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LUXURY HOME FINANCE

DESIGNED FOR YOU
)

CONSTRUCTION ¢ PURCHASE ¢ RENOVATION ¢ REFINANCE

MORTGAGE
INVESTORS GROUP

10 Convenient locations to serve you better!
Call one of our local offices to get started.

HOME OFFICE

865-691-8910

8320 East Walker Springs Lane
Knoxville, TN 37923

BEARDEN

865-851-7919

6601 Kingston Pike
Knoxville, TN 37919

PARKSIDE / WEST

865-671-8910

10118 Parkside Drive, Ste 100
Knoxville, TN 37922

OAK RIDGE

865-482-8910

113 Lafayette Drive, A Ste 100
Oak Ridge, TN 37830

DOWNTOWN

865-210-5522

120 South Gay Street, Ste 401
Knoxville, TM 37902

LAND OAK

865-470-6208
10255 Kingston Pike
Knoxville, TM 37922

LENOIR CITY

865-988-8622

149 Kelsey Lane, Ste 203
Lenair City, TM 37772

FARRAGUT

865-392-1439
11201 West Point Drive, Ste 102
Knoxville, TN 37934

MARYVILLE

865-984-9948
503 Lamar Street
Maryville, TN 37804

SEVIERVILLE

865-286-1552

311 Prince Street
Sevierville, TM 37862

©7 CONGRATULATIONS TO THE KAAR AWARD WINNERS

JanetteBurgin 865.607.1218

m 3

Mortgage Production Manager
NMLS 546180

janette.burgin@regions.com RE,GIONS

regions.com/MLO/janetteburgin MORTGAGE

[T ]
L

@ © 2021 Regions Bank. Member FDIC. NMLS# 174490. All loans subject to qualification, required documentation and credit approval. Certain exclusions may apply. *Regions and the Regions logo are registered trademarks of
I:]ENN[D)LEF; Regions Bank. The LifeGreen color is a trademark of Regions Bank. (05/21)
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Let our wealth of
knowledge protect your wealth.

y

beacon

INSURAMCE ADVISERS

865.213.2111

Call Tinkay for a Mo-Obligation Quote

Detailed protection plans for your affluent life style

Val@ beaconprotects.com beaconprotects.com

4 . August 2021

MEET THE

BIG ORANGE COUNTRY

REAL PRODUCERS TEAM

We Love to Love on REALTORS'

Rebecca McDonald Cameron Ramsey Tracy Owens
Owner & Publisher Graphic Designer Writer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at rebecca.mcdonald@realproducersmag.com.

Call Dean Peal today
to schedule!

865-340-9581

"Quick to schedule, prompt arrival,
quick work, fair price. I'm happy!"
—Laura S. 5 star review
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

PREFERRED PARTNERS

these businesses and thank them for supporting the REALTOR® community!

CARPET CLEANING

On The Spot Carpet Cleaning
Dean Peal

(865) 340-9581
ots-carpetcleaningtn.com

HOME WARRANTY

2-10 Home Buyers Warranty
Dawn Titsworth

(865) 719-9504
2-10.com/dtitsworth

Choice Home Warranty
Maryann Azambuja
(865) 248-9921
www.chwpro.com

INSPECTIONS

A-Pro Home Inspections
James (Jim) Clabo

(865) 591-8100
www.aproknoxville.com

Inspect TN Home Inspection
Trey Newman

(865) 661-0090
www.inspecttn.com

INSURANCE

Beacon Insurance Advisers
Valerie Privett

(865) 213-21M
www.beaconprotects.com

LAWNCARE/LANDSCAPING
C&D Lawncare and Landscaping
John Drinnon

(865) 399-0917

6 - August 2021

MORTGAGE LENDER
Bank of England Mortgage
Sandra Parsons

(865) 963-0408
boemortgage.com

Elite Service Mortgage

Tiffany Walker & Dan Hall

(865) 963-0408
www.eliteservicemortgage.com

Mortgage Investors Group
Lenoir City - Tandy Shuler
(865) 988-8622
www.migonline.com

