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PREFERRED PARTNERS

/

FOR ALL OF YOUR
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ATTORNEYS
ElGuindy, Meyer &
Koegel, APC
Judith Maranski
(916) 778-3310
emklawyers.com

BLINDS/SHADES
Made in the Shade
Blinds and More
Mandie VanBuren
(916) 300-4306
blindsofnorcal.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540
calprogroup.com

INSURANCE
NEEDS

Specializing in:

* Homeowners Insurance
* High Fire/High Brush
* Flood Insurance
* Life Insurance

e Auto Insurance

Certified Home and
Building Inspections
Jason Stockwell
(916) 223-3400
certifiedhbi.com

Twin Termite & Pest Control
Brian McComas
(916) 344-8946
twintermite.com

INSURANCE

Intrinsic Insurance Services
Aurora Mullett

(916) 585-8184
iiprotect.com

Professional Insurance
Associates, Inc.

Paul Hammack

(877) 495-9141
piainc.com

www.skyinsurancegroup.com
(916) 540-7000

“REFUSE TO BE AVERAGE”
CA Insurance Lic: 0J15368
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Sky Insurance Brokers
Erik Sjolie

(916) 540-7000
skyinsurancegroup.com

MARKETING

XSIGHT Creative Solutions
Scott Rodier

(916) 444-9100
xsightusa.com

MORTGAGE

Dan & Sherene Team -
Fairway Mortgage

Dan Mclntire

(916) 276-3324
danandshereneteam.com

Evergreen Home Loans
Danica Halverson

(916) 990-3966
evergreenhomeloans.
com/loan-officers/
danica-halverson

Fairway Independent
Mortgage

Michael Pankow &
Greg Sandler

(916) 318-5626
wefundhomeloans.com

Family First Mortgage Group
AJ Jackson

(916) 835-4100
ffhomeloans.com

Point Equity
Residential Lending
Nick Cunningham
(916) 302-2018
pointequity.com

This section has been created to give you easier access when searching for a Sacramento
area vendor to use. Take a minute to familiarize yourself with the businesses sponsoring the
publication. These local businesses are proud to partner with you and make this magazine
possible. Please support these businesses as they are the reason the publication exists.

The Mortgage Company
Lonnie Dickson

(916) 396-3185
themortgage
companyca.com

OVERHEAD DOORS
Overhead Door Company of
Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

ohdsac.com

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928
camachoscustom
painting.com

STAGING

Stephanie Brubaker Home
Staging & Consulting
Stephanie Brubaker

(916) 390-4491
stephaniebrubaker
homestaging.com

STONE COUNTER & GLASS
POLISHING

Pro Gear Industries

Todd Ognibene

(916) 778-0342
facebook.com/
pgistoneandglass

WEALTH MANAGEMENT
AWA Wealth Management
Derrick Andrews

(530) 889-1258
awallc.com

Here To Help &se

WE PAY FOR ALL APPRAISALS |

LOW RATE AND FEE STRUCTURE

15-DAY CLOSES | WE MAKE DIFFICULT FILES EASY

Owner

NMLS# 210062
BRE# 01872296

FAMILY FIRST

Morigage Group

AJ Jackson

NMLS#39096

7806 Uplands Way
Citrus Heights, CA 95610
916-835-4100 Phone
916-848-3386 Fax
ffhomeloans.com

The Genuine. The Original.

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953”

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

p—

We service all 6756 Franklin Blvd.
BRANDS

SEEEEEEEEEEEE RN

: off:
Sacramento, CA 95823 §5201'p(?.yv.d

wat time of Service/Installation Only.
AsssssssssEEEnn

www.OHDSAC.com

\
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At AWA Wealth Management, you have an opportunity waiting to be
discovered. Our full-service wealth management strategies provide you with
an extensive look at your entire financial situation to help design your dream

lifestyle and legacy. We look beyond investments to make sure you are
prepared financially in all aspects of your life. Find out how our clients benefit
from the custom strategies our team of experienced professionals design to
preserve and manage their wealth.

