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Your Home Loan Specialists g

| = | ..-r . 1 £
Brian Lott Jennifer Walker Chris Honea Kathryn Walsh Will Harris
601.214.0555 769.203.0784 601.624.3900 601.946.0003 601.596.5757
NMLS# 109405 NMLS# 367043 NMLS# 546371 NMLS# 83104 NMLS# 926522

y :

Frances B. Cothren

Ashley Jones  Garrett McMullin Adam Price Matt Root
601.467.5498 601.497.1430 601.248.9110 601.341.9427 601.392.1352
NMLS# 1506130  NMLS# 1954411  NMLS# 1697723  NMLS# 546753 NMLS# 464594

NOLA Lending Group has the experience and expertise to guide home buyers through
the financing process. With Loan Production offices across the state of Mississippi,
plus all over the South, our lending specialists can assist your clients in determining

which type of loan is the most appropriate and affordable. :

Nobody knows Mississippi like NOLA Lending Group.

e VAloans e RD Loans — Finance up to 100% of home valuel
e Conventional & FHA Loans e Purchases & Refinance
e Jumbo? & Condo Loans e Local Lenders with Personal Touch

A Division of Fidelity Bank | Fidelity Bank NMLS Co. ID 488639 | MEMBER FDIC | Loan Production Office  LENDER

Mississippi Loan Production Offices:
Ridgeland - Vicksburg - McComb - Natchez - Hattiesburg

601.707.0101 NolaLending.com

1Available only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deduct_ibilitg of interest. The services
and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agencE/. 2To qualify the minimum loan amount is $548,250.00. Interest rates
may increase after consummation Additional restrictions apply. This does not constitute an offer to lend. All loans are subject to qualification, underwriting %uidelines, required documentation. and credit
approval. Not all applicants will qualify for all products offered. All loan programs, terms, and interest rates are subject to change without notice and are only available in select markets. Fidelity Bank
NMLS Co. ID 488639

BUYER INSPECTIONS « SELLER INSPECTIONS « MOLD TESTING

\ Smith Home
Inspections, LLC 4

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!

90 Day Warranty | MoldSafe | SewerGard | RecallCheck _
a Full Concierge Service and More! e

To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

Ok MowoSare sewer o0 R @D 1, @

Joshua Smith
Certified Home Inspections
MHIB #0681
601-310-3199

LG

Luckett

LAND TITLE INC

REAL ESTATE CLOSINGS
TITLE INSURANCE

601-414-4141

Jackson - Brandon - Madison - Hattiesburg
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Get great service & great rates.

T&EM CONTRACTORS Adarmn Ryan FSCP, Agent You know I'm always here with Good Neighbor service. But I'm also here with
115 Laurel Park Cove Ste 204 T
surprisingly great rates for everyone. Call me for a quote to see how much you can
ALL TYPES OF SHINGLES e METAL ROOFING (COMMERCIAL, RESIDENTIAL, STANDING SEAM ) Flowood, M5 39232 P Y. gy_g th isad o 9 5
EPDM e TPO e MODIFIED e COPPER AWNINGS e COPPER DORMER Bus: 769-251-ADAM save. You might be surprised.
COPPER CHIMNEY CAPS, TEE-PEES, CRICKETS o SPECIALIZE IN FINDING ROOF LEAKS www.adamryan.net Like a good neighbor, State Farm is there ®

—— TYRONE KEYES « 601-927-4556  RBC2TYRONEK@GMAIL.COM —— i
oo StateFarm
SATISFACTION GUARANTEED - IN BUSINESS SINCE 1996 - LICENSED / BONDED « FREE ESTIMATES « INSURANCE CLAIMS
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PREFERRED PARTNERS

6 - July 2021

This section has been created to give you easier access when searching for a trusted neigh-

RP

borhood vendor to use. Take a minute to familiarize yourself with the businesses sponsoring
the publication. These local businesses are proud to partner with you and make this magazine

possible. Please support these businesses and thank them for supporting the publication!

