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Let MDesign help increase the value of your property
and distinguish it from its competition.

847.508.4294 | kim.zieziula@mdesign.house
847.922.6775 | mj.murnane@mdesign.house

STAGED HOMES SELL 87% FASTER

www.mdesign.house

Building and renovating very special single-family homes 
in Chicago’s most prestigious neighborhoods.

abowyer@middleforkluxury.com | 312.560.3969

www.middleforkluxury.com
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Euclid Title Services, LLC
1590 S. Milwaukee Ave., Suite 215 | Libertyville, IL 60048
Office: 847-996-9965 | Cell: 847-902-9339
Verra Rudolfi | verra@euclidtitleservices.com

Euclid Title Services, LLC is a full-service title and real estate settlement provider.

At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the
closing process a smooth one. Our experienced staff has handled thousands of closings so

whether you're buying, selling, or refinancing, We can help!

Let us help you make your real estate transaction a done deal!

Karen M. Patterson is your Concierge Closer: 
Curator of residential and commercial real estate transactions

from contracting to closing and everything in between.

Karen M. Patterson, P.C., Attorney at Law
2400 Ravine Way, Suite 200  |  Glenview, Illinois 60025
C: (847) 226-7818  |  O: (847) 724-5150  |  Karen@Glenviewlaw.net
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(CMR) on staff

Put over 60 years of mold remediation and 
cleanup to work for you before listing!

Available 24 hours a day!

(630) 585-9524
www.allproinc.net

allproflood@sbcglobal.net

CALL BEFORE YOU LIST
for a FREE cleanup estimate.

Mold Remediation
General Clean Ups

Reconstruction Services
Post Construction Clean Ups

ALL PRO FLOOD &
FIRE RESTORATION

Licensed and Insured

Bob Jones

SALON & SPA

Salon Oak & Spa @BarberTown

(847) 998-0899

STAGING

Phoenix Rising Home Staging

(312) 450-8365

ChicagoStaging.com

TAX SPECIALIST

Schiller, Strauss & Lavin PC

(312) 564-4803

SSLTaxLaw.com

Wintrust Mortgage

(847) 418-2825

SusanSeebergLoans.com

ORGANIZING AND 

MOVING ASSISTANCE

Paxem, Inc.

(847) 829-4437

Paxem.com

PAINTING

DiVinci Painters Inc

(847) 266-1295

DiVinciPainters.com

PEST SOLUTIONS

Rose Pest Solutions

(815) 871-2733

RosePestControl.com

PHOTOGRAPHY

Horizon Photography

(847) 910-2722

Horizon-Arts.com

REMODEL & DESIGN

Refresh

(847) 549-0668

Refresh2Sell.com

RESTAURANT/BAR

Bluegrass

(847) 831-0595

BluegrassHP.com

RESTORATION SERVICES

Allpro, Inc.

(630) 585-9524

AllProInc.net

New Horizon Inspection

(847) 942-8768

NHInspection.net

HOME WARRANTY

Home Warranty of America

(847) 212-8635

HWAHomeWarranty.com

INSURANCE/FINANCIAL

State Farm

(847) 395-1321

ChadArnoldInsurance.com

MORTGAGE / LENDER

Brett Hines With Molitor 

Financial Group, LLC

(773) 275-3100

MolitorFinancialGroup.com

Draper & Kramer Mortgage 

Corp.

