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@HomeLoans
Easy, Fast, Local

Combining the convenience
of online application
with the speed and service of
Lubbock National Bank.

Apply today at LubbockNational.com
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Lubbock
4006 82nd St. | Lubbock, TX 79423 | (806) 473-6400 \| |
Bank

Here for You
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SEE YOURSELF IN SEDONA

LUBBOCK®S EXCLUSIVE COMMUNITY

146TH & QUAKER | WESTTEXASLANDGUYS.COM
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FUTURE SITE OF THE
2021 PARADE OF HOMES

SETTLE DOWN IN WEST LUBBOCK
LOCATED AT 50TH & ALCOVE | STARTING IN THE $200°S | IN FRENSHIP ISD

WESTTEXASLANDGUYS.COM




Our way is the FAIR WAY

71 FAIRWAY

INDEFENDENT MORTGAGE CORPORATION

Whether your clients are buying their first home, a second home, vacation home, investment
property, or even financing their current mortgage, Fairway Independent Mortgage Corporation
is here to help! We offer mortgage choices that can help make homeownership more affordable
with the speed and service your clients deserve.

We keep the process as simple as possible by.

= Providing application options — in person, over the phone, securely online or through our mobile app
« Offering loan products that meet your clients’ financial needs and goals

« Helping your clients make informed decisions by educating them about their lcan options

= Guiding your clients through the entire loan pracess from the application to closing and beyond

« Approving loans quickly through our in-house underwriting and funding departments

Fairway is able to offer a wide range of financing options, including:
« Fixed- and adjustable-rate mortgages (ARMs)

« FHA, VA* and Conventional loans

« Loans for first-time hemebuyers

« Zero down payment options with Rural Housing Program (USDA]**

« Jumbo financing

« Refinancing options e . i

For more details or to apply for a loan, contact:

rziFArway | TVIT
.

Aaron Garrett
Loan Officer, NMLS#1594370

Cameron Lambo
Loan Partner

Office: 806.319.9700

Cell:  806.535.3756
aaron.garrett@fairwaymc.com

aarongarrett.com

6303 Indiana Avenue, Suite 101 Lubbock, TX 79413

Office: 806.319.9700

Cell:  806.535.9464

cameron. lambo@fairwaymc.com

aarongarrett.com

6303 Indiana Avenue, Suite 101 Lubbock, TX 79413 N -
f ©in =~

“VA loans subject to individual VA Entitlement amounts and eliginiity, qualifying factors such as income and cradit standards, and property limits. Fainway is not affiliated with any government agencies. These

materials are not from VA, HUD or FHA, and were not appreved by VA, HUD or FHA, or any ether government agency. Fairway is not affiliated with any government agencies. These matenals are not from WA, HUD

or FHA, and were nol approved by VA, HUD or FHA, or any othergovernment agency. **USDA Guaranteed Rural Housing loans subject to program stipulabons and applicable state income and property limits. Copyright

© 2020 Fairway Independant Morigage Corporation. NMLSW2288. 4750 . Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Distibution to genaral pubic is prohibited. This is not considered an advertisement as i_“é‘ﬁ"g;'g
defined by 12 CFR. 226.2(a)(2). All rights reserved. Equal Housing Lender. TX Location: 1800 Golden Trail, Carroliton, TX 75010.
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LISTENING AND

UNDERSTANDING,

AVAILABLE HERE

Let us help you protect what matters most.

SPEED

We provide same day turn around
on binders (Evidence of Insurance)
for Realtors and Lenders

ACCESS

We represent over /5 companies to ensure
your clients get the best rates and coverages

LOCAL
100% Locally Owned and Operated

LONGEVITY
Protecting West Texans for over 70 years
R -

Grimeslnsurance.com

806-762-0544
1651 Broadway LBK, Texas, 79401

MEET THE

LUBBOCK

REAL PRODUCERS TEAM

Kathy McCandless Pettit Joe Baker

Publisher/Area Director Photography
806-368-1526 806-318-8544
Kathy.pettit@ JoeBaker

realproducersmag.com Photography.com

Lindsey Wells

Content Coordinator

Kelly Kingston
Chief Operations
Officer, EMW Digital
www.emw.digital
575-441-8241
kelly@emw.digital

Angela Bachmann
Photography
806-787-6287
angelabachmann
photos@yahoo.com
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TABLE OF SERVICE TITLE
C O N —l— — N —l— S Let's get your deal closed so you can focus on what matters most.
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Nathan ' |
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26

Letter i Sponsor Partner

from the . Spotlight: Profile:
President My L o Whitney _ , West Texas
; Chaney Land Guys

806.794.9966 806.368.9507 806.763.8261
4101 84th Street, Suite B 4720 South Loop 289, Suite A 1408 Buddy Holly Avenue, Suite B
Lubbock, Texas 79423 Lubbock, Texas 79414 Lubbock, Texas 79401

ServiceTitleCo.com Service Title 000

If you are interested in contributing or nominating Realtors for certain stories,
please email us at kathy.pettit@realproducersmag.com, or call 806.368.1526

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the
author(s). The paid advertisements contained within the Lubbock Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore,
neither N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

ABETTER HOMEBUYING
EXPERIENCE BACKED BY
LOCAL EXPERTISE.

