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Meet The HAVEN STAG'NG Team

Starting the company in 2009 after 16 years in real estate financing, Cheri has seen
the incredible growth and transformation of the home staging industry. Over the years,
HAVEN has successfully established a talented team and an 11,000+ square foot warehouse
while staging thousands of homes. The company values quality work, sound processes and
great customer service, Along with a quick and successful sale, Cheri and her team strive
to give their clients a positive experience during the home selling process.

HAVEN
Welcomes
Emily!

Emily is your
neéw resource to
connect with

1 HAVEN
Cheri Kasella Emily Wiegel e ilined hamestageseom
Owner Business Development 708.369.0698

Brad Pierce Deniz Hedden Juiie Gmhmun

Creative Director Operations Manoger  Home Shylist, Staging Consultant

Charlotte Speranza Lydia Guanga Loveta Sneed
Staging Consultant Staging Associate Staging Associote

Corey Hansen Katy Kohl
312.380.1274 Tech Systems Analyst Staging Associate

havenhomestager.com

CHICAGO
BUILDING

INSPECTIONS

PROTECT YOUR FAMILY AND INVESTMENT.
Schedule a professional inspection.

pn—
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s

1M, GROUNDAG:
fEECTRAAL L FUTURES

CBI enacts strict CDC / Covid-19 safety protocols during inspections.

Also performing radon testing via
. Chicago Radon Testing, Inc., a CBI Company.

RADONISEVERYWHERE.COM

inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com
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THE DELJO DIFFERE

Spending time at home
changes everything.

And Deljo knows everything about a
home’s heating and cooling system.
When it comes to keeping your home comfort equipment in

good working order, you can always count on Deljo Heating
and Cooling.

Since 1922, generations of Chicagoland residents and business
owners have known that Deljo provides the highest quality
HVAC products and services available.

Deljo keeps you and your property warm in the winter, cool in
the summer and comfortable year round.

HEATING & COOLING INSTALLATION AND MAINTENANCE
INDOOR AIR QUALITY TESTING AND IMPROVEMENT
DUCTLESS SYSTEMS INSTALLATION AND MAINTENANCE
EMERGENCY HVAC SERVICE 24/7

FINANCING AVAILABLE

SERVICING ALL OF CHICAGOLAND

j 1 CALL OR CLICK #thedeljodifference

773.663.4923 deljoheating.com
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Andy Burton Emily Burton
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Justin Barr
Managing Editor Videographer

Content Specialist

Carlos Miranda
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Heather Love
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Sonya Martin Chris Menezes Jennifer Mitchell
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please email us at andy.burton@realproducersmag.com
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pany or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community
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Ready To Close g SHAPIRO
That Deal? 5 STRANE

Shapiro Strane’s goal is to provide our clients with the highest quality legal
representation we can deliver. Whether buying or selling a home, commercial real
estate, or negofiating a new business lease, we stand ready to provide the fast,

responsive and affordably priced representation needed fo close your deal.

For High-Quality, Responsive
and Affordable Counsel,

Call Justin Strane!

(312) 638-0871

www.shapirostrane.com | jusiin@shapirostrane.com | 53 West Jackson Blvd, Ste 1760, Chicago, IL, 60604

The choice of a lawyer is an important decision that should not be based solely upon advertisements. The Supreme Court of Illinois does not recognize certifications of specialties in the practice of law. Certificates,
awards and recognition are not requirements to practice law in lllinois. Justin C. Strane is responsible for this content. Shapiro Strane’s principal place of business is 53 W. Jackson Blvd,, Ste. 1760, Chicago, IL 60604.

Justin’s Recent Accomplishments Include:

e Selected to the 2017 through 2019 lllinois Rising Stars list
by Super Lawyers.

e Received the Awo Clients’ Choice Award in 2016 and 2017

Justin C. Strane
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YOU FOUND
THEM A HOME.

Now let’s make this simple!

773.680.7402

PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted neighborhood vendor

to use. Take a minute to familiarize yourself with the businesses sponsoring Chicago Real Producers. These

local businesses are proud to partner with you to make this magazine and our entire social platform possible.

Please support these businesses and thank them for supporting the Chicago Real Producers community!

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

APPRAISAL

Appraisal Solutions Group

(773) 236-8020

ATTORNEY

Antonia L. Mills,
Attorney at Law
(847) 361-0079

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Cervantes Chatt
& Prince P.C.
(312) 606-9529
CCPChicago.com

Gurney Law Group
(312) 929-0974
GurneyLawGroup.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Law Offices of
Jonathan M. Aven Ltd.
(312) 259-4345
AvenLaw.com

Law Offices of
Katrina M. Barnett, PC
(312) 725-0085
KMBarnettLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Raimondi Law Group
(312) 7011022

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

Shapiro Strane, LLC
(312) 638-0871
ShapiroStrane.com

The David Frank
Law Group
(773) 255-6499

The Gunderson

Law Firm

(312) 600-5000
GundersonFirm.com

The Law Offices

of Paul A. Youkhana, LLC
(312) 809-7023
youkhanalaw.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

BRANDED MARKETING
MATERIALS

iCandee

(773) 649-3790
iCandeeMarketing.com

CHARITY

The 77 Diversity
Committee

(317) 695-7893
ChicagoRealtor.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts/
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DEVELOPER
Townes Glaser
Development
(773) 558-4452
TownesGlaser.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

FINANCIAL ADVISOR
Morgan Lougee Financial
Planning

(312) 368-3717
WestPointFinancialG
roup.com/Associates
/Morgan-Lougee

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

GARMENTS, GROOMING

& EVENTS

Gentleman’s Cooperative
(312) 361-1166
gentsco-op.com

GENERAL CONTRACTOR

Urban Built, LLC
(773) 895-1139
UrbanBuilt.co

HANDYMAN
Fix It People
(312) 898-9300
FixltPeople.com

HEALTH & WELLNESS
Sunny Biggy Fitness
(219) 851-0170
SunnyBiggyFitness.com

HEATING & COOLING
Deljo Heating & Cooling
(224) 410-7432
DeljoHeating.com

HOME INSPECTION
Building Specs Property
Inspections

(847) 281-6605
BuildingSpecsChicago.com

Chicago Building Inspections
(773) 849-4424
InspectingChicago.com

Heartland Home Inspections
(708) 785-3868
HeartlandHomelnspections.net

HouseCall Inspections
(773) 426-0458
HouseCalllnspections.net

Inspection Concepts, LLC
(773) 851-9667
InspectionConceptsLLC.com

Straightforward Home
Inspections, LLC

(773) 998-0386
StraightforwardHome
Inspections.com

INSURANCE
Country Financial
Kirk Gregory Jr.
(773) 420-0154

Goosehead Insurance
(708) 858-1246
Goosehead.com

Kevin Smith

State Farm Agency
(773) 772-2244
KevinSmithAgency.com

INTERIOR DESIGN
Hubbard Design Group
(312) 600-6974
HubbardDesignGroup.com

Chicago Real Producers - 9



PREFERRED PARTNERS

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER
A&N Mortgage

(773) 255-2793
anmtg.com/ryanp

Blueleaf Lending
(312) 546-3297
georgek.blueleaflending.com

Chase
(312) 732-3584
Chase.com

Christin Luckman
(312) 771-6969

CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

CrossCountry Mortgage
Dan Krucek

(847) 226-8293
dkmortgageteam.com

Guaranteed Rate,
Crystal Kurzynski
(773) 435-0667
rate.com/Crystal

Guaranteed Rate,
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate,
Michael Bencks

(773) 960-2278
rate.com/MichaelBencks
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Guaranteed Rate,
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Movement Mortgage
(312) 607-11M1
www.movement.com

The Federal
Savings Bank
(773) 726-4374
TammyHajjar.com

Wintrust Mortgage
Bill Katsoolias
(224) 770-2021
BillsLoans.com

Wintrust Mortgage
George Kaiser
(847) 784-1390
GKaiserTeam.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS
RosePestControl.com

PHOTOGRAPHY
Carlos Shot You
(773) 807-4485
CarlosShotYou.com

Heather Allison

Love Photography

(872) 240-4257
HeatherAllisonLove.com

Sonya Martin
Photography
(847) 732-0507
SonyaMartin.com

PROFESSIONAL
ORGANIZING
Neat Method
(319) 404-2314
NeatMethod.com

REAL ESTATE VIDEO &
PHOTOGRAPHY

Fio Creative

(630) 550-0706
FioCreative.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

RENOVATION
CONSULTING
Wanderlust Design Co.
(773) 896-5855

WanderlustDesignCo.com

RESTORATION SERVICES

Tri-State Restore
(331) 425-3706
Tri-StateRestore.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT

The Social Broker
(312) 771-9201
TheSocialBroker.com

STAGING

Artfully Arranged Staging
(872) 903-3591
ArtfullyArrangedStaging.com

HAVEN Home
Staging & Redesign, Inc.
(312) 380-1276
HavenHomeStager.com

Phoenix Rising
Home Staging

(312) 450-8365
ChicagoStaging.com

TAX SPECIALIST
Monotelo Advisors
(847) 923-9015
monotelo.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

Saturn Title
(847) 696-1000
SaturnTitle.com

VIDEOGRAPHER
Chicago Video Dude Inc.
(419) 503-0417
ChicagoVideoDude.com

WINDOW TREATMENTS
Windy City Blinds

(773) 528-4244
WindyCityBlinds.com

Proven Knowledge

\ 4

|/ & Legal Expertise
For All of Your Real
Estate Law Needs
Give us a call today 312-701-1022

Raimondi
Law Group

FisaiVIsRaimondi
15774 S T5aGrange Road, #161
Orland PPark; 111inois 60462

Imr@raimondilawgroup:com

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Be thankful your
mortgage
lender

//) isn’t a turkey!

Michael Bencks

VP of Mortgage Lending

Bencks@rate.com
www.rate.com/michaelbencks

0O: (312) 667-7664
451 N Racine Ave. Suite 201,
Chicago, IL 60642

o>

N
—
W

@ Michael Bencks NMLS ID: 1202417. Guaranteed Rate NMLS ID #2611 (Nationwide Mortgage Licensing System www.nmlsconsumeraccess.org) IL-Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Suite 1900, Chicago, Illinois, 60603,
w=== 312-793-3000, 3940 N. Ravenswood Ave,, Chicago, IL 60613 #MB.0005932

------




guaranteed

Clients & Agents Know

When your buyers
work with Joel, they’ll
receive a $1500

closing cost credit.’

Joel is different because he gives
back to your clients. Your buyers could
be next!

15+ years of lending experience

Top 1% of all loan officers nationwide
for annual volume?

Honest service and real advice from a
dependable mortgage professional

Over 117 Milion funded in 2019°

(773) 654-2049
JOEL@RATE.COM

350ime: Gisamiped Rate's boovenal ProdudSion Report
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PUBLISHER’S NOTE

I am thankful every day for the opportunity to connect with the
real estate community. Many of you have expressed over the
years that you read every issue cover to cover. Our content is
primarily based on word-of-mouth, merit, work ethic, community
engagement, and reputation, so there is a strategy to the stories
we tell and the people we highlight. Several months ago we asked
for nominations of REALTORS® who gave of their time, talents,
and finances to help improve Chicago. The goal was to craft an
issue based on the theme of thanksgiving. I am honored to say

that your nominations did not disappoint!

It was a pleasure diving into why the REALTORS® featured in this
particular issue have such a heart for Chicago. Everyone’s back-
ground is different, but one common thread they all share is making
sure residents of our city enjoy living here. These stories are inspir-
ing and my hope is that it leaves you with a desire to pull yourself out

of your daily activities and contribute to a larger cause.

The words of Lutalo McGee resonate with me when he says, “I
believe if more people spent more of their time and resources
helping other people, the more happiness would be produced
both individually and collectively. Half of the social issues we
face would be eliminated by that basic shift in personal philos-
ophy.” Life is about the trail of influence we leave behind; not

about what we can acquire along the way.

Fighting the good fight,

A
4 e |

’ Publisher, Chicago Real Producers

andy.burton@RealProducersMag.com
'

ll @ChicagoRealProducers

a facebook.com/ChicagoRealProducers

Erl; I ii% HEﬁ.ETLhND
OME INSPECTION p

COVERS STRUCTURAL MALFUNCTIONS -
FRILURES I FOOTINGS AND FOURDATRIN
SYSTEMS, BEAMS, GIRDERS, LINTELS,
MASDNRY ARCHES, COLUMMS, LDAD BEAR-
ING WALLS, PARTITIONS, ROOF FRAMING
SYSTEMS, AND FLOOR SYSTEMS.

i T —

OUR SERVICES:

+ HOME INSPECTIONS - COMMERCIAL INSPECTIONS - RADON TESTING
+ CRAWLBOT + INFRARED - MOLD SAMPLING - SEWER SCOPING
+ CHIMNEY SCAN - ON-SITE LEAD WATER TESTING

Heartland Home Inspections is at the top
of their game. They make an impression
with their knowledge, thoroughness, and
professionalism, They educate while they
inspect, which home buyers appreciate.
1 highly recommend them!

lf_‘.lptu:u!Re_.ﬂrl.

(708} 785-3868 | Heartlandhomeinspections net
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As a newly-licensed twenty-one-year-old REALTOR® in
2014, I remember looking around my downtown Coldwell
Banker office with wide eyes, wondering what my niche was
going to be. In that office, there was Hunter, who worked
with a ton of developers in West Town. Then there was
Richard, who sold almost exclusively in 111 East Chestnut.
Or Shruti, who dominated Grand Ohio. And there was Gene,
who knew everything there was to know about bungalows
on the north side. We had a top-notch crew, and I learned so

much from these dear colleagues along the way.

14 - November 2020

PP business

By Melanie Everett

Now, six years later, I know (without a doubt!) what my

niche is: first-time home buyers. I’ve represented over
200 of them since the start of my career. I most certainly
do not claim to know everything, but I've compiled a few
tips and tricks for working with this particular breed of
buyers—and hey, maybe first-time buyers will become

your “thing” too!

