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ELEVATE
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This winter, discover how Cutco D i . m 0 n d S

Closing Gifts can help you build

relationships through the power of O r e n ' .I.
thoughtful gift-giving.
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v Custom engraving with your logo & contact info th e 0 n |y g Ift

v Creates top of mind awareness for your business
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v Generates a lifetime of impressions and
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= American made since 1949
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CutAboveGifts @ gmail.com

DESIGN SCIENCE MAKES MAGIC [l CUT

Sell faster and for more money! Stage your vacant, occupied, and luxury homes with an
award-winning, experienced, professional team to help elevate your listing.
Call Chicagoland Home Staging today!

(312) 899-6085 | CutAboveGifts.com CLOSING GIFTS

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

815-577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM | WWW. CHICAGOLANDHOMESTAGING.COM
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Prager Moving handled my
personal move and I could not have
been happier. Prager is the only
moving company referral I give out
to my clients, family, and friends.

- Jennifer Drohan, kwInfinity

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing _/\
155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224

steveb@pragermoving.com Atlas.

Interstate Agent
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PREFERRED PARTNERS

ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

(630) 789-6833
HGLegal.com

Law Office of

Scott A. Brower

(630) 753-0008
BrowerLawOffice.com

Hawbecker & Garver, LLC

Law Office of

Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

Koshgarian Rug Cleaners
(630) 325-0243
KoshgarianRug
Cleaners.com

The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts/
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CONCRETE REPAIR
Raise-Rite Concrete Lifting
(630) 665-1345
RaiseRite.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

ESTATE SALES,
ORGANIZING & STAGING
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ReDesign Staging
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EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

FLOORING
Central Tile and Carpet
(630) 754-7877

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the DuPage Real Producers community!

HomeTeam

Inspection Service

(630) 200-3952
HomeTeam.com/DuPage

White Glove

Building Inspections

(630) 428-4555
WhiteGlovelnspections.com

HOME STAGING
& DESIGN
Chicagoland
Home Staging
(815) 577-2233
ChicagolandHome
Staging.com

Home Glo
(630) 440-1344
HomeGlo.co

Phoenix Rising
Home Staging

(312) 450-8365
ChicagoStaging.com

HOME WARRANTY
Achosa Home Warranty
(630) 209-2888
AchosaHW.com

Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Nick Pitzer
State Farm Agency

Tracie Rasmussen
BlueStone Advisors
(630) 947-3290
BlueStoneAdvisors.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Above Board Indoor
Environmental

(630) 973-6099
Aboveboard.Solutions

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

HomeTown Mortgage Inc
(708) 932-2793
HTLMokena.com

MOVING & STORAGE
Boerman Moving & Storage
(630) 972-1000
boerman.com

Prager Moving & Storage

(630) 276-1200
PragerMoving.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
ABiV Photography
(708) 247-7031
ABiVphotography.com

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

TITLE INSURANCE
Chicago Title
Insurance Company
(224) 242-6848
ctic.com

Is that Home Ready to List in the SBring Market?
Book Your Pre-Listing Appointment Today

W@M@c&//w&/

homeglo.co

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

InspectElite.com (630) 321-8900

Pitzerlnsurance.com

EzemE LEARN MORE
I 5 ABOUT A PRE-LISTING
; CONSULTATION
T T T B A
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Phone 630-563-5383 | Fax 630-629-9767 for a faster sale (630) 440-1344

vanessa@frylawgroup.com
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"" Central Tile Inc.

Get great service Contractor Direct Pricing 11 1 ™ i1
& great rates. Your local, professional flooring G il ] J_ =y RY :[S SU_:,

contractor for over 35 years!

Certified in carpet, tile, stone, laminate,
vinyl and hardood flooring, i
\ Sales and Install.
Nick Pitzer Insurance Agcy Inc  You know I'm always here . ey = a
N, el A with Good Neighbor service. b ; e B L
WWW_pItZerinsurance. com . ; o

nick@pitzerinsurance.com ButI'm also here with

Bus; 630-321-2900 surprisingly great rates for

Se habla Espafiol everyone. Call me for a quote
to see how much you can
save. You might be surprised.

Like a good neighbaor,
State Farm s there.”

shommar Al appdicants

DOWNLOAD OUR
MOBILE APP!

L PRODUCE

CTING. ELEVATING. INSP

Search DigaPub
- Choose lllinois

- DuPage Real Producers
I'LL HELP YOU CLOSE YOUR DEAL FAST BY

PROVIDING A VISION TO YOUR CLIENTS OF THEIR

It is definitely a badge of honor to hold the printed
version of DuPage Real Producers in your hands.
However, if you want access to every issue, then

download our mobile app while it is currently

free. Search “DigaPub” wherever you download

apps, choose Illinois, then select DuPage Real
Producers. You can share your featured story
from the app straight to Facebook as well!

(Ai» #  Available on the GET ITON
m @& AppStore P Google Play

BLAIR CROWN
DESIGN

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM
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LOOKING FOR A
HOME DURING THE
HOLIDAYS?

CHOOSE THE EXPERTS IN HOME FINANCING.

