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There’s nothing like being
home for the HOLIDAYS.

John Beckman

N Director of
Rasidential Lending
MMLE #241875
2166515164

Massina Hamiin

N Sales Manager
| HMLS ®I20780
| 3165585058

Kari Gllmore

Sr. Loan Qriginator
MMLS #442459
316.651.5185

Ayerianne Hibler
Loan Originator
MNMLS #1206445
316.219.7766

&

Sarah Kriwiel
Real Estate

Relationship Manager

MNHLS BIS13706
216,390, 4440

Stephanie Davis
Sr. Loan Originator
MMLS 2807315
365615110

Vanessa Steward
Sr. Loan Originator
NMLS #586091
36.558.5069

Gabe McKeever
Loan Originater
NMLS #EEDGTE
316.525.8030

As we celebrate the most wonderful
time of the year, we want to take a
moment to show our appreciation
for you and recognize you for the
excellent service you've provided
your clients throughout this year.

Together, we helped to make the
dream of being in a new home for
the holidays happen for hundreds
of families living in the communities
we serve. We couldn't have done it
without you.

Thank you for your partnership.
As we close one chapter and begin
anew, we look forward to continuing

to serve the community's
homebuying needs alongside you.

From the Meritrust team, happy
holidays to you and vour loved ones.

Meritrust

HOME LOANS -

GUARDIAN *

ROOFING & GONSTRUGTIO '
*

*

316.302.4100 » GuardianRoofingLLC.com™*
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Samantha Lucciarini Ashley Streight Katherine Fondren Ashley Labus Jennifer Ruggles

Owner/Publisher Editor Ad Strategist Events Coordinator Photographer
316-258-4855

L. LN
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Kelly Remacle Adler Grey Dave Danielson Holly Bay,
Photographer Videography Writer Writer

If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The
N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

Your clients will always have ho
advantage with The Home Tea

cheme

* Flat Branch
HOME LOANS

Aaron Clark | Senior Mortgage Bz

aclark@fbhl.com | fbhl.com

7330 W 33rd St N | Wichita, KS 67
NMLS: #1770738 | Company NMLS: 2
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New Floors Can
Make ALL the

DIFFERENCE

Payment at Closing Accepted!

LIFETIME
INSTALLATION
WARRANTY
ON ALL WOOD,
TILE & CARPET

" highly recommend Ben Henwood at Designer's Home Gallery. | first used them in
a client's home that needed the entire home recarpeted prior to listing it for sale.

I always shop around to get my clients the BEST deal and was shocked that ‘
could get me the same prices that the factory outlets could, and the quality.
carpet was better. He came to me with the samples, they did the install, and got

the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had
ever used prior. | have been using Designer's Home Gallery ever since. | dont have to

shop around, he knows what | like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a
REALTOR® rate, and he knows how to keep your clients happy! If you want to
impress your clients, send Ben with Designer’s Home Gallery!”

-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

DG

DesignerSHoMEGallery

“Saving the world from U GLY floors™
MONDAY - FRIDAY 8:00 - 6:00PM
SATURDAY 9:00 - 3:00 s

aoad

nouglyfloors.com | 530 N Hydraulic Street Wichita, KS 67214 | 316-395-9949 | ben@nouglyfloors.com
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courtyardsatelkcreek.com
45th & Rock Rd

courtyardsatestancia.com
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\\ courtyardsatbrookfield.com

AUB UIE_NL%FS : g, 37th&Greenwich

cmtyﬂrﬂsﬂhﬂhurnhkas com
South of Maple, East side of 1358h 5t
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Us fo You!
cCOMMOMS

HERITAGE

theheritageandover.com

J/zp@mﬁ E Kellogg Ave & orktonn Phry FOR MORE INFO ON OUR CURRENT INVENTORY
f CALL PB REALTY @ 316-729-1900

cnurty:rdsattlmuaks.cnm
Southoféird on Triple Creek to Twisted Ok

p——

PERFECTIONBUILDERS.COM ‘P> PB REALTY
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Security Ist Title

We Protect Property Rights.

| On the Rise: 7 3 . Featured s \ . Honoring
Crystal - Team: Park - . b : Rod. M.
Espinosa | __ | Plaza Realty i \ Stewart

Security 1st Title offers licensed and PRODUCTS AND SERVICES:
trained professionals to assist you with
your title and closing needs. Our local
experienced staff delivers exceptional

service to protect property rights of

homeowners and lenders. Escrow Contract Servicing | 1031 Exchanges

Residential and Commercial Transactions

Purchases and Refinances | New Construction

Foreclosure | HUD | Short Sales

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING

CONTACT US (316) 267-8371 | 727 N. WACO, SUITE 300 | WICHITA, KANSAS 67203

VISIT US ONLINE AT WWW.SECURITY1ST.COM

8 - December 2021 Wichita Real Producers - 9



v

WORHKS

 (JUR TIMETABLES IN MIND

* SINKING STEPS/PORCHES

* SINKING DRIVEWAY SLABS

* TRIP HAZARDS

* SINKING SLAB FOUNDATIONS

* POOLS, PATIOS, WALKWAYS

www.midwestfoamworks.com

(316) 749-7550
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We love

inspections and
always give
100% effort!

Give us a call so
we can protect
your clients from
the unexpected.

Easily schedule
online right

now through
BLInspections.com

Josh Counce, Owner | 316-250-5221

JOSH@BLINSPECTIONS.COM | BLINSPECTIONS.COM

performing home

Bright Light

INSPECTIONS LLC

INTFEHATUIY TERTIEIED

“When looking for a home inspector to recommend
for my clients, | look for thoroughness,
responsiveness and someone who my clients will like
and trust. Josh with Bright Light is just that! His
process is seamless. You will get a full report at the
end of the inspection or shortly after, and if you have
any questions, he is happy to help answer them as
they arise. My team and | love working with Josh.”
Bobbie Lane, Bobbie Lane Realty Group

Loan options for
your needs to buy,
build or borrow

Alejandra Gomez

CRA Mortgage Loan Officer
316.768.5525
alejandra.gomez@usbank.com
MMLS # 222758

Peggy Pepper
Mortgage Loan Officer
316.448.4402

peggy. pepperdusbank.com
NMLS # 938242

316.320.3472

MMLS & 2167374

801 E. Douglas Street | 2nd Floor | Wichita, KS 67202

chan

LEMDEA Deposit products are offered by LS. Bank National Association. Member FOIC. ©2021 ULS, Rank 258103 &1

Jessica Smith
Mortgage Loan Officer

jessica. smith3@usbank.com

Steve Farmer

Mortgage Sales Manager
316,448 4398

steve farmer@usbank com
MMLS # 492459

(Ebank

@ Lo approval & subject to credit approval and program guidefines. Not all loan program: are- availabde in all states for &fl loan amounts. Interest rates and program tarms are subject to
without nofice Visit usbank com bo leam more about U5, Bank products and services. Marigage, home equity and cradit products are offersd by U5, Bank National Associaion

Wichita Real Producers - 11



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BANKS

Credit Union of America
(316) 265-3272
CUofAmerica.com

BLINDS: SALES/
REPAIRS/CLEANING
Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER

Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

BUILDER/DEVELOPER
Perfection Builders
(316) 729-1900
perfectionbuilders.com

CAR DEALERSHIP
Eddy’s Volvo

(316) 312-0440
eddysvolvo.com

CEILING REMOVAL/REPAIR
Texturite

(316) 393-0836
texturite.com

CLEANING & RESTORATION
Good To Be Clean

(316) 320-6767
goodtobeclean.com

CLEANING/MAKE READY
First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

12 - December 2021

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONCRETE LEVELING
Midwest Foam Works
(316) 749-7200
midwestfoamworks.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-161M1
goasb.com

CREDIT REPAIR/
CONSULTING

Credit Score Advocates
(316) 444-5333
creditscoreadvocates.com

DECKS/GENERAL
CONTRACTOR

Deck Doctor of Kansas
Adrian Hunt

(316) 992-7511

DEVELOPER

Schellenberg Development
(316) 721-2153

schellenberg
development.com

EXTERIOR CLEANING /
PRESSURE WASHING
Clean Rite

(316) 665-0388
cleanritepressure
washing.com

FENCING

TM Fencing
Tane Murphy
(316) 218-3450

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FINANCIAL RESOURCES
Equisset

