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Your Home Loan Specialists

Joey Piel Ryan Thomassie
NMLS# 365511 NMLS# 350514

S S T L It TN
Established in 1981 1ocally managed.
X : > = _# et . -‘. ¥ A
Shannon Babin Conn:?;;;ks Trey Hereford Katie Miners g < 3 : A‘I o
NMLS# 419401 NMLS# 1370606 ~  NMLS#89575  NMLS# 1125723 / : Servi ng ou r-Commun Ity

and:L‘guisiana in Residential
& Commercial Closings

#Hitmatterswhereyouclose
#Hbrtitle

Caroline Shirley Susanne Wampold Rachel Webre Karla Fuentes
NMLS# 2155247 NMLS# 1553575  NMLS# 1913085 NMLS# 108621

Whether you’re buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers through the

financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our lending specialists can 3 L O C AT I O N S TO s E R V E Y O U !

assist your clients in determining which type of loan is the most appropriate and affordable. Nobody knows Baton Rouge like NOLA
Lending Group.

Robert Adams | Branch Manager/Attorney 9311 Bluebonnet Blvd, Suite C | Baton Rouge, LA 70810

. o 1 . . .

X VAloans W RD Loans—Finance up to 100% of home value™ Alex Polito | Director of Business Development 225-769-5194 | C: 225-603-7897
X  Conventional & FHA Loans X  Purchases & Refinance

K  Jumbo® & Condo Loans X  Local Lenders with Personal Touch

Mark Schoen | Division President/Attorney 10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816

:INOL A Amy Lane | Branch Manager/Attorney | 225-291-1I1

LENDING GROUP
A Division of Fidelity Bank Keegan Wisdom | Branch Manager 37283 Swamp Road, Suite 901 | Prairieville, LA 70769

Loan Production Office
Cathy Waggenspack-Landry | Director of Marketing 225-706-6130 | C: 225-802-1811

NolaLending.com

TAvailable only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deductibility of :

e e i Al i et ks FDIC —
EQUAL HOUSING
LENDER

must be $548,250.00. Interest rates may increase after consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants m
will qualify for all products offered. Loan programs subject to change without notice. Fidelity Bank NMLS Co. ID 488639



Here's the deal.
I'll be there for you.

Ryan D Rayburn, Agent
16044 Highway 73
Prairieville, LA 70769
Bus: 225-677-7744
ryanrayburnagent.com

State Farm
Bloomington, IL

2001295

The future has a lot of what ifs, and it's a good
feeling to have someone in your corner and around
the corner to help you plan for them. Call me today.

Like a good neighbor, State Farm is there.”

o StateFarmr

life.Built.Better

Over the last 58 years, our family owes its decades of success to Realtors and your clients!

Cane Mill Crossing Kaden Creek Hidden Pointe
Denham Springs, LA Walker, LA Jackson, LA
B0x208 1+ acre lots 1+ acre lots

willieandwillie

RESIDENTIAL LAND DEVELOPERS | RESIDENTIAL HOMEBUILDERS
Randy & Debbie W, Walker

225.291.7600 | www.willieandwillie.com [E] Ei
Millerville Business Park | 2929 Millerville Road | Suite 1A | Baton Rouge, LA 70816




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081
www.drhorton.com

Willie and Willie
Contractors LLC

2929 Millerville Rd Ste 1A
Baton Rouge, LA 70816
(225) 291-7600
www.willieandwillie.com

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

FINANCIAL ADVISOR
Northwestern Mutual Wealth
Management Company
Andrew Achary

(985) 789-4930
www.andrewachary.nm.com

Northwestern Mutual Wealth
Management Company
Becca Mayeux

(225) 939-5671
www.beccamayeux.nm.com

HOME INSPECTION
Root Home Inspection
Sean Root

(225) 620-8243
www.roothome
inspection.com

HOME INSIPECTION

JE;'JH s=== ===z

225-620-8243 - roothomeinspection.com £3@
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HOME WARRANTY

Home Warranty of America
Lydia Hodges

(985) 869-6111
HWAHomeWarranty.com

Old Republic
Home Protection
Webb Wartelle
(225) 241-2088
ORHP.com

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’'s Ferry
Suite 2B

Baton Rouge, LA 70816
(888) 401-4365
www.HDMK.net

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragoninspections
llc.com

INSURANCE

Ryan Rayburn State Farm
Ryan Rayburn

16044 Hwy 73 Ste 104B
Prairieville, LA 70769
(225) 677-7744
ryanrayburnagent.com

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102
Baton Rouge, LA 70809
(225) 751-4840
www.garbarinosf.com

State Farm

Anna Jones

4811 Harding Blvd Ste A
Baton Rouge, LA 70811
(225) 356-1241

www.annamjones.com

INSURANCE AUTO -
HOME - BUSINESS
Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGN/
HOME STAGING
Haute Homes LLC
Angie B. Wilson
(225) 315-7040

LANDSCAPING

MBG Lawn & Landscape
(225) 424-1000
www.mbglawnservices.com

MARKETING / BRANDING
Eminent Creations

& Marketing

Henrietta Williams

(225) 933-3008
www.eminentcreations

andmarketing.com

MORTGAGE LENDER

DHI Mortgage

7700 Vincent Road
Denham Springs, LA 70726
(210) 889-7778
www.dhimortgage.com/
loan-officer/daismara-torres

Eustis Mortgage

17557 Old Jefferson Hwy
Prairieville, LA 70769
(225) 725-5626

www.LendinglLouisiana.com

GMFS Mortgage

Ryan Larussa

4651 Durham Place
Baton Rouge, LA 70816
(225) 324-5633
www.gmfslending.com
/ryan.larussa

NOLA Lending Group, A
Division of Fidelity Bank
(800) 220-2497
NOLALending.com

MORTGAGE LENDING
Key Lending Solutions
(225) 291-7901
www.keylending
solutions.com

