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We specialize in
escrow inspections!

Our staff is professionally trained, licensed and bonded.
Serving Southern California for over 20 years.

949-348-1730 * QualityFirstTermiteControl.com £}

- CoAsTaL j

INSPECTION SERVIC

Call, Text, or Visit Our Website to Get Your FREE Quote!

949-481-2501 « WWW.COASTALINSPECTION.US

28241 Crown Valley Pkwy., Ste. F432 - Laguna Niguel, CA 92677
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24 HOUR ACCESS TO ELECTRONIC MULTI-LINGUAL INDEPENDENT SSAE CERTIFIED AND
TRANSACTIONS DOCUMENT SIGNING OFFICERS & STAFF ESCROW COMPANY SOC COMPLIANT

Everything we do is with an integrity based approach!

Residential Purchases

New Home Sales
Foreclosure Sales
Commercial & Industrial Real Estate
Probate
Manufactured/Mobile Homes
Refinances

Investment Properties
Relocations

Real Estate Owned (REO)
Short Sales

Vacant Land
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Call'Today To Schedule An Inspection
(714)323-1345 or. (949)234-7125 OVER 10 YEARS IN HOME
jerry@preferredinspects.com: INSPECTION EXPERIENCE
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CHARITY / FUND RAISING

Goodwill Orange County
Eric Smissen
(714) 547-6308

CPA/ACCOUNTING
Rizvi & Rizvi CPAs
Has Rizvi

(949) 472-2080

ESCROW SERVICES
Corner Escrow

Katie DiCaprio

(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Quiality Escrow
Christine Koedel
(949) 683-5086

The Escrow Source, Inc.
Michelle Rahe
(949) 305-0888

Versal Escrow
Christopher Keahey
(949) 342-3692

HOME INSPECTION
AmeriSpec

Justin Woodford
(949) 454-0508

Coastal Inspection Services

Tracie Kirkpatrick
(949) 481-2501

Preferred Inspection Services

Jerry Stronger
(949) 234-7125

The Real Estate
Inspection Company
Philippe Heller
(800) 232-5180

INSURANCE
Farmer’s Insurance
Mya Lopez

(949) 292-8305

NFP Corp.
Taylor Wilson
(949) 307-3916

Wood Gutmann & Bogart
Insurance Brokers

Lisa Doherty

(714) 824-8338

MARKETING AGENCY
Remio Group

Jennifer Gilbert

(949) 290-6702

MORTGAGE SERVICES
California Coastal Loans
Dino Katsiametis

(949) 720-1616

CrossCountry Mortgage
JJ Mazzo
(877) 237-9694

Lend.US
Kevin Rudrud
(949) 554-2616

Monarch Coast Financial
Kevin Budde
(949) 422-2075

MortgageOne, Inc
Christopher Smith
(949) 292-9292

MOVING COMPANY
Costa Mesa

Moving Company
David Wilkes

(714) 241-1673

PEST &

TERMITE CONTROL
Quality First Termite &
Pest Control

Jeff Oliva

(949) 348-1730

PHOTOGRAPHY
Thomas Pellicer
(714) 381-7675

Together Creative
Bodie Kuljian
(805) 704-8781

WASIO faces
Yaneck Wasiek
(949) 529-0512

ROOFING

Rescue Roofer
Darrin Guttman
(949) 273-2100

STAGING & HOME DESIGN
Straw & Clover Studio
Andrea McQuade

(714) 655-9705

TITLE SERVICES
Lawyers Title
Josh Meador
(714) 293-0798

WEFG Title
Andrew Walsh
(949) 300-9101

VIDEO PRODUCTION
Bowman Group Media
Tyler Bowman
(949) 275-1386

If you are interested in contributing or nominating Realtors® for certain stories, please email

RP

us at michele.kader@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the South Orange

County Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2
Company nor the publisher may be held liable or responsible for business practices of these companies.
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We Find Creative Solutions in this
Challenging Home Insurance Market

You need a partner who wants to get to know you and your challenges.
Someone who cares deeply about what keeps you up at night and
what gets you out of bed in the morning. At NFP, our expertise is
matched only by our personal commitment to your goals.

That's how we do business. That’s the NFP way.

We take your business personally.

