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PATRICK & STATHOS Www.patrickandstathos.com
LLC

TODAY, HOME IS EVERYTHING.
We’ll Help Get You There.

|

#EstablishingSuccessTogether

Nurturing relationships with realtors & lenders to help
our mutual clients achieve their goals.

Residential Real Estate

Sam GC. Stathos, Commercial Real Estate

Attorney at Law o : . .
412 N. Poplar Drive Homeowners Association ANDERS@N
BB

Surfside Beach, SC 29575 Corporate & Business Law B'RTHERS BANK
DAV L LLLANO DOAAININ

(843) 238-5618 Litigation

sgs@patrickandstathos.com
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WILL PARKER LAW — REAL ESTATE, LLC
Real Estate Attorneys-that-are $ 1 4 9
Always Here to Help!

Contact Shawn Sullivan today and see
what he and Alexis can do for you.

FREE CONSULTATIONS : a}.

Murrells Inlet Office Will Parker Law - Real Estate, LLC
541 Atlantic Ave willparkerlaw.com
Murrells Inlet, SC Call or Text 843-357-4111
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE
Joye, Nappier, Risher,

& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

Patrick and Stathos, LLC
Sam Stathos

(843) 238-5618
www.patrickandstathos.com

The Law Office

of Ray Winters

Ray Winters

(843) 712-2661
www.rhwlawpc.com

Will Parker Law, LLC
Shawn Sullivan

541 Atlantic Ave
Murrells Inlet, SC 29576
(843) 357-41M
https://www.will
parkerlaw.com/

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

CPA SERVICES

Palm and Pine CPA, PC
Katherine Nixon

(855) 725-6272
www.palmandpinecpa.com

FLOORING

The Wholesale

Flooring Company

Tom Guido

2301 Hwy 17 South

North Myrtle Beach, SC 29582
(843) 273-4367
www.myrtlebeachfloors.com

6 - July 2021

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GIFTS

Conrad Farms Gourmet Gifts
Michael Conrad

4633 Factory Stores Blvd
Suite C 120

Myrtle Beach, SC 29579
(843) 796-2658
www.conradfarms.com

GIFTS/HOME
DECOR/ACCESSORIES
AR Workshop Myrtle Beach
Christi Rippy

(843) 213-2670
www.arworkshop.com/
myrtlebeach

HOME INSPECTION
Island Inspections, LLC
Matt Smoak

(843) 817-8810
www.island
inspectionslic.com

Rivertown

Property Inspections

Justin Ferraro

1203 48th Ave N

Suite 1M

Myrtle Beach, SC 29577
(843) 360-4354
www.rivertowninspects.com

Top to Bottom

Home Inspection
John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY
Home Warranty Inc.
Curtis Shelley

(864) 993-1536

Olde Republic
Home Protections
Stephanie Midgett
(910) 382-8048

HURRICANE SHUTTERS
Gator Strong Services
Michael Ames

(843) 650-8480
www.Gator-Strong.com

HVAC

Coastline Heating

and Cooling

Andrew Veigel

65 Park Street

Little River, SC 29566
(843) 399-5555
www.coastlinecool.com

INSURANCE

Tilghman Insurance
Agency, Inc.

Raymond Sessions, Jr.

(843) 427-4415
www.tilghmaninsurance.com

LENDER

Anderson Brothers Bank
Bryan Lenertz

(843) 712-2235
www.abbank.com

MORTGAGE LENDER

Bank of England Mortgage
Carl Monsour

(843) 970-3120
www.boemortgagepros.com

Citizens One Home Loan
Trippett Boineau, Jr.

(843) 353-5598
https://lo.citizensone.com/
sc/myrtle-beach

Princeton Mortgage
Carl Padavano

(843) 222-4044
carlpadavano.
princetonmortgage.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

Miracle Movers
Chris Wilhoit

(843) 447-9525
miracle.movers.mb
@gmail.com

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

REMODELING CONTRACTOR
D3 Construction, LLC

Daniel R. LeGault

(704) 989-401M
D3construction.net

SIGNS, BANNERS & PRINTING
Design the Sign

Olga Kazakova

(843) 808-9301
www.designthesign.com

SOCIAL MEDIA
Twelve31 Media
Margaret Geiger
Twelve31-Media.com

MEET THE CAROLINA COAST REAL PRODUCERS TEAM

Bill Poulin
Publisher / Owner

Anna Price
Ad Strategist

Anita Jones
Publisher / Owner

Margaret Geiger Dave Danielson
Social Media Writer

Donald Hovis
Photographer

Jeremy Kierez
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
El www.facebook.com/carolinacoastrealproducersmag

www.instagram.com/carolinacoastrealproducersmag

£ Citizens”

PERSONAL ATTENTION. LOCAL EXPERTISE.
FINANCING OPTIONS TO SUIT YOUR CLIENTS’ NEEDS.

At Citizens, we’re ready to help find home financing that’s right for your clients. With more than 30-plus years of experience,
Trippett Boineau thoroughly understands the complexities of mortgage financing and can help clients in making the best choice
for their circumstances.

