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Let MDesign help increase the value of your property
and distinguish it from its competition.

847.922.6775 | mj.murnane@mdesign.house

STAGED HOMES SELL 87% FASTER

www.mdesign.house

Building and renovating very special single-family homes 
in Chicago’s most prestigious neighborhoods.

abowyer@middleforkluxury.com | 312.560.3969

www.middleforkluxury.com
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Karen M. Patterson is your Concierge Closer:

Karen M. Patterson, P.C., Attorney at Law
2400 Ravine Way, Suite 200  |  Glenview, Illinois 60025

C: (847) 226-7818  |  O: (847) 724-5150  |  Karen@Glenviewlaw.net
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Curator of residential and commercial real estate transactions
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INCREASE LEADS IN 2021 BY TAKING YOUR BUSINESS TO
THE NEXT LEVEL WITH RARECURVE FOR REALTORS
- 2,000+ Clients and 10,000+
  Ad Campaigns Under Our Belt

- Exact Same Ad Strategies the Big Dogs Use

- Made A�ordable for Local Businesses
  & Top Producing Agents

- We do the work, not you.
  FREE YOUR GENIUS.

SETH PRICE, MARKETING STRATEGIST | 816.728.6895 | SETH@RARECURVE.COM

Social Media Advertising isthe most e�ective way to increase leads & sell more homes.

"LR Gregory and Son is my go to company for 
everything HVAC! Jim Gregory does great work 
and his service team is thorough and e�cient. 
I've done my homework and their pricing is by far 
the best I've found. Great work!!"
 - Russell A.

· For nearly 70 years, graciously serving 
Chicago’s North Shore communities.

· Fully Licensed and Insured
24/7 Emergency Service

· Your Local HVAC, Roofing, and Plumbing Experts

Our team of specialists are ready to assist you.

lrgregory.com

Call Today for a FREE Estimate! · 847-999-7297

Brandon Pratt
360-731-8955

Curious about powering
your home with solar?

LET'S CHAT TODAY!

solterrasun.com
Brandonpratt@solterrasun.com

Find out how qualified 
homes can save money 

with no upfront costs, 
earn $1000 for every 

referral that goes 
solar!
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S This section has been created to give you easier access when searching for a trusted real 

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible. 

Please support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA

The Hechtman Group Ltd

(847) 853-2599

TheHechtmanGroup.com

ADVERTISING/PRINT/

SOCIAL MEDIA

Rarecurve

Seth Price

739 Winding Way

Anderson, IN 46011

(816) 728-6895

Rarecurve.com

ARCHITECTURE

Reynolds Architecture

(847) 501-3150

ReynoldsArchitecture.com

Rice Architecture

(847) 853-0824

HealyRice.com

ATTORNEY

Floss Law, LLC

(224) 326-2903

FlossLaw.com

Jeffrey S. Marks Real Estate 

Attorney

(312) 208-7340

TheLouboutinLawyer.Com

Karen M. Patterson, P.C.

(847) 724-5150

KarenPattersonPC.com

Law Office of Susan 

Ruffer Levin

(847) 441-4311

RufferLevinLaw.com

Lincoln Street Law P.C.

(847) 912-7250

LincolnStreetLaw.com

Nemani Law

(312) 646-4434

NemaniLaw.com

The David Frank Law Group

(773) 255-6499

FrankESQ.com

BRANDING/MARKETING/

WEB DESIGN

Artisan Creative Agency

(847) 841-9200

ArtisanCreative.Agency

BUILDER

A Perry Homes

(847) 549-0668

APerryHomes.com

ICON Building Group

(815) 715-2536

ICON-Group.com ; IB

GREModel.com

Middlefork, LLC

(312) 560-3969

MiddleForkLuxury.com

Russ Contruction

(847) 312-6160

CHIROPRACTIC CARE

Atlas Upper Cervical 

Chiropractic

(847) 920-4506

AtlasUCC.com

CPA SERVICES

Dam, Snell, & Taverine, LTD.

(847) 367-4448

www.dstcpa.com

DESIGN

Blair Crown Design, Inc.

(224) 707-0138

BlairCrownDesign.com

DESIGN & HOME STAGING

M Design, LLC

(312) 560-3969

MDesign.house

DOGGY DAYCARE/

BOARDING/GROOMING

Playtime Pup Ranch, LLC

(847) 298-7877

PlaytimePupRanch.com

FINANCIAL SERVICES

Wela Financial

James Crooker

3400 Stonegate Blvd. Suite 

25407

Arlington Heights, IL 60005

(888) 374-8666

WelaFinancial.com 

GIFTS

Woodcut Workshop Co.