Contact us if:

P, \\:; ";‘m *You haven't reviewed your insurance portfolio recently
- W&u.::?v"\l\ .* n * «Your home insurance carrier is canceling coverage

M \“’Q‘

", Xy
g = - " : Your home premiums have significantly increased
e luti oA S p g y
==Solutions\

ZZto Fit Your..'s:
D SN N

*You have a highly custom home

Taylor Wilson

949-307-3916
Taylor.Wilson@nfp.com
www.NFP.com

1551 N. Tustin Ave. Suite 500
Santa Ana, CA. 92705

?f:*}ﬁ

Personal Insurance - Commercial Insurance - Employee Benefits




THOMASPELLICER

still | motion photographer
people

SPACES

aerials

Specializing in architecture,
interiors and luxury real estate.

714.381.7675
www.THOMASPELLICER.com
@thomaspellicer

BECAUSE SOMETIMES |
YOUR ROOF IS ABOUT

MORE THAN
JUST THE ROOF

THEMSEI.VES FROM THE REST. B LS T T e

www.RescueRoofer.net 949.768.4799

Your @M&flg source for
all your escrow services.

No matter your location, we have the knowledge, extensive security, and

effective communication to provide you with peace of mind.

Gabby Christine Koedel Martha Wetter Melanie Hauver
aua,'t ., Mastrobattista Sr. Escrow Oljicf}.r Escrow Officer ESEFIDW Cl!ﬂfr-:-r
Lt y AL Account Executive (949) 334-0656 (949) 334-0651 (949) 334-0622
(949) 285-0207
Hablo Espafiol

@ QualityEscrow | www.Quality-Escrow.com | 27405 Puerta Real #230A Mission Viejo, Ca
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MEET THE

SOUTH ORANGE COUNTY @&

REAL PRODUCERS TEAM

Michele Kader Ellen Buchanan Heather Johnson

Owner/Publisher Editor Account Manager/
(949) 280-3245 Ad Strategist
michele kader@

realproducersmag.com

4 .'P _ "1& - il
L1ndsey Wells Gabriella Noelle Tyler Bowman
Writer Social Media Manager Media & Video

Yaneck Wasiek Bodie Kuljian Thomas Pellicer

Photographer Photographer Event Photographer
WASIO Photography Together Creative

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at michele.kader@realproducersmag.com.
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WOODGUTMANN, & BOGART

antitolKnowHoWAOMEoNWErSNnsurance
canielppcosexretiiestaieNransaction?
Olyes Lisa o Sulld

-

SPECIAL SERVICES

You ‘can expect more from WGB's Private Client Servicesdeam.
More insight. Morerisk-management. More services.

Successful Individuals and Families&SLuxury, Custom Estates | Investment Properties
Course of Construction | Valuable Collections {®Automobile | Excess Liability | Watercraft and Yacht
Nationwide and internafional capabilities | Family office | Wildfire mitigation and protection™

*Available at certain policy levels

LN ISTARD K9 11 EIR A aYd
Certified Advisor.of Personal Insurance
Executive Vice President, Director ot Private Client Services

WGBPRIVATECLIENT.COM

PERSONALS COMMERCIALS HEALTHS EMPLOYEE BENEEITS



SECOND ANNIVERSARY PARTY

SEPTEMBER 13, 2021 5PM-8PM
MARBELLA COUNTRY CLUB

] ) SC | E U L E S E SS I - South OC Real Producers is celebrating our second anniversary

in print...and celebrating two years of YOU! You are incredible

leaders in the industry. Thank you for all of your wonderful

2 G ET P H OTO G RA p H E D support for Real Producers over the past two years. It’s been an
* amazing journey, coming together to support each other as a
we |l auide an direct vo O e e BES community, leveling up our industry, and rubbing elbows with
the best of the best of the best!

community at our 2nd Anniversary Party! Keep an eye on your

3, R EV l E W I I EA D S I ' OTS We hope you’ll join us in celebrating our growing magazine and

inbox for your exclusive invitation. We can’t wait to see you!

4. RECEIVE RETOUCHED HEADSHOTS o

please email michele.kader@realproducersmag.com.

SOUTH ORANGE COUNTY

REAL PRODUCERS.