Regions Bank
Janette Burgin
(865) 540-5583
www.regions.com

ORGANIZATIONS
Knoxville WCR

(865) 531-2121
www.knoxvillewcr.com

PEST CONTROL

Alpha and Omega Pest Control
Robert Apperson

(865) 382-3322

PHOTOGRAPHY

Lizzy Love Photography
Liz Salem

(865) 712-9658
lizzylovephotography.com

Rita Thomas Photographer
Rita Thomas
(865) 326-3656

PHOTOGRAPHY- REAL ESTATE
CricketPix Real Estate Photography
Cricket Pratt

(865) 696-8909
www.cricketpixphoto.com

PROMOTIONAL PRODUCTS
360 Business Growth & Cutco
Appreciation Gifts

Kristen Staback

(812) 632-0228
www.360businessgrowth.com,
www.cutcoclosinggifts.com

TITLE AGENCY

Genesis Real Estate Title
(865) 454-8000
genesisrealestatetitle.com

Melrose Title

LuAnn Hileman

(865) 694-1400
www.melrosetitleco.com

Title Group of Tennessee
Michael Shope

(865) 392-5801
www.titlegroupoftn.com

TRANSACTION COORDINATOR
NW TLC

Nancymarie Wiles

(865) 456-1144

HOME INSPECTIC

1 Every Home Inspection

J An y services include testing for/of: Mold, Radon Quality, Well

bestos, Septic Dye and Hot T

nt on radon testing to - Military,
ealth Care Professionals, and

Jim Clabo, Certified Master Inspector ¢ (865) 591-8100

7450 Chapman Hwy., Ste 215, Knoxville, TN 37920 ¢ www.AProKnoxville.com

Over

0% 623% <10% 25%

of Americansusea of Americans leave can name their realtor loved working with
different realtor their sales person  after 2 years their realtor and
the next time they for someone else said they would
buy or sell a home use them again

reason why people don't use
a prior salesperson or realtor?
They forget your name and
someone else is top-of-mind!

Make sure you're TOP-OF-MIND with branded gifts!

T -

CHECEK OUT
OUR GIFTS!

Kristen Staback
Real Estate Marketing
& Gifting Strategist

[] 812.632.0228

(X kristen@360businessgrowth.com
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Shannon and
Laura enjoying
catching up!

< Cricket & Rebecca McDonald

ricketPix

REAL ESTATE PHOTOGRAPHY

Todd with Andrew and Shannon -
BOCRRP first two cover stories. >

'.-:, .

~Partner with Laura Slyman, Mary
Campbell and Cheryl Hatfield
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Py )T
] I il

Lty s )

‘Jf l":' ?if:

w

o n & Nancymarie Wiles (RP partne 'cGranaghan,
IRobﬁ)person & Cricket (RP partners), Shelby Brooks, Somer Ray,

. Laura Slyman, Shannon Foster-Boline and Mike Albin

1:PPY OUR

THANKS CRICKET PRATT FOR SPONSORING/

Big Orange Country, we had so much and our preferred partners. You must Look for details soon through the private
fun together at the June Happy Hour! register in advance for events and group for the next event - a KAAR Award
Partners and agents all said, “Let’s do space is limited. The location is only ‘Winner Reception in August sponsored by
this again soon!” released shortly before the event so we  Janette Burgin at Regions Mortgage.
can keep it private and exclusive. You
Special thanks to Cricket Pratt with will always know what’s coming next Thank you for allowing me to support
CricketPix Real Estate Photography for by joining our private Facebook you, please let me know how I can serve
sponsoring the event. Also thanks to group - BOC Top 300 Real you best!
DRINK cocktail lounge for hosting us Producers Knoxville Community.
with delicious food and drink. As well as programming the number Rebecca Ramsey McDonald
865-339-3392 in your phone as Owner / Publisher
These events are PRIVATE and “Real Producers” to get event con- 865.217.6367
EXCLUSIVE to YOU the top producers firmations, location details, etc. Rebecca.mcdonald@realproducersmag.com

Cricket, Sémér, Shelby ', -
«apd Natdlie ==« ==
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P celebrated leader

By Tracy H Owens

Photo Credit: Rita Thomas Photographer
Location Credit: UT Gardens

Century 21 Legacy,
president WCR

Knoxville Women’s Council of REALTORS 2021
president, Angel Scott has just one regret about
her career in real estate, and that’s that she didn’t
pursue it sooner. “If I had known I was going to

be where I am now, 30 years earlier, I would have

started real estate 30 years ago,” she laughs.

