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Hel}f;vour clients see

their future.

Zicka Remodeling
C&W Custom Woodworking
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REMODELING

As you work with clients to place them in their next home, you now

have another powerful offering. If you and your clients discover an existing
home, be sure to share the creative wonders of Zicka Remodeling with
them. This incredible resource can enhance a home’s current layout or
build onto it. Maybe a new kitchen is in order. Or a breathtaking great
room helps seal the deal.

Here’s how it works. Zicka Remodeling’s award-winning interior designers
spec the look and style your clients desire. Once the client is satisfied, Zicka

Remodeling make it all happen. Based on client-approved CAD renderings,

the artisans build out the space and bring the transformation to fruition.

This complementary resource opens a new door for closing more deals.

Contact Zicka Remodeling at 513.247.3500 or via email at
juliez@zickahomes.com.

We treat every
client as if
they are our

oniy client. @
A Jy Auencan womeLand

5 Local Area Locations
Cincinnati, Dayton, Eastgate, Northern KY & West Chester

Kl americanhomelandtitle | www.americanhomelandtitle.com | 513.863.9100
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Yes, There Can Be Hurdles.
We Get You Over Them with Speed and Ease.
And we promise you’ll look good doing it, too!
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MERIDIANY/ INSURANCE

Your
Home, Auto, Business, Life

COMPREHENSIVE TITLE CORP

CHARLES JOHNSON e PRESIDENT/CEO
CJOHNSON@COMPREHENSIVETITLE.NET « HTTP://COMPREHENSIVETITLE.NET/

3443 Edwards Rd, Cincinnati, OH 45208

pkern@meridiancapstone.com
513-258-2498 | 8040 HOSBROOK RD. STE. 315 | CINCINNATI, OH 45236
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real

RP

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your
magazine. These local businesses are proud to partner with you and make this magazine

possible. Please support these businesses and thank them for supporting the
REALTOR® community!

ATTORNEYS AT LAW
Robertson and Associates
of Ohio LLC

(513) 563-6161
www.info@raohio.law

CARPET CARE
Cincinnati Dry Carpet
Cleaning

Charlie Stout

(513) 503-0797

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CUSTOM FRAMING

ASM Custom Framing

(513) 763-9373
www.asmcustomframing.com

CUSTOM HOME BUILDERS
Ashford Homes

(513) 445-1800
ashfordhomesohio.com

Zicka Homes
(513) 247-3500
zickahomes.com

FURNITURE BANK
New Life Furniture Bank
(513) 313-0530
www.nlfurniture.org

HOME INSPECTION
Horizon Point Inspections
(513) 831-1200
www.inspecthorizon.com

IPA Inspections
(513) 379-7988
Ipalnspections.com

Pillar to Post
(513) 771-6689

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

HOME STAGING

Design To Market LLC

Jo Potvin

(513) 265-0952
www.designtomarket.com

Eye 4 Design Interiors
Sharon Colvill

(513) 916-0500
www.eyeddesigninteriors.net

HOME THEATER/
HOME AUTOMATION
TECHNOLOGY
Hanson Audio Video
(513) 563-0444

HOME WARRANTY
Achosa Home Warranty
(937) 474-1866
www.achosahw.com

Old Republic Home
Protection

Deana Hayes

(513) 305-9179
www.ORHP.com

INSURANCE

Edwin O. Young Il -- State
Farm Ins.

(513) 361-6699
www.oakleyinsurance.net

INSURANCE AGENCY
Meridian Insurance
(800) 207-7079

LAW FIRM

Yonas and Rink LLC

(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
AmeriFirst Home Mortgage
(513) 985-3000
www.amerifirst.com

Annie Mac Home Mortgage
(513) 769-2071
tony-annie-mac.com

C4 Residential

Rick Ruehlmann

(513) 247-7859
www.c4residential.com

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Motto Mortgage
(419) 906-2082

Mutual of Omaha Mortgage
Mike Bowers

(800) 589-8430 x310

Rapid Mortgage

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Warsaw Federal
(513) 238-0999

PHOTO BOOTH/

EVENT ENTERTAINMENT
Signature Photo Booth LLC
(513) 443-2050
www.signature
photobooth.com

PHOTOGRAPHY &
VIDEOGRAPHY
Tim Spanagel Photo
& Video

(513) 374-8656
timspanagel.com

PHOTOGRAPHY-
REAL ESTATE

MKF Photo
Mackenzie Frank
(513) 680-2925
www.mkfphoto.com

RADON GAS TESTING
Geiler Company

(513) 574-0025
www.geiler.com

REAL ESTATE
VIDEOGRAPHY
Refractv Media
Dustin Muncy
(717) 756-3423

REMODEL & DESIGN
Nisbet Brower
(513) 619-7066

RESTORATION
Dry Effect

(513) 463-2121
www.dryeffect.com

TITLE AGENCY

All Quest Title Agency LLC
(513) 563-6161
www.agtitle.com

American Homeland
Title Agency

(513) 863-9100
www.american
homelandtitle.com

Give Hope

with Furniture

Comprehensive Title Corp
Charles Johnson
(513) 258-2498

CS Title Agency
(740) 335-6645
cstitleagency.com

TITLE SERVICES
Prodigy Title

(513) 870-9070
myprodigytitle.com

WINDOW AND

GLASS REPAIR
Burkhardt Pro Hardware
Anthony Wilkerson

(513) 821-3475

Donations

We gladly pick up

essential furniture FURNITURE BANK
items including:

s Mattresses s Tables Furniture aimd

s Drescers e Sofac mattresses must be

» Box Springs

in good condition,

o MNew Pillows freeof stains, tears
* Housewares e Chairs

and pet hair.

e empty homes of families
ning out of homelessness,

E circumstances

MEET ROSIE, THE 1971 VW MICROBUS

Completely customized, lovingly restored and outfitted with the very
latest in photo booth technology. Rosie takes beautiful photos but she
also loves posing for selfies with everyone at the party!

PHOTHONBYO O TH

wwwe N AR

Contact us for a quote for your next event:

(513) 443-2050

rental@Signaturephotobooth.com

We Give Your Buyers the
Security They Deserve!

" ilan is AMAZING! He gave me so much confidence, and

# enthusiasm, for the home | ultimately purchased! |
appreciated his common sense explanations about the
inner working of my home, and trusted him fo let me
know the dear areas of concerns, as well as the simple
fixes. He goes above and beyond...from his thorough
report with photographs, to being easy to reach, and
easy fo like!" ~Molly

(513) 769-6900
Rapidmortgagecompany.com

WEPICK UP WE FURNISH
THE FURMITURE HOMES OF
b FROM DOKNORS m FAMILIES IN NEED

Visit nifurniture.org/realtors
for more information

(513) 379-7988

6 - September 2020 Cincinnati Real Producers - 7



MEET THE CINCINNATI REAL PRODUCERS TEAM .
Anderson’s Newest Community
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Patrick Braddick Sandy Taylor Beth McCabe Emmi Abel-Rutter
Publisher Ad Manager Senior Writer Writer

Krista Silz Mackenzie Frank Brenna Smith Geneva Eilertson
Photographer Photographer Photographer Reprint Coordinator

Interested in custom reprints? Contact Geneva for details: geneva@realproducersmag.com
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W YONAS & RINK, LLC

ATTORNEYS AT LAW

CLOUGH CHASE

New development with fifteen wooded homesites near Pine Lake in the heart of Anderson

CRIMINAL DEFENSE
ESTATE PLANNING
FAMILY LAW

Township. Conveniently located at Clough Pike and Wolfangel Road, Clough Chase is
close to an abundance of shopping and dining at Anderson Towne Center. Numerous
recreational options nearby and multiple parks within minutes of your front door. Top
ranked Mercy Health Plex and Anderson Trails are less than a mile from this community.
Clough Chase is in the top rated Forest Hills School District (Wilson Elementary, Nagel
Middle School and Turpin High School). Easy access to 1-275, minutes from downtown
Cincinnati, and 23 minutes from Cincinnati's International Airport (CVG). Award winning

Ashford Homes is ready to design a home to fit your lifestyle with many diverse floor plans.

