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HAVEN New Website
INTRODUCES New Staging Design Series
NEW New Style Guide Blog
CONTENT New Newsletter

HOME SERVICES PORTFOLIO  STYLE GUIDE  ABOUT CONTACT —
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havenhomestager.com

312.380.1276
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NEW CONTENT TOPICS INCLUDE
Occupied Video Consults Occupied Staging Tips
Design Trends Shelf Styling
Outdoor Spaces Bedroom Styling
Room Refresh Eco-Friendly Design
Artwork 101 Statement Ceilings + Floors
Lighting Questions Answered + More!

CHICAGO
BUILDING

INSPECTIONS

PROTECT YOUR FAMILY AND INVESTMENT.
Schedule a professional inspection.
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CBI enacts strict CDC / Covid-19 safety protocols during inspections.

rrg? Also performing radon testing via
v [ Chicago Radon Testing, Inc., a CBI Company.

RADONISEVERYWHERE.COM

inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com



Ina Ieague of our own.
That’s the Deljo Difference.

- (DELJO) TGS

HEATING &

Bringing it home.

Deljo hits it out of the park as your
heating and cooling system MVP.

When it comes to keeping your heating and cooling systems
in good working order, you can always count on Deljo Heating
and Cooling.

Since 1922, generations of Chicagoland residents and business
owners have known that Deljo provides the highest quality HVAC
products and services available.

Deljo keeps you and your property warm in the winter, cool in the
summer and comfortable year round.

HEATING & COOLING INSTALLATION AND MAINTENANCE
INDOOR AIR QUALITY TESTING AND IMPROVEMENT
DUCTLESS SYSTEMS INSTALLATION AND MAINTENANCE
EMERGENCY HVAC SERVICE 24/7

FINANCING AVAILABLE

SERVICING ALL OF CHICAGDLAND

CALL OR CLICK #thedeljodifference

773.663.4923 deljoheating.com
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Ready To Close S gﬁﬁf,'\]REo D\ j
That Deal?

|I .
Shapiro Strane’s goal s fo provide our clients with the highest quality legal #‘_I 5
.\‘-. g

representation we can deliver. Whether buying or selling a home, commercial real
estate, or negofiating a new business lease, we stand ready to provide the fast,

responsive and affordably priced representation needed fo close your deal.

For HighQuality, Responsive Justin’s Recent Accomplishments Include:
and Affordable Counsel,
C " Justin St | e Selected to the 2017 through 2019 lllinois Rising Stars list
all Justin Jrrane: by Super Llawyers.
(312) 638-0871 e Received the Awo Clients’ Choice Award in 2016 and 2017
e www.shapirostrane.com | jusiin@shapirostrane.com | 53 West Jackson Blvd, Ste 1760, Chicago, IL, 60604
JUSH“ C. Strane The choice of a lawyer is an important decision that should not be based solely upon advertisements. The Supreme Court of Illinois does not recognize certifications of specialties in the practice of law. Certificates,

awards and recognition are not requirements to practice law in lllinois. Justin C. Strane is responsible for this content. Shapiro Strane’s principal place of business is 53 W. Jackson Blvd,, Ste. 1760, Chicago, IL 60604.
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This section has been created to give you easier access when searching for a trusted neighborhood vendor
to use. Take a minute to familiarize yourself with the businesses sponsoring Chicago Real Producers. These

Protect your property rights

local businesses are proud to partner with you to make this magazine and our entire social platform possible.
Please support these businesses and thank them for supporting the Chicago Real Producers community!

with Saturn Title.

e el LT
o
-

- - - '-'— ‘ "a-_,— 1;-
We work:to ensure you buy your home with confidence and help protect your property rights.

"

> = & W=

Email: agnes@saturntitle.com
Mainline 847-696-1000
Fax 847-696-1001

1030 W. Higgins Rd #365
Park Ridge IL, 60068

Agnes Mroczkowski

SATURN Manager

TITLE LLEC

Go to our website for additional locations: www.saturntitle.com

Focused | | Professional || Respectful
17 Yearsof Trusted Ex periences®

Stephen Wrought

(773) 426-0458
steve.wrought@gmail.com
housecallinspections.net

There is no transaction where speed
and accessibility matter more.

| understand, and | deliver.

BRINGING TOGETHER THE KNOWLEDGE AND
EXPERTISE IN THE THREE ROLES | EMBRACE

THE MOST, | IMPART FINESSE AND
PROFICIENCY TO A FAST-PACED AND
CHALLENGING REAL ESTATE MARKET.

M

SHANE E. MOWERY
ATTORNEY AT LAW

PREFERRED PARTNERS

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

APPRAISAL
Appraisal Solutions Group
(773) 236-8020

ATTORNEY

Antonia L. Mills,
Attorney at Law
(847) 361-0079

Camden Law Office LLC
(630) 789-5896
CamdenlLawOffice.com

Gerard D. Haderlein,
Attorney at Law

(773) 472-2888
GerardHaderleinLake
viewLawyer.com

Gurney Law Group
(312) 929-0974
GurneyLawGroup.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Law Offices of
Jonathan M. Aven Ltd.
(312) 259-4345
AvenLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Raimondi Law Group
(312) 701-1022

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

Shapiro Strane, LLC
(312) 638-0871
ShapiroStrane.com

The David Frank
Law Group
(773) 255-6499

The Gunderson

Law Firm

(312) 600-5000
GundersonFirm.com

The Law Offices of
Paul A. Youkhana, LLC
(312) 809-7023
youkhanalaw.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

BRANDED MARKETING
MATERIALS

iCandee

(773) 649-3790
iCandeeMarketing.com

CHARITY

The 77 Diversity
Committee

(317) 695-7893
ChicagoRealtor.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts/
Cut Above Gifts
Daron Wooding
(312) 344-3477
CutAboveGifts.com

DEVELOPER
Townes Glaser
Development
(773) 558-4452
TownesGlaser.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

FINANCIAL ADVISOR
Morgan Lougee
Financial Planning
(312) 368-3717
WestPointFinancial
Group.com/Associates
/Morgan-Lougee

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

GARMENTS, GROOMING
& EVENTS

Gentleman’s Cooperative
(312) 361-1166
gentsco-op.com

HANDYMAN
Fix It People
(312) 898-9300
FixltPeople.com

HEALTH & WELLNESS
Sunny Biggy Fitness
(219) 851-0170
SunnyBiggyFitness.com

HEATING & COOLING
Deljo Heating & Cooling
(224) 410-7432
DeljoHeating.com

HOME INSPECTION
Building Specs

Property Inspections

(847) 281-6605
BuildingSpecsChicago.com

Chicago Building Inspections
(773) 849-4424
InspectingChicago.com

Heartland Home Inspections
(708) 785-3868
HeartlandHomelnspections.net

HouseCall Inspections
(773) 426-0458
HouseCalllnspections.net

Inspection Concepts, LLC
(773) 851-9667
InspectionConceptsLLC.com

Straightforward Home
Inspections, LLC

(773) 998-0386
StraightforwardHome
Inspections.com

INSURANCE
Country Financial
Kirk Gregory Jr.
(773) 420-0154

Goosehead Insurance
(708) 858-1246
Goosehead.com

Kevin Smith

State Farm Agency
(773) 772-2244
KevinSmithAgency.com

INTERIOR DESIGN
Hubbard Design Group
(312) 600-6974
HubbardDesignGroup.com

Chicago Real Producers - 9



PREFERRED PARTNERS

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER
A&N Mortgage

(773) 255-2793
anmtg.com/ryanp

Blue Leaf Lending
(312) 546-3297

georgek.blueleaflending.com

Chase
(312) 732-3584
Chase.com

CrossCountry Mortgage -
Alex Margulis

(312) 651-5352
AlexMargulis.com

CrossCountry Mortgage
Dan Krucek

(847) 226-8293
dkmortgageteam.com

Guaranteed Rate,
Christin Luckman
(773) 290-0522
rate.com/Luckman

Guaranteed Rate,
Crystal Kurzynski
(773) 435-0667
rate.com/Crystal

Guaranteed Rate,
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

10 - September 2020

Guaranteed Rate,
Michael Bencks

(773) 960-2278
rate.com/MichaelBencks

Guaranteed Rate,
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Movement Mortgage
(312) 607-1111
www.movement.com

The Federal
Savings Bank
(773) 726-4374
TammyHajjar.com

United Home Loans
(708) 531-8300
uhloans.com

Wintrust Mortgage
Bill Katsoolias
(224) 770-2021
BillsLoans.com

Wintrust Mortgage
George Kaiser
(847) 784-1390
GKaiserTeam.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
(815) 871-2733
RosePestControl.com

PHOTOGRAPHY
Carlos Shot You
(773) 807-4485
CarlosShotYou.com

Heather Allison

Love Photography

(872) 240-4257
HeatherAllisonLove.com

Sonya Martin
Photography
(847) 732-0507
SonyaMartin.com

PROFESSIONAL
ORGANIZING
Neat Method
(319) 404-2314
NeatMethod.com

REAL ESTATE VIDEO &
PHOTOGRAPHY

Fio Creative

(630) 550-0706
FioCreative.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

RENOVATION
CONSULTING
Wanderlust Design Co.
(773) 896-5855

WanderlustDesignCo.com

RESTORATION SERVICES
Tri-State Restore

(331) 425-3706
Tri-StateRestore.com

SOCIAL MEDIA
MARKETING/ MANAGEMENT
The Social Broker

(312) 771-9201
TheSocialBroker.com

STAGING

Artfully Arranged Staging
(872) 903-3591
ArtfullyArrangedStaging.com

HAVEN Home
Staging & Redesign, Inc.
(312) 380-1276
HavenHomeStager.com

Phoenix Rising
Home Staging

(312) 450-8365
ChicagoStaging.com

TAX SPECIALIST
Monotelo Advisors
(847) 923-9015
monotelo.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

Saturn Title
(847) 696-1000
SaturnTitle.com

VIDEOGRAPHER
Chicago Video Dude Inc.
(419) 503-0417
ChicagoVideoDude.com

Protect whal
you have and
/&/z /a/' _Fi
Ve fudluve. Let’s get together to talk
about your present needs
and future plans!

Kirk E. Gregory, Jr.

Financial Representative
Office: 773-420-0154 - Mobile: 773=6

gregory.jr@countryfinancial.com

1401 S. State St., Ste 150 - Chicago, IIN606055

Chicago REALTORS

Glean Up &
Recovery Fund

DONATETODAY 10 SUPPORT OUR AGTIONS A8

WERELP OUR GCOMMUNITIES REBUILD & RECOVER

bit.ly/cleanupchicago
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Chicapo REALTORS® Care About Our Communities!
[he CAR Diversity Committes (The /7)) volunteers,
serves and advocates for all our communities, Mamed
after Chicago's 77 unique neighborhoods, the 7/ consists
of at least one representative from each of Chicago's
neighborhoods to ensure a wide representation of our
membership. The 77

+  Tackle topics ke fair housing and economic

development

+  Engage with local chambers of commerce and
quasigovernmental bodies

* Seck placemaking grant opportunities
Serve each community and provides local REALTORS®
with answers to frequently asked questions, advice and

association information,

77

CHICABD ARFD0IATION &0 REALTONFY

cuicaco sk
REALTORS'
DIVERSITY  rounpation 100
COMMITTEE

ChicagoREALTOR.com/The77
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guaranteed

Clients & Agents Know

When your buyers
work with Joel, they’ll
receive a $1500
closing cost credit.’

Joel is different because he gives
pack to your clients. Your buyers could
be next!

15+ years of lending experience

Top 1% of all loan officers nationwide
for annual volume?