Angie Vailas

(316) 217-1178
equisset.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR &
WATER PROOFING

IWP Foundation Repair
(316) 308-8507
kansasfoundationrepair.com

GARAGE DOOR SERVICE
& INSTALLATION

Roberts Overdoors

(316) 788-1752
robertsoverdoors.com

HEALTH INSURANCE
No Nonsense
Healthcare Ninja

Chad Beisel

(785) 766-1584
nononsensehealthcare
ninja.com

HOME & PROPERTY
INSPECTIONS

Bright Light Inspections
Josh Counce

(316) 250-5221
blinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS

Grace Peterson Home Loans
Grace Peterson

(316) 992-7003
gracehomeloan.com

Heartland Credit Union
Michael Lorimor
(800) 428-8472

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN

Interiors by Design Gallery
Ashley Labus

(316) 990-8262
interiorsbydesigngallery.com

LANDSCAPE DESIGN

& SERVICE

Total Landscape Solutions
Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

Regent Financial Group
Brent Flower

(316) 882-4080
regentfinancial.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MORTGAGE
Benchmark

Bret Frerichs

(316) 990-9990
ksvahomeloans.com

Gateway Mortgage Group
gatewayloan.com/
kandi-jones

Guardian Mortgage

Luke Landau

(913) 289-6018
LukeLandau@gmc-inc.com

Kanza Bank
(316) 636-5821
kanzabank.com

Meritrust Credit Union
meritrusthomeloans.com

Sierra Pacific Mortgage
sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(316) 854-3625
bncnationalbank.com/wichita

MORTGAGE BROKER
Phoenix Mortgage Group
(316) 942-8228
phoenixmortgagegroup.com

MORTGAGE LENDER
Flatbranch

Aaron Clark

(316) 573-3996
fbhl.com

Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

MORTGAGE LENDING
US Bank

Steve Farmer

(316) 655-1700
mortgage.usbank.com/
steve-farmer-wichita-ks

MOVERS

Mighty Movers
Sherry Smith

(316) 685-5719
movingwichita.com

MOVERS / PACKING
SERVICES

Two Men And A Truck
Garret Petetman

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER
Jennifer Ruggles
Photography

(615) 415-3029
jenniferruggles
photography.com

Kelly Remacle Photography
(816) 803-5061

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA -
DESIGN/BUILD
Shocker Pools
Doug Baker

(316) 260-4717
shockerpools.com

ROOFING &
CONSTRUCTION
A & L Roofing

Art Lohrengel
(316) 721-5799
alroofing.org

Guardian Roofing

and Construction

(316) 302-4100
guardianroofingks.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

VIDEOGRAPHY/
PHOTOGRAPHY

Adler Grey Collective
Adam Dreher

(316) 619-2620
adlergreyvideography.com

WELL/LAGOON/
SEPTIC INSPECTIONS
First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

Wichita Real Producers -
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CONCRETE
DRIVEWAY
SIDEWALKS
HVAC
ELECTRICIANS
GFCI'S

i rscooe @ A+ Rated Member of the BBB since 1997

o WINDOWS

* GUTTERING
o CARPORTS °
e PATIO COVERS °
o AWNINGS ¢
* STEEL BUILDINGS

(OURCONE-STOP.SHOP.
*OR ALL REPAIR REQUESTS
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A & L Roofing LLC, a
locally owned and
operated general
contractor, has the
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LOW RATES &
EXCEPTIONAL
SERVICE

Why Choose BNC

BNC National Bank was founded with the goal of providing fast and exceptional customer
service. We have provided mortgage loans for over 30 years. We have thrived due to our
devotion to our core values and continual innovation. By utilizing revolutionary digital banking

LOCAL & LOMG DISTANCE

PACKING SERVICES B SUPPLIES

(OVER 99% REFERRAL RATING

FULL-TIME EMPLOYEES - NO DAY LABORERS
BACKGROUND-CHECKED & DRUG-TESTED
MOVERS

technology we have funded over 11 billion dollars and assisted almost 40 thousand families buy
their dream home. BNC offers mortgage solutions o meet every person’s needs.

B B O

New Look

We might have a fresh new
look but it's still the same

TWO MEN
AND A
TRUCK.

"Movers Who Care.”
Technology .

We offer high-tech solutions

FULLY INSURED

Call or go online for your free estimate!

Low Rates

Because of our commitment fo
customers we offer low rates that make applying easier

great feam. that are hard to beat. than ever.

Office: 316-773-9500 Each franchize is indep v owmned and operated, | U5 DOT No. 2277955
Website: bncnationalbank.com/wichita

| . ﬂmr.ﬂmW||:5H|m'_|:m..'1

Let's put an end to boring head shots.

Let’s bet Persgnabie

PERSONAL BRANDING SESSIONS BY

KELLY REMACLE

PHOTOGRAPHY

kellyremaclephotography.com
B16 803 5061

16 - December 2021
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history in real estate €4

Written by Richard Schodorf, Security 1st Title

TAX HISTORY

There is a long-held belief in the tax
field that the only fair tax is one that
someone else pays. In the 1870s, the
good people running the Wichita city
government made the calculation
that the citizens of Wichita would
rather live in a city that was virtually
tax-free rather than striving to be
sin-free. With this concept as its
north star, the city passed into law
ordinances set fees and fines for
anyone being the purveyor of sinful
activities, especially the big three:
prostitution, gambling and alcohol.

The policy of taxing sin was not
swept under the saloon floor either.
In fact, the sin laws were consistently
the subject of debate before the City
Council and covered in detail by the
two Wichita newspapers: the Wichita
Beacon and the Wichita Herald.
Further, to make it convenient for the
sinners, the city not only allowed the
fines and fees to be paid in advance,
but the city insisted on it. As Wichita
historian Craig Miner described in
his book, “Wichita The Magic City,” if
a prospective violator failed to show

up early with fines and fees in hand,

they could be jailed as vagrants with
no means of support or fined $500 for

operating a nuisance.

So, in effect, the perpetrator could

be jailed or made to pay large fines if
they DID NOT violate the law. And,
since prostitution was illegal by state
statute, if the city wanted to enforce
the state criminal prohibition on
prostitution, it had a list of prosti-
tutes who had been admitting their
transgressions and paying fines for
violating Wichita local ordinances
for years. However, by the end of the
1870s, the Herald reported that pres-
sure from a group of prominent local
citizens to enforce state laws making
prostitution illegal, along with the
beginning of the temperance move-
ment, succeed in driving much of the
sinful activities underground and off
the “tax rolls” but not out of reach for

a motivated customer.

Was Wichita just a little ahead of its
time in taxing sin? According to ABC
News, Colorado is expected to bring in
$355 million in revenue by taxing mar-
ijuana sales, and the state has brought

in more than $1.6 billion in tax revenue

since it legalized the recreational sale
and use of marijuana in 2012. So far 17
states have legalized marijuana sales,
including a number of politically red
states and 13 more states appear to be

following the same path.

The legacy of prohibition was
organized crime and a movie (The
Untouchables). The legacy of the
“War on Drugs” has been Mexican
cartels and an exploding prison
population. There appears to be one
rule that governs all human behavior:
People do what they want to do. If
you want to look at a successful effort
to change people’s behavior, just look
at tobacco use. Smoking has declined
dramatically, not because it was

made illegal but because many people
became convinced that it could be
harmful to them and because taxes on

tobacco significantly increased.

Possibly the question that was raised
in the beginning of this article should
be rephrased. Maybe the only fair
taxes are the ones that apply equally
to the conduct of all citizens, whether

you are a sinner or a saint.



Home Inspection

the Pillar To Post way.

Whether your clients are buying
or selling, a Pillar To Post Home
Inspection will give them peace of
mind about the home's condition.
Choose from our exclusive Home
Inspection Packages.

McEachern Ins and Fin Sves Inc

3 Crystal McEachem, Agent
+E&OQ insured to protect you 1133 & Rock Rd

Bus: 316-425-0925
crystalBcallcrystalnow.com

*Printed & digital reports
* Convenient scheduling

Ha ncm:k Team

Charrrer 2 ekl 1 MHormne Inspacfor

316-570- 1444
hancockteamapillartopost.com
pillartopeost.com/jasonhancock

_ o~
| B PiLLARTOPOST

HOME INSPECTORS

When you are 1nckmg for smart home loan
solutions combine ith a local and caring

East Office West Office

Office 316.252.1465

https:/fwww.GatewayFirst.comfwichita-ks hitps:fwww.GatewayFirst.comfwichita-west-ks  hitps:/lwww.GatewayFirst.com/derby-ks

@ Gateway Mortgage, a division of Gateway First Bank. Equal Housing Lender. NMLS 7233.
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Ride with the

No. 1 car insurer
in Kansas.

