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let’s team up

We’re committed to our valued REALTOR® partners.

Stephanie Davis
Loan Originator

Oliver Branch
2900 S. Oliver | Wichita, KS
316.651.5110
stephanie.davis@meritrustcu.org
NMLS #807315

Kari Gilmore
Loan Originator
 
Tyler Branch
2050 N.T yler | Wichita, KS
316.651.5185
kari.gilmore@meritrustcu.org
NMLS #442459

Messina Hamlin
Loan Originator 

Maple Branch
13710 W. Maple | Wichita, KS
316.558.5058
messina.hamlin@meritrustcu.org
NMLS #320780

Karen Johnson
Loan Originator

Andover Branch
610 E. Cloud Ave. | Andover, KS
316.219.7764
karen.johnson@meritrustcu.org
NMLS #454656

Gabe McKeever
Loan Originator

Derby Branch
1615 N. Rock Rd. | Derby, KS
316.252.8030
gabe.mckeever@meritrustcu.org
NMLS #680676

Vanessa Steward
Loan Originator

Cross Pointe Branch
11737 E. 21st St. N. | Wichita, KS
316.558.5069
vanessa.steward@meritrustcu.org
NMLS #586091

meritrusthomeloans.com

Subject to approval.
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publisher’s note

Anniversary Special
through the local association, KAR, and NAR. My wish is that you 
take just a few minutes to remind yourself how to stay safe. NAR 
offers the Safety Matters: Safe Business = Smart Business course 
free of charge to state and local REALTOR® associations.

Let’s take a moment to recognize our newest, trusted business 
partners, Heartland Credit Union, Total Landscape Services, and 
ICT Fresh Nest! Remember, these businesses have been recom-
mended by several top agents; they have been vetted to ensure 
they are the best in their industry and they make this entire 
platform possible.

Stay safe, stay grateful, and stay kind. I look forward to celebrat-
ing your successes together at our upcoming Top Producer Event 
— mark your calendars for Tuesday, September 22!

Your friend, publisher, and fellow REALTOR®, 

Samantha Lucciarini

FOUNDER & CEO

316-866-1259
www.ictfreshnest.com

D E S I G N  •  B U I L D  •  M A I N T E N A N C E

Mowing  •  Bed Maintenance
Tree and Shrub Plantings  •  Sod Installation

Landscape Design Program  •  Spring and Fall Cleanups
Lawn Aeration  •  Seeding  •  Dethatching

Hardscapes: Patios-Walls-Boulders

www.tlswichita.com
316.217.3344Jeremiah Petrocci

Owner

HAPPY ONE-YEAR ANNIVERSARY TO US! 

I am full of gratitude for all that has happened 
since our first publication last September. I 
have been so fortunate to have the opportu-

nity to meet with hundreds of agents, brokers, 
and support staff throughout our community.  

If you are reading this, THANK YOU for your support; we truly 
could not have told these incredible stories without you!

And this is just the beginning!

We are busy planning our next private event, scheduled for Sep-
tember 22 from 5-8 pm at 6S Steakhouse. Be on the lookout for a 
personal invitation via email and text.

I want to briefly touch on National REALTOR®  Safety Month. 
There is an endless amount of resources available to agents 

M E E T  T H E  W I C H I TA  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, please 
email us at samantha.lucciarini@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 
Publishing but remain solely those of the author(s). The paid advertisements contained within the Wichita Real Producers magazine are 
not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither N2 Publishing nor the publisher may be held liable or 
responsible for business practices of these companies.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