President/Financial Advisor
CA Insurance Lic #0757915

200 Auburn Folsom Rd, Ste 200
Auburn, CA 95603

Derrick@awallc.com
www.awallc.com

Derrick Andrews is a registered representatives with, and securities offered through LPL Financial, Member FINRA/SIPC.
Investment advice offered through Strategic Wealth Advisors Group, registered investment advisor. Strategic Wealth
Advisors Group and AWA Wealth Management, LLC are separate entities from LPL Financial.
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TWIN TERMITE

HOME INSPECTIONS & PEST CONTROL

The professional choice for top agents
in the Greater Sacramento area.

TERMITE HOME

INSPECTIONS INSPECTIONS

starting at starting at

3125 | 339

Up to 3.000 Up

EXPERIENCED AND TRUSTED ADVOCATES

FLGuiNnDY, MEYER & KOEGEL
We are a civil litigation and transactional law firm serving clients throughout California

GENERAL BUSINESS EMPLOYMENT
LITIGATION WAGE & HOUR ENVIRONMENTAL LIABILITY CONTRACTOR DEFENSE
CONTRACT DISPUTES HR COMPLIANCE ISSUES LAND USE ISSUES CONSTRUCTION DEFECTS

DEVELOPMENT DISPUTES EMPLOYMENT CONTRACTS PREMISES LIABILITY CLAIMS MECHANIC'S LIENS CLAIMS

UTILITY DEVELOPMENT LABOR BOARD CLAIMS AGENT-BROKER LIABILITY SUBROGATION CLAIMS
PRODUCTS LIABILITY EMPLOYMENT LITIGATION

REAL ESTATE CONSTRUCTION PRACTICE

The Firm is premised upon a single goal - to provide our clients
with extraordinary and personalized service through dedicated and
experienced attorneys who are not only well-versed in the law, but

also know that practicality and efficiency are important in any

transaction or litigated matter. We seek to avoid the common
pitfalls that befall clients stuck in the maze of large,
corporate-minded law firms who do not respect nor understand
their clients’ unique needs or expectations.

P= | coumoy www.emklawyers.com
KOEGELaec (916) 778_3310

6 - October 2020

This month ahead is bound to be full of critical and divisive voices.
We find ourselves in a time like I personally have never lived through
before. My heart has simply been broken lately by all the division.
There is so much anger and frustration; heightened emotions and
opinions coupled with tension, despair, confusion and restricted liv-

ing circumstances seem to have the whole wide world on edge.

As we head into another month of navigating the effects of this
pandemic amidst polarized debates and an impending election, I
want to offer us all a little encouragement in the form of a call to

action and responsibility.

Everyone receiving this magazine is an undisputed influencer with
circles and spheres of people who look up to them. And I honestly
believe that one of the things we as a society are most desperate for
right now, is true leadership. I don’t mean on a national level, though
obviously that is true too, but also on a very small, micro-level. Right
here in our neighborhoods, communities and workplaces. Whether it
be professional, social, familial, political or religious; in each and ev-
ery small circle we find ourselves, people are looking for and flocking

towards true leadership to help carry them through this season.

So this month I leave you with the challenge to lead those around
you with the best you have to offer them. Everyone is limping a little
in one way or another right now, and the voices of leaders have the
ability to speak healing and hope in powerful ways. May ours rise

above the noise this month.
Happy October friends,

Katie MacDiarmid
Sacramento Real Producers
katie.macdiarmid@realproducersmag.com
(916) 402-5662

'i facebook.com/sacramentorealproducers

@SacRealProducers

A FEW OF MY FAVORITE LEADERSHIP
QUOTES TO SPUR US ON:

“Being positive in a negative situation is
not naive, it's leadership.” - Ralph Martson

“If your actions inspire others to dream
more, learn more, do more and become
more, you are a leader.”

- John Quincy Adams

“Great leaders find ways to connect
with their people and help them fulfill
their potential.”

- Steven J Stowell

“A good leader takes a little more than his
share of the blame, a little less than his
share of the credit.” - Arnold H Glasgow

“Before you become a leader, success
is all about growing yourself. When you
become a leader, success is all about
growing others.” - Jack Welch

“Great leaders don’t blame the tools they
are given, they work to sharpen them.”
- Simon Sinek

“Management is doing things right.
Leadership is doing right things.”