Honest service and real advice from a
dependable mortgage professional

Over 117 Milion funded in 2019°

(773) 654-2049
JOEL@RATE.COM
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PUBLISHERS®

My

e

School being (remotely) back in session, baseball season starting, Fighting the good fight,
restaurant patios in full effect, and seeing more people outside than
the previous six months combined are the small glimpses of normal- Andy Burton
cy and human connection that I feel people are craving. Whether it Publisher, Chicago Real Producers
be learning more about a specific topic, excelling at a physical activ- andy.burton@RealProducersMag.com
ity, or just plain being social with another human being, Chicagoans

have been yearning for these types of interactions for a long time. It m .
goes to show the importance of staying engaged in community. This - @ChicagoRealProducers
obviously looks different for everyone, but it solidifies the fact that

a facebook.com/ChicagoRealProducers

we were designed for some form of connection to one another.

If I've learned anything during this pandemic, it’s not to take

FROM THE HOUSE TO THE STREET
WE CAN'T BE BEAT.

my relationships with others for granted. I am proud that our
platform is still connecting like-minded people, although the
method has changed, the mission has not. We continue to con-
nect, elevate, and inspire. Our Preferred Partners have added an
enormous amount of value to our REALTOR® community during
this time and it is an honor to link arms with them. Some of our
Preferred Partners have expressed that Chicago Real Producers
is even more relevant now because of the organic way we connect
people. For REALTORS® reading this, if there is a hole in your
business that needs to be filled, I implore you to reach out to
some of the businesses who not only make our platform possible,
but a thriving success! They have done the heavy lifting in 2020
thus far and I have full confidence they will continue to do so
heading into 2021. All of the businesses we partner with can be
found on pages 9 and 10 and have been directly referred to us by

at least one REALTOR® from our community.

WE'VE GOT YU COVERED.
SEWER SEWER

WE ARE HERE TO SERVE YOU! BOOK YOUR INSPECTION TODAY.

It will be exciting to see what innovations the fall and winter will
bring as people continue to find creative ways to run their busi-
nesses and entertain themselves. One thing that our family has
been doing is going to the Chicago Botanic Garden once a week.

‘We all wear masks of course, and it is nice to be outside and let

(708) 785-3868

www.HeartlandHomelnspections.net

the kids roam around in the beautiful scenery. I would enjoy
hearing about ways you are putting your imagination to work in

your business or in your home life!

Chicago Real Producers - 13



The REALTOR® community has gone
through a lot this year. We watched
as our beloved city issued a sweep-
ing stay-at-home order due to the
Coronavirus, we found new ways to
serve our clients amidst a pandemic,
and we held on for dear life as the
market turned up several notches in
late spring. Now, as we continue to
take care of our buyers and sellers, I
think it’s crucial that we take care of

ourselves, too.

As REALTORS®, our fiduciary re-
sponsibility is to do what’s best for
our clients in every situation. Real
estate is a profession that always puts
others first—this is something I love
about what I do. But what about our
own mental, physical, and emotional
health? Where does that come in?

For me, I know that I cannot fully

serve my clients when I forgo self-

care. If I wake up every morning feel-

14 . September 2020

ing dull and exhausted, I will make
more mistakes, let the losses get to

me, and dread going on showings.

After nearly six years in real estate,
I’ve come up with a short list of easy
ways to feed my mind, body, and soul.

Thope these ideas can help you, too!

I've never been an
athlete and I run a very slow
12-minute mile, but nonethe-

less, exercise is something I have
learned to love. If I start my morning
with a tough workout, then I leave
feeling like I can handle whatever my

job throws at me.

If you’re like me, you
may find it very hard to fully
pay attention to TV shows or

movies. Whenever my husband and
I turn on Netflix, I wind up scrolling
through emails on my phone. Read-

ing forces me to put my phone away

usingss -

By Melanie Everett

and focus my eyes on something

other than a screen.

The best part
about our job is the flexibil-
ity, right? Well, yes, until

we find ourselves answering emails
throughout the day and into the night.
I've learned to dedicate a few hours

in the morning to my laptop, then

take a break for lunch, or errands, or
whatever it might be, to clear my head.
Then, I'm ready to tackle the rest of
my afternoon and evening—whether
that includes client appointments or

more computer work.

It can certainly be hard to

commit to weekday hap-
py hours. Our schedules are ev-
er-changing, after all! But catching
up with a friend does wonders for
the soul, and I think it should be an

activity we all make a priority.

I know, I know, we’ve all
heard this one. Whenever I have a
crazy day of appointments, I make sure
to pack healthy snacks for the car: almonds,
RXBARSs, a peanut butter and jelly sandwich,
and the like. This helps me stay sharp, feel

better, and avoid “hanger.”

These are just the basics, but I could go on and
on! If you’re not prioritizing self-care, I hope
that this list can stir up some ideas for ways
you can start. And hey, don’t forget the most
important one of all: put your phone away at

bedtime! Sleep is irreplaceable.

About the Author:

Melanie Everett is an award-winning Chicago
broker and founder of her boutique real estate
firm, Melanie Everett & Company (M&Co.).

She is a writer, negotiator, thinker, marketer,
teacher, reader, and leader in her industry.
Melanie’s small-but-mighty team is the secret to
her success. 2019 marked M&Co/’s first year as
an independent brokerage and Melanie’s best one

yet with over $25 million closed.

guaranteed Rate

Phone ringing off
the hook?

Reach out to me and find out how my proactive approach
ill save you ti and provide your clients Crystal clear

Crystal Kurzynski

age Lending

Chicago, IL 60613
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Painting & Drywall | General Handymen

HANDYMEN PAINTING ELECTRICAL
-
o%: ;\ ?@‘» Read our reviews!

7. ‘
A” RATING YElp'ﬁr

Angies list
DRYWALL CARPENTRY PLUMBING B om o e

0‘ “‘V%

-ﬂ"—i,..l-l- .:‘Hh_- " o _, g FE — ___'_,_.--"'F
— e, A A, O, ., e e, . -
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2837 N. Halsted, Chicago IL, 60657

* CORPORATE DINNERS = COCKTAIL PARTIES = EXPERIENTIAL EVENTS

Mention “REAL PRODUCERS” and get
10% off your showroom rental.rate

111 W Jackson | Blvd,
Penthouse,
Chicago, IL 60604

|
N

You only have 8 seconds

e to grab the attention of a buyer online.
Don’t sell your listing short with
anything but the best photo and video.

CREATIVE 630-550-0706 * fiocreative.com ¢ (@ @fiocreative

& lorna@gentsco-op.com (W 312-361-1166 www.penthouselll.com
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P> cover story

By Chris Menezes
Photos by Sonya Martin

NATHAN WILKS ;.

BRIDGES

In 2015, Nathan Wilks
and Ashley Donat
decided to build their
own bridge. But not
just any bridge. This
Bridge would lead them,
and others, to both
professional success
and personal happiness.

Nathan and Ashley were both rela-
tively new to the real estate business
at the time, each struggling to find
their footing, with little support or
direction. Nathan was promised
training and support when he joined
his first brokerage, but sadly received
none. Watching how his managing
broker worked and did things made
Nathan think that there had to be a

better side to the real estate business.

“I think that if I didn’t go through
those first years where I was trying to
figure it out on my own, I don’t think
that we would have gotten to the point
where we were thinking about building

Bridge [at Compass],” says Nathan.

Ashley worked mostly on commer-
cial transactions in the beginning

of her career, having worked in

the world of commercial property
management as a tenant services
coordinator. Although she felt more
passionate about residential real es-
tate, she feared she could not make
the transition from commercial to
residential, due to people’s percep-

tions of her as a commercial agent.

18 - September 2020 Chicago Real Producers - 19



“THE GAME CHANGER

= Bridge at Compass won the CAR® Top Producing Team award for Ashley taught pre-school children prior to entering com-
FO R M E W AS FI N AL LY j . oh : 2019 and has since done some restructuring for even bigger growth mercial real estate. She obtained her degree in elemen-
Y in the future. tary education with a minor in psychology and sociology

TELLING MYSELF, ‘THIS

from DePaul University. For Ashley, being a team leader
“I am super passionate about the team we created and the directors we  with Nathan, and being able to provide support and ed-

have put in place. Two thousand twenty-one will be our first full year at  ucation to other agents, fulfills her passion for teaching.

I S YO U R L I F E . ALW AYS ! : 8 Compass with the team built out in this specific way, and it is going to Also, working with her own clients as an agent provides

DO MORE OF WHAT

be unstoppable,” says Ashley. her the day-to-day challenges on which she thrives.

MAKES YOU HAPPY AND
STOP WORRYING ABOUT

EVERYTHING ELSE.””

“The game-changer for me was
finally telling myself, ‘This is your
life. Always do more of what makes
you happy and stop worrying about
everything else.” So, I started work-
ing with more and more residential

clients and was much happier.”

Nathan and Ashley first met while
they were in college. They had a
similar friend group throughout their
twenties and both eventually ended
up in the real estate industry. While
they started on different paths, Na-
than convinced Ashley to finally get
her real estate license and join him at

the firm he was working with.

Ashley and Nathan found that by
working together, they could not only
provide each other with the support
they both had been looking for and
help shed light on each other’s paths,
but they could also help illuminate
the paths of others, and find a place
where they could all flourish.

“Nathan and I always enjoyed work-
ing together,” says Ashley. “He always
had the big-picture mentality we
needed for growth, and I was always
the detail-oriented person we needed

to create the next steps for us.”

20 - September 2020

“AS A BLACK MAN

WHO GREW UP IN

NOT THE SAFEST

NEIGHBORHOOD, |

BELIEVE THERE ARE

WAYS THAT WE CAN

\ ﬂ. HELP A LOT OF PEOPLE
u WHO DON’T THINK THAT
THEY HAVE A CHOICE,

OR WHO FEEL THAT

THERE IS NO WAY OUT

OF THAT MINDSET.”

Nathan’s background in fitness,
day trading, and working at Pepsi
Co. as an account sales manager
instilled in him a passion for work-
ing with people, and helping them
“It wasn’t perfect,” says Nathan. “Yes, we messed up in certain areas and made improve their lives and businesses.
many mistakes, but all of it was a learning experience, day by day. It still is.” He couldn’t be happier leading the
Bridge team with Ashley today.
Ashley says they started their firm with high hopes, but that, ultimately, choos-
ing Compass as their brokerage was the best decision they ever made. “With the This is true for Ashley, too. “The mo-
move to Compass, we have both been able to focus on our passions and strengths ments I am happiest now are when

much more, to the benefit of our agents and clients,” she says. I'm brainstorming and building a

Chicago Real Producers - 21




Nathan and his
daughter, Jordyn.

"

vision for Bridge with Nathan,
creating a supportive environ-
ment for our agents’ growth,”

she says.

Outside of business, Ashley
enjoys spending time with her
dog, Lou, her immediate family,
and visiting her lake house in
Wisconsin—being in the woods,
on the lake, or out riding snow-

mobiles in the winter.

One of Nathan’s joys outside

of work is taking his daughter,
Jordyn, to soccer practice every
Saturday, and he loves hanging
out with his family. Nathan is
sure to spend any extra spare
time he has on another passion:
studying multiple aspects of the
financial industry. He also helps
lead the Social Justice Task
Force at Compass, which he and

his team created.

“As a black man who grew up
in not the safest neighborhood,
I believe there are ways that
we can help a lot of people who
don’t think that they have a
choice, or who feel that there
is no way out of that mindset,”
says Nathan. “We have initia-
tives that will help mentor high
school students, and the agents
at Compass have made a pledge
to diversify vendors, create

a speaker series, and create
more volunteer opportunities

throughout the company.”

As Nathan and Ashley continue
to build their Bridge team, they
are sure to lead many people to
more solid paths of happiness
and prosperity. It will be ex-
citing to see just how far their
bridge will reach.
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Hortons Makes Your Home Uniquely You

LINCOLN PARK 1617 N. CLYBOURN | 312-337-9172 + LA GRANGE 60 S. LA GRANGE RD. | 708-352-2110
Our Lincoln Park location is temporarily closed but please visit our La Grange location for a full range of services.
www.hortonshome.com

Give your home

the protection
it deserves.

