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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

ARCHITECTURAL DESIGN 

+ BUILD

OnSite Design LLC

(225) 388-5282

www.onsiteDD.com

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

FINANCIAL ADVISOR

Northwestern Mutual Wealth 

Management Company

Andrew Achary

(985) 789-4930

www.andrewachary.nm.com

Northwestern Mutual Wealth 

Management Company

Becca Mayeux

(225) 939-5671

www.beccamayeux.nm.com

HOME WARRANTY

Home Warranty of America

Lydia Hodges

(985) 869-6111

www.HWAHomeWarranty.

com

Old Republic Home 

Protection

Webb Wartelle

(225) 241-2088

www.ORHP.com

HVAC SERVICES

Cajun Coolers

Branden Brignac

(225) 456-1335

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragoninspectionsllc.

com

INSURANCE

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102

Baton Rouge, LA 70809

(225) 751-4840

www.garbarinosf.com

State Farm

Anna Jones

4811 Harding Blvd Ste A

Baton Rouge, LA 70811

(225) 356-1241

www.annamjones.com

INSURANCE AUTO - 

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

LANDSCAPING

MBG Lawn & Landscape

(225) 424-1000

www.mbglawnservices.com

MORTGAGE COMPANY

HomeKey Mortgage

Tiffany Sicard

(225) 341-0660

www.homekeymtg.com

MORTGAGE LENDER

Eustis Mortgage

17557 Old Jefferson Hwy

Prairieville, LA 70769

(225) 266-0109

www.LendingLouisiana.com

GMFS Mortgage

Ryan Larussa

4651 Durham Place

Baton Rouge, LA 70816

(225) 324-5633

www.gmfslending.com/ 

ryan.larussa

NOLA Lending Group, A 

Division of Fidelity Bank

(800) 220-2497

www.NOLALending.com

MORTGAGE LENDING

Key Lending Solutions

(225) 291-7901

www.keylendingsolutions.

com

MOVING COMPANY

ABBA Movers

(225) 384-6683

www.abbamovers.com

PHOTOGRAPHY

Aaron Cox

(318) 453-1609

www.aaroncoxphoto.com

PLUMBER

Discount Plumbing

(225) 907-1728

www.dprbr.com

PRESSURE WASH/ 

SOFT WASH

Jay Under Pressure LLC

Jeremy Johnson

(225) 772-3585

PRESSURE WASHING & 

WINDOW CLEANING

Cleanse Tech

Ron Overstreet

(225) 937-8748

PRINTING SERVICES

It’s Just Print

(225) 439-3151

TITLE ATTORNEY

MFB Title Solutions

(225) 810-4998

www.mfbfirm.com

TITLE COMPANY

Commerce Title

(225) 308-9544

www.commercetitle.com

Gulf Coast Title

(225) 295-8222

www.gctitle.com

Titleplus

(225) 709-3500

www.titleplusla.com

VIDEOGRAPHER

Brady Crane

(225) 252-3989

www.CraneRealEstateVideo.

com
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Let Us Carry the Stress of Your Move!

BATON ROUGE, LA // 225-384-6683 // ABBAMOVERS.COM // INFO@ABBAMOVERS.COM

You Deserve To Love The Way You Look
Turn Heads Everywhere You Go By Visiting Louisiana Laserderm

Abbie Woodard, CLS-A

13686 Coursey Blvd. Suite B | Baton Rouge, LA

Office: 225.490.9090
Cell: 225.571.4954

Laser Hair Removal
Laser Tattoo Removal
Complexion Improvement
Scar Revision
Anti-Aging Services
Body Contouring
Microblading
Facials
and MORE!

Applying Pressure
Where Needed!

225-772-3585
JAYUNDERPRESSURE@GMAIL.COM

R E A L  P R O D U C E R S  T E A M

B ATO N  R O U G E
M E E T  T H E

Carolyn Foley 
Ad Manager

Kurt Miller, Sr  
Contributing Editor

Gina Miller 
Owner/Publisher 

225-337-3277

Breanna Smith 
Writer

Aaron Cox 
Photographer

Jonathan Richardson  
Photographer

Brady Crane 
Videographer

Hannah Kate Davis 
Event Coordinator

Laken McLeod 
Creative Director
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T

publisher’s note

by Choice.

THANKFUL.
It’s November and November is 
Thanksgiving and Veterans Day and 
my middle daughter Laken’s birthday. 
November is National Pickle Day and 
a good time for you to try Wickles. 
You’re welcome. November 1, we set 
our clocks back one whole hour and 
get an extra hour...or we get the hour 
back we lost back in March. Whichever, 
whatever. Oh...and we have an election! 
We GET to vote. November is a reason 
to pause and be grateful and thankful. 

