give them a set of universally
shared values and morals to help them
develop as better people throughout
life’s journey,” says Ryan, who is a

member of Caliburn Lodge downtown.

As a transplant to Cincinnati from
Toledo, Ohio, Ryan knew no one
when he first moved here. He
explains, “The men of Caliburn Lodge
have helped forge me to become a bet-
ter person, become my best friends,
and provide fraternity, brotherly
love, and a way to improve myself'in
social intercourse. I have this whole
group of great people as mentors and
friends who also happen to be great
community leaders as well. I truly
believe you are the sum of the people
you surround yourself with,” Ryan

said. Freemasonry is an organization
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| wanted to
get leanerand
meaner.

after his last service dog was hit by a
car four years ago. “I knew I was in the
right business because the support that
came from the real estate profession-
als in Cincinnati was overwhelming. I
always tell people that REALTORS®
are the best people. After my dog was
hit by a car, I had so many agents reach
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out, send flowers and cards, I
couldn’t believe it. That stuff
definitely didn’t happen in the
Rangers,” he laughs.

Ryan explains, “My roommate
at the time had a guitar, and I
started playing guitar to keep from

missing the company of my dog. I try
to play at least a half hour a day still,
and what that has done to relieve
stress and as a form of therapy has
been amazing. There is something
about music that touches the most
tender chords of human existence.”
Music is a great hobby that can bring
a lifetime of joy. Ryan normally will
just play for Ruby and Jack, who are
his biggest fans.

Fueled by Family

Ryan treasures time with his family. He
comments, “I have a great family. I have
five brothers and sisters, my parents
who serve as great role models, and an

amazing and supportive girlfriend.”

Ryan lives with his son, Jack, who is

2 and his “Big Why.” Jack is Ryan’s
“assistant” and turns on lights, locks
doors, and simply likes to spend time
with his father. Jack was the inspiration
behind the change in direction in Ryan’s
real estate business. “Parenting is my
number-one priority. The greatest way
to positively affect society is to raise
great people and be a great person. 'm
so fortunate that I have a career that

allows me to do both.”

SMARTER HOME & ENTERTAINMENT

=1 a3 =

« Certified Control 4 Showroom for Smart Home Automation
+ Home Theater - Whole Home Audio - Security
» Smart Lighting - Automated Shades - Climate Control
+TV's - Theater Seating - Furniture
- Streaming Audio - High Performance Audio - Headphones
» Custom Design, Installation and Support
« Free In-Home or Office Consultation

Visit Us & Educate Your Home Buyers
(513) 563-0444 - HANSONAV.COM - 10800 MONTGOMERY RD - CINCINNATI

NEW MOVE-IN SPECIAL

Heating and Cooling Maintenance

Work to be performed during normal
business hours. Not valid with any
other offers.

Expires 7-31-2021

Heating & Cooling System;
THE PERFECT COMFORT ZONE FOR A FAMILY PILLOW FIGHT.

GREATER COMFORT

HEATING & AIR CONDITIONING, INC.
859-491-4915 / greatercomfort.com

License #: KYMO4107, KYB1493, OHMO0O45158, OHBC4781

&Y
BBB

A $2.5MILLION

.

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today
than ever before? That’'s why The N2 Company - the company
behind this publication and 850+ others like it - is financially
committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and
readers like you, we're able to break the chains of this horrible reality.

Visit n2gives.com to learn more about our fight.
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»» neighborhood focus

By Emmi Abel-Rutter

The city of Mason, located in the
northeastern corner of Greater
Cincinnati, is a haven to corpora-
tions, families, and small businesses.
Purchased in 1803 by Revolutionary
War veteran, William Mason, the area
functioned as a farming community
until its incorporation in the 1970s and
subsequent growth. Its thriving subur-
ban lifestyle, prime location between
1-75 and I-71, and excellent public
school system have attracted over
30,000 residents and 500 businesses.

