
NICOLE

Realty  Executives

Top P roducer :

ROWELL
ALSO IN THIS ISSUE

RISING STAR
BRITTANY KENNEY

BROKER SPOTLIGHT
PATTON BRANTLEY

PARTNER SPOTLIGHT
CIRCUIT BREAKER ELECTRIC

S E P T E M B E R  2 0 2 0

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

B A T O N  R O U G E



2 • September 2020 Baton Rouge Real Producers • 3@realproducers realproducersmag.com

(225) 439-3151
www.itsjustprint.com

SIGNS, BANNERS, DECALS,
MAGNETS, T SHIRTS & KOOZIES

Locally Owned and Operated

Quick
Turnaround

& Free
Delivery

Quick
Turnaround

& Free
Delivery



4 • September 2020 Baton Rouge Real Producers • 5@realproducers realproducersmag.com

P
R

E
F

E
R

R
E

D
 P

A
R

T
N

E
R

S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

BUILDER/DEVELOPER

OnSite Design LLC

(225) 388-5282

onsiteDD.com

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

HOME WARRANTY

Home Warranty of America

Lydia Hodges

(985) 869-6111

www.HWAHome 

Warranty.com

Old Republic 

Home Protection

Webb Wartelle

(225) 241-2088

www.ORHP.com

HVAC SERVICES

Cajun Coolers

Branden Brignac

(225) 456-1335

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragon 

inspectionsllc.com

INSURANCE

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102

Baton Rouge, LA 70809

(225) 751-4840

www.garbarinosf.com

State Farm

Anna Jones

4811 Harding Blvd Ste A

Baton Rouge, LA 70811

(225) 356-1241

www.annamjones.com

INSURANCE AUTO - HOME 

- BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

safesourceins.com

LANDSCAPING

MBG Lawn & Landscape

(225) 424-1000

www.mbglawnservices.com

MORTGAGE COMPANY

HomeKey Mortgage

Tiffany Sicard

(225) 341-0660

www.homekeymtg.com

MORTGAGE LENDER

Eustis Mortgage

17557 Old Jefferson Hwy

Prairieville, LA 70769

(225) 266-0109

www.LendingLouisiana.com

GMFS Mortgage

Ryan Larussa

4651 Durham Place

Baton Rouge, LA 70816

(225) 324-5633

gmfslending.com/ 

ryan.larussa

NOLA Lending Group, A 

Division of Fidelity Bank

(800) 220-2497

www.NOLALending.com

MORTGAGE LENDING

Key Lending Solutions

(225) 291-7901

www.keylending 

solutions.com

PERSONAL PROTECTIVE 

EQUIPMENT

Kurt Miller, Sr

(225) 993-2323

www.safetreeppeusa.com

PHOTOGRAPHY

Aaron Cox

(318) 453-1609

aaroncoxphoto.com

PRINTING SERVICES

It’s Just Print

(225) 439-3151

TITLE COMPANY

Commerce Title

(225) 308-9544

www.commercetitle.com

Gulf Coast Title

(225) 295-8222

www.gctitle.com

Titleplus

(225) 709-3500

www.titleplusla.com

VIDEOGRAPHER

Brady Crane

(225) 252-3989

CraneRealEstateVideo.com
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Michael Webster
O W N E R / E L E C T R I C I A N

Circuit
Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Over 40 years of experience in providing Title Services and Title Insurance

27170 Highway 42, Springfield, L A 70462
4701 Bluebonnet Blvd.,  Suite A, Baton Rouge, L A 70809

225.295.8222 • www.gctitle.com

Residential and Commercial Title ServicesBill Adcock Summar Kasem

The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com

“Experience the Difference”“Experience the Difference”

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

Conventional

FHA

VA

Rural 
Development

Construction

CAFA
Grant Program

Jumbo
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WHO RECEIVES THIS MAGAZINE?

The top 300 agents in the GBRAR MLS. We pulled 
the MLS numbers (by volume) from January 2019–
December 2019 to formulate our recipients for the 
2020 delivery. The list will reset the end of this 
year and will continue to update annually. This elite 
audience is a fraction of our local real estate agents, 
but represents over 80% of the residential business. 
These 300 agents are well deserving of the recog-
nition and set a prime example of what it looks like 
to exceed in real estate. They are the ones to call if 
you are considering a career in real estate. They are 
the ones to call if you want someone with experi-
ence in buying, selling or investing in real estate. 
They are the current leaders in this industry.

