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Satisfaction Guaranteed  •   In  business since 1996  •   L icensed / Bonded •   Free Estimates  •   Insurance claims 

T&M CONTRACTORS

Tyrone Keyes  •   601-927-4556  •   rbc2tyronek@gmail.com

601-591-7123
756 Trickhambridge Rd.  |  Brandon, MS 39042

zach@uniqueflooringllc.com | www.uniqueflooringllc.com

Zach Etheridge, Owner
Kathy Burks, Decorator – 601-212-4232

Member: Rankin Co Chamber, HBA of MS
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Locally Owned & Operated
Residential Roofing Specialists

Locally Owned & Operated
Residential Roofing Specialists

Watkins Construction & Roofing
601-202-0938

www.watkinsconstructioninc.com

FREE Inspect ion at  L ist ing  •   Insurance Claims Welcome

   
CALL US TODAY!
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Watkins Construction & Roofing 
601-966-8233 
www.watkinsconstructioninc.com 

   
CALL US TODAY!

TruDefinition®  Duration® Shingles — Estate Gray

November 2015. THE  PINK  PANTHER™  & ©  1964–2015 Metro-Goldwyn-Mayer  Studios

Watkins Construction & Roofing 
601-966-8233 
www.watkinsconstructioninc.com 
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Don't wait until after the home
inspection to call a roofer!

A FREE inspection the moment
you list a home can be less
stressful for the client and realtor!

A FREE inspection the moment
you list a home can be less
stressful for the client and realtor!

Dust in the Wind
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Bi-weekly, and Monthly
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Toilets, Tubs, Showers, Sinks, Counter Tops, Cabinets, 
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

CLOSING LAW FIRM

Mumford & Mumford, PLLC

(601) 540-6861

COMMERCIAL CLEANING

Dust In The Wind Commercial 

Cleaning Service

(601) 506-6413

FLOORING

Unique Flooring, LLC

(601) 591-7123

FOUNDATION REPAIR

Tradeco Solutions

(601) 460-4004

GUTTERS

Dun-Rite Gutters, Inc.

(601) 605-0000

HOME INSPECTION

Smith Home Inspections

(601) 310-3199

HOME WARRANTY

First American Home Warranty

(601) 212-4441

Home Warranty of America

(601) 572-7522

INSURANCE

Jeff Zachary - State Farm Insurance

(601) 362-4100

INTERNET, PHONE, TV SERVICES

C Spire Fiber

(855) 438-1009

www.cspire.com

LAW

Herr Law Firm, PLLC

Lindsey Herr

(276) 732-8670

LAW FIRM

Susan G. Pinkston, PLLC

(601) 955-9562

MARKETING/DESIGN/ART

Novel Paper

(601) 909-8811

MORTGAGE LENDER

Citizens National Bank

(601) 484-5803

Www.yourcnb.com

Mississippi Mortgage

(601) 316-7326

Planet Home Lending

(601) 421-9667

MOVERS/RELOCATION

Armstrong Relocation, United Van Lines

(601) 856-8504

PEST, WDIR AND TERMITE

Synergy2

(601) 624-6360

PAINTER

CertaPro Painters of Jackson Ms

(601) 955-1151

PHOTOGRAPHY

Abe Draper Photography

(662) 719-5707

POOL SERVICES

Pool Works LLC

(601) 706-4516

PRINTING/COPYING SERVICES

Pinnacle Printing & Copying

(601) 944-1470

REAL ESTATE TITLE/ATTORNEY

Luckett Land Title

(601) 622-8191

ROOFING

No Drip Roofing LLC

(601) 573-7323

ROOFING & CONSTRUCTION

Watkins Construction 

& Roofing

(601) 966-8233

www.watkinsconstruc

tioninc.com

ROOFING CONTRACTOR

Dickerson Contracting, LLC

(601) 502-4032

T&M Contractors

(601) 927-4556

TERMITE & PEST CONTROL

Family Termite and Environmental Inc.

(601) 933-1014

TITLE AND ESCROW SERVICES

Advantage Closing & Escrow Inc.