SCHOOLS:

Mason City School District is known
for its massive student population

as well as the excellent education it
provides. The district is currently
home to over 10,000 students in
grades PK-12 and reports a 21:1 stu-
dent-teacher ratio. It is ranked as the

number-one district in Warren County

and number-four district in the state.
In addition to the local public school

system, there is a Catholic School
and Montessori School nearby. The

schools include:

* Mason Early Childhood Center
(PK-2)

+ Mason Elementary School (3-4)

* Mason Intermediate School (5-6)

* Mason Middle School (7-8)

* Mason High School (9-12)

+ St. Susanna (K-8)

* Montessori Academy of Cincinnati
(18 months-8th grade)

GOOD EATS:

There is no shortage of restaurants in
Mason. Although you’re never too far
away from food, a drive down Mason
Montgomery Road or US-42 will give
you a plethora of options. A handful

of eateries to check out include:

* S.W. Clyborne Co. Provision
& Spirits
* Firebirds Wood Fired Grill
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+ Wildflower Cafe

+ Phoenician Taverna

+ The Mason Grill

* Rusty Bucket

* Quatman Cafe

* The Old Bag of Nails Pub
+ Tortilleria Garcia

* Raja India

SHOPPING AND ENTERTAINMENT:
The most well-known attraction

in Mason is by far the Kings Island
Amusement Park, which brings in
thousands of visitors each year from
around the country (and of course is a
local treasure). If roller coasters don’t
sound appealing, there are two water
parks, seven public parks, and an
all-encompassing community center

in the city.

* Mason Community Center
* The Golf Center

* Kings Island

* Great Wolf Lodge

* The Beach Waterpark

* Your personal
Horizon Point
Scheduling App

* Create and Send
your Repair Request
Addendum within our
report software
- $600 worth of repair
coupons from our
trusted contractors

* In-House Infrared,
Radon and Termite
Services
+ $25 Discount for
Police, Fire, and
Military

IN TODAY'S ENVIRONMENT HOME
IS MORE IMPORTANT THAN EVER!

DON'T LET BOOMER PROSPECTS
BECOME LOST OPPORTUNITIES!

@‘ MutuarzOmana

MORTGAGE

LEARN HOW [ CAN GUIDE YOU TO MORE LISTINGS

AND MORE SALES AT HIGHER PRICE POINTS!

CALL ME: MIKE BOWERS, NMLS: 61535
OFFICE: 800-589-8430 | CELL: 513-680-6168

MUTUAL OF OMAHA MORTGAGE NMLS# 1025894, 3131 CAMINO DEL RIO N 190, SAN DIEGO, CA 92108. THESE
MATERIALS ARE NOT FROM HUD OR FHA AND THE DOCUMENT WAS NOT APPROVED BY HUD. FHA OR ANY
FUMHOUSHE  GOVERNMENT AGENCY. SUBJECT TO CREDIT APPROVAL. WWW.NMLSCONSUMERACCESS.ORG
RFS0619.54

/-
HorizonPoint
INSPECTIONS

Chris Heywood, Owner

custom lraming

GO
JERSEYS?

BRING THEM INI

WE ARE THE BB esT AT COMME
YOUR SPORTING ACHIEV

613.763.
G
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Their Dream.
Our Expertise.

As a real estate expert, you help turn your clients’ dreams into a reality.

As a loan originator with Motto Mortgage Apex, | have the same goal.

Day in and day out, | strive to deliver competitive rates and strong
loan options for each client through our wholesale lender network. It's
not just about customer service-- it IS customer service. "One size fits
all" loans don't fit everyone which is why | work diligently to find the
right options for each borrower.

Let's find the right loan option for your client.
Give me a call to get started today.

Breon Price

Operations Manager
NMLS# 938631

www.applywithapex.com MORTGAGE
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1- May 31 as of June 3, 2021 at 3:50PM

