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Custom Engraved Boards, Grazing Tables,
Seasonal Specialties, Catering & More
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L.eave A Lasting Impression
With Customized Closing Gifts
Your Clients Will LOVE!

When every showing and closing MUST
go perfectly, My Charcuterie is the
company you call for amazing open
house catering as well as incredible,
personalized closing gifts.
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Let us create an amazing B sk '/ liz@mycharcuterie.com | (224) 223-3090

experience for your next open

house or closing gift! Tou Ty MyCharcuterie.com
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If you are interested in contributing or nominating Realtors for certain stories,
please email us at jason.acres@RealProducersMag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
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Karen M. Patterson is your Concierge Closer:

Curator of residential and commercial real estate transactions
from contracting to closing and everything in between.

Karen, immediate past president of the Glenview
Chamber of Commerce, has represented buyers
and sellers of residential and commercial real estate
in Chicago and its suburbs for over 27 years.

You will work directly with Karen on all aspects of
the transaction. She keeps both real estate brokers
fully informed throughout the entire transaction so
you will never wonder “what’s going on?” after the
contract is signed.

Please call anytime with questions or concerns!

Karen M. Patterson, P.C,, Attorney at Law

2400 Ravine Way, Suite 200 | Glenview, Illinois 60025
C: (847)226-7818 | O:(847) 724-5150 | Karen@Glenviewlaw.net
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= EXCEEDING QUALITY AND
G E BUDGET EXPECTATIONS

MYNORTHVILLAGE.COM | 866-667-8414

MULTI-FAMILY/HOA FIRE/WATER RESTORATION

CLAIMS
EMERGENCY MAINTENANCE SERVICES PROPERTY SECURITY
BUILDING REPAIRS INVENTORY
CAPITAL IMPROVEMENT PROJECTS REMEDIATION

FULL RESTORATION

RESIDENTAL BASEMENT/FOUNDATION
ADDITIONS BASEMENT WATERPROOFING
INTERIOR RENOVATION EXCAVATION

UNDERPINNING

COMMERCIAL

TENANT BUILD OUTS

NEW FACILITY BUILDS

INDUSTRIAL MAINTENANCE AND RESTORATION
EMERGENCY MAINTENANCE SERVICES




PREFERRED PARTNERS

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

ADVERTISING/PRINT/
SOCIAL MEDIA
Rarecurve

Seth Price

(816) 728-6895
Rarecurve.com

ATTORNEY
Chang Legal, LLC
David Chang
(847) 907-4971
Changlegal.com

Floss Law, LLC
Bob Floss

(224) 326-2903
FlossLaw.com

Jeffrey S. Marks Real
Estate Attorney

(312) 208-7340
ThelLouboutinLawyer.Com

Karen M. Patterson, P.C.
(847) 724-5150
KarenPattersonPC.com

Law Office Of
Judy K Maldonado
Judy Maldonado
(773) 895-5045
www.jkmlaw.com

Lincoln Street Law P.C.
Kathy O’Malley
(847) 912-7250
LincolnStreetLaw.com

Nemani Law
(312) 646-4434
NemaniLaw.com
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The David Frank Law Group
(773) 255-6499
TheDavidFrankLawGroup.com

BUILDER

A Perry Homes
Tony Perry

(847) 549-0668
APerryHomes.com

ICON Building Group
Charlie Murphy

(815) 715-2536
ICON-Group.com ;
IBGREModel.com

Middlefork, LLC
Andrew Bowyer

(312) 560-3969
MiddleForkLuxury.com

BUILDER/DEVELOPER
ClearPath Chicago

James Nesbitt

(223) 733-8010
www.ClearPathChicago.com

CHIROPRACTIC CARE
Atlas Upper

Cervical Chiropractic
Alex Halstead

(847) 920-4506
AtlasUCC.com

CLOSING GIFTS

Cutco Closing Gifts / Cut
Above Gifts

(312) 899-6085
CutAboveGifts.com

CPA SERVICES

Dam, Snell, & Taverine, LTD.
Barbara Harpold

(847) 367-4448
www.dstcpa.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

DESIGN & HOME STAGING
M Design, LLC

Andrew Bowyer

(312) 560-3969
MDesign.house

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING

Iskalis Flooring Group
John Iskalis

(847) 456-2426

FOOD

My Charcuterie

Liz Turnbaugh
(847) 343-1002
MyCharcuterie.com

HOME IMPROVEMENT
The ABL Group

George Markoustas
(847) 579-1600
theABLgroup.com

HOME INSPECTION
Dunsing Inspections
Jamie Dunsing

(847) 367-0782
Dunsing.com

HOME WARRANTY

Home Warranty of America
Kim Basaillon

(847) 212-8635
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance -
Boggs Agency

Kevin Boggs

(630) 365-7248
Goosehead.com

State Farm
(847) 395-1321
ChadArnoldinsurance.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

JUNK REMOVAL
Junk Remedy
Nick DeGiulio
(877) 722-5865
JunkRemedy.com

MOLD REMEDIATION
Green Home Solutions
Erik Sager

(860) 919-5538
GreenHomeSolutions.com

MORTGAGE / LENDER
Citizens One

Mark Johnson

(312) 777-3649
lo.citizensone.com/il/
chicago/mark-johnson

Cross Country Mortgage -
Tammy Maranto

(630) 291-1476
CrossCountryMortgage.com

Draper & Kramer

Mortgage Corp.

Cathy Schneider

(847) 239-7830
DKMortgage.com/Schneider

Forum Mortgage Bancorp
Bill Vasilopoulos

(773) 774-9040
ForumMtg.com

Guaranteed Rate

- Brian Jessen

(847) 712-0830
Rate.com/BrianJessen

Guaranteed Rate - RJ Dolan
(847) 922-5884
Rate.com

Guaranteed Rate - The Alex
Filin Team
(847) 732-8913

Key Mortgage Services, Inc
- Lauren Marks

(847) 910-5988
MyKeyMortgage.com/
Lauren-Marks/

Loan Depot - John Noyes
(312) 319-9833
LoanDepot.com/JNoyes

Loan Depot - TJ Lynch
(773) 732-6843
LoanDepot.com/TJLynch

Molitor Financial Group, LLC
- Brett Hines

(773) 275-3100
MolitorFinancialGroup.com

Wintrust Mortgage

Susan Seeberg

(847) 418-2825
SusanSeeberglLoans.com

MOVING SERVICES
Doorage

Sean Sandona

(833) 366-7243
Doorage.com

We will help you with a smooth and

In and Out Moving & Storage
Diana Azirkam

(773) 463-0874
InNAndOutMoving.com

PAINTING

DiVinci Painters Inc
Jim Berardi

(847) 266-1295
DiVinciPainters.com

PAPER BOUTIQUE
Paper To Party
Linda Crown

(847) 903-2148
PaperToParty.com

PEST SOLUTIONS
Rose Pest Solutions
(800) 468-7378
RosePestControl.com

PHOTOGRAPHY

Conerstone Photography
Laura Humpa

(630) 205-5033
CornerstonePhotography.com

REMODEL & DESIGN
Refresh

Michelle Morris

(847) 549-0668
Refresh2Sell.com

REMODELING (HOME)
North Village Companies
Sean Sandona

(866) 667-8414
MyNorthVillage.com

RESTAURANT
Bluegrass Restaurant
Jim Lederer

1636 Old Deerfield Road
Highland Park, IL 60025
(847) 831-0595

ROOFING

Etruscan Gutters & Roofing
Shaun Payne

(847) 926-0085
EtruscanRoofing.com

L.R. Gregory and Son
Jim Gregory

(847) 999-7297
LRGregory.com

SALON & SPA
Salon Oak & Spa @BarberTown
Georgia Zorba

(847) 998-0899
Salon-Oak-Spa.Business.Site

SOLAR ENERGY

Solterra Solar

Brandon Pratt

(360) 731-8955
GoSunrun.com/BrandonPratt

STAGING

Phoenix Rising Home Staging
(312) 450-8365
ChicagoStaging.com

TITLE COMPANY
Chicago Title

Dan Halperin

(847) 833-1430
CTCastleConnect.com

Euclid Title Services, LLC
Dean Argiris

(847) 996-9965
EuclidTitleServices.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