Instead, Angel, the managing broker at Century
21 Legacy, followed her mother’s footsteps into a
successful longstanding career in banking before
switching to real estate about nine years ago. “I
love everything about Century 21 Legacy,” Angel
says, “I love educating agents and watching them
succeed. And helping people find ‘their home’ is
still a great joy.”

She wakes up each day excited about leading her
team and helping connect people with their homes.
“I'm usually up by 5:30 a.m. during the week,” she
says and tries to make it until at least 7 a.m. on
weekends, usually unsuccessfully. “After that, I feel
like I need to be somewhere. If you get to be part of
it, get out there and do it. I enjoy what I do. I enjoy
the team I lead. It’s easy to get up and go.”

10 - August 2021 Big Orange Country Real Producers - 11



Photo Credit: Rita Thomas Photographer
Location Credit: UT Gardens
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I'M NOT DEAD

79

Maya Angelou says, “Believe people the first time.”
One of the hardest life lessons Angel has learned.
She used to give people chance after chance to
come through on their promises, hoping they
would change or that it won’t happen again. She
realized after giving the first chance to correct and
it happens again it’s not their fault it’s her fault.
People by their actions are telling you their char-

acter the first time your meet them - believe them.

As the first black president for the Women’s
Council of REALTORS (WCR) in Knoxville, “I
consider it a great honor and hold the role in high
regard for all those who have gone before me

and will come after me,” states Angel. WCR is a
network of successful agents advancing women as
professionals and leaders in the business industry
and the communities we serve. Knoxville WCR is

about to celebrate their 60th anniversary.

Outside of work, she’s happiest spending time
with her husband, children, and grandchildren,
and getting out and about to some of her favorite
shops - often to buy something for her grand-
children. “I want to be remembered most of

all by my family as being a good person, a good
mother, and a good grandmother. It’s an honor
when I hear my kids tell me they’re proud of me.
Ilove it when my daughter says I was a great role
model for her.” Success, for her, is not defined by
business volume or money in the bank. Family is
everything to her.

“At the end of the day, what you think about
yourself and what people think about you is what
makes you successful. Because money comes

and goes, but who you are, your character, that’s
success.” And although it is her firm belief that
most people don’t change without effort, she’s put
that effort into herself to continue to grow as a
person. “Angel Scott is still discovering herself.

I'm not dead, so I'm still discovering.”

LizzyLoveE PHOTOGRAPHY
f I.".I.f/'nZi"-.'E-.I-I-ZZ. -'I:..-"'.i'--'|.i".'l.‘\-'-_.'ri-Z\":.-.“.i LE=HEADSHOTS
865.712.9658

r’'s Not
B ROCKET SCENCE!

uinsoo B EVERY HOAMEOWNER
SHOULD HAVE A
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Direct Ma

o' HORME WARRANTY.
LinkenlN
Groaiapis
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MARYANN AZAMBUJA

Senior Account Executive
865-248-9921 & WORLD Rebown
maryann @ CHWPro.com

Sales and Claims 888-275-2980 | CHWPro.com

Home Loans

IR
PURCHASE & REFINANCE ﬂ \

+ Convenient Location in West Knoxville
+ Fast & Easy Lending Process , J

MORTGAGE
INVESTORS GROUP

865-691-8910

8320 East Walker Springs Lane, Knoxville, TN 37923

{ knox news.

*Programs based aon borrower qualification. MIG HMLS 234391, AL #20205, AR #36410, FL #MLD1770,
GA #11640, KY FMC21759, MS #34391, NC #L-136019, SC #MLS - 34391, TH #109111
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DY rising star

By Tracy H Owens
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WHO NEEDS AN OPEN HOUSE HOSTED?