CLOSING LAW FIRM
Renfroe and Perilloux
(601) 932-1011

GENERATORS-SALE

& SERVICE

Generator Technologies, LLC
(601) 291-7899
www.Generator-Tec.com

GUTTERS
Dun-Rite Gutters, Inc.
(601) 605-0000

HOME INSPECTION
Benchmark Home
Inspections

(601) 813-6287

Smith Home Inspections
(601) 310-3199

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

Home Warranty of America
(601) 572-7522

Old Republic Home
Protection

Caren Messina
707-580-2460

INSURANCE

Adam Ryan State Farm
Adam Ryan

(662) 251-5106

Andy Eaton
Insurance Agency
(601) 939-0102

Jeff Zachary -
State Farm Insurance
(601) 362-4100

LANDSCAPING
MGC Landscapes
(601) 906-2593

LAW

Herr Law Firm, PLLC
Lindsey Herr

(276) 732-8670

MOLD TESTING

& REMEDIATION
Green Home Solutions
(601) 988-7840

MORTGAGE LENDER
Citizens National Bank
(601) 607-3725
Www.yourcnb.com

Mississippi Mortgage
(601) 316-7326
WWW.Mmississippi
mortgage.com

NOLA Lending
(985) 612-2132

Planet Home Lending
(601) 421-9667

MOVERS/RELOCATION
Armstrong Relocation,
United Van Lines

(601) 856-8504

PHOTOGRAPHY
Abe Draper Photography
(662) 719-5707

PHOTOGRAPHY

& VIDEOGRAPHY
Partee Photography
(601) 566-4568

REAL ESTATE
TITLE/ATTORNEY
Luckett Land Title
(601) 622-8191

REAL ESTATE/
TITLE/MORTGAGE
Jernigan Copeland Title, LLC
(601) 427-0021

ROOFING
No Drip Roofing LLC
(601) 573-7323

ROOFING &
CONSTRUCTION
Watkins Construction
& Roofing

(601) 966-8233
www.watkins
constructioninc.com

ROOFING CONTRACTOR
Dickerson Contracting, LLC
(601) 502-4032

T&M Contractors
(601) 927-4556

TERMITE &

PEST CONTROL
Abel’s Premier Pest
(601) 874-1187

Family Termite and
Environmental Inc.
(601) 933-1014

%/C Dun-Rite Gutters, Inc.
O Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

e Top Quality Gutter Installation, Repair & Cleaning Services
e Competitive Prices from Copper Gutters to Leaf Guards
¢ Free Estimates & Professional Consultation

e 2 Year Warranty on Installations

Mark Dungan, Owner
601-605-0000
Madison, MS

www.DunRite-Gutters.com

Buying a home?

Get a great rate, fast online approval, and trusted
advice from a five-star mortgage lending team.

* * * * * Flowood, MS Team

' RANDALL HARPER
. Retail Sales Manager

601-882-0767
NMLS 1D#1325728

MASON NOOE
Mortgage Loan Originator

601-882-0768
NMLS 1D#1179797

RUSSELL HOOD
Mortgage Loan Originator

601-882-0769
NMLS ID#1538138

i

4% Planet Home Lending
“ WE'LL GET YOU HOME Dlr"ﬁ
Five-star rating based on actual third-party customer reviews gathered by SodalSunvey on 371519,
€ 2019 Planet Home Lending, LLC | 321 Research Parkway, Suibe 303, Meriden, CT 06450 |
wweLnmisconsumeracoess.ong | NMLS 1D 917022

A

WE'VE GOT
YOU COVERED.

Virne Aarmasti) of smeeca

[¥ FREE Selter’s Coverage o No cap on refrigerant

[« VIP concierge service for agents (o7 Online orders and claims

[+ Re-key service

YOUR LOCAL REPRESENTATIVE

Melissa Harmon
Account Executive

601-572-7522

HWAHomeWarranty.com

Dnchosinrs apply. See contract documendt for detaila. 12012 Home Warmsitg of Amenca, Inc

"FAMILY-TERMITE &
ENVIRONMENTAL

601-933-1014

www.family-termite.com « office@family-termite.com

Central Mississippi Real Producers - 7
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P> publisher’s

Hello, everyone!

WE HAVE A LOT TO CELEBRATE IN

Welcome to July! We have a lot to celebrate in the month of July.

First, our Central Mississippi Real Producers Summer REALTOR®
Social Event is happening on July 13. We will gather at The
Station in Madison for a couple hours of good food, beverage,
and networking. | hope you are there to connect with all the top
REALTORS® and industry professionals.

note: Also in July, we will be celebrating the two-year anniversary of

dees

Central Mississippi Real Producers. It’s hard for me to believe that
it’s been two years since we published our first publication.

hinton | have many people to thank for making it possible to do this.

AD PARTNERS — Everything that
we do is free to the REALTORS®.
Our ad partners cover the cost of
the publications and the quar-

terly events. We could not do this

without our loyal ad partners!
MY STAFF:

SUSAN MARQUEZ - for
capturing the great stories of
the top REALTORS® and indus-

try partners.

