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#contracttoCLOSED 
Necole S. Weaver

Cell: (504) 669-4703
Office: (225) 435-9815

www.theexecutivelady.com

Virtual Transaction
Coordinators + PLUS

I don’t even know where to begin! I 
contacted Necole at the end of 
2019. I was completely 

overwhelmed with my current files as I’m 
not a paper person. The moment we 
completed our initial consultation I knew I 
made the right choice! My business has 
soared to levels this year I would have 
never dreamed of. The Executive Lady 
takes such a huge load off of me and I’m 
able to connect with my clients on a deeper 
level because I’m not stressed about any of 
the behind the scenes stuff. I’m forever 
grateful for her. Thanks so much for all of 
your hard work. You are appreciated! 

- Shemika Mayfield

Virtual services offered also include: social media 
marketing and management, listing input, preparing 

contracts, virtual staging and courier services. 
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

BUILDER/DEVELOPER

OnSite Design LLC

(225) 388-5282

www.onsiteDD.com

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

FINANCIAL ADVISOR

Northwestern Mutual Wealth 

Management Company

Andrew Achary

(985) 789-4930

www.andrewachary.nm.com

Northwestern Mutual Wealth 

Management Company

Becca Mayeux

(225) 939-5671

www.beccamayeux.nm.com

GENERAL CONTRACTOR

Puebla

(225) 505-6734

www.pueblallc.com

HOME WARRANTY

Home Warranty of America

Lydia Hodges

(985) 869-6111

www.HWAHome

Warranty.com

Old Republic 

Home Protection

Webb Wartelle

(225) 241-2088

www.ORHP.com

HOUSEHOLD ASSEMBLY 

AND INSTALLATION

Experienced ARMS

(504) 495-3905

HVAC SERVICES

Cajun Coolers

Branden Brignac

(225) 456-1335

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragon

inspectionsllc.com

INSURANCE

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102

Baton Rouge, LA 70809

(225) 751-4840

www.garbarinosf.com

State Farm

Anna Jones

4811 Harding Blvd Ste A

Baton Rouge, LA 70811

(225) 356-1241

www.annamjones.com

INSURANCE AUTO -

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

LANDSCAPING

MBG Lawn & Landscape

(225) 424-1000

www.mbglawnservices.com

MORTGAGE COMPANY

HomeKey Mortgage

Tiffany Sicard

(225) 341-0660

www.homekeymtg.com

MORTGAGE LENDER

Eustis Mortgage

17557 Old Jefferson Hwy

Prairieville, LA 70769

(225) 266-0109

www.LendingLouisiana.com

GMFS Mortgage

Ryan Larussa

4651 Durham Place

Baton Rouge, LA 70816

(225) 324-5633

www.gmfslending.com/

ryan.larussa

NOLA Lending Group, A 

Division of Fidelity Bank

(800) 220-2497

www.NOLALending.com

MORTGAGE LENDING

Key Lending Solutions

(225) 291-7901

www.keylending

solutions.com

MOVING COMPANY

ABBA Movers

(225) 384-6683

www.abbamovers.com

PERSONAL TRAINERS

VP Health & Fitness

Patrick & Victoria Van Duzee

(985) 201-4320

PHOTOGRAPHY

Aaron Cox

(318) 453-1609

www.aaroncoxphoto.com

PLUMBER

Discount Plumbing

(225) 907-1728

www.dprbr.com

PRESSURE WASHING & 

WINDOW CLEANING

Cleanse Tech

Ron Overstreet

(225) 937-8748

PRINTING SERVICES

It’s Just Print

(225) 439-3151

TITLE ATTORNEY

MFB Title Solutions

(225) 810-4998

www.mfbfirm.com

TITLE COMPANY

Commerce Title

(225) 308-9544

www.commercetitle.com

Gulf Coast Title

(225) 295-8222

www.gctitle.com

Titleplus

(225) 709-3500

www.titleplusla.com

TRANSACTION 

COORDINATOR

Executive Lady

(504) 669-4703

www.theexecutivelady.com

List to Close LLC

Brooke Stevens

(225) 317-9295

VIDEOGRAPHER

Brady Crane

(225) 252-3989

www.CraneRealEstate

Video.com

H E A T I N G  &  A I R

Branden Brignac  225-456-1335
cajuncoolersllc@gmail.com

Purify Every Cubic Inch of Air That Your
Central Air Conditioning System Reaches
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Let Us Carry the Stress of Your Move!

BATON ROUGE, LA // 225-384-6683 // ABBAMOVERS.COM // INFO@ABBAMOVERS.COM

Aaron Cox 
Photographer

Breanna Smith 
Writer

Brady Crane 
Videographer
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Groundhog Day is on the 2nd. Hey Groundhog...I am hoping you 
see your shadow this year! It’s only been cold for a minute and 
I’ve got some sweaters and layers to wear before I’m ready to 
swelter in the heat of Louisiana. And don’t we need a good freeze 
to kill off all the mosquitos and other pesky flying objects, any-
way? See your shadow.

