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WE ARE OPEN!
We are following COVID 19 guidelines to help

stop the spread but still serve our clients.
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Tyrone Keyes  •   601-927-4556  •   rbc2tyronek@gmail.com

• Top Quality Gutter Installation, Repair & Cleaning Services

• Competitive Prices from Copper Gutters to Leaf Guards

• Free Estimates & Professional Consultation

• 2 Year Warranty on Installations

Dun-Rite Gutters, Inc.
Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

Mark Dungan, Owner
601-605-0000
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Fall brings us a symphony of delights: colorful crunchy leaves, 
perfectly crisp air, pumpkin-spice everything. But the same 
plunging temps that inspire cozy evenings around the fire pit are 
ones that push us indoors and close to one another… which has 
taken on a whole new meaning this year, in particular. Add in the 
many businesses, workplaces, and schools reopening, circulating 
and recirculating germs of all kinds, and how clean and disinfect-
ed we’re keeping our homes becomes critical.

As we now know, COVID-19 is transmitted by viral saliva drop-
lets in the air and on surfaces, as are other common cool-weath-
er ailments like colds, flu, and strep. Some viruses can live on 
surfaces for days at a time, depending on humidity, temperature, 
and surface material. What decontamination steps can we take to 
keep our homes and bodies healthy this season?

High-touch surfaces

• Think phones, remotes, doorknobs, faucets, light switches, 
keyboards, etc. Wipe these down with disinfectant weekly and 
more often when someone is sick or your house has guests. 

• Remove shoes at the doorway, so they don’t track in ill-
ness-causing germs.

Bathrooms

• Towels: Wash bath towels at least weekly and after every use if 
someone is sick. Change hand towels every few days and every 
time you have guests. 

• Toilets and faucets: Sanitize your toilet bowl, handle, and  
sink / tub faucets weekly. Be sure to put the lid down when 
you flush, as flushing can spread fecal matter and germs all 
over your bathroom.

Bedrooms

• Bed linens: Wash sheets at least weekly and more often when 
someone is sick. 

Kitchen

• Kitchen sink: The kitchen sink is a cesspool of germs and 
bacteria, so disinfect it every day. You can also pop your 
sponge in the microwave for two minutes to zap any lingering 
E. coli and salmonella.

• Counters: Avoid putting germ-harboring items from the outside, 
such as purses, reusable grocery bags, or mail, in your food-prepa-
ration space. Be sure to clean counters with hot water first to 
remove dried food and then sanitize the area and let air-dry.

HEALTHY HOMEHEALTHY HOME
CLEAN HOME, CLEAN HOME, 

home matters
By Shauna Osborne

26
Clean 
Home 

Healthy 
Home
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CLOSING LAW FIRM

Renfroe and Perilloux

(601) 932-1011

COMMERCIAL  

CLEANING

Dust In The  

Wind Commercial  

Cleaning Service

(601) 506-6413

FLOORING

Unique Flooring, LLC

(601) 591-7123

GUTTERS

Dun-Rite Gutters, Inc.

(601) 605-0000

HOME INSPECTION

Smith Home Inspections

(601) 310-3199

HOME WARRANTY

First American  

Home Warranty

(601) 212-4441

Home Warranty  

of America

(601) 572-7522

INSURANCE

Jeff Zachary - 

State Farm Insurance

(601) 362-4100

LAW

Herr Law Firm, PLLC

Lindsey Herr

(276) 732-8670

MORTGAGE LENDER

Citizens National Bank

(601) 484-5803

Www.yourcnb.com

Mississippi Mortgage

(601) 316-7326

Planet Home Lending

(601) 421-9667

MOVERS/RELOCATION

Armstrong Relocation,  

United Van Lines

(601) 856-8504

PEST CONTROL SERVICES

Synergy2

(601) 624-6360

PHOTOGRAPHY & 

VIDEOGRAPHY

Abe Draper Photography

(662) 719-5707

Partee Photography

(601) 566-4568

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

PRINTING/COPYING SERVICES

Pinnacle Printing & Copying

(601) 944-1470

REAL ESTATE TITLE/ATTORNEY

Luckett Land Title

(601) 622-8191

ROOFING

No Drip Roofing LLC

(601) 573-7323

ROOFING & CONSTRUCTION

Watkins Construction & Roofing

(601) 966-8233

www.watkinsconstruc

tioninc.com

ROOFING  

CONTRACTOR

Dickerson Contracting, LLC

(601) 502-4032

T&M Contractors

(601) 927-4556

TERMITE &  

PEST CONTROL

Family Termite and 

Environmental Inc.