We offer competitive rates, prequalications and a wide variety of mortgage products including:

« Jumbo loans: financing for up to $2,000,000

+ Doctors and dentists:* Up to 95% financing with no mortgage insurance
» Construction financing: One loan, one closing and one rate for building a new home or a major renovation.
» Second home/investment properties

Trippett Boineau, Jr.

Senior Mortgage Loan Officer
NMLS ID# 414566
843-450-8903
trippett.boineau@citizensone.com
lo.citizensone.com/tboineau

**The Citizens Doctor Loan is available to licensed Doctors of Medicine (MD), Doctors of Osteopathic Medicine (DO), Doctors of Dental Surgery (DDS), and Doctors of Dental Medicine (DMD) who
have completed residency within the last ten years and to current medical professional residents, fellows and interns. Available in select states. Mortgages are offered and originated by Citizens, N.A.
Citizens is a brand name of Citizens Bank, N.A. (NMLS ID# 414566). All loans are subject to approval. & Equal Housing Lender. © 2021 Citizens Financial Group, Inc.

Carolina Coast Real Producers - 7



A MODERN FIRM FOCUSED ON TODAY'S CLIENT NEEDIS

Advancediliax
PlanningStraregiests
Call Todaylon Appointment

 OnlineitolDiscriss

merica
the Beautitul

service. The battle imagery in this poem, from

ependence Day 2021

t is easy to take for granted the amazing freedoms
we get to experience in this great country of ours. The our flag’s point of view, is powerful and is often

wonderful 4th of July celebrations with family, friends and recited at military retirements. Bill and I hope

fireworks give us the opportunity to be thankful. For all who are

serving or have served in our armed forces, we thank you for your

you enjoy this ode to our flag, and we wish you a

very Happy July. See you at the beach!

Howard Schnauber (1922-2004) was just
19 that day in 1941 when he went into the
Army recruiting office, and the Marine
recruiter across the hall convinced him to
join the Marines. He spent his first seven
years in an orphanage before being farmed

out to the Schnauber family.

He was wounded four times during WWII
and once in Korea. He was stationed as a
guard at the White House when Victory in
Europe was declared, and on V-J day when
the Japanese surrendered. He published
this poem in August 1995.

My Name is Old Glory

Poem By Howard Schnauber

I am the flag of the United States of
America. My name is Old Glory. I fly atop
the world’s tallest buildings. I stand watch
in America’s halls of justice. I fly majes-
tically over great institutions of learning.
I stand guard with the greatest military

power in the world. Look up and see me!

I stand for peace — honor - truth and jus-
tice. I stand for freedom. I am confident

- I amresolved - I am proud.

When I am flown with my fellow banners,
my head is a little higher — my colors a

little truer.

I am recognized all over the world. I am
respected — I am loved and I am feared!

And when attacked, my goal is victory.
8 - July 2021

T'have fought in every battle of every war for
more than 200 years: Gettysburg, San Juan
Hill, the trenches of France, the Argonne
Forest, Anzio, Rome, the beaches of
Normandy, Guam, Okinawa, Japan, Korea,
Vietnam, in the Persian Gulf and a score of
places long forgotten, by all but those who

were there with me ... I was there!

Iled my soldiers, sailors, airmen and
marines. I followed them and watched

over them. They loved me.

I was on a small hill in Iwo Jima, I was
dirty, battle-worn and tired. But my sol-

diers cheered me! And I was proud!

I have been soiled, burned, torn and tram-
pled on in the streets of countries I have
helped set free, but it does not hurt - for

at least and at last, they are free!

I have flown over the rubble in New York
City after a dastardly attack on America
and the free world, where thousands of
my citizens and other nations’ citizens
perished - and that does hurt. And my
miracle men and women of the armed
forces who are fighting to free Iraq and
Afghanistan from the control of tyrannical
dictators who have held their own people
as slaves and who sponsor and train ter-
rorists to bring havoc to all freedom-lov-

ing people everywhere.

The magnificent men and women of our

military look up to me as they fight to

turn the tide of this ruthless and despi-
cable enemy. And how disheartening and
demoralizing it is for my troops to hear
the caustic and critical words from those
who want and demand immediate success
at no cost to anyone. Remember, America,
freedom doesn’t come overnight - free-
dom has a cost! And now our troops are
working around the clock to bring order
and purpose out of “Katrina’s” attack on
our own soil, and I am proud of them as

over any military victory in our history.

But I shall overcome - for I am stronger
than the terrorists’ cowards and dicta-
tors who have now sealed their own fate
- defeat! And this nation will not remain
incapacitated by the forces of nature.

Mark my word - we will not fail.

I have been a silent witness to all of
America’s finest hours and I now long to
see us united as never before, but my fin-
est hour comes when I am torn in strips
to be used as bandages for my wounded
comrades on the field of battle. When I
fly at half-mast to honor my soldiers, my
sailors, my airmen, my marines, firemen
and policemen and medical workers,

and when I lie in the trembling arms of

a grieving mother at the graveside of her

fallen son.

