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Lonnie N. Dickson | Branch Manager
The Mortgage Company | NMLS 747878

C: 916-396-3185
lonnie@themortgagecompanyca.com

www.themortgagecompanyca.com 
1839 Iron Point Dr. Ste. 100 | Folsom, CA 95630

Our automated and digital 
processes make it quick 

and easy to close on-time, 
but we never lose sight of 

that personal touch.
“Working with 
Lonnie at the Mortgage 
Company was a great 
experience! He was very 
communicative throughout the whole 
process and I absolutely trust his advice. I got a 
great rate and have referred family members to him!”
    — Jonny C.
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Dan Stoligrosz  |  FOCUS WEST CAPITAL
916.947.4754

www.focuswestcapital.com
Dan@focuswestcapital.com

FIRST TRUST DEED
INVESTMENTS

- Earn 8-9% on 1 year 
loans for FIX & FLIP 
Properties

- Individuals, LLCs, 
Corporations and 
IRAs

- $100,000 to 1 
million

PRIVATE 
FINANCING 
FOR FIX & FLIP 
PROPERTIES 

- No Prepayment 
Penalties

- Interest Rates 
from 8-9% 

- Low Cost and 
Fast Funding

       @andreagunnrealestatephotog • www.gunnphoto.com
916-223-8948 • andreagunnphoto@gmail.com

“I’m so thankful I found Andrea! 
She is consistent, quick, and takes the best photos.

And she makes me and my clients look great.”
- Marcie Sinclair, Realtor

Making you look good, one listing at a time.

SERVICES WE OFFER:
- HOME INSPECTION
- TERMITE INSPECTIONS
- TERMITE TREATMENTS 
   & REPAIRS
- PEST CONTROL
- SEWER CAMERA   
   INSPECTIONS
- MOLD TESTING
- SOLAR INSPECTIONS
- POOL/SPA INSPECTIONS
- COMMERCIAL
   INSPECTIONS

SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650
BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008

(800) 474-3540  |  WWW.CALPROGROUP.COM

Your One-Stop-Shop for 
Inspections and Pest 

Control

ORDER A HOME & TERMITE INSPECTION TOGETHER
AND RECEIVE $25 OFF
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S This section has been created to give you easier access when searching for a Sacramento 

area vendor to use. Take a minute to familiarize yourself with the businesses sponsoring the 

publication. These local businesses are proud to partner with you and make this magazine 

possible. Please support these businesses as they are the reason the publication exists.

ATTORNEYS

ElGuindy, Meyer & 

Koegel, APC

Judith Maranski

(916) 778-3310

emklawyers.com

BLINDS/SHADES

Made in the Shade 

Blinds and More

Mandie VanBuren

(916) 300-4306

blindsofnorcal.com

CONSTRUCTION/

REMODELING

Good Life Construction, Inc.

Dimitry Tupikov

(916) 833-1379

goodlifeconstruction.com

EVENT VENUE

Silt Wine Company

Alex Valburg

(714) 599-2811

siltwineco.com

HARD MONEY LENDER

Focus West Capital

Dan Stoligrosz

(916) 947-4754

focuswestcapital.com

HOME BUILDER

BlackPine Communities

Jessica Atkins

(916) 497-0900

www.blackpinecommunities.

com

HOME INSPECTION

CalPro Inspection Group

Andrea Quyn

(800) 474-3540

calprogroup.com

Certified Home and 

Building Inspections

Jason Stockwell

(916) 223-3400

certifiedhbi.com

Twin Termite & Pest Control

Brian McComas

(916) 344-8946

twintermite.com

INSURANCE

Intrinsic Insurance Services

Aurora Mullett

(916) 585-8184

iiprotect.com

Professional Insurance 

Associates, Inc.

Paul Hammack

(877) 495-9141

piainc.com

Sky Insurance Brokers

Erik Sjolie

(916) 540-7000

skyinsurancegroup.com

MARKETING

Creative Marketing

Tori Barker

(916) 832-0502

creativemarketingbytori.com

Exodus Marketing

Keith Shapiro

(800) 315-1910

xomark.com

XSIGHT Creative Solutions

Scott Rodier

(916) 444-9100

xsightusa.com

MORTGAGE

Asset Financial Center, Inc.

Benjamin Androvich

(916) 955-8287

afc360.com

Dan & Sherene Team - 

Fairway Mortgage

Dan McIntire

(916) 276-3324

5StarTeam.com

Fairway 

Independent Mortgage

Michael Pankow & 

Greg Sandler

(916) 318-5626

wefundhomeloans.com

Family First Mortgage Group

AJ Jackson

(916) 835-4100

ffhomeloans.com

Point Equity 

Residential Lending

Nick Cunningham

(916) 302-2018

pointequity.com

The Mortgage Company

Lonnie Dickson

(916) 396-3185

themortgagecompany 

ca.com

WealthWise 

Mortgage Planning

Andrew Vierra

(916) 932-7160

VALoansofCalifornia.com

MOVING COMPANY

House to Home Moving, Inc.

Jacob Giongi

(916) 484-1144

housetohomemoving.com

OVERHEAD DOORS

Overhead Door Company of 

Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

ohdsac.com

PAINTING

Camacho’s Custom Painting

Amanda Camacho

(530) 306-9928

camachoscustom 

painting.com

PROPERTY MANAGEMENT

M&M Property Management

Bruce Mills

(916) 548-7712

mmproperties.com

REAL ESTATE 

INVESTMENTS

Belwood Investments LLC

Steven Belmont

(916) 990-3010

belwoodinvestments.com

REAL ESTATE 

PHOTOGRAPHY

Andrea Gunn Real Estate 

Photography

Andrea Gunn

(916) 223-8948

gunnphoto.com

\REAL ESTATE 

PHOTOGRAPHY / 

VIDEOGRAPHY

Snap a Prop

Keoua Medeiros

(408) 921-7550

snapaprop.com

STAGING

Blondie Inc. Design

Diana Jorgensen

(916) 821-3534

blondieincdesign.com

Premiere Home Staging

Nicole Runkle

(916) 300-0402

thepremierehome.com

TERMITE INSPECTION

North American 

Home Services

Jen Finley

(916) 833-3531

nahspro.com

TITLE COMPANY

North American Title

Julie Shroyer

(916) 416-8245

nat.com/nocal

Placer Title Company

(916) 933-4550

PlacerTitle.com

TRANSACTION 

COORDINATOR

Platinum TC Services

Melanie Prescott

(916) 812-7454

platinumtcservices.com

VIDEO PRODUCTION

Dynamic Cinema 

Productions

Matthew Walter

(530) 417-6170

DynamicCinema 

Productions.com

WEALTH MANAGEMENT

AWA Wealth Management

Derrick Andrews

(530) 889-1258

awallc.com
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(916) 833-1379   |  goodlifeconstruction.com   |  Licensed, Bonded and Insured

RAISING THE BAR
IN HOME CONSTRUCTION AND REPAIRS

“Here at Good Life, we are 
committed to providing only the 

best value for your dollar, without 
compromising on quality and 
integrity. We do not fall short 

on delivery and complete every 
project to the highest standard.”