WASIOfaces.com | info@wasiophotography.com | 949-529-0512 ¢ 0 N NEICTIIRTCRRENRE VAT N T s L
3633 W. MacArthur Blvd, Santa Ana CA 92704




P financial fitness

By Shauna Osborne

Is the wildly booming real estate market of 2021 yet another
“unprecedented” phenomenon brought about by the coronavirus
pandemic? It’s truly a perfect storm: home prices and homes sold
above asking prices are at a record high, while average time on
market and inventory are at a record low. With home values in
the U.S. up by 17% to a median home price of $329,000, according

to Forbes, and more than half of all houses “pending” within a

RIZVI & RIZV] GPAs

FULL SERVICE TAX AND ACCOUNTING

We are a family run firm that has been in business for nearly 40 years.

BIG FIRM CAPABILITY, SMALL FIRM PERSONALITY

GROWING WITH YOU

VISIT OUR
WEBSITE
RIZVICPA.COM
FOR MORE

INFORMATIO!

WE ARE HAPPY TO ASSIST YOU!

(949) 472-2080 * RIZVICPA.COM
15375 Barranca Parkway,
Suite B-203 Irvine, CA 92618

18 - August 2021

BOOM®

week of entering the market, the real estate scene is starting to

look suspiciously familiar. Great Recession, anyone?

Before panic sets in, rest assured, real estate and finance ex-
perts agree that this bubble will likely have more of a slow leak
than a burst. Today’s market is markedly different from 2008’s.
The population of the U.S. has grown by 25 million in the last 13
years, with the median age rising from 36 to 38, which means
household size is shrinking. Tens of millions of millennials have
entered the housing market for the first time in the last decade,
exacerbating a nationwide housing supply shortage that’s been
worsening for years, while baby boomers are downsizing and
renting at record rates. Additionally, the present lack of housing
supply has been compounded by interruptions in the labor mar-

ket and inflated home-building material costs.

Just like in 2008, there are too many people who need housing
and too few places for them to go. However, unlike in 2008, this
real estate rush cannot be blamed on historically low interest
rates (rates have stayed at record lows through three successive
presidential administrations) or predatory lending practices.
Though experts say it may take five to 10 years for supply to
catch up with demand this time around, this boom will be more
sustainable as the home-building industry bounces back and
millennials continue to explore remote work options and seek out

and invest in homes with more space and privacy.

Trying to buy a home in the middle of this burgeoning seller’s
market? Hold on to your hat. Experts have likened the process to
learning a complicated sport before the game begins. A hopeful
buyer needs to “train” extensively and hit the field running. As
NerdWallet proclaims, success in this year’s market “requires
understanding how you stack up against lender qualifications,
preparing to compete with other buyers.” In short, have credit
scores and pre-approvals standing by and strategize for bidding

wars and seller negotiations. May the odds be ever in your favor.

Ready to deliver personalized service
and support to you and your team.

3130 S Harbor Blvd Ste 210 | Santa Ana, CA 92704-7949
949-503-8475 | mlopez5@farmersagent.com
FarmersAgent.com/MLopez5

f @ License # ONO1582

Professional Service, Unwavering Integrity
An Escrow Team You Can Trust |

o= ]

~ navigate through any u Qwéﬂﬁg'i'a_elesi =

Ilsl'l"N_E'R WITH US & GIVE YOUR CLIENTS PEACE OF MIND

Katie DiCaprio

Chief Marketing/Operations Officer
949.303.0515
Katie@cornerescrow.com

WWW.CORNERESCROW.COM O

IRVINE LAGUNA BEACH LAGUNA NIGUEL CARLSBAD MURRIETA

George Delgado

Account Executive
949.668.2447
George@cornerescrow.com

BEVERLY HILLS LAGUNA WOODS TUSTIN

South Orange County Real Producers - 19



PROTECTING THE AMERICAN DREAM

STOP BEFORE YOU
MAKE AN OFFER!

&
CONFIRM!

JOSHUA MEADOR

Sales Executive

. 714.293.0798 . -
Joshua.Meador@LTIC.com www.joshmeador.ocltic.com

Confirm client qualifies for a 10-day quick close guarantee to the Seller with
$500 per diem.*

A

4,

Confirm client qualifies for a $5,000 pre-approval promise to the seller.*

a8

Confirm our deposit protection guarantee®
Offer a rentback to the seller at closing (up to 52 days).

Preview the sales contract with your client before it is sent to the Seller.

8 8 0

A 30-second video and call from our team to the listing agent — selling our client!

4

Include a motivational letter or video from the Buyer to the Seller about what they
love about the home.

Our clients come Pre-Approved with our
3 ,:;r CONFIRMED | Buyers Checklist.