LA Lending LLC
Chasity Graff
(225) 926-5408
www.lalending.net

MOVING COMPANY
ABBA Movers

(225) 384-6683
www.abbamovers.com

PHOTOGRAPHER
Aaron Cox Photography
Aaron Cox

(318) 453-1609
aaroncoxphoto.com

PLUMBING

Magnolia Plumbing LLC
Brook North

(225) 281-6037

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

TITLE ATTORNEY
MFB Title Solutions
(225) 810-4998
www.mfbfirm.com

TITLE COMPANY

Baton Rouge Title Company
9311 Bluebonnet Blvd Ste C
Baton Rouge, LA 70810
(225) 769-5194
www.brtitle.com

Commerce Title
(225) 308-9544
www.commercetitle.com

Fleur De Lis Title
Jeff LeSaicherre
(985) 277-5550
fdtitle.com

Gulf Coast Title
(225) 295-8222
www.gctitle.com

Titleplus
(225) 279-0999
www.titleplusla.com

TRANSACTION
COORDINATOR

Executive Lady

(504) 669-4703
www.theexecutivelady.com

List to Close LLC

Brooke Stevens

(225) 317-9295
www.ListToCloseLLC.com

aaroncoxphotc.com

318.453.1609
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at gina.miller@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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MEET THE BATON ROUGE REAL PRODUCERS TEAM

Gina Miller Kurt Miller, Sr Carolyn Foley

Owner/Publisher Contributing Editor Ad Manager
225-337-3277

Breanna Smith Erin Phelps Aaron Cox Jonathan Silva
Writer Writer Photographer Photographer

HDNIK"

HOME INSPECTION ) PEST CONTROL

Get a home inspection to ensure
that all of your home's cooling
systems are steady chillin’

this summer.

Call to schedule your inspection. www.HDMK.net

Baton Rouge Real Producers - 9
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HAVE YOU -HEARD ABOUT KEY CLUB?

22 5_22 8' 5 53 4 The Key Club rewards Real Estate Agents who consistently partner with D.R. Horton, Inc.

« 3% Commission on your first closing * 3.5% Commission on your second closing

DHI MORTGAGE® * 4% Commission on your third closing * 4.5% Commission on your fourth closing
35527 Evers Drive, Denham Springs, LA 70706 * 5% commission on your fifth closing and beyond

LA-WhisperingSprings@drhorton.com

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community
information including pricing, included features, terms, availability and amenities are subject to change and prior sale at any time without notice
or obligation. Advertisement applies to D.R. Horton Louisiana East of the Mississippi River. 3% commission is valid for the first D.R. Horton home
closed between 1/1/21 and 12/31/21, 3.5% commission is valid for the second D.R. Horton home closed between 1/1/21 and 12/31/21, 4%
commission is valid for the third D.R. Horton home closed between 1/1/21 and 12/31/21, 4.5% commission is valid for the fourth D.R. Horton
home closed between 1/1/21 and 12/31/21, 5% commission is valid for the fifth and beyond D.R. Horton homes closed between 1/1/21 and
12/31/21. Offer valid only on new contracts and does not apply to transfers, cancellations, or re-writes. Key Club commission offer is subject
to change without notice. Please contact a community sales representative for additional requirements for the Key Club commission program.
This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion commission is subject to
caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not
broker/partner) must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not

exceed 5% total commission. Prices, plans, features, options, and co-broke are subject to change without notice. Additional restrictions

may apply. Homes must close to be counted for promotion. Cancellations do not count. All offers contained herein expire on 12/31/21.  S¥ssiiy



THURSDAYS 4-9
FRIDAYS & SATURDAYS 11-9
SUNDAYS 11-7

(225)267-7553

AR RO

DY publisher’s note

BACK TO CLASS

BREWING
SUGAR EFAHMS

event announcement .

I am so excited to announce Baton
Rouge Real Producers will be hosting
BACK TO CLASS, a Benefit Runway
Style Show, showcasing several of our
REALTORS® wearing fashions from
local boutiques and clothiers. So mark
your calendars and get your ticket!
The event will take place on Tuesday,
September 14, from 6:00 to 9:00 pm at
City Club, North Boulevard.

42 Save the Date

Organized by BRRP Preferred Title
Company’s Business Development
and Marketing Representatives,
Darby Baronet, Meagan Melancon,
Alex Polito, Joelle Hocke, Bonnie
Smith and Neila Stone, Back to Class

By Gina Miller

will feature over 30 local real estate
industry leaders in individual fashion
styles to inspire us and get us ready

for the upcoming fall season.

Here’s my favorite part... This first
annual Benefit Style Show will raise
money for school uniforms in an effort
to relieve some of the financial strain
placed on our single parents when
preparing their children for the school
year. I was a single mom for eight years,
and I know this tune well! Getting
students prepared with the proper
attire and school supplies can truly take
its toll on a household. We are proudly
partnering with Jennifer Maggio and
The Life of a Single Mom to get these

uniforms in the hands of those in need.

The theme of Back to Class was
chosen to encourage professionalism
in the working field, whether that be
appearance and etiquette or attitude
and professionalism, class never goes
out of style.