- Dmitriy Tupikov, CEO

License#: 979670-B

Providing the highest quality of work and excellent customer service
for you and your buyers in:

• Dry Rot Repair
• Fire Restoration
• Patios & Awnings

• Termite Damage Repair
• Siding Repair & Installation
• Deck Construction & Repair

• Stucco & Masonry Repair
• House Painting
• Doors & Windows

OTHER AREAS WE EXCEL IN
• Residential Homes • Luxury Homes • Secondary Homes
• Vacation Rentals • Flip/Construction • Kitec Plumbing
• High Fire • Flood • Real Estate Commercial Protection

Office: 916.585.8184 • Cell: 530.903.2362 • Fax: 916-745-8434
info@iiprotect.com • www.iiprotect.com

WE’RE PARTNERING 
WITH REALTORS TO KEEP 
RELATIONSHIPS ALIVE 
FOR YEARS TO COME
Through co-branded marketing efforts, we help connect and 
reconnect you with previous buyers/sellers and their connections 
when they are thinking of buying or selling in the future. We 
excel in escrow closings with properties in hard-to-place, risk 
areas and we work directly with the Lender & Title to ensure 
escrow closes on time.

Lic
 0

L5
01

25

Serving: CA, WA, OR, ID, CO, NV, UT, AZ

Intrinsic Insurance excels with my customers time and again. 
No matter what hurdle we throw at them they always find an 
option and propel us to closing. They are one of the only 
agents that partner from listing to close to ensure insurance 
is never an issue.

Maury O’Hearn ~ Premier Property Group

WHAT OUR PARTNERS
ARE SAYING ABOUT US

WE CAN
DO IT!

ARE YOUR INVESTORS OVERWHELMED WITH 
ALL THE NEW STATE AND FEDERAL ADDENDUMS?

• AB3088 Informational Notice of Covid-19 and 15 day
  notice for Covid unpaid rent

• AB1482 rent control
• Proposition 65

• Megan’s law
• Bedbug notification

• Notification no flood insurance to residence
• Lead base and asbestos notification 

• Assistance animals
• Fair Housing

WE HAVE THE BEST 
vetting system for 

background checks 
on tenant applications!

M&M Property Services & Management | $500 Referral Fee to a Broker
Call Bruce Mills @ 916-548-7712 | brucemills@bmrealtor.com

DRE# 01100901
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Derrick Andrews is a registered representatives with, and securities o�ered through LPL Financial, Member FINRA/SIPC. 
Investment advice o�ered through Strategic Wealth Advisors Group, registered investment advisor. Strategic Wealth 

Advisors Group and AWA Wealth Management, LLC are separate entities from LPL Financial.

New Year, New Goals!
Have A Strategic Financial Plan?

At AWA Wealth Management, we believe in the power
of planning for your goals and protecting your future.

Schedule A Complimentary Discovery Meeting Today!

Derrick S. Andrews, CFP®, CEP®
President/Financial Advisor

530-889-1258
Derrick@awallc.com | www.awallc.com

CA Insurance Lic #0757915

New Tax Laws & Tax Planning

Business Transactions

Investment Management

Estate Planning Strategies

Retirement Planning

Wealth Protection

We help our clients navigate…

SKY INSURANCE
BROKERS

www.skyinsurancegroup.com • (916) 540-7000
CA Insurance Lic: 0J15368

A COMPANY AS UNIQUE AS YOU ARE
SERVING THE ENTIRE STATE OF CALIFORNIA

Specializing in:
 • Homeowners Insurance • High Fire/High Brush

• Flood Insurance • Life Insurance • Auto Insurance

Ready to save time, aggravation, and money? 
Give us a call today and see if we can help you save!

PERSONAL AND SMALL BUSINESS INSURANCE

publisher’s note

K AT I E  M AC D I A R M I D
katie.macdiarmid@realproducersmag.com

(916) 402-5662

facebook.com/sacramentorealproducers

@SacRealProducers

“I think of him every time this 
song comes on the radio. It con-
tinues to amaze me that we can 
find people on this planet that 
want to travel a lifetime with 
us. To completely mesh their 
futures with ours so that after 
a while there’s just no telling 
where they end and you begin.”

Ah, Love.VALENTINE’S DAY. 

“I’m not sure we were that much alike when we 
first met, but we cared enough about the same 
key things that it drove us together. And it has 
kept driving us for the past 19 years.”

“Now my heart beats like his and my eyes see what 
he does. And vice versa. We don’t do things like 
everyone else, but we make sense to each other. 
There is so much safety in being known by him.”

‘ A N D  I  F O U N D  Y O U  L I K E  A  M E L O D Y ,  Y O U 
W E R E  S I N G I N G  I N  T H E  S A M E  K E Y  A S  M E . ”
  - ” O N E  M A N  B A N D ”  B Y  O L D  D O M I N I O N

As we settle into 2021, I’m 
feeling incredibly grateful for 
the place I find myself in life. 
I’m thankful for this community 
and the opportunity I’ve been 
given to be let into so many of 
your stories, families, lives. 
This month we are highlight-
ing some of the top couples 
working in Real Estate together, 
challenging each other, cheering 
for each other and making each 
other better year after year. 