Educate, educate, educate.
In 2015, my go-to lender and I launched “So You Want

to Buy a Condo,” a free class to learn about the buying process.
It was not an overnight success, but over time, our audiences
grew and grew. We realized just how important education was
to our potential clients. They don’t teach you how to purchase
real estate in high school or college—just like they don’t teach
you how to file your taxes, properly load a dishwasher, or other
grown-up tasks. We still host SYWTBAC classes—these days,
as webinars—and find so much joy in sharing our expertise
with others. My advice for REALTORS® is to always start with
the basics, and don’t skip consultations! Your first-time buy-

er clients will be grateful that they had a game plan with firm

expectations in place.

Ask questions...and actually listen.

If T am being perfectly honest, meeting new people makes me
sweat. I consider myself to be an outgoing introvert. I'm totally
relaxed once I feel comfortable with someone, but initially, I do ex-

perience a lot of social anxiety, especially at a buyer consultation.

How do I conquer this fear? I ask a ton of questions! Firstly, be-
cause I actually want to know, and secondly, because people love
to talk about themselves. At a buyer consultation, I’ll always help
myself get started by asking where the client lives and works,
why they want to buy, and anything else that makes sense for
that conversation. I also do my best to remember their answers,

then bring them up later!

Find a commonality.

This one goes hand in hand with asking questions. There is
always a way to relate to another person, whether it’s through

a shared favorite food, a clothing compliment, or something deep-
er. For example, I had a buyer client this summer who loved Veja
sneakers. I told her how much I adore my own Veja sneakers, and
I wore them the next time I knew I would see her, which hap-
pened to be the inspection. (For the record, this client was a total
sweetheart. She showed up to her final walkthrough with a gift
for me: a tiny pair of pink Vejas for my baby girl.)

Respect your elders.

You're probably wondering what I mean by this. Well, first-time
buyers are typically hesitant buyers, and many of them will
bring their parents to second showings or inspections. Most of
the time it’s totally fine, and moms and dads end up loving the
homes their kids pick out. But there are also times when the
parents do not approve. That’s when you need to take a step
back and allow the parents to express their opinions. I usually
choose to zip it, answering questions if needed, but otherwise
letting my client handle it. In the end, nine times out of ten, that
buyer will still buy the property, and everyone will appreciate

your respect and understanding!

Be social.

Millennials love social media—I should know! At my
firm, I encourage my brokers to connect with our
clients on Instagram and Facebook only after the
attorney review is wrapped up and things are sailing
along. (Sometimes, we will wait until after closing—
it’s totally situational!) Once you’re connected, be a
friend. Like their posts, respond to their IG stories,
and care about what’s going on in their lives. As an
added bonus, checking out your buyer’s Instagram
profile during the transaction is super helpful when

it comes to shopping for closing gifts!

About the Author:

Melanie Everett is an award-winning Chicago
broker and founder of her boutique real estate
firm, Melanie Everett & Company (M&Co.). She
is a writer, negotiator, thinker, marketer, teach-
er, reader, and leader in her industry. Mela-

nie’s small-but-mighty team is the secret to her
success. 2019 marked M&Co.’s first year as an
independent brokerage and Melanie’s best one yet

with over $25 million closed.

the perfect loan.

With home loans for all of your clients' home
buying needs, there has never been a better

time to check out CrossCountry Mortgage!

¢ Portfolio Loan Options  *  Down payment
assistance programs

v Special Doctor
Programs ¥ 5+ Unit Multifarmily
Financing

Chicago Real Producers -

The perfect home deserves
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ANTONIA L. MILLS

ijnllukkh\‘ AT

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &
New Construction Analysis

Appraisal Solutions Group
Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

The Attorney for
Real Estate Investors.

847-361-0079

AntonialL.MillsEsq@gmail.com ;

Seu.'l-lbmés FasT

gmg& Redesign

Michae!S. Leigh. | orders@appraisalsolutionsgrp.com

LS.

n_-ltv wj‘q.--r
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Mia Hable, Designer
Arffully Areanged. miahable@artfullyarrangedstaging.com « www.artfullyarrangedstaging.com
Call (872) 903-3591 today for a consultation.

'="=ll'ml=-1=.iu ““Il-.
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BUILDING SPECS

Property Inspections

A professional home inspection from Bullding Specs
Property Inspections will give your clients peace of mind,
SERVICES PROVIDED: SPECIAL TOOLS USED:
* Pre-Purchase Listing = Agrial Drone Footage
» Pre-Listing Inspections (For Restricted Areas)
+ Mew Construction Inspections * Maolsture Detector
. Small Commercial Inspections * Infrared Camera

ADDITIONAL SERVICES:
= Maold/Air Guality Testing
« Radon Testing

We have conducted over 15.500
inspections since 2002.

SAME DAY DIGITAL REPORTS WITH PICTURES INCLUDED. CALL OR TEXT FOR PRICING AND AVAILABILITY

847-281-6605 * Inspections abulldingspecschicago.com
www.bulldingspecschicago.com

ON TIME e
goosehead | <= lan.. Al
INSURANCE STOP WASTING TIME

People are Talking about the
Goosehead Difference. ..

“I trust Kristine to help my clients with the same level of care and
dedication | would. | can stake my reputation on her service.
Working with Kristine is more like having a business partner with a
stake in your success than a service provider.”

Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner

=y

goosehead ————— -
INSURANCE RYAN PIERCE
“The Power of Choice” SENIOR MORTGAGE CONSULTANT

773.255.2793 | RYANP@ANMTG.COM
WWW.ANMTG.COM/RYANP

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246

Gooseheadinsurance.com/agents/kristine-pokrandt/
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DY partner spotlight :

By Chris Menezes
Photos by Heather Allison Love Photography

KAM

with Blueleaf Lending

Giving His All

“Every REALTOR® ultimately wants to know that a
lender they work with knows what they are doing,”
says George Kamberos with Blueleaf Lending. “My
business is my career, it’s not just a job to me. So

when | work with a client and ultimately issue a
pre-approval, they [agents and other parties]
can trust that the client will qualify for the
purchase and actually close the deal. Plus, |
rely on referrals and relationships to stay in
business, so you can trust that my level of
communication will be second to none.”

When it comes to lending, George Kam-

beros definitely knows his stuff, and like he
indicated above, knowing is half the battle.
His ability to communicate and walk his
clients through the process is what really
keeps them coming back and referring their
loved ones. You don’t have to just take my :
word for it though. Check out the below email - |

he received just the other day from one of his

first-time homebuyer clients: ‘LE N u l N E P R n
“Thanks as well for being patient and walking me
through everything. You have a natural knack for ex-
plaining things in crayons and big colorful shapes to people

who have no idea what they’re doing!”
LN )
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In many ways, George really is a natural. Running

a high-level, successful business is deeply rooted
within him. He grew up watching his father run his
own bars and restaurants, which he later sold to
start a new business in real estate as a general con-
tractor. His grandfather owned an insurance agency

and showed George the sales side of the world.

Fully intent on becoming a business owner as

well, George went off to Loyola University Chicago
to get his degree in business of some kind. Not
knowing exactly what he wanted to do, he geared
his classes toward finance and economics. By his
senior year, he realized he had taken enough class-

es to major in both.

In his first year out of college in 2012, George pur-
chased his first short sale, and was thus introduced
to the world of mortgages. He worked with a friend
of his volleyball coach at Loyola, who was, and still
is, a top-producing loan officer. After working with
him, this friend mentioned that he could use some
help managing his book of business. So George
made his way into the industry, learning all of the

ins and outs from one of the best.

“The best part was that it was one of the best refi-
nance markets in history at that time. So I learned
everything 7ast, and with a lot of different clients
with different situations. That really set me up for
success as I started making my way through my own

network of friends and family,” says George.

George aligned with Blueleaf Lending for their “dy-
namic platform.” “We operate in all fifty states and
have low down-payment options on jumbo loans,”
he says. “We do not have layers of management; our
CEO relies on the top producers to run their busi-
nesses without any hiccups, and he, in turn, passes

all of those savings into razor-sharp interest rates.”

All of George’s time outside of business revolves
around his wife and two boys. Since the pandemic,
their activities have been limited to walks down by
the beach and over the bridge through the park. But
before, they enjoyed going down to North Avenue
Beach with a tent and a cooler, and George would
play in two-on-two beach volleyball tournaments.
George grew up playing competitive volleyball,
earning Player of the Year honors in Illinois his
senior year of high school, and playing Division I
Men’s Volleyball at Loyola.

George gives his best in everything he does, no

matter what that may be. When the pandemic

20 - November 2020

shut everything down, he became the family’s beautician. He spent every
weekend perfecting his manicure craft doing his wife’s nails, and cutting

his sons’ hair every other weekend.

“I never knew I had it in me, but if the lending world goes away, I now

have something to fall back on,” George jokes.

To keep George from entering the beauty industry, give him a call for your

next mortgage.

To connect with George Kamberos with Blueleaf Lending, give him a call at
708-307-6812, or visit him online at georgek.blueleaflending.com.
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A LAW FIRM FOCUSED ON ALL THINGS REAL ESTATE.

Cervantes
Chatt &
~rince PC

Transactional Litigation
Residential Association & HOA
Commercial Litigation
Closing Municipal Violations
Zoning Collection
Development Eviction

Offices in downtown Chicago and Burr Ridge
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A SOUTH SIDE QUEENMAKER

“All that you touch you change, all that you change
changes you, the only lasting truth is change.”
— Octavia E. Butler, from Parable of the Sower

The above quote from Octavia E. Butler has been the
mantra of the South Side Giving Circle (SSGC) of the
Chicago Foundation for Women (CFW) since its 2018
inception. A hyper-local branch of CFW, the South
Side Giving Circle invests directly into Black women
from Chicago’s South Side and south suburbs.

As one of their earliest philanthropic mem-
bers, Sarah L. Ware has been committed to
the SSGC’s initiative of becoming a “Queen-
maker”: to facilitate the “power transformation
for Black girls” in South Side Chicago. In its first
year, SSGC attracted more than thirty women
philanthropists from the South Side, who collec-
tively awarded $83,600 to nine Black-woman-led
organizations within the community. In 2019, they

grew to fifty-four members. oo

Sarah with South Side Giving Circle at a mixer.
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“l WANTED TO FIND A WAY TO
GIVE BACK TO THE COMMUNITY
THAT | COME FROM, TO GIVE
INPUT IN A WAY THAT WOULD

Members like Sarah engage the
Giving Circle in various ways. Some
simply invest financially, while
others attend meetings, visit sites,
and actively engage with grant-

ees through service and support.
Through this broad-based member-
ship group whose leadership reflects
the communities they serve, Sarah

is able to direct much of her philan-
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thropic efforts to the South Shore,
where she currently lives.

Born and raised on the South Side,
Sarah went to grammar school with
one of the founding members of the
SSGC. After graduating high school
in 1987, Sarah went directly into cor-
porate America, where she worked,

saved money, became a real estate

MAKE AN IMPACT.”

 {
!

investor, and attended Harold Washington
College part-time until 2005.

It only took a few words of encouragement for
Sarah to branch out as an entrepreneur. She re-
members the moment when one of the principals
at the company she was working for at the time
told her she was “too smart to be cooped up in
an office,” and that she should look into being an

entrepreneur or do something on her own. 446

Sarah in her younger
planning days.



Sarah originally obtained her real estate license as an investor in
1996, but did not become a REALTOR® until 2006. When she did
step out on her own, becoming a co-owner of a real estate business
for seven years, it did not end very well. Despite being a Chicago
Association of REALTORS® Top Producer from 2011 to 2013, the
business was dissolved due to unforeseen reasons. It was 2014,
and she was at her lowest point financially and motivationally, and

uncertain whether she wanted to continue practicing real estate.

“I sat down and wrote a one-year plan of action. It was “make it
or break it.” I was able to come out of that year stronger and in my

best financial position since becoming an entrepreneur,” she says.
Sarah went on to earn the CAR® 2015 President’s Award,
CAR®’s 2016 REALTOR® Achievement Award, and the Illinois
REALTORS® Outstanding Service Award for 2018.

Sarah’s company, Ware Realty Group, is a boutique office that

serves the residential and commercial markets on Chicago’s

South Side and within the south suburbs. Since certifying as

a minority and woman-owned business, as well as a disadvan-
taged business enterprise (M/WBE), Sarah has been able to
leverage her company with government agencies like the City of
Chicago, City Colleges, and Chicago Public Schools, which has

been a boon to her business.
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She has also been able to participate in programs sponsored by
the University of Chicago’s Polsky Center for Entrepreneurship
and Innovation and Northwestern University’s Kellogg School
of Management. These programs have helped Sarah to dissect
her business, move forward with strategic hires, and implement

more targeted goal setting.

“One of the major challenges is access to management resourc-
es, and these opportunities gave me a plan for the next three

years to help take my business to the next level,” she says.

With her success came a growing desire within Sarah to give
back. “I wanted to find a way to give back to the community that
I come from, to give input in a way that would make an impact.
I also wanted to become philanthropic in my own community
with people that look like me, and to become a role model for

others that want to give back as well,” says Sarah.

Through her involvement with the South Side Giving Cir-
cle, Sarah is grateful to have gained a new network of
“like-minded African American women who are looking to

change the narrative of the South Side,” she says.

“I love that I am able to put my money where my mouth is. Or, as

they say, ‘Don’t talk about it, be about it.””
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FOUNDER OF STRAIGHTFORWARD
HOME INSPECTIONS

Home Inspections, in a

Straightforward Manner

Prior to opening Straightforward
Home Inspections, Jesse W. Mills

Il sold ad space for a real estate
publication then became involved

in residential home construction for
over two decades. He knows the

ins and outs of what makes a good
or problematic home and how to
communicate with clients about the
reality of the home inspection issues.

“My first job was selling candy door-
to-door when I was just eleven years
old,” remembers Jesse. “But in high
school, I became really interested

in publishing. So after graduation, I
started working for a neighborhood
newspaper on the northwest side of
Chicago. That led to a job at a real
estate publication in Old Town, and
after spending time there, I opened
my first shopper (an advertising ad
publication in the Uptown neighbor-

hood) when I was nineteen years old.”