We will be celebrating the successes
of our Real Producers, our Preferred
Partners, all with the original mission
of the event, to provide opportunity
to gather together and strengthen
relationships, build new ones and
grow our businesses with other like-

minded professionals.

I am so looking forward to this and

anticipating this being the first of many.

Grateful Beyond,Gina

PERKINS « BLUEBONNET « ASCENSION

225-769-8800

ACCREDITED

BUSINESS

225-292-9130

WWW.COMMERCETITLE.COM

225-673-2101

FARM ANIMALS

12 - August 2021




m E'\_ DD| ||*:B

'\.-ll..

BOOST BRAND A IMPACTFUL A INCREASE SALES
RECOGNITION @ INNOVATION @ & REVENUE

People buy from businesses
that are top of mind.

Eye-catching visuals that
won't get lost in the noise.

The more people see you,
the more they choose you.

RUNNINGBOARDS

CALL (225)347-4201 OR VISIT

To be a successful business, you need memorable, cutting-
edge advertising that grabs the consumers attention. We have
a unique way to drive your message to where the people are,
using DAV® (pronounced dave), our digital mobile billboard.

You Deenve o Love The Way You Look

Turn Heads Everywhere You Go By Visiting Louisiana Laserderm

Lounsm‘a‘

Laserderm

Cosrmetic Laser Spedialists & Med 5pa

Laser Hair Removal

Laser Tattoo Removal
Complexion Improvement
Scar Revision

Anti-Aging Services

Body Contouring
Microblading
Facials

and MORE!

13686 Coursey Blvd. Suite B | Baton Rouge, LA

Office: 225.490.9090
Cell: 225.571.4954

angie b wilson (225)315-7040
haute homes lic hautedesign@cox.net

interior design . staging f @angiebwilson.hautehomes (G @_hautestuff_/

The Right Loan...The Best Terms...The First Time
™ ol
. »Key Lendmg
AUBER "SKIP" SHOWS III ) ' ; 7
s 1--” ‘Soiufons
JOHN "GREG" FOY -

Owner/Partne
NMLS# 1184

-

Conventional

FHA

VA

Rural
Development

Construction

CAFA

Grant Program

Jumbo

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com

Baton Rouge Real Producers - 15



partner spotlight

By Breanna Smith | Photos by Aaron Cox

A Good Roof and A Firm Foundation

16 - August 2021

Caprice

Joshua

Alexandra

Samantha

Equipped only with knowledge of
the roofing industry and a desire to
build a faith-based company focused
on serving customers, Caprice Cline
and her three children Joshua,
Samantha and Alexandra opened
Cypress Roofing in 2019. By sticking
to their promise of “service so good,
the roof’'seems like lagniappe” they
have grown the company exponen-
tially, serving the community one

home at a time.

“We started with nothing,” Caprice
said. “We had two computers and
business cards and were all work-
ing out of our homes. We would go
door-knocking every single day, and

that’s how we built the business.”

Josh, the oldest, took to sales imme-
diately - surprising Caprice and his
sisters with his success knocking on
doors and bringing in business. “It’s
just amazing what you may not see
someone doing, and God says look at

that - yes, they can.”

With Caprice in charge of finance
and marketing, Josh and Samantha
handling sales, and Alex handling
operations and administration, the
company quickly grew. Within six
months, they completed more than
$1 million in sales and added several
new employees. Focused on growing
and doing business the right way has
paid off, helping them build valuable
relationships with clients and being
named the 2020 New Business of
the Year by the Ascension Parish
Chamber of Commerce.

In early 2020, a hail storm ravaged
roofs in the West Baton Rouge area.
The team had been knocking on
doors, strategically advertising and
spreading the word about Cypress
Roofing for months prior — and when
people were looking for a reputable
company to fix and replace their

roofs, they knew who to call.

“Business really exploded,” Caprice

said. Then came an unprecedented

hurricane season with Louisiana
seeing the most named storms in a
season since 1851 - a whopping 30.
Category 4 Hurricane Laura made
landfall in late August as the stron-
gest hurricane in terms of wind speed

to hit Louisiana in 150 years.

Hurricane preparedness is a term no
one takes lightly in South Louisiana,
and Cypress Roofing was no excep-
tion. The team prepared by taking the
time to make connections with home-
owners early and often. And when the
storms hit, Cypress Roofing took the
opportunity to showcase their ability
to work directly with insurance com-
panies, provide high-quality customer
service and get the job done well each

and every time.

Amid the devastation, Cypress Roofing
worked around the clock to be of ser-
vice to those in need. “We love touching
people’s lives,” Caprice said. “As much
as we push to make this company suc-
cessful, we equally love people. When
people know that you care about them
and not just the bottom line - that goes
for our homeowners and the people
who work for us — we care about each

of them as people first.”

The Cypress Roofing team has sub-
stantially increased over the past two
years. Caprice is proud of the fact that
each person employed with Cypress
Roofing has sought out the company,
ready to be a part of it. God has
brought the best in the business to
Cypress Roofing, those prepared for

the perfect storm every single time.

“God’s just got his hand all over
every aspect of the business,”
Caprice said. “We have had the
opportunity to bring on wonderful
staff members that have added so
much to our business and our lives,
in general. We feel so blessed to

have our Cypress teammates.”

The core four - Caprice, Josh, Sam
and Alex - equally own the company
and have worked to build it from the

Baton Rouge Real Producers - 17



ground up on a firm foundation of faith,
service and doing the right thing. Their
complementary skills and strengths
combined with their unwavering family
bond benefits the business, and most

importantly, their clients.