.-.';\.
Kevin Smith, State Farm
A h el iy Your home is where you make some of your best memories,

773-T72-2244 and that’s worth protecting. We're here to help.

Kevin@kevinsmithagency.com
LET'S TALK TODAY.
Starbe Faerm Fire and Casualty Company, State Farm General Insurance Company, Blooméngton, IL

o StateFarm

1708136 State Farm Lioyds, Richardson, TX

773.680.7402

# Home Inspections LLC

You found them a home.
Now let's make this simple!
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By Chris Menezes
Photos by Carlos Miranda

A Passion for History
and Preservation

Alex Wolking has been working in real estate since
he was twelve years old. His father, a broker for
almost thirty years now, called Alex one day to ask
for help with something online. Introducing him to
the MLS, he asked Alex to print off a listing for him.
Alex’s eyes widened in front of the glowing screen,
and from that moment on, he became fascinated with

the market and wanted to learn more.

Alex started begging his father to take him on
appointments with him. He finally did. At the time,
Alex’s father was working with a single mom whose
daughters were Alex’s age. She was buying her first
home, and Alex’s father brought him to the showing.
As Alex watched his father show the home and help

this client purchase a home, he became awestruck.

“Not only did I see how much people trusted my dad
(thus, seeing how cool he was at an age when kids
don’t normally think their parents are cool), but I

also I loved seeing the impact of what owning a home
means for people, and how my dad got to play a role in
that. I also saw that he was an advocate and a leader in

our community. I wanted to do that too,” he says.

Perhaps not surprisingly, it wasn’t long before young
Alex started going to every open house he could get
to, at first by bicycle and later by car—the year he

turned seventeen, he went to 220 open houses.

Alex worked with his father until he turned nineteen.
During his junior year at DePaul University, he began
working with Phil Byers. Alex would also go back home
to sell real estate in the Quad Cities on the weekends,

and during spring, summer, and holiday breaks.

‘While in college, Alex became really interested in
historic preservation. He took a 7%is Old House class
and fell in love with Chicago’s history. He grew up

in a Queen Anne Victorian house that he absolutely
loved, and as he sold real estate in the Quad Cities,
he started getting calls for historic home listings. The
more of those listings he took, the more he realized

that track houses just weren’t his “jam.” ofala)
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One listing, the iconic Overview Mansion in downtown back to Chicago. Phil messaged Alex later that night saying,
Davenport, IA, put Alex on the map. “It’s one of the most “My office. Saturday morning. 9 a.m. Bring coffee.” Satur-
cherished homes in the Quad Cities, and I marketed the day morning found Alex in Phil’s office, promptly on time
crap out of it,” he says. Alex ended up winning the HGTV & with coffee in hand.

Zillow Doory Award for Best DIY Dream Home in 2013 for

that listing, which catapulted his career. Alex says the first words out of Phil’s mouth were, “So, are

you done playing in the cornfields yet? Get your ass back
“Each of these historic houses tells a story, and when you here. This year. You belong Zere.”

learn more about the history, you learn more about the

community—and that just feeds my obsession with learning  Alex sheepishly asked to have his job back with the Byers
about local history. I then use that history to market the Home Team, but this time as a buyer’s agent. Phil immediate-
property and educate people on the importance and signifi- ly replied, “No! You are not working for me, and you are not

cance of why a certain place matters. Being a nerd pays off working for another team. You are working for yourself. See

in the long run,” explains Alex. that empty desk across the hall? Sit your ass there, and get to

work. You’ll be just fine without a team. In a few years, you’ll

After earning his degree in business and real estate, Alex be outselling me, anyway.”

moved back to the Quad Cities to sell real estate full-time.
However, two years into it, he realized the Quad Cities re-  “I left that meeting scared out of my mind and didn’t really
gion was not where he wanted to spend the rest of his life. = know what he saw in me. I didn’t really believe in myself, but

So, he contacted Phil Byers and asked him about coming I believed him and took his advice,” says Alex. coe

Chicago Real Producers -



30 - September 2020

Alex moved back to Chicago
and commuted back and forth
to the Quad Cities for two

years in order to wrap up his
business there. He partnered
with an agent there who was
able to take over the business in
October 2018. Since then, Alex
has given his full attention to

building his Chicago business.

Although Alex would like to
build a small team someday
so that he can do the things he
enjoys most in the business,
like going to listing appoint-
ments, his short-term goal is
to finish his current rebrand-
ing project and have a consis-

tent brand image.

In addition to his passions for
historic architecture and pres-
ervation, Alex loves theatre and
the performing arts. He treats
musicals, operas, and sym-
phonies like many people treat
sporting events. “If I could
wave a foam ‘#1’ finger when a
singer is belting their face off
and hits a high E in the middle
of his or her performance, I

totally would,” he claims.

Alex enjoys giving architecture
tours of Hutchinson Street in
Buena Park, and he aligns his
charitable efforts with Land-
marks Illinois, Buena Park
Neighbors, and Howard Brown
Health. Alex says of Landmarks
Illinois, “I love their creative,
innovative approach to solving
preservation issues while still
meeting the needs of the imme-
diate community,” and he loves
their mission statement: “Peo-

ple saving places for people.”

“They put their money
where their mouth is,” says
Alex. “Which is something I

aim to do as well.”

Renovate to Sell

Minor Renovation, Major Visual Impact

We recognized a need among sellers for a turnkey service offering light and stylish
renovations at an approachable cost. By working with the original space, we rapidly make
minor renovations that have a major visual impact. Our mission is to enhance a home's
appeal to buyers, reduce its time on the market, and increase the overall sales price.

(773) 217-0581 | michael@renovationsells.com | www.renovationsells.com | @renovationsells
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RPEST SOLUTIONS

The Answer Since 1860!

-Pest Inspections

-VA Loan Termite Inspections
-Permanent Rodent Solutions
-Same Day Service Available
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By Mike Opyd
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Whether we admit it or not, we all follow routines
throughout the day. Do you wake up at the same time? Do
you wash dishes every morning or evening? Do you pros-
pect daily? Do you watch TV every night? A routine is just
a fancy name for something you do habitually and in the

same way each time.

But based on what I've studied, effectively implementing
routines can separate successful and unsuccessful people.
(The routines of very successful people are amazing to fol-
low. I encourage you to do some Googling so you can learn
from them.) It seems that successful people have very struc-
tured days. They know, barring urgent matters, what they
are doing from the minute they wake up to the last minutes

before bed, every single day.

Below are the three routines that I believe every REALTOR®

should implement to help set themselves up for success!

Evening Routine

I think the evening routine is arguably the most important

34 - September 2020
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one because it sets you up for the next day. Of the three,
it can incorporate the widest variety of things—from
reading to mediation to stretching. Two items I highly
suggest adding are (1) picking out your clothes for the
next day, and (2) setting up your next day’s to-do list by

order of importance.

Okay, Mike, you’re saying, the to-do list makes sense, but
why should I pick out my clothes at night? Hear me out
on this. For me and most people I know, when we wake
up, our brain is at full capacity or at “full battery,” but by
the end of the day, we are running on “low battery.” So, I
say, why waste your full battery power on something as
remedial as picking out your clothes? Instead of spending
your valuable morning time staring at your outfits and
deciding what goes with what and thinking about what
you wore last, simply do this the night before so you’ll be

set to go in the morning!

Your evening routine doesn’t have to be long. It just needs to

include a few things that will make your mornings better.

Morning Routine

What do you do right after your alarm goes off?

Do you immediately check your email or Facebook
page? If you do either, I suggest trying to hold off on
these until later. One thing I have found over my ca-
reer is that as soon as people start looking at these
programs, they get sucked into them for a long

time. Instead, let your morning routine serve you.

Here are the five things that help me the most:

*  Drink a glass of water immediately. According
to Hal Elrod, et al (see side note), our bodies
dehydrate during sleep, and need to be rehy-
drated first thing to start operating properly.

*  Exercise

*  Meditate/visualize

*  Recite affirmations

*  Review goals

I do these things every day when I wake up, and
they help me wake up. Afterward, I shower and

get ready for the day, I make coffee, drink more
water, and tZen 1 look at my email for the first time.
I read my customized Apple News, as well as all of
the newsletters I have signed up for (about thirty)
while I drink my coffee. The morning is my person-
al time—when things are quiet and I can just relax

a bit before my day gets crazy.

Unless something is urgent, / do not respond to

any emails before 9 a.m.! This is because, as soon

as | answer that email, I typically get a response,
and I don’t want anything to interrupt my morning routine. My
routines are way too important for my success, so I refuse to

allow anything to distract me.

Side note: If you are struggling to create a morning routine, I
highly suggest you read 7he Miracle Morning for Real Estate
Agents: It's Your Time to Rise and Shine, by H. Elrod, M.J. Maher,
M. Reese, J. Kinder, and H. Corder. I read it every year.

Office or Work Routine

This routine consists of the tasks you must get done first thing for
your business, like prospecting, following up on any showings from
the previous day, or following up with buyers you took out the day
before. These are the items that directly impact your business, and

should/must be done on a daily basis no matter what.

T have a core set of tasks that I make sure I do every day, but on
some days, I have additional tasks. For example, I write my blog
on Tuesdays and post it on social media on Thursdays. So, my
Tuesday daily routine to-do list includes “write blog,” and my

Thursday daily routine to-do list includes “post blog.”

Helpful Tips

One of the best pieces of advice I can give you is to time-block
your calendar for your daily routines. Putting your routines
into your calendar as events (or the like) allows you to get daily
reminders. For example, at 6 a.m. every morning, a notice pops
up on my phone that says “Work Out, Meditate, Affirmations,
Review Goals.” It is one of the many reminders I have on my

calendar each day.

Have your daily to-do list items written somewhere where you can
easily check them off as you finish them. This checklist helps me
make sure I always complete my routine, even if something comes

up and I have to complete tasks later in the day.

How you organize your day doesn’t matter, just make sure you
organize it. From my experience, the more you can stick to your

routines, the more you will set yourself up for success!

About the Author:

Mike Opyd is the owner of RE/MAX NEXT, a brokerage spe-
cifically designed to help an agent’s business grow without the
limitations of a traditional real estate company. In addition to
owning RE/MAX NEXT, Mike is a top producing agent. He has
been recognized by Chicago Agent magazine as a “Who’s Who”
REALTOR® in 2014, 2015, 2017, 2018, and 2019.

The perfect home deserves
the perfect loan.

With home loans for all of your clients' home
buying needs, there has never been a better

time to check out CrossCountry Mortgage!

¢ Portfolio Loan Options  *  Down payment
assistance programs

b Special Doctor
Programs ¥ 5+ Unit Multifarmily
Financing

Chicago Real Producers - 35



Reinagine. Refrest. Rpeat. | g00Sehead

Introducing professional planning INSURANCE

and renovation management to

|
e pRyouiselinomesgisEh People are Talking about the

Goosehead Difference...

“I trust Kristine to help my clients with the same level of care and
dedication | would. | can stake my reputation on her service.
Working with Kristine is more like having a business partner with a
stake in your success than a service provider.”

Adele Lang | (

. ONE HOUR e . oosechead
Wardorlist Design Lo 560 TaTiON A oY B RANCE

RENOVATION CONSULTING | INTERIOR DESIGN u The Power Of ChOice"

773-896-5855 « wanderlustdesignco.com Kristine Pokrandt | Agency Owner
WANDERLUSTDESIGNCHI@GMAIL.COM Kristine.pokrandt@goosehead.com | 708-858-1246
© @wanderlustdesignchi Gooseheadinsurance.com/agents/kristine-pokrandt/

“Relax — I got this!”’

You should not have to worry about your client’s loan
AFTER you sign a contract. Let Dan handle it!

