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At Closet Gallery, we 
specialize in helping you 

simplify and organize your 
home. Every home has 

different needs and every 
homeowner has a different 

style. Closet Gallery 
collaborates with you to 

design the perfect solution 
for your lifestyle and 

budget. Whether it’s your 
master closet, a kitchen 
pantry, your garage, a 

home office, we can create 
custom storage solutions 

for all your needs. Offering 
the highest quality 

materials and hardware you 
will find a wide range of 
product options that will 
suit your specific style. 
Potential home buyers 

often look for good storage 
options within homes and 

having a custom garage can 
give your clients’ homes a 

competitive advantage.

CLOSETGallery
Storage Solutions

FREE IN-HOME CONSULTATIONS
(916) 826-7016  |  aclosetgallery.com

CUSTOM STORAGE CAN:
- O�er More Storage Options
- Reduce Outside Clutter
- Make Home Organization Easier
- Create a More Functional
  Use of Space
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1 REFER A CLIENT TO US
Send us a client for property management
by filling out a simple form.
2 WE GET IN TOUCH
We contact the client to explore their 
management options.
3 WE PAY YOU
If the client signs a property management 
contract, we'll pay you a referral fee.

LET'S GET CONNECTED TODAY! · (916) 626-3105 · VIENNAPM.COM

FREE RENTAL
CMA’S FOR
REALTORS

Protect your future sales and earn a referral fee.
We handle your client's management needs & point them back in your direction for sales.

HOW OUR
LANDLORD REFERRAL
PROGRAM WORKS
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE

Asset Preservation Inc

Bill Angove

(916) 832-1031

apiexchange.com

ATTORNEYS

Clower Law

Ashley Clower

(916) 652-8296

ClowerLaw.com

ElGuindy, Meyer &  

Koegel, APC

Judith Maranski

(916) 778-3310

emklawyers.com

BLINDS/SHADES

Made in the Shade Blinds 

and More

Mandie VanBuren

(916) 300-4306

blindsofnorcal.com

CARPET CLEANING

Cleaner Choice Services

Nick Volkert

(916) 899-1783

cleanerchoice.us

CLOSING GIFTS

Ternero Olive Oil

Lisa Ternero

(916) 508-5325

TerneroOliveOil.com

CONSTRUCTION/

REMODELING

Good Life Construction, Inc.

Dmitriy Tupikov

(916) 833-1379

goodlifeconstruction.com

CUSTOM CLOSETS

Closet Gallery

Darria Deatherage

(916) 826-7016

AClosetGallery.com

DESIGNERS

Aura Design Company

Theresa Aura Design Co

(916) 412-3830

AuraDesignCompany.com

EVENT VENUE

Silt Wine Company

Alex Valburg

(714) 599-2811

siltwineco.com

FINANCIAL CONSULTING

Financial Path Consulting

Cherise Sutton

(916) 612-6261

FinancialPathConsulting.com

GARAGE DOORS

Overhead Door Company  

of Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

ohdsac.com

HARD MONEY LENDER

Focus West Capital

Dan Stoligrosz

(916) 947-4754

focuswestcapital.com

HOME BUILDER

BlackPine Communities

Jessica Atkins

(916) 497-0900

www.blackpinecommunities.

com

HOME IMPROVEMENTS

Patriot Home Improvements

Tara Barton

(916) 251-7660

PatriotImprovements.com

HOME INSPECTION

CalPro Inspection Group

Andrea Quyn

(800) 474-3540

calprogroup.com

Certified Home and  

Building Inspections

Jason Stockwell

(916) 223-3400

certifiedhbi.com

HVAC

Bronco HVAC

(916) 675-1062

BroncoHeatingandAir.com

INSURANCE

Intrinsic Insurance Services

Aurora Mullett

(916) 585-8184

iiprotect.com

Sky Insurance Brokers

Erik Sjolie

(916) 540-7000

skyinsurancegroup.com

JUNK REMOVAL

Junk Responders

Anthony Wilkins

(844) 586-5786

JunkResponders.com

MARKETING

Creative Marketing

Tori Barker

(916) 832-0502

CreativeMarketing 

Sacramento.com

Steps Marketing

Joe Duenat

(916) 288-9775

StepsMarketing.com

XSIGHT Creative Solutions

Scott Rodier

(916) 444-9100

xsightusa.com

MORTGAGE

American Pacific Reverse 

Mortgage Group

Liz Andersen

(916) 223-8869

APRMG.com

Asset Financial Center, Inc.

Benjamin Androvich

(916) 955-8287

afc360.com

Big Valley Mortgage  

- Rebecca Abbott

Rebecca Abbott

(916) 203-9328

BigValleyMortgage.com

Fairway Mortgage  

- Dan & Sherene Team

Dan McIntire

(916) 276-3324

5StarTeam.com

Fairway Mortgage  

- Lucia Lending Team

Nicholas Lucia

(916) 730-6339

LuciaLendingTeam.com

Family First Mortgage Group

AJ Jackson

(916) 835-4100

ffhomeloans.com

NKS Financial

Neal Smith

(916) 718-9816

NKSFinancial.com

Point Equity  

Residential Lending

Nick Cunningham

(916) 302-2018

pointequity.com

WealthWise  

Mortgage Planning

Andrew Vierra

(916) 932-7160

VALoansofCalifornia.com

Your Mortgage Girl at 

Guaranteed Rate

Padi Goodspeed

(916) 257-9435

YourMortgageGirl.com

MOVING COMPANY

House to Home Moving, Inc.

Jacob Giorgi

(916) 484-1144

housetohomemoving.com

NHD

MyNHD

Lisa Massey

(916) 549-1226

mynhd.com

PAINTING

Camacho’s Custom Painting

Amanda Camacho

(530) 306-9928

camachoscustompainting.

com

PHOTOGRAPHY

Olha Melokhina 

Photography

Olha Melokhina

(916) 288-5839

OlhaStudio.com

PROPERTY MANAGEMENT

M&M Property Management

Bruce Mills

(916) 548-7712

mmproperties.com

Titan Property Management

Ryan Miller

(916) 745-3385

TitanREI.com

Vienna Property 

Management

Tony Alfano

(916) 626-3105

ViennaPM.com

REAL ESTATE 

INVESTMENTS

Belwood Investments LLC

Steven Belmont

(916) 990-3010

belwoodinvestments.com

REAL ESTATE MARKETING

Aerial Canvas

Matt Wood

(650) 730-6139

AerialCanvas.com

REAL ESTATE 

PHOTOGRAPHY

Andrea Gunn Real Estate 

Photography

Andrea Gunn

(916) 223-8948

gunnphoto.com

REAL ESTATE 

PHOTOGRAPHY / 

VIDEOGRAPHY

Blue Hour Photography

Ryan Maupin

(916) 968-7017

bluehourphotography 

services.com

Snap A Prop

Keoua Medeiros

(408) 921-7550

snapaprop.com

ROOFING SERVICES

Roof Checks

Vlad Khashchuk

(916) 222-6688

RoofChecks.com

STAGING

Hallway Staging LLC

Terry Keys

(916) 500-2206

HallwayStaging.com

Premiere Home Staging

Nicole Runkle

(916) 300-0402

thepremierehome.com

TERMITE INSPECTION

North American  

Home Services

Jen Finley

(916) 833-3531

nahspro.com

TITLE COMPANY

North American Title

Julie Shroyer

(916) 416-8245

nat.com/nocal

Placer Title Company

Mark Pitman

(916) 933-4550

PlacerTitle.com

TRANSACTION 

COORDINATOR

OCTC

Candice Kulp

(916) 412-6848

octcteam.com

Platinum TC Services

Melanie Prescott

(916) 812-7454

platinumtcservices.com

VIDEO PRODUCTION

Dynamic Cinema 

Productions

Matthew Walter

(530) 417-6170

DynamicCinema 

Productions.com

WEALTH MANAGEMENT

AWA Wealth Management

Derrick Andrews

(530) 889-1258

awallc.com
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Did you know there are more victims held against their will today than ever before? That’s why 
The N2 Company – the company behind this publication and 850+ others like it – is financially 

committed to end human trafficking. 