(847) 873-2821

WoodcutWorkshop.com

HOME IMPROVEMENT

The ABL Group

(847) 579-1600

theABLgroup.com

HOME INSPECTION

ALPS Home Inspections

Shane Cook

2243 Shannondale drive

Libertyville, IL 60048

(847) 984-3155

ALPSHomeInspections.com

Dunsing Inspections

(847) 367-0782

Dunsing.com

New Horizon Inspection

(847) 942-8768

NHInspection.net

HOME WARRANTY

Home Warranty of America

(847) 212-8635

HWAHomeWarranty.com

INSURANCE

State Farm

(847) 395-1321

ChadArnoldInsurance.com

INVESTMENT REAL 

ESTATE

The Rehab Depot

(847) 899-5713

TheRehabDepot.com

JUNK REMOVAL

Junk Remedy

(877) 722-5865

JunkRemedy.com

MOLD REMEDIATION

Green Home Solutions

(860) 919-5538

GreenHomeSolutions.com

MORTGAGE / LENDER

Brett Hines With Molitor 

Financial Group, LLC

(773) 275-3100

MolitorFinancialGroup.com

Draper & Kramer 

Mortgage Corp.

(847) 239-7830

DKMortgage.com/Schneider

Forum Mortgage Bancorp

(773) 774-9040

ForumMtg.com

Guaranteed Rate - 

Brian Jessen

Brian Jessen

(847) 712-0830

Rate.com/BrianJessen

Guaranteed Rate - RJ Dolan

RJ Dolan

(847) 922-5884

Rate.com

Key Mortgage Services, Inc - 

Lauren Marks

Lauren Marks

4341 Oak Knoll Ct.

Northbrook, IL 60062

(847) 910-5988

MyKeyMortgage.com/

Lauren-Marks/

Key Mortgage Services, Inc. 

- Tammy Maranto

(630) 291-1476

MyKeyMortgage.com/

Tammy-Maranto

Loan Depot - John Noyes

(312) 319-9833

LoanDepot.com/JNoyes

Loan Depot - TJ Lynch

(773) 732-6843

LoanDepot.com/TJLynch

Wintrust Mortgage

(847) 418-2825

SusanSeebergLoans.com

ORGANIZING AND 

MOVING ASSISTANCE

Paxem, Inc.

(847) 829-4437

Paxem.com

PAINTING

DiVinci Painters Inc

(847) 266-1295

DiVinciPainters.com

PEST SOLUTIONS

Rose Pest Solutions

(800) 468-7378

RosePestControl.com

PHOTOGRAPHY

Bordeaux Studio

(847) 563-8273

www.bordeauxstudio.com

Conerstone Photography

(630) 205-5033

Cornerstone

Photography.com 

REMODEL & DESIGN

Refresh

(847) 549-0668

Refresh2Sell.com

RESTAURANT/BAR

Bluegrass

(847) 831-0595

BluegrassHP.com

ROOFING

L.R. Gregory and Son

(847) 999-7297

LRGregory.com

SALON & SPA

Salon Oak & Spa @

BarberTown

(847) 998-0899

Salon-Oak-Spa.Business.Site

SOLAR ENERGY

Solterra Sun

(360) 731-8955

www.solterrasun.com

STAGING

Phoenix Rising 

Home Staging

(312) 450-8365

ChicagoStaging.com

TAX SPECIALIST

Schiller Law P.C.

(312) 564-4803

SchillerLawPC.com

TITLE COMPANY

Chicago Title

(847) 833-1430

CTCastleConnect.com

Euclid Title Services LLC

(847) 996-9965

EuclidTitleServices.com

Contact us:
O�ce: 847-864-7770
Mobile: 847-912-7250
komalley@lincolnstreetlaw.com

With over 30 years of professional experience, we are 
the North Shore’s choice for successful Real Estate and 
Estate Planning transactions. Contact us to discuss 
how we can assist you in achieving your goals.

LincolnStreetLaw.com

Katherine S. O’Malley
Attorney at Law

LINCOLN STREET LAW, P.C.
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publisher’s note

The month of February is historically the month of love because of 
the wonderful holiday on our calendars, Valentine’s Day. This year, 
Americans will spend some $25 billion on things like a nice dinner 
out, cards, candies, flowers, diamonds, jewelry and an entire host 
of other things. It’s a month where many go above and beyond as 
they show their love to those they feel most connected to.
 
Of course, many have attempted to define love. One definition I 
discovered describes love as an intense feeling of deep affection. 
That certainly describes love for many! History records the story 
of Valentine’s Day having its origins dating back to the early third 
century. It sheds light on saints whose lives were sacrificed. Lest 
I sound too morbid, there’s some fantastic insight here for us.
 
True love is actually sacrificial love. It’s the kind the kind that 
says, you before me. Not only is it an intense feeling of deep 
affection, but it’s even more than that. I’ve heard it said of love, 
“Greater love has no one than this, that someone lay down his life 
for his friends.” Now, that’s love! I mean, who would do such a 
thing for his/her friend?
 
As I meet REALTORS® every week, I’m reminded of the sacri-
fices they make on a regular basis. The best REALTORS® seek 
to truly understand their clients and as a result, oftentimes, put 
aside their own interests for the interests of those they serve. 
The best REALTORS® seek to respect all parties involved in 
every transaction, especially the difficult ones. The REALTORS® 
at the top of their game, understand who they are in the process. 
At times, it’s exhausting, it can be very laborious, and it’s a big 
sacrifice, but that’s what true love is.
 
I see it every week! I’m encouraged by you and your willingness 
to see the good in others more than even yourselves. Thank 
you for setting a wonderful example to me and the many others 
watching. Our North Shore Real Producers preferred partners 
are continually excited to explore enduring relationships with 
such an amazing group of top REALTORS® on the North Shore!