THIS BARR MEANS BUSINESS

b Close in as little as 10 days*® (useful when a deal falls apart with another lender)
» Experienced in complicated deals and condos

¥ Straightforward and honest advice from a reputable professional

» A social media expert — let Dan help find YOU clients

JUSTIN BARR

VI D EO BAR RTE N D E R 3 SVP of Mortgage Lending | NMLS398738

s D 84'?2.'_":-322‘1:_’ | F 8 49 0960
PRODUCER / EDITOR / CONTENT CREATOR W ason oo aagetoot.

CrossCountry Mortgage, LLC | 2936 West Belmont Ave

vl 5D FOTOCMenT I T

SERVING ALL REAL ESTATE AGENTS AND BUSINESS PROFESSIONALS
PLEASE CHECK OUT THE MENU OF SERVICES AT THEVIDEOBARR.COM
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“ltaly is one of our favorite places in
the world. When Sienna was born,
we thought the name

ﬁ fit her perfectly.
. She is a delicate

little girl.”

P> RE-producers

By Chris Menezes
Photos by Heather Allison Love Photography

The Family
Welcomes Baby

Being pregnant during the first surge of the SARS- separate sick ward of the hospital without my husband

CoV-2 pandemic was quite the experience for with me. The thought of that was terrifying!”

Jacqueline Colando. She restlessly worked on deals up ' S ith her
until her due date, trying to get as many under contract ~ When the day finally came and Jacqueline was admitted “We hadn’t found out the sex yet, : ! p ¥ older brother, Cody
as possible before she had her baby. Plus, she needed to the hospital, she tested negative for the virus, so and I had expected another boy,” (two years old).

to be very careful whenever she left the house, her husband, Paul, was able to be says Jacqueline. “We were so

like when she had to go to appointments. with her. The delivery was very surprised it was a baby girl—a
whole new adventure! We were

thrilled, but I also know there’s a

smooth, and in no time, she

b was holding their daughter,
* Sienna James Colando,

. in her arms.

“I was high-risk because I was preg-
nant, and the doctors didn’t have a good chance this was karma for
lot of information as to what could when I gave my mother so much

happen if I contracted the virus,” grief during my teen years.”

S

says Jacqueline. “Moreover, if
I contracted it, I would have The name “Sienna,” which
had to deliver [my baby] in a means “delicate,” originates
from “Siena,” the name of one

. of the picturesque towns in the
Tuscany region of Italy. “Italy is
one of our favorite places in the
world. When Sienna was born,

we thought the name fit her

perfectly. She is a delicate little

girl,” says Jacqueline. which better equips her to provide easy and stress-free as possible for my clients. I re-
meaningful support. ally just want people to feel some comfort and ease
Jacqueline’s son, Cody, is two through the process, and experience a happy result.”
years old. With a newborn and “I understand the stress they are
toddler now, Jacqueline is even  under while [going through] major As Jacqueline presses on through her own life-chang-
more focused on working hard life changes, like buying and selling ing experiences, she continues to work hard for her
for her family and providing a homes, or being in lockdown while clients. She offers the following advice to other agents
great life for her kids. She says  balancing work as well as family,” she who might be expecting soon: “Make sure you have
that having kids has helped says. “During these unprecedented systems in place to keep you organized through the
her to be able to relate more to times, the most important thing for chaos that your life becomes when you have children!
Jacqueline her clients who have families, me is to make this huge life decision as It can be overwhelming. But it’s all worth it.”
with Sienna

James Colando.
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LAW OFFICES OF Jonathan G Dickinson
PAUL A. YOUKHANA s
]
Business » General Civil Matters » Real Estate | 847-969-2585
_ H _ : www jonathan-dickinson.com
City Office Suburban Office 1475 E Woodfield Rd #900, Schaumburg, IL. 60173
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TAKE YOUR LIFE TO
A HEALTHY NEW LEVEL.

SUNNYBIGGY,

Personal Training Programs are perfectly tailored
to your precise needs.

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

Our personal training programs lead to faster
progress and higher satisfaction.

OFFERING WELLNESS AND FITNESS TRAINING TO RESIDENTS AND EMPLOYEES IN THE DOWNTOWN CHICAGO AREA TOWERS

219.851.0170 ¢ SunnyBiggyFitness@gmail.com « www.sunnybiggyfithess.com GO
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GUARANTEED
ON-TIME CLOSING

OR YOUR CLIENTS
GET $2,500

HELP YOUR CLIENTS CLOSE IN AS SOON AS THREE WEEKS
WITH THE CHASE CLOSING GUARANTEE.

You're dedicated to helping your clients find just the right home; we're committed to helping
clients move in on time. And for current Chase customers, they can take advantage of our
on-time closing guarantee when they purchase a home. With our guarantee, we will help them
close on time or give them $2,500.

Contact me for more details:

Andrew Tisler, Senior Home Lending Advisor
President's Club 2019

I: 312-336-0809

C: 773-465-8174

andrew.d tisler@chase.com
homeloan.chase.com/andrew.d tisler

MNMLS ID: 227078

CHASE ©

This offer is for Chase customers. Ask me about eligibility, iming and documentation requirements. Contract closing date must be at keast 21 calendar days after receipt of

a completed mortgage application, supporting documents and a fully-executed purchase confract. Loan type, property type and other restrictions and limitations apply. This
offer is subject o change at any time without nodice. All home lending products are subject to credit and property approval, Rates, program lerms and conditions are subject to
change without natice, Mol all producls are available in all states or Tor all amounts, Other restrictions and limitations apply, The Chase Closing Guaranies may be reporied on
Form 1099-MSC. Your clients should contact their tu advisor or the IRS for more details, For real estate and lending professionats only and not for distribution to consumers,
Thiz document is not an advertisernent for consumer credit as defined in 12 CFR 1026 Xa)().

Home lending products offered by JPMongan Chase Bank, NA
Cewoen w2020 JPMorgan Chase & Co. 100333V | 12012190
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By Jennifer Mitchell
Photos by Sonya Martin

JEFF PROCTOR IS MORE THAN A REAL ESTATE
AGENT—HE’S A REAL ESTATE CONSULTANT,
ADVISING INDIVIDUALS AND DEVELOPERS ON
ALL THINGS REAL ESTATE, INCLUDING HOW TO
BUY, SELL, AND INVEST IN PROPERTY TO SEE
THE BEST RETURN ON THEIR INVESTMENT.

Jeff grew up in South Bend, Indiana, and studied economics at
Indiana University. He always wanted to be an entrepreneur and was
waiting for the right opportunity to come along. After graduation,

he worked in IT and technology sales for a few years, but realized
pretty quickly that it wasn’t the right fit for him.

“I really did not enjoy working in the corporate world,” says Jeff.
“I've always had an entrepreneurial spirit and a desire to be self-em-
ployed, so I was looking for new business opportunities that would

allow for that when I decided to explore real estate.”

“My mom’s career served as the primary motivation [for me] to
test the waters in real estate,” claims Jeff. “I liked that it offered
me the opportunity to run my own business and maximize my

income potential.”

Jeff found that he loved the work, and decided to jump into real estate
full-time. That was in 2005 when Jeff' was only twenty-five years old.

He soon learned that his favorite part of the job is negotiations. A
direct communicator and an efficient worker, Jeff is able to make

the process of getting a deal through easier on all parties.

“I love negotiating a deal and trying to find the best way to give my
clients an advantage going into the negotiations,” says Jeff. “It’s an
exciting process. The key is knowing the market extremely well

and focusing in on each detail of the transaction.”

Although Jeff is known for his professional demeanor and his ability
to work out a deal, he’s equally focused on building genuine relation-
ships with his clients. He loves working with clients in all facets of

real estate—buying, selling, investment, and development. vee
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“Beyond assisting them with
the process of buying and
selling homes, I like helping
my clients understand the
advantages of buying a home
or investing in a rental prop-
erty,” notes Jeff. “I like to
think of myself as their real
estate consultant, advising

on all things real estate.”

Jefl’s talent for negotiation

combined with his client-fo-
cused attitude has allowed
his business to thrive. As
for the future, Jeff’s looking
to dive deeper into devel-
opment and investment
properties as he continues to
build his brokerage. “There
are so many different paths
you can take working in this
industry, and I look forward
to going further down the

path of development.”
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Jeff with his wife, Shanna, and their two children,
Maddie and James, in Kiawah Island, SC.
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Historically, most of Jeff’s busi-
ness has been in the downtown
markets, but his family recently
made the move to Elmhurst, and
he’s quickly building business

in the area. Out in the ‘burbs,
Jeff and his wife, Shanna, love
spending time with their daugh-
ter, Maddie (eleven), and son,
James (thirteen), and watching
their family grow and prosper.
Family time is huge for Jeff, and
he’s always looking ahead to the
next family vacation. “The trips
I've taken with my family are
truly some of the best and most

enjoyable moments in my life.”

Jeff also loves skiing, snowboard-
ing, and golfing, and he is a big
supporter of Big Brothers Big

Sisters of America.

With sixteen years in the business
and a career volume of more than
$550M, Jeff has a wealth of expe-
rience and no shortage of advice
for up-and-coming producers. His
three best pieces of advice: find a
mentor and follow their advice,
know the business inside and out,
and don’t fake it. Because, for Jeff,
hard work and building genuine

relationships are non-negotiable.

FURNITUR

TEX

TII E©
| | |._ )




INTRUST

MORTGAGE

Buying or Selling a Home? A

A professional home inspection from

INSPECTION
CONCEPTS  will give you peace of mind.

PLACE YOUR PROPERTIES
IN THE SPOTLIGHT

Elevate visibility and expand your capabilities with easy,
effective digital marketing.

« Lead capture applications
» Custom property websites and flyers
= Listing sheets - with and without rates

WHY WAIT? LEARN MORE TODAY! inspectionconceptslic.com

IL License # 450.001924

CONTACT JACK NOW FOR AN INSPECTION
P: (173) 851-9667
jack@inspectionconceptsiic.com
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LOFTUS LAW

Patrick J. Loftus
Chicago *lllinois
. 773.632.8330
patrick@loftus-law.com
wwwloftus-law.com

Mia Hable, Designer
Arudly Areanged. miahable@artfullyarrangedstaging.com « www.artfullyarrangedstaging.com
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Call (872) 903-3591 today for a consultation.
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Creating Opportunity
through Real Estate

From an early age, Ledio Samarxhiu saw the

potential opportunities real estate can create,
especially for people who might not otherwise have
equal access to them. Born in Albania, Ledio watched
. his parents as he and his family immigrated to the

. United States with no understanding of the language
| and few resources. After years of working long hours
r at modest jobs, sacrificing everything for their family,
his parents purchased a two-flat in Humboldt Park. In
” just a few years’ time, the family was able to sell the

home for an amount that would have taken years to

earn working at their day jobs.




“That experience opened my eyes to the rental properties and taking part in rehab projects with family, and I
opportunities in real estate that are avail- knew that was what I wanted to do with my life.”

able to anyone who can make that first down

payment,” says Ledio. “From then on, I grew Ledio majored in finance and real estate at DePaul University and grad-
up around the real estate industry, managing  uated cum laude before becoming a leasing agent in 2015. At the start of
his career, he primarily worked
with landlords on the North
Side of Chicago before joining a
top-producing team that helped
buyers and sellers across
Chicagoland. He eventually
transitioned to RE/MAX NEXT

as an individual agent.

“Early in my career, I was hes-
itant to invest and take risks,”
remembers Ledio. “But over
time, I learned how to run my
business properly and realized
the importance of investing in it
in ways that benefit clients. For
example, many agents shy away
from spending more money than
necessary to market listings. But
I have found that going above and
beyond always pays dividends in
the long run. This principle trans-
lates to every area of the business

and is crucial for growth.”

Though growing his business

is always a focus for Ledio, the
thing that gets him out of bed in
the morning is the joy of meet-
ing new people and listening

to their stories. “I work with
people from all walks of life and
have found that you can learn

something from everyone.”