I wouldn’t say my husband 
and I would ever qualify as a 
“Power Couple” like the ones 
you’ll read about in this issue, 
but I thought it only fair, after 
spending the last year asking 
you all to tell me YOUR sto-
ries, that I share a little about 
my other half as well. His 
name is Ryan and we have five 
kids together, ages 16 down 
to 8. Ryan and I met at Cal 
Poly, San Luis Obispo where 
we dated and got married the 
summer we graduated college 
at the ripe old ages of 21 and 
22. (And no, we had NO idea 
that we were absolute babies, 

but you could not have told 
us so anyway; we were NOT 
listening. Haha.)

Over the past 19 years, we 
have learned a thing or two. 
We have grown up together, 
evolved as humans, and navi-
gated a million different twists 
and turns together. The most 
recent being that wild year 
we all had – 2020 – which 
happened to not only be when 
the whole wide world went 
crazy, but also when both of 
us decided to embark on new 
career paths simultaneously. 
There was more than one 
time throughout last year 
that I think we looked at each 
other and said, “Oh no, what 
did we just do?! We are in so 
much trouble.” Still, I knew 
we would make it through, 
just like we always have. 
Life with Ryan has always 
held that sort of confidence. 
He just makes me better. He 
makes me braver and pushes 
me to believe in myself when I 
simply do not. And I’m incred-
ibly thankful for that.

I wrote this Facebook post last 
year before we knew ANY of 
how 2020 would play out; we 
only knew we were headed 
down an unknown path. I 
thought it fitting to memorialize 
it in this issue, which happens to 
be the last month of Sacramento 

Real Producers’ 

first full year in print! It’s a little 
bit of a milestone for us, so thanks 
for indulging my mushy tribute. 
See you next month for our ONE 
YEAR ANNIVERSARY ISSUE!

Happy Valentine’s Day 
everyone! Cheers to the 
ever-unfolding journey!
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Did you know there are more victims held against 
their will today than ever before? That’s why N2 

Publishing, the company behind this magazine, is 
financially committed to helping end human trafficking. 

And through their advertising partnerships, the 
businesses seen within these pages are helping us 

break these chains, too. Learn more about our cause 
by visiting n2gives.com.

$3MILLION$3MILLION$3MILLION$3MILLION
DONATED THIS YEAR TO HELP BREAK THE 

CHAINS OF MODERN-DAY SLAVERY.
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By Selena Boyts  ·  Photos by Aerial Canvas

Renee and Maic Friedrich are the very definition of 

a Power Couple. Having successfully built The Frie-

drich Team, they lead their business side by side 

while remaining true to their core values – honesty 

and integrity. What they have achieved extends far 

beyond industry recognition and their hundreds of 

successful sales; they will tell you that it’s the peo-

ple they have come to know –clients, neighbors, 

and other small business owners – that continues 

to drive their passion for the business.

 
“Of course, we have financial goals we want to 
accomplish, but all of that comes after,” Maic said. 
“When I receive a great review from a client it 
drives me to want to do more.” 
 
“The gratitude we receive from our clients is fuel to 
the fire, for sure,” Renee added. 
 
FAMILY FIRST

Maic and Renee have two sons, Dominik and Alex, 
who are their purpose and passion. Everything they 
do is aimed at providing their boys with a better life. 
And the boys have done their fair share of behind the 
scenes work to contribute to the family business. 
 
Dominik is currently studying film and music pro-
duction in Santa Barbara and working part-time to 
earn money to help with living expenses. He rents 
an apartment there but makes a few trips home 
every semester to enjoy a home-cooked meal and do 
laundry. Dominik has always been an independent 
thinker and not one for following rules – which was 
frustrating for Renee and Maic at times – however, 
they believe he will be an incredible adult because he 
knows who he is and what he wants. They are proud 
of him for pursuing his passion. 
 
Alex is a freshman in high school and a good stu-
dent. Renee says he is fast and his quick footwork 
makes him an excellent soccer player. At the age 
of 13, he was enlisted by Mom and Dad to record 
“Alex’s Angle” for their YouTube channel where 
he gives tours of listings and discusses some of the 
aspects he likes about the home, such as where to 
place the TV so you can play your Xbox, the best 
rooms for throwing parties and the Taco Tuesday 
room (aka the dining room). Dominik filmed and 
edited those videos, and did a fantastic job.
 

The family is thankful for their incredible support 
system, especially Renee’s mom and dad who have 
been a huge help with the boys over the years. 
Renee and Maic have several work-related trips 
each year and Renee’s mom is the one who steps 
in to take care of the boys while they are gone. 
Without this kind of help they aren’t sure how they 
would have been able to build their business. 
 
#TGIF

Maic and Renee began a video series called 
#TGIF: Thank Goodness it’s Folsom (and 
beyond) – an all-access pass to the best places 
to go and places to see, the best dining and all 
of their favorite hot spots in and surrounding 
Folsom Lake. They also produce a video series 
called “The Renee and Maic Show” where they 
discuss the housing market and current trends.
 
They consider themselves to be a little goofy, but 
it makes their bond unique - and their clients love 
them for it. They send videos directly to their 
clients every month and have difficulty staying 
on script and being serious. One year they sent a 
Christmas video while wearing Santa Hats. And 
they can be seen air-fiving each other at work in 
their Introduction video. It’s obvious to everyone 
who knows them – they love to laugh.
 
THE GATHERING PLACE

The Friedrich Team enjoys gathering with the 
people closest to them and hosting exciting parties. 
Every fall they host Oktoberfest in lederhosen and 
Dirndl dresses to honor Maic’s German heritage 
and show appreciation for their clients. Many tasty 
treats are served including soft pretzels made by 
a locally owned proprietor, delicious brats, and 
locally brewed beer. If you are ever in the mood 
for a good laugh search #frgOktoberfest to get an 
idea of the shenanigans that take place during this 
annual event. Just be ready to smile. 
 
“Most of our clients become great friends,” Renee 
said. “Maic is an excellent cook and we love eating 
food and drinking wine with our friends. It’s a great 
way to stay connected and learn about their lives.”
 
“Our clients are like family,” Maic added. “I believe the 
deepest bonds are made through breaking bread.” 
 

RENEE 
& MAIC 
FRIEDRICH
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Renee and Maic are invested in not 
only the financial success of their 
clients but also their future success 
as well. They are building a commu-
nity of clients rather than a client 
base. They love working with like-
minded and hard-working people 
who see the value in building each 
other up in order to create a strong 
community for all – and this net-
work benefits everyone. 
 