BOB ROWTEN

MAMLS # 3

= “iéms & IVI RROR

CALL US TODAY AT 806-579-2027

WE MAKEIT HAPPEH

A DIVISION OF CANTEX ROOFING & CONSTRUCTION

RESIDENTIAL and COMMERCIAL
Glass & Windows | Shower Enclosures | Custom Mirrors
cantexroofing.com

,.Lh:lr1|~

TO APPLY ONLINE: BOBROWTEN.COM
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PREFERRED PARTNERS

BANK

Lubbock National Bank
(806) 473-6400
lubbocknational.com

BUILDER

McGuire Builders

(806) 794-4000
www.mcguirebuildersinc.com

BUILDER/DEVELOPER
Wooded Forest LLC

Trey Strong (806) 548-2070
Robert Wood (806)773-0813

CARPET CARE
Carpet Tech

(806) 795-5142
callcarpettech.com

DECOR

Front Door Decor

Sara Kerns

(806) 773-5752
www.frontdoordecor-lbk.com

ELECTRIC SERVICE
South Plains Electric
Cooperative
Lubbock, TX
806-775-7732
WWW.Spec.coop

FOUNDATION REPAIR
WestTech Foundation Repair
Thomas Sexton

8221 Avenue D #2

Lubbock, TX 79404

(806) 500-3367
westtechfoundation.com

HEALTH

Restore Hyper
Wellness + Cryotherapy
Laura Smith

7604 Milwaukee
Lubbock, TX 79424
(806) 621-2796
restore.com

8 - October 2020

HOME INSPECTION
Joe Bellar Real Estate
Inspection Services
Joe Bellar

(806) 928-4233
www.joebellar.com

HOME WARRANTY
Choice Home Warranty
Sheri Lane

(972) 626-0735
www.chw.com

Fidelity National

Home Warranty

Kathy Davis

(806) 781-4823
www.homewarranty.com

INSURANCE AGENCY
Grimes Insurance
Ryan Reynolds

1651 Broadway
Lubbock, TX 79401
(806) 762-0544
www.grimesinsurance.
com

MORTGAGE
Benchmark Mortgage
12419 Quaker Avenue
LUBBOCK, TX 79424
(806) 300-8805
https://lubbock.
benchmark.us

Bob Rowten-City Bank
Mortgage

(806) 687-8015
bobrowten.com

Capital Farm Credit
Jason Gandy

5715 50th Street
Lubbock, TX 79414
(806) 745-3277
capitalfarmcredit.com

City First Mortgage, LLC

The Conner Team

Kate and Conner Colton

5703 114th Street Suite 200
Lubbock, TX 79424

(806) 686-0402
x(806)496-5300
www.mrandmrsmortgage.com

Fairway Mortgage

Aaron Garrett

6303 Indiana Avenue,

Suites 101-103

Lubbock, TX 79413
806-319-9700
www.fairwayindependentmc.com

Hub City Lending

Lori Spoon

13209 County Road 1800, Suite 1
LUBBOCK, TX 79424

(806) 535-7779
www.hubcitylending.com

Infinity Mortgage
3721 50th Street
Lubbock, TX 79413
(806) 775-5217
askinfinity.com

Primewest Mortgage
7806 Indiana Avenue
Lubbock, TX 79423
806-788-1090
www.primewestcorp.com

Whitney Chaney
(806) 470-4886
www.whitneychaney.com

MOVING COMPANY

Hart Moving and Storage
Courtney Henson

(806) 763-4191
hartmovingandstorage.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

PHOTOGRAPHY

Cj Duncan Photography
806-781-0123

2402 Slide Road
Lubbock, TX 79407
www.cjduncan.com

Joe Baker Photography
806-318-8544
www.joebakerphotography.
com

REAL ESTATE
TRANSACTION
COORDINATOR
Contract 2 Close
Betsey Timmons
(806) 543-6516

ROOFING

ABF Roofing & Foam
(806) 863-3149
abfcommercial.com

CanTex Roofing

Kelsey McGee

(806) 632-6488
www.cantexroofing.com

Kincaid Roofing / FMD
Holdings

Kris Kincaid

(806) 788-1460
kincaidroofing.com

Plains Roofing
Jimmy Garth
(806) 748-0702
plainsroofing.com

TERMITE & PEST CONTROL
Rusty’s Bug Stop

(806) 777-7424
www.rustysbugstop.com

ENSURE THE
FOUNDATION IS SOLID!

SW.AT. Pest Control
Heather Vaughan
(806) 441-7989

Stewart Title

David Pritchett

and Stacie Polozola

9826 Slide Road, Suite 200
Lubbock, TX 79424
806-793-1389
www.stewart.com/lubbock

TITLE & ESCROW
Lubbock Abstract
Steve Shanklin

4505 82nd Street
Lubbock, TX 79424
(806) 798-9800
Lubbockabstract.com

WeslTech

Title One NUMBER ONE IN STRUCTURAL REPAIRS
Prim Naegele

6102 82nd Street #11
Lubbock, TX 79424
(512) 653-8401

www.titleonetexas.com

The team you can trust to assist with residential
remodel and new construction projects.

TITLE COMPANY
Service Title

Audra Boedeker

4101 84th Street, Suite B
Lubbock, TX 79423
(806) 794-9966
servicetitleco.com

20 years of industry experience

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans
to protect their most valuable asset.