A thankful heart can do WONDERS for you.

This is why I keep a Gratitude Dump journal 
and I highly recommend others do the same. 
Nothing fancy, just some paper and some-
thing to write with. For several years now 
I’ve been picking up these saddle brown 
notebooks found at TJ Maxx and Home-
Goods. I love the color and they make me 
happy. In a basket in my office, you’ll find 
a stack of notebooks with scribbles where 
I’ve poured into them all the things that 
remind me just how blessed I am no matter 

how crazy things can get sometimes. This 
exercise keeps my mindset where it needs 
to be on even the worst days...and it’s 
awesome and you should totally try it. If 
you can jettison some negative energy by 
simply switching your brain into a frame 
of appreciation, why not?!

Within the pages of my happy little 
brown notebooks, you will find the redun-
dancy of words sure to one day be found 
in my eulogy...

“Gina really loved coffee, clean 
sheets, and candles.”

Add to that my husband, my baby 
loves, my sweet parents, my big loud 
Texas family, all things autumn, 
pizza, pumpernickel toast, jalapeno 
margaritas with extra cilantro, my 
Spotify playlists, a good documenta-
ry, a good sermon, my Bible that is 
falling apart, uncontrollable laugh-
ter, friends that provide uncontrol-
lable laughter, my back porch with 
him and a glass of wine, watching 
hummingbirds zip around and get 
excited over the new batch of syr-
upy goodness we put in their feeder, 
animal crackers, elderly couples 
that hold hands in public, love that 
lasts, friends that still make phone 
calls, books. 

SO THANKFUL.
This time last year I had blank pages, 
zero content, no Partners to call our 
own and today we are sending our 

seventh edition to print, containing 32 pages of 
content brought to you with the support of 27 
incredible partners.

Each publication from May until this Novem-
ber edition currently in your hands, has had 
so much love and attention poured into it and I 
can only hope that as you find the time to read 
through each one, you feel like you know the 
agents featured a little better, and relation-
ships are strengthened based on that. 

I love that what I consider to be my “calling” 
is simply listening, learning and sharing the 
stories of our top-producing REALTORS® in 
the area and creating connections based on 
those stories.

Real Producers was created and established 
to connect, elevate and inspire. I hope that is 
what you are experiencing. 

If not, let’s do what we can to aim for that.

AND EVEN MORE THANKFUL.
We are hosting our first event in just a few 

short weeks. So much work has gone into 
providing this exclusive event for our 
Top 300 REALTORS® and our Preferred 
Partners to get together and have a drink, 
some yummy food and just BE TOGETH-
ER. Even an introvert like myself is crav-
ing togetherness!

I hope to see you there. We canceled the 
first one with good reason and caution, but 
it’s on now. IT’S TIME TO PARTY.

Make sure you RSVP and reserve 
your spot! 

All the specifics and details have been 
texted, emailed and shared on our private 
Facebook Group Page: BRRP TOP 300 & 
PARTNERS. If you’re not already connect-
ed there, find us and request to join!

Let’s Choose Gratitude,
Gina

Grateful
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W
The two began Key Lending Solu-
tions in 2001. During their time at 
the larger company, the two moved 
departments every five years or so, 
gaining valuable knowledge on the ins 
and outs of every aspect of mortgage 
lending. With nearly 60 years of 
experience in the business between 
them, it’s hard to think of something 
they haven’t done. 

“It’s what we know,” Foy said. 

Small By Design
Foy and Shows vowed that mi-
cro-managing and pushing for quotas 
would have no place in their business, 
but neither would a lack of experi-
ence. Everyone in the Key Lending 
Solutions office has at least 10 years 
of mortgage lending experience for a 
combined total of over 150 years.

The small business and family atmo-
sphere is by design. 

They’ve watched their coworkers 
grow, and their children. 

Foy and Shows spend weekends 
together boating on the Diversion 
Canal or in Madisonville. The golf 
tournament trophies on Shows’ office 
window sill are a testament to the 
time they’ve spent with each other 
and their friends in the business – 
both in and out of the office. 

Without question, Shows is the better 
golfer of the two, Foy admits. But Foy 
plays an essential role as the life of 
the party, Shows said. 

“Any time we plan something, people ask 
if Greg is coming,” Shows said. 