While working on his shopper publi-
cation, it was suggested to Jesse that
he become a licensed REALTOR®,
but he was more interested in gain-
ing an understanding of how a home
worked than how to sell one. So

he started working in construction
and eventually went on to become a

master stucco mason. A visual artist,

Jesse with Straightforward Home Inspections’ Office Manager, Melissa Fasuna.

too, Jesse loved playing with textures and was
very adroit at matching older styles when replac-

ing components of a home, like windows.

However, a fall from a three-story building (while
landing on his feet) prohibited Jesse from continu-
ing to work in construction for a period of time, but

that gave him the room to rethink his career path.

Around that time, Jesse’s mother bought a
2,600-square-foot home. Her home inspector rushed
through the inspection in an hour’s time and missed
some major issues, including foundation issues that

caused frequent leaks in her basement. With a deep

knowledge of how homes are con-
structed and a drive to do an exempla-
ry job, Jesse knew he could serve cli-
ents far better. So he started working
toward earning his certification and
license while working part-time at an

Ace Hardware store.

“I was a single father at the time and
became a department manager at a
local Ace Hardware so that I could
have time to be involved in my son’s
day-to-day life,” says Jesse.

Chicago Real Producers - 33



Once Jesse’s son started high school, he was growing into a
responsible young man who didn’t require his father’s attention
so much. Jesse, wanting to make his son proud and ready to help
guide people in the home-buying process, decided it was time to

open his own home inspection company.

“Opening Straightforward Home Inspections in 2014 was the
proudest moment of my professional life,” recalls Jesse. “I

had, and still have, a burning desire to be the best at anything I
endeavor upon and I know that it shows based on the smiles of
my satisfied clients and their continued referrals. Naming the
company Straightforward Home Inspections has an actual dual
meaning: everyone that deals with our company—clients, real
estate agents, and lawyers—has a simple, fluid experience from

an honest and real perspective.”

Jesse emphasizes that not all inspection companies are the same,
and in the long run, a thorough, friendly approach will always be
better for the potential homeowner than a rushed one. It’s Jesse
and his team’s dedication to a job well done that makes his com-

pany so successful.

“As demand for our expert services increases, we’re really

excited about finding and training new employees to grow our
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Neither afraid of heights nor spiders.
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team even more,” notes Jesse. “It can
be challenging to find the right people
who we can trust to uphold our repu-
tation, but as we find good people to
train into highly skilled and experi-
enced inspectors, it will be rewarding
to bring them on board and become
successful—and as the owner, I might

be able to take an actual vacation!”

For Jesse, a successful home inspec-
tor is someone who has the drive and
the ability to talk to different types

of people, and who can be thorough
and honest and not alarm clients with
trivial things that come up on every
inspection report. Thanks to his sales
background, Jesse understands what
information people need to know and
the right way to deliver it to create a
great customer experience, no matter
what their background or buying
experience. That skill is something he

looks for when expanding his team.

One of the reasons why Jesse works
so hard is his son, who is currently

enrolled in the civil and environmen-
tal engineering program (CEE) at the

University of Illinois.

“He is my greatest inspiration and the
reason why I push myself to be the
best,” claims Jesse. “I love what I do so
I feel I don’t actually work, but when
I'm not working, my son and I enjoy
discussing comics and watching Marvel

and DC movies together.”

“It’s a bit ironic and a huge part of my
drive that I became a home inspec-
tor because for a short period in my
younger years, I experienced the ago-
ny of homelessness.”

Now, as the owner of his own company,
Jesse gives back by helping his clients.
His commitment to his clients is best
explained by his company’s tagline
“Working for you, fair and square!”

To learn more about Straightforward
Home Inspections, visit www.
straightforwardhomeinspections.com,
or call 773-680-7402.
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CHANGING THE—LANDSCAPE

impacted by the rioting and looting,
to please reach out and I would assist

them in rebuilding,” she says.

Whitney’s post was shared over 100
times. People began contacting her
left and right, both needing help and

offering to volunteer.

“I didn’t initially know how I could

be of service, but every business said
they needed help with cleaning out and
boarding up,” she says. “Lutalo McGee
reached out to me that night and said
he wanted to pay individuals to assist
so they could make some money and
help those in need. We decided to have
everyone meet at the Home Depot on
87th Street. That following morning,

we had over 50 volunteers.”

As the group went out into the com-

munity to help board up and clean out

properties over the next three days,

Whitney with her grandmother (Irene Fisher), mother (Leslie Houston), little brother (JeKori
King), and daughter (Lailani Lynch).

people looked out their windows and
watched. Then one by one, they came

outside and asked what they were do-

When the pandemic hit Chicago and businesses were being forced ing, and after hearing the explanation,
to close their doors, Whitney Hampton, lead residential broker of A. asked to help and volunteer as well.
Progeny Global, made herself available. She jumped into action and

personally spent $10,000 of her own money to help different Black- “I had people who cried when they
owned businesses that were suffering try to stay afloat. When the told me the city doesn’t even do
rioting hit, she just felt overwhelmed. street cleaning on their block and

here we were randomly cleaning it
“Iunderstood the anger and the passion of those that were rioting, but I didn’t  up. It made them feel noticed. People
want our communities to just be casualties of war, and to feel helpless. So, volunteered, people donated, and we
I posted on Facebook that if any Black-owned business had been negatively just kept going,” says Whitney.
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Boarding up one of many businesses that had been broken into and looted.

On day three, Whitney was told that
many seniors didn’t have groceries
because the local stores had been
looted, so the group pivoted their focus
and started providing groceries to
senior-housing buildings, nine in total.
Then she was told that the Woman
Infant Children (WIC) offices had been
burned down and needed resources.
Working together, the group donated
diapers, wipes, clothes, formula, bot-
tles, and more for 125 teen moms. And
because they couldn’t do everything
that was needed themselves, Whitney
also donated $2,000 to other organiza-
tions to assist in their efforts to rebuild

and unite the city.
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“I remember being in Menards and
Jewel stores with 20 volunteers
filling up over forty carts of food and
materials for nine days straight,”
says Whitney. “The volunteers
sometimes cried because they were
overwhelmed with the impact we
were creating. We were allowed to
change the narrative. It wasn’t about
the rioting and looting, but instead
about the group that cleaned up and
boarded up Chicago! It was about
unity and community. It was about
doing the work instead of waiting

on someone else. And we made a
difference, a huge difference, just by

coming together.”

Whitney’s heart has always been with the
community. She credits her grandparents for
shaping her into the person she is today. Her
grandfather, Buster Fisher, was a multi-talent-
ed DJ, Golden Gloves boxer, steel mill worker,
and successful entrepreneur. He started and
owned two multi-million-dollar businesses,
and later, became the pastor at Second Baptist
Church. Her grandmother, Irene, “Ran all the
operations, and still managed to cook for us all
three times a day, clean, and shower us with
affection. She showed me how to be a strong,
supportive wife and an amazing parent,”

Whitney recalls.

“My grandparents encompass everything I
want to be—giving, loving, nurturing, success-
ful, ambitious, supportive, and impactful. They
are my personal heroes, and yet I am inspired
by every Black person who has managed to cre-
ate a strong, tight-knit family; who has carved
out a patch of success, who has healed from
past wounds, and who has inspired and encour-

aged those around them,” says Whitney.

Whitney started giving of herself from a young
age. She tutored kids when she was in ele-
mentary school, and after high school, moved
to New Jersey where she mentored youth

and assisted them with career development,
tutoring, and coping skills. She was a founding
member of the Greater Purpose Committee,
which helped register young people to vote and
provided outlets for creative expression by or-

ganizing showcases throughout Bergen County.

After her sister passed away, Whitney moved
back to her hometown of Harvey, Illinois,
and continued her work to build up the youth
around her. First, as the youth director of
Second Baptist Church under the guidance of
her grandfather, and then with different or-
ganizations that asked her to come and speak
regarding careers, the importance of educa-
tion, leadership, and the like, to their youth.
Even today, Whitney is the youth pastor at
New Beginning Full Gospel Ministries.

“I have a heart for young people, so I am
always ‘adopting’ someone’s child by mento-
ring, tutoring, and feeding them, or because
their parents have asked me to be involved in
their child’s life.”
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Whitney with some of the youth that she mentors.
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Whitney with A. Progeny Global team: Travis Marley (Team
Member) and Alonzo Abron (Managing Broker).

In the years before 2017, with her de-
gree in business administration with a
concentration in finance from DePaul
University in Chicago, Whitney was
working in corporate America to pay
the bills and take care of her daugh-
ter, Lailani Irene Lynch. Although

she was doing her best to be an agent
of change in her community, she felt

something was still lacking.

“I knew I wanted to change the land-
scape of the world around me and to
help people [on a grander scale], but
I never knew how. The real estate in-

dustry gave me the vehicle to live out
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my purpose,” she says. “I started
my career with big-name bro-
kerages, but they didn’t have the
same vision and desire to impact
our communities [as I did]. In
2019, I met Alonzo Abron, and
we discussed his brokerage A.
Progeny Global. I asked him
what his vision was, and he im-
mediately talked about creating
a legacy for our community. We
were so in tune with wanting to
be impactful, it was a no brainer
to partner together, and earlier
this year, we made that business

partnership a reality.”

Whitney entered real estate only three years ago and is
already using her success to further her community. As
the CEO and co-founder now of Urban Community Build-
ers—the organization she recently established with Lutalo
McGee, Lonzetta Mckennie, Wilonda Cannon, Shavahnna
Hunt, and Cierra Hayes—she is driven to build a better life

and community for others through real estate.

“Real estate has allowed me to live out my personal
mission on a grander scale: to assist our communities
with financial literacy and community development. Real
estate is one of the vehicles I am using to create genera-
tional wealth and change the trajectory of the communi-

ties I am tied to,” she says.

“Giving back allows me to live out my purpose every
day—to uplift and inspire those that have been con-
demned and forgotten, and to create legacies of wealth
(which means an abundant life) for my community and

myself. It gives me the greatest sense of purpose and it is

what motivates me when I wake up every day.”

Whitney and her daughter.
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Doing the Hands-on Work of Creating Change
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Onsite at a Habitat for
‘F Humanity build.
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Some m |g ht look at Ste P hanie “At the end of each year, we plan our annual charity calendar and
commit to various charities,” notes Stephanie. “Our crew’s goal is
Wesson’s ninetee n-year career to have one event each month, and our business model allows us

to give a minimum of five percent of the proceeds from real estate

as a REALTOR® and take note

of her $201M career volume

sales to charitable organizations.”

Though the list of organizations Stephanie supports is extremely

or the fa ct that sh e’S been a long, she tends to focus on charities she can spend time with and
. actually see their good work in action.
Top Producer since 2003. But

what’s even more im D ressive is “When you’re an active participant beyond giving money, you quickly

realize that the world is bigger and greater than you,” states Stephanie.

the amount of time and effort “It will remind you that you have a purpose, and your actions are mean-
ingful. I encourage everyone to pick a cause that is meaningful to them

Ste ) hanie pu ts into g ivin g back. and show up. I promise, you'll be a changed and better person for it.”
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When you’re an active participant beyond
giving money, you quickly realize that the
world is bigger and greater than you. It will
remind you that you have a purpose, and

your actions are meaningful.

Stephanie
with one of
her favorite
little ladies at
Coat Angels
delivery.

Getting her team involved in charitable work was
an organic process. Stephanie has long been active
in her community and has volunteered for local,
national, and global organizations. Her life changed
forever when she visited Haiti to help build a
church and a school. “To see and experience the joy
these people have while living with so little taught
me that joy is something you can choose no matter

your situation. It was a life-changing experience.”

Four years ago, she committed to making char-
itable work a part of her business and started
hosting events for clients, friends, colleagues,
and family to create an even greater impact and

network for good.

“I can’t explain the joy one gets from working
together toward a goal,” claims Stephanie. “I was

recently volunteering with Coat Angels and a little
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Stephanie and
her family.

girl gave me the biggest hug and told me
she loved me. She had never received a
coat that was hers before. She always had
hand-me-downs. That really tugged at

my heartstrings.”

Personally, and through her business,
Stephanie supports the American Heart
Association, Letters to Santa, Working in
the Schools, Coat Angels, the Lakeview
Pantry, the Alzheimer’s Foundation, the
Thanksgiving Basket Brigade, and a back-

to-school drive.

Prior to the pandemic, every year, her team
would choose a date, craft a menu, shop for
items, and then invite clients, family, and
friends to make delicious meals for families
staying at the Ronald McDonald House.

“That event is great because you are a part
of the process from inception to fruition,”
explains Stephanie. “To see the relief on par-
ents’ faces and know you're eliminating small

tasks from their day is very rewarding.”

Her team also usually participates in group
home builds through Habitat for Humanity,
where they work with the families who will
be living in the home to build scaffolding,
install windows, and put up drywall.
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Stephanie with a crew in action for the Ronald
McDonald House Father’s Day brunch.

But, like for many, “Due to health safety concerns, our

main events had to be canceled this year,” says Stephanie.

On her own time, at least once a quarter, she and a
colleague go to St. Josephat Church to make sandwich-
es and assemble lunches to feed the homeless, and
since 2004 (minus four years due to injury, travel, and
COVID-19), Stephanie has raised funds by participating
in the Chicago Triathlon.

Even her entry into real estate was driven by her de-

sire to help others.

“I love helping people. Period,” states Stephanie. “It
gives me great joy to be a part of people’s biggest deci-
sions on where they are going to live.”

When she’s not working, volunteering, or training

for the Olympic-distance triathlon, Stephanie loves
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spending time on the lakefront with her fiancé Pe-
ter; his son, Warner; and their dog, Sophie. They
love biking, setting up a picnic, playing games, or
going to the beach.

“We do our best to stay active and healthy,” says
Stephanie. “My fiancé does most of the day-to-
day cooking, but I love cooking the big, ridiculous,

multi-course meals for friends and family.”

For those looking to get involved and give back,
Stephanie has a piece of advice: “Look beyond your
cell phones and personal lives and find a cause where
you can share your gifts and time to implement real,
positive change—no matter how little or small. It’s
all about taking that first step. Then you’ll find real
success by leveraging your personal gifts to educate,
incite, and excite people to create significant change

and make the world a better place.”




