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REALTORS

BE
READY

refinancing

Let Jennifer help you figure outjit |
it's the rightymove for.you. *== &

FOR TODAY’S
BORROWERS

Jennifer.Wittman@HomeBridge.com
. (702) 497-8298
nomebridge NMLS #644336

2580 St. Rose Parkway Suite 300 Henderson, Nevada 89074
www.homebridge.com/JenniferWittman

Our no hassle, no obligation
pre-approval process is simple.

Callorcomein
to see us today.

Our mortgage expertise is in working
to insure that you get the best value,
service and loan product for your
client’s specific needs.

LOOKING FOR 5 STAR PROFESSIONAL, FULL SERVICE PROPERTY MANAGEMENT?

We're licensed in 20 States. $300 referral fee paid to agent | Clients are referred back to Agent when they want to sell

In-house processing, underwriting
and funding under one roof.

We are experts in a variety of
specialty mortgages (FHA, VA,
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We’re here to help you!

Conventional & More).
Vatche Saatdjian W varsenmest S e
FI’EEidEI‘I!f CEOQ y S Wlndermere e — | sbihe can heI;IJI}’:ou.t 1 |
NMLS ID #69363 FOLLOW US nn m . PRESTIGE PI%QPERTlEs i : eT—— . ﬁ' s
(702) 604-7075 CONTACT US TODAY! MARTI LADD:/: Property Manager T 1 G
vatche@valleywestmortgage.com (702) 696-9900 Windermere Prestige Properties

1681 W Horizon Ridge Parkway, Henderson, NV 89012
702-432-4600 Office | 702-301-8020 Cell | martimatthewslv@hotmail.com
S.0069857 - PM.0164150

8010 W. Sahara Ave. Suite 140, Las Vegas, NV 89117 2
Valley West Mortgage is a wholly owned subsidiary of Valley West Comoration RMLSY 65506 | oans are subject to undensriter approval. Not all applicants will qualify. All ight are reserved®
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When it comes to home loans, information
and education make the difference.
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Spending the day helping all his clients with that is what Clay loves to do.

Clay is also very passionate about helping our veterans, active duty military members and
first responders get into new homes!!! Clay is one of three certified military mortgage boot
camp instructors for the state of Nevada, which means he gets to help educate the public and
his real estate partners by disproving a lot of the myths that are floating around out there
about VA loans.

With Clay's extensive knowledge of Fannie Mae, Freddie Mac, FHA, Jumbo and VA guidelines,
he usually knows what underwriters are going to request before we even submit an
application to them! Because of this understanding of what is needed at the beginning of the
mortgage process, Clay's clients can feel confident they will be getting a top-tier home loan
experience.

Clay fully understands that the industry has changed and continues to change daily, monthly
and on an annual basis. As a seasoned mortgage professional, Clay works diligently to stay
informed and educated of frequent industry changes so that he can better serve his clients
and real estate partners!

Knowledge. Experience. Customer service. Clay uses these skills to guide his clients through
what might, for many of them, be the largest purchase of their life. In trying to make the
transaction as stress-free as possible, Clay wants his clients to actually enjoy purchasing a
new home or refinancing their current home loan.

FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

CLAY SCHMEISSER
Branch Manager
NMLS# 404275

Las Vegas, NV

Office 702.685.2225 .
Cell 702.777.2666




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

AIR CONDITIONING & HEATING
Aire Serv of Las Vegas

(702) 565-4610
aireserv.com/las-vegas

ELECTRICAL SERVICES
Fowler Electric LTD

(702) 778-4346
www.fowlerelectricnv.com

FLOORING

TLC Flooring Boutique
Ramin Rostamzadeh
(702) 604-8785

HOME INSPECTION

Red Rock Home Inspections LLC
Rick Watkins

(702) 902-9749

HOME LOANS
JMAC Home Loans
(702) 888-0434

HOME WARRANTY

Old Republic Home Protection
(925) 963-4726
www.orhp.com

Tina Lim - Your Home Warranty Advisor
(702) 767-0568

INSURANCE

Morgan Agency LLC/

American National Insurance
Jarod Morgan

(702) 430-7764
Mlagents.americannational.com/
JarodMorgan-3518

6 - June 2020

LENDER

Evergreen Home Loans
Scott Gillespie

(702) 494-8448

MORTGAGE

Fairway Independent Mortgage Inc.

