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Your Home Loan Specialists g

Brian Lott Jennifer Walker Chris Honea Kathryn Walsh Will Harris
601.214.0555 769.203.0784 601.624.3900 601.946.0003 601.596.5757
NMLS# 109405 NMLS# 367043 NMLS# 546371 NMLS# 83104 NMLS# 926522

A
Frances B. Cothren

Ashley Jones  Garrett McMullin Adam Price Matt Root
601.467.5498 601.497.1430 601.248.9110 601.341.9427 601.392.1352
NMLS# 1506130  NMLS# 1954411  NMLS# 1697723  NMLS# 546753 NMLS# 464594

NOLA Lending Group has the experience and expertise to guide home buyers through
the financing process. With Loan Production offices across the state of Mississippi,
plus all over the South, our lending specialists can assist your clients in determining

which type of loan is the most appropriate and affordable. :

Nobody knows Mississippi like NOLA Lending Group.

e VAloans e RD Loans — Finance up to 100% of home value?
e Jumbo? & Condo Loans e Local Lenders with Personal Touch

A0 07: —

EDULL HOUSING

A Division of Fidelity Bank | Fidelity Bank NMLS Co. 1D 488639 | MEMBER FDIC | Loan Production Office LENDER

Mississippi Loan Production Offices:
Ridgeland - Vicksburg - McComb - Natchez - Hattiesburg

601.707.0101 NolaLending.com

1Available only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deduct_ibilitg of interest. The services
and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agencE/. 2To qualify the minimum loan amount is $548,250.00. Interest rates
may increase after consummation Additional restrictions apply. This does not constitute an offer to lend. All loans are subject to qualification, underwriting %uidelines, required documentation. and credit
approval. Not all applicants will qualify for all products offered. All loan programs, terms, and interest rates are subject to change without notice and are only available in select markets. Fidelity Bank
NMLS Co. ID 488639

BUYER INSPECTIONS « SELLER INSPECTIONS « MOLD TESTING

Smith Hom(f *
|
Inspections, LLC 4

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!

90 Day Warranty | MoldSafe | SewerGard | RecallCheck -
a Full Concierge Service and More! g

To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

Ok MowoSare sewer o0 R @D 1, @

Joshua Smith
Certified Home Inspections
MHIB #0681
601-310-3199

g

&)
ckett

LAND TITLE IN

REAL ESTATE CLOSINGS
TITLE INSURANCE

601-414-4141

Jackson - Brandon = Madison « Hattiesburg
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MEET THE CENTRAL MISSISSIPPI REAL PRODUCERS TEAM

Dees Hinton
Owner/Publisher

Abe Draper
Photographer

Carolyn Foley
Ad Strategist

Susan Marquez Kayland Partee Cindy Raborn
Writer Videographer / Assistant Publisher
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at dees.hinton@realproducersmag.com.

We're a local
community bank with
our own underwriter,
50 Our mortgage
turnaround times are
lightning quick.

Greg Shows, Mortgage Originator
NMLS# 746590
601.607.3725 | (c) 601.573.9262

Buy or refinance today.

-

( Citizens
National Bank

The Power of Local

o "
-"."l L1
B ) | *hee

Castlewoods Banking Centre 102 Plaza Dr. | Flowood, M5
Madison Banking Centre 114 Grandview Blvd, | Madison, M5
Pear Orchard Banking Centre 744 South Pear Orchard Rd. | Ridgeland, M5
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted neighborhood

vendor to use. Take a minute to familiarize yourself with the businesses sponsoring the publication.

These local businesses are proud to partner with you and make this magazine possible. Please sup-

port these businesses and thank them for supporting the publication!