“We really believe in understanding 
our clients’ lives: their business, their 
family,” Renee emphasized. “We love 
helping people.”
 

GIVING BACK 

Renee and Maic made the decision 
early on that their business would be 
focused on building up families and 
communities. As a husband-and-wife 
team, they understand the importance 
of a strong community which is why 
they love volunteering and giving back 
to their local community. 
 
They featured Friends of Folsom in one 
of their #TGIF videos in order to draw 
attention to the good work the non-
profit does in the community. Maic is a 
member of the Folsom Fraternal Order 
of Eagles and has been active in Rotary 

Our family’s Covid-style 
porch photo session: 

Renee, Maic, Dominik, 
Alex and Piper. Photo 
by: Charlene Lane of 
Charm Photography

“ while also serving on the board for the 
National Chamber of Commerce. 
 
Renee is a past President of the Junior 
League of Sacramento and was on their 
board for five years. She was also on the 
board at Stanford Settlement for a year. 
 
Together, they donate to several charities 
throughout the year including 3 Strands, 
Friends of Folsom, CASA and many more. 
 
STRENGTH IN TEAMWORK

Renee and Maic found their roles in 
the business together and developed a 
mutual push and pull. They cultivated 

an environment of collaborative 
teamwork through communication 
and accountability. 
 
Renee communicates with the clients 
on the front end of the business. She is 
personable and loves to stay connected 
with everyone. Maic, along with their 
assistant Sara, work on the back end of 
things – behind the scenes. The whole 
team strives for improvement and 
pushes themselves to be better and do 
more year after year. 
 
“Real estate is like a contact sport,” 
Renee said. “You have to be in the 

field and building relationships 
with people. You also have 
to push yourself by learning 
and growing. If you focus on 
never-ending improvement in 
everything you do, that will come 
through in your business.”
 
INNOVATIVE SOLUTIONS

Renee and Maic created a 
Concierge Service for clients who 
may need a few easy projects 
completed in order to sell their 
home – projects such as land-
scaping and painting. They even 
began helping clients stage their 

IF YOU FOCUS 

ON NEVER-

ENDING 

IMPROVEMENT 

IN EVERYTHING 

YOU DO, THAT 

WILL COME 

THROUGH IN 

YOUR BUSINESS.
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homes for showings. This service has 
made a huge difference in the lives 
of their clients and the success of 
their business. Recently one client 
let them paint, deep clean and stage 
his home and the result was phenom-
enal; $65,000 over the last sale in 
the neighborhood as a result of their 
concierge service.  
 
“It’s pretty simple: we front money in 
service to our clients knowing that it 
will help them sell their home and get 
a much better return. It is a win-win,” 
Maic commented.
 

“Helping people has always been a driv-
ing force behind our work,” Renee said.

A FEW FUN FACTS 

ABOUT RENEE AND MAIC 

Maic used to be a competitive ballroom 
dancer and Renee is addicted to read-
ing and is guilty of owning multiple 
copies of multiple books. 
 
They also love to travel – going to Mexico 
several times a year where they are hop-
ing to expand their network by building a 
team of people for the business – and to 
Germany, where Maic’s family lives. 
 

Renee and Maic believe they are a little 
boring because they don’t do “a whole 
lot of exciting things’’ for themselves. 
They don’t boast of incredible golf hand-
icaps, luxurious vacations or expensive 
pastimes. Instead, they have centered 
their lives around their family and the 
family business – going out of their way 
to make others feel important – and 
that is what makes them exciting, suc-
cessful people – they put others first.

“IT’S PRETTY SIMPLE: WE FRONT MONEY IN SERVICE TO OUR 

CLIENTS KNOWING THAT IT WILL HELP THEM SELL THEIR HOME AND 

GET A MUCH BETTER RETURN. IT IS A WIN-WIN.

SERVING 1000’S OF INDUSTRY PROFESSIONALS FROM THESE & MANY OTHER REAL ESTATE AND FINANCE AGENCIES

"Great Experience! Return on Investment 400%!" - Fred G.

sales@xomark.com
www.xomark.com

MAINTAINING YOUR
RELATIONSHIPS 

WITH PAST
CLIENTS IS THE 

KEY TO MORE
REFERRALS.

LET US SHOW YOU
HOW IT WORKS!

READY TO GET STARTED? CALL OR SCAN HERE

800-315-1910
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partner spotlight

B O  B E L M O N T
M E G A N  P R I C E

A  P O W E R F U L  J O I N T  V E N T U R E

By Dave Danielson  ·  Photos by Nicole Sepulveda - XSIGHT Creative Solutions

B E L W O O D  I N V E S T M E N T S

Life is full of adventures. But when 
you join forces with someone you feel 
connected to in life and business, it 
can be life-changing for you — and 
for the world around you.
 
Bo Belmont and Megan Price are 
living proof of this truth.
 
Bo is CEO and Founder of Belwood 
Investments and Co-Owner of the 
BIG Team with Megan, who delivers a 
dynamic difference to clients each day 
through her life as a REALTOR®. 
 
Together, Bo and Megan are engaged to 
be married. At the same time, they’ve 
embarked on a truly powerful joint 
venture in every sense of the word.
 
CHANCE MEETING. 

DESTINED PARTNERSHIP.

Megan recalls meeting Bo through the 
course of her daily life as a REALTOR.
 
“I got a call from a friend who had an 
investor she wanted to refer to me 
in Rancho Cordova,” Megan recalls. 
“The house is about two miles from 

where I grew up, and I knew the area 
very well. I showed up, and the inves-
tor was Bo. He was looking to buy and 
flip the property. I represented him, 
and the rest is history. We’re engaged 
and planning to get married in 2021.”
 
Some things seem destined. Like 
Megan, Bo had a strong interest and 
experience in real estate.
 
My background in real estate is on 
the mortgage side,” Bo explains. 
“My mom is also a REALTOR®, 
so I’ve had her influence. In the 
early 2000s, I got into Ameriquest 
Mortgage, and started another bro-
kerage. I did that until 2008, then 
I segued from subprime lending to 
flipping houses. I picked up my first 
flip in 2008 and did the first three 
completely by myself. Since then, 
we’ve added crews and have done 
more than 1,300 transactions.”
 