PROBATE LAW
REAL ESTATE LAW

COLDWELL Now ‘S.'elling! F t:rst 3 Buyers Rea.eive
BANKER B Special Incentive. Call for Details.

Patrick Gunning - Coldwell Banker Agent

WEST SHELL 513-300-6929 Hormes

513.427.6100 ] www.yandrlaw.com ESNET .@. Cathy Hall - Ashford Homes Sales Consultant www.cloughchase.com
BLLDOER e 513-442-5555 www.ashfordhomesohio.com

NOW ACCEPTING NEW CLIENTS

8 - September 2020



SEE THE
FUTURE!

(SPOILER: IT'S PROFITABLE!)

Imagine if you had a crystal ball
that could tell you when a former

customer is in the market for a new house
again. Or when a prospect who couldn’t buy

a house due to bad credit is now able to do so.

WOULDN'T THAT BE AMAZING?

We have a crystal ball like that. It's a new piece of
technology that only we can offer. This borrower
intelligence platform helps us target customers the

moment their credit improves or they're out shopping.

LISTING WATCH:
Full MLS Nationwide coverage
including FSBO listings.

CREDIT WATCH:

We monitor our clients who have less
than perfect credit. Once their credit
improves and meets the minimum
requirements to qualify we will

call them and let you know.

TONY AUTULLO
BRANCH MANAGER
NMLS# 20232

Phone: 513-769-2071

Cell: 513-461-9321
TAutullo@Annie-Mac.com
tony.annie-mac.com

MARKET WATCH:
Know when your client is shopping
other lenders or Realtors’.

EQUITY WATCH:
Get notified if there is motivational

equity available: Move-up, Move-down,

Second home, Vacation, and
Investment opportunities.

MMLSE 338921

ANNIEMAC HOME MORTGAGE

TULLO

MORT G A.G E i SE NN

Akl Homa Mangsps 11385 Masagomeny flaed, Sine 210, Cnonnall 85045,
(b Liceree WL S04 078,000 an License WSNLSI100 | 0000
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neighborhood focus

By Emmi Abel-Rutter

and State Route 4.

Additionally, Middletown has an alternative
schooling option - Midd State. In collabora-
tion with Cincinnati State, Midd State allows
high school students to complete their high
school diploma online, and have the opportu-

nity to earn college credits.

* Wildwood Elementary

* Rosa Parks Elementary

* Miller Ridge Elementary

* Mayfield Elementary

* Creekview Elementary

* Central Academy

* Amanda Elementary

+ St. John XXIII (Catholic, Pre K - 8th)

* Highview 6th Grade Center

* Middletown Middle School

* Middletown High School

* Midd State

* Summit Academy Schools - Middletown

* Marshall High Schools (Students aged 16-21)
* Ohio Christian Academy (Private, Pre K - 12)

Middletown is located approximately 30
miles north of Cincinnati and south of
Dayton, sandwiched between I-75,

The Jug

Bourbon’s Craft Kitchen & Bar
China Garden

Veracruz Mexican Restaurant
New Young Chow

Mom’s Restaurant

Taku Japanese Steakhouse
Combs BBQ Central

Central Tap & Pint (Coming Soon)
Central Pastry Shop

Don’s Pizza

Gracie’s

Grandpa Joe’s Candy Shop
Mockingbirds Cafe

Murphy’s Landing

N.E.W Ales Brewing

Rolling Mill Brewing Company
The Swire Inn

The Slice

Triple Moon Coffee Company
White Dog Distilling Company
West Central Wine

Whether you’re treating yourself to
a “once in a lifetime” experience, or
it’s just a regular Tuesday, Mid-
dletown has one of the 3 skydiving
facilities available in the Greater

Cincinnati & Dayton area.

* Armbruster Nature Preserve

* Bulls Run Nature Sanctuary
and Arboretum

* Great Miami Riverway

+ Start Skydiving / Team Fastrax

* Veterans Memorial

» At the Square (Local Bar)



leading the way

Written by Elizabeth McCabe
Photography by Krista Silz

I help real estate agents to gain consistent
results through mentorship using both business
strategies and personal performance,” says Kris
Cooper, Owner of RE/MAX Go Beyond.

Kris is a Certified Social Media Marketer, Certified
Real Estate Negotiator, and was inducted to the
RE/MAX Hall of Fame in 2018. He owns his own
brokerage, which he calls a “coaching company
that sells real estate.”

At his brokerage, agents are treated more like
business owners, which he says is the natural
progression of agents. “We are a platform for
progress,” says Kris. “It’s more than just real
estate. See, | focus on the person, the individual,
you are the one who controls your own results,
you must not allow results to control you!”

Kris focuses a lot on personal goals. He says,
“The real purpose of a goal is to grow. To go after
something you’ve never done before. There is no

growth associated with going after something

you already know how to do.”

While most people focus on the “how” when
setting goals, Kris chooses to focus on something
more important. “We focus on the WHY and what
is pulling people. When you push yourself, you
lose energy; however, when you are being pulled
toward something you gain energy with every
step closer. It’s a different approach than most
brokerages take.”

Kris’ brokerage was built for the agent as
opposed to the consumer. While most brokerages
are built with the consumer first mentality, it only
left him to wonder, “What do | need the broker
for?” Kris says, “l recognize that immediately.”
As a result, he has built his brokerage from what
was missing in his real estate career. Through
coaching, he helps agents overcome limitations,
break barriers, and go beyond where they
currently are. coe

Cincinnati Real Producers -

OWNER of RE/MAX Go Beyond
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LAUNCHING INTO REAL ESTATE
Prior to entering real estate, Kris was
cleaning commercial facilities. “And
there’s nothing wrong with that,” he
says. “It’s just not what I wanted to
do with my life. I called the agent who
sold me my condo and asked them

what it took to be an agent.”

Interestingly, through his college
education, he had taken real estate
classes as electives, not realizing that
the classes were still valid years later
toward becoming an agent. He was
licensed in Ohio in 2006 and it was

full steam ahead for him.

Kris says, “Looking back I can laugh
about it now but when my cleaning
company found out I got my real
estate license, they fired me on the
spot. Talk about hitting rock bottom.
I recall telling myself I couldn’t even
hold a job, how was I going to start a

real estate business?”

Kris was Rookie of the Year at his
brokerage prior to the Recession in
2008, he hired a full-time administra-
tor in 2010 and by 2012 was operating
a team of four agents, reaching the
top 1% in his marketplace by 2014.

“For me, that was a blessing. A lot

of people were getting damaged in
the industry during those years and
yet I grew. I was able to see oppor-
tunity out of challenges,” comments
Kris. “The industry has changed

so much and I wanted to be on that
leaning edge of change. We were
doing things with real estate in social
media before social media was doing

things in real estate.”

Three years ago on the Fourth of July,
Kris launched his own brokerage, Go
Beyond. His goal is simple. “We want

the agents to go beyond where they

14 . September 2020

currently are,” he explains. He aims
to help agents grow their business.
Through a support staff, a contract
closing coordination department, and
a marketing director, agents’ pains

and complications are simplified.