We’ve got Mardi Gras, Lincoln’s birthday on the 12th, mine on the 
13th and Valentines’ Day on the 14th. 

The month of all things LOVE.

This is our Power Couple issue. Together, these individuals love 
one another AND they love their community. They work together 
to give and serve and it’s powerful. They were nominated by their 
peers based off this very thing. 

Their gorgeous images were taken at the location of our 
Preferred Partner, Onsite Design’s new offices. They will be 
housed on the second floor of this newly renovated historic Old 
Goodwood home. Built in 1852, the ground floor will serve as a 
clubhouse for all residents and an exclusive event venue in the 
near future. The front porch overlooks the hedge-lined Great 

VP Health & Fitness
Victoria and Patrick Van Duzee   |  NASM Certified 

985.201.4320   |  225.907.7684  |  schlumbrechtv@yahoo.com

and others is to make your
health a priority.

The best way to

Love Yourself

Let's
Connect

Call today for a consultation and together
let's find a plan that fits you perfectly!

Lawn, perfect for morning yoga, an afternoon picnic or an inti-
mate evening event.

Our Rising Star, Kelly Mitchell is easy to love and a perfect fit 
for this issue. Two minutes with her and you’re begging her to be 
your best friend forever. Tonya Toups Gautreau is our Industry 
Leader for this issue and another one that desires to give back to 
her city and the agents she leads at Keller Williams First Choice.

Our Partner Spotlight is a fun one. I can’t wait for you to 
read about Charles Blaize and Darby Baronet from MFB Title 
Solutions. Aaron and I had so much fun shooting their photos at 
Electric Depot and The Pink Elephant Antiques of Government. 

We are gearing up for our next event. You can see from the pho-
tos in here that our first event was beautiful and enjoyed by all 
who could attend. We look forward to getting together and seeing 
your faces and celebrating those who’ve been here, as well as the 
new ones who’ve joined us this year as a TOP 300 REALTOR® in 
our area! Congratulations! 

LOVE,
Gina

publisher’s note

...GOTTA LOVE IT. 
Hello, February.
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Planning Insurance Investments | 1 Smart Way, Suite 101 | Baton Rouge, LA 70810

ANDREW ACHARYBECCA MAYEUX

985.789.4930
Wealth Management Advisor

andrew.achary@nm.com

225.939.5671
Financial Representative
becca.mayeux@nm.com

YOU DREAM IT.
WE'LL HELP YOU LIVE IT.

New Construction Maintenance

Window Cleaning | Pressure Washing | Site Cleaning

www.cleansetech.org

225.937.8748

Treat Yourself This
Valentine's Day!

Laser Hair Removal
Laser Tattoo Removal
Complexion Improvement
Scar Revision
Anti-Aging Services
Body Contouring
Microblading
Lip Blushing
Hydrafacials MD
and MORE!

225.490.9090
abbie.laserderm@gmail.com

13686 Coursey Blvd. Suite B | Baton Rouge, LA

Lawn Maintenance  |  Flowerbed Maintenance  |  Weed Control
Landscape Install  |  Outdoor Lighting & Irrigation

9800 Airline Hwy, Suite #243  |  Baton Rouge, LA 70816

mbglawnservices.com | 225-424-1000

Get Your
Flowerbeds

Ready for Spring
Contact us today for a FREE quote!

(225) 439-3151
www.itsjustprint.com

SIGNS, BANNERS, DECALS,
MAGNETS, T SHIRTS & KOOZIES

Locally Owned 
and Operated

15% OFF
*must mention 

this ad
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Tonya Toups Gautreau was given 
the gift of leadership – it was one 
she recognized at an early age 
and has worked hard to develop 
into a career dedicated to helping 
others achieve the goals they set 
in their wildest dreams. 

Growing up, Tonya wanted to be 
front and center during dance 
class. Not so the audience could 
see her better, but so her fellow 
dancers could easily follow her 
lead. When she joined school 
clubs, she sought leadership 
positions, and this has continued 
throughout her adult life.

“I genuinely believe that my God-
given purpose is to lead others 
in a direction and along a path of 
growth and that my role as the 
team leader allows me to fulfill 
this purpose daily.”
 
As the Company CEO and Team 
Leader of  Keller Williams First 
Choice, Tonya works with 242 
agents – including some recent inde-
pendent broker mergers, rainmak-
ers for mega teams,  and individual 
agents, - to provide one-on-one 
coaching to ensure they meet their 
goals in business and in life. 

“My role, simply put, is to help 
agents understand the science 

of growth, coaching them to use 
proven methods to gain big results, 
and raise their business acumen and 
business IQ.”

When it comes to taking your career 
to the next level, Tonya is the go-to 
for guidance counseling. But it’s 
not all business coaching. She’s a 
firm believer in the Keller Williams 
mission to have careers worth having, 
businesses worth owning, lives worth 
living, experiences worth giving and 
legacies worth leaving. And whatever 
an agent needs to do to implement 
that mission in their own lives, Tonya 
is there to help them make a plan and 
follow it. No matter the goal, whether 
growing volume, building a portfolio 
or generating multiple streams of 
income, she’s ready to help agents 
turn their goals into achievements.
 