With competitive rates
and personal service,

it's no wonder more
drivers trust State Farm®.
As your local agent, I'm
here to help life go right.”
LET'S TALK TODAY,

o StateFarm

Sabe Farm Mutual Atomcbile Insurance Company

Bloominghan, IL

Sunflower Bank
First National 7570

Guardian
Mortgage

Julie Strelow

ARE YOU
BUILDING???

If Your Current Lender Isn’t Offering 1%
Towards Closing Costs — MAKE THE SWITCH!

Get back 1% of your loan amount as a lender credit to be
used toward closing costs with our Builder One Program.

1 Program Features:
« 1%" of your loan amount as lender credit
BUILDER Eligibl i d d id I
ONE PROGRAM « Eligible on primary and secondary residences only
« New construction only
« Fixed-rate product

Julie Strelow
Mortgage Loan Originator | NMLS# 45917

316.213.9347 | JulieStrelow@gmc-inc.com
GuardianMortgageOnline.com | TheStrelowGroup.com

“Toward chsing cosl, rati ruskuction, andiorn propaids. Cannol be wed o
P '-':se'ra-.:"-'_: r| may residenc
Morinage lnan odginator b detals, Car
appiy. Loan :-LLF-’I '.u:red

dowen peyrient. Program canmod be usid conjuncsiun with the Heroes Fuu o1 combined with @y othir Afinity incenls

ngercred r“‘"?.‘l"'."".: teregt rale Limit oy & 1rpr t b I‘.v it [l’.ﬂl i your Buandan

' e 1
.a aibile only b quabtied bormowers Program sublect o chang nnrrr\rrfun Hnmrﬂlrm and condiions. =
dhvizsions of Smflower Bank, A | NWLSS 70083 | Messber FDE LENDER




FINDING HER HAPPINESS

ol 1

KL

P> niche agent

Written by Holly Bay | Photography by Kelly Remacle Photography

I
PRE-PROHIBITION STYLE LAGER

WHEN YOU FIRST MEET OR SPEAK TO
CARRIE WOLKE (PRONOUNCED WALKIE),
HAVING A CONVERSATION WITH HER IS
MORE OF A PICK-ME-UP THAN A DOUBLE
SHOT OF ESPRESSO! COMBINE THAT WITH
AN IMPECCABLE KNOWLEDGE OF THE REAL
ESTATE INDUSTRY AND A NO-NONSENSE
WORK ETHIC, IT’'S NO WONDER THIS
SEASONED AGENT HAS A LONG LIST OF NEW
AND RETURNING CLIENTS.

Carrie got her real estate license in 2004 and began
her career at a small agency in her hometown of
Andover. She soon felt the need to move to a larger
company with possibilities of more exposure and
growth. She ended up at Plaza Real Estate in the
new-homes division and quickly discovered it
wasn’t her niche. For the next several years, she
worked under two prestigious brokerages until she

ended up at Keller Williams Hometown Partners

in 2011. Here was where she started to flourish
and really learned to grow her business. KWHP
has been Carrie’s home for the last 10 years. She’s
thankful to have made many lifelong friends and
gained many clients there. Carrie has recently
decided to make a move and join eXp Realty under
a close friend and fellow REALTOR®. She feels it
is the best decision for her and her family, and, to

Carrie, family always comes first.

Carrie met her husband, Ryan and married him in
2014. She lovingly refers to him as a good ol’ coun-
try boy! The Green Acres theme song was actually
the intro at their wedding reception, she laughed
as she told me. Honestly, they probably couldn’t
be more opposite. He’s a farmer turned Product
Manager for farming equipment, and she’s a fash-
ionista. In fact, she attended K-State and, in 2001,
received a bachelor’s degree in Apparel Design and

Marketing and a minor in Business.

Wichita Real Producers - 21




She grew up loving clothing and the art of fashion.
She even created her own wedding gown, which
she designed to transform into her reception
dress after the nuptials. I asked Carrie, why real
estate then? How did you get here? Her response:
“I watched the movie /ndecent Proposal!” Even
though she enjoyed the movie, she didn’t care
about the plot. Instead, she seemed to have found
her calling! She describes watching Demi Moore
show gorgeous homes while wearing beautiful
outfits and suits ... maybe meeting a nice guy ... lol!
I mean, it’s just a movie, but Carrie thought that

it looked like an amazingly fun and perfect job for

her, so she went for it!

Of course, being a REALTOR® is no easy task, as
we all know. She’s had to work extremely hard,
but now, she does make a good living, wears nice
outfits and shows beautiful homes! As a matter
of fact, Carrie has earned many honors being

a REALTOR®. She has been in the President’s
Club and the Masters Circle. She’s been a Million
Dollar Producer many years in a row with every

brokerage she’s been under! She’s already hit the
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5-million mark this year, with more prospects in

the pipeline.

You wouldn’t know it from talking to her, but a few
years ago, Carrie went through a very dark spell.

As previously mentioned, family is most important
to Carrie, and she was very close to her parents,
especially her mom. Carrie’s mother was diagnosed
with Glioblastoma Multiforme, an aggressive form
of brain cancer, in March of 2016. At the time of her
mom’s diagnosis, she was 8 months pregnant with
her youngest child. Carrie was always by her mom’s
side during her illness. She attended every radiation
treatment and doctors appointment, all while having
a toddler and a newborn. Trying to run a real estate

business on top of that was a daunting task.

In December of 2017, her mother was placed in hos-
pice care. From then and every day until her passing
in February of 2018, she, her sister or her father
were always by her side. Months after her mother’s
death, Carrie described herself as just going through
the motions of life. “I was walking around like a

zombie, depressed.” She thankfully had a moment

of clarity. She thought about how disap-

pointed her mom would be that her daugh-

ter was not living life to the fullest!

After all, she had 4-year-old and 2-year-
old little boys! She had found her joy
again, then COVID hit in 2020. Her father,

who had been an integral part of her and

her boys’ lives, succumbed to COVID-
19 in January of 2021. She and her
sister were able to be in the room at
his time of death. They were the ones
tasked with making the awful deci-
sion to take him off oxygen. They held
his hand as he took his last breath.

One comfort she does have is that

Just keep going,

because there’s
enough business
for everyone.

her parents are together again... They
were very much in love. Losing her
dad was the hardest on her little boys

because they were so close to him.

Today, Carrie and her family are hap-
pily living their new normal. Besides
her thriving real estate business, they
are also very active! Jude, 7, loves to
play soccer, basketball and football.
Hudson, 5, is more of the creative
type. His parents think it’s time to
put him in musical theater because
he’s always singing and acting out
scenes. The family also loves to watch
sports... They are big K-State fans!

As a seasoned REALTOR® and top
producer, Carrie’s advice to new
agents is to never give up - “Just
keep going, because there’s enough
business for everyone” - even during

these unprecedented times.

The main thing Carrie wants to be
known for as a REALTOR® is that
she truly cares deeply for her clients
and friends, and is forever grateful

to them. She strives to make every-
one feel appreciated and that they

are deserving of her best efforts.
‘When asked to define success, Carrie
describes it as being a “feeling” rather

than accomplishments.

“It can only be defined by the person
experiencing it.” With her winning per-
sonality, passion and drive, I can only
imagine Carrie Wolke will continue
having ALL THE FEELS in both busi-

ness and in life for many years to come.
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KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

WE HAVE THE TOOLS, RESOURCES, AND EXPERTISE TO
ASSURE EVERY REAL ESTATE TITLE IS SOUND AND THE
CLOSING RUNS SMOOTHLY.

n @KANSASSECUREDTITLE - WWW.KSTITLE.COM

EAST WEST DERBY
2020 M. Webb Rd. 10616 W. Maple 1710 E. Madison
S Suite Suite 500
Wichita Wichita, 7209 Derby, K
316.721.9378 316.788.5970

OLD TOWN
232 N. Mead
Wichita, KS 6720

316.262.8261

NOW providing agents with clean homes
for quick sales. Our cleaning services are
affordable enough for you to offer them to
your clients as a bonus for listing with youl!

