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: Ready to create some space?
Storage y MOVIng y Rental Call us today at 833-366-7243 - doorage.com

“Hassle-free, convenient and affordable. | cannot recommend Doorage
@OO ra e enough. Not only do they offer a great service that someone should
storage at your door have thought of sooner, but they are also very accommodating with it.
And most importantly, my stuff was picked up when | wanted it to be,
Doorage is your new Chicago storage solution offering door-to-door storage rental and pickup services stored safely and returned when | needed it to be.”

throughout the metropolitan area. Our service areas include all of Chicago’s major neighborhoods from

Addison and Andersonville to Wrigleyville and Woodridge. - EVAN K., %% % %% GOOGLE REVIEW
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With over 20 years specializing in real estate

ounting and tay ur team of experts
can guide you in achieving maximum return and
growth for your business. From commercial and
residential developers, to agents and investors, we

understand the complexities of your business.

Hechtman Group

Exceptional CPA services foz

small businesses with big plans

T B47.256.3100

@ info@thehechtmangroup.com www.thehechtmangroup.com &

MEET THE

NORTH SHORE

REAL PRODUCERS TEAM

- 1
Jason Acres Michelle Medeiros Blair Piell Melissa Lopez
Owner/Publisher Ads Manager Events Coordinator Content Specialist

=l

Lindsey Well

Annette Patko Travis Heberling

Laura Zickert
Writer Executive Assistant // Writer Photographer Photographer Videographer

Laura Humpa

Karen M. Patterson is your Concierge Closer:

Curator of residential and commercial real estate transactions
from contracting to closing and everything in between.

Karen, immediate past president of the Glenview
Chamber of Commerce, has represented buyers
and sellers of residential and commercial real estate

in Chicago and its suburbs for over 27 years.

You will work directly with Karen on all aspects of
the transaction. She keeps both real estate brokers
fully informed throughout the entire transaction so
you will never wonder “what’s going on?” after the
contract is signed.

Please call anytime with questions or concerns!

Karen M. Patterson, P.C,, Attorney at Law

2400 Ravine Way, Suite 200 | Glenview, Illinois 60025
C: (847)226-7818 | O:(847) 724-5150 | Karen@Glenviewlaw.net

North Shore Real Producers - 7



= EXCEEDING QUALITY AND
G E BUDGET EXPECTATIONS

MYNORTHVILLAGE.COM | 866-667-8414

MULTI-FAMILY/HOA FIRE/WATER RESTORATION

CLAIMS
EMERGENCY MAINTENANCE SERVICES PROPERTY SECURITY
BUILDING REPAIRS INVENTORY
CAPITAL IMPROVEMENT PROJECTS REMEDIATION

FULL RESTORATION

RESIDENTAL BASEMENT/FOUNDATION
ADDITIONS BASEMENT WATERPROOFING
INTERIOR RENOVATION EXCAVATION

UNDERPINNING

COMMERCIAL

TENANT BUILD OUTS

NEW FACILITY BUILDS

INDUSTRIAL MAINTENANCE AND RESTORATION
EMERGENCY MAINTENANCE SERVICES




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

ADVERTISING/PRINT/
SOCIAL MEDIA
Rarecurve

Seth Price

(816) 728-6895
Rarecurve.com

ATTORNEY
Chang Legal, LLC
David Chang
(847) 907-4971
ChanglLegal.com

Floss Law, LLC
Bob Floss

(224) 326-2903
FlossLaw.com

Jeffrey S. Marks Real
Estate Attorney

(312) 208-7340
ThelLouboutinLawyer.Com

Karen M. Patterson, P.C.
(847) 724-5150
KarenPattersonPC.com

Law Office Of
Judy K Maldonado
Judy Maldonado
(773) 895-5045
www.jkmlaw.com

Lincoln Street Law P.C.
Kathy O’Malley
(847) 912-7250
LincolnStreetLaw.com

Nemani Law
(312) 646-4434
NemaniLaw.com
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The David Frank Law Group
(773) 255-6499
TheDavidFrankLawGroup.com

BUILDER

A Perry Homes
Tony Perry

(847) 549-0668
APerryHomes.com

ICON Building Group
Charlie Murphy

(815) 715-2536
ICON-Group.com ;
IBGREModel.com

Middlefork, LLC
Andrew Bowyer
(312) 560-3969
MiddleForkLuxury.com

Russ Contruction
Dariusz Ruszkienkz
(847) 312-6160

CHIROPRACTIC CARE
Atlas Upper

Cervical Chiropractic
Alex Halstead

(847) 920-4506
AtlasUCC.com

CPA SERVICES

Dam, Snell, & Taverine, LTD.
Barbara Harpold

(847) 367-4448
www.dstcpa.com

DESIGN

Blair Crown Design, Inc.
Blair Piell

(224) 707-0138
BlairCrownDesign.com

DESIGN & HOME STAGING
M Design, LLC

Andrew Bowyer

(312) 560-3969
MDesign.house

GIFTS

Woodcut Workshop Co.
Laura Zickert

(847) 873-2821
WoodcutWorkshop.com

HOME IMPROVEMENT
The ABL Group

George Markoustas
(847) 579-1600
theABLgroup.com

HOME INSPECTION
Dunsing Inspections
Jamie Dunsing

(847) 367-0782
Dunsing.com

HOME WARRANTY

Home Warranty of America
Kim Basaillon

(847) 212-8635
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance -
Boggs Agency

Kevin Boggs

(630) 365-7248
Goosehead.com

State Farm
(847) 395-1321
ChadArnoldinsurance.com

JUNK REMOVAL
Junk Remedy
Nick DeGiulio
(877) 722-5865
JunkRemedy.com

MOLD REMEDIATION
Green Home Solutions
Erik Sager

(860) 919-5538
GreenHomeSolutions.com

MORTGAGE / LENDER
Citizens One

Mark Johnson

(312) 777-3649
lo.citizensone.com/il/
chicago/mark-johnson

Draper & Kramer

Mortgage Corp.