CLOSING LAW FIRM
Renfroe and Perilloux
(601) 932-1011

GENERATORS-SALE

& SERVICE

Generator Technologies, LLC
(601) 291-7899
www.Generator-Tec.com

GUTTERS
Dun-Rite Gutters, Inc.
(601) 605-0000

HOME INSPECTION
Benchmark Home
Inspections

(601) 813-6287

Smith Home Inspections
(601) 310-3199

HOME WARRANTY
First American
Home Warranty
(601) 212-4441

Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

Home Warranty of America
(601) 572-7522

Old Republic Home
Protection

Caren Messina
(707) 580-2460

INSURANCE

Adam Ryan State Farm
Adam Ryan

(662) 251-5106

Your Local Resource

Mary Allen Bennett

401,212 4441
mbennett@firstam.com

“Your Clients are My Clients”

Move-in day is stressful
enough, so don't let
unexpected repairs derail your
clients’ happiness. With First
Class Plus & Plumbing Plus,
they can manage repairs
and stay happy.
Contact me for details.

firstamrealestate.com

. First American
..:s Home Warranty”

B00.444.9030
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Andy Eaton
Insurance Agency
(601) 939-0102

Jeff Zachary -
State Farm Insurance
(601) 362-4100

LANDSCAPING
MGC Landscapes
(601) 906-2593

LAW

Herr Law Firm, PLLC
Lindsey Herr

(276) 732-8670

MOLD TESTING &
REMEDIATION

Green Home Solutions
(601) 988-7840

MORTGAGE LENDER
Citizens National Bank
(601) 607-3725
Www.yourcnb.com

Mississippi Mortgage
(601) 316-7326
WWW.mississippi
mortgage.com

NOLA Lending
(985) 612-2132

Planet Home Lending
(601) 421-9667

Success Mortgage
Partners, Inc.
(601) 213-7559

MOVERS/RELOCATION
Armstrong Relocation,
United Van Lines

(601) 856-8504

PHOTOGRAPHY
Abe Draper Photography
(662) 719-5707

PHOTOGRAPHY &
VIDEOGRAPHY
Partee Photography
(601) 566-4568

REAL ESTATE
TITLE/ATTORNEY
Luckett Land Title
(601) 622-8191

REAL ESTATE/TITLE/
MORTGAGE
Jernigan Copeland
Title, LLC

(601) 427-0021

ROOFING
No Drip Roofing LLC
(601) 573-7323

ROOFING &
CONSTRUCTION
Watkins Construction
& Roofing

(601) 966-8233
www.watkins
constructioninc.com

ROOFING CONTRACTOR
Dickerson Contracting, LLC
(601) 502-4032

T&M Contractors
(601) 927-4556

TERMITE &

PEST CONTROL
Abel’s Premier Pest
(601) 874-1187

Family Termite and
Environmental Inc.
(601) 933-1014

GREAT LOANS | GREAT SERVICE

SUCCESS

ORTGAGE PARTNERS, INC.

NMLS: 130562

bout your eligibility for its mortgage products.

his is informational only and is not an offer of



Publisher’s

DEES HINTON

Our July 13th Social Night was a hit! We had

a big time gathering together at The Station in
Madison. The food, music and doorprizes were
great! Over 20 agencies were represented at the
event along with our ad partners! We will have a

picture recap in our September issue!

I want to thank each of our Sponsors for hosting

this event!

Platinum Sponsor
Watkins Construction Company - Michael Dier

Gold Sponsor
Old Republic Home Warranty - Caren Messina

Silver Sponsors:

Citizens National Bank - Greg Shows
Mississippi Mortgage - Sean Cornwell
Home Warranty Inc. - Chris Gipson

Bronze Sponsors:

Herr Law Firm - Lindsey Herr

Generator Technologies - Les and Cheryl Battles
Renfroe & Perilloux, PLLC - James and

Olivia Renfroe

Success Mortgage Partners - Brian Creely

I also want to thank ALL of our ad part-

ners! Without them, we would not be able to do
what we do! Be sure to use our Preferred Partners
page as a resource when you need an experienced,

recommended professional in any industry!

8 - August 2021

Lastly, I want to thank the Real Estate Industry for
supporting Central Mississippi Real Producers for
the past 2 years. We enjoy meeting each of you,
celebrating your successes and connecting Realtors®
with each other and with other professionals in
various industries! We look forward to growing and

continuing our mission for years to come!