\\ Call us for a quote at

FW@NS 316.522.8795

www.FISmartClean.com
SMART Clean, LLC

YOUR INDEPENDENT
INSURANCE AGENT

Saving you CA$H and covering your A$$ for 13 years!
Home * Auto * Commercial « Bonds

Chris Zachary
Office (316) 773-1330
Mobile (316) 209-8060
chris@zacharyins.com
www.zacharyins.com

ZACHARY INSURANCE

We serve
with passion

Meet Courtney Griffiths,
Mortgage Loan Originator
serving Wichita.

Your dream of home ownership
may be closer than you think with
loan options up to 100% financing.

Ask Courtney how.

316.247.7706 | cgriffiths@bankrch.net
10501 E. Berkeley Square Pkwy.

g/ XN\
RCB BANK
Mortgage

RCBbankMortgage.com

Courtney Griffiths NMLS# 2149605. Member FDIC
WAC. Restrictions, limitations apply. NMLS# 798151. (&&=
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IT’S NOT ABOUT
FINANCING
YOUR HOME.
IT’S ABOUT
FINANCING FOR
YOUR FUTURE.

We are committed to
finding you and your
family the best
mortgage solution that
fits your unique situation.
l To learn more, contact
our local team at

316-260-5656.

A&e{'raP!aﬁc E Briz McGinley | Midwest Regional Manage

PREINAN » NMLS #11371 | Brian.McGinley@spmc.com

.I' il JL.,

Mindsy Smu@g, nmﬂﬁmﬁ@m 4
r.d] Plantation Shutters! Cleaning, and ﬁ@qp@ﬁnﬂ [

1 ‘4& &‘ Hun1erﬂnuglas A

ﬂ # Master Installer-

POLAR SHADES

.

We Understand ’ :
Commitment

Promises Made. Promises Kept. "ﬂ' 10111 E 21st Street, Suite 200 | Wichita, KS 67206

You can rely on Edward &
Jones for one-on-one
attention, our quality-
focused investment
philosophy and straight }\
talk about your financial %
needs. To learn more,
call today.

exturite.on

Jeff Christensen, AAMS®
Financial Advisor

142 N Main Suite 115 edwardjones.com 1l
El Dorado, KS 67042 Member SIPC PODCOFI’I Ce|||ng Removal
| 316-322-0001 3-4 D3

Edward Jones Tunaround s 3 16-393-0836

MAKING SENSE OF INVESTING
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GOING ABOVEAND BEYOND

Working in the industry since 2001 and
licensed since 2003, Eric Locke has
mastered the business in many different
ways. It was when he was just nine credit
hours away from graduating college when
he found himself always stepping out of
class to answer his pager and make deals
since he was building homes on the side. He
quickly realized he was making more money
as a REALTOR® than he would have in his
given degree field. He loved advertising

and thought he could pair advertising,
home building and real estate together for a
sustainable career.

He began working with Devin Suer at J. P. Weigand
and says: “I'm thankful to this day that she was able
to get me that opportunity. They provided great

training and room for growth.”

He stayed with Weigand for two years before
transitioning to Realty Executives as a solo agent
and accelerated his career there for 12 years. It was
in 2017 when Eric approached the owner of Realty
Executives, Brodrick Jayroe, about other oppor-
tunities and to discuss forward thinking. At that
time, Brodrick’s Realty Executives franchise was
expiring, and they spent the next several months
traveling the country and interviewing fran-
chises. Ultimately in 2017, they converted Realty
Executives into ERA Great American Realty. The

" ]

»» top producer

Written by Ashley Streight
Photography by Jennifer Ruggles Photography

technology, support, systems and culture is enor-

mous, and they have been thriving ever since.

Eric now has a team of five, and they are the top
five-person or less team based on transactions in
the state of Kansas (according to Real Trends Wall
Street Journal). Eric himself is impressively ranked
in the top 1% of real estate professionals nationwide.
He has a deep understanding of how important each
member is and what it takes to achieve such a high

rate of success. One of the first things he teaches his
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team is that this isn’t a job, but a way of life. Don’t
treat your customers as a paycheck, but treat them
as you would want to be treated. Don’t just sell them
something to sell something. Don’t sell them junk,
and don’t ever sell them something you can’t sell for
them down the road if needed. We should be their
REALTOR® forever from that moment forward. He
teaches them that they are trusted advocates and
experts helping their customers buy or sell likely

the biggest investment they’ll ever make.

“If you do this one transaction right, you’ll get three
more from their friends and family, and it’ll balloon

throughout the years,” he says.

“Cortney Woodard has really stepped up to the
plate and taken over as team leader once Liz
Hennessy retired in late 2020. She’s been with

me for seven or so years. Jerica Bornowsky has
stepped up to the plate in a big way also. She tran-
sitioned from nursing to full-time real estate agent
and has done very well. Lexie Hildebrand has over
14 years in the customer service industry and that
shows in her customer reviews and transactions. I
have a great team that has great knowledge, great
work ethic, amazing customer service, and they all

know how to win a deal for our customers.”

From 2003, Eric’s approach was far different from
others in the industry. He was the 21-year old kid
that would show up to the office at noon to start his
work and would wear jeans and a polo when the
typical agent was in a suit and tie. “I was fishing for
a different fish than the other agents, and my SOIL
at 21 years old didn’t want another salesperson in

a suit.” At that point, he interviewed with Cleve
Smith, who was the managing broker of Realty

Executives, and they hit it off immediately.

“Cleve is smart, compassionate, patient and seemed
to actually care about connecting with me to help
me grow my business. Cleve has always said that the
company is only as good as its agents. If they don’t
make money, the company doesn’t make money.

The agents are the public face of the company that
everyone sees and associates with. Cleve has been
my mentor for 16+ years, and anyone that’s ever met
him or worked with him has undoubtably left that
point in their life with a positive feeling. He is truly a

person that is invaluable and has a heart of gold.”
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To this day, Eric is still a jeans and polo kind of
agent and has been wildly successful by stepping
out of the box. “I took my perception of what the
old catalog salesperson was and molded it into
what I thought they should be to help create a
relationship. Back then, buyers expected someone
in a suit and tie with slicked-back hair trying to
sell you sailboat fuel and snake oil. I think they
liked my laid-back approach. I’d still close the
deal, but it was without them feeling pressured.
Like you learn in management class, the best way
to get someone to realize what you want them to
realize is by asking questions in a way that they
will have that ‘aha’ moment. And because they
realized it themselves without being forced or
coerced, then it’s a more comfortable decision

instead of a forced or uncomfortable transaction.”

When we asked him what the most rewarding part
of it all is for him, it becomes clear why he’s so
triumphant. “I love the appreciation and unsolic-
ited responses I get from my past customers. I get
invited to weddings, baptisms, birthday parties,
etc.” This goes to show that in the short time he
works with them, he leaves a lasting impact on each

and every client he works with.

Eric and his team are not only great REALTORS®
but are also extremely involved with the commu-
nity and love to help whenever they can. Together,
they have sponsored or donated over $10,000 to
the local Wichita community. In addition, they
have provided a Christmas dinner, children’s gifts
and money to approximately 20 Wichita families

in need in recent years.

Though his original retirement plans included
moving to Texas when he was 40, God had different
plans, and he is now a dad to a 9-month-old pre-
cious little girl. “I didn’t think it was possible, but I
love her more and more each day. She’s developing
quickly and is all smiles and laughs, which is great.
A happy baby makes every moment enjoyable.
Having said that, Marci is a saint. She does so much
and does it with love, grace and dignity. She has
become an amazing mother, and her love for Logan
Marie is out of this world. It’s exciting to watch
them growing together. They are already best

friends, and they’re both doing amazing.”

Eric and Marci recently purchased 40 acres in the flint hills

with a 5-acre pond, which he says, “Now, that’s now my Texas.”
They also have a 12-year-old Havanese dog named Daisy, who
is Facebook famous for going on vacations with them and living
her best life.

It’s readily apparent that a combination of Eric’s hard work and
love for helping others has led to his accomplishments both per-

sonally and professionally.

“Success isn’t the size of your house or the cost of your car.
It’s the ability to be doing something that you love that benefits
others without asking or expecting them to thank you. Success

is the reward.”
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HELPING YOU EVEN THE SCORE
Building Credit through Education
AGENTS AND LENDERS - JOIN OUR AFFILIATE TEAM!