Cathy Schneider

(847) 239-7830
DKMortgage.com/Schneider

Forum Mortgage Bancorp
Bill Vasilopoulos

(773) 774-9040
ForumMtg.com

Guaranteed Rate

- Brian Jessen

(847) 712-0830
Rate.com/BrianJessen

Guaranteed Rate - RJ Dolan
(847) 922-5884
Rate.com

Key Mortgage Services, Inc -
Lauren Marks

(847) 910-5988
MyKeyMortgage.com/
Lauren-Marks/

Key Mortgage Services, Inc.
- Tammy Maranto

(630) 291-1476
MyKeyMortgage.com/
Tammy-Maranto

Loan Depot - John Noyes
(312) 319-9833
LoanDepot.com/JNoyes

Loan Depot - TJ Lynch
(773) 732-6843
LoanDepot.com/TJLynch

Molitor Financial Group, LLC
- Brett Hines

(773) 275-3100
MolitorFinancialGroup.com

Wintrust Mortgage

Susan Seeberg

(847) 418-2825
SusanSeeberglLoans.com

MOVING SERVICES
Doorage

Sean Sandona

(833) 366-7243
Doorage.com

PAINTING

DiVinci Painters Inc
Jim Berardi

(847) 266-1295
DiVinciPainters.com

We will help you with a smooth and

PAPER BOUTIQUE
Paper To Party
Linda Crown

(847) 903-2148
PaperToParty.com

PEST SOLUTIONS
Rose Pest Solutions
(800) 468-7378
RosePestControl.com

PHOTOGRAPHY

Conerstone Photography
Laura Humpa

(630) 205-5033
CornerstonePhotography.com

REMODEL & DESIGN
Refresh

Michelle Morris

(847) 549-0668
Refresh2Sell.com

REMODELING (HOME)
North Village Companies
Sean Sandona

(866) 667-8414
MyNorthVillage.com

RESTAURANT
Bluegrass Restaurant
Jim Lederer

1636 Old Deerfield Road
Highland Park, IL 60025
(847) 831-0595

ROOFING

Etruscan Gutters & Roofing
Shaun Payne

(847) 926-0035
EtruscanRoofing.com

L.R. Gregory and Son
Jim Gregory

(847) 999-7297
LRGregory.com

SALON & SPA

Salon Oak & Spa @BarberTown
Georgia Zorba

(847) 998-0899
Salon-Oak-Spa.Business.Site

SOLAR ENERGY
Solterra Sun
Brandon Pratt

(360) 731-8955
www.solterrasun.com

STAGING

Phoenix Rising Home Staging
(312) 450-8365
ChicagoStaging.com

TITLE COMPANY
Chicago Title

Dan Halperin

(847) 833-1430
CTCastleConnect.com

Euclid Title Services LLC
Verra Rudolfi

(847) 996-9965
EuclidTitleServices.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

KM

THE LAY OFFICE OF
JUDY K. MALDONADO

Give us a call today
847-379-7300

éa

transaction to close on your deal qumk!y

Judy K Maldonado
Attorney

Follow us on n

1800 Mations Dr., Suite 218,
Gurnee, IL 60031

judy@jkmlaw.com

www jhkmlaw.com
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'Creative mortgage solutions
where experience counts!

« Your go-to for North Shore Mortgages.
+ In house jumbo and conforming underwriting.
- Available 7 days a week.

RJ Dolan
VP of Mortgage Lending

O: (773) 516-6364 C: (847) 922-5884
Rate.com/RJDolan

RJ.Dolan(@rate.com
3940 N.Ravenswood, Chicago, IL 60613

Not alf applicants will be approved for Kinancing, Receipt of application dees not represent an approval for financing or interest rate guaraniee. Restrictions may apply, contact
Guaranteed Rate for current rates and for mare information.

@EHUM HOUSING LENDER &) Dolan NMLS 1D # 205840; IL - 031.005837 3, VA - MLO-42895VA

NMLS 1D #2611 [Natlonwide Mortgage Licensing System www.nmlsconsumeraccess.org) = IL - Residential Mortgage Licensee - |DFPR, 122 South Michigan Avenue, Suite 1900,
Chicago, IWinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave,, Chicaga, IL 60613 #MB.0005932 « VA - Guaranteed Rate, Inc. - Licensed by Virginia State Corporation Commission,
License # MC-3769

North Shore Real Producers Celebrates Top REALTORS®

Providing A Platform to Elevate & Unite the Top Real Estate Agents in the North Shore Area!

Coasting Can Be

DANGEROUS

DY publisher’s note

Whenever there’s a career change, most often it takes
some time to adjust. However, that doesn’t mean it’s
time to coast. I was born in Southern California and had
the experience of growing up in an area that was hilly.
On one particular occasion, coasting down one of those
hills wasn’t a great plan. As I was cruising my bicycle
down the hill, I stopped pedaling and began coasting. All
of a sudden, I noticed my mother was coming home from
the grocery store and driving her car at my speed by my
side. I thought that was pretty cool.

The next thing I knew, I was flying over my handlebars and
into a parked car. As I was coasting, I got distracted and
kept my focus on my mom’s driving. She saw what was
happening well before I did and slowed to a stop. I kept my
focus on her and didn’t see the parked car and WHAMMO!

Fortunately, I survived, but it taught me a huge lesson. E M A N I

Keep my eyes focused in front of me and never coast L Aw L L c
in life. Of course, it’s okay to coast on a bike. LOL! But )

T hope you see my point. It’s been two years since we

opened our North Shore Real Producers’ franchise, and

while we had to make some adjustments, it’s taken hard

work and determination to build such a special platform ( !

for our real estate community. urlorn

I so appreciate that our top REALTORS® have the same Business Law | c n'rnm‘ertia' Rﬂﬂl Estate

kind of focus, along with our preferred partners! Bringing Estate P'ﬂﬂniﬂg | Reiidﬂlﬂ'iﬂl CID'Si ngs
like-minded community members from the North Shore . N
together through our monthly publications and quarterly
events has been nothing short of incredible. I would like
to dedicate our two-year existence to all you. By the way,
we have a wonderful event for you already planned on
September 23 at 3:00 pm in Highwood. Please keep an
eye out for my email with more details and to register for

this special time together.

Jason Acres

Owner/Publisher

North Shore Real Producers
jason.acres@RealProducersMag.com

North Shore Real Producers - 13



LET US HELP YOU MAKE YOUR REAL ESTATE

¥ ﬁ 20 years of residential
T DONE =\ m
DONE'DEAL it L1 law expertise

5// Seamlessly taking the baton
=2 from contract to closing

\) Fast, efficient,
\\ 7 days a week

responsiveness

Euclid Title Services, LLC is a full-service title and real estate settlement provider.

At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the closing process a smooth one.

Our experienced staff has handled thousands of closings so whether you're buying, selling, or refinancing, We can help! D . d F k
aVvi ran
Euclid Title Services, LLC Thie David Fiank 1211 Landwehr Rd, Northbrook, IL 60062
EUCLID 1590 S. Milwaukee Ave, Suite 215 | Libertyville, IL 60048 o it Phone: 773-255-6499 | Fax: 425-928-4061
tre= TITLE SERVICES, u.c \?g';%i‘é%ﬁﬁ?ﬁ?gé} LS?::aféé'iesi'cgiigom thedavidfranklawgroup.com | david@frankesg.com

Experience Matters

+ Guided On-Time Closings
Over 20 * Expert Advice and Market Knowledge

« Mortgage Financing Strategies
Years Of | Voo g ofiste

Satisfied Homeowners

2?55? SOLUTIONS

The Answer Since 1860!

Working with an experienced mortgage professional can make all
the difference when it comes to closing your loan successfully.

'I;I .ﬁi*%
%ﬂm*'dé

Contact me today to discover loanDepot’s
wide spectrum of home loans!