$2.5 MILLION$2.5 MILLION
DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits 
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and 
readers like you, we’re able to break the chains of this horrible reality. 

Visit n2gives.com to learn more about our fight.
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SERVICES WE OFFER:
- HOME INSPECTION
- TERMITE INSPECTIONS
- TERMITE TREATMENTS 
   & REPAIRS
- PEST CONTROL
- SEWER CAMERA   
   INSPECTIONS
- MOLD TESTING
- SOLAR INSPECTIONS
- POOL/SPA INSPECTIONS
- COMMERCIAL
   INSPECTIONS

SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650
BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008

(800) 474-3540  |  WWW.CALPROGROUP.COM

Your One-Stop-Shop for 
Inspections and Pest 

Control

ORDER A HOME & TERMITE INSPECTION TOGETHER
AND RECEIVE $25 OFF

R E A L  P R O D U C E R S  T E A M

S AC R A M E N TO
M E E T  T H E

Olha Melokhina, 
Photographer

Katie MacDiarmid
Publisher

Alison Davis
Content Coordinator

Rachel Lesiw
Photographer

XSIGHT 
Creative Solutions

Creative Marketing Services

Dave Danielson 
Writer

Selena Boyts
Writer

Aura Design Company
Designers (Interior, Florals & Events)

Tori Barker
Social Media

Kelly Dunn
Administrative  

Assistant

Chris Menezes
Writer

Suzy Delong 
Ad Strategist

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.
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keep your cool

OUR CUSTOMERS KNOW
THAT THEY COME FIRST

•  AIR CONDITIONING
• HEATING
• INDOOR AIR
  QUALIT Y
• WATER HEATERS
• COMMERICAL
   SERVICES
• MAINTENANCE
   PROGRAM

"I am a local general 
contractor that does 100+ 
remodels & new construction 
residential homes a year. 
We use Bronco exclusively. He 
does excellent work at a fair 
price. We always know what 
to expect. He is reliable, 
prompt & professional. 
What more can you ask for?" 

- Gabe H.

916-675-1062 •  BRONCOHEATINGANDAIR.COM

What is the purpose of Real Producers magazine? The 
mission of Sacramento Real Producers is simple. We strive 
to inform and inspire the top-producing real estate agents in 
the Sacramento market and connect them socially. We do this 
by telling their personal stories. How they have succeeded 
and failed. What drives them to achieve year in and year out. 
Where do they spend their time when they are not working, 
and what are they passionate about other than real estate. We 
give local top-producing REALTORS® a platform to tell their 
story in a way they have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate 
partners to create and continue relationships with these top 
performers, on a level that they might not be able to achieve 
on their own.

Who receives this magazine? This magazine is mailed to 
the top 500 producing agents in the greater Sacramento 
area, according to volume each year. This is based on the 
2020 MLS; the ranking is annual and resets every year. 
This year, the minimum production level for our communi-
ty was over $11.5 million. Just to be included in this group 
is an accomplishment that testifies to your hard work, 
dedication and proficiency.

What is the process for being featured in the magazine? 
It’s really simple – you can nominate other REALTORS® 
(or yourselves!). We will consider anyone brought to our 
attention; we don’t know everyone’s story, so we need your 
help to learn about them! A nomination currently looks like 
this: You email us at katie.macdiarmid@realproducersmag.
com with the subject “Nomination: (Name of Nominee).” 
Please explain why you are nominating them to be featured. 
It could be that they have an amazing story that needs to be 

announcement

SACRAMENTO  
REAL PRODUCERS

COMMON QUESTIONS ABOUT 

told; perhaps they overcame extreme obstacles, they are an 
exceptional leader, have the best customer service, or they 
give back to the community in a big way. The next step is an 
interview with us to ensure it’s a good fit. If it all works out, 
then we put the wheels in motion for our writer to conduct 
an interview and write an article, and for our photographers 
to schedule a photoshoot.

What does it cost to be featured?  Zero, zilch, zip, nada, nil. 
It costs absolutely nothing! We are not a pay-to-play model 
whatsoever. We write real stories about real producers, so 
nominate away, friends!

Who are the preferred partners? Anyone listed as a “pre-
ferred partner” in the front of the magazine is a part of this 
community and a top professional in their industry. They 
will have an ad in every issue of the magazine, attend our 
events, and be a part of our online community. We don’t just 
find these businesses off the street, nor do we work with 
all businesses that approach us. One or many of you have 
recommended every single preferred partner you see in this 
publication. We won’t even meet with a business that has 
not been vetted by one of you and “stamped for approval.” 
Our goal is to create a powerhouse network, not only for the 
best REALTORS® in the area, but the best affiliates, as well, 
so we can grow stronger together.

How can I refer a preferred partner? If you know and  
want to recommend a local business that works with  
top REALTORS®, please email us to let us know at  
katie.macdiarmid@realproducersmag.com.

Still have questions? Don’t hesitate to reach out!

Real Producers is a national concept currently 
open in 125 markets across the country. With 
the one-year anniversary of Sacramento 
Real Producers, I wanted to take the time to 
answer some pretty common questions.

Katie MacDiarmid

Sacramento Real Producers

katie.macdiarmid@realproducersmag.com

(916) 402-5662
facebook.com/sacramentorealproducers
@SacRealProducers
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SERVICE MATTERS. EXPERIENCE MATTERS.

Work with a team that understands the competitive nature 
of this market so that you can be positioned to win!

Placing o
ers with peace of mind starts with a complete 
loan approval and a team of experts by your side.

18-21 Day Close On: FHA Loans • VA Loans • Conventional Loans • JUMBO Loans

Padi Goodspeed
Branch Manager & SVP of Mortgage Lending 
O: (916) 257-9435 | padi@rate.com 
www.yourmortgagegirl.com

18 years of experience with more than 150 5-star reviews on Zillow!

916.500.2206  •  HallwayStaging.com

Check Out Our Projects on Facebook

Let us set the stage
for your listings!

10% OFF 
AND $100 
REFERRAL 

BONUS
when you mention 
Sacramento REAL 

Producers

3D
MODEL

included with 
every stage

Attract more buyers and get higher offers.
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KELLI GRIGGS: Jordyn Phillips  
(an amazing DOO)

BARBARA LEBRECHT: Grocery 
Delivery. To my office and home.

JACOB GIORGI, HOUSE TO HOME 

MOVING: Everything I can! My  
time is worth more than any amount 
of money.

ANNE WIENS: Our top three time- 
saving services: House cleaner, mobile 
dog groomer, yard care.

question of the monthW E  A S K ,  Y O U  T E L L

What’s one thing you 

spend money on because 

it buys you time?

ZACH RYAN: Admin

BRIDGETTE HOLMES, PLACER  

TITLE COMPANY: Instacart for sure!

MELISSA QUADE: House cleaner. Saves time  
and stress. 1000% worth it.Also, a TC.

STEVE LAMOTHE: Technology to streamline 
processes and automation, People always  
people will give you the most time.

AMANDA CAMACHO, CAMACHO’S CUSTOM 

PAINTING: Social media curator

PEGGY URIEFF: Assistant, Bel Air e-cart, book-
keeper, CPA, and business coach.