America, I am proud to be your flag and
your banner for freedom. My name is
“Old Glory.” Long may I wave. Dear God,

long may I wave!

) Availability

anning Strategies

Free Initial Consultation
Secure Document Portal

PaLMawn PINE CPA,PC

Tax -

AUucoUuNTING ¢+ BUusineEss SERVICES

L) Fully Remote Service Options

1iy = . of : .
= H'ﬂ |_._:_ TaxPreparatio ‘Iannl__u _r‘earatl

e - . - =¥ sy e
“Real Estate Taxation Issues» Multi-State Taxation Issues ®

advisor@palmandpinecpa.com | palmandpinecpa.com OGN
1361 21st Ave N, Suite 107, Myrtle Beach, SC 29577 | 1.855.PALM CPA (725-6272)

Branded Closing Gifts | Gift Baskets

CONRAD FARM

All Natural
South Carolina Courmet Treat

LOCATED IN TANGER OUTLET 501 BY THE BIG AMERICAN FLAG IN SUITE C-120

4633 Factory Stores Blvd., Suite C-120 Myrtle Beach, SC 29579 | 843-796-2658 | service@bestgourmetgifts.com | bestgourmetgifts.com
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12-year parts &

unit replacement

LIMITED

WARRANTY

Call Today
for FREE
Estimat__e

Healing and Cooling
———

Service « Maintenance « Repair « Installation « Air
Purification « Surface Sanitizer - Corrosion Coating
Whole-Home Dehumidification « Ductwork

www.coastlinecool.com | 843-399-5555 [Ii
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The Largest Selection of Coastal Furniture &
Home Decoration on the Grand Strand!

SEASIBE

FURNI F}
GALLERY, ZA(C ENTS
O
Visit our showroom and see all we have to offer!

843.280.SOFA (7632) | shopseasidefurniture.com
527 Highway 17 North, North Myrtle Beach, SC 29582

Shop Our Wlde Selectlon
of Mattresses!

@IA.MISQN fW TI(E?II:UR—PEDIC

Financing Available

Sjnchron! Financial

Great “EVERYDAY LOW PRICES”! Same or Next Day Delivery!
MONDAY - SATURDAY, 9AM-6PM | SUNDAY, 1PM-5PM




DY rising star

Written By Barbara Gart.'
Photography By Donald H:
Tides Eye Photography

» Living a Life She Loves

Mary Richards knew she wanted
to get her real estate license when,
two years ago, she suffered a loss
in her life and realized tomorrow
was not guaranteed. “It taught me
just how short life is. I was working
as a transaction coordinator and
a mom to two small boys, ages 4
and 18 months, but I felt I was not
living up to my full potential. I
wanted more. My mindset began
to shift, and I realized that if I
wanted to get serious about real
estate, I would need to make a
plan. Within two weeks, I had a
pre-licensing course scheduled,
completed the class and passed
my test. I have been loving every

minute of it since.”

Mary was born and raised in Hudson
Valley, New York, and while she
stayed in New York after graduating,
she needed a change of scenery in her
early 20s. “In 2010, I packed my bags
and my dog and hit the road headed
south. A close friend of mine also
lived in Myrtle Beach, and she opened
her home to me. My experience of
relocating to Myrtle Beach has been
nothing short of life-changing. Even
though New York is where I am from,

this is where I belong.”

Prior to real estate, Mary worked

in client-focused positions. She was
a bookkeeper, office manager for a
blueprint printing company and is a
partner in Morgan Rhea, a family-run,
luxury leather accessory company.
Having a background in finance has
been helpful for Mary when a client
is looking for an investment prop-
erty, as it brings her love of numbers
and real estate together. Mary began
her career in real estate in 2018 as a

Transaction Coordinator for a close

friend, who went on to become her

mentor when she got her license.

One of Mary’s motivators to becom-
ing a REALTOR® was to help others
obtain the goal of owning their first
home or investment property or
helping sellers achieve maximum
return on their investment. For Mary
and her family, it is personal. “Our
personal path to homeownership was
far from easy. Our first son was born
15 weeks early, and he spent many
months in the NICU. During that
time, we racked up a lot of medical
debt, not truly understanding the
impact it would have on us when it
came time to buy a home one day. We
experienced many trials and tribula-
tions, but the end result was beyond
rewarding. That is one of the main
reasons why I wanted to become a
REALTORS®, so that I can help others

reach that same goal.”

Mary is passionate about bringing

transparency and knowledgeto eee
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all of her clients. She wants them

to lean on her throughout the entire
process and know that she is always
looking out for them. “My intention

is to take the stress out of buying or
selling a home and give my clients

the best experience possible. I truly
cherish the wonderful relationships
that I have created in this industry,
both personal and professional. In the
end, knowing that the work I have put
in fills someone else with joy makes

everything worthwhile.”