Kris acts as a coach, recruiter, and

a developer. “I field questions and
create solutions for major pain
points in the lives of our agents,” he
comments. “Everything is individual-
ized — what do you really want from
your life and your business.” He is
passionate about solving these pain
points, creating solutions for agents.
For those who don’t have enough
business, Kris challenges them to
“get in front of more people.” “When
I hear agents say there is an invento-
ry shortage, I hear an opportunity to

enhance your imagination.”

Since his inception, Kris has grown
his brokerage from two agents to over
20. He services two markets — Cin-
cinnati and Dayton - with his two

brokerages in Eastgate and Spring-

boro. More importantly, Kris shares,

“Every single agent in our firm has
improved sales volume, year over
year since they arrived here. They
are empowered here; their family and

friends see and feel that growth.”

Kris is proud to be inducted in the
RE/MAX Hall of Fame in 2018. He
says, “I had to earn over 1 million
dollars in commissions to get there. 1
was in my 30s. A lot of people work
throughout their lifetime to get that
volume.” He inspires his agents with

his success.

“A lot of people don’t like to share. I

want everyone to understand how to
do this better, faster and easier. This
isn’t just a dream. It’s something you

can accomplish. It’s real.”

OUTSIDE INTERESTS

When Kris isn’t coaching agents, you
can find him cycling on the Loveland
Bike Trail, working to become faster
with each ride. He cycles between 70-
90 miles each week. Additionally, he

spends an exorbitant amount of time
on self-development and personal

performance material.

Kris says, “I have a very understand-
ing wife, home life, and find balance.
I understand that when you own a
business, you must create a bal-
ance between your personal life and
professional life. I work on life/work

balance every day.”

He is also the proud owner of another
business, an online e-commerce
business. “It’s the largest in the

world at what it does,” says Kris. His
business distributes vintage parts
and accessories for toys - collectible
action figures and operates all around
the world. “This business has helped
me gain friends all around the world
from Johannesburg, South Africa to
Sydney, Australia.”

“It employs four people who love the
industry, operates out of a warehouse
in Newtown, and ships all around the
globe seven days a week,” says Kris.
“That business is my baby. I started
that business in my garage 10 years
ago and it has grown to be the largest
distributor in the world. It’s a really

cool thing and I love it.”

LIVING THE DREAM

“I don’t consider owning a brokerage
a job,” says Kris. “This brokerage
helps me serve my purpose, and that
is to see agents become successful.
When agents sit down with us and
share what they really want to do
with their lives and their business, we
want to create a way for them to do
it. That is my purpose and my dream.
I'm living that right now.”

Be sure to follow Kris on his Instagram account at
instagram.com/kris.cooper.gobeyondcoach.

Cincinnati Real Producers - 15



Learn More 2 Earn More

Call me for 2020 CE
3 HR ONLINE OH CE
Realtors & Builders
Working Together

A

custom lraming

GO
JERSEYS?

WE ARE THE E3¢57~ AT COMMEMORATI NG TEXT ME TODAY FOR THE
YOUR SPORTING ACHIEVEMENTS NEXT ONLINE CE CLASS

513.763.9363 BOOMERS HAVE @
( JISTOMFRAMING HOUSING NEEDS
MutualofOmaha
LS R CINC ATl OH 45241 - NOT WANTS' Mﬂffw

CALL ME: MIKE BOWERS, NMLS: 61535 | S ra d O n p u tt I n g yo U r

OFFICE: 800-589-8430 | CELL: 513-680-6168

SYNERGY ONE LENDING, INC. D/B/A RETIREMENT FUNDING SOLUTIONS NMLS 1025894. 3131 CAMINO DEL RIO N
190, SAN DIEGO, CA 92108. THESE MATERIALS ARE NOT FROM HUD OR FHA AND THE DOCUMENT WAS NOT

) (e e ERAHENG HIEEE W0 (i AL | . t L ] | t t =
clients’ health at risk?
513.374.8656
ROBERTSON Tt (paner. wmssesmncon
FHOTD - es  Instagram- @timspanagelphoto

& ASSOCIATES OF OHIO, LLC

Radon is a naturally occurring, odorless radicactive gas that seeps into homes
from underground. Radon can accumulate to dangerously high levels inside
the home, putting your clients and their families at risk.

Attomeys and Counselors at Law Radon is the second-leading cause of lung cancer after smoking.

- 10of 2 homes in Southwest Ohio have elevated radon levels above 4.0 pi/L

Only a radon test can confirm and measure radon levels.

Estate Planning and Elder Law
Wills, Trusts, Powers of Attorney
Planning for Nursing and Residential Care

Contact us to schedule a radon test with your next home inspection.

David Robertson

L
]essiiva\;y'i‘r ler The Capuano Team A
Lawyer*y 513-771-6689 PILLARTO pOST
Robert Bennett cincinnati@pillartopost.com
Pa ralegal Serving the Cincinnati area HD e INSPECTOR S

11137 Main Street, Sharonville, OH 45241

*Licensed in Utah, License Pending in Ohio
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After graduating with a degree in Biology
and Philosophy from the University of
Maryland, Flor de Maria became a veterinary
technician while doing bartending on the
side. Longing for a church community and
adventure, she moved to Cincinnati for a
fresh start and for their church, Immaculate
Conception Church. Not to mention that

housing was less expensive here.

One night after a long shift at a local
Cincinnati bar, she visited her boyfriend
(who is now her husband) and expressed
her concerns. Flor says, “I told him, ‘T love
what I do. I love creating experiences for my
customers. But I feel like I've hit a ceiling as
far as growth and opportunity. He looked at
me and said, ‘Why don'’t you sell houses?’

I looked at him and said, ‘Are you even
listening to what I am saying?’ He said, ‘I

think you would be really good at it.”

Flor stayed up all night looking into real
estate. “Tt all sounded really exciting to me,”
she says. “I saved up money for two weeks
with my tips and three weeks later, I was
done with the classes. Within a month and a

half of our conversation, I was licensed.”
Flor, who describes herself as an “all or

nothing” person, launched into real estate

headfirst in 2015.

18 - September 2020

EXCELLING IN SALES

Real estate was a perfect fit for

Flor, who loves sales.

“I’ve been in sales since I was 16,”
says Flor. “I worked at a restau-
rant, at Best Buy, and T-Mobile.

I enjoy learning about people
through needs analyses and craft-

ing the ideal solution for them.”

A genuine people person, Flor
takes the time to connect with her
clients. Sales came naturally to her

with her drive and determination.

“Someone mentioned to me not

to be surprised if I only sell one
house my first year in real estate. I
said, ‘No way.’ I'm going to sell way
more than one house.” Flor sold

a total of 10 houses her first year
in real estate, which was pretty
remarkable considering she didn’t
know anyone in Cincinnati. Talk

about starting from scratch!

The first four years in real estate,
she had a combined volume of 7
million and 59 units closed. Be-

tween 2019 and now after making a

Cincinnati Real Producers - 19




change in brokerages and discovering her

purpose and vision, she has closed 17 mil-
lion in sales and 96 units. She is on track
to close 100 units and a total volume of 15
million in 2020. She has earned President’s

Club and the Circle of Excellence twice.

LIVING HER DREAMS

Real estate is Flor’s dream job. “It’s a little
bit of everything,” she comments. “I get

to run my own business and choose who

I work with, design my branding, develop

standards and even change my industry.”

Flor also finds meaning and purpose in
her job. “To me, you are dealing with

the three closest things to a person,” she
explains. “Their money, their family, and

their home. I take that really seriously.”