ABE DRAPER - for making
everybody look good!

KAYLAND PARTEE - for the fan-

tastic videos he’s produced!
CAROLYN FOLEY — for her pro-

fessional handling of all the ads
that we have in the publication.

8 - July 2021

CINDY RABORN — for helping
in many ways, including taking
our digital publication, social
media and quarterly events to

another level.

MY WIFE, DUSTY - for hang-
ing in there (especially in the
beginning) and helping me in

every way.

Most of all, thanks to God for
making all this possible! This
business opportunity is all about
establishing and building rela-
tionships. Without God’s help,
this would not have happened!

Finally, on July 4th, there’s

another anniversary to celebrate.

Our country will celebrate the
245th anniversary of freedom

and independence. This event

gives us the opportunity to
change and evolve into what we
want to be. Change is not easy
and accepted by everyone but
inevitable. That’s where I turn to
God to provide answers and clar-
ity to understand and withstand
change. I can’t imagine getting
through the past year without the

assurances that God gives us.
Thanks for a great two years!
God bless you and the USA!

DEES

SAVE THE DATE

Come celebrate with us!!

We are planning our next Social Night!

Tuesday, July 13, 2021 from 5:30 pm -7:30 pm

The Station, 119 Enterprise Drive, Madison, MS

We will be celebrating each of you and Central Mississippi
Real Producers’ 2 year Anniversary!

We hope that you will join us! There will be great food,

drinks, doorprizes, music, cake and fellowship!
This venue is a really fun place with many vintage and

antique cars. If you own a vintage car, bring it! We want to

see it and take your picture in it!

Central Mississippi Real Producers - 9



P> advice from top producers

what
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would you give someone
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REAL ESTATE INDUSTRY?

“Be a sponge, and be willing
to learn. More importantly,
keep this growth mindset
throughout your career.
Discover what motivates
and drives you. Lean on
that, and go all in.”

— PAUL HOPPER,
HOPPER PROPERTIES

“Have enough resources to support
yourself for 6-9 months until you get real
estate going.”

— DIANNE E. NELSON,

RIGHT SIZE REALTY

“Start in control, and stay in control.

In the early days of your real estate

career, it’s especially important to
build good habits that will carry

on for years. Also, prepare for the

slow season. Right now the market

is great but real estate goes through

many transitions”

— OSSIEA LAKE,
KEYSTONE PROPERTIES

CENTRAL MISSISSIPPI’'S TOP PRODUCERS
WORK HARD TO ACHIEVE THEIR ONGOING
SUCCESS. THEIR ADVICE CAN BE INVALUABLE
TO ANYONE STARTING OUT IN THE

INDUSTRY AND TO OTHER REAL ESTATE
PROFESSIONALS STRIVING TO REACH THE
LEVEL OF TOP PRODUCER.

WE RECENTLY ASKED SOME OF OUR TOP
PRODUCERS, “WHAT ADVICE WOULD YOU
GIVE SOMEONE STARTING OUT IN THE REAL
ESTATE INDUSTRY?”

HERE ARE SOME OF THEIR RESPONSES:

10 - July 2021

“Be ready to work seven days a week,

nights and weekends.”
— JEANHEE KANG,
MUSE LLC & BROKERS

“Good luck! Hang on for the ride! A
lot of things in this industry are not in
your control, but you must be flexible
and be a hard worker who likes to
talk a lot...”

— SHARI LACKEY,

NIX-TANN AND ASSOC.

“Do ‘real estate’ for the right reason.
It isn’t a get-rich-quick industry;
however, if you are in it for the right
reason, doors are opened to bless you
as you bless others - this blessing is

greater than what money can buy!”

— CASEY CARRINGTON
HOLCOMB, KELLER WILLIAMS

“I would tell new Realtors or people

interested in getting into Real Estate
that you get out of it what you put into
it. Becoming a multi-million dollar
seller is not easy and requires a lot of
your time. Especially when you are
on vacation, or out of town and all the
sellers and buyers start calling you
then. I would also say that learning
from an experienced mentor agent or

broker is critical!”
— MEAGHAN A MURPHY,
HOME AGAIN REALTY

“My advice to new agents is to be very vigilant during
the entire process of the real estate transaction -
including post-closing. There are many steps in a
real estate transaction, and there are several players
involved in the process. Know these steps and all the
players. Ensure you are doing your job, and ensure
the other players are doing their jobs too.”

— LESLIE LEDOUX,

LEDOUX PROPERTIES

722
/

L

“Be honest and

have patience.”