BLINDS: SALES/REPAIRS/

CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694

radicalbubbles.com

BUILDER

Craig Sharp Homes

(316) 775-2129

craigsharphomes.com

Paul Gray Homes

Paul Gray

(316) 978-9047

paulgrayhomes.com

CABINETS AND GRANITE 

COUNTERTOPS

Wichita Granite & Cabinetry

(316) 945-8880

wichitagraniteandcabinetry

.com

CONSTRUCTION / 

MORTGAGE LOANS

Andover State Bank

(316) 219-1611

goasb.com

COUNTERTOPS – 

GRANITE/QUARTZ

Keystone Solid Surfaces

Cyle Barnwell

(316) 778-1566

keystonesolidsurfaces.com

DEVELOPER

Schellenberg Development

(316) 721-2153

schellenbergdevelopment

.com

FINANCIAL PLANNING

Edward Jones

Jeff Christensen

(316) 990-1968

jeff.christensen@

edwardjones.com

FINANCIAL RESOURCES

Equisset

Eric Schlecht

(316) 217-1178

equisset.com

FLOORING

Designer’s Home Gallery

Ben Henwood

(316) 440-8888

nouglyfloors.com

Jabara’s Carpet Outlet

Jason Jabara

(316) 267-2512

jabaras.com

HEALTH INSURANCE

Kemper Health

Joe Sauer

(316) 687-3658

kemper.com

HOME INSPECTION

Maybee Property 

Inspections

Erik Maybee

(316) 630-0003

maybeeinspections.com

Pillar To Post

Jason Hancock

(316) 570-1444

pillartopost.com/

jasonhancock

Precision Home Inspection

Shane Neal

(316) 755-5120

ksprecisioninspections.com

HOME LOANS

Heartland Credit Union

(800) 428-8472 x174

HOME WARRANTY

Achosa Home Warranty

George Brockman

(417) 983-3204

achosahw.com

Old Republic Home 

Protection

Janell Enderson

(800) 282-7131 x1291

www.myorhp.com/

JanellEnderson

HOUSECLEANING & 

CONCIERGE SERVICES

ICT Fresh Nest

Nicole Hagar

(316) 866-1259

INSURANCE AGENCY

American Family Insurance

Dylan Hartnett

(316) 775-5522

agent.amfam.com/

dylan-hartnett/ks/augusta

INSURANCE BROKER

Zachary Insurance

(316) 773-1330

zacharyins.com

INSURANCE/FINANCIAL 

SERVICES

State Farm Insurance

Crystal McEachern

(316) 425-0925

callcrystalnow.com

INTERIOR DESIGN

Dawn’s Designs

Dawn Tucker

(316) 260-2064

dawnsdesignswichita.com

LANDSCAPE DESIGN 

& SERVICE

Total Landscape Solutions

Jeremiah Petrocci

(316) 217-3344

LENDER

US Mortgage Company

Will King

(316) 312-2936

kansasloanman.com

LENDERS

Credit Union of America

(316) 265-3272

CUofAmerica.com

MORTGAGE

Gateway Mortgage Group

Kandi Jones

(316) 530-8123

gatewayloan.com/

kandi-jones

Kanza Bank

(316) 636-5821

kanzabank.com

Meritrust Credit Union

meritrustcu.org

Movement Mortgage

Scott Steele

(704) 654-1409

movement.com/lo/

scott-steele

RCB Bank

Christy Almquist

(316) 247-7704

rcbbank.com

MORTGAGE BANKER

BNC National Bank

(316) 854-3625

bncnationalbank.com

/wichita

MORTGAGE LENDING

US Bank

Steve Farmer

(316) 655-1700

mortgage.usbank.com

/steve-farmer-wichita-ks

MOVERS

Mighty Movers

Sherry Smith

(316) 685-5719

movingwichita.com

MOVING / PACKING

Two Men And A Truck

Garret Petetman

(316) 558-5588

twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles 

Photography

Jennifer Ruggles

(615) 415-3029

jenniferruggles

photograhpy.com

PHOTOGRAPHY

Darrin Hackney 

Photography

(316) 992-4225

darrinhackney.com

PICTURE FRAMING & 

RESTORATIONS

L’image

John Maida

(316) 618-4839

Limage.biz

PLUMBING/HVAC

Frederick Plumbing Heating 

& Air Conditioning

(316) 262-3713

icalledfred.com

POOL & SPA - 

DESIGN/BUILD

Shocker Pools

Doug Baker

(316) 260-4717

shockerpools.com

REAL ESTATE EDUCATION

Career Education Systems

(316) 651-0652

careereducationsystems

.com

ROOFING & 

CONSTRUCTION

A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Guardian Roofing and 

Construction

(316) 302-4100

guardianroofingks.com

STAGING

Refined Furniture Rental

Ashley Labus

(316) 990-8262

refinedfurniturerental.com

TAX SPECIALIST

Phelps Tax

Ryan Phelps

(316) 262-1900

phelpstax.com

TITLE COMPANY

Security 1st Title

(316) 267-8371

security1st.com

VIDEOGRAPHY/

PHOTOGRAPHY

Adler Grey Collective

Adam Dreher

(316) 619-2620

adlergreyvideography.com
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YOUR Independent
Insurance Agent

For over 12 years, the friendly folks at Zachary Insurance have 
been helping our REALTOR® and Lender partners GET IT DONE

Home • Auto • Commercial • Bonds

Chris Zachary
O�ce (316) 773-1330
Mobile (316) 209-8060
chris@zacharyins.com
www.zacharyins.com  

S-Corp Conversions ∙ Payroll ∙ Bookkeeping
Individual and Small Business Tax Preparation

1119 W Douglas
Wichita, KS 67213
316.262.1900
www.PhelpsTax.com

"Phelps Tax has given me hours 
back that I use to focus my time 
and energy on my highest dollar 
producing activities. They really 
have a passion for helping me 
optimize my time and money."  

Emily Base, 
Roy Real Estate Team

Ryan Phelps, Owner

20 YEARS
EXPERIENCE

20,000+
INSPECTIONS

ERIK MAYBEE
316.630.0003

Search Digapub
Choose Kansas 
Wichita Real Producers

GET EVERY ISSUE

DOWNLOAD OUR MOBILE APP

ON YOUR PHONE!
C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

W I C H I TA
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Nicholas Weathers

ReeceNichols 
South Central KS

top producer

Photos by Jennifer Ruggles Photography

O F F E R S  A  S O U L- B E A R I N G 
L O O K  I N T O  H I S  R E A L 
E S TAT E  “ W H Y ”

Nicholas Weathers Real estate does not feel like 
work to Nicholas Weathers. 
“I get butterflies going into a 

unique home or floor plan for the 
first time,” he excitedly tells us.

From his earliest memories, 
when visiting a family friend, 
the first thing Nicholas asked for 
when coming through the front 
door was “a home tour.” As he 
got older, Nicholas realized that 
not everyone had the opportu-
nity to live in their dream home, 
but they were able to pick how 
they lived in it—which is what 
interested him.

Today, every listing appointment 
starts with, “Can I have a tour?” 

Nicholas officially became li-
censed in November 2016 at age 
34. The following year, he sold 
five homes with a total volume 
of $662,000. But, Nicholas had 
a vision that included so much 
more. He made a move to pour 
himself into all educational 
opportunities—focusing on ab-
sorbing every new skill, tactic, 
and verbiage from each agent 
he co-oped with, “or whom I 

would beg to go to lunch with 
me,” he laughs.

With his dedication and focus, 
Nicholas blew through his first 
year—selling $8.9 million in 
2018. Through a spectacular 
lender that he worked with, 
Nicole Kennedy, Nicholas had 
the opportunity to meet Kandi 
Jones, who opened up a whole 
new world of possibilities for 
him. “She helped me fulfill my 
childhood dream of having in-
volvement in new home sales and 
construction,” Nicholas tells us. 

With many lessons along the 
way, in 2019, Nicholas closed on 
just under $16 million. “It was 
that year I learned I couldn’t 
do everything myself,” he says. 
Nicholas went on to add Ryan 
Saylor, another fantastic agent, 
to ensure that clients exceeded 
their purchase and sales goals.

Real estate isn’t a career; 
it’s a lifestyle.
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Nicholas tells us that his hard climb from $662k 
to nearly $16 million was traversed with pas-
sion, education, a willingness to adapt, and 
service-minded client relationships. “I also credit 
the number of wonderful agents who played nice 
along the way and helped me mature with each 
transaction,” he notes. 

It was during this time that Nicholas’s “why” 
developed and evolved.