Clay Schmeisser
(702) 685-2225

Guild Mortgage Co.
Ryan Erekson
(702) 528-6235

Homebridge Financial
Jennifer Wittman
(702) 497-8298

Millennium Mortgage Group
Ken Sarna
(702) 813-3919

Southwind Financial
Mark Crowson
(702) 501-8223

Valley West Mortgage
Vatche Saatdjian
(702) 696-9900

PHOTOGRAPHER

Stetson Ybarra Photography
(702) 277-8575
stetsonybarra.com

PHOTOGRAPHY

Neon Sun Photography
Brian Mannasmith
(702) 335-5335

Wild Dog Digital Inc.
Klara Filipi
(702) 826-8708

PROPERTY MANAGEMENT
Windermere Prestige Properties
Marti Ladd

(702) 301-8020

RESIDENTIAL COMMUNITY HOME
BUILDER

Pardee Homes

(702) 602-9684
www.pardeehomes.com

STAGING & HOME DESIGN
DWG MOTIF LLC.

Debra Coltune

(808) 866-2292
dwgmotif.design

TITLE & ESCROW COMPANY
Fidelity National
(235) 225-9597

TITLE COMPANY
Ticor Title of Nevada
Jodi Grover

(702) 283-6725
www.ticornevada.com

TITLE INSURANCE
Fidelity National Financial
(702) 877-3003

VIDEO SERVICES
Stunning Video Consulting
(805) 250-0591

MEET THE

LAS VEGAS

REAL PRODUCERS TEAM

Melony Peters
Publishing Assistant

Eliza Piotrowski Joe Piotrowski
Publisher Area Director

Brian Mannasmith
Neon Sun Photography
Contributing Photographer Contributing Photographer

Elizabeth McCabe
Contributing Writer

David Filipi
Wild Dog Digital

American National offers personalized
insurance coverage for home, auto,
business, life and much more.

Let’'s manage life’s risks together.
Call for your appointment today.

JAROD MORGAN

Multiline Insurance Agent

Jarod@leadersfg.com
Ins. Lic. #168380

NATIONAL

Over 17 years experience in the Vegas Valley

702-430-7764 = mlagents.americannational.com/jarodmorgan-3518 | 375 N. Stephanie St. Building 20 Las Vegas, NV 89014
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If you are interested in contributing or nominating Realtors for certain stories,
please email us at eliza.piotrowski@realproducersmag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the au-
thor(s). The paid advertisements contained within the Las Vegas Real Producer magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither
N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

YOU'RE ABOUT TO UNDERTAKE

THE BIGGEST INVESTMENT

OF YOUR LIFE.

Red Rock Home Inspections truly cares
about ensuring you make a wise purchase.

Father & Son - Family owned - Veteran owned | Military/Veteran, First Responder & Teacher discount

Proud Member of VAREP Las Vegas Chapter | Home Pre-Listing Inspections
General Home Inspections | New Construction Inspections | 11th Month Warranty inspections
Fully Licensed & Insured | 100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

) BN, T
RED ROC rick@rrhilv.com

— HOME INSPECTIONS LLC. —

Weekend, holiday,
& next-day
appointments

available*

8 - June 2020

When.it comes-to flooring it__yles

sand selecthngl je have‘ltall‘
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We aré ready,tosinstall tomorrow!

TLC re
FLOORING:oucu:

702.248.7777

CARPET . TILE / STONE - LAMINATE - AREA RUGS
Biggest selection of name brand luxury vinyl planks

Visit our showrooms at our two locations to pick out your new flooring today!

HACIENDA LOCATION BLUE DIAMOND LOCATION
4505 W. Hacienda, Ste A - Las Vegas, NV 89118 7955 Blue Diamond Rd, Ste 101 - Las Vegas, NV 89178
(702) 248-7777 (702) 248-7777
Showroom Showroom

Mon-Fri 8am-6pm « Sat 8am-5:30pm Mon-Sat 10am-5pm « Sun By appointment only

www.tlcflooringlv.com Licensed, bonded, insured #80490, #30491



“Financial success came when I the Salvation Army, The Las Vegas Rotary; current community passions
. . stopped looking for it.” are Spread the Word Nevada and Ronald McDonald House.
MEET »» elite broker spotlight
Written by Elizabeth McCabe Leading Others Family First
Photography by Wild Dog Digital Rich now leads other agents, helping ~ “One of the reasons I am successful as I am is because of my wife,” says Rich. “If
them overcome obstacles and limita-  your wife or partner isn’t your business fan, youw’ll always doubt yourself.” They
’ tions to their success. He currently are blessed with two children, ages 6 and 4. “My son and daughter are the best of
D : sits on the MLS Board for the Las both me and my wife,” Rich smiles.
Vegas REALTORS® Association and
D I the Keystone Corporation. His other  Rich is an inspiration to others with his optimism and work ethic. For
past board positions have been with more information on this month’s Elite Broker, check out acclaimre.com.