(601) 933-1014

601-371-1051
5625B 18 West  •  Jackson, MS 39209

nodriproofingcomp@gmail.com

L I C E N S E D  &  B O N D E D   |   F R E E  E S T I M AT E S   |   F I N A N C I N G  T H R O U G H  G R E E N S K Y

I N S U R A N C E  C L A I M S   |  A L L  T Y P E S  O F  R O O F  S Y S T E M S  |   FA M I LY  O W N E D

Full Service Roofing and Renovation
Construction Company

FAMILY TERMITE &
ENVIRONMENTAL

601-933-1014
www.family-termite.com • office@family-termite.com
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Decisions! Most people don’t like to 
make them. Usually, half the people 
agree or like a decision and the other 
half disagree or dislike the decision. 
Lots of decisions are hard to make be-
cause they might hurt someone else. 
Some decisions change traditions.

2020 has been a wild ride so far! Did 
you ever think that you would have to 
make these decisions?
Go to work or work from home
Go to school or learn online
Go to church or worship online
Go out to eat or not
Wear a mask or not
Play college sports or not

I could go on and on with examples 
of decisions that we are continuously 
facing. When you add in politics and 

601-591-7123
756 Trickhambridge Rd.  |  Brandon, MS 39042

zach@uniqueflooringllc.com | www.uniqueflooringllc.com

Zach Etheridge, Owner
Kathy Burks, Decorator – 601-212-4232

Member: Rankin Co Chamber, HBA of MS

PARTEE
PHOTOGRAPHY

Portraits
Events
Weddings
Real Estate
Videography

Kayland
Partee

Owner
Photographer
Videographer

601-566-4568  |  ParteePhotography.com

@ParteeFilms
@ParteePhotography

$3$3
MILLIONMILLION

Did you know there are more victims held against their will today 
than ever before? That’s why N2 Publishing, the company behind this 
magazine, is financially committed to helping end human trafficking. 

And through their advertising partnerships, the businesses seen 
within these pages are helping us break these chains, too. Learn 

more about our cause by visiting n2gives.com.

DONATED THIS 
YEAR TO HELP 

BREAK THE 
CHAINS OF 

MODERN-DAY 
SLAVERY.

publisher’s 
note

Dees Hinton

the media, it becomes even more dif-
ficult to make the correct choice. We 
will be asked very soon to decide on 
our next president. That’s an espe-
cially important function that affects 
all of us and the future of our children 
and grandchildren. Making it even 
more difficult to decide.

We make lots of decisions every 
day…when to get up…what to eat…
whether to use paper or plastic. Our 
decisions determine the direction 
of our life. The decisions I’m called 
to make involving my faith, family, 
health, and business are the most 
important to me. Thankfully, my 
faith gives me lots of answers.

One of the biggest financial 
decisions that people make is 

the purchase of their home. They turn to 
REALTORS® to lead them to their best 
decision. It has been very fulfilling to meet, 
get to know and feature some of the top 
REALTORS® in our area. They are commit-
ted, driven and compassionate about their 
clients. The same can be said about our ad 
partners. They are the best of the best.

Central Mississippi Real Producers 
remains committed to helping the top 
REALTORS® and our ad partners come 
together, strengthen relationships, and 
produce more business.

We think that’s a good decision!

Stay safe!