BUILDING A TEAM

Real estate has given Flor the opportuni-
ty to build her team. At the beginning of

20 - September 2020

her career, she joined a new expansion
team in Cincinnati and left promptly after
realizing there was a lack of value. She
decided to create her own team and vowed
to never add members to her team until
she could provide enough value for them
to stay. She branded herself as a team in
2015 but didn’t hire her first assistant un-
til November 2019. She hired her second
assistant in April 2020. This helped gen-
erate enough business to hire a Showing
Agent in May 2020.

“All Cammy does all day is open doors and
love on our buyers. She has been the key

to our growth this year,” says Flor.

Last month, she was able to add her first
two buyer’s agents.

Flor is an avid reader and is learn-

ing-based. She has been called a “humble
implementer” by her peers and mentors.
She asks a lot of questions and dives into

any idea that fits with her vision and val-

ues. She has followed the proven models
of her mentors and successful agents she

admires when building her team.

As a team, Flor and her staff create
memorable experiences for their clients.
They hold housewarming parties for all of
their buyers. They also connect with their
clients from before they become a client
all the way to closing and beyond. Her
team name “De Maria Homes” or “Mary’s
Homes” is derived from her Catholic
values as she places God in the center of

everything her team does.

Her main sources of business have been
repeat clients and referrals because of
her mission to create an earth-shattering
experience for her clients. These past

18 months, because of being licensed in
four states (Ohio, Indiana, Kentucky, and
Maryland), her business has been com-
prised of 60% agent-to-agent referrals.
She explains, “I've always felt endless

gratitude towards my peers and mentors
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for pouring into me, so I've always maintained powerful relation-
ships even with agents within my market.” She designed and has
been teaching a course on technology as leverage since December
of 2019 to agents across the country. This has created a national
presence for her and her team and as an unintentional benefit, an
incredible referral source.

“I have never lost a past client to another REALTOR®,” Flor
smiles. “We love on our people. It comes from the heart. We
shower people with kindness. We continue to develop deep rela-
tionships with people. We send them birthday cards, anniversary
cards, gifts, and are genuinely interested in their lives. That’s
what I’'m most passionate about right now - keeping people with-

in our organization in a time when people can feel disconnected.”

FINDING WORK-LIFE BALANCE

“I’'m not a machine,” laughs Flor. She listens to her body, to the
advice of her coach, and to her cues. At the advice of her coach,
she recently took a much-needed vacation to Destin with her
family, cherishing precious moments with her two little girls,
Cecilia (3) and Elena (2).

Time blocking is something that Flor uses to her advantage too to
provide personal time. “Blocks of family time are non-negotiable,”
she says. She brainstorms with her husband, who is also part of her

team, to spend more time at home and create work-life balance.

She and her husband got married in 2016. “I met him working
at the spay and neuter clinic. He was an accountant helping as

a surgical technician since it was his family’s business. It was
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love at first sight for me. I instantly
knew that he was a kind and giving
person. We started dating a month

after meeting.”

Opposites attract. For Flor, that was
certainly the case. “My husband is

the exact opposite personality from
mine,” she says. “I'm a driver and very
people-oriented. He is more easygoing,
patient, and leans towards adminis-
trative tasks. We make a great team.”
They want to have 10 children and are
expecting their third child in late 2020.

Flor is living her dreams in real estate
and can’t imagine a more perfect
career. “This is a dream come true
for me,” she says. “I don’t consider
myself a salesperson because I don’t
think about the real estate - I focus
on deep relationships and the real

estate always follows.”
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Your Cincinnati Real Estate Insurance Partner!

Edwin Young Il

Agent

013-631-6699

edwin@oakleyinsurance.net
www.oakleyinsurance.net

Homeowner Insurance
Condominium Insurance -
Renters Insurance |
Rental Property Insurance
Commercial Building Insurance

& StateFarm |

3218 Madison Rd. Ste. A
Cincinnati, OH 45209

PROVIDING INSURAMNCE &
FINAMCIAL SERVICES

Tt Frarrs s (7Ticn, Woamuingion,

Why? They can't remember:your name!

Cutco Closing Gifts Are:

100% Tax Deductible

High Quality

Branded Client Retention Tools
American Made

Forever Guaranteed

astjee

513.687.0635

eabelrutter@gmail.com
www.360BusinessGrowth.com

- HOUSE “FLIP”

- KITCHEN REFRESH/REFACE

- NEW COUNTER TOPS

- FULL KITCHEN REMODEL
/NEW CONSTRUCTION

‘Nisb@

L —
ONE STOP, AFFORDABLE
TO CUSTOM, WE HAVE
CABINETS AND COUNTER
TOPS TO FIT YOUR NEEDS

(513) 671-1440 e Mon - Fri: 8:30am - 5:00pm, Sat. 9:00am - 3:00pm
10801 READING ROAD | CINCINNATI, OHIO 45241
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‘
‘> DRYEFFECT

RESTORATION SERVICES

HAVING TROUBLE

SELLING THAT HOME?

A FRESH KIND OF CLEAN UP!

Mold Inspection/Testing - Mold Removal
Mold Remediation - Water/ Flood Mitigation
Basement Waterproofing - Foundation Crack Repair

513-763-2121
1045 Hopkins St. Cincinnati, OH 45203

- www.dryeffect.com
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real estate

Rob Mahoney entered real estate right out of college. A third-generation REALTOR®, Rob has always
known that he wanted to enter real estate. It runs deep in his family.

His grandma, Joyce Mahoney, was the first female president of the Cincinnati Area Board of

SIBCY
Y CLINE

H13. 309922

agent for 18 years.

REALTORS?®. His dad, Bob Mahoney, is the President of Sibcy Cline REALTORS®. Rob has been an

Beth became a REALTOR® 13 years ago. She says, “l went into real estate when Rob took a
management position at Sibcy Cline. Rob had built up a sizable clientele before he went into
management, so | got my license to build onto that since he couldn’t still sell as a manager at Sibcy.
I was in another sales position before | transitioned into real estate. It was something that just made

sense to us both to do and we haven’t looked back.”

Working Together As A Couple
“Friends and family will say to us all the time, ‘I don’t know
how you do it, I could never work with my wife/husband,””

says Beth. The truth is, Rob and Beth work very well together.

About three years ago, Rob decided to leave a management
position within Sibcy Cline that offered a salary and great
benefits to join Beth as a team with no benefits or guaran-
teed salary. This speaks volumes about his desire to work
with his wife in real estate.

“The easy thing to do would have been to stay in that job,
but we decided as a family that taking the leap to have both
of us selling real estate full-time was the best route for us,”
says Rob.

Real estate appeals to both of them, especially with its flex-
ibility. Beth and Rob explain, “The idea of having a flexible
schedule and knowing that in real estate every day is going
to be different is very appealing and exciting for us.”

They each excel individually and together. Rob says, “Beth
has a great eye for design and helping sellers prepare their
home for the real estate market.” Rob, with almost two de-
cades in real estate, has built relationships with clients.

Together, they find that communication with their clients has
always been the key to their success. Rob comments, “We are
always trying to improve our communication with each other
so we always know what is going on with each buyer/seller.
The use of technology behind the scenes, specifically Skyslope
and Microsoft One Drive have been ‘lifesavers’ for us.”

As a team, they try to attend all listing appointments to-
gether. They have also gone on buyers’ showings together,
although it is usually just one of them.

Two are better than one. With a career volume of 130 million
dollars, the Mahoney Group has achieved sweet success in
real estate. They were also proud recipients of the CABR
Circle of Excellence and Sibcy Cline’s Top Level Awards-'.;'_-
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Overcoming Obstacles
‘With COVID-19, Rob and Beth were
forced to adjust the way that they do

business and provide great service to
their clients. Instead of viewing the
global pandemic as an obstacle, they

took it as an opportunity.