(847) 239-7830

DKMortgage.com/Schneider

Forum Mortgage Bancorp

(773) 774-9040

ForumMtg.com

Guaranteed Rate

Brian Jessen

(847) 712-0830

Rate.com/BrianJessen

Guaranteed Rate

RJ Dolan

(847) 922-5884

Rate.com

Loan Depot

(312) 319-9833

LoanDepot.com/JNoyes

BRANDING/MARKETING/

WEB DESIGN

Artisan Creative Agency

(847) 841-9200

ArtisanCreative.Agency

BUILDER

A Perry Homes

(847) 549-0668

APerryHomes.com

Middlefork, LLC

(312) 560-3969

MiddleForkLuxury.com

CHIROPRACTIC CARE

Windy City Upper Cervical 

Chiropractic

(847) 920-4506

WindyCityUC.com

DESIGN & HOME STAGING

M Design, LLC

(312) 560-3969

MDesign.house

DOGGY DAYCARE/

BOARDING/GROOMING

Playtime Pup Ranch, LLC

(847) 298-7877

PlaytimePupRanch.com

HOME INSPECTION

Dunsing Inspections

(847) 367-0782

Dunsing.com

Home Advantage 

Inspections

(312) 401-0299

HaiPro.com

ACCOUNTING - CPA

The Hechtman Group Ltd

(847) 256-3100

TheHechtmanGroup.com

ARCHITECTURE

Reynolds Architecture

(847) 501-3150

ReynoldsArchitecture.com

Rice Architecture

(847) 853-0824

HealyRice.com

ATTORNEY

Floss Law, LLC

(224) 326-2903

FlossLaw.com

Karen M. Patterson, P.C.

(847) 724-5150

KarenPattersonPC.com

Law Office of Susan Ruffer 

Levin

(847) 441-4311

RufferLevinLaw.com

Lincoln Street Law P.C.

(847) 912-7250

LincolnStreetLaw.com

Shvartsman Law Offices

(847) 714-0210

ShvartsmanLaw.com

The David Frank Law Group

(773) 255-6499

FrankESQ.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!
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TITLE COMPANY

Chicago Title

(847) 833-1430

CTCastleConnect.com

Euclid Title Services LLC

(847) 996-9965

EuclidTitleServices.com

VIDEOGRAPHER

SparkRaw Media

(630) 696-8522

SparkRaw.com



8 • June 2020 North Shore Real Producers • 9@realproducers realproducersmag.com



10 • June 2020 North Shore Real Producers • 11@realproducers realproducersmag.com

Virtual Community

Recently I ran across a 
few quotes that resonat-
ed with me.

“There is no power for 
change greater than 
a community discover-
ing what it cares about.” 
Margaret J. Wheatley

“The greatness of 
a community is most 
accurately measured 
by the compassionate 

RESIDENTIAL | APARTMENT | INDUSTRIAL | CONDOMINIUM | COMMERCIAL

312.726.9855 | WWW.SSLTAXLAW.COM
33 N.  DEARBORN ST.  SUITE 1130 CHICAGO, IL  60602

Did you know that the biggest expense
for homeowner's after the mortgage,

is usually property taxes?

Don't let your client's miss an opportunity to file
an appeal to help reduce their property taxes!

Do you feel like you are paying too much in
property taxes? Please call SSL today for your

FREE complimentary property tax analysis!
We will respond within 24 hours. 

We will guarantee there 
will be NO FEE from Schiller 
Strauss & Lavin PC until we

achieve a reduction.

publisher’s note

Celebrates Top  
REALTORS®

North Shore 
Real Producers

Providing A Platform to Elevate & Unite the Top 
Real Estate Agents in the North Shore Area!

actions of its members.” Coretta 
Scott King

“Alone, we can do so little; together, 
we can do so much.” Helen Keller

As I’m writing today, the Corona-
virus, COVID-19, has become a 
worldwide pandemic without many 
resolutions in sight. The United 
States officials and leaders 
are doing all they can to keep 
the virus from spreading any 
further. Of course, safety is of 

utmost concern for everyone at this time. A question I’ve been 
pondering is, “How this will affect us on a local level?”

Many places like restaurants, bars, schools and other businesses are 
closed or may close soon to keep the virus from spreading. But what 
about you, our celebrated REALTORS®? From those I hear, you are 
still showing and selling homes. People need to move or relocate 
and timing is critical. I’m encouraged by you and your sensitivity 
to those you serve. The tension you face with meeting the needs of 
your clients while doing your best to adhere to the local leadership 
recommendations is unprecedented and delightful to watch.

Many of you remember the real estate crash of 2008/’09. I owned 
a home in California that depreciated in value more than 50%. This 
was tragic for us, so many other families, REALTORS® and our 
economy at large. But as hard as that was, we moved through it. 
We figured out a way. Many buyers took advantage of the market 
and found a way to survive; some even thrived. It makes me proud 
to be a part of a country, a state, a community that never gives up.

As I’ve spoken to many of you, I’ve truly been strengthened by 
your encouragement, your resolve and the adaptivity of your 
realty business. Whether it’s virtual showings of your homes, 
or video meetings or simply a phone call, you’ve adjusted. It’s 
awesome and inspiring to see how we remain connected as hu-
mans even though we’ve been temporarily homebound. I want to 
encourage you to keep up the great work!