God Bless,
Dees
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top producer

Listening is the Key to Her Success

Written by Susan Marquez   
Photography by Abe Draper Photography

As a child, all Jeanhee Kang wished for was her own bowl of rice. 
Growing up in South Korea in a family of rice farmers, the irony 
is that she was surrounded by rice, but only got a bowl of her own 
on special occasions, such as birthdays. 

Jeanhee’s story is a fascinating one, and she has chronicled her life 
in her memoir, Meegook: Dry Bones, published in 2012. In the first 
chapter of the book, Jeanhee says, “I knew early on nobody was 
coming to rescue me out of starvation.” Impoverished and perpetu-
ally hungry, a fire was lit in Jeanhee at a very young age when she 
realized the power of education. The gatekeeper’s home in her vil-
lage had real windows, and he had a working telephone. Her moth-
er told her he had gone to high school to get his position. Jeanhee 
realized then that education would be her ticket to a better life.

Without telling too much of her story (her book is available on Am-
azon and at Lemuria in Jackson), Jeanhee married an American 
serviceman and had two sons. She later divorced and remarried a 
man with whom she had a third son. That marriage also ended in 
divorce. Jeanhee was driven and began selling purses and jewelry 
to make a living. She hustled, keeping her eye on the prize to create 
a lifestyle she had always dreamed of for her family.

KangKang
JeanheeJeanhee

For many years, Jeanhee owned a successful retail business 
in Northpark Mall. The Underground sold merchandise 
geared toward teens and young adults. She expanded the 
business into other locations and through her hard work 
and determination, she became a millionaire. With her 
retail businesses winding down, Jeanhee wanted something 
to fall back on. “I took the real estate exam and got my 
license.” With her life settled, Jeanhee had an idea. “I want-
ed to go back to college!” She had attended junior college 
in Oklahoma, but earning a degree was important to her, 
so she packed her bags and enrolled at the University of 
Mississippi, where she did two years’ worth of work in one, 
determined to finish in only one year. “It was very difficult, 
but I did it,” says Jeanhee, proudly. She earned a degree in 
liberal arts with a minor in sociology, history, and psychol-
ogy, graduating May 10, 2014. 

Jeanhee went to work selling real estate in 2015. “I want-
ed to do it part-time, but realized real fast that I can’t do 
anything part-time!” Within six months, Jeanhee was a 
top salesperson at Berkshire Hathaway HomeServices Ann 
Prewitt Realty, a distinction she still holds. 
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“I love selling real estate,” Jeanhee says. “It’s exciting. I meet 
different people and help them through the process of buying 
a home. It’s usually the largest purchase anyone will make in 
their lifetime, so I want to be sure I help them find the right 
house, and the right lender.”

Jeanhee says she caters to all races and nationalities. “I wish 
to be transparent to all buyers and sellers. From millionaires to 
those who make $40,000 to $50,000 a year, I work equally hard 
to place people in the right home.” Right now, the challenge is 
that demand is exceeding inventory. “I wake up very early to 
check MLS listings to see what has become available.” 

The only certified international property specialist in the state, 
Jeanhee works with many immigrant families, which suits her 
well, as she knows what it’s like to be a stranger in a strange 
land. “Our culture here is different from cultures in other 

countries,” she says. “I help them navigate that. 
They often think business is done here the way 
it is done in their country, but it is not. We have 
binding contracts instead of a handshake. So many 
don’t know anything, including how to get their 
power turned on. It’s not unusual for me to drive 
them to the power company so they can pay their 
deposit and set up an account.”

The key to Jeanhee’s success is that she really 
listens to her clients. “If someone tells you they 
want a waterfront home, and you take them to 
three homes that aren’t on the water, they will 
know you are not really listening to them. Doing 
my due diligence and making sure I give the cli-
ents what they want will ensure they will give me 
referrals, which is important to my business.”
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Contact info:
info@dickersonllc.com | (601) 502-4032

website: www.dickersonllc.com
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The cornerstone of her business 
and life is her faith in God. Her 
spiritual journey is important to 
Jeanhee and affects every aspect 
of her life. She attends Pinelake 
Baptist Church. When she’s not 
working, Jeanhee enjoys playing 
golf and tennis. “It’s a stress-re-
liever for me, and I find great en-
joyment in playing those sports. 
Some people like to unwind with 
a glass of wine, but I don’t like 
wine! For me, being outdoors and 
enjoying nature is the best way to 
shake off any stress.” 

