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R AM PART Callustoday for a free roofing assessment!
Roofing, Inc. 719.487.7663 | RampartRoofing.com

Quality & Integrity On Every Roof

“Myseilf, and my team have used Rampart Roofing over the last 5
years with great success. They consistently provide outstanding
customer service in working with my clients. They are honest,
professional and detailed - and will give you a straightforward

6 =
evaluation on your client’s roof. They are an outstanding vendor o Fa E&ILD
- s\ls
that you can count on! - 1
MESA

= Gl‘Eg Luczak, Coldwell Banker Residential Rrukerage Learn about cur home builders and discove It’s good to be home.




ALIFETIME

Colo

Roofing Company

Free inspections and 5-year certifications

1787 S. 8th St, Ste 110, Colorado Springs, CO 80905
303.335.6097 - lifetimeroofandsolar.com
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events
take place, photographers may be present to take photos for that event and they may be used in this publication.

ROOF & SOLAR
rado’s Most Trusted
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Low Cost

Mortgage

NO LENDER FEES!

Low Interest Rate!

Fast Underwriting!

Direct Lender / No Overlays!
7am to 11pm, 7 Days a Week!
Easy Online Portal

Constant Communication
3.5 Week Purchase Turn Time
Marketing Flyers

Listing Websites

And Much More

Contact Low Cost Mortgage Today!

www.lcmloans.com
Mike Floren, NMLS#1574886
Branch Manager
mike@lcmloans.com

Would you like to speak to one of our
loan officers to discuss financing
options or to go over possible scenarios?

Easy, call us anytime!

719-362-0439

685 Citadel Dr. E., Ste 290-9
Colorado Springs, CO 80909

Low Cost Mortgage is a division of Mann Mortgage LLC, NMLS#2550. Mann Mortgage, LLC is not endorsed by, nor acting on behalf of or at the direction of,
the U.S. Department of Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. Department of Agriculture
or the Federal Government. All programs are subject to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

COMMUNITY
DEVELOPMENT
Cordera Community
(719) 867-2279

The Farm
(719) 867-2279
thefarmcolorado.com

HOME BUILDER
Saint Aubyn Homes
saintaubynhomes.com

Vantage Homes Corp
(719) 534-0984
www.vantagehomes
colorado.com

HOME INSPECTION
Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhome
inspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

6 - February 2021

Pillar to Post
Stewart Ritter
(719) 494-5313
pillartopost.com/
stewartritter

Pillar to Post

Joshua Deck

(719) 210-0188
pillartopost.com/joshuadeck

Top Choice Inspectors
(719) 581-7080
TopChoicelnspectors.com

HVAC SERVICES

Peak Home Performance
(719) 358-6992
www.gowithpeak.com

INSURANCE
Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

INVESTMENT
REAL ESTATE

BK Investments
Benjamin Kennedy
(719) 310-1914
BKBuysHomes.com

MARKETING
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

MEDICAL AESTHETICS
Glow Aesthetic Medicine
(719) 598-2000
GlowAM.com

MORTGAGE

Academy Mortgage
Dave Slater

(719) 522-6952
AcademyMortgage.com/
DaveSlater

Bank Central
Bryan Emrick
(719) 231-9029
LoansWithBryan

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

The Broadmoor
Mortgage Company
(719) 576-1900

MOVERS

Two Men and a Truck
(719) 551-5085
twomenandatruck.com

MOVING & STORAGE
Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

NON-PROFIT
ORGANIZATION
Colorado Springs
Conservatory
(719) 577-4556
coloradosprings
conservatory.org

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

Katie Marie Seniors
Photography

(719) 963-9321
www.katiemarieseniors.com

PHOTOGRAPHY- REAL
ESTATE

Real Estate Home Marketing
(719) 329-4865
rehomemarketing.com

PROPERTY MANAGEMENT
Colorado Best Team @Pikes
Peak Dream Homes Realty
(719) 284-1900
www.coloradobestreal
estate.com

RADON TESTING AND
MITIGATION

All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

RESUME WRITING
SERVICE

A Platinum Resume
(719) 339-2659

ROOFING
Rampart Roofing
(719) 487-7663

ROOFING & SOLAR
Lifetime Roof and Solar
(303) 476-8658

lifetimesolarcolorado.com

TITLE & ESCROW

WFG National Title

Sandra Kuhlman

(720) 475-8300
colorado.wfgnationaltitie.com

TITLE COMPANY
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-1711
FNTColorado.com

First American Title
(719) 208-8330
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

BOOKTODAY!

& 511 .600. 4171
B info@CasaBayPhotography
@ www.CasaBay Photography/headshots

CASA BAY

— PHOTOGRAPHY —

HEADSHO'T

Headshots without the hassle.

- 30 minutes of studio photography

- Extensive coaching

- Unlimited outfit changes

- Two professionally retouched images

We make quality photography quick and fun!

Colorado Springs Real Producers - 7



MEET THE COLORADO SPRINGS

COLORADO SPRINGS REAL PR(?DUCERS TEAM
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ol :
o A

Photography | Video Tours | Aerials | Client Testimonials

all Today to WO

719.329.4865

W Your Clients!

" Heritage ohi- R 5 " N 1 e R

LR Our experts are here for you!