“My first ‘why’ was not to starve to death,” he 
jokes. “I also wanted to be able to confidently close 
a transaction on my own, and exceed timelines and 
listing prices set for sellers.” Susan Tamplin al-
ways told Nicholas, “Real estate isn’t a career; it’s 
a lifestyle.” Nicholas took this to heart, as he says, 
“I am literally in love with real estate. I would be 
heartbroken in I didn’t get out of bed every day 
and jump into this career...I mean lifestyle.”

Nicholas advises and encourages other agents to 
identify their “why.” “It needs to be big enough 
that it is going to get you through rough days 
and past obstacles that take the wind out of your 
sails,” he explains. “Without a ‘why,’ the TOP 
PRODUCER level is impossible.”

As Nicholas becomes more involved in the RSCK 
and MLS committee he serves on, he has found it 
incredibly rewarding to be an example and voice 
at the association on behalf of anyone in the real 

estate field. “I want agents and clients alike to 
know that our association is open to diversity and 
inclusion; success in this business both tangible 
and intangible is not linked to a certain demo-
graphic,” he notes.

From his experience, Nicholas believes agents 
must maintain an inclusive community that works 
together for success: “We must deliver value in-
dividually as an association so that we remain the 
nucleus of our clients’ most important purchases 
and investments—we do not want to be replaced 
by algorithms or apps.”

Success, for Nicholas, is “ability,” such as en-
countering a problem or hurdle and being able 
to say: “I’ve been here before. I have a solution. 
This is possible,” and problem-solving through 
it. “I don’t measure success in sales dollars,” he 
says.  “There are hundreds of agents in our asso-
ciation whose names don’t show up for awards, 
but they are very successful because they have 
mastered ‘ability.’”

Extending a special “Thank You” to every agent 
who has ever co-oped with him, Nicholas would 
also like to recognize all office compliance staff, 
transaction coordinators, marketing staff assis-
tants, and all the other unsung heroes who sup-
port Top Producers. As Phil Jackson once said, 
“The strength of the team is each individual mem-
ber. The strength of each member is the team.”

The strength of the team is each 
individual member. The strength of 

each member is the team.

Without a ‘why,’ the 
TOP PRODUCER 

level is impossible.
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A & L
Roofing, LLC

A & L Roofing LLC, a locally owned and operated general 
contractor, has the experience and expertise required to 

serve all of your construction needs.

Serving Wichita, El Dorado, 
and Wellington, KS 

316-721-5799
alroofing.orgA+ Rated Member of the BBB since 1997

YOUR "ONE-STOP SHOP" 
FOR ALL REPAIR REQUESTS

CONCRETE
DRIVEWAY
SIDEWALKS
HVAC
ELECTRICIANS
GFCI'S

•

•
•
•
•

•

•
•
•
•
•

PLUMBING
SEWER LINE CHECKS
HORSE ARENAS
AIRPLANE HANGARS
SIDING

WINDOWS
GUTTERING
CARPORTS
PATIO COVERS
AWNINGS
STEEL BUILDINGS

•

•
•
•
•

•
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rising star

Lange Real Estate, 
Associate Broker and 
Operations Manager

Written by Nicole Langley 

Photos by Darrin Hackney Photography

Plays A Part in the 
Revolution of Real Estate!

Jordan
Wuest

From the time Jordan Wuest was 
19 until he was 24, he worked as 
a store manager at Kwik Shop, 
a grocery store that was then 
underneath the Kroger company. 
He knew he wanted to go into real 
estate when a regular customer 
of his, a real estate broker, 
approached him and told him he 
should get his license.

Jordan obtained his real estate license in 
2015 and started working with Newton 
Realty as a “hobby,” as Jordan describes 
it. In 2016, he left his job at Kwik Shop 
and went to work with RedGuard, a divi-
sion of the LANGE companies. “I started 
to get a lot of opportunities,” Jordan 
tells us, “and in 2017, I took a leap of 
faith. I decided to move from a working 
salary to working as a full-time REAL-
TOR® with commissions—and it’s one of 
the best decisions I’ve made.”

In 2019, Jordan was recognized as the 
Top Producer for Lange Real Estate and 
the Wichita Real Producers Top 300. 
Just last year, he obtained over $3.5 mil-
lion in residential sales volume. Despite 
the recognition, the most rewarding part 
of the industry for Jordan is the flexibili-
ty it offers. “I can balance a fulfilling 
career, and I can be present with my 
family,” he says.

One of the admirable traits about Jordan 
is his drive to go above and beyond for 
his clients. “I’m a guy that loves to hear 
about the satisfaction of our clients. It’s 
not about the transaction, but the rela-
tionships that develop. We do whatever 
we can to help the clients; if I have to do 
some interior painting or yard work to 
get them more for their money, I’m going 
to do that.”
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“I CAN 

BALANCE A 

FULFILLING 

CAREER, 

AND I CAN 

BE PRESENT 

WITH MY 

FAMILY.” 
When asked about the future, Jordan says 
with a smile, “I’m not sure what the future 
holds, but I am excited to see the evolution 
of Lange Real Estate.  I’m passionate about 
taking Lange Real Estate and Brokerage to 
the next level. There are many opportunities 
within the business, and I want to help train 
and build up teams of talented agents and 
provide them with knowledge.”

Jordan offers us insight into what he con-
siders success, and it proves what he has 
overcome to get to where he is now. With a 
wife and two kids at home, moving full-time 
to the real estate industry was a consid-
erable risk, but one that he is grateful he 
took. “Success, to me, is having the ability 
to take advantage of opportunities in front 
of you, and learn everything you can about 

what you’re passionate about and making it 
happen,” Jordan says. “It’s also incredibly 
great if you have someone to mentor you.” 
From Newton Realty, Jim Reese inspired 
Jordan and took the time to offer advice 
and knowledge. Jeff Lange, a powerhouse in 
the Wichita market, provided Jordan with 
opportunities, supported him throughout 
his career, taught him leadership skills, 
and helped guide Jordan toward getting his 
associate broker license.