DAYNA SUMMERS: Gym, Life Coach, 
Housekeeper, a good dry cleaner. Concerts that 
are good for the soul! (once back in action) I plan 
these out at the first of every year.

CHRISTOPHER BROWN: Just invested in AI 
copywriting software. It’s amazing and cuts our 
Social Media, digital ad and blog post writing 
time by 75% with better results.

SHELBY RYBURN: I pay my housekeeper to 
unpack me from my trips which enables me to 
spend time with my kids. And it blesses her with 
extra money.

NICOLE RUNKLE, PREMIERE HOME STAGING: 

Accountant, Department Coordinators,  
Virtual Marketing Assistant, Food Meal Prep  
and a Housecleaner.

One positive from the past 1.5 years with the 
pandemic and the BOOMING real estate market, 
was that I needed help!

I sucked up my pride, realized I could not do it 
all #SuperwomanSyndrome and asked for help 
in all the areas that I did not care to do. NOW I 
have the time and energy to focus my efforts in 
what I’m good at and what I WANT to do!
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NICHOLAS M. LUCIA
Certified Mortgage Planner | NMLS# 489401
Fairway Mortgage | NMLS# 2289

1512 Eureka Rd, Suite 110
Roseville, CA 95661
916-730-6339
nick.lucia@fairwaymc.com
www.lucialendingteam.com 

I APPRECIATE YOUR REFERRAL
AND PARTNERSHIP. LET’S DO THIS!

FAIR WAY.
Our way is the

Matt impressed us with his professionalism and with his creativity. Matt has a 
calm demeanor and is well organized. The finished product has always 

exceeded our expectations. We would recommend Matt without hesitation. 
- Paragary-Miller Team 

SE RVICE S:  
VIDEO TOURS / PHOTOGRAPHY

3D MATTERPORT / 2D FLOOR PLANS
TWILIGHT / PERSONAL BRANDING

LIFESTYLE COMMERCIALS

MATTHEW WALTER
VIDEOGRAPHER / PHOTOGRAPHER 
EDITOR / CERTIFIED DRONE PILOT

530-417-6170

Matt@DynamicCinemaProductions.com
DynamicCinemaProductions.com/real-estate

FOCUSED ON 
CUSTOMER SATISFACTION

Let us take
the hassle
out of your
paperwork.
We bring knowledge
and experience along with
a dedicated team to help
our clients build a successful
real estate business.

916-412-6848

YOUR INDEPENDENT TRANSACTION
COORDINATION TEAM
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CREATING YOUR  

OWN SUCCESS

As a refugee 
of the Bosnian 
war in the early 
1990’s, Amir 
Cackovic has had 
to restart his life 
in another country 
more than once. With 
profound resilience and acumen, 
he never succumbed to his cir-
cumstances, but rather remained 
resolute in his ambition and deter-
mination to create opportunity for 
himself and never stop pursuing 
great success in life.
 
Amir was born in Bosnia and 
Hercegovina, the center of the 
Bosnian war, which was the most 
devastating conflict in Europe since 
the end of World War II and often 
characterized by bitter fighting, 
indiscriminate shelling of cities and 
towns, ethnic cleansing and sys-
tematic mass rape that killed over 
200,000 people and displaced 2.2 
million from 1992-1995.
 
At 18-years-old, Amir fled his war-
stricken hometown and escaped to 
Germany with $50 in his pocket. 
He had no family, no friends, and 
couldn’t speak a word of German. 
However, he found a job, started 
learning the language, and after three 
years of 14–16-hour days of working 
and studying, he enrolled in college at 
Technical University Munich. 

 
Amir worked full-time while earn-
ing his degree in Germany and even 
started selling real estate in 1998. 
Ever the entrepreneur, Amir had 
always looked for the best ways to 
make money, invest, and become suc-
cessful, even in high school.
 
After graduating with a master’s in 
architecture in 2000, Amir mar-
ried his wife, Esmeralda. In 2001, 
Amir and Esmeralda immigrated 
as refugees to the United States, 
where they didn’t know one person, 
couldn’t speak the language, and 
had to start the whole process of 

celebrating leaders
By Chris Menezes

Photos by XSIGHT Creative Solutions

learning a new language and finding 
a job all over again.  
 
Amir obtained a position in archi-
tectural design and earned his real 
estate license just a few years later 
(2005). He worked as a full-time 
architectural project manager and 
a part-time real estate agent until 
2011, when he decided to pursue his 
real estate ambitions full-time and 
open his own brokerage—Prestige 
Realty Advisors. 
 
“When I started my brokerage in 
2011 my vision was to build a big 

AMIR
e X p  R E A L T Y

C A C KO V I C
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nature is that we are afraid of 
changes, even if the change is better 
for you. Fortunately, I was in contact 
with the right people at eXp Realty 
and made a difficult but calculated 
decision to join.”
 
Amir joined eXp Realty in 2019, 
and within a few months, realized it 
was the best business move he could 
have made. With the ability to grow 
his own brokerage within the eXp 
framework, without any liability 
or capital expenses, and to receive 
multiple streams of income, includ-
ing stock options, Amir extended his 
team across the United States, into 
Mexico, and even France.  
 
Always pursuing multiple things at once, 
Amir is currently working with his 
real estate clients full-time, in addition 
to coaching agents, and doing several 
investment flips. He also earned his PhD 
degree this year from the University 
of Management with a dissertation in 
marketing, with hopes to further help 
even more agents in the future.
 
“I am in the business of giving and 
helping. My biggest asset is my edu-
cation and knowledge of the busi-
ness, negotiation, and other skills,” 
Amir explains. “I am most passionate 
about helping others to be more 
successful in business and life. That 
means helping my clients to buy and 
sell their biggest asset (real estate) 
and to help them to retire with 
different investments. Also helping 

other real estate agents to create 
financial independence with multiple 
streams of income.”
 
“And I am not talking about eXp multi-
ple streams of income,” Amir clarifies. 
“eXp is not for everybody; not every-
body wants to get corporate stock and 
residual income that could lead to a 
wealthy retirement. I am talking about 
additional streams of income investing 
in rentals or generating your own ATM 
machine with mobile homes or vacant 
land. Most people don’t know that they 
can have residual income with owning 
mobile homes or vacant land. You can-
not depend only on your commission 
as a REALTOR®, and it is absolutely 
crucial to have a good mentor and 
coach in this business.”
 
Between all of Amir’s professional 
pursuits, he most enjoys spending 
time with his family, bicycling, chess, 
skiing, camping, backpacking, and 
traveling. He and Esmeralda, who is 
an RN, have three kids, Kenan (18), 
Samira (14) and Leila (10). Kenan 
will be starting college this year and 
is an entrepreneur like his father. 
He started his own business at the 
age of 12, his first LLC at age of 17, 
volunteers in nonprofit organizations 
and is in boy scouts. Samira is very 
successful in school and sports, and 
Leila is an artist and future entrepre-
neur as well.   
 
Upon reflecting on his past in Bosnia 
and recognizing how far he has come 

in life, Amir established his own 
nonprofit organization called the 
Heroes Foundation as a way to give 
back to those who serve the United 
States, as Amir explains:
 
 “The main reason the war stopped 
in Bosnia was the involvement of the 
USA. The USA performed military 
action that ended the war. When I 
immigrated to the USA, I decided to 
give back to the group of people who 
I wanted to thank for being here: the 
USA military. I set up the Heroes 
Home Credit program to offer 7K 
credit to military, firefighters, police, 
teachers and medical professionals 
when buying a home, which funds 
the Heroes Foundation. This is just 
my small token of appreciation.”
 
