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Joey Piel Ryan Thomassie
NMLS# 365511 NMLS# 350514

NLSH 415401 NWLSH 1370606  NWLSHEOSTS  NMiok 1128728 \//| - el . Serving our Community

and Louisiana in Residential
& Commercial Closings

Hitmatterswhereyouclose
Hbrtitle

Rachel Webre Susanne Wampaold Karla Fuentes
NMLS# 1913085 NMLS# 1553575 NMLS# 108621

NOLA Lending Group has the experience and expertise to guide home buyers through the financing process quickly Ry
and effectively, With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our lending ! [ 3 L O C AT I O N S TO s E R V E Y O U !

specialists can assist your clients in determining which type of loan is the most appropriate and affordable. Nobody | |

knows Baton Rouge like NOLA Lending Group. . Py Robert Adams | Branch Manager/Attorney 9311 Bluebonnet Blvd, Suite C | Baton Rouge, LA 70810
3R = VAloans *  RDLoans—Finance up to 100% of home value’ "~ Alex Polito | Director of Business Development 225-769-5194 | C: 225-603-7897

| + Conventional & FHA Loans = Purchases & Refinance
=" = Jumbo & Condo Loans s  Local Lenders with Personal Touch

Mark Schoen | Division President/Attorney 10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816

R EN OL A Amy Lane | Branch Manager/Attorney 225-291-1

LENDING GROUP Keegan Wisdom | Branch Manager 37283 Swamp Road, Suite 901 | Prairieville, LA 70769
A Division of Fidelity Bank . :
L ) Loan Production Office Cathy Waggenspack-Landry | Director of Marketing 225-706-6130 | C: 225-802-1811

MNolalLending.com
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| love

this town.

Client: Willie and Willie Contractors LLC
Size: Full
Location: Intro

Thanks, Real Producers of Baton Rouge.
| love being here to help in a community
where people are making a difference
every day.

Thank you for all you do.

Ryan D Rayburn, Agent
16044 Highway 73, Ste 104B
Prairieville, LA 70769

Bus: 225-677-7744
ryanrayburnagent.com

o StateFarm’

2007004 State Farm, Bloomington, IL



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081
www.drhorton.com

Willie and Willie
Contractors LLC

2929 Millerville Rd Ste 1A
Baton Rouge, LA 70816
(225) 291-7600
www.willieandwillie.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

W

It's not
too late!

Did your buyers close
without a home warranty?

They

can still get industry-leading

coverage after closing.

Contact me for
more details!

."?r?.h‘;' J’?'r"f-*}.uru; f?'{rl;:*:'

HZenior Accoun! Executive |
BODD.282 7131 Ext. 1285

G 225,241 88
Webbh@orhp.com

vy orhp. comdwebiwartedle

FINANCIAL ADVISOR
Northwestern Mutual Wealth
Management Company
Andrew Achary

(985) 789-4930
www.andrewachary.nm.com

Northwestern Mutual Wealth
Management Company
Becca Mayeux

(225) 939-5671
www.beccamayeux.nm.com

HOME WARRANTY

Home Warranty of America
Lydia Hodges

(985) 869-6111
HWAHomeWarranty.com

{'.il.i} REPUBLIC HOME PROTECTION

® -
-
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Old Republic
Home Protection
Webb Wartelle
(225) 241-2088
ORHP.com

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’'s Ferry
Suite 2B

Baton Rouge, LA 70816
(888) 401-4365
www.HDMK.net

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragoninspections

llc.com

INSURANCE

Ryan Rayburn State Farm
Ryan Rayburn

16044 Hwy 73 Ste 104B
Prairieville, LA 70769
(225) 677-7744
ryanrayburnagent.com

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102
Baton Rouge, LA 70809
(225) 751-4840
www.garbarinosf.com

State Farm

Anna Jones

4811 Harding Blvd Ste A
Baton Rouge, LA 70811
(225) 356-1241
www.annamjones.com

INSURANCE AUTO -
HOME - BUSINESS
Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

LANDSCAPING

MBG Lawn & Landscape
(225) 424-1000
www.mbglawnservices.com

MARKETING / BRANDING
Eminent Creations

& Marketing

Henrietta Williams

(225) 933-3008
www.eminentcreations
andmarketing.com

MORTGAGE LENDER

DHI Mortgage

7700 Vincent Road
Denham Springs, LA 70726
(210) 889-7778
www.dhimortgage.com/
loan-officer/daismara-torres

Eustis Mortgage

17557 Old Jefferson Hwy
Prairieville, LA 70769

(225) 725-5626
www.LendingLouisiana.com

GMFS Mortgage

Ryan Larussa

4651 Durham Place
Baton Rouge, LA 70816
(225) 324-5633
www.gmfslending.com/
ryan.larussa

NOLA Lending Group, A
Division of Fidelity Bank
(800) 220-2497
NOLALending.com

MORTGAGE LENDING
Key Lending Solutions
(225) 291-7901
www.keylending
solutions.com

LA Lending LLC
Chasity Graff
(225) 926-5408
www.lalending.net

MOVING COMPANY
ABBA Movers

(225) 384-6683
www.abbamovers.com

PHOTOGRAPHER
Aaron Cox Photography
Aaron Cox

(318) 453-1609
aaroncoxphoto.com

Get a home inspection to ensure
that all of your home's cooling

PLUMBING

Magnolia Plumbing LLC
Brook North

(225) 281-6037

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

TITLE ATTORNEY
MFB Title Solutions
(225) 810-4998
www.mfbfirm.com

TITLE COMPANY

Baton Rouge Title Company
9311 Bluebonnet Blvd Ste C
Baton Rouge, LA 70810
(225) 769-5194
www.brtitle.com

systems are steady chillin’
this summer.