If you know of someone that would like to be a part

of our networking organization and publication or

someone who would make a great feature, please
let me know! We are always looking

for more partners and new ideas!

Until next time,

Dees
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PHOTOGRAPHY

Portraits Kayland
Events Partee
V\/eddings Owner
Real Estate Photographer

Videographer

Videography

@ParteeFilms
@ParteePhotography

i
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Adam Ryan FSCP, Agent
115 Laurel Park Cove Ste 204
Flowood, MS 39232

Bus: T69-251-ADAM
www.adamryan.net
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You know I'm always here with Good Neighbor service. But I'm also here with
surprisingly great rates for everyone. Call me for a quote to see how much you can
save. You might be surprised.

Like a good neighbor, State Farmis there™

Ireciovidiual prmrpime will vary by cuttomes. AR applicants subiect oSt te Fanm* ursdstwriling reauirsmants

o StateFarm

HOME BACKUP POWER

AFORT | S

60T POWER?
Ul 862 3413

CALL US TODAY!

@ Generator
TECHNOLOGIES, uc
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BENCHMARK
HOME INSPECTIONS

Combine Home & Auto.
Save big.

Trusted Home
I ns p e Ctl() 11] S ervices : I;:f:j_ﬂ':_'}f’_‘f?r- Agent Good things happen when you combine your home and auto insurance with

State Farm”®. Like saving an average of $894.* Plus, you'll have a good neighbor
like me to help life go right.
. . . . CALL ME TODAY.
Offering home inspection services

for buyers, sellers, and agents.

Stephen Bryant | Owner ('I%) Sta te F ar m |

601.813.6287
benchmarkinspections@yahoo.com
MHIB #0780 _
State Farm Cou
www.benchmark-inspections.com State Farm Fi

¥. Winter Hawen, FL

%/C Dun-Rite Gutters, Inc. WEVE GOT WA REE

o’ Have it Done Right by Dun-Rite YOU COVERED. Hema ey sy

We specialize in 6" half round Aluminum & Copper
FREE ESTIMATES | FINANCING THROUGH GREENSKY

CENSED & BONDED |
HICELE | ALL TYPES OF ROOF SYSTEMS | FAMILY OWNED

INSURANCE CLAIMS

« Mo cap on refrigerant

: f‘m ' ) ' : iV fice o Online orders and claims
> = ’ » Top Quality Gutter Installation, Repair & Cleaning Services

e Competitive Prices from Copper Gutters to Leaf Guards

« Free Estimates & Professional Consultation YOUR LOCAL REPRESENTATIVE

e 2 Year Warranty on Installations

ROOFING & CONSTRUCTION
FULL SERVICE ROOFING AND RENQVATION Mark Dungan, Owner NEON wesvan

Account Executive

CONSTRUCTION COMPANY 601-605-0000 601-572-7522

. Melissa Harmon@hwahomewarranty.com
601-371-1051 Madison, MS
5625B 18 West ® Jackson, MS 39209 : T
nodriproofingcomp@gmoil.com WWW.DUnRIte-GUﬂeI’S.Com tummmmm%-ufxmugmmmmumu
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P> top producer

Written by Susan Marquez. Photography by Abe Draper Photography.

The Maselle family

Binnie Jo Boggan, I
Christian Boggan, Jan
Maselle, Doug Maselle,_-' :
Nita Maselle,'Monique 2

Maselle K_ i

Ty

CENTURY 21 MASELLE & ASSOCIATES: A FAMILY AFFAIR

MONIQUE

MASELLE KELLY

When she was approached by Central
Mississippi Real Producers magazine,
Monique Maselle knew she wanted

to honor her family. She is the third
generation in her family to sell real
estate for CENTURY 21 Maselle &
Associates, the company her grand-
mother, Jan Maselle, and aunt, Binnie
Joe Boggan, started. They were soon
joined by Monique’s father, Doug
Maselle. “I consider my grandmother,
dad and aunt to all be icons in this
business,” says Monique. “I am suc-

cessful because they have paved the

12 - August 2021

way. I am amazed by all they have

accomplished over the years.”