— TERESA
RENKENBERGER,
MERCK TEAM REALTY

Central Mississippi Real Producers - 11
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“Forget about the sale and
start caring about people!
Someone told me this and
I keep passing it on.” ; i r
— IANA GILDER, “ @ :
THREE RIVERS . R
REAL ESTATE

“Advice for new agents is an easy
answer yet really hard to learn;
you have to have super thick
skin and a tender heart. The
people you think will be anxious
to help you build your business
and give you the opportunity to
list their home are just the ones
that will cause you the greatest
heartache. They will most likely
use someone else and won’t tell
you why.”

— GINGER RANDALL,
KELLER WILLIAMS

“Keep your eye on the prize,
wake up every day and go into
the world looking for your next
client. So many new agents
make the mistake of thinking
the business will fall in their
laps. Well the truth is the most
successful Realtors are the

ones that never stop promoting
themselves and leave a platform

for referrals.”

— KAY SHELTON,
BACK PORCH REALTY LLC

“Answer your phone, do unto others as you would have them

do unto you.”

— DREW EVANS, EVANS PREMIER PROPERTIES LLC

“You have to be all in. This job

requires long hours, patience

B
-- and dedication. You must

- ALWAYS do what is best for

- your client and sometimes
that means not selling a home.
I strive to live by the golden
rule of “Do Unto Others”
— KIM EDWARDS,
SOUTHERN HOMES

REAL ESTATE

“Make certain your goal is to please your client, not to just make a

commission. Reputation is of high value and referrals are priceless.”

— BARBARA RICHARDSON-BROKER,
ETERNITY REAL ESTATE, INC.

“Always give 100% of
yourself no matter how
big or small the transac-
tion. Everyone is equally
important. It feels good to
go that extra mile.”

— DONNA BURKS,
THREE RIVERS

REAL ESTATE

“Be a student. Learn. Study. You

are not the sharpest tool in the
shed, but one day you can be if

you sharpen your skills daily.”

= TOM SMITH,
TOM SMITH LAND
AND HOMES

L

“Burn the ships! If real estate is something you are inter-
ested in, you must throw yourself into it 100%. It is not
something you can be successful at if you are doing it on

the side or part-time.”

— JENNY PRICE, NEIGHBORHOUSE LLC

“Go with an agency that r
offers training - there are

several good ones here and

listen to the trainers. Also

find an agent and see if you

can shadow them or have

them mentor you.”

— BETHANY CULLEY,
KELLER WILLIAMS

“The best pieces of advice

I could give someone are

the following:

* Get a mentor — make sure
your broker/team leader
will take time to work with
you. You should not feel
like you are on an island in
this business.

* Set a schedule and follow
it. Having a system and
scheduling in place early on
is so important.

* Know your numbers. This is
a business and not a hobby
- You should operate like a
business. Take time to re-
view your operating expens-
es. You should know how
much you are bringing in and
how much it takes to operate

your business.”

= NITA DURRELL,
DURRELL REALTY GROUP

Central Mississippi Real Producers - 13




Commercial / . They H HERR
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Editorial ‘What

Real Estate

Event %m atte I’S

Providing closings

for the
In appreciation of your clients in Chris Gipson =
the miitary, Homo Warranty ghves (S Distrt Saes tri-county area
all active-duty military service A Representative
members a $20 discount 4

on our 14-mo. Home R lin] f] and beyond.

Protection Plan!* I 7 C: (601)255-8866
ChrisGi@homewarrantyinc.com

‘P n n{h g Jackson’s Trusted o homewarrantyin.com  S17)077-4848
S u m me Move? MOVing & Storage Company . I"' : Home - ' g 7736 Old Canton Rd, Suite C

Warrant o 4 Madison MS 39110

= Safe, easy & convenient virtual survey option M—eior o b " : : 601-856-8225

o . . . See our Military Discount Fiyer for a comphate ¥st of all abgible indiv Lindsey@herrﬁrm.com
= Local, Iong'dlstance, & international moving Pioase review the sctusl ferms and canditions for coverage, imitations, and enclusions. :

= Short & long-term storage

- = Full or partial packing/unpacking
- i"" Sett . o .
2 :' {,_;3, = Crating & specialty item packing
S 2™ - Home renovation moving & storage ( a : c b' H & A
S~ =0 Organization & settling-in services : : om Ine ome Utol
; u
Agent for o ; ~ B < . . . . fel
t..i'gn.ittid .Lﬂl l%%hﬁﬁl;?sc.mom Appliance & specialty item dis-/reassembly save blg.