(601) 214-3824

VIDEOGRAPHY/PHOTOGRAPHY

Partee Photography

(601) 566-4568

To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

Joshua Smith
Certified Home Inspections

MHIB #0681
601-310-3199

BUYER INSPECTIONS • SELLER INSPECTIONS • MOLD TESTING

90 Day Warranty | MoldSafe | SewerGard | RecallCheck
a Full Concierge Service and More!

With Smith Home Inspections, you will get a lot more
than just an inspection. The best part is it’s Free!

1139 OLD FANNIN ROAD,  SUITE R  |  BRANDON,  MS 39047  |  SALES@POOLWORKSMS.NET  |  WWW.POOLWORKSMS.NET

POOL WORKS IS A LOCALLY 
OWNED AND OPERATED 
COMPANY THAT STRIVES 
FOR PERFECTION AND 
OVERALL CUSTOMER 
SATISFACTION.

•  NEW CONSTRUCTION
•  RENOVATION
•  SERVICE/REPAIRS
•  MAINTENANCE
•  POOL SCHOOLS
•  RETAIL STORE

601-706-4516
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Residential & Commercial Real Estate Closings
Title Insurance | Title Curative | Oil & Gas

601-957-9460 | susan@susanpinkstonpllc.com

350 Arbor Drive, Suite D
Ridgeland, Mississippi 39157

SUSAN G. PINKSTON, PLLC
Attorney At Law

After Hours Availability
30+ Years Experience

ALTA Best Practices Certified Compliant by HA&W, LLC Compliance Success

Of Counsel Advantage Closing & Escrow, Inc.

100 Webster Circle, Suite 1  •  Madison, MS 39110
Cell: 601-540-6861  •  O�ce: 601-919-0045

The Last Stop
To Your New Home.

c.smalling@advantageclosingandescrow.com
kamesha.mumford@advantageclosingandescrow.com

KAMESHA B. MUMFORD, ESQ.  •  CHRIS SMALLING, PRESIDENT

Rain, Rain

It is March already! I hope March brings us some warmer and 
much dryer weather. As I write this, our area is in the midst 
of several days of continuous rain. Our water sources are over 
flood stage and some areas are having to be evacuated. I hope 
that everyone makes it through without loss!

Some good news about March is that it marks the end of win-
ter and the transition into spring. Another good thing is the 
beginning of Daylight Savings Time.  

In this edition make sure you read our “Giving Back” feature. 
Jan Feldman with Weaver and Associate shares the “awe-in-
spiring” experiences of her twelve mission trips to India. It’s 
a great story that gives us a good perspective on how blessed 
we are to live where we live and do what we do.

That reminds me, Central Mississippi Real Producers is always 
looking for non-profit, charitable or just acts-of-goodwill that 
REALTORS® and ad partners are involved with to possibly 
feature in our magazine. You can contact me at dees.hinton@
realproducersmag.com to let me know of an upcoming event 
or charitable opportunity.  

If you would like to nominate a top producing REALTOR® for a 
feature in our magazine reach out to me at the same email address.  

Hope you have a great March!

Blessings!

Dees

Go Away

publisher’s note
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YETTER
CHERYL top producerCHERYL written by Susan Marquez  

photography by Abe Draper Photography

Born in Syracuse, New York, Cheryl Yetter 
dreamed of being a fashion illustrator. “I 

went to school at the Art Institute of Fort 
Lauderdale, mostly to be in someplace warm 
after spending my childhood in upstate 
New York,” she laughs. But once she got 
there, Cheryl realized that being a fashion 
illustrator wasn’t what she really wanted 
to do. Instead, she moved back to New 
York to go to business school.

Cheryl landed a great job selling electronic components 
and microprocessors and computers. “It was a great 
paying job for someone so young,” she recalls. She got 
involved in the JC’s (Junior Chamber of Commerce) 
where she met her husband, Scott, who lived in 
Glens Falls, New York. “The chemical plant where 
he worked was closing and they were going to 
move him to Mobile, Alabama. We got married 
and I moved to Mobile with him.” Cheryl was able 
to stay with the same company. “They had an 
office in Mobile, and I became an outside sales 
rep for Alabama, Mississippi and Georgia.”