- Peter F Drucker

“Leaders become great, not because of

their power, but because of their ability to
empower others.” - John Maxwell

Sacramento Real Producers - 7



Dreams

ANV

By Stephanie Brubaker
Photos by Rachel Lesiw, Indulge Beauty Studio

Derrick
ANDREWS:

AWA Wealth Management

A FIRST DREAM

Derrick Andrews knows what it’s like to
have a delayed dream—his started back in
the sixth grade in the small rural town of
San Andreas in Calaveras County. He took
one look at eighth-grade Diane and was
smitten. “She only tolerated me. I was just
a pesky little kid following her around.”
Fast forward five years to a mutual friend’s
wedding where the post-high school ver-
sions of Derrick and Diane were in atten-
dance, “There was a moment of oppor-
tunity, but I didn’t go up and talk to her.”
Frustrated with his inaction but moving
forward with life, Derrick moved up to Sac-
ramento State University, graduated with a
Bachelor of Science degree in Business Ad-
ministration, Finance and Economics, and
focused on his burgeoning career. It would
be nearly 15 years before his dream of a life
with Diane would be resurrected. It would
also be inextricably linked to his decision
to enter the world of financial planning and

wealth management.

Derrick & Diane
Andrews, and family.

DECIPHERING THE DREAM

Young Derrick never encountered a giant
sign in the road flashing You'd make an ex-
cellent wealth manager! He simply buckled
down and worked his way through college,
played football, and looked for a way to
apply his natural affinity for math and prob-
lem-solving. Banking seemed like an obvious
choice, but it didn’t pique his interest. “I
was great with numbers, but I also enjoyed
helping others.” He was searching to marry
his skill set with something more relational
when he bumped into an old college friend
who worked in the field of retirement
planning for teachers. “He invited me to his
quarterly gathering, and I decided to check
it out — despite the fact that I had to go out
and buy a suit for it.” After the meeting’s
conclusion Derrick was introduced to the
manager, followed by a short conversation
and a job offer. He attended a two-week
training period, got his insurance brokerage
license, and began assisting teachers with

their own retirement dreams.

Sacramento Real Producers - 9



Over the years, Derrick became both
a Certified Financial Planner and a
Certified Estate Planner. He gained

a wealth of experience and a clear-
er vision for the next phase of his
career. “I decided to go out on my
own. Working independently, I was
no longer beholden to any particular

insurance or investment company.”

In 1994, AWA Wealth Management
was founded under the premise that
financial matters are best conduct-
ed on a personal level. He began by
vetting the very best resources for
his clients so that he could take a big
picture view. His desire was to act as
his client’s personal CFO—to be con-
nected to each aspect of his clients’
financial goals and futures, and maxi-
mize every angle; from taxes to estate
planning to investments to solid and

trusted financial advice.

THE RECURRING DREAM

It was while he was busy developing
and refining this holistic approach

to his pursuing his clients’ financial
dreams that an old dream of his own
cropped up. “I was speaking with a
client I'd worked with for some time
when he mentioned that he’d like me
to contact his sister. She was navigat-
ing a divorce and in need of financial
counsel.” When his client provided his
sister’s name and contact information,
35-year-old Derrick was suddenly back
in the sixth grade. Not one to let the
opportunity slip by a second time, he
made the call. And Diane answered.

At 36, Derrick found himself getting
married for the first time and raising

a family. This brought about financial
changes, even for a wealth manager like
Derrick. “Something many people don’t
realize is that most normal life changes
have financial implications. Whether
it’s a job transfer, a move, starting a
business, a marriage or divorce, or a
birth or death of a family member, there
is a monetary impact, be it big or small.”
Often, it’s a life event such as these that
spur an anxious or overwhelmed indi-
vidual into Derrick’s office. “We’re also

uniquely suited to help business owners

10 - October 2020

and entrepreneurs. With our vast expertise and

network of experts, we can not only set them up

to seek and build their financial dreams, but pre-

serve them to pass on to the next generation.”

SHARING THE DREAM
Derrick’s philosophy is always The Big Picture.
“We go beyond just assets to explore our client’s
values, beliefs, needs, and dreams. True Wealth
Management includes investment consulting,
advanced planning, and relationship manage-

ment.” Approximately only 7% of financial

advisors provide true wealth manage-

ment, which includes investment
management and advanced
planning. Derrick and his AWA

team have synthesized their

For more information about
AWA Wealth Management:
Email: derrick@awallc.com
Phone: (530) 889-1258
Website: awallc.com

approach into six easily
digestible steps. These key

strategies take the clients

well beyond investments and

address financial concerns
in four major areas: wealth
enhancement, wealth preservation,
wealth transfer, and charitable giving.