HOW DO YOU DECIDE WHO IS FEATURED IN THE 

MAGAZINE EACH MONTH?

Every feature you see has first been nominated. 
Agents can nominate other agents, affiliates, bro-
kers, owners or even yourself! We value the nomi-
nations from local office managers, market leaders 
and our preferred partners. We will consider any-
one brought to our attention and attempt to connect 
with them and hear their stories. We understand 

Adam Woods
Mortgage Loan O�cer

NMLS #1779427

4561 Durham Place, Suite C | Baton Rouge, LA 70816

225-214-5153

Ryan Larussa
Mortgage Loan O�cer

NMLS #96565

Siedda Hines
Mortgage Loan O�cer

NMLS #1581575

NEW RD INCOME LIMITS

MORE BORROWERS
MAY QUALIFY FOR
100% FINANCING
New income limits for most parishes

1-4
PEOPLE IN

HOUSEHOLD

$90,300

5-8
PEOPLE IN

HOUSEHOLD

$119,200

GMFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS 
LLC at 7389 Florida Blvd. Suite 200A Baton Rouge, LA 70806. LA License 619. 

Products may not be available in all states. This advertisement is not a 
commitment to lend. All loans subject to credit approval.

story and make them “look like top agents.” We 
share the stories of our REAL PRODUCERS for 
free, thanks to our Preferred Partners and it’s an 
honor to allow others an opportunity to get to know 
them a little better! We are a relationship-building 
platform if we are anything.

WHAT IS A PREFERRED PARTNER?

Great question. Preferred Partners are businesses 
that have been recommended to us by some of our 
top producers. They are interviewed and vetted to 
see if this is a fit! If they choose to utilize this plat-
form to engage with our audience of top-producing 
agents in our area then they will have an ad in every 
issue of the magazine, attend our private, exclusive 
events and be a welcomed part of our community. 
We have private social media groups where our 
agents and partners can communicate and continue 
to strengthen their relationships and elevate their 
business. We do not work with every business that 
approaches us. Not everyone is a fit. Every name on 
every ad you see in this publication has a “stamp of 
approval” in a sense. Our goal is to create a power-
house network, not only for the best agents in the 
area but the best affiliates, as well, so we can grow 
stronger together.

WHY IS MY LENDER NOT A PREFERRED PARTNER?

If you’ve referred us to your favorite lender, or any 
other vendor on your list and you do not see them 
included, it can mean one of three things: 1.) We 
have not been able to connect yet to schedule an in-
terview, 2.) we connected and they chose not to join 
us or 3.) perhaps after the interview we recognized 
that they were not aligned with our core values to 
strengthen the real estate community in our area. 

HOW CAN I RECOMMEND A VENDOR I USE?

If you have a recommendation for a business  
that works with local real estate agents and  
adds to the value of their client’s experience,  
please let us know! Send an email to  
gina.miller@realproducersmag.com and we  
will reach out and conduct the interview! If it’s  
a fit, you will see their ad in the next issue! 

If you are interested in working with any one of our 
current Preferred Partners, I can say with certainty 
they are interested in working with you, too! We 
are happy to make that connection for you! Just let 
us know how we can help make that happen!

about this magazine
FAQs

that not everyone wants to share their story and 
not every story needs to be shared. We are here 
to Connect, Elevate and Inspire the real estate 
community and we work from a seat of positivity 
and encouragement, while also acknowledging the 
reality that this career has its challenges.

SO HOW DO WE NOMINATE?

You email gina.miller@realproducersmag.com with 
subject line Nomination and explain why you think 
this person needs to be considered. It could be an 
amazing story of overcoming extreme obstacles, 
leadership qualities, exceptional customer service, 
community involvement, or the example they set 
for the community as a whole. We will set up an 
interview to ensure it’s a good fit. If it all works out, 
then we put the wheels in motion for our writers 
to conduct an interview and our photographer to 
schedule a photo session.

SO HOW MUCH DOES IT COST THEM TO BE FEA-

TURED IN YOUR PUBLICATION?