Office: 513-204-9587 M OTTow
Breon.Price@mottomortgage.com

Rank Name Office Total Volume

1 Julie K Back Sibcy Cline 53 $50,622,966
2 Rick J Finn Coldwell Banker Realty 79 $29,397,250
3 Ellie D Kowalchik Keller Williams Pinnacle Group 76 $29,068,940
4 Scott A Oyler Coldwell Banker Realty 79 $28,290,398
5 Jeffrey E Woken Redefine Realty 105 $27,722,450
6 Bob Dorger Comey & Shepherd 44 $25,743,838
7 Shelley Miller Reed Coldwell Banker Realty 34 $25,044,711
8 Amy Hackett Roe Coldwell Banker Realty 36 $24,748711
9 Megan S Stacey Coldwell Banker Realty 48 $23,284,550
10 Heather R Herr Coldwell Banker Realty 53 $22,055,850
1 Adam G Marit Real Link 78 $21,994,318
12 Daniel K Watkins Comey & Shepherd I $21,723,300
13 Sandra L Peters Comey & Shepherd 28 $21,557,250
14 Kim K Mansfield Keller Williams Advisors 79 $21,487,716
15 Ragan R McKinney Ragan McKinney Real Estate 15 $20,628,689
16 Andrew S Gaydosh eXp Realty 87 $19,886,050
17 Kevin E Hildebrand eXp Realty 66 $18,786,135
18 Rakesh Ram Coldwell Banker Realty 68 $18,760,284
19 Michael P Hines Coldwell Banker Realty 34 $18,603,987
20 Tom Deutsch Jr. Coldwell Banker Realty 77 $16,992,774
21 Holly M Finn Coldwell Banker Realty 43 $16,619,550
22 Alice M Jones Comey & Shepherd 73 $16,380,090
23 Peter D Chabris Keller Williams Seven Hills 67 $16,099,793
24 Robert Dorger Comey & Shepherd 25 $15,743,000
25 Michael C Hinckley Coldwell Banker Realty 27 $15,460,813
26 Lisa S Morales Coldwell Banker Realty 53 $15,451,438
27 Gina A Dubell-Smith eXp Realty 32 $15,135,197
28 Susan K Welsh Real Link 55 $15,035,717
29 Walter B Gibler Coldwell Banker Realty 44 $14,898,480
30 Michael T Maley Comey & Shepherd 60 $14,813,200
3 Julia Wesselkamper Coldwell Banker Realty 32 $14,552,000
32 Tyler A Smith RE/MAX United Associates 32 $14,455,950
33 Helena F Cameron Sibcy Cline 30 $14,074,641
34 Andrea L DeStefano Sibcy Cline 32 $14,070,546
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1- May 31 as of June 3, 2021 at 3:50PM

Rank Name Office Total Volume
35 Sarah A Woody Keller Williams Advisors 49 $14,020,300
36 Jack C Hinckley Coldwell Banker Realty 23 $13,906,313
37 Ron A Bisher Coldwell Banker Realty 46 $13,556,910
38 John M Bissman Keller Williams Pinnacle Group 48 $12,299,968
39 Tyler McConnell Comey & Shepherd 46 $12,183,489
40 Patrick J Cagney Coldwell Banker Realty 54 $12,145,328
41 Chris Dohrmann Sibcy Cline 16 $12,094,000
42 Molly E Blenk Comey & Shepherd 37 $12,047,155
43 Diane Tafuri Sibcy Cline 20 $11,992,700
44 Sondra M Parker Coldwell Banker Realty 35 $11,927,394
45 Lynn M Schwarber Comey & Shepherd 23 $11,672,800
46 Mike Hildebrand eXp Realty 43 $11,645,875
47 Monika Deroussel eXp Realty 29 $10,935,640
48 Kathy J Kramer Star One Real Estate 26 $10,793,292
49 Sue S Lewis Sibcy Cline 36 $10,732,398
50 James E Pitzer IlI Coldwell Banker Realty 38 $10,715,251

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

the

Erdmann Group | guaranteed

Proud to partner with the

best Realtors in Cincinnati.

O: (513) 609-4484 Rate.com/RonErdmann
2101 Grandin Road Suite B, Cincinnati, OH 45208
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Rank Name Office Total Volume
51 Timothy J Mahoney I Sibcy Cline 17 $10,625,000
52 Jeanne M Rieder Hoeting, Realtors 44 $10,349,000
53 Mitchell Ram Coldwell Banker Realty 32 $10,306,150
54 Heather M Stallmeyer Coldwell Banker Realty 27 $10,103,334
55 Jamie R Gabbard Comey & Shepherd 39 $9,998,386
56 Alexander Schafers RE/MAX United Associates 36 $9,912,766
57 Michael L Vazquez ERA Real Solutions Realty 26 $9,842194
58 Tiffany B Allen-Zeuch Sibcy Cline 20 $9,765,360
59 Marc A Cameron Sibcy Cline 23 $9,754,500
60 Michelle R Sloan RE/MAX Time 22 $9,739,813
61 Regina M Hamilton Sibcy Cline 39 $9,701,350
62 Doug Spitz Coldwell Banker Realty 25 $9,693,31
63 Angelo M Pusateri Comey & Shepherd 19 $9,692,223
64 Jon L Bowling eXp Realty 21 $9,690,233
65 Pam Steiner Comey & Shepherd 1" $9,678,000
66 Bobby Stephens Comey & Shepherd 16 $9,637,762
67 Keli S Williams Sibcy Cline 28 $9,552,890
68 Deborah A Martin Keller Williams Advisors 21 $9,541,600
69 William Draznik Coldwell Banker Realty 26 $9,504,118
70 DeeDee R Ollis RE/MAX Victory 39 $9,204,500
71 Amy L Markowski RE/MAX Preferred Group 49 $9,184,160
72 Jackie Quigley Comey & Shepherd 23 $9,148,044
73 Robert R Smith Coldwell Banker Realty 42 $9,143,863
74 Larry L Thinnes Sibcy Cline 21 $9,118,499
75 Steve S Early Sibcy Cline 10 $9,053,000
76 Linda T Destefano Sibcy Cline 20 $8,780,780
77 Beth R Mahoney Sibcy Cline 18 $8,711,074
78 Maura K Cagney-Tipton Coldwell Banker Realty 4 $8,699,678
79 Michael T Wiseman ERA Real Solutions Realty 26 $8,646,828
80 Kimberly A Price Plum Tree Realty 46 $8,414,750
81 Bishnu L Kharel RE/MAX Preferred Group 28 $8,223,300
82 Lisa M Phair Coldwell Banker Realty 27 $8,219,500
83 Beau Tuke Sibcy Cline 16 $8,175,700
84 Missy B Friede Century 21 Thacker & Assoc. 35 $8,172,100
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1- May 31 as of June 3, 2021 at 3:50PM