Call 806-470-0535 now

for Reliable Foundation Service

Western Title

4202 84th Street
Lubbock, TX 79424
(806) 795-9143
westerntitlelubbock.com

HIENEH!IllHHNEIJ[H UUITS? d ~
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OUR VETERAN PROMISE

NO MORE WILL THE VETERAN BE TAKEN ADVANTAGE OF. WE HAVE CHANGED THE WAY VA LENDING IS DONE. WE WILL ALWAYS DO RIGHT BY THE
VETERAN AND PROVIDE FIRST-CLASS SERVICE THAT ENSURES OUR VETERANS RECEIVE THE AMERICAN DREAM OF HOME OWNERSHIP THEY DESERVE.

Lubbock Real Producers - 9
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Photo by Joe Baker
Photography

top producer/cover story

By Lindsey Wells

“THE SKY IS THE LIMIT IF
YOU WORK HARD ENOUGH”

- -i {j . “I simply want to be remembered as someone who the value of hard work from an early age, Nathan has no
= '-:E;:' 2' worked hard for his clients and cared for his family =~ shortage of drive or willingness to go the extra mile to

p ‘_E.:E_' greatly.” -Nathan Jordan make sure those around him are taken care of. Licensed
‘F: right out of college in 2003, he built his business from

After sitting down for a conversation with REAL-  the ground up and is now a top producing agent with
e TOR® Nathan Jordan, three things will become Century 21 John Walton Realtors.
: abundantly clear: he is a man who loves his

I
1)
a

family, loves his community, and loves serving Before getting into real estate, Nathan attended college
his clients. As the saying goes, the key to success  at Texas Tech University, where he double-majored
is hard work and determination. Having been in Business and Ag Economics. He admits that getting

- raised on a farm by parents who instilled in him started in real estate 17 years ago was a bit of a challenge
Photo by Joe Baker

Photography

Lubbock Real Producers - 11



for him. “Coming straight out
of college into the real estate
industry means not many of
your friends are looking to
buy or sell a home,” he said.
Nevertheless, he persevered
and made a name for himself
in the local market. With a
career sales volume of $250
million, Nathan has been
named a Monthly and Annual
Top Producer multiple times.
He has also been inducted into
the Centurion Honor Society,
a special award from Century

21 that honors an agent or

MY DREAM

IS TO MAKE
MY CLIENTS’
DREAMS COME
TRUE, AND
THIS CAREER
ABSOLUTELY
GIVES ME THE
FLEXIBILITY TO
DO THAT.

team who has consistently
earned the level of Centurion
Sales Production and embod-
ies the qualities, integrity, and
best practices of the Century
21 system.

Aside from his upbringing,

Nathan’s success as a real

estate agent can no doubt be

12 - October 2020

Photo by Joe.Baker
Photography

attributed in part to the fact he is passionate about ensur-
ing that every client he comes in contact with can realize
their dream, whatever that may be. He said his favorite part
about being a REALTOR® is building relationships with his
clients—clients who also become great friends. “My dream
is to make my clients’ dreams come true, and this career ab-
solutely gives me the flexibility to do that,” he said, adding
that a career in real estate also affords him the ability to

spend more quality time with his family and friends.

Nathan’s driving
T force behind
everything
he does is his
family. He has
been married
to his beautiful
wife, Mindy,
for 16 years.
They have two
children, Jace,
15, and Kaylee,
11. When asked
to define the
word “success,”
Nathan said,
“I will be
successful
if I create a
legacy built on

hard work and
Nathan with his wife, Mindy, daughter, determination,

Kaylee, and son, Jace .
v that my children

can learn from and be proud of.” Outside of work, Nathan
enjoys playing the occasional game of golf, but most of his
time is spent with his kids, preparing for stock shows and
caring for their animals. He is also an avid supporter of
United Way and TREPAC.

Given his status and expertise, Nathan has this advice for
both seasoned and up-and-coming agents: “Real estate takes
a lot of hard work, and it is not an 8-to-5 job. Being humble
and working hard on behalf of your clients to help them reach
their goals will bring success in your business. Don’t lose
sight of that.”

Nathan Jordan

806-793-8111
Nathan@NathanJordanHomes.com
www.nathanjordanhomes.com

FOR ALL OF YOUR PEST

CONTROL NEEDS

. BUG TECH
2

I'. 5!

1\
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STAYING ON TOP OF OUR GAME, SO YOU CAN STAY ON TOP OF YOURS

TITLE

Home Buyer with Poor Credit?
A FULL LINE OF FINANCING SOLUTIONS

Up to 96.5% LTV with 3.5% down | Investor & Owner Occupied Loans | No Exorbitant Upfront Deposits | Same Day Approvals
Most Rates from 4.20% to 6.75% | Purchase, Refinance & Cash-Out | Most Commercial Properties Considered | Nationwide Programs
100% VA Loans Down to a 500 Credit Score | Self-employed bank statement program | Business loans

Approvals on Most Loans With Credit Score Down to 500 RP

Hubcitylending.com

Locally Owned by
Donald and Lori Spoon donald@hubcitylending.com

COEZE HUB CITY LENDING [

kl|‘_’|_EYPEE\ST-I:)R|\|E(§_, WORRY-FREE, Sw A T =

PEST CONTROLSAY

® Termite Inspections & Treatments
® FREE Estimates

® Home and Business

® General Pest Control

® Rodents, Roaches, Spiders, Etc.

TODD VAUGHN

SwatPestControlLbk@gmail.com

Business: (806) 441-7989 ICell: (806) 441-0302

N We Have YOU Covered!