Being there for clients at big
transitional moments in life is
one thing Ledio is most grateful
for. “People typically move at
pivotal moments in their lives,
such as when they’re having chil-
dren, moving to Chicago for new
opportunities, or receiving a big
promotion that allows them to
move into a bigger or nicer space.
Being an advocate for my clients
during these exciting times is

extremely rewarding.” coe
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Ledio and his girlfriend, Devin, adopting their dog, Woody.

On the other end of the spectrum, a lot of Ledio’s
clients come to him to solve a specific predica-
ment and frustration: their listing has expired and
they’re struggling to sell their home. Ledio has
built a reputation for turning these challenging
listings around and getting them sold thanks to his
passion, understanding, and determination to help

people in this difficult situation.

Ledio works hard to support his family and create
opportunities for them. He spends most of his time
outside of work with his family and always puts
them first. When he does have some time to him-
self, he loves to read; play with his beagle, Woody;
and practice the Wim Hof Method, a daily practice

of breathing exercises combined with cold showers

- September 2020

and ice baths. “It helps relieve stress and gets me

focused for the day ahead,” notes Ledio.

And because Ledio has closed over seventy trans-
actions in his career, the focus and hard work seem
to be paying off. Or perhaps it’s his dedication to

quality service that’s driving his success.

“Success in this industry is all about the service
you provide to your clients,” notes Ledio. “I run my
business with a focus on open communication and
real results. My clients know they can reach me at
any time and that I will work harder than anyone
else to help them achieve their goals. If you put
your clients first and always focus on providing

value, everything else falls into place.”

FLEXIBLE SOLUTIONS
TO GIVE YOUR CLIENTS THE
) o nl
( O LE&{Q e 1/ {f:' ( u“{-—s ¢

ROBINSON JRGE KAISER

DIRECT: BATTR4.1494

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &
New Construction Analysis

Appraisal Solutions Group
Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

Michae! S. leigh. | orders@appraisalsolutionsgrp.com
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20 years of residential

law expertise

%ﬁ; Seamlessly taking the baton

from contract to closing

\ Fast, efficient,
\\ 7 days a week

responsiveness

The David Frank
Law Group

David Frank

1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
www.frankesg.com | david@frankesg.com
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847-281-6605 ¢ inspections@buildingspecschicago.com « www.buildingspecschicago.com
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Katie Monge,

Owner/Professional Organizer katie.monge@neatmethOd.Com
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847-361-0079

AntonialL.MillsEsq@gmail.com
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DY partner
spotlight

By Jennifer Mitchell

edit: Mary Rafferty

DA

A
URN

WITH GURNEY

LAW GROUP

Rising to the Top

In 2015, Adam Gurney became the managing partner of what
is now the Gurney Law Group and has since grown the firm
to help clients across Chicagoland close real estate deals

to the tune of over 500 transactions a year. Aside from the
seemingly obvious—hard work and passion—there are three
reasons Adam has achieved such great success. First, he
makes a concerted effort to relate to people from all walks of
life. Second, he surrounds himself with people who behave
in the most professional manner. And finally, he is extremely

dedicated to his clients.

Adam grew up in Shaker Heights, Ohio, a diverse suburb,
which shaped him into the person he is today: someone who
can relate to just about anyone. He earned his undergradu-
ate degree from the University of Arizona and attended law
school at the UIC John Marshall Law School in Chicago.

“After college, I decided to go to law school to learn about
sports law and become an agent,” recalls Adam. “But upon
learning what that really entailed and the lifestyle of anyone
working in the professional sports industry, I decided to
change course. When I graduated law school, job opportu-
nities were few and far between. I was connected with Erik
Miles, who owned a real estate transaction firm, and took a
job with him. I ended up loving it because I was able to prac-
tice law in a collaborative, rather than combative, setting and

attend closings rather than court hearings.”

Adam was working as an associate attorney when Erik
approached him and said he was moving to Los Angeles
to become a REALTOR® and star on VHI’s real estate
show, Love & Listings. He was looking for someone

to take over his practice and thought Adam would be
the perfect candidate as he already knew the business

inside and out. Adam jumped at the opportunity.

“Being thrust into the position of managing partner of
a law firm at [age] twenty-eight with only a few years
of practical experience under my belt was very chal-
lenging,” notes Adam. “I didn’t really want to grow my
business and put my reputation on the line until I had
full confidence in my ability to handle numerous trans-
actions flawlessly, so I intentionally grew very slowly.
Fortunately, I was never motivated by money, so I
wasn’t tempted to take on more than I could handle and
risk my long-term relationships just to earn a few extra

bucks in the short-term.”

In those first few years, Adam remained hyper-focused
on working with professionals and people he could
trust. “If you want to be a professional, surround your-
self with the right people. Only work with people you

can rely on.”

Adam’s hard work paid off. His legal expertise and
business acumen allowed him to build a successful
firm, and he was rewarded with loyalty and the joy of

watching his employees thrive. oo
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“Watching my employees grow and take steps for-
ward in their careers has been incredibly satisfy-
ing,” states Adam. “It’s one thing to be successful,
but when you can make others successful too, that’s

when you know you’re really winning as a boss.”

Beyond keeping employees and clients happy,
Adam works hard to ensure Gurney Law Group’s
REALTOR® partners are also pleased with the

services they receive.

“As partners in this business, we want REALTORS®
to feel great about every transaction they refer to

us. I think sometimes there’s a fear that an attorney

Photo Credit: Mary Rafferty

can’t satisfy the needs of both the buyer and the RE-
ALTOR®, but if you know what you’re doing in this
business, both can, and should, be accomplished. Af-

ter all, we are all working towards a common goal.”

Though it’s hard to imagine how Adam has time for
charitable work, he is a big supporter of the Jennie
Goas Silverman Foundation, a charity named after
his dear friend who died of triple-negative breast

cancer at age thirty-three.

“Cancer has taken a few of the most important
people in my life,” says Adam. “So I'm doing what-

ever I can to eliminate it for future generations.”

DON’T FEAR THOSE YOU

DON’T KNOW, BUT RATHER,

EMBRACE THOSE WHO ARE

DIFFERENT. YOU NEVER

KNOW WHO CAN CHANGE

YOUR LIFE FOR THE BETTER.”

\n

Outside of the office, Adam loves spending time with his wife, Amanda,

and their two-year-old son, Charlie. The couple loves to watch Charlie
play sports and learn new things, like learning how to string words and
sentences together, and discovering new activities he enjoys. They are
also anxiously awaiting the arrival of another son; Amanda is due at the
end of September. Adam also loves to play golf (when Amanda allows)
and watch NBA basketball.

Given everything happening in the world right now, Adam offers a word of
advice: “Don’t fear those you don’t know, but rather, embrace those who are

different. You never know who can change your life for the better.”

For more information about the Gurney Law Group or to contact Adam, visit
GurneyLawGroup.com or email Adam directly at adam@gurneylawgroup.com.
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A MORTGAGE WITH Michael Bencks
GUARANTEED RATE! VP of Mortgage Lending

Bencks@rate.com

www.rate.com/michaelbencks

0: (312) 667-7664
451 N Racine Ave. Suite 201,
Chicago, IL 60642

@ Michael Bencks NMLS ID: 1202417. Guaranteed Rate NMLS ID #2611 (Nationwide Mortgage Licensing System www.nmlsconsume!
T 312-793-3000, 3940 N. Ravenswoo d Ave,, Chicago, IL 60613 #MB.0005932

Creating Memorable Client Experiences

Complete Line of PPE Products- Masks, Sanitizers, and More
Custom Apparel * Branded Merchandise ¢ Closing Gifts

www.icandeemarketing.com | 773-754-0493
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raccess.org) IL-Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Suite 1900, Chicago, lllinois, 60603,

RESIDENTIAL & COMMERCIAL REAL ESTATE
BUSINESS TRANSACTIONS
COMMERCIAL LITIGATION

HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

At Trivedi & Khan our attorneys and paralegals have years of experience
helping individuals, families, investors, developers and business owners
in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will
deftly move thenegotiation process along, and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201
Schaumburg, IL 60173 Chicago, IL 60661
(224) 353-6346 312) 6127619 D

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com
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Even in Real Estate, Kindness Counts
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Christina McNamee
attributes her success
in real estate to her
passion for being kind
and respectful. She’s
all about cooperation,
whether it’s between
brokers or buyers
and sellers. The way
she sees it, you’re
going to find a mutual
agreement for all
parties eventually—
and things are a lot
less stressful when all
parties come to the
table with kindness
and respect.

To Christina, the impact of
COVID-19 on the real estate indus-

try has only emphasized the need to

approach her work intentionally.

“I approach in-person showings in

a much more mindful manner now,”
notes Christina. “I no longer encour-
age buyers to check out a place ‘just
because we will be in the neighbor-
hood.” I do my due diligence and
encourage clients to take advantage
of videos, 3D tours, and even to drive
by properties before choosing to do

an in-person showing.”

Though Christina takes a very de-

liberate approach to her work, her

career in real estate began by chance.

In middle school, Christina moved

to the far north suburbs. Her family
built a home there, and each week-
end, they would drive to the con-
struction site and watch the progress

as the house was being built.

“I entered college not knowing what I wanted
to do with my career,” remembers Christina.
“The College of Business at Northern Illinois
University had a sales program and I decided
to enroll. When I started interviewing for
jobs, I decided to apply for a new-home sales
position with Pulte Homes. In my interview, I
was able to pull from my experience of watch-

ing my childhood home being built. I accepted

4

the position and my career in

real estate began.”

Christina worked at Pulte
Homes until 2009. The
new-construction market had
slowed, so she shifted her
focus and became a licensed
REALTOR® in the city. o0

L
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“When the real estate market

dramatically changed during the
recession,” states Christina. “I had
to reinvent myself in a new market
during a challenging time. I worked
my way through those rough years
with a better understanding of real

estate cycles and pricing. Coming out
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on the other side, I now take a much more struc-

tured approach to my business.”

One of her secrets to success: understanding the
different neighborhood distinctions and how the
mix of inventory and streetscape can change from
block-to-block. Christina also has her own method

for listing and staging homes.

“During a listing appoint-
ment, I like to try to identify
the target buyer demograph-
ic for that specific property,”
explains Christina. “Where
do they live now? Does the
potential buyer rent or own?
How much money do they
have for a down payment

or updates? Where do they
work? When might their
lease expire? Then I tailor
the marketing and staging
strategies to appeal to that
demographic. For instance,
depending on the demo-
graphic, the extra bedroom
might be staged as a work-
from-home space or a play-
room for kids.”

It’s this attention to detail
that keeps clients coming
back. Christina loves hearing
from past clients—whether
they’re looking to move again,
sending a quick text to say
hello, or sharing a photo of
their new dog or baby.
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A family vacation in Cabo.

“I hold a special place in my heart

for little, old dogs,” adds Christina. “I
have two rescue Chihuahuas and al-
though I can’t imagine doing anything
other than selling real estate profes-
sionally, when I retire, I plan to move
to Arizona, buy a ranch, and rescue a
herd of old Chihuahuas.”

For now, Christina loves traveling and
spending holidays with her husband,
Tewey, her identical twin sister,

Jodi, and her parents. And although

she doesn’t own a ranch filled with

68 - September 2020

rescued Chihuahuas yet, she is involved in the animal rescue
community. She sits on the Board of Directors of Real Estate to
the Rescue, and is an approved foster home for Perfect Pooches
Adoption Agency and ALIVE Rescue.

After working in real estate for seventeen years, Christina has a
few words of wisdom to share with those just starting out: “At-
tend every event you're invited to (even when you don’t feel like
going), always answer your phone (even when you think it might
be a spam caller), and always have a purpose for reaching out to
a past or prospective client (no one wants a check-in call—try

to add value). Finally, be authentic in your communication with
everyone you meet, listen more than talk, and always approach a

conversation with kindness and respect.”
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Painting & Decorating
“Where Vision Becomes Reality”

Kevin McVicker, Owner
GET A QUOTE . 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com
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MICHAEL

VALENTE

FOUNDER AND MANAGING
PARTNER AT RENOVATION SELLS

Will Pre-Sale Renovations Be the New Norm?