Jeanhee has formed a movie 
production company, Mississippi 
Film LLC. Her first movie will be 
based on her memoir. For some-
one who once only wanted her 
own bowl of rice, Jeanhee Kang’s 
life is filled with abundance she 
never dreamed she would have. 
“I am blessed,” she says. “And 
thankful beyond measure.”

“It’s exciting. I 

meet different 

people and help 

them through 

the process of 

buying a home. 

It’s usually the 

largest purchase 

anyone will make 

in their lifetime, 

so I want to be 

sure I help them 

find the right 

house, and the 

right lender.”
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over 16 years of retail experience, a degree in graphic design, and my skillsets 
included customer service and business management. Plus, I love meeting new 
people. Those are the skills that are needed to be a successful agent.”

Ashley knew that it would be hard to do real estate part-time, so she went 
all-in. She got her license and jumped in with both feet, interviewing different 
real estate companies to be sure she found the right fit. “I liked Keller Williams 
because it was very family-oriented. They also do a lot of training. I like struc-
ture, it’s part of my management background.”

Quitting her retail job to go to work making commissions was daunting. “It was 
a true leap of faith because I was used to a steady income. We struggled at first, 
and there was a lot of uncertainty. I thank God my husband was supportive. He’s 
such a good man – I went all in, and he encouraged me every step of the way.” 
Ashley says she had no real strategy, but she had the resources she needed and 
made every effort to become a successful agent.

A year into her time at Keller Williams, Suzie McDowell, a fellow Keller Wil-
liams agent, approached Ashley about being on her team. “She was forming a 
real estate team and I liked the idea. She really took me under her wing, and I 
feel like I learned from the best. It was like getting expedited experience. I am 
so grateful for her and that our paths crossed.”

Ashley From Retail to Real Estate, 
Ashley Boutot is Excelling 
in Her New Career

written by Susan Marquez   
Photography by Abe Draper Photography

Born and raised in Vicksburg, Ashley Boutot came 
to real estate in a roundabout way. She started 
her career in retail at an early age. “I worked at 
Bumper’s Drive-In when I was 15, and for the next 
16 years, I worked in stores selling everything from 
children’s clothes to electronics.”

Ashley met her husband, Adam Boutot, in 2008. 
“He was from Florence, so we dated long dis-
tance,” she says. In 2009, the couple got married 
and moved to Brandon, while Ashley commuted to 
Vicksburg until eventually leaving the position she 
held for seven years as the store manager at Car-
ter’s Children’s Clothes and getting a management 
position at Dick’s Sporting Goods.

Anyone who has worked retail knows the kind of 
hours it entails. Nights, weekends, and the dreaded 
Black Friday, the biggest shopping day of the year 
the day after Thanksgiving. Deciding to put retail 
aside, Ashley began looking for a new career path. 
“My husband planted the seed,” she recalls. “I had 

rising star

B O U T O T
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Ashley says she thinks of 
herself as a problem solver. 
“When it comes to REAL-
TORS®, we are like the shock 
absorbers on a car. I try to ab-
sorb all the client’s stress and 
make the transaction easier 
for them. It’s a people busi-
ness, and I like helping people. 
Clients like knowing they have 
someone in their corner. I get 
very close to my clients, and 
they appreciate that. They are 
making the biggest investment 
of their lives, and they are 
looking to me to guide them 
through it. Every situation is 
different, but I find the sweet 
little nuggets in each one that 
make it all so rewarding.”
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“It was a true leap of faith 

because I was used to a steady 

income. We struggled at first, and 

there was a lot of uncertainty.”