Residential n‘nnfing . Carnrner:iar Roofing

Joe Bellar ‘ R,
Real Estate :
Inspection, LLC
SINCE 1999
INSPECTION SERVICES
- Structural - Plumbing - Irrigation - Wells
- Electrical - Mechanical - Pools - Septic
Joe's experience and building i |
knowledge will provide you ;
with impeccable confidence. h L

FREE
Roof
Inspectlnns

Kelly Cummings

Jordan Parker @
@ Brittanee Shiley

Joe and his team are always in your corner!

Joe Bellar, License, 4743 Jordan Parker, License, 22121
Kelly Cummings, License, 21901 Brittnee Shirey, License, 23197

806.786.1375

(806) 863-3626

Providing the
energy you need

And the knowledge
you deserve

nore than a customer at South Plains Flectric Cooperative you're a member. And what's more powerful

To learn more about the power of the ¢ Oaper ative difference. visi

- South Plains Electric
4

OWER. AND INFORMATION %_”' Cooperative, Inc.

Lubbock Real Producers - 15
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P rising star

RIE

DOESN’T GIVE UP

Photos by Angela Bachmann Photography

When did you start your career in
real estate?

In March 2019, I started as an ad-
ministrative assistant for PJ at the

Expand Realty Group.

What did you do before you became
a REALTOR®?

Oh, geez. Where do I start? Over the
past 21 years I have been in custom-
er service, sales, management, and
owned Hub City Fence which I had
built from the ground up and suc-
cessfully managed and operated for
almost five years. Immediately before
starting with Expand Realty, I was the
operations manager for a local wheel
repair facility in which we quadrupled
our revenue over the course of three

and a half'years.

What are you passionate about right
now in your business?

The thing I love most is helping
people realize their dreams. There’s
nothing more rewarding than helping
someone purchase a house who
thought it wasn’t possible or finding
that first home for a family.

What has been the most rewarding
part of your business?

Being able to have the freedom of
spending more time with my kids and

do the things we enjoy.

What was your biggest challenge as
a REALTOR®?

Time management. Sound familiar? I
think we all struggle with this because

we have a passion to help others and

are willing to do whatever it takes.

How does real estate fit into your
dreams and goals?

Twelve years ago I wanted to get into
real estate investing. In fact, I backed
out of a deal because of issues with
the home and decided to invest my
money into starting a new business.
It’s my plan to now get into investing
for my kids and I. Something for the
future. Real Estate affords a lot of
freedom which has also allowed me to
get back into the things I truly enjoy.

What’s your favorite part of being

a REALTOR®?

Helping people. That has always been
something that drives me. It’s not
about what I get out of it but it’s about
the joy I see others get out of it.

Define success. Tell us about

your family.

Success isn’t about money. It’s about
achieving your goals and setting new
ones. Proving to yourself you can
succeed and even surprise yourself.
T have truly been blessed with the

What is your career volume as a REALTOR®?

As of the end of August, my total volume will is
$10.1 million.

What was your total volume last year?
From September 23, 2019, to the end

of December, was $1 million.

What awards have you achieved as

THE THING | LOVE MOST IS HELPING ~ a ReALTOR®?

PEOPLE REALIZE THEIR DREAMS.

At the Expand Realty Group, I have

been recognized as the Top Performer

people who surround me. I have a
daughter, Brooklyn, who is 17 and
starting her senior year. My son,
Cameron, is 10 and starting 5th
grade. I have an older sister and two
younger brothers and we are scat-

tered throughout the country.

How many years have you been

a REALTOR®?

Well, less than a year as of writing
this. I received my license on Septem-
ber 23, 2019.

” for numerous months as well as set-

ting a company record of $2.71 million

in sales during the month of June.

Favorite books?
I do not read much. Instead, I like watching docu-
mentaries about history and crime. I am intrigued

by how people’s minds think.

Are there any charities or organizations you support?
The Make-A-Wish foundation is something I
strongly believe in. They provide services that

are essential for families experiencing difficulty
during times of illness. Also, the Lubbock Family
Guidance and Outreach center is dear to my heart.

Child abuse is an epidemic across our nation

that needs more attention than it

currently receives.

What are your hobbies and interests
outside of the business?

Anything with my kids really. Wheth-
er it is a good BBQ), fishing, car shows,
or building things. Another one of my
biggest hobbies revolves around cars.
T used to drag race often but haven’t
in several years, although I plan on
getting back into it.

How are you different?

As a REALTOR®, I am different in the
sense that I am a no-pressure type of
person. Just go with the flow and let you
lead the way but provide guidance. Laid-
back but always there when you need
something. I will do whatever I can in

my power to get someone into a home.

What do you want to be
remembered for?
Someone who is kind, friendly,
knowledgeable, loves to joke, is a bit
of a smarta##, but who is also profes-
sional and can get the job done.

o000
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Jason with his kids,
Cameron, left, and
Brooklyn, right.

Given your status
and expertise,
what is some ad-
vice you would give
the up-and-coming
Real Producer?
The single biggest thing
is just don’t give up. Success
doesn’t happen overnight. You
are a product of how hard you work.
Surround yourself with people who support you and cheer you
on. Work long hours when it’s necessary but also take breaks to
enjoy the work-life balance. Don’t be discouraged when transac-
tions fall apart if you have a bad day. You are going to be told no,
hung up on, and people will get upset with you but you cannot
let that drag you down. What you do today does not affect what
happens tomorrow, but it affects what happens months down
the road. Stay persistent and dedicated no matter what. And as
my mentor, PJ, always says, set goals that are measurable so you

have something tangible to achieve.