“Helping guide them and increase 
their business knowledge has been a 
benefit for me. That fills my cup, to 
see agents grow in that area.” 

As Team Leader, Tonya doesn’t work 
on transactions day-to-day and instead 
focuses solely on helping her team 
grow one solution, one agent, one goal 
at a time. In her five-and-a-half years 
in the role, the company has grown by 
more than 250%. But business isn’t the 
only thing that has grown in that time- 
she and her husband Cade Gautreau 

have welcomed two sons into their family, 
after their marriage in 2016. She and Cade 
value their time with their three sons ages 
15, 3 and 1 more than anything. 

At 20, Tonya got involved with Baton 
Rouge’s Best Dressed Ball. She was awe-
struck by the influential women involved 
with the philanthropic event benefitting the 
American Cancer Society. She 
thought to herself, ‘one 
day I’m going to do 
something like 

industry leader

Toups Gautreau
B O R N  W I T H  I T.  B U I L D  W I T H  I T.

By Breanna Smith  |  Photos by Aaron Cox

that.’ One day came sooner than she expected 
when during the very next meeting, as she 
tucked herself away in the corner, one of the 
ball founders came up to her. 

“She looked at me and said ‘would you con-
sider modeling for us in the event’s show?” 

Later that year, she walked down the Best 
Dressed Ball runway and helped gather 
silent auction items. She was hooked. Two 
years later, an opportunity for a leader-
ship role came and her dreams of “one 
day” took off. 

“I was backstage a lot, so I shared my 
perspective one day about [making the 

runway process] more streamlined.”

She was asked to serve as 
the backstage assistant, 

managing models and 

TONYA
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4561 Durham Place, Suite C | Baton Rouge, LA 70816

225-214-5153

Ryan Larussa
Mortgage Loan O�cer

NMLS #96565

Siedda Hines
Mortgage Loan O�cer

NMLS #1581575

GMFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS 
LLC at 7389 Florida Blvd. Suite 200A Baton Rouge, LA 70806. LA License 619. 

Products may not be available in all states. This advertisement is not a 
commitment to lend. All loans subject to credit approval.

Adam Woods
Mortgage Loan O�cer

NMLS #1779427

Experience for yourself
why so many of our

customers and partners refer 
GMFS Mortgage to their 

family, friends and clients!

LICENSED AND INSURED

info@pueblallc.com | www.pueblallc.com
(225) 505-6734

Roof Repair/Replacement
Electrical Repair
Drywall Repair
Plumbing/Sewer
Interior/Exterior Paint
HVAC Repair/Replacement

Siding/Stucco
Windows
Doors
Trim Work
Concrete
Flooring Installation

INSPECTION RESOLUTION REPAIRS

Brooke Stevens
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ensuring the show went on as smoothly as possi-
ble from behind the scenes. And as they say, the 
rest is history. 

She served as the Publicity Chair in 2004 then 
Ball Chair in 2008 and 2010 with motivation and 
advice from one of Baton Rouge’s greatest non-
profit fundraisers Julie Dickinson – one of the 
women in the room when she thought “one day.” 

In 2012, she accepted the role of Production 
Director with the caveat of serving for just 
one year. 

“I’ve been the production chair ever since,” 
she said laughing. 

The job of writing a 70-page script every year 
and managing all that goes into one of Baton 
Rouge’s most notable nonprofit fundraisers is 
enough to make some run and hide. But Tonya 
runs toward the challenge full-speed and full 
of excitement. 

Over the years, the production has grown tre-
mendously, raising more than $1 million for the 
past three years and becoming one of the top 
American Cancer Society fundraisers of its kind 
in the nation.  

Leadership isn’t a title – it’s action and example. 
A good leader never stops listening and never 
stops learning. 

One of Tonya’s favorite books is “Leaders Eat 
Last,” and the title has become a model for her 
leadership style – a delicate balance of selfless-
ness, confidence, grit and humility. She limits 
herself to four books at one time, each in a 
different category – business, personal growth, 
inspirational and lagniappe. She has learned a 
lot from her mentor and coach Misti Herring, 
an Executive Head Leadership Coach for the 
Mastery Group of Maps Coaching. 

Tonya has led within various organizations 
and companies – as Director of Business for 
St. Michael Hospice, and as a yoga instructor 
for Yoglates. “When I look back, leadership has 
played a role in my life every step of the way.” 

Fifteen years ago, she fell in love with Keller 
Williams, and with a little push from her friend 

Tim Houk almost six years ago, she sought after the opportunity to lead 
as CEO and Team Leader of Keller Williams Realty First Choice – and 
lead she has. This year, she’s focused on building leaders within her team 
and welcoming a few additional mergers and acquisitions to the Keller 
Williams brand. 