Call

to schedule your inspection.

Commerce Title
(225) 308-9544
www.commercetitle.com

Fleur De Lis Title
Jeff LeSaicherre
(985) 277-5550
fdtitle.com

Gulf Coast Title
(225) 295-8222
www.gctitle.com

Titleplus
(225) 279-0999
www.titleplusla.com

TRANSACTION
COORDINATOR

Executive Lady

(504) 669-4703
www.theexecutivelady.com

List to Close LLC

Brooke Stevens

(225) 317-9295
www.ListToCloseLLC.com

HDNIK"

HOME INSPECTION ) PEST CONTROL

www.HDMK.net
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MEET THE BATON ROUGE REAL PRODUCERS TEAM

Gina Miller Kurt Miller, Sr Carolyn Foley
Owner/Publisher Contributing Editor Ad Manager
225-337-3277

Breanna Smith ARaron Cox Kirk Robertson
Writer Photographer Videographer

EXEGUTIVE

Baton Rouge Real Producers

for the opportunity to connect with the top agents. If we haven't
had the chance to meet, reach out!! We would love to work with you.

coiwact 16 CLOSED

Virtual Transaction Coordinators + PLUS

Necole S. Weaver
Cell: (504) 669-4703
Office: (225) 435-9815

www.theexecutivelady.com
Follow us on social media in f@ Executive_Lady_

Baton Rouge Real Producers - 9



publisher’s note

By Gina
Miller

L]

We did it.

We gathered.

We partied.

We celebrated.

The high winds of April knocked us
off our rockers, and we had to bump
our original Spring Networking event
to May, but we did it.

We recovered.

We took the photos and we had a
good time. Check them out in this

issue! So many happy faces!

Change is synonymous with the past
year and a half. A lot of plot twists
and turns and what nows. Sometimes
it’s felt like the world doesn’t want

us to get together, have fun, or laugh!
If not COVID, you want to cause a
storm and blow the power lines an
hour before the event I've been work-
ing on for months!? What the heck?!

It’s all in the attitude. We can grumble
and give up and see the negative, or
we can embrace the day and deal with
the disappointments and seek the

beauty instead of the bitter.

10 - July 2021

EATON ROUGE

REAL PRODUCERS.

COMRECTING, ILEVATING, IMEFININE

Just last month I watched as my
neighbors placed their belongings
outside and lined the streets after
floodwaters swept in and took over
... all their possessions soaked and
ruined and waiting at the curb for

trash pickup. Breaks our hearts.

It happened to the kind-hearted and
the cold-hearted.

It happened to the sinners

and the saints.

It happens.

As I meet with the real producers of
our area, I am not surprised anymore
to hear of the struggles and hurdles
so many have had to overcome. Every
cover story, rising star, broker, and
partner we’ve featured has a story

laced in tenacity and grit.

Michelle Knobloch sat down with me
over lunch a couple of months ago and
shared with me a portion of her jour-
ney. She is an incredible REALTOR®,
but more than that she is an incredi-

ble person. She could have easily said,

this is too difficult, and given in to the
challenges she’s faced with her health
... but she didn’t. She saw the beauty.
She sees the beauty.

‘What an honor to feature her as our
cover story this month.

I am an advocate of story.

I know that what we are doing here
at Baton Rouge Real Producers is
reaching you and encouraging you
and strengthening the relationships

within our real estate community.

I am proud of each of you. Like Mama

Bear proud.

You are telling the obstacles, high
winds, power outages and negativity
to kiss your backside and staying in

the race. Keep running.

There was a time I could have given

up, too.

I'm still here.

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy.

B Flexible schedulng

W SAME DAY elactronic report BE5-515-4343
B 10yrs cormective construction expanence parmponiigercthuilc com
m Compatitive pricang wmw_passgunimepe onsll. com

Proudly serving Baton Rouge and Surrounding Areas

2 T

$2.5MILLI

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today than ever
before? That's why The N2 Company - the company behind this publication
and 850+ others like it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

Visit n2gives.com to learn more about our fight.

Your
Louisiana
Mortgage
Solution

LA Lending Offers
FREE APPRAISALS For
All First Responders*

Chasity Graff
Mortgage Broker/Owner . 4
2051 Silverside Drive Suite 100

Baton Rouge, LA 70808 ]
225-926-5408 !

www.lalending.net
chasity@lalending.net

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638

Baton Rouge Real Producers - 11
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HAVE YOU -HEARD ABOUT KEY CLUB?

225'228'5534 The Key Club rewards Real Estate Agents who consistently partner with D.R. Horton, Inc.