In terms of mentoring, Jordan offers this 
advice for up and coming top producers: 
“Continue to learn and to stay humble. You 
can have a ton of deals, but whatever the 
price is, it’s equally important. The mar-
ket is changing. Adapt, evolve, and always 
learn with it.”
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Refined Furniture Rental
201 N. Mathewson  |  Wichita, KS 67204

316.990.8262  |  www.refinedfurniturerental.com

REAL ESTATE DESIGN AND STAGING
EVENT STYLING • FURNITURE RENTALASHLEY MOORE, OWNER

Experienced. Professional. Reliable.

Give us a call today to
schedule your move.

316-202-3703
movingwichita.com

WICHITA'S BEST MOVING COMPANY

Family Owned & Operated

We Offer
Opportunities

From a one-time transaction
to ongoing arrangements,

we can provide an
alternative to

traditional financing.

We enjoy tackling 
challenging situations 
and can act quickly 
to insure we get the 

deal closed.

Eric Schlecht
BUSINESS DEVELOPMENT
eschlecht@equisset.com

316.440.5840
EQUISSET.COM

Opportunity Purchase
Don't let that great deal get away
because of the difficult process of
getting financed.

Opportunity Zones
Whether Equisset acts as a Qualified
Opportunity Zone manger or helps
create capital gains to invest, we are
ready to tackle any situation.

Assured Replacement Property
Equisset has tools to "park" your capital.

Straw Buyer
Equisset can act as an independent
buyer for the property you want.

If it's Dead, Call Fred
316-262-FRED

24-hr Emergency Service
Don't let your clients spend the �rst night in their new 

home with a broken A/C.
Call us to make sure everything is working properly.
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1800 S West St, Wichita, KS 67213

(316) 945-8880 | wichitagraniteandcabinetry.com | wgcusa316@gmail.com

Locally-owned | Competitive Pricing | Award-winning Craftsmanship

Wichita Granite
& Cabinetry
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American Fami ly  Insurance — Dylan Hartnett  Agency Inc.

partner spotlight

Written by Nicole Langley 
Photos by Jennifer Ruggles Photography

i s  R e a d y  t o  S e r v e  A l l  o f  W i c h i t a !
Hartnett

Dylan Hartnett 

always knew he 

wanted to run his 

own business. 

After graduating 

from Wichita State, 

Dylan noticed that 

he was paying 

high insurance 

premiums. “I thought 

to myself, ‘getting 

into the insurance 

business could be 

a great way to save 

money,’” he tells us. 

“I soon realized that 

insurance, like real 

estate, is an industry 

where the more you 

put into it, and the 

better you serve your 

customers—the more 

you get back.”

Dyla
After interviewing with several insurance 
companies, Dylan soon realized that 
American Family was the best fit. “They 
cared about the agency owners,” he 
tells us, “and more importantly, their 
customers—more than other insur-
ance providers.” 

Now the owner of two American 
Family Agencies, Dylan explains 
that his insurance agencies serve 
every individual and business, cus-
tomized to their specific insurance 
needs, including homeowners, 
auto, commercial buildings, busi-
ness, farm and ranch, and life 
insurances. “Customer service 
is really what gives us the edge 
up,” says Dylan. “Most of our 
clients and business partners 
will agree that we go above 
and beyond for our custom-
ers and referral partners to 
ensure that every need is 
taken care of to the best 
of our abilities and with 
a quick turnaround, 
which is especially 
important in the real 
estate industry.”

The most fulfilling 
aspect of work-
ing in insurance 
for Dylan is the 
friendships and 
relationships 
that he has 
gained while 
helping people 
in essential 
areas of their 
lives. “We 
are there 
for people 
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If you would like to get in touch with Dylan, please call him on his cell: 316-308-4508, email 
Dhartnet@amfam.com, or visit online agent.amfam.com/dylan-hartnett.

when they need us most, and at their most exciting times 
in life,” he says, “whether it be reviving their home after a 
storm or purchasing their dream home.” 

Dylan notes that the experienced and friendly staff at his in-
surance agencies have no hesitation in helping and providing 
the best customer service, proving a great and efficient ex-
perience for clients. “We have some of the most competitive 
rates in the state in personal homes, rental properties, and 
auto insurance,” he says.

Dylan recently opened a second location in downtown Wich-
ita located at 1648 E Central, Wichita, to even better serve 
his valued Wichita customers. Running his office in Augusta 
for seven years at 107 W 6th Ave., Dylan notes that he plans 
always to keep this location open as well. 

Although he stays busy running his two locations, when 
Dylan has free time, he enjoys traveling and spending time 
with his fiance, Lindsay. 

Congratulations on your engagement, Dylan and Lindsay!

B U Y I N G  A  H O M E   |   R E F I N A N C I N G

Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. 
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old 

Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Will King  |  Branch Manager/Loan Officer
NMLS #459176

Office: (316) 665-7343  |  Cell: (316) 312-2936
ksloanman@usmortgage.com

www.kansasloanman.com

Get
Educated

on Home
Financing Options

Most of our clients and 

business partners will 

agree that we go 

ABOVE AND BEYOND

for our customers and 

referral partners to 

ensure that EVERY NEED 

IS TAKEN CARE of to the 

best of our 

abilities and with a 

QUICK TURNAROUND, 

which is especially 

important in the real 

estate industry. 
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Currently over 70% of our loans
are processed

within 7 business days or less!* 

Scott Steele  •  Branch Manager  •  NMLS 543361  •  Mobile (704) 654-1409
1635 N Waterfront Pkwy, Suite 150 Wichita, KS 67206  •  www.movement.com/scott.steele

Where the Mortgage 
Process is Smooth 
and Stress-Free for 
your Clients

1635 N Waterfront Parkway, Suite 150, Wichita, KS 67206 | KS-LO.0039220, MO-22570-MLO | 
Movement Mortgage, LLC supports Equal Housing Opportunity. NMLS ID# 39179 (For licensing 
information, go to: www.nmlsconsumeraccess.org) | 877-314-1499. Movement Mortgage, LLC is 
license by KS# MC.0025343. MO # 18-2096. Interest rates and products are subject to change 
without notice and may or may not be available at the time of loan commitment or lock-in. 
Borrowers must qualify at closing for all benefits. "Movement Mortgage" is a registered 
trademark of the Movement Mortgage, LLC, a Delaware limited liability company. 8024 Calvin 
Hall Rd, Indian Land, SC 29707.*

*While it is Movement Mortgage’s goal to provide underwriting results within six hours of 
receiving an application, process loans in seven days, and close in one day, extenuating 
circumstances may cause delays outside of this window.

edwardjones.com
CPIS rebmeM 

We Understand
Commitment

You can rely on Edward 
Jones for one-on-one 
attention, our quality-
focused investment 
philosophy and straight 
talk about your financial 
needs. To learn more, 
call today.