Real Estate s ; ey
b SHELLY FARMER EILEEN WOLFF KERYN DERUBIS

HomeMarketing

719.330.1624 7199635273 719.930.3447
Locally Owned & Veteran Operated

rehomemarketing.com

www.heritagetco.com

- FORTUNE
1975 Research Parkway, Suite 105 suu 90 South Cascade Ave., Suite 950

Colorado Springs, CO 80920 = 719.592.9933 s Colorado Springs, CO 80903 = T19.639.7810
NYSE: FNF
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REAL PRODUCERS

makes a difference

»» publisher’s note

R eal estate friends and professionals, I want to

welcome you to our February edition of Colorado
Springs Real Producers. Granted that I took over the
magazine last March, this marks my first full year as
Publisher/owner. I hope you appreciate the direction

we are going!

My vision for Real Producers is to strengthen the cul-
ture between real estate agents and professionals so
people know each other better and, therefore, treat

each other more kindly.

My mission for my first year was to simply get this
message across. That Real Producers isn’t an “ego
magazine” that cares only about an agents’ production.
‘What we do care about is how agents treat other real

estate agents and give back to the community.

Well, it’s time for us to put our money where our

mouth is.

My mission for my second year as Publisher/owner
is to elevate Real Producers as a platform that gives

back to the community.

While events are challenging at the moment, we did
have one last October and we raised money for The
Colorado Springs Conservatory. We will have a fea-

ture charity at all our future events.

We’re also compiling a new
feature called “Agents Making
A Difference” which spot-
lights charities and philan-
thropies that you and your

peers are passionate about.

Lastly, we at Real Producers are making a small difference
ourselves! Below are a few photos from the Downtown
Parklet Build Day, hosted by the HBA and HBA Cares.
Myself, along with fifty local volunteers, built outdoor
dining pergolas for the restaurants off South Tejon. It was
snowing and our fingers were numb, but our hearts were
full! What a wonderful opportunity that was and I cannot

wait to do more.

Please expect both greatness and goodness from Real
Producers. Thank you,

Brian Gowdy

Publisher / Advertising Sales

719-313-3028 | brian.gowdy@realproducersmag.com

Please know that our advertising partners make all of this possible. If you’re enjoying Real Producers,

please remember to thank them for their support!

10 - February 2021

YOU’VE FOUND THE

/- TOP INSPECTORS!

TOP CHOICE
INSPECTORS

Radon Testing - Mold Testing - Sewer Scope Inspection
Thermal Imaging - Water Testing

Put Your Best Foot
Forward in 2021!

What are you already good at?

How can you take that to the next level?
Be more creative? Operate at a larger
scale?

Let Fidelity National Title partner with

you in 2021 and bring out the best in you
and your partnership with our team!

CALL YOUR FIDELITY SALES EXECUTIVE TODAY.
L) Fidelity National Title

Leveraging our technology to enhance the customer experience

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920
719-590-1711 | fntcolorado.com

Colorado Springs Real Producers - 11



TO CHOOSE FIRST AMERICAN TITLE

1 0 INDUSTRY LEADER

National Underwriter for title insurance
policies for more than 125 years
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COLORADO SPRINGS

First American Title

SOURCE FOR RADON
MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

-
Ben Ingalls
(NEHA/NRPP CMT# 10598¢) |
All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556
AT MOLeTAN bt Loveland: 970.966.7853

Colorado Springs: 719.599.8908
A C O O ra O R a O n i www.AllColoradoRadon.com

12 - February 2021

Name Brand
Appliances.
Outlet Prices.

Appliance Outlet delivers the best value in
town by offering a combination of brand
new, open box and scratch and dent
appliances with brand new, in box
appliances giving you all the name brands
you want at wholesale prices.
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DY rising stars

By Barbara Gart
Photography by Maria Bay
of Casa Bay Photography

-
The Farnon Family

Dr. Gary

Frances Farnon

Husband and Wife Team with PCS Partners -
Military Real Estate

“You can have everything in life

you want, if you will just help other
people get what they want.” This Zig
Ziglar quote is one of Gary Farnon’s
favorites, and it’s not only a great
quote, but words Gary and Frances
try to live by every day. Gary and
Frances are a Husband and Wife Real
Estate Team and their “Why” is help-
ing others. Gary says, “I think we both
have helpful hearts, and like to help
others. Since buying a house is one of,
if not the single largest purchase most
people will make in their lifetime,
there’s gratification in helping people

find their dream home.”

Gary earned his Doctorate in
Education and Organizational
Leadership, and Frances has a
Bachelor’s Degree in Business. While
Gary grew up in Texas and Frances
is from Kansas, both have called
Colorado home for over 20 years.
They were introduced by a mutual
friend in 2017 and in 2018, Gary and
Frances decided to get their real

estate license. Prior to real estate,

both had successful careers in edu-
cation, with Frances working as a
teacher for Montessori Schools and
Gary working for three universities
in Colorado. Frances says, “We both
had investment properties prior to
becoming agents and were interested
in real estate for a while. In 2018, the
timing was right, and we made that
life change together. We quit our jobs
and from there, it was ‘Sink or Swim.’

Fortunately, it turned out really well.”