é-a!y \I'

transaction to close on your deal qumkly

KM

THE LAY OFFICE OF
ILDY K. MALDONADO

Give us a call today
847-379-7300

Judy K Maldonado
Attorney

Follow us on n

1800 Mations Dr., Suite 218,
Gurnee, L BO0O3

judy@jkmlaw.com

www jhkmlaw.com
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Don'’t pay for wasted space.

o I IRRARRARNARNE | [Sh=

Ready to create some space?

Storage = MOVIng = Rental Call us today at 833-366-7243 - doorage.com

"Doorage is the best concept ever! Not only are the staff and employees super nice,
they are extremely accommodating and friendly. | love the service and | would choose
@00 ra e this company for my storage any day. Not only is this extremely convenient, they offer
storage at your door more than just a storage unit. The service is incredible, the storage facilities are
beautiful, clean, and safe for personal belongings. And at any time if you need

Doorage is your new Chicago storage solution offering door-to-door storage rental and pickup services something from your storage unit, Doorage will deliver it to you! This is by far the best

throughout the metroi‘ggfsgﬁr::ai‘;‘;‘:xgsiﬁiiswfiggs \f‘i:::;ncé‘i\f\";‘fg‘;sﬁrggfr neighborhoods from way to store your stuff without having to do all the heavy lifting yourself."

- KELLEY P., W% %% % GOOGLE REVIEW



2 "~ a4 $2.5MILLION
d?. | ' DONATED THIS YEAR TO HELP
0N\ | £ END MODERN=-=DAY SLAVERY.

Did you know there are more victims held against their will today
than ever before? That's why The N2 Company - the company
behind this publication and 850+ others like it - is financially
committed to end human trafficking.

. FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
You've already had the Goosehead agents work directly :

/ with lenders and realtors to help . ‘ MONEY TO FREE 2 SLAVES FROM CAPTIVITY.
toughest job in the world. ] - » E

I'd : transactions close SmOOtle- The average Fortune 500 company donates about 1% of their profits
This is easy. Find a

‘ " to charity. The N2 Company donates 2.6% of their gross revenue.
community of former KEVIN BOGGS

b 4 Agency Owner
stay-at-home moms that : q License #:3000134505 Thanks to the businesses within these pages, our Area Directors, and

have successfully rejoined readers like you, we're able to break the chains of this horrible reality.

the workforce at N2. 630-365-7248 | kevin.boggs@goosehead.com

181 S Bloomingdale Rd Suite 104 | Bloomingdale, IL 60108 0 Visit n2gives.com to learn more about our fight.

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st

TAKE YOUR BUSINESS TO THE NEXT LEVEL

AND INCREASE LEADS WITH RARECURVE FOR REALTORS.

STEP UP YOUR LISTING GAME

‘ 2,000+ Clients and 10,000+
Successful Ad Campaigns

K The Same Ad Strategist Used
by Fortune 500 Companies

MORTGAGE EXPERTS W Made Affordable for Local .

Businesses and Top Producing
YOU CAN COLUNT ON Agents

Fastest Way to Establish Yourself
as The Premier Listing Agent in

Social media advertising is the
Morth Shore

most effective way to increase

leads and sell more homes.
s5U5AN SEEBERG

DIRECT: B4T7.418. 2815

o s N
n2co.com/opportunities i : ' 3 &r i3 f' ‘.

" s [l e . ._ 4N  RARECURVE FOR REALTORS
NtiTeicn SETH PRICE, MARKETING STRATEGIST | 816.728.6898 | SETHa@RARECURVE.COM
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=
‘Creative mortga i
where experience counts!

=

« Your go-to for North Shore Mortgages.
+ In house jumbo and conforming underwriting.
- Available 7 days a week.

RJ Dolan
VP of Mortgage Lending

O: (773) 516-6364 C: (847) 922-5884
Rate.com/RJDolan

RJ.Dolan(@rate.com
3940 N.Ravenswood, Chicago, IL 60613

Not alf applicants will be approved for Kinancing, Receipt of application dees not represent an approval for financing or interest rate guaraniee. Restrictions may apply, contact
Guaranteed Rate for current rates and for mare information.

@EHUH HOUSING LENDER &) Dolan NMLS 1D # 205840; IL - 031.005837 3, VA - MLO-42895VA
NMLS 1D #2611 [Natlonwide Mortgage Licensing System www.nmlsconsumeraccess.org) = IL - Residential Mortgage Licensee - |DFPR, 122 South Michigan Avenue, Suite 1900,

Chicago, IWinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave,, Chicaga, IL 60613 #MB.0005932 « VA - Guaranteed Rate, Inc. - Licensed by Virginia State Corporation Commission,

License # MC-3769

ge solutions

the most

publisher’s note

Many of you may not know that before I began my
third career as a small business owner of North
Shore Real Producers, I was a 10-year professional
soccer player playing with some lower-level clubs
in the Chicago-land area before I got my big break
with the Chicago Fire in 1998 after the team I was
playing with played a game against the Fire and
they called me up to play for them for the remain-

der of the 98’ season and a bit into the 99’ season.

After I retired from my soccer career, I was
thirty-three years old and began serving the local
church working with students. I served the local
church for fifteen years before I began working
with top realtors in the North Shore and the local

businesses they referred to me.

I share that with you to say that two of the greatest
gifts I've ever been given were tenacity and passion.
Both of these gifts have been strengthened and
honed through my soccer and serving opportuni-
ties. While I believe these gifts have been given to
me by God, I can’t help but be reminded about the
gifts that will be exchanged with my family this

Christmas season.

Growing up, I was taught that God gave all man-
kind a precious gift, His Son, Jesus the Christ.
During this wonderful season of celebration with
family and friends, my hope and prayer are that
you too embrace what is most meaningful for you

and your family.

Owner/Publisher

North Shore Real Producers
“5 Jjason.acres
@RealProducersMag.com

EMANI
LAW, LLC

Business Law | Commercial Real Estate
Estate Planning | Residential Closings

North Shore Real Producers - 17



MORTGAGE™

SET
YOUR

- DESIGN
\_ABLaze

Store & Design Center located jnss
Downtown Highwood = 28

The ABL Group offers everything you needh
enhance ond npeye ?Mhﬁm w1 Tammy Maranto | SVP of Mortgage Lending

. = NMLS #224415 | 2936 West Belmont Ave Chicago, IL 60618

J » (630) 291-1476 | tammy.maranto@myccmortgage.com
— crosscountymortgage.com

DESIGH | BUILD | DECORAITE | MAINTAIN
(.E? -1_‘-3_;}'&{)

257 Waukegan Ave Highwood
B47.579.1600 | theABLgroup.com

18 - December 2021

@"} GROSSGOUNTRY

The Options And Advice Your Buyers Need.

The Service You Both Deserve.
Work with a lender you can count on and partner with me today!