Loan Consultant | NMLS #214555
JOhn (312) 319-9833 Direct

(773) 213-1339 Cell

No es jnoyes@loanDepot.com
www.loanDepot.com/jnoyes

-Pest Inspections

-VA Loan Termite Inspections
-Prevention Programs
-Same-Day Service Available &

GREEN PRO

213 W Institute Pl Ste 210, Chicago, IL 60610 | loanDepot.com, LLC @
NMLS ID 17445]. Licensed by the IL Department Financial & Professional Regulation.

For licensing information, go to:www.nmisconsumeraccess.org.. (020921 440306)  53%saoisns

14 - August 2021 North Shore Real Producers - 15



Top REALTOR"

@properties

16 - August 2021

Take The High Road
Stay Humble and Kind

jent

dsey Wells

In 2016, before her youngest child was born, Ali
Lerner passed her real estate exam and earned her
license to begin the journey into the industry. While
she knew that real estate was the right long-term
path for her life, she initially opted to be part of the
Referral Network for Coldwell Banker Deerfield
until her son was 6 months old. No surprise, she
changed her agency status to “active” on his half

birthday and dove into real estate head first.

Ali joined @properties in May of 2018, just one

day before the grand opening of the brokerage’s
Bannockburn office location. “The unique company
culture and forward-thinking mentality was some-
thing I needed to be a part of,” she said, and she’s

been there ever since.

‘While she was born in Lake Forest, Northbrook was
home to Ali for most of her childhood. Her family

built a home in Buffalo Grove before her freshman

year at Adlai E. Stevenson High School. By the time
Ali went off to college, they were building an SFH
in Lincoln Park. Ali graduated in 2005 from the
University of Wisconsin-Madison with a 4.0 GPA
and a Bachelor of Science in Consumer Journalism-
Marketing and PR.

North Shore Real Producers -

17
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The beauty in this
business is that
there is always
something to be

learned, no matter
how long you've
been an agent.

Soak it allin.

18 - August 2021

In 2009, Ali married her husband,
Matt, who works in commercial real
estate on the landlord/ownership
side of things. “Although we are both
‘brokers,” our workdays could not
look any different,” Ali said. She and
Matt both went to the University of
Wisconsin-Madison, and while they
shared many mutual friends and
crossed paths many times, the couple
somehow managed to avoid conver-
sation until after they graduated and

both lived and worked in the city.

Everything happens for a reason, or

so they say!

Now, Ali and Matt have an almost
9-year-old daughter, Kinzie, who is
Ali’s mini-me. “Except with striking
blue eyes and much better hair,” Ali
said. Kinzie is an incredible dancer
and athlete who is walking proof
that you can do anything you put
your mind to. “Watching her outplay
boys in sports is admittedly a guilty

pleasure,” Ali said. The couple’s son,

Nash, will turn 5 at the end of the summer. He’s
always been obsessed with cars or “things that
g0,” go like planes, trains, and automobiles, and is
also into all types of buildings. “Nash is such funny
dude and often wise beyond his years. He is super
affectionate, gives stellar hugs, and has a heart of
gold,” Ali added.

It’s safe to say that most working mothers have
experienced a thing called “mom guilt,” something
Ali is no stranger to. “Being a full-time REALTOR®
is more than a 9-to-5 commitment, and, sadly, I do
have to miss out on my kids’ activities or sports
games sometimes,” she said. “However, I think

it’s so important to show my kids—especially my
daughter—the value and importance of hard work.
I have and will always push myself to reach new
heights, set challenging goals, and crush them.”

The family also shares their Deerfield home with
two dogs, Dexter and Posey. In their downtime, they
love to sit outside by the fire pit and devour s'mores.
As for Ali’s own hobbies, she is a barre (exercise)
fanatic and was headed towards her 1,500th work-
out class at Pure Barre Deerfield at the time of this
writing in mid-June. Follow her on Instagram at @
Alilerner homes to see her love and passion for
interior design and DIY projects. Ali is also slightly
obsessed with the sky and beautiful sunsets.

Our own Ali Lerner is somewhat of a local celeb-
rity—or at least, she was in her younger years. She
was the voice of the CitiBank jingle commercial that
frequently played on the radio in the early 1990s
(back when that was a thing). “You also might

have seen me in some of your own elementary
school textbooks,” Ali said. “I was that random girl
pictured who’s pretending to think about a math

problem or something similar.”

Ali has no shortage of hustle and commitment in
both her professional and personal lives and has
enough love to go around. In this profession, she
encourages others always to be kind and take the
high road. “Respect and applaud the victories and
achievements of other brokers and learn from
them,” she said. “The beauty in this business is that
there is always something to be learned, no matter

how long you’ve been an agent. Soak it all in.”

North Shore Real Producers - 19



TAKE YOUR BUSINESS TO THE NEXT LEVEL

AND INCREASE LEADS WITH RARECURVE FOR REALTORS.

STEP UP YOUR LISTING GAME

‘ 2.000+ Clients and 10,000+
Successful Ad Campaigns

K The Same Ad Strategist Used .
by Fortune 500 Companies i
W, Made Affordable for Local '
Businesses and Top Producing
Agents

Fastest Way to Establish Yourself
as The Premier Listing Agent in

Social media advertising is the
Morth Shore

most effective way to increase
leads and sell more homes.

RARECURVE FOR REALTORS
SETH PRICE, MARKETING STRATEGIST | 816.728.6895 | SETHa@RARECURVE.COM

h KEY MORTGAGE

aﬂ% t@ @W Highly responsive.

— EVENT PLANNING — Extremely knowledgeable.
Always professional.

That's how Uve built my business over Lhe last
a4 vears and it's how I will Lreat yours,

* Personal Touch
* Coordination auren Mark’!i r
o Full Senior Vice President of Mortgage Lending 48

o Partial ¥
* Wording
* Calligraphy
* Theme Party Book
* Printing
o Thermography

o Flat
o Letterpress
¢ Quick Turnaround

CALL LINDA TODAY : ..-ﬁ":'::f' h ) A l ERR Y I IOMES
TO GET STARTED! . 4 - .
847-903-2148 B :

..,_'.g.! papertoparty@comcast.net
, * papertoparty.com

X x | n ARCHITECTS BUILDERS REMODELERS

20 - August 2021

847-549-0668 APERRYHOMES.COM
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SUCCESS
FROM A LEAP
OF FAITH

»» featured agent

Article written by Laura Zickert

Many find success through experi-
ences or being handed opportunities.
For Coco Harris, success has come
from taking a leap of faith and pursu-
ing her dreams. She has an incredible
perspective on life and makes the most
of what she has been given. She has
utilized her talents, gifts, and connec-
tions to build a successful business

in the North Shore that is helping

transform the experience people have

within buying and selling real estate.

Coco was born and raised in Hartford,
CT. For college, she attended SMU in
Dallas, Texas, and graduated in 1994
with a BA in Public Relations. She said,
“During my senior year, I interned for a
PR company whose biggest client was
The Mansion on Turtle Creek hotel. T
worked onsite in the sales/marketing
office doing PR for the hotel and fell in
love with the hotel business.” However,
Coco knew that soliciting PR was not

24 . August 2021

| R
|.| |g11- ‘“‘

the job for her, and sales was what she

is passionate about. This experience
launched Coco into her first career
within the hotel industry. After grad-
uation, she moved out to Vail, CO, and
worked for the Westin Hotel.