I’ll leave you with this anonymous quote: “Sometimes we’re test-
ed not to show our weaknesses, but to show our strengths.”

Jason Acres 
Owner/Publisher  
North Shore Real Producers 

jason.acres@RealProducersMag.com
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Looking for a professional advocate for your real estate needs?
Give us a call today: (224) 326-2903

1200 Shermer Road, Suite 206 | Northbrook, IL 60062
 flosslaw.com | Bob@flosslaw.com

Driven by RESULTS for you and your client.

Bob Floss II
Real Estate Attorney
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REINVENTION OPENS 
THE DOOR TO SUCCESS

Suzi Beu is a master at reinvention and collabora-
tion. It’s her ability to adapt and flow with change 
that has allowed her to master several professions. 
As a real estate professional, her forthright nature 
enables her to quickly win the trust of her clients 
and develop relationships.

After the dotcom bubble burst in 2001, Suzi Beu 
was caught off guard when Buzz Co. laid her off. 
Following in the footsteps of the family business, 
her Dad owned restaurants in the Chicago area his 
entire career, she switched careers from adver-
tising to the culinary arts. After graduating from 
culinary school, she went on to work for some of 
the top eateries in Chicago, such as 312 Chicago, 
Paramount Room, and Volo Restaurant and Wine 
Bar. After over a decade as a pastry chef, she 
realized cooking was not a profession she could 

sustain forever. No stranger to rein-
vention, Suzi began to scope out new 
career options.

Suzi’s introduction to real estate 
was through a four-unit building she 
managed with her husband, Nathan. 
In 2011, they purchased a three-unit 
building in Lincoln Square that they 
sold in 2017. They also purchased, 
renovated and sold a home in the Lo-
gan Square area. On the lookout for a 
new career, these three experiences 
piqued Suzi’s interest in residential 
real estate.

Suzi started her real estate career 
while she was still at Volo. She says, 

“While I loved the creative freedom of 
cooking, I knew it wasn’t a job I could 
do to the end of my career.” She start-
ed looking for another career. She 
says, “There are many similarities in 
being a chef and in real estate. I love 
the full circle transaction, and seeing 
something from the start through to 
the finish is extremely satisfying to 
me. For example, there are 12-steps to 
bread making, and the steps to closing 
a deal feel the same to me.”

In 2014, she started at Coldwell 
Banker, and six years later, she 
continues to work as an independent 
agent. She loves the connections 
she makes and the relationships she 

rising star
Article written by Nora Wall

Coldwel l  Banker
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David Frank 
1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
www.frankesq.com | david@frankesq.com

T H E  L A W  F I R M  T H A T  A L W A Y S  K E E P S  Y O U  I N  T H E  L O O P

20 years of residential 
law expertise 

Seamlessly taking the baton
from contract to closing 

Fast, efficient,
7 days a week 
responsiveness 

gets to build through real estate. She says, “Hands 
down, finding the right home for a client is the 
best experience. This job brings you close to peo-
ple, and you get to know them in ways most people 
never get to see. The interpersonal relationships I 
have developed are invaluable.”

The relationship-driven nature of real estate satis-
fied her need for more interaction with people. It 
was something missing in her former career in the 
culinary arts. She builds trust by being honest and 
direct with people. She says, “I don’t think anyone 
benefits when you sugar coat something.” For Suzi, 
gaining the trust and respect of her clients requires 
transparency and honesty.

Suzi works hard to balance work, family, and her 
physical and emotional needs. She and her hus-
band, Nathan, are busy with two children, Stella 
(12) and Jonah (11), their two adopted dogs, Hank 
and Rue, and lots of activities.

An avid tennis player, she’s also captain 
of her woman’s competitive tennis 
team through her Park District. She 
says, “We are an active family, and 
love winter sports such as skiing, cross 
country skiing, snowmobiling. Now that 
our kids are older, we have started to 
do more traveling. We also love to go 
up north to our place in Rhinelander, 
Wisconsin.” They also actively support 
foster-to-home rescue organizations 
that focus on high-risk dogs.

Throughout her life, Suzi has turned 
hardships into opportunities. It’s 
that ability that has lent itself to her 
success in real estate. Suzi’s advice to 
everyone just getting started: “Know 
your audience and always keep your 
client’s interest at the forefront.” Sage 
advice from a wise woman.
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HOME • MOLD • TERMITE • RADON

Full Concierge Service

You Get Way More Than Just an Inspection!