OF ACCLAIM REAL ESTATE

His Mindset for Success is What
Keeps Him at the Top!

Rich got into real estate in
2002 and earned his bro-

ker’s license in 2006.

A Path of Success

“I figured out early on I
was a pit bull in business,
not a suit-and-tie guy. I
wanted to have my own

business,” says Rich.

What’s the secret to his
success? “Keep your head
down and keep pushing,”

says Rich.

Rich Robledo and family

He estimates he has done

“Embrace the pause,” says Rich Ro- Purchasing A Home over $300 million in sales over the last 10
bledo of the COVID-19 crisis. “This Led To A Real Estate Career years, but the road hasn’t always been easy.
is a time to reassess your business Rich was led to real estate at the Rich recounts coming back from the Great
practices, streamline, double down, advice of his friend, who sold him Recession. While he “lost it all in 2006,” his
and come out stronger.” his second house. He explains, “My mindset wasn’t phased by the volatile market.

friend said, ‘Rich, if you were going to

A type-A person, Rich focuses on what do real estate and get rid of every- “I realize that I’ve been broke, but I have nev-
he can control. He encourages others, thing else, you will make more money. er been poor. Broke is a temporary situation;
“Figure out where you can grow and be- It will be an easy transition for you.” poor is a mindset,” he reasons.

come better.” A sales leader, Rich takes

the time to invest in other agents. Rich took his friend’s words to heart His work ethic, coupled with his determination,
and launched into real estate. A genu-  was foundational for his rise in real estate.

“Collaboration trumps competition ine people person, he gets along very ~ Rich decided that he was “going to double down

every time,” he comments. “All 1 well with others. Although he admits and be the best residential real estate broker”

want to do is help other agents in our ~ that he has never thought of real es- he could be instead of getting out of real estate.

industry become better.” tate as a career, never say never. The money soon followed.

10 - June 2020



Eric Auger

ace of the month
Written by Elizabeth McCabe
Photography by Wild Dog Digital

From Managing A Luxury Hotel

to Making Homeownership

Dreams Come True

- -l

Eric has helped growing families moving up to

the house of their dreams for 18 years.

He has a career volume of $102 million and
has earned the Six Figure Society Award.
Eric says, “I've been in the top 20 in ev-

ery company I’ve been with for the past 10
years.” He has also received five-star awards

in customer satisfaction.

Before entering real estate, Eric excelled in
hotel management. He opened the Paris Hotel
in 1999. Working long hours and never know-
ing when he could go home caused Eric to
miss family time. Real estate was his answer

to work/life balance.

He worked as a buyer’s agent for the first half
of his career. Eight years ago, Eric decid-

ed to transition and become a listing agent.
While the skills to be a listing agent are much
different than being a buyer’s agent, Eric was
up to the challenge. He says, “It’s reallly about
picking the right price, having the home in the
right condition, deploying the right marketing
and having the right agent on your side.”

Now he works in tandem with his wife, Yvette,
who got her license seven years ago. Eric
explains, “She is the relationship and market-
ing genius of the family. She brings a lot to the

plate, and maintains and builds relationships.

We work as a team.” They talk to all

of their clients once a month, which
is important for maintaining connec-

tions and serving them.

Specializing in Helping

People Upsize

“One thing that makes us different

is that we’ve decided to specialize in
helping families upsize to a home that

fits them better,” says Eric.

Six months ago, he launched “The
Good Life Method: A Five-Step
Approach to Moving Up to a Larg-

er Home Without Having to Move
Twice or Worse, Make Two Mortgage
Payments for Several Months.” People
often outgrow their house, which can
impact their relationships, outlook
on life, sense of self, and even their
work life. By helping them purchase
a home, Eric helps people increase

their quality of life.

Although the home-buying, selling,
and moving process might seem
intimidating, he is ready to help every
step of the way. Eric reasons, “Fami-
lies who live in homes too small drift
apart. I help busy families upsize

and live the ‘good life’ again.” With a

simple, five-step method, Eric
can successfully guide clients
through the process.

“My favorite part of being a real
estate agent is leading trans-
formation for people.” Helping
people achieve the dream of

homeownership is rewarding.