Jan Maselle never dreamed she would
spend her career selling real estate.
She was a teacher from Indiana. Her
late husband, Bob, was a professor
who taught sales and marketing. “His
work took us to many cities,” says
Jan. “We lived in both New York City
and in Ohio before being relocated to
Dallas, El Paso, Mobile, Little Rock
and finally to Mississippi, where Bob

was from.” With each move, Jan had

interactions with real estate agents and
she was very interested in what they
did to help those relocating find new
homes. “I thought it might be a good
idea to sell real estate when we moved
to Mississippi.” Little did she know that
someday many of her family members

would join her in the business.

Jan taught school for a few years

at Pearl High School before tak-

ing classes and getting her real
estate license. She went to work for
Underwood Realty. “When I said I

Top Producer

Monique Maselle Kell .' \
|




wanted to start my own company, Mr.
Underwood told me I could stay there
as long as I liked,” she says. In 1979, Jan
started her own real estate company
that today is known as CENTURY 21
Maselle & Associates. Jan “retired”

in 2019, but she is still the owner and
serves as the Secretary/Treasurer for

the corporation.

Growing up in a mobile family,

Jan’s daughter, Binnie Jo Boggan,
attended 10 different schools in

five Southern states. She got her
license in 1980 and became one of
the original founders of the com-
pany. Throughout her career, she has
been dedicated to the transferring

of families and was the first broker
in Mississippi to earn the Certified

Relocation Professional designation.

Jan’s son, Doug, joined the company
full-time after building homes and
selling real estate on the side. “I quit
building when it became too much

to manage the company and build as
well,” he says. Now managing broker
and president of CENTURY 21 Maselle
& Associates, Doug got his license

in 1980 and has held his brokerage
license since 1994. Under Doug’s lead-
ership, the company has grown to be
one of the largest and most productive
CENTURY 21 firms in the country.
“We call Dad ‘the dream maker,” says
Monique. “He always supports every-

thing we want to do.”

Monique has been selling real estate
since 2007 but has been around the
business all her life. “When I first
got my license, I worked with my
mom (Nita Maselle) as a team,” says
Monique. “I was really pregnant, and
it was great spending time with her.”
Nita had been an accountant for the
company. “We shared an office and

when my daughter was born, we took

14 - August 2021

We ut|I|ze :
of thos?"wjth

com pa ny to present and we
+bring in professmnals such as home}
lnspectors, closmg attorneys and even
Joe' Usry from the Central M|$5|$$|pp|
™ MLS to’ speak to our agents.

her along with us on showings!” After
Monique gave birth to her third child,
Nita was ready to retire. Monique
went to work at Maselle full-time and
Nita took care of the children.

Monique feels privileged to work for
the number one CENTURY 21 firm
in over 38 states. She is a multi-mil-
lion-dollar producer and has been

a top producer, a top lister and has
won the Topaz and Diamond awards
from CENTURY 21, which are based
on units sold. Last year she was fifth
in the state for CENTURY 21 and
currently, she is first in the state for
units closed and 102nd in the nation.
While she chose to stay in the metro

Jackson market, Monique’s brother,

Clay, has his license as well and sells

real estate in Chattanooga where he is
also a member of an Americana band,
Strung Like a Horse.