How many years have you been a realtor?
Two and a half now.

What is your career volume as a realtor?

Six-plus million.

When and how did you start your career
in real estate?

I bought my house in July 2008, right
before the bubble. My agent was
great, and I enjoyed the process, the

countering back and forth. It was in

the back of my head for a while to become an agent. It was the getting out
there, the upfront money, that scared me a little bit, so I pulled back. Then I
finally decided to do it.

What did you do before you became a REALTOR?

Retail and restaurant. I was with Ruby Tuesday in Ohio and Michigan as
well as Verizon. That’s helped, pace-wise, and working with people from all
different walks of life and backgrounds.

What has been the most rewarding part of your business?
Helping first-time homebuyers or helping a buyer who is looking for some-

thing specific. We’ve got a couple who are stationed in Germany who have




been doing virtual showings. They’re
moving sight unseen and won’t see their
house until after closing. I've probably
showed them 20 houses and put in 10
offers, and we got one under contract
yesterday. It was getting down to 30
days of his being transferred here, so

it was getting scary, but we got one. I
called them on video and when I told
them, the wife, who is from Germany,
started crying. It made me start crying,
and I was like “Stop, don’t cry.”

What is your biggest accomplishment since
becoming a REALTOR?

My reputation. I moved here in 2007,
so I don’t have a built-in base. A lot of
my referrals come from other agents,
and not just from Coldwell Banker
Wallace. They know I'm out there hus-
tling. People know that I do a good job
and that I'll work hard for their people.

What has been your biggest struggle?
Saying no. In this market, there’s a sweet
spot that everyone in Knoxville wants,
that median price, where you’re going up
against everyone else. Itold myselfIwas
going to stop taking buyers for a little bit,
because I had three in that range. Then I
took two more. LOL

Taking time for myself. Last Saturday,

I pulled back in the driveway from a
showing, and the office called. There was
a couple from Hawaii that just showed up
and were sitting in the parking lot. I was
like, ‘T'll be there in 10 minutes.” Not going
to mow the yard today.

Ilove what I do. It’s stressful, but when
you're busy, you don’t have time to think
about what’s stressing you. That’s one
reason I keep doing my woodworking.
Sanding is pretty mindless, and I don’t

think about much else while I'm doing it.

How do you spend your time away from
real estate?

Woodworking, laying around the pool
when I have a chance, cooking. That’s
about it. I like a good bourbon.

16 - August 2021

Photo Credit:
Rita Thomas Photographer

For anyone thinking about becom-
ing a REALTOR, what advice would
you give them?

Get out there and do it. Do all the
training that you possibly can,
then get out there.

As soon as I was done with
training, I was like “Who needs

an open house hosted?”

Partner up with someone who
has been doing it for a little bit
and help them. Exceed their
expectations. Get the experi-
ence and knowledge and let

them know you’ll help them out.

Define success.
Having the respect of other
agents. I don’t need much

more than reassurance, just being
told I’m doing a good job.

What has contributed to your quicker success?
Getting my name out to other agents and
just busting my butt. I did a lot of posting
to social media and a lot of videos of
being out and about. On Facebook Live, I
started talking about a couple of people
inside and outside of our company who
had helped me, and I got all choked up
and teared up a little bit. A lot of people
saw it and appreciated the authenticity. I
don’t filter. I don’t edit. They can see I'm

genuine and sincere.

I get along with everybody except shady
and unethical people, and I'm fine not
getting along with them. I don’t deal with

drama. I don’t let it in my life.

| HOME BUYERS
WARRANTY.

. fdr- .R'ea[ Estate Pfos

Dawn Titsworth

Account Executive

865.719.9504 | dtitsworth{@2-10.com

2 ENROLL:
2-10.com/agent
720.531.6723

[b) N2DIGITAL

BRING YOUR

WEBSITE TO LIFE!

HOME PROJECTS
MADE EASY!

Your business should be
bringing in more leads but your
website is holding you back!

www.digitaln2.com

Elite Service

MORTGAGE

Building better communities,
one custom mortgage at a time.