LHelpmgﬁle Elite Real Esta
| Professiomals Wi th theirki
S HOMES Me‘the‘hélp

CURBSLDE 1
L ATSTNG S

DRIVE UP - STAY IN - 5IGN - DRIVE OFF
CHICAGO TITLE ANNGUNCES THE
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Northwestern Mutual’ ESTATE TRANSACTIONS

Chicago | Downers Grove | Naperville | Schaumburg

Jonathan G Dickinson

Financial Advisor

847-969-2585

www.jonathan-dickinson.com
1475 E Woodfield Rd #900, Schaumburg;, IL. 60173
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Northwestern Mutual s the marketing name for The Northwester Mutual Life Insurance Company, Milwaukee, WI (NM) (lfe and disability insurance, annuities, and life insurance with

long-term care benefits) and its subsidiaries. Jonathan Galen Dickinson is an Insurance Agent of NM and Northwestern Long Term Care Insurance Company, Milwaukee, Wi, (long-term

care insurance) a subsidiary of NM, and a Registered Representative of Northwestern Mutual Investment Services, LLC (NMIS) (securities), a subsidiary of NM, broker-dealer, registered

investment adviser and member FINRA and SIPC. Mutual Wealth Manag Company®, Milwaukee, W (fiduciary and fee-based financial planning
services), a subsidiary of NM and federal savings bank.

MONOTELO

ADYISORS

Because it doesn't matter how much you make, it matters how much you keep!
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HO\tmwmmu\'ﬂmpactynuasaﬂaalEstmeAgent?

mm YOURSELF ENOUGH salary to reduce the risk of
audited and penalized by the IRS?

Call Monotelo today and let us provide you with a tax and salary review that can save you
$8,000 - $12,000 per year while decreasing the risk of a painful IRS audit.

monotelo.com | 312-757-5151 | info@monotelo.com
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Real World Tax Expertlse

TAKE YOUR LIFE TO
A HEALTHY NEW LEVEL.

Personal Training Programs are perfectly tailored
to your precise needs.

SUNNYBIGGY,

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

Our personal training programs lead to faster
progress and higher satisfaction.

OFFERING WELLNESS AND FITNESS TRAINING TO RESIDENTS AND EMPLOYEES IN THE DOWNTOWN CHICAGO AREA TOWERS

219.851.0170 ¢ SunnyBiggyFitness@gmail.com « www.sunnybiggyfithess.com GO

“Relax — I o0t this!’’

You should not have to worry about vour client’s loan
AFTER vou sign a contract. Let Dan handle it!

b Close in as little as 10 days*® (useful when a deal falls apart with another lender)
» Experienced in complicated deals and condos

¥ Straightforward and honest advice from a reputable professional

» A social media expert — let Dan help find YOU clients

s?«?:grﬁruftggge Lending | NMLS398738 @ TEAM KRUCEK

D 8472268293 | F 872.249.0960 CROSSCOUNTRY MORTGAGE"
W wwwdkmortgageteam.com
E dan.kruceki@mmyccrmortgage.com
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By Chris Menezes
Photos by Sonya Martin

THE SMALL BUSINESS
AMBASSADOR OF LOGAN SQUARE

From the moment Nicole Duran stepped foot on

the streets of Logan Square, she fell in love with it.

She loved all the small, local businesses that gave
the neighborhood its unique character, and knew
right away she wanted to make it her home. And
with that feeling of love came an overwhelming

feeling of protection.

“I wanted to help keep the neighborhood as amaz-
ing as it was. It was a fast-transitioning neigh-
borhood [beginning to gentrify], and I wanted to
make sure that it did not become dominated and
stripped of its character by big commercialized

companies,” says Nicole.

So Nicole joined the Logan Square Chamber of
Commerce (LSCC), which helps support local busi-
nesses in the community, and Logan Square Preser-
vation (LSP), which helps preserve the community
as a whole, educating citizens about the town’s

architecture, history, and beautification efforts.

By serving on the event committees for both LSCC

and LSP, Nicole focuses on supporting and pro-

moting all the small businesses and entrepreneurs in the
neighborhood. She helps organize parties, events, and fun
activities to help drive people to local businesses. She also
works to inspire entrepreneurs—Ilike nail techs, yoga teach-
ers, professional organizers, and massage therapists—to go
off on their own and build their own businesses, helping them
build clientele, teaching them basics on how to structure a

new business, as well as promote them.

However, with the onset of COVID-19, things have changed
quite a bit for Nicole. Before, Nicole would throw an event
like her self-care wellness event, which brought together
local entrepreneurs, like yoga instructors, massage therapists,
confectioners that specialize in healthy treats, etc., to offer
services to people and gain new clients. Since the pandemic,

she has had to get even more creative with her efforts.

That’s where her real estate business has come into play.
Nicole now uses 100 percent of her marketing budget to also
help promote local businesses. She tries to partner with

a different small business each month to do a mailer that
includes a coupon or promotion to help drive more clientele
to that business. She features and promotes the same deals

on her social media platform. e



She also uses products made in Logan Square in
her gifts and giveaways to her clients. For exam-
ple, she will buy a few hundred spice packets from
LMK, a farmer’s market vendor, and add them into
care packages for her new buyers, or she’ll send
flowers from Fleur, a florist and boutique shop, to

her clients, friends, and family.

“I will basically do anything for the people in my life
and community who need a little help, especially

in these tough times. Logan Square has the most
amazing people in it, and it gives me a warm sense of

fulfillment to help such great people,” says Nicole.

Sometimes, Nicole will simply walk into a busi-
ness and just offer her support. And even that,
she has found, can go a long way. As she explains
through this story when she walked into a restau-

rant she saw was struggling:

“I just told her [the owner] how I wanted to help
and that we are all in this together, and she just

‘Rl
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started crying out of relief. It gave me goose-
bumps. That was the first time I really felt how

“Logan Square has the
most amazing people in
it, and it gives me a warm
sense of fulfillment to
help such great people.”

much people [running local businesses] needed
help from the community. It lit a fire in me to keep

pushing to help local businesses.”

Nicole knows what it’s like to be out there on your
own, work hard, and start a business. She grew up
on the South Side of Chicago. Being the second of
five kids, she was called upon to help raise her two
youngest sisters. She started working at the age of
thirteen at an old neighborhood diner and moved
of out her parents’ house at age fifteen. When she
was eighteen, she and her cousin decided to move
to the north side of the city.

service industry, overlapping real estate and serv-
Nicole always had to work hard and hustle to ing for the last four of those years before she hit
make a better life for herself and her family. She the ground running in real estate in 2014.
received a full-ride scholarship to the Univer-
sity of Illinois Chicago (UIC) where she studied

business management and marketing. For fifteen

5 “I fell in love with real estate right away and knew
this is what I was meant to do with my life,” she
says. “I love the combination of the hustle with just
being able to help others and do the right thing to
have a successful career. Real estate has given me
the life I want to live, and I am grateful for all the
people in my life who made this all possible.”

years, she supported herself by working in the

A couple years ago, Nicole started building her
team and mentoring new brokers. “My goal is

for everyone on the team to love what they do

as much as I do, while having a good, balanced
quality of life. I have learned over the years that
life is all about balance and without it, you will get

burned out,” she says.

Nicole balances her life with her husband, Ryan—
they’ve been together since she was nineteen—and
their Frenchie dog, Rico. Yoga is a huge part of her
life, but Nicole also enjoys any activity she can do
outside, like gardening, biking, hiking, swimming,
paddle-boarding, and running. Nicole also loves
traveling, food, culture, live music, and spending

time with her friends and family.

“Through working in real estate and giving back
to my community, I have gained fulfillment and

a sense of purpose that drives me to help those

in need even more,” Nicole says. “In doing so, I
meet some of the most wonderful and interest-
ing people. I believe positivity attracts positivity,
which has drawn like-minded people into my life,
creating amazing relationships within my commu-

nity that I am eternally grateful for.”
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Painting & Decorating
“Where Vision Becomes Reality”

Q) Blueleaf Lending

GEGHG E KAH BERCIS

QBluelmf Lendmg

Blueleaf Lending — A subsidiary of Midwest Community Bank Kevin McVicker, Owner
amon Street, Chicago, IL 60607 - Pre GET A QUOTE 773-268-2050
E:? |ﬂ‘11 2'3'5'3‘-'?'5‘313 . info@mcmasterpainting.com
eleaflending.com t:} r ' e
. www.mcmasterpainting.com
Residential/Commercial/National Lending! REE ;"m,.,_ P 9
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PEST SOLUTIONS
The Answer Since 1860!

-Pest Inspections

-VA Loan Termite Inspections

-Permanent Rodent Solutions
-Same-Day Service Available

'mn' YEARS ¥y, T e el :
T ; - | Hortons Makes Your Home Uniquely You

800- GOT—PESTS"Jrosepestcontrol com
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LINCOLN PARK 1617 N. CLYBOURN | 312-337-9172 + LA GRANGE 60 S. LA GRANGE RD. | 708-352-2110
Our Lincoln Park location is temporarily closed but please visit our La Grange location for a full range of services.
www.hortonshome.com
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By Jennifer Mitchell
Photos by Heather Allison Love Photography

LIFTING DIVERSE VOICES
THROUGH EDUCATION

Marki Lemons Ryhal is not only a successful
REALTOR?® and fifth-generation entrepreneur, but
she’s also a mentor, an award-winning educator,

a global keynote speaker, and an international
best-selling author. Yet somehow, she still finds

time to volunteer and give back in big ways.

Marki has been a national edu-
cation workgroup chairwoman
for the Residential Real Estate
Council, a member of the Board
of Directors at the Real Estate

Business Institute, and a mem-

ber of the Presidential Advisory
Council at the Women’s Council of
REALTORS®. She currently serves
as a state legislative contact to
Rep. Nicholas Smith of the Illinois

General Assembly. Marki was also

a two-time presidential appoin-
tee to the Chicago Association of
REALTORS® Board of Directors.
There, she personally raised
$50,000 to support their Diversity

Committee’s efforts to tackle top-

,{AUHDR\ & : — . f  ics like fair housing and economic

S THE . > development, as well as engage
with local chambers of commerce,
\ seek grant opportunities, and serve
W b"f? ' I§  REALTORS® in Chicago’s seven-

ty-seven unique neighborhoods.

“Like many, my life has been significantly affected by the pandemic,” notes Marki.
“I am no longer able to travel as a speaker, so I made a promise to myself that

I would emerge from quarantine better than when I entered it. Everything was
going smoothly until George Floyd was killed and the riots and looting occurred.

I jumped into action and created a Facebook Live video, which has been viewed
more than 37,000 times on Facebook alone. That video raised more than $50,000
for the 77 Diversity Committee, and it lit a fire under me. I decided to fund a schol-

arship under CAR® to help women who reside in underserved communities.”
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Marki with Austin
and Stephen.

The initial goal was to raise enough money
to fund four scholarships, but Marki

had something bigger in mind. She was
approaching her fiftieth birthday and de-
cided to use that milestone to raise funds

for not four, but ten scholarships.

“T asked my friends, family, and network

to make a donation to the scholarship in
lieu of buying gifts and we met our fund-
raising goal,” says Marki. “But I didn’t want
to continue asking people for money, so 1
created Be ReMarkiTable notebooks, which
are sold on Amazon, and all proceeds are
donated to the Marki Lemons Ryhal Educa-

tion Advancement Scholarship.”

The scholarship is available to African American women in
underserved communities within the Chicagoland area who are
seeking to obtain their real estate license or attend a historically
Black college or university. This scholarship is in special honor of

Marki’s late mother, Hazel S. Lemons.

“My community is in desperate need of equal access to quality
learning and leadership development opportunities,” claims
Marki. “My next endeavor is to partner with organizations to
ensure history textbooks are accurate in the way they describe

the history of our country.”
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Marki with Stephen and Skyler.

“I love real estate and the role | play in
real estate education. I’'m the mentee
who became the mentor, and my soul is
delighted that | get to do what | love.”

Marki is a big proponent of education because she has earned
sixty real estate-related certifications, designations, and
licenses in addition to an undergraduate degree in hospitality
management from Chicago State University and an MBA from
Saint Xavier University. She also notes that she was raised in a

household that valued volunteering.

“My mother and my grandfather are my personal heroes because
they instilled in me a strong work ethic coupled with a love for fami-
ly,” remembers Marki. “They were very vested in my becoming inde-
pendent and having every opportunity regardless of cost. I was lucky
enough to work side by side both of them for more than twenty
years at our family’s restaurant, Lem’s Bar-B-Q, located on the South
Side of Chicago. Lem’s is the second-oldest, black-owned restaurant

in Chicago, and it is Chicago’s oldest barbecue restaurant.”

Marki is happily married to Stephen C. Ryhal, a locomotive engi-
neer for Union Pacific Railroad, and the two blended their families.

“Stephen is not a stepfather to
my son Skyler, he’s the father
who stepped up,” claims Marki.
“Skyler is twenty-four. He grad-
uated from Howard University
and is now working as an analyst
with Accenture. Our other son,
Austin, is thirteen and attends
Sheridan Math and Science
Academy. My two amazing

sons make me smile every day
because their smiles tell me they
are happy, and the fact that they
spend their time volunteering
tells me they get it.”

Everyone in Marki’s home
knows their way around the
kitchen, and as a result, their house has been the local hangout
during the pandemic. Several nights a week, Marki hosts neigh-

bors on her deck, providing them with a home-cooked meal.

Despite the pandemic, Marki is still finding ways to educate
REALTORS® online.

“I love real estate and the role I play in real estate education,”
states Marki. “I'm the mentee who became the mentor, and my
soul is delighted that I get to do what I love.”
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Renovate to Sell

Minor Renovation, Major Visual Impact

We recognized a need among sellers for a turnkey service offering light and stylish
renovations at an approachable cost. By working with the original space, we rapidly make
minor renovations that have a major visual impact. Our mission is to enhance a home's
appeal to buyers, reduce its time on the market, and increase the overall sales price.