“In 2021, one of my goals is to help increase the leadership lid of those 
around me.”

It’s what a great leader does because the gift of good leadership never 
stops giving.

I genuinely believe that my GOD-GIVEN 

PURPOSE is to LEAD OTHERS in a direction 

and along a PATH OF GROWTH and that 

my role as the TEAM LEADER allows me to 

FULFILL THIS PURPOSE DAILY.
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partner spotlight

TITLE SOLUTIONS

The Blaize & Baronet Way
By Gina Miller

Photos by Aaron Cox

“Everyone loves the easy closing, but 
everyone really appreciates a tough 
closing made easy.”

With 22 years as a mineral and prop-
erty title lawyer, Attorney Charles 
Blaize blessed the real estate industry 
by transitioning to commercial and 
residential title. 

“I was used to doing title opinions 
from severance to the present, and a 
30-year title presents a lot less defects 
in the chain,” Blaize said. “My oil and 
gas exploration clients expected the 
title to be cured to drill a well, so my 
mindset is, and always will be, how do 
I make this deal close?”  

MFB is a title company backed by a 
full-service law firm. The attorneys 
of Mayhall Fondren Blaize handle a 
wide variety of complex litigation and 
mineral law issues and represent their 
clients to all four corners of the State of 
Louisiana providing sound legal advice, 
experienced negotiating skills, full-ser-
vice litigation needs, and effective dis-
pute resolution. In addition to title and 
transactional matters, the attorneys 
have experience in handling federal and 
state litigation and arbitration for cli-
ents involving a number of property law 
issues. With offices in Baton Rouge and 
Houma, and more than 60 combined 
years of Louisiana general litigation 
and property law experience, MFB Title 
Solutions has a history of successful 
representation of its clients in all of 
their Louisiana legal needs.

Blaize has an extensive mineral title 
practice which gives him a differ-
ent perspective when dealing with 
underwriters and banks. “There is 
not always a cure, but there is always 
another path to test. REALTORS® 
appreciate the out of the box thinking, 
but communication is the key,” he 
said. “I am often told that the lawyers 
appear inaccessible, so I always try to 
return calls personally and timely.”

Blaize appreciates the interaction 
with his clients prior to the actual 
closing. “Every closing attorney 
dreads the closing where the buyer 
or seller is apprehensive or uneasy 
with the actual closing. Our goal is 
to ensure conscientious and reliable 
services with every closing ending in 
a pleasant experience.”

Every title company can hire a mar-
keting director, but not every company 
gets lucky enough to find a diamond 
like Darby Baronet. “She is ambitious, 
charismatic and uniquely qualified 
for her role as Marketing Director,” 
Blaize said. “She brings more to the 
table than just digital decisions and 

social media presence, but an immense 
enthusiasm to help others and the 
Baton Rouge community as a whole.”

Marketing a business is not just ads 
and articles, it is the personality of 
the firm.  And with Darby, MFB Title 
Solutions gets a truly inspirational 
and genuine personality. Hard work 
is a great trait in any employee, but 
when an employee promotes the firm 
as part of one’s self, the firm will grow 
as a cohesive unit. When you meet 
Darby, you will understand why MFB 
is so blessed. Darby’s grandmother, 
Joyce Westmoreland, has been an 
impactful figure in her life and has 
become a dear friend to Charles.   

MFB 
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OUR GOAL IS TO ENSURE 
CONSCIENTIOUS AND 
RELIABLE SERVICES WITH 
EVERY CLOSING ENDING 

IN A PLEASANT EXPERIENCE.
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While Charles and Darby are the 
face of the company, many times 
Closing Coordinator, Connie Easterly 
is the voice. REALTORS®, clients, 
and lenders all talk with Connie to 
get the CD/HUD correct, set clos-
ing timeframes and deadlines, and 
gather personal information. MFB 
truly operates as a team. 

Darby loves meeting all different 
kinds of people and creating new 
relationships. “Lately, I love hearing 
about all the new businesses coming 
to town – from boutiques, restaurants, 
coffee shops to yoga studios and of 
course home and furniture galleries. 
I’m currently obsessing over all things 
Gov’t Taco from the concept, the detail 
in the theme throughout the entire 

restaurant, and of course the delicious 
food...especially the Buffalo Bill.” 
 
Darby and Charles are both lifetime 
fans of all things LSU.  

“During my adolescent years I 
attended LSU women’s basketball 
games and gymnastic meets regularly 
with my aunt Lisa and grandmother,” 
said Baronet.
 
Charles has been married to criminal 
defense attorney Marci Blaize for 
25 years. They have two daughters, 
Abby Blaize, graduate of St. Joseph’s 
Academy currently attending Case 
Western Reserve University and 
studying Engineering, and  Avery 
Blaize who attends Our Lady of Mercy.

A graduate of LSU Law School, Blaize 
spends his free time hunting, fishing 
and maintaining his status as the 
Worst Golfer Ever.