Rank Name Office Total Volume
85 Eric Lowry eXp Realty 33 $8,048,458
86 Scott T Ferguson Keller Williams Realty Assoc. 28 $8,025,400
87 Andrea M Johnson RE/MAX Victory 22 $7,939,774
88 Shifali Rouse RE/MAX Preferred Group 19 $7,937717
89 Micha Gleisinger Comey & Shepherd 18 $7,920,074
90 Tina A Burton Sibcy Cline 29 $7,908,145
91 Anna S Bisher Coldwell Banker Realty 24 $7,854,905
92 Janelle A Sprandel Comey & Shepherd 23 $7,829,646
93 Jill O Ferguson Keller Williams Realty Assoc. 24 $7,663,500
94 Jeffrey R Boyle Keller Williams Realty Assoc. 35 $7,614,450
95 Tyler Minges Huff Realty 35 $7,573,300
96 Maureen D Pippin Sibcy Cline 6 $7,528,000
97 Judy S Recker Sibcy Cline 8 $7,522,500
98 Kathy M Bryant Weichert, Realtors- R.E 1790 17 $7,429,250
99 Deb LaFrance RE/MAX Preferred Group 18 $7,422,877
100 Jennifer Sarver Comey & Shepherd 12 $7,411,500

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Close with Confidence!

224 N. Fayette St, Washington C.H., OH 4316
(p) 740-335-6645 (f) 740-335-5718
correspondence@cstitle.com

www.cstitleagency.com

Don’t Hesitate!
Say Hello!
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Rank Name Office Total Volume
101 Sue Wahl Comey & Shepherd 31 $7,294,100
102 Priya Sangtani Comey & Shepherd 19 $7,268,892
103 Lindsay Spears RE/MAX Incompass 35 $7,200,655
104 Patrick Gunning Coldwell Banker Realty 12 $7179,245
105 Susan B Rissover Keller Williams Advisors 18 $7165,500
106 Chris R Waits Sibcy Cline 26 $7154,450
107 Denise M Taylor Sibcy Cline 30 $7,098,091
108 Candace N Burton Sibcy Cline 26 $7,088,969
109 Beth Bokon Onthank Sibcy Cline 12 $6,952,282
10 Brendan S Morrissey Sibcy Cline 26 $6,897,400
m Mark J Peebles Nav X Realty 8 $6,833,700
12 Steve L Elbert Around Town Realty 3 $6,828,101
13 Laura M Faz eXp Realty 20 $6,807,500
14 Don M Johnson Cutler Real Estate 28 $6,746,500
15 Jeff D Dickey The Dickey Group Inc. Realtors 32 $6,719,800
16 Andrew Homan Coldwell Banker Realty 19 $6,679,000
17 Scott Marvin Team Results Realty 17 $6,660,899
18 Oscar Asesyan Sibcy Cline 17 $6,620,888
19 Brian P Leisgang Coldwell Banker Realty 27 $6,575,204
120 Bob D Kugler Bowling & Kugler Realty 33 $6,563,478
121 Carol A Grubb Comey & Shepherd 17 $6,558,500
122 Cindy Shetterly Keller Williams Distinctive Re 27 $6,552,400
123 Sue M Miller Comey & Shepherd 27 $6,551,300
124 Anne V Bedinghaus Coldwell Banker Realty 36 $6,524,425
125 Catherine M Mueller Sibcy Cline 19 $6,515,927
126 Denise L Gifford Keller Williams Realty Assoc. 24 $6,508,922
127 Jaime Thinnes-Neumaier Sibcy Cline 15 $6,502,455
128 Liz Lemon Comey & Shepherd 22 $6,500,610
129 Thomas L Canning Comey & Shepherd 12 $6,493,700
130 Karen S Kelley Comey & Shepherd 10 $6,487,000
131 Ben Freimuth RE/MAX United Associates 16 $6,381,500
132 Angela M Sexton Coldwell Banker Realty 13 $6,379,100
133 Beth Silber Coldwell Banker Realty 28 $6,369,411
134 James C Harris Keller Williams Seven Hills 25 $6,368,500
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1- May 31 as of June 3, 2021 at 3:50PM