Our Affiliate Portal provides you
"in-house” access to track the clients
you refer to Credit Score Advocates.

Call our credit improvement specialists
today and let us help you even the score. [EEIEEIEEEN

CreditScoreAdvocates.com
info@creditscoreadvocates.com
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MIEHTN MovVERS

Moving And Dellvery Service

Reliabley

Give us a call today to schedule your move.

S6=202=5/05

movingwichita.com | Family Owned & Operated

It's the Heartland Way

|/ Heartland

CREDIT UNION

hcuhomeloans.com

2

EQUISSET

3

Featured Product:
Assured Replacement Property
1021 Exchange Tool

o*>——0

« You don't have to pass up
on that great offer to sell
because you're worried
about capital gains taxes,

We enjoy tackling
challenging situations
and can act quickly to

insure we get the deal : with y
closed alleviate the timing issue

to reinvest that capital into
a new property.

« We can work with you to

« Our ARP Program will help
you keep your money in
Contact us at: your hands.
sales@equisset.com
316-440-5840

Wichita Real Producers - 33



Don't Let RUST
Be Your Color.

. - .
Make Your Listing $pavkle, with our Rust
Removal and Other Exterior Services.

Certified
Pool

= o
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e POOL SERVICE AND MAINTENANCE f

e NEW IN-GROUND POOL CONSTRUCTION
e HOT TUBS

g ™
~lA~ it JASON LEG
il 1L 316-665-03¢

www.cleanritepressu rewashing.com

CALL A LENDING
PARTNER YOU
CAN TRUST...

“Who is Blso
on the Pice List

CEUBER \ R 3 "
BUYING A HOME | REFINANCING

=
- -~ Will King | Branch Manager/Loan Officer -
A= US MORTGAGE
= CORPORAT )N Office: (316) 665-7343 | Cell: (316) 312-2936 .
e h ST ksloanman@usmortgage.com \ j"
www.kansasloanman.com [ |

Helping You Make It Home.

Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government.
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS 1D#3901): 201 Old
Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.
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As our third year partnering with Real Producers draws to a
close, our entire team would like to wish you and your family
a holiday season blessed with peace, joy, and good company.

We look forward to continue growing our relationships with
the best Realtors in Wichita as we strive to offer a world class
new home experience for you and your buyers.
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TOTAL LANDSCAPE

SOLUTIONS

DESIGN « BUILD « MAINTENANCE
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Mowing ¢ Bed Maintenance

Tree and Shrub Plantings ¢  Sod Installation

Landscape Design Program * Spring and Fall Cleanups
Lawn Aeration <« Seeding ¢ Dethatching
Hardscapes: Patios-Walls-Boulders

y ‘!l\
an www.tiswichita.com

316.21/7.3344

Jeremiah Petrocci
Owner

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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GUARANTEED FOREVER
FULLY TAX DEDUCTIBLE

MADE IN USA

Give the gift
of CutCo

For all of your
closiﬁg gift needs

(316) 293-8701 |
SHARPERANDINGTOOLS.COM

Dylan Hartnett, Agent

Bus: (316) 775-5522

dhartnet@amfam.com

N
AMERICAN FAMILY
INSURANCE |

®

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE
1-800-MYAMFAM (692-6326)

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH AMFAM.COM

American Family Mutual Insurance Company, S.I. and Its Operating Companies,
American Family Insurance Company, Amerian Family Life Insurance Company, 6000 @
American Parkway, Madison, W1 53783 010996 - Rev. 7/17 @2015 - 12278903 oy House

ask the expert

Michael Lorimor, AVP of
Real Estate Lending

Heartland Credit Union

THE RIGHT LENDER

FINDING THE RIGHT LENDER CAN BE AS IMPORTANT AS FINDING THE RIGHT HOME. SO WHY
CHOOSE HEARTLAND CREDIT UNION FOR YOUR NEXT HOME LOAN? THAT’S EASY: HEARTLAND
OFFERS THE OPTIONS, VALUE AND EXPERTISE HOME BUYERS ARE LOOKING FOR.

Whether a buyer is looking for a conventional
loan, FHA, VA, Rural Development or even a
no-money-down option, the Real Estate Lending
Consultants at Heartland Credit Union have you
covered. Maybe you have a unique situation that
doesn’t fit traditional financing, or you're self-em-
ployed. We have options available that will get you
to the closing table fast with our in-house lending
products. We also have great options for those

looking to build a new home.

In today’s world, everyone is looking for the best
value, whether their buying clothes, a car, and
especially, a home. As a not-for-profit financial
cooperative, Heartland Credit Union provides that
value. We offer home loans with low rates and low
fees, so buyers can feel confident they are getting
an affordable home loan that provides great value
now and into the future. We also know that value
means more than just saving money, it also means

getting great service.

At Heartland Credit Union, we have a staff of eight
real estate lending consultants ready to help buyers

get into their first home, or their dream home.

Our consultants know the market, and they know
what it takes to get you from pre-approved to sold.
They’ll be with you every step of the way, making
sure you're up to date on the process and we don’t
run into any surprises along the way. Buyers should
feel confident when they submit an offer, and they
can, with Heartland behind them.

Our in-house underwriting provides for fast
approvals, so buyers can react quickly in an
ever-changing market. We also understand it’s not
a one-size-fits-all process and that things can hap-
pen. However, when buyers are pre-approved with
Heartland, our yes means yes. You can rest assured
we will get you to the closing table. And the great
service doesn’t end there. Members will always be
able to work with Heartland Credit Union because

we keep our loans here at home.

Multiple home loan options, great value and expert
service is what sets Heartland Credit Union apart
from other real estate lenders. Regardless of the
situation, our team will get you into your next home
with a home loan you can feel good about. It’s the

Heartland way.
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Rekey service is included in
our Standard Plan for home buyers!

Your clients can feel secure knowing only
they have keys to their new home.

Janell Enderson
Call me fﬂ-ﬂaj' to Senior Account Executive

fearn more. B00.282.7131 Ext. 1281
JanellE@orhp.com
my.orhp.comfjanellendarson

eddysvolvocarsofwichita.com

(316) 630-0689

3211 N Webb Rd
Wichita, KS 67226
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USDA LENDER
IN KANSAS uf
P

GRACE PETERSON

Senior Mortgage Banker
Main: 316.992.7003

Email: gpeterson@fbhl.com
10333 E. 21st St. N.

Wichita, KS 67206
NMLS: 459177

fit

ADLER GREY

ADLE H GR E Y
BUSINESS + PROMOTIONAL REAL ESTATE PHOTOS,
FILMS, DRONE SPECIALISTS VIDEO, MATTERPORT,
AND MORE.
ADLERGREYVIDEOGRAPHY.COM ADLERGREYCOLLECTIVE.COM

LOCALLY OWNED.

*

LOCALLY OPERATED.
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celebrating leaders

Written by Ashley Streight | Photography by Kelly Remacle Photography

hough he came into the industry quite unex-
—|_ pectedly, Jim Wood says it was great timing.

It was while he was playing six nights a week
with the Soule Survivors at a nightclub that he met
a builder/developer and his construction super-
intendent. His son had just been born, so he was
looking for a way to get out of the nightclub life and
be at home more. Just two short months later, he
quit the band and started out as a property man-
ager, managing both new and existing apartment
projects. He then left the property management
business, got his real estate license and specialized

in residential real estate.

40 - December 2021

STRIKING THE RIGHT NOTES

It was in 1980 that Jim earned his broker’s license
and managed a new real estate office, as a bro-
ker/manager, specializing in new home sales and
marketing for a land developer and oil man. In
1984, he started his own residential brokerage
with his wife as broker/owner. Five years later,
he partnered with Jim Miner and they formed
New Home Marketing LLC to sell and market new
homes and communities exclusively and realized
they had found a niche which would become the
largest new home sales and marketing company
in the Wichita area. In 2013, he went to work

for Perfection Builders, as a broker for a newly

LL

Selling new homes and communities is one of
the most complex and, at the same time, one of
the most exciting professions in the world.

formed brokerage to represent Perfection in the sales and mar-
keting of a national franchise specializing in luxury courtyard

patio homes, where he currently works.