“Alex is the one who first got into roof-
ing, and she knew nothing. Zero. And
she’s one of the most knowledgeable
people in roofing now,” Caprice said.
“She just took it upon herself to learn
everything and partnered with our
supplier, Jonah Doucet, asking a mil-
lion questions. He was and continues

to be a great source of information.”

“Ninety-nine-point-nine percent of
the time it’s great working with your
adult children,” Caprice said with a

laugh. “Not only do we see each other

during the week, we see each other on % I°ve touehing people’s m; ZA_\_QB

the weekends, we’re at each other’s

houses at night, we go to church

together — it’s a lot of togetherness!
It’s a lot of togetherness that a lot of

TODO LIST
- Sign contrack

with homeowiney
2. Call Q\jwess Lor
Hree voof inspection
3. Poston MLS

Servicing These Areas All Across South Louisiana:

Baton Rouge Sorrento Darrow Saint Amant
Denham Springs Donaldsonville Prairieville Geismar
French Settlement Livingston Walker Gonzales

+Many more

225.450.5507 - cypressroofingla.com nr@ﬁi ,@
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muchfas we push to make this company
successful, we equally love people.

people might not be able to handle but we just love each
other and being around one another. The most fun we have

is when we’re around each other.”

The fabulous four are corporate members of the Rotary
Club and volunteer with Bethany Church. On their days
off, they’re often found fishing at the family camp in

Cocodrie. “Like we don’t have enough togetherness!”

From day one, the Cypress Roofing core four have kept the
words of Joshua 1:9 in mind as they weather the storms

of business, sky-rocketing construction material costs and
the uncharted waters of serious growth: “Have I not com-
manded_you? Be strong and courageous. Do not be afraid;
do not be discouraged, for the LORD your God will be with

_you wherever you go.”

Tell us about your education.
Baton Rouge kid through and through. I went to Catholic High School. Then got my BA from LSU in International
Studies and French. | then went on to get my JD from Southern University Law Center were | graduated from in 2016.

Why did you want to become an attorney?

I was naturally drawn to the law and was told since a young age that | should be an attorney. | worked in the family
business as a Professional Landman for a while after | finished my undergrad degree at LSU. By doing this type of
work, | learned a lot about property law, real estate law, mineral law, contracts, etc. and became very

interested. Then in about 2012 when the oil & gas market took a hit | decided to go back to law school.

If you were not practicing law, what would be your alternate profession?
I would probably be back working in the oil & gas industry or working back with the Walt Disney
Company and/or Universal Studios.

Get to Know Our Newest
Closing Attorney,

What is one thing you wish you would have known before you went to law school?

.
How to manage my time better! That is by far one of the most valuable things | learned in law school. It B r e tt B aj o n

is something | still practice in my everyday life and without good time management there is no way |
could accomplish everything that needs to be done.

Are you involved with any other organizations or causes?
My wife and | are parishioners at St. Jude Catholic Church. | am also a member of the American Bar Association and

the Louisiana Bar Association.

What is the best piece of advice you have received?
“Why worry? If you’ve done the very best you can, then worrying won’t make it any better.”

Tell us something interesting about yourself.
| attended the French immersion program at St. Anne’s University in Nova Scotia, Canada twice and | am still
fluentin French.

TITLE SOLUTION

Experienced Attorneys Handling Real Estate Closings, Litigation, and Mineral Law.
A Title Company backed by a Full Service Law Firm

Charles G. Blaize, Jr.
MANAGING PARTNER

cblaize@mfbfirm.com | 10101 Siegen Ln. | Bldg4, Suite A
Baton Rouge, LA70810 | Phone: (225) 810-4998 | Fax: (225) 810-4999

1o



Experience for yourself
why so many of our
customers and partners refer
GMFS Mortgage to their
family, friends and clients!

Aminent

CREATIONS & MARKETING

LISTING & TRANSACTION
MANAGEMENT

BRANDED APPAREL « PROMOTIONAL PRODUCTS
CLOSING & REFERRAL GIFTS « CREATIVE MARKETING CAMPAIGNS

Does Your Current TC:

- Have and pay for their own software and tools to
manage your transactions?

- Send weekly progress reports to you and your clients? Mention this ad

- Update your MLS status? { for FREE SET UP

- Add critical deadlines to your calendar? B I @l

- Hold a current real estate license and have prior
real estate sales experience?

- Carty B0 insurance? LET'S MAKE SOMETHING . . &
If the answer to any of these questions is no, you may GBETTOGE THER! i .- N
want to schedule a free consultation with us! Ay I

Broske Slevens

List to Close LLC

Professor Kevin Bellard

8686 Bluebonnet Blvd WWW. emlnentpromo com

Baton Rouge LA 70817 225-933-3008

225-317-9295 @eminent_creations I
Brooke@ListToCloselLC.com / Ed Eminent Creations & Marketing BAYUU JIU J S| ABADEMY

¢ All classes led by Black Belt Instructors

¢ Self Defense

e Clean facility and equipment

¢ Great location with good parking

Give your home the
protection it deserves.