The Key Lending Solutions office has a 
unique, family-like atmosphere centered 
around one goal – get the best deal pos-
sible for the client. Everyone treats the 
business like their own, bringing ideas to 
the table. 

“If it makes sense, we do it,” Shows said. 

Key Lending Solutions operates on the 
principle that people do business with 
people they like and trust. 

“When a client comes in...I don’t work 
for anyone but the person sitting across 
from my desk,” Shows said.

Their growth has been intentional. It pro-
vides the benefits of a small business with 
the buying power of a large corporation. 

Key Lending Solutions is a hybrid of lender 
and mortgage broker with the ability to 
work deals with other lenders. That means 
the best deal for their clients every time. 

“It’s the flexibility that we have with pric-
ing and with programs that really gives us 
an advantage,” Shows said. “That’s a really 
big deal for us.” 

Lessons Learned
After 36 years in the business, Foy says the 
lesson that comes up over and over is that 
real estate is the best investment a person 
can make. Playing their part in securing a 
person’s investment is a reward in itself. 

The road hasn’t always been smooth but 
they have always stuck to their motto: 
under-promise and over-deliver. 

The week the two opened Key Lending 
Solutions, tragedy struck on American 
soil – 9/11. The future of lending was filled 
with uncertainty, but they forged ahead. 

While working together at a large subprime mortgage company, Auber 
“Skip” Shows, III and John “Greg” Foy knew they could do a better job 
and charge clients less if they went out on their own. So they did.

In 2008, following the nation’s housing 
bubble bust, again uncertainty loomed like 
a dark cloud. The government imposed new 
requirements and even earning restrictions. 

“We had to change a lot of what we did, and 
none of it was easy,” Foy said. 

After a year of adjustment, taking tests 
and developing newly required plans, they 
continued their march forward. 

“In spite of ourselves, we meandered 
through,” Foy said with a big laugh.  

The two have learned valuable lessons in 
the decades they have spent in the busi-
ness. And while mistakes happen, they are 
most valuable when you learn from them. 

“Every mistake you make in our business 
costs you money,” Shows said. “So we make 
it one time, learn from it and then we don’t 
make it again.”

It’s the flexibility that we have with 
pricing and with programs that 
really gives us an advantage.

Pictured left to right:  Christian Inchausty, Skip Shows, Traci Adams, Cathi Hoffpauir, Nicole Johnson, Shara Caballero, Leighane Haydel, Keith Covington, Greg Foy
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Michael Webster
O W N E R / E L E C T R I C I A N

Circuit
Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Relax–We'll Handle The Details

N
M

LS
# 

70
34

5

Fixed Rate and Adjustable Rate
FHA, VA, and USDA Loans

Jumbo and Conforming Loans
Conventional Financing

Renovation Loans
Special Programs for Non-Traditional Borrowers also available

BUY. REFINANCE. RENOVATE.

Equal housing lender. Information is subject to change without notice. This is not an offer or extension of credit nor a commitment to lend.

17557 Old Jefferson Hwy.
Suite 101,
Prairieville LA, 70769
(225) 725-LOAN
LENDINGLOUISIANA.COM
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CARRIE
Her Happy Place

GODBOLD
Looking for Carrie Godbold’s office? 
Okay...take a left off of Main Street 
in Zachary after passing the police 
station and look for the Victorian 
home with a llama mailbox.

Found it!

Welcome to Whimsical Alley, the 
brainchild of Godbold and Kristen 
Caccavo, her friend, neighbor and 
now business partner. Inside holds 
everything fun and zany – even those 
jelly beans with atrocious flavors. 

What started as a daydream, the 
two quickly turned into a fantastic 
wonderland. The process from idea 
to open doors took about a month, 
thanks to their persistence in their 
vision for an over-the-top, Willy 
Wonka-style toy store, a stroke of 
luck and a pair of hardworking hus-
bands. It’s where dreams come true, 
and work gets done. 

“This is also my real estate office 
because who would not be hap-
py here?” Godbold says, laughing 
while swinging on the front porch of 
Whimsical Alley.  

PAYMENT IN SMILES

Godbold grew up giggling at her grandpa Jack’s antics and trin-
kets. As a professional circus clown, he knew just what to do to 
get a great big smile out of anyone. His house was full of weird, 
silly trinkets – similar to many of those now sold in Godbold’s 
toy, candy and everything fun store.

Even as a data engineer with Bellsouth (which became AT&T), 
Godbold knew that making people smile was her true calling. 