1223 Highway 51, Madison, MS 39110 | 601.856.8504 | Jackson. ArmstrongRelocatlon com

! ;:*:;ﬁ*::n “!:T:':H Good things happen when you combine your home and auto insurance with
. 5 State Farm”®. Like saving an average of $894.* Plus, you'll have a good neighbor
like me to help life go right.
CALL ME TODAY.

jefi@effzachary.net

Licensed & Bonded « Insurance Claims Specialists « Financing Available - Free Estimates « All Types of Roofing Systems « Serving All of Central MS & State Farm g
- ? Contact info:

info@d iCke rson I IC.Com | (601 ) 502-4032 *Average annual household savings based on 2016 national survey of new policyholders who reported savings by switching to State Farm.
website: www.dickersonllc.com Farm Mutual Automobil

State Farm County Mutwal Insurance Company of Texas, Dallas, TX = State F:lr'n Lloyds, Richardson, TX

’ ‘— State Farm Fire and Casualty Compary = Stabe Farm General Insurance Company, Bloomingfon, I

1606203 Stabe Farm Florida Insurance Company, Winter Hawven, FL

DICKERSON

CONTRACTING, LLC masterklile
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P» rising star

Written by Susan Marquez,
Photography by Abe Draper Photography

Adam Hester
Loves Selling Land
in the Great Outdoors

Adam Hester spent seven years working with people who had
broken bones, sprains, and other orthopedic ailments. After
spending so long working inside, he felt the need to get out-
doors. A native of Sallis, Mississippi, he first attended Holmes
Community College, then graduated from Mississippi College
with a bachelor’s degree in exercise science. “I wanted to go into
sports medicine,” he says. “I thought I wanted to do physical ther-
apy or go to med school, but in the end, I just decided that wasn’t
for me.” He was hired at Mississippi Sports Medicine in Jackson,
where he worked from 2009 to 2016. “I worked under the guid-
ance of a surgeon, and I did casts and patient education. I enjoyed
talking with families, explaining what the situation was and how

we were going to help them.”

16 - July 2021




Adam married his wife, Gail, right out of college. “She is a CPA from
Carrollton.” After having their first child in 2016, Adam decided he
really didn’t want to continue doing inside work as he has always
been an avid outdoorsman. “A friend suggested that I think about
selling land. My wife and I prayed about it, and we decided to go for
it.” He gave a three-month notice and began preparing for his next

steps. Adam pursued his new career with enthusiasm.

e

-E!f_;'j-'-.[#'.'.‘i' '

g

Entering the world of real estate can be a test of faith. Adam left

a steady job with benefits to take on a commission-only sales job.
“We were able to do this because of my wife’s support,” he says. He
interviewed different brokers and connected with Tom Smith. “He
taught me what it takes to be successful in this business. I told Gail
I'would give it one year, and if it didn’t work out, I would go back to
the clinic. I ended my first year with only five closings, but I had 32
listings.” Adam says he got stable quickly. He felt that selling land
was a perfect fit for him. “I learned really quickly that my success
depends solely on me. I think being in the medical field taught me
how to be organized and how to communicate with people, and

those are some of the skills that I use in my job selling land.”

18 - July 2021
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| LEARNED REALLY QUICKLY THAT MY
SUCCESS DEPENDS SOLELY ON ME.

| THINK BEING IN THE MEDICAL FIELD
TAUGHT ME HOW TO BE ORGANIZED AND

HOW TO COMMUNICATE WITH PEOPLE,
AND THOSE ARE SOME OF THE SKILLS
THAT | USE IN MY JOB SELLING LAND.

While he is licensed to do
so, Adam says he prefers
not to sell houses. “Other
than my own house, I've
only sold one other home
and that belonged to the
doctor I used to work for.
I prefer staying in my
element and selling land.”
Land is something Adam
grew up understanding. “I
grew up on a family farm
doing all things outdoors.
I still love fishing on the
river, traveling out of
state to hunt turkeys and
pig hunting. I feel con-
nected to the outdoors,
and that’s why I feel I am
well-suited to sell land to
others. I don’t give sales
pitches. I just talk about
what’s important to me
and most often those
same things are import-
ant to people who want
to buy land. I really like
to connect with people.”
Adam says he tries to
focus on recreational
tracts, as well as land

for hunting and timber
investments. “Right now,
my smallest property
lists for $15,000, and the
largest comes in at

$12.2 million.”