Family and Community
Involvement

When Eric isn’t working, he
enjoys spending time with

his family.

“I'm a happy husband to Yvette,
and together we have three chil-
dren: Eugenie (4), Olivia (13), and

Brice (18),” Eric smiles.

Eric is also actively involved

in the community. He’s part of
Wake Up Warriors, a communi-
ty of married businessmen who
aim to excel in their profes-
sional and personal lives. Eric
also supports the Armed Forces

Chamber of Commerce.

For more information on this
month’s Ace of the Month, check

out ericaugerrealestate.com.

Las Vegas Real Producers -

L-R: Eric, Eugenie, Yvette
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r.'l PardeeHomes'

A FRESH TAKE ON
MODERN LIVING

in Summerlin

*  New homes from the mid $500s

¢ Mountain and city views in a coveted location
¢« Close proximity to schools

e Single- and two-story floorplans

e Three unique architectural styles

* Indoor/outdoor living

e 2,463 to 3,279 sq. ft. (approximately)

TERRA @ LUNA

))@((

Terra Luna at The Cliffs Village

MORE PARDEE HOMES THROUGHOUT THE VALLEY

- SOUTHWEST LAS VEGAS - - HENDERSON -

Terra Luna Strada 2.0
THE CLIFFS VILLAGE IN INSPIRADA
IN SUMMERLIN MOVE-IN READY AVAILABLE
MOVE-IN READY AVAILABLE 3-5 bedrooms | 2.5-4.5 baths
3-5 bedrooms | 2.5-4.5 baths From the $400s
From the mid $500s
One and Two Story Floorplans Arden
IN INSPIRADA
Nova Ridge 2-5 bedrooms | 2.5-3 baths
THE CLIFFS VILLAGE From the high $300s
IN SUMMERLIN 2-Bay Garages
3-5 bedrooms | 2.5-4.5 baths .
From the $600s Capri
One and Two Story Floorplans IN INSPIRADA
2-3 bedrooms | 2.5 baths
Sandalwood From the low $300s

STONEBRIDGE VILLAGE Modern Townhomes

IN SUMMERLIN .
3-5 bedrooms | 3.5-5.5 baths FINAL ?;(IiT NITY
From the $700s OPPORTU
3-5 bedrooms | 2.5-4.5 baths
From the mid $800s
E I Gated Community
volve One-story Floorplans Available
FINAL OPPORTUNITY

Up to 4-Bay Garages

2-3 bedrooms
From the low $300s Corterra

Modern Townhomes 3-5 bedrooms | 2.5-4.5 baths
From the mid $400s

Cirrus Downstairs Bedroom Available
2-5 bedrooms | 2.5-4 baths
From the mid $300s Highline

Downstairs Suite Available

3-5 bedrooms | 2.5-4.5 baths
From the $400s
Downstairs Suite Available

Call our New Home Specialists,
Shannon Marler and Paris Bieber
at 702-602-9684 for details

PARDEEHOMES.COM/LASVEGAS

The prices of our homes, included features, plans, specifications, promotions/incentives, neighborhood build-out and available locations are subject to
change without notice. Stated dimensions, square footage and acreage are approximate and should not be used as a representation of any home's
or homesite’s precise or actual size, location or orientation. There is no guarantee that any particular homesite or home will be available. No information or
material herein is to be construed to be an offer or solicitation for sale. You must visit a Company New Home Gallery to purchase a home. Please consult
a New Home Advisor for specific price and other information for each community. Please see the actual purchase agreement for additional information,
disclosures, and disclaimers relating to any home, homesite and/or the features thereof. A Broker/Agent must register their client in person on client's
first visit at each community for a Broker/Agent to receive a commission or referral fee, if available. Not all features and options are available in all homes.
Unless otherwise expressly stated, homes do not come with hardscape, landscape, or other decorator items. Any photographs or renderings used herein reflect
artists" conceptions and are for illustrative purposes only. Community maps, illustrations, plans and/or amenities reflect our current vision and are subject to
change without notice. Maps not to scale. Photographs or renderings of people do not depict or indicate any preference regarding race, religion, sex, sexual

- NORTHWEST LAS VEGAS -

Cobalt at Skye Canyon
MOVE-IN READY AVAILABLE

3-5 bedrooms | 2.5-3 baths
From the high $300s
Downstairs Master Suite Available

Onyx at Skye Canyon

4-5 bedrooms | 3.5-5 baths
From the high $400s
Downstairs Master Suite Available
Up to 3-Bay Garages