As Amir continues working hard to 
not only leave a legacy for his family 
that will aid in their future success, 
but to help others do the same for 
their families, whether clients or other 
agents, he will continue to inspire and 
change the lives of everyone who is 
fortunate enough to know him and is 
able to glean from his perspective.
 
“Success does not come with luck,” 
he says. “You create your own luck 
and success. Everybody has an 
opportunity to be successful, but you 
have to decide either to watch Netflix 
or to work for 10-14 hours per day. 
You have to invest your time into 
your success. The choice is yours.”

nonfranchise brokerage throughout 
California that I could later sell to a 
bigger company such as Berkshire 
Hathaway, Coldwell Banker, RE/MAX, 
or Keller Williams,” Amir explains.
 
Over the next few years, Amir built 
up offices in all four major regions of 
California: Sacramento, the Bay Area, 
Los Angeles, and San Diego. He built 21 
lead generation systems to help agents 
obtain more business and personally 
invested over $100K into different 
coaching programs for himself, to stay 

at the top of his game. However, build-
ing a largescale brokerage was proving 
to be more difficult than he anticipated.
 
“Building and managing offices was 
not easy at all,” Amir says. “Most 
brokers start their own brokerage 
without even realizing what capital 
expenses, overhead, and liability they 
will have to take. I set up good sys-
tems in place and hired the right peo-
ple, but still, I was hitting obstacles.”
 
The last obstacle Amir hit occurred 
defending his business against a 
liability lawsuit, which he ultimately 
won, but spent $220K just to do 
so. It was an elderly abuse case 
that started when one of his agents 
(who was 69 years old) began dating 
her 84-year-old client. And after 
they moved to Hawaii together and 
bought a house, the man had a heart 
attack. That’s when his son decided 
to sue the agent, a real estate com-
pany, a lender in Hawaii, and Amir. 
 

“My only connection was that my 
agent used my company logo in her 
email signature line when she was 
sending emails back and forth,” Amir 
explains. “She wasn’t representing 
anybody there, she was just sending 
emails to her agent in Hawaii and 
received a referral fee. I am not even 
licensed in the state of Hawaii, but 
when it comes to lawsuits, every-
body gets dragged in even if you 
don’t have any connection with the 
case like myself.” 
 
“At that moment I stopped and 
thought one more time if it was 
worth all the hassle and risk building 
a real estate company at all,” he con-
tinues. “I wanted to leave something 
for my children as a legacy. But you 
can be building your brokerage for 
years and a few out-of-your-control 
lawsuits can wipe you out. At that 
time, multiple people were pre-
senting the eXp Realty opportunity 
to me, but I was hesitant. Human 

”

“I AM IN THE 

BUSINESS OF GIVING 

AND HELPING. MY 

BIGGEST ASSET  

IS MY EDUCATION AND 

KNOWLEDGE OF  

THE BUSINESS, 

NEGOTIATION, AND 

OTHER SKILLS.
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844-Junk-Run (586-5786) | 530-802-4664
contact@junkresponders.com

The first Responders
to your

Junk Hauling needs!

One thing I learned over the years is being an agent is a 
full-time job if you want to serve your clients well.

When I discovered my second love, Real Estate in 2009 I became licensed, and I tried to be a 
part-time agent along with being a kick-ass full-time Controller. I loved both but after 10 years, I 
knew when I started my firm that I had to make a decision and I decided that my clients would 
have exceptional service, so I chose one. 

 
So, I thought why not become a referral agent and 
turn my first love of numbers, combined with my 
knowledge of personal finance, business and 
real estate and Coach my fellow agents in their 
business and assist them with internal 
accounting problems, implement the Profit 
First method which would have a HUGE 
impact on their cash flow and profitability 
while leading them to a path of financial 
success.
Agents are super busy I know firsthand, 
but what I also know from being a 
Controller at a company that grew close 
to 20 million in annual revenue in 10 
years is that one of the most important 
aspects of the business owner is 
knowing the numbers.

Do you know your numbers?

Do you have an internal accounting 
problem that needs to be fixed?

Are you afraid to tell the truth about 
your finances?

Don’t settle for “this is how it’s always 
been done”.

We can create and develop strategies 
that are easy and fun.

Reach out for a free business consult.

FinancialPathConsulting.com
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ARE YOUR INVESTORS OVERWHELMED WITH ALL THE 
NEW STATE AND FEDERAL ADDENDUMS WHEN IT
COMES TO RENTING THEIR PROPERTIES TO TENANTS?

• AB3088 Informational Notice of Covid-19 and 15 day
  notice for Covid unpaid rent

• AB1482 rent control
• Proposition 65

• Megan’s law
• Bedbug notification

• Notification no flood insurance to residence
• Lead base and asbestos notification 

• Assistance animals
• Fair Housing

PLUS, WE HAVE THE BEST
vetting system for 

background checks 
on tenant applications!

M&M
Residential Property

Management

TO THE RESCUE

WE CAN
DO IT!

M&M Property Services & Management | $500 Referral Fee to a Broker
Call Bruce Mills @ 916-548-7712 | brucemills@bmrealtor.com

DRE# 01100901

DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.

$2.5 MILLION$2.5 MILLION
Did you know there are more victims held against their will today than ever 
before? That’s why The N2 Company – the company behind this publication 
and 850+ others like it – is financially committed to end human trafficking. 

Thanks to the businesses within these pages, our Area 
Directors, and readers like you, we’re able to break the 
chains of this horrible reality. 

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH 
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.
The average Fortune 500 company donates about 1% of their profits 
to charity. The N2 Company donates 2.6% of their gross revenue.

Visit n2gives.com to learn more about our fight.

SKY INSURANCE
BROKERS

www.skyinsurancegroup.com • (916) 540-7000
CA Insurance Lic: 0J15368

A COMPANY AS UNIQUE AS YOU ARE
SERVING THE ENTIRE STATE OF CALIFORNIA

Specializing in:
 • Homeowners Insurance • High Fire/High Brush

• Flood Insurance • Life Insurance • Auto Insurance

Ready to save time, aggravation, and money? 
Give us a call today and see if we can help you save!

PERSONAL AND SMALL BUSINESS INSURANCE
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NORTH AMERICAN 
HOME SERVICES: 

Your One-Stop for All Inspection Needs

By Dave Danielson

Photos by XSIGHT Creative Solutions

partner spotlight

That’s why it means so much when 
you have a partner like North 
American Home Services … an experi-
enced, knowledgeable company that 
saves you and your clients steps with 
superior inspection services.
 
Dmitriy Tupikov is Owner/Operator 
of North American Home Services. 
When you talk with him, it doesn’t 
take long to see the pride he has for 
his team and the results they bring to 
market — as your one-stop source for 
professional services.
 
“We constantly think about making 
life better to serve our REALTOR® 
partners. One unique thing that we 
do is that we offer a one-stop shop 
package for all inspection needs,” 
Dmitriy explains. “We can schedule 
all of your inspection services with 
one call … and schedule all of those to 
happen at one time.”
 

Efficiency and Expertise

The efficiency and expertise of the 
NAHS team makes a big difference to 
their partners.
 
“Because all of our inspectors are 
there at the same time, they talk to 
each other and their reports speak 
the same story. As a result, we think 
we definitely make our partners’ lives 
easier,” he says. “Reports are com-
pleted within 24 hours and they tell 
the same story.”
 
Another key differentiator for North 
American Home Services is its roots 
and ongoing leadership in the local 
construction market.
 
“We’re a construction company first 
and an inspection company second. 
We build houses for a living through 
Good Life Construction, which is in 
the same building,” Dmitriy says. 