LA-WhisperingSprings@drhorton.com A « 3% Commission on your first closing * 3.5% Commission on your second closing
. . DHI MORTGAGE 0 .. ) i o .. i
35527 Evers Drive, Denham Springs, LA 70706 * 4% Commission on your third closing * 4.5% Commission on your fourth closing

* 5% commission on your fifth closing and beyond
See our ad on page 39

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community
information including pricing, included features, terms, availability and amenities are subject to change and prior sale at any time without notice
or obligation. Advertisement applies to D.R. Horton Louisiana East of the Mississippi River. 3% commission is valid for the first D.R. Horton home
closed between 1/1/21 and 12/31/21, 3.5% commission is valid for the second D.R. Horton home closed between 1/1/21 and 12/31/21, 4%
commission is valid for the third D.R. Horton home closed between 1/1/21 and 12/31/21, 4.5% commission is valid for the fourth D.R. Horton
home closed between 1/1/21 and 12/31/21, 5% commission is valid for the fifth and beyond D.R. Horton homes closed between 1/1/21 and
12/31/21. Offer valid only on new contracts and does not apply to transfers, cancellations, or re-writes. Key Club commission offer is subject
to change without notice. Please contact a community sales representative for additional requirements for the Key Club commission program.
This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion commission is subject to
caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not
broker/partner) must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not

exceed 5% total commission. Prices, plans, features, options, and co-broke are subject to change without notice. Additional restrictions

may apply. Homes must close to be counted for promotion. Cancellations do not count. All offers contained herein expire on 12/31/21.  S¥ssiiy
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ALL INATTITUBE

While in Orange Beach, Alabama,
Memorial Day weekend 2018, Lisa
Oliver Thomas turned to her husband,
Jason, and said, “When you retire, we
should move to the beach, and I'll get
my real estate license and sell condos.”
Not sure how serious she was, he

replied with a short “uh, okay.”

They had purchased a condo in Orange
Beach three years before, and they
malke time to get away four to five times
a year with their Cairn Terrier, Toby,
for some rest and relaxation. This trip
was different, though, because Lisa
was having to think about a new career
path. In April 2016 she left her long-
time position as an executive assistant
to focus full time on her successful
direct sales business helping others
learn to meal prep. But then her busi-
ness took a major hit due to the 2016
flood. “When you don’t have a working
kitchen, you don’t really care about
meal prepping,” she said. Lisa worked
hard to keep her business going, but
ultimately it just wasn’t bringing in the
income needed, and it was time to fig-
ure out her next chapter in life. “I went
from two full-time incomes to half of an
income in four months.” She turned to
the words she lives by: The past is not
perfect, but it’s how we react and move

forward that matters.

As she reflected on the ups and downs
of recent years while watching the
waves lap onto the beach, she thought
more about what she had just told her
husband, and it made her think back

DY rising star

By Breanna Smith | Photos by Aaron Cox

to a conversation she had with her
dad and sister back in 2011. They sug-
gested she get her real estate license,
but she was adamant that it wasn’t
the industry for her. “I was like, y’all
are crazy... I would never, ever do
that.” But as she sat there thinking
about her current job situation the
more she thought maybe she should
give real estate a try in Baton Rouge.
The whole process of buying the
condo had intrigued her, including the

ease and professionalism of her agent.

Plus, Jason wasn’t retiring anytime
soon, and she would need experience

before moving to the beach.

Give It Heart
Six weeks after they got home from
the beach, Lisa had completed real

estate school and had passed both the
national and state licensing exams.
She hit the ground running with Latter
& Blum Perkins. “I’'m an all-in person,
so when I got licensed, I was immedi-
ately going to meetings, participating
in training, taking phone duty, holding
other agent’s listings open and shad-

owing whenever possible.”

Lisa’s parents instilled in her a dedi-
cated work ethic while emphasizing
the importance of putting her heart
in everything she does. Her mom,
Carolyn Oliver, taught her to cook
from a young age. “My mom has
always loved to plan a get-together
and take care of the whole menu. I
definitely got my love for cooking and
party planning from my mom!” Lisa
says others are always commenting
about how organized she is. “I owe
that all to my mom; she is the most
organized person I know, and I am not

half as organized as her!”

Her dad, William “Bill” Oliver, started
his 37-year career as a BellSouth
engineer, rising through the ranks to
become the president of BellSouth
and later AT&T Louisiana. Lisa
remembers fondly his unique profes-
sional presence built on seeing others
smile. When they would walk around
before sporting events, he would chat
and get to know people, eventually
making someone’s day by giving them
tickets to the big game or upgrading
them to suite tickets. “That was just

who he was,” she said. “He was an

‘ ‘ [ never have limiting beliefs. I seek out what successful

people are doing and tell myself it is the norm.

Baton Rouge Real Producers - 15



amazing person that had the ability
to make everyone feel special.” He
has been the biggest influence on her

career, she said.

“I watched him for 40+ years working
his way from entry-level to top-level...
The key was listening, keeping your
cool and following through,” she said.
“My sister and I talk often about how
we can never be him, but I do think he
is looking down and very proud of us.”
His professional yet caring demeanor
has inspired her throughout her life
and career, showing her the value of
grit and working to make other’s lives
a little better. Lisa also attributes
much of her success to the guidance
of her broker, Connie Kyle. “She
believed in me from the minute we
met. She is truly gold in this business
and makes me want to be the best
REALTOR® I can be!”