26 YEARS IN-HOUSE PROCESSING, TOP 1% OF ALLLOAN OFFICERS MATIONWIDE
OF EXPERIENCE UNDERWRITING AMD CLOSING. WITH OWVER 140 iILLION FUNDED IM 2020"

guaranteed Rate

GINATOR SIMCE 2012

=. *According to Mortgage ve Magazine and

PUBLISHER’S

As I scrolled through the photos of our fall event, a giant smile

instantaneously spread across my face. It was fulfilling to see
our DuPage Real Producers community lay down the minutia of
transactions in the pipeline, connect socially, and simply just
share life outside of real estate with one another. One common
piece of feedback from those of you who attended the
event was that you couldn’t believe what a great turnout
we had in general, but the fact that it rained the entire
time didn’t affect the attendance in the slightest.

People were genuinely there to connect and hang out
without pushing an agenda. As we dive into 2022, our team is

excited to plan more experiences such as these on a consistent

=

basis. Although our events won’t all look or feel
the same, the goal is to create a space where we
can let our guards down and build relationships
among the DRP community. Please enjoy the

event photos starting on page 20!

Andy Burton
= B\ Publisher, DuPage Real Producers
andy.burton@RealProducersMag.com

@DuPageRealProducers

0 facebook.com/DuPageRealProducers
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By Lauren Young
Photos by Katherin Frankovic
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MOTHER KNOWS BEST

At six years old, Lisa Koonce was already practicing being a real estate
agent, although it wasn’t what she thought she would do.

“My mother was a successful REALTOR® and I would join
her at home showings and open houses,” she says. “I also
updated listing books and entertained the other children

during meetings.”

Now a REALTOR® herself with RE/MAX of Naperville,
Lisa looks back on those early experiences, and all the
other times when she assisted her mom, as founda-

tional for her future career.

Lisa grew up in Decatur, Illinois, and later attended
Illinois State University to earn a degree in commu-
nications. While she was attending ISU, she worked
in the corporate mailroom at State Farm Insurance in
Bloomington. Upon graduation, she worked in claims,
and then worked in agency, training agent staff, and

eventually was licensed in all lines of insurance.

Lisa thought that she would someday have her own State
Farm office, but shortly after celebrating her thirteenth year
at State Farm, she began to consider a change. Remembering
how much she enjoyed real estate, she asked her mother if she

could use some help with home tours or administrative work.

“At the time, she was very busy and was employing other agents to
lighten her load,” says Lisa. “But I now needed to be licensed in order to
do most things that could help her in the field. I couldn’t do the things I had

done growing up because license law had evolved over the years.”
After six months of supporting her mother with light work on the side, Lisa took a

three-month leave of absence from State Farm to see if full-time real estate was a legitimate

option. Upon earning her real estate license, Lisa officially joined her mother’s office. eoe

DuPage Real Producers - 13
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“I was very comfortable and secure at State Farm,’ favorite charities is the Children’s Miracle

she says. “I took a big risk leaving a salaried job Network, a partner organization of RE/

to take a chance on myself and my real estate ‘3, B f ' 4y ' MAX and the Salvation Army. Each year,

career. It was hard work, but worth it.” ‘.;"__J e . ; | P | - | she donates a portion of her profits to this
? ;? B, , " renowned group of children’s hospitals.

“I initially just worked with my mother’s | = ‘ . ] v 4

clients until I started bringing in my own,” . - When she does get free time, Lisa

she adds. “I earned my own reputation o ! : _ enjoys traveling with family and friends.

in the business by working hard and \‘*,' . :: ; I8 . B ,.. 3 You may find her lying in the sun at the

through my dedication to my clients.” e o :‘"k. e 5 E =3 [ . pool or on a beach, or visiting with her

sister’s family and taking on the role of

“best aunt”.

“I always say it’s important to reward
yourself with a getaway,” says Lisa. “You

have to work hard in order to play hard.”

| EARNED MY OWN
REPUTATION IN THE
BUSINESS BY WORKING
HARD AND THROUGH
MY DEDICATION TO
MY CLIENTS.

Amidst all the long days, weekends,
and evenings, Lisa highlights her client
relationships as the motivation to keep

her going.

“I am very lucky to have become friends

with my clients over the years,” says

Lisa. “They trust me and know I have
their best interests in mind. Many call
me even when they have moved away
for advice when buying or selling.”
Mother and daughter worked | “This is a hard business with lots of ups
side-by-side for several ) i1 ' { S . ' | S o 158 and downs,” she adds, “So you can only
years before becoming equal ' ' fg Lis: do it if it makes you happy and you give
partners in the business. _ : more than 100 percent to your clients.
When her mother relocated to ML LS t ) et : MRS o ikl r: I'm lucky to be able to say I still love it.”
Naples, Florida, Lisa bought LU :

out her portion of the firm.

