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we appreciate you

meritrusthomeloans.com

Subject to approval.

To our REALTOR® partners and friends, thank you for serving those 
in our community during this unprecedented time. Your hard work 
and dedication to finding homes for our community members does 
not go unnoticed.

We wish you, your teams and your families the very best as we head 
into summer 2020.

Contact the Meritrust home loans team for fast, friendly service for 
your clients.
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MONDAY - FRIDAY 8:00 - 6:00PM  |  SATURDAY 9:00 - 3:00

LIFETIME INSTALLATION WARRANTY
ON ALL WOOD, TILE & CARPET

nouglyfloors.com  |  530 N Hydraulic Street Wichita, KS 67214  |  316-395-9949  |  ben@nouglyfloors.com

New Floors Can
Make ALL the
DIFFERENCE
Payment at Closing Accepted!

"I met Ben Henwood at the
Real Producer kickoff party in 
February. I happened to be 
looking for carpet for my stair-
case in my personal home. I 
described to Ben what I had in 
mind. He came by my house 
and looked at my style of decor 
and then chose several options 
for me at his studio and I picked 
one of those! I did not have time 
to search through hundreds of 
carpet samples to pick the right 
one. Ben was able to do all my 
legwork for me! In addition to 
that, his prices were great! I 
LOVE my new carpet! I would 
highly recommend Ben's 
services! Also, I did not know 
Ben before this part so his 
networking at this party got
him at least one sale!"
Amelia Sumerell,
Coldwell Banker Plaza

M E E T  T H E  W I C H I TA  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, please 
email us at samantha.lucciarini@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 
Publishing but remain solely those of the author(s). The paid advertisements contained within the Wichita Real Producers magazine are 
not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither N2 Publishing nor the publisher may be held liable or 
responsible for business practices of these companies.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