Charles and Darby are both advocates 
of not only loving their community but 
giving back to the community they love.

Darby serves on the Alumnae Board 
for St. Joseph’s Academy. Charles 
is a part of the Mercy Men’s Club, 
LSU Gridiron Club, Tiger Athletic 
Foundation, Coastal Conservation 
Association, GBRAR, LOGA, and 
the Chancellor’s Counsel – LSU Law 
Foundation, among various other 
organizations. He is a member of both 
the Baton Rouge and the American 
Association of Professional Landmen. 
Most recently he has assumed the 
role as director of membership at the 
City Club of Baton Rouge. 

“I am extremely proud to be a school 
board member of the Emerge School 
for Autism. I have been a member 
since the inception of the school, 
and it gives me great pride and joy 
to see the needs of some of our most 
vulnerable children finally getting the 
education and therapy so lacking in 
the East Baton Rouge Parish School 
system.” Blaize continued, “Presently 
I also sit on the Board of Directors 
of the City Club and it has given me 
a real sense of the struggle that the 
pandemic lockdowns have put on the 
restaurant businesses. I try to serve 
on at least two non-profit boards 
every year, but the Emerge center is 
close to my heart.”
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event recap

End-of-Year Soiree and December Cover Reveal

To say our first event was 
successful would be an 

understatement. The response 
has been so positive and we are all 

looking forward to the next one. 
Thank you so much to our 

event sponsors:
Key Lending Solutions

HDMK

Gulf Coast Title

Safesource Insurance

COCKTAILS
Covers&
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The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com

“Experience the Difference”“Experience the Difference”

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

Conventional

FHA

VA

Rural 
Development

Construction

CAFA
Grant Program

Jumbo
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www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.
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rising star

Peace, Love & Ambition

By Breanna Smith  |  Photos by Aaron Cox

Minden native, and RE/MAX Select REALTOR® Kelly 
Mitchell is full of charm, faith and ambition – and it only 
takes two seconds of time with her to recognize this truth. 
She’s a small-town girl at heart with career proof that she 
has the grit to blossom in the big city real estate world.

Peace in the Storm

Kelly always wanted to be a school teacher, so she laid 
out her plan to attend Louisiana Tech, obtain her teach-
ing degree, and head back to her hometown of Minden, 
Louisiana, to teach. However, and with encouragement from 
some friends, she decided to move to Baton Rouge to obtain 
her teaching degree from Louisiana State University. After 
graduation, she knew she would never move back to where 
she had always called home. “It was way more fun down 
here,” she said with a giggle.

She saw her teaching dream through, teaching kindergarten 
for eight years. Then, she felt God calling her out of teaching 
and into real estate. Kelly earned her license in 2013 and 
handled a couple of transactions each year while teaching 
full-time. She knew it was time to begin her journey as a 
full-time REALTOR®. In August of 2016, she did just that at 
Roussel Real Estate where the broker was the father of two 
of her former students.

Kelly knew immediately she was following God’s plan. “I 
knew it was the right decision because I experienced peace 
that only God can provide. I took a leap of faith and never 
second-guessed it.” 

Kelly didn’t second guess it one week later when she found 
out she was pregnant with John Woodard, her and her 
husband Justin’s first child, or the week after when the Flood 
of 2016 devastated the area. She believes with all her heart 
that when you’re doing what you are called to do, you will 
feel peace through every storm. “It was a crazy year but I was 
really at peace with it the whole time – I never looked back.” 

Kelly also credits Lonnie Roussel, her former broker, for 
helping her develop the confidence to keep moving forward 
no matter the situation. He was a great mentor and empha-
sized the importance of continually filling your pipeline to be 
successful in this industry.

“He used the analogy of a pipe and cotton balls. You know, 
if it’s a long pipe cotton balls won’t come out the other end 
suddenly, but if you keep filling it, something will eventually 
come out the other end. And you know what? I don’t even 
know if he said cotton balls but in my teacher mind I pictured 
cotton balls and PVC pipe.”

Fear Becomes Fuel

Like most fledgling real estate agents, Kelly felt unsure 
about the idea of creating her own income. With a baby on 
the way, she knew failing was not an option.

“I think maybe the fear is what drove me – sometimes fear 
can be a driving factor – and I thought ‘I can’t fail.’” That 
same fear drove her to produce $6.8 million in sales her 
first full year as a full-time agent.

KELLYMitchell
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I knew it was the right decision because 

I experienced peace that only God can 

provide. I took a leap of faith and never 

second-guessed it. 
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Cissy Whittington
Notary Settlement Agent

& Marketing Manager
David Morgan
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John Murphey
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& Marketing Manager

Kelly kept the same attitude when she joined a new 
brokerage, RE/MAX Select, in May of 2020.

Despite feeling like her world was rocked with 
changes, she felt the same peace she had since her 
first day of real estate. She knows comfort with new 
office systems comes with time and having those 
systems in place will give her leverage to do what 
she loves to do, which is staying connected to people, 
networking, and meeting new people.