In time, Bo launched 
an innovative 
and unique 

investment company — Belwood 
Investments. The firm has gained a 
lot of attention and powerful traction. 
In turn, the BIG Team hit the ground 
running in October 2019, as a sister 
company — facilitating the majority 
of Belwood Investments’ transactions.
 
MARKET IMPACT

Belwood Investments is a fast-growing 
brand with understandably lofty goals.
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“This is the first of its kind. We feel 
that Belwood Investments will 

basically change the way 
people invest in real 
estate,” Bo emphasizes. 
“We’re bringing real 
estate investments to peo-
ple who may never have 
had the time, money or 
opportunity before. We’ve 
never lost an investor’s 
dollar. In fact, the average 
return is 29 percent over 
a short period, and we’ve 
already experienced over 
1,000 percent growth 
in 12 months. In the 

process, we’re proud to have 
attracted partners such as Home 

Depot and PPG Paints.”
 

One of the most rewarding aspects of the shared 
experience in life and business that this dynamic 
duo shares is about the real-life impact they’re 
having on those around them.

“It feels very good to be able to help those who may 
not have a lot of money. With what we’re doing, 
we’re helping people invest in real estate and make 
a very good return on their money in 100 days, so 
they’re able to do things like pay college tuition, or 
pay off medical bills, or their vehicles,” Bo explains. 
“I think that’s part of why we are successful in what 
we’re doing. We both know the power of the new 
company. In turn, it instills a real sense of passion in 
what we’re doing together.” 

“Since starting the BIG Team, we’ve done about 150 
deals,” Megan smiles. “Plus, in the course of launch-
ing the team, we launched the Belwood App, with 
the vision of making it as successful as Zillow.”
 
DYNAMIC BOND

The dynamic bond between Bo and Megan comes 
through loud and clear.
 
“What we do together instills a sense of passion. 
With business, we’re completely on the same page. 
That’s a true blessing to be able to work in our com-
pany that we’re able to benefit from … and we’re 
able to do it seven days a week … and yet we love 

W H A T  W E  D O 
T O G E T H E R 

I N S T I L L S  A 
S E N S E  O F 

P A S S I O N .  W I T H 
B U S I N E S S , 

W E ’ R E 
C O M P L E T E LY 

O N  T H E  S A M E 
P A G E .  T H A T ’ S 

A  T R U E 
B L E S S I N G
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what we do,” Bo explains. “Our relationship would still be 
strong even if we were in other industries, but it’s a true tes-
tament to our relationship. We are able to capitalize on all of 
the things we have. Our fiancé relationship is awesome, plus 
we are true friends and business partners. It’s an amazing 
feeling knowing that Megan and I meet eye-to-eye on a lot of 
different levels.”
 
In their free time, Bo and Megan enjoy time spent with Bo’s 
12-year-old son, Brody, who is in his first year of middle school. 
 
“Golfing, driving and listening to music, Costco trips (aka 
adult alone time), hot yoga and walking the dogs are our 
favorite pastimes,” Megan says.
 

Bo Belmont, 
his son Brody, 
and his fiancé, 
Megan Price.

Life and business can go hand-in-hand when you 
have a passion for what you do and who you do it 
with. Those are qualities that perfectly describe the 
bond Bo and Megan enjoy.
 
“We definitely need to be more intentional than 
most couples. We need to set time for personal 
time. We love what we do. We eat, breathe and 
sleep what we do. So we are usually talking about 
work. It’s nonstop. But we do find time to step away 
and be intentional about our personal time,” Megan 
says with a smile. “We are both strong-minded peo-
ple. When we’re both on the same page and have a 
fiery drive to do something, we’re unstoppable.”

For more information about Belwood Investments: 

Contact: www.belwoodinvestments.com

Phone: 916-990-3010

Email: support@thebigco.org

W H E N  W E ’ R E  B O T H  O N  T H E 

S A M E  P A G E  A N D  H A V E  A  F I E R Y 

D R I V E  T O  D O  S O M E T H I N G , 

W E ’ R E  U N S T O P P A B L E .
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rising star

Taylor 
HIRST
NAVIGATE REALTY
Meet Taylor Hirst of Navigate 
Realty. She recently hit the 
exciting milestone of closing 
her 100th transaction while 
simultaneously marking four 
years of being a licensed 
REALTOR®. All while raising 
her kids, renovating homes, and 
running a family farm alongside 
her husband, Derrick. This 
power couple is a force that 
is just getting started, and we 
guarantee you will be hearing 
more from them as they con-
tinue their upward trajectory.

What has been the most rewarding 

aspect of your business?

I love that we get to create it 
how we want. I have a vision for 
how I want to make my clients 
feel, and we are getting closer 
and closer every year. It is such 
an asset to have Derrick home 
full time; I get full support from 
him at home on the farm and 
also with my big ideas in busi-
ness. He manages the girls, the 
home renovations, our hobby 
farm and really is such a huge 
part of my everyday tasks. He 
gets involved and learns who 
the buyers and sellers are each 
time, and really checks in to the 
process/highs/lows. Somedays 
he just wants to drive me to 
showings and turn the car into 

my mobile office, 
while just spending 
time together. I love 
doing life with him, 
so getting to run the 
business together, too, 
is really a bonus we never 
imagined we could experience.

What has been your biggest 

challenge as a REALTOR®?

 In entering the industry?

We have met a different series 
of challenges, but each consis-
tently fall into two categories: 
The pressure to have all of the 
answers, and the skillset to 
separate work/home life. My 
first year I was dead set on 
“making it.” I traded a comfort-
able, salaried job to pursue this 
career, and then my first seven 
months I didn’t close a single 
transaction. I studied, I hustled, 
I showed all of the homes and 
made all of the calls. I held 
many Open Houses and just 
couldn’t get that first transac-
tion under contract. Then the 
second half of the year I think 
I closed 12 deals and we were 
thrown into the hurricane that 
is Real Estate. I remember pan-
icking because we didn’t have 
any processes set up, I didn’t 
have systems, and I was frantic. 
At home I was often stressed 

and frazzled and always 
took everything personally. 
It’s a never-ending learning 
curve, but in 2020 we had our 
best year in terms of volume, 
and we also spent more time as 
a family. It was a much better 
balanced year for enjoyment 
and overall happiness and flow. 
It finally feels like the balance 
is closer and the pressure has 
started to lessen as we fine-
tune our business, our commu-
nication, and our processes.