“I love to volunteer. It truly makes me so happy,” Godbold said. 
“I am always searching for a way for our family to give back and 
make an impact.”  

She co-founded and now serves as the President of the Zachary 
Charity League – but her volunteering hardly stops there. She’s 
also the Chairman of the Board at the YMCA Americana, board 
member of her PTO and board member of Must Luv Dogs – a 
local foster rescue program. 

“I like people, and I also don’t know how to say no to anything! 
I’m always saying ‘Yes! I’ll do that!’ and I enjoy it,” Godbold 
said. “I really thrive on seeing how it touches people.” 

Godbold’s mother, Jeannine Gaster, began selling real es-
tate around the Slidell area in 2005 following a suc-
cessful career as a professional dancer. It didn’t 
take long for Godbold to notice the smiles that 
came with her mom’s job. 

By Breanna Smith

Photos by Aaron Cox

cover story
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After leaving AT&T for a job as a data engineer with 
the government, she began to dabble in real estate. 
Twelve years ago, Godbold joined Magnolia Real Estate 
Group and hasn’t looked back since. 

“I got my real estate license as a hobby – you know how 
people do – and here we are,” she said, laughing. 

Gaster served as her daughter’s mentor as she dove 
into real estate and still loves to answer questions as 
they pop up along the journey. Godbold’s ability to 
work relentlessly with a heaping dose of spunk comes 
directly from her mother. 

After 15 years, and with Godbold carrying the real 
estate torch, Gaster retired earlier this year. 

ENERGIZED AND REVITALIZED

The spunk doesn’t stop at the toy store OR with real 
estate clients. 

Carrie and Jamie Godbold were those parents – the 
ones who had three kids under three and never seemed 
to run out of energy or love for life. 

I LOVE TO 
VOLUNTEER. 

It truly makes me 
so happy. I am 

always searching 
for a way for our 

family to give back 
and make 
an impact.
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The Ohio native moved here to attend 
Louisiana State University after fall-
ing in love with the campus. Then, she 
fell in love with her co-worker at The 
Backpacker in Baton Rouge. 

“We’re The Backpacker Love Story,” 
Carrie chuckled. 

The two moved to Zachary and have 
been there ever since. Despite nearly 
25 years in the Louisiana heat, God-
bold has yet to acclimate – or so she 
said, swinging on the front porch of 
Whimsical Alley sipping a hot CC’s 
coffee on a humid afternoon with 
highs in the ‘90s. 

When she’s not volunteering, spend-
ing time with her family, maintaining 

the fun of Whimsical Alley or work-
ing on a deal for her clients, Godbold 
is most likely sleeping. She does not 
stop until her head hits the pillow! 

“I don’t do downtime well,” she 
said. “I’ve always said I don’t un-
derstand what relaxing is – I relax 
when I sleep.”

The three under 3 are now two 
teenagers and a preteen: 14-year-
old Ed, Eva, 13, and Ellie, 11. For 
the Godbolds, that meant a lot of 
birthday parties. 

“We had to drive to Baton Rouge ev-
ery time we needed to buy a birthday 
present, so we thought, ‘Zachary 
needs a toy store.’”

Kristen Caccavo and Godbold looked 
at available spaces in local strip malls, 
but none of them were big, bold and 
well...whimsical enough for what they 
had in mind – until Carrie listed a Vic-
torian home just off of Main Street. 

“Kristen called and said that house you 
just posted on Facebook – it’s perfect!”

About a month later, the two opened 
the doors to Whimsical Alley, a place 
sure to put a smile on anyone’s face. 

The shop has spurred revitalization 
efforts throughout the neighbor-
hood. Several other of the early 
1900-era homes on the street are 
being revamped, including the train 
depot, which is slated to become a 
BBQ restaurant. 

“It was totally unintentional,” God-
bold said. “We didn’t have a master 
plan. We just knew this is what we 
wanted to do.” 

Zachary welcomed Godbold with 
open arms more than two decades 
ago and time and time again the city 
has supported her dreams and ideas 
– whether that be to sell real estate 
or giant squishy avocados.  

“Zachary has embraced me, and I 
am forever grateful,” she said. “A girl 
from Ohio can come to small-town 
Louisiana and be successful.” 

YES. SHE. CAN.

I LIKE PEOPLE, 
and I also don’t 
know how to say 

no to anything! I’m 
always saying ‘Yes! 