In closing, is there anything else you would like to
communicate using this Lubbock Real Producer Platform?
Never compare yourself to others. Instead, do what you have
set out to do and achieve those goals you have set with your

hard work and dedication.

JASON RIEBE
806-777-4524
Jason@ExpandRealty.com
www.jasonriebe.com

Jason with his kids, Cameron,
left, and Brooklyn, right.

o N

INFINITY MORTGAGE

Your trusted local resource
for home mortgage
purchases and refinances.

Speed, Service, Communication, Integrity -
that's the Infinity Difference!

806-775-5000

3721 50th Street Lubbock, TX 79413

CLOSING

V

INFINITTY American Bank of Commerce
= .:-.x-.rlp-.:.':.:.'u.'-:..‘.'.. y G N AT L NI R

Infinity Mortgage is an affillate of ABC Bank, NMLS #460789

McGUIRE BUILDERS PARTNERS WITH CLIENTS AND REALTORS
T0 CREATE SOME OF THE FINEST HOMES IN WEST TEXAS!

N take pre in
N\ YOUR homes.
MCGUIRE

BUILDERS, INC.
35 YEARS IN BUSINESS

(806)535-7678 » MCGUIREBUILDERSINC.COM

Randy McGuire
Rick McGuire
Chris McGuire

Client Appreciation Package: $55

e Includes delivery of decor

¢ Placed on door prior to the client's closing
date with a personalized Thank You note
from the Realtor

® The decor is on the door for one month

Curb Appeal Package:

e For a home on the market that needs an
extra touch of curb appeal to draw attention
from potential buyers

® $45 per month; the decor can be on the
front door for as many months as the
Realtor chooses

® Decor can be swapped out for something
different for an extra $15

"Gracing Texas
Fronteriors One
Door At A Time"

20 years of design
experience

Sara Kerns & Shay Kindle

806-773-5752
www.frontdoordecor-lbk.com

1)

It's not “land,”
it's potential.

Fixed and variable interest rates available
You finally found it, that perfect piece of land. Let
our team of experts guide you through the process
of making your dream a reality. Whether you're
buying a farm or ranch, refinancing a current
mortgage, expanding your operation or making
improvements, we offer a wide range of products
and competitive rates. And as a cooperative, we
have returned more than $750 million to our
borrowers over the last decade.

LUBBOCK 806.745.3277
5715 50th Street

v

CAPITAL
FARM CREDIT
"’-\\ <

Together we're better.
Partnership that really pays.

capitalfarmcredit.com
NMLS493828

Lubbock Real Producers - 19
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By Lindsey Wells

Photos by Joe Baker Photography
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REALTOR® spotlight

with a little fun along the way

he pessimist complains about the wind. The

optimist expects it to change. The realist

adjusts the sails. Tim Garrett, Broker and
Owner of NextHome CORE Realty, is what one could
call an optimistic realist. His agents often joke with
him about his constant use of the saying, “We never
solve problems; we are solving opportunities.” Having
been in the real estate industry for 36 years, Tim has
had many “opportunities” thrown his way but has
never lost sight of what’s important: serving others.

20 - October 2020

’.ii'iii’i'ifﬂ

NextHome CORE Realty

World-class service and unparalleled real estate expertise,

Throughout his high school and college years, Tim worked
in the hospitality industry at Lubbock Inn Hotel, a full-ser-
vice hotel owned by the Lewis and Chapman families,

who were real estate icons and commercial builders. The
month he graduated from Texas Tech University in 1984 is
when Tim hit the ground running in his real estate career.
Fast-forward to 2020, and he has sold over $220 million
in the Lubbock area, predominantly without the help of a
showing or listing assistant. For Tim, though, his career
isn’t only about selling homes; he is also passionate about
mentoring other agents and helping them grow their own
businesses. “I'm passionate about helping them to bal-

ance their family and spiritual lives and achieve personal

Tim and Janet Garrett

growth and fulfillment along with a meaning-
ful purpose,” he said. “I love to see agents suc-
ceed by making this a relationship business

versus a sales business.”

For the future, Tim’s dream is to build NextH-
ome to be known throughout West Texas as a
company that is filled with kindness, listening

ears, heartfelt caring with sincerity, and a lot

Tim and Janet Garrett

of fun. When thinking about how to achieve
this, he said he is reminded of the lyrics of a
song by Bethel Music and Jenn Johnson, “For
the One:”

Let me be filled with kindness and compassion
for the One—the one for who_you love and gave

your Son.

For humanity, increase my love. Help me to love
with open arms, like You do. A love that erases

all the lines and sees the truth.

So that when they look in my eyes, they would
see You. Even in just a smile, they would feel the

Father’s love.

Oh, how He loves us, from the homeless to the
famous and in between.
You formed us, You made us carefully, ‘cause in

the end, we are all Your children.

Tim’s wife, Janet, is his business partner and
NextHome’s manager and professional life
coach. “I get to be with my hot wife 24 hours
a day, seven days a week,” he said. Between
them, the empty-nesters have four children,
three of whom live in Lubbock and one who
lives in Ohio. When he isn’t working, Tim
enjoys collecting and shooting guns, watching

Lubbock Real Producers -
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Texas Tech basketball, baseball, and
football, spending time with family,

and traveling. He and Janet have

taken an 8,000-mile road trip and a

Tim’s dream
is to build
NextHome

to be known
throughout
West Texas

as a company
that is filled
with kindness,
listening

ears, heartfelt
caring with
sincerity, and a
lot of fun.