Lisa is a supporter of Go Red for
‘Women locally, the American Heart
Association’s signature women’s ini-
tiative. It is a comprehensive platform
designed to increase women’s heart
health awareness and serve as a cat-
alyst for change to improve the lives

of women. “That cause is close to my

heart, no pun intended.” Her mother

was diagnosed with Atrial Fibrillation
four years ago, and her father had a
defibrillator put in just two months
before his unexpected passing. As a
tribute and a way to help others, she
donates a percentage of her closings
to the Cardiology Fund at Ochsner,
which creates opportunities for
improvements and innovations in
patient care that are changing and

saving lives every day.

Envision It

Lisa dreams big and reminds herself
of her goals daily with her vision
board hanging above her desk in her
home office. Those from years past
hang on the wall behind her, serving
as reminders of her long-term mission

and goals accomplished.

“I never have limiting beliefs. I seek
out what successful people are doing
and tell myself'it is the norm. I think
that’s one thing that has kept me from

having small goals.”

Lisa didn’t just jump into her own real
estate career but also immediately got
involved locally to grow the industry.

She serves on multiple committees

with GBRAR, is a 2019 graduate

of the LA Realtors Leadership
Program, served on the 2020 Board
for Women’s Council of REALTORS®
as Program Director, participated

in 2020 YPN, and is a second-year

Major Investor.

How does she do it all? With the
support of her family and friends,

she said. Her husband, Jason, and
daughter, Ellen, 25, are her biggest
cheerleaders. “He never had a doubt,”
she said of Jason. “He just knew real
estate was for me. I also have amazing
in-laws. My mother-in-law is always
first to comment on a post or ask me

how business is going!”

Wine helps, too. Lisa and Jason’s
favorites right now are Phantom

by Bogle and Zinfandel by VGS
Vineyards. This past May, Ellen
finished grad school then they added
a son to the family the same month
when Ellen married Benn. Lisa says
maybe it is time to put a family trip to
Napa and Sonoma on the vision board

to celebrate new beginnings and

heart-warming successes.

|\
|
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PROVIDING HOMETOWN SERVICE
AND LENDING IN LOUISIANA FOR
65 YEARS AND COUNTING.
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Give your home the

protection it deserves.

Your home is where you make some of your best memories, and that’s worth protecting. We're here to help.

LET'S TALK TODAY.
Ross Garbarino Anna Jones
Agent Agent

Anna Jones State Farm
4811 Harding Blvd Suite A
Baton Rouge LA 70811

Garbanno State Farm
9844 Jefferson Hwy Suite 102
Baton Rouge LA TOB03

225.751.4840 25.356.1241
rossi@garbarinoSF.com anna@annabJones com
www.garbarinaSF.com wwrw AnnablJones. com

o StateFarm

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
State Farm Florida Insurance Compary, Winter Haven, FL
1708137 State Farm Lloyds, Richardson, TX

The Right Loan...The Best Termd... The First Time
~ - - .

e 8 Solutions

NMLS# 118490

JOHN "GREG" FOY
Owner/P:
NMLS# 1“- -
o - -

“Experience the Difference”

Conventional

FHA

VA

Rural

Development

Construction

CAFA

Grant Program

Jumbo

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com
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TODO LIST
- Sign contrack
with homeowines
2. Call Q\jpvess Lor
Hree voof inspection
3. Poskon ML

Baton Rouge Sorrento Darrow Saint Amant
Denham Springs Donaldsonville Prairieville Geismar
French Settlement Livingston Walker Gonzales

MAGNOLIA PLUMBING

Residential and Comemercial

We're Baton Rouge's Home Plumbing Experts!

1(225) 281%¢ N
j " Magnoliaplumbing@yahoo.com
' PO Box'8321¢ * Baton Rouge, LA 70884
f wwwmzjé'ngﬁlzliplumbingllc.com
i |

WARRANTY

= AAY/AN mo
Home Warranty of America

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia Hodges, Sales Representative -

Call today to find out about our current promotion! Ask
985-869-6111 - LHodges@hwahomewarranty.com

www.hwahomewarranty.com | Customer Service - 888-492-7359

Take The Worry Out Of
Home Ownership With

Lydia and her team are the highest of professional in any industry. From the
initial meeting, we were blown away with her knowledge, research and ideas of
how to help us best market our listings. Always present, she returned texts, calls
and e-mails seemingly around the clock. We from the bottom of our heart thank

Lydia and her team for everything they do to continue supporting our team

through assisting with new orders to follow up with existing clients.

a Home Warranty

Juli Jenkins Team
KW First Choice
#1 Producing Team

about our
100% FREE
Sellers

Coverage
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P» cover story

By Breanna Smith | Photos by Aaron Cox

Michelle Knobloch was coaching her son’s bas-
ketball team through a game when suddenly,
something didn’t feel right. By the time she got
home, she decided she needed to go to an urgent
care clinic but felt so weak she could barely get to
the phone. Since her soon-to-be husband was out
of town, her director of operations stopped by to
check on her. Shortly after arriving, she rushed

Michelle to the emergency room.