Now with nearly twenty-one 1] ! ’ ;

years in the industry, Lisa has a B e | £= r e
career sales volume of $94 mil- Al 1! ] I SRS A . - ABIV

lion, and achieved over $11 million i Pl ¥t

in 2020 alone. She’s been recog- P Tl T S AR P’ PHOTOG RAPHY
nized in the RE/MAX Platinum Club I Enm

(2019 and 2020) and 100% Club in CT LU { i - '
previous years, and she is a past presi- ! L | LR
dent of the RE/MAX Sales Advisory i ! Uwe - | :

Council for the Northern Illinois Region. I

When Lisa is not managing her real estate ! ‘ j ! | i I T ‘ O C R EA I E

business, she focuses her extra time on

giving back to her community. One of her

ABiVPhotography.org

1151. ' oy _ Contact via email abivphotography@gmail.com

or text 708-247-7031

c:
= ] r_‘b‘ -
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making a difference

By Susan A. Sinderson

Our current dream is to raise $10,000 to purchase

a Tovertafel Magic Table, a specialized game
. . system specifically designed for persons with
Care and Companionship for the Challenged Elderly dementia-related illnesses
The families of members consistently tell us “[CADC]
genuinely cares for the whole family,” and members
tell us that the best thing about being at CADC is that

we make them feel special and “it feels like home.”

“Is adult day care a possibility in our community”? With those
simple words—the headline on an invitation sent to churches

in Downers Grove Township in 1985—the seeds for Community
Adult Day Center were planted. Following a year of hard work by
representatives from thirteen churches, Community Adult Day
Center (CADC) opened on the garden-level floor of the Gloria Dei
Lutheran Church in 1986. Our initial mission statement was to
“offer a supervised program of care and companionship for the
elderly.” Those words drive everything CADC provides, and they

continue to serve as a guide for all we do and offer.

We'’ve specified our mission since then: We now focus on serv-
ing older adults with cognitive and/or physical challenges and
provide therapeutic activities and experiences that enhance
the quality of life for both the individuals and their families.
CADC provides hope and assistance to loved ones dealing with provide additional services like pet ther-
Alzheimer’s disease or one of the other dementia-related ill- apy, music, and brain health programs. By
nesses, and/or a physically challenging disease or condition such offering a variety of programs and ways to
as Parkinson’s. (We not only provide the necessary caregiving for participate, our members can find something
each of our members, but we also give their caregivers the chance that interests them every day.
to attend to their own needs for a few hours each day.)
CADC recently celebrated its thirty-fifth
anniversary and received recognition from
DuPage County and the Village of Downers

Grove for “Offering a caring environment for

No matter where a person is on their life journey—no matter
their diagnosis, health status, age, sensory needs, interests,

or abilities—CADC is here to offer support, hope, and unique

experiences that meet each member’s needs, and as such, mem- people to thrive, contributing significantly to

bers have a special place to come to and make choices on how The “Community Adult Day Center difference” is our ongoing the quality of life for all people, and making

they wish to spend their day.

CADC’s professionally trained staff have backgrounds in: caring

for older adults, nursing, social work, and activity therapy. They

also have training in and have a passion for person-centered care.

16 - December 2021

commitment to learning how to make sure each member has
an effective way to communicate with us and is given the
chance to make choices. Our staff takes the time to under-
stand both the nonverbal and verbal ways each member
communicates. While learning each member’s background is
important, the staff is charged with learning who that person
is today and to value them for who they are. This choice
assists us in planning activities for and with this special

group of people, and it fosters a sense of belonging.

We offer therapeutic activities throughout the day that
stimulate the mind, wake up the physical body, refresh the
spirit, and create a place where laughter is always wel-
come. Our programs include chair yoga, meditation, our
“Ageless Grace” exercise programs, and gardening; group
crossword-puzzle solving, music and art projects; and non-
denominational spiritual moments that serve our diverse

population. We also partner with other organizations to

areal and positive difference in the lives of

people and the community as a whole.”

We accept those who qualify regardless of their financial status. We are
part of the State of Illinois Community Care Program and also accept veter-

ans administration payment and private payment.

The past year and a half' has been challenging due to the state-mandated
closures and continued requirement to operate at half-capacity on account of
the ongoing pandemic. But CADC is fortunate. Our loyal supporters and vol-
unteers and some grant opportunities have helped us through these difficult

times. However, the challenge to meet the needs of our members continues.

Donations are always welcome and are used to continue the needed
programming for the very vulnerable population we serve. We welcome
volunteers who have a passion for offering the best in service to work with
us at CADC or on our Board. In particular, we welcome young volunteers

who are considering a career path in working with older adults.

About the Author:

Susan A. Sinderson is the executive director for

Community Adult Day Center in Downers Grove, IL.
Susan has over forty years of experience in the field
of older adult services leadership. She has played

a vital role in creating innovative services for older
adults and those who serve them as well as leading
advocacy and policymaking efforts in aging services
on a local and national level. She is passionate about
offering an adult services day center environment
that welcomes all and assists people in finding their

own unique way to live a hope-filled life.
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< Homelown

708-932-2793 | www.htlmokena.com

19627 South La Grange Road Mokena, IL 60448

HOME
FINANCING
EASY AND

AFFORDABLE.

f @HomeTownLending

A division of Hometown Lenders, Inc. NMLS & 65084

ACT NOW TO GET $50 IN REWARDS

WHY HOMEBUYERS CHODSE HWA REDEMPTION OPTICNS TO CHODSE FROM

+ 13 months of initis] coverape $50 N GIFT CARDS***

* Proftection against unknoem pre-sxisting conditiens
+ Dopandatie sorvice From sxpat Technicishs % (: ,

+ Linting cover o 51,500
R O o @ BED BATH &
* Mo cap on nefrigenand S EVORE
« Mo age rewtrictions on applisnces and systems o L
-0R-

+ Add-pe pptions fer fully customizable plaas

Fioe e -0 enation about MWk,
il [
trcall [BBB] 4927359 fun thes
achinble alfer Uaingh Noweiribe: 24, 231
T L T L T LTr Ty eu——p—rr_—" e ———

AR s b e 2 0 b | o s B w4
et i o st S i e e o e

T A S T AR,

ePEST SOLUTIONS

The Answer Since 1860!