Mary learned about integrity and
hard work from her father, who is
someone she looks up to and credits
with helping her on her real estate
journey. “I get my drive and work
ethic from him. He taught me the
importance of showing up for people
and being honest. My dad has always
been my biggest cheerleader, telling
me I can do anything I put my mind
to. He has always been and is always

in my corner rooting me on.”

Mary has been married to her hus-
band, Cody, for seven years. They

have three sons, Carter, Eliott and

16 - July 2021

2

Hudson. Mary says, “Cody is my
partner in life as well as in business
since he is a mortgage lender. We

love to collaborate and problem-solve
together, so when we have the oppor-
tunity to come together on a deal, it

is special.” Because their first son

was born prematurely, they support
March of Dimes, along with other
charities through their family-owned
business. Mary hopes to one day open
a doggy daycare in addition to her real
estate career, which has been a dream

of hers since she was young.

Mary hopes to continue real estate for
many years to come. “It has become
my passion, and I can’t imagine stop-
ping anytime soon. I strive every day
to treat my clients how I would want
to be treated. To me, being authen-
tic, honest, and hardworking are of
utmost importance when it comes to
being a REALTOR®. All in all, I have a
career where I not only get to do what
Ilove, but I get to help people achieve
their dream. It is truly indescribable.”
Mary defines success as “Living a

life that you love,” and in that regard,
Mary is successful each and every day.

In the end, knowing that

the work I have put in fills
someone else with joy makes
everything worthwhile.

PHOTO | VIDEO | DRONE | 3D TOURS | MARKETING

WWW.HIGHTIDECONTENT.COM | 843.885.3088 | INFO@HIGHTIDECONTENT.COM

GET 20% OFF ONE PROJECT WHEN YOU REFER THIS AD*

NSCOUNT PER CLSTOMER [NEW OR CURRENT] ON ANY SINGLE SERVICE/PROIECT



P> special feature: real estate couples

Sandy & Shelly

Hartman

Realty ONE Group Dockside

Written By Barbara Gart
Photography By: Jeremy Kierez, High Tide Content

When Sandy and Shelly Hartman moved to Myrtle
Beach in 2010, they were happily retired and
looking forward to participating in community
activities, traveling, and enjoying the coastal
lifestyle. A few years into their move, however, they
found retirement to be “overrated,” and Shelly,
who had been a real estate agent in Baltimore,
asked Sandy to join her in taking the courses to
become licensed in South Carolina. Sandy says,
“She asked me, and I did it reluctantly. It could
not have been a better decision. It amazes me

that so often the small decisions in life lead to

major life-changing events. We became licensed
in 2013, and the rest is history.”

Prior to becoming REALTORS®, Sandy was an

- insurance agency owner in Baltimore, and Shelly
-y _..'I_I'.-; : worked for Wells Fargo Home Mortgage Company.
Lt Although Sandy says he became an “accidental
- - il
v oy

REALTOR®,” both Shelly and Sandy decided to go
3 into real estate for specific reasons. Shelly says,

* “I became a REALTOR® because I enjoy working
with people. I have worked in customer service

most of my life and find it to be quite rewarding.

The end result of seeing my clients happy with
their homebuying or selling experience puts a
huge smile on my heart.” Sandy continues, “I
became a real estate agent because I enjoy the
process and can use my experience in sales and
business to benefit our clients. I like that each

transaction is a new adventure, helping people
achieve their goal of homeownership.”

The Hartman team is on pace to have their
best year in 2021. Sandy reports, “Our
greatest reward is being recognized by

our peers as professional and competent
REALTORS®. One of their favorite reviews
reads “You are, by far, the best profession-
als I have worked with to date ... absolutely
100% refreshing to know there are busi-

nessmen like you in our industry.”

Shelly and Sandy do not have a closing
coordinator, which, they believe, brings
them closer to their clients. Sandy says,
“We look at team building differently.
We are more interested in what skills
we need to bring to the table beyond a
knowledge of real estate. Our “team”

consists of the best appraisers, stagers,

photographers, inspectors, contractors, lenders and
attorneys we can offer to our clients.”

Both Sandy and Shelly are passionate about their
careers. Sandy says, “It is impossible to do this job
on a part-time basis. It requires total commitment
in order to provide the best service to your clients.
You’re either in or you’re out.” Shelly agrees, adding,
“I am passionate about the endless ways of making
homeownership possible for many who think the
‘American Dream’ of owning a home can’t be achieved.
With all the programs and resources available today
and for future generations, that ‘dream’ can be real-

ized. It just takes having the right people on your team
to make it happen.”
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Achieving success for the Hartmans has not been
without obstacles. For Sandy, his focus has been on
perseverance, making good decisions and admitting
and learning from mistakes. For Shelly, growing

up the daughter of a very strict dad in the military,
it is about accepting failure. Shelly says, “Every
day I work to learn new ways to understand that
failure is not a weakness, nor is it permanent. More
importantly, learning how to deal with failure is a
stepping stone to bigger and brighter things.”