Doctors told Michelle she suffered an aorta dissec-
tion, a life-threatening tear in her lower aorta that
extended to her abdomen. “By the grace of God it
didn’t go into my kidneys - it went right past them
so I didn’t have kidney failure.” Doctors diagnosed
Michelle with Marfan Syndrome, a condition that
affects connective tissue. “I was a health nut doing
triathlons, watching what I eat, staying hydrated all
the time - I took care of myself. But you never know
when you will be faced with something huge in your
life that gives you a brand new perspective. It gave

me a profound, deep appreciation for life.”

Lean on Me

Michelle enjoys being a trusted confidant her
friends and peers look to for an encouraging word,
an empathetic ear and a helping hand. She volun-
teers with St. Jude Church, youth ministry and

several professional organizations in Ascension and

Greater Baton Rouge.

=
- 1

Michelle

“I love to give back to our next generation of kids
and young adults, inspiring them and helping them
get through life,” she said.

Following her diagnosis, she saw the power of
friendship, generosity and kindness all come right
back to her. “I'm a giving person with my heart and
my time, and to see that all come right back to me

- it was touching to have all of the love and support
that came back to me just because I was there for
them at some point. I’'ve been someone that a lot of
people lean on and being in that vulnerable state
was not easy. My kids, my family, my business - all
bases were covered. I don’t know what I would have
done had I not had my fiance, sister and director

of operations by my side,” she said. “They did any
and everything for me; they moved mountains.” Her

friends and family supported her each step of the
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way as she recovered and began building her new

lifestyle with a renewed perspective.

One Step at a Time
For years, triathlons were Michelle’s escape - her

favorite way to spend “me time.”

After losing her mother during a particularly tough
year, she turned to running to clear her mind.

Michelle quickly developed a passion for it and

BN A
| LOVE TO GIVE BACK TO OUR
NEXT GENERATION OF KIDS
AND YOUNG ADULTS, INSPIRING
THEM AND HELPING THEM GET
THROUGH LIFE.

pushed herself to the next level, competing in triath-
lons where she would swim, bike and run for long
distances. She had been training for a half IronMan
in Georgia before her diagnosis. “It was my therapy,
my morning routine and a habit that was ingrained in
me that made me strong when I was weak,” she said.
“Having it stripped took a new level of soul searching

and reigniting my purpose in life.”

As she has made major changes to her lifestyle,

opting for walks around the neighborhood in place

of triathlon training, she’s had an amazing support
system right by her side with her family and work
family at Keller Williams Red Stick Partners.

“When your environment and support system is rock
solid and fueled by your faith, you are in the best posi-
tion to face anything life throws at you,” she said.

Each day, she strives to live life by design with faith,
intention and passion at the center of everything
she does. She thanks Mary Garner DeVoe, the Team
Leader of Red Stick Partners in 2006. “When I
walked into our office, she saw a fire in me that I did
not know was there and helped to ignite that, and it

was the beginning of creating a life by design.”

The French Settlement native does not let anything
slow her down - not a diagnosis, not a change in life-

style and certainly not doubt. Each day she is invigo-

rated by those around her, especially her kids, Abby,

14, Ethan, 11, and her bonus daughters Kayleigh, 18,

and Miranda, 27. “My kids are my why. I want to

create a legacy for them and my team.” up fishing, crawfishing, rabbit and deer hunting. I love the out-
doors and being in nature.”

And don’t let her polished look fool you; she’s not

afraid to get down to business, whether flipping a Michelle keeps putting one foot in front of the other, pushing
property with her fiance, Fred, or spending time on ~ forward and always striving to uplift those around her. She lives
the water. “People see me as girly, but I'm a huge by her best advice: Make every day count. Use those talents and
tomboy. I clean up nice, but I will get dirty. I grew share them daily... “You are never promised tomorrow.”
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YOU'RE HOME.

Homebuying is about more than financi
It's about starting the next stage of you
Let us help you get home.

GET STARTED TODAY!

Daismara Torres-Ruiz

Branch Manager, NMLS 2495111
210-380-7 364 | diorres@dhimorigage com
dhimortgage com/daismara-lomes

Baton Rouge Slidell

1100 Vincent Rd G051 Beffast Bend Ct
[renham Springs, LA 70726 Slidedl, LA 1461
275-664-1650 225-66T-5620

DHI MORTGAGE

7700 Vincent Rd., Denham Springs, LA 70726, Branch HML
522, DH IlI 5 an affis of DR Horton. For mose infosmation about
0 uerl or informational purpases only. This is not 4 commitrent to
EXP 01128712

I:,|.-_ :-i:" visit ¥
WETS W -.I-|.-Z W DR F

dhimerigage com et

ABBA

MOVERS

ABBAMOVERS.COM INFO®ABBAMOVERS.COM

Clear + Simple

Closing Process

Enjoy the benefts of our Client Integration Plattorm.
Attract more business, process orders seamlessly

and differentiate yvour closing experience.

www.iitleplusla.com

285, 009 3500 . info@titleplusla.com - 5 Locations
Baton Rouge | Denham Springs | Prairieville

L any@

ANDREW ACHARY! "
_—

225.939.5671 E— e e 985.789.4930
Financial Representative Wealth Management Advisor

andrew.achary@nm.com

\ _
| becca.mayeux@nm.com
|

Planning Insurance Investments | 1 Smart Way, Suite 101 | Baton Rouge, LA 70810

aaroncoxphoto.com

318.453.1609
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DIANE ABADIE

CAPITAL REAL ESTATE

P» broker spotlight
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For years, Diane Abadie and her husband, Michael, hit the open road
for rides and rallies with the Christian Motorcycle Association and

other groups. These days, Diane is along for a new ride as an owner
of Capital Real Estate alongside her son, Cam Pyle. It’s her new big

adventure with only a little less leather.