While in Valil, she fell in love and met
her husband, John Harris. She also
found that after 18 months, it was time
to head back to city living. “I relocated
to Chicago for a job with the Four
Seasons Hotel Company and was there
for five years,” said Coco. “I traveled a
lot, and when my first child was born,
I opted to leave full-time work with
the Four Seasons.” Coco transitioned
and began working part time with her
husband for his family-run furniture

company for 12 years.

As her children began getting older,
she knew that she wanted to get back
to work full time. She thought back
to her time growing up when she
watched her mother be a top-produc-
ing REALTOR®. Although she often
resisted real estate because of the
schedule it presented, she decided it
was time to take a leap of faith. “My
mom gave me the best advice as I was
trying to navigate the pros/cons of
starting a real estate career versus
going back into the corporate sector
(salaried job). She told me that no
matter what, it was going to be a leap
of faith, and when hedging your bets,
it’s always safest to bet on yourself.
And she was right. In real estate,
there is no ceiling to one’s own suc-

cess — it’s 100% driven by and created

by me. My mom is my number-one
role model as both a working woman,
a REALTOR® and a mom.”

Coco received her license in 2012
and has not looked back! “My mom
always worked for a small, boutique
brokerage firm, and I grew up feeling
like our whole family was a part

of her work family and wanted to
replicate that,” said Coco. “I knew of
Steve and Joanne Hudson through
church and of course knew of their
company through living in the com-
munity. I called Steve up, introduced
myself and asked if he would be
willing to meet with me and take a
chance on a brand-new agent.” This
connection flourished, and from that
day forward Joanne and Steve have
been enormous champions of Coco’s
career. She began working in their
office and gained incredible experi-
ence from being under their wing.

In 2018, Coco began to re-evaluate
her business model and sat down to
talk with her friend April Callahan.
“Our partnership and team have been
an evolution,” says Coco. “Robert
Reftkin, Compass CEO, created the
eight tenets that every entrepreneur
should follow, and one of them is to
collaborate without ego. The reality
is that partnering with April and
being surrounded by our team of
other like-minded, solution-driven,
smart agents elevates my ability to
service my clients better. In addition,
it provides a great sounding board for
bouncing ideas and offers camarade-
rie and support through the thick and
thin.” Together, April and Coco are

a thriving team with Compass that

is presenting the North Shore with

expertise and incredible service.

“While I love working with both buy-
ers and sellers, I really love working
with an out-of-town buyer or a first-
time homebuyer in particular — both
are so rewarding in the end,” says

Coco. “Ilove helping them not only

North Shore Real Producers - 25



find their new home, but to make connections

— Don't let summer slip away
stressing about your closing.

and start to plant new roots, my relationship

with them extends far beyond closing. It’s such
an exciting milestone in their lives, and while the
questions are never-ending, I am always honored

when I get to be a part of the process.”

It is important to continually learn and adapt

Work with an attorney you can trust.

within your business. She says, “I love that no two
days are ever the same, and no two transactions
are ever the same, as there is always a different
grouping of people involved in a transaction.”

It is evident that Coco loves what she does and

genuinely is excited to be passionate about her

work. She says, “I am so grateful that I am able to
earn a living doing something that brings me such

personal and professional satisfaction.”

Coco and her husband, John, have two chil-
dren. Alex (21) is starting his senior year at the
University of Alabama this fall, and Griffin (18)
will be starting his senior year at New Trier

in the fall. Their Soft Coated Wheaten Terrier
named Kingston is a favorite member of the
family. “We love to travel together as a family.
Our last big trip was to Italy in 2019, and we are
looking forward to a trip to Iceland this summer.
We also love to spend time on Chautauqua Lake

in western New York,” says Coco.

The Harris family is known for being huge Chicago

sports fans, especially the Chicago Bears. Football
is a favorite in their home, and you can often find
them cheering on NU as they are season-ticket
holders. When Coco is not working, she enjoys
volunteering and doing yoga. On Mondays, you
can find her walking a 5-mile loop, regardless of
the year or weather, with one of her best friends.
“I am continually reminded of what an amazing
place this is to call home as we walk the Green
Bay Trail and along the lakefront.” However, she

says, “There is nothing I love more than gathering
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people around my dinner table. My husband and I

love to entertain and host dinner parties. So many - Iiiftess ¥ !

people worry that entertaining means producing -SRI B =3 c

something perfect, but I am a big believer that . 23 Sy e e : D r | Ve n by R E S U LTS fo r

people just appreciate being invited!” ; : ] - o a n d o CI . e n t
you your client.

LLEREEL

Coco is a loyal friend, an incredible agent, and

a trusted colleague. Her expertise and commit-

1200 Shermer Road, Suite 206 | Northbrook, IL 60062
_ Bob Floss II flosslaw.com | Bob@flosslaw.com
“taking a leap of faith.” ' : . - Real Estate Attorney 224-326-2903
- » il = -

ment to those around her has set her apart in the
North Shore. She sets the example of someone

living the amazing outcomes that can stem from
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% Thank you again for another smooth transaction, no
extensions and closed on time! You guys are the best!"

- LauraW

Tammy Maranto

Loan Officer
NMLS# 224415
IL License: # 031.0012228

PH: (630) 291-1476
tammy.maranto@mykeymortgage.com

mykeymortgage.com
475 North Martingale Road, Suite 100
Schaumburg, IL 60173
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Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

\

630-365-7248 | kevin.boggs@goosehead.com
181 S Bloomingdale Rd Suite 104 | Bloomingdale, IL 60108 €

MAKE THE BEST
FIRST IMPRESSION

INFO@VISUALFILMWORKS
(872) 356-8135
VEWREALESTATE.COM
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(@properties

REALTOR for
25-Plus Years

P> legacy of legends

Written by Lindsey Wells

“It Takes a Village”

As every real estate professional knows, oy the University of Illinois at Urbana and graduate
in this industry, you’re not merely a sales- v
person; REALTORS® wear many different

degrees from Northwestern University. She received
her B.A. in Psychology and History Education, her
hats. You’re mediators; you're negotiators; Master of Teaching, and her Master of Educational
you’re hand-holders. Sometimes, you are Administration (Type 75 certification).
your client’s rock, requiring you to take off
your salesman hat and put on your ther- Debbie began her career in real estate in 2006 at
apist hat. But, perhaps one of the most
important “hats” a REALTOR® wears is

that of an educator. For Debbie Croft, a

RE/MAX Experts, where she was an independent
agent. After the market crashed in 2008, and she
was stuck with 12 listings that wouldn’t sell, she

career in real estate came naturally. She opted to leave the real estate industry and joined
was a high school and college educator help people,” Debbie said. Needless to say, it has her husband’s wireless data company in sales and
and counselor, plus a financial advisor, for far exceeded her expectations. Human Resources. Five years later, after he sold
many years before changing career paths. his company, Debbie decided to try her hand at
“It seemed that real estate would combine Debbie’s life work has been centered around edu- real estate again with @properties. “I began as
my educational, financial, counseling, and cation. Born in Chicago and raised in Glenview, an independent agent and now have a wonderful
business backgrounds with my desire to Debbie completed her undergraduate education at team,” she said. “I ended my first segment of real
LN J
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estate with clients who were being transferred out
of Chicago. I began my second round of real estate
five years later with the same clients who had

become friends.”