When talking with new agents wanting to break
into the business, they believe “you should be in
this job because you want to be, not because you
have to be. You need to find it interesting and
challenging and realize the financial rewards are
there because you know what you are doing and
represent your clients to the best of your ability.”
As Sandy points out, “Shelly and I enjoy working
together because we bring different skill sets to our
job. Shelly is more intuitive and has a good eye for
design. I see spatial features better, and I am more
pragmatic and detailed. This career is not for every-
one. You need to bring a skillset to the table that

e M

S ——

_—-—_-_‘:_

B \..1-—.-_,-‘., A

nmi ﬁh i
ste ol

meets the demands of this job and you

need to be a self-starter.”

One of the ways the Hartmans like to treat
themselves when they are not working is
traveling. “Traveling is what we most look
forward to, and it is a way of rewarding
ourselves for all the hard work we put into
our job. We are both family-oriented and
often, when we travel, it is to share time
with our kids who are scattered around
the country.” They also enjoy golfing,

cooking, and trying new recipes.

The Hartmans are very comfortable
with their mission. They know what
works for them and what works for
their clients, and that is reflected in the
testimonials they receive from their
clients and peers. Sandy and Shelly may
have “accidentally fallen into real estate”
eight years ago when they came out of

retirement, but they are now looking at a

bright future in their second careers.
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905 Second Avenue N, North Myrtle Beach, SC 29582
843-249-1454 | tilghmaninsurance.com
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As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

GLIENT HAS TO WORRY ABOUT

TTLING INTO THEIR NEW HOME.
i

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!
TOP: (ﬁ) BOTTOM

No Roof Too High!

Drone Certified and Licensed
Roof Inspections

John Pate, Certified Roof Inspector | 843-231-8532

Book your Home Inspection online at www.homeinspectiontoptobottom.com
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ProGecting Ghe rights and interests of our clients through every step of real estate transactions.
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As you step into Seaside Furniture Gallery
& Accents, you will find beautiful
dining-room sets, luxurious mattresses
and comfortable sofas, but, more
importantly, you’ll find a staff who

truly cares. Owner Julie Almeida says,
“Seaside’s motto is: ‘We love our

customers.” The relationship we have with
our customers is so important, and our
personal service and attention to detail is
what keeps our customers coming back.
Sometimes, they stop by with gifts of
homemade sweets, and other times, they
bring in their family and friends. We aren’t
pushy and want everyone to take their
time in our showroom because, believe

me, there’s a lot of inventory to see.”

In fact, there is over 18,000 square feet of
inventory to browse, including bedroom,
dining room and living room furniture, mat-
tresses, and a huge assortment of lamps, pic-
tures and accessories. “Surprisingly enough,

our selection changes on a daily basis. We

SEASIDE FURNITURE GALLERY & ACCENTS

Written By Barbara Gart
Photography By Jeremy Kierez,
High Tide Content

are constantly adding and deliv-
ering off of our showroom floor.
Alternatively, we offer hundreds of
options for special ordering to fit
our customers’ needs. Our sales and
design personnel really listen to our
customers and will find the right
product, whatever the budget or
style may be. We want our custom-
ers to feel relaxed and enjoy the
experience of selecting their furni-
ture and accessories. We make sure
they’re treated right from the time
they walk in, through the purchase,
and all the way to the delivery.”

Julie did not always set out to own
a furniture gallery. Being a native
and graduate of North Myrtle Beach
High School, she began her career
working in the restaurant and
landscaping business. Her brother,
Pete Morgan, asked if she wanted to
go into business with him and she
nervously said yes, which turned
out to be a great decision. In 2001,
they opened Seaside Home Accents
in Calabash, North Carolina. They
expanded with more stores in North
Carolina and South Carolina, and

in 2006, they consolidated to their
sole location in North Myrtle Beach.

Julie and Pete have seen many
design changes through the years.
“When we first started in Calabash,
we offered wicker and rattan, which

was all the rave at the time.
[N N ]
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[SUCCESS 1S]
BEING A GOOD
ROLE MODEL FO
MY FAMILY AS
WELL AS MY s‘r ,.
AND | STRIVE TO

WORK AS HARD,
IF NOT HARDER,

THAN THOSE
AROUND ME.

With the growing business, we began to offer pretty much
everything to complete your home. Although we find our product
offering to be somewhat quite Coastal, it is the colors that we
enjoy the most. We offer all types of unique furniture to build and
add colors in every room of the home, but we’re happy to go out

of our comfort zone to fulfill any style.”

It is easy to see how much Julie cares about her “Seaside family,”
which including her staff, customers and even her sons who are
taking on a role in the business. “The thing that led me to continu-
ing my business throughout the years is I love my Seaside family,
as well as all of our clients, new and old. I could not have grown
my business without them. The most fulfilling thing about my
work is the relationships we have with our customers, staff and
manufacturers, along with the fact that my boys are working in the
business.” Being a part of the community is very important to Julie,
and Seaside Furniture Gallery & Accents takes part in a variety

of organizations, one of their favorites being the Home Builders

Spring/Fall Home Shows, which they participate in every year.