Beth explains, “Right now we are fo-
cused on how the real estate industry
is going to change and making sure we

are staying ahead of the curve.”

They also bend over backward to
accommodate clients. One client
was moving to Cincinnati from the
West Coast with their family. Due to
COVID-19 and the nationwide travel
shutdown, the buyer was unable to
visit Cincinnati to do any in-person

home viewings.

“We had to get creative and use all the
technology available for them to see
the homes virtually and through vid-
eos. We were able to secure a home
and they should be settled before

schools start in August,” says Rob.

Creating Work-Life Balance
Any top producer has to try to find
work-life balance. The Mahoney

Group is no exception.

“We talk about this as a couple all
the time,” says Beth. “How do we
create and sustain the work/life
balance? We have built our business
on being available and responsive to

our clients.”

“Given the nature of the business and
how quickly you need to react, that
can be challenging to balance. We by
no means have mastered the work/
life balance and that is something

we are continually discussing and

working on.”

Family time helps creates time away
from the hustle and bustle of work.
Rob and Beth, who are both born and
raised in the Montgomery area, have
three boys: Robby (13), Quinn (11),
and William (8). When they aren’t
working, you can find Rob and Beth
shuffling the kids between school
and sporting events or to their

friends’ houses.

In her free time, Beth loves to walk
around Montgomery with their
4-year-old Goldendoodle, Rory. Rob
enjoys exercising and playing golf,
which suits him to a tee.

Whether hanging out with family or
helping people find homes, Rob and
Beth are passionate about helping
others. Together, they make a great
team and are eager to exceed their
clients’ expectations with their com-
munication, accessibility, and solid

work ethic.
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Your partner in
home loans.

WHEN YOU WORK WITH OURTEAM,
YOU’'LL FEEL THE DIFFERENCE.

At Amerifirst, we're raising expectations for what the lending experience
should be. Our goal is to help you take care of your client, givethem a
smooth experience, and make sure the loan closes on time,

Between your team and ours, there’s nothing we can’t accomplish.

Let’s get started.

John Insco
Branch Manager/Loan Originator
NMLS #21807 |

jinsco@amerifirst.com
C 513.702.9249
O 513.985.3000 x | 1705

amerifirst ;2= ...

Th | Cheviot Road, Siime 24 Cre inmnd b 45247
Eghizl Holmin
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— CUSTOM FRAMING —

Offering Years of Experience and Expertise in Framing!
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We strive to be the best custom framing business

€

Framing. He hired Kelly Stewart, who has 39 years of experience

in town,” says John Yonas, owner of ASM Custom

in custom framing to manage ASM Custom Framing. Through the
years, Kelly has framed thousands of items, including memorabilia,

sports jerseys, champagne bottles, tennis shoes, and much more.

“We didn’t aspire to open a framing shop,” admits John. John,
who is an attorney at Yonas & Rink, LLC, and owner of American
Homeland Title Agency, found himself in charge of three silent

auctions over the course of a month years ago.

“I had never done a silent auction before, but one of my connec-
tions owned a charity auction business. I reached out to him and
two of three silent auctions happened. After those two events,
Ireached out to the gentleman who owned the charity auction,
asking him to decorate my two conference rooms in my West
Chester business. The gentleman came back and asked me if I

wanted to buy the business.”

While John’s initial answer was no, he soon changed his mind.
“After thinking about it, I thought it would be a nice extension of
American Homeland Title Agency and a way to give back to the
community. Through the charity auction business, we could do

that in a bigger way.”

As life would have it, the only way to be a profitable charity auc-
tion business was to open a custom framing shop. “We decided
to do that,” says John. Three years ago, he opened ASM Custom
Framing. He was proud to hire Kelly, whom he credits as the
“best framer in the Cincinnati market.” Based on word of mouth,

the company has grown.

“We still do charity auctions, custom framing, and have a niche of
jersey framing,” says John. You name it - ASM Custom Framing
frames it. “We do memorabilia, jerseys, military uniforms, and

wedding dresses.”

ASM Custom Framing also works hand in hand with the Amer-
ican Homeland Title Agency. “We give a $50 gift certificate that

can be used at ASM Custom Framing as a closing gift,” says John.

Kelly’s Background in Framing
Kelly has been working in custom framing since the age of 16,
going full-time when she was 18.

“My father was an artist and he graduated from Miami University
in 1972. He opened a frame shop and I started working for him
when I was 16 in 1981. My dad taught me all the stuff he knew.

I worked for him for nine years before he closed his shop and
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returned to teaching. I went to Frame and Save Ox-

ford, which was down the street, and worked there

for 20 years,” shares Kelly.

From 2007-2013, she worked at West Chester
Frame and Save until they closed their retail shop.
Then she moved to ASM Custom Framing and has
been there ever since.

“I've got a total of 39 years of picture framing and
I really enjoy it,” says Kelly. “I'm really lucky to be
able to keep framing. I'm happy John bought the
company and kept it going.”

Why Choose ASM Custom Framing

When it comes to value, ASM Custom Framing
delivers. At a significant savings as opposed to
big box stores, it makes sense to choose ASM
Custom Framing. They also “frame every memo-

ry perfectly.”

They can frame movie posters, bringing life to a
media room, man cave, or home office. They also
carry a huge selection of entertainment items.
Whether you are looking for film, television, or
rock and roll memorabilia, you can find it at ASM

Custom Framing.

Or consider framing your sports jerseys, com-
memorating sporting achievements in the process.
Hang your prized jersey on the wall. Custom jersey
framing makes a unique gift that you can treasure

for years to come.

32 - September 2020

Quality sports and entertainment items are also
available for sports fans and sports enthusiasts of
all shapes and sizes. A wide variety of signed and

unsigned items are available for purchase.

ASM Custom Framing can also update a space.
Consider bringing your lobby, office, or conference
room to the next level with a fraction of the cost of
national companies. Create a unique and inviting

space in the process. The options are endless.

Charity auctions are another possibility, whether

a live auction, silent auction, or another activity.
Raise funds with the help of ASM Custom Framing.
Items are available on wholesale and on consign-

ment to ensure no risk to the organization.

Don’t leave your memories to chance. Create heir-
looms to cherish with ASM Custom Framing. You’ll
be glad that you did!

FOR MORE INFORMATION:
ASM Custom Framing
Showroom & Gallery:

9654 Cincinnati Columbus Rd.
Cincinnati, OH 45241

(513) 763-9373
asmcustomframing.com

HOURS OF OPERATION:

Tuesday, Thursday, Friday, Saturday: 10-6
Wednesday 12-8

Closed Sunday and Monday
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{ r_n_.‘h REPUBLIC HOME PROTECTION

L3

Rekey service is included in
our Standard Plan for home buyers!

Your clients can feel secure knowing only
they have keys to their new home.

Deana Hayes

Account Executive
Call me today to 800,282.7131 Ext. 1230

learn more. Cell: 513.305.9179
DeanaH@orhp.com

my.crhp.com/deanahayes

Why is your choice for a Title Company vital to your success?

Because. .. it is the last impression your client has of you.
Select a Title Company you can trust to finish smooth and strong.
At Prodigy Title Agency, we offer:

Quick Turnaround on Numbers
Resolution of Title Issues
15 Years minimum Experience for our Staff
Experienced and Professional Closers

On-Staff Attorney Support

Make your job easier... PICK US...

Results You Can Trust

8080 Beckett Center Dr. - West Chester, Ohio 45069 - (513)870-9070

"You can trust the Geiler Company
because they have been doing

it right for 3 generations."