.——-—'_-'-ﬁ-'-_‘—-——.
MAZZO GROUP 877.237.9694

E SUppOREMaZzogroup.cam [__—.J

CREATING A COMFORTABLE, CASUAL STYLE THAT WILL HELP YOU SELL YOUR HOME!

1 Mazzo, Senior Vice President, NMLS186548 / AZ MLO Lic# 0913442

STRAW+ 714-655-9705

CLOVER Home Staging 949-290-4055

20 - August 2021



LOVING THE WORK

P> cover story

By Lindsey Wells
Photos by Bodie Kuljian

LOVING WHAT YOU DO IS ALMOST AS IMPORTANT
AS DOING WHAT YOU LOVE, ESPECIALLY IF YOU
NEED TO MAKE A LIVING AT IT. ©* — Seth Godin

For Shelley Black, a career in real estate
was a no-brainer. She has always been
interested in design and flipping houses,
and sharing her passion with others.
Shelley was a stay-at-home mom who
got licensed 18 years ago to sell her own
home. “It really was history from there,”
she says. “I was part of moms’ groups,
and someone asked me to sell their
house, and then another person would
ask me to sell their house, and it just

became a full-time career.”

Now an independent agent for Agent,
Inc., Shelley started out selling in

the community where she formerly
lived, Ladera Ranch. She encourages
up-and-coming agents to specialize in

a particular area and stick to it. “If you
live in the area, know your area—it
makes a huge difference. I don’t live

in that area anymore, but after selling
there for so many years, I still get phone
calls from there,” she says. “You really
need to specialize in an area and not try
to spread yourself thin. I find that the
top agents live, and usually market and

work, in the same area.”

Looking at houses is one thing that
never gets old for Shelley. Helping her
clients find their dream home is even
better. “I'm sure most agents say this,
but buying a house is a person’s biggest

investment in life, and I love finding

good homes for people,” she says.

Every actively working real estate BUYING A HOUSE IS A PERSON’S

professional knows the absolute insanity

that COVID-19 wreaked on the real BIGGEST INVESTMENT IN L| FE’
estate market the past year. “It’s so hard AND | LOVE FINDING GOOD

right now; it’s really a nightmare for

buyers. In 18 years of real estate, I've HOMES FOR PEOPLE.
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Shelley Black bought her home in Dana
Point six years ago with the intention of
flipping it, but her children wanted to live
at the beach, so they stayed and love it.

24 . August 2021

| LOVE HOSTING AND
GETTING TO KNOW

PEOPLE. ANOTHER ONE
OF MY NICHES IS THAT
| LOVE DECORATING =

AND REMODELING -

never experienced a market like this,” Shelley
says. “It’s fun. It’s almost like gambling; you list
somebody’s house and wait to see how far over
asking price it’s going to go. It’s a whole differ-
ent market than I’ve ever been in. It’s exciting
to see what these homes are going to go for; it’s

really unbelievable.”

Born and raised in San Diego, Shelley moved
to Orange County in 1998 and now lives in
Dana Point. She has two children, Jake and
Hailey, ages 18 and 19. “I bought a fixer-up-
per home probably six years ago and never
planned on staying here; I planned on flipping
the house,” she says. “My kids wanted to live
here, and I love it now. Everyone’s dream was
to live at the beach, and we did that, and I

wouldn’t go back. I love it.”

Shelley is engaged to her husband-to-be,
Bryan Blattman, who works in the mortgage
industry. “We definitely speak each other’s
language and live the same crazy lifestyle,”
Shelley says. “We have a good life because we
can work from anywhere. But it can be hectic
because we don’t always have free weekends
or nights. Real estate is 24 hours a day, and
Bryan gets that; we both do.”

Shelley’s side gig is owning and managing three
vacation rentals. “I love hosting and getting to
know people,” she says. “Another one of my
niches is that I love decorating and remodeling.”
The rentals are in San Clemente, Dana Point,
and Los Olivos. Shelley also loves to travel, so
much so that she started a travel blog years ago.
“I’ve been all over the world, and Bryan’s the
same way; we just love to travel. This has been
a hard year with COVID, but we’re going to
Norway and the U.K., hopefully in September.”

Shelley and Bryan also love to be out on the
water and spend as much time as they can on
their boat. They’re also big movie buffs. “That’s
another thing that has been killing us, but
we’re going to a movie tomorrow night, finally,
after movie theaters not being open in a year,”
Shelley says excitedly. They’re also big into
food and wine and enjoy trying different eater-

ies and wineries.