At Elite Service Mortgage, helping our neighbors
find the home of their dreams is what we do best.
With more than 48 vears of combined experience, our
team of local mortgage consultants provides hands-on
support throughout the entire homebuying process,
creating a smoother experience for everyone involved.

Come sce what happens when locals help locals.

Dan Hall

B65-556-5188
Dan@EliteServiceMortgage.com
NMLS#: 113440

Tiffany Walker

865-591-7065
Tiffany@EliteServiceMortgage.com
NMLS#: 184921

Find out how we can help
your customers today.

1-865-963-0406 EliteServiceMortgage.com

10710 Murdock Drive, Suite 105, Knoxville, TN

Member Elite Service Morigage is affiliated with

FDIC Cimpelybank, Approved loans will close in
mﬁ the mare of Countyhank. NMLS # 462088
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partner spotlight

By Rebecca McDonald

L .1

LuAnn Hileman Crass brings a positive
energy to everything she does. After
: - receiving her law degree, she started at
=1 a firm in Oak Ridge where she learned
all aspects of property closings. She
- came to Melrose Title Co in 2019 add-

ing a huge benefit of having an attorney

in-house. This shortens the response

time of answering legal questions which

constantly pop up by clients, mortgage

_ lenders, REALTORS® and even staff.

Pl ‘We want to be able to answer as many

< srgw : questions as possible up front so there
) are less hurdles for us to overcome in

getting to a property closing or a legal

Right: LuAnn Hileman Crass, partner and lead in-house attorney.

matter resolved. At Melrose they offer
training to real estate agents, especially
those new to the business. They do a
series of sessions providing education
on settlement statements, to taxes

and HOA’s, and easements, to name a
few. For new agents, Melrose will even
complete a mock closing with them.
This gives the agents the experience
going through a closing without the
pressure of having a client in the room.
This way, when they attend their first

closing, they are familiar with the

LuAnn Hileman Crass

WE LIKE TO HAVE FUN AND STILL {GET I'T ALL DONE!

process as well as the building, and they
are better able to field questions from

their clients.

When she was a child LuAnn’s father,
who was a surveyor, would take her
to the register of deeds office to help
him pull the deeds for his surveys.
Looking back on it, she reflects, “It is
very interesting how my ten-year-old
self was learning how to complete
title searches at such a young age.”
Her father also taught her a good
work ethic and hard work will lead

you to success in life.

Big Orange Country Real Producers - 19



PEOPLE WILL
APPRECIATE
YOU MUCH
MORE IF

YOU OFFER
REALISTIC
EXPECTATIONS
AND DO NOT
OVERPROMISE.

20 - August 2021

In addition to her father, LuAnn credits
‘W. Clark Meredith, who was a lawyer in
Oak Ridge, as being influential in putting
her on the track of property law. One
thing he taught her was to not only be

able to explain and understand each
closing document, but to also be able to
convey them in layman’s terms so that

she could explain them to her clients.

‘When asked about her future, she has a
vision for Melrose to grow and expand
with multiple offices in the region.
Personally, LuAnn wishes to start a
family soon. She got married in June
and is in the process of building a home

in Anderson county.

LuAnn is not one to sit idly for very
long. She recently completed a
second degree from The Graduate

School of Banking at Louisiana State

Can you guess which three are pregnant? Ooo!
Kicking back on the porch at Historic Westwood Home
Photo Credit: Rita Thomas Photographer
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University. This prestigious achieve-
ment allows LuAnn to understand and
assist with lenders and banks to speak
their language and interpret documents
with them. In addition to being the lead
in-house counsel she recently became a
managing partner in the firm. However,
she is quick to tell you, “I cannot take the
credit, I cannot do this alone. We have a
tremendous team that has been built over
the last few years with Erica McClure
coming on as a second in-house attorney
as well as our closing agents, paralegal
and transaction coordinator working

together so seamlessly.”

One nugget of wisdom that LuAnn has for
others is, “To be real with people. Don’t
oversell, or make promises you cannot keep.
People will appreciate you much more if
you offer realistic expectations and do not

overpromise,” she states.