(773) 217-0581 | michael@renovationsells.com | www.renovationsells.com | @renovationsells




Nearly everyone wants to grow their business, whether it be for fi-
nancial gain, award recognition, or client service. It may well be why
you are reading this article right now. But for the hundreds of agents
I coach across the United States, achieving growth is often a ques-
tion of working smarter, not harder. I know. There was a time when
I drove hundreds of miles a week and spent tens of thousands of dol-
lars a year in the name of “expansion” when, in fact, I had stretched

myself farther but had not gone deep enough where I already was.

Take, as an example, my own experience of choosing to take on
clients across state lines (I am licensed in IL, IN, and MI) and in
the far suburbs, yet I would drive through my own neighborhood
and see only two or three of my own signs (listings) instead of
what should have been at least a dozen. I would spend several
hours in the car each day to close three to four deals a month
instead of taking the temporary “hit” to my pocketbook and
focusing on prospecting and generating leads in my own area.

It was only when I downloaded the Life Cycle app (available for
iPhone; similar concepts are available for Android devices) that I
began to track the number of hours I spent in the car (and other
“time vampires”). I then realized that if I would be willing to go
deeper, i.e., work for more and better business, in areas that
didn’t require so much time in the car, I would be able to close

more deals with less overall work.

Here’s another common block to growth: many of us spend a lot

of time and money chasing after “new” leads, but never dig deep
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enough in our own database of “just mets,” past clients, and VIPs to
actually get their repeat business and referrals. Think about this:

if you spent a bit of time reaching out for the birthdays and special
moments, such as housing anniversaries of everyone in your
database, how much more repeat and referral business might you
garner from those clients as compared to your chances of being

blown off by strangers who have no relationship with you?

Have you connected with everyone in your sphere on social me-
dia? Have you added each of their home addresses and personal
information data (such as the aforementioned birthdays and
anniversaries) to your CRM? I coach our agents at my brokerage
to only use technology that syncs with their phone, database tool,
and the MLS so everything requires only one point of data entry.
We also strongly encourage our REALTORS® to conduct “lever-
aged events” or the ones our office provides. These are opportu-
nities for an agent to reach out to their database with an educa-
tional event, something fun, or an item of value. These kinds of
events allow you to go beyond the “buy with me, sell with me”

conversation to something deeper.

Track every day’s activity from start to finish. As I discuss
regularly, I recommend an early start to the day (as analyzed in
The Miracle Morning for Real Estate Agents: It's Your Time to
Rise and Shine by Hal Elrod, et al.) and part of that early start
should be time-blocked for lead-generation focused prospecting

for new business, not servicing existing transactions (that can

come later in the morning) because “life” will get in the
way of your prospecting the longer you wait. An orga-
nized database is also key to easily pulling up contact

information and tracking activity.

So before you decide to expand your marketing into a new
area, consider whether or not you’ve fully plumbed your
“home” area. Where you live and play is key—you are seen
there, you probably already do business there—and the
likelihood you will relate to locals there is higher because
you know the hot spots, transportation, etc. You cannot
underestimate the time you lose being in the car—you
really can’t answer emails, texts, or do computer work
safely or effectively. Don’t mindlessly conduct your days or
spend your money without a strategy. Track everything and

analyze regularly! Your business depends on it.

About the Author:

Nick Libert is the founder and coach of EXIT Strategy
Realty, EXIT Realty’s largest and most productive
franchise in the Midwest, with over 250 agents servicing
Northern Illinois. Nick is a consistent Top Producer with
the Chicago Association of REALTORS®, and has been
named a Five Star Real Estate Agent nine out of the past
ten years. In 2020, he was named Best of Zillow and a
Nextdoor Neighborhood Favorite in over a dozen areas in

and around Chicago.
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Katrina M. Barnett, Esga ° I -

Founder & Managing Attorney b

Guiding and assisting clients every step of the way, from the
initial offer to the closing table.

If you or your clients are in need of a real estate attorney, we
would be thrilled to assist you. We're available by phone,
text, email, or online through our client portal.

401 North Michigan Avenue | Suite 1200
Chicago, Illinois 60611
Katrina@kmbarnettlaw.com | Phone: 312.725.0085
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Chicago-based life styling company specializing in
fashion styling, wardrobe management ¢ refinement,
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LAW OFFICES OF
PAUL A. YOUKHANA
Business » General Civil Matters » Real Estate
City Office Suburban Office
541 N. Fairbanks C1., #2200 4819 Main 5t..5te D

Chicago, IL 60611 Skokie, IL
(312) 809-7023

LOVE PHOTOGRAPHY

ILLUMINATING YOUR AUTHENTIC SELF

THROUGH OUR UNIQUE ARTISTIC LENS

@heatherallisonlove | (872) 240-4257
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Pool is a game, Lending is serious...
Let Team Tammy give you a

Tammy Hajjar Miller

Senior'Vice President, NMLS# 981615

direct: (312) 667-1965
tammy@thefederalsavingsbank.com
www.thefederalsavingsbank.com/tammyhajjar

Give your home
the protection
itdeserves.

Kevin Smith, State Farm

A h el iy Your home is where you make some of your best memories,

773-172-2244 and that's worth protecting. We're here to help.

Kevin@kevinsmithagency.com
LET'S TALK TODAY.
o StateFarm

State Farm Fire and Casualty Company, State Farm General Insurance Comnpay, Bloomington, IL
Stale Farm Flomda Insuramee Company, Winter Haven, FL
1708135 Stabe Farm Lloyds, Richardson, TX

A

Focused || Professional || Respectful
17 Years of Trusted Experiences®

Stephen Wrought

(773) 426-0458
steve.wrought@gmail.com
housecallinspections.net
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Chicago Real Producers
Share their Gratitude

JANELLE DENNIS WITH @PROPER-
TIES: “The social isolation of 2020 has

made me more thankful than ever for

€ my constant companion, my dog Lexi.
GIANCARLO BARGIONI  She is the biggest love bug and makes
WITH DREAMTOWN
REALTY: “My beautiful
daughter being born on

8/12/2020”

me laugh every day. Of course, family
and friends are also important but
with so little direct contact, Lexi fills

my heart with love.”

SAM SHAFFER WITH
CHICAGO PROPERTIES:
“I'm thankful for the

real estate market thriv-

LAURA RAHILLY WITH COLDWELL
BANKER | LRG, LAURA RAHILLY
GROUP: “Health, love, comfort, and

a beautiful backyard to grow organic

ing, my gym being open,
spending quality time
with my family and my
loved ones, and staying

veggies and watch my girls play.” safe and healthy.”
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KEVIN ROCIO WITH @PROPERTIES
COMMERCIAL: “I am thankful I was
able to continue doing what I love and
enjoy my life while doing it.”

STEVE GENYK WITH GENYK GROUP
REAL ESTATE: “While 2020 has been
extremely challenging, I am very
thankful for the fact that 2020 has

reminded me not to take anything

for granted as things can change in a
blink. With that, I am also thankful
for refocusing my priorities and fully
appreciating the most basic but most
important things I have—family,
health, and love.”

anks a Lot!
900

LAURA TOPP WITH
BERKSHIRE HATHAWAY:
“I am thankful for my
faithful clients who have
trusted me to help them
navigate buying and sell-
ing their homes. Housing
needs have changed. I
have been able to help
my clients make those

changes seamlessly.”

MARKI LEMONS RYHAL
WITH EXIT STRATEGY
REALTY: “I am thankful
for the ability to pivot

my business in an un-

certain market.”

JEFF PROCTOR WITH
@PROPERTIES: “Friends,
family, health, and

an incredible business

community.”

MELISSA LOPEZ WITH
CHICAGO REAL PRO-
DUCERS: “I am so
incredibly thankful

that I have been able to
explore so much nature
and play in some fantas-

tic waterfalls!”

JESSE MASIN WITH
@PROPERTIES:
“Although 2020 has
been full of hurdles, I
am thankful for having

an amazing fiancé,

two beautiful pups
(Oscar and Winston),
and fantastic clients
who have continued to
trust me with their real

estate investments!”

LAWRENCE DUNNING WITH MAIN
STREET REAL ESTATE GROUP: “I'm
thankful for health, good friends, and
my growing family. Baby Victor (due
12-30-20) was conceived in the quar-
antine lockdowns. A good reminder
that in every negative situation we can
find a positive. And no matter how
bad the external situation is, we can
always appreciate what we DO have,
not what we don’t. Ultimately, little
else matters than health and time with
loved ones. No billionaire ever wished

for more money on his deathbed!”

AXEL COHEN WITH COMPASS: “I'm
thankful for mine and my family’s
health and well being during these
difficult times.”

JACQUELINE COLANDO WITH RED-
FIN: “I'm thankful for the health of my

family! Hopefully, everyone continues

to stay healthy.”
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NICOLE DURAN WITH
@PROPERTIES: “I'm so
thankful for all the love

I have in my life. 'm so

CHERI KASELLA WITH HAVEN HOME
STAGING AND REDESIGN, INC.: “T am
thankful for the stay-at-home order
in the spring as it forced HAVEN to

focus on important needs of the busi-

lucky to have so many
amazing people in my
life and love each and
every one of them in ness that too often got pushed to low
their own special way.” priority. We were fortunate during
that time to find so many additional
talents that individuals on our team
had to share that we would not have
known if we weren’t forced to slow
down. This slowdown is now helping

us grow. Thankful and in awe of our

DAVID FRANK WITH DA-
VID FRANK LAW GROUP:
“I am thankful for health

and low interest rates!” coe

multifaceted team.”
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llinto a great
mortgage experience

Your clients deserve a Crystal clear mortgage process. Reach
out to me and find out how | can help your clients with one of
the biggest decisions of their lives.

Call me to :Ia'.r to get started.

Crystal Kurzynski

Vice President of Mortgage Lending

O (7735) 435-D667

Crystal@rate.com
Rate.com/CrystalBurzynski

3840 North Ravensweoed, Chicage, IL 80613
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DYMPNA FAY-HART WITH CENTURY
21 AFFILIATED: “I am thankful every
day for my family, and for the good
people that are always willing to give

a helping hand, many who have been
hit so hard in 2020—a year that was
slated to bring happiness and hope has
brought trauma, turmoil, and trying
times to many ... many are looking for-
ward to ‘waving’ 2020 goodbye (myself

included) and ready to welcome a new

year with open arms!”

LANCE KIRSHNER WITH COMPASS:
“First and foremost, I am most thankful
for the health of my friends and family
during these crazy times. Beyond that,
I have much to be thankful for, most
notably, the dedication of my team.
Without them, there is no way I could
achieve anywhere near the success we
have reached in a difficult year. In addi-
tion, they have the patience and loyalty
to continue to support me, as I learn

and grow as the team leader.”

WILLIAMS: “I’'m grateful for being
healthy. Grateful for being part of
the best team in the world. I'm also

grateful for Real Producers being an

amazing resource for our industry!”
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KATIE MONGE WITH
NEAT METHOD: “My
healthy family and new
baby coming at the end

12

of the year

GRIGORY PEKARSKY
WITH VESTA PRE-
FERRED: “The unique
opportunity to spend so
much more time with

my daughter.”

HEATHER LOVE WITH
HEATHER ALLISON
LOVE PHOTOGRAPHY:
“I’'m thankful for all the

extra time I have had

with my family and a

space to garden.”

MIA HABLE WITH ART-
FULLY ARRANGED STAG-
ING: “I am thankful for

the chance to increase

KATE WADDELL WITH COMPASS:
“As I reflect back on 2020, amidst

creative outlets in my
all of the chaos, upset, and fear, I am

life. I have taken some of

most grateful for the time that I was the extra time we have

given with my family. I have so many been given now so many

treasured memories with my two- .
people are working from

year-old son and newborn daughter home, to paint and get

that I otherwise wouldn’t have had. creative and infuse that

I think that is pretty special and will into my designs!”

treasure those memories forever.”

BARBARA O’CONNOR
WITH DREAM TOWN
REALTY: “As challenging
2020 has been, I find
the most challenging
thing is not being able
to hug/kiss my children

and grandchildren.

RUTH ROBERTS WITH WINDY CITY
BLINDS: “Since COVID-19 started,

my siblings and parents have set up

a once-a-week Zoom call to catch up.
It took COVID-19 to make us stop
and check in with each other, but it
is something we all plan to continue
However, I am so grate-
ful for the fact that I had

time to reflect on what

so I'm thankful for more time with

family, even if'it is virtual!”

is truly important in my
life. Also, I got to really
enjoy my backyard.
Lastly, I realized I will
never retire as I cannot
sit still.”

EMILY BURTON WITH CHICAGO REAL
PRODUCERS: “I'm thankful for extra
time with my husband and kids, having
meaningful conversations with one
another, learning more about each
other, trying new things together, and

growing in grace for each other.”

PAUL CARNEY WITH
PHOENIX RISING HOME
STAGING: “In 2019

we moved our three
warehouses totaling
54,000 square feet

into one large, 80,000
square feet, warehouse.
This was exhausting
and expensive. We
needed a great 2020

to pay for this expense. Then COVID-19 hit, then the riots, and
other business challenges. It has been a trying year for sure. I
am grateful for all the employees who took pay cuts during the
shelter-in-place and kept working so our clients could close on
their pending transactions, and help Phoenix Rising Home Stag-
ing stay in business. I am grateful for our financial partners,
Scott and Seth, and their continued confidence and support in
our great business. I am especially grateful for our staff, Lorena,
Becky, Selma, Kasey, Tom and Kevin and their efforts this year.
Working long hours, often unpaid, they are the reason we will
come out of this year a better company. I have had two family
members contract COVID-19 and I am grateful to report they
are both fully recovered. I am grateful for my family, wife Mon-
ika, daughter Nuzzia, and sons Paul Jr, Stefan, and Antonio. My
best friends and source of limitless fun and joy. It has been an
incredibly challenging year. Like most business owners, I work
an average of 70 to 80 hours a week, often without pay doing

all T can to position our company for success and prosperity. It
would be easy to become overwhelmed by all the obstacles we
are all facing ... but when I'look at our amazing vendors we work
with, like Real Producers, and the amazing personnel I am lucky
enough to employ and work with everyday and my wonderful,
loving, fun family, I realize how wealthy and fortunate I am. I
am grateful for every day I am blessed to work with and come

home to the people in my life.”