¢ Beginner, Intermediate, and Advanced : =T
9 | Adam Wood Siedds nes Ryan Larussa

¢ Strong lineage under the Gracie Legacy Eﬁe Loan Officer Mortgage Loan Officer Mortgage Loan Officer

[ NMLS #1779427  NMLS #1581575 NMLS #96565
* Energetic, friendly, family oriented ]

e Positive team atmosphere

* High quality mats, bags, and gear

Your rmmp is where you make some of your best memories, and that's worth protecting. We're here to help.
LET'S TALK TODAY 2 LOCATIONS TO SERVE YOU!
Hoss Garbarino Anna Jones
Agent - Agent - :
Garbarino State Farm ” Anna Jones State Farm Deel Al RielEy
- ' 4811 Harding Blvd Suite A Baton Rouge, LA 70815

9844 Jefferson Hwy Suite 102

Baton Rouge LA TOB03 Baton Rouge LA 70811

225.751.4840 25.396.1241 14455 Wax Rd. Suite V T
rossi@garbarinoSF.com anna@annabJones com T
www.garbarinaSF.com www AnnaMJones.com Central, LA 70818 GMFS MOHTGAGE

225-505-8500 4561 Durham Place, Suite C | Baton Rouge, LA 70816
oo StateFarm 225-214-5153

-+ -: = GMEFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS
n = = LLC at 7389 Florida Blvd. Suite 200A Baton Rouge, LA 70806. LA License 619.
. Products may not be available in all states. This advertisement is not a

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL commitment to lend. All loans subject to credit approval. E)EN 1QUSING

State Farm Florida Insurance Compary, Winter Haven, FL
1708137 State Farm Lloyds, Richardson, TX

20 - August 2021 Baton Rouge Real Producers - 21



P team work

By Breanna Smith | Photos by Peyton Johnson

MIRIAM
REMY

BETTER TOGETHER

Miriam Kantrow del Rio and Remy Baus Curry met one day
in 2019 after months of a mutual friend saying they should
get together. After a drink at Stabs, the two got into their cars
and called each other from the parking lot, talking all the way
home, and then the next day and the day after that.

22 - August 2021

WE BOTH HAVE A COMPETITIVE SPIRIT,
ENTHUSIASM AND GENEROUS HEARTS.

They haven’t stopped talking since.

“It’s like a little love story,” Miriam said.

Sisters of the Soul
The pair share a lot of experiences,

and their lives parallel in a series

of ways. Before the two knew one
another, they married young and had
children. They were stay-at-home
moms for several years, who, after
years of focusing on their kids, were
determined to put their hard-earned
degrees from LSU to work. Both
women earned their bachelor’s degree
in marketing - Remy went on to earn
a master’s in Social Work, and Miriam
earned hers in Human Resource
Development. Around the same time,
Miriam started a Pilates business, and
Remy was a certified yoga instructor
with her own business. In 2016, both

women got their real estate licenses.

They shared so much in common, and
the more they talked, they also began
to realize that they had the same

goals and wanted similar futures.

Miriam and Remy thrive in a team
atmosphere. They love collaborating,
and they are never hesitant to dream
out loud. Many of their business
collaborating sessions happen during
their morning walks, including their
decision to start M|R Property Group.
“We said, let’s make this happen,”

Miriam said.

Both love their families and put their
children first. Remy’s three children
are Baus, Lena and Robert “Robbie”
Lee Curry VI. Miriam’s children are
Kaplan,19, Matthew, 18, Parks, 15,
and Reed, 15. They were the driving

force behind the women’s decision to
go full-steam ahead, along with the
encouragement from their husbands,
Robert Curry and Randy del Rio.
The two realized that being on their
own islands would not allow them
the freedom to be fully present for
their children as their individual
businesses continued to grow. “We
wanted to help each other and be able
to spend more time with our families
without sacrificing our careers.” And
with that in mind, they formed M|R
Property Group.

The duo also points to marketing and
transaction coordinator Blair Root for
keeping them organized and focused
on serving their clients. “She really
helps us nurture our relationships,”

Remy said.

Remy and Miriam’s partnership is
more than a business. They are soul
sisters who came together to do great
things and make a difference in their
community. Their latest project is a
nonprofit that will help single women
and divorcees by offering support
and assistance with homeownership.
This year, they will partner with
other local businesses for the Hogs
for the Cause fundraiser festival

in Baton Rouge. Proceeds from the
festival will allow the organization

to help thousands of families battling

pediatric brain cancer through direct
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THIS MARKET IS CRAZY RIGHT NOW, I'T'S DEFINITELY AS CRAZY ASIT'S EVER
BEEN AS LONG AS WE'VE BEEN IN REAL ESTATE AND WE STILL LAUGH A LOT.
IT CAN BE VERY STRESSFUL, AND THAT’S ONE THING I LOVE ABOUT HAVING
TEAMMATES. WE GET TO TALK THINGS OUT, LAUGH ABOUT IT AND REMIND

OURSELVES WE’RE DOING GREAT AND DESERVE TO BE HAPPY...

grants and funding programming at

children’s hospitals.

Same But Different

Miriam and Remy share a lot of expe-
riences and laughs. They are similar
in many ways - both are family-ori-
ented go-getters who love working
with people. “We both have a compet-
itive spirit, enthusiasm and generous
hearts.” But it’s their differences that
make them click so well as friends

and business partners.

Remy is an expert multi-tasker
who is thorough and focused on the
details. “I'm constantly impressed
by Remy,” Miriam said. She’s a
competitor who enjoys the thrill of
working to get the best deal for her

clients. “Remy always wins.”

Miriam marches to a different drum.
People are naturally drawn to her — a
testament to her warmth, compassion
and ability to connect with people.
Remy recalls one time when Miriam
arrived for a showing, knocked on

the door and met a total stranger. “He
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said, I think you're at the wrong house, but are you
in real estate? Are you looking for a house to buy?”

She ended up listing and selling his house — and

the one next door, too. “All because
she pulled up in the wrong driveway
- that’s the kind of stuff that Miriam
does,” Remy said laughing.