Jason Acres 
Owner/Publisher  
North Shore Real Producers 
jason.acres@RealProducersMag.com

Serving Chicago's North Shore
Commercial + Residential Real Estate

Business Law
Trusts & Estates

PLAN. PROTECT. PREVENT.
We combine big firm capability with
everyday accessibility to help families

and businesses thrive.

2700 Patriot Blvd. Suite 250 Glenview, Illinois

Schedule your complimentary
consultation today
www.nemanilaw.com
(312) 646-4434
info@nemanilaw.com

North Shore Real Producers Celebrates Top REALTORS®

Providing A Platform to Elevate & Unite the Top Real Estate Agents in the North Shore Area!

LoveAiris in the
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Euclid Title Services, LLC
1590 S. Milwaukee Ave., Suite 215 | Libertyville, IL 60048
Office: 847-996-9965 | Cell: 847-902-9339
Verra Rudolfi | verra@euclidtitleservices.com

Euclid Title Services, LLC is a full-service title and real estate settlement provider.

At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the
closing process a smooth one. Our experienced staff has handled thousands of closings so

whether you're buying, selling, or refinancing, We can help!

LET US HELP YOU MAKE YOUR REAL ESTATE TRANSACTION A DONE DEAL!
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DAWN 
KASTEN

Berkshire Hathaway

“The Sky is the Limit” 
When it Comes to Real Estate

featured agent
Top Realtor
Article written by Lindsey Wells

F
rom the time she was a child, Dawn 
Kasten was fascinated by homes. 
She begged her parents each year 
to take her to the Parade of Homes. 

Stopping at model homes they passed while 
driving was a must, as Dawn would run 
ahead to greet her mother and father at the 
front door of the house and tour them from 
room to room as if she was their real estate 
agent. Needless to say, after all of that “expe-
rience” as a little girl, no one was surprised 
when Dawn ultimately found a career in real 
estate to be her passion as an adult.
 

Dawn’s story began as a child growing up in 
Glenview. She graduated from North Park 
University with a degree in Elementary 
Education and went on to earn a master’s 
degree in curriculum and instruction. Using 
her degrees, she became a second-grade 
teacher at Holy Cross in Deerfield until she 
had her first child. She opted to stay at home 
with her three children until the youngest 
started kindergarten. “Though I enjoyed stay-
ing home, I knew there was another chapter 
and could feel something big ahead,” Dawn 
said. “I had watched my husband’s career go 
from an entry-level financial analyst to a suc-
cessful CFO. I knew I was just as smart and 
had just as much drive as he did. I was confi-
dent I had something special to share. The fire 
was lit before I even had my license!”
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Never having taken a busi-
ness or marketing class, 
Dawn knew she would have 
to push herself to learn 
everything she could about 
the industry, and she knew 
she wanted to incorporate 
her teaching experience 
into her next job. “Helping 
people understand the 
home-buying and -selling 
process, the interior design 
component, and my love for 
homes all pointed to my new 
career path: REALTOR®, “ 
Dawn said. “The sky is the 
limit. I signed up for every 
real estate-related course 
available, read every book, 
and went to every training 
offered at my company. I kept 
pushing myself and under-
stood that the only way I was 
going to grow was by having 
that super annoying, uncom-
fortable feeling.” She did just 
that. Dawn became licensed 
in January 2014, and the 
rest, as they say, is history.
 
Now an agent with Berkshire 
Hathaway, Dawn is focused 
on offering the highest level 
of service to her clients while 
continuing to grow her busi-
ness each year.
 

Helping people understand the 
home-buying and -selling process, 

the interior design component, and 
my love for homes all pointed to my 

new career path: REALTOR®
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Dawn and her husband, Ryan, have three children, 
Keira, Kathryn, and Carter. Since the pandemic 
began, the Kasten family has added three — yes, 
three! — puppies to its household. “We are out of 
control and hoping this pandemic ends quickly, or 
who knows how many pups we will end up with?! 
The big joke is that we have become the Kasten 
Kennel,” Dawn said, laughing. “Though the pan-
demic has been tough, my husband and I have actu-
ally really enjoyed spending this extra time with 
our three children. We have been able to sit down 
for dinners together and have had time with our 
kids, who would normally have been off at sports or 
with friends.”
 
Other than working hard for clients, Dawn enjoys 
spending time with family and friends, reading, 
walking and serving many local charitable orga-
nizations. She is currently a mentor through the 
Waukegan to College program and a member of 
the MainStreet Libertyville Design Committee. 
After a long workday, she can usually be found 
hopping on her treadmill to unwind while watch-
ing “Million Dollar Listing.”

Though I 
enjoyed staying 

home, I knew 
there was 

another chapter 
and could 

feel something 
big ahead.

We will guarantee there 
will be NO FEE from

Schiller Law P.C until we
achieve a reduction.

RESIDENTIAL | APARTMENT | INDUSTRIAL | CONDOMINIUM | COMMERCIAL

312.726.9855 | WWW.SCHILLERLAWPC.COM
33 N.  DEARBORN ST.  SUITE 1130 CHICAGO, IL  60602

Did you know that the biggest expense
for homeowner's after the mortgage,

is usually property taxes?