Jeff Christensen, AAMS®

Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

MONDAY - FRIDAY 8:00 - 6:00PM  |  SATURDAY 9:00 - 3:00

LIFETIME INSTALLATION WARRANTY
ON ALL WOOD, TILE & CARPET

nouglyfloors.com  |  530 N Hydraulic Street Wichita, KS 67214  |  316-395-9949  |  ben@nouglyfloors.com

New Floors Can
Make ALL the
DIFFERENCE
Payment at Closing Accepted!

"I met Ben Henwood at the
Real Producer kickoff party in 
February. I happened to be 
looking for carpet for my stair-
case in my personal home. I 
described to Ben what I had in 
mind. He came by my house 
and looked at my style of decor 
and then chose several options 
for me at his studio and I picked 
one of those! I did not have time 
to search through hundreds of 
carpet samples to pick the right 
one. Ben was able to do all my 
legwork for me! In addition to 
that, his prices were great! I 
LOVE my new carpet! I would 
highly recommend Ben's 
services! Also, I did not know 
Ben before this part so his 
networking at this party got
him at least one sale!"
Amelia Sumerell,
Coldwell Banker Plaza
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JP Weigand & Sons, Inc.

Tells Us That in the 
Process of Real Estate, 

celebrating leaders
Written by Dave Danielson  

Photos by Darrin Hackney

You Get Out What You Put In!

here aren’t many shortcuts in life. In general, 
reaching the desired results requires a certain 
level of effort. One of those who has a tradition 
of leadership and giving her all is DeLaine Lacey, 
Broker with JP Weigand & Sons, Inc. 
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Through time, DeLaine has served 
as a mentor and leader for many 
REALTORS® in the business as they 
move forward and grow. “You have to 
know the notes before you can play 
the song,” DeLaine says. “You have to 
know the nuts and bolts in real estate, 
but then it’s about relationships…
building personal relationships. In 
the process, you get out what you put 
into it.”

HINTS OF HER FUTURE PATH

Growing up in Lombard, Illinois, 
there were clues that DeLaine might 
be destined for the career she enjoys 
today. “I was always interested in 
selling as I was growing up,” she tells 
us. “Lombard has been called the Li-
lac Town of the Country. All the kids 
would all go out and gather lilacs, and 
we would sell them to visitors. When 
I gathered them, I would add tulips 
and tie ribbons to hold the bouquet 
together. I wanted to make mine 
stand out and give more value. When 
I sold them to people, it made me 
feel good to have provided something 
they enjoyed.”

As DeLaine came of age, she fell in 
love, got married, had two children, 
and gained experience. “My husband 
was a musician, and we were on the 
road for five years,” DeLaine recalls. 
“Along the way, we made many trips 
to Wichita, where the band played 
at the Candle Club. While we were 
there, my husband met people from 
KWCH who invited him to call them if 
we ever wanted to move to Wichita.”

The Laceys were living in New Jersey 
with a 3- and 4-year-old when the 
band broke up. “We came to Wichita 
and moved into a motel on Kellogg. 
My husband started as an advertising 
salesman for the TV station, and the 
motel transitioned into an apartment 
house with NO children allowed,” De-
Laine tells us. “I soon became friends 
with the new apartment managers. 
Kids got to stay!”

OPENING NEW DOORS

DeLaine soon met Mike and 
Wiladean Savina—who were building 
a new apartment complex. DeLaine 
and her family moved into the apart-
ments, and she managed them for a 
year. With some nudging from Mike 
Savina, DeLaine got her real estate 
license and sold new homes for him 
the next year.

DeLaine and her family moved into 
a house out west, and she moved 
into resale real estate. “When I 
first started in real estate, I thought 
I would do it for a while until I 
became bored,” she says. “Well, 
after all these years, I’m still here. 
Real estate is a lot of things, but it 
is NEVER boring.” 

After working as an individual 
agent with JP Weigand for 11 years 
and with the encouragement of 
Mary Laham, DeLaine became a 
Broker—a role she has continued 
to grow in and love for 19 years.

“I love helping agents grow and be 
successful,” DeLaine says. “Real 
estate is very rewarding. When I 
interview someone interested in 
joining us, I like to hear them say 
they want to help people. I also 
look for that entrepreneurial spirit. 
Those two attributes are priceless. 
I have a saying in my office that 
says, ‘I am not telling you it is going 
to be easy, I am telling you it’s going 
to be worth it.’”

GENUINE GRATITUDE

DeLaine feels thankful for many 
aspects of the work she gets to do; 
one of those is being part of the JP 
Weigand & Sons, Inc. team. “Our 
brokerage started in 1902. It has a 
long successful history of helping 
many people in the area through 
time. I’m grateful to the company 
that has stood by me and all of the 
friendships I’ve made,” she says. 
“I am also blessed to have an office 

“ I am not telling 
you it is going 

to be easy,
I am telling you 
it’s going to be 

worth it. ”

manager, Gina Koester, who started 
with Weigand the same time I did 
in 1988. Today, we’re one of the few 
independent companies in Wichita. 
We take a lot of pride in being an 
independent company. In turn, we try 
to support other companies that are 
independent in the area, too. How-
ever, we can best serve the people of 
Wichita and the surrounding area will 
always be where our heart is.”