What’s your favorite part of 

being a REALTOR®?

I am free to be unapologetically 
me. This has been a learned 
skill, too, but I love that my 
brand is so true to me now just 
four years in. This is important 
because I don’t have pressure 
to be someone I am not. I 
don’t have to wear a pantsuit 
and heels daily. I can be the 
Millennial REALTOR® Mama, 
and some days, that might mean 
coming straight from the mini 

donkey pasture to make sure a 
client gets an exclusive showing 
in a hot seller’s market. If I had 
to get dressed a certain way or 
sit in an office all day to exude 
a certain image in order to get 
business, the balance and joy 
would just be sucked right out of 
the home life. My vibe is attract-
ing my tribe, and it has created 
such a joyful work atmosphere 
that keeps us coming back for 
more. I love helping my buyers 
and sellers. I love educating 
them so they are fully aware of 
what happens during an escrow. 
The best part is truly connecting 
on levels that have nothing to do 
with buying/selling a house. It’s 
the real conversations that take 
place, the emotions, the excite-
ment and overall experience I 
really enjoy being a part of for 
all my new friends.

To what would you attribute your 

rapid success in the industry?

My mentor, Kelli Griggs, 
paired with the ability to be 
“coachable” while also being 
unapologetically myself, and 
having the support from my 
husband and family to really 
pursue this and be 100% in. 
Early on, I was told a few 
times that I looked too young, 
or spoke too fast or “just had 
a baby, so must not have time” 
and those things stung, until 
I decided to lead with those 
unchangeable characteristics. 
I am only 30 (gasp!) and I am 
a mama, and I didn’t want to 
hide the best parts about what 
I bring to the table. Instead, 
I branded myself with those 
aspects so potential clients 
could identify with me (or 
not). As a result, I rarely have 
to have those hard conversa-
tions about why someone may 
not want me as their agent. 
When someone comes to 
my social media pages, they 
will know right away if they 
want to work with me or not. 
It’s all-around better for my 
confidence and allows me an 
opportunity to work with so 
many like-minded clients that 
become friends. I don’t feel silly 
if a client happens to call when 
I am in the pasture and a goat 
maaas or a donkey brays. I am 
so thankful for them being so 
understanding and relatable. 
When I started, I also absorbed 
everything. I watched other 
agents I admired and took tidbits 
of what they did that I also liked 
and implemented it with Taylor 
flair. As soon as it clicked that 
I am the only one that can be a 
great Taylor Hirst, and I would 
always be a second-rate Kelli 
Griggs (or other top producer I 
admired) it really changed how I 
ran our business.

What are your future goals and your 

plan for obtaining them?

Derrick is getting his real estate 
license now and we have big 
plans. I already share his skills 
with my clients when it comes 
to tile work or handy-man type 
fixes, but with him also being 
licensed, it’s going to allow us to 
shift and share responsibilities 
within the business. We want to 
send Derrick into the field to sit 
at inspections and appraisals, 
and meet the clients for show-
ings and walk-throughs, while 
I manage the office work and 
behind the scenes stuff more 
with our three kids. Personally, I 
really want to WOW my clients 
and spend more time with them. 

So by having him join our little 
Hirst Home Team, I really think 
the customer service aspect 
is going to get exciting for our 
buyers and sellers. Derrick is 
the smartest, and most handy 
man I know – having him help 
with showings is going to be 
a value add, too. In terms of 
tangible goals, this next year is 
solely focused on satisfaction. 
Yes, it’s great to want to reach 
15M in sales volume again, but 
not if no one is talking about 
it. So this next year my goal 
is 30 reviews on the year. A 
“30 Under 30” would be fun 
too, but since I am already 
30, I want to really just be 
home more, tackle this next 

renovation we just closed 
on, serve my clients com-
pletely, and hopefully grow 
by three more mini don-
keys by the end of the year 
– they’re my guilty pleasure.

What advice or recommendations 

would you give to agents just 

starting out?

Find a true mentor that 
believes in YOU, sees you, 
and invests in you. Take 
a DISC profile test (Tony 
Robbins) and know your 
Enneagram type, then 
really fine-tune your pro-
cesses to fit who you are 
and delegate/hire out the 
rest early on. The earlier 
you can get your processes 
down, the quicker you can 
find the balance we are 
always looking for! Also, 
don’t expect to be able 
to take many days off. At 
least not consistently. We 
commit to taking moments 
off now, and intentionally 
planning days with lighter 
workloads, but it’s difficult 
to expect clients to under-
stand you aren’t available 

for them for 24 full hours 
mid-escrow, which is a stressful 
time for them. Also, implement 
date nights where no work-talk 
or phones are allowed! This is 
huge, because eventually, all that 
REALTORS® know what to talk 
about is real estate, so you have 
to be able to completely turn it 
off. And finally, there’s enough 
room for all of us at the top and 
there is opportunity to create 
the journey however you want it 
to look like.
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PROFESSIONAL INSURANCE
ASSOCIATES, INC.

2270 Douglas Blvd Ste 200
Roseville, CA 95661

PAUL HAMMACK | President
916.297.7486
paul_hammack@piainc.com
www.piainc.com
License # 0467457

Family-Owned Since 1960

Auto | Home | Life | Health | Business

We pride ourselves in �nding the ideal insurance 
“�t” by designing the most cost-e�ective protection 
plans for you and your business through our access 

to national and worldwide insurance markets.