When Scott’s job moved the couple to Dan-
bury, Connecticut, Cheryl became a stay-
home mom. “I had one child with another 
on the way. I became the soccer mom, the 
room mom, and the tennis mom.” The 
family moved around a lot due to corpo-
rate relocations, to Atlanta, San Antonio, 
Connecticut, Alabama, West Virginia 
and finally to Madison, Mississippi 
where Cheryl’s husband worked in 
supply chain logistics with a third 
party supplier to build a million and 
a half square foot warehouse for the 
Nissan plant in Canton.

Looking at the 
End Game

YETTER
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“It was that move where I met Rita McIntosh. I chose her to be our 
REALTOR®. We had done so much moving that I knew the ropes. I 
wanted someone who knew the area. I really connected with Rita, 
and after we bought our house here, she told me I needed to go to 
work for her. I hadn’t worked in years, but decided I wanted to 
do it. I knew I could help people because we had moved so much 
and I was involved with buying and selling so many homes.”

Cheryl went to real estate school and got her license in 
December 2013. She hit the ground running in Jan-
uary 2014 and has been a top producer in her com-
pany for the past three years. “I think I’ve found 
my niche”.  Cheryl has won several awards with 
Leading Real Estate Companies of the World, a 
company that allows McIntosh to be local as well 
as work with relocations worldwide.

The secret to Cheryl’s success is her experi-
ence in direct sales, as well as buying and 
selling so many times during her family’s 
many corporate relocations over the years. 
“I understand real estate, and I abso-
lutely love it. It’s amazing how many 

I understand 

real estate, 

and I absolutely love it. 

It’s amazing how many 

people don’t understand 

the process, and I work 

with them to maneuver 

through the process 

from contract to close.”
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601-371-1051
5625B 18 West  •  Jackson, MS 39209

nodriproofingcomp@gmail.com

L I C E N S E D  &  B O N D E D   |   F R E E  E S T I M AT E S   |   F I N A N C I N G  T H R O U G H  G R E E N S K Y

I N S U R A N C E  C L A I M S   |  A L L  T Y P E S  O F  R O O F  S Y S T E M S  |   FA M I LY  O W N E D

Full Service Roofing and Renovation
Construction Company

• Top Quality Gutter Installation, Repair & Cleaning Services

• Competitive Prices from Copper Gutters to Leaf Guards

• Free Estimates & Professional Consultation

• 2 Year Warranty on Installations

Dun-Rite Gutters, Inc.
Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

Mark Dungan, Owner
601-605-0000
Madison, MS

www.DunRite-Gutters.com

FAMILY TERMITE &
ENVIRONMENTAL

601-933-1014
www.family-termite.com • office@family-termite.com

people don’t understand the process, and I work 
with them to maneuver through the process from 
contract to close. I especially love working with 
first-time home buyers. Most of my business now 
is repeat and referral buyers and sellers.”

As she is nearing the end of her career, Cheryl says 
she and her husband are thinking about what will 
come next. “I am looking forward to retiring in 
about three years,” she says. The family discovered 
the beaches of Destin and Orange Beach when 
they lived in Mobile, and that became their go-to 
place for vacation. “We love it there. We bought a 
vacation home there and we love going to the beach 
whenever we can. My career in real estate has 
made it possible for us to have the beach house, and 
to help our children purchase their homes.” Daugh-
ter Amanda is buying her second home in Atlanta, 
and their son, Taylor, is buying a condo in down-
town Austin. “This career, which I did not plan, has 
also made it possible for us to retire earlier. I am 
thankful to have found Rita and real estate.”

Cheryl is currently studying to get her real estate 
license in Florida and Alabama and will keep her 
license in Mississippi. “I am always looking at the 
end game, which is to get to the closing table.”
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Rock Star REALTOR®

written by Susan Marquez 

photography by Abe Draper

Rock star. Cabinet maker. REALTOR®. Drew Jackson has worn a lot of hats 
over the years, but the one that fits him best is his job as a REALTOR® for 
Havard Real Estate Group. “I like people, and I like solving problems. With 
real estate, I work to solve problems for people every day.”