YOU GET ALL OF THIS FREE WITH YOUR HOME INSPECTION:
90 Day Warranty | Mold Safe | Sewer Gard | Full Concierge Service & Utility Set-Up | RecallChek

Home Owners Resource | Platinum Roof Protection Plan

Concierge Services Include: Phone, TV, Internet,
Alarm Systems, Locksmith, and much more!

Call to schedule your home inspection 312-401-0299 | 847-420-0116 | www.haipro.com
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COLDWELL BANKER

A COLLABORATIVE LEADER WHO 
FOSTERS BIG GROWTH IN AGENTS

celebrating leaders
Managing Broker

Article written by Nora Wall

Collaborative is Gina Collins self-de-
fined leadership style. As Managing 
Broker of Coldwell Banker’s thriving 
Glenview office, she has successfully 
shepherded the agents she manages 
to reach for bigger goals and achieve 
more through her leadership.

Gina entered real estate in 1989. After 
her divorce in 1997 with three chil-
dren and a house she wanted to keep, 
she decided staying in real estate was 
her best option. She says, “I didn’t 
want to uproot my three children. I 
wanted to make real estate work so I 
could still be part of being their room 
mom and taking them on field trips.” 
She quickly carved out a name for 
herself in real estate. It took tenacity, 
persistence, and strategic thinking. It 
worked out. Today, those same skills 
still lead her to accomplish the goals 
she sets and successfully lead a team 
of agents.

Gina worked her way up to manag-
ing broker. She started as an admin 
in 1989 and then in 1992 she went 
to work as an agent at Koening and 
Strey in Libertyville. She switched 
to Coldwell Banker in 2010. After 29 
years in sales, Gina decided it was 
time to change roles. She says, “I 
have loved helping other agents and 
implementing programs, running cli-
ent appreciation parties, and helping 
with training.” The move to managing 
broker was a natural progression for 
her. In 2018, she became the man-
aging broker of the Coldwell Banker 
Glenview office.

GINACollins

An active listener, Gina, is collabora-
tive. She teaches agents how to take 
ownership of their business and create 
the business they want and the life 
they want to live. She says, “I love the 
collaborative aspect of being a man-
ager. Working as a partner with the 
agents to help move their business to 
the next level and coaching/mentoring 
them on best practices and developing 
good habits to have an extraordinary 
life, not just a job as a REALTOR®.”

Gina sets yearly goals and then 
breaks them down into action items. 
She says, “I break down goals into 
smaller pieces to make them more 
attainable. I do the daily tasks to 
help me move forward on a goal. It’s 
a daily win. I then review my goals 
and tasks weekly.” The process be-
gins for her during the week between 
Christmas and New Year with big 
goals for the year, which she then 
breaks down into manageable goals 
every week of actionable items. She 
has a personal accountability system 
in place, which keeps her on target 
and moving forward. She says, “I am 
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always putting my best foot forward and learning 
from my mistakes.”

Gina attributes much of her success to her 
self-confidence. She says, “I believe in what I am 
doing and the company I work for. My belief in 
who I am is due to my second husband and chil-
dren. They believed in me and pushed me to grow.” 
She continues, “My top achievement is watching 
my children blossom in their careers and personal 
lives. They have taught me more about life and 
who I am and who I wanted to become more than 
any other source.”

Within the next five years, Gina wants to make the 
Coldwell Banker Glenview office, the place where 
goal-oriented, motivated agents find they can grow 
and expand their business in a diverse environ-
ment that is collaborative, supportive, and fun. 
She’s on her way.
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AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

WHAT'S THE WILDEST THING YOUR
KIDS HAVE DONE TO YOUR WALLS?

We can help you!
Give us a call today

847-266-1295
divincipainters.com
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North Shore's Real Estate Lawyer
with You from Contract to Close

Boutique law firm with over 30 years of combined legal experience
in both residential and commercial real estate law.

Contact us for a
FREE initial consultation.
Contact us for a
FREE initial consultation.