Contact Me Today!

— | 949-422-2075
Monal‘ch Coast KBudde@monarchcoastfinancial.com
KEVIN BUDDE Financial

CA DRE 00831552
NMLS 325450

4"& MORE THAN ONE
" KIND OF BORROWER,

‘3‘52",‘ MORE THAN ONE 3
KIND OF LOAN. !
R

..‘ When it comes to qualifying J
""__ - borrowers, look no further than

Monarch Coast Financial to
offer unique lending solutions.

L s

We provide a variety of loan
products from A-Z helping more
buyers with their real estate
financing needs.

B

FULL
DOCUMENTATION

ALTERNATIVE
DOCUMENTATION

INVESTOR
FINANCING

PRIVATE
MONEY

Bridge Loan
Financing

Conforming &
High Balance

Bank Statements Only Property Cash Flow

Qualifying

No Tax Returns

No Limit on Stated Income

Number of Properties

FHA & VA

Asset Depletion

Jumbo & Super Jumbo Stated Assets

Multi-Unit Financing

Asset-Only
Qualification

High Loan to Value Loans Interest-Only Options No Qualifying

www.moharchcoastfinancial.com
20151 SW Birch St., Ste. 230, Newport Beach, CA

MARKETING.
TECHNOLOGY.
STRATEGY.
GROWTH.

Your marketing and tech partner,
helping you be seen and grow.

20 YEARS EXPERIENCE
REMIOGroup.com | 949-290-6702

COSTA MESA
MOVING COMPANY l

-
What to Expect FromUs =&

\/ Licensed & Insured
\/ Expertly Trained
\/ Packing & Crating Services

v~ Referred by interior designers,
antique dealers, property
managers, and real estate
agents throughout
Southern California

\/ Excellent Reputation
v~ Low-Cost Packing Materials

v/ Modern Equipment & Trucks
v~ Storage Available
v FREE Estimates

(714) 2411673
2614 S Oak St » Santa Ana, CA 92707
CostaMesaMoving.com
info@costamesamoving.com

MAME TITLE
Jorge ‘ SkyCo Team Member

"He's just a great addition to what we do here,
and we're happy to have him.”

With the help of Goodwill, Jorge was matched with
the right job for him. It's a job he looks forward to.
It's a job he feels good about.

SkyCo Shading Systems took a
chance on Jorge, and now he's
an integral part of the team. E
Goodwill of Orange County s E

helps people who are facing
barriers find and keep jobs.

Jorge found meaningful employment through
Goodwill's Employment First program. Learn more
about our programs and how you can get involved
in changing a life at ocgoodwill.org.

South Orange County Real Producers - 27



ESCROW
SOURCE

P partner spotlight

By Lindsey Wells
Photos by Bodie Kuljian

A Passion for Escrow
& a Knack for Lifting Spirits

ith a nickname like “Sparkles,” you know
W you're in good, light-hearted company with
someone like Michelle Rahe, owner of The Escrow
Source. If doing what you love is freedom, and
loving what you do is happiness, Michelle possesses
those in spades. Professionally, escrow has been
her life since the mid-1980s, when she started at
the tender age of 17. Having had a successful real
estate agent for a mother, the industry runs deep in
Michelle’s veins, and she is just as passionate about

it today as she was almost four decades ago.

Born and raised in Orange County, Michelle’s
childhood was a busy one. With her mom being

in real estate, Michelle attended approximately
nine different schools before reaching high school.
“We moved a lot because she just kept moving out
of houses,” Michelle says. Once she reached high
school, however, Michelle settled in Costa Mesa for

the remainder of her school years.

Michelle’s mom, being familiar with the industry

and having connections, was the one who really

escrow. “That’s how it was back then. Everybody
hired their friends’ kids, their kids, their family
members. I basically was working half days when I
was still in high school,” Michelle recalls. “Escrow
is something that I fell into, and I absolutely love it;

it’s my passion.”

Michelle’s parents owned their first escrow firm in
the ‘90s. They sold it and retired in 2000. In 2011,
with the financial help of her parents, Michelle
started The Escrow Source and has been running
it ever since. She officially purchased the business

from her parents in 2016.