‘"‘. HOME LOAN LENDERS
e = [ -r

4 N
A te’wir ¥
N W

Low Rates = Fast & Easy Process « Experienced Team

MORTGAGE
INVESTORS GROUP

865-988-8622

149 Kelsey Lane, Suite 203, Lenoir City, TN 37772

LENDER

InspectTN

Y

"I never leave an inspection without
asking myself if | would be happy with
how thorough the inspection was. This

has truly become my dream job,”

says Trey Newman.

-

JAMES "TREY" NEWMAN
865.661.0090 | InspectTN.com

Certified InterNACHI, HITA, & CMI

Home Inspections

React YOUR TARGET MARKET FASTER

Knnx Heritage members can advertise bistoric propertics
o otir webiine amd social media pages.

knoxherirageorgiproperties-for-sale.

" KNOX
HERITAGE

Presrve, Recore, Tramsform,
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LuAnn Hileman Crass, pé;.t'ﬁe at-Melrose Title Co, is like an
auntto her best _frié"ﬁ'd Leah’s girls Harper and Olivia.
Photo credit#Rita Thomas

P> vol spirit

By Rebecca McDonald

THIS FAMILY HAS A
WHOLE NEW TRIBE

hen Leah Wilson was giving birth to her twins

five years ago, she had no idea that she would

soon become involved with the Down Syndrome
Awareness Group of East Tennessee (DSAG). But like most
people, her passion for a cause formed from how it personally
touched her life. One of Leah’s two girls was born with a
triplication of the twenty-first chromosome, which is known as
Down syndrome. Almost immediately, a nurse practitioner at
East Tennessee Children’s Hospital who has a daughter with
Down syndrome (DS) reached out to DSAG and connected

Leah with the organization as well as a couple of moms.

Leah tears up, “These connections gave me a ‘whole new
tribe’ for support and education with this overwhelming and
scary circumstance. We had a newborn we brought home

an hour away from another newborn still at the hospital
that we drove to care for daily.” Her daughter, Harper, has
been fortunate in that she has not had a lot of the medical
struggles that can exist with this condition. Congenital heart
defects, thyroid issues, and GI difficulties are often present
in children with this genetic variation. Harper, with her
parent’s help, has been an advocate in raising money for DS
awareness in the area. They sell her own “Harper’s Homies”
t-shirts as well as Little Caesar’s pizza kits - all to raise

funds to support the annual Buddy Walk event.

By Emily Perl Kingsley

| am often asked to describe the experience of raising
a child with a disability — to try to help people who
have not shared that unique experience to understand
it, to imagine how it would feel. It’s like this...

When you’re going to have a baby, it’s like planning a
fabulous vacation trip — to Italy. You buy a bunch of guide-
books and make wonderful plans. The Coliseum. The
Michelangelo David. The gondolas in Venice. You may
learn some handy phrases in Italian. It’s all very exciting.

After months of eager anticipation, the day finally
arrives. You pack your bags and off you go. Several
hours later, the plane lands. The stewardess comes in
and says, “Welcome to Holland.” “Holland?!?” you say.
“What do you mean Holland?? | signed up for Italy!
I’'m supposed to be in Italy. All my life I've dreamed of
going to ltaly.”

But there’s been a change in the flight plan. They’ve
landed in Holland and there you must stay. The im-
portant thing is they haven’t taken you to a horrible,
disgusting, filthy place full of pestilence, famine and
disease. It’s just a different place.

So you must go out and buy new guidebooks. And you
must learn a whole new language. And you will meet a
whole new group of people you never would have met.
It’s just a different place. It's slower-paced than Italy, less
flashy than Italy. But after you've been there for a while
and you catch your breath, you look around...and you
begin to notice Holland has windmills...and Holland has
tulips. Holland even has Rembrandts.

But everyone you know is busy coming and going from
Italy...and they’re all bragging about what a wonderful
time they had there. And for the rest of your life, you
will say, “Yes, that's where | was supposed to go. That’s
what | had planned.”