Come visit
us in our
beautifully
renovated
flooring
showrooms
and see why;,
for three
generations,
Iskalis has
been creating
something

exceptional.

Gurnee

(847) 6627900
Evanston
{847)475:1190

Vi 12

This winter, discover how Cutco

Di+~monds
aren't
the only gift

that lasts
forever. ..

Closing Gifts can help you build
relationships through the power of
thoughtful gift-giving.

¥ Custom engraving with your logo & contact info

v Creates top of mind awareness for your business

v 100% tax deductible*®

v Generates a lifetime of impressions and
only needs to be given once!

v Potential referral opportunity

#n American made since 1949
*consulf Wour CPA

cut ksovE
ErifLs

CutAboveGifts @ gmail.com

(312) 899-6085 | CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

“'0 CUTCO

CLOSING GIFTS



legacy of legends

Written by Laura Zickert

A melody is where each note works
together to create music that is sat-
isfying and cohesive. Each note plays
arole, and each note has a purpose.
Allyn Rawling is an expert realtor in
the North Shore who has perfected
the melody of real estate. Each note is
a perspective and fine-tuned process
that has created a satisfying and
cohesive experience for both buyers
and sellers. From market knowledge
to her love for people, Allyn has made
an imprint on the North Shore and

truly is impacting her community.

When asking Allyn where she grew
up, she replied, “What year? I lived
in so many places before Chicago! I
attended three different high schools
as we moved from Wyoming to South
Dakota and finally to Springfield.
Moving so often really teaches you
how to get along with people you
don’t know very well.” She attended
Ohio State University where she
studied English literature. After col-
lege she says, “I danced with the idea
of being a professional flute musi-
cian, I tried out theater, and I even
worked some retail.” She decided

to shift to a different career path

20 - December 2021

and landed at an advertising agency
in Chicago. There she learned a lot
about administration and market
research, which taught her a lot of
knowledge she still uses today. A
long commute from Evanston mixed
with wanting to be closer to home
and be there for her family, she got
anudge from a friend and decided to

pursue real estate.

In 1987, she received her license and
started at a “mom and pop real estate
office” in Evanston called Mitchell
Brothers where she stayed for six
years. The company has been around
since 1903, but after the recession,
received a buyout. Allyn moved to
Coldwell Banker for 18 years before
moving to Rubloff for four years
where they were ultimately bought
out by Berkshire Hathaway. Allyn
finally landed at @properties where
she has grown her business and

planted deep roots.

Allyn’s career has been filled with
incredible experiences, life les-
sons, and people. Her knowledge

is extremely extensive, and she is
filled with a true passion for the real

estate industry.

She says, “Right now, I want to help
young agents figure out how to do this
in a way that works for them. It’s so
hard to get going, and so I want to be
there to help.” Allyn often teaches
real estate classes at her office and

is very invested in helping upcoming
realtors find who they are and the
tools to be successful. Her biggest

set of advice has always been, “Find

a mentor or group for accountability
and stick with them!” Early in her
career, Allyn joined an accountability
group through Floyd Wickman. She
says, “They have done many training
sessions, and I still meet with a group

of seven people every Friday at 7 am.

I thrive on accountability!”

Real estate has also been a way for
Allyn to connect with her children.
She has two kids who grew up in real
estate and now one is a mortgage bro-
ker and the other works for Coldwell
Banker Corporate. Both live in the
area and Allyn has been very inten-
tional about always putting family
first. When she is not working, you
can find her continuing her melodies
within singing groups. She has been

a part of the Chicago Master Singers,
where she once toured with them to
France. At one point she belonged to
three singing groups and was prac-
ticing three evenings a week. She is

a huge fan of the Chicago Symphony
Orchestra (CSO) and the Lyric Opera.
“I just grew up with classical music

and absolutely love it,” says Allyn.

Although Allyn has received many

awards, she says, “The real reward has

The real reward has
been finding lifelong friends
through real estate.

been finding lifelong friends through
real estate.” Her passion for people

is evident and she is excited about
continuing to help clients transition
into new chapters. She says, “I love
being able to get people into a home.
People often buying their first home
think they are going to make a mistake,
and so I want to be there to help guide
them every step of the way.”

Just as one would listen to a style

of music because they love it, one
should only pursue a career if they
truly love it. She says, “If you love
what you do, then it truly will never
feel like work.” Allyn is leaving a
legacy as a realtor who has found the
melody to real estate and is helping

others do the same.

North Shore Real Producers - 21
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ATLAS

UPPER CERVICAL CHIROPRACTIC

For a limited time, we are
offering new patient
exams for $97

Patient exams normally $240

ALEX HALSTEAD, D.C.

402 Linden Ave, Wilmette, IL o info@atlasucc.com e www.atlasucc.com
Call us today to schedule your visit! 847-920-4506
Follow us on B3@ @atlasucchiro for updates

about ﬁowenng
, solar?

homes can save money
with no upfront costs,
earn $1000 for every
referral that goes
solar!

EVENT PLANNING

Personal Touch
Coordination

Full

Partial
Wording
Calligraphy
Theme Party Book
Printing

Thermography

Flat

Letterpress
Quick Turnaround

LET'S CHAT TODAY!
Brandon Pratt

solterrasun.com

Brandonpratt@solterrasun.com @

) - \ g R ' WES papertoparty@comecast.net
N L L T4 = i

vivint.Solor

A& Bueion CORIPSANY

papertoparty.com

LET US HELP YOU MAKE YOUR REAL ESTATE
TRANSACTION A DONE DEAL THIS HOLIDAY SEASON!

Euclid Title Services, LLC is a full-service title and real estate settlement provider.

At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the closing process a smooth one.

Our experienced staff has handled thousands of closings so whether you're buying, selling, or refinancing, We can help!

Euclid Title Services, LLC

1590 S. Milwaukee Ave., Suite 215 | Libertyville, IL 60048
Office: 847-996-9965 | Cell: 847-902-9339
Verra Rudolfi | verra@euclidtitleservices.com

EUCLID
TITLE SERVICES, uc

Experience Matters

+ Guided On-Time Closings
Ovel" 20 « Expert Advice and Market Knowledge
Years Of

* Mortgage Financing Strategies
+ Satisfied Homeowners

Working with an experienced mortgage professional can make all
the difference when it comes to closing your loan successfully.

Contact me today to discover loanDepot’s
wide spectrum of home loans!

<\ Loan Consultant | NMLS #214555
JOhn (312) 319-9833 Direct
(773) 213-1339 Cell
No es jnoyes@loanDepot.com
y www.loanDepot.com/jnoyes

213 W Institute Pl Ste 210, Chicago, IL 60610 | loanDepot.com, LLC @
NMLS ID 174457. Licensed by the IL Department Financial & Professional Regulation.

For licensing information, go to:www.nmisconsumeraccess.org.. (020921 440306)  53%saoisns

North Shore Real Producers -
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‘LR Gregory and Son is my go to company for .
_ ! everything HVAC! Jim Gregory does great work d Igapu b
Irgregory.com 1+ N and his service team is thorough and efficient.

I've done my homework and their pricing is by far
the best I've found. Great work!!"

- Russell A.

Our team of specialists are ready to assist you. O N Yo U R P H o N E

= For nearly 70 years, graciously serving
Chicago’s North Shore communities.