Drew grew up in Meridian and spent his teen years in a rock band that 
practiced in the same spot where the new Mississippi Arts & Entertain-
ment Experience (The MAX) is now located. He learned to build cabinets 
and became good at the craft by the time he met his wife. “She lived in 
Pearl, and when we got married, we had to decide where we were going to 
live. She couldn’t find a job in Meridian, so I moved to Pearl. She gave me 
a list of 42 places to call about making cabinetry. I called 40 of them with 
no success and I kind of gave up. Then one day I was pumping gas and saw 
the list on the dashboard. There were only two names left on the list, so I 
thought what the heck, I’d call them. The first one I called said they had a 
couple of guys who had just left, so come on in.”

That was twelve years ago. His job took him into some very high-end 
homes, and he began learning about the real estate market. But in 2008, 
he got a call from the district manager of Tuesday Morning. “She said 
they were opening a store in this area and she wanted me to take it. I told 
her she didn’t even know me, but she had heard about me from my time 
working at the store in Meridian.” Unsure what to do, he talked with his 
boss, who surprisingly told Drew he should take the job. “I had no idea 
what was about to happen with the economy. I took the job and learned 
later that the folks at my old job didn’t work for the next six months.”

rising star
Life can be a set 

back or a set up. I 

think everything that 

happens in your life 

is to set you up for 

the next big thing.
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After nearly five years at Tuesday Morning, Drew’s assistant 
told him about a job fair for the new outlet mall coming to Pearl. 
“I already had a good job but decided to check it out. I talked 
with a tool store coming in and gave them my resume. With my 
knowledge of tools from my cabinet-building days combined 
with my retail experience, they offered me a job, and they 
offered me the moon.” Sadly, the promises made were hollow 
ones, and although the work was easy, the job was one of the 
hardest Drew had ever had, due to the lack of support from 
upper management. “I hated my job.”

He finally quit and went back to building cabinets and told his 
family he was going into real estate. “I never had a point where I 
felt God gave up on us,” says Drew. “I knew in my heart we’d be 
OK.” A few months later, Drew’s mom asked about his plans to 
get his real estate license. “That wasn’t like her to get in my busi-
ness,” Drew says. “I told her I’d get to it, but I had to save money 
for the course. She called back and said she wanted to pay for it. I 
didn’t want to take her money, I felt it was something I had to do 
on my own. But she insisted, saying ‘thus sayeth the Lord.’ That 

was not like her at all.” Drew took the course, got his license and 
talked to a broker at McIntosh & Associates. “The broker asked if 
I had nine months of savings, and I said I didn’t have nine days of 
savings. She then asked how I was going to pay my bills, implying 
this wasn’t the job for me. I told her I planned to continue making 
cabinets and sell real estate part-time and she said part-timers 
don’t succeed in this business. I asked her if she liked money, and 
she said of course she did. I told her I need money, so she needed 
to take a chance on me!”

Drew got up early each day to build cabinets, and he kept extra 
clothes in his truck to change into when he needed to stop and 
show a house. “I’d get home at 8 or 9 at night and get the kids to 
bed, then I’d stay up until two in the morning doing work. My goal 
was to sell real estate. When your thinking changes, everything 
changes. I began listing and selling homes.”

He moved to Havard Real Estate Group two years ago and en-
joys it. “I’ve learned that buying a home doesn’t have to be hard. 
Often, the way people look at a situation reflects how the RE-
ALTOR® will react to them. It’s really an interesting business. I 
wouldn’t change anything about my career path. I learned about 
the inner workings of a home through my cabinet making, and 
about conflict management from working in retail. Life can be a 
set back or a set up. I think everything that happens in your life 
is to set you up for the next big thing.”

Drew is married to Sarah, who is “sweet and awesome.” The cou-
ple lives in Florence with their two children, Mallory (8) and Owen 
(4). Drew still loves music and leads worship at Move Church in 
Pearl. “At one time, my goal in life was to be a rock star. This is as 
close as I got, but I’ve very content with where I am.”