Yelena Shvartsman, Attorney at Law
Shvartsman Law O�ces
400 Skokie Blvd, Suite 220
Northbrook, Illinois 60062 
o: 847-714-0210  |  f: 847-714-0212 
www.shvartsmanlaw.com
info@shvartsmanlaw.com

TITLE REVIEW

INDIVIDUALIZED SERVICE

CONTRACT REVIEW
& NEGOTIATION

Carryout, Curbside
or Local Delivery 

Available!
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Cory Albiani
@Properties
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top producer
Article written by Nora Wall

Photography by Jennifer Schuman // Horizon Photography

A sense of adventure drives Cory 
Albiani’s success in real estate. A per-
sistent self-starter, he loves that each 
transaction presents a new opportunity 
and challenge. It’s his ability to adapt to 
changing circumstances that fuels his 
success. He’s agile and can easily pivot 
when a circumstance demands it.

After college like many of his GenX 
peers, Cory ventured to Latin Amer-
ica for a year. It was a life-changing 
experience. When he returned to the 
states he went to work in various 
sales and marketing positions with 
Hershey. When his job moved him 
back to Chicago from Minneapolis, 
Cory was ready to re-root himself in 
his hometown. Shortly after return-
ing to Chicago, he was set-up on a 
blind date with a lovely Italian girl, 
who would later become his wife, 
Simona, and partner in raising two 
children, Leonardo and Davide

His mother, Coral, a fixture in Chi-
cago, encouraged him to get into real 
estate. Cory agreed. He says, “For 
me, real estate was an opportunity to 
essentially run your own business and 
control your own destiny.” It matched 
his personality and his ambition. In 
2012, he joined his mother, at Baird 
and Warner, and she mentored him.

In 2012, Cory and Coral moved to @
properties. Cory says, “Real estate 
is a profession in which you have 

A SENSE OF 
ADVENTURE IS HIS ALLY

FOR ME, REAL ESTATE WAS AN OPPORTUNITY 
TO ESSENTIALLY RUN YOUR OWN BUSINESS 
AND CONTROL YOUR OWN DESTINY.
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the opportunity to create and build upon your own 
destiny.” It’s also about building long term relation-
ships with colleagues as well as clients. Through 
building trusted relationships, he has created a suc-
cessful business with repeat clients and referrals.

Cory cares about his clients. He says, “I genuinely 
care about my clients. I go the extra mile to get 
the best results for my sellers and buyers. I try to 
effectively over-communicate all aspects of the 
transaction. I really listen to my clients. So many 
times much of what we do is to keep everyone’s 
emotions in check in order to move the process 
forward.” That’s the vital role of the real estate 
agent. It’s about managing relationships in what is 
for most people a very emotional experience. The 
REALTOR® manages relationships to complete a 
successful transaction.

Cory’s advice for new agents, “Try to find balance, 
have a team member or a partner that can back 
you up. It’s important to be able to take a vacation 
every once in a while. It’s essential to have someone 
you trust that can help you with the business while 
you are away.” He continues, “And always do your 
homework before meetings with your potential 
clients for the first time. Come in prepared to have 
a conversation about the home and the market.”

When Cory’s not busy working in an ever-chang-
ing market, he enjoys traveling with his family and 
spending time outside. His most memorable trips 
have been to Italy. He says, “Simona was born in 
Italy, North of Tuscany, and we have returned as a 
family three times since we’ve had kids. I always 
like to drive through the countryside, especially in 
the hills and smaller towns in Tuscany.” He also 
enjoys coaching and watching his youngest son 
play soccer.  

Cory says, “Success at the end of the day is doing 
the best you can and knowing you did so. Knowing 
that you did your best, despite the result helps you 
gain a sense of peace and happiness.” He believes 
that “When I put myself out there, and you put 
yourself out there amazing things can happen.” It’s 
about adapting. His sense of adventure has been his 
best ally in cultivating a successful career.
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SALON OAK & SPA

For Bridal Party Hair
Makeup  |  Nails  |  Skin Care
Best Hair Cutting and Color

Men and Kid Cuts

OUR ARTISTS HAVE THE SALON SERVICE YOU NEED
For Amazing Results

1055-59 Waukegan Rd.  |  Glenview, IL 60025  |  salonoakandspa.com Follow Us On

Call to schedule an appointment 847-998-0899
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partner spotlight
Article written by Nora Wall

Senior Vice President Guaranteed Rate

Brian Jessen is one of the North Shore’s most 
preferred residential real estate lenders. As Senior 
Vice President with Guaranteed Rate, Inc., his num-
ber one priority is making sure all of his clients are 
one hundred percent satisfied. He says, “I take this 
work very seriously. I know REALTORS® are en-
trusting their clients, their incomes, and their rep-
utations into my hands when they refer me to their 
clients. They need a lender who will be forthright 
and work hard for them and for their clientele.”