“We like to put our expertise to work 
for our clients. When we inspect a 
house for someone, we can identify 
what needs to be done. We find the 
problem and identify the solution 
and we offer a price to fix it at that 
time. That saves time for everyone 
involved to get bids. If you choose to 
hire us, great, but if you choose not 
to, at least you don’t have to contact a 
bunch of others to get bids. We work 
with a lot of flexibility.” 
 
Fulfilling Life 

Family is at the heart of life for Dmitriy.
 
“My family moved here in 1998 from 
Ukraine. My dad worked for a few 
different companies and then North 
American Home Services recruited 
him,” he recalls. “My father, my 
brother, and I work together as a 
family-owned business.” 
 

AS REAL ESTATE AGENTS KNOW, IN THE 

COURSE OF SETTING UP TIMES WITH YOUR 

CLIENTS FOR SERVICES THAT NEED TO BE 

DONE ON A PROPERTY, YOU CAN SPEND A 

LOT OF TIME CONNECTING THE DOTS.

DMITRIY TUPIKOV
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Dmitriy has great gratitude for his life 
in the U.S.
 
“When my family moved here to the 
U.S., a big reason was the fact that the 
Soviet Union persecuted my parents 
and grandparents for their Christian 
faith,” Dmitriy explains. “This 
country gave us the opportunity to 
continue in our faith. While nothing 
is perfect, there’s nothing like the 

ideals of America … liberty and the right to pursue 
happiness doesn’t exist in most of the world. With 
God’s help, we’ve been able to work really hard and 
He has blessed us.”
 
North American Home Services has been in 
business since 1978. When Dmitriy and his fam-
ily moved to America, it didn’t take long for their 
path in life to converge with the company in a very 
special way.
 
As he says, “My father started working for the 
company in 2001 as a carpenter on the construction 
crew. In time, he took me to the Vice President, 
Steffen Gilbert.”
 
“Steffen had asked my dad to come on the week-
end to remodel his home bathroom. I was 14 at the 
time,” Dmitriy says. “I remember Steffen approach-
ing me and saying, ‘I want you to come work for us.’  
The offer to work on a construction crew was very 
attractive to me.”

The bonds between the family and the  
company deepened.

It wasn’t long before Dmitriy worked his way up 
through the ranks. It was a fast rise. In fact, he 
became a foreman when he was 16 years old. 
 

“When they promoted me to foreman, I needed a 
driver because I wasn’t old enough to drive a commer-
cial vehicle from jobsite to jobsite,” Dmitriy smiles. 
 
Business kept expanding—until the economic 
downturn of the late 2000s. By 2009, Dmitriy had 
been recruited to serve as the jobsite manager for 
his church as they built a new addition.
 
During that time, Dmitriy opened Good Life 
Construction. Soon, he would receive another call 
from Steffen and Dmitriy rejoined the company. In 
2017, the Owner of North American Home Services 
retired, at which point, Dmitriy bought the organi-
zation. The pride he feels in his team is very strong.
 

“We have nine home inspectors and 
nine termite inspectors. They go out 
and do home inspections, roof inspec-
tions, sewer inspections and termite 
inspections. Each division has a man-
ager. We have a construction crew of 
15-strong. Plus, we also have an office 
with eight customer service special-
ists, along with an accountant and 
two marketing professionals,” he says. 
“The crew is what makes this a really 
good company. Our crew is honest, 
hard-working, and they do what they 
do with integrity. If there is an issue 
at 9 p.m. they will step forward to do 
what they can to help.”
 
Away from work, Dmitriy, his family, 
and his team are engaged in making 
their community and world better.
 
“We go to places like Africa, India and 
Mozambique to support orphanages 
and drill wells. We are big on serving, 
and that starts with the local com-
munity. We get involved in helping to 
feed the homeless.”
 
Another special step North American 
Home Services takes involves its 
employees. Each year during the 
holidays, the company donates $500 
in the names of their employees to the 
cause of their choice.
 
As Dmitriy thinks about the record 
of results he and his team continue to 
build on, he sees the effects of service.
 
“We stand behind our work and inspec-
tions. If we inspect a home and people 
move in and something happens where 
the water heater isn’t working, we get 
the call, then go out the same day to 
put in the water heater, only charging 
for the actual cost of the water heater,” 
he says. “We bleed for our clients. We 
have the resources to serve them.” And 
they do.

For more information about  

North American Home Services:  

www.NAHSPRO.com
JUSTIN NETHERCOTT 

Lead Inspector - Branch III
JAMES LOZANO,  

Director Building  
Inspection Division

JENNIFER FINLEY 

General Manager

PAUL LEONTYEV 

Crew Manager

CHRISA DAVIS 

Client Service Manager

ANDREY TUPIKOV 

Owner/Operator

ELVIA CERVANTES 

Brand Ambassador

STEFFEN GILBERT 

Vice President of Operations

AJA BARRAGAN 

VP of Finance and Administration

ALEX TUPIKOV 

Owner/Operator

THE CREW IS WHAT 
MAKES THIS A REALLY 
GOOD COMPANY. OUR 
CREW IS HONEST,  
HARD-WORKING, AND 
THEY DO WHAT THEY  
DO WITH INTEGRITY.”
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Derrick Andrews is a registered representatives with, and securities o�ered through LPL Financial, Member FINRA/SIPC. 
Investment advice o�ered through Strategic Wealth Advisors Group, registered investment advisor. Strategic Wealth 

Advisors Group and AWA Wealth Management, LLC are separate entities from LPL Financial.

Plan your life,
by telling us your story.

We believe in the power of planning for your goals and  
investing for your independent future. Our �nancial planning 

strategies and six-step process look beyond investments to 
help you design your dream lifestyle and legacy.

Schedule Your Complimentary Discovery Meeting Today!

Derrick S. Andrews, CFP®, CEP®
President/Financial Advisor

530-889-1258
Derrick@awallc.com | www.awallc.com

CA Insurance Lic #0757915

New Tax Laws & Tax Planning
Business Transactions

Investment Management

Estate Planning Strategies
Retirement Planning
Wealth Preservation

We help our clients navigate…

Overhead Door Company  
of Sacramento , Inc. 

(916) 421-3747 
 

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!” 

 

$20.00 off 

www.OHDSAC.com 
Any Service/Installation Only. Valid           
at time of Service/Installation Only.                               

TM 

“The Largest Selection of Garage Doors in Northern California Since 1953” 

Sales * Installation * Service 
Residential * Commercial * Garage Doors * Operators 
Free Estimates * Installed & Serviced by Professionals 

We service all 
BRANDS  

6756 Franklin Blvd. 
Sacramento, CA 95823 
 

Showroom Hours: Mon-Fri 8AM-5PM   Sat: 9AM-12PM                                                     LIC #355325

7806 Uplands Way
Citrus Heights, CA 95610
916-835-4100 Phone
916-848-3386 Fax
ffhomeloans.com

AJ Jackson
Owner
NMLS# 210062
BRE# 01872296

NMLS#39096

Here To Help You Close
W E  PA Y  F O R  A L L  A P P R A I S A L S   |   L O W  R A T E  A N D  F E E  S T R U C T U R E

1 5 - D A Y  C L O S E S   |   W E  M A K E  D I F F I C U LT  F I L E S  E A S Y
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www.emklawyers.com 
(916) 778-3310

EXPERIENCED AND TRUSTED ADVOCATES 
ELGUINDY, MEYER & KOEGEL 

GENERAL BUSINESS 
LITIGATION 

CONTRACT DISPUTES 
DEVELOPMENT DISPUTES 

UTILITY DEVELOPMENT 
PRODUCTS LIABILITY 

EMPLOYMENT
WAGE & HOUR

HR COMPLIANCE ISSUES 
EMPLOYMENT CONTRACTS 

LABOR BOARD CLAIMS 
EMPLOYMENT LITIGATION 

CONSTRUCTION PRACTICE 
CONTRACTOR DEFENSE

CONSTRUCTION DEFECTS 
MECHANIC'S LIENS CLAIMS

SUBROGATION CLAIMS 

REAL ESTATE
ENVIRONMENTAL LIABILITY 

LAND USE ISSUES
PREMISES LIABILITY CLAIMS

AGENT-BROKER LIABILITY

Civil litigation and transactional law firm serving clients throughout California

CREATIVE SOLUTIONS | TRUSTED ADVICE | EXPERIENCED ATTORNEYS | CUSTOMIZED SERVICE

From concept to 
completion in any 

design aspect, we 
strive to create 

captivating and 
refined designs that are 

infinitely timeless and 
innovative.  