Being a Husband and Wife Team has
helped set Gary and Frances apart in
their business. Frances says, “Because
we work together as a team, we each
have our own strengths we can offer
our clients.” Gary primarily works
with buyers, and Frances focuses

her efforts on the selling side. They
appreciate knowing if one of them is
busy, the other can help out, showing
homes or whatever is needed. They
also bring a unique perspective to
their clients since both have lived in

the area for 20 years.

Because both Gary and Frances were
educators, they have been able to use
that background to teach their clients
about the home buying and selling
process. Real estate transactions

can be complicated, and Gary and
Frances help making it a little easier
for their clients to understand. They
have put together educational videos
about how to repair credit, provide
information on new neighborhoods
and builders in the area, and how

to stage a home when getting ready
to sell. Gary also spent 17 years in
the hospitality industry, working

for hotels and restaurants. “After 17
years of customer service, you expect
a certain level of customer service,
and having a hospitality background
ingrained in me is something that I

bring to real estate.”

Gary says one of the most fulfill-
ing parts of working in real estate
is helping others while still having
the freedom to have a family life.

Frances says she also loves helping

Colorado Springs Real Producers - 15



clients, especially first-
time homebuyers and
military. Both have a
passion for veterans and
military families, since
Gary is also a veteran
who served in the US

Air Force.

When asked what
advice they would

give to up and coming
agents, Gary recom-
mends “Having three to
six months of reserves
in the bank. If that’s not
possible, a good idea

is to work for a title
company or builder that
can pay while you're
learning the business,
and then take a step of
faith to go full time.”

Gary and Frances were
married in 2019 and
have a blended family,
including kids Maya,
John and Ariana, along
with their Chiweenie
(cross between a
Chihuahua and a
Dachshund) named
Tiny. In their free time,
they enjoy hiking,
watching movies,
working out, trying new
foods, traveling and
volunteering with their
church. Both Gary and
Frances are enjoying
their newfound careers,
bringing others into the
business and look for-
ward to a bright future
ahead of them.

16 - February 2021

Because we work together as
a team, we each have our own

strengths we can offer our clients.

Homes Heroes

It's my mission to serve the heros that serve
our nataion and community everyday!

Call Today to Find Out About This Program!

Linda Schierholz | 719.330.0898
NMLS #275886-MLO #100028326 @
Linda@BroadmoorMortgage.com

Broadmoor rl’H E BR()AI) I\/[() ()R I\/[ORTGAGE C()

Resident

24/7

ONLINE BOOKING AT
BandMhomelnspections.com

Speak to our customer care team at

719-648-2835

Brick and Mortar
HOME INSPECTIONS, INC

Q @Iasm
N — .
- H ~

Lo-
719.641.8600

www.ColoradoSpringsCarpetClean.com

4

"Every time we have ever used Creative Carpet
Care and Ameridri, the job has always been done
with excellence! They are our "Go-To" and we
cannot recommend them enough!" —Andrew &
Wendy Weber, The Cutting Edge Realtors

Family Owned & Operated

Carpet Cleaning | 24/7 Water Restoration

719.388.8509

AmeriDri.com

Colorado Springs Real Producers - 17



HEATING, AIR CO

/ﬁ;\\ Prak HOME

A/ 'ERFORMANCE

We are your neighborhood HVAC team
providing quality and reliable service at a
rate that keeps homeowners happy. Whether
it’s air conditioning, heating, or indoor air
quality (IAQ), our highly trained technicians
can get the job done quickly and reliably.

« No High-Pressure Salespeople
« Highest EPA Certifications

o 10-Year Parts Warranty on All
Installed HVAC Equipment

CALL US FOR 10% OFF
Any New System When You Mention
Colorado Springs Real Producers

www.GoWithPeak.com | 719.394.3022

INSURANCE YOU CAN
DESIGN TO MEET YOUR
EVER CHANGING NEEDS

m Coverage you can customize to meet your needs
m Homeowners insurance
m Landlord/Vacant/Vacation home insurance

Michael Hendrickson

Your Local Agent
24SWEBER ST STE 135

‘ COLORADO SPRINGS, CO 80903
MHENDRICKSON@FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 £
today! . FARMERS
Smart choices last a lifetime. INSURANCE

d affiliated Visit

Restrictions apply. Discounts may vary. Notavailable inallsates. See your agent for detals. Insuranc by d
farmerscom fora completelisting of compaies. Not all provid einallstates. C availablein alltates

18 - February 2021

BENJAMIN KENNEDY

| NV E SSTHasEN T..GR O UP

A "We Buy Homes For Cash"
Company You Can Trust!

Benjamin Kennedy, your friend, colleague, and
30-year Springs resident, is your go to resource... BK
Investment Group specializes in finding creative
solutions to any scenario, including helping people
with no equity. Even close on the same day!

asy with no inspections,

group uses in-house
ditional funding.
1 of the home.

Not Ready To Sell?

BK also offers a variety of programs that allow homeowners to stay in their homes
if they're not ready to sell just yet.