Adam and Gail are
parents to a 5-year-

old daughter, Adelyn,
and they have another
girl on the way, due in
November. The family
lives in a home they built
on the water in Camden

Lake in Madison County.
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PHOTOGRAPHY g

MORTGAGE
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Portraits = 4V g G e
Events Partee i @ v
Weddings Owner /
Real Estate Photographer : _ _ ;
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EEEEHI_A 1. 'f'.il.ilﬁl REPUBLIC HOME PROTECTION Tie Your CIOSingS Wlth the Best!

It's not
‘too late! l

Did your buyers close

without a home warranty?

Th still get industry-leading I JameS Eo Renfl'Oe
. : - CC closing. : Renfroe & Perilloux, PLLC
We have many different companies to shop and compare rates « 648 Lakeland East Drive, Suite A
— it . ! Flowood, MS 39232

601.932.1011 » www.MSLawfirm.biz

* Residential & Commercial < After-hours Closings

Contact me for Caren Messina . .
e datails! Accounl Executive Real Estate Closings * Mobile, STATE-WIDE
800282 T131 Ext 1347 * Title Confirmation Closings
P AN + Title Searches * Certificates of Title
CarenMi@orhp.com . . . . .
iy e COMmUCAMERNESSIna » Title Litigation * Business Formations
* Wills and Estates » Bankruptcy

ey, ) F
wate [ ,'-",_:{.F;.;_.,.-._{-J- Vs '.-_:'f:pl;;l.t,a_:.

Andy Eaton Insurance Agency
ANDY E ATO Local Agent ¢ Personal Service ® Over 35 Years of Experience

601-939-0102 ¢ aeaton9300@aol.com Central Mississippi Real Producers - 21




Closing Attorney
1s the Last Step
Before Homeownership

——

usan Marquez,
aphy by Abe Draper Photography
! | T

Lindsey Herr enjoys helping make the

dream of homeownership come true. As

a closing attorney, her job is to make sure

all the documents are in place and properly
executed so that a transaction for purchasing

or selling a home is complete.

Lindsey comes to Madison County by way of
Virginia. “I'm from Martinsville, located in south-

west Virginia,” she says. She didn’t decide to go into law
until her sophomore year of law school. “I originally did a
double major in Biology and Philosophy.” After making her
decision to become a lawyer, Lindsey finished her under-
graduate studies at the University of Mary Washington in

Fredericksburg, Virginia, then applied to law schools along

the Eastern seaboard and across the South, all the way to
Arkansas. “When I got a personal acceptance letter from
Mississippi College in Clinton, I made my decision. I had
written my essay on juvenile justice and why I thought it
was important. The dean of the MC Law School wrote that I
should check out their family law studies.”

Lindsey’s entrée into the world of real estate law happened
almost by accident. “Staci O’Neal, who owned a small
law firm in Madison, asked MC Law School to
send an intern. “I went, and she asked if I
knew anything about closings. I had no
clue!” But Lindsey learned and found
that it “scratched an itch” for order.
“I like the money part of it,” she
laughs. “I like the element of getting
all the money where it needs to go
and to make everyone happy. It makes
me happy because someone’s getting
a house at the end of the process. I
decided early on to do all the
N, work on closings, from first
request to sitting at the table
at the end. I work with a
lot of personalities, but in
the end, I enjoy putting
all the pieces together.”

Lindsey interned with
Staci for two years.
“I learned from Staci
that in a small firm, it’s
an eat-what-you-kill type
of situation. She also stressed
that it was a hard way to do law,
but I liked working in a small firm.” When
Staci decided to run for judge in Madison County, Lindsey
went through the campaigning process with her and was
probably the only person who didn’t want to see her win.
“Selfishly, I wanted to keep working with her.”
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Staci had been prepping Lindsey to man- The reality of practicing law is that

age the day-to-day duties at the law firm

should she win the election, which she did When someone Seeks COunse]. fl’Om
in November 2016. “I had a decision to

make,” says Lindsey. “I could buy Stacis an attorney, it's usually because life is
firm and run it as my own or go to a bigger

firm. After talking with my husband, we not going WeH for them

decided that I should go with the first
option.” Lindsey hung her shingle on Herr
Law Firm on January 1, 2017.

Lindsey says she wears several different

hats at the firm which she has purposely Someone,S Seﬂll’lg a hOuse,
kept small. “Emma Crosby works with me , .

and we do some family law, including divorce, and someone s buy:[ng a hOuse.
child custody adjustments, name changes and . X .
adoptions.” Outside of her law firm, Lindsey BOth partles are aCCOmphShlng
works as a Youth Court public defender, and she .

runs a support group for teen girls. “I always have a Somethlng they want to do-

low level of drama going on in my life,” she muses.