Away from work, DeLaine enjoys 
moments spent with her children, 
including her daughter, Laura Lacey, 
who lives in Destin, Florida, and her 
son, Michael Lacey, who lives here in 
Wichita, as well as DeLaine’s grand-
daughters—Nova (4.5) and Angelica 
(3). DeLaine also loves to travel!

A true animal lover, DeLaine has two 
rescue dogs of her own. Giving back 
is a big part of who DeLaine is. She 
enjoys taking part in the brokerage’s 
community giving activities, includ-
ing Big Brothers/Big Sisters, gath-
ering backpacks for kids for school, 
Numana, and more.

As she considers her career and the 
successes yet to come, DeLaine feels 
sincere gratitude for the work she has 
the opportunity to do, and she builds 
on it each day with a continuing desire 
to learn and grow in service to others. 
As she says, “As time has gone on, 
I’ve come to know that you can learn 
something from everybody. Attitude 
can make or break your day and your 
life. Be grateful for what you have, 
forgive, forget, and never give up.”
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NMLS#1519661 

ERIC JOHNSON | Mortgage Consultant
8558 W 21st N Suite 500 | Wichita, KS | 67205

Dir: 316-854-3636 | Cell: 316-633-2323

"We love working with Eric Johnson! He’s very attentive and quick to respond
to every client we send him and all of our clients have been very happy with his
attention to detail and customer service. We highly recommend Eric, so much
we financed our house with him too!"
-Lesley Hodge
Wichita Area Real Estate Experts
Brokered by eXp Realty

316.992.4225

Darrin Hackney Photography
darrin@darrinhackney.com

SPECIAL OFFER
$10 off Regular Rate on

Headshots if you mention
"Real Producers."

“I’ve worked with Darrin Hackney on several projects, 
and what I admire the most about his work is how 
versatile of a photographer he is. Throw an idea out and 
he’ll capture it in a way that leaves you awestruck! 
Hackney has mastered it all; portrait, fashion, street, 
landscape and wedding photography. Call him! He’ll 
turn your project into a masterpiece!”
Cassy Cummings Rohr, J.P. Weigand & Sons, Inc.

Let's Get Outside the Studio
to Update Your Headshot

Let's Get Outside the Studio
to Update Your Headshot
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FOR ADAM DREHER &  TEAM!

Adam stepped away from his career in edu-
cation to start a business from scratch. 

He now has two full-time photogra-
phers, Joe and Lawson, working 

with him. “We offer full photo, 
video, drone, and matter port 

services for agents, builders, 
developers, and others,” 
Adam says. “Being able to 
do what we love and help 
others accomplish their 
goals simultaneously is 
success to us. Novel work 
experiences and new 
photography situations are 

fun to us. We appreciate 
working with people who 

value what we do, and we’ve 
made some great friends and 

clients along the way.”

After his wife and two young sons, art 
and the creative world are the most signif-

icant parts of Adam’s life. Whether it’s for work 
or just for fun, he, Joe, and Lawson all love shooting and being 

outside. They can often be found with a camera in their hand or a 
drone in the sky, and they enjoy sharing fresh perspectives with 
their clients while collaborating on a wide range of projects.

“Have an idea that’s totally out there for a video?” Adam asks. 
“Let’s do it. The sky’s the limit! We do it all, and we do it all bet-
ter — including photos, videos, aerial work, promotional films, 
and interviews. We love to get creative, elevate our craft, and be 
a part of moving people towards a dream. And we LOVE hearing 
we helped a house get sold!”

The sky’s the limit for Adler Grey Real Estate 
Photography. Literally! From aerial 
shots using drones to innovative 
camera techniques on the ground, 
this creative photography 
company can turn every-
day listings into absolute 
show-stoppers.

“We create natural photos 
and beautiful cinematic 
videos while keeping our 
work simple and uncom-
plicated,” says owner and 
Wichita native, Adam Dre-
her. “Every person on our 
team is a creator at heart. 
Each of us has background 
and experience in the media 
world. All of us can pilot drones, 
shoot images, and edit pictures 
and videos. We never subcontract out, 
and we stay on top of the latest industry 
techniques. We love our craft. It drives us to learn 
more and consistently be the best.”

Real estate photos aren’t easy to get right. Hiring legitimate pro-
fessional media is more critical now than ever, especially given 
the liability issues around flying a drone. Locally owned and op-
erated, Adler Grey understands both the legal and creative skills 
needed to do things well, and they are fully licensed and insured. 
Their unique media system produces beautiful work that others 
can’t replicate just by holding a camera.

“Nature photography and video is a long-term passion of mine, 
and so are producing short films and documentaries,” Adam 
says. “I’ve been flying drones for about 15 years. I was a teacher 
for 12 years while doing photography work on the side for local 
businesses, including real estate. About six years ago, I decided 
to turn the hobby I love into a full-time career.”

T H E  S K Y ’ S  T H E  L I M I T

Written by Heather Pluard  |  Photo by Adler Grey Real Estate Photographypartner appreciation

If you would like to get in touch 
with Adam, call (604) 339-3952, 
email adlergreyvideography@gmail.
com, or visit online 
www.adlergreycollective.com.

A D L E R  G R E Y
C O L L E C T I V E
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832 N Webb Rd #400 Wichita, KS 67206
(316) 260-4717  •  www.ShockerPools.com

• POOL SERVICE AND MAINTENANCE  
• NEW IN-GROUND POOL CONSTRUCTION
• HOT TUBS   

Visit Our Retail Location

Certi�ed Pool InspectorsCerti�ed Pool Inspectors
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& Team Bring 
Dreams to Life 
EVERY DAY!

Sonja    Seidl
S onja Seidl and her real estate team at Berk-

shire Hathaway HomeServices Penfed Realty 
take their work to heart. The team knows, 

for their clients, that they are adding real life to 
their dreams of homeownership. Sonja is joined by 
partners Macrina Bayless and Patricia Vizzini. As 
she says, “Together, the three of us have a very good, 
strong skill set that complements each other. Our in-
dividual personalities really mesh well together. We 
are all very determined, persistent, and ambitious to 
accomplish our clients’ goals. Their needs come first. 
Relationships matter the most to us.”