- NORTH LAS VEGAS -

Indigo
3-5 bedrooms | 2.5-3 baths
From the low $300s
Downstairs Bedroom Available

Larimar
THE VILLAGES AT TULE SPRINGS
MOVE-IN READY AVAILABLE

3-5 bedrooms | 2.5-3.5 baths
From the $300s
Gated Community
One and Two Story Floorplans

Blackstone
THE VILLAGES AT TULE SPRINGS

Up to 6 bedrooms | 2.5-4.5 baths
From the low $400s
Gated Community
Up to 3-Bay Garages

PardeeHomes

. . ) . o o . L h ) g 5, |_|V|NG You
orientation, handicap/physical disability, familial status, or national origin. Our name and the logos contained herein are registered trademarks of TRI O 0 -J’-_--‘|- @
Pointe Group, Inc. and/or its subsidiaries. NV Contractor's License No. 3633A. © 2019 Pardee Homes, a member of the TRI Pointe Group. All rights reserved. LAl SMART ube,



P> premier partner

Written by Elizabeth McCabe
Photos by Neon Sun Photography

Meet

| SCOTT GILLESPIE,

Mortgage Consultant at
Evergreen Home Loans

Traveling the World Gave Him A Fresh Prospective in Business and Life

In 1988, Scott Gillespie started as a REALTOR® in Boston,
fresh out of college in Ithaca, NY.

“When I was selling real estate, it wasn’t the right fit. It was a
down market in the Northeast corridor back then,” he recalls.
Educating homeowners that their home value had dropped 10

to 15 percent before the age of the internet was no easy task.

With a desire to see the world, Scott left the country in

1989 to explore what opportunities existed for him in other
countries. After several years living and working in Australia,
Israel, and Germany, he returned to the United States in 1992
with a renewed understanding of how great we really have

it in America. Not long after making a move to Las Vegas, he
began working as a mortgage broker in March 1993. He pro-
gressed in his career, working at several local mortgage banks
before partnering with a few loan officers and managment and
purchasing Republic Mortgage. Scott was a partner from 2001
until they sold Republic Mortgage to a National Bank in 2007.

Scott is passionate about mortgages. He says, “It just fits with
my personality. It gets me out and about, and I get to meet dif-
ferent clients. There are so many different functions as a loan

officer. It’s not a monotonous day-in/day-out job.”

A people person, Scott excels in intrapersonal relationships
and with numbers. He is excellent at problem-solving, trou-
bleshooting, and recognizing the best products for people’s
financial situations, whether a first-time home-buyer or a

higher-net-worth investor client.

Exceeding Customers’ Expectations

Throughout his career, Scott has learned what clients want
and how to deliver. Clients expect “the best advice, great
interest rates, and the ability to close quickly.” With a career
volume that exceeds over $1 billion in funded production,

Scott has seen most every mortgage scenario.

At Evergreen Home Loans, Scott can adapt to the changing en-

Corbin Gillespie and crew

SN Ry, g
LR TE T _3')
L] =
jﬂJllﬁTllmi:ﬂ '
E et e |

(R PEK
: USE AT WIS
L DT e e
s .
. -mn_i_.l" -

vironments like COVID-19 much more efficiently than many large
mortgage banks. While some companies have struggled to close

loans in 30 days, Scott and his team have not had that problem.

“We haven’t shut off pipelines. We know the changes that can
occur, and we can quickly adapt to that,” explains Scott. In the

process, he is a lifeline to his clients.

Fannie Mae has recognized Evergreen in the top 5 percent of
mortgage banks adopting technology to further their business.
Scott says, “A lot of companies have struggled the past few
months with electronic closings.” Not Evergreen. Clients can
electronically sign documents in the convenience of their home.

A notary can come out to notarize papers requiring a notary.
“It’s seamless,” says Scott. “We were early adopters in the elec-
tronic signing process. We did that almost two years ago. The
process has made it not just easier, but necessary to function in

environments like we are in today.”

Catering to REALTORS® oo

Las Vegas Real Producers - 17



“We help REALTORS® focus their

time to help the clients who can be

REALTOR®, so that they better bene-
fit with long-lasting relationships and
helped,” says Scott. While it can be referrals from their satisfied clients.
difficult to recognize ready buyers, Closing on time is a given.”
Scott is happy to come to the rescue.

Scott also teams up with REAL-
“We also make sure that we help build TORS® and assists the top talent at
the relationship not just with the different brokerages. “We work with

client, but between the client and the them on difficult aspects of their

e Y o

Las Vegas Luxury Home Decor & Staging by Debra Coltune

business,”

says Scott.