L . v
CRYSTAL KURZYNSKI WITH GUAR-
ANTEED RATE: “I'm thankful that
during a time where most of us have
felt isolated, I've had the opportunity
to join a community of positive and

motivated individuals. During difficult

times, it can be challenging to stay fo-

MIKE OPYD WITH RE/
MAX NEXT: “The agents
at RE/MAX NEXT that

trust myself and my part-

cused on your goals. I'm grateful that
I’ve had the opportunity to grow and
continue to work hard for my clients
due to the support of my family and

amazing community around me.” ner with their business.”

TYRONE GREEN

WITH RE/MAX NEXT: “I
am thankful for sup-
portive family, friends,
and colleagues through
these challenging and

trying times.”

ARZT:

The Art of Design

GINA STOLOWSKI WITH
ARETE RENOVATORS
INC.: “Despite the obvi-
ous struggles that 2020
has brought, there is a
lot to be thankful for.

I am thankful to have
welcomed my son into
this world right before
quarantine and to have
had the chance to keep
him at home longer than
expected (getting to
witness a lot of changes
and “firsts’). I am also
thankful that Arete’s en-
tire team has remained
intact and healthy
throughout this changing
environment. Despite
the challenges, we adapt,
and are set to come out
ahead of our 2019 year-

end numbers.”

AGNES MROCZKOWSKI WITH SAT-
URN TITLE LLC: “I'm thankful for my
wonderful staff at Saturn Title that

through this whole pandemic has
given 110 percent all while practicing
social distancing. I'm thankful for all
of our loyal attorneys and clients that
have adapted to our new way of life.
This experience has made us all hum-
ble as well as grateful for friendship,
family, and the little things in life that
matter most.”

MICHAEL MANDILE WITH MANDILE +
LORIMER PROPERTY GROUP AT COM-
PASS: “Through such a roller coaster

of a year I am very grateful we were

able to see past the bumps in the road
and blow past our goals by having a
record year. This is not just based on
numbers, but we are very happy to
know that we helped so many people
find their way in life during such a
difficult time. COVID-19 was not easy
for anyone, but through it all, we have
many clients who have bought and
sold with ease. It feels good knowing
we were there for them during that
time, and we had a process in place
that truly helped others.”
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EXPERIENCE THE
DIFFERENCE

Protect your property rights
with Saturn Title.

The findncial decisions you make teday can impact you in the
future. Let's talk about how | can offer a customized
appreach to your financial goals and needs,

-
Bt

: .':;'1-'- i g ¢ z
We work-to ensure you buy your home with confidence and help protect

-4 e

Morgan Lougee

312-368-3717

mlougee@financialguide.com

Westpoint Financial Group

1 N Franklin 5t, Suite 2470,

A Chicago, IL 60606

WEST _P OINT CA Insurance Licanse # OMETT13

your property rights.

-

e

- g C

Poanang

Email: agnes@saturntitle.com

Agnes Mroczkowski Mainline 847-696-1000

i SATU RN /\/]Qnager Fax 847-696-1001

& MassMutual firm . \ Providing over 20 years of superior customer TITLE LLC 1030 W. Higgins Rd #365

Be treated the wav vc service and high quality construction from small Go to our website for additional locations: www.saturntitle.com Park Ridge IL, 60068
¢ treated the 1"_"'"[."5" you ! repairs to complete renovations for the greater

treat your clients. Chicagoland area.

-ind-me on-Linkedin! '

Fingd'me on-Linkedin! in-§ | -
5 s o 2y U R B ﬂ" www.urbanbuilt.co
AR e 4 gl oM > Give us a call today for 3

0 BUILT * LLC free estimate!

773-885-1138

Creating Memorable Client Experiences

@ f %4

—— Windy City
Z Blinds

Local & Family Owned
Serving the Chicago Area

Window
fﬂShionS 'I'htl'l' "We are so hoppy

with our new blinds and

I‘Iﬂ\fe eve ry StYI e cove rEd ° would recommend Windy City Blinds

to any of our friends and fomily!

774-528-4244 Their prices are extremely competitive

» " " ond their products are high quality.”
windycityblinds.com - Christina K.,

InfO@WindyCityblinds.com yelp review

Complete Line of PPE Products- Masks, Sanitizers, and More

Custom Apparel * Branded Merchandise ¢ Closing Gifts

www.icandeemarketing.com | 773-754-0493
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P> cover story

By Chris Menezes
Photos by Sonya Martin

‘When Lutalo McGee lost his good friend to gun violence as he
sat in a car right next to him, during his senior year of high
school, it changed the trajectory of his life.

“Obviously it was a traumatic experience for me, and it
shaped my emotional journey as a young man going into my
early 20s. But out of that experience came a commitment that
I would use all of my resources, time, and skills to try and
help other youth that were on that path [I’d been on] when I

was a kid, and to give back to my community,” says Lutalo.

Lutalo set out to become a college professor and community
activist, studying economics and African American studies at
Eastern Illinois University and went on to do graduate work

at Cornell University.

On a Mission

- i

s A

Lutalo with some
of his team

(Earl Solomon,
Kameelah Paulk,
Kiara Poole, and
.\Phillip Pippion)

“If you talk to those I went to school with, they would tell you I
was always talking and lecturing. My fraternity nicknamed me ‘So-

liloquy’—my chosen path seemed to fit me,” Lutalo says smilingly.

However, as a result of his academic and philosophical journey
in his 20s, Lutalo realized that “many of the social and political
issues facing the Black community started with a lack of wealth
[and, therefore, financial ability] to influence and force change

in public policies.”

Given his conclusion, Lutalo decided to pivot from becoming a
professor to becoming an entrepreneur. After surveying his op-
tions, he decided to go into real estate development. His goal was
to generate money that he could then use to employ people and to

teach empowerment through asset accumulation. oo

Chicago Real Producers - 75



66 IF MORE PEOPLE SPENT
MORE OF THEIR TIME AND
RESOURCES HELPING OTHER
PEOPLE, THE MORE HAPPINESS
WOULD BE PRODUCED
BOTH INDIVIDUALLY AND
COLLECTIVELY.

“Real estate was just supposed to be what I did on the side to build
wealth and later finance what would be a community center,” he

says. “At the time, I was firmly committed to being an educator and

loved the work I was doing with youth. What I didn’t expect was for

my career as a broker, and then later as an owner and managing bro-

=

ker of a real estate firm, to take off.”

Lutalo actually worked as an educator for seven more years until

deciding to move into real estate full-time. He worked as a Chicago

Public School teacher, dean, chess and softball coach, and mentor.

Also, just a few years ago, he operated as the superintendent of the
Saturday University School System for the Black Star Project, which  Lutalo at a breakfast meetup for the clean-up efforts right after the riots.

R/ LAY

provides free tutoring in math and reading, as well as a number of He is with the Clean Out, Board Up crew and volunteers. ' :
other free programs, including dance and video production, on Sat- ‘ J
urdays within neighborhood community centers and police stations “I told her I was all-in to help and would help find and coor-

across the Chicagoland area. dinate volunteers and our plan of action. That night I put out

a call of my own and promised that I would pay $20 per hour
Remaining as committed to the community as ever, though he is well  to anyone that showed up to help us board up businesses and

e ™

into his real estate career, Lutalo later founded the nonprofit orga- clean up the community. My thought was that we could kill 1 ) ‘{' -
nization Ani Empowerment Group, which, in conjunction with his two birds with one stone by both helping those businesses and : '&}f :’f’

real estate company, Ani Real Estate, “provides a series of free real provide some income to people that might be out of work due
estate workshops geared toward helping individuals to change their to the COVID-19 layoffs and economic impact,” says Lutalo.
financial situation and wealth position through real estate education
and acquisition,” states Lutalo. Almost instantly, a number of people signed up for paid
work, and a number of people just wanted to help for free.
So when the first wave of riots hit Chicago this summer, and Whitney Lutalo also had a ton of people contact him who said they
Hampton, broker and owner of Hampton Real Estate and Investments,  couldn’t make it out, but wanted to send money to help the
put out a call on social media for volunteers to help board up impacted effort. In just under two days, Lutalo personally received
Black businesses that were looted, Lutalo immediately contacted her. approximately $10,000 in donations to help buy supplies,
rent vehicles, and provide food and
water for those volunteering. Clean

Out, Board Up 2020 was on its way.

“We were galvanized!” says Lutalo.
“With that support, we spent the
next two weeks, from early in the
morning to late in the afternoon,
going from location to location, re-
sponding to calls for help in Chicago
and the south suburbs. The efforts
eventually morphed into us deliver-
ing food to senior homes, and others
who didn’t have access to stores due
to the looting.”

Out of Clean Out, Board Up 2020,
Lutalo, along with Whitney Hamp-
ton, Lonzetta Mckennie, Wilonda
Cannon, Shavahnna Hunt, and Cierra
Hayes established Urban Community
Builders to “empower the community
through all things real estate.”

b
LI

Lutalo at a clean-up effort with Alderman David Moore and the Cook County Treasurer Melissa Conyears-Ervin. PP
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FLEXIBLE SOLUTIONS

TO GIVE YOUR CLIENTS THE

To Close

)

1 ROBINSON E KAISER

DIRECT

“I think real estate is fundamental to
where I go and our community goes,” says
Lutalo. “It’s no secret that many people

gain wealth through real estate and doing

so is a reasonably attainable goal with the

Chicago REALTORS
Glean Up &
HBCUVBW Flll]

bit.ly/cleanupchicago

proper plan and guidance.”

“American culture can be quite competitive
and selfish at times,” he continues. “The
problem with that is that it doesn’t really
produce any genuine happiness in people.
The more people ‘win,” acquire, and are

‘liked,” the more they want. It’s a drug.”

“I believe if more people spent more of
their time and resources helping other
people, the more happiness would be pro-
duced both individually and collectively.
Half of the social issues we face would be
eliminated by that basic shift in personal

philosophy,” Lutalo muses.

“What we need are more people that oper-
ate on the philosophical principle of ‘T am

because we are, and we are because I am.”

Lutalo with Whitney Hampton.
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MAZEK

LAW GROUP

Going Beyond the Transaction to Protect
All of Your Clients' Assets

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

Michael Mazek

Founder & Attorney
Michael@MazekLaw.com
mazeklaw.com
773-800-0141 (Call/Text)
3805 N. Lincoln Ave.
Chicago, IL 60613

Chicago REALTORS® Care About Our Communities!
[he CAR Diversity Committes (The /7)) volunteers,
serves and advocates for all our communities, Mamed
after Chicago's /7 unique neighborhoods, the 77 consists
of at least one representative from each of Chicago's
neighborhoods to ensure a wide representation of our
membership, The 77
« Tackle topics like fair housing and economic
development
+  Engage with local chambers of commerce and
quasigovernmental bodies
* Seck placemaking grant opportunities
Serve each community and provides local REALTORS®
with answers to frequently asked questions, advice and

association information,

THE =‘-.~'§’ ’

EHICAED ARFDCIATION &F BALTO

CHIGAGO HUl}
REALTORS'

DIVERSITY  rounpation 100

COMMITTEE

ChicagoREALTOR.com/The77
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and accessibilityymatter. more.
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3 SHANE E. MOWERY
J '5- i ATTORNEY AT LAW

B8

BRINGING TOGETHER THE KNOWLEDGE
AND EXPERTISE IN THE THREE ROLES |
EMBRACE THE MOST, | IMPART FINESSE

AND PROFICIENCY TO A FAST-PACED AND
CHALLENGING REAL ESTATE MARKET.

The Art of Rernodeling
OUR SERVICES:

COME JOIN OUR
REFERRAL PROGRAM
REFER YOUR FRIENDS AND FAMILY TO RECEIVE
2% BACK UPON PROJECT COMPLETION

DESIGN BUILD TILE INSTALLATION ==
KITCHEN & BATH REMODELING PAINTING
FLOOR INSTALLATION SIDING AND DECKING VISIT OUR SHOWROOM
HARDWOOD REFINISHING MASONRY AND ADDITIONS AND DESIGN CENTER
° You only have 8 seconds —
to grab the attention of a buyer online. 3821 W MONTROSE AVENUE
.. ) CHICAGO, IL 60618
Don't sell your listing short with
anything but the best photo and video. ARETERENOVATORS.COM
. . . . call now:
CREATIVE 630-550-0706 * fiocreative.com ¢ (@ @fiocreative
773.610.4551
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to September 30, 2020

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Jeffrey Lowe 17 $130,666,000 46 $60,746,250 163 $191,412,250 35 Nicholaos Voutsinas 18 $8,894,750 41 $21,408,700 59 $30,303,450
2 Matt Laricy 149 $65,915,150 166 $83,137,263 315 $149,052,413 36 Ryan McKane 67 $26,434,501 7 $3,819,900 74 $30,254,401

3 Emily Sachs Wong 57 $72,314,250 29 $34,575,375 86 $106,889,625 37 Elena Theodoros 43 $22,689,550 10 $7,446,900 53 $30,136,450

4 Leigh Marcus 126 $81,034,800 44 $24,834,917 170 $105,869,717 38 Daniel Glick 18 $16,830,000 21 $13,033,150 39 $29,863,150

5 Mario Greco 19 $66,308,770 48 $27,476,250 167 $93,785,020 39 Ivona Kutermankiewicz 28 $20,804,200 n $8,563,650 39 $29,367,850
6 Karen Biazar 109 $61,380,484 19 $11,850,000 128 $73,230,484 40 Matthew Liss 3 $19,156,400 14 $10,011,000 45 $29,167,400

7 Grigory Pekarsky 64 $21.115,664 86 $43,322,450 150 $64,438114 41 Scott Curcio 33 $13,174,084 34 $14,974,301 67 $28,148,385

8 Melanie Giglio 53 $35,210,637 62 $29,097,900 15 $64,308,537 42 Kelly Parker 23 $12,575,500 24 $15,513,000 47 $28,088,500
9 Sophia Klopas 58 $41144,250 28 $15,627,500 86 $56,771,750 43 Santiago Valdez 4 $15,201,300 33 $12,227,700 74 $27,429,000
10 Carrie McCormick 50 $34,961,950 20 $16,951,750 70 $51,913,700 44 Joel Holland 29 $14,167,050 27 $13,040,300 56 $27,207,350

1 William Goldberg 46 $31,547,927 24 $13,545,208 70 $45,093135 45 Timothy Salm 9 $23,949,000 3 $3,040,000 12 $26,989,000
12 Tommy Choi 36 $18,791,500 45 $24,178,850 81 $42,970,350 46 Kevin Hinton 30 $13,431,283 34 $13,163,300 64 $26,594,583
13 Brad Lippitz 26 $17,178,500 25 $24,065,860 51 $41,244,360 47 Melanie Everett 12 $5,161,900 47 $21,216,200 59 $26,378,100

14 Hayley Westhoff 37 $23,946,580 19 $15,948,500 56 $39,895,080 48 Steve Genyk 15 $18,101,500 8 $8,257,500 23 $26,359,000
15 Julie Busby 35 $21,147,250 28 $18,541,100 63 $39,688,350 49 Grace Sergio 36 $24,873,800 2 $693,650 38 $25,567,450
16 Jennifer Mills 37 $24,819,460 23 $14,150,234 60 $38,969,694 50 Chezi Rafaeli 20 $19,786,500 7 $5,243,900 27 $25,030,400
17 Jennifer Ames 26 $26,700,500 14 $12,215,350 40 $38,915,850

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the

19 Sam Shaffer 19 $8.912,500 49 $29.210,404 68 $38122,904 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
Chicago proper only and may not match the agent’s exact year-to-date volume.