Zero dollars. Absolutely Nothing. Yes. You read 
that right. We are not a pay-to-play model. We do 
not call agents and ask them to pay us to tell their 

We realize that Real Producers is a newer concept here in Baton Rouge and 

some of you may be wondering what it’s all about. Hopefully, by answering 

some of the following questions, you’ll better understand!
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IT’S IN THE CONNECTION

partner spotlight
By Breanna Smith

Photos by Aaron Cox

Michael Webster began the love for his career at 10 years old working after 
school and during summer breaks under the guidance of his uncle, William 
Henry. The trade stuck with him as an adult and he powered through over two 
decades of experience in the industry before he branched out on his own. With 
the help of his wife, Daffaney Jenkins, they started their own business, Circuit 
Breaker Electric. 

The two began the business after the Great Flood of 2016 ravaged parts of the 
Greater Baton Rouge community. They saw people in need of businesses with 
integrity and decided to answer the call. For Circuit Breaker Electric, business 
is all about integrity, cost-efficiency, creativity and reliability. They stuck to 
those promises and business quickly boomed.

“It was bad that it had to happen on the back of the flood but it was a prosper-
ous starting point because everybody needed work,” Jenkins said. 
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Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

Now, the two are working on their next move — 
paying it forward and teaching the trade for the 
betterment of the Greater Baton Rouge Community. 

Building an Outlet
Jenkins and Webster, in collaboration with NAMI 
Louisiana and Janice Bonner-Davis, founded Re-
flection of the Green Leaf. As a forensic psychiatric 
nurse for the state of Louisiana, Jenkins recognized 
a need. The organization advocates on behalf of 
those who are mentally ill by decreasing barriers 
through art, evidence-based psychotherapy.

“We just found that those that live with mental ill-
nesses need some form of an outlet to express their 
feelings, especially those impacted by mood disor-
ders, schizophrenia or intellectual disabilities,” she 
said. “We provide an avenue for them to sell their 
work and develop a trade. It’s an art entrepreneur-
ship to help them develop a trade for them to thrive 
while managing their mental illness.”

The next step for Circuit Breaker Electric will be to 
serve as a partner to provide educational opportu-
nities for participants with Reflections of the Green 
Leaf and those transitioning from prison to help 
them develop their own trade as an electrician. 

“If you teach that trade to someone, they learn 
and are able to have something that’s creative — 
electrical work is very creative and technical and 
unique — and they can live off of that trade and 
feed their families off of that trade,” Jenkins said. 

The combination of technical skills and creativity 
required makes electric a unique trade. 

Connectivity
“My favorite part of the job is working 
with real estate agents to design and 
customize lighting for homes and 
commercial buildings,” said Webster.

From recess lighting to ceiling fans 
to ornate chandeliers, there’s a 
highly technical aspect to the work 
to ensure proper installation and 
safety, but it also takes a creative 
touch to create a unique and inviting 
lighting environment. 

“That’s when I get to use my creativ-
ity and help them with design and 
remodeling of homes for sale,” Web-
ster said. “That’s some of my favorite 
work to do — to come in, renovate 
and see an end product.” 

Webster and Jenkins 
are a duo with an 
unmatched passion for 
transforming spaces 
and lives. 

With the help of Jen-
kins’ sister, Danielle 
Jenkins, who serves as 
the internal operations 
manager of Circuit 
Breaker Electric and 
their beloved family pet, 
a Pekingese named Blue.
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In the wake of such devastation, Kenney and her 
children found solace through a connection she 
made as an agent.

KENNEY
Anchored & Accompl ished

Going For I t

Kenney, a long-time paralegal working in civil and 
criminal law, sought something with “a happier end-
ing.” Her search led her to marketing and adminis-
tration for a small brokerage in North Carolina.

“I fell in love with it and knew that’s what I needed 
to do,” she said. “I started as an administrator and 
learned all of the paperwork and everything else 
behind real estate with the help of my broker. Once 
I got the hang of it, she said for me to get my license 
and go rock it. So, that’s what I did.”

Sadly, soon after her career switch, tragedy 
struck. In March 2015, her husband Adam, an 
active duty member of the United States Marine 
Corps, passed away.

While some tried to discourage Kenney from pursu-
ing real estate, Adam had kept encouraging her.

“He would say, ‘You know what? If you want to do 
it go for it’ but before I finished school he passed 
away, so it was, for me, proving to him, but also to 
myself and my kids, that life can knock you down, 
and it may get hard, but just keep pushing through.”