Rank Name Office Total Volume
135 Tammy K Thome Century 21 Thacker & Assoc. 22 $6,354,650
136 Chris B Gerke Comey & Shepherd 23 $6,277,980
137 Heather R Alley ERA Real Solutions Realty 16 $6,275,800
138 David D Dawson Sibcy Cline 14 $6,251,550
139 Tami E Holmes HER LLC 25 $6,232,372
140 Brian T Revalee RE/MAX Alpha Real Estate 18 $6,223,500
141 Michele Donovan Comey & Shepherd 26 $6,193,929
142 Diane R Wiesmann eXp Realty 24 $6,174,823
143 Jason A Sheppard Comey & Shepherd 25 $6,170,900
144 Rob J Mahoney Sibcy Cline 13 $6,169,974
145 Jason J Bowman RE/MAX Alliance Realty 32 $6,168,950
146 Lesli D Norris Coldwell Banker Realty 20 $6,151,217
147 Tyler Dietz Keller Williams Seven Hills 19 $6,145,543
148 Angela M Apking Sibcy Cline 12 $6,134,189
149 Richard A Davey Comey & Shepherd 26 $6,108,000
150 Pete Kopf Kopf Hunter Haas 13 $6,103,700

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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Home staging is a. cost-effective
‘way to create a competitive
‘advantage. 66% of homes staged

St S s LET US TAKE CARE OF EVERYTHING

‘an offer in 30 days orless! I N - | : * - :
Call today, 513-265-005. I il Pgrsonallzed full service GDHSlghment services whether you are
looking to sell a few items, downsize or manage a complete estate.

DESIGN
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HOME _S’I‘AGING

EBTH.com
(888) 862-8750

contact@ebth.com
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HOME INSPECTORS

PARTNER WITH THE LEADING HOME INSPECTION
COMPANY IN THE CINCINNATI AREA

4 YEARSIN /. . THOUSAND HOME
' BUSINESS e’ INSPECTIONS

CLIENT 4, REPORTS PRINTED
' RECOMMENDATION | ON-SITE FOR

RATE == FASTER CLOSINGS

FULLY E&O s CHOICE OF HOME

"4 INSPECTION
INSURED u PROGRAMS & SERVICES

Ensure confident home ownership for your client.
Book an inspection today.

Call to schedule: 513-771-6689

pillartopost.com/cincinnati VETERAN

‘
‘> DRYEFFECT

RESTORATION SERVICES

HAVING TROUBLE

SELLING THAT HOME?

A FRESH KIND OF CLEAN UP!

Mold Inspection/Testing - Mold Removal
Mold Remediation - Water/ Flood Mitigation
Basement Waterproofing - Foundation Crack Repair

513-763-2121
1045 Hopkins St. Cincinnati, OH 45203
www.dryeffect.com




Now Serving Southern Ohio

Find usan
[i Facebook

i - ll N
LOWEST RATES OF ANY PROFESSIONAL, LICENSED AND INSURED MOVING COMPANY  OPEN 7 DAYS A WEEK
COMMERCIAL AND RESIDENTIAL MOVING < LOCAL AND LONG DISTANCE MOVING < PACKING/UNPACKING + REARRANGING
PIANO AND GUN SAFE MOVING - FURNITURE ASSEMBLY/DISASSEMBLY < TRUCK, POD AND ABF TRAILER LOADING AND UNLOADING

(859) 608-BLUE (2535)

WWW.BIGBLUEMOVINGKY.COM
<E=m LOCALLY OWNED AND OPERATED