18 Nathan Wilks 33 $14,041,825 57 $24,277,701 90 $38,319,526

20 Katharine Waddell 27 $14,929,500 40 $22,799,00 67 $37,728,600
21 Benyamin Lalez 19 $11,085,650 52 $25,885,100 71 $36,970,750
22 Nancy Tassone 8 $14,236,500 6 $22,470,000 14 $36,706,500
23 Jason O'Beirne 47 $27,843,700 13 $6,597,000 60 $34,440,700 |] I] YU U H |] EA |_S N EE |] S Av I N I}?
24 Barbara O'Connor 42 $21,257,500 23 $12,821,000 65 $34,078,500 | Do you have deals that were denied by another lender?
Do you have clients with low credit scores?

25 Layching Quek 3 $1,217,000 53 $32,581,000 56 $33,798,000 MOVEMENT Do vou have deals that haided to close yesterday?
26 Keith Brand 14 $6,132,050 53 $27,471749 67 $33,603,799 MORTGAGE
27 Daniel Close 18 $8,887,000 39 $23,656,887 57 $32,543,887 Ryan Cotter | highly recommend Ryan and - After my clients received a denial

i MARKET LEADER his entire team at Movement from another lender, Ryan and his
28 Timothy Sheahan 32 $23170,928 16 $9,341,378 48 $32,512,306 NMLS#- 224353 i e e g Entiie taRm i Mevarment Mortiaos
29 Millie Rosenbloom 15 $15,654,000 20 $16,607,600 35 $32,261,600 direct: 312.607.11 - Christophe DuPont, Broker W s ! stepped In fo save the day.

Fyan tar@mevemant com . - Andrew Perkins, Realtor

30 Melissa Siegal 29 $21,317743 14 $10,223,909 43 $31,541,652 movement.com/ryan.cotte
31 Lance Kirshner 35 $17,086,700 24 $13,953,550 59 $31,040,250 =]
32 Debra Dobbs 17 $19,859,500 15 $10,818,500 32 $30,678,000
33 Sara McCarthy 30 $14132,275 27 $16,345,494 57 $30,477769
34 Jill Silverstein 14 $8,296,500 29 $22109,750 43 $30,406,250 i
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to September 30, 2020

# First Name Last Name List # List Sell # Sell $ Total # Total $

51 Colin Hebson 23 $17166,439 14 $7,659,500 37 $24,825,939
52 Richard Kasper 16 $9,628,050 26 $15,111,015 42 $24,739,065
53 Lisa Sanders 36 $16,662,000 17 $8,033,000 53 $24,695,000
54 Cynthia Sodolski 18 $13,833,000 17 $10,714,600 35 $24,547,600
55 Amanda McMillan 26 $12,377,461 19 $11,640,001 45 $24,017,462
56 Danielle Dowell 31 $15,872,000 17 $8,063,500 48 $23,935,500
57 D Waveland Kendt 26 $12,969,200 15 $10,506,400 4 $23,475,600
58 Alexandre Stoykov 10 $4,419,500 4 $18,893,400 51 $23,312,900
59 Nicholas Colagiovanni 16 $10,834,500 N $12,134,000 27 $22,968,500
60 Elizabeth Ballis 14 $11,033,250 10 $11,734,500 24 $22,767,750
61 Kimber Galvin 27 $15,839,950 13 $6,856,250 40 $22,696,200
62 Stephanie Cutter 24 $14,509,000 19 $8,137,000 43 $22,646,000
63 Joseph Kotoch 13 $8,075,000 30 $14,031,500 43 $22,106,500
64 Frank Montro 88 $17,293,299 26 $4,375,375 14 $21,668,674
65 Lindsay Everest n $10,108,000 7 $11,539,975 18 $21,647,975
66 Kelly Angelopoulos 21 $12,176,000 15 $8,636,000 36 $20,812,000
67 Lauren Mitrick Wood 18 $10,879,000 17 $9,453,000 35 $20,332,000
68 Bruce Glazer 15 $6,653,750 18 $13,462,000 33 $20,115,750
69 Deborah Hess 27 $15,117,900 13 $4,953,800 40 $20,071,700
70 Darrell Scott 9 $4,336,000 33 $15,698,500 42 $20,034,500
71 Alishja Ballard 23 $11,594,501 12 $8,207,500 35 $19,802,001
72 Dennis Huyck 22 $11,924,930 10 $7,796,533 32 $19,721,463
73 Robert Picciariello 51 $19,634,049 0 $0 51 $19,634,049
74 Rizwan Gilani 21 $9,738,775 15 $9,690,000 36 $19,428,775
75 Nadine Ferrata 17 $11,417,500 13 $7,974,499 30 $19,391,999
76 Christopher Engelmann 4 $1,196,500 38 $18,184,600 42 $19,381,100
77 Erlend Candea 24 $17,565,000 2 $1,770,000 26 $19,335,000
78 Laura Meier 16 $8,283,500 23 $10,688,249 39 $18,971,749
79 Camille Canales 18 $7,888,400 22 $11,038,533 40 $18,926,933
80 Owen Duffy 19 $11,697,500 19 $7,226,500 38 $18,924,000
81 Keith Tarasiewicz 16 $5,060,080 28 $13,708,900 44 $18,768,980
82 Mark Jak 9 $9,020,500 10 $9,629,000 19 $18,649,500
83 Gwen Farinella 5 $16,245,000 2 $2,357,400 7 $18,602,400
84 Margaret Baczkowski 9 $12,607,000 4 $5,860,000 13 $18,467,000
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

85 Michael Rosenblum 20 $12,421,747 8 $6,038,500 28 $18,460,247
86 Juliana Yeager 20 $10,918,81 N $7124,400 31 $18,043,21
87 Nathan Binkley 12 $7,793,500 16 $9,839,000 28 $17,632,500
88 Vincent Anzalone 1 $8,039,250 14 $9,534,900 25 $17,574,150
89 Mark Icuss 9 $11,450,500 12 $5,958,500 21 $17,409,000
90 Paul Barker 19 $11,141,600 9 $6,266,700 28 $17,408,300
91 Michael Hall 26 $13,277,400 9 $4,062,900 35 $17,340,300
92 Joshua Lipton n $9,940,000 8 $7,239,500 19 $17,179,500
93 Shay Hata 19 $9,517,250 16 $7,650,500 35 $17167.750
94 Samantha Porter 23 $14,688,750 3 $2,407,307 26 $17,096,057
95 Reve' Kendall 36 $15,845,500 1 $1,240,000 37 $17,085,500
96 Ryan Preuett 12 $14,805,000 2 $2,269,000 14 $17,074,000
97 Pamela Rueve 13 $9,230,000 8 $7,840,000 21 $17,070,000
98 Natasha Motev 7 $11,853,000 3 $5,175,000 10 $17,028,000
99 Joanne Nemerovski 8 $9,030,000 1 $7,953,000 19 $16,983,000
100 Lucas Blahnik 20 $11,009,013 14 $5,709,750 34 $16,718,763

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not
included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
Chicago proper only and may not match the agent’s exact year-to-date volume.

JUST ONE
CALL ISALL
IT TAKES!

EXPERIENCED
REAL ESTATE
ATTORNEY FOR
BUYERS & SELLERS

Jonathan M. Aven

Law Offices of Jonathan M Aven, LTD
REAL | ; 180 N. Michigan Ave. Ste. 2105 | Chicago, IL 60601

ESTATE LEGAL www.AvenLaw.com | Jonathan@AvenLaw.com
CONTACT US TODAY
312-251-8777

SERVICES

Chicago Real Producers - 85



Experienced Real Estate Attorneys
you and your clients can trust when it's time to

A ON HMlELEWSKl'
et wvice S rcceds S
of <8 the %V? Lo my / ManogmgAttorne_

Wi' ".,4‘—’

We remain open for business, and here to help you during
jason@jmclawgroup.com this challenging time. We continue to work diligently on files
www,jmclawgroup.com and communicate regularly with our clients. Our staff is

LAVV GROUP 111 West Washington Street. Suite 1500 - Chicago, IL 80602 experienced with remote work, and we are fully prepared to

office 312.332.5020 fax 312.332.5021

9661 W. 143rd Street, Suite 201 - Orland Park, IL 60462 .
continue to work at our normal pace and volume.

INSURANCE YOU CAN
DESIGN TO MEET YOUR
EVER CHANGING NEEDS

® Homeowners insurance
m Landlord/Vacant/Vacation home insurance

m Umbrella coverage

Jacqueline Cervera
Your Local Agent

4120 W. 63rd St | Chicago IL. 60629
jcervera@farmersagent.com

Call 773-306-1727 today! ﬁ

Let me help you get the most value out of your v .
insurance coverage. FARMERS
e e e T Tyt INSURANEE
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LL WE @:&g{g Fﬁﬁ @THERs
A REFLEGTI.N OF OUR COMMUNITY.

With over 21 years of award-winning mortgage leadership
experience, Michelle Bobart's success is based on her
ability to listen well to her clients’ and agents’ hopes and
dreams.

Michelle’s custom-tailored mortgage financing solutions are
inspired by her community mindset. Over 2 500 customers
appreciate the caring and connected approach her team
provides in every transaction.

Partner with Michelle - your tenured, trusted mortgage
adviser.

MICHELLE BOBART
SVP OF MORTGAGE LENDING

0: 312.379.3516 C: 312.953.7365 guaranteedFEIG). | Positively Different”
Michelle@Rate.com .
www MichelleBobart.com -
320 W. Ohio 5t. 5te 1E CHAIRMANS r B CIRCLI
N o

Chicago. IL 60654

Micriafe Boban HMES DR 137164 1L - 031 0002300 NMLS ID #2611 Guarantesd Rate, Inc. 3340 N Raventaood, Chicags IL 60613 RE6-934. 7283
Matiormide Morigage LICemsing System wais nms o rmsami a0 g
Appbcant subpect to credit and undensriting approval. ot all spobcants will be approed Ton I""'"'-":F- Receipt of apphication does mot représent an agpetnal for fnancing o

interest rate guaraniee. Restrictions may apply, contact Guaranteed Rate for current rates and for mare information
EQUAL HOUSING LERDER



TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to September 30, 2020

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $

101 lan Schwartz 13 $7,022,100 14 $9,680,500 27 $16,702,600 135 Ryan Huyler 15 $11,825,500 5 $2,125,000 20 $13,950,500
102 Ronda Fish 7 $9,554,500 5 $7,059,900 12 $16,614,400 136 Rafay Qamar 16 $5,719,500 19 $8,086,900 35 $13,806,400
103 Paul Mancini 18 $8,064,000 13 $8,299,000 31 $16,363,000 137 Eric Hublar 6 $1,969,500 25 $11,773,650 31 $13,743,150
104 Brady Miller 19 $7,103,775 27 $9,192,000 46 $16,295,775 138 Akos Straub 16 $7,111,000 16 $6,613,000 32 $13,724,000
105 Jodi Serio 20 $15,656,000 2 $618,000 22 $16,274,000 139 Gregory Desmond 10 $6,870,500 9 $6,844,000 19 $13,714,500
106 Stacey Dombar 33 $14,293,100 5 $1,758,500 38 $16,051,600 140 Robin Allotta 15 $6,314,500 14 $7,385,200 29 $13,699,700
107 Amy Duong 16 $6,524,672 16 $9,480,400 32 $16,005,072 141 Megan Tirpak 6 $6,044,750 6 $7,522,500 12 $13,567,250
108 Nick Rendleman 17 $6,497,400 32 $9,333,479 49 $15,830,879 142 Jacob Tasharski 9 $4,246,000 15 $9,290,500 24 $13,536,500
109 Alexa Hara 3 $9,440,000 12 $6,372,400 15 $15,812,400 143 Kieran Conlon 13 $8,270,500 n $5,260,500 24 $13,531,000
10 James Buczynski 17 $12,044,000 6 $3,732,000 23 $15,776,000 144 Joanna Olszynska 18 $9,979,000 8 $3,496,676 26 $13,475,676
m Janelle Dennis 18 $8,390,800 12 $7,331,900 30 $15,722,700 145 Margaret Daday 1 $6,327,000 10 $7,131,000 21 $13,458,000
12 Haley Levine 1 $3,543,400 31 $12,154,363 42 $15,697,763 146 Katherine Malkin 8 $12,070,000 3 $1,376,500 n $13,446,500
13 Rubina Bokhari 9 $6,896,250 10 $8,799,400 19 $15,695,650 147 Natalie Renna 10 $3,772,700 29 $9,620,401 39 $13,393,101
14 Suzanne Gignilliat 7 $9,411,000 1 $6,250,000 8 $15,661,000 148 Patrick Shino 3 $1,143,000 30 $12,171,649 33 $13,314,649
15 Kathryn Schrage 31 $13,322,000 5 $2,326,000 36 $15,648,000 149 James D'Astice 9 $3,983,000 22 $9,326,000 31 $13,309,000
16 Bari Levine 7 $3,543,250 18 $12,013,500 25 $15,556,750 150 John Huebner 1 $5,516,500 13 $7,790,750 24 $13,307,250
v Danny Lewis 15 $6,729,450 15 $8,711,250 30 $15,440,700

18 Karen Schwartz 18 $7973.500 1 $7461.400 22 $15.434,900 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
19 Steve Otwell 0 $0 32 $15.320,238 32 $15.320,238 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
’ ’ ’ ’ Chicago proper only and may not match the agent’s exact year-to-date volume.