= Fully Licensed and Insured
24/7 Emergency Service

NORTH SHORE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

= Your Local HVAC, Roofing, and Plumbing Experts

Iﬂaggfa:gfdﬁ?ﬁaf QICK OF JUW ﬂ,
N WE'VE GOT THE REMEDY’ _ w15
y; @ ., - i ‘

Kenfa! & Esfafe ﬂlean Outs

/ JUNKREMEDY.COM « 877-722-JUNK

Free Estimates » Up-Front Pricing = Licensed, Bonded & Insured  (S865)

<

—aT

LA l
EXPERTS IN REAIE_S_T-'ATE ' With over 20 years specializing in real estate
accounting and tax strategies, our team of experts :
TF\XES & (_( OUNTING _.“ e PSR Download Our Mobile App

can guide you in achieving maximum return and

erowth for your business. From commercial and Go to App Store
residential developers, to agents and investors, we Download DigaPub
Choose lllinois

understand the complexities of your business.
: Choose North Shore Real Producers

No doubt, it’s a badge of honor to hold the printed version of the North Shore Real Producers
magazine in your hands. But if you want all the issues wherever you go, download our mobile

HEChtl]lall Gl'ﬁllp app, and take them with you. Search DigaPub wherever you download apps, and choose lllinois

Exceptional CPA services for — North Shore Real Producers. There you can share your feature stories to Facebook as well!
small businesses with big plans

L4 Dorvemiload on the GETITON
. App Store P> Google Play

™ 847.256.3100
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moving and storage

DO YOU HAVE CLIENTS
MOVING TO OR FROM
CHICAGO THIS SEASON?

PARTNER WITH US FOR A
TOP-KNOTCH MOVING EXPERIENCE!

Fully Licensed & Insured
Years of Proven Reputation
Free Local On-Site Estimates

1830 N Kostner Ave, Chicago, IL 60639
(773) 463-0874

inandoutmovingusa.com * Reservations@inandoutmoving.com

h KEY MORTGAGE
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and now Tnsidel

Highly responsive.
Extremely knowledgeable.
Always professional.

That's how 've buill my business over the last

a4 vears and it's how I will Lreat yours,

1636 Old Deerfield Road, Highland Park
847-831- 0595 www.bluegrasshp.com
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The best bay tn town. Bar none. =1 o g o
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Create your Sanctuary
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Top
Realtor

P> featured agent

Article written by Laura Zickert

Obstacles come our way in life, but
what matters most is how we respond
and what next steps we take. Lena
Bondar is a successful real estate
agent in the North Shore who has
displayed incredible amounts of
determination and dedication to every
part of her journey. She has used all
her experiences to help her grow and
be better versions of herself along

the way. She is setting an example of
someone who truly has gone above

and beyond during adversity.

Lena was born and raised in Ukraine
during the Soviet Union. She gradu-
ated from college in 1985 and went
into the management and hospitality
business. She pursued becoming

a manager in food sales and was

responsible for supplying college

28 - December 2021
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for people like me, especially
during the start of their journey.
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campuses’ food courts with all prod- me, especially during the start of their =~ managing brokers and fellow agents. H# —
ucts needed to feed students. “It was journey.” In 2003 she received herreal  Ilearned so much from them and l'lﬁ S— -t
a time when Ukraine was a part of the  estate license and got her managing every one of them contributed to my =# ! —
socialist country. We didn’t have free ~ broker’s license in 2004. She started success in their own way,” said Lena. :ﬁ P
markets and all resources were dis- with Koenig & Strey Glenview’s office. ~ With 17 years of experience, Lena ‘ﬁ _—
tributed by the government. My job She says, “Many people told me to has acquired an incredible quantity ## —d
was difficult, and I had to be creative start at a Russian-speaking agency, of awards. However, no matter what ﬁ {
and think outside of the box to find that no one will do business with me, recognition she has received, she has ¢
solutions. This gave me experiencein  but I like the challenge and I believe stayed extremely humble and true to / "
problem-solving and people skills.” if you know what you are doing and herself. Some of her top awards have é
work hard for the best interest of your ~ been the Road to Rolex Award and ..ﬂ:,. - "
Tk
In 1997, Lena came to the United clients, people will give your business NASBAR’s top 5% by residential sales —
—
States. “My family was fortunate tobe  and referrals. volume in 2020. B

able to escape from the Soviet Union.
It was hard to leave everything behind
and start a new life from scratch.
Learning a new language, skills, jobs,
and more were many challenges 1

had to face,” said Lena. She started

working at a beauty shop and enjoyed way I marketed his properties. From Ty
the atmosphere because of the time there I started working with a few a8
she spent with people. “However, more builders and now work with L B

I missed navigating challenges and several. She says, “I am proud that il

problem-solving.” During her time in
transition to the United States, she
had a poor first-time home buying
experience. She says, “I wanted to

provide better service for people like
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Lena started working with first-time
home buyers and now works with
buyers, sellers, developers, and inves-
tors. She says, “One builder referred

me to another because he liked the

I have sold the largest residence in
Deerfield. It was a challenge!”

Lena was very fortunate to work with

industry leaders and to learn from her




Lena has had to step up in many ways
and is thankful for the opportunities
she has been entrusted with to help
her family. From helping with her
husband’s business to helping her mom
as a caregiver when she was diag-
nosed with dementia, Lena continues
to demonstrate a humble and selfless
heart. Although there have been many
challenges in Lena’s life, that has not
stopped her from moving forward. She
is determined and resilient to all obsta-

cles that come her way.
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Lena is married with two children
(Oleg and James). Oleg is a cloud
engineer and lives in California.
James is a junior at the University

of Boulder, Colorado. She says “I am
thankful they both live in beautiful
places to visit! When we get together,
we enjoy hiking, skiing, and cooking
together.” Lena’s husband is a restau-
rant owner on the North Shore. When
Lena is not working, she can be found
reading. She says, “I love the early
books of John Grisham and books by

Richard Bach.” Lena also enjoys activ-
ities like playing chess, yoga, painting,
knitting, walking with her English
bulldog, Viva. One of her favorite
quotes has been from Maya Angelou,
who says, “I have learned that you
shouldn’t go through life with a catch-
er’s mitt on both hands: you need to
be able to throw something back.” In
every area of Lena’s life, she is con-
tinually working to contribute back

to the world and inspire others. As a

result, she is not only moving forward

but also helping others do the same.

Lena says, “Purchase or sale, there’s
always someone’s life story involved.
I am passionate about being a part

of my clients’ lives. I am not just a
salesperson; I am a friend and confi-
dant.” She is true to her words, loyal,
and filled with incredible amounts

of experience. She holds fast to the
saying, “nothing will work unless you
do.” Her work ethic inspires many
and truly has set her apart within her
industry. Her market knowledge is
unsurpassed, and she continues to be
a leader within the North Shore real
estate industry. We have no doubt she
will keep moving forward and con-

tinue to inspire others to do the same.

()
Our Suite of Services:
Residential & Commercial Inspection,

Sewer Survey, Radon Test, Thermal Imagmg,
EIFS/Drythg Fireplace Chlmney Scan.

GIVE US A CALL: 847.367.0782

Customer Service:

From the first phone call, to questions you
may have after your report is delivered,
excellent customer service is our speC|aIty

SCHEDULE: 24/7 Online — www.Dunsing.com

Agent Education:

We offer Webinars for real estate
professionals. Details? Visit https://
www.dunsing.com/training-center

ATTORNEYS

Refer your
clients to us for
a smooth real
estate transaction
from contract
to close.

1.

CHANG LEGALLLC

AT L AW

ﬂﬁ David Chang, ATTORNEY AT LAW

a2 15+ Years of Experience with
Real Estate Matters in Chicagoland.