Recently, there has been a fundamental shift in the way
people buy, show, and sell homes. Fortunately for Michael
Valente, he saw it coming. Michael’s company, Renovation
Sells, is the original, pre-sale home renovation company in
Chicago. Michael believes that in the near future, renovating

to sell will be the norm, not the exception.

“We are on the precipice of a massive supply and demand
shift,” says Michael. “Roughly 46 percent of sellers are
baby boomers, and 38 percent of buyers are millennials.
That creates a large disconnect. Millennial buyers have
an ‘[-want-it-all’ attitude, and expect a move-in ready,
Instagram-worthy home. It’s up to REALTORS® and their
renovation partners to advise clients on how to best give
their house the facelift it needs to appeal to these buyers.
Additionally, 99 percent of millennials are searching for
homes online, meaning the emphasis on online photos is
paramount to getting buyers in the door. I am proud to be at
the forefront of this big change in the real estate industry,
and my goal is to help REALTORS® navigate this shift.”

Renovation Sells plans, designs, and produces affordable
cosmetic improvements that result in quicker, higher-priced
sales. An average project for them takes 21 days to execute,
costs $20,000, and sells within 28 days of being on the
market. In essence, Renovation Sells helps REALTORS®
and sellers grab the attention of buyers online and get them
in the door. Michael emphasizes, “My number one goal
with each project is to discover what updates are best for
the home, not necessarily the bottom line. I show restraint
and only recommend the updates that the REALTOR® and
I think will return the most value. I want to, and can, help
agents sell listings quickly and for the best possible price.”

Michael and his wife, Amanda, with their two young boys, CJ (4) and Brady (2).
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For Michael, becoming an entrepreneur wasn’t a

choice, it was his destiny.

“I was in my mid-20s working a traditional 9-to-5
corporate desk job and I hated it,” remembers Mi-
chael. “So, I decided to leave and work for a small
construction and development company doing

sales and project management. Soon after, I pur-

‘ I’'m an
entrepreneur
at heart...being
successful
takes guts, grit,
determination,
passion, focus,

and a great team.”
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chased my first multi-family building in Wicker Park, renovated it, moved
into the coach house, and rented out the other three units. From then on,

I was hooked on all things real estate.”

“I’'m an entrepreneur at heart,” states Michael. “Being successful takes

guts, grit, determination, passion, focus, and a great team. Relationship
building is essential, and that takes time. You have to earn your stripes

and start from the bottom.” And, he advises, “It’s important to find a

niche where you can focus and set yourself apart.”

Michael has found his niche. As his company grows, Michael is always look-
ing for new and more efficient ways of doing things, which he notes is one of
the biggest challenges of running his own company. “No one tells you what to
do or how to do it. But I was able to overcome growing pains by surrounding
myself with a great team and working with great REALTOR® partners.”

Perhaps it’s because he grew up on the East Coast, but it’s in Michael’s
nature to speak very passionately about everything, from real estate to
sandwiches, so when he speaks about his business, it’s no different. He

lives and breathes Renovation Sells. “My wife and I refer to the business

as our third child and, in some ways, it really is.”
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—— WORK DONE BY THE RENOVATION SELLS CREW —

BEFORE

AFTER &
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In two short years, the company has experienced
exponential growth, and Michael is franchising
the business to expand to communities nation-
wide. Though you might consider that to be a
daunting task, Michael stays grounded and fo-
cused by meditating daily.

With two young boys at home—CJ (4) and Brady
(2)—life is less zen and more rambunctious for
Michael and his wife, Amanda. Michael makes
sure to spend most of his free time with them, and
they love going on bike rides and spending time
playing in the backyard together. But whenever
Michael has the chance, he loves to play any and

all intramural sports.
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Michael wants REALTORS® to know: “We [at
Renovation Sells] are here to help you. As a one-
stop-shop for design, construction, and project
management, we act as your general contractor, so
you don’t need to take on that role. You shouldn’t
have to be burdened with managing painters, floor
guys, electricians, and plumbers. That takes too
much time and energy. We are your partner and
want to be part of your team of stagers, attorneys,
and home inspectors, so when you list a place, you
can offer every possible service to your clients

with the least possible effort on your part.”

For more information about Renovation Sells, visit
www.renovationsells.com or call Mike at 773-301-9125.
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GEORGE KAMBEROS

Q) Blueleaf Lending

Blueleal Lending = A subsidiary of Midwest Community Bank
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Schedule your session today

(847) 732-0507

www.sonyamartin.com
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Sonya Martin Photography @smartinphoto

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

With over 20 years specializing in real estate accounting and
tax strategies, our team of experts can guide you in achieving
maximum return and growth for your business. From
commercial and residential developers, to agents and
investors, we understand the complexities of your business.
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OUR SERVICES:
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call now:
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to July 31, 2020

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Jeffrey Lowe 80 $86,453,000 39 $51,400,000 19 $137,853,000 35 Melissa Siegal 23 $13,419,000 13 $9,471,409 36 $22,890,409
2 Matt Laricy 14 $50,433,374 n7 $57,064,624 231 $107,497,998 36 Colin Hebson 20 $15,136,439 12 $6,987,000 32 $22123,439
3 Leigh Marcus 89 $57,973,900 29 $16,011,200 18 $73,985,100 37 Daniel Glick 1 $10,248,000 16 $11,497,650 27 $21,745,650
4 Emily Sachs Wong 38 $42,294,875 21 $26,513,875 59 $68,808,750 38 Lance Kirshner 25 $11,712,700 16 $9,692,650 4 $21,405,350
5 Mario Greco 89 $50,060,100 33 $18,105,250 122 $68,165,350 39 Ryan McKane 46 $18,047,000 5 $2,675,000 51 $20,722,000
6 Karen Biazar 83 $43,158,984 14 $8,601,000 97 $51,759,984 40 Matthew Liss 27 $15,898,900 8 $4,708,000 35 $20,606,900
7 Grigory Pekarsky 44 $13,151,413 63 $31,051,550 107 $44,202,963 41 Melanie Everett 1 $4,640,400 34 $15,357,200 45 $19,997,600
8 Melanie Giglio 35 $20,801,800 48 $21,701,850 83 $42,503,650 42 Kimber Galvin 24 $14,341,950 10 $5,485,250 34 $19,827,200
9 Carrie McCormick 36 $23,231,050 19 $16,501,750 55 $39,732,800 43 Chezi Rafaeli 16 $15,731,000 6 $3,793,900 22 $19,524,900
10 William Goldberg 39 $27,472,027 19 $11,482,208 58 $38,954,235 44 Scott Curcio 22 $7,691,384 27 $11,686,400 49 $19,377,784
1 Sophia Klopas 37 $23,896,000 16 $7,913,000 53 $31,809,000 45 Ivona Kutermankiewicz 21 $15,035,450 6 $3,772,250 27 $18,807,700
12 Timothy Sheahan 31 $23,017,928 13 $8,237,378 44 $31,255,306 46 Santiago Valdez 27 $10,167,900 24 $8,597,700 51 $18,765,600
13 Sam Shaffer 15 $7,547,500 41 $23,651,649 56 $31199,149 47 Joel Holland 18 $9,141,500 19 $9,528,800 37 $18,670,300
14 Daniel Close 15 $7,582,000 34 $21157,887 49 $28,739,887 48 Kevin Hinton 21 $8,928,783 26 $9,525,900 47 $18,454,683
15 Nathan Wilks 24 $11,032,325 41 $17,645,200 65 $28,677,525 49 Jill Silverstein 1 $6,206,500 17 $11,798,000 28 $18,004,500
16 Millie Rosenbloom 1 $12,221,500 18 $15,587,500 29 $27,809,000 50 D Waveland Kendt 21 $11,013,300 9 $6,979,400 30 $17,992,700
17 Tommy Choi 24 $11,799,000 31 $15,961,850 55 $27,760,850

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the

19 Keith Brand " $4.587150 43 $21.662749 54 $26,249.899 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
Chicago proper only and may not match the agent’s exact year-to-date volume.

18 Benyamin Lalez 12 $8,089,500 37 $19,055,600 49 $27,145,100

20 Nancy Tassone 4 $9,841,000 4 $15,580,000 8 $25,421,000
21 Hayley Westhoff 20 $11121,000 17 $14,164,500 37 $25,285,500
22 Barbara O'Connor 29 $14,255,500 17 $10,884,000 46 $25,139,500
23 Brad Lippitz 20 $12,334,000 16 $12,521,000 36 $24,855,000 |] I] YU I_I H |] EA |_S N EE |] S Av I N I}?
24 Steve Genyk 13 $16,551,500 7 $8,076,500 20 $24,628,000 | Do you have deals that were denied by another lender?
Do you have clients with low credit scores?
25 Elena Theodoros 37 $20,129,900 4 $4,037,000 4 $24,166,900 MOVEMENT Do you have deals that needed to close yesterday?
26 Nicholaos Voutsinas 15 $6,822,250 33 $17,291,200 48 $24,113,450 MORTGAGE
27 Katharine Waddell 20 $10,230,500 27 $13,563,500 47 $23,794,000 Ryan Cotter | highly recommend Ryan and - After my clients received a denial
28 Jennifer Ames 21 $16,590,500 1 $7065,450 32 $23,655,950 Mﬁ?KET LE"‘D 'f“ ::;rﬁ;g;ij‘?‘:’::f;?ﬁ;’::::::& ::tr:: ﬂa::;:a;tlﬁsf ;'m?ni“; £ g ghi:; .
29 Sara McCarthy 21 $10178,500 21 $13,447,094 42 $23,625,594 _ it _‘:' ) — = Christophe DuPont, Broker L, f‘:ﬁif::";‘ﬁi’fg:;l‘:;f
30 Layching Quek 1 $243,000 38 $23,364,000 39 $23,607,000 movemeant.com/ryan.catte
31 Jennifer Mills 25 $14,829,800 15 $8,550,900 40 $23,380,700 =
32 Grace Sergio 31 $22,264,200 2 $693,650 33 $22,957,850
33 Jason O'Beirne 32 $18,780,900 8 $4154,500 40 $22,935,400
34 Julie Busby 21 $12,546,250 18 $10,345,100 39 $22,891,350 e
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to July 31, 2020