And the pain of that will never, ever, ever, ever go
away...because the loss of that dream is a very, very
significant loss.

But...if you spend your life mourning the fact that you
didn’t get to go to Italy, you may never be free to enjoy
the very special, the very lovely things...about Holland.

©1987 BY EMILY PERL KINGSLEY.
ALL RIGHTS RESERVED.



Women S Coun

O\ TITLE GROUP *¥ LOVE DOESN®T
of TENNESSEE * COUNT
CHIROIMOSOMIES.
WE ARE ALL
DIFFERENT.
THAT’S WIHAT
MAKES US ALIKE

Leah credits her dear friend, LuAnn, with also being a huge support
to her and being an “aunt” to her two girls. The bond they have is

TORS

Knoxville

We're looking to grow our Knoxville Network!

¢ Be part ofa top referral network

¢ Receve business Ieadership I:raining

¢ Build better business 1'e|atinnships

Utilize the member benefits program
¢ Enjoy camaraderie and connections

CONTACT US TODAY:
WCRKNOxVILLETN@GMAIL.COM

We are a network of successful REALTORS®, advancing women as business

amazing! LuAnn Hileman Crass is partner and in-house attorney for

Melrose Title Co — a preferred partner of Real Producers.

The Down Syndrome Awareness Group of East Tennessee was

formed as a parent-initiated organization developed to provide leaders in the industry and in the communities we serve.

Michael Shope, Attorney
information and support to families of individuals with this
genetic variation and to raise awareness within the community
about the abilities of individuals with DS and the benefits of their
inclusion into society. Angie Holbert, executive director, is also

the parent of a daughter with DS. Angie explains, “The largest
owne d fundraiser for our DSAG community is the Buddy Walk which

typically takes place during Down Syndrome Awareness Month

in October. This event funds the majority of their programming F . It' S m O r e

for the year. For 2021, the Buddy Walk is planned for October ’ _

24th, from 1-4pm at World’s Fair Park. This event is for everyone I ; Ny

in the community. The kids get to walk across the stage, have TS/ NS th 1

their names announced and get a medal. They take a short walk ' 4 i - ' : an O an S °e

around the park. There are food trucks and different activities
throughout the day.

Drwen a .9 | To &
Another fundraiser is held on Down Syndrome Day. Since this - = =

condition is a triplication (3) of the twenty-first (21) chromo-

‘-N..‘ some, it is fitting that March 21 is designated as a special day.
The event is named Race 3/21 and consists of a 3.21k jog and a
3.21 mile timed race.

- 7 4 A BANK OF
‘:Féfzww‘zd b, v Y 4 pi ENGLAND

MORTGAGE

“Love doesn’t count chromo-

somes. We are all different.

That’s what makes us alike”. To apply: www.PurchaseWithParsons.com
Team website: www.BOEKnox.com

865.392.5801 ! L - _ : Follow me @LOANDINI
www.titlegroupoftn.com el ﬁ*{ DSACI -~ Sandra Parsons, Branch Manager

NMLS #477004

Down Syndrome Awareness Group of East Tennessee

865.381.9740 office - 865.323.5781 cell =
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»» top producer

By Tracy H Owens

REALTY
EXECUTIVES
ASSOCIATES

During this chaotic last year,
lots of people could say that
they worked from home. But
REALTOR® Somer Ray laughs

that she has always “worked

from phone.”

“Wherever that may be,” Somer
says. “In an alley, in a Target
parking lot, in the Target... the
number-one thing in real estate
is communication. You have to
be 100 percent willing to have a
conversation anytime, any-

= o where. I will put someone else’s
needs first to make sure I get

- t . : the job done.”

Somer’s work ethic and energy
have gone into making her a
top-producing agent with Realty
Executives Associates Maryville.
Having entered this career “on a

L y whim,” she is thriving at it.

She starts each day by looking
for something to be excited
; about, whether that’s a new
o v - buyer, a home under con-

- i | . . . tract, or something that just
. . popped up in the MLS. She
says she likes to end each day,
“Knowing that everything I did
that entire day is to the best of
my ability. I think being a dili-
gent hard worker every single

day - that’s success.”