847.907.4971| changlegal.com | david@changlegal.com
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THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY T T i
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

MAKE THE BEST
FIRST IMPRESSION

BLAIR CROWN
=S i

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM

CONTRACT
TO CLOSE

We give our clients
individualized service.

JEFFREY S. MARKS

Real Estate Attorney
312.208.7340 | jmarks@bussepc.com

MORTGAGE BROKER
& JUMBO LOAN EXPERT

&M

TOP 100

BRETT HINES
VP of Mortgage Lending

C: 937.286.9618

L ¥
BrettH@MolitorFinancial.com L 3
NMLS# 1643575 s a8
WINTER SPECIAL :
Flat Fee ‘”/ :
Residential Closings "A

BUY OR SELL - $400

www.louboutinlawyer.com
27 North Wacker Drive, Suite 446 ¢ Chicago, IL 60606
3350 Salt Creek Lane, Suite 105 ¢ Arlington Heights, IL 60005
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MOLITOR FINANCIAL GROUP
Residential Mortgages

MolitorFinancialGroup.com
CONVENTIONAL ¢ JUMBO ¢ FHA ¢ VA « RENOVATION ¢ REFINANCE

@ 773.275.3100. NMLS# 227034. 4619 N Ravenswood Ave., Suite 300, Chicago, IL 60640. lllinois Residential Mortgage Licensee.
e Rates, prices and programs are subject to change and the market conditions. All borrowers information is kept confidential and have
the ability to apply for a mortgage loan. Rankings provided by AIME for 2019 - aimegroup.com/broker-rankings/results.

INFO@VISUALFILMWORKS
(872) 356-8135

VEWREALESTATE.COM
”~
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LA, Marina Carney
~ Andy Mrowiec

GGL GROUP AT COMPASS

There’s a reason why Brian Jessen
IS the best in the North Shore.

When

WITH JUST A FEW EASY CLICKS, Experience
THE BRIAN JESSEN AND HIS MORTGAGE LENDING TEAM Excellence
WILL FIND THE PERFECT LOAN FOR YOU! Collide

Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate
guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more information.

Work with a mortgage expert you can count on—contact us today!

Brian Jessen Let's get started L

Senior Vice President of Mortgage Lendin O: (847) 943-2169 C: (847) 712-0830
'S Pfingsten Rd , Ste 124 ' '

Deerfield, IL 60015 Rate.com/BrianJessen
brian(@rate.com

o
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Oversight, Division of Corporations under the California Residential Mortgage Lending Act Lic #4130699 GA - Residential Mortgage Licensee #20973 - 3940 N. Ravenswood Ave., Chicago, IL 60613 IA - Lic #2005-0132 IL - Residential Mortgage Licensee -
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Article written by Laura Zickert

tOp prOdUCel’S Photography by Laura Humpa //

Cornerstone Photography

Marina Carney and Andy Mrowiec are realtors
who have reached the next level. Together,
they are a thriving team impacting the North
Shore with their experience and market

knowledge. As a result, they are providing

excellent customer service and helping the
North Shore community navigate the real estate market with
strategy and confidence. “Collaboration is the key to our suc-
cess,” said Marina. “As a partnership, we have always been pas-
sionate about finding the right home for our clients and finding

the perfect fit for their needs and objectives.”

Marina was born in Denver, Co, but within the first year, her
parents, who were Lake Forest natives, moved to Lake Bluff
and finally back to Lake Forest. She attended Lake Forest
Country Day, Woodlands Academy of the Sacred Heart, and
the University of Utah and graduated in 1980 with a degree in
history. She started her career working for a start-up company

focused on defibrillation electrodes. The company, R-2, was
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the first in the world to replace paddles. “Then

T had three children and after my youngest was

2, I decided to go into real estate,” said Marina.

“It provided me with the most flexibility as my
husband, at the time, had lost his job in the market
crash of 1987.

Marina received her real estate license in 1991

and started at Baird and Warner in Lake Forest.
She was there for 10 years and in 2001 moved to
Griffith, Grant, and Lackie, now Compass. With 30
years of experience, Marina stands with experi-
ence and excellence. She says, “I was fortunate
enough to have a builder early in his career show
me how houses are constructed and how to look
at a home as a blank canvas. This experience was
invaluable to being able to help clients see a home’s
potential.” Shortly after receiving her real estate

license, Marina said, “My first husband had an

aneurysm, which propelled me into making this a
full-time career. Having to balance his limitations
and a young family at the same time allowed me to
incorporate Andy Mrowiec as my business partner
nearly 25 years ago. Truly that decision has been

the absolute key to my success.”

Andy attended Millikin
University. “I had the opportu- —

know each other. We were at different points in our
career and realized we could form a partnership
and help each other,” said Andy. “We have been
together since 1999 and it’s been an incredible jour-
ney.” Marina and Andy both display an incredible
work ethic and moral compass. Together, they bring
to the table both experience and excellence. As a
result, they are giving clients

a more refined journey of both

nity to study abroad in Spain

and it was amazing,” said Andy.

buying and selling.

After graduating, Andy worked
at an Insurance Brokerage.

Meanwhile, his brothers were

I feel so strongly about
homeownership. It’s good
for communities, families,

“I feel so strongly about
homeownership. It’s good for

communities, families, and

at the Mercantile Exchange in and individuals.

Chicago. They invited Andy to
join them in their career and

Andy spent the next 10 years

there. “I liked my career, but I

individuals. The ability to buy
and hold an asset like real
estate has long-term gains,”

said Andy. “Marina is an

awesome business partner and

didn’t love it. My parents were
both residential real estate
agents and I always had an interest in real estate.
I decided to pursue it for myself and received my
license in 1998,” said Andy.

He started at Baird and Warner, where he met

Marina. “We had a transaction where we got to

a hard worker. She is strong,
connected, passionate, and
compassionate. Our teamwork has been suc-
cessful because we let each other be who we are
while also unanimously always having the clients’
interests at heart.” Although they work extremely
hard, they understand the importance of having a

good work and life balance.

North Shore Real Producers -
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~ | Andy and I are true partners, and we share
everything, which I believe only increases our

enjoyment of our work, and our productivity,

T

Marina is married to her husband, Jim Puryear, a retired captain ~ owns her own practice in Lake Bluff. “We both
for the Reno Fire Department. She has three grown children and have a lot of face time with clients, so when we
five grown stepchildren, and they are preparing to welcome the aren’t working, we enjoy time at home. We enjoy

11th grandchild this year. Being together is such a joy to Marina. being with our kids and spending time together as

“We all like being in the West and
being outdoors,” said Marina. The
West holds a special place in Marina’s
heart, until 2014, she managed the
family 6,000-acre cattle ranch in
Wyoming. She says, “I am a cowgirl
at heart!” Outside of the business,
she says, “I like to fly fish when I can!
Golf and hunting are also activities

I enjoy.” Marina is currently the
president of Elawa Farm Foundation,
currently serves as vice president

of the Lake Forest Garden Club, is a
sustaining member of Northwestern
Medicine Lake Forest Hospital
‘Women’s Board, and serves as
co-chair of the sustainability commit-
tee for the Village of Lake Bluff and
the luxury council for NSBAR.

Andy lives in Lake Forest and is very family-focused. He and his

wife have three children. His wife is a local veterinarian who
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homebodies. Additionally, we belong
to Christ Church in Lake Forest and
are thankful for our community
there,” said Andy. Their family also
has a summer cottage in southwest
Michigan where they enjoy jet-skiing
and paddleboarding.