INSURANCE

7806 Uplands Way
Citrus Heights, CA 95610

916-835-4100 Phone
916-848-3386 Fax
ffhomeloans.com

AJ Jackson
Owner
NMLS# 210062
BRE# 01872296

NMLS#39096

Here To Help You
W E  PA Y  F O R  A L L  A P P R A I S A L S   |   L O W  R A T E  A N D  F E E  S T R U C T U R E

1 5 - D A Y  C L O S E S   |   W E  M A K E  D I F F I C U LT  F I L E S  E A S Y

The Firm is premised upon a single goal – to provide our clients 
with extraordinary and personalized service through dedicated and 
experienced attorneys who are not only well-versed in the law, but 

also know that practicality and efficiency are important in any 
transaction or litigated matter. We seek to avoid the common 

pitfalls that befall clients stuck in the maze of large, 
corporate-minded law firms who do not respect nor understand 

their clients’ unique needs or expectations.

www.emklawyers.com 
(916) 778-3310

EXPERIENCED AND TRUSTED ADVOCATES 
ELGUINDY, MEYER & KOEGEL 

We are a civil litigation and transactional law firm serving clients throughout California

GENERAL BUSINESS 
LITIGATION 

CONTRACT DISPUTES 
DEVELOPMENT DISPUTES 

UTILITY DEVELOPMENT 
PRODUCTS LIABILITY 

EMPLOYMENT
WAGE & HOUR

HR COMPLIANCE ISSUES 
EMPLOYMENT CONTRACTS 

LABOR BOARD CLAIMS 
EMPLOYMENT LITIGATION 

CONSTRUCTION PRACTICE 
CONTRACTOR DEFENSE

CONSTRUCTION DEFECTS 
MECHANIC'S LIENS CLAIMS

SUBROGATION CLAIMS 

REAL ESTATE
ENVIRONMENTAL LIABILITY 

LAND USE ISSUES
PREMISES LIABILITY CLAIMS

AGENT-BROKER LIABILITY

What you will taste from every bottle is a
combination of the passion of the

Clarksburg farmer, the gift that the Delta soil 
brings, and a promise to never hide the fruit 

behind in the process.

@SiltWineCo | #EnjoyClarksburg | SiltWineCo.com
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profile

SHEPARD

THE RESIDENCE REAL ESTATE GROUP

IT’S REWARDING WATCHING THIS BUSINESS 

GROW SO QUICKLY AND SEEING THE NUMBER 

OF PEOPLE WE’RE ABLE TO WORK WITH. 

By Dave Danielson

Photos by Aerial Canvas
A Personal Touch
When you visit with Brandon and 
Mandy Shepard, you feel the deep sense 
of care they have for each other, and the 
responsibility they feel for the people 
they serve.
 
As Owners of the Residence Real Estate 
Group, Brandon and Mandy carry out 
their work with a true personal touch.
 
“We are pretty easygoing people, and 
we’ve made a lot of lifelong friends 
through real estate. The personal side 
and social side of what we do are very 
important to us,” Brandon says. 
 
As Mandy adds, “We want people to 
feel like they are being taken care 
of by us and keep coming back. We 
aren’t big into social media. Our per-
sonal preference is to spend time in 
person or on the phone with people. 
That’s very important to us.”
 
Getting Their Start
Brandon started his journey in the 
business 16 years ago, while Mandy got 
licensed and joined him five years later.
 
Brandon played baseball and attended 
college at the University of Kansas. 
After that, he moved back to Elk Grove, 
pursued sales and had a family member 
who encouraged him to give real estate 
a try, something he did a year after 
graduating from college.
 
In the meantime, Mandy completed her 
college at UC Santa Barbara, then started 
her career in marketing and sales.
 

“Once we were married with two small 
children at the time, I decided it was 
time for me to help him out, so I got 
my license and we took off together,” 
Mandy says. “Initially, I got my license 
to supplement him. But it wasn’t long 
before I started taking on my own 
clients, and it has evolved from there. 
Our business has grown to where we 
are today with five agents.”
 
Choosing Their Spots
It’s clear that Mandy and Brandon 
share a rewarding partnership.
 
“We aren’t doing every single thing 
together all the time. We have that 
separation where we take on our own 
clients and transactions and have that 
separation,” Mandy explains. “It’s 
rewarding watching this business grow 
so quickly and seeing the number of 

people we’re able to work with. We had 
always talked about doing that. Being 
able to say we’ve done that and done it 
successfully is a wonderful feeling.”

As is the case with many leading 
couples, Mandy and Brandon share 
similar qualities.
 
“We’re both Scorpios. We’re fiercely 
loyal and we feel very strongly about 
that. When one of us is feeling a little 
stressed or over-stretched, we can pick 
up and take something off the other 
person’s plate and step in and help out. 
We try to keep that balance and help 
each other the best we can. The loyalty 
thing is paramount for us.”
 
Today, Mandy and Brandon are joined 
by three additional agents on the firm 
that got its start a year ago.
 
Family Foundation
Away from work, Mandy and Brandon 
enjoy time with their daughters—14-
year-old Stella, and 12-year-old 
Sierra. Both girls are in junior high. In 
the process, Mandy and Brandon are 
involved with volunteering at school 
and coaching their soccer teams.
 

BRA
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“Our involvement in their daily life is huge. They 
both are in leadership through school activities,” 
Mandy says. “We are proud of them.”
 
In their free time as a family, the Shepards have 
a love for travel, snow skiing, boating and more. 
Brandon enjoys fishing and golf. Mandy and 
Brandon also enjoy playing tennis and wine tasting 
together. Plus, Mandy enjoys yoga and shopping. 
As a family, they also support the local restaurant 
scene and other local businesses.
 
Giving back is central to their lives, as well. They 
support Project Ride in Elk Grove, and the organi-
zation’s valuable horse therapy that aids those with 
special needs. They also support the SAR College 
Fund, along with local athletics and schools.
 
Making an Impact
As Mandy and Brandon consider their careers and 
the impact they enjoy making, they focus on that 
personal preference of building relationships with 
those they serve.
 
“That’s one of the biggest compliments we could 
receive … people describing us as being personal and 
knowing that we are emotionally invested in their 
goals and that we will get the job done for them.”
 
Congratulations to Brandon and Mandy Shepard for 
demonstrating how they carry out life as a Power 
Couple with a personal touch.
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Matt impressed us with his professionalism and with his creativity. Matt has a 
calm demeanor and is well organized. The finished product has always 

exceeded our expectations. We would recommend Matt without hesitation. 
- Paragary-Miller Team 

SE RVICE S:  
VIDEO TOURS / PHOTOGRAPHY

3D MATTERPORT / 2D FLOOR PLANS
TWILIGHT / PERSONAL BRANDING

LIFESTYLE COMMERCIALS

MATTHEW WALTER
VIDEOGRAPHER / PHOTOGRAPHER 
EDITOR / CERTIFIED DRONE PILOT

530-417-6170

Matt@DynamicCinemaProductions.com
DynamicCinemaProductions.com/real-estate

FOCUSED ON 
CUSTOMER SATISFACTION

Bringing color
to your life!
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Overhead Door Company  
of Sacramento , Inc. 