Customer service is huge at The Escrow Source,
something that any of the company’s officers or
clients can attest to. Michelle is also passionate
about education. “I love to teach or inform, any time
I can, whether it’s in our industry or not. They call
me ‘The Flipper,” because I can take any person that
is upset and flip their mood by the time the call has
ended,” she says. “If we have an upset client, it’s
mostly because they may be naive and just need to
be educated. I think a lot of other escrow officers talk

South Orange County Real Producers - 29
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I love to teach or inform, any BA
time I can, whether it’s in our y l \ A

industry or not. They call me 4

‘THE FLIPPER;

because I can take any person that
is upset and flip their mood by the

time the call has ended.

to their clients like they should already
know all about escrow. We don’t oper-
ate like that. When you slow it down
and make it easy for them to under-
stand, then it’s a different ball game.”

As with most real estate professionals,
every day in the industry is different;
you never experience the same trans-

action twice. Michelle especially loves

helping first-time homebuyers, explain-

ing the process to them, and witness-
ing their excitement. “You get a lot of
ugliness in our business with divorce
and death and family. It’s life, but that
makes it all worthwhile. And getting
a hug at the end of the transaction is
always a good little bonus. We really
try to go the extra mile for our clients.
Anyone can push the buttons and do
the paperwork; going the extra mile is
key. We will go to a client’s home, go
over the documents with them, pick
them up, etc. The number-one thing
is that we aim to be available anytime
somebody calls. It’s our goal never to
go to voicemail, and it rarely happens

because we have such great teams.”

Michelle is an avid
baker and makes over
1,000 cookies to share with
people at the holidays.

Michelle’s zest for her hobbies and interests
outside of business is just as colorful. She
has been an avid baker for 20 years now.
“Every holiday, I am a complete baking
freak,” she says, laughing. “I make over a
thousand of just one cookie at Christmas and
share with people. I make a couple of differ-
ent kinds of bark, English toffee, brownies,
trail mix—TI just get a little nutty.”

Michelle loves to cook, too, although now
that she’s an empty-nester, she is having
to learn to cook for one. Her son, 25, lives
in Dallas, and her daughter, 28, lives in
Denver. Both have gone on to create suc-
cessful lives of their own.

Another hobby of Michelle’s is crafting and
embellishing things with sparkles, hence
her nickname. “I do really unique things
with it. For example, I will take an alcohol
bottle and decorate it with Austrian crys-
tals and different embellishments. I also did
my entire beach cruiser,” she says. “These
kinds of things help with the creative side

of the brain after working so many hours.”

For more information call (949) 305-0888
or visit TheEscrowSource.net.

) )\
tEscrowSource

South Orange County Real Producers - 31



B D\ \
EscrowSource

Qrange County’s Fine

COW ORNCYV
e (=) -

Nevine Girgis

I am a Sales and Management
professional with over 20 years of
experience. My enthusiasm for
helping others along with customer
service talent help me connect w1th"
clients and provide them with the
best service possible.
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Over 300 years of industry experience!
Contact one of the top escrow companies in Orange County today!
949-305-0888 | theescrowsource.net

27611 La Paz Rd Suite D, Laguna Niguel, CA 92677  fI¥]O)
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We are dedicated
to finding innovative
solutions and
technologies that
simplify the often
complicated
lending world.
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Kevin Rudrud

Executive Loan Advisor
Producing Branch Manager
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agent spotlight

By Lindsey Wells
Photos by Bodie Kuljian
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Unforgettable

“I'm a non-religious Christian;
I feel like life is a calling.
You're supposed to help
people.” REALTOR® and
Broker Tony English is a real
estate veteran who realized
early on the importance of
standing out in an industry
where it’s easy to blend in.
Born and raised in California,
he has lived in Laguna Niguel
for over 40 years and, prior
to real estate, worked in the
electronics manufacturing
industry for years, including a
14-year stint running his own
company. Entrepreneurship is
seemingly in Tony’s blood; just
a few years into his real estate
career, he opened his own
company, English Realty, and
the rest is history.

Tony was only a few years into his real estate career before he opened his own
brokerage in Laguna Niguel, English Realty, almost twenty years ago.
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Tony is known for his funny antics and with buyers, you end up really close to them at Tony English is one of the top o F, "
unique ways of advertising his business, the end because you’ve been through intimate prociigersin SEth Orgloc Ry 7 oAt

employing techniques that, hopefully, will
make him unforgettable. “I like to get people’s
attention, and so I do weird things to do that,”
he says, laughing. Early in his career, he
garnered attention with one of his listings by
putting the For Sale sign in a unique location
versus in front of the house. “I advertise like
crazy — billboards, shopping carts, online
advertising, but most of my business comes
from my farm. Every three weeks, I drop off
something weird. I do tape measures, or I'll
do a big container of salt with my face on it.