In her first year of real estate, Brittany Kenney launched to the top 25 percent of agents in her area and this 

year she earned her broker’s license, becoming the Associate Broker for Anchor South Real Estate. Climbing 

the ranks in real estate takes major sacrifices, overcoming challenges and determination when you feel like 

quitting. Quitting was not an option for Kenney. The success you see now does not necessarily reflect the 

challenges she faced to get where she is, but she knows and remembers them well.  

Brittany visits the grave of her 
late husband, Adam, with her 
husband Jaymis. “I honestly 
couldn’t stand where he 
stands and don’t know what I 
did to deserve him.”

Brittany lost her husband in 
2015 and was left to raise her 
two small children and figure 
out what their life would look 
like now.

“People cross our paths right when we need them 
the most,” she said.

She met a client who had connections to just the 
right people she and her family needed to help 
them through.  

“Through this transaction, I was able to help them, 
and they helped me in ways they didn’t even realize. 

BRITTANY
rising star

By Breanna Smith

Photos by Aaron Cox
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It was then that I knew how much real estate goes 
beyond the transaction for me. It’s more about the 
personal connection with each person,” she said.

Kenney’s ongoing success is proof that hustling and 
making genuine connections pay off.

Mom Guilt

“Mom guilt” is the shoulds, the supposed-tos, and 
“the other moms are” thoughts that clank around 
in the thoughts of hard-working mothers as they 
push through the have-tos and deadlines of every 
day. The feelings are all too real for a 21st-century 
parent of any gender. And while they often sting, 
there is comfort in knowing they originate from a 
deep, parental and almost supernatural love and 
caring for one’s children. Something she inherited 
from her grandmother.

Kenney’s granny, Suzan 
McCaskill, and her have 
always had a close-knit 
bond. “When I was a 
little girl I’d go spend 
the weekend with her 
and we’d go to Walmart 
every Saturday night 
then go home and eat 
ice cream and polish our 
nails for church on Sun-
day.” McCaskill leaves 
her sticky notes of 
encouragement but Kenney says she does fuss at her 
sometimes to slow down and enjoy life a little more.

“The phone is always ringing, and I’m always being 
pulled away at family functions or dinnertime, but 
I know that they understand that this is my job and 
helping everyone is something I’m very passionate 
about,” Kenney said.

“My down to earth and sometimes a little too 
casual demeanor gives clients a more personal feel 
throughout their experience whether buying or 
selling,” she said. “I’ve had so many people tell me 
they can relate so much to me because I’m not a 
pushy person, and because I’m just me!”

Kenney remarried in April 2017. Her family, especially 
her husband Jaymis and children Mackenzie, 13, and 
Tucker, 11, are always at the forefront of her mind.

“They need recognition for putting up with all of 
the craziness,” she said with a laugh.

Brittany and her granny, 
cheerleader and biggest fan, 
Suzan McCaskill

She’s a caregiver by nature, with a heart too big to 
say no when someone is in need.

“I tend to spread myself too thin sometimes, but 
I’m working on finding the balance in it all so I can 
have the best of both worlds. I never say no. Ever. 
There are nights I’m up working well after every-
one else goes to bed just because I do not like to put 
things off. I think it’s safe to say I’m addicted to real 
estate,” she said.

She spearheads a team with the help of a buyer’s 
agent and a transaction coordinator and still hustles 
to keep up with the pace of business. She and her 
team recently had 17 under contract at one time.

“Being able to grow my team and see some of those 
goals and visions I’ve had come to life has been 
rewarding in itself,” she said.

I ’VE HAD SO 

MANY PEOPLE 

TELL ME THEY 

CAN RELATE SO 

MUCH TO ME 

BECAUSE I ’M NOT 

A PUSHY PERSON, 

AND BECAUSE I ’M 

JUST ME!
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Get the MBG Experience

Lawn Maintenance  |  Flowerbed Maintenance  |  Weed Control
Landscape Install  |  Outdoor Lighting & Irrigation

9800 Airline Hwy, Suite #243  |  Baton Rouge, LA 70816

|  mbglawnservices.com225-424-1000

Dog Days of Summer
It's The

Call us today to get your systems serviced 
and drop your energy bills!

www.safesourceins.com
aundrea@safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220

Aundrea Allen
Independent Insurance Agent

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

ARE YOU PROPERLY
COVERED FOR WHAT COULD

BE COMING IN 2020?