BK Investment Highlights
Over 300 homes bought and sold since 2010 - Access to pre-listed

and off-market properties - In-house cash resources - Knowledgeable project
management team with excellent risk analysis - We buy in any condition,
no matter what

BKbuyshomes.com - 719.310.1914 - kennedy_investments@yahoo.com



P» standout REALTOR®
By Barbara Gart

Photography courtesy of Katie Luster-Work
of Katie Marie Photography

For some, getting fired from a job can be
painful and disheartening. But for Mason
Buck, it was exactly the motivation he needed
to begin his successful career in real estate.
He was working as a personal banker full
time, and when he came back from vacation,
he was called into the manager’s office. After
she delivered the news, she smiled, shook
his hand and told Mason, “You’re young.
You’ll bounce back.” Mason says those words
motivated him to show her he would indeed
bounce back. He got his real estate license in
2017 and hasn’t looked back since.

Mason will be the first to tell you he did not have

an easy time growing up. He was born and raised in

Phoenix, Arizona, and originally came to Colorado

Springs in his junior year of high school to live with
his dad. He ended up moving back and forth between
Colorado and Arizona a few times, but when he was
22 years old, his mom was diagnosed with congestive
heart failure. She was living in Colorado at the time,
and Mason decided to come back to Colorado to be
closer to her, and he’s now called Colorado home for

12 years.

Mason says what sets him apart from other agents

is “My hustle. I am young in the business. I got my
license when I was 26, and I'm 30 today. I'm willing to
do what others won’t. Working late, doing showings
when others don’t feel like it, and doing what it takes
to get the deal done. Some agents lose transactions
after they get in the business because they get compla-
cent, but I'm chasing everything I can get. I’ll go above
and beyond for my clients. I’ve even helped paint and
helped people move. I'm willing to do whatever it takes

to make the deal happen.”

When asked what he finds most fulfilling about real
estate, Mason says, “It’s meeting people and hearing
their stories. I sell real estate, but I end up being a
therapist, firefighter, and helper. My job is just being
there for people and seeing the impact I can have on
their life.” Although he enjoys working with all clients,
Mason especially loves helping out local and out of

state military families in Colorado Springs.

One of Mason’s favorite real estate stories is a pretty
unique one. While showing a house to a couple, they

brought their granddaughter with them to the show-

ing. There was a cat on the property, and the couple’s
granddaughter fell in love with the cat. As it turned

out, the cat belonged to the seller’s son who did not




It’s meeting people and

hearing their stories. |
sell real estate, but | end
up being a therapist,
firefighter, and
helper. My job
is just being
there for
people and
seeing the
impact |
can have
on their
life.

live at the property, and Mason asked
if they could get the cat included with
the house. The sellers surprisingly
said yes, and the clients’ granddaugh-
ter adopted the cat in the sale.

When he’s not selling real estate,
Mason enjoys playing on the
REALTOR® Kickball Team he started
three years ago. What started as a
Facebook post to see if anyone in the
industry was interested in quickly
turned into 120 comments. The
“Backstreets of 719” was formed, and
Mason says although they lost their
first few games, the competitive spirit
of the players came through, and “after
that, it was comeback season. We took
the championship and we’ve kept the

team going every year.”

Another passion of Mason’s is competitive bodybuilding.

He has competed in seven shows, which requires intense
preparation and training. Mason says there are usually 12 to
16 weeks of prep leading up to a show, he works out twice a
day around three to four hours, doing cardio every morning
and weights every night, plus he has to eat a controlled diet
of seven meals a day. He usually gets down to 3 to 5% body

fat, and while his body is a little slower at recovery now

than when he was younger, he wants
to continue and plans to compete in a

show in early 2021.

Mason attributes his success to his
“why,” which is taking care of his fam-
ily. He is proud that real estate gave
him an opportunity to take his mom on
a trip to Florida recently. Mason says,
“The most fulfilling part was seeing
her happy. I don’t know how much
longer I’'m going to have with her.” He
works hard to take care of everyone
in his family and says, “Real estate
has taken me places in life I thought I
would never go. I'm a college dropout,
I graduated high school a year late, so
for me, this career has shown me the
potential if you work hard. Real estate
has enabled me to not only better my

life, but better those around me.”

Mason’s favorite quote is from Hellen Keller. “The only
thing worse than being blind is having sight, but no vision.”
Mason’s vision for his clients, his family and himself has led
to his success in real estate and beyond. The manager from
the bank when he lost his job was indeed right about Mason.
He did bounce back, and now is proving to everyone there

are no limits to what he can accomplish.

Colorado Springs Real Producers - 23



WPFG National Title Insurance Company-

a Williston Financial Group company

A BETTER

CLOSING
EXPERIENCE
FOR
EVERYONE

5-star closings. More referrals.

WFG’s MyHome® provides you and your clients
unparalleled transparency, real-time updates,
and post-closing home information in a secure
web environment. All this and more, right at your
fingertips.

Personalized communication via text, email,

or dashboard notifications alert all parties
involved about important milestones, creating
confidence in the timelines that lead to a
successful closing day. MyHome has been
designed with you and your clients in mind and
works seamlessly on any device.

Contact your local WFG Sales Representative to
schedule a demo.