6,000-mile road
trip in the last
two years and are
planning another
trip for late fall if
COVID allows.

Despite being the
broker/owner of
his company, Tim
still works out in
the field with his
agents and enjoys
doing all of his
own contracts,
negotiating, and
following through
to the closing
table and beyond.
On occasion,
Janet will step

in and show a

house or two if a client needs to

see a property when Tim is booked.

His biggest reward in this business

comes from helping his clients

find a home that they can create

memories in. “I love seeing people

get excited about features in homes
that they have not had before,” he
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said. “I’ve recently had folks so excited
about heated floors, heated towel racks,
and even things as simple as a place for an

organic garden.”

With his goofy personality and warped sense
of humor, it’s no surprise that fun and humor
are must-haves in Tim’s life. He hopes to be
remembered for being a good husband, father,
and listener, and as someone who was always
willing to help and serve others. “And for
telling my children and wife that ‘I love them
MORE!” he added.

For new agents, Tim encourages them
to find a company with a broker/man-
ager that provides systems, training,
and support (without the fees) and is
easily reached at any time of the day
or night. For the more experienced
agents, he encourages them to invest
in their personal life, seek excellent
business training and designations,
and become an expert in all that they
do. “Build hundreds if not thousands
of personal relationships. Most of all,

learn to privately give back to your

Tim-and special guest Bentley

community and those in need. Don’t do it for the accolades; do it
to help those in need and show your love,” he said. Tim’s passion
for protecting innocent children led him to serve the Children’s
Home of Lubbock for 19 years. He has also been serving in a

leadership position with the Texas Girls and Boys Ranch.

“Life is going to throw you some bumps in the road—like Jan-
et’s cancer, my cancer—but we know that God’s got it, so listen

to Him to know what His purpose is for your life.”

Tim Garrett
806-535-8068
Tim@NextHomeCore.com

ull Service Packing, Moving & Storage
Fully Insured & Bonded s
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DY letter from the president

By Ken Harlan,

I I : z ; ‘I i Lubbock Association
of REALTORS®

EALTORS

LAR purchases new facility to better serve members

The year was 1969 and the Lubbock Associ-
ation of REALTORS® purchased the build-
ing at 5015 Knoxville that we occupy today. I
know the members back then were extreme-
ly excited to have a building of their own as
they had been leasing until that point. Since
then, the membership of the association has
grown significantly and the building is in

need of a lot of repairs and maintenance.

In August, the Board of Directors ap-

proved to have the membership vote on

"

Wi,

five different options that would deter-
mine the future of the LAR facilities.
From that vote, the membership chose

to move forward with the options that
would provide a new facility for the
Association. You may have heard a rumor
that the Association is purchasing a new
facility consisting of two buildings. I can
tell you now that this is in fact, true. Our
Association is very strong financially and
has been saving for many years for this

kind of purchase, which will provide a

better performing asset than we cur-
rently have, as well as provide a modern

facility and better location to serve us.

The Association will be finishing out

one of the buildings that will serve as a
training /conference center, with flexible
classroom space, a kitchenette for ca-
tering, and ample bathroom space, all of
which the association is in need of. The
Association staff will occupy a portion
of the other building, which is larger and
located in the same complex. The remain-
ing space of this building will be a rental
space that will provide an additional

source of income.

I know you will be excited about our
new facilities, just as the members were
when they purchased the current build-
ing over 50 years ago. I look forward

to the near future when we can gather
there so you can see this beautiful facili-
ty for yourself. This is a milestone in the
history of the LAR that will allow the
LAR to serve us all better.

OF OUR CLIENTS.OF OUR
PARTNERS. OF OUR EMPLOYEES.
OF YOU.

806-793-0704""

westerntitlelubbock.com
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4202 84th St. Lubbock

Call us today a

1d add OUR team

to YOUR team! Best of all, get your
time back!

Contract /Close

— Toxay - o [oxice

\INS ROOFIN
INC.

For the best roof, our quality is proof.
Regular roof .inspections are critical in protecting
your residential or commercial property.
Call us today for a free quote!

GO -
S

e
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Real Estate Inspection ¢ Insurance Claims
Residential & Commercial * Serving Lubbock since 1939

PlainsRoofing.com
806-748-0702  PlainsRoofing@gmail.com

YOU NOW HAVEANOTHER G H B I G E {b

* 13 MONTHS * VETTED & APPROVED VENDORS
» NO INCREASE ON RENEWAL
* UBER-LIKE DISPATCH

* CONVENIENT ONLINE CLAIM TRACKING
* LOW $65 SERVICE FEE
* RE-KEY SERVICE

HOME WARRANTY?

CHOICE WELCOMES SEASONED
MANAGER, SHERI LANE TO ITS TEAM!

WHY CHOICE?

« LOWEST OUT OF POCKET
COSTS INDUSTRY WIDE

* 100% REFRIGERANT
COVERED - NO LIMIT!

* MILITARY/FIRST
RESPONDER DISCOUNT

FOR SOONEST SERVICE

Sheri Lane

Senior Account Executive

972-626-0735
shlane@CHWPro.com
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Cardinal Financial

»» sponsor spotlight

By Lindsey Wells
Photos by Angela Bachmann Photography

For most of us, our home is the most
expensive thing we’ll ever buy. And for
most of us, we need one big loan to do it—a
mortgage, which is not something to be
taken lightly. You want each aspect of your
transaction to be handled by knowledgeable
professionals to help guide you through

this, at times, stressful event in your life.