Across the North Shore, Marina and
Andy are known for their incredible
ability to help clients be successful

in their goals. Marina says, “Andy
and I are true partners, and we share
everything, which I believe only
increases our enjoyment of our work,
and our productivity, most of the time
this does not feel like a job!” Both

Marina and Andy are incredibly hard

workers who go above and beyond.

Their experience has collided with

excellence, and as a result, the North Shore real

estate market has reached a new level of success.
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§ 2 [ SALON OAK & SPA @ Berbertn

FULL SERVICE SALON AND SPA | MAKEUP | NAILS | SKIN CARE
FOR BRIDAL PARTY HAIR | BEST HAIR CUTTING AND COLOR | MEN AND KID CUTS

1055-569 Waukegan Rd. | Glenview, IL 60025 | salonoakandspa.com Follow Us On

Call fo schedule an mer 847-998-0899 | K
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Get great service &

e ﬁx?h&- 7 Boulter!

great rates.

Indoor Alr Quality Experts

Meld, Odor & Disinfection Services

Attention Realtors!

Chad Arnold, Agent You know I'm always here

Have you had your Indoor Air L et with Good Neighbor service.
Quality Assessment completed? Bus: 847-395-1321 But I'm also here with

chad.amold.uyiT@statefarmcom  SUrprisingly great rates for
everyone. Call me for a quote
to see how much you can
save. You might be surprised.

‘Nothing can break down a real estate deal faster than the
discovery of moid or odors within the property. Save the deal by
having Green Home Solutions provide an indoor air quality
assasment. We will clear up any mold problem quickly and
sffectively so that you can show the property knowing that your
clients are safe-guarded against harmful molds and other alrborne
SRR, Like a good neighbor,

Groon Home Solutions offers whole houss disinfection, mald and State F is th m

odor services that use EPA-Registered products which make sura el AL L

the buyer's new home is virus free from the day that they move in. S 4 :m‘l;: e MabeNemty

State Farm

o StateFarm

BOO-SOLUTIONS / GreenHomeSolutions.com
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28l FORUM MORTGAG E BANCORP

= L Am Hlimiis Residential Mongage Lic

Your clients long for
the ideal home...

we'll provide the
foundation.

Our mortgage
financing provides
a strong financial
foundation for the
home your clients
dream of.

www.forummtg.com | (773) 774-9040
7221 W Touhy Ave. Chicago, IL 60631

Forum Mortgage Bancorp is regulated by: State of [linois Department af Financial and Professional Regulations, Division of Banking

100 W, Randolph 5t., 9th Floor, Chicage, IL 60601 | (312) 793-3000 | www.idfpr.com NMLS # 143978 License # MB.0004433

p rovzdes a smooth closing from
0 clv Give us a call today!

Attorﬁkéy at Law_

CONTACT US: Office: 847-864-7770 | Mobile: 847-912-7250 * <
LincolnStreetLaw.com | komalley@lincolnstreetlaw.com :
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rising star

Article written by Laura Zickert

When a car prepares to race on a
rack, you hear them say “3, 2, 1... go.”
However, there have been years of
planning, strategizing, and experience
that brought every racer to that point.
Mario Cordova, an expert real estate
agent in the North Shore, has used
everything that life has brought his
way to hit the gas pedal and pur-

sue his mission. He has spent years
growing personally, growing profes-
sionally, submerging himself into the
market, and learning from all that life

has put in front of him.

Mario’s family came as immigrants
and planted roots in the Chicagoland
area. He grew up in the Wheeling
area during his elementary school
years and later moved to Lincolnshire
where he attended Adlai Stevenson
High School. His time there during
high school was pivotal in his life

and made a huge impact on him.
Mario learned what hard work meant
from watching his parents. “My dad
worked in the landscaping business
and had many North Shore accounts.
We saw many million-dollar homes
and I became attracted to the prop-
erties within the North Shore,” he
said. Mario attended an automotive
technology program and began work-
ing in the automotive industry. At the
age of 22, he purchased an investment
property and flipped the home and got
his first taste of what the real estate

industry had to offer.

North Shore Real Producers - 45



While working at a trailer repair
shop, he had friends begin to encour-
age him to pursue real estate as a
career. In late 2017, he received his
license and said, “Once I started and
went all in, I never looked back!” He
started at ReMax and in 2020 transi-
tioned to eXp Realty. Although Mario
has always been invested in personal
development, he has found it even
more crucial now to continue growing
to be the best version of himself.

He says, “My personal mission is to
ensure that I bring honesty, dedica-
tion, and exceptional customer ser-
vice with every client’s best interest
at heart while having fun and being
grateful for the opportunity of being
of service in the field of real estate!”

66

while having fun and being
grateful for the opportunity
of being of service in the
field of real estate!

Mario is especially passionate about
helping first-time home buyers as
they approach the starting line. Mario
says, “If you are not passionate and
love what you do, then what is the
point? If you want to set clients up
for success, you must be all in and
committed even when the situation is
challenging to navigate. It has always
been worth it.” Mario is known for
creating genuine connections and
putting others first. “It’s all about

the people I serve. I understand that

46 - December 2021
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66

When we are home, we enjoy having deep conversations. Asking
genuinely, ‘How’s your day?’ has really brought us even closer.

buying a home is one of the biggest
investments people will take and I

take that seriously.”

People play a huge role in Mario’s
life. He has been married to his wife
for 23 years. Together, they have two
kids. His son (21) is a community ser-
vice officer and is making an incredi-
ble difference in the community. His
daughter (22) works in real estate
with him and has been growing at

an incredible pace in her role. Mario
says, “Family and time together are
so important. When we are home,
we enjoy having deep conversations.
Asking genuinely, ‘How’s your day?’

has really brought us even closer.

The roots of a strong family always

hold good communication.” Mario is

extremely proud of his kids. As a fam- ! - - — il
ily, they enjoy traveling together and ' ‘i‘ : : - / : / - / i -
; Y/ ; '] - —
recently visited Disney Land. ! s ( ’r /4 ‘T?— D A,
‘ 1 [/ [ | i} ’/ /4 / / / ,‘ bad’ -

WE LOOK FORWARD TO HELPING YOU TO A SUCCESSFUL 2022!

A

‘When Mario is not working, he is

often with family or reading. He

spends much time investing in grow-

ing as an individual and is excited

about the next steps in his career. He .
has been working to pursue in the ‘

luxury markets and is building a team.

Driven by RESULTS for
you and your client.

We are proud to have such an inspir- § -

ing and hardworking realtor support- _ o

ing the North Shore community. Start - = _ : 1200 Shermer Road, Suite 206 | Northbrook, IL 60062
your engines, Mario is ready to take £ ‘ ﬂOSSIaWC()m BOb ﬂosslawcom

you through the finish line. . _ B (0] b FlOSS I I | @

e \ ; Real Estate Attorney 224-326-2903
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FLEXIBLE SOLUTIONS

TO GIVEYOUR CLIENTS THE

CONFIDENCETO CLOSE

SSPECIaUZEINSEUSENPLOYEUDDITOWEIS
SGOMpLCatetdiNCOMEalCuLlationS
=EXceptionsforcustomioan StuctinesandincomesSeenanios;
=90% Einancing to%3 millionUnderdixedpAdjustablerandinteresuenty,
=ConstiuctioniandReNabEiNancing;
=B aNKAender;andSenvicel,

2% Citizens One

Home Loans”

VarKe onnson'

30an OfTICEratiGItiZens:
YPResidential& Constriiction Lending
NMLS#H 697403
Uttice-312777:3643
Mobile:/08.71

-J ERS
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GUTTERS & ROOFING

By referring us to your client, we can help improve their
home appearance and functionality for a faster sale.