WFG National Title Insurance Company
8610 Explorer Drive, Suite 105. Colorado Springs, CO. 80920
Office: 719 598 5355

colorado.wfgnationaltitle.com

MyHome

Instant access to
essential file details

Contact information
for all parties involved

Timeline view of the
entire escrow process

Real-time updates
via text, email,

or personalized
dashboard

Introduction and prior
to close videos of the
escrow officer

Access on desktop,
tablet or mobile

READY T0 DELIVER

"I’'d highly recommend Bryan Emrick.

In addition to being thorough and so great at
what he does, he’s also so kind and patient with
my clients and instills so much confidence in
them about the lending process. He’s never too
busy to take my calls and questions on the
weekend and goes the extra mile to make sure
my clients are taken care of. You just can’t g
wrong recommending Bryan.”

- Jessica Daniels

i @ Bank Cenfrul‘]

Bryan Emrick

Mortgage Loan Originator
5278 N Nevada Ave #100

Colorado Springs, CO 80918
719.231.9029
bryan.emrick@bankcentral.net
NMLS#1657909
www.LoansWithBryan.com

Recognized by Forbes as one of
America’s Best Banks ten years in a row

n
ARROW ™

Moving & Storage Co., Inc.

Wwﬁny Colorado S’prmg&

Mﬂyﬁu;le; &

Residential Moving
Office Moving
Corporate Moving
International Moving
Specialized Moving

Warehousing
Distribution
& Storage

CALL US TODAY!
719.573.3460

www.arrowmoving.net

® miraDry

Permanently reduce
underarm sweat and odor

Free
Consultation

glow.

aesthetic medicine

Call today to book your free consultation!

(719) 598-2000

glowam.com
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Walking into the office of Rampart Roofing is sure to brighten anyone’s day,

since Ranger and Flash, the Office Dogs, are ready and waiting to greet visitors.
Ranger and Flash are part of the Rampart Roofing family, along with Co-Owners
Matt and Melissa Munro and their team. Matt began his career in roofing during
a hailstorm in Colorado Springs in 1996, and in 2009, Matt and Melissa started

Rampart Roofing, which has continued to grow with referrals and great reviews

".Ht
-
-

over the years.

“ Matt grew up in Boulder, Colorado, while Melissa
is originally from Omaha, Nebraska. The couple
met in Colorado Springs and were married in 1999.
They have lived in Colorado Springs for over 22
\ years, and Matt and Melissa pride themselves
on living in the same community that they work
in. “You may not see us on a billboard or bus
benches, but you hear about us at closings and
from your friends and neighbors.” Rampart
‘ Roofing offers roof inspections, roof certifi-
cations, new roofs and repairs, all with quick

friendly service.

success. Matt says, “Through my client
contacts over the years and a hailstorm in

A \  Rampart Roofing’s first year was a huge
R

Woodland Park, the referrals poured in,
— despite having no office and no market-
ing. Melissa would answer the phone
with noisy kids in the background.
After our first full year, we rented an
office on 8th Street which has grown

and expanded with our team.”

Matt says, “One reason I love the
roofing business is that I get to see
new completed projects almost
every day. Each one with differ-
ent clients and a different story.
I'm reminded of these stories
each time I drive somewhere
SIS unro in town. I worked for several
other roofing companies

without seeing the level of

service I wanted for clients
and employees/sub-contrac-

tors. My goal was to create

a client-centered business
with loyal employees and

sub-contracts that are

driven to be their best.”

26 - February 2021

S9|eg usuysng ¥a48g

S9|es ‘[suamQ uoluey



One of the aspects of the business that are honest, professional and detailed — and will give you a

makes Rampart Roofing unique is they straightforward evaluation on your client’s roof. They are an

rely on referrals from REALTORS® who
use them repeatedly to help their home
sales go smoothly. Matt says, “We offer
roof inspection reports and roof certi-
fications, as well as quick turn arounds
times when needed, all of which can be a
significant asset during a real estate trans-
action.” Matt and Melissa are extremely
proud of the relationships they’ve built in
the community that bring repeat custom-
ers. “Working for and with the movers and
shakers in our community who want to
invest in our local area and businesses is

something we take a lot of pride in.”

Rampart Roofing has won over many
REALTORS® in Colorado Springs. Greg
Luczak with Coldwell Banker Residential
Brokerage, says, “Myself and my team
have used Rampart Roofing over the

last five years with great success. They

consistently provide outstanding customer

service in working with my clients. They

outstanding vendor that you can count on!”

When asked what advice they would offer to
REALTORS® looking for a roofing company, Matt says,

“Reputation matters. Sometimes it’s difficult to focus on

more than cost, in your work and ours, but reliability
and a good reputation more than pay for themselves
over time.” He added that many REALTORS® tell him
working with his company gives them peace of mind
for their buyers and sellers. Buyers get an inspection
report and an expert opinion on the true condition

of the roof, and the roof certification gives the

seller a tool to let the buyer know the roofis in

good condition.

Giving back to their community is extremely
important to Rampart Roofing. They have
donated two roofs to families in need over

the years and are currently working with the
Colorado Roofing Association and Habitat for
Humanity to put a roof on a home in Woodland
Park in 2021. Rampart Roofing also donated
the roof for the Helen Hunt Falls Visitor

orkin?; for and with the

movers and shakers in our

community who want to invest in

our local area and businesses is

something we take a lot of pride in.