Cue Whitney Chaney, a Mortgage Loan
Officer for Cardinal Financial. With her
experience in the industry, Whitney is no
stranger to the ups and downs that many
people experience when buying a home
and searching for the perfect mortgage.
She attended Texas Tech University and
earned her master’s degree in Personal
Financial Planning. Shortly after gradu-
ating, Whitney accepted a job working as
a mortgage processor, and the rest is histo-
ry. “I had no idea what kind of opportunity

that would afford me,” she said, adding

that she always tells people that the
mortgage industry found Zer, not the
other way around. “I was allowed to
grow as quickly as I wanted from a
processor to an assistant loan officer,
and then into a full loan officer role. I
love it. Helping people achieve their
goals through real estate is one of my

true passions.”

Founded in 1987, Cardinal Finan-
cial is a nationwide company with
an emphasis on local presence that
strives to provide more than just

mortgage lending; they strive to de-

liver an overall positive experience
to each client while investing that
same energy into their team. The
company offers all varieties of loan
products from down payment assis-
tance to jumbo loans and everything
in between. “Our process is differ-
ent,” Whitney said. “Borrowers are
submitted for underwriting review
within days of starting their loan,
which helps smooth out the process.
Borrowing on a mortgage can be
stressful. We streamline the process
so the guesswork and anxiety are
o0

taken away.”
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Because she’s constantly look-

ing for a new challenge, Whitney
enjoys that each day in the mort-
gage industry is different. While
her process is the same with each
customer she serves, she said it’s
the people that make the differ-
ence in each day. “Their situations
are different. I've yet to have two
customers with the exact same sit-
uations, and that keeps things fun,”

she added. “You learn how to read

HELPING PEOPLE [
ACHIEVE THEIR

GOALS THROUGH
REAL ESTATE Ig
ONE OF MY

TRUE PASSIONS.”
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people, how to manage different personalities,
and how to communicate with people the way
they want to communicate. It’s been challeng-

ing at times, but extremely rewarding.”

Whitney describes herself as an “outgoing intro-
vert.” She said that if someone would have asked
her 10 years ago if she would become a mortgage
loan officer, she probably would have laughed
without making eye contact. “I’ve grown so much
in this field, and I love a good challenge, but I re-
ally have to work very hard at just the basic tasks

of being in sales,” she admits. “I’ve had
some great coaching to get me to where

I am today, and because of all that, I love
to express gratitude. REALTORS® have
so many choices of great lenders in our
community, and I hope they know and
feel how grateful I am to them when they

steer their customers to me.”

One way that Whitney goes above and
beyond for her clients and referral
partners is by helping to expand their
knowledge base of mortgage require-
ments. “Of course, mortgage guidelines
are very complex, and they’re constantly
changing, so I try to get as much import-
ant and useful information in front of
people as possible,” she said. “It’s my way
of adding value.” Real estate has been in
Whitney’s life as a driving force since she
was 21 years old when she bought her
first investment property and realized
the kind of return it can provide. She said
she loves how real estate can be used

as a tool for investment, and invests in
real estate for both longterm rentals and

semi-short term flips.

While attending Texas Tech, Whit-
ney met her now-husband, Tyler.

“He’s a West Texas guy through and
through, and I discovered if you marry
someone from West Texas, you stay

in West Texas. We did that, and I've
never questioned that decision. I love
Lubbock,” she said. In their downtime,
the couple has developed a love for
hunting and conservation. They are
members of the Dallas Safari Club and
donate a good portion of their time
and efforts to their programs. They are
also involved with a church family at
Southcrest Baptist Church. “We are
both very dedicated to our careers in
this season of our lives, so we spend a
lot of time doing that,” she said. “When
we do have free time, though, we try
to spend it with each other as we grow
our marriage and our families. Family

for us is very important.”

Whitney Chaney
806-370-1677
Whitney.Chaney@CardinalFinancial.com

JEFF SICKING
806.773.4311

through all seasons.

Lubbock Ahstract
& Title Company

1216 Texas Avenue | 806.763.0431
4505 82nd St. #1 | 806.798.9800

www.LubbockAbstract.com

RUSTY’S BUG STOP

18 YEARS OF EXPERIENCE IN LUBBOCK

termite inspections - termite treatments - residential & commercial pest control
competitive pricing on all termite treatments

806.777.7424 | rustysbugstop.com

Lubbock Real Producers - 29



»» partner profile

By Lindsey Wells

WEST TEXAS
LAND GUYS

Wooded Forest. Developing.the. Future

Trey and Robert joined forces in 2014 and began
aland development adventure. Two community
minded men who have long held a passion for the
Lubbock community and its growth. Since 2014,
Trey and Robert purchased and developed neigh-
borhoods such as FoxRidge, StoneBridge Commu-
nity, Bushland Springs, Cantera, Escondido Ranch,
Lincoln 16 and Sedona. Over the past 5 years,
Robert and Trey have proudly hosted the Parade of
Homes in FoxRidge, Bushland Springs, Cantera and
Escondido Ranch. They are eager to showcase their
newest development, Sedona, in the 2021 Parade
of Homes as well as Escondido Ranch, Phase 2.
Robert and Trey, fondly known as, The West Texas
Land Guys, are currently developing a few new
neighborhoods, so, be sure to follow us on Face-

book and Instagram to see what is next!