I do memo boards that go on the fridge; I do
can openers. I never do notepads or anything
like that; I do something that sticks around
the house. Half the people probably just
throw it out, but while they’re throwing it
out, they’re thinking, “‘What a weird guy this
guy is. I get in their head a little bit.”

The speech Tony gives his agents and staff

is that building a real estate business is

like building a professional practice; it’s a
logarithmic curve that you have to chip away
at every day. Another way Tony has built
rapport with his neighbors and clients is by
hosting annual garage sales. He provides
donuts for everyone and uses the event as a
way to network. “I really love what I do, and I

love my clients. I do mostly listings, but even

times with them,” Tony says. “When you go
through all of that, in the end, you're like a family
member, and you’re trusted, especially if you do
a good job. I feel like I found what I was made to

do, my calling.”

Tony has raised four children in Laguna Niguel
and has always been an active member of the
community. He was once on the local water
utility board of directors and also ran for the
city council. A lesser-known effort of Tony’s is
his support of a Christian church and charity/

orphanage in Pakistan.

In his free time, Tony likes to surf and golf and
practices Krav Maga, a form of self-defense
which he has been active in for the past 14 years.
“I also like to travel, but it’s hard in this business
to travel very long, so I just go on quick little

jaunts to places,” Tony says.

For Tony, real estate is something that never
strays far from his train of thought. “I love feeling
good about what I’'m doing, and I love being an
expert at one thing. I'm super good at what I do,
and I'm really good at negotiating without being a
jerk,” he said. “I always try to make a win-win for
everybody. I don’t like to have someone lose, even

if they’re on the other side. It has to be a win.”

and is the agent who sells most of the
homes in the Rolling Hills community in
Laguna Niguel, where he lives.
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“ I'really love what I do, and I love my
clients. I do mostly listings, but even
with buyers, you end up really close to

them at the end because you’ve been

through intimate times with them.
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Lifestyle and Advertisement Photography
: o : 24/7 online scheduling

Available 7 days a week

Same-day report with unbiased onsite review

Create an easy Request for Repairs from our reports

7} Sewer Scope, Mold & Pool Inspections
N
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TOGETHER

CREATIVE

Thermal Imaging & Roof included on every inspection

3rd Party Repair Estimates available based on our reports

1,300+ Google Reviews & 560+ Yelp Reviews

SDinspect.com
(949) 464-4774

The Real Estate
Inspection Company

fine videography & photography
www.together-creative.com

N bodie ku ljian | hello@together-creative.com | 805.704.8781 W You're invited on our show, "Real Estate: Uncovered." Podcast@SDinspect.com EEB]; Podcasts
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While REALTOR® Daniele Smith has held her license since 2013, she
was no stranger to real estate when she decided to start selling it

for a living. For eight years prior to that, Daniele worked in the real

Loving the estate auction business, first coordinating auction locations, then as
Local Market & a prc'uect ma'nager. Both positions required her to travel nationally

. and internationally. “l would travel all over the country and out of
commun’ty the country and manage the luxury, non-distressed auction process
of multimillion-dollar estates, ranches, and condos,” Daniele says.
Her transition into real estate sales was a natural one that allowed
her to stay more local in her career.

P» agent spotlight

By Lindsey Wells
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Daniele Smith, of Coldwell Banker Realty, loves the local community; she can often be found out and about in San Juan Capistrano, both for work and for play.

Daniele didn’t leave the luxury
auction firm until 2014, and became
a full-time real estate agent in 2015.
Now, she is part of the Walker Real
Estate Group at Coldwell Banker
Realty. “Truly, the motivation to help
people in their real estate needs,
from buying to selling to leasing and
relocating is one of the best things
about what I do,” Daniele says. “It’s
one of the biggest things that most
people go through in their lives, and
every day is quite different for me. I
like to see it go from the start to the
end and then beyond.”

Networking with other agents and
volunteering her time in the commu-
nity are different facets of her life
that Daniele is particularly passionate
about, and the rest of the Walker Real
Estate Group shares that passion.