Center when it was rebuilt in 2013. In addition,
Matt and Melissa have donated to many chari-
ties, including the IndyGive! Campaign, Trails
and Open Spaces Coalition, Catamount Institute,
Friends of Cheyenne Canyon, and CASA (Court
Appointed Special Advocates.)

When they look back at 2020, Matt and Melissa
are most grateful for being able to continue their
work through the pandemic and for their loyal
customers who keep coming back to them. The
couple has three daughters, Claire, Kendra and
Kaelyn, and two dogs, Ranger and Flash. In their

free time, they enjoy hiking, biking and running,

and Matt recently got a OneWheel and is starting

to cruise the streets on it. To find out more about
the services provided by Rampart Roofing and view
testimonials from many of their satisfied customers,

visit www.rampartroofing.com.

R/AMPART

Roofing, Inc.

Quality & Integrity On Every Roof
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MILITARY BASE CONVENIENCE - GREAT VALUE
719.550.2222

MERIDIAN RANCH 3005 1o $600s
OUTSTANDING AMENITIES — OPEN SPACES
719.352.9998

RIDGE AT SAND CREEK :00s
CENTRAL LOCATION ~ ACCESSIBLE PRICE
719.352.9998
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719.244.1511

Outstanding Included Features
Spec Homes Available Now
Great Lots For Dirt Start Builds
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B COLORADO SPRINGS
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INFINITE

CULTIVATING YOUNG PERFORMING ARTISTS P 0 SSI B I lIT Es

NOW ACCEPTING ENROLLMENTS FOR THE SPRING 2021 SEMESTER
- Award-winning, on-site and virtual group classes and private lessons available -
AGES 0-18 - PIANO, VOICE, GUITAR, RECORDING ARTS, THEATER & MORE...

'LEARN MORE & REGISTER AT coloradospringsconservatory.org

Kara Varner
MAOM, CARW, CPRW, CRS-MTC, CEIC

&

CAREER ACADEMY

Online Courses, E-books and Webinars for Real Estate Agents,

Sales Professionals,

Sample Course offerings:

e Elevator Pitch in 5 Steps
e Salary Negotiations ¢ 10

¢ The Ultimate Networking Guide e Interview Tips

A Platinum Resume Career Academy

www.aplatinumresume.com/career-academy

A Platinum Zecemen

Job Seekers, and Business Owners.

e How to Create Your Real Estate / Broker / Agent Resume and Bio
Steps to Building Your ROCK STAR Credibility Checklist

719-339-2659
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P> around town

To read more about your fellow
agents, add Brian Gowdy on
Facebook. He posts short bios
and fun facts about each agent
to his personal page!

If you haven’t met Brian yet, he
would love to meet you! Brian’s
contact: 719-313-3028; brian.

or Facebook Message him!

*masks and social
distancing was practiced
prior to photos taken

-UN FACTS

About Your Fellow Agents

gowdy@realproducersmag.com;

When RYAN VAN ORNUM

was 12, he was part of a sports
broadcasting club and earned the
title The Youngest Broadcaster

in America—he even had a small
feature in Sports lllustrated!

32 - February 2021

CINDY GREY

served as the

interim Air Force

) representative

) SPILLE: & : on the Columbia
5 space shuttle

=3/ = incident investi-
\l‘)"BlR 7 gation team and

has stepped foot

579_9211 ”;'_: . ':I . inside an actual

space shuttle!

JANNA MULDER used to start her days at 5am with a 5-mile
run, but after 20+ years of hitting the pavement and 2 recent
knee surgeries, she has traded long-distance running for
pickleball (and hiking)!

K I*v//'é Hiroadmoor Bluffs Realla
1 oy

MICHELLE GROVE-REILAND has her own line of

greeting cards called Satori Expressions! Check them
out at satoriexpressions.com.

WYNNE PALERMO’S grandfather was
Sir Henry Thornton, Knight of the British DAVE SANDERS is multilingual and especially enjoys the
Empire, and she was named after Sir shocked look on the face of Koreans when he speaks to
Winston Churchill. them in their native language!

MICHELLE FISHER used to be
a boxing instructor!

GETTING TO KNOW
The: Jeam v (farge

You wouldn't trust just anyone with
your home loan, and we respect
that. Here's why we believe that

we're not “just anyone.”

7 eawe Stafer

BRANCH MANAGER [L0NMLS #257366

¢

‘ We care. Team Slater is so focused
and so dedicated to treating each
customer the way we would want
to be treated in their shoes. It is

so important to us that no one
walks away feeling like they were
just another loan- but that they
walk away feeling as though they
were our only client. 9

\'\ACADEM}

MORTGAGE CORFPORATION

0:(719) 522-6952 | C: (719) 332-7497
dave.slater@academymortgage.com

www.academymortgage.com/about-us/team/daveslater

Corp NMLS #3113 | State Lic: MI #257366, CO #100029732 | Equal Housing Lender | 1880
Office Club Pt, Colo Spgs, CO 80920 | MAC1221-1472736
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HOME INSPECTION, LLC = 719-641-1555
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www. GroundeourHomefnspectmn com
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Examinalion i = CERTIFIED