Along for the Ride

Diane began riding motorcycles with
Michael shortly after they got married.
When they married, he brought a few
heavy boxes and stuck them in the
attic. “One day, I came home and found
out there was a motorcycle in pieces in
them, and he had put them together.”

After attending a few rides and rallies
on the back of Michael’s bike, Diane
decided it was time for a motorcycle
of her own. Her dad had a Honda
Shadow in the garage. “It was beauti-
ful. He said I could borrow it to learn
how to ride, and I never gave it back,”

she said with a smile.




Diane is always up for a new experi-

ence and ready to “collect calories” at
the newest restaurant. Her sense of
adventure and desire to uplift others

is evident in her business style.

In the late 1990s, after a stint as a
salesperson for the Yellow Pages,
Michael introduced her to Becky
Miller, an agent with C.J. Brown who
sent her to Connie Kyle, and there was
no looking back. She cracks up remem-
bering the fun times and memories

she made with the three other ladies
that were also rookies at the time. “We
went into a house we weren’t sup-
posed to be in accidentally,” she said
with a big laugh. “We walked into the
house thinking, “Isn’t it supposed to

be empty?” and then someone noticed
breakfast dishes in the sink, and we

realized it was the wrong house!”

Over 22 years, she has made plenty of
memories and learned valuable lessons.
“I always say I could write a book, but

by now, I could write two books!”

She enjoys the nuances of each trans-
action and the opportunity to learn
from every experience. Above all, she

trusts her gut.

“Connie Kyle told me on a very chal-
lenging day early on in my real estate
life to “go with your gut!” It’s advice
Diane didn’t take lightly. She trusts
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her gut and brings her strong work
ethic, passion for people and zeal for
life along for the ride.

In 2005, she felt the call to a new
avenue to help others get what they

wanted out of life.

“I ended up at the Keller Williams office
during Katrina,” she said, recalling that
Mary Garner DeVoe had invited her to

come to the office many times.

“They were the only place that had a
telephone, and they had ice chests and
said whoever wants to come over here,
we don’t care what company you're
with, the next person that comes in the
door, they’re yours!” She continued,
“There was no competition; it was all
about getting out there and helping
people. I just fell in love with that.”

New Chapter

As Diane began thinking about the
future, her son Cameron approached
her with an idea. The two would
co-own a boutique brokerage built on
personalized service, communication
and availability. “I never thought
about having my own company. I just
wanted to be a good REALTOR®.”

But she had to admit it sounded better
than her idea of gathering a “crew of
sort-of retired REALTORS®,” she said
with a whooping laugh.

Diane went with her gut and buckled
up. She trusted in her relationships and,
with encouragement from Cam, earned
her broker’s license. “Cam has really
been my inspiration. I never thought he
would get into real estate because he’s

a successful professional musician, but
gee — it’s been fun. I'm so glad we did it,”

she said with a big smile.

The two started Capital Real Estate
in 2018 and in 2020, celebrated their

most successful year ever.

“Proof of worth can be gained with
compassion, kindness, competence
and generosity by DOING. Then, do
not quit, because every day is a new

opportunity,” she said.

Diane seeks adventure every day,
and with each new friendship she
forms, especially those with her
fellow REALTORS®.

“Once you have a personal experience
with another agent, working together
on the biggest thing in someone else’s
life, you get to know them and remem-
ber them. That’s been one of the most
joy-filled parts of my real estate career
- getting to know other REALTORS®,
getting comfortable with them, helping

them and having them help me.”

Where’s Diane?

After a long day, Diane can be

found relaxing in her she-shed. The
name doesn’t quite fit the getaway
spot Michael built for her after she
requested a storage shed for her
signs. It is so much more. Michael, a
chaplain and retired home inspector,
got to work on Diane’s one-of-a-kind
she-shed, complete with a porch for
sipping wine, living room for curling
up with a good book and a jewel-
ry-making station for when creativity
sparks. “It’s not like anyone else’s, and
he built it from the ground up,” Diane
said. He repurposed the windows from
a 98-year old home in the Garden
District Diane has sold three times ...

most recently to her son, Cam.
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Circuit
Breaker

Electric L1.c.
Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com

OFFICE - 225.658.2903 | MOBILE - 225.572.7963

SAVE THE DATE

FREE FLOOD INSURANCE SEMINAR
On August 17th presented by

Learn about the new NFIP pricing
starting Oct 1st - Risk Rating 2.0

EP: . e
Aundrea Allen

Independent Insurance Agent

9"

www.safesourceins.com
" 0:(225)-300-4500 * M: (225) 333-6220
- aundrea@safesourceins.com