“People are my passion, not office work.”

Passion Builds Relationships

Her passion for helping others accomplish their goals 
is evident in “Kelly’s Support Local Tour,” where she 
highlights different local small businesses on her 
social media pages. She gives small business owners 
the floor to talk about their business, new deals and 
anything else they’d like to share and blasts the videos 
on her social media platforms with special giveaways 
from each shop. It was her idea to do her photoshoot 
with one of those businesses that she loves and sup-
ports regularly, Honey Dew Sips & Savory.

“I love supporting other small businesses, seeing 
people in their element doing what they love, and 
watching people succeed – it just makes me happy.” 
That passion also allows her to build strong relation-
ships with her clients and other REALTORS®. Kelly 
wants to be an agent that other agents look forward 
to working with, and feels kindness and sincerity go 
a long way.

“There is always a solution, and how I react to a 
problem can set me apart from other agents and to 
my clients. Creating lasting relationships with other 
agents and my clients, along with staying humble and 
kind is particularly important to me.”

Small Town Soul

No matter the size of the city, you can’t take the love 
of a simple life out of a small-town soul. 

Kelly enjoys Saturdays at home with her husband 
Justin and two children, John Woodard, 3 1/2 and 
Lucy, 18 months. 

“We are simple people, and our most favorite moments 
are being home together or going to the camp together. 
Seriously, a sunny Saturday at home washing the 
vehicles, grilling some burgers, drinking a beer, and 
listening to some music is the best!” 

Justin and John Woodard plant a garden each spring, 
which Kelly puts her arts and crafts spin on to offer 
clients as a closing gift. It’s a jar of homemade pepper 
jelly or strawberry jam with a cute tag that reads: 

“Spread the word to friends and fam, buying and sell-
ing homes is my jam.”

”

“
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Brokerage: Jen Gennaro, Realtor & 
Assoc., brokered by eXp Realty. Mike: 

eXp Commercial

Kids: Max, 12, Lucy, 10, and Emile, 2
Pets: Puddles, a Beagle/Bassett mix. She’s a flood 

puppy we rescued from the 2016 flood.

Favorite Getaway: The Blue Ridge Mountains of 
Brevard, NC, where Jen worked as a camp coun-
selor for five summers. Mike joined her there the 
first summer after they met to work as a cook in the 
boy’s camp kitchen because that was the only spot 
available. Anything for true love! We take our kids 
just about every year to see the leaves change.

Hobbies or what you love to do with your free 

time: Mike can’t sit still, so he’s always running or 
gardening or roughhousing with the kids. Jen loves 
to sit still and read books for hours, or cook really 
elaborate meals for the family. And both of us are 
completely enamored with our baby boy Emile, so 
we are constantly reading him books or playing ball 
with him. Jen also photographs every minute of 
their lives and puts it on Instagram. 

Three things you are loving right now? In terms of 
work, we both recently switched over to the eXp 
family and are awestruck by the innovative tech-
nology and learning at our fingertips. Also, really 
loving these low interest rates! When I (Jen) am in 
the car and need a break from real estate pod-
casts, I’ve been hooked on this wild podcast called 
Chameleon, a true story of a Hollywood Con Queen 
who convinces hundreds of Hollywood under-
lings over the course of a decade to fly to Jakarta 

GENNARO
for a fake movie. It’s nuts. Also, as someone who 
frequently wakes up in a panic with the “real estate 
night sweats” (you know what I’m talking about!), 
we finally invested in the chiliPAD, a tempera-
ture-controlled, hydro-powered cooling (or heating) 
mattress pad.

Community Involvement/Charitable Organizations/

Volunteer Work

We are both heavily involved in our BNI (Business 
Networking International) chapters and love the 
philosophy of “givers gain.” From the electrician we 
use for property inspections down to our business 
cards and yard signs, we are able to pass business 
to our respective chapter members nearly every 
step of the way—which is a huge blessing for local, 
small businesses, but to us as well to have trust-
worthy vendors at every turn. We are also mem-
bers of the Zachary Rotary Club and the Zachary 
Beautification Committee, and Jen raises money for 
the West Feliciana Humane Society through her pet 
adoption event open houses. Mike is on the board 
for the Americana YMCA.

What is the best thing about working together as 

a couple? 

We have different areas of expertise – Mike is in 
commercial and Jen is in residential, so we are able 
to freely refer clients to each other, but team up on 
special projects like co-listing some unique proper-
ties to give our clients a broader marketing reach. 

What are some challenges you face and how do 

you navigate those challenges? 

“It’s a problem, but it’ll get solved!” Transferring 
brokerages and starting a team has been a 

challenging experience that has made 
both of us better businesspeople. 
When everything is managed by 
the cloud, there’s no room for error. 
Everything is either correct and you 
get paid, or it’s not and you don’t! 
Mike’s challenge lately has been tak-
ing a chance at being the first agent 
in Louisiana to adapt the cloud model 
and switch to eXp commercial. 