LIVE ABUNDANTLY

OUR LATEST REASON: THE GATHERING PLACE

At The Farm, we just keep growing, and growing reasons for you to move here.
One fresh example is our spectacular new Gathering Place, including the clubhouse, pool
and outdoor amenities. Not only perfect for a warm day’s splashing and hanging out, but
equally accommodating of indoor fitness—with plenty of space for entertaining and events,

as well, Come see for yourself. It's an ongrowing invitation

~ 23
GOETZMANN CUSTOMHOMEs /8 N\ SADDLETREE HOMES
From the $600s » 719.548 1338 II,-" NEW H[I'MES M\ From the low $700s+ 719-BUILDER
goetzmannhomes.com ( 'fﬂ‘.-"."i' ‘g. saddletreshomes.com
the 400:1
VANGUARD HOMES VANTAGE HOMES

From the upper $400s « 719.487.8957 \'*-\ If Wdfm* From the low 54005 « 719.597.6373
".l'..'lf'||_]l!.lTI:]r'l.f!'l'\.r.l'II:,:ll'l'lf'H COIm ks '..rll"l':l\.'} SOOI

Visit our models today. For more information, visit TheFarmColorado.com

/19.963.9321

Custom homesites are available, but only 5 remain! Info@BoldStreetProperties.com

Pricam, apssesficalions s dvwsilalil by wdsoet bo chnnge wilhoul habies eo aldeaticn. E000 The Farm Colsmds m
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DY real producer

By Barbara Gart
Photography courtesy of
David Gaston with
Gaston Photography
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Talking with Kimberly Lockett
about her real estate journey
is a journey in itself. Not only

! does her passion for the
.E industry shine through, but so
does her enormous gratitude

to her clients and her

achieving her 2020 goal, not
just in any year, but during a
worldwide pandemic.

——— ==y
}

g

i
| emotional sense of pride in
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Kimberly knows the Colorado
Springs market very well, since she
moved to the area when she was just
6 months old. Prior to real estate,
Kimberly taught skin care with
Mary Kay. Kimberly has always

had a helping spirit, and when her
Sales Director told Kimberly that
she wanted to become a National
Sales Director, Kimberly naturally
asked “How can I help?” Kimberly
says, “Her goals became my goals,”
and the two started meeting at the
beginning of every month to plan.
‘Within a few months, both met

and exceeded the goals they set for
themselves and earned the coveted
Mary Kay car. A short while later,
when Kimberly was teaching a cli-
ent about skincare, she noticed how
much women were spending on each
sale. “The idea popped into my head
that if I could sell skincare, I could
sell real estate. I was selling $300 in
products and I wondered if I could
sell a $300,000 house.”

L |

Kimberly decided to go for it, and in
2008, she earned her license. While
Kimberly had the passion and the

drive, she was brand new and didn’t
understand everything she would
need to do to be successful. She
didn’t do as well as she hoped and
let her license go inactive. Then in
2012, she found herself needing to
make some major decisions again

about her career path. “At that time,
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I was following the market, I had kept
in touch with agents, and I decided to
go back into real estate, but this time,
I was going to do what was needed to

make it work.”

Kimberly is very happy she gave real
estate another chance, and she has
been extremely successful the second

time around. Kimberly says, “I love

that every client’s journey is different.

'8

o, .
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I'm a people person, that’s what I love
about this.” One of Kimberly’s favorite real
estate stories started off just trying to help
someone. “I was driving in a neighborhood
behind a rental car and the driver kept stop-
ping the car. I could tell he was from out

of town, so I pulled up and asked ‘Are you
lost? Do you need directions?’ He answered
‘T'm visiting from out of state and my GPS
isn’t working. I need to find a house and
Ineed a REALTOR®.” When she smiled

at his mention of needing a REALTOR®,

he asked, “What, are you a REALTOR®?”
Some things are just meant to be, and by
helping a lost driver, Kimberly gained a

client, and the two are still in touch today.

Kimberly not only wants to help her clients,
but she also wants to comfort them. She
says, “Every buyer is nervous and scared,
and every seller has concerns. Real estate
can be a scary journey. I want to be able

to calm their nerves and give them a sense
of security. I often find myself telling my
clients, ‘It’s okay. We’ve got this.” Kimberly
says she has loved helping each and every
one of her clients. “All of my clients are my
dream clients. Our clients are everything

to us.”

.

ha

Because of those clients and Kimberly’s
incredible work ethic, she has had an
amazing year. She went on to break her
sales record, surpassing the goal she
had set for herself at the start of 2020,

before she or anyone knew the impact

COVID-19 would have around the globe.

And it doesn’t stop there. The day she
set her goal, she made an even greater
commitment: to donate 10% of her
earnings to help build wells in Uganda.
And today, Kimberly is proud to share
that she followed through on both!
“My heart beats for Uganda. My mom
used to send money there to help feed

hungry children. When our church said

‘ ‘ 1 LOVE THAT EVERY CLIENT’S
JOURNEY IS DIFFERENT. 'm a people
person, that’s what | love about this.

there was a great need to build wells
for clean water, that just hit my heart
so hard. I stand there with Uganda.”
Kimberly is proud that meeting her goal
allowed her to make such a significant
impact on the lives of others and is
equally proud that it landed her on the
cover of Real Producers. She says she
is “forever grateful to Brian Gowdy” for
the opportunity to be on the cover and
honored to be part of a magazine that
features people in her industry she has

looked up to for years.

oy
_

Kimberly is married to her
husband Leon, and they have two
kids, Noel and Jose, and a Shih
Tzu named Puggles. While the
family hasn’t been able to travel
like they did before the pandemic,
they enjoy spending more time
at home as a family. Her family
is her “Why” and the reason

she works so hard. Kimberly’s
inspiration comes from her
mother, who was a single parent.
Her mom owned a beauty salon
in Colorado Springs for over 40
years. She says “Watching my
mom be such a sharp and suc-
cessful businesswoman really
inspired me. I learned so much

from her.”