Professor Kevin Bellard

) BAYOU JIU JITSU ACADEMY

¢ All classes led by Black Belt Instructors
* Self Defense

e Clean facility and equipment

¢ Great location with good parking

¢ Beginner, Intermediate, and Advanced

e Strong lineage under the Gracie Legacy
¢ Energetic, friendly, family oriented

* Positive team atmosphere

¢ High quality mats, bags, and gear

2 LOCATIONS TO SERVE YOU!

9681 Airline Highway
Baton Rouge, LA 70815

14455 Wax Rd. Suite V
Central, LA 70818

225-505-8500
www.bayoujiujitsu.com

PREFERRED |
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Old Republic Home Protection

hat happens in Vegas

is supposed to stay in

Vegas ... but when Webb
and Leah Wartelle attended a real
estate conference there in the early
2000s, they met with an Old Republic
Home Protection representative. Soon,
headquarters tapped them to bring
Old Republic Home Protection to
Louisiana. They were sold on the com-

pany’s mission: people helping people.

Protection and Peace of Mind
According to a NerdWallet study,
only about 31 percent of homeown-
ers say they do not have money
set aside for home repairs — and
about 44% of homeowners experi-
ence their first unexpected repair
within the first year of purchasing
their home. With the protection
of a home warranty, you can turn
a budget-busting headache into a

minor inconvenience.

That type of problem-solving and a
people helping people approach is
at the foundation of Old Republic
Home Protection, a home warranty
company that has been in business

for nearly 50 years.

By Breanna Smith | Photos by Aaron Cox

Webb is most proud of the cli-
ent-centric service Old Republic
provides every step of the way — from
easy-to-understand contracts to the
courteous and helpful call-center staff

clients use to request repair service.

The company’s foundation falls in line
with his core principles. “Create a
mindset that instills good habits and
removes or eliminates bad habits or

energy-draining activities,” Webb said.

“We’re always revamping the plan

to make it more consumer-friendly
or make it easier to understand,”
‘Webb said. And when clients call in a
request for repair service, the wheels
are immediately set in motion to
dispatch a qualified, insured, inde-
pendent Network Service Provider to

handle covered services.

‘Webb is dedicated to serving those
around him, always looking for a way
to help his clients breathe easier. He
and Leah often discuss work “after
hours,” thinking through ways to
better serve their clients and support
REALTORS® at the dinner table.
Webb attributes the company’s steady

growth and top position to Leah. She
is an industry expert with 30 years
under her belt and continuously
brings new perspectives to navigate
unique situations. “She was doing this
a full 10 years before I was, and we
have 30 years of relationships built
here,” he said.

Real Service for REALTORS®

Each week, Webb delivers boxes

of renewal notices and newsletters
to his REALTOR® partners that
they have personalized with their
names, photos and contact informa-
tion. “I look like the postman some
days,” he said with a chuckle. It’s
one of his favorite ways of showing
REALTORS® how much he appreci-
ates them. “Doing this for 20 years,
I’ve built a lot of relationships,” he
said. “And yes, they’re clients, but
they’re friends first.”

Old Republic was one of the first com-
panies to offer a website platform for
agents to create personalized news-

letters for their clients.

“We realize that 99.9% of our busi-

ness is through real estate agents.




CREATE A MINDSET THAT INSTILLS GOOD HABITS AND REMOVES

OR ELIMINATES BAD HABITS OR ENERGY-DRAINING ACTIVITIES.

They’re the ones providing us with
the business, so we are thankful for
each of them and the business they

)

have trusted us with over the years.’

Old School Values,

New School Service

By putting people first, Old Republic
has built a reputation as the best in
the business. The company has a
lion-share of the statewide market -
the largest state market share in the

nation. But being at the top is no rea-

son to slow down, Webb said. “It’s not

only getting to the top of the moun-
tain but getting to the top and saying
‘what can I do to get better?”” Webb
said. “Half the battle is getting there,
the other part is analyzing and mak-
ing adjustments.” Webb and the Old
Republic team continue to find ways
to better serve their clients and sup-
port their REALTOR® partners. “We
do business the old-fashioned way.

You always have to revamp things,

but you have to remember what got
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you to where you are.” Relationships
are at the heart of Old Republic Home
Protection - that’s what led Webb and
Leah to Old Republic, and what they
continue to build on after 17 years

with the company.
) & -
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“Our goal as a warranty company is
to make the homeowners raving fans
of the real estate agent that recom-
mended us,” he said. “We always try
to exceed your clients’ expectations

and strive to do better.”
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CHECK OUT OUR NEW LOCATION
IN THE MERCANTILE OFFICE PARK

BILL ADCOCK CORIKNE SCHWARTIBERE

AMGELA BRAUGNARD

mmrmm Mil_:iﬂq'ﬂm Attornay at L.

(225)295-822
4473 BLUEBONNET BLVD STE A BATON ROUGE, LA
27170 HWY 42 SPRINGFIELD, LA

. N 7ok
@GCTITLELA

Experience for yourself
why so many of our
customers and partners refer
GMFS Mortgage to their
family, friends and clients!