Julie has three adult sons, and two of them work with her in the
store. When they can get away, they enjoy outdoor adventurers
and spending time in the mountains. Julie also enjoys working in

her yard and other home projects. She wants to be remembered
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for contributing to the success of her friends and staff and being a

supportive and loving mom. In addition, she is immensely proud of

being a successful woman in a male-dominated industry. She defines

success as “being a good role model for my family as well as my staff,

and I strive to work as hard, if not harder, than those around me.”

Julie would like to extend an invitation to all REALTORS
to stop in to see the wide variety of products offered,

as well as get to know her conscientious staff. Seaside
Furniture Gallery & Accents is open Monday through
Saturday from 9am to 6pm and Sunday.

MAJOR REMODELING CONSTRUCTION CONTRACTOR
SER NG THE GRAND AND

REQUEST A FREE CONSULTATION
FOR A CUSTOM DESIGN
TAILORED JUST FOR YOU!

(843) 213-3632 * (833) 932-8933 Ext 2
Email: office@d3construction.net

D3 CONSTRUCTION

Commercial and Residential General Contractar

Kitchens/Bathrooms/Additions/Condos/Custom Homes

We Inspect Homes
Like We’re BUYING
THEM OURSEI.VES

T ~ .-

INSPECTIONS, LLC

Every Residental Home Inspection
Comes with a FREE Home Warranty

« Residential Home Inspections
« Indoor Air Quality

« Pool/ Hot tub Inspections

« Thermal Imaging

« Wind Mitigation Inspections

« Irrigation Inspection
« Mold Inspection

Fl © (2 e Pinterest

Q 843-817-8810 & matt@islandinspectionslic.com @ Islandinspectionslic.com
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RIVERTOWN

PROPERTY INSPECTIONS

HEROES

Ly )

SAME DAY INSPECTION
REPORT

POOL AND SPA INSPECTIONS
~ MOLD INSPECTIONS |
ADVANCED MECHANICAL PROGRAM
| __ RADON INSPECTIONS ___ WELL INSPECTIONS
4-POINT INSURANCE INSPECTIONS CL-100 INSPECTION

© ASBESTOS TESTING
WIND MITIGATION | FHA/VA/CONVENTIONAL PERMANENT
FOUNDATION CERTIFICATION

POOL LEAK DETECTION
LEAD PA

L

Veteran-Owned & Operated. Fully Licensed & Insured.

e Appreciation

Is As Simple As Supply And Demand

The reason prices continue to accelerate is that hous-

Home price appreciation continues to accelerate. Today, ing inventory is still at all-time lows while demand
prices are driven by the simple concept of supply and remains high. However, this may be changing.
demand. Pricing of any item is determined by how many

items are available compared to how many people want to Is there relief around the corner?

buy that item. As a result, the strong year-over-year The report by realtor.com also shows the monthly
home price appreciation is simple to explain. The change in inventory for each state.

demand for housing is up while the supply of homes for

sale hovers at historic lows. State-by-state changes in inventory levels

month-over-month reported by realtor.com:As
the map indicates, 39 of the 50 states (plus the
Let’s use three maps to show how this theory continues to affect District of Columbia) saw increases in inventory

the residential real estate market. over the last month. This may be evidence that
homeowners who have been afraid to let buyers in
Map 1 — State-by-state price appreciation reported by the Federal  their homes during the pandemic are now putting

Housing Finance Agency (FHFA) for the first quarter of 2021 their houses on the market.

compared to the first quarter of 2020:As the map shows, certain

states (colored in red) have appreciated well above the national We’ll know for certain as we move through the
average of 12.6%. rest of the year.
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Map 2 — The change in state-by-state inventory levels year-over-

year reported by realtor.com: Comparing the two maps shows Bottom Line:

a correlation between change in listing inventory and price Some are concerned by the rapid price
appreciation in many states. The best examples are Idaho, Utah, appreciation we’ve experienced over the
and Arizona. Though the correlation is not as easy to see in every last year. The maps above show that the

state, the overall picture is one of causation. increases were warranted based on great
demand and limited supply. Going forward,
if the number of homes for sale better aligns
with demand, price appreciation will moder-

ate to more historical levels.
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NO SOLICITATIONS, NO OVER PROMISING, STRAIGHT PARTNERSHIPS.

WORK WITH A TRUE PARTNER.

—tar

7 ageProscon
LET MY EXPERTISE HELP BUILD YOUR BUSINESS.

Carl D. Monsour, Branch Manager
NMLS #145101 | cmonsour@boemortgage.com | (843) 970-3120 | @BOEMortgagePros
Call or text me now to set up a time to see if we are a good fit for each other!