Finding the right work-life balance 
is still a challenge for Ashley. She 
has a 16-year-old daughter, Aims-
ley, who was just 4 when Adam 
and Ashley married. “Aimsley 
lives in Little Rock and comes to 
live with us in the summers and 
holidays. I know that it’s import-
ant to protect my family time and 
to carve out moments of time with 
them. That’s when I put down the 
phone and focus on those I love.” 
Despite the challenges, Ashley has 

loved every moment of her new 
career. “Adam and I prayed 

about it, and when I got 
my license in 2016, I kept 
saying I wish I had gotten it 
sooner. But I know that it’s 

all in God’s perfect timing.”

When she’s not working, 
Ashley enjoys nurturing her 
creative side and caring for their 
6-year-old Pomeranian named 
Piper. “I was the nerdy, artsy 
choir girl in high school, and I 
guess I never really let her go. 
I have my grandmother’s piano; 
tons of art supplies and I collect 
comic books. Adam and I share 
the same nerdy interests, so 
we made our bonus room our 
retreat from the world. It’s filled 
with gaming consoles, comic 
books and collectibles. We un-
plug there and watch movies to-
gether with Aimsley and Piper.”

Dust in the Wind
Commercial Cleaning

Real Estate Move In/Out, New Construction, Weekly, 
Bi-weekly, and Monthly

Kitchen/Bathrooms, scrub, sanitize, & disinfect
Toilets, Tubs, Showers, Sinks, Counter Tops, Cabinets, 

Appliance & Mirrors
Vacuum & Mop
Take Out Thrash

All Rooms, Clean and Dust
Blinds, Baseboards, Ceiling Fans, Windowsills

Furniture Polished
Make Beds, Clutter Removal & Organizing

Staging

Mitzi Alford (601) 506-0413

7736 Old Canton Rd, Suite C
Madison MS 39110
601-856-8225

Lindsey@herrfirm.com

Providing closings
for the

tri-county area
and beyond.



22 • September 2020 Central Mississippi Real Producers • 23@realproducers realproducersmag.com

E
T

H
R

ID
G

E

partner 
spotlight

Z
A

C
H

Making Homes Look Great Again!

written by  
Susan Marquez   
Photography by  
Abe Draper 

Photography

When Zach Ethridge left his home in Florence to attend Missis-
sippi State University, he never dreamed he’d one day be in the 
renovation business. “I majored in business at State, and while in 
college, I worked for a man who owned an oil company,” recalls 
Zach. “I did odd jobs for him, like cutting grass and fixing fences. 
When he decided he wanted a cabin built by a lake, he hired a 
carpenter, and I went to work helping build the cabin.” Zach 
learned a lot about building a structure from the ground up, and 
when he finished school, he went to work for as many different 
subs as he could in the Jackson area. “I wanted to learn all the 
trades so I could start building houses.”

Unfortunately, the timing was not good for new construction, 
but there was a good market for remodeling. Zach started his 
company, Unique Renovations, 13 years ago. “When people had 
damage to their homes from floods or fires or whatever, I came in 
to repair and renovate. It is mostly insurance work.” Zach stays 
busy with residential construction. The company does a lot of re-
modeling, updating kitchens and bathrooms for homeowners who 
want a new look, or for someone who is fixing up a home to sell. 
They also work with those who have purchased a home and want 

UNIQUE RENOVATIONS 
- UNIQUE FLOORING
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to update it or make it their 
own. “We work with REAL-
TORS® a good bit to help get 
properties ready to sell and to 
help clients see what the home 
they are buying can be.”

While residential work has 
been plentiful, Zach says he’d 
also like to get into commercial 
remodeling. “I have a commer-
cial license, and would love to 
move in that direction as well.” 
Most of Zach’s business comes 
through referrals. “Word of 
mouth is critical in a business 
like mine,” he says. “If someone 
is happy with the work we do, 
they’ll tell someone else, and 
that’s important to us.”
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Zach branched off in a new direction two and a 
half years ago when he started a new business in 
addition to Unique Renovations. “I always wanted 
a retail-type business, and it seemed logical to have 
a flooring company. I started Unique Flooring be-
cause most of the jobs I did required new flooring, 
and I would be my biggest customer!” Originally 
located in Brandon, Zach recently moved the busi-
ness to the Highland Colony Parkway in Ridgeland 
where he has a large showroom. “We sell all types 
of flooring, from wood, wood laminate, vinyl plank, 
tile and carpet, as well as countertops and back-

splashes.” Kathy Burkes, a full-time decorator with fifteen years of 
experience, helps customers with their selections at Unique Flooring.