G e t t i n g  S t a r t e d

Sonja began her Real Estate career in 1996 when 
her daughter, Tara, was only two years old. Now, her 
daughter is 26, works for Epic, and lives in London, 
England. Sonja and Tara are very supportive of each 
other in their respective careers. “We often visit on 
FaceTime and text. Tara is the love of my life along 
with my husband, Bob,” Sonja says. “He is a contrac-
tor and owner of Seidl and Ferguson Construction.”
    

Before entering real estate, Sonja had another very successful 
career. “My first career was in Retail Management, and I was a 
District Manager for a company owned by The Limited. I man-
aged over a dozen stores, and when I left that industry, I was 
the top DM in the company. There, I learned so much about 
leadership and retailing,” she recalls. “It was a natural step to 
then move to real estate with the skills I had developed.”

For the first 10 years, Sonja was in New Home Sales and 
Marketing. While managing developments at the model 
homes, she gained every type of education offered by the 
National Home Builders Association—including the pres-
tigious Member of the Institute of Residential Marketing 
by writing a thesis on a development—from start to finish! 
And she didn’t stop there. Sonja then obtained her four-year 
college degree and graduated summa cum laude. 

“I love both sides of the business.” Sonja smiles. The mer-
chandising and marketing of new homes easily transferred 
over to resale residential. She has taught multiple classes 
at the local RSCK board on Staging…her specialty. “Want 
Top Dollar? Stage it from each room and utilize professional 
photography for every home,” Sonja explains.

I’d like to think 
that the work we 
do as a team helps 
our clients feel 
inspired, lifted up, 
and full of hope.  

team spotlight

Berkshire Hathaway 
HomeServices Penfed Realty

Written by Dave Danielson 

Photos by by Darrin Hackney Photography
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R e w a rd i n g  Te a m w o r k

Today, the teamwork Sonja enjoys with Macrina 
and Patty is very fun and rewarding. Macrina 
has been licensed for three years and has a 
bachelor’s degree in Business and Marketing 
from Wichita State University. Patty has been 
licensed for two years and has a master’s in 
Business from Wichita State University. “We 
have many years of education behind us to 
better serve our clients. They appreciate our 
professionalism,” Sonja points out.

The results have been astounding! Last year, 
the team’s sales volume reached $17 million, 
and this year, they have gained momentum with 
Berkshire Hathaway HomeServices PenFed 
Realty and are on target to reach $20 million 
in sales. 

Sonja and her husband, Bob, are both members 
at Newspring Church. Sonja volunteers with 
the American Heart Association. Another group 
that holds a big place in her heart is Raise My 
Head Foundation, which offers a two-year pro-
gram to support victims of human trafficking.  

Sonja loves Wichita and has a passion for help-
ing everyone she meets to help them achieve 
their highest version of themselves. “Wichita 
is my home. I love it here,” she emphasizes, 
“and going to work is amazing in our brand new 
offices at Berkshire in the Waterfront. The view 
from the top is phenomenal!” 

The passion Sonja feels for her chosen career 
is very easy to see: “It’s very rewarding for me 
to listen to people’s stories and figure out how 
to best serve them. I love really getting to know 
them. And, it means a lot to see business growth 
through relationships and referrals. I take refer-
rals very seriously.”

Each day, Sonja brings dreams to life. “For me, 
it’s about helping people succeed with their 
goals. It’s loving people and the relationships 
you build as they celebrate the accomplish-
ments in their world,” she smiles. “I’d like to 
think that the work we do as a team helps our 
clients feel inspired, lifted up, and full of hope.”  
 
It’s clear that they’re making it happen.

Together, the three of us have a 

that complements each other.
VERY GOOD, STRONG SKILL SET
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9/30/20*

*O�er expires  9/30/20, a completed
application must be returned by  9/30/20
and the loan must fund prior to expiration.

SHANE NEAL, Owner

PRECISION
HOME INSPECTION SERVICE

(316)755-5120

“By having Shane Neal of Precision Home Inspection Service 
perform our home inspections, we are able to successfully 
navigate through this critical point of the transaction. Not only 
is Shane thorough and knowledgeable, he e�ectively 
communicates to us and our clients his findings regarding the 
condition of the homes. He even goes above and beyond 
and educates our clients on how to care of 
their home after they own it. We are able to 
be the Fiduciary for our clients at a higher 
level by using Shane’s services. We highly 
recommend others use Shane for home 
inspections.”
Ronda Welsh, Realtor, Keller Williams 
Signature Partners, LLC

www.ksprecisioninspections.com

ask the expert
Jeff Christensen, Edward Jones

Like most people, you probably have 
many financial goals: a comfortable 
retirement, long vacations, college 
for your children or grandchildren, 
the ability to leave something behind 
for the next generation, and so on. To 
achieve these various goals, you may 
have to follow different investment 
strategies – and you might have to 
make some tradeoffs along the way.

To pursue this multi-goal/multi-strategy 
approach, try to follow a clear course of 
action, including these steps:
•	 	 Define your goals – and invest ap-

propriately. You will need to identi-
fy each goal and ask some ques-
tions: How much time will you have 
to achieve this goal? How much 
return will you need from your 
investments and how much risk 
are you willing to take? With a lon-
ger-term goal, such as retirement, 
you may be able to invest more 
heavily in growth-oriented vehicles 
with higher expected returns. Keep 
in mind, though, that the value of 
these investments will fluctuate, 
and they carry more risk than more 
conservative investments. Howev-
er, your long-term horizon allows 
time to recover from short-term 
dips. But for a shorter-term goal, 
such as an upcoming vacation, your 
investments don’t have the same 

This article was written by Edward Jones for 
use by your local Edward Jones Financial 
Advisor. Edward Jones, Member SIPC

time to bounce back from large drops in value, so 
you might follow a more conservative strategy by 
investing in instruments that preserve principal, 
even though growth may be minimal.