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $

51 Kelly Angelopoulos 16 $10,051,500 13 $7,446,000 29 $17,497,500 85 Deborah Hess 20 $10,213,000 8 $3,005,900 28 $13,218,900
52 Debra Dobbs 12 $12,249,000 " $5,153,000 23 $17,402,000 86 Camille Canales 13 $5,777,900 15 $7,396,513 28 $13,174,413
53 Cynthia Sodolski 13 $9,279,000 13 $7,984,900 26 $17,263,900 87 Samantha Porter 18 $11,191,250 2 $1,837,307 20 $13,028,557
54 Richard Kasper 10 $6,239,550 18 $11,005,515 28 $17,245,065 88 Joshua Lipton 8 $6,282,500 7 $6,707,500 15 $12,990,000
55 Alexandre Stoykov 7 $3,543,000 30 $13,262,000 37 $16,805,000 89 Lucas Blahnik 16 $8,962,013 10 $3,956,250 26 $12,918,263
56 Margaret Baczkowski 7 $10,913,000 4 $5,860,000 n $16,773,000 920 Elizabeth Ballis 10 $7,290,750 5 $5,545,000 15 $12,835,750
57 Gwen Farinella 4 $14,170,000 2 $2,357,400 6 $16,527,400 9N Rizwan Gilani 17 $8,049,775 7 $4,736,000 24 $12,785,775
58 Frank Montro 65 $12,962,799 22 $3,476,475 87 $16,439,274 92 Laura Meier 12 $5,928,500 16 $6,698,250 28 $12,626,750
59 Kelly Parker 15 $8,085,000 15 $8,351,000 30 $16,436,000 93 Michael Rosenblum 15 $8,323,747 5 $4,250,000 20 $12,573,747
60 Danielle Dowell 21 $10,392,000 13 $6,040,500 34 $16,432,500 94 Alexa Hara 1 $8,400,000 10 $4,035,400 1 $12,435,400
61 Darrell Scott 9 $4,336,000 23 $12,049,000 32 $16,385,000 95 Paul Mancini 10 $4,115,500 13 $8,299,000 23 $12,414,500
62 Lisa Sanders 25 $10,991,500 " $4,797,000 36 $15,788,500 96 Rubina Bokhari 6 $4,276,250 9 $8,124,400 15 $12,400,650
63 Lauren Mitrick Wood 15 $7,849,000 14 $7,920,000 29 $15,769,000 97 Steve Otwell 0 $0 27 $12,393,838 27 $12,393,838
64 Alishja Ballard 19 $9,750,501 8 $5,858,500 27 $15,609,001 98 Kathleen Malone 6 $3,408,500 12 $8,949,000 18 $12,357,500
65 Amanda McMillan 15 $7,263,000 13 $8,204,001 28 $15,467,001 99 Christopher Engelmann 2 $637,500 26 $11,659,600 28 $12,297100
66 Ryan Preuett 1 $13,955,000 1 $1,370,000 12 $15,325,000 100 James D'Astice 8 $3,538,000 20 $8,698,000 28 $12,236,000
67 Erlend Candea 18 $13,280,000 2 $1,770,000 20 $15,050,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the

69 Paul Barker 15 $9,023,600 8 $5,851700 23 $14.875.300 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
Chicago proper only and may not match the agent’s exact year-to-date volume.

68 Stephanie Cutter 17 $9,957,000 12 $5,056,000 29 $15,013,000

70 Robert Picciariello 39 $14,655,439 0 $0 39 $14,655,439
71 Nicholas Colagiovanni 13 $8,037,000 7 $6,559,000 20 $14,596,000
72 Natasha Motev 4 $9,325,000 3 $5,175,000 7 $14,500,000
73 Mark Icuss 5 $9,389,000 10 $5,008,500 15 $14,397,500 L k. f
74 Nadine Ferrata 13 $8,715,000 10 $5,659,499 23 $14,374,499 OO lng Or an
L]
75 Bruce Glazer 13 $5,616,750 12 $8,322,500 25 $13,939,250 eXp e]_‘]_enced Real Estate
76 Suzanne Gignilliat 4 $7,651,500 1 $6,250,000 5 $13,901,500 Attorney you Can turn
77 Karen Schwartz 16 $7,588,500 1 $6,251,900 27 $13,840,400 A h f, d ?
78 Reve' Kendall 28 $12,262,500 1 $1,240,000 29 $13,502,500 to lt con 1 ence.
79 Joseph Kotoch 5 $2,626,000 22 $10,824,500 27 $13,450,500 = 4 -
80 Nath Binkl 10 6,545,500 M 6,756,000 21 13,301,500 h . = > # I
athan inkdey s s s Jonathan M. Aven ™% > _. 7
i L
81 Michael McGuinness 1 $410,000 29 $12,864,800 30 $13,274,800 p Law Offices of Jonathan M Aven, LTD . f
82 P Corwin Robertson 10 $13,245,843 0 $0 10 $13,245,843 [ | 180 N. Michigan Ave. Ste. 2105 | Chicago, IL 60601
www.AvenLaw.com \ Jonathan@AvenLaw.com
83 Amy Duong 14 $5.797,300 12 $7,448,000 26 $13,245,300 REAL
CONTACT US TODAY ESTATE LEGAL
84 Dennis Huyck 16 $7,389,500 8 $5,844,033 24 $13,233,533 \

SERVICES

312-251-8777
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Experienced Real Estate Attorneys
you and your clients can trust when it's time to

_Qf/M/tz/z'/(’/e <5 the \%M} Zo ey Srcceces s/

We'remain open for business, and here to help you duringthis challenging time. We continue to
work diligently on files and communicate regularly with our clients. Our staff is experienced with
remote work, and we are fully prepared to continue to work at our normal pace and volume.

office 312.332.5020 fax 312.332.5021

jason@jmclawgroup.com
111 West Washington Street, Suite 1500 - Chicago, IL 60602 I keep yOM and

9661 W. 143rd Street, Suite 201 - Orland Park, IL 60462 .
LAW GROUP your clients safe!

jmclawgroup.com

With over 21 years of award-winning mortgage leadership
experience, Michelle Bobart's success is based on her
ability to listen well to her clients' and agents’ hopes and
dreams.

o StateFarm'

Braulio Valladares, Agent

Michelle’s custom-tailored mortgage financing solutions are
inspired by her community mindset. Over 2 500 customers
appreciate the caring and connected approach her team
provides in every transaction.

Partner with Michelle - your tenured, trusted mortgage
adviser.

1333 N Delany Rd #300 MICHELLE BOBART
Gumee, IL 60031 SVP OF MORTGAGE LENDING

Bus (847) 672-9004 Walk in, Mail in, Call in, Click in® 0:312.379.3516 C: 312.953.7365 guaranteedFETE]. | Positvely Diflerent”
Michelle@Rate.com .

www MichelleBobart.com

_ 320 W. Ohio St. Ste 1E ("
www.myagentbraulio.com Chicago, IL 60654 !
braunﬂ .Va"adarES.XEDV@StatEfarm,mm Micnese Bobart NAAS 137164 IL- 031.0002302 NMES 1D #2611 Guarangeed R, In. 3340 N Ravenvnood, Chicaga 1L 60613 866 934 7263

IR SyRhem waase rmis, COESS 0

Pt
arigage Lic

Apspheam Lo
inferest rate guaraniee. Restrictions may apply, Contact Guaranteed Rate for current rates and fior mone information
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to July 31, 2020

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Shay Hata 12 $6,658,750 12 $5,538,000 24 $12,196,750 135 Emily Smart Lemire 7 $4,140,000 6 $5,744,500 13 $9,884,500
102 Rafay Qamar 13 $4,549,400 18 $7,546,900 31 $12,096,300 136 Sherri Hoke 6 $5,115,000 6 $4,733,000 12 $9,848,000
103 Philip Skowron 1 $8,856,000 3 $3,195,000 14 $12,051,000 137 Patrick Shino 2 $918,000 24 $8,914,749 26 $9,832,749
104 Stacey Dombar 25 $11,041,750 3 $902,000 28 $11,943,750 138 Lisa Huber 9 $5,242,000 9 $4,588,750 18 $9,830,750
105 Brooke Vanderbok 19 $10,353,850 2 $1,524,900 21 $11,878,750 139 Danny Lewis 10 $4,028,950 10 $5,696,000 20 $9,724,950
106 Joanne Nemerovski 6 $6,430,000 7 $5,428,000 13 $11,858,000 140 Mark Tranter 15 $8,059,400 3 $1,657,000 18 $9,716,400
107 Owen Duffy 12 $6,080,000 14 $5,674,000 26 $11,754,000 141 Kieran Conlon 10 $5,566,250 8 $4,145,000 18 $9,711,250
108 Melanie Carlson 4 $2,352,000 13 $9,220,000 17 $11,572,000 142 Christopher Mundy 13 $7,770,500 3 $1,785,000 16 $9,555,500
109 Janelle Dennis 12 $5,208,700 9 $6,140,400 21 $11,349,100 143 John Lyons 7 $2,874,200 16 $6,677,500 23 $9,551,700
10 lan Schwartz 9 $4,916,000 9 $6,402,500 18 $11,318,500 144 Benjamin Lissner 5 $1,565,500 22 $7,969,000 27 $9,534,500
m Lindsay Everest 6 $4,748,000 5 $6,562,500 n $11,310,500 145 James Buczynski 1 $7,682,500 4 $1,847,000 15 $9,529,500
12 Sarah Ziehr 27 $11,309,600 0 $0 27 $11,309,600 146 Elizabeth Brooks 6 $9,497,432 0 $0 6 $9,497,432
13 Eric Hublar 3 $1,178,000 21 $10,044,150 24 $11,222,150 147 Ryan Huyler 12 $7,370,500 5 $2,125,000 17 $9,495,500
14 Sam Jenkins 1 $8,267,500 4 $2,851,498 15 $11,118,998 148 Akos Straub 13 $5,693,500 12 $3,796,500 25 $9,490,000
15 Michael Hall 17 $8,813,850 5 $2,292,000 22 $11,105,850 149 Dominic Irpino 12 $5,031,800 16 $4,453,000 28 $9,484,800
16 Robin Allotta 12 $5,043,500 n $6,042,200 23 $11,085,700 150 Coleen Karpf 9 $4,635,500 5 $4,794,039 14 $9,429,539
v Scott Stavish 10 $8,057,500 5 $2,857,500 15 $10,915,000

18 Connie Engel 10 $4,573.000 9 $6.320,500 19 $10.893,500 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
19 Brent Hall 16 $10.515.400 1 $376,000 17 $10.891.400 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
T ’ T Chicago proper only and may not match the agent’s exact year-to-date volume.

120 Ronda Fish 4 $4,634,500 4 $6,244,400 8 $10,878,900
121 Haley Levine 7 $2,424,900 22 $8,341,363 29 $10,766,263
122 Timothy Salm 3 $10,300,000 1 $445,000 4 $10,745,000

124 Jodi Serio 13 $10,145,500 1 $310,000 14 $10,455.500 - - o _
125 Cindy Weinreb 6 $2,727,500 16 $7,545,900 22 $10,273,400 o . Nee HOME STARTS HERE

126 Nick Rendleman 1 $4,674,500 21 $5,558,680 32 $10,233,180 ‘ (2 -' ; Mor e IT'S MORE THAN A MORTGAGE

I [ ]
123 Juliana Yeager 12 $6,386,311 6 $4,314,900 18 $10,701,211 ‘ llents WI I ED

127 Keith Tarasiewicz 8 $2,551,000 19 $7,642,900 27 $10,193,900 | ) )

128 Deanne Thomas 2 $4,875,000 2 $5,300,000 4 $10,175,000 ANEL | | Space ° Chris Kinsella

129 K L 8 $3,445,000 14 $6,676,000 22 $10,121,000 - : ) Sr. Mortgage Banker
oon a A =75 et Chris Kinsell hel Cell: 630.564.3272

130 Michelle Browne 20 $9,402,000 1 $690,000 21 $10,092,000 s |.nse acan e.p NMLS #872091
‘ them with the attention ckinsella@uhloans.com

131 Vincent Anzalone 9 $6,031,000 7 $3,924,900 16 $9,955,900 e ————— uhloans.com

132 Steven Acoba 5 $5,699,000 5 $4,250,000 10 $9,949,000

133 Gail Spreen " $7479,250 2 $2,455,000 K $9,934,250 4 Westbrook Corporate Center, 1000 N. Milwaukee Ave,

134 Survi Kobawala 0 $0 20 $9,907150 20 $9,907150 Suite 650, Westchester, IL 60154 Chicago, IL 60642 | (708) 531-9060

Copyright © and Trademark ™ 2017 United Home Loans, Inc. All Rights Reserved. An Illinois Residential Mortgage Licensee, #MB.0006479 | NMLS# 207546
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to July 31, 2020