“Music helped to build my confidence and leadership abilities
early in life. I became a lead soloist in St. Peters church choir on

Capitol Hill in Albany, NY, singing for governors, politicians and

socialites, etc. In high school, I had the lead role in two musicals:

“Oklahoma” and “Brigadoon.”

Today, Jim is a true leader in the
industry, who says the most reward-
ing part is helping the builders, devel-
opers, and salespeople he’s worked
with become successful, while wit-
nessing the new home communities
become a reality. Though he’s been
in real estate since 1974, he plans to
continue marching on. In 2013, when
he was considering going part-time
or retiring, he received a call from
Scott Lehner, co-owner of Perfection

Builders with Jason Ronk.

He remembers well the first words
out of his mouth: “Do you have any
gas left in your tank? Do you have

a couple years left in you?” He and
Jason had purchased a franchise,
Epcon Communities, and were
wanting to grow the company and
have their own in-house brokerage

to exclusively represent and sell the
communities, and needed a broker.
They then formed Summit Properties,
which just recently changed to PB
Realty. They are now the number-one
builder/developer of luxury patio
home communities in Wichita and
the number-one Epcon Communities
Franchisee in the United States

out of 145 communities. They have
expanded into Louisville, KY, and are
currently looking at expanding to

other markets as well.

Jim has been married to his wife,
Sondra, since 1966, and she is also
areal estate broker who works part
time for PB Realty. Her specialization
is in contract compliance, and she
also provides real estate training for
new agents. They own a property

on Table Rock Lake in Missouri and
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enjoy spending time on the water with their son,
Kelly, and his fiancé, Jessie. They also love to go
boating, attend live music festivals, concerts and
venues in Eureka Springs, Branson, Fayetteville
and Rogers. Jim says he also loves to jam with the
musicians passing through the area. They are avid
fans of WSU basketball and have been attending

games for over 50 years.

In our industry, Jim recognizes how important it is
to find a niche and learn as much as possible. “Take
all the training you can. Read everything you can
about your industry. Learn to be humble. Respect
women in residential real estate - they are really
good at it. Work hard, play hard and have fun.
Enjoy the ride!”

He has had a tremendous contribution to the
improvement of the new home sales and marketing
profession for the builders and developers in the
Wichita area and is highly respected by many. Early
on in his real estate career as an independent resale

agent, he became aware of the lack of training,

interest and expertise there was in new construc-

tion sales by the residential resale profession.

Coming from the corporate world selling manufac-
tured products gave him a good understanding of
what was missing and needed for the builders to be
successful: a dedicated agent and brokerage to repre-
sent them, tailored specifically for their new homes

and communities. And this is where his niche began.

“Selling new homes and communities is one of the
most complex and, at the same time, one of the
most exciting professions in the world. If you can
accept the roles you play, and the challenges you
receive, you may well discover that, unlike many
who go through life without any great sense of
achievement, you will be able to look back on your

life in later years and say,

“You know what: I was pretty good. I helped a lot of
people to own homes. I have molded a lot of lives. I
influenced one of the most important things in the

world - the way people live.” - Dave Stone

LL

| influence one ¢
in the world —
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OPEN NEW DOORS

at Regent Financial Group
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CLEANING @ RESTORATION Clear to close in 2 weeks
24/7 loan officer availability

-F Nick Dieker - Owner High quality customer service

WWW. goodtobeclean com In-house underwriting

Beat or match interest rates
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THE POWER OF PERSONAL CONNECTIONS

»» partner spotlight

Written by Dave Danielson
Photography by Kelly Remacle Photography

THE INDIVIDUAL APPROACH YOU EMPLOY WITH
YOUR CLIENTS IS MEANINGFUL. YOU APPLY
YOUR EXPERIENCE AND EXPERTISE TO HELP
THEM FIND THEIR FOREVER HOMES.

That one-on-one connection is special. It’s made
even more remarkable when you feel that same

kind of connection with a financial institution.

That’s what those who work with KANZA Bank

experience on the road to their dreams.

GRATITUDE AND POSITIVE ATTITUDE

Jake Baird is a Residential Lending Specialist with
KANZA Bank. When you talk with him, it’s easy

to see the deep sense of gratitude he feels for the

role he plays.

“Technology has taken over in this world, so any

time you can get a personal connection working

with a REALTOR®, or customer, I always enjoy
that. I've always been in a relationship-based
business, and I love working with people. Fostering
and growing relationships within the community is

something I cherish,” Jake says.

“I always try to see the best in everyone. The
people are what drives our business. It’s rewarding
when you’ve done something for someone and they

want you to do it again.”

DEEP CONNECTIONS
KANZA Bank has deep community roots as a

fifth-generation institution.

“KANZA Bank is a family-owned community bank
and have been in business for over 100 years. Now
in our second century of serving customers, we

have locations in Kingman, Anthony, Wichita, and

Hutchinson,” he says.
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“We offer the best of both worlds. On one hand, “Whether it’s building your dream home, purchas-
we offer that small community banking approach. ing one or refinancing, we have customized loan
At the same time, we also have the capability to do programs tailored for every need while offering

what the big banks do.” competitive rates,” Jake points out.

KANZA Bank delivers a full team approach to its “Our leadership has a great open-door policy.

real estate partners and clients alike with a com- Everyone is empowered to have their voice be
plete range of financing options. heard. It’s a very good team approach. We are a

tight-knit group here.”
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“I think that’s one of the main concerns people have ... to stay informed.”

REWARDING LIFE

Family is at the heart of life for Jake. He looks forward to spending time with

his wife and their three children.

In his free time, he enjoys the Wichita community that he has been part of

throughout his life.

His dependable and committed approach is something that his clients

have come to rely on.

“I want people to come away from meeting me to know that I'm some-

one they can trust, that I will get the job done for them,” he says.

“We want them to have the best experience as far as banking that
they’ve ever had. I don’t consider this a transaction-based business.

It’s a relationship-based business,” Jake emphasizes.

“We want to make it as easy as possible on them ... just being
available to customers and responding to them and having that

constant communication with them.”

For more information, contact KANZA Bank:
Cell Phone: 316-633-2155

Office Phone: 316-927-3603

Email: Jbaird@KanzaBank.com

OPEN COMMUNICATION

Complete communication is the key to success.

“I’m in constant contact with the borrower to make

sure they know what we need and the status of the | DON’T CONSIDER THIS A
loan. Buying or building a home is one of the most TRANSACTION-BASED BUSINESS.
important decisions people make, and we want IT’'S A RELATIONSHIP-BASED BUSINESS.

to make it as stress-free as possible. It’s constant
communication,” Jake says.



Not all closings are the same...
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REFINED FURNITURE RENTAL and INTERIORS
ARE NOW UNDER THE SAME OWNERSHIP!
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If it's Dead, Call Fred

316-262-FRED
24-hr Emergency Service

Make sure your heating system maintenance is done.
Neglecting your system can lead to dangerous

conditions or simply just be left in the cold all night.

DAW I"I.I_ BYE RS. JAKE BAIRD
Residential Lending Specialis Residential Lending Specialist
West Wichita East Wichita

316.927.3708 316:927.3603

.‘j dbyers(@kanzabank.com jbaird@kanzabank.com
NMLS ID 641934 NMLS ID 757540

OWNED AND OPERATED
SINCE 1958

Our Mission is to provide our community
with the best available residential, commercial,
garage door and operator products and services. To
assemble a team of individuals with high morals, ethics

and standards who strive to continually improve on
customer service, installations and repairs. A company you
can trust to serve.

“We Love garages and care about yours” 316-788-1752 | www.robertsoverdoors.com
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That’s where Crystal Espinosa excels.

As a REALTOR® for Crystal’s Homes
with Nikkel & Associates, Crystal
embarks on a new journey each day
— in turn, taking others on a positive

adventure with her.

“When my clients tell me they
are happy with going on their
next adventure, that makes
me happy. Something
that means a lot is
when another
agent says they
were happy
to work with

me,” Crystal says.

“I like when everyone is
positive at the end.”

MOVING FORWARD
Crystal earned her real estate license
four years ago. That moment rep-
resented another in a long line of

important milestones in her life.

“My dad was a builder, and when I
was younger 1 worked at times on his
homes. I would pick up cigarette butts
for 5 cents apiece. He told me that he

always wanted the homeowner to be

»» on the rise

Written by Dave Danielson
Photography by Kelly Remacle Photography

happy with what he saw,” Crystal says.