Relax–We'll Handle The Details

N
M

LS
# 

70
34

5

Fixed Rate and Adjustable Rate
FHA, VA, and USDA Loans

Jumbo and Conforming Loans
Conventional Financing

Renovation Loans
Special Programs for Non-Traditional Borrowers also available

BUY. REFINANCE. RENOVATE.

Equal housing lender. Information is subject to change without notice. This is not an offer or extension of credit nor a commitment to lend.

17557 Old Jefferson Hwy.
Suite 101,
Prairieville LA, 70769
(225) 725-LOAN
LENDINGLOUISIANA.COM
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Real  Estate  in  the  Fast  Lane

NICOLE
ROWELL

cover story
By Breanna Smith

Photos by Aaron Cox

Nicole Rowell keeps her pedal to the 
metal, whether she’s working on a 
real estate transaction or in the final 
stretch of a drag race — she doesn’t 
let up. Bumps in the road are her 
nitrous gas, not an excuse to slow 
down or look back.

When she finds time to slip away 
from the hustle and bustle of real 

estate, she’s behind the wheel of  
her 2013 Mustang GT. Her mind 
works best when her foot is hover-
ing over the pedal and the steering 
wheel gripped.

“When you are on the starting line 
it is just you and the track ahead of 
you. Your mind is so clear in those 
moments,” she said.

Winning is fun and trophies are great, 
but her eyes are often set on the joy 
that comes from the community that 
has become her chosen family over 
the years.

“Although it’s an extremely compet-
itive sport, the racing community is 
much like family,” she said. “It’s a 
great community, they do a lot and 
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give back a lot. It’s something I really enjoy being 
a part of.”

Rowell’s energy and focus is the driving force be-
hind her successful real estate business.

“If I could work 24 hours a day, I would,” she said 
chuckling. “It’s just me as a solo agent. Solo, really 
solo,” she said when asked whether she has an 
administrative assistant.

Speeding Through Struggle
Through her 13 years in real estate, she’s overcome 
loss and challenges that would stop many in their 
tracks, but her grace and confidence made the 
struggles seem like mere speed bumps.

In 2009, Rowell began battling an unknown illness 
and, like always, kept moving forward. She visit-
ed every specialist around and endured a battery 
of tests but to no avail. Finally in 2013, doctors 
discovered a positive autoimmune marker. That 
test qualified her for acceptance to the Mayo Clinic 
in Rochester, MN, where she was diagnosed with 
several autoimmune diseases.

“I started treatment but I still felt like something 
was wrong,” she said.

For seven years she continued to search for that 
missing component to her illness.  

“It was something I had to battle with. I was really 
sick for a period of time but it didn’t stop any of 
my production. It just motivated me and kept me 
going,” she said.

In early 2020, she got the answers she sought for 
so long and was diagnosed with Dysautonomia, a 
condition in which the autonomic nervous system 
does not function properly. The syndrome is not 
rare, but it is difficult to diagnose because not many 
people are aware of it. This is why Rowell is ded-
icated to raising awareness of the symptoms and 
how common it actually is.

“My clients kept me going,” she said of those 10 
years of searching for answers. “I didn’t want to sit 
back and focus on that so I focused on my career 
and helping others. It just drove me to continue 
forward and strive to find my diagnosis.”

Slowing Down to See the Beauty
Rowell loves the pace of a busy real estate 
career but always slows down to enjoy the 
craftsmanship of the architecture.

The artistry of architecture speaks to her, es-
pecially in homes and old churches. Rowell, a 
devout Christian, finds solace in photographing 
historical churches.

“I love the history of them, I love to photograph 
them. They’re absolutely beautiful…I feel really 
connected with old churches and I love the 
beauty of them,” she said.

Her appreciation of the art is something pro-
foundly a part of her, an awareness her parents 
and grandparents passed down to her. Both of 
her parents led successful careers in the indus-
try, her mother as an architectural draftsman 
and her father as a masonry contractor. She 
often reminisces on fond memories made with 
her grandmother, Marie Crotwell, a long-time 
area real estate agent.