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Scott Berg 25 $9,277,680 0 $0 25 $9,277,680 185 Lynn Weekley 16 $6,345,963 5 $2,248,000 21 $8,593,963
152 Brady Miller " $3,554,000 16 $5,690,500 27 $9,244,500 186 Nick Nastos 6 $2,029,000 20 $6,466,700 26 $8,495,700
153 Michael Maier 13 $8,016,125 4 $1,227,000 17 $9,243,125 187 Kenneth Dooley 8 $4,623,400 5 $3,861,000 13 $8,484,400
154 Michael McCallum 8 $4,345,000 8 $4,882,500 16 $9,227,500 188 Jeffrey Proctor 7 $4,624,999 3 $3,837,500 10 $8,462,499
155 Katherine Malkin 6 $8,215,000 2 $957,500 8 $9,172,500 189 Xiaojing Frost 8 $3,045,500 14 $5,391,000 22 $8,436,500
156 Ryan Smith 60 $9,165,454 0 $0 60 $9,165,454 190 Randi Pellar 0 $0 1 $8,400,000 1 $8,400,000
157 Joanna Olszynska " $6,139,000 7 $2,946,676 18 $9,085,676 191 John Huebner 7 $3,728,500 8 $4,652,000 15 $8,380,500
158 Caryl Dillon 2 $2,730,600 5 $6,334,100 7 $9,064,700 192 Qiankun Chen 12 $3,701,000 15 $4,646,500 27 $8,347,500
159 Landon Harper 1 $7,080,595 2 $1,980,000 13 $9,060,595 193 Rory Fiedler 0 $0 21 $8,345,900 21 $8,345,900
160 Adam Zagata 4 $1,747,500 16 $7,292,250 20 $9,039,750 194 Hasani Steele 13 $7,065,002 4 $1,276,900 17 $8,341,902
161 Pamela Rueve 8 $5,177,500 5 $3,847,500 13 $9,025,000 195 Joe Zimmerman 18 $6,919,005 4 $1,382,000 22 $8,301,005
162 Stefanie Lavelle 10 $4,709,400 10 $4,307,750 20 $9,017150 196 Wayne Beals 12 $5,416,221 8 $2,877,121 20 $8,293,342
163 Stephanie Loverde 13 $4,911,500 7 $4,057,500 20 $8,969,000 197 Edward Jelinek 10 $4,047,500 7 $4,244,900 17 $8,292,400
164 Bari Levine 1 $730,000 12 $8,193,000 13 $8,923,000 198 Ken Jungwirth 9 $3,882,950 7 $4,399,300 16 $8,282,250
165 Chloe Ifergan 6 $2,973,500 7 $5,937,500 13 $8,911,000 199 Robert Yoshimura 7 $3,326,000 10 $4,903,700 17 $8,229,700
166 Kyle Jamicich 7 $5,190,000 7 $3,718,800 14 $8,908,800 200 Natalie Renna 6 $1,979,700 19 $6,235,900 25 $8,215,600
167 Laura Topp 8 $5,522,500 6 $3,344,500 14 $8,867,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
169 Mariah Dell 10 $3.893,000 8 $4.960,999 18 $8.,853,999 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
Chicago proper only and may not match the agent’s exact year-to-date volume.

168 Susan Kanter 13 $5,803,000 6 $3,058,000 19 $8,861,000

170 Brooke Daitchman 9 $4,222,900 8 $4,630,400 17 $8,853,300
7 Nancy Hotchkiss 14 $5,668,000 7 $3,162,000 21 $8,830,000
172 Jennifer Bell 13 $5,069,000 8 $3,751,650 21 $8,820,650
173 Jennifer Liu 15 $7177,200 3 $1,640,000 18 $8,817,200 I F Yo U HAVE A B UYE R 0 R
174 Gregorio Cirone 15 $4,570,000 6 $4,236,000 21 $8,806,000

175 Gregory Desmond 6 $3,575,000 7 $5195,000 13 $8,770,000 G LG s E L L E R I N C H I CAG 0 LAN D 9
176 Lisa Kalous 6 $3,056,000 10 $5,708,600 16 $8,764,600 G urney LCIW G roup WE L/ R E R E A DY To P R OVE To

177 Radim Mandel 16 $5,613,900 6 $3138,500 22 $8,752,400 .
178 Brittani Walker 6 $1752,000 23 $6,996,213 29 $8,748,213 : Yo U WHY G U R N EY LAW
179 Kathryn Schrage 20 $7,897,500 2 $850,000 22 $8,747,500 : G
180 Jacqueline Colando 19 $7,481,900 3 $1,250,500 22 $8,732,400 _ R o U P s H 0 U L D B E Yo U R G 0
181 Marta Lazic 6 $1,517,900 19 $7192,000 25 $8,709,900 : " To R E AL EST AT E L Aw FI R M .
182 Keith Wilkey 6 $5,035,100 5 $3,654,500 " $8,689,600 |
183 Greg Whelan 1 $395,000 16 $8,247,000 17 $8,642,000
Apam GurnEY, EsQ | adam@gurneylawgroup.com | www.gurneylawgroup.com
184 Rachel Krueger 7 $6,941,400 3 $1689,500 10 $8,630,900
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to July 31, 2020

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Chris McComas 8 $3,825,900 7 $4,360,000 15 $8,185,900 235 John Berdan 6 $2,947,500 6 $4,557,000 12 $7,504,500
202 John Eargle 10 $3,944,999 12 $4,234,000 22 $8,178,999 236 Craig Isacson 8 $5,952,500 1 $1,500,000 9 $7,452,500
203 Patrick Teets 6 $4,173,000 5 $3,842,000 " $8,015,000 237 Elliot Small 1 $637,000 8 $6,754,765 9 $7,391,765
204 Julie Harron 5 $3,494,920 3 $4,495,000 8 $7,989,920 238 Marie Campbell 3 $7,350,000 0 $0 3 $7,350,000
205 Jane Shawkey-Nye 2 $6,330,000 2 $1,650,000 4 $7,980,000 239 John Vossoughi 4 $2,507,000 5 $4,840,000 9 $7,347,000
206 Patrick Natale 7 $3,653,500 7 $4,300,000 14 $7,953,500 240 Giovanni Leopaldi 10 $3,359,000 13 $3,971,500 23 $7,330,500
207 Cara Buffa 14 $7,594,897 1 $345,000 15 $7,939,897 241 Anna Huls 7 $2,987,500 9 $4,324,500 16 $7,312,000
208 Tiffeny Meyers 3 $1,190,000 17 $6,741,900 20 $7,931,900 242 Jeannette Pawula 5 $2,652,000 12 $4,657,500 17 $7,309,500
209 Beth Gomez 8 $3,648,550 6 $4,263,500 14 $7,912,050 243 Kathryn Barry 5 $1,515,000 14 $5,783,100 19 $7,298,100
210 Zachary Redden 2 $995,000 15 $6,911,200 17 $7,906,200 244 Colleen Berg 18 $7,280,500 0 $0 18 $7,280,500
Al Elias Masud 5 $1,872,500 13 $6,019,724 18 $7,892,224 245 Lawrence Dunning 4 $2,411,000 7 $4,867,000 " $7,278,000
212 Lyn Harvie 8 $4,075,000 7 $3,797,888 15 $7,872,888 246 George Ayling 18 $5,770,000 4 $1,506,500 22 $7,276,500
213 David Nimick 7 $3,404,400 8 $4,468,000 15 $7,872,400 247 James Demarco 8 $3,790,500 7 $3,453,500 15 $7,244,000
214 Peter Moore 7 $3,432,500 9 $4,379,000 16 $7,811,500 248 Elizabeth Palomar 18 $6,633,800 2 $610,000 20 $7,243,800
215 Nick Libert 8 $2,662,140 15 $5,148,125 23 $7,810,265 249 Ashley Carter 13 $4,300,500 9 $2,938,500 22 $7,239,000
216 Pasquale Recchia 10 $4,286,500 7 $3,494,000 17 $7,780,500 250 Matthew Shrake 10 $5,503,500 4 $1,723,000 14 $7,226,500
217 Elizabeth Caya 0 $0 17 $7,780,000 17 $7,780,000

218 Weston Harding 3 $1.947700 1 $5.830,.500 14 $7778.200 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
219 Mark Keppy 10 $4.059,500 9 $3.714,000 19 $7773,500 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
’ ' o T Chicago proper only and may not match the agent’s exact year-to-date volume.

220 Christopher Gaggero 4 $2,037,500 i $5,703,000 15 $7740,500
221 James Sheehan 5 $3,040,500 7 $4,662,000 12 $7702,500
222 Jodi Slutzky 15 $5,173,025 5 $2,522,000 20 $7695,025
223 Mark Zipperer 1 $3,884,500 8 $3,790,900 19 $7,675,400 B U Y' N G A N Ew
224 Ryan Gossett 10 $3,979,500 8 $3,694,000 18 $7673,500
225 Jeremiah Fisher 5 $2,763,000 9 $4,890,500 14 $7653,500 CAMDEN LAW OFFICE, LLC H 0 M E | S l N
226 Douglas Smith 3 $1,878,000 5 $5,730,000 8 $7608,000
227 Sohail Salahuddin 16 $5,665,900 6 $1,940,500 22 $7606,400 S E A S 0 N
228 Nichole Dinino 3 $950,000 15 $6,653,400 18 $7603,400
229 Brett Novack 8 4,534,000 4 3,067,000 12 7,601,000 ; ;
re ovac ¥ s ¥ Let us help your clients as their
230 Christopher Lobrillo 39 $7,558,622 0 $0 39 $7,558,622 preferred real estate attorney.
231 Shanley Henry 2 $990,000 8 $6,565,000 10 $7,555,000
232 Amir Fouad 12 $5,952,146 2 $1,595,000 14 $7,547146 .
Kevin Camden
233 Brittany Bussell 7 $4181750 5 $3,355,001 12 $7,536,751 (630) 789-5896
kevin@camdenlawoffice.com
234 Marlene Rubenstein 5 $2,805,000 10 $4,726,500 15 $7,531,500 www.camdenlawoffice.com
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THE

GUNDERSON

LAW FIRM

This fall, discover how Cutco D i : m 0 n d S

Closing Gifts can help you build
relationships through the power of

|
thoughtful gift-giving. O re n T

v Custom engraving with your logo & contact info

v Creates top of mind awareness for your business Il.h e 0 n Iy g Ifll.

v 100% tax deductible*

v Generates a lifetime of impressions and 'I'h 'I' | 'I'
only needs to be given oncel u us S

v Potential referral opportunity

2 American made since 1949 {:O re\/e r e o o

“eonsul your CFA For Chicagoland's Real Estate Buyers ¢ Sellers, we provide personalized
legal euidance and counsel from Contract to Closing and Beyond.
cuT kg%‘\ii 548 f e
l s.CDm

Daron Wooding

THE GUNDERSON LAW FIRM, LLC

Independent Area Director [' -_
312.344.3477 2155 W. Roscoe St. Chicago, IL 60618
Daron @ CutAboveGifts.com ‘

CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

CLOSING GIFTS www.gundersonfirm.com | 312-600-5000 | info@gundersonfirm.com



Melissa Siegal Congratulations to Melissa Siegal on another success!

(@ properties 303 W Ohio St, Unit 2802, Chicago, IL 60654

Melissa with another successful listing that went under
m"ssf: ;:i;_s;;i;fal‘mm contract in just 8 days after llmgne staging!

Melissa's experience with Phoenix Rising Home Staging:

“Phoenix Rising is the absolute best. They are extremely efficient and on top of their game. | reach out to them for a quote and have
it back within hours. Maria their designer is top of the ling, coming up with ideas that really make the property pop. Their furmiture
15 high end and if they don't have something 1'm looking for they find it [ have sold severalpropertics in a malter or days once
staged with Phoenix Rising. Paul and his team are like no other staging company.”

My,
$2¢ PHOENIX RISING
t‘a HOME STAGING - INTERIOR DESIGN - FURNITURE SALES
__Z)ﬁ.‘i‘ylﬁ MM&“
WWW.CHICAGOSTAGING.COM 105 E. Oakton St, Des Plaines, IL 60018 773-433-3888

Phoenix Rising Home Staging helps our clients sell their homes faster and for more money!
Call today to schedule your staging consultation