When Debbie was hired in 2014 by Amy Corr

to begin working for @properties in Highland
Park, Amy really took on the role of mentor for
Debbie. “She taught me how to use statistics in
real estate, which has helped me become a more
professional REALTOR®,” Debbie said. “Amy
goes the extra mile in everything she does and

is quite accomplished.”

Going back to the many “hats” a REALTOR® is
required to wear in the business, Debbie finds that
one of her biggest responsibilities to her clients is
to be their counselor and strives to keep them calm
while navigating the often uncharted waters of the
industry. “I am passionate about navigating the
current climate so that my clients can achieve their
goals,” she said. “My second stint in real estate has
taught me to be a better REALTOR®. I try to teach
my team members everything that I know. Other
REALTORS® can learn that continued education is

lifelong—no matter what age.”

Debbie and her husband, Dan, have been married
43 years. He is currently CEO of his second wire-
less-technology start-up company. Debbie’s family
is a tight-knit one. With two daughters, two sons-
in-law, and five grandchildren, she strives always
to put them first. “There have been many times

I have altered my profession in order to put my
family first,” she said. “I was able to do this because
my husband always supported whichever career

decisions I made.”

At 92 years young, Debbie’s mother, Phyllis
LeBoyer, still embraces life and continues to teach
her daughter so many of life’s lessons. “Dan and

I truly relish time with our family,” Debbie said.
Their oldest daughter, Tara, is married to Jeremy
Baker, who have each started their own law
practices. Tara’s practice specializes in trusts and
estates and Jeremy’s in construction litigation.
They have four children: Elle, 11, who loves art
and swim team; Cade, 9, who loves baseball; and
5-year-old twins, Camryn, who loves to dance,

and Audrey, who loves to play soccer. Debbie and
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Dan’s youngest daughter, Mandi, has
a Doctorate in School Psychology and
has founded a thriving psychology
practice. Mandi is married to Jake
Petoskey, who has a career in private
equity. Their daughter, Maeve, is 20
months old and loves to play with her
older cousins. “We all stayed together
as a pod during the pandemic,” Debbie
said of her family. “It was routine

to have the kids in our basement
doing all kinds of activities during

the lockdown.” As a family, they love
to travel. They also have an annual
apple-picking excursion and celebrate

all kinds of events.

Debbie is fortunate to be surrounded
by people who believe in team-

work and helping each other out in
real estate. “There is no ‘I’ in this
business,” she said. Debbie’s team

is comprised of Laura Barnes and
Robin Rosenthal. “While raising their
respective families, they continue to
be invaluable members of our team.
They are truly special people, and I
feel very fortunate. I also value spe-
cial relationships with our vendors. It

takes a village!”




CORNERSTONE

FAMILY
LIFE SESSIONS

SENIOR
PORTRAITS

HEAD SHOTS

WEDDINGS &
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CONTACT US FOR MORE INFORMATION:
THE INTENSITY OF THE MARKET DOESN'T SCARE US!

LAURA@CORNERSTONEPHOTOGRAPHY.COM We've got a great team here — ready to support you!
2 Our Suite of Services: _ Customer Service: _ Agent Education:
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to close.

BLAIR CROWN
DESIGN

224-707-0138 — <y

BLAIR@BLAIRCROWNDESIGN.COM

David Chang, ATTORNEY AT LAW

15+ Years of Experience with Real Estate
Matters & Bankruptcy Filings in Chicagoland.

| _

847.907.4971| changlegal.com | david@changlegal.com
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s, and culture, no matter where
in life, there is always room to
n/something new. It takes humility

to acknowledge that there is always
space to grow in knowledge. Debbie
Hepburn is a REALTOR® in the North
Shore who is hopeful that by always
having a willingness to learn, she can
leave the real estate industry better
than when she came into it. “ITam a
life-long learner and constantly curi-
ous about new ideas, new trends, new
technology and developing new ways
to tackle problems and create solu-
tions,” said Debbie.

Debbie was born in Chicago

and grew up in Dundee, IL. She
attended the University of Florida in
Gainesville, FL. In 1984, she gradu-
ated with her BS in Marketing and
Communications. After graduating,
Debbie started her career working as
an account executive in the largest ad

agency in Orlando. During that time,

she married her college sweetheart,

realproducersmag.com

George Hepburn III. Being married
for 36 years, they often look back
on that time as a start to a beautiful
adventure together. “After two years
in Orlando, we moved to Chicago,”
said Debbie. “I worked with a major
agency in Chicago and focused on
building brands and new product
introductions for major package
goods companies. I love understand-
ing what motivates people to pur-

chase products.”

While undergoing a major renova-
tion to her home in Glenview, she
found a love for interior design.
She decided to move forward with

receiving a better understanding of

design principles, colors, and fabrics.
She said, “I wanted to help design

my home to reflect my style and my
family’s personality, so I took design
classes at Harrington Design School.
Ilearned that I loved helping people
bring their personalities into their
own home.” As a result, Debbie
started a small business called “It’s
Curb Appealing” to make homes more
appealing from the outside. Through
many experiences, Debbie said, “It all
made me realize how important home
is — and having the right person to

guide you there.”

With a growing appreciation for

real estate, Debbie received her real
estate license in 2015 and started

her career at The Hudson Company
(now Compass). “It was a wonderful
place to start a career and learn about
the business. The boutique family
atmosphere made it comfortable to
shadow other agents, ask questions
and learn from the best,” said Debbie.
In 2016, Debbie felt it was time to
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move toward a company with greater
market exposure and joined @proper-
ties. Debbie has an incredible group
of people around her, Amy Carlino a
new agent on her team, a dedicated
marketing strategist, a stager, assis-
tant, and support from other agents.
“It has been a natural progression for
me as I am very hands-on, love being
with my clients, have high expec-
tations for service and am full of

energy,” said Debbie.

With seven years of experience,
Debbie has taken her knowledge to
guide others while continuing to have
eyes and ears always open to learning
new skills and techniques. In 2019,
Debbie received her Pricing Strategy
Advisor Certification which has con-
tinued to develop her ability to help
others. “My lifelong learning desire
also leads me to continue taking
classes and developing new ways to
make the home experience better and
easier for my clients,” said Debbie.