In Maselle’s first year of business,
they sold $7.5 million. “That’s not
too bad,” laughs Jan, “especially
considering houses averaged around
$70,000 at that time!” Relocation
has been a big part of the company’s
business over the years. “We recog-
nized from our own experience the
importance of providing relocation
services,” Jan says. “We became the
dominate relocation company here
- there weren’t many companies
doing that in the Jackson area when
we started.” The company partnered
with Homerica in 1985, a firm based

in Chicago. “They interviewed our

Monique Maselle Kelly

company and understood that we
were serious about what we were
doing. We have been the largest
relocation company in Jackson ever
since.” Jan thought she would head
up the relocation division, but Binnie
Jo jumped in and has grown the
department over the past 20 years.
“She had just had her third child and
she needed more structure in her
workday,” Jan explains, “so she began
running the relocation department.
From the very beginning, we looked
for the strengths of everyone in our
company. We assign tasks that will
use those strengths. Sometimes we
must be a bit fluid, moving from one
area to another, but it has worked
for us. Binnie Jo has been fantastic.

She built our relocation business in a

Central Mississippi Real Producers - 15



Whether you are
the agent, the seller,
the buyer, or the lender...

We canjhelpiyou
wWithiyour.closing

short amount of time, and we have averaged $55 to $60

million a year in relocations.”

Maselle has continued to evolve and expand over the
years. After working real estate for a few years, Doug got
the itch to build again and he started Maselle Builders.
The company also features its own real estate school,
Maselle Career College, Inc. that offers online pre-li-
censing and post-licensing courses, as well as continuing
education classes. “We call it ‘boot camp,” says Monique.
While Covid changed a lot in the business, Monique says
the company will soon begin having regular sales meet-
ings again. “We utilize the strengths of those within the
company to present and we bring in professionals such
as home inspectors, closing attorneys and even Joe Usry

from the Central Mississippi MLS to speak to our agents.”

so we have just allowed each decisions in the roles we have taken
CENTURY 21 Maselle & Associates has offices in of us to take the roles in the with the company.”
Flowood, Brandon, Madison, Clinton, Oxford, Senatobia, company that have worked for
Southaven, and Batesville, with 212 agents. The company us, and luckily it has worked Monique says she is grateful for all
affiliated with CENTURY 21 in 1997. out. Not that we haven’t had she learned from her family about the

any disagreements, but we have  business and all she is still learning.

The Maselle family has a real passion for their work, had surprisingly few. I think “I still call my dad for advice, and that i"f ’ ﬂ”ﬂ ] s A L '“ “ “‘\ ||“ T
proven by the fact that so many members of the family that’s primarily because we have = may never stop. I'm just so proud of I : E

are involved in the business. “It has worked very well for  always had complete trust in my family, and I hope that I am able to . o ALTA Bes t Pra Ctl ces C ertlﬁ ed J ¥ ———

all of us,” says Doug. “We are all very different person- each other, so therefore we have  do their legacy justice.” - :

alities, and we all have different skills, likes and dislikes, accepted each other’s advice and —

JERNIGAN
COPELAND

TITLE, 1<

601-427-0015
970 Ebenezer Boulevard | Madison, MS

Cathy Finch
cfinch@jctitlellc.com
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»» icon in the industry

Photo by Abe Draper Photography
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I thought it might be
a good idea to sell

real estate when
we moved to

Mississippi”
say Jan.

Little did she know
that someday
many of her

family members
would join her in
the business.

P icon in the industry

Photo by Abe Draper Photography

Managing broker and president of
CENTURY 21 Maselle & Associates,
Doug got his license in 1980 and
has held his brokerage license since
1994. Under Doug’s leadership,

the company has grown to be

one of the largest and most
productive CENTURY 21

firms in the country.

Daughter Monique
says “We call

dad ‘the dream
maker’. He

always supports
everything we
want to do.”




Let Us Work for You and Your Clients by Providing
the Best Home Insurance Rates Possible

Andy Eaton Insurance Agency

¢ Personal Service ® Over 35 Years of Experience
601-939-0102 ¢ aeaton9300@aol.com

ANDY E ATON Local Agent

Contact info:
info@dickersonllic.com | (601) 502-4032
website: www.dickersonllc.com

oar MasterElile

DICKERSON
CONTRACTING, LLC

Jackson’s Trusted
Moving & Storage Company

= Safe, easy & convenient virtual survey option
* Local, long-distance, & international moving
= Short & long-term storage

= Full or partial packing/unpacking

= Crating & specialty item packing

= Home renovation moving & storage

= Organization & settling-in services

= Appliance & specialty item dis-/reassembly

Agent for A\RMSTRONG RELOCATION
i'..F."l'.n‘:eJr.‘.‘-f T LCOMPANIES

1223 Highway 51, Madison, MS 39110 | 601.856.8504 | Jackson.ArmstrongRelocation.com

Buying a home?