A Trusted Team

Scott works with a dedicated team. He says,
“Many of the people I have worked with for over
20 years. When you’re in an office, and you don’t
have long-term relationships — whether with the
underwriter or the processor — things don’t flow

as quickly.”

By building a trusted team, Scott can function
efficiently, delivering mortgage closings

without delays.

Family First

Outside work, Scott has two sons: Connor (23)

and Corbin (20). Connor is finishing his degree in
Business at the University of Reno. Corbin starts
his senior year in the fall in the Pre-Veterinary pro-
gram at Colorado State Fort Collins Campus. Both
boys are accomplished hikers and snowboarders,

sharing those passions with their father.

For more information on Evergreen Home Loans
and Scott Gillespie, check out their website, www.

evergreenhomeloans.com./scottgillespie.

Book online at

directly today at

18 - June 2020

one hour design or home staging consultation.

Visit our magnificent retail location in Las Vegas at
5060 S. Fort Apache Road, Suite #140 Las Vegas NV, 8914.8

, or call us

to schedule your free

Debt consolidation refinance Multi—Famin___...i

MILLENNIUM MORTGAGE
GROUP

If you are looking to purchase or refinance or would like to get a
second loan estimate, give us a call. Our rates and fees combined
with our excellent customer service

cannot be matched. =*
A ;*ﬁ"‘:.‘"

S| 2 45
T T

\

CALL TODAY TO SEE WHAT OPTIONS ARE 4 |-
AVAILABLE TO YOU. Y. /1

&

\ =

KEN SARNA

Millennium Mortgage Group, LLC
www.MMTGGROUP.com @

Company NMLS#1786240 EOTIRR

2520 Saint Rose Parkway Suite 305 | Henderson, NV 89074
ken.sarna@mmtggroup.com | Fax: 702-946-1413




YOUR ONE STOP SHOP FOR

7455 gmcw Dleecded

FOR RESIDENTIAL PROPERTIES.

FOR CURREN
RESIDENT
OR BUSINESSES...
MENTION THIS

AD FOR A
< ; services audit
w of your bills.

STETSON

PHOTOGRAPHY

9).5)

SCHEDULE YOUR AUDIT WITH US TODAY. LUXURY REA

805.220.0591

Residential Service Concierge

kevb360@gmail.com

STETSONYBARRA.COM

IN THE LAS VEGAS VALLEY

or wherever you may need us.

CALL US TODAY TO FIND OUT HOW WE CAN DRIVE BUYERS TO YOUR LISTING

a8

real estate - commercial - architectural - drone - portrait

(702) 625-2065 | NEONSUNPHOTOGRAPHY@GMAIL.COM | VEGASREALESTATEPHOTOS.COM | NEONSUNPHOTOGRAPHY.COM

20 - June 2020

Whether you work primarily with

Our AC tune-up service
will make you love your
air conditioner again

ALRESERY.

Seller or Buyer clients, |1 can help you

HOME WARRANTY

How can we Serv you?

702.904.9555

AireServ.com/Las-Vegas
Lic. #0080033

AV

Service you can Trust, Quality you can Afford.

Tina J. Lim
702.767.0568
TLim@nhwusa.com

There’s an app for everything

Evergreen Home Loans™ can help you stand out amongst the competition and offer

clients access to our newest digital mortgage tool. Features include:

o Co-branded digital business card—include your website, bio,and social
medialinks!

o Affordability calculator

o Viewloanstatusand track progress

Send push notifications to clients

Clients can securely scan and upload requested loan documents

Download the app today or contact me to learn more about co-branding options. HMLS: 251508

Scott Gillespie NMLS:252908

Cell: (702) 494-8448
sgillespie@evergreenhomeloans.com
www.evergreenhomeloans.com/scottgillespie

evergreen 7 ciesee

HOME LOANS

©2079 Evergreen Home Loans is aregistered trade name of Evergreen Moneysource Mortgage Company® NMLS ID 3182. Trade/service marks are the property
of Evergreen Home Loans. All rights reserved. Licensed under: Nevada Mortgage Banker License 3130; Nevada Mortgage Broker License 4837. FOUAL HOUSING

)
evergreen’

HOME LOANS

E: Scott Gillespie

‘ | Contacl
GO TO:

https;//myapp.evergreenhomeloans.com//tu4so

OR:
Scan this QR code

LENDER
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»» high roller

Written by
Elizabeth McCabe
Photos by Neon
Sun Photography

John
Sullivan

Professional Soccer Player
Turned Real Estate Agent

995

Originally from England, John
Sullivan enjoyed a successful
career as a professional soccer
player. He moved to America
and was looking for the next
step in life. His wife, Nicole, led

him in the right direction.