If he could give any advice to agents, it would be to stop looking 
at what everyone else is doing. “You have to do your own thing.” 
Drew’s thing is making videos for Facebook and YouTube that 
feature local businesses called Mondays in the Metro. “I enjoy 
learning about and promoting businesses in our area. Maybe 
folks watching the videos will learn something about the busi-
nesses we have here, and when the time comes to use a REAL-
TOR®, they’ll remember my name.”
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partner spotlight

Fair To all My ClienTs - written by Susan Marquez and 
photography by Abe Draper

Because purchasing a home is such a 
major event in anyone’s life, making 
sure everything is in good working 
order is essential. “I always try to be 
fair to my clients, as their home invest-
ment is my number one priority,” says 
Josh Smith, owner of Smith Home 
Inspections, LLC. “For 99% of Amer-
icans, a home purchase will be the 
largest investment in their lifetime.”

After a 15-year career doing commer-
cial diving offshore, Smith started 
his company in 2016. “I have always 
liked construction, and I understand 
the value of a good home inspec-
tion.” His is the only company in the 
Metro area that offers a warranty. 
“We guarantee roofs for five years, 
and appliances under ten years old 
in good working condition at the 
time of the inspection are covered by 
warranty. We enter appliances into a 
database for recall checks. We’ll have 
appliances checked and repaired or 
replaced at no cost to the client. We 
also offer a mold-safe warranty.”

Smith says that in the real estate 
industry, one day he can be best 
friends with agents, and the next day 
an inspection may not go the way they 
wanted to hear. “But in the end, the 
agents want the same thing I do, and 
that’s the very best for the client.” It’s 
peace of mind that makes the home-
buyer confident in their purchase, and 
happy with all who were involved in it.

The buyer’s inspection is the most 
common type of inspection, and the 
most comprehensive home inspec-
tion available. “If someone is buying 
a home or commercial property, this 
inspection is what a prospective buyer 
will need. That way they can purchase 
with confidence, knowing they are get-
ting leading technical knowledge along 
with top-notch customer service.” 

HOME INSPECTIONS

BY JOSH SMITH
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PARTEE
PHOTOGRAPHY

Portraits
Events
Weddings
Real Estate
Videography

Kayland
Partee

Owner
Photographer
Videographer

601-566-4568  |  ParteePhotography.com

@ParteeFilms
@ParteePhotography
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Contact info:
info@dickersonllc.com | (601) 502-4032

website: www.dickersonllc.com

Another service Josh offers buyers is a concierge service to set 
up all utilities, which helps take the stress out of moving.

Pre-listing inspections are all about the seller. It’s an oppor-
tunity to correct possible issue with a property before they 
come up in a buyer’s inspection. “First impressions make 
a difference,” says Josh. “This inspection gives potential 
sellers the information they need to make their property as 
attractive to buyers as possible.”

Smith Home Inspections is affiliated with the American 
Society of Home Inspections and goes by their standards 
and practices in all his inspections. “That way, it’s not my 
opinion, my findings are all based on ASHI guidelines as well 
as state requirements.”

Being a family-owned business is important to Josh. The 
focus with the business isn’t on volume, it’s on quality. “I don’t 
want to have a huge company. I’m happy with the service we 
are able to provide.” Josh is married to Bridget Smith, and the 
couple lives in Canton with their two children, Isaac (6) and 
Claire (3). “I grew up in Richton, so I know this area well.”

Smith says he enjoys spending time with his family. “We built 
our house on 20 acres and I put in a pond. I love to take the 
kids fishing, and Isaac and I enjoy hunting together. I really 
enjoy just about anything outdoors.”

For more information on Smith Home Inspections, go to  
smithhomeinspectionsllc.com.
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giving back

R E A LTO R ®
written by Susan Marquez  

photography by  
Abe Draper Photography

For most of her life, the 

thought of going to India 

never crossed Jan Feld-

man’s mind. In February, 

she made her twelfth trip to 

the country, where she does 

missionary work through 

Pinelake Baptist Church and 

the Cross Mission Ministries.