Get a great rate, fast online approval, and trusted
advice from a five-star mortgage lending team.

* * * * * Flowood, MS Team

RANDALL HARPER
Retail Sales Manager

601-882-0767
NMLS 1D#1325728

MASON NOOE
Mortgage Loan Originator

601-882-0768
NMLS 1D#1179797

RUSSELL HOOD

Mortgage Loan Originator
601-882-0769

NMLS ID#1538138

'&@ Planet Home Lending

Five-star rating based on actual third-party customer reviews gathered by SodalSunvey on 371519,
2019 Planet Home Lending, LLC | 321 Research Parkway, Suite 303, Meriden, CT D6450 |
wweLnmisconsumeracoess.ong | NMLS 1D 917022

Dy WA
LENDES

e ! i AP EAT =2 A A r, ;
7. 8B87F 11587
Residential and Commercial

All Inclusive Pest and Wildlife Company

If you need need Pest
Control, including
Termite Control and
WDIR, Traps or
Removal Service,
call us at
(601) 874-1187.
Emergency Service is
available.

John Abel, Owner abelspremierpests.com

Tie Your Closings With the Best!

James E. Renfroe

Renfroe & Perilloux, PLLC
648 Lakeland East Drive, Suite A
Flowood, MS 39232
601.932.1011 « www.MSLawfirm.biz

* Residential & Commercial < After-hours Closings
Real Estate Closings * Mobile, STATE-WIDE

* Title Confirmation Closings

* Title Searches * Certificates of Title

« Title Litigation * Business Formations

* Wills and Estates » Bankruptcy

Central Mississippi Real Producers - 21
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From Law Enforcement to Real Estate,
Ryan Ainsworth Found his Dream Career

Like many little boys, Ryan Ainsworth dreamed of becoming a
policeman when he grew up. After graduating from Brandon High
School, he attended the Mississippi Law Enforcement Training
Academy, graduating in 2008. At the age of 21, Ryan wore the
badge of the Vicksburg Police. He was in Vicksburg for two years
before joining the Ridgeland Police Department, where he was on
the force for eight years, seven of those as a DUI cop. “I taught
field sobriety at law enforcement trainings,” he says.

Ryan married his high school sweetheart, Mallory, whom he met
when he was just 16. “I met her at the Winn-Dixie,” he recalls.
“She worked there, and I had just gotten my driver’s license, so I
went to the store for my mom as often as she needed me to!” The
couple has five boys, Carter (13), Eli (10), Ashton (8), Knox (5),
and Shepherd (2). Raising a family on a police department salary
was difficult. “There was never money left over after paying bills
to save up for a vacation or anything extra,” he says. “I wanted

more for my family.”

Ryan says a lightbulb went on when he had a talk with one of the
officers who worked with him.

“He had gotten his real estate license and he showed me his first
commission check. It was for more than I had made altogether on
overtime pay for the previous year.” It didn’t take Ryan long to
figure out that selling real estate would be a good way to supple-
ment his income and to spend more time with his family. “I saw
the opportunity to make good money, although it was a leap of
faith. My ‘why’ on getting into the real estate business is that I
was struggling financially and didn’t see a future. I wanted to do
more for my boys.” While being a police officer was a fulfillment
of his boyhood dream, Ryan realized real estate could make even

more dreams come true.

After getting his license in 2015, Ryan continued his work with the
Ridgeland Police Department while selling real estate on the side
for six months. Ryan finally decided to make the plunge do real
estate full time. “I took my retirement, even though people tried to
talk me out of it.” Ryan left behind a steady paycheck with benefits

to a commission-only job, but he was confident he was ready.