“My dad was who I learned a lot from
about the work environment and what
to do. I liked to go to work with him.”

POSITIVE
ADVENTURE
A

NEXT STEPS
As she came of age, Crystal gradu-

ated with honors and plans to go into

accounting or social services.
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Life is meant to be enjoyed. The same
can be said for business ... using our
talents and gifts to help those around us
achieve their grandest dreams.

“I never expected to be a real estate
agent. I went to college and got four

different degrees,” she says.

“A couple of my friends are
REALTORS® or worked with a title
company. I was intrigued with what
they told me and got my license, and
since then I wish I would have gotten

into it sooner.”

REWARDING WORLD

Since starting her journey in the real
estate industry. In 2021, she closed 15
lots in a subdivision within just two

months.

Crystal’s world is made richer by fam-

ily, including her husband, Steven.

“He has been a great support. I was a
stay-at-home mom for a few years. I
got into it to do part-time so I could still
help with the kids’ school. I didn’t real-
ize I' would do so well,” Crystal says.

“I feel truly blessed. Steven has been

a godsend.”

In her free time, Crystal looks for-
ward to time spent outdoors. Camping
and boating are two of her favorites to

enjoy with her family.

When it comes to giving back, Crystal
supports the Missing Children’s Unit
.. an interest that has been driven in
part by the pain she has felt through
time since the disappearance of her
adoptive brother.
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Those who get to know and work

with Crystal appreciate the fact that

they can rely on her to be there for

them when it matters most.

“I form a true family-type relation-
ship with all the clients I work with.
I feel like a mother hen. I just want
to be their friend rather than just a
REALTOR®,” Crystal says.

“I want them to know they can con-
tact me and ask me anything. I care
about them and want to do my best to

help them reach their goals.”

Congratulations to Crystal for the
impact she makes each day ... for the
positive adventure she brings to the

world around her.
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NATIONWIDE VA
MORTGAGE LENDER

We service the majority
of our loans!

MICHELLE CRUBAUGH

Retail Branch Manager
NMLS ID%1201530

CALLMET

mﬂ]ﬂﬂ]ﬂ n"["m 316-304-39
TM Fencing LLC e

Tane Murphy, Owner _

(316) 218-3450 * True DIRECT Lender

tmfencingllc@gmail.com
www.tmfencingllc.com

* Biweekly Budget Payment
Plan available
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Health Insurance Premiums are Rising.
Why stress when you can just relax?

Call For a Free Consultation and Find Out that there IS affordable health insurance.

NN Tle NMenasense Healthcare Tinja _ )F“"'\' A
y ¢ Cell-405-435-2129 @& <= =
Office- 785-766-1584
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Website- www.nononsensehealthcareninja.com N
N Email- chad@nononsensehealthcareninja.com CHAD BEISEL
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Alyson Assaf never pictured herself as a
REALTORE®. It just wasn’t her calling... Or was it?

Alyson grew up in small towns around Wichita,
first living in Derby then moving to Andover in
1996. Early on, she had a strong desire to work

in the medical field since she had always been
intrigued by medicine for both body and mind. In
fact, her plans were to devote herself to working
alongside men and women similar to those of the
nonprofit organization “Doctors Without Borders,”
which are an honorable group of doctors and medi-
cal professionals who selflessly give their own time
and resources to travel worldwide and assist the

less fortunate with their greatest medical needs.

It was after high school that Alyson had a change of
heart, and that’s when she began her college career
at KU with a new and intense interest: political sci-
ence and psychology. She felt she had been drawn
to political science as a result of her strong inter-

est in world politics that were tied to her Middle

.

Eastern roots. She also longed to understand
human behaviors of different cultures and how
people react to their environments. After two years
at KU, she transferred to Wichita State University
and earned her degree in 2015 majoring in Political

Science and minoring in Psychology.

2015 was monumental for Alyson. Not only did she
graduate from college, but she also earned her real
estate license and met her husband, Les Easterby,
and their son, Lincoln. When the two met, Les was
a single father and a very hard-working and God-
loving man. Alyson truly admired him and how he
was able to be such an amazing dad and excellent
provider for Lincoln. They fell in love swiftly and
married in 2017.

Obtaining her real estate license came as a sugges-
tion from her father. He was very proud of what
he had accomplished over the years and thought
his daughter should give it a shot ...
to see what she thought about the

maybe over

the summer ...



field. After all, he and his wife had
just established their new brokerage,
Assaf Team Realty, and who better
to have on your team than the people

you trust most.

Alyson grew up with deep roots in

the real estate industry. Her parents
have been in the business since 1991,
and she fondly remembers going to
appointments with them and spend-
ing time at their office almost daily as
a child. She even used to role play as a
real estate agent when she was little,

lovingly mocking her parents.

Alyson’s father came to Wichita from
Lebanon in 1979. He didn’t know
much English, nor did he have a lot
of money, but he had faith in himself,
a fire in his belly and determination
to succeed. He obtained his mas-
ter’s degree in Business at Wichita
State University, and that’s when

he dove into real estate. At first,
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he felt alienated in the field, but he
didn’t give up and eventually found
his niche. Her parents, whom she
lovingly refers to as her role models,
worked the business together, did

a lot of networking and marketing
and kept striving for success. At the
time, her mother was also a Special
Education teacher, as well as a mom
to young children. Yet, they found

a way to grow the business despite
their already busy schedules. And,
boy, did it grow. One December, the
pair ended up closing an impres-
sive 54 transactions. That, they say,
was the icing on the cake. They had
become successful REALTORS®.

When Alyson first began working as
a real estate agent, she was doubtful
it would take off and wasn’t sure if it
was she really wanted to do with her
career. For her, it was her parents’
thing, and she still had goals of her

own. She did, however, thrive working

under her dad’s brokerage, even though
she was still just “seeing how she felt”
about the industry. Then, as things do
in life, one thing led to another. She
had a client and friend hire her as their
REALTOR®, and she did a wonder-

ful job for them. She was pleasantly
surprised by how fulfilled she felt after
helping them achieve their dream.
That client eventually referred her

to another, and then another and the
ball was rolling. This was her calling.
So much so that she convinced her
husband, Les, to become a REALTOR®
in 2019. They now co-list countless
deals and are a well-oiled machine as a
team. Even though Alyson ended up a
REALTOR® rather than a psychologist
or doctor, she’s still very thankful that
she originally took that path. The skills
she learned during her college years
were vital to her success in real estate.
They helped her to listen, understand
and empathize with people and clients
of all walks of life.

Alyson also has many hobbies and
joys outside of work. She loves being
a wife and mother, and is a new mom
to 4-month-old Leo, whose hob-

bies she said are listening to music,
carrying on a conversation, loving
when mom, dad or brother reads to
him, and being the “cutest, sweetest
and smartest baby in the world.”

She and her family really enjoy just
being together, going on nature walks,
listening to concerts at Riverfest,
and even attending wrestling events
together. Alyson also enjoys art,
traveling, yoga and just being active,
in general. They are always trying
out local restaurants and frequent-
ing locally owned businesses. She
describes herself and her family as
“foodies” ... enjoying flavors and
delights of the many amazing restau-

rants our city of Wichita has to offer.

When asked what is the meaning

of success, Alyson says, “Success is
being totally and completely satisfied
with yourself and your life’s work. If
you can go home at the end of the day
and be happy with the person you are
or who you are becoming, to me that

is great success.”
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"Phelps Tax has given me
hours back that | use to
focus my time and energy
on my highest dollar
producing activities. They
really have a passion for
helping me optimize my
time and money."

- Ryan Phelps, Owner .

Emily Base, 1119 W Douglas

Wichita, KS 67213
316.262.1900

Roy Real Estate Team
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[l?HELPS

www.PhelpsTax.com

ACHOSA IS ALWAYS AT THE
TOP OF SANTA’S NICE LIST!

AX + RINANCIAL

.. George Brockman
+ georgeb@achosahw.com
""f" 417.983.3204
. . www.achosahw.com
S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation
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SAVE UP TO $500 - °
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“move-in-ready”!

perfect time to

itage-of-our o

LY sm{ REALTOR
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(largest in stock-selection of flooring in
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LIFETIME INSTALLATION GUARANTEE . THE PRICE MATCH « FREE SHOP AT HOME
2021 WICHITA EAGLE READERS CHOICE WINNER FAVORITE FLOORING STORE.
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WE ARE READY...