“I love learning new technology,
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analyzing the market, and growing
relationships with other agents. For
me and my love of building brands -
each home is its own brand - I love
defining what is unique about the
home and then communicating that to

the potential buyers.”

s T
A@bcdc {? "

As aresult of her hard work and

passion, Debbie has received an

outstanding number of awards. Most
notably, in 2021, she was awarded
the Top 1% North Shore Barrington
REALTOR® Association. Debbie
looks beyond her own success and
has worked to encourage many other
agents. “I have learned that there is
enough business to go around and
that by working well with others and
being positive about others elevates
the standard of the industry. And,

to thrive in this changing industry

- we all need to work together to
strengthen it,” said Debbie.

Debbie is known as someone who not
only is always learning, but she is also
always connecting and teaching oth-
ers. She says, “I love connection. I love
meeting new people, walking alongside
them to help them define what they
want and need, teaching and guiding
them through the process, working
with them to make the best decisions
and to do it while reducing the stress
that comes with buying and selling

a house. I love connecting them to

@realproducers

I LOVE CONNECTION.,

walking alongside them to help them
define what they want and need,

reducing the stress that comes with buying and selling a house.




urious about ﬁowering

home with solar?

earn $1000 fc :
referral that goes
] solar!

LET'S CHAT TODAY!

Brandon Pratt
360-731-8955

solterrasun.com

Brandonpratt@solterrasun.com @
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Chad Arnold, Agent

432 Lake Street

Antioch, IL 60002

Bus: B47-395-131
chad.amold.uyif@statefarm.com

State Farm
Bloomington, IL

2000877

Get great service &

great rates.

You know I'm always here
with Good Neighbor service.
But I'm also here with
surprisingly great rates for
everyone. Call me for a quote
to see how much you can
save. You might be surprised.

Like a good neighbor,
State Farm is there.”

Individual preméaums will vary by customer. A3 applicants
sulsject toState Farm® uneds rarling reguinsmanta

oo StateFarm

B8l FORuM MORTCAGE BANCORP

ol L An [lineis Ressdentiad Mongage Licensee

Your clients long for - N
the ideal home... - -
iJ ,.'-,k_ \

we'll provide the
foundation.

Our mortgage
financing provides ~  ©
a strong financial " .
foundation for the
home your clients
dream of.

www.forummtg.com | (773) 774-9040
7221 W Touhy Ave. Chicago, IL 60631

Forum Mortgage Bancorp is regulated by: State of llinois Department of Financial and Professional Regulations, Division of Banking

100 W, Randolph 5t., 9th Floor, Chicage, IL 60601 | (312) 793-3000 | www.idfpr.com NMLS # 143978 License # MB.0004433

$50 IN REWARDS!

WARRANTY

Hor

YOUR LOCAL
REPRESENTATIVE

Kimberly Chalekian-Bisaillon
Account Executive
Mutti-Million Dollar Producer

2017 NSBAR Affiliate of the Year
2007 & 2019 Presadents Club Winner

Has your client taken advantage yet of the
opportunity to quality for $50 in rewards?

With a purchase of a new buyers home warranty, buyers
will qualify for the rewards. Contact us today to enter!
Offer ending August 31, 2021

847-212-8635
kchalekian@hwshomewsamanty.com

HWAHomeWarranty.com

HWA offers repair/replacements on all major mechanicals and appliances, including unknown preexisting conditions!

*Exclisions apphy. See contract document for detarls. ®2021 Home Warranty of Amarica, inc.

North Shore Real Producers - 41



Gammerﬂalﬁ-ﬂﬁfﬂenﬂaf g,ck OF JUW ﬁ »» digapub

WE'VE GOT T!is'_ REMEDW

GET EVERY ISSUE

ON YOUR
PHONE

q’} HIGHWOOD &
### DESIGN DISTRICT

=2] JUNKREMEDY.COM « 877-722-JUNK

Free Estimates » Up-Front Pricing = Licensed, Bonded & Insured  (S865)

WE'RE THE |
'MISSING PIECE
TO THE PUZZLE.

SCAN HERE
to learn more

Dam, Snell & Taveirne, Ltd.
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CALL TODAY TO BOOK AN APPOINTMENT WITH OUR EXPERIENCED TEAM
847-367-4448 | WWW.DSTCPA.COM
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WOODCUT WORKSHOP CO.

Custom home decor and gifts that are
hand-built, hand-painted, and hand-made!

Mortgage Broker vs. Banks

Unlike banks, we shop wholesale terms and
rates from dozens of lenders to find the
best loan for your client.

Hilary O’Connor, Dream Town
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thoughts from a top managing broker

Written by Managing Broker Hilary O’Connor

MolitorFinancialGroup.com

COMVENTIOMNAL » JUMEBD * FHA » VA * RENOVATION » REFINANCE

=

Dream Town Completes In-House COVID
Vaccination Program
Prioritizing the Health of Brokers, Staff and Clients

On Monday, May 3, 2021, Dream Town completed
its in-house COVID vaccination program — giving
brokers and staff their second Pfizer dose.In a
statement to the company last month, announcing
the start of the program with first doses that were
administered on April 13, Dream Town founder and
CEO Yuval Degani noted, “We have been working
very hard in the past few weeks to secure a work-
place vaccination for every member of this organi-
zation. 'm happy to report that we were successful!
I want to invite each and every one of us to follow
the CDC guidelines and get a vaccine. The day in

which we can all be together is very close.”

44 . August 2021

Understanding that family well-being and com-
munity safety begin with employee health, Dream
Town spared no effort to secure enough Pfizer
doses for all brokers and staff. Appointments were
offered at the company’s spacious Devon Office
with easy one-click registration. For anyone unable
to make either the selected dates or location, alter-

nate off-site appointments were scheduled.

With the completion of all second vaccine doses on
May 3, Dream Town continues to abide by the com-
munity-centric ethos and collaborative culture that
have defined the pioneering real estate company

since its founding in 1998.

Hilary O’Connor
Dream Town

@realproducers
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TJ Lynch
NMLS #214491
Loan Consultant
(847) 504-4156 Office
(773) 732-6843 Cell
filynch@loanDepot.com
www.loanDepot.com/tjlynch
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1033 Skokie Bivd Suite 430 | Mortrbrook, | 80042, nonDepot.com, LLC NMLE ID
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We give our clients G UTTE Rs & ROOF'NG

Individualized Service. Attention Realtors!

Have you had your Indoor Air : : i .
JEFFREY . MARKS Quality Assessment completed? By referring us to your client, we can help improve their
Real Estate Attorney Sy 3 i i vg bk e pyayes B s el 1y home appearance and functionality for a faster sale.
312-208-7340 » jmarksobussepc.com mmmmm”m*m

clients are safe-guarded against harmful molds and other alrbome
Green Home Solutions otters whole house disinfection, mold and
‘odor services that use EPA-Registered products which make sura
the buyer's new home is virus free from the day that they move in.