What advice would you give 

to other couples considering work-

ing together? In the words of the 

Lebanese poet Kahlil Gibran, “Let 
there be spaces in your together-
ness.” Although we are both at 
eXp, and we looked at renting an 
office together, we chose to have 
separate office spaces. Jen started 
a team and meets with them daily 
out of her home office or in the 
eXp virtual world, and Mike set up 
shop at Ozark Insurance Agency. We 
talk constantly throughout the day, 
but it’s always nice to see each other 
and be together as a family at the end 
of the day. 

Mike & Jen
GENNARO

We talk constantly 
throughout the day, 
but it’s always nice 
to see each other 
and be together as 
a family at the end 
of the day.
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Brokerage: The W Group with Keller Williams 
Greater Baton Rouge

Kids: Rowan, 11, and Sloane, 5
Pets: 2 cats Lucy and CeCe

Favorite Getaway: 

Everyone that knows us knows that we love to fre-
quent the 30A area many times a year. The beach is 
our home away from home. Napa is one of our favor-
ite places to travel to because we are wine lovers and 
that’s where we got married, so it’s extra special.

Hobbies or what you love to do with your free time: 

We both really enjoy working out and staying 
active. In our free time you can normally find us on 
a patio somewhere enjoying a meal and time with 
friends and family.

Three things you are loving right now? 

Trey: Book: Raise Your Game by Allen Stein. Show: 
The Queen’s Gambit. drinks:Just started getting 
into Bourbons
Whitney: Book: My favorite to reread at the start 
of every year is the Compound Effect by Darren 
Hardy. Podcasts: Women of Impact with Lisa 
Bilyeu. Show: Virgin River

Community Involvement/Charitable Organizations/

Volunteer Work: 

Whitney is on the Committee for Best Dressed Ball 
Supporting the American Cancer Society as well 
as a committee member for Tailgating for a Cause 
supporting the Alliance for Eating Disorders.

Trey has helped raise money for the American 
Cancer Society through Real Men Wear Pink as 

well as raising money for the Bella Bowman 
foundation through waiting on a cure.

We are both very passionate 
about helping find a cure 

for Cancer and supporting 
those locally that are 
fighting this horrible 
illness. Trey recently 
lost his father to Jaw 

Cancer, so that mission to help grew even stronger. 
As for the Alliance for eating disorders, this cause 
helps provide free clinician-led support groups and 
all money raised stays here locally. Eating disor-
ders can be successfully treated, yet only one third 
of people ever receive treatment, due to limited 
access and expense. This is near and dear to my 
heart because it truly needs more awareness and as 
a mother to two young girls, I feel it’s my job to be 
a voice. Eating Disorders have the second-highest 
mortality rate of all mental health disorders, sur-
passed only by opioid addiction.

What is the best thing about working together as 

a couple? 

Sharing in the vision for how we want the future 
of our business and family to look and then taking 
the bold steps together to get there. It’s also nice to 
have each other to lean on and bounce ideas around 
when a deal gets tricky, or if one of us needs a min-
ute to regroup, the other can step in and help out. 
And of course, there’s no bigger cheerleader than 
your significant other.

What are some challenges you face and how do 

you navigate those challenges? 

Being in the same fast-paced industry can make it 
hard to slow down and have quality time together 
that doesn’t revolve around work. We started mak-
ing it a point to carve out time each week for non-
work related dates and also not taking work calls or 
emails once we are home for the night, unless it’s a 
very time-sensitive issue of course. We also bring 
different perspectives in how things should be done, 
which has to be handled delicately so that respect 
each other’s ideas even if we don’t agree.

What advice would you give to other couples con-

sidering working together?

It’s important to voice your expectations of each 
other up front and be very open and honest when 
things aren’t working. You have to have very 
defined roles from the start otherwise you spin 
your wheels but get nowhere.

Most importantly RESPECT your spouse and what 
they bring to the table.  

 There’s no bigger 
cheerleader than your 

significant other.

GENNARO
Trey & Whitney 
WILLARD



36 • February 2021 Baton Rouge Real Producers • 37@realproducers realproducersmag.com

Brokerage: Team Smith w/ EXP Realty

Kids: Wesleigh Smith (14)
Pets: Louie, a Chihuahua, and Angel, a Boxer mix

Favorite Getaway:

We like to go to Destin, FL, or Orange Beach, AL. Pretty 
much if there is a beach and an ocean we are game to 
go. We love going to New Orleans for quick getaways 
and enjoy it so much! Currently we are planning a trip 
to Nashville and are excited! We LOVE music!

Fun Fact, we actually met on an Alaskan Cruise many 
years ago when we were teens!

Hobbies or what you do with your free time:

When we are not working we enjoy taking out our party 
barge on all of the beautiful South Louisiana water-
ways. We love to stop while we are boating and watch 
local bands play at the Louisiana Lagniappe. We love to 
watch our daughter Wesleigh play on her school and/or 
club volleyball team. Ultimately, we just enjoy spending 
time at home with our family, going to church, watching 
sports, grilling, chilling, and hanging out in the pool. We 
also enjoy going to lunch/dinner around town at all of 
the outstanding restaurants in the Greater Baton Rouge 
Area. We just love to be together!