-Pest Inspections

-VA Loan Termite Inspections
-Prevention Programs
-Same-Day Service Available

CERTIFIED

@

goosehead

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 o

agents.gooseheadinsurance.com/il/bloomingdale/125-e-lake-st

800- GOT—PESTS‘? N 4 rosepestcontrol com
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p) events

Sponsored by Camden Law Office, LLC. | Hosted by Solemn Oath Brewery

Photos by Katherin Frankovic and AbiV Photography

IT WAS A DELIGHT TO KICK OFF
IN-PERSON EVENTS WITH THE DUPAGE
REAL PRODUCERS COMMUNITY!

Solemn Oath Brewery was a fantastic

CAMDEN LAW OFFICE, LLC neighborhood beer garden back(.ilrop t.haF
allowed everyone to connect while enjoying
the freshest beers and seltzers in the county.
In-between mingling, we hope you enjoyed
some delicious food from the Big Star taco
truck. A huge shout out to Camden Law Office,

LLC for helping to make this all happen.

20 - December 2021

Another special thank

you to the staff at Solemn
Oath Brewery for provid-
ing an incredible space to
connect. We are grateful
to everyone who joined us,
provided raffle prizes, and
helped make it an unforget-
table event. We look for-
ward to seeing you again in
2022 for our winter event.

Enjoy the photos!

DuPage Real Producers - 21
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Jodee Baker won a 43 Alexa Mimi Wagner won a wine 1 e gt s Julie Mara won an Apple

inch Smart TV from Bill experience gift basket with a Watch from Scott A.
charcuterie board from Paul Brower with Law Office
Garver with Hawbecker & Garver. r of Scott A. Brower.

Pendley with Caliber
Home Loans.

FALL EVENT

We are
F. ) o Sean O’Brien won a pair of
extremely ltl k- l‘l 'I'Ej o SRR AirPods Pro from Kevin Camden
F . b : with Camden Law Office, LLC.
. . o \ A o e :

grateful to
our Preferred
Partners who
never disappoint |
with great raffle y
prizes at all the
events! Check
out the winners
from our fall
event at Solemn
Oath Brewery

Beata Kolpek won a Skylight Digital Photo w - ol : ; 2
Frame from Blair Piell and Linda Crown L 1.1 ] ! " f y

ko

www T, L

with Blair Crown Design Inc/Paper to Party.

24 . December 2021 DuPage Real Producers - 25



26 - December 2021 DuPage Real Producers - 27



CATT=

<IN

RANKOVIC

KDE Photography Inc.

P> partner spotlight

By Lauren Young
Photos by Katherin Frankovic

“I tell my clients that I love selling homes too; I just
don’t like paperwork,” jokes Katherin Frankovic,
real estate photographer and owner of KDE
Photography Inc. “Quality imaging is so crucial
these days, and hiring the right specialist can dra-

matically affect the sale of a home.”

Katherin was born in Crown Point, Indiana, and
raised in St. Louis, Missouri. Growing up, her family
raised, rode, and rescued horses, and many of her
childhood activities revolved around this passion. In
addition to horses, Katherin developed an early love
of photography, often getting in trouble for using up

the film in her mother’s camera with her hobby.

In 1997, Katherin moved to Chicago to attend
Columbia College Chicago for photography. While
there, she focused on photojournalism with Pulitzer

Prize winning photojournalist John H. White.

“John was a huge influence on my past and current
photography career,” says Katherin. “He is one of
the main reasons that I feel a great sense of respon-
sibility to tell a story in the images I create and to

never settle with just ‘good’ work.”

After graduation, she worked for Suburban Life
Newspapers in Glenview until she accepted a
position as track photographer for Hawthorne Race
Course—marrying her love of horses with her career
aspirations. She ran operations there for seven years

and then spent one year at Arlington Park.

Picture Perfect: Visual Storyteller
Brings Craft to Real Estate

“My hard work and perseverance earned my
company the contract with Arlington Park,” says
Katherin. “But, after that first year, I started to get
tired of the job and decided that it was time to try

going out on my own.”

Katherin noticed a need for photography at the eques-
trian competitions where she had competed and free-
lance photographed for the media over the years. She
began contacting organizers and covering local events.
Within two years, her business, EQUIPIX, became the
photographers for most of the local area competitions,
as Katherin continued to cover national and world

championships for equestrian industry publications.

“It was a lot of fun, but in late 2010 my husband
and I decided to start a family,” says Katherin.
“It became clear that working the long hours and
weekends involved in the shows would not work

with a newborn in tow.”