To balance that drama, Lindsey says she enjoys practic-

ing real estate law. “The reality of practicing law is that

when someone seeks counsel from an attorney, it’s usually

because life is not going well for them. But when someone’s

closing on a house, folks are generally happy. Someone’s

selling a house, and someone’s buying a house. Both parties Closings became more personal for Lindsey when she and

are accomplishing something they want to do.” her husband, Matt, sold their home in northeast Jackson
and purchased a home in Madison. “We lived with my par-

ents in-between houses,” Lindsey says. “I enjoyed sitting in

on the closing of my parents’ home when they moved here

from Virginia.”

Lindsey enjoys spending time with her husband, Matt, and
their daughter (born in 2017) and their son, born in January
of this year. Her family and helping others are what drives
= f Lindsey. “I got into small law and real estate law. It not
______ L only makes me happy but it gives me the opportu-
l‘ " nity to serve others while being present for
I my family. In the end, I want to provide
‘b good service. It’s easy for attorneys
to think they’re God’s gift to man,
but I enjoy showing young
women how they can make a
good living and have a healthy
work-life balance. That’s how
I try to make everyone happy
at the end of the day!”
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|l HAVE SEEN MANY
CHANGES IN REAL ESTATE
BUSINESS OVER THE YEARS

Rosemary Stovall has seen many
changes in her years in the real estate
industry. She has seen technology
come into play in ways few could have
imagined 40 years ago. “I used to
drive around with the MLS list and a
roll of quarters for the payphone,” she
laughs. “We actually called and made

appointments with owners.”

Born and raised in Kentucky,
Rosemary moved to Mississippi by
way of Alabama. “My husband was
finishing his Ph.D. in Fisheries and
Aquaculture at Auburn University,”
she says. “That’s when catfish
farming was getting started, and a
catfish farm in Louise, Mississippi,
was in need of a manager, so they
called Auburn, and in 1971 we
moved to Yazoo City.” Rosemary
took a job in marketing and public
relations for the old Delta National
Bank in Yazoo City.

With two active sons, Rosemary
wanted a job that would give
her more flexibility. “A friend
suggested that I look into real
estate because it would allow
me to be my own boss and set
my own hours. That really
appealed to me.” She got her
sales license in 1980 and went

to work with Bettye Pierce, who

was a wonderful teacher and mentor.
“Interest rates were 18% at the time.
People told me I had lost my mind!”

But Rosemary persisted, and she had a
good first year.

“I think one reason I’ve done well in
the business is that I love people,”
Rosemary says. “I love the long-term
relationships I've formed through
real estate. Also, each transaction is
different. No two days are alike! This
is a business where no one limits your
income but you. You can make what
you want to make if you work for it.”
Determined, Rosemary studied for
and got her broker’s license in 1984

and opened Rosemary Smith Realty in
Yazoo City.

Along the way, there were changes
in Rosemary’s personal life, and she
decided to move to Madison so that
her son could take advantage of the
good school system. “I had one son
at Mississippi State, and my young-
est was in junior high - I wanted a
better option for him.” When she
moved to Madison, Rosemary didn’t
know anyone in town. “It was a big
transition for me. I went to work with
Kelly Dabbs Realty, who had a little
white office building on Hoy Road.”
Rosemary and her family lived in

Summertree for 17 years.
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Rosemary worked with Kelly Dabbs
Realty until 1996, when she part-
nered with Mark Jordan at Good
Earth Realty. “We franchised with
Prudential. Mark was a great teacher,
and I learned so much about the busi-
ness side of the business.” In 2001,
Rosemary and Mark dissolved their
partnership, and she formed Gateway
Real Estate. “Sixteen of the 18 agents
at Good Earth Realty came with

me. I immediately bought another
Prudential franchise.” Rosemary

says that nine years ago Prudential
Real Estate and Relocation was sold
to Warren Buffett and began doing
business under the name Berkshire
Hathaway HomeServices Gateway
Real Estate.

Today, Rosemary has 35 agents,
located all over the metro area.

“I have wonderful agents in the
Madison area, in Brandon and in
Clinton. Technology allows me to
have one office because they can
work from anywhere. I used to buy
a desk, telephone and computer for
each agent, but now I have an office
with seven workstations and they
are never occupied at the same time.
Agents can bring in their laptops and
work in the office when they need to
or meet clients here, but otherwise,
they work outside the office.” I have

a wonderful team!