“Construction and the real estate field was 
somewhat always a part of my life,” Rowell 
said. “My grandmother was a REALTOR®, and 
as a child, I spent a great deal of time with her 
while she was working. I was fortunate to ex-
perience her ability to work with clients while 
negotiating deals. As I grew older, I realized 
that her passion had become my passion and I 
decided to become a REALTOR®, too.”

At 21, she built her own home by subcontract-
ing out each portion of the construction. The 
process only strengthened her love for the 
process of making a home.

After four years as a real estate agent, she de-
cided it was time to earn her broker’s license. 
It was a goal she set to further her career and 
fulfill a dream her grandmother always had 
before she passed away.

“It was in honor of her...it was something she 
wanted so I fulfilled that dream for her,” she said. 
“I didn’t necessarily want to open my own bro-
kerage but I did want to get to that next level.”

I didn’t want to sit back and 
focus on that so I focused on my 
career and helping others. It just 
drove me to continue forward 
and strive to find my diagnosis.
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5 Locations in the Greater Baton Rouge Area
225-709-3500 • www.titleplusla.com • info@titleplusla.com

TITLEPLUS WOULD LIKE TO CONGRATULATE
This Year's Capital City's Finest on Their Fundraising E�orts for Cystic Fibrosis!

Kaylyn Ward- Journey Home Realty, LLC

Kendall Booth- Group Insurance, Inc.

Lillian Piazza- Southern Strategy Group of La  

Lisa Spillers- Pediatric Cardiology and Associates 

Mary Beth Crain- eXp Realty Team Smith  

Meghan Dunne- Keller Williams Red Stick Partners

Michelle Southern- Guaranty Media

Olivia Robb- Weiler Plastic Surgery

PJ Tavernit- Assurance Financial    

Taylor Houk- TitlePlus, LLC

Trae Duncan- 3D Sports And Promotions

Amy Porche- Thrive Academy 

Angelle Lavergne Terry- WHLC Architecture

Becky Roby Ratcli�- Legacy Title 

Blair Root- Latter & Blum- Perkins Rd.

Coulter McMahen- Taylor Porter

Daniel Ho�mann- Our Lady of the Lake Physician Group;

Our Lady of the Lake Children’s Hospital

Helen Field- Latter & Blum- Perkins Rd.

Jesse Simpson- Cintas Corporation

Joey Canella- Commercial Real Estate Agent

Kati Jo Barber- Highflyer HR

ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  

LINCOLN  •  LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  

NEW ORLEANS  •  NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

She entered the industry at 24 with 
Realty Executives of South Louisiana 
and immediately shifted into gear 
taking as many educational oppor-
tunities as she could while working 
on foreclosures, short sales and land 
transactions. She maintained the full-
time position she had held for 12 years 
with a local healthcare group for about 
a year while also pursuing real estate.

“I wouldn’t say that I was doing  
real estate part-time, though, I was 
just working 80 hours a week,” she 
said laughing.

Since day one, she has worked with 
Broker Gary Fontenot, who has 
helped her excel in her career and 
continued education.

“[Realty Executives] operates like a 
boutique firm with a culture centered 
on customer service and profession-
alism while still being supported by a 
national and international franchise. 
The combination of its local bou-
tique-style coupled with corporate 
support seems to be a good fit for me 
as well as my clients,” she said.

Her dedication to real estate and love 
of the art of the process has not gone 
unnoticed by the industry. In 2018, 
she was named one of America’s best 
real estate agents by REAL Trends, 
an honor earned by less than 1% of 
real estate agents across the nation.

This year, in the face of a global pan-
demic, her production is over 5 million 
closed and with 5 million pending.

Rowell is happy to accept any real 
estate challenge but focuses on new 
construction and flipping houses...a 
testament to her appreciation of de-
sign and architecture.

“I love taking something and turning 
it around,” she said. “I have always 
had a love of transforming things.”
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broker spotlight

BRANTLEY
SERIOUSLY FUN

By Breanna Smith

Photos by Aaron Cox

Managing real estate transactions is serious business, but for 
local broker Patton Brantley, the competition involved in every 
aspect is what he believes makes it fun. 

Patton’s Path
He followed in the footsteps of his mother, REALTOR® and 
consecutive top producing agent, Susan Brantley, but created his 
own path at the same time.  