Roofing and Gutter Services in the North Shore from

Evanston to Lake Bluff, IL
Call us today at 847-926-0085 ¢ etruscanroofing.com




Where Does The

Sun Always Shine

In Real Estate Today?

R

thoughts from top realtors

Written by Top Realtors Marlene Rubenstein and Dena Fox

What’s on the horizon for the real
estate market...the multiplication
in secondary markets! Let the sun

shine in!

We all know that a myriad of factors
have led to the strong, unique market
that we have been in recently. While
the secondary home market was
already a prevalent idea for many
luxury clients, this has skyrock-
eted in the last two years. Obvious
contributing factors are low mort-
gage rates, increased equity in their
primary residence, and lifestyle
shifts that the pandemic introduced
that have allowed people to work
remotely from anywhere! Why not
move somewhere warm and beauti-

ful! Paradise, here we come!

For Chicago and the North Shore
specifically, we have found our
clients asking over and over again

for help and assistance in Florida,
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which became our key secondary
market to target. As part of our
business plan in 2019, we added
team members with their licenses in
surrounding states such as Michigan
and Florida. We opened our own
brokerage(s) in the spring of 2020,
with our first location in Hallandale/
Sunny Isles/ Hollywood north to

Ft. Lauderdale, Florida on the east
coast and on the west coast in Naples
/ Bonita Springs, run by our col-
league and Rubenstein Fox Team
Member, Angela Graziano. Later this
fall, we will grow further south into
Miami with another one of our team,
Richard Arenibar, moving to meet

this growing need
To share some interesting data...

According to the USPS, Collier County
(Naples, Bonita Springs, Immokalee,
Marco Island, and more) is seeing the

second most change of permanent

addresses from Illinois, with an
increase of 19% from 2019 to 2020.

Prior to the pandemic, 20% of U.S.
adults whose jobs could be mostly
or entirely performed outside of

the office worked from home prior
to the pandemic, according to Pew
Research. That percentage has risen
to 70% in that same Pew Research

group during the pandemic.

Employees are returning to offices
now, but 54% of that Pew Research
respondent group said they’d like to
continue working from home after the
pandemic ends. This begs the ques-
tion, what is the future of the work-
place, and has this pandemic changed

how we view where one can work?

With the U.S. average mortgage
rate at 3% for a 30-year fixed loan
according to the S&P, it has become

a more attainable option for many

clients. The average rate has only
been this low one other time since
1971, in 2012, and while it has ticked
up slightly since earlier this year

- borrowing money is as cheap as
ever. This accessibility to money is
helping to make up the difference of
inflated home costs. Pair this with
the increased equity from appre-
ciated value in their homes, and own-
ers are evaluating cost of living; can
they seasonally live somewhere 3-6
months or longer? On average, indi-
viduals aged 55-64 have 37% equity
in their home which could be enough
to help them purchase their sec-

ond home. CAP rates in secondary
markets have held strong providing

investment opportunities.

In a recent analysis Advisor Smith
published in August of 2021, the
author took “a deep dive into the most
popular places in the U.S. to buy a
second home. He found the cities in
the U.S. that had the most second
homes on a per capita basis. These
cities were classified as seasonal
destinations, where a large percent-
age of the homes were occupied by

part-time or seasonal residents.”
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According to the study, Florida was
more than half the selections of the
top 15 cities chosen time later invite
them to take residency and downsize
or just sell their primary home. Top
of this list is Florida and the most
frequent response centers around the
fact that there is no state income tax,
as long as you live there in excess of

six months and at least one day!

Working remotely has given the
workforce pause in where they live
or spend the majority of their time. If
their situation allows them to not go
into the office for months at a time,
clients are seeking secondary homes
to live in and vacation since they
have the ability to work there as well
it creates more time to travel. This
has made traveling more attainable
and there is less interest in staying in
hotels. This past September (2021)
TSA measured traveler throughput
at 51,089,715 people, an increase of
234% compared to September 2020.
That is still 23.7% down from 2019
but that doesn’t measure the number
of people choosing to travel by car. In
short, people are lessening how work

defines where they live.

Our primary market here in the North
Shore and Chicago remains strong-
based and will continue to do so, but
we have sought to serve our clients’
needs by extending our reach. Finding
agents who will value your clients and
the relationship as well as you do can
be a difficult feat. The value of net-
working and creating spheres of influ-
ence in additional markets will create
an easier transition for your clients
and provide additional compensation
for your referral. Understanding your
clients and their preferred secondary
market, take a vacation to two or three
of them and create meaningful connec-
tions as a resource that you can then
pass along to your clients. The real
estate process in another state can be a
jarring experience for even those who
have bought multiple properties in a
state. Don’t let your clients fall prey to

the wild west of the unknown.

The articles online are endless to
identify and determine where to buy
a second home; an investment home
or a vacation home in Florida is often
within the top five destinations. New
York, Arizona, California, Florida,

and even Chicago make the list, too!
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A 20 years of residential
LI law expertise

%}; Seamlessly taking the baton
= from contract to closing

\} Fast, efficient,
\\ 7 days a week

responsiveness

David Frank

1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
thedavidfranklawgroup.com | david@frankesg.com

The David Frank
Law Group
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P» featured agent

Article written by Laura Zickert

Roni Nanini, a multi-million-dollar
real estate broker in the North Shore
year after year, is committed to
helping clients follow through beyond
the finish line. Nothing is too big or
too small for her to tackle. She is

an expert at guiding clients through
the home buying and selling process
with severe confidence. Her positive
energy, solution-driven mindset, and
commitment to helping others have
propelled her into a career that fits

her completely.

For Roni Nanini herself, home is

the North Shore. Born and raised in
Highland Park, Roni found “there’s no
place like home” and lives with her
family in Lake Forest. She has planted
her roots within her community and
has found that living where she sells
provides a unique advantage to be
able to connect with her clients. She
says, “To live in the area where you
sell gives you so many connections
that someone new to the area isn’t

going to have.”

=Having an

experienced
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Roni often responds to the high real
estate market demand with the phrase,
“Let’s get it done.” and she does just
that. She is not only determined, but
she is client success obsessed. She sets
the tone right off the bat to be fully
committed to the industry no matter
what comes towards the market. With
all that came to the real estate arena

in 2020, Roni never missed a beat and

continued to help clients
navigate the home buy-
ing and selling process
during the unprece-
dented times within the

real estate industry.

She doesn’t just know
about the North

Shore community;

T DNy,

she understands the community.
Therefore, when it comes to advice,
Roni is an expert at helping provide
the best service and the most cur-
rent market knowledge. “The market
heated up so fast last year that people
really needed a broker who could
keep pace with what was happen-
ing. Having an experienced broker

rooted in the community was more

important than ever.” Roni is known
for being a rock when challenges
come her way. Her ability to navigate
high-stress situations with a calm
demeanor has allowed clients to feel

more at ease and trust the process.

Roni has enjoyed being with @prop-
erties and is excited about where the

real estate industry and technology

are going. She is committed to a
long-term relationship with real
estate and with her clients. She has
built an incredible networking base
and has a Rolodex of connections
within the North Shore for services
that can benefit a home buyer or
seller. Whether it’s a painter, car-
penter, designer, or plumber, Roni

will have a go-to person in mind. “I
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love connecting people with a service
or experience that is right for them.

It not only makes their lives easier,
but it avoids extra stress. If you need
something, I can refer you to the
best,” she says. “Transition can be
intimidating to people, but it’s my job
to put them at ease and make things
go as smoothly as possible. By giving
clients quality recommendations, I am

able to set them up for success.”