Three things you are loving right now? 

We have one biological daughter and three bonus 
blessings (ages 4 and 6 and 6) that we love like they 
are our very own! So as you can imagine, our house is 
a busy one, but a very happy home! We enjoy going to 
church and doing daily devotionals to keep us focused 
on what is truly important. In our home there is lots of 
laughter, we teach Christian values, and the power of 
prayer! It is important to us to support local, espe-
cially in these times! We love the Greater Baton Rouge 
Area and want to do our part! As far as restaurants go, 
we have been enjoying Fratelli’s Italian Restaurant in 
Prairieville either after church or on a date night once 
every week. Their food is amazing! Our other favorite 

restaurants are Sno’s, Mike Anderson’s, Porch 
Light, Ruth Chris, Ruffino’s, Tio Java’s, and the 
Lagniappe on the Diversion Canal. We both have 
different shows that we like on TV, and we don’t 
watch much, but we both agree on This Is Us, and 
we always watch that one together. Of course we 
enjoy watching LSU play, win or lose, we are still 
Tigers. (We both graduated from LSU) And the 
Saints! We love our New Orleans Saints!

You will often see us walking the LSU lakes as well. 
We love to be outside, that is for sure!

Community Involvement/Charitable Organizations/

Volunteer Work:

We started The Christmas Give out of our garage 
in 2008 to help a family out at Christmas time with 
gifts and food. Through the Grace of God it has 
grown today to helping numerous in need families 
get adopted for Christmas! The Christmas Give 
also gives about 150 backpacks stuffed with tons 
of supplies for the homeless, and we partner with 
the Gardere Christian Community School to give 
students and teachers a new pair of New Balance 
Shoes. It takes the whole community to pull this 
“Christmas Give” off including our mortgage lend-
ing partners, title companies, cooperating realtors, 
Toys for TOTS organization, local schools, friends, 
family, and our real estate team, Team Smith. It has 
been a complete honor to watch this charity grow 
and to GIVE big to those in need at Christmas time! 
What a blessing to see people’s eyes light up when 
they receive! Matthew 25:35-40 If someone is look-
ing to get involved with local charity work, Gardere 
Christian Community School, The Life of a Single 
Mom, Catholic Charities, or The Christmas Give, or 
would be a great place to start!

What is the best thing about working together as 

a couple?

We have been married for over 20 years and have 
always worked together. It is exciting to go to work 

together, brainstorm, and continue 
to grow our business. Both of us are 
givers, God loves a cheerful giver and 
we strive to be just that! 2 Corinthians 
9:6-7 We are both so passionate about 
our clients and our team, and we take 
the home buying and selling process 
very seriously. Our real estate team, 

Team Smith, is filled with 16 incredible 
talented and kind individuals! We love 
them and respected them each. We 
truly enjoy training them and pour-
ing all of our knowledge into them so 
that they may be successful in their 
careers. It has brought us great joy 
to watch them grow over the years to 

becoming fantastic real estate professionals. With 
our clients, it is not just a sale for us, we genu-
inely care about every single one of them, and they 
become part of our Team Smith extended family. 
The real estate business has given us the opportu-
nity to connect with such wonderful people in our 
community and continue to follow them throughout 
their lives to see what cool things they are able to 
accomplish. Blessed is a work we often use! This 
year Team Smith will close around 333 homes, and 
we feel honored to help that many families with one 
of their largest assets, their homes!

What are some challenges you face and how do you 

navigate those challenges?

Real Estate is a business that changes daily which 
can offer many challenges. We must understand 
what is happening in the market every day, and to 
be able to anticipate changes before they happen. 
We have been blessed to be surrounded by top-
notch real estate professionals on our team which 
has given us the ability to collaborate with them to 
stay ahead of the curve. We believe that you have 
to be working in the market every day, understand 
the changes in the market, and be ready to solve 
problems as they come to have the ability to give 
concierge service to your clients.

What advice would you give to other couples consid-

ering working together?

The main advice we would give to other couples 
considering working together is first and foremost 
pray together. Put God as the center of your life 
and ask him to bless your marriage and the deci-
sions that you will have to make working together. 
You have to listen to one another and respect each 
other’s opinions. When we are making big deci-
sions, we either agree, or we move on from the idea. 
Decisions whether big or small cannot be one-sided 

or you will be divided. You must have full trust 
in one another and always continue to work on 

your relationship. Don’t let your relationship 
become stale or it will translate into your 
business life as well. Keep things fresh and 
exciting in your relationship and have goals 
that get you excited to achieve together in 
your business life. Leave work at the office, 

and be able to enjoy the love you have in your 
relationship when you are home.

SMITH
Steven & Laura Buck

SMITH

Don’t let your 
relationship become 

stale or it will 
translate into your 

business life as well.
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Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 