Kimberly’s favorite quote is
from Jeremiah 29:11. “For |
know the plans | have for
you, ‘Declares the Lord,’
plans to prosper you and
not to harm you, plans
to give you hope and a
future.” For Kimberly,
her hope and future are to
continue to help her clients and
help others, and she can’t wait to
see what the future holds in 2021
and beyond.
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Professional Headshots Family Portraits Real Estate Listings
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* Choice of Home Inspection Packages
» Report printed on-site
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We are licensed agents who adhere to the

I I PILLARTOPOST 719-494-5313 719-633-5639 REALTOR CODE OF ETHICS
stewart.ritter@pillartopost.com joshua.deckiapillartopost.com
HOME INSPECTORS pillartopost.com/stewartritter pillartopost.com/fjoshuadeck I
| NEW LOTS

FAIR CO-OP, TIMELY PAY, AND
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REWARD PROGRAM

o

We protect the REALTOR community with
NO SPECIAL DEALS FOR
NON-AGENT TRANSACTIONS
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We bring more than

35 YEARS OF EXCELLENCE
and commitment to our community

) TWO MEN AND A TRUCK.
“Movers Who Care.”

Free no-obligation estimates

LIVE ABUNDANTLY

Moving & packing services

Competitively priced boxes & packing supplies =
Local & long-distance moving Call 719.375.2183 or email YOU KNOW YOUR BUYERS.
WE KNOW NEW-HOME CONSTRUCTION.

Professional, trained, and uniformed movers CONCIERGE@VHCO.COM.
IT'S APOWERFUL PARTNERSHIP.

TWO MEN AND A TRUCK«
719.576.6683 (MOVE) | twomenandatruck.com

Each franchise is independently owned and operated.

& [ Yetlaye
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DECEMBER 2020

Supply & Demand G RE/MAX

Contributed by Darrell Wass, owner of RE/MAX Integrity

-'% Single Family / Patio Home All Listings | Total Listings | Avg. Sales | Current

0 El Paso County Price Ranges | as of Dec 11 | Sold last 6 Last 6 Supply in

D 2020 Months months Months

=< $50,000 to $149,999 2 13 217 0.92

g $150,000 to $199,999 " 60 10.00 110

A | $200,000 to $249,999 8 336 56.00 0.14

- $250,000 to $299,999 23 1192 198.67 012
$300,000 to $349,999 40 1857 309.50 0.13
$350,000 to $399,999 70 1763 293.83 0.24
$400,000 to $449,999 61 1050 175.00 0.35
$450,000 to $499,999 47 684 114.00 0.41
$500,000 to $599,999 72 881 146.83 0.49
$600,000 to $699,999 35 438 73.00 0.48
$700,000 to $799,999 21 246 41.00 0.51
$800,000 to $899,999 13 131 21.83 0.60
$900,000 to $999,999 17 67 117 1.52
$IMM to $1,499,999 37 93 15.50 2.39
$1.5MM to $1,999,999 15 18 3.00 5.00
$2MMto $2,499,999 5 9 1.50 3.33
$2.5MM to $2,999,999 8 5 0.83 9.60
$3,000,000 Plus 9 2 0.33 27.00
Total 494 8845

Agents, do your clients need Property Management?
Our team can HELP!

...and we will LET YOU KNOW when
your clients are READY TO SELL!

44 . February 2021

WILD THING

For builder contact information visit: cordera.com/home-builders

They’ve
made Cordera
even better.

(g

Cordera is always getting better.

Stop by and explore the recently unveiled,
innovative 16-acre Wild Rumpus park or
see yourself getting ready for a swim in our
new lap pool during a warm summer day.
And that’s all in addition to the popular
clubhouse and family pool with
splash-zone. Come see what else is new
in this family-friendly premier community
with great D-20 schools.

Find homes from the $450s to $900s.
Connect with builders. See what’s new.
Cordera.com

—

/‘%/
CORDERA

Where the American dream lives on.



Empire Title of Colorado Springs

5555 Tech Center Drive, Suite 110, Colorado Springs, CO 80919
Phone: (719) 884-5300 - Fax: (719) 884-5304

www.etcos.com

Empire Title of Woodland Park Empire Title of Canon City
350 N. Pine St., Woodland Park, CO 80863 1220 Main St., Canon City, CO 81212
Phone: (719) 686 9888 Fax: (719) 686 8208 Phone: (719) 275 4900 Fax: (719) 235 5029
www.empirewp.com www.empirecanon.com

A locally run company in its 18th year of serving the Pikes Peak Region.