RISE TO NEW HEIGHTS WITH PHOENIX MORTGAGE GROUP!!

MORTGAGE GROUPRP

LOWER RATES. MAKE US PROVE IT.

62 - December 2021

- Lower Rates & Lower Costs
- VA is our specialty
« FHA pricing second to none
- Conventional options with no appraisals
« Reverse Mortgages & Jumbo Home Loans

240 N. Rock Rd., Suite 280 « Wichita, KS 67206
316.942.8228

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. MC.0001205. NMLS#323881



Rod M. Stewart

Three years later is when real estate was set into motion for Rod as it was introduced to
him by his WSU advisor and it was in 1983 that he inaugurated Rod M. Stewart REALTOR®.
Throughout his highly successful real estate career, he brought his grit, determination and
love of life with him. One of his greatest accomplishments was being told by the Certified
Commerecial Investment Members (CCIM), perhaps real estate’s most prestigious organiza-

tion, that he had been chosen as the winner of CCIM’s Lifetime Achievement Award.

Tony Utter, president of
Utter Commercial Real
Estate Inc., said Rod
was a “well-rounded
commercial real estate
broker practitioner
with extensive knowl-
edge about commercial
property sales and has
been heavily involved

in the educational and
marketing services
provided by the Kansas
CCIM Chapter — and
it’s fitting that Rod
received this award
since it was his brain-
child in the first place.
He was completely
caught off-guard by this
and was very hesitant to
accept the award. When
you look at the com-
plete body of work that
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LN
comprises Rod Stewart’s experience, f

expertise and political know-how and
savvy, I can’t think of anyone else
who compares as it relates to all of

those characteristics.”

A quote Rod’s mentor taught him early
on and something he then taught those
who he mentored is: “If the deal isn’t a
good deal for everyone, then it’s not a
good deal”. It’s a quote he lived by on a
day-to-day basis.

His talents were not kept to himself.
He sought out others new to the busi-
ness and mentored them every step
of the way. As we spoke with Penny
Johnson of Keller Williams Signature
Partners LLC, we learned that despite
his declining health, he worked until
he was absolutely forced to the side-
lines, which for Rod and his ever-last-

ing resolve, was very difficult.

In Rod’s own words: “I am a

Christian. God loves me and forgives

me so that I will have a place in heaven.” Right
now, Rod is with his Maker and smiling down on

each and every one of us, cheering us on just as he

always did.

I am a Christian.
God loves me
and forgives me
so that I WILL
HAVE A PLACE
IN HEAVEN.
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66 1 had no idea how huge the impact

of Rod and Debbie Stewart joining
our office at Keller Williams Signature
Partners (KWSP) would have on me
both professionally and personally.
Rod told me often that he and Debbie
prayed for Dennis, my husband, and
me daily. We don’t have the gift of
many prayer warriors in our lives that
pray for us that consistently in our
lifetime and I know it was a gift from
God. Rod was more than a business
partner to me. He was like a brother
and he loved our office and the Keller
Williams culture of God and Family
First, and then business. He even
taught it in our training room to both
our residential and commercial agents.
After learning of his passing, one of
his colleagues said, “Rod is dancing
on the streets of gold today!”. Rod
hadn’t danced for a while and it gave
me great comfort in that moment. He
had a huge picture of two bull buffalos
fighting. Rod was like them for all of
us, family and clients and he fought to
stay with us as long as he could. Thank
you, Rod! We will be forever grateful
for knowing and loving the Stewarts!”
— Penny Johnson, Operating Principal,
Owner, Keller Williams Signature
Partners LLC

66 They don’t make them like Rod
Stewart anymore. Rod had a larger
than life personality and a contagious
smile. In 2013, as a junior in college,
I emailed Rod to sign up for CCIM
education. When I first arrived at the
class, knowing nobody, Rod was the
first to greet me and I pulled a chair
up next to him. He made it his mission
that day to make sure a 22-year-old
kid felt welcomed and comfortable
because that’s who Rod was. He
was always in service to others. Rod
took tremendous pride in helping
others advance and was a wealth of
knowledge always eager to share. It
always shocked Rod that I could be a
“professional real estate man” while
wearing shorts around the office, as
Rod was hardly seen without a tie
on. In one instance, my dad was in
town visiting and we stopped by Rod’s
office (assuming it would be 5 minutes
because Rod had dialysis). I sat for
almost an hour listening to my dad and
Rod chat, like Rod had known him for
years, all while his wife, Debbie was
telling to him they needed to go. He’d
yell through the office door that he
was busy and then just smile at both of
us with a soft chuckle, continuing the
conversation. After he met my dad, he
asked about him all the time - because
that’s who Rod was - he was genuinely
and emotionally invested in those he
cared about. Rod, I'll miss you man.
T’ll miss our Red Friday “Chiefs by 20”
chats, I'll miss your ear to ear smile
over even the smallest things, and I’ll
miss your larger-than-life personality.
I'm comforted knowing you’re up there
with all of your buddies you've told
me about and you're already slinging
real estate up there with Darrell, Leo,
and Jack. Thank you for your wisdom,
your mentorship, and most impor-
tantly, your friendship. Cheers to a
Wichita real estate legend & can’t wait
to see you again, my friend.”
- Tyler Nepote, Managing Principal
at Wedgewood Capital Partners at KW
Signature Partners, LLC

€6 1 started a lawn service

over 25 years ago because I
wanted a better life for myself
than what I had encountered
during my younger years. During
my start-up when I was going
door-to-door, I came upon what
Inow call my brother, father,
friend and mentor, Mr. Rod
Stewart. I remember my first
encounter with him when I
knocked on his door and asked
if he needed his lawn mowed.
I remember in detail how he
said no because he didn’t have
the money and slammed the
door. Though I saw hate in that
moment, I also saw the love of
God in him and I knew I had to
help him and not expect anything
in return. I cut the grass that day.
I continued to return and cut the
grass in the weeks ahead as well.
After a few weeks of mowing and
not seeing Rod, he opened the
door and said “Why do you keep
cutting my grass? I told you I did
not have any money.” I replied
with “It’s the love of God that I
see in you.” This time, the door
closed much easier. Fast forward
and we continued to get to know
each other better. Rod and Deb
took me out to dinner and at the
end, he passed me a stack of cash
and thanked me for everything
with tears in his eyes. I knew
there was something still heavy
on his heart and he proceeded to
tell me that he had just finished
areal estate deal before he met
me that was going wrong and it
was a very bitter deal and he was
angry at the time. He told me that
when I said I saw God in him, it
changed his heart. At the end of
dinner that night, he said “I love
you brother” and I said it back to
him. From that night forward, we
were tied at the hips. I will miss
you my brother, friend, father
and mentor.”

— Mark Evans
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BENCHMARK =
MORTGAGE

Ark-La-Tex Financial Services, LLC NMLS# 2143

we

FOUNDATION REPAIR

YOUR VA HOME LOAN

EXPERTS

BENCHMARK IS CHANGING THE PERCEPTION OF THE VA HOME LOAN...
WE WORK HARD TO BUST THE MYTHS AROUND VA LOANS:

' VALUANS ARE DIFFCULT
- Wall Support SERVI?ijdon Testing/ Mitigation ,’ : SH HAVETU PAY MURE S

. Crawlspace_Encapsulation * Settlement
v BENCHMARK IS READY TO ANSWER ANY QUESTIONS ABOUT THE VA HOME LOAN
CALL TODAY!

BRET FRERICHS

BRANCH MANAGER

NMLS #543323

OFFICE: 316-779-2002

E: BRET.FRERICHS@BENCHMARK.US
2118 NTYLER RD, BLDG. B, STE 101
WICHITA, KS 67212

TAYLOR ASHPOLE " onﬁgr.rw:lrglt)oRrﬁ:l‘lp?ng you
"Let us help you protect your SHANE & MELISSA ISHAM through your repair request on
home for years to come. " OWNERS the way to a smooth closing!”



A step ahead of

other buyers.

NEW! CUA NOW OFFERS ™
COMMITMENT LETTERS! |

Strengthen your buyers’ offers
with more than a preapproval. .«

Send your buyers to the table
with the upper hand.

b

Contact us today to learn more!
CREDIT UNION
i 316.265.3272 x191
Friendly Home Loans CUofAmerica.com/HomelLoans