“I love my team; we just strive to do

better. We have all the same morals

42 - August 2021

that allow us to work well with each
other,” Daniele says. “My business
takes me locally; I'm always out and
about, wherever the client wants

to go. And I love networking with
other agents because it allows me
to establish those relationships and
buying opportunities for my buyers
or my sellers. A lot of my business
has been developed over the years,
and recently, has become more of a
referral business. It’s amazing when

that happens.”

In the community, Daniele is on the
board for the San Juan Capistrano
Chamber of Commerce and is a com-
missioner for the City of San Juan
Capistrano’s design review commit-
tee. She is also a member of San Juan
Capistrano’s historical society and

a member of the Fiesta Association.
“Volunteering has always been in

my heart since I was little,” Daniele

says. She was a Girl Scout as a young
girl. “Volunteering just allows me to give
back, to be involved, and always to do
something different. Just contributing
my part in society. It doesn’t pay any-

thing, but it rewards me in my own way.”

Daniele’s immediate family lives locally,
and the rest of her family is in the United
Kingdom. An animal lover, Daniele
adopted two cats 10 years ago that she
absolutely adores. In her downtime,
you’ll usually find Daniele partici-

pating in neighborhood get-togethers
and hanging outside by the pool or at
potlucks. “Or, I'll be in downtown San
Juan Capistrano, usually at one of the
restaurants with some friends and just
patronizing around town,” Daniele adds.
“Then, when the opportunity comes, I'll
go and travel and visit friends outside of
the area and all of the U.S. I always like
to see if I can go visit them and get out of

town for a while.”

Truly, the
motivation to
help people
in their real
estate needs,

from buying to
selling to leasing
and relocating
is one of

the best
things about

what | do.
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~) BOWMAN

GROUP MEDIA

REAL ESTATE MARKETING
LEADING THE GAME SINCE 2006

www.BowmanGroupMedia.com SAN CLEMENTE

1520 N. El Camino Real | Suite 4 | San Clemente, Calitornia 92672

SANDY VIETRO
ACCOUNT EXECUTIVE

E sandyvietro@versalescrowcom C 714.267.7890

CHRISTOPHER KEAHEY
SR. ESCROW OFFICER/MANAGER

E christopher.keahey(@versalescrowcom T 949.550.6560 C 949.632.8641

Tyler Bowman | 949.275.1386 | Tyler@BowmanGroupMedia.com
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® YOUR LENDER PARTNER PLAYS A BIG
“ AMERISPEC PART IN GETTING YOUR OFFERS ACCGEPTED.

INSPECTION SERVICES CHOOSE WISELY!

"It was easy to schedule and we like

that AmeriSpec cares for it's inspectors | ":‘ _ j ' ““ C O N TI N G E N C I ES

and did not allow people to be present.

Employers that take their employees' _ - k2 { O - LO AN
health seriously make us more likely to ! — ) y

recommend this company." ) 5 L7 & |' O AP P RAI SAL
-Lucy T. =g 7 > o |
: 7 - DAY HOM E

OFFER ., %r’? ‘
15 GLOSE OF ESCRQ j{
;" $250 PER DIEM “
|(PAID BY Ll,—?IgUDER IF LATEN )
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THE SAFETY OF OUR CLIENT, OUR REAL ESTATE AGENTS
AND OUR EMPLOYEES IS OF THE UTMOST IMPORTANCE.

Your inspector will be abiding by the following protocols:

* The inspector will be wearing gloves at all times during the inspection.

* The inspector will be wearing mask/respirator at all times during the inspection.

* The inspector will be wearing booties while inside the property.

“V ~— COASTAL LOANS

949.7201616
Dino@CAcoastalloans.com

949-454-0508 * AMERISPEC.NET/WOODFORD B o

® The inspector will be taking his own temperature before and after each inspection.

* The inspector will be cleaning and disinfecting all of his tools and equipment before and after each inspection.



Andrew Walsh pictured here with his wife Jemma, who also works internally at WFG National Title.
Was recently awarded the Gold Sales Award being recognized as one of the top sales reps for the entire

National Company for revenue generated in 2020. Call Andrew today to find out why clients keep coming
back to him and his amazing team at WFG National Title!

ANDREW WALSH VP of Sales & Marketing

949.300.9101 | awalsh@wfgtitleco.com | AndrewWalsh.wfgtitleco.com 9{_1']])"‘"]};'
#AWALSHATITLE —