BLINDS: SALES/REPAIRS/

CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694

radicalbubbles.com

BUILDER

Craig Sharp Homes

(316) 775-2129

craigsharphomes.com

Paul Gray Homes

Paul Gray

(316) 978-9047

paulgrayhomes.com

CABINETS AND GRANITE 

COUNTERTOPS

Wichita Granite & Cabinetry

(316) 945-8880

wichitagraniteand

cabinetry.com

CONSTRUCTION / 

MORTGAGE LOANS

Andover State Bank

(316) 219-1611

goasb.com

COUNTERTOPS – 

GRANITE/QUARTZ

Keystone Solid Surfaces

Cyle Barnwell

(316) 778-1566

keystonesolidsurfaces.com

DEVELOPER

Schellenberg Development

(316) 721-2153

schellenbergdevelopment

.com

EYELASH & NAIL SALON

Emeli Kate

(316) 867-2511

emelikate.com

FINANCIAL PLANNING

Edward Jones

Jeff Christensen

(316) 990-1968

jeff.christensen@

edwardjones.com

FINANCIAL RESOURCES

Equisset

Eric Schlecht

(316) 217-1178

equisset.com

FLOORING

Designer’s Home Gallery

Ben Henwood

(316) 440-8888

nouglyfloors.com

Jabara’s Carpet Outlet

Jason Jabara

(316) 267-2512

jabaras.com

HEALTH INSURANCE

Kemper Health

Joe Sauer

(316) 687-3658

kemper.com

HOME INSPECTION

Maybee Property 

Inspections

Erik Maybee

(316) 630-0003

maybeeinspections.com

Pillar To Post

Jason Hancock

(316) 570-1444

pillartopost.com/

jasonhancock

Precision Home Inspection

Shane Neal

(316) 755-5120

ksprecisioninspections.com

INSURANCE AGENCY

American Family Insurance

Dylan Hartnett

(316) 775-5522

agent.amfam.com/

dylan-hartnett/ks/augusta

INSURANCE BROKER

Zachary Insurance

(316) 773-1330

zacharyins.com

INSURANCE/FINANCIAL 

SERVICES

State Farm Insurance

Crystal McEachern

(316) 425-0925

callcrystalnow.com

INTERIOR DESIGN & 

HOME STAGING

Dawn’s Designs

Dawn Tucker

(316) 260-2064

dawnsdesignswichita.com

LENDER

US Mortgage Company

Will King

(316) 312-2936

kansasloanman.com

LENDERS

Credit Union of America

(316) 265-3272

CUofAmerica.com

MORTGAGE

Gateway Mortgage Group

Kandi Jones

(316) 530-8123

gatewayloan.com/

kandi-jones

Kanza Bank

(316) 636-5821

kanzabank.com

KS State Bank

Grace Peterson

(316) 347-2209

gracehomeloan.com

Meritrust Credit Union

meritrustcu.org

Movement Mortgage

Scott Steele

(704) 654-1409

movement.com/lo/

scott-steele

RCB Bank

Christy Almquist

(316) 247-7704

rcbbank.com

MORTGAGE BANKER

BNC National Bank

(316) 854-3625

bncnationalbank.com/

wichita

Flat Branch Home Loans

Janie Carr

(316) 644-4749

JanieCarr.com

MORTGAGE LENDER

United Fidelity Funding

Turner Williams

(316) 210-4903

turnermtg.com

MORTGAGE LENDING

US Bank

Steve Farmer

(316) 655-1700

mortgage.usbank.com

/steve-farmer-wichita-ks

MOVERS

Mighty Movers

Sherry Smith

(316) 685-5719

movingwichita.com

MOVING / PACKING

Two Men And A Truck

Garret Petetman

(316) 558-5588

twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles 

Photography

Jennifer Ruggles

(615) 415-3029

jenniferrugglesphotograhpy

.com

PHOTOGRAPHY

Darrin Hackney 

Photography

(316) 992-4225

darrinhackney.com

PICTURE FRAMING & 

RESTORATIONS

L’image

John Maida

(316) 618-4839

laminpro.com

PLUMBING/HVAC

Frederick Plumbing Heating 

& Air Conditioning

(316) 262-3713

icalledfred.com

POOL & SPA - 

DESIGN/BUILD

Shocker Pools

Doug Baker

(316) 260-4717

shockerpools.com

REAL ESTATE EDUCATION

Career Education Systems

(316) 651-0652

careereducationsystems

.com

ROOFING & 

CONSTRUCTION

A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Guardian Roofing and 

Construction

(316) 302-4100

guardianroofingks.com

STAGING

Refined Furniture Rental

Ashley Labus

(316) 990-8262

refinedfurniturerental.com

TAX SPECIALIST

Phelps Tax

Ryan Phelps

(316) 262-1900

phelpstax.com

TITLE COMPANY

Security 1st Title

(316) 267-8371

security1st.com

VIDEOGRAPHY/

PHOTOGRAPHY

Adler Grey Collective

Adam Dreher

(316) 619-2620

adlergreyvideography.com
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president’s corner

Marsha 
McConnell

What’s The Point Of All This?

Dawn’s Designs Is your 
one stop shop for all 
things Design and 
Staging.  Our talented 
team of Designers and 
Home Stagers will be 
with you from start to 

-

staging furniture and so 
much more!

I hope this note finds you all busy with the spring market, 
and with customers and clients starting to emerge and 
move forward again. Our market lacks inventory, and that 
seems to be a common theme across the state. Many peo-
ple refer to this time as our “New Normal.”

I don’t believe that to be the case. 

Our lives will never be the same again; the way we 
conduct our business will never be the same; we’ve 
found new technologies that have allowed us to connect 
visually and virtually tour properties. We’ve seen the 
interest rates remain low, and the market activity has 
been stable for the most part. Yes, there have been some 
decreases in listings and closings, but most regions have 
remained stable. 

I don’t believe we’ll continue to live in fear of being ex-
posed to people and being sequestered at home and behind 
masks and everything else. 

Our cities and states are opening back up—sometimes 
to the detriment of the health of its citizens. It pays to 
move forward cautiously, but move forward indeed. We 
are reminded each day that flexibility is KEY. 

The recent riots reflect pent up frustration with the situ-
ation of the past three months, in addition to underlying, 
long-term issues. 

K
A

R 
Pr
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id

en
t

publisher’s note

The other day I was asked, “What is the point of the 
magazine?” It had been a while since someone had asked 
me that and I could feel a passionate answer coming 
on. I get pretty excited when it comes to Wichita Real 

Producers. It feels like yesterday that I was just getting 
started and we had not yet printed our first publication. Now 

it has grown close to 50 pages a month and has 40+ sponsors. How 
can I not get excited? Before answering, I settled myself down and 
just pointed back to the subtitle on every issue…informing, inspiring, 
connecting REALTORS® of Wichita. It got me thinking though…how 
many other people are wondering the same thing. What is the point?

So here it is…the Top 10 perks of the magazine.

1.  Strengthens the community of Real Estate in Wichita
2.  Validates the business of the top producers
3.  Gives cover stories a platform to impact others
4.  Creates more competition among the agents
5.  Connects the top producers with the top local businesses
6.  Educates and helps grow your business
7.  Keeps you up to date on social events
8.  A Badge of Honor to receive the pub
9.  Introduces the rising stars to the veteran agents
10. A networking tool for all readership

Businesses who advertise in the magazine recog-
nize that there are over 2,000 REALTOR® mem-
bers in RSCK but only 300 who sell over $3.6 
million in real estate. If you receive this magazine, it 
means you take this job seriously…and you are good 
at it! We are thrilled with the atmosphere that this 
platform has created among top producing agents.

Remember, this publication is FOR you, BY you. 