The dynamic duo complement each
other’s strengths and skills in a way
that can only be described as meant
to be. “This market is crazy right now,
it’s definitely as crazy as it’s ever been
as long as we’ve been in real estate,”
Remy said. “And we still laugh a lot.

It can be very stressful, and that’s

one thing I love about having team-
mates. We get to talk things out, laugh
about it and remind ourselves we'’re
doing great and deserve to be happy...
One of the biggest things for me in
having a team like this - it gives me

a confidence that I've never had. It’s
not just me, I have Miriam’s expertise
and Blair by our side. They give me a
sense of confidence I've never had in

business before.”

The early success of the M|R Property
Group is proof - Remy and Miriam
are better together. And the pair have

plenty more in store.

Competitive Standard Rates *« Customized Fee Structures
State of the Art Technology * Proactive, Consistent Communication

YOU'RE HOM

Homebuying is about more than fing
It's about starting the next stage of yi
Let us help you get home.

GET STARTED TDDAY-:_""

Daismara Torres-Ruiz -
Branch Manager, NMLS 2495111 "41?
210-380-7 364 | diorres@dhimorigage com

dhimartgage. com/daismara-tomes

Baton Rouge Slidell

7700 Vincent Rd 5951 Bedfast Bend (1

[renham Springs, LA 70726 Slidedl, LA 1461 .
225-664-1650 225-667-5670

DHI MORTGAGE’ #1808.296, 5951 Belfast Band CL, S8dell, LA 70461, Company NMLS #14622 DHIM is an affillate of DR, Horton. For mose information about
& DR Hoflon™ Company [FHIM and its ficensang please visit www.dhimortogage.com/affiliate. Provided for informational purpases only. This is not 2 commitrnent to
dhimerigage. com Sraraery  |endl Not all borrowers will quaiify. Equal Howsing Opportunity, BF-01/28/1

$2.5MILLION

DONATED THIS YEAR TO HELP END MODERN=DAY SLAVERY.

: Financing offered by DHI Mortgage Company, Lid. (DHIM), Branch KMLS 78538, 7700 Vincent Rel., Denham Springs, LA 70726, Branch HMLS

Did you know there are more victims held against their will today than ever before? That's why
The N2 Company - the company behind this publication and 850+ others like it - is financially
committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and

. . . . 5 Visit n2gives.com to learn more about our fight.
readers like you, we're able to break the chains of this horrible reality. 8 8
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By Shauna Osborne
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ETIQUETTE

‘Who remembers, as a child, having to sit down in
the days following your birthday and holidays and
painstakingly write out “thank you” cards to those
friends and family members who had presented you
with a gift? Though it seemed a tedious chore at the
time, this deliberate, impactful practice of showing
gratitude has likely stayed with you over the years,
taking on various forms of expression as etiquette
expectations have changed. While some rules have
mostly fallen by the wayside, such as certain restric-
tions on dress (e.g., white after Labor Day = now
totally acceptable), some practices do - and should
- endure. Here are a few etiquette expectations that
have retained their social value and should, in this

author’s opinion, continue to be honored:

BE PUNCTUAL.

While we joke about being “fashionably late” for
parties and other casual get-togethers, being on time
has never gone out of style. Being punctual - from
the Latin punctualis, meaning “a point” - literally
means arriving at the right time and the right place
(and can apply to phone calls and virtual deadlines!),
demonstrating that you respect the time and efforts

of the person or institution expecting you.

USE GOOD TABLE MANNERS.

In these times of busy families and eating on the go,
having a civil, sociable meal around the dinner table
is more refreshing than ever. While rules about
which fork to use and keeping elbows off the table
can be relaxed now, some conduct should never
change: Chew with your mouth closed, wash your
hands before you eat, participate amicably in dinner
conversation, and don’t reach across the table or

others’ plates.
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EXPRESS GRATITUDE.

Whether a handwritten “thank you” note (still

the gold standard - as Emily Post says, “You can’t
hold digital thanks in your hands the way you can
hold a note”!), an email, or a phone call, expressing
gratitude is an imperative interpersonal interac-
tion that helps strengthen relationships and brings
the person giving thanks as much gratification as
the person receiving it. Whatever form it takes,
your “thank you” should be personal, specific, and

succinct.

EXCUSE YOURSELF.

The multipurpose “excuse me” can be used in myr-
iad situations to alleviate discomfort or annoyance.
Accidentally bump into someone? Didn’t hear what
was said to you? Sneeze or cough in public? Need
to leave the room abruptly? This one, polite little

expression will take care of it all!

USE TECHNOLOGY RESPECTFULLY.

This one is fairly new, given the rise in mobile tech-
nology over the past several decades; nonetheless,
it’s now c¢rucial. Think back to before cell phones,
when taking a call necessitated stepping away from
company to speak in privacy: The same rule of
respect should apply today. If taking a call is nec-
essary when in the presence of others, step away

- for your discretion and to prevent any awkward-
ness for your companions. Keep conversations brief
and quiet, and certainly don’t use speakerphone in
public. On the whole, try to focus on who is in front
of you; texts, phone calls, and social media that can

wait for later should.

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy.

B Flesible schedulng
W SAME DAY elactronic report
B 10 yrs cormective construction cxponence

m Competitive pricing

Proudly serving Baton Rouge and Surrounding Areas

oull IBe q"Your ay To Fewer Weeds,
Si& A ._ %?ﬁ ertawn

At MBG customer service is #1!
Unparalleled Quality
at an Affordable Price!