A few years prior, Katherin had started work-

ing as the marketing coordinator for RE/MAX
Professionals Select and running her business on
the weekends. It was then that she decided to focus

exclusively on real estate for work-life flexibility.

“Once a few agents learned that I was a photog-
rapher, too, they started asking me to shoot their
listings,” says Katherin. “I spent the next years
steadily improving my real estate photography craft
and gaining more clients through referrals.”




Over the years, Katherin has stayed
on top of the ever-changing tech-
e o nology that real estate photogra-
I,ve a Iways 7 S : —S5= phy requires. From 3D renderings,

virtual staging, aerial photography,

been L ( It - visual walkthrough, and other
e \ 1 immersive tech, blending in these
big on T F P o J R new techniques have made her
o 4 A ’ o RS
: 4 FALe h !

images stand out.
L
h el pl n g my “I've always been big on helping my
o v 4 . clients set themselves apart from the
CI IentS Set _ " £ Al crowd,” says Katherin. “When they
T come to me with a new idea, we work

themselves ; together to develop and incorporate it

into their marketing.”

apart
p . “A good visual storyteller is so import-
f rom th e : ant, whether you're telling the story of
an event or a home,” she adds. “It can
CrOWd coe " 2 \ often make the difference between a
quick sale or a prolonged listing.”
\/\/ h S J[h e>/// \ . Ly - When Katherin is not managing
oy ; iy N her business, she and her husband,
come J[O _ \ N , I Michael, enjoy spending time with
A I : their children, Evan and Avery. They
me with § _
"\ and garden together. Riding horses

love to travel, hike, explore nature,

a new remains a passion for Katherin to this

day. Two years ago, she and her family

| d eq . we _ y " adopted an American Mustang named k2
Takoda from the Hooved Animal 3

-

oA

-

WO rk Humane Society in Woodstock, IL.
: Training and riding to continue to be Katherin with her family.
a great stress reliever for her, so does

t@gether

the pursuit of the perfect photo.

J[O d i\ c | @ p : “I genuinely care about what I do
and take pride in delivering the best
an d 3 possible product to my clients and

their customers,” says Katherin. “I

i NCco rp 5, 5| te take their success personally and

will do whatever I can to help elevate

T INto J[h eir them and the craft of photography in
this industry.”

marketing”
For additional information on how to
schedule a shoot with Katherin and
KDE Photography, call 630-244-9959,
email kdephotographyinc@gmail. .."—' \
com or visit her website at http://www. Katherin and her husband hiking on Vatnajokull glacier in Iceland.
kdephotography.com.
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MOBILE —
EARNEST | -
BRINGING YOU | MONEY

T
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iy HOME FOR THE DEPOSITS

CICA T

HOMETEAM INSPECTION SERVICE.
ACCURACY THAT TURNS
FIRST-TIME HOME BUYERS
INTO LIFELONG CLIENTS.

. /

SINCE 1928 What if you looked at the home inspection phase as an opportunity

rather than a hurdle? What if you had a team of expert inspectors who
CALL TODAY TO SET UP A understood what's at stake? And what if the report they provided

£§30.972.1000 W BOERMAN.COM HONSULTATION & DEMONSTRATION contained information that was not only accurate and thorough, but
was written in a way that added value to your client relationship? This

RYAN HORVATH isn't a what-if scenario. It's simply a question of when you decide to

— r.__:;_._ et r: —— make HomeTeam part of your team.
CHICAGO TITLE

. e x h]n £ : = T T P o i e A L :
fe're more than inspectors. We're relationship butlders

630.200.3952 | hometeam.com

@ Homeleam B

NSPECTION SERVICE

Impression
Upgrade

photography inc.

IAWYERS WHOTLISTEN “ L8

: ; = ) ~_ .
because every transactiongforyour clieritshouldbesmniooth and stress-free from contract toclosing.

= HAWBECKER HGLEGAL.COM | 26 BLAINE STREET, HINSDALE, IL 60521
&GARVERM PHONE 630-789-6833 | FAX 630-230-1119
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REALTOR® feature

By Lauren Young
Photos by Katherin Frankovic

Eva Burns was working on the floor
of the Chicago Board of Trade during
the October 1987 market crash
known as Black Monday. She wit-
nessed traders sitting on the steps of
the pits crying in shock and disbelief,
having lost everything over one long
weekend. It’s an experience she was
able to draw on nearly two decades
later as a REALTOR® when the

housing market collapsed.

“Once again, I found myself sur-
rounded by families and professionals
devastated by the reality of losing
everything,” recalls Eva. “Some were
short on the sale of their home, some
were out of work. [Many] Clients
were in tears, and some were angry,”
she adds. “It was difficult for all of us
in our industry. It was emotional and

devastating for everyone.”

By the time she had faced both these
crises, though, Eva knew her own
strength. She and her sister, Vicki,
were raised in Evergreen Park by
their mother, a successful hairstylist/
beauty shop owner who transitioned

into a real estate career when Eva was
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a teenager. Often left on their own, Eva and Vicki were
given many housekeeping responsibilities including
cooking, cleaning, and doing laundry, all while making

sure they also completed their schoolwork.

“It’s because of our upbringing that my sister and I
became independent, self-reliant women,” says Eva.
“Vicki graduated from the University of Illinois at the top
of her class. I chose a different path, getting married and

starting my family soon after graduating high school.”