Bank of England Mortgage is a division of Bank of England. NMLS 418481, Member FDNC. 550

PROFESSIONAL REAL ESTATE
PHOTOGRAPHY

e

VIRTUAL STAGING

« Listing Photos (interior, exterior,
community amenities)

* Aerial Drone Photos & Video

« 3D 360" Virtual Tours with FREE
Schematic Floor Plans

¢ Virtual Staging

¢ Virtual Twilights

¢ Stock Landscape Photos of the

Local Area taken by us!

- 25% Off Your 1st Listing Shoot -
- Use promo code 25DISCTEP.

(843) 504-8711
info@tideseyephotography.com
www.tideseyephotography.com/real-estate

@tides eye photography
@tides eye real estate imagery

@tideseyerealestateimagery
@tideseyephoto
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We provide the personal attention and customer service
to make your transaction smooth & worry-free.

Residential 'Real Estate
Commercial Real Estate
Acquisitions
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- 4y W el
usiness anization

Ly gy Free consultation. Contact us today!
RHW RAY H. WINTERS, ec. : y

ATTORNEY AT LAW (843) 712-2661 | www.rhwlawpc.com | info@rhwlawpc.com
HONEST | PROFESSIONAL | AFFORDABLE In the Mayfair Building - 1039 44th Ave North, Ste 104 « Myrtle Beach
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Have you heard?

ORHP now offers two valuable services for
homeowners to complement their home warranty:
Tech and Smart Home Protection Plan

and Porch Home Helper

Porch

Visit orhp.com/value or call me!

Stephanie Midgett

Senior Account Executive
800.282.7131 Ext. 1070

C: 910.382.8048
StephanieM@orhp.com
my.orhp.com/stephaniemidgett
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Y cover story

Written By Barbara Gart
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MOST REWARDING PART OF MY JOB IS HELPING OTHERS
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Britni Gaddy went to college at The College
of Charleston believing she would end
up with a career in marine science, not

real estate. She grew up on the water and
has been certified to SCUBA dive since

she was 10 years old. While in school,

she lived on a 75-foot sailboat for a year
and got her captain’s license. “It was a
great experience. | met a lot of people and
learned a lot of great skills. This experience
let me realize that my passion for the ocean
was going to be a passion, and not a career,
shaping my direction of where | am now.
Sometimes, when finding your way, things
blossom into what you did not expect, but
when | stayed true to what I love.”

After graduating, Britni returned to her hometown
of Myrtle Beach. She knew she wanted to help peo-
ple and did not want to work a 9-to-5 job. “I knew
the beach better than anyone. I was a tour guide for
College of Charleston and would give tours to the
rising college students and their families. I believed
in the college and wanted to help people come
there. That passion led me to wanting to do the
same thing for people living in Myrtle Beach.”

Britni got her license with CCAR in 2015 and
learned the art of real estate from Jim Parker.

She was Jim’s first agent at his new company,
Properties at The Market Common. In 2019, the
company rebranded to Real Living Home Realty
Group. Looking to the future, Britni got her Broker
License in 2020. “Right now, I enjoy directly help-

ing clients buy their dream home or sell and move

¥ . Grand Canyon %

A LIFESTYLE ADVISOR, NOT A SALESPERSON

to their next journey. In the future, I
may enjoy helping other agents under
me achieve their goals of helping
others. I think everything comes in
time, and right now, I am building

my business, my book, and my name.
When it is time to guide other agents,

I will know and answer my calling.”

Britni’s total volume in 2020 was
$18.4 million, and she has earned
many awards over the years, includ-
ing 2020 Top Listing and Top Selling
Agent Real Living Home Realty
Group, 2019 Top 50 Agent Awards -
Total GCI and 2018 Top Selling Agent
Real Living Home Realty Group.
Although the sales and awards are
important to her, “The most reward-
ing part of being in real estate for me
is literally helping others.”

“There is an abundance of
REALTORS® in our county, and just
like they taught me in real estate
school, my job is to protect the public.
I am the quality agent for my buyers
and sellers. Every day I know that I did
the best job for them and treated them
like they were my only client. I may be
juggling a lot of homes at a time, but
this is the only home that they are sell-
ing or buying. When I remind myself of
that, I perform at my best and give the

greatest level of service.”

Britni loves to speak with new agents.
“I always tell them if they don’t know
you, they can’t hire you. Your name
must be synonymous with real estate
in your market or farming area, and

as Grant Cardone says, Your biggest
problem is obscurity! People simply
don’t know you.” Also, be true to your-
self and treat others like you would
want your family to be treated... People
notice and can tell when you are genu-
ine! I am a lifestyle advisor and advisor
for life, not a salesperson.” Britni also

66

BE TRUE TO YOURSELF AND TREAT OTHERS
LIKE YOU WOULD WANT YOUR FAMILY TO
BE TREATED... PEOPLE NOTICE AND CAN
TELL WHEN YOU ARE GENUINE!

| AM A LIFESTYLE ADVISOR AND ADVISOR
FOR LIFE, NOT A SALESPERSON. ’ ,
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encourages giving back to her clients. She hosts an
annual client appreciation party at Topgolf Myrtle
Beach, with a photo booth, food, drinks, and golf.