A true Lubbock native, Robert began working in the
industry in 1979 as a supplier. In 2002, he started
Custom Homes by Robert and began fulfilling his
dreams of being a home builder. His home-building
knowledge and experience are vast; whether he is
building a sensible first-time home for a family, a
garden home for a retired couple, or a million-dol-
lar home, Robert strives to provide superior crafts-

manship and attention to detail.

Robert Wood’s success story is simple: he spends
quality time with his clients, learns about them and
their lifestyle, and, because of this, can build exact-

ly the home they desire.

Robert served as the 2011 President of the West
Texas Home Builders Association and became active
in Texas Association of Builders. For the past eight

years, he has been involved with TAB’s Executive
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Committee and was the 2019 President
of the Texas Association of Builders.
All of Robert’s professional engage-
ments rank second to his commitment
to his community. Robert and his wife,
Candace, devote considerable time and
resources to the Make a Wish Foun-
dation, March of Dimes, Highpoint
Village, and West Texas Hero Homes.

The philosophy of Custom Homes

by Robert Wood is that your home is
your palace; “Building Custom Homes
One Dream at a Time” has always

been their slogan.

Born and raised in Lubbock, Trey
graduated from Monterey High School
and received his bachelor’s in Business
Management from Texas Tech Universi-
ty. While at Tech, Trey held leadership
positions in campus organizations and
donated his time to community service.
After graduating, he moved to Dallas

to work for Highland Homes, where

he served as Project Manager for four
years and monitored the construction
and completion for over 100 custom
homes. He knew he enjoyed building but
wanted to move back to his hometown
to be closer to family. Trey has now
been building in the Lubbock area for
over 17 years. His hard work, dedica-
tion, and customer service are evident
in his custom homes and interactions
with others. He is on-site, making sure

each job is completed to his satisfaction

*LAND GUYS

and high standards and continues to
bring new aspects of design and ideas
to his customers while making sure that
they are building the home that they

have always imagined.

In 2012, Trey was elected as Pres-
ident of the West Texas Home
Builders Association and continues to
be an active member of the Lubbock
community. Trey and his wife Mary
Kathryn have and continue to serve
the community through a number of
local organizations: West Texas Hero
Homes, West Texas Home Builders
Association, March of Dimes, UMC
Hospital Foundation, LHUCA, Lub-
bock’s Lion Club, Covenant Children’s
Hospital, Make a Wish Foundation,
United Way, Young Life, The Wesley
Foundation, First United Methodist
Church, Sigma Chi Fraternity and

Pi Beta Phi Sorority. Trey and Mary
Kathryn have two children, Evelyn
and Jack. In 2014, Trey Strong Cus-
tom Homes was voted “Best of the
West” by KCBD News Channel 11.

Texas Association of Builders has
recognized Trey as a 2016 Excellence
under 45 Winner. These recipients are
to be commended for their commit-
ment of time, energy, and efforts to the
growth and prosperity of the Texas
building industry. Their unmatched
enthusiasm and love for building prove

that our future is in good hands.
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CRYO SLIMMING & TONING

5th TREATMENT

restoere

7604 MILWAUKEE AVE, STE 300
LUBBOCK, TX 79424 | 806-621-CRYOQO (2796)

15T TREATMENT

restere

HYFER WELLNESS + CRYOTHERAFPY

MEET THE TEAM!

Stewart Title - Lubbock

N
David Pritchett Stacie Polozola
Branch Manager | Escrow Officer  Business Development Officer
806.445.2525 | M BOS.577.9675 | M

d N . /. d
Christy Madison Heather Cooper Tammy Mayfield
Escrow Officer Escrow Officer Escrow Processor

B06-466-8980 | M 8064209345 | M B06.793.1383 | O

11005 Quaker Avenue St ewal"t titl e»

Lubbock, TX 79424
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Permanent fat loss
in 30 minutes

Buy a 5 pack and

get the 6th free!

Book your free
consultation today

¥ Gift cards available

FIDELITY®
NATIONAL
HOME WARRANTY

homewarranty.com
1-800-TO-COVER

SOME GREAT REASONS TO WORK WITH ME!

« | have years of experience in the home warranty industry
« | will keep you up-to-date with industry changes

« | can educate your clients on how to maximize their
home warranty benefits

« | will bring VALUE to your business

Kathy Davis

Assistant Vice President
806.781.4823
kathydavis@fnf.com

from Whithey Chaney

Whitney Chaney

Mortgage Loan Originator,
NMLS 1213629

Cardinal Financial Company, Limited Partnership, NMLS

13037 Quaker Avenue, Suite 200, Lubbock, TX 79423

Whithey.Chaney@CardinalFinancial.com
www.whitneychaney.com

806-470-4886

HOLDINGS

IS THE DEDUCTIBLE
SOLUTION

www.FundMyDeductible.com

& Pay it Out Over Time

Insured & Bonded
TX LIC# 03-0268

Locate a FMD Ul]ll"ﬂ[:ll]l'i

Lubbock Real Producers - 33



the

connerream

Teamwork is the Key to Success.
OUR Teamwork is the Key fo YOUR success!

Let Us Make Your Job Easier!

Kate Conner Colton Conner
QOriginating Branch Manager Mortgage Loan Originator
NMLS # 7146213 NMLS # 1803512
(806) 496-5300 (806) 620-2047 .
5703 114th 5t #200 = Lubbock, TX 79424
Branch NMLS # 1940299 CityFi £
www.mrandmrsmortgage.Com e i us :