\4‘“ \

I-_‘

Woods  Siedda Hines  Ryan Larussa
ortgage Loan Officer Mortgage Loan Officer Mortgage Loan Officer
=N #1779*42L ~ NMLS #1581575 NMLS #96565

GMFS MORTGAGE
4561 Durham Place, Suite C | Baton Rouge, LA 70816

225-214-5153

GMEFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS

LLC at 7389 Florida Blvd. Suite 200A Baton Rouge, LA 70806. LA License 619.
Products may not be available in all states. This advertisement is not a Fomm—
commitment to lend. All loans subject to credit approval. LENDER
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[Greener Grass & A 'K

At MBG customer service is #1!
Unparalleled Quality
at an Affordable Price!

Motorized Spray Tank, Liquid Fertilizers,

Herbicides, Insecticides & More

mhglawnservices.com | 225-424-1000

9800 Airline Hwy, Suite #243 | Baton Rouge, LA 70816

You Deserve To Love The Way Yow [ ook

Turn Heads Everywhere You Go By Visiting Louisiana Laserderm

Laserderm

Conmetic Laser Specialists & Med Spa

Laser Hair Removal

Laser Tattoo Removal
Complexion Improvement
Scar Revision

Anti-Aging Services

Body Contouring
Microblading

Facials

and MORE!

13686 Coursey Blvd. Suite B | Baton Rouge, LA

Office: 225.490.9090
Cell: 225.571.4954

LISTING & TRANSACTION
MANAGEMENT

Making the decision to use Brooke as my transaction
coordinator was one of the best decisions I could have made!
| needed to get my clients to the closing table without
missing steps while still taking on new business.
Brooke's attention to detail, organization skills,
communication skills, and knowledge of the transaction
is unmatched. | quickly found out she did the job way
better than me! | can't thank Brooke enough for helping
me reach and exceed my personal real estate goals!

-Deante’ Thomas with Keller Williams Red Stick Partners

Brovke Glevens

List to Close LLC
8686 Bluebonnet Blvd
Baton Rouge LA 70817

225-317-9295
Brooke@ListToCloselLLC.com /
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Aminent

CREATIONS & MARKETING

BRANDED APPAREL « PROMOTIONAL PRODUCTS

CLOSING & REFERRAL GIFTS « CREATIVE MARKETING CAMPAIGNS

Mention this ad
for FREE SET UP

on your first order — W
* LET'S MAKE SOMETHING 3 'i-,

GREAT TOGETHER!

225-933-3008

©@ @eminent_creations
1 Eminent Creations & Marketing

Tell us about your education.
Baton Rouge kid through and through. I went to Catholic High School. Then got my BA from LSU in International
Studies and French. | then went on to get my JD from Southern University Law Center were | graduated from in 2016.

Why did you want to become an attorney?

I was naturally drawn to the law and was told since a young age that | should be an attorney. | worked in the family
business as a Professional Landman for a while after | finished my undergrad degree at LSU. By doing this type of
work, | learned a lot about property law, real estate law, mineral law, contracts, etc. and became very

interested. Then in about 2012 when the oil & gas market took a hit | decided to go back to law school.

If you were not practicing law, what would be your alternate profession?
I would probably be back working in the oil & gas industry or working back with the Walt Disney
Company and/or Universal Studios.

Get to Know Our Newest
Closing Attorney,

Brett Bajon

What is one thing you wish you would have known before you went to law school?

How to manage my time better! That is by far one of the most valuable things I learned in law school. It
is something | still practice in my everyday life and without good time management there is no way |
could accomplish everything that needs to be done.

Are you involved with any other organizations or causes?
My wife and | are parishioners at St. Jude Catholic Church. | am also a member of the American Bar Association and
the Louisiana Bar Association.

What is the best piece of advice you have received?
“Why worry? If you’ve done the very best you can, then worrying won’t make it any better.”

Tell us something interesting about yourself.
| attended the French immersion program at St. Anne’s University in Nova Scotia, Canada twice and | am still
fluent in French.

HELPING YOU CLOSE THE DEAL!

TITLE SOLUTION

Experienced Attorneys Handling Real Estate Closings, Litigation, and Mineral Law.
A Title Company backed by a Full Service Law Firm

Charles G. Blaize, Jr.
MANAGING PARTNER

cblaize@mfbfirm.com | 10101 Siegen Ln. | Bldg4, Suite A
Baton Rouge, LA70810 | Phone: (225) 810-4998 | Fax: (225) 810-4999
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Jeff A. LeSaicherre Douglas Harper Dylan Yesso Parker Ryan

Under the leadership and vision of CEO, Jeff LeSaicherre, Fleur Des Lis has grown to be one of Louisiana’s largest title companies, with
a focus on local offices that are managed and operated by local attorneys with direct ties to the community. Our growth is a result of
how we treat the agents and lenders we serve, providing them an alternative to more traditional and often dated ways of doing business.

Our ability to anticipate changes in the marketplace and remain at the forefront of evolving technologies has made our emphasis on

being a trusted resource even more relevant as the world continues to change.

As a company, we are successful when our clients are successful, and that success can only come with a proven process. Here, it’s called

the Fleur Des Lis Way.

Fleur Des Lis Title

Fleur Des Lis

FMIS FDLtitle.com

LAW & TITLE COMPANY