I’ll do that!’ and 
I enjoy it. I really 
thrive on seeing 
how it touches 

people.
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The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com

“Experience the Difference”“Experience the Difference”

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

Conventional

FHA

VA

Rural 
Development

Construction

CAFA
Grant Program

Jumbo

Servicing the 
moody weather

of Louisiana 
with a smile

H E A T I N G  &  A I R

225-456-1335
Branden Brignac

cajuncoolersllc@gmail.com

FallDon't for it
 You still need your A/C

New Construction Maintenance

Window Cleaning | Pressure Washing | Site Cleaning

www.cleansetech.org

225.937.8748

www.safesourceins.com
aundrea@safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220

Aundrea Allen
Independent Insurance Agent

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

TRULY APPRECIATIVE OF ALL MY CLIENTS

 Happy Thanksgiving!
WISHING YOU AND YOURS A
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Call Answered

By Breanna Smith

Photos by Jonathan Richardson

It’s a lesson Stephen Couvillion learned as a 
collegiate athlete that has helped him earn a spot 
amongst Baton Rouge Real Producers with just 
three years as a REALTOR® under his belt. He’s 
a natural competitor, but his focus isn’t on being 
better than someone else. “It’s all about being 
better than I was the day before.” 

Couvillion spent his college basketball career with 
North Greenville University in Tigerville, South 
Carolina, and Lourdes University in Sylvania, 
Ohio. After this, he returned to Baton Rouge and 
began his career as a personal trainer. He taught 
his clients many of the principles he learned on 
the court – every move you make, and bite you 
take, will show up later.

He brought his competitive athlete mindset to real 
estate sales – work hard, keep working hard and 
build up your team.

DIVINE INTERVENTION

In 2016, while serving alongside his wife  
Cara as the youth leader for Encounter Church, 
he attended a retreat in Florida. During a 
message to the 300 youth group leaders, the 
speaker began prophesying over a few leaders  
in the audience.

“She spoke to six people in the audience,” he said. 
“I was one of those six.”

She told Stephen God had plans for him to bring 
funds into the kingdom.

“She kept bringing up real estate, and at the time, 
I didn’t even know what a REALTOR® was to be 
honest,” he said. “That wasn’t necessarily the 
reason I got into real estate, but that has always 
been in the back of my head. There were little, 
subtle things that kept pulling me to try it and get 
my license.”

C
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Stephen with his wife Cara and their daughter Ruby Rose

No one in Couvillion’s family was in real estate. None 
of his friends were either. But he did know one person 
whose brain he could pick.  

Sterling Hall, one of his personal training clients and 
fellow church members, was more than happy to talk 
real estate.  

It didn’t take long for Couvillion to get his real estate 
license and sign on with Emerge Properties of LA, 
where Hall is the broker.

“[Hall] definitely showed me the ropes and taught me 
how to separate myself from the rest,” he said.

Everything you do today impacts your successes tomorrow.
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Always be grateful.
HAPPY THANKSGIVING!

Planning Insurance Investments | 1 Smart Way, Suite 101 | Baton Rouge, LA 70810

ANDREW ACHARYBECCA MAYEUX

985.789.4930
Wealth Management Advisor

andrew.achary@nm.com

225.939.5671
Financial Representative
becca.mayeux@nm.com

For the first year, Couvillion split his time between personal 
training and real estate, selling about 10 properties.

Then, all of the calls and Instagram posts starting paying 
off, and there wasn’t time for half and half anymore. Couvil-
lion decided it was time to give full attention to real estate.

THE COUVILLION COMPOUND METHOD

Whether it’s as an athlete, youth pastor, husband, father or 
REALTOR®, Couvillion wants to be the best he can be.

When he began his real estate journey, he posted on social 
media every time he showed a house, closed a deal or just 
wanted to share his journey.

“My Instagram stories are like mini-blogs,” he said.

Even when only 10 people were watching and no one com-
mented, he kept posting. It took a little while for people 
to get used to his flip from personal training posts to real 
estate posts. His social media presence yielded no business 
for him that first year and a half. When he wasn’t posting, 
he was calling. It was difficult to hear the “no’s” and “not 
now’s,” but he kept dialing.

“When you have a wife and a kid, there isn’t any motivation 
missing,” Couvillion said laughing.

Then, the calls and messages came.

He made more from real estate in February 2019 than he 
had made in his entire life.

“And a lot of it was from calls I had made in 2018,” he said.

For Couvillion, success lies in the daily details.

“I set goals for myself daily and work on attacking them each 
day,” Couvillion said. “I’m big on writing down goals. Typi-
cally they’re massive goals that seem unrealistic at the time.”