The first company he interviewed with was Exit Advantage
Realty. “Ilearned a lot working there, and that helped me get
going.” He made the move to Three Rivers Real Estate, where
he has been for four years. Helping others with the process of

buying a home is something that gives Ryan a lot of personal

Central Mississippi Real Producers - 23
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est purchase most people will make

MAKE 1N THEIR LIFETIME. I TRY TO MAKE ITAN' .- e (R in cheirlifetime. Ly to make it an
ENJOYABLE EXPERIENCE. 9§ A

enjoyable experience.”

Ryan says his family’s dream is to find
acreage where they can have their
own camp. “We love the outdoors and
we enjoy hunting and fishing.” Carter
is active in competitive bass fishing
and he will be joining his school’s bass

tournament team this fall.

The family enjoys football and they
are involved in fantasy football. “It’s
something we can do together, and it’s
a lot of fun.” They also enjoy taking
vacations now, especially to Disney
World. The family attends Pinelake
Baptist Church on Lakeland Drive.

HERR

LAW FIRM - pllc

Providing closings

forthe =

tri-county area-ﬁl‘ ¥
and beyond.

7736 Old Canton Rd, Suite C
Madison MS 39110

601-856-8225
Lindsey@herrfirm.com
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Adam Ryan, Agent

P partner spotlight

Written by Susan Marquez. Photography by Abe Draper Photography.

ADAM RY

Passionate About Taking Care of Clients
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Adam Ryan won’t settle for medi-
ocre. He has a passion for taking
care of clients and handling things
the right way with his business.
As a State Farm business owner,
Adam works to make sure clients
get the coverage they need, when
they need it. “One thing we’ll never
do is have a REALTOR® or mort-
gage broker waiting on us to close
a deal. Our goal is to become the
insurance agency of choice in the
Metro area and the great State of
Mississippi. We can only get there
if we provide the best product and

service possible.”

A native of Woodyville in south-
west Mississippi, Adam graduated
from Wilkinson County Christian
Academy before going to college
to play football for Delta State.
While still in college, Adam took
a summer job in Columbus selling
cars. “I went to work there for the
summer and ended up selling cars

12

there for the next four years

‘While working at the dealership,
Adam learned a lot about busi-
ness, how to deal with people and
treat customers, how to sell and
most importantly, while living in
Columbus he met his wife, Sumer.

The couple got married and began

talking about what they wanted for the
future, which included starting a fam-
ily. Knowing that he didn’t want to sell
cars for the rest of his life, Adam tran-
sitioned into the insurance business.
He says that decision turned out to be

the best career decision of his life.

After working in the insurance busi-
ness for someone else for eight years,
Adam, with Sumer’s support, took a
leap of faith and decided it was time

to go into business for himself. “I was
a top producer at my former company
and State Farm began recruiting me.
At first, I wasn’t interested. I was
happy where I was and didn’t feel the
need to do anything else.” But after
thinking about it, Adam decided that

it would be great to be his own boss.
“We left our life in Columbus behind
and moved to Madison,” he says. Adam
started his business three years ago.
“My new office is next to the Half Shell
in Flowood. That is a great area and a

perfect location for my business.”

The decision to have his own agency
has been a good one for Adam. “We
have four people on our team, about
to add another. We have more than
doubled our business in the three
years we’ve been here, and we con-
tinue to grow by leaps and bounds.

We plan to keep growing! I made the

commitment early on to provide the

best customer service possible, and
that makes all the difference.”

Having his own business is import-
ant to Adam because he wants his
children to know that they, too, can

create their own path in life.