INTERIORS          FLORALS          EVENTS

BTS | Projects auradesigncompany.com

Theresa & Elizabeth, founders

We believe 
design should tell 

a story, so we 
place an 

emphasis on 
ensuring the 

narrative of the 
story is intentional 

and original.

We can be a 
tool for your 
repertoire for any 
client who needs 
a professional 
with experience 
and an elevated 
eye for design.
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making a difference
By Chris Menezes

Photos by XSIGHT Creative Solutions

Nick Cunningham and Point Equity Residential Lending 
are so passionate about the mission of Child Advocates of 
Placer County and, more specifically, their Court Appointed 
Special Advocates (CASA) program 
that they are using the article we’d 
normally write for them to give this 
special organization more exposure.
 
What started as a Court Appointed 
Special Advocates (CASA) program for 
Placer County has, under the guid-
ance of Don Kleinfelder, grown into a 
multifaceted non-profit organization 
specifically geared towards helping 
at-risk kids and their families to lead 
prosperous, thriving lives.        
 
While the CASA program for Placer 
County was formed in 2004, the CASA concept was origi-
nally created in 1975 by a judge in Seattle, WA, who realized 
no one in the courtroom could really tell him what court 

actions would be in the best interest of the kids coming 
into the Juvenile Dependency Court system. So, he showed 
a handful of friends how the court room worked and gave 

them a court order to go out on his 
behalf to find out what was best for 
each child. 
 
Court Appointed Special Advocates 
(CASA) are assigned to foster children 
through court orders, which allow them 
to act as “the eyes and ears of the judge 
and the voice of the child” in court 
proceedings. CASAs facilitate, inves-
tigate, and monitor areas of need in a 
child’s life throughout their entire case 
until it is closed by the court. Their goal 
is to help return these children safely 
to their parents, or barring that, to 

help place them in permanent homes with “forever families” 
through adoption or guardianship. A secondary goal is to help 
the youth deal with the trauma that accompanies entering the 

O F  P L A C E R  C O U N T Y
ADVOCATES
child
SPONSORED BY POINT EQUITY 
RESIDENTIAL LENDING

“I have not met anyone more passionate about children and the community than Nick 
Cunningham and his mortgage company Point Equity. He and his partner, Justin, are good 
friends of mine and have been part of our organization in many ways for quite some time.” 
- Don Kleinfelder, Executive Director of Child Advocates of Placer County.

Don Kleinfelder, 
Executive 
Director of Child 
Advocates of 

Placer County

“ “

 WE ARE A BRIDGE 
BETWEEN THE MOST 

VULNERABLE IN 
OUR COMMUNITY 

AND CARING 
VOLUNTEERS WHO 

WANT TO HELP.

Point Equity teams members partner with Child Advocates 
of Placer County to support the CASA program.
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new community,” 
Don admits. “We 
had 1.5 employees at 
the time, which included 
me. There were no grants in 
the pipeline and only $30,000 in the bank. Within a couple 
months we were down to our last $1,000, and with payroll 
pending, I truly thought that Child Advocates would not 
last much longer. Then a gentleman walked in unexpectedly 
with a check for $40K, and that gave us the foundation we 
needed to grow. Now our annual budget is $1.2M.” 
 
The turning point for the organization came as they rede-
fined their mission as being: “To be a bridge between the 
most vulnerable in our community and caring volunteers 
who want to help.” This new mission would eventually 
expand the organization to include many complementary 
programs, such as Family Mentors, Prosper Placer, K9s 4 
Kids, and Be Bold. 
 
These ancillary programs are what make CASA of Placer 
County truly unique. A while back, the team realized that to 
best meet the needs of the child, they must also consider the 
needs of the parents. That’s when Family Mentors was created. 

Family Mentors work with at-risk parents who 
are either trying to reunify with their kids 
or are in transitional housing for drug 
recovery or spousal abuse. Many of 
these parents consider themselves 
“at rock-bottom.” Family Mentors 
work one-on-one with parents 
to help them become more 
self-sufficient. This helps to 
prevent children from enter-
ing or re-entering the child 
welfare system and keeps 
families together. 
 
Prosper Placer serves fam-
ilies who are at or below 
the poverty line. They 
typically no longer qualify 
for certain support services 
but are still at-risk or need 
help to keep moving down 
the path of financial security. 
Families are matched with two 
to three volunteer “allies” who 
commit to helping them develop 
certain skills, knowledge, and sup-
port systems to ensure true transfor-
mation for families. 
 
The K9s 4 Kids Program connects volunteers 
and their lovable dogs to kids who have experi-
enced trauma or are in the Juvenile Detention Facility or 
Koinonia group homes. K9s facilitate a positive emotional 
connection for youth who have a hard time connecting with 
others and allows kids to experience normalcy while in a 
stressful environment. 
 
Finally, the BE BOLD Youth Program works with youth, 
ages 9-18, who are involved in or are at-risk of involvement 

in the Commercial Sexual Exploitation of Children (sex 
trafficking). Each young person is paired with a “BE BOLD 
Partner” who meets weekly for life skill-building activities, 
while also coming together once a month in peer groups to 
form an intentional community of support.  The goal is for 
this network of support to help the girls move toward a safe 
passage out of trafficking and transition into a new life.
 
“Our mission and what we’ve been able to build together 
is what keeps me here,” Don explains. “I was involved 
with training volunteers early on, volunteers like Nick 
Cunningham, who I became friends with. The passion they 
brought to the program really sustained us. Just seeing it 
grow—the difference being made in the lives of the kids and 
their families – is inspiring, and so is our wonderful staff. I 
continue to be inspired by the organization every day.”
 
To learn more about Child Advocates of Placer County and 

how you can become an inspiration to kids, parents, and 

families who are in need, visit www.casaplacer.org.

foster care system by providing them with “a different kind of 
adult” – one that is consistent, reliable, and caring. 
 
This practice has since spread throughout the country. Each 
CASA program is a stand-alone nonprofit that exists at the 
pleasure of their County Superior Court. There are currently 
44 CASA programs out of the 58 counties in California 
today, including Placer and the surrounding areas. 
 
The Placer CASA program was first established in 2004. 
However, by the time Don Kleinfelder joined the organiza-
tion in 2006, it was on its last leg. He had recently moved to 

the area to be closer to family and 
was the Executive Director for 

Exploring New Horizons 
Outdoor Schools for 11 

years prior. 
 
“I was thinking of 
something a litter bigger 
than Child Advocates to 

be honest, but I thought 
Child Advocates might help 

me get a foot in the door in a 

Volunteer Swearing In
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In 2019, North American Title joined forces with States Title. 