- Gary Sullivan Talk Show Host
At Home with Gary Sullivan

| Heart Media

You need
it done fast.
You want it done
right. That's what
we do and we've been
doing it for 130 years

v

Since 1885

GEI[ER

PLUMBING, HEATING, AIR, RADON MITIGATION
513-574-0025

www.Gellercom
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YOU SELLIT...
WE FINANCE I'T!

Cincinnati’s

——  Commercial & Residential —

Real Estate Lending
Specialists

@ c#rovancin (@ ca ResieymiaL

6355 E. Kember Rd. Cincinnati, OH 45241

513-247-7859

Mortgage Services for Generations...
Helping people get the mortgage loans they need

" on B BN T

o h g
TR Wise has b helping thousandsf'of_;clients for-over 2Q'years with
making their biggest purchase investment decision —Their home!
e Fast and Easy Process
e Great Loan Products
e Competitive Interest Rates

TR Wise

Vice President Residential Mortgage Lending
NMLS# 132687

=
(\T,// Warsaw Federal | At Your Service, On Your Side.

Member

www.WarsawFederal.com 513-244-6900 % FDIC
(513) 238-0999

7800 E. Kemper Rd., Ste. 140
Cincinnati, OH 45249
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This Dynamic Duo Excels in Real Estate



TWO ARE
BETTER THAN
ONE. RICK AND
HOLLY FINN ARE
A DYNAMIC DUO
WHO EXCELS IN
REAL ESTATE.
RICK STARTED
IN REAL ESTATE
BACK IN 1991,
CELEBRATING
HIS 25TH

YEAR IN REAL
ESTATE THIS
YEAR. HOLLY
STARTED A
DECADE LATER,
LAUNCHING
INTO REAL
ESTATE IN 2001.

Rick’s father, Dick Finn, was
a REALTOR® and then an
office manager for West Shell
for many years, so Rick grew
up around the business. Dick
was a great guy and highly
regarded by everyone in real
estate who knew him. Rick
saw himself following in his

father’s footsteps.

After earning a psychology de-
gree from UC, Rick went into
real estate. The choice was ob-
vious. He loved working with
people and had a natural sales
personality. He started work-
ing at West Shell on the west
side of town. Holly says, “Rick
has endless energy, always

maintains a positive attitude,
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has a great sense of humor, and nothing
seems to faze him...all of which help to
make him a great REALTOR®.”

As for Holly, she attended Miami
University and earned her degree in
Health Appraisal and Enhancement.
She says, “I worked in the wellness
field for a few years, but did not see
the right opportunities for future ad-
vancement at that time.” Her parents
owned a catering company (Village
Pantry Catering) and also dabbled in

real estate investing.

Such a fun couple!
Had to catch a candid!

At the age of 23, Holly’s parents sent
her out with their REALTOR® to pick
out a duplex that they would purchase

and Holly was going to rent from them.

After experiencing the process of look-
ing at homes, Holly was intrigued and
decided to get her real estate license.
Holly always had an entrepreneurial
spirit and thought that one day she
would own her own business. Real
estate was a great fit for that. The du-
plex was located in East Walnut Hills
and Holly started working at Coldwell
Banker West Shell in Hyde Park.

Rick and Holly were introduced to each other in
2002 when a lady in his office who knew both
of them highly suggested we go out because she
thought we would be a great match. Rick says,
“There was an instant connection and we were

married in 2003.”

Holly and Rick are proud to be ranked in the Top 1%
of all REALTORS® in the Greater Cincinnati area,
which is the top 10 out of over 3,500 REALTORS®.
They were also recently recognized #4 in Volume
on 2020 Real Trend’s America’s Best Real Estate
Professionals List. Not to mention also earning the
West Shell Junior Award.

The Finn Team also makes its presence known on
social media. They were ranked #1 Cincinnati Real
Estate Agents in Social Media for 2019 by Proper-
ty Spark.

Holly and Rick are also proud to be awarded the
Circle of Excellence through the Cincinnati Board
of REALTORS® and the International President’s
Circle at Coldwell Banker.

Rick says, “We have been selling over 150 homes a
year for the past few years and are on track to sell
over 180 in 2020.” Their 2019 volume was around

$60 million.

“We are very passionate about providing a high
level of service to each client to help them achieve
their goals. Now more than ever, clients need a real
estate agent they can trust to guide them through
the process. When the virus changed everything

in March, our clients were relying on us to help
them decide the best timing for them to buy or sell,”
explain Holly and Rick.

The Finn Team excels in service as each member has
a specialized role. With personal service, customized
marketing, and years of experience, this dedicated

team supports one another and their clients.

“Not one person can do everything well. Each
person has their unique strengths and we try to
leverage each team member’s gifts. We feel like we
have gotten to the point with our team that we have

everyone doing what they are best at,” says Rick.
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Meet the Team

Rick is the backbone of
the Finn Team and the
“rainmaker,” gener-
ating the majority of
the business from past
clients and people he
meets and handles the
listings. Holly excels as
the marketing coordi-
nator and handles lead
generation, accounting,

and marketing.

J. Webb joined the Finn
Team eight years ago.
He was working in real
estate in Fort Lauder-
dale and decided to
move back to Cincin-
nati to be closer to his
family. He has a great
eye for helping buyers
picture what something
can be, and is a valuable
Buyer Specialist on the
team. His negotiating
skills are excellent and
always work towards
what is in the best inter-

est of his clients.

Sarah Sally was a
paralegal and decided
that real estate would

be a good fit with her
background in working
closely on contracts and
with people. She is a
very hard worker and an
excellent Buyer Spe-
cialist, often becoming
friends with clients after
the closing. Holly says,
“Our clients frequently
tell us how much they
enjoyed working with J
and Sarah when search-

ing for their home.”

The Finn Team works
well together with each
person in his or her

respective role.
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Family Focused

‘When Holly and Rick aren’t working, they enjoy
spending time with their family. They are blessed with
four children (ages 19, 14, 11, and 5), and two adorable
dogs. Their 19-year-old is entering his second year at

UC and might want to get into real estate.

Holly shares, “All of our parents and extended
family on both sides live local in greater Cincin-
nati, which has made it especially nice over the
years raising children while working in real estate
because we have relied heavily on all of them for
babysitting needs and couldn’t have done it without

their support!”

One notable thing about Holly and Rick is that they
are licensed in foster care and are a certified “Safe
Family.” Rick says, “We always want to keep in the
forefront of our mind that we have been blessed and
therefore must help others. We enjoy hosting other

children who need a place to stay temporarily.”

The Finns are an active family that enjoys sports,
outdoor activities, traveling, family gatherings,
friends and their church community. They are ac-

tively involved in Crossroads Church.

To relax and unwind, Rick is an avid runner. Ever
since the age of 25, he has been running two mar-
athons a year...so has completed over 50 mara-

thons (26.2 miles). Holly says, “He even finished

a 50-mile race once. He is very disciplined with
his running and other areas of his life.” The quote
hanging in his office is “There are no traffic jams
on the extra mile.” He is always pushing himself

to improve.

In their free time, Rick and Holly love spending
time with family and friends. They enjoy traveling
and have fond memories of Rick’s 50th birthday
trip to Italy last summer. They love the outdoors
and like hiking, kayaking, bike riding, swimming,
yoga, etc.

“Being in the business, we get to see a lot of cool
properties,” says Rick. “This has meant that we
tend to move more frequently than most! We are in
our fifth house since we met, and our most recent
move three years ago was to a house we felt could
be a home where we could host family and offer a
fun place for the kids to invite their friends. We en-
joy getting to meet all of their friends who come to
swim at the pool. A side benefit of moving frequent-
ly is that we can better relate with our clients about
the process and all of the fun AND ‘not fun’ aspects

of moving since it is always fresh in our mind.”