: ;~ =
“Come plan your life by telling us your story,” We go beyond just assets to explore our clie
belief‘, needs, and dream;s. True Wealth Ma

includes investment consulting, advanced |

is a company motto that exemplifies Derrick’s
commitment to providing customized, individual
service to each client.
As for his earliest dream, it may have been and relationship management.
delayed, but it has certainly been fulfilled.
“Diane and I have four amazing grown children,
three grandkids, and one more on the way.
Our youngest son is leaving for Marines basic
training soon, and we’re so excited for him.” —_
With the whole family close-by, Derrick and

Diane are able to host “Cousin Camp” in their

e

The AWA Wealth Management Team ',

home up in Tahoe City for the grandkids each
summer. Here they pass on their great love for
the outdoors. Derrick’s perfect day off is fishing
in a mountain stream with a couple of buddies
or spending the day on the lake with Diane
and the family. He’s currently preparing for a
rafting trip to Glacier Park in Montana with

some friends.

He’s no longer just building and managing his

client’s dreams, but truly living his own.

Derrick Andrews is a registered representatives
with, and securities offered through LPL Financial,
Member FINRA/SIPC. Investment advice offered
through Strategic Wealth Advisors Group,
registered investment advisor. Strategic Wealth
Advisors Group and AWA Wealth Management,
LLC are separate entities from LPL Financial.
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FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

Michael Pankow
Senior Vice President
916-296-7765
NMLS 220611
1512 Eureka Road Suite 110
Roseville, CA 95661

Greg Sandler
Senior Vice President
916-727-6444
NMLS 933107
5701 Lonetree Blvd Suite 205

Rocklin, CA 95765

39.1 Billion

FAIR Funded and

@ MW P FAIRWAY e
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pripostal iyl s o wounded wirricrs = N by Mortgage Executive
Magazine 2018

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. This is not
an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to
credit and property approval. Other restrictions and limitations may apply. Equal Housing Lender. AZ License #BK-0904162. Licensed by the Department of Business
Oversight under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Business Oversight under the California
Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License. Licensed NV Mortgage Lender.
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By Stephanie Brubaker
Photos by Rachel Lesiw - Indulge Beauty Studio

MIDDLE AMERICAN ROOTS
Inside Jon Martin’s California chest beats a Midwestern heart.
“I've lived in the Roseville/Rocklin area for most of my adult life. I
absolutely love it here. But I grew up in Illinois, and that Midwest
upbringing is alive and well in me.” He speaks fondly of a childhood
full of friends and fun, much
of it centered around athletics.
His father was his little league
coach and instilled in him a
deep love for sports; both as a

player and an enthusiast. “We

over 30 years. “No one was enjoying their job more than my mom.
She loved, and still loves, helping people find the right home,” Jon
explains. Even though his mother had never suggested or pres-
sured her son to work in real estate, it was obvious to Jon that she
had the best ticket in town. “I'm so thankful I chose Lyon all those
years ago. From the leadership
on down — they provide us with
the best tools and training to be
successful agents. I feel blessed
to have been with them for my

entire career.”

didn’t have a local football team
where we lived, so my dad
chose Green Bay. We are huge
Packers fans to this day.” His
memories of trips to Lambeau
Field have grown especially
precious since his father’s pass-
ing. “I'm so thankful for those
times, and I want to give my
sons (ages 10 and 13) some of

those same experiences.”

Jon was also fortunate to

grow up in a community that
instilled an appreciation for
hard work and contribution.
At age 9, he started his first
paper route, followed by years
of mowing lawns, agricultural
jobs, and various fast-food
jobs. He credits the community
for instilling in him an early
appreciation for work and
contribution. “I haven’t been
without a job since that paper
route. I think part of the Midwest work ethic was that even kids

can benefit from earning and having responsibility.”

THE TRANSPLANT

A job transfer brought Jon’s parents out to Northern California,
and soon afterward Jon transferred to San Diego State University
where he earned a Bachelor’s Degree in Economics. “I was inter-
ested in business and marketing, but I eventually realized what I

liked most about sales was the positive interaction with people.”