Don't let your client's miss an opportunity to file
an appeal to help reduce their property taxes!
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847-367-4448 | WWW.DSTCPA.COM

L I B E R T Y V I L L E  O F F I C E   |   1 5 1 2  A R TA I U S  PA R K WAY  S U I T E  1 0 0  L I B E R T Y V I L L E ,  I L  6 0 0 4 8

CALL TODAY TO BOOK AN APPOINTMENT WITH OUR EXPERIENCED TEAM

WE’RE THE
MISSING PIECE
TO THE PUZZLE.

No doubt, it’s a badge of honor to hold the printed version of the 

North Shore Real Producers magazine in your hands. But if you 

want all the issues wherever you go, download our mobile app, and 

take them with you. Search DigaPub wherever you download apps, 

and choose Illinois – North Shore Real Producers. There you can 

share your feature stories to Facebook as well!

ON YOUR 
PHONE

GET EVERY ISSUE

digapub

Go to App Store

Download DigaPub 
Choose Illinois

Choose North Shore Real Producers

Download Our Mobile App
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Jamie
DEDICATED BUSINESS OWNER 
CARRIES ON FAMILY LEGACY
partner spotlight
Article written by Laura Zickert

DUNSING 
INSPECTIONSDunsing

In 1980, a husband-and-wife team decided they 
would do whatever it took to find work in an 
economy that was tanking. As work dried up, 
they found an extra source of income by providing 
home inspections. They started driving around to 
real estate offices, talking to agents, and offering 
their services. At this time, home inspections 
were far from common, but that did not stop this 
duo. Their business, Dunsing Consultants, started 
to grow and became a leader in their industry.
 
Fast forward to 1990 when Jamie and Juli 
Dunsing took over the family business. They 
became second-generation owners who had 
a vision to grow and educate others. Dunsing 
Inspections has since created a team of highly 
skilled inspectors that work all over Chicago and 
the suburbs. This year, the company is celebrating 
their 40th anniversary in the inspection business 
and both Jamie and Juli are excited for all this 
next chapter has in store.  
 
Jamie started his professional career after he 
received a degree in Construction Technology 
from Purdue University. “Eventually I became 
an ASHI Master Inspector and built a reputa-
tion as a highly qualified, honest inspector,” said 
Jamie. “After 30 years of crawling around in attics 
and crawl spaces, Juli and I decided it was time 

to approach this business another way. I have since 
stopped performing inspections and now concentrate 
my energies on hiring and training the next generation 
of rock star inspectors.” Jamie continues to hire and 
personally train each of their team members.
 
Their business excels in providing their clients with a 
menu of optimal services, communication systems, and 
a team of top-notch inspectors. “We are virtually a one-
stop shop,” says Jamie. Dunsing Inspections serves a 
60-mile radius around Lake Bluff, IL, and holds to a high 
standard of ethics and how they perform business.
 
As the team continues to grow, so does how they oper-
ate. “There has been a large separation between the 
companies who provide top to bottom service, versus 
the companies who just show up to do the inspection. 
From my point of view, this isn’t a ‘mom-and-pop’ 
business any longer. We still provide a core group of 
services that provide useful information for a home pur-
chaser, but also provide post-inspection support to our 
clients and the other participants in the transaction.”
 
Jamie and Juli have been married for 31 years. Together 
they have 3 wonderful children (a daughter and twin sons.) 
Their daughter, Jenna, has recently joined the Dunsing 
Inspections team and become the third generation of the 
Dunsing family learning the business. Jamie and Juli are 
both very excited to have her a part of the team.
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When they are not working, Jamie and Juli 
enjoy spending time with friends, playing 
Euchre, vacationing, and trying to get in 
physical activity. In the past four years, Jamie 
has cycled almost 10,000 miles! “I have taken 
some short three-to-five-day tours around the 
Midwest and I have a grand plan to ride my 
bicycle across the country or ever farther,” 
said Jamie.
        
Both Jamie and Juli excel at being profes-
sional and educating those rising within the 
industry. Their passion to carry on the family 
business has turned into them carrying on a 
legacy. In January 2020, Jamie’s mom passed 
away suddenly. He says, “I believe she was 
quite proud of what Juli and I have done to 
build on her idea.” Jamie and Juli are leav-
ing a mark in the world as people who are 
passionate, dedicated, honest, and hard-work-
ing. “Forty years in an industry that has not 
existed much longer than that is a significant 
accomplishment we are very proud of. For our 
agent partners, that means we are here for the 
long haul. We are ready and eager to provide 
top-notch inspections wherever you need 
them in Chicagoland,” said Jamie.

Curbside, Patio
& Carry out

(No tents or heaters)

Mardi Gras 2021 - Tuesday, February 16th
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Hudson, 
COMPASS

Joanne

Mutual Respect
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Years ago, when my husband Steve and 

I first started our company, The Hudson 

Company, I was feeling vulnerable. We 

had invested a significant portion of our 

savings into the company, had worked 

with an expensive graphic designer for a 

year prior to opening our doors to create 

our logo and our marketing materials as 

well as advertisers who would help us 

tell the public what we were all about. 