Rick and Holly excel in real estate with their drive,
determination, and putting others first. For more
information on the Finn Team, check out their web-
site, www.finn-team.com or their Facebook page,

www.facebook.com/rickandhollyfinn.
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Accurate and affordable

glass replacement and window repair.

When you need a PRO,
give Burkhardt's a go!

Anthony Wilkerson
7110 Vine Street Cincinnati OH, 45216
513-821-3475

m AMERICA'S BEST REAL ESTATE AGENTS
RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

N &
Safe Start

INTERNACHI® CERTIFIgp

SAFE START HOME
INSPECTIONS OFFERS:

» Full residential and commercial inspections
» State licensed Wood Destroying Insect Inspections
» State licensed Radon testing

We understand not everyone is in need of a full home
inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing

we can customize an inspection to fit your needs.

Office: 513-968-4311  Mobile: 937-321-7479

nwessel@safestarthi.com www.SafeStarthi.com
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ACHOSA

— HOME WARRANTY, LILC —

HE

your own contractors

for all reoy o

i
Improve your experfence

ot community

phone: (937) 474565 JENNA WHEELER  erat: eonswechossticcon

Senlor Sales Exacutiie

(888) 509-2916

WWW.ACHOSAHW.COM
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SMARTER HOME & ENTERTAINMENT

I ) =——C— [

We include an
Infrared Scan with
each inspection

design

interiors

EVERY.SINGLE.TIMEN\]
Staging is a Powerful Marketing Tool

« Certified Control 4 Showroom for Smart Home Automation
+ Home Theater - Whole Home Audio - Security

» Smart Lighting - Automated Shades - Climate Control
+TV's - Theater Seating - Furniture

- Streaming Audio - High Performance Audio - Headphones
» Custom Design, Installation and Support

« Free In-Home or Office Consultation

= O e 0 0
EYE4DBSIGNINTERIORS. NET

Visit Us & Educate Your Home Buyers
(513) 563-0444 - HANSONAV.COM - 10800 MONTGOMERY RD - CINCINNATI

INCINNATI

DRY CARPET CLEANING

TECHNOLOGY

With industry leading technology,

we make sure your loan process = B . :
moves swiftly so you can close i'_ Dlglg?rLET!cOPSIng

quickly and settle in sooner.

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet. :

- Know your signature is secure with special encryption and extra layers of secur

\/\ RU fo

. ﬁHRLL;SjTUUT 157 Main Street MORTGAGE
---., (513)503- 0797 Sharonville, OH 45241

513.563.0199
CINCINNI-\TIDRYCARPETBLEANING COM

T
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Dave Scully
SVP Area Manager
MMLS: 757304 | MLO-OH. 757304

513.633.8476
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MOTTO

MORTGAGE
Opportunity Works Here

How Has COVID-19 Treated You?

COVID-19 is something that none of us saw coming.
However, what makes Motto Mortgage different from other
lenders is how we chose to spend our down time.

We:

Educated ourselves on industry news.

Invested more in our marketing.

Helped clients refinance their homes.

Stayed up-to-date with market trends.

Reworked the way we do business with safety in mind.

Though COVID-19 may have restricted our distance, it
did not restrict our business. We are here for you.

Now and forever.
Get more. Provide more.

Breon Price

Loan Officer/ Owner
NMLS# 938361
513-204-9587
www.applvywithapex.com

Rank

20

21

22

23

24

25

26

27

28

29

30

31

32

33

Name

Julie K Back

Kim K Mansfield
Rick J Finn

Bob Dorger

Peter D Chabris
Scott A Oyler
Ragan R McKinney
Robert Dorger
Michael C Hinckley
Adam G Marit
Donna Franke
Andrew S Gaydosh
Kevin E Hildebrand
Sandra L Peters
Ellie D Kowalchik
Rakesh Ram
Michael P Hines
Holly M Finn

Ron A Bisher

Tina A Burton

Sue S Lewis
Andrea L DeStefano
Mike Hildebrand
Kathy J Kramer
Andrew Homan
Tom Deutsch Jr.
Lee G Robinson
Sarah E Close
Diane Tafuri
Heather R Herr
Tiffany B Allen-Zeuch
David W Wellinghoff
Sondra M Parker

Kelly Pear

TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1- July 31, as of August 6, 2020 at 3:59PM

Office

Sibcy Cline

Keller Williams Advisors
Coldwell Banker West Shell
Comey and Shepherd

Keller Williams Seven Hills Re

Coldwell Banker West Shell

Ragan McKinney Real Estate
Comey and Shepherd
Coldwell Banker West Shell
Real Link

Sibcy Cline

eXp Realty

Comey and Shepherd
Comey and Shepherd

Keller Williams Pinnacle Group
Coldwell Banker West Shell
Coldwell Banker West Shell
Coldwell Banker West Shell
Coldwell Banker West Shell
Sibcy Cline

Sibcy Cline

Sibcy Cline

Comey and Shepherd

Star One Real Estate
Coldwell Banker West Shell
Coldwell Banker West Shell
Robinson Sotheby's Internat'l
Keller Williams Advisors
Sibcy Cline

Coldwell Banker West Shell
Sibcy Cline

Comey and Shepherd
Coldwell Banker West Shell

Comey and Shepherd

Total Volume

79 $77,505,271
148 $33,451,408
99 $32,726,611
58 $32,109,587
137 $29,212,105
81 $27,802,778
169 $27,385,305
42 $24,629,487
55 $24,605,737
98 $24,588,895
58 $24,274,632
94 $21,973,255
7 $21,595,300
32 $21,155,111
70 $20,368,875
72 $20,352,429
40 $19,604,239
63 $19,409,422
78 $18,415,818
73 $18,218,834
52 $18,081,650
42 $17,725,500
61 $17,643,560
45 $17,393,778
39 $17,073,392
89 $16,886,587
28 $16,635,794
58 $16,569,720
27 $16,455,165
43 $16,014,105
42 $15,112,130
26 $14,919,950
40 $14,879,551
30 $14,537,502
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1- July 31, as of August 6, 2020 at 3:59PM

Rank Name Office Total Volume
35 Nicole M Gulick Reign Realty 44 $14,535,085
36 Chris R Waits Sibcy Cline 61 $14,524,650
37 Regina M Hamilton Sibcy Cline 68 $14,097,596
38 Megan S Stacey Coldwell Banker West Shell 38 $14,088,105
39 Lisa S Morales Coldwell Banker West Shell 54 $14,063,050
40 Ingrid K Likes Coldwell Banker West Shell 32 $13,841177
41 Michael L Vazquez ERA Real Solutions Realty 41 $13,823,934
42 Anna S Bisher Coldwell Banker West Shell 55 $13,695,418
43 Timothy J Mahoney Il Sibcy Cline 17 $13,610,600
44 Jon L Bowling RE/MAX Preferred Group 63 $13,478,112
45 Alexander Schafers RE/MAX United Associates 51 $13,461,026
46 Sue M Miller Comey and Shepherd 58 $13,380,300
47 Amy L Markowski Keller Williams Realty Assoc. 74 $13,315,819
48 Bob Hines Coldwell Banker West Shell 24 $13,279,200
49 Bobby Stephens Comey and Shepherd 22 $13,235,150
50 Julia Wesselkamper Coldwell Banker West Shell 29 $13179,075

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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Rank Name Office Total Volume