Once he figured that out, it was a short path to the front doors of
Lyon Real Estate, where his mother has been a REALTOR® for

It didn’t take long for Jon to

settle into his new career and

hometown. A mutual friend in-
troduced him to his wife of 16

years, Trista — a social worker

specializing in foster care.
“She loves helping those kids
— so much so that she went
back to it after taking years
off to be home with our two
young sons.” Supporting the
foster care cause is something
the entire family participates
in. “We choose to support the
many needs of this vulnerable
population by bridging the gaps
in care. In our case, we can
directly fund care for children
that would not otherwise re-

ceive a much-needed service.”

THRIVING UNDER THE

WEST COAST SUN

One of the hallmarks of Jon’s
professional philosophy is his commitment to providing individual,
face-to-face service. “I believe that a personal relationship with my
clients helps me achieve a less-stressful, streamlined transaction.
Especially during these sensitive times, I am passionate about
helping people feel comfortable. I take pride in guiding my clients
every step of the way and paying close attention to their specific
needs.” Jon also enjoys the diversity of clients he’s partnered with
over the years. “I love the excitement of first-time home buyers,
but I think getting to handle a wide variety of transactions is my
favorite part.” From town-homes to rural properties to investment
opportunities, Jon has accumulated 26 years of local experience.

“I've worked in every facet of residential real estate, overcome



I believe that a personal relationship with my clients helps

me achieve a less-stressful, streamlined transaction.

Max, Jo
Luke & Trista
L]

many challenging situations, and am confident I can offer leadership

and assistance to any transaction.”

Now a Senior Executive Associate approaching 1,000 total sales, his
depth of expertise benefits his clients and makes him a valuable
resource to newer agents. “Most of the time they already know
the answer to their question, they just need confirmation that

they’re on the right track. I'm happy to make time for them.”

THE BEST FROM BOTH WORLDS

‘When asked which quality is the “most Midwestern” about him,
Jon has a ready answer. “It’s my work ethic. I'm happiest when I'm
being productive. Sometimes, on my days off, I find myself getting
antsy at home, and my wife will roll her eyes and send me to the of-

fice for a couple of hours. Once I get a few things accomplished I can
come back home and relax.” This perspective also informs the advice
he gives to up-and-comers. “It all comes down to hard work. Real estate

is a full-time career that requires commitment.”

Another aspect of Jon’s Midwestern experience that stands out is
the number of his classmates, coaches, bosses, and friends he is still
connected with — such as the high school football coach who flew
out to attend his wedding in Monterey. He’s still in touch with friends
he made during his senior year of high school when they discovered
a shared love for Jimmy Buffett. “We all went to Key West together,
and have had many fun Buffett-themed get-togethers over the years.”
One can’t help but agree with Jon when he describes how genuinely
supportive his Midwestern culture can be. “I was always welcome 4 _!I
— even when I transferred schools the summer before my senior 1
year.” What, for some of us, could have been an emotionally scarring -:.

experience, Jon smiles and calls incredible.

>E

- o
Rocklin is 2,000 miles away from the plains of Illinois, but Jon is ’{{,_
representing his roots well. “We love it here. I coach my sons’ little 5 j

league and we’re looking forward to playing flag football when it
opens back up. I've had the opportunity to meet and help people

Sl

from all walks of life. I've been here 26 years and I plan to be here 26
more.” Jon is bringing the best of his Midwestern Mentality not only

to his family, but also to his gym buddies, old friends, new neighbors,

and, of course, to his real estate clientele. ; o
16 - October 2020 /;% E N

— Intrinsic Insurance-
‘ .IN'?’JIAECIE'?IERSV.LE Where Integrity and Protection Meet

Intrinsic Insurance partners with Realtors in a unique way. We know the hard work and reputation it takes to
secure a homeowner and we Partner to help you execute on that homeowner every time they or a family

Intrinsic Insurance Services member thinks of buying! Through cobranded touches we keep your relationship alive for many years to come.
|_iG UL5U1 25 Though we can assist you with all home transactions in 8 states; we excel in escrow closings with properties in

hard to place risk areas and work directly with the Lender and Title to make sure your escrow closes on time.
Office: 916.585.8184

Cell: 530.903.2362
Fax: 916-745-8434
info@iiprotect.com
Www.iiprotect.com

Here are just a few of the products we excel in:
» Residential Homes < Luxury Homes  Secondary homes
» \lacation Rentals  Flip/Construction * Kitec Plumbing
» High Fire « Flood * Real Estate Commercial Protection