22 - June 2020

“My wife said, “You should try real estate. He says, “Since I started four
years ago, I have averaged 69
He took his wife’s advice, and the rest is history. John

has been a fully licensed REALTOR® since September 1,
2015. In 2019, John created and formed The John Sulli-

van Group, which consists of his two assistants Erin and

home sales a year, and in 2020
my goal is to personally sell
126 homes.” In 2019, he sold
97 homes, which equated to

Daphnie, his buyer’s agent, Raul, and of course, himself. over $37 million.

Eager for Success
Similar to the soccer field, John is eager to succeed in the compet-
itive world of real estate. He is inspired by the words of his coach

and mentor Mike Ferry, who told him to “start every day at zero!”

John has been the number-one agent at his company, Huntington
& Ellis, since they opened in 2017, 2018, and 2019.

That doesn’t mean the road in real estate is always easy. John
says, “The biggest challenge I have overcome is learning to deal

with rejection multiple times a day.”

Unparalleled Work Ethic

When it comes to real estate, John outworks his competition. He
says, “I'm the hardest-working person in the room, and I show
up every day. I'm the first one at the office.” Dressed in a suit and
tie, John is ready to work and to meet any potential new clients

that day. His competitive nature is an asset in real estate.

“My favorite part is having a career with no income ceiling, and
it also gives me an opportunity to reach what just a few years

ago would be unattainable goals,” says John.

Interestingly, John doesn’t seek to compete against others, but only
himself. As he says, “I am my competition. I only compete against
the goals I set and do not know what other agents are doing.” He is

one focused individual with his eye set on closing transactions.

Focused on Family

Outside real estate, John recharges by being with his family.
His wife is from Hawaii. They are blessed with one daughter,
Maxwell, who is 2 and a half years old. John and Nicole also
enjoy the constant companionship of their Pomeranian, Gizmo,

who is 15 years old.

“We like to plan three to four vacations at the start of every year,
so we have something to look forward to and something we can

work towards as a family,” says John.
John’s parents reside in England as well as his three sisters.

Final Thoughts

“I would like to thank my broker, Craig Tann, and my coach,
Mike Ferry, for all of their support. Without them, I would not
have had half the success that I have enjoyed,” says John.

From soccer to sales, John is living proof that anything is possible
with drive and determination. Just keep your eye on the ball (or
on the closing table). John concludes, “I create and plan my next
year’s goals on October 1 every year, so in essence, I turn every
year into a 15-month year instead of 12. That’s an extra 90 days.
‘What we have to realize in real estate is the actions I take today

are for a paycheck in 90-120 days, or, sometimes, even longer.”
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Real Estate Photography & 3D

Professional photos sell homes.

Focus on closing deals.
We shoot. You sell.
Call/text: 702-826-8708

orders(@wilddogdigital.com
www.wilddogdigital.com

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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Your clients are
covered.

ORHP covers the cost of adding refrigerant
when completing an A/C repair.

Call us today to learn more.
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»» special feature

In Honor of Father’s Day, We Want to
Highlight Some of Our

REALTOR® and
Advertising Partner Dads!

“A father is someone you look up to no matter how tall you grow.” — Unknown

DANNY PHEE
THE PHEE GROUP, THREE KEYS REAL ESTATE,
KELLER WILLIAMS REALTY

“Being a father is one of the greatest honors and joys I've ever had. Every day I wake
up feeling like the luckiest man alive to have these two beautiful children to help
raise and spend time with. Some of our favorite things to do together include going
on trips and adventures to places like Hawaii, Cabo, Penguich Lake, and VRBOing
beach homes in So Cal! Our favorite things to do together at home are walking the

dog and bike rides around the neighborhood, because we love getting fresh air and

talking about what’s going on in each of our lives. Danny Jr. and Aria are my two little

miracles, and I feel blessed every single day I get to spend with them!”

Randy Hatada and son, Linken

Daryl Hanna and family

26 - June 2020

DAVID FILIPI
WILD DOG DIGITAL PHOTOGRAPHY

Pets are family members too!
“We spoil our three furry little companions a lot, so each developed their
own ritual of what they like. Phalénes, the evil black and white twins, can’t
be any different, but they both love their mini tennis balls. They can be
unbearable if they don’t have their daily ball-fetching around the backyard.
Chihuahua, the clan’s eldest, narrowed it down, after some trials and errors,
to just sniffing butts, and sleeping in random places and being searched for.