Roofing and Gutter Services in the North Shore from
Evanston to Lake Bluff, IL

Call us today at 847-926-0085 ¢ etruscanroofing.com

www.thelouboutinlawyer.com

27 North Wacker Drive, Suite 446 - Chicago IL 60606
3350 Salt Creek Lane, Suite 105 - Arlington Heights, 1L 60005

BOO-SOLUTIONS / GreenHomeSolutions.com
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There’s a reason why Brian Jessen
IS the best in the North Shore.

WITH JUST A FEW EASY CLICKS,
THE BRIAN JESSEN AND HIS MORTGAGE LENDING TEAM
WILL FIND THE PERFECT LOAN FOR YOU!

Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate
guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more information.

Work with a mortgage expert you can count on—contact us today! e | '_ e, - ' '
: _ : .
Brian Jessen Let's get started
Senior Vice President of Mortgage Lendin O: (847) 943-2169 C: (847) 712-0830

111'S Pfingsten Rd , Ste 124 _

L4 Deerfield, IL 60015 Rate.com/BrianJessen
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More

“"Merrier

P> top producer

Article written by Laura Zickert
Photography by Annette Patko // Bordeaux Studio

The phrase “the more the merrier” has often been
used to describe people with wealth or items. For
Leslie McDonnell, she has found life is better with
more time, more joy, more relationships, more
volunteering, more teamwork, and more positivity.
Leslie is a thriving real estate agent in the Lake/
Cook Country marketplace, who has built an
incredible team that does more than just sell more
homes... They help more people. She attributes
much of her success to her incredible team, some of

whom have been with her for over 20 years.

Leslie was born in Chicago and grew up in
Wilmette, IL. Her career path started with wait-
ressing, where she developed incredible people
skills. Her ability to connect with others and make
people feel comfortable led many of her friends to
ask her to help them with finding their new homes.
The transition to real estate was a perfect fit for
her. After much encouragement from her friends,
she received her real estate license in 1986, and her
journey began. She often jokes that “the tips are

a lot better than waitressing, but the job is pretty

much the same.”

For the first four years of her real estate career,
she worked at Coldwell Banker. She then transi-
tioned to ReMax, where she has been ever since.
She was an independent agent until 2004, when
she saw extreme growth in her business due to
implementation of systems and decided that it was
time to figure out how to get balance back into her
life. “Even though I had money, I had no quality of
life. I created a great business and income, with
no time to enjoy or spend it. Once I put together

a team, we achieved over $100 million in sales
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volume in one year.” Leslie found that the more

she built her team, the more they could achieve
in sales and the more time she had to enjoy her
life. Leslie now has a team of 10 people, and her

business continues to thrive.




She is currently passionate about
working on a succession plan for the
future. “We are wanting to shorten up
the systems we already have in place
and fine-tune our incredible follow-up
systems for client care,” said Leslie.
The client experience is of the highest
priorities to Leslie and her team. She
says, “Our clients mean so much to
me and so many of them are dear
friends. Our best friends are mostly
clients that have become friends and
my husband’s favorite golf buddies
are past clients that have become
friends.” In addition, many of Leslie’s

best friends are competitors as well.

Leslie has been an example to those
around her as someone who treats
others with kindness and respect.
She sets the tone for how agents
should work in unison and be in the
real estate world together. Each
year, Leslie hosts a gathering at her
lake house for her fellow agents to
get together and take a break from

an appraiser in real estate. Together,
they have five children (four girls and
one boy) and seven grandchildren
(four girls and three boys). “We all
love to travel and hang out at our lake
house in Powers Lake, Wisconsin. We
also love to ski together,” said Leslie.
When she is not working, she says,

“I am a travel ‘snob.’ I truly enjoy

the best of the best when it comes to
traveling, but you would not be able
to tell, as we do not indicate that at
the same time. We have a large SUV
and frequently put the grandchildren
all in the car to experience adven-
tures together.” Experience gifts

are a favorite of Leslie’s, and getting

to spend quality time with family

is extremely cherished. One of her

grandsons, Nash, was born with a
RARE genetic neuromuscular disease
that has brought their family together
to gain awareness and gather funds
for a promising gene therapy. Her
daughter founded a charity to gain
support and donations that will help
kids with this illness to have a better
quality of life. To learn more and con-

tribute, visit smashmard.org.

With 35 years of experience, Leslie
brings to the Lake/Cook County mar-
ket, more experience, expertise, and
insight. She goes above and beyond
for those around her and has found
that when it comes to life, choosing

more of what matters most is best.

M real estate. There is much about real
estate that Leslie is passionate about.

She says, “Knowing that I helped
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a family get into a home that they
love is truly heartwarming and such
a rewarding part of the business.
Seeing my team grow and succeed
has also been very rewarding.” Leslie
is known for treating her team like
customers and family. “We have so
many clients that we are in their
third or fourth homes. Now we are
finding homes for their children that
were babies when we began working
together.” Leslie’s team is known for
carrying longevity with clients and
Our\clients mean so much anyone who has worked with her

knows that she is committed for more

to me and so gy of them than just the time they are working on

are dear friends. Our best e e e A el (AT a transaction. For example, this year
friends are mostly clients that Q. : RN Byl T S Tk et s she sold a house to clients that she

: ; o . 2 LN worked with in 1986.
have become friends and
my husband’s favorite golf R Ay 3 Gl i Just as Leslie is committed to her
buddies are past cliefitsthat R g i L business, she is also committed to

family. Leslie has been married to her

have become friends.
% husband, Chris, for 30 years. Chris is
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FLEXIBLE SOLUTIONS

TO GIVEYOUR CLIENTS THE

CONFIDENCETO CLOSE

SSPECIdUZEINSEUEENPLOYEUHOIOWEIS!
=COMpliCatetdiNCoOMEealcuLlations
=EXceptions for,customLoan StuctiresandiNCoMmeSeenanos
=90% Financing t6'%$3 milionundersEixed pAdjustablerandiRterestenLy
=ConstictionandRenabEnancing

=BankalenderyandSenVviGers
LY ]
2% Citizens One

Home Loans”

VIark® onnson

0an UITIcEratiCItizens
YEResidential & Constriiction Lending:
NMLS# 697453
UTTICEZ012.7 175647
Mobile:708.710:8530
ma ' 0 0 eNnso

FULL SERVICE SALON AND SPA | MAKEUP | NAILS | SKIN CARE
FOR BRIDAL PARTY HAIR | BEST HAIR CUTTING AND COLOR | MEN AND KID CUTS

1055-569 Waukegan Rd. | Glenview, IL 60025 | salonoakandspa.com ‘

847-998-0899
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Create your Sanctuary

A. PERRY HOMES

ARCHITECTS = BUILDERS

(847) 549-0668 APERRYHOMES.COM




Cathy

Schneider

Going Above
& Beyond The
Call of Duty
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partner spotlight

Article written by Lindsey Wells

Everyone needs their sanctuary, a place they feel
comfortable in, a place to call home. Being an
integral part of her clients’ home-buying process
isn’t just a business for Cathy Schneider. Rather,

it’s a very real way to help people. In this industry,
extending yourself beyond what is expected rep-
resents compassion and character. For Cathy, going
above and beyond the call of duty is not foreign. As a
Vice President of Residential Lending at Draper and
Kramer Mortgage Corp., Cathy looks back fondly
on a career that spans decades and counts each and

every client-turned-friend as a blessing in her life.