If you are looking for a Partner who stays on the leading edge of the market
instead of a transactional agent Intrinsic Insurance is the clear choice!
Serving: CA, WA, OR, 1D, CO, NV, UT, AZ

Here is what other Realtors have to say about us:

Intrinsic Insurance excels with my customers time and again. No matter what hurdle we

throw at them they always find an option and propel us to closing. They are one of the

only agents that partners from listing to close to ensure insurance is never an issue.
Maury O’Hearn~ Premier Real Estate

9167780332

NatueallStonelCountertop]Bolishingf&fSealing

o .| S | U w
- MOLD TESTING
¥ Renow Shine & Gloss ¥ Restors Color Depth ¥ Seal Surface - SOLARINSPECTIONS With one call’ Wn
y it ?ﬂurﬁg'rgﬂ the Wﬂ'-'g:fﬂrtar. Buyers NOTICE it. Clients APPRECIATE it! - PUULSEANSREGIONS schedule ALL of Qfour
GET TOP DOLLAR. - COMMERCIAL real estate inspection &
Go above & beyond for your client! Small Investment, MAXIMUM return! INSPECTIONS

pest control needs.

CalPro

INSPECTION GROUP
PEST CONTROL = SOLAR « SEWER = MOLD

SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650
BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008

QUICTKER SALES.
Impress your client with that dazzling home that sold in RECORD time!

TREAT YOUR BUYERS.
As o buyers agent this Iz g perfect house worming gift & THANK YOU!

Shower Ekes Wkter Spet Remevel & Coallies

¥ Remove Duposits ¥ Restore Glass Clarity ¥ Affordably priced

LETS BUILD A SUCCESSFUL RELATIONSHIP! ;
e S b o L e LU (800) 474-3540 | WWW.CALPROGROUP.COM
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One of the traits leaders have in common is the ability L ? o By Dave Danielson
L . Photos and cover photo

" by Nicole Sepulveda,

to focus their energy on whatever they set their :
sights on...then see it through to the finish line. ! y : L oo o ME|GHT Créative
. : gt sl reallve

Elizabeth Axelgard is one such leader.

As a REALTOR® with Keller Williams, Elizabeth
practices the fine art of real estate. What’s more,
she shares that with others to support them on

their journey.

EARLY FOCUS

Elizabeth’s drive to succeed was honed at an ear-
ly age. When she was just 14, she started a long,
successful career as a fashion model, working
with Wilhelmina Modeling Agency in New York.

“I did that for many years, and then I segued into work-

ing as an actor,” Elizabeth remembers.

Along the way, Elizabeth earned roles on TV shows like

Miami Vice, and also appeared in some feature films.

In time, Elizabeth got married, moved to Sacramento,
and started her family, welcoming her sons Dane and
Reeve into the world. Her husband at the time was from
Sacramento. When they moved here, there weren’t the
same types of acting or modeling opportunities, so she

looked ahead to her next career steps.

18 - October 2020



‘ ‘I really want

people to know
me as someone
genuine, who
cared, showed up,

was dependable,
and also had fun
with a wicked
sense of humor

As she remembers, “I was driving one day, and saw the
BMW dealership. I love cars, so I thought maybe I could

sell them.”

Elizabeth stopped by, introduced herself, and convinced
the sales manager to take her on. It didn’t take long be-
fore Elizabeth became one of the top salespeople at the
dealership. She kept driving forward, taking her sales
skills to the Mercedes Benz dealer. In time, she was
elevated to General Manager of Land Rover Rocklin—
ranking in the top three Land Rover dealerships for

customer service in the U.S.

That ranking was no accident. It was a matter of focus.
She was able to land a spot in the coveted Ritz Carl-

ton Customer Service training program, built her own
approach to creating unforgettable experiences, worked
with her team to carry that out consistently with cli-

ents, and carried on successfully for five years.

After working again with Mercedes Benz for a time,
Elizabeth branched into the insurance business, provid-
ing coverage for more than 80 auto dealerships across

Northern California.

FINDING HER PATH

SIGNS OF SUCCESS



OuUT WITH THE OLD

fast...
getting in a car and catching
a curvy road and spending time

consultation!

on the racetrack when I can.