While raising her three daughters, Eva worked various
full- and part-time jobs (including time with a private
trading company) and volunteered regularly at their
schools. After twelve years, when her youngest daugh-
ter entered middle school, Eva was ready to re-enter
the workforce full-time but she needed something with
flexibility so she could always be there for her family

and build a business her own way.

Weighing her options, she immediately thought of her
mother’s profession. Real estate was a natural fit to

achieve her life and career goals.

“I saw my mom go from styling hair in our basement
to opening her own beauty shop to becoming a suc-
cessful REALTORE®,” says Eva. “I was aware of the
hefty demands a career in real estate would require
[in order] to do it well, but I also felt it would give me

the challenge I was looking for.”

Consider the challenge met. Nearly twenty years later,
Eva has a career sales volume of $134 million. She
brought in $12 million in 2020 alone. Eva was named
in Chicago Magazine’s “Best of the Best” in 2019 and
2021. From the RE/MAX organization, she has earned

the Hall of Fame award, the Platinum Club award, and

numerous 100% Club awards. She served on the regional sales

advisory committee (SAC) for nine of her 10+ years with the
franchise. She also received various in-house awards, regional
awards, and recognition for top production in volume during
her nine years with Keller Williams, where, for five years, she
also served as a member of the Agent Leadership Council. And
during the early 2000s, she wrote monthly real estate articles
that were syndicated through HIBU publications.

When Eva is not busy assisting her clients, she enjoys spend-
ing time with her once high school sweetheart now long-time
significant other, Tom McGivern. With their combined five
adult children and five grandchildren, they love to plan group
outings as often as possible. When at home, the family com-
petes in intense rounds of table games—Trouble®, Old Maid,
and Uno™ are favorite choices. They even have a family trophy
that travels from house to house and an award ceremony after

each tournament evening.

“My family is my joy,” says Eva. “They are my ‘Big Why.’
I am so grateful to be able to enjoy all of our many adventures,
as well as our nights at home, and cherish the time we get

to have with them.”
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‘When not with their children, Tom and Eva relax
at their waterfront cottage in Michigan. They take
time to rejuvenate by boating, kayaking, and visit-
ing various coastal towns. She never powers down.
Rather, she takes her work with her and appreci-
ates a career that allows for the freedom to keep a

close eye on her business when she travels.

“Real estate has provided for a lifestyle on my
terms,” says Eva. “I am grateful for the many men-
tors and friendships I have formed over the years
and for the ones to come. I have learned from those
who came before me. ‘Once a REALTOR®, always a
REALTOR®. It’s just who you are, whether you are

12

actively selling or not. I believe this to be true!

“Being a REALTOR® can impact your life in so
many ways,” she adds. “Helping others reach their
life goals will also challenge you with never-end-
ing variables and fluctuations, and give you the
satisfaction of contributing to others and to your
community. My career has been all of the above,
and I can’t imagine doing anything else. As I enter
my twentieth year in real estate, I am so thankful
and blessed for the many experiences I've had, and

I'look forward to the new chapters ahead.”

-

36 - December 2021

your Team in Place
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“Don't you go falling in love with it, now, because we're taking it
with us when we leave here next month.” - Cousin Eddie

Kevin Camden

(630) 789-5896

kevin@camdenlawoffice.com

www.camdenlawoffice.com CAMDEN LAW OFFICE, LLC

We answer all communication in real-time, 7 days a week.
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EVENT PLANNING —

* Personal Touch * Theme Party Book
* Coordination * Printing
o Full o Thermography
o Partial o Flat
* Wording o Letterpress
* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com

Lhis %//2{404; Season,

The Game Plan -- $150
2 hour Walk-through clutter consultation for the
entire house.
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3 hour Jump Start -- $225
Set up of systems in one area that are easy to

maintain where much of the weeding is left up to
the recipient.

Complete Transformation -- $350
S hour, One-on-one weeding and organizing of
one standard-sized space to set up systems .
and turn a cluttered area info an enjoyable
living space.

We take our clients from
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Radon mitigation services designed specifically
for real estate transactions. Our redundant
processes are designed to never delay a closing.

i De=Cluliarsian.com 599 Home Orgarizers Less Phone Tag Quicker Delivery

= . i in Chicago, IL

& Picked the Top 9 Less Delays Less Surprises

+ DECLUTTERING
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=" + MOVE-IN, ORGANIZED UNPACKING BEBEB I.LJ A Affiliate Partner

Professional Organizer
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PROUDLY SERVING CHICAGOLAND FOR OVER 25 YEARS

WWW.CASTLEINSPECTORS.COM | 630.462.1050

EVERY INSPECTION INCLUDES OVER 100K IN FREE WARRANTY COVERAGE!
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Realtors Can Trust Us

Setting a new standard of service for
home buyers and sellers

" ﬁ € stuartpolizzilaw.com @ stuartpohzzﬂaw

Call 94@ UYou mu}
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Mold Remediation - Attic Re-Fitting & Re-Insulation - Asbestos Abatement Hoarder Clean Up
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Jam Session #8

An organic conversation about DuPage real estate

DuPage Real Producers
invites you to tune in

via Facebook Live
“Tha fesed will wbidaen five from Andy Burtan’
Fazebook page [Ischnology permitting)
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events

Top REALTORS® and
Preferred Partners
Engaging Virtually

As an organization, we are

fully aware of the need to
creatively connect, inspire,
elevate, and add value to both
our REALTORS® and Preferred
Partners. As a response, we have
continued hosting virtual jam

sessions with the DuPage Real

Producers community.