Adam and Sumer have three chil-
dren. “They are all active in different
activities, and while it keeps us busy,
we wouldn’t want it any other way,”
says Adam. Mary Addison, the oldest
at age 9, is involved in gymnastics and
a travel soccer team. The middle child
daughter Avery, age 6, is in cheer-
leading and soccer. And bringing up
the rear is son Wynn, age 4, who

just started his first year of T-ball. “I

I made thsnmitment early

on to provide the best customer
service possible, and that makes
all the difference.

am big on youth sports,”
Adam states. “I grew up
playing sports. It teaches so
many life lessons that are
important later in life, such
as responsibility, character,
how to work with a team,
and overcoming adversity. I
love to be involved in what
my children are doing.

I coach both soccer and
T-ball, and I love it!”

Giving back is also very

important for Adam and his
family. “I'm on the Board of the Ronald McDonald House Charities
of Mississippi. We learned just how important the work they do
can be to families after we had a child spend time in the UMMC
NICU while living in Columbus. That’s another reason I love having
my own State Farm agency. I am able to build my own team, and

that gives me the time to do other things I'm passionate about.”

Adam is also passionate about being outdoors. “I'm a huge out-

doors guy, and I love to hunt for turkey and deer. It’s something
I grew up doing, and it’s a part of who I am. I love it!” The Ryan
family resides in Madison, and they are active in the Gluckstadt

campus of Pinelake Baptist Church.

MORTGAGE
MONSTERS

~_ Sean Cornwall
HMLS £) | MMLS #1 760608

601-316-7326
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ALL TYPES OF SHINGLES

T&M CONTRACTORS

e METAL ROOFING (COMMERCIAL, RESIDENTIAL, STANDING SEAM )
EPDM e TPO e MODIFIED

COPPER CHIMNEY CAPS, TEE-PEES, CRICKETS e SPECIALIZE IN FINDING ROOF LEAKS

—— TYRONE KEYES « 601-927-4556 « RBC2TYRONEK@GMAIL.COM ——

e COPPER AWNINGS e COPPER DORMER

SATISFACTION GUARANTEED - IN BUSINESS SINCE 1996 - LICENSED / BONDED « FREE ESTIMATES + INSURANCE CLAIMS

30 - August 2021

$2.5MILLION

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today
than ever before? That’'s why The N2 Company - the company
behind this publication and 850+ others like it - is financially
committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and
readers like you, we're able to break the chains of this horrible reality.

Visit n2gives.com to learn more about our fight.
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B g = call shouldn't feel that way

When you call Home Warranty toll-free
during business hours, youll reach
ane of our team members quickly.

Mo complicated phone maze—just

an easy system to direct you to the
person who will help serve you best.

Chris Gipson
District Sales
Representalive

lin] f
C: (601)255-8866

ChrisGi@thomewarrantyinc.com

Easy and personal
service when it
matters most!

Contact us online as well!

””“‘egﬁ?[?ﬂ?‘-

homewarrantyinc.com « (877) 877-4948

14 months
of CDVE.‘T’EI.QE.’

“ENMILY.TERMITE &

ENVIRONMENTAL

601-933-1014

www.family-termite.com « office@family-termite.com

Don't Let

waS%

TION 5 800-SOLUTIONS

OR VISIT
Ji% x’ff’.’f’e’a&'ﬁf /4:’: Ekﬁ?’@if' ESOLUTIONS.C

OLD REPUBLIC HOME PROTECTION

It's not
too late!

Did your buyers close

without a home warranty?

dustry-leading

Contact me for Caren Messina
more details! Account Executive
B00.282 T131 Ext. 1347
C.707.580 2460 B

CarenMi@orhp.com
my.ofhpcomicanenmessania
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HONEST ASSESSMENTS - RE-ROOFING - REPAIRS - RESIDENTIAL/COMMERCIAL

PREFERRED CONTRACTOR

P ,_;Onth momentr Ml '
"";E:'an-be Ies D LATLNUM

WATKINS

CONSTRUCTION & ROOFING

Watkins Construction & Roofing
601-202-0938
www.watkinsconstructioninc.com

pdcIlN :
FREE Inspectlon at Listing = Insurance Claims Welcome