120 Michael McGuinness 3 $901,400 33 $14,402,300 36 $15,303,700
121 Connie Engel 13 $7,068,000 13 $8165,000 26 $15,233,000
122 Scott Berg 37 $14.775,980 1 $454,000 38 $15,229,980
. ] .
123 Brent Hall 22 $14,791,400 1 $376,000 23 $15167,400 Fl/\’K I P Painting & Drywall | General Handymen
www.fixitpeople.com
124 Mark Keppy 17 $8,480,863 14 $6,495,000 31 $14,975,863
125 Brooke Daitchman 15 $7,086,900 13 $7,875,500 28 $14,962,400
126 Elias Masud 7 $2,946.700 25 $11,878,224 32 $14,824,924
HANDYMEN PAINTING ELECTRICAL
127 Sarah Ziehr 35 $14,504,600 0 $0 35 $14,504,600 J p . .
128 Marta Lazic 12 $3,875,300 24 $10,610,500 36 $14,485,800 % ‘ 4 Read our reviews!
v
129 P Corwin Robertson 1 $14,453,843 0 $0 1 $14,453,843 “A” RATING ye | D s
on F]
130 Brooke Vanderbok 24 $12,524,350 3 $1,873,900 27 $14,398,250 Angies list
131 Gail Spreen 19 $10,045,750 5 $4,264,000 24 $14,309.750 DRYWALL CARPENTRY PLUMBING i
132 John Lyons 1 $3718,200 26 $10,427,500 37 $14145700 ‘l 0‘ I~y
133 Greg Whelan 2 $797,500 22 $13,317,500 24 $14.115,000
134 Kathleen Malone 7 $4,658,500 13 $9,364,000 20 $14,022,500

312.898.9300 | info@fixitpeople.com 2837 N. Halsted, Chicago IL, 60657
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to September 30, 2020

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Michelle Browne 25 $11,919,000 3 $1,380,000 28 $13,299,000 185 Karen Peterson 6 $7,572,500 3 $4,374,000 9 $11,946,500
152 Daniel Fowler 9 $3,624,450 17 $9,595,400 26 $13,219,850 186 Jacqueline Colando 25 $10,131,400 4 $1,810,500 29 $11,941,900
153 Stephanie LoVerde 18 $7,048,950 10 $6,141,500 28 $13,190,450 187 Michael Maier 18 $9,788,625 7 $2,099,500 25 $11,888,125
154 Susan Kanter 17 $7,955,000 n $5,157,000 28 $13,112,000 188 Mark Tranter 19 $10,203,900 3 $1,657,000 22 $11,860,900
155 Philip Skowron 12 $9,231,000 4 $3,825,000 16 $13,056,000 189 Keith Wilkey 9 $7,370,100 6 $4,444,500 15 $11,814,600
156 Kathryn Barry 10 $3,351,500 21 $9,685,100 3 $13,036,600 190 Marlene Rubenstein 10 $6,552,500 n $5,256,500 21 $11,809,000
157 Radim Mandel 24 $8,899,400 8 $4,093,500 32 $12,992,900 191 Rory Fiedler 0 $0 27 $11,763,800 27 $11,763,800
158 Dominic Irpino 18 $7,315,950 20 $5,659,000 38 $12,974,950 192 Gregorio Cirone 21 $6,550,600 9 $5,117,000 30 $11,667,600
159 Eudice Fogel 10 $4,240,000 13 $8,696,000 23 $12,936,000 193 Elizabeth Caya 0 $0 24 $11,657,000 24 $11,657,000
160 Christopher Mundy 16 $10,378,500 5 $2,548,000 21 $12,926,500 194 Patrick Teets 10 $6,397,250 7 $5,232,000 17 $11,629,250
161 Survi Kobawala 0 $0 27 $12,922,050 27 $12,922,050 195 Randy Nasatir 9 $5,539,000 12 $6,081,750 21 $11,620,750
162 Mariah Dell 13 $5,530,000 13 $7,356,899 26 $12,886,899 196 Lisa Huber 12 $6,612,000 n $4,981,728 23 $11,593,728
163 Thomas Bezanes 8 $3,386,500 13 $9,499,388 21 $12,885,888 197 Nick Nastos 7 $2,354,000 26 $9,218,200 33 $11,572,200
164 Sam Jenkins 13 $9,902,500 4 $2,851,498 17 $12,753,998 198 John Vossoughi 7 $4,016,500 8 $7,555,000 15 $11,571,500
165 Amir Fouad 19 $8,959,146 4 $3,650,000 23 $12,609,146 199 Marc Zale 5 $2,567,500 19 $9,001,900 24 $11,569,400
166 Landon Harper 16 $10,608,095 2 $1,980,000 18 $12,588,095 200 Ryan Smith 76 $11,550,079 0 $0 76 $11,550,079
167 Scott Stavish 12 $8,676,000 7 $3,911,500 19 $12,587,500

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

168 Brittani Walker 10 $3134,500 29 $9.367.463 39 $12,501,963 included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the

169 Brett Novack 15 $8.058,465 7 $4.414,000 22 $12,472,465 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
’ ’ Y ’ ’ Chicago proper only and may not match the agent’s exact year-to-date volume.
170 Elizabeth Lothamer 5 $3,926,900 22 $8,536,500 27 $12,463,400
171 Ken Jungwirth 14 $5,450,950 13 $7,012,300 27 $12,463,250
172 Benjamin Lissner 6 $2,035,500 29 $10,414,000 35 $12,449,500 We know that agents like you drive
173 Patrick Natale it $6178,500 1 $6193,500 22 $12,372,000 ety business. Therefore, we want yo g
clients to be amazed at how easy their
174 Nancy Hotchkiss 22 $8,450,500 9 $3,861,000 31 $12,311,500 transaction iS and' as a result' be inc“ned
175 Kevin Wood 4 $11129,554 1 $1175,000 5 $12,304,554 to use you again on their next transaction.
That's where Gurney Law Group shines.
176 Ryan Gossett 13 $4,866,500 13 $7,412,000 26 $12,278,500
177 Zachary Redden 5 $2,610,000 19 $9,661088 24 $12,271,088 If you have a buyer or seller in Chicagoland,
I
178 Stefanie Lavelle it $4,812,900 14 $7,415750 25 $12,228,650 we're ready to prove to you why Gurney
Law Group should be your go to real
179 Melanie Carlson 5 $2,992,000 13 $9,220,000 18 $12,212,000 = oo
180 Chris McComas 13 $6.790,900 10 $5,390,000 23 $12180,900
181 Michael McCallum 13 $6185,250 1 $5,948,000 24 $12133,250 3 1 2 -92 9-0974
182 Emily Smart Lemire 9 $5,485,000 7 $6,569,500 16 $12,054,500 150 S WACKER DR. SUITE 2400
Apam GURNEY, ESQ CHICAGO, IL 60606
183 Adam Zagata 7 $2,892,000 21 $9127,250 28 $12,019,250
adam(@gurneylawgroup.com
184 Steven Powers 7 $5165,000 8 $6,824,000 15 $11,989,000 L
www.gurneylawgroup.com G urney Law ( ; roup
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TOP 250 STANDINGS

Teams and individuals from January 1, 2020 to September 30, 2020

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Cindy Weinreb 6 $2,727,500 18 $8,775,800 24 $11,503,300 235 James Sheehan 8 $4,583,000 8 $5,842,000 16 $10,425,000
202 Sherri Hoke 7 $6,325,000 7 $5,145,000 14 $11,470,000 236 Dawn McKenna 8 $6,358,000 7 $4,031,000 15 $10,389,000
203 Jennifer Bell 17 $6,875,300 1 $4,576,650 28 $11,451,950 237 Stefanie D'Agostino 33 $10,369,393 0 $0 33 $10,369,393
204 Koon Lau 9 $3,674,500 16 $7,681,000 25 $11,355,500 238 David Nimick 12 $5,596,400 9 $4,763,000 21 $10,359,400
205 Lindsey Richardson 15 $6,016,000 1 $5,332,035 26 $11,348,035 239 Curtis Crotty 2 $1,445,000 16 $8,904,500 18 $10,349,500
206 James Demarco 10 $4,370,000 13 $6,926,500 23 $11,296,500 240 Cory Tanzer 16 $5,594,498 13 $4,728,800 29 $10,323,298
207 Hasani Steele 16 $8,949,902 5 $2,286,900 21 $11,236,802 241 Robert Yoshimura 8 $3,751,000 14 $6,571,700 22 $10,322,700
208 Qiankun Chen 16 $4,911,000 20 $6,322,000 36 $11,233,000 242 Tara Leinenweber 27 $10,310,008 0 $0 27 $10,310,008
209 Lisa Kalous 7 $3,715,000 13 $7,517,600 20 $11,232,600 243 Jane Shawkey-Nye 5 $8,650,000 2 $1,650,000 7 $10,300,000
210 Jeffrey Proctor 1 $7,369,999 3 $3,837,500 14 $11,207,499 244 Kyle Jamicich 8 $5,765,000 9 $4,518,800 17 $10,283,800
Al Nichole Dinino 5 $1,610,000 20 $9,592,899 25 $11,202,899 245 Tiffeny Meyers 4 $1,550,000 22 $8,723,900 26 $10,273,900
212 Lyn Harvie 1 $5,193,500 1 $5,974,388 22 $11,167,888 246 Nick Libert 14 $4,257,540 17 $5,947,775 31 $10,205,315
213 Matthew Engle 7 $3,048,400 25 $8,113,900 32 $11,162,300 247 Derek Disera 9 $7,671,000 5 $2,527,500 14 $10,198,500
214 Joe Zimmerman 23 $8,918,055 6 $2,224,500 29 $11,142,555 248 Ashley Carter 18 $6,483,678 1 $3,701,500 29 $10,185,178
215 John Eargle 13 $5,034,999 16 $6,084,500 29 $11,119,499 249 Deanne Thomas 2 $4,875,000 2 $5,300,000 4 $10,175,000
216 Cara Buffa 17 $9,063,397 4 $2,044,250 21 $11,107,647 250 Michael Saladino 13 $4,597,388 13 $5,557,000 26 $10,154,388
217 Phyllis Smith 17 $6,414,000 14 $4,609,990 31 $11,023,990

218 Christopher Gaggero 8 $3.316,500 17 $7652.500 o5 $10.969.000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are not

included. The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the
219 Ted Kuhlmann 13 $6.206,900 10 $4.725.500 23 $10,932,400 entire team. Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on
’ ' T ' ’ Chicago proper only and may not match the agent’s exact year-to-date volume.

220 Elizabeth Palomar 28 $10,255,200 2 $610,000 30 $10,865,200
221 Giovanni Leopaldi n $3,814,000 19 $6,999,400 30 $10,813,400
222 John Grafft 19 $8,610,400 5 $2,183,000 24 $10,793,400
223 Stephen Hnatow 1 $5,818,500 9 $4,971,900 20 $10,790,400 B U Y' N G A N Ew
224 Robert Sullivan 9 $5,781,200 8 $5,005,500 17 $10786.700
225 Steve Dombar 0 $0 18 $10,750,100 18 $10,750,100 CAMDEN LAW OFFICE, LLC H 0 M E | S l N
226 Rachel Krueger 10 $8,751,400 4 $1,977,000 % $10,728,400
227 Megan Wood 5 $2,232,500 17 $8,470,000 22 $10702,500 S E A S 0 N
228 Elizabeth Brooks 7 $10701,832 0 $0 7 $10701,832
229 Mark zi 18 6,303,900 9 4,365,900 27 10,669,800 ; ;
o ipperer ¥ s ¥ Let us help your clients as their
230 Steven Acoba 6 $6,374,000 5 $4,250,000 1 $10,624,000 preferred real estate attorney.
231 Elizabeth Licata 8 $4,474,000 7 $6,057,500 15 $10,531,500
232 Chioe Ifergan 10 $4,148,500 9 $6,352,500 19 $10,501,000 .
Kevin Camden
233 Christina McNamee 8 $4,695,500 9 $5.775,000 17 $10,470,500 (630) 789-5896
kevin@camdenlawoffice.com
234 Douglas Smith 4 $2,738,000 7 $7720,000 n $10,458,000 www.camdenlawoffice.com
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GUNDERSON

LAW FIRM

PENTHOUSE

* CORPORATE DINNERS = COCKTAIL PARTIES = EXPERIENTIAL EVENTS

Mention “REAL PRODUCERS?” and get

a |
10% off your s howroom rental rate For Chlcagoland s Real Estate Buyers ¢» Sellers, we provide personalized

legal guidance and counsel from Contract to Closing and Beyond.

111 Wdackson Blvd, -
Penthouse, ﬁ-&u
Chicago, IL 60604 t.,,
s - THE GUNDERSON LAW FIRM, LLC
2155 W. Roscoe St. Chicago, IL 60618
@ lorna@gentsco-op.com @ 512-361-1166 www.penthouselll.com CJ-Lan b Michael . Gunderson

www.gundersonfirm.com | 312-600-5000 | info@gundersonfirm.com



% PHOENIX RISING

\* HOME STAGING - INTERIOR DESIGN - FURNITURE SALES
105 E Oakton St, Des Plaines, IL 60018- 773-433-3888- www.chicagostaging.com