To say that we were nervous is an 

understatement. When we did take the 

plunge and told our existing firms what 

we were leaving to do, almost everyone 

was supportive and wished us the best….

but there were a few naysayers. 

I remember being at a broker open house and a very 
vocal broker, in a loud voice in front of many other 
brokers, told me in no uncertain terms how we 
would not succeed, that the market for a boutique 
firm didn’t exist, our location was terrible…you get 
the picture. I was embarrassed and could not wait to 
get out of there. The open house was hosted by one 
of my all-time favorite brokers, Mary Ellen Stalzer, 
who took me aside, looked me in the eye, and said, 
“Don’t listen to her. Follow your instincts and do 
what you feel is right.” It was just what I needed. 
Mary Ellen epitomizes professionalism, kindness 
and mutual respect. Any time I have ever dealt with 
Mary Ellen I have found her to be a pleasure to work 
with and I always enjoy my time with her.

We run across lots of personality types in our busi-
ness and I think that is one of the reasons I like real 
estate brokerage so much but the one big takeaway 
I have found, time and time again, is the impor-
tance of treating each other with mutual respect. 
Whether it’s calling to say you’re are running late, 
thanking a broker for trying to help you sell a list-
ing, being respectful of someone else’s home while 
showing it, listening to what the other broker is 
saying during a showing and being civil when nego-
tiations get tricky, I have found that mutual respect 
gets us all through it together. This business is not 
for the faint of heart and this approach helps us all 
reach the common goal.  

My first deal with Mary Ellen did not end up clos-
ing. The buyers and sellers couldn’t agree on some 
inspection issues so it fell apart but none of it was 
negative. I actually look back and remember that 
as one of my most positive real estate experiences. 
My buyers bought a different house and Mary Ellen 
moved forward and sold the house to someone else 
but that wasn’t what mattered. Mary Ellen made 
my clients feel welcome each time we came to the 
house (and there were many visits!), made me feel 
welcome, and when it didn’t work out she sincerely 
wished my clients well and told them that she knew 
they would find a wonderful home. 

Mary Ellen epitomizes mutual respect and I 
think we can all take a page from her book. Our 
world throws lots of curveballs at us and working 
together in a respectful manner gets us across the 
finish line on a positive note.

Joanne Hudson

Compass
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Marla and 
Matthew Schneider, 

Coldwell Banker
REALTORS® Who Take Team To A New Level

featured agents
Top Realtors
Article written by Laura Zickert

Being a team means working together 
to find solutions, championing on 
one another toward success, and 
striving in unison to do what’s best 
for the whole. Both Marla Schneider 
and Matthew Schneider, her son, are 
successful REALTORS® that have 
taken the word “team” to a whole new 
level as they guide clients through 
the process of buying and selling. 
Together, they have created a small 
business passionate about their 
community and the businesses that 
operate within it. The North Shore is 
proud to have them as examples of 
what it looks like to find both success 
and teamwork doing what they love.
           
Marla was born and raised in Miami 
Beach Florida. She attended Chandler 
School in Boston and graduated in 
1970 with her degree in Business. She 
started her career by selling adver-
tising for sports magazines before 
finding her passion for real estate. “I 
was interested in helping people while 
advancing my sales skills,” said Marla. 
She began her career in real estate as 
an individual agent with First United 
Raynor. “After the company changed 
hands numerous times, it was ulti-
mately sold to Coldwell Banker.”
 
Marla and her family moved to 
Chicago, where Matthew was born, 
and planted roots in Glenview, IL. 
Matthew attended DePaul business 
school and received his undergradu-
ate degree in finance. He immediately 
transitioned to receive his master’s 
in real estate. “Marla has been my 
mentor. I would never have been 
in the business if I didn’t have her 
guidance,” said Matthew. In 2002, he 
received his license and has been with 
Coldwell banker ever since.
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Marla’s 32 years of 
experience combined 
with Matthew’s 16 
years of experience 
has brought them to 
be a power team duo 
leaving a reputation 
of excellence within 
their market. Together, 
they are consistently 
ranked in the top of 
Coldwell Banker’s North 
Shore region for units 
and volume. Matthew 
is confident that real 
estate is his life-long 
career. He says, “Real 
estate is my passion 
and my end game. I will 
continue to operate and 
grow our team while 
accumulating invest-
ments in real estate.” 
Marla considers real 
estate to be her life’s 
work and is passionate 
about always being 
involved in the business 
and conducting trans-
actions. She is thankful 
to have Matthew in the 
business and for the 
passion he brings to the 
table. “It is a difficult 
business with constant 
chaos and problems to 
work through. At the 
end of the day, when 
our clients express 
gratitude for the work 
we’ve done, that is the 
most rewarding part,” 
said Matthew.
        
They have found work-
ing together to create a 
successful business has 
been a blessing within 
their family. Having 
the support of those 
around them has meant 

a lot to both Marla and Matthew. Marla is married to 
her husband, Michael, and together they have Matthew 
and his sister Jackie. Outside of the business, Marla 
enjoys spending time with family and working out at the 
gym. Although she does not do them anymore, she has 
a history of successfully being a marathon runner and 
triathlete. Matthew also enjoys spending time with wife 
(Chrissy) and especially their three kids (Mickey, Emmy, 
and Levi). He enjoys traveling and watching football. 
        