One thing Rosemary says has
remained the same, despite the
advent of technology, is old-timey
salesmanship. “That’s still done the
same way. Relationships are formed
and nurtured, and trust is built.

That will never change, despite the
changes in how we work the business.
Today, agents capture leads from the
internet.” Rosemary says they used
to do regular sales meetings prior to
the COVID pandemic, but that has
changed. “We have group texts and
emails, but I do think we’ll go back to
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| LOVE THE LONG-TERM RELATIONSHIPS I'VE FORMED THROUGH
REAL ESTATE. ALSO, EACH TRANSACTION IS DIFFERENT.

NO TWO DAYS ARE ALIKE!

THIS IS A BUSINESS WHERE NO ONE LIMITS YOUR
INCOME BUT YOU. YOU CAN MAKE WHAT

YOU WANT TO MAKE IF YOU

WORK FOR IT.
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doing some meetings in person so that we can
bring in speakers to discuss changes in the

industry and other topics.”

Rosemary has been active in the Central
Mississippi Association of REALTORS® and
Central Mississippi MLS working on com-
mittees and served one year as President of
the Central Mississippi MLS. She was named
Central Mississippi REALTOR® of the Year
in 2016. “We have a wonderful REALTORS®

association here.”

RELATIONSHIPS
ARE FORMED AND
NURTURED, AND
TRUST IS BUILT.
THAT WILL NEVER
CHANGE, DESPITE
THE CHANGES IN
HOW WE WORK
THE BUSINESS.

When she is not working, Rosemary says she
loves spending time with her family, espe-
cially her seven wonderful grandchildren. “I
have four in Madison and three in Yazoo City.
They are all involved in sports, so we love to
go see them play.” She and her husband, Tom,
love to travel. “He retired from IBM, and we
love to go whenever we can!” The couple also
enjoys gardening. “It’s something we started
in our home in Summertree, and now we have
a smaller yard, but we still enjoy working

in it often.” Rosemary says she also loves to
read. She is an active member of Madison
Methodist Church.
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Trey Deloach
mgclandscapes.com i
B01.906.2593
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EDI. 874. 1 187

Residential and Commercial

All Inclusive Pest and Wildlife Company

If you need need Pest
Control, including
Termite Control and
WDIR, Traps or
Removal Service,
call us at
(601) 874-1187.
Emergency Service is
available.

John Abel, Owner abelspremierpests.com

.LIVVCENSED & BONDED | FREE ESTlMATES
INSURANCE CLAIMS
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| FINANCING THROUGH GREENSKY

| ALL TYPES OF ROOF SYSTEMS | FAMILY OWNED

ROOFING & CONSTRUCTION
FULL SERVICE ROOFING AND RENQVATION
CONSTRUCTION COMPANY

601-371-1051
5625B 18 West ® Jackson, MS 39209

nodriproofingcomp@gmail.com
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Whether you are
the agent, the seller,
the buyer, or the lender...

BENCHMARK
HOME INSPECTIONS

Trusted Home
Inspection Services

Offering home inspection services
for buyers, sellers, and agents.

Stephen Bryant | Owner
601.813.6287
benchmarkinspections@yahoo.com

MHIB #0780
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Sesseiih www.benchmark-inspections.com

express approval
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COPELAND & " National Bank

TITLE, 1i¢ |
601-427-0015 _ Greg Shows, Mortgage Originator VG FOWEX'§

970 Ebenezer Boulevard | Madison, MS w7 R ) i TR Y NMLS# 746590
Py Al .- ...,' L | u | 601.607.3725 | (c) 601.573.9262 Castlewoods Banking Centre 102 Plaza Dr. | Flowood, M5
N B a1 S T Madison Banking Centre 114 Grandview Blvd. | Madison, MS
Cathy Finch Guﬂbeqt Glbson % s ST R L : ' Buy or refinance today. Pear Orchard Banking Centre 744 South Pear Orchard Rd. | Ridgeland, M5
cfinch@jctitlellc.com gglbson@jctltlellc cor'# .'r‘.':'
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HONEST ASSESSMENTS - RE-ROOFING - REPAIRS - RESIDENTIAL/COMMERCIAL

PREFERRED CONTRACTOR
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WATKINS

CONSTRUCTION & ROOFING

Watkins Construction & Roofing
601-202-0938
www.watkinsconstructioninc.com

pdcIlN :
FREE Inspectlon at Listing = Insurance Claims Welcome