He is almost deaf, so we have to constantly track him down.”

RANDY HATADA
XPAND REALTY AND PROPERTY
MANAGEMENT

“My son, Linken, and I enjoy fishing! Although we live in Las
Vegas, we make it work. Fishing has been a hobby that allows us
to bond and spend hours of quality time together. I teach him
something new on every trip! He’s learned to cast, reel, release,

identify fish species, and more. Tying hooks is next on our list.”
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3 NATED THIS
YEAR TO HELP
BREAK THE
CHAINS OF
MODERN=DAY
SLAVERY.

Did you know there are more victims held against their will today than ever

Who's a Handsome Fella? He is! < .' before? That's why N2 Publishing, the company behind this magazine, is
Johnny Richardson and Katie Meadows are the proud mom and dad to their fur kiddo ‘ == | flﬂaﬂCIaHy Comm|tted to he|plﬂg eﬂd humaﬂ tt’afﬂCkIﬂg

Sharky. He is a 6-month-old French Bulldog who's coloring is called Lilac. You can tell

he’s a true Lilac because when you put the camera up to his eyes, his eyes turn red.

His color was perfect for Johnny and Katie because sharks are a prevailing theme for > AN d th rou g h th e ir a d\/e rt | S| ng p artners h | pS th e b U S| nesses
them personally and in business, so it only made sense to name him Sharky! Katie says, . i '
"He is a stud muffin, very friendly, loves to sleep and play.” |

You'll probably see Sharky around their Platinum Realty office, so if you haven't already, ‘ G IVE s

make sure to introduce yourself to this handsome gentleman.

seen within these pages are helping us break these chains,

too. Learn more about our cause by visiting n2gives.com.
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M.~ IMARK CROWSON

You need an experienced
loan officer on your team.

Whether you are a first time home buyer,
purchasing your dream home, pursuing an
investment opportunity, or refinancing your home
for the pursuit of a lifelong dream, a mortgage is a
crucial part of a big life milestone. Who you
choose to work with can greatly influence your
experience beyond the specific terms and rates
you sign off on.

| would love to work with you toward achieving your dream.
Let's set up a meeting today to discuss how | can help you.

Mark Crowson

Premier Mortgage Officer | Las Vegas

ALY | 702-501-8223

111N - 6655 W. Sahara Ave Suite D-114
{22 ' Las Vegas, NV 89146

2 ; Mark@MarkCrowson.com e

LENDER

WWW.MarkCrowson.COM  nevaba Lic #22783 | NMLS #291985

Fidelity National Title Agency of Nevada ..

Trusted everywhere every day.

4 WAYS 10 SIGN

Keeping Our Clients Safe During COVID-19

IN-OFFICE EFFICIENT CLOSINGS HANDLED THE TRADITIONAL WAY
WITH SOCIAL DISTANCING

Our goal is to streamline the amount of time you are in our offices or required for
closings. We are customizing solutions for each office to accommodate customer needs.

CURBSIDE CLOSING

Fidelity National Title Remains Committed to you during this difficult time in meeting
our customer’s needs. We continuously support the health and safety of all our
employees, customers and the Las Vegas community! To help facilitate your closing,
we are now offering Curbside Closings!

MOBILE NOTARIES

Our mobile notary service now allows you to schedule and complete notary signings
faster and easier. With our extensive network of professionals, we can offer you the
convenience of either signing at one of our Fidelity Title branch offices or we can arrange
for a mobile notary to come to your home or business, park or anywhere, anytime.

DIGITAL CLOSING AND REMOTE ONLINE NOTARIZATION (RON)
Market demand for digital closings remains low and is still expected to be driven by
lender adoption and demand, but states continue to pass RON legislation. Operations
can be set up to use NotaryCam or Notarize if they experience demand for RON trans-

actions in their state.
Dave iﬂl Russ sniu.h Kl sr&ﬂn Michasl England

Contact your Sales Rep today for additional details!

Ny
Joslyh Englang
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“THE MOST RESOURCEFUL PEOPLE IN TOWN"
WITH 7 LOCATIONS ACROSS THE VALLEY

P

2016 Ticor Title '© BSTURIE

Phone: (702) 932-0777

8363 W. Sunset Rd Ste. 100 T RN

Las Vegas, NV 89113