Initially on track to go into investment banking in 
New York or Boston, Brian’s path took a twist when 
his fiancé landed jobs in Arizona and California. He 
says, “So we decided we either figure it out, or we 
break up. We both compromised and moved back 
to Chicago, where our family members reside.” He 
started in private banking, and his career evolved 
into residential lending. He says, “It was unplanned, 
which is why I tell my kids to be flexible, as you 
never know where life will take you!”

Jessen 
Brian 

Gaining the Trust of 
Your Clients through 
Hard Work and Being 
a Straight Shooter
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In 2009, Brian joined Guaranteed Rate, Inc. The 
company is a nationally licensed lending company 
that offers mortgages for primary homes, second 
home and investment properties across the United 
States. He says, “I love the commitment to just 
residential mortgages, how fast loans are completed 
and our super-smooth closings!”

When someone trusts you with financing their 
mortgage, it’s a huge responsibility. For most peo-
ple, real estate is one of the most significant finan-
cial transactions they will make in their lifetime. 
Brian says, “Helping people through a somewhat 
stressful time and making them happy is very 
rewarding! They could be coming into a new town 
for a new job; they could be worried about making 
their kids happy in a new place; they can be moving 
away from family; there can be a lot of pressure 
and emotion in a real estate purchase.” There are 
a number of moving parts when people buy homes, 
and making that process as smooth as possible for 
the client is his #1 priority.

While technology makes the lending process faster 
and more efficient, Brian is cautious about how it 
can also make the process impersonal. Lenders 
need to make an effort to compensate for the imper-
sonalization by making sure clients are adequately 
taken care in a professional, caring way, and that 
their expectations are exceeded. He says, “It is 
important to remember that there are peoples’ lives 
that you are touching and with your help, guidance, 
assurance, caring and calm demeanor, you can help 
people navigate to the finish line calmly, building a 
level of trust that is special!”

When Brian is not working, he is spending time 
with his family. On Sundays, Brian takes time to 
catch his breath and enjoys long bike treks, golfing, 
and reading. As a family, they love to travel. Their 
favorite spots are Colorado and Hawaii, but Europe 
is another ideal destination. He says, “With kids in 
their late teens and early twenties, and spread out 
across the U.S., each family gathering is a treasured 
moment in time together.”

For Brian, success is having the trust of your clients 
He says, “In a lending world where the typical 
client satisfaction is 60 percent, in 2019, I had 100 
percent of people we worked with satisfied and 
willing to refer us to friends, family, clients and 
work colleagues.” Gaining that level of trust comes 

in part from being honest and candid. 
He says, “Sometimes you may have to 
tell people something they don’t want 
to hear, but it is in their best inter-
est. That’s truly having their backs.” 
He attends almost all of his clients’ 

closings. He says, “Nothing is more 
important than making the client feel 
welcome, informed, comfortable, and 
super happy.” For Brian, the ultimate 
pay-off is their smiling face at their 
real estate closing!
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ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  

LINCOLN  •  LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  

NEW ORLEANS  •  NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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WWW.APERRYHOMES.COM 847-549-0668

SERVING CHICAGO AND FLORIDA MARKETS

Did you know there are more victims held against their will today than ever 

before? That’s why N2 Publishing, the company behind this magazine, is 

financially committed to helping end human trafficking. 

And through their advertising partnerships, the businesses 

seen within these pages are helping us break these chains, 

too. Learn more about our cause by visiting n2gives.com.

$3$3
MILLIONMILLION

DONATED THIS 
YEAR TO HELP 

BREAK THE 
CHAINS OF 

MODERN-DAY 
SLAVERY.
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COMING
SUMMER 2020!

F O R  A  L I M I T E D  T I M E ,
W E  A R E  O F F E R I N G

NEW PATIENT
EXAMS FOR $60.

P A T I E N T  E X A M S  N O R M A L L Y  $ 2 4 0

ALEX HALSTEAD D.C.

WWW.WINDYCITYUC.COM

Contact us today to schedule your consultation.

402 Linden Ave Wilmette IL 60091
info@windycityuc.com

(847)920-4506
Follow us on          @windycityucc for updates.