Straight out of college and finishing up shifts at the Bocage 
Country Club, Brantley forged a path in real estate as a 23-year-
old agent. The first few years were slow, as his circle of friends 
was still renting and his name was new in the game. He spent six 
years working with Burns & Company, the same place his mother 
had spent much of her career.

On the sandy shores of Orange Beach, he struck up a conversa-
tion with Bob Shallow, one of the top-producing RE/MAX agents 
in the world.

“After that conversation, I felt a new energy,” he said. “I felt that I 
should go do this on my own and I should do it my way. So that’s 
what I did — I started Patton Brantley Realty Group.”

First Things First 
Susan Brantley was the first agent he asked to join his team. She 
was a reputable real estate agent in the Greater Baton Rouge 
area and a role model for her son. To his surprise, she politely 
declined the offer and said he would need to prove himself for a 
year before she moved over to his company. So, prove he did. 

He and one other agent made up the Pat-
ton Brantley Realty Team and he worked 
countless hours with clients and continu-
ing education opportunities and began his 
rise to the top — his way. Exactly a year 
later, his mother joined his company and 
has been there ever since.

“She likes to say I’m her boss but she’s still 
the boss, which is very true, Mother is al-
ways the boss,” he said with a chuckle.  

He helps her with the ever-changing tech 
landscape, and she helps the team navi-
gate unique situations as they arise. 

“Whenever I have a question come up she’s 
the first person I call because most likely 
she’s gone through it before,” he said. 

PATTON
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Honest Communication
and Integrity from

Start to Close

Tiffany Sicard
Branch Manager
NMLS # 449341

HomeKey Mortgage, LLC
NMLS # 1924333

112 W. Morris Ave.
Hammond, LA 70403
(985) 345-6686 office

(225) 341-0660 mobile
(225) 435-5667 fax

22 Years of Experience and
Excellent Customer Service.

Visit our website at
www.homekeymtg.com

We are the key that opens the
door to your dreams! 

The two make a unique, dynamic duo 
to complement the Patton Brantley 
Realty team. In the 12 years since 
forming the company, he has proven 
time and time again that going his 
way, was the best way. 

Competitive Compassion
Baton Rouge is affectionately called a 
big small town that shrinks with every 
new connection. As a native and Cath-
olic High School and Louisiana State 
University alum, Brantley didn’t have a 
hard time building a name for himself 
once he got the ball rolling on business. 

Whether on the soccer 
field or in a meeting 
room working out the 
most favorable contract 
for his clients, Brantley 
has his sights set on 
winning and combines 
his spirit of competi-
tiveness with compas-
sion for others.  

His membership in the Baton Rouge Ancient Ath-
lete Society perfectly encapsulates his nature. 

He competes on the soccer field, softball diamond, 
volleyball court and football green with his fellow 
Ancient Athletes. And he’s wholly dedicated to the 
society’s mission of raising funds for members that 
face serious hardships or tragedies — to care for 
brothers and sisters in need. 

Brantley’s fostering that nature in both of his sons, 
Brant, 6, and Bankston, 4, as coach of their little 
league baseball and basketball teams.

He passionately competes to get the best deal for 
clients because more often than not, they are some 

of his closest friends. And the best 
part of working with friends is being 
able to joke and share laughs. 

His favorite client story is a prank he 
and a close friend played on his wife. 
Anthony Piazza and Ann Mullins 
toured several homes with Brantley 
before they found their dream home. 

“Ann fell in love with the home and 
just had to have it,” Brantley said. 

The contract was finalized, they were 
buying the house, but Piazza wanted 
to throw in a twist to make the deal a 
Christmas surprise for Mullins.

Brantley made a call to Mullins on 
December 23. 

“I told her, I’m so sorry — we just 
couldn’t get it to work. If anything 
happens I’ll let you know, but it just 
didn’t work out.” 

Piazza’s brother went to the house 
on Christmas Eve to outfit it with 
a gigantic red bow. The next morn-
ing, Piazza and Mullins drove by the 
house, while she was under the im-
pression they would just look at it one 
more time to lament the loss. When 
they arrived she was awestruck, and 
Piazza revealed the truth. 

She had choice words for Brantley in 
that Christmas morning phone call, 
then they all shared a big laugh. 

“It was great,” Brantley said laughing. 
“We still joke about it today.”