Doma.  
For now, we will still be operating under the North American Title Company name. 

JULIE SHROYER
Regional 

Sales Manager 
jshroyer@nat.com

NATALIE FLASCO

All of our services come with
our exclusive 7-Day 100%
Happiness Guarantee.

CARPET & UPHOLSTERY
WINDOW & SCREEN
HVAC & DRYER VENT

TAKE A BREATH
AND RELAX.
WE GOT YOU.

Call or Text 916-899-1783 
Visit cleanerchoice.us

Order
Online

Inspections & Estimates

Certifications & Warranties

Repairs & Replacements

Residential & Commercial

Pitched & Flat Roofs

916-222-6688

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS
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Is the wildly booming real estate market of 2021 yet another 
“unprecedented” phenomenon brought about by the coronavirus 
pandemic? It’s truly a perfect storm: home prices and homes sold 
above asking prices are at a record high, while average time on 
market and inventory are at a record low. With home values in 
the U.S. up by 17% to a median home price of $329,000, according 
to Forbes, and more than half of all houses “pending” within a 
week of entering the market, the real estate scene is starting to 
look suspiciously familiar. Great Recession, anyone? 

Before panic sets in, rest assured, real estate and finance ex-
perts agree that this bubble will likely have more of a slow leak 
than a burst. Today’s market is markedly different from 2008’s. 
The population of the U.S. has grown by 25 million in the last 13 
years, with the median age rising from 36 to 38, which means 
household size is shrinking. Tens of millions of millennials have 
entered the housing market for the first time in the last decade, 
exacerbating a nationwide housing supply shortage that’s been 
worsening for years, while baby boomers are downsizing and 
renting at record rates. Additionally, the present lack of housing 
supply has been compounded by interruptions in the labor mar-
ket and inflated home-building material costs. 

Just like in 2008, there are too many people who need housing 
and too few places for them to go. However, unlike in 2008, this 
real estate rush cannot be blamed on historically low interest 
rates (rates have stayed at record lows through three successive 
presidential administrations) or predatory lending practices. 
Though experts say it may take five to 10 years for supply to 
catch up with demand this time around, this boom will be more 
sustainable as the home-building industry bounces back and 
millennials continue to explore remote work options and seek out 
and invest in homes with more space and privacy.

Trying to buy a home in the middle of this burgeoning seller’s 
market? In short, have credit scores and pre-approvals standing 
by and strategize for bidding wars and seller negotiations. May 
the odds be ever in your favor.

BURST
BOOM OR

The 2021 Housing Bubble

financial fitness
By Shauna Osborne
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Dan Stoligrosz  |  FOCUS WEST CAPITAL
916.947.4754

www.focuswestcapital.com
Dan@focuswestcapital.com

FIRST TRUST DEED
INVESTMENTS

- Earn 8-9% on 1 year 
loans for FIX & FLIP 
Properties

- Individuals, LLCs, 
Corporations and 
IRAs

- $100,000 to 1 
million

PRIVATE 
FINANCING 
FOR FIX & FLIP 
PROPERTIES 

- No Prepayment 
Penalties

- Interest Rates 
from 8-9% 

- Low Cost and 
Fast Funding

TerneroOliveOil.com

Locally Grown

Come Visit Us!
Come Visit Us!

Private Label, Corporate Gifts, Gift Baskets, Tastings

Call for an appointment.

Come in if the gates are open!

(916) 508-5325
3680 Lincoln Newcastle Hwy, Lincoln 95648
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star on the rise

McKay
Heather McKay Realtor  
- Nick Sadek Sotheby’s  International Realty

Now, Heather has realized the 
endless opportunities that exist in 
growing her business, and she is 
excited for what the future holds. She 
recently joined Nick Sadek Sotheby’s 
International Realty, where she plans 
to continue prioritizing client rela-
tionships and engagement.

“Our brokerage is thrilled to have 
Heather on our team! I believe making 
the switch to Nick Sadek Sotheby’s 
International Realty has been the per-
fect fit. Heather is driven, eager to make 
her mark in the industry, and deter-
mined to provide the highest level of 
customer service and attention to detail. 
She has already been such an asset to 
our firm, and we are excited to see all 
she does in the future,” Nick shared.
 
Heather truly believes that it’s possi-
ble to follow your dreams at any age, 
and there are opportunities awaiting 

you at any stage of life. Her life is 
a shining example of making those 
dreams a reality.
 
What are you most passionate 

about right now in your business? 

With this hot market, ensuring 
that my clients are as educated as 
possible is one of my main passions. 
Guiding my buyers and sellers on 
how to cleverly approach negoti-
ations, while also maintaining a 
strong position in the transaction is 
extremely important to me. 

What has been the most rewarding 

aspect of your business? 

As a REALTOR® for over 5 years, 
having the honor of helping friends 
and family pursue the home of their 
dreams is definitely one of the most 
rewarding aspects of my business. 
More than that, building relation-
ships in my community and building 

rapport beyond the transaction is 
what fuels me. 

What has been your biggest 

challenge as a REALTOR®? In 

entering the industry? 

With any transition, there are chal-
lenges to be expected. With regard 
to entering the real estate industry, I 
would say the biggest challenge is strik-
ing a balance between family and work. 
As I continue to grow my business, it 
is also very important to me that I con-
tinue to prioritize family time as well. 

How does real estate fit into your 

dreams and goals? 

As a woman, mother, and wife, it is 
imperative that I prioritize my own 
goals and visions in my profession. 
With real estate, I am able to con-
tinue to grow personally, while also 
being able to teach my children how 
to support their dreams.
 

Heather Meet Heather McKay of 

Heather McKay Realtor - Nick 

Sadek Sotheby’s International 

Realty. Heather previously 

worked as a Treasury Analyst 

for a waste management 

company before transitioning 

to the role of being a stay-

at-home mom to her three 

kids. She then joined the real 

estate industry five years ago, 

with the hopes of closing a 

few transactions a year.

 - Nick Sadek,  
Broker/Owner 

Heather is driven, eager 

to make her mark in the 

industry, and determined 

to provide the highest level 

of customer service and 

attention to detail.”
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       @andreagunnrealestatephotog • www.gunnphoto.com
916-223-8948 • andreagunnphoto@gmail.com

Making you look sharp, one listing at a time.

24-Hour Turnaround | MLS Upload Ready

"I'm so thankful I found Andrea! She is consistent, quick,
and takes the best photos. And she makes me and my clients look great."

- Marcie Sinclair, Realtor

To what would you attribute your rapid 

success in the industry? 

Growing up in Placer County and 
having an active family in the commu-
nity, I am grateful to have been able to 
preserve and strengthen many of the 
relations I built as a young woman.

Are there any charities or organizations 

you support? 

I support the local High School, Del Oro, 
and their football program. I also sup-
port and donate to the local elementary 
schools, as well as Pop Warner Cheer & 
Football program in Loomis.
 

What sets you apart? 

I would consider myself very 
similar to the clients I serve. I 
think that may be a differentiat-
ing feature about me in the fact 
that I see myself in my clients. 
As a result, I consider things 
that are important to me, to be 
important in all the transactions 
I am a part of, such as trust, 
relatability and loyalty.
 
What advice or recommenda-

tions would you give to agents 

just starting out? 

I think the biggest advice I could 
give to any new agents would be 
to remain true to yourself and 
trust your gut. As you start your 
own business, the foundation you 
build in the beginning carries for 
the duration of your business, and 
sticking true to who you are will 
never be a disadvantage to you.