VY 4

4

LIFE’S HIGHLIGHTS trips to Tahoe, visiting Tennessee, or just cruising around town,

enjoying the drive and taking in the beautiful view of, what else,

Elizabeth’s family time is what makes her heart sing. She real estate.

enjoys the time she gets to spend with her grown sons, Dane

and Reeve. She also looks forward to traveling with them and Giving back is a passion, too. Elizabeth served on the Board of Di-
hanging with friends. rectors for the local chapter of CASA (Court-Appointed Special

Advocates). As a lover of animals, Elizabeth also supports local
As Elizabeth emphasizes, “For me, success has nothing to do with  shelter work. And, when she has a closing, she contributes a por-

things...it’s about the memories I get to curate. I've been very tion of her commission to an organization in her clients’ names.

Danica Halverson

BRA-N"€-H MANAGER/SENIOR LOAN ORIGINATOR =

lucky and have wonderful children. Experiences and time spent
uninterrupted with them and actually being present are what STRAIGHT AHEAD

matter most to me. A perfect day would be being truly present

NMLS# 486218
teamhalverson@evergreenhomeloans.com
Location: El Dorado Hills

Office: (916) 990-3966

and focused on the people I am with...listening with intention.” When you meet Elizabeth, you realize her knack for quickly gain-
ing trust through her kind yet straightforward way.
In her free time, Elizabeth reflects her positive drive literally.

“I really want people to know me as someone genuine, who

“I love to drive. I'm a car junkie,” she smiles. “I love going fast... cared, showed up, was dependable, and also had fun with a Fax: (844) 369-3641
getting in a car and catching a curvy road and spending time onthe  wicked sense of humor,” she laughs. “I don’t ever want to dis- www.evergreenhomeloans.com/loan-officers/danica-halverson
racetrack when I can.” appoint someone. The drive for me has always been about a job
well done.” L
To show just how much she likes the racetrack, Elizabeth has "_“F -~
even completed the Bondurant High-Performance Driving Each day, Elizabeth lives that commitment...with a drive to truly = =
School. She’s also a big fan of the outdoors and taking road excel for those around her. - s
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STEPHANIE BRUBAKER

Home Staging & Consulting

Getting you more offers, faster.

camachoscustompainti

Serving the South Placer & Sacramento Areas

WWW.STEPHANIEBRUBAKERHOMESTAGING.COM

Email for estimate requests:
CamachosCustomPainting@Gmail.com

CSEB #983710
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-Socially Distanced Lending with Excellence!
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“Dan and Sherene are the lending dream team!
I've never worked with any lender that communi-
cates better than they do! They make buying a
home fun with their senses of humor and they
take the stress out of the process with stellar
efficiency!”

Monica H. (Realtor)

7] FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

DAN & SHERENE TEAM

Dan Mcintire Sherene Gray
Loan Officer, NMLS# 300900 Loan Officer, NMLS #302159
Cell: (916) 276-3324 Cell: (916) 798-8026

ShereneAndDan@FairwayMC.com
www.DanAndShereneTeam.com
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These are
OUR kids.

of Placer County

4,000 abused and neglected children
are in fostercare in our area.

HelpAFosterChild.com/Placer

m Sponsored by Nick Cunningham & the PointEquilty.com amily
NMLS 1D 1404205

Family owned since 1960

POG ™=

Professional Insurance Associates

Auto | Home | Life | Health | Business
INSURANCE

We pride ourselves in finding the ideal insurance
‘fit” by designing the most cost-effective protection
plans for you and your business through our access

to national and worldwide insurance markets.

e
PAUL HAMMACK | President PROFESSIONAL INSURANCE
916.297.7486 ASSOCIATES, INC.
paul_hammack@piainc.com
License # 0467457 Roseville, Ca 95661
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ATTVIS Mk 05 PO T E UMY BESTENTIAL | EMTING 2 1408200

LOCALLY OWNED AND INDEPENDENT.

“WE RISE BY == _ LONNIE N. DICKSON | BRANCH MANAGER

’ THE MORTGAGE COMPANY | NMLS 747878
LIFTING OTHERS. o SRR

— ROBERT INGERSOLL 1839 IRON POINT DR. STE. 100 | FOLSOM, CA 95630