Jam sessions are small group
Zoom calls designed to get a
handful of experts on a call (both
REALTORS® and Preferred
Partners) to discuss what they
are seeing in their industry and
to help add value to the individu-
als who are able to tune in. This
is a great way to meet people

on a more personal level and to
get to know what’s happening in
different industries in the real

estate community.

Jam sessions have been filled
with creative ways to encour-
age our DuPage Real Producers
community to continue to engage
and serve as a way to build rela-
tionships. Plus, it has been great
seeing even more engagement as
we have been hosting sessions on

Facebook Live!

A huge thank you to all our amaz-
ing REALTORS® and Preferred

Partners for your willingness to

join together as a community and

maintain our human connection!

Jam Session #10  f[uve]

An organic conversation about DuPage real estate

DruPage Real Praduzers
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DuPage Aeal Fraducen
invites you 1o tune In
wia Facebook Live
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We have received great feedback about these events! Want to join one?

Let us know by emailing us at andy.burton@realproducersmag.com.

ONE OF THE TOP REVIEWED
HOME INSPECTION
COMPANIES IN CHICAGOLAND.

OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

WE WILL TEACH YOU ABOUT YOUR HOME
inspectelite.com

(224) 410-6004

IL License Home Inspector #450.011805
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Gift Wrapping Mortgages for
Clients for 24 Years!

B Top 1% Loan Originator 2020

B Scotsman Guide Top Originators List 2020 b

m Circle of Excellence 2020 ;
|
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Caliber has transformed home financing
into a streamlined, simple process that
can get your borrowers home faster than
ever with our State of the Art Digital
Application Platform.

Call Today!

Bill Pendley

Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135

Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomelLoans.com

Advanced Technology. Personalized Guidance.

"CALIBER BILL PENDLEY
! HOME LOANS R, (630)428-4555

WhiteGlevelnspestions com
Infa@Whlrrorrinsprotioncsm
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Medd Tearing - VOO Truting - 17s Tnspestion

Koshgarian Rug Cleaners, Inc is a local family owned company that
has been cleaning homes using quality emplo , equipment and
cleaning products. When you call Koshgarian Rug Cleaners, Inc, you
can count on receiving high quality service with a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting
Indoor and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906
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Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.

BROWER LAW OFFICE

Scott Brower
608 S Washington St, Ste 311
Naperville, IL 60540

630-753-0008
browerlawofhice.com

céBLU ESTONE

Protecting Everythmg that Matters to You

We are a full-service, : v
independent brokerage & LR
specializing in affluent 4

individuals and families. M'“ ﬂﬂl_ Vs
We understand our clients’ el &
needs, and focus on
matching coverage to their
personal risk profile. Our
carriers can often provide

broader coverage at
competitive prices.

Tracie Rasmussen Royce, MBA, CPRM
trasmussen@bluestoneadvisors.com
630.947.3290

Primary / 5econd Home « Watercraft
Auto / Teen Driver = Cyber f Crime
Jewelry / Collections « Water Backup
Basements / Roofs « Business Dwners

Personal Umbrella

Call me for a quote today! (é

= B & % ®
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cover story

By Lauren Young
Photos by AbiV Photography

Building a Career One Step at a Time

Born in Macedonia, Natalie moved

to the western suburbs of Chicago at
five years old where she lived with
her mom, sister, and grandparents.
Throughout Natalie’s childhood, her
mother worked in Chicago’s financial
sector. While her mom was working,
Natalie spent many summers helping
her grandfather, a home builder in

Hinsdale, on job sites.

“I have always looked up to my
grandparents and mom for coming

to America as entrepreneurs and
striving to make their dreams a
reality,” says Natalie. “Their strength
and perseverance continue to be an

inspiration for me.”

After earning a degree in psychology
from the University of Illinois Chicago,
Natalie contemplated graduate school,
but she learned about an outstanding
opportunity to work as a loan officer

for a Fortune 500 company.

“I excelled at working with numbers,
so I applied and quickly became a
top-producing loan officer,” she says.
“I was soon promoted to an account
executive position where I was
trained across the country on apprais-
als, credit reports, reading titles,

marketing, and business-to-business

sales. I was in my twenties working alongside seasoned industry
males in a male-dominated industry. It was fast-paced and com-

petitive, and I thrived in that environment.”

For the next seven years, Natalie was a high-level wholesale mort-
gage account executive. During that time, she met and married
Luke, and they bought their first house in Downers Grove. And if

that wasn’t enough, she also pursued her real estate license.

“My grandfather was a builder, and he always told me I should
get my real estate license, as it would be useful in life and for
personal investments,” says Natalie. “He was one of the main

reasons I attained my license in 2007.”