(916) 421-3747 
 

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!” 

 

$20.00 off 

www.OHDSAC.com 
Any Service/Installation Only. Valid           
at time of Service/Installation Only.                               

TM 

“The Largest Selection of Garage Doors in Northern California Since 1953” 

Sales * Installation * Service 
Residential * Commercial * Garage Doors * Operators 
Free Estimates * Installed & Serviced by Professionals 

We service all 
BRANDS  

6756 Franklin Blvd. 
Sacramento, CA 95823 
 

Showroom Hours: Mon-Fri 8AM-5PM   Sat: 9AM-12PM                                                     LIC #355325

“Dan and Sherene are the lending dream team! I've never 
worked with any lender that communicates better than they do! 
They make buying a home fun with their senses of humor and 
they take the stress out of the process with stellar efficiency!” 

Monica H. (REALTOR®)

Dan McIntire
Loan Officer, NMLS# 300900

Cell: (916) 276-3324 

Sherene Gray
Loan Officer, NMLS #302159

Cell: (916) 798-8026

5StarTeam@FairwayMC.com
www.5StarTeam.com

 

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Other restrictions and limitations may apply. All rights reserved. 
Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Business Oversight under the 
California Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License.

We Love Our Clients...
They Love Us, Too!

(See What Some Have To Say)
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cover story JAMIE & 
JEROMY 
PIERROZ
R E A LT Y  O N E  G R O U P  C O M P L E T E

By Dave Danielson

Photos and cover photo by 
Nicole Sepulveda, XSIGHT 

Creative Solutions

SPARKING RESULTS

When two people find each other in life, there can definitely 
be the spark of something special. And when that mutual 
bond carries over to business, the impact can be remarkable.
 
Such is the case with Jeromy and Jamie Pierroz. 
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WE PUT ALL OF OUR FAITH IN GOD, 
AND MADE THE LEAP. WE CAN 
CLEARLY SEE THAT IT WAS THE 
RIGHT CHOICE!

As REALTORS® and Team Leaders with The 
Pierroz Group with Realty One Group Complete, 
Jeromy and Jamie definitely spark results.
 
Those sparks first came into view — out of the blue 
— during a Super Bowl party nine years ago. It wasn’t 
long before the two fell in love and were married.
 
THE JOURNEY BEGINS

Jamie got her real estate license in 2013. 
 
“When we met, Jeromy and I had three chil-
dren between us from previous relationships,” 
she remembers. “When we got married, we had 
two babies together. About six months after we 
got married, I started working as a REALTOR®. 
I closed the first deal while I was in labor with our 
first baby in 2014.”
 
As he came of age, Jeromy had served in the 
U.S. Navy from 1991 to 1995. At the time Jamie 
started her real estate career, Jeromy worked 
full-time in construction.
 
“I had gotten injured at work,” Jeromy recalls. 
“While I was recovering, I was off work. So I decided 
to take my real estate classes and got my license. I 
thought that would be a way to help out. Five months 
after I got my license, I was running projects for 
Sacramento County and Jamie called me, saying, ‘It’s 
time. We need to do this.’”
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WE ARE SO THANKFUL THAT 
WE ARE IN THIS TOGETHER 
AND ARE ABLE TO GROW THE 
BUSINESS AND LEAVE A LEGACY 
FOR OUR KIDS, ALL WHILE 
MAKING GOD, OUR FAMILY, AND 
EACH OTHER A PRIORITY.

So in 2017, Jeromy and Jamie started their real 
estate journey together.
 
As Jeromy says, “We put all of our faith in God, and 
made the leap. We can clearly see that it was the 
right choice!”
 
GROWING TOGETHER

Their shared path is rewarding.
 
“We had some natural growing pains when we first 
got started in the business together. It takes time to 
understand each other’s roles,” Jamie explains. “It’s 
wonderful. Jeromy is fantastic to work with. I run the 
transaction side of things, and Jeromy is boots on the 
ground. I’m doing the negotiations, and he’s doing the 
showings, inspections and appraisals.”

 
“Jamie tends to run everything with our team with the management 
side of it. We collaborate on ideas and she puts them into motion,” 
Jeromy smiles. “She has awesome ideas, great leadership and per-
sonality and people love her.”
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The teamwork Jamie and Jeromy 
enjoy at work happened organically.
 
“We were so busy. Today, it’s almost 
like we don’t work together side-
by-side many days, because we are 
working on separate things,” she says. 
“What we do is a two-person job. 
There’s no way I could do the Pierroz 
Group without him leaving his job. Life 
is wonderful being teamed up like this.”
 
WHAT MATTERS MOST

Away from work, Jeromy and Jamie 
cherish time spent with their chil-
dren — 15-year-old Jade, 15-year-old 
Lexi, 14-year-old Amaya, 6-year-old 
Hudson and 4-year-old Ryder.
 
In their free time, Jeromy, Jamie and 
their children enjoy active outdoor 
activities, including hiking. They 
also enjoy time together over dinner 
and attending church on Sundays at 
Bayside Blue Oaks Church. 
 
Today, Jeromy and Jamie have a 
team of 12 talented professionals at 
The Pierroz Group. 
 
“We have such an awesome team 
with us, including Jeni Beames, our 

Transaction Coordinator. She is our 
Experience Manager. She handles so 
many things in a fantastic and consis-
tent way. That consistency has helped 
us grow. We wouldn’t be where we are 
without her and the people with us,” 
Jamie says. “We are very picky about 
who is on our team. The dynamic is so 
important. We have amazing agents who 
are doing business the right way. In turn, 
they are gaining referrals and relation-
ships for life.”
 
Jeromy and Jamie live and work with a 
deep sense of gratitude.
 
“I think what we do together in business 
makes our relationship stronger,” Jeromy 
says. “Even though it can be taxing at 
times, at the end of the day, we realize 
how much we appreciate each other.”
 
“It’s so nice that we have this experience 
together and for the kids to see how 
we work as a well-oiled machine most 
of the time … they can see that we can 
grow this business, making them, God, 
and each other a priority.”