From working together, to working with businesses in 
the community, to working with other agents, Marla and 
Matthew believe “Clients come and go, but local agents 
need to work together and be respectful of one another. 
The industry seems to have a mutual disrespect for one 
another. We all need to up our game.” As they lead the 
way on helping develop a healthy culture of teamwork, 
they uphold honesty and integrity at the very heart of 
what they do. Additionally, for the past 10 years, Marla 
and Matthew have donated a portion of every sale to 
Ronald McDonalds, have run numerous food dives and 
currently have a coat drive benefiting Breakthrough and 
Chicago charity. Their passion to serve the community is 
in line with their passion for how they serve their clients.
 
If you are looking to work with a team who knows good 
communication is key and believes wholeheartedly 
that the client’s interests are the number one priority, 
then working with Marla and Matthew will surpass 
your expectations and leave you confident that you 
made the right decision.

At the end of the day, 
when our clients express 

gratitude for the work 
we’ve done, that is the 
most rewarding part

YOU'LL LOVE HOW NEW PAINT 
TRANSFORMS YOUR HOME.

divincipainters.com | 847-266-1295
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David Frank 
1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
www.frankesq.com | david@frankesq.com

T H E  L A W  F I R M  T H A T  A L W A Y S  K E E P S  Y O U  I N  T H E  L O O P

20 years of residential 
law expertise 

Seamlessly taking the baton
from contract to closing 

Fast, efficient,
7 days a week 
responsiveness 
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A REALTOR® Who Guides 
Clients to The Finish Line

When it comes to buying and selling a home, there is a 
feeling of safety and security when working with a team 
that knows the route within their market. By choosing 
to work with Missy Jerfita and her team, you choose to 
work with specialists focused on helping clients get to 
the finish line. Missy is known for never cutting corners, 
always putting clients before the sale, giving excellent 
client care, being hard-working, and being someone that 
you can always count on!
 
The finish line is where clients are fully happy and satisfied 
with a completed transaction of buying or selling. Even 
during the pandemic, Missy has stepped up to help clients 
feel safe walking through a territory that seems “uncer-
tain” due to our current world. “We can help them navigate 
this complex transaction while keeping their family safe,” 
said Missy. Her expertise has led her to have a well-known 
reputation within the North Shore. She believes, “We need 
to keep evolving with the changing real estate times. We 
need to bring value to our customers.”
 
Missy was born in Chicago and raised in the northwest sub-
urbs. After receiving her degree in Communication Studies 
from the University of Kansas, she started her career in mar-
keting. “I knew fairly quickly I didn’t want a traditional job,” 
said Missy. She moved into becoming an actress full-time 
for the next 10 years. Her acting career brought her to be in 
commercials, print ads, industrial videos, and even having 
the opportunity to travel around the country representing 
Subaru. “Auditioning for jobs was very tough and humbling. 
This definitely made me comfortable with the word ‘no’, so 
transitioning into real estate was a bit easy,” said Missy.
 

COMPASS

top producer
Article written by Laura Zickert

Photography by Annette Patko // Bordeaux Studio
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After finding having a family and being an 
actress at the same time was challenging, 
Missy decided it was 
time for a new chap-
ter. She decided to 
follow in her mother’s 
footsteps, and in July 
of 2003, she received 
her real estate 
license. “After selling 
10 million dollars of 
real estate my first 
full year, I started a 
team. I started with 
a part-time assis-
tant and grew to a 
five-person team,” 
said Missy. With 17 
years of experience, 
Missy has received 
many awards, includ-
ing recently being 
recognized as Cook 
County’s Top 20 
Agents for November 
2020. She has also been the Top Agent on 
the North Shore for the last 15 years.
 

Her passion to serve her clients has poured 
over into how she gives back to the com-

munity. She is on 
the board of Youth 
Services of Glenview/
Northbrook, she 
started the Key to 
Success Scholarship 
for Glenbrook South 
High School, and she 
also has acquired a 
moving truck that is 
free for all her clients. 
Missy says, “The 
truck is often used by 
charitable organiza-
tions for food drives 
and/or during the 
holidays.”
 
Missy is married to 
her husband, Tony. 
Together, they have 
two college-age sons, 
Tony and Jack. “We 

love spending time in Lake Geneva, boating, 
taking walks along the lake path, grilling 

After selling 

10 MILLION 
DOLLARS 

of real estate my first 
full year, I started a 

team. I started with a 
part-time assistant 

and grew to a 

FIVE-PERSON 
TEAM

“

”
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and hanging out with our friends,” 
said Missy. When she is not work-
ing or hanging out in her happy 
place (Lake Geneva, IL), she enjoys 
biking and taking walks with her dog 
named Koty. Her passion for family is 
evident and she has worked hard to 
create a balance between family and 
work that she enjoys.
 
Missy has found that wherever life 
has taken her, she can always help 
her clients sell or buy their dream 
home. Life throws many curveballs, 

but for Missy, she has taken each 
challenge as an opportunity to 

grow, refocus, and do what 
it takes to succeed within 

her goals. “After losing 
my Dad, I began to 

realize that you 
don’t know what 

life holds. This 
taught me to be 
independent 
and self-suffi-
cient in life,” 

she said.
 