The market collapse came shortly thereafter. Still in their twen-
ties, the couple dove into real estate investments, house flipping,
and development. Using their combined experience on the finan-
cial side of real estate, they chose specific opportunities to best

capitalize on their investments.

“It was a really stressful time, and we were completely on our

own,” she reflects. “We had to adjust our game plan and use our

reserves to start over as entrepreneurs. The money we had saved
had to be invested wisely, and we had to calculate our return with
incredible detail.”
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They found land opportunities,

and over the next eight years, they
focused on new construction as their
primary investing strategy. During
this time, Natalie’s REALTOR® career
started to take off. Her attention to
detail, expertise in pricing, hands-on
approach, and marketing strategy
began to drive her growth. In 2018,
she decided to focus solely on serving
her real estate clients full-time and on

growing her business.

“That is when I realized that my pas-
sion is selling real estate and helping
clients navigate the transaction,” says
Natalie. “Results are the driving force
that yield happy clients. My clients
trust that I have the expertise to help
them with all aspects of the transac-
tion—from contract through close and
beyond. With my mortgage industry
and home-building background, focus-
ing on becoming a high-producing
REALTOR® was a natural step for me,”
she adds. “It took all of my work expe-
riences over the last eighteen years to
help me reach this point, and be able to

deliver the best results for my clients.”

Natalie’s sales volume was over $19
million in 2020, and year-to-date in
2021, she has already closed over $21
million with a total of $27 million in
projected closings. Her accomplish-
ments include being named a Top 1%
Producer in 2020 by the Mainstreet
Association of REALTORS®, and
ranked as a top agent in 2020 by
Chicago Magazine. She is currently
ranked among the top three agents in
Downers Grove by YTD volume (Jan—
Oct ’21), and she has been awarded as
a top producer from 2019-2021 in the
KW Experience office.

Natalie is a member of the Downers
Grove Junior Women’s Club, and she
supports many local organizations
throughout the year. Natalie also
donates a portion of every closing to a

local charity.
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“ That is when | realized that
my passion is selling real estate
and helping clients navigate

the transaction...

Natalie with her family. Photo credit: Carolina Menapace

example of a strong work ethic—just as “My clientele spans from for-
my mother and grandparents were for ty-year, seasoned real estate
me—and prioritize our family time.” developers to first-time home

buyers,” she says. “My clients put

As Natalie reflects on her career in real their trust in me for one of the
estate—as a mortgage account executive, biggest financial decisions of their
a home builder, and as a top producing lives. I understand and appreciate
REALTOR®—she continuously reminds the magnitude of this every single
herself of the responsibility she carries day, and I strive to exceed my

for each client clients’ expectations.”

- s -
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“Giving back to the commu-
nity and my clients is the most
rewarding part of my busi-
ness,” she says. “I sponsor and
contribute to many fundraisers
for schools, several local sports
teams, food pantries, local
charities, national charities, and
more. I also give back to my cli-
ents generously because I am so
grateful for every single oppor-
tunity that they have provided

me in serving them.”

Natalie and Luke are also kept
busy with all the activities of
their three children: Brooke
(eleven), Mikayla (ten), and
Blake (six). Together, they often
attend sporting events and are
active in seasonal activities

throughout town.

“My career as a REALTOR® is
very demanding, but it has also
allowed me to work full-time
while having the flexibility to
raise my kids,” Natalie says.
“Our kids see how hard we work
every day, [including] nights and

weekends. I want to be a good



REAL PRERUEERY SPECIAL PROMOTION

WITH

CHRISTINE
MATSUNAGA

FASHION STYLIST OF

tristin

Q: How does tristinstyling obtain the latest exclusive
luxury items first every time?

A: We have access fo the hottest items before they become available
to the general public through the relationships I've cultivated within the
world's leading luxury refailers throughout my 20+ years in the styling
industry. We are able to generate and maintain these connections
partly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new ouffits by using pieces
from their current wardrobe, combined with high end investment
pieces, or fabulous inexpensive pieces to make a great ouffit. While
some stylists might find it challenging to work within a budget, | find it
fo be a lot of fun. | love to show clients how fo find amazing pieces at
unbelievable price points!

Q: Why do people need tristinstyling when so many
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access fo,
customers are limited to shopping only in that one store. Clienfs who
want fo creafe a cohesive wardrobe that is unique to their personal
style choose to hire us for personal shopping audits because they
benefit from learning how fo expand their own wardrobe by shopping
all the current frends available from all retailers.

CONTACT
TRISTINSTYLING INC.
208 N GREEN ST.
CHICAGO, IL 60607
TRISTINSTYLING.COM

LET’S GET SOCIAL
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KELLY LAW FIRM

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

PATRICK KELLY: '
111 E. JEFFERSON AVE., SUITE 103 |
NAPERVILLE, IL 60540

Professional, Healthy & Courteous
Beautiful Cleaning

20% SALE

on our carpet,
upholstery drapery and
tile cleaning services

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

Light Up Your Home
for the Holidays

HORTONS

HOME LIGHTING 60 South La Grange Road | La Grange, IL 60525

HortonsHome.com | 708-352-2110

www.HortonsHome.com
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Phoenix Rising Home Staging has served the Chicagoland area for 13 years with our core value '
holding true of “Helping our clients sell their homes faster and for more money”.
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