Motorized Spray Tank, Liquid Fertilizers,
Herbicides, Insecticides & More

mhglawnservices.com | 225-424-1000

9800 Airline Hwy, Suite #243 | Baton Rouge, LA 70816

YOU DREAM IT:
WEILL HELPYOU LIVE I1T.

C\\(D NozxthwesternMutual
Wealth Management Company*

BECCA MAYEUX

225.939.5671
Financial Representative
becca.mayeux(@nm.com

ANDREW ACHARY]

985.789.4930

Wealth Management Advisor

andrew.achary@nm.com

Planning Insurance Investments | 1 Smart Way, Suite 101 | Baton Rouge, LA 70810
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When Stephen Williams’ wife,
Taralyn, called and told him to get to
the hospital, he didn’t hesitate. She
was there for a routine visit to discuss
back pain that began a few months
earlier. Worried and with his phone
on 1%, he darted into the hospital.
The receptionist told him to have a
seat, and Taralyn would be out of her
ultrasound soon. “I said okay, great!
Then I turned around and said, wait...
Ultrasound? Would there be any
other reason she’s having an ultra-

sound besides a baby?”

There in the waiting room, God
answered Stephen and Taralyn’s
prayer — a baby girl was coming soon.
Very soon. “We had no clue at all,” he
said. “We found out well into month
seven.” Then, the scramble began to
spread the joyous news, build the nurs-
ery and prepare for their daughter Ava
Raye, now 2. “That was the greatest

adventure of my life,” he said.

Why > How

With God guiding his steps, Stephen
is always poised and ready to dive
into life’s next change or adventure.
He sees life’s changes and challenges
through the lens of their bigger pur-
pose - the why.

One of his favorite quotes is “if your
why is big enough, how doesn’t
matter.” “That’s what I live by,” he said.
“There’s no bigger why than my family.
I keep photos of them with me because
there are long, long days and that keeps
me motivated and helps me understand
that there’s a bigger purpose to all of

this — it’s much bigger than me.”

Stephen starts his days with prayer,
Gospel music and a talk by motiva-
tional speaker Eric Thomas. “Waking

up every morning, I try to look at the
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bigger purpose,” he said. He’s a Rising
Star who is thankful for where he’s
been and excited about where he’s
going. “Growing up where I come
from, making what I make now is

crazy to even think about.”

While running a store in West
Virginia, he spoke with his friend and
former coworker, and now fellow
REALTOR® Deante’ Thomas who
encouraged him to get involved with
real estate. Stephen’s extensive sales

background, infectious enthusiasm

and ability to make anyone feel com-
fortable talking to him were the same

qualities of top producing agents.

“At the time, I did not know what a
REALTOR® was, did not know the
duties of a REALTOR®, nothing,” he
said. “And none of my family mem-
bers could tell me what a real estate
agent did,” he said, laughing.

Thirty days later, Stephen was making
the 13-hour drive from West Virginia
to Baton Rouge for his licensing exam.
From April through October of 2018,
Stephen worked full-time with AT&T
and as a REALTOR®, spending his
mornings maxing out on the number
of Facebook messages he could send
and making calls. During his lunch
break, he showed houses and when he
clocked out, it was right back to real
estate. “It’s been a hustle since day

one, and it has just kept growing.”

The Real Estate Tribe

In the words of Andrew Carnegie,
teamwork is the fuel that allows
common people to attain uncommon
results. From day one, Stephen has
leaned on his “real estate tribe” of
Deante’ Thomas, Richard Spears,
Ericka Queen and his Keller Williams
Realty Red Stick Partner family.

“Over time we have built this tribe -

a tribe of folks that help each other
out with everything. It takes a team
to make sure you're doing the right
things.” They offer the perspective of
someone outside of a transaction or
situation with knowledge of the indus-
try — help that has been invaluable in
launching Stephen’s career. “I like my
tribe because I can call them up and
ask them “am I crazy?” and they’ll tell
me,” he said with a big laugh.
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Waking up every
morning, I try to look

at the bigger purpose.

=

- '
- Stephen deeply values the work he

does with first-time homebuyers.
“Changing lives one home at a time is
near and dear to me,” he said. Helping
his friends, family and neighbors
become homeowners is a blessing -
another part of his bigger purpose. In
all of his successes, he points to God
and those around him, especially his

wife, Taralyn.

“She really believed in me from day one
when we moved back here from West
Virginia. She stood by my side before I
closed my first deal and still keeps me
encouraged and grounded to this day
with sweet motivating notes and kind
messages throughout the week.”

With his trust in God’s plan, Stephen
is ready to serve where he is called.
His sights are set on another trip to
Key West, but for now he’s happy
BBQing and boiling with his family
and friends or looking for the next

great Italian spot in Baton Rouge.




RSVP NOW

FLOOD, the Other F Word - What you
need to know about Risk Rating 2.0

Circuit
Breaker
Electric L.Lc

This is a FREE seminar for our real estate partners!
When: Tuesday, August 17th, 1lam-1pm

Where: Drusilla Seafood

. RSVP: Eventbrite at http://ly/SafesourceFWord,
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HWALS

Home Warranty of America

Take The Worry Out Of
Home Ownership With

WARRANTY

a Home Warranty

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the
initial meeting, we were blown away with her knowledge, research and ideas of
how to help us best market our listings. Always present, she returned texts, calls
and e-mails seemingly around the clock. We from the bottom of our heart thank

Lydia and her team for everything they do to continue supporting our team

through assisting with new orders to follow up with existing clients.