Couvillion also knows the value of a team and a coach. He 
has surrounded himself with seasoned REALTORS because 
“iron sharpens iron.”

In 2019, he hired Scott Gibson as a business coach to steer 
him in the right direction and foster his entrepreneurial 
spirit. In January 2020, he hired Necole Weaver as a trans-
action coordinator.

It’s good to have dedicated teammates at the office, but it’s 
great to have them at home.  

A typical weekend is the same as a typical weekday for 
Couvillion – he’s showing houses, answering calls and re-
plying to a mountain of emails. While there are some days 
Cara would be glad to throw his phone out of the window, 
her trust and understanding have propelled him further 
than he could have ever dreamed, he said. She’s a full-time 
mom to their 14-month-old, Ruby Rose, and full-time sup-
port of Stephen’s sometimes crazy goals.

“She’s a supermom,” Couvillion said. “She definitely takes 
the bulk of that on, which allows me to build this busi-
ness. We both know what we want, and we know that for 
me, right now, it’s building this business. It pushes me a 
lot that she fully trusts me. Without that motivation, I 
wouldn’t always make the next call or go the extra mile.”

GOD HAS MANY 

DIFFERENT WAYS OF 

SPEAKING TO US. 

How He chooses to speak 

doesn’t really matter, what 

matters is THAT YOU’RE 

CLOSE ENOUGH TO HIM 

TO HEAR IT, AND THAT 

YOU LISTEN TO HIM.
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Adam Woods
Mortgage Loan O�cer

NMLS #1779427

4561 Durham Place, Suite C | Baton Rouge, LA 70816

225-214-5153

Ryan Larussa
Mortgage Loan O�cer

NMLS #96565

Siedda Hines
Mortgage Loan O�cer

NMLS #1581575

NEW RD INCOME LIMITS

MORE BORROWERS
MAY QUALIFY FOR
100% FINANCING
New income limits for most parishes

1-4
PEOPLE IN

HOUSEHOLD

$90,300

5-8
PEOPLE IN

HOUSEHOLD

$119,200

GMFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS 
LLC at 7389 Florida Blvd. Suite 200A Baton Rouge, LA 70806. LA License 619. 

Products may not be available in all states. This advertisement is not a 
commitment to lend. All loans subject to credit approval.

Lawn Maintenance  |  Flowerbed Maintenance  |  Weed Control
Landscape Install  |  Outdoor Lighting & Irrigation

9800 Airline Hwy, Suite #243  |  Baton Rouge, LA 70816

mbglawnservices.com | 225-424-1000

TIME TO GET
SCHEDULED!
Fall Cleanups & Winter Annuals

Contact us today for a FREE quote!

M
aster P

lu
m

b
er #5773

CALL US to schedule a quote!  225.907.1728

Discount 
Plumbing 
Repair
www.dprbr.com

Installation & Repairs  (Toilets, Sinks, Bathtubs, Garbage Disposals, & Water Heaters)
Remodels  •  Main Waterlines  •  Drain Cleaning  •  Slab Repair
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Thank You
VETERANS DAY, NOVEMBER 11

FOR YOUR SERVICE

Gina Boring: Active Duty USN, 
Hospital Corps,1987–1991, and 

Reserves USAR, 1992–1995 2222nd 
Medical Clearing Company-Baton 

Rouge, LA

Kiel Harton: Army Active Duty, 
2004–2010

Derek Overstreet: Army 1987–1991, 
Desert Storm Veteran

Nicole Spellman: Active Duty US 
Army, 1998–2001

Tim Houk: US Navy, 1994–2000

Nathan Tallo: Combat Medic 
Louisiana Army National Guard, 

2002–2010

Amanda Boudreaux: Louisiana 
Army National Guard 2009-2017
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Honest Communication
and Integrity from

Start to Close

Tiffany Sicard
Branch Manager
NMLS # 449341

HomeKey Mortgage, LLC
NMLS # 1924333

112 W. Morris Ave.
Hammond, LA 70403
(985) 345-6686 office

(225) 341-0660 mobile
(225) 435-5667 fax

22 Years of Experience and
Excellent Customer Service.

Visit our website at
www.homekeymtg.com

We are the key that opens the
door to your dreams! 

Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

(225) 439-3151
www.itsjustprint.com

SIGNS, BANNERS, DECALS,
MAGNETS, T SHIRTS & KOOZIES

Locally Owned and Operated

Quick
Turnaround

& Free
Delivery

Quick
Turnaround

& Free
Delivery

15% OFF
for Veterans

*must mention ad for discount