Heather and her husband  
of 10 years, Brandon.
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“Dan and Sherene are the lending dream team! I've 
never worked with any lender that communicates 
better than they do! They make buying a home fun 
with their senses of humor and they take the stress 
out of the process with stellar efficiency!” 
Monica H. (REALTOR®)

Dan McIntire
Loan Officer, NMLS# 300900

Cell: (916) 276-3324 

Sherene Gray
Loan Officer, NMLS #302159

Cell: (916) 798-8026

5StarTeam@FairwayMC.com
www.5StarTeam.com

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Other restrictions and limitations may apply. All rights reserved. 
Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Business Oversight under the 
California Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License.

5 STAR SERVICE from YOUR 5 STAR TEAM

Honest Answers.
Stress-Free Closings.

OTHER AREAS WE EXCEL IN
• Residential Homes • Luxury Homes • Secondary Homes
• Vacation Rentals • Flip/Construction • Kitec Plumbing
• High Fire • Flood • Real Estate Commercial Protection

Office: 916.585.8184 • Cell: 530.903.2362 • Fax: 916-745-8434
info@iiprotect.com • www.iiprotect.com

WE’RE PARTNERING 
WITH REALTORS TO KEEP 
RELATIONSHIPS ALIVE 
FOR YEARS TO COME
Through co-branded marketing efforts, we help connect and 
reconnect you with previous buyers/sellers and their connections 
when they are thinking of buying or selling in the future. We 
excel in escrow closings with properties in hard-to-place, risk 
areas and we work directly with the Lender & Title to ensure 
escrow closes on time.

Lic
 0

L5
01

25

Serving: CA, WA, OR, ID, CO, NV, UT, AZ

Intrinsic Insurance excels with my customers time and again. 
No matter what hurdle we throw at them they always find an 
option and propel us to closing. They are one of the only 
agents that partner from listing to close to ensure insurance 
is never an issue.

Maury O’Hearn ~ Premier Property Group

WHAT OUR PARTNERS
ARE SAYING ABOUT US
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Faith and Abundance

In a world where you don’t have to 
look hard to find drama and nega-
tivity, it’s refreshing to know there 
are people like Gail DeMarco who is 

making a difference by focusing on 
helping others.
 
As Team Leader of Turner DeMarco 
Friedman Real Estate Group with eXp 
Realty, and as an industry Coach, Gail 
is someone others look to for leader-
ship. She delivers each day with her 
strong spirit of faith and abundance.
 
“We definitely work from abundance 
… not scarcity,” Gail emphasizes. “We 
like to pour into other people to help 
them. It comes back to us, as well.”
 
Pride and Passion

When you talk with Gail, it’s easy to 

see the passion she has for what she 
does and who she does it with. Her 
team is a great source of pride.
 
“I love working with someone on our 
team who may have just a year of 
experience in real estate, and then, 
a year later, seeing them be very 
successful,” Gail says with a spark. 
“I love coaching them so their lives 
become better.” 
 
Finding Faith

Each life is a mix of challenges and 
triumphs. Gail’s was the same way. 
There was a time before positivity 
played a major role in her life.
 

By Dave Danielson

Photos and Cover Photo by Nicole Sepulveda

cover story

DeMARCO
TURNER DEMARCO FRIEDMAN  
REAL ESTATE GROUP
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“When I was 16, I was a runaway  
in a detention home,” she remem-
bers. “I had run away from New 
York and was hitchhiking my way to 
Chicago. I was a troubled teen with 
a tough childhood.”
 
Something happened then that has 
changed the trajectory of her life.
 

“It was me finding God,” she says. 
“That’s the biggest game-changer for 
me in my life.”
 
As she came of age, Gail worked as 
a wedding photographer and after 
an accident that left her right hand 
disabled for two years, she explored 
the possibilities of real estate.
 

“As a Team Leader you have to be 
unapologetic and stand for what you 
believe in through every aspect of the 
business. We are relentless at getting 
our clients those results. I only know 
how to go all in, and I’m surrounded by 
like-minded teammates,” Gail explains. 
“We are always trying to be better. 
Why not strive to be like the Navy 
Seals, so we can have peak perfor-
mance at a high level for our clients. 
Success to me is blessing, with all the 
people around me, helping to change 
this industry in a positive way.”
 
There are ups and downs in the busi-
ness. But, as Gail says, you can keep 
moving forward.
 
“So many agents get overwhelmed 
and can’t grow. I am super proud 
that our team has developed systems 
that help us serve our clients without 
the burnout,” she says. “We are a 

Team Triumphs

Seven years ago, Gail earned her license 
and started making her way in the busi-
ness. She has a definite, all-in approach 
to life and business and was looking to 
take her results to the next level when 
she discovered an amazing opportunity.
 
“For me, it was always being around 
smarter people. I partnered with the 
most amazing woman, Val Turner, 
three years ago and have learned so 
much from her,” Gail emphasizes. 
“Working with Val, we leverage each 
other so we have time for life with 
family, too. I thought how can I change 
my life when I was talking with my 
kids about wanting to be there for  
my grandkids.”
 
The results have been very rewarding. 
In fact, Gail and her team have recorded 
over $458 million in career sales 
volume. Recently, Gail and Val joined 
forces with Jay Friedman as well.
 
When you talk with Gail, it’s easy to see 
the pride she feels in her team mem-
bers at the Turner DeMarco Friedman 
Real Estate Group. She enjoys helping 
those around her learn and grow on a 
continuous basis, even during challeng-
ing market conditions.
 

faith-based team and we truly believe 
that because God is our Team Leader 
we can the trust and have faith to help 
serve our clients.”
 
Believing and Achieving

Truly, faith plays a central role in life 
and business with Gail.
 
“I really found God again a couple 
years ago again. Everyone finds 
 God when you’re in trouble,” she 
says. “But my life was too good as  
my husband and I looked at each 
other and said wow our life is going 
too well … we thought there’s no rea-
son we should be this successful and 
this blessed.”
 
Away from work, Gail treasures time 
spent with her family, including her 
husband, Chef Todd, and their four 

“It was me finding 

“

,
“That’s the biggest 
game-changer  
for me in my life.”

 she says.
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children and six grandchildren. She is 
also very close to her mother, Shirley.
 
In her free time, Gail loves the lake 
where she is always paddling or 
boating. She enjoys teaching others 
paddle-boarding, along with spending 
time with her grandchildren.
 
Gail is also active in her place of wor-
ship — District Church. “They have 
an amazing outreach program in our 
community,” she shares.
 
“My husband is a general contractor 
and is our secret weapon. Our team 
goal is to help fund the new Christian 
high school at District Church. My 
husband went to Honduras the last 

2 years and put 23 roofs on. We’re 
working to change people’s lives 
around us. We’re trying to do some-
thing big because we feel God has 
given us so much. 
 
As she thinks about the passion she 
has for this profession, Gail points to 
the joy of bringing the right people 
together to make things happen. She 
loves coaching and loves the results. 
 
“I love working with my agents so they 
can serve our clients at the highest 
level and make an incredible living 
while doing it,” Gail says. “For me, this 
is about having time for family, time for 
fun, and being the person God wants 
me to be in a challenging workspace.”
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Neal Smith, Certified Mortgage Planner
NMLS #76186
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916-907-6513

Invited!Y O U ’ R E

Please join us for a unique opportunity to learn from international 
bestselling author of “(7L) The Seven Levels of Communication,” and the 

most referred realtor in America, Michael J. Maher, hosted virtually by 
Neal Smith of NKS Financial.

 
Michael will discuss 7L, The Great Retrace, and 

offer an opportunity for general questions.

Scan the QR code to learn more and 
register today!

Learn the Greatest Referral Strategy of All Time
Thursday, September 9th, 2021