Born and raised in Highland Park, where she raised
her own family, Cathy graduated from the University
of Illinois with a degree in Finance and has worked
in the financial industry for the past 38 years. “I've
worked on some level of finance for more years than
I should probably say,” Cathy said, laughing. She
spent 15 years working in commercial and corporate
finance before switching over to residential finance,
which she has done for the past 23 years. Cathy
started with Draper and Kramer in 2010.

Fortunately, when Cathy began her journey into the residential
finance world, she did so during a time when the market was
strong, and rates were lower than they’d ever been before. “I
started with having already had a great network from my 15 years
in corporate finance, so I was lucky to have a lot of clients and a
big business from the beginning,” Cathy said.

Draper and Kramer Mortgage is an award-winning national
mortgage lender with programs and services to fit almost every
need. With its efficient in-house loan processing and innova-
tive mortgage solutions, the company can provide fast, flexible,
and affordable home financing to borrowers across the nation.
Founded in 1893, Draper and Kramer remains family-owned

to this day and holds the oldest active Federal Housing

Administration (FHA) license in the

country. Cathy is personally licensed
in 11 states but has the ability to
refer business virtually anywhere
else to other loan officers within

Draper and Kramer.

Cathy’s desire to help others extends
far beyond the doors of her busi-
ness office. Both she and her hus-
band, Joel, who also works in the
real estate industry, sit on various
boards for charitable organizations.

For example, for 25 years, Cathy
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has been on the board of directors for the Tri-
Con Child Care Center, a subsidized daycare in
Highland Park for children and families living and

working in that community.

In their downtime, Cathy and Joel stay active and
can usually be found biking, walking, swimming,
working out, and spending time at their lake
house or with friends and family. They have three
grown children and two granddaughters. Their
oldest son, his wife, and their two daughters live
in Denver; their middle son and his wife live in
Chicago; and their youngest son and his significant

other live in Chicago.

Over the years, Cathy’s clients have become

friends, and she has been able to maintain

August 2021

relationships with the same people she has
worked with from the very beginning, so much
so that her entire business is referral-based.
“Referrals go both ways: my investment advisor
sends me clients, my CPA sends me clients — my
attorney, the REALTORS® that I've worked with -
and these are services that I use myself. I've also
been privileged to help my friends’ children and
my children’s friends as well. I'm very fortunate
to have strong relationships and consider myself
to be very lucky for that. I love what I do, I love
helping people, and I love making things work.”

Cathy L. Schneider (NMLS ID #220197) is an
agent of Draper and Kramer Mortgage Corp.
(NMLS ID #2551).

CURBS.LDE

— 1€ LOSINGS

DRIVE UP - STAY IN - 51GN - DRIVE OFF

G0 TITLE ANMNOUMNCES THE

OF CURBSIDE CLOSINGS:TO

= YOUR UPCOMING REAL
VCTIOMNS
AUEST THIS S5ERVICE
SCHEDULING,

LINCOLN STREET LAW, P.C.

With over 30 years of professional experience, we are the North Shore’s
choice for successful Real Estate and Estate Planning transactions.
Contact us to discuss how we can assist you in achieving your goals.

Katherine S. O’Malley

Attorney at Law

CONTACT US: Office: 847-864-7770 | Mobile: 847-912-7250
LincolnStreetLaw.com | komalley@lincolnstreetlaw.com

-

‘LR Gregory and Son is my go to company for
everything HVAC! Jdim Gregory does great work
and his service team is thorough and efficient.
I've done my homework and their pricing is by far
the best I've found. Great work!!"

- Russell A.

\W\ Our team of specialists are ready to assist you.

= For nearly 70 years, graciously serving
Chicago’s North Shore communities.

lrgregory.com

= Fully Licensed and Insured
24/7 Emergency Service

= Your Local HVAC, Roofing, and Plumbing Experts

Cll Today for a FREE Estimate! - 847-999-7297
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ATLAS

UPPER CERVICAL CHIROPRACTIC

For a limited time, we are
offering new patient
exams for $97

Patient exams normally $240

ALEX HALSTEAD, D.C.

402 Linden Ave, Wilmette, IL o info@atlasucc.com e www.atlasucc.com
Call us today to schedule your visit! 847-920-4506
Follow us on )@ @atlasucchiro for updates

Curbside, Tatio
and now Tnsidel

MORTGAGE EXPERTS

YOU CAN COUNT ON

With just-right products & exceptional customer service
you can rely on me to get the job done right & seamlessly
guide your clients to closing,

SUSAM SEEBERG
Senicr Mortgage Consultant
FEMLS L]

DIRECT: B4T.418.2815
Cell BT A0

1636 Old Deerfield Road, Highland Park
847-831- 0595 www.bluegrasshp.com

WINTRUST .
TMoRTGAGE The best bar tn town. Bar none.
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lCcOon

BUILDING GROUP

Your Home. Your Way.

CALLING ALL
REALTORS

Homes DO NEED updating post close
According to Trulia, the number of new homeowners that want
to remodel or renovate is up from 84% in 2018 to 20% in 2019,
The most commonly cited rooms homeowners plan to
remodel or renovate are kKitchens (50%) and bathrooms (45%).

So, our question is... why shouldn’t YOU
benefit from this?

Let's work together to grow your commissions by getting
credit for this additional spend!

Refer a new Icon home or remodel and get

your commission paid on the front end!*
“If your client signs a deal to build a new custom home or
remodel with lcon Building Group, you will be paid your full
commission on the 1st draw, not at the closing!

OUR COMMUNITIES

Majestic Pines, /ndian Creek
Woodland Chase, Vermon Hills
Riviera Estates-Greggs Landing, Vernon Hills
Deerpath Farm, Meftawa

Hawthorn Place, Hawthorn Woods
Meadowood Estates, Kildeer
Woodleaf at Sanctuary Club, Kildeer
Elm Estates, Lincolnshire

Oak Knoll Woodlands, Lake Forest
Wimbledon Estates, Lake Biuff
Brighton Oaks, Lakewood

Icon builds homes that are 100% custom, whether in one
of its communities or on a lot we help your client find.

OhAOYOD

www.icon-group.com | 847.773.1200 | info@icon-group.com

Building CUSTOM homes all over the North Shore since 2008!



\%é PHOENIX RISING

HOME STAGING + INTERIOR DESIGN « FURNITURE SALES
Qﬂ Gos M"Z;w/m}*&“
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(173) 433 3838 105 E Oakton St, Des Plaines, IL 60018 » www.chicagostaging.com

Client’s can only sell their home once.
I Don't let them leave money on the closing table, stage with Phoenix to maximize their home’s value!

]
4 1 q " i ah vea s o htt. L - I
gy L B e o i SRR T L e SR e L 1| R T i T g o S o R Rl S O - S g | " Lg!,