Juli Jenkins Team

KW First Choice

Lydia Hodges, Sales Representative : #1 Producing Team

Call today to find out about our current promotion! Ask
985-869-6111 - LHodges@hwahomewarranty.com about our
100% FREE
Sellers
Coverage

www.hwahomewarranty.com | Customer Service - 888-492-7359
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Your
Louisiana
Mortgage
Solution

LA Lending Offers
FREE APPRAISALS For
All First Responders*
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Chasity Graff - "

Mortgage Broker/Owner

2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638

GULF COAST
TITLE:

With over 40 years of experience
from our founder and lead
attorney, Bill Adcock, Gulf Coast
Title Incorporated provides title
and closing services throughout
the state of Louisiana including
Residential and Commercial
closings, Judgements, Lien
Searches, Escrow Services and
much more. We provide the
highest standard of experience,
convenience, and customer
service with offices in Baton
Rouge and Springfield, Louisiana.

GULF COAST [ f]w]G]in
TITLE: @GCtitleL A

#ClosingTheCoast www.GCTitle.com

225-295-8222

4473 Bluebonnet Blvd. Baton Rouge, LA 70809
27170 Highway 42 Sprindfield, LA 70462

Baton Rouge Real Producers - 33



cover story

VICTORIEY
haddae
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By Breanna Smith | Photos by Aaron Cox

A young Victoria Haddad grew up on job sites alongside her stepdad and mom
who owned a successful home-building company. “He was the builder, she ran the
company.” Victoria began offering her opinions and valuable insights on flooring
and paint colors from her 6-year-old perspective. Now, she and her husband,
Randall, who also grew up in and works in the industry, are raising their children
much in the same way. Some days, walking through job sites with her daughter
Payton feels like taking a look back in time. “She walks into a house now, and she’s
what I imagine I was probably like at 8 - telling us that the paint color is bad or that

they should really think about redoing the floors. I'm like, kid, get out of here!”
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Having been steeped in the business
for her whole life, she’s an aficionado
of the small details that make a house
a home. “I see so many things that
you’d probably only pick up on if you
were in construction for most of your
life.” And it’s the little things that
make all of the difference. “You just

have no idea,” she said with a laugh.

Hustle, Mama!

When 2020 began, no one knew what
the world had in store, but Victoria
knew one thing - it was time to get
busy. “I just decided in 2020 when
COVID hit, let’s get as busy as we can
possibly get — start building custom
homes, have a baby, and start a team.

No big deal, ya know?”

She’s no stranger to the grind of real
estate with 14 years of experience

under her belt, starting when she was
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just 19. Instead of summer classes
one year, she enrolled in Burk Baker.
A week after getting licensed, while
the ink was still drying, she finalized
her first transaction and more than a
house was sold that day in 2007 - she

was sold on real estate.

“All of 2008 I was doing real estate,
working at a restaurant at night,

selling makeup, doing everything I
could do.” In search of something a bit
more steady amid the financial crisis,
she went back to her roots and began
working with D. Honore Construction
working on commercial projects.
There, she fell in love with the company
motto “Integrity built-in.” But soon

her side hustle selling makeup with
BeautiControl took off and she pursued
it full-time. After having her daughter

Payton, she opted for fewer makeup

parties in the evenings and thought, “I

loved real estate, 'm going to go back.”

Through her journey back to real
estate — with D. Honore Construction
and BeautiControl - she found the
principles that were inside her all
along. “Be the heart of your business;
don’t just use your head, use your
heart. Take care of people and love on
people. Life is about building relation-

ships, not transactions.”

As busy as her days get, she always
makes time for listening to and loving
people, especially her daughter,
Payton, now 8, the family’s newest
addition Beau, 3 months, and her step-
daughters, Natalie, 15, and Alli, 14.

She often remembers advice she was

given early in her career. “Seriously,

Be the heart of your
business; don't just use

your head, use your heart.

I was told to open my hand and write ‘Shut Up’ as
a reminder to stop and listen to my clients, really
hear what they need and want. And to pray before
all appointments. A great friend/mentor of mine
told me they prayed before every appointment

to be a blessing to who she was meeting. This is
important to me and seems to always make these
appointments go smoothly and work out best for

122

my clients

Full Circle

For Victoria, everything has come full circle -
evidence that she’s right where God wants her to
be, doing what she does best. After building her
family’s home she thought, “You know what? That
was fun!” So she decided to do it again, this time
for friends, and dove headfirst into building custom

homes for her clients that become extended family.

“It’s always been in my blood to be a part of this

industry. I love it.”

Victoria enjoys the hustle and bustle of building and
real estate as well as quiet fishing trips with her
family and when the schedule allows, an organic
margarita from Agave Blue with her girlfriends.
Perhaps it’s no coincidence that Beau was born on
Cinco De Mayo, and simply more evidence that
she’s on the right path.
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Jeff A. LeSaicherre Douglas Harper Dylan Yesso Parker Ryan

Under the leadership and vision of CEO, Jeff LeSaicherre, Fleur Des Lis has grown to be one of Louisiana’s largest title companies, with
a focus on local offices that are managed and operated by local attorneys with direct ties to the community. Our growth is a result of
how we treat the agents and lenders we serve, providing them an alternative to more traditional and often dated ways of doing business.

Our ability to anticipate changes in the marketplace and remain at the forefront of evolving technologies has made our emphasis on

being a trusted resource even more relevant as the world continues to change.

As a company, we are successful when our clients are successful, and that success can only come with a proven process. Here, it’s called

the Fleur Des Lis Way.

Fleur Des Lis Title

Fleur Des Lis

FI@IS FDLtitle.com

LAW & TITLE COMPANY