Admitting that construction work can be very stressful, Zach under-
stands the importance of work-life balance. He likes to unwind when he 
can and enjoys traveling and riding four-wheelers. “I enjoy hanging out 
at deer camp and being out in the woods. No one can bother you there.”

He also enjoys spending time with his family. “I have a little boy, Price, 
who is about to turn two. He’s named after my grandfather, and I’m 
super proud of him. He means so much to me. I’m just waiting for him 
to get older so I can put him to work!”



26 • September 2020 Central Mississippi Real Producers • 27@realproducers realproducersmag.com

Fall brings us a symphony of delights: colorful crunchy leaves, 
perfectly crisp air, pumpkin-spice everything. But the same 
plunging temps that inspire cozy evenings around the fire pit are 
ones that push us indoors and close to one another… which has 
taken on a whole new meaning this year, in particular. Add in the 
many businesses, workplaces, and schools reopening, circulating 
and recirculating germs of all kinds, and how clean and disinfect-
ed we’re keeping our homes becomes critical.

First, we should establish that “clean” and “disinfected” are two 
distinct states – and both are important and work in tandem to 
lower the risk of spreading infection. To clean means to physical-
ly remove the dirt, impurities, and related germs from a surface 
or object using soap / detergent and water; cleaning does not 
necessarily kill germs. To disinfect means using chemicals to kill 

germs, but this process does not necessarily clean dirty surfaces. 
Cleaning is a vital first step because lingering organic matter may 
inhibit a disinfectant’s ability to kill germs. 

As we now know, COVID-19 is transmitted by viral saliva drop-
lets in the air and on surfaces, as are other common cool-weather 
ailments, like colds, flu, mononucleosis, and strep. Some viruses 
can live on surfaces for days at a time, depending on humidity, 
temperature, and surface material. What decontamination steps 
can we take to keep our homes and bodies healthy this season?

High-touch surfaces

• Think phones, remotes, doorknobs, faucets, light switches, 
keyboards, etc. Wipe these down with disinfectant weekly and 
more often when someone is sick or your house has guests. 

• Remove shoes at the doorway, so they don’t track in ill-
ness-causing germs.

Bathrooms

• Towels: Wash bath towels at least weekly and after every use if 
someone is sick. Wash kitchen towels separately from bath-
room towels. Change hand towels every few days and every 
time you have guests. Always hang / air-dry towels.

• Toilets and faucets: Sanitize your toilet bowl, handle, and  
sink / tub faucets weekly. Be sure to put the lid down when you 
flush, as flushing can spread fecal matter and germs all over 
your bathroom.

Bedrooms

• Bed linens: Wash sheets at least weekly and more often when 
someone is sick. 

• Food: Keep snacks out of the bedroom, as crumbs can breed 
mold and bacteria.

Kitchen

• Kitchen sink: The kitchen sink is a cesspool of germs and bac-
teria, so disinfect it every day. You can also pop your sponge 
in the microwave for two minutes to zap any lingering E. coli 
and salmonella.

• Counters: Avoid putting germ-harboring items from the out-
side, such as purses, reusable grocery bags, or mail, in your 
food preparation space. Be sure to clean counters with hot 
water first to remove dried food, and then sanitize the area and 
let air-dry.

HEALTHY HOMEHEALTHY HOME
CLEAN HOME, CLEAN HOME, 

home matters
By Shauna Osborne

To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

Joshua Smith
Certified Home Inspections

MHIB #0681
601-310-3199

BUYER INSPECTIONS • SELLER INSPECTIONS • MOLD TESTING

90 Day Warranty | MoldSafe | SewerGard | RecallCheck
a Full Concierge Service and More!

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!
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