51 Jon W Weeks Keller Williams Realty Assoc. 60 $13173,450
52 Kathy M Bryant Weichert Realtors 24 $13,168,900
53 Sue Wahl Comey and Shepherd 58 $12,968,600
54 Deborah A Martin Keller Williams Advisors 36 $12,913,529
55 Patrick J Cagney Coldwell Banker West Shell 73 $12,709,265
56 Jason J Bowman RE/MAX Elite 59 $12,429,261
57 Denise L Gifford Keller Williams Realty Assoc. 42 $12,363,861
58 Michele Donovan Comey and Shepherd 64 $12,339,524
59 Scott T Ferguson Keller Williams Realty Assoc. 41 $12,155,040
60 Angelo M Pusateri Comey and Shepherd 24 $12,076,824
61 Micha Gleisinger Comey and Shepherd 28 $11,993,950
62 Lynn M Schwarber Comey and Shepherd 39 $11,916,700
63 Jon A DeCurtins ERA Real Solutions Realty 30 $11,905,350
64 Maryann D Ries Coldwell Banker West Shell 29 $11,791,456
65 Walter B Gibler Coldwell Banker West Shell 4 $11,748,365
66 James C Harris Keller Williams Seven Hills Re 54 $11,723,305
67 Sarah A Woody Keller Williams Advisors 46 $11,612,350
68 Tyler A Smith RE/MAX United Associates 4 $11,600,129
69 Rebecca A Messenger Comey and Shepherd 28 $11,564,602
70 Lori N Wellinghoff Comey and Shepherd 17 $11,528,550
71 Courtne C Brass Coldwell Banker West Shell 55 $11,522,909
72 Chris Dohrmann Sibcy Cline 13 $11,472,825
73 Eric Lowry eXp Realty 48 $11,463,400
74 Mitchell Ram Coldwell Banker West Shell 44 $11,367,000
75 Janelle A Sprandel Comey and Shepherd 41 $11,333,491
76 Hossam Elsayed Plum Tree Realty 52 $11,272,194
77 Monika Deroussel eXp Realty 38 $11,202,550
78 Tyler McConnell Comey and Shepherd 59 $11192,815
79 Gina A Dubell-Smith eXp Realty 31 $11,039,633
80 Gary L Hamilton Sibcy Cline 54 $10,976,846
81 James E Pitzer Il Coldwell Banker West Shell 34 $10,952,354
82 David D Dawson Sibcy Cline 28 $10,913,900
83 Sharon | Packer Coldwell Banker West Shell 19 $10,759,450
84 William Draznik Coldwell Banker West Shell 24 $10,696,300
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1- July 31, as of August 6, 2020 at 3:59PM

Rank Name Office Total Volume
85 Benjamin M Austin Keller Williams Advisors 55 $10,662,600
86 Amy Hackett Roe Sibcy Cline 22 $10,649,900
87 Emily A Foebar Huff Realty 4 $10,550,750
88 Paul C Renwick Renwick Realty 86 $10,533,750
89 Michael T Wiseman ERA Real Solutions Realty 31 $10,529,377
90 Shelley Miller Reed Sibcy Cline 21 $10,503,800
91 Lisa M Phair Coldwell Banker West Shell 43 $10,500,005
92 Zachary Ferrell Keller Williams Community Partners 55 $10,498,500
93 Jeanne M Rieder Hoeting, Realtors 51 $10,382,430
94 Celia B Carroll Sibcy Cline 21 $10,353,769
95 Laura M Faz RE/MAX Preferred Group 37 $10,269,062
96 Candace N Burton Sibcy Cline 43 $10,265,734
97 Larry L Thinnes Sibcy Cline 36 $10,168,536
98 Jason A Reynolds RE/MAX Alpha Real Estate 36 $10,076,261
99 Heather M Stallmeyer Coldwell Banker West Shell 27 $9,934,601
100 Tammy K Thome Century 21 Thacker & Associates 50 $9,889,640

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual

date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by

the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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Rank Name Office Total Volume
101 Jamie R Gabbard Comey and Shepherd 42 $9,885,800
102 Kathy G Comisar Comey and Shepherd 7 $9,840,540
103 Beth A Brown Ciul Keller Williams Realty Assoc. 44 $9,745,300
104 DeeDee R Ollis RE/MAX Victory 47 $9,723,450
105 Mark Schupp Star One Real Estate 45 $9,715,538
106 Keli S Williams Sibcy Cline 32 $9,650,750
107 Tyler Minges Huff Realty 49 $9,609,323
108 Robert R Smith Coldwell Banker West Shell 50 $9,559,897
109 Dana Lynn Atti Comey and Shepherd 25 $9,469,800
10 Helena F Cameron Sibcy Cline 26 $9,465,481
m Guy W Cagney Coldwell Banker West Shell 56 $9,363,150
12 Zach Singler RE/MAX Local Experts 30 $9,351,554
13 Heather S Kopf Kopf Hunter Haas 17 $9,222,750
14 Daniel Baron Keller Williams Advisors 43 $9,212,120
15 Brian P Leisgang Coldwell Banker West Shell 33 $9,206,650
16 Meg S Perez Coldwell Banker West Shell 50 $9,183,000
17 Judy S Recker Sibcy Cline " $9,118,794
18 Catherine M Mueller Sibcy Cline 25 $8,936,782
119 Barbara Browning Coldwell Banker West Shell 24 $8,876,500
120 Tami E Holmes HER LLC 46 $8,869,475
121 Pete Kopf Kopf Hunter Haas 20 $8,843,370
122 Maureen D Pippin Sibcy Cline 8 $8,766,000
123 Lisa E McCarthy Coldwell Banker West Shell 45 $8,720,427
124 Patrick Gunning Coldwell Banker West Shell 20 $8,593,940
125 Cody M Brownfield Redfin Corp. 27 $8,546,199
126 Leann M Starks RE/MAX Preferred Group 38 $8,544,655
127 Marsha Bennett Bennett Realty 39 $8,543,600
128 Brett A Keppler TREO Realtors 45 $8,517,950
129 Alison W Moss Keller Williams Seven Hills Re 21 $8,508,250
130 Elizabeth Waits Sibcy Cline 34 $8,381,350
131 Constance A Juillerat Sibcy Cline 19 $8,299,000
132 Bryan L Hoelzer Coldwell Banker West Shell 36 $8,293,175
133 Heather R Alley ERA Real Solutions Realty 23 $8,267,857
134 Don M Johnson Cutler Real Estate 42 $8,215,761
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Individuals | By Volume Closed date from Jan 1- July 31, as of August 6, 2020 at 3:59PM -

RAPID

Moritgage Company

Anne V Bedinghaus Coldwell Banker West Shell $8,201,100 -

Beth R Mahoney Sibcy Cline $8,038,189 i ] i i .
Vicki M Sylvestre Keller Williams Realty Assoc. $7,978,900 d |"e n

Christy L Colglazier Huff Realty $7,959,450

i S— ] [ |
A 4 .
Derek L Tye eXp Realty $7,951,059
Lesli D Norris Coldwell Banker West Shell $7,930,867 . " o
Cindy Shetterly Keller Williams Distinctive Real Estate $7,927,385 gt w s I

Ben Freimuth Robinson Sotheby's Internat'l $7,893,400

Nick Guetle Boardwalk Realtors $7,832,501
Eric Surkamp Comey and Shepherd $7,830,275
Austin R Castro Coldwell Banker Heritage $7,816,035
Steve Sylvester Comey and Shepherd $7,802,150
John M Bissman Keller Williams Pinnacle Group $7,801,874
Kimberly A Price Plum Tree Realty $7,798,500
Marc A Cameron Sibcy Cline $7794,050

Brian M Bainum Keller Williams Seven Hills Re $7,775,750

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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