Born in the Delta, Jan has lived in Brandon for over thirty years. 
A former schoolteacher, she finished her teaching career at Bran-
don Middle School where she taught Algebra and Pre-Algebra for 
several years. “I left teaching to go to work for my husband, Lee 
Feldman, who owned a business in Ridgeland,” she explains.

“We are a blended family,” says Jan. “One night we were eating 
dinner with my husband’s daughter and her husband, Vicky and 
Tim Weaver. They said they have been praying about something 
and they wanted to talk to me about it. They said they felt like 
God wanted me to help at the real estate company she owned. I 
told them I’d have to go pray on that.”

Jan said that working in real estate had never entered her mind. 
She prayed about it and talked to her other kids about it. “My 
youngest son, who is so discerning, told me to go for it, so I did.” 
Feldman studied online and took a one-day crash course. “I took 
the test online and passed it!” She got her license in 2014 and 
went to work at Weaver & Associate. “There was a lot to learn, 
and lots of responsibilities. It was much different from teaching. I 
was dealing with people’s money on a different scale. There was a 
big learning curve and I was not beyond discouragement.”

Jan
Works to Spread the Love of Christ in India
FELDMAN

She stuck with it and in time the work 
became fun. “When you get to help people, 
that’s a great feeling. My clients become like 
my family. I tell them at closing that they ha-
ven’t seen the last of me! That’s been special. 
I especially love working with young people 
who have never bought a house before. 
That’s very rewarding.”

While she loves selling real estate, Jan says 
her heart has always been in missions. “I’ve 
been on many short-term mission trips 
around the world, carrying on the Lord’s 
mission. My directive has always been to 
get on the airplane and go tell.”

 In 2011, Jan went on a mission trip to 
Magatapalli, India. “It seemed by chance, 
but God always knows when we don’t. 
We took a twelve-hour train trip to a very 
remote area of India. A team of us got 
dropped off at different locations, and my 
mission became a compassion trip, telling 
Bible stories and sharing testimonies. In 
situations like that, you think you’re going 
to be the ‘expert’ from out-of-town, when 
the reality is that I came away having 
learned so much.”

Before she left, the English-speaking pastor, 
Mohan, “a precious man” according to Jan, 
asked if she’d consider coming back to teach 
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the women. “I went back and asked the 
church and in 2013 I returned to India with 
an all-woman team. Our purpose was to 
teach about the women of the Bible and to 
point out the grace of Jesus.” Jan says that 
people come out of their comfort zones 
and pour their hearts out while on mission 
trips. “It’s awe-inspiring.”

One of the most precious moments to Jan 
was when she felt the spirit move her to 
wash the feet of the women in the village. 
“Their feet were dusty, and they don’t get 
pedicures like we do,” she laughed. “I tried 
to make it a cultural thing, thinking that 
maybe they would be offended. When I 
went to the pastor and asked him about it, 
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he started to cry. He said nobody has ever been that humble. I told him 
I needed buckets and towels, and we began washing the women’s feet 
as a way of showing Jesus’s love for them. They then tried to wash our 
feet! It was one of the most spiritual and sweetest moments ever. Now 
when I go back, they’ll pat my feet, letting me know they remember.”

Jan says she’s made special friends in India. “They were raised with 
hundreds of gods. But I get to tell them there is only one true God. 
Through the years I’ve made such special friends there, and I’ve taught 
Bible studies in their homes. The work we do is very evangelistic.”

 The pastor in the village was a Hindu. “He realized that while he was 
making sacrifices to all the many Hindu gods, Jesus sacrificed for 
him. He gave his life to Jesus, and started a church, then a school for 
poor children with 450 children we get to minister to. He has also 
started an orphanage.

Jan established a 501(c)3 nonprofit organization in 2017 along with Andy 
Moore and their counterparts in Magatapalli. Cross Mission Ministries is 
dedicated to meeting the physical, spiritual, emotional and educational 
needs of women and children in the United States as well as around the 
world and making disciples among the unreached and unengaged groups 
in India, growing the hearts of individuals to meet the calling of James 
1:27 (caring for orphans and widows in their distress).
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