She has a one-year-old son
and juggles this career with
marriage and motherhood. She
credits her ability to do it all to
her husband, whom she calls

the strength of their family.

o
-
-

) ! Big Orange Country Real Producers -
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“I married a motorcycle guy,

and we’ve joined our two paths D o N I T
together, and we are having the

ride of our lives,” she smiles. “I

signed up for this career, and I

signed up to be a mother, and I B U R N A
had to make both of them work.

Jugging it all is quite a circus act

sometimes, but it’s my circus act.” B R I D G E
®

Taking responsibility for

her choices is a big touchstone
for Somer, who remembers - and S AY
misses—the strong advice she

used to get from her

late grandmother. Y : U 9 R E

“Nothing was sugar-coated,”

X

7

Somer says. “And it was nice to ’ : i Y e . _ ; g - 3 ---‘ .
be brought down to earth, even - ¥ v | i .. A lﬂ
when you didn’t want to be. I S O R RY g : - ¥ . 53 ] . :
would love to have another one of ? == p ., / : r N - A | \ “ E ﬁ Q. ‘ E
. = ol
b

those conversations with her, and

= ; : . i ; Y +'|:?'5q:_)}:=:#rﬁ »
I would really like for her to see - I % - i 3 : o "‘ "_FE.-- 1:;3,{‘}
the woman I have turned into.” H : ; e ,,-'-" i =y '9}%’};‘? ‘(i. h
. e - NS 3 0 SR
L ' S : Y # @, g

As to life wisdom Somer shares,

“It’s never worth burning a bridge. W H AT ’ S
Not in your business, in your fam-

ily, in your life, in your hometown.

We’re all in this life together, and —
we’re going to be together for R I G H T . =]
many years and decades to come. ?

Don’t burn a bridge. Say you’re

sorry, do what’s right, and be the

bigger person.” A N D
Knowing who she is and being

confident in herself means that B E T H E
she can use that confidence to lift

up others. During this last uncer-

tain year, she states, “I've been
the confidence for my brand-new B I G G E R

son. I’ve been the confidence for

5

so many clients. I sold quite a few

houses last year, and you can’t do
that without having confidence in °
an unsure world. We did it!”

Ray family: Johnny, Stetson and Somer
Photo Credit: Rachel Ily Photography
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- AREYOU
- OVERWHELMED
WITH LOTS OF
~— TRANSACTIONS?

RS- NEED A LITTLE OR— —
—— A LOT OF HELP?

i WE ARE HERETO —
PROVIDE TLC! =—
TREATS YOUR

NW
TRANSACTIONS TLL

WITH THE TLC ST
YOU WANT AND caasBinATan
DESERVE. Naneymarie Wiles

$2 5 MILLION

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today than ever
before? That's why The N2 Company - the company behind this publication
and 850+ others like it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

NANCYMARIE

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

N2<E=
GIVES

Visit n2gives.com to learn more about our fight.

BGS A5G 11010

865.454.8000

genesisrealestatetitle.com

S
GENESIS

Real Estate Title

“Genesis is the best of the
best. They are thorough,
timely, and stay in touch.
Carla and her team take
their level of service
several notches above!”
- Joey Smith,

Sellers Realty Co.
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! Focused to sedl!
865-696-8909

ricketPix

REAL ESTATE PHOTOGRAPHY

R LICENSED o BONDED o INSURED

- Alpha and Omega Pest Control

865.382.3322

HONEST « DEPENDABLE
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WHEN YOU
NEED TO CALL M.EEI?;I;QN‘?E

AN AUDIBLE' ...where every closing matters!
MELROSE IS
HERE FOR YOU!

x SEPTEMBER 2, 2021
4:30 - 6:30 PM.

SCAN THE QR CODE TO RSV.P

JOIN US FOR THE FIRST EVER

(865) 694-1400
151 Major Reynolds Place

-0, Knoxville, TN 37919
. LIS PRI
3.5, T et www.MelroseTitleCo.com
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