“It’s a great way to connect with them and help

them meet their neighbors as well.”

THAT IS WHAT WE ARE HERE

TO DO, SERVE OTHERS. NOT
JUST IN REAL ESTATE, BUT IN LIFE. ... "{
IT IS NOT WORK WHEN IT IS SERVICE.

Last year, Britni got engaged to her fiancée

Billy on hole number 18 at The Ocean Course in

Kiawah Island, SC. “I was completely caught off
guard as I thought it was a family trip, but turned

out, they were all there for the proposal. I made

my putt on number 18 and went down to pick

up my ball and found a custom-made sea turtle
(my favorite animal) from St. John, USVI (one
of my favorite travel spots). I opened up the sea
turtle and in was the ring!” Britni’s fiancée, Billy
Belair, is a PGA professional and the Director of

Instruction at Topgolf Myrtle Beach.

Britni and Billy enjoy playing golf together, and
some of their favorite courses are Kiawah, Sea
Island, Bald Head Island and Amelia Island. They
have a 1-year-old Australian Shepard puppy
named Folly, named for Folly Beach in Charleston
where they had their first date in 2018. In her
spare time, Britni enjoys paddle boarding, SCUBA
diving, sailing, mountain biking, frisbee, golf,

hiking, exploring, and traveling.

“Being a genuine person who legitimately looks
out for my clients’ best interests and not my own

is what I want to be known for. That is what

Lucky to have the best golf instructor!

we are here to do, serve others. Not just in real
estate, but in life. I was fortunate enough to be
able to find my calling for a career and know that
I help people every day. It is not work when it is
service. I treat every client like they are my only.
Building memories with them throughout the

transaction is what leads to lasting relationships.”
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YY) MoVERS.

THE WORLD'S LARGEST
MEMBERS-ONLY BOAT CLUB! Ready For a

a No Stress
- Move Day?

g MIRACLE -
! MoVERS
Wilmingtan, NG

We Buy and You Join Get Unlimited, Reserve a Boat
Maintain Boats the Club FREE Training and Enjoy!

@ Crazy Sister Marina

Harbourgate Marina
@ g & Wacca Wache Marina

@ Southport Marina

NORTH MYRTLE BEACH olDRIEL L L= SOUTHPORT, NC oo A . S

= Ask or a FEEE Miracle_oving Estimate!
FREEDOMBOATCLUB.COM » 843-732-3777 (843)447-9525 e miracle.movers.mb@gmail.com §



PRINCETON ‘
MORTGAGE

For 24-48 hour underwriting
turn times on purchase loans

Integrity. Responsibility. Honesty. Communication.
These are my core values driving every transaction
to make your closing #Effortless.

Your success is my success.

E: cpadavano@princetonmortgage.com
W: carlpadavano.princetonmortgage.com
C: 609-707-4107 | O: 843-222-4044
NMLS 1418174

Refer a qualified customer who closes to receive a FREE
Matterport scan. It's my way of saying "Thank you!"

Princeton Mortgage Corporation is an Equal Housing Lender, NMLS Consumer Access # 113856. (www.nmlsconsumeraccess.org) Princeton Mortgage Corporation is licensed by: California, Regulated by the Department of Financial Protection (DFPI), License No. 600B091513; Colorado,
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Insurance, Securities and Banking, Lender License No. MLB113856; Florida, Licensed by the FL Department of Banking and Finance, License No. MLD1550; Georgia, Regulated by GA Department of Banking and Finance, License No. 58957 lllinois, Licensed by the IL Division of Real Estate, License
No. MB.6761325; Maryland, Licensed by the MD Commissioner of Financial Regulations, License No. 23108; Michigan, Regulated by MI Department of Insurance and Financial Services | License No. FRO0022057; Minnesota, Regulated by Minnesota Commerce Department, License No.
MN-MO-113856; New Jersey, Licensed by the NJ Department of Banking and Insurance, License No. 8501223; North Carolina, Regulated by Minnesota Commerce Department, License No. MN-M0-113856; Ohio, Regulated by Ohio Department of Commerce, License
RM.804396.000; Oklahoma, Regulated by Oklahoma Department of Consumer Credit, License MLO12855; Pennsylvania, Licensed by the PA Department of Banking and Securities, License No. 21055; South Carolina, Regulated by SC Board of Financial Institutions, License No.
113856; Tennessee, Regulated by TN Department of Financial Institutions, License No. 113856; Texas, Regulated by TX Department of Savings and Mortgage Lending; Virginia, Regulated by the VA Bureau of Financial Institutions, License No. MC 6831; Washington, Regulated by WA
State Department of Financial Institutions, License No. CL-113856. Interest rates and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits. © 2020 Princeton
Mortgage Corporation. All Rights Reserved. Princeton Mortgage Corporation, 439 Grand Avenue, Ewing, NJ 08628 1-609-737-1000. info@princetonmortgage.com. Approved 10/21/2020.
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