Her energy and genuineness have
allowed people to feel an instant
connection with her. She says, “I have
always taken a ‘friend’ role with my
clients. I love that they feel comfort-
able coming to me with any questions
they might have, no matter what it is.”
Whether you need a loyal friend or a
loyal agent, Roni Nanini is available
for both. Roni loves spending time

with her family, friends, community,
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and clients. She is committed to those around her and is excited

about connecting with those in the community she has not met
yet. She says, “I love what I do, and I love making things easier

for my clients.” Are you ready to find firsthand, “getting it done?”
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Bordeaux Studio
* 1703 Darrow Avenue, Unit 2 Evanston , IL 60201
annette@bordeauxstudio.com
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TJ Lynch CALL US (847) 563-8273 | WWW.BORDEAUXSTUDIO.COM
NMLS #214491 f
Loan Consultant
(847) 504-4156 Office
(773) 732-6843 Cell
tilynch@loanDepot.com
www.loanDepot.com/tjlynch

loanOepot

PEST SOLUTIONS
The Answer Since 1860!
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partner spotlight

Article written by Lindsey Wells

Lynch

LoanDepot

Education & Efficiency

TJ sees what others don’t. Behind often forms friendships
each mortgage loan is a family or with his clients. He
individual with a story, and with never takes for granted
each story comes a vision wherein his role in helping them
purchasing a home or property is a with the biggest pur-
dream come true. One of the most chase they’ll ever make.
fulfilling aspects of TJ’s work is being

part of those stories. In the weeks Before getting into the

between pre-approval and closing, TJ ~ mortgage loan industry,

64 - December 2021




TJ was a floor trader for almost 10 years at the

Chicago Mercantile Exchange. When he journeyed
into mortgage lending in 2003, TJ set himself apart
by prioritizing borrower education. “When I began,
I gained the trust of many clients and referral
sources by educating them on what factors move
rates. This allows them to feel comfortable about
locking in the interest rate,” he said. “I go over
everything and stress that I am always available,
even before and after business hours. Most bor-
rowers are busy during the day, and their questions
come up at night. Also, everyone will have my cell

phone for direct contact.”
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Clients of TJ’s can rest assured knowing they have

the support of one of the country’s largest lenders.

loanDepot offers residential mortgage programs
for every need, including conventional loans,
adjustable-rate, fixed-rate, VA, Jumbo, and FHA.
“We also offer refinancing, whether we’re low-
ering the interest rate or taking equity out of the
property,” TJ added. loanDepot is traded publicly
on the NYSE.

With his 18 years of lending experience, TJ has
seen quite a few changes in the market. “Although

guidelines and verifications have become more

strict, I do believe it’s necessary, given
the housing crash, that no documen-
tation loans are created,” he said.
“These changes are an example of
why a trusted and licensed lender can
take all of the stress out of the home

buying process.”

TJ strives to provide the same supe-
rior level of service to his REALTOR®
partners, who have become a valuable
part of his professional circle. “My
Realtors are my friends; we create an
open and fun relationship that flows
into the chemistry,” TJ said. “Our jobs
can be very stressful, and it’s key that
we can lean on each other to provide

the best service.”

Not only do realtors who partner
with TJ have loyalty and a wealth

of knowledge at their disposal,

but they can also take advantage

of his quick and efficient process.
“Providing financing for a purchase
is an intimate relationship with the
buyer, given that you are discussing
their personal finances. When agents
are referring a lender(s), I only sell

myself and my team’s efficiency

because, in reality, most lenders in
our market are all competitive with

rates and fees,” TJ said.

“The key is education for them; I
always advise as if it were me in their
shoes. I want them to understand I am
there for them, and I want them to be

comfortable asking as many questions

as they have when they come up.”

Outside of work, when he has free time
to himself, TJ can usually be found on a
golf course or in the gym working out.
But, if he had it his way, TJ would spend
every waking moment with his three
awesome kids, Conor, 15, Nicholas,

12, and Eleni, 5 (5-and-a-half, if you

ask her). “As a single dad, they are my

world when they are with me,” TJ said.

For six years, TJ has actively
coached his two older boys’ travel-
ing ice hockey team, the Northbrook
Bluehawks. The princess of the pack,
Eleni, is starting her hockey career
this fall. When not on the ice, TJ and
the kids love to travel and stay active
outdoors—anything to keep them

away from screens, TJ added.

In the life of TJ Lynch, it’s all about bal-
ance. He’s a firm believer in not allow-
ing work to be all-consuming. “Being
great at your job is a commitment, but it
shouldn’t define you. I strive to be pres-
ent for my kids as well as my clients,”
TJ said. “It’s not always easy, but I am
the happiest when, at the end of the
day, I can lay my head down and know I
completed my two daily goals.”

'

North Shore Real Producers - 67



ALEXFILIN

SVP OF MORTGAGE LENDING

Hi, I'm Alex Filin. I've been calling the
Marth Shore area home since moving
te Skokie in 1992 | emigrated from
Russia (what is now Riga, Latvia). After

living in the city for almost 13 years, my

make our a
Share comrmuunity

When yvou work with me, I'm more
than just your lender - | truly value
the connections and relationships
| make with locals and real estate
agents like you

Whether wour clients are frst-tme
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LICENSED IN S STATES
CA, CO, FL, 1L, IN, KY, M, MN, & WI

*

100%: CUSTOMER SATISFACTION
5-5TAR GOOGLE REV|EWS*

(3]

#1JUMBO NON-BANK LENDER
GUARANTEED RATE™*

C: (847) 732-8913 | O:(773) 897-3896
afilin@rate.com | rate.com/afilin

@ alex.filin_guaranteedrate
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Happy Holidays
from Alex Filin
& Team!

Wishing vou and wvour family
and friends a very happy, safe,
]

and healthy holiday season this

December.
My team and | are still available

Monday through Sunday for any

of your lending needs!
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BUILDING GROUP

Your Home. Your Way.

CALLING ALL
REALTORS

Homes DO NEED updating post close
According to Trulia, the number of new homeowners that want
to remodel or renovate is up from 84% in 2018 to 20% in 2019,
The most commonly cited rooms homeowners plan to

remodel or renovate are kitchens (50%) and bathrooms (45%).

So, our question is... why shouldn't YOU

benefit from this?
Let's work together to grow your commissions by getting
credit for this additional spend!

Refer a new Icon home or remodel and get

your commission paid on the front end!*
*If your client signs a deal to build a new custom home or
remodel with lcon Building Group, you will be paid your full
commission on the 1st draw, not at the closing!

OUR COMMUNITIES

Majestic Pines, Indian Creek
Woodland Chase, Vemon Hilfs
Riviera Estates-Greggs Landing, Vernon Hills
Deerpath Farm, Meltawa

Hawthorn Place, Hawthorn Woods
Meadowood Estates, Kildeer
Woodleaf at Sanctuary Club, Kildeer
Elm Estates, Lincolnshire

Oak Knoll Woodlands, Lake Forest
Wimbledon Estates, Lake Biuff
Brighton Oaks, Lakewood

Icon builds homes that are 100% custom, whether in one
of its communities or on a lot we help your client find.

OhEOYODMH

www.icon-group.com | 847.773.1200 | info@icon-group.com
Building CUSTOM homes all over the North Shore since 2008!
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Phoenix Rising Home Staging has served the Chicagoland area for 13 years with our core value '
holding true of “Helping our clients sell their homes faster and for more money”.
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