Honest, hard-working, 
caring, and genuine just 

begin to scratch the surface of 
all that Missy Jerfita brings to the 
journey any person will experience 
when working with her. If you are 
looking at the map for buying or 
selling a home, Missy Jerfita is sure 
to get you to the finish line safely 
and happily. Her expertise and list of 
qualifications have brought her to be 
the guide all her clients are thankful 
to have!
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For a l imited time, we are 
offering new patient 

exams for $47
 Patient exams normally $240

Alex Halstead, D.C.
402 Linden Ave, Wilmette, IL • info@atlasucc.com • www.atlasucc.com

Call us today to schedule your visit! 847-920-4506
Follow us on         @atlasucchiro for updates

WE'RE OPEN!
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Renee
legacy of legends
Baird & Warner
Written by Laura Zickert

Expert REALTOR® With 

Relocation Touch

While many are focused on the 

next chapter in a book, some 

are focused on the next chapter 

within their lives. Entering a new 

location or new state means 

“relocation.” This huge time in 

someone’s life can cause stress 

and anxiety, but when working 

with Renee Devedjian, it doesn’t 

have to be that way. Renee’s 

expertise, passion for the real 

estate industry, and love for 

Chicagoland has led her to be 

trusted and true!

           

In 1992, Renee graduated from 

Michigan State University with 

a degree in Communication 

and a minor in Business. “My 

father was a builder and he 

asked me to get my real estate 

license to work with him,” said 

Renee. Renee received her real 

estate license the same year 

she graduated from college. She 

began her career working at the 

Relocation Department of Kahn 

Realty.  She then started her 

own holding company, started 

her own real estate company, 

built a few homes, and 

eventually joined C21 Kreuser & 

Seiler, which eventually merged 

with Baird & Warner Libertyville.

 

Devedjian
® 
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Over 20 YEARS of real estate law 

experience in Cook & Lake Counties

Our clients are important to us & we promptly return all phone calls and emails.

SUSAN RUFFER LEVIN,
  ATTORNEY/MEDIATOR
   (847) 441-4311
  www.ru�erlevinlaw.com
susanru�erlevin.law@gmail.com

THE LAW OFFICE OF SUSAN RUFFER LEVIN  |  790 West Frontage Road #718 Northfield, IL 60093

TIRED OF WAITING FOR YOUR LAWYER 
TO CALL YOU BACK?

After leaving to join @properties, 
she eventually found her way back 
to Baird & Warner. With 29 years 
of experience, Renee has found, 
“Consistency is key.” She is reli-
able, has a plan, and always brings 
a positive attitude wherever she 
goes. “During the shelter in place 
in March, I kept telling all my 
family and friends I know it will be 
ok. We will get past this and life 
will get better,” said Renee. Renee 
is known for working with other 
agents, not against. Team is at the 
front of her mind and she strives 
to always do what’s best for her 
clients while always giving them 
her best.
      

Together, they have two children, Andrew (21) and Allison 
(19). “I have raised my children with the motto ‘Go the 
extra mile, it’s never crowded.’ My kids are hardworking, 
just like my husband and me,” said Renee. She has found 
real estate to be a career that brings much flexibility to her 
lifestyle and has allowed her to always be home when her 
kids came home from school as they were growing up.
 
Renee is close to her family and cherishes the time 
she gets to spend on vacations with her husband and 
adult children. COVID-19 has put the vacation plans on 
hold for now. Most of all, they enjoy spending holi-
days together and getting to celebrate all their family 

traditions. When Renee is not working, she also enjoys 
riding bikes, playing paddle, reading books, cooking, 
enjoying good wines, and spending time with fam-
ily and friends. “I surround myself with people who 
brighten my spirit,” said Renee. Renee is also involved 
in her church and the Armenian community. 
 
When it comes to working with a REALTOR® who is 
there for you during any season of your life, Renee 
Devedjian is at the top! She has gone the extra mile and 
continues to display an incredible amount of expertise 
within her field. Relocating to the North Shore? Renee 
is ready to go the extra mile for you!

I love 
introducing 
new clients 

to the 

We have so 
much offer 
and I want 
to share it 
with them.

“I am one of a few agents who 
truly enjoys working in the relo-
cation world,” says Renee. At one 
point in her career, she even was 
a relocation consultant. “I love 
introducing new clients to the 
Chicago area. We have so much 
offer and I want to share it with 
them.” Her experience working 
with families relocating has given 
her a passion to help others as 
they transition to new homes in 
new areas.
 
Renee and her husband, Jack, have 
been married for 23 years. Jack 
is the Vice President of Facilities 
Management and Engineering for 
the Habitat Company in Chicago. 
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1200 Shermer Road, Suite 206 | Northbrook, IL 60062
 flosslaw.com | Bob@flosslaw.com | 224-326-2903

Driven by RESULTS for you and your client.

Bob Floss II
Real Estate Attorney

A LAWYER 
WHO LISTENS
because every 
transaction 
should be smooth 
and stress-free from
contract to closing.
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Dwyer, 
Sarah 

For the Love of 
Family and Real Estate

rising star
Article written by Lindsey Wells

side lacked her attention. Watching 
and learning from both of these women 
has had a major impact on my career.” 
When Jean Wright Real Estate closed 
its doors, Sarah and Dinny moved over 
to Coldwell Banker and have been there 
ever since.
 
For Sarah, there is nothing better than 
seeing her clients’ faces light up with 
happiness. She strives to learn something 
new from each transaction. “With the 
ever-changing market there is always 
something new happening and I am grate-
ful for all of the opportunities I’ve had, 
and all the ones ahead,” she said.
 
Although the positives far outweigh 
the negatives in this industry, Sarah, a 
working parent, admits that it can be 
challenging to find that perfect bal-
ance between work and home life. “It’s 
important to me that my children see 
me working, but it is equally important 
for me to be available and present at 
their activities,” she said. Sarah grew 
up with two working parents who 
helped to mold her work ethic into 
what it is today. “I hope I can do the 
same for my children,” she added.
 

C O L D W E L L  B A N K E R

Dwyer, 
Sarah 

Most of us are familiar with the Golden Rule: Do unto oth-
ers as you would have them do unto you. The Golden Rule 
encompasses the empathic essence of morality. It’s a simple 
yet powerful way of encouraging us to be kind to each other, 
to put ourselves in the shoes of others. REALTOR® Sarah 
Dwyer of Coldwell Banker Realty follows the Golden Rule 
in both her personal and professional life. After all, in real 
estate, she said, we are all working towards the same goal. 
Doing so with respect and kindness goes a long way.
 
Sarah began her career as an administrative assistant for 
Jean Wright Real Estate while attending college at Loyola 
University Chicago. “My junior year of college, I got an 
opportunity to work on a transaction but needed my license 

for it to work,” she explained. Sarah earned her real 
estate license in 1998, though her path after gradu-
ating from college took her in a different direction. 
She maintained her real estate license and kept it in 
a holding company for many years while working as 
a Meeting Planner for pharmaceutical companies. 
It wasn’t until 2012 that she decided it was time to 
put her license back to work.
 
In any industry, having a role model to look up to 
and learn from can push us to do things that we 
may not have been aware we were capable of. In 
Sarah’s case, she had two: Jean Wright and Dinny 
Dwyer. “As a young college student working in 
the office at Jean Wright Real Estate, I watched 
numerous brokers work extremely hard to make it 
in this industry. At the top of that group was Jean 
Wright herself. She was the hardest-working bro-
ker,” Sarah said. “She was in the office early, stayed 
late, made herself available anytime, and there was 
always something to learn from her. It’s no wonder 
she ran a successful business into her 90s!
 
“On a more personal level, I watched my mother-
in-law, Dinny, work diligently every day to balance 
her work and family life. In both aspects of her 
life, she is dedicated and hard-working and neither 

Sarah and her husband, Brian, have five 
children: Maeve, 16; Brian, 15; Grace, 
13; Molly, 11; and Kelley, 8. Sports are 
a major part of the Dwyer family, so, 
naturally, it was difficult when COVID 
hit in early 2020 and the kids were 
forced to withdraw from their sport-
ing activities. “I desperately missed 
watching our children participate in 
their sports,” Sarah said. “However, 
during our downtime, we were able to 
spend time together like we had never 
done before. While I don’t ever want to 
be in that position again, I cherish the 
unusual time we had together.”

I T ’ S  I M P O R T A N T 

T O  M E  T H A T  M Y 

C H I L D R E N  S E E  M E 

W O R K I N G ,  B U T 

I T  I S  E Q U A L LY 

I M P O R T A N T  F O R  M E 

T O  B E  A V A I L A B L E 

A N D  P R E S E N T  A T 

T H E I R  A C T I V I T I E S

 
www.alpshomeinspections.com • shane@alpshomeinspections.com

Insured • License # 450.012281 • Entity # 451.001331

Buying a home is a big deal. We want to help educate 
your clients to understand what they are buying.

Don't let your client chance their BIGGEST INVESTMENT.

Schedule with us for so much more than a HOME INSPECTION.

(847) 984-3155
Safety • Security • Confidence
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mykeymortgage.com
475 North Martingale Road, Suite 100

Schaumburg, IL 60173

of closing day.

We take the
chaos out

Tammy Maranto
Loan Officer
NMLS# 224415
IL License# 031.0012228

PH: (630) 291-1476
tammy.maranto@mykeymortgage.com 

Thank you again for another smooth transaction, no
extensions and closed on time! You guys are the best!

  - Laura W

“

“

1055-59 Waukegan Rd.  |  Glenview, IL 60025  |  salonoakandspa.com Follow Us On

Call to schedule an appointment 847-998-0899

SALON OAK & SPA @ Barbertown
F U L L  S E R V I C E  S A L O N  A N D  S PA   |   M A K E U P   |   N A I L S   |   S K I N  C A R E

F O R  B R I D A L  PA R T Y  H A I R   |   B E S T  H A I R  C U T T I N G  A N D  C O L O R   |   M E N  A N D  K I D  C U T S

www.digitaln2.com

BRING YOUR
WEBSITE TO LIFE!

Your business should be 
bringing in more leads but your 

website is holding you back!