•	 	 Know what you’ve invested for each goal. Once 
you know what type of strategy you should follow 
to achieve each of your goals, you’ll need to enact 
that strategy. How? By matching specific invest-
ment accounts with the appropriate goals. You 
should know why you own all your investments. 
Ask yourself these questions: What goal will this 
investment help me achieve? How much do I have 
allocated toward a specific goal? If I have an IRA, 
a 401(k) and another account devoted to achiev-
ing the same goal, are they all working together 
effectively? The connections between your differ-
ent investment accounts and your goals should be 
consistently clear to you.

•	 	 Understand trade-offs. Your various investment 
goals may be distinct, but they don’t exist in isola-
tion. In fact, your strategy for achieving one goal 
may affect your ability to work toward another. 
For example, would significant investments in your 
child’s education change your funding for retire-
ment? If you decide to buy a vacation home when 
you retire, will that alter the legacy you’ll be able 
to leave for your family? Given limited financial re-
sources, you may have to prioritize some goals and 
make some trade-offs in your investment moves.

•	 	 Track your progress. Each of your strategies is 
designed to achieve a particular goal, so you need 
to monitor the performance of the investments 
within that strategy to help ensure you’re making 
progress. If it seems that you’re lagging, you may 
need to explore ways to get back on track.

To manage these tasks success-
fully, you may want to work 
with a financial professional – 
someone who can look at your 
situation objectively, help you 
identify and quantify your goals, 
and suggest strategies designed 
to help you achieve them. 

Trying to achieve multiple finan-
cial goals can seem like a daunting 
task, but by saving and invest-
ing consistently through your 
working years, following a clear 
strategy, being willing to prioritize 
and accept trade-offs, and getting 
the help you need, you can help 
yourself move forward.

Jeff Christensen

AAMS® | Financial Advisor | El Dorado

142 N Main Ste. 115 

El Dorado KS 67042

P: 316-322-0001

E: jeff.christensen@edwardjones.com

Create 

Strategies to 

Help Achieve 

Your Financial 

Goals
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Keystone Solid 
Surfaces is the 
premier fabricator 
& installer in the 
state of Kansas.

We use 
state-of-the-art 
equipment and 
experienced 
personnel
to design and install 
custom countertops.

C O M M E R C I A L   •   R E S I D E N T I A L   •   R E T A I L

Do you have a project we can help with?
3 1 6 - 7 7 8 - 1 5 6 6   •   K E Y S T O N E S O L I D S U R F A C E S . C O M

1 2 5 0  N  M A I N   •   B E N T O N ,  K S  6 7 0 1 7

non-profit spotlight

Mental Health Association

Breaking Down the Barriers

For more information, please call 
316-651-1241 or follow MHA on 
Facebook, Twitter, and Linkedin.

Mental health issues affect our 
corporate community in dramatic 
ways too. “Presenteeism is estimat-
ed to cost employers ten times what 
absenteeism costs. If my spouse asked 
for a divorce, I’m stressed because 
of COVID-19, or I sent my only child 
away for college, I’m not concentrat-
ing in meetings or hitting deadlines,” 
Eric says. “And yet, some business 
owners and CEOs think that just hav-

ing an EAP is enough. By breaking down the stigma, we want 
to open the door for Kansans to acknowledge their issues and 
receive the help that they need.”

MHA’s 30+ programs serve south-central Kansas across the 
entire age spectrum, with divisions dedicated to childrens’ and 
seniors’ mental health as well. The majority of those programs 
are provided at no cost, funded by grants and individuals at all 
income levels who want to be a part of the solution. “We have 
been able to create ways of supporting mental health that cost 
our donors nothing,” Eric says. “By making us your assigned 
charitable cause on Amazon Smile (smile.amazon.com) or 
using Dillons Community Rewards, you’re helping to direct 
corporate dollars to improve the Wichita community. Another 
option is using www.RoundUpApp.com to donate the leftover 
nickels and dimes from your credit card purchases.”

Tremendous financial support also comes from corporate part-
ners like Cargill, Merrill Lynch, Foulston, PEC, IMA Financial, 
INTRUST Bank, Delta Dental, Simpson Construction, and 
many more. “These caring corporate citizens prove through 
their financial investment that they want a healthier, stronger 
Kansas,” Eric says. “And, for those who would rather donate 
their time, our Senior Companion and ComPeer programs 
always need volunteers.”  

MHA’s newest President/CEO, Mary Jones, has 25+ years of 
experience at MHA and working with individuals throughout 
our community. Recently holding the position of Senior Direc-
tor of Outpatient Services, she grew the program from just a 
few therapists to serving more than 4,000 individuals through-
out the Wichita community with three service locations. 

We are proud of Mary’s accomplishments and look forward 
to witnessing MHA’s continued positive impact within our 
Wichita community! 

Add up the number of people you know from work, friends, 

family members, etc. If it’s more than three, you know someone 

who is living with a mental health issue.

They may not tell you about it for fear of the issue becoming a 
lifetime identity. Too many people don’t understand that much 
like the flu or a broken arm, mental health concerns are some-
thing from which we can heal. And yet, every year, an estimated 
130,000 people in the Wichita metro area live with a diagnosable 
mental health concern for which they are not receiving treat-
ment. The Mental Health Association of South Central Kansas 
(MHA) wants to fix that.

“As one of the few comprehensive 
mental health care providers in the 
state, we make it easy for people to 
access the care they need under one 
roof,” says Eric Litwiller, Director of 
Development and Communications. 
“You live with depression? We have 
out-patient counseling services, a 
pharmacy, and a medication manage-
ment office. You’ve been ‘self-medi-
cating’ with alcohol or tobacco? We 
have addiction treatment and smoking 
cessation programs. You lost your job? 
We have job training and employment 

services. You’re homeless? We are the largest non-profit housing 
provider in the state. You’re worried about your children? We 
have school prevention, child mentoring, and family re-integra-
tion programs.”

MHA

Eric Litwiller, Director 
of Development and 
Communications

 Mary Jones, 
President/CEO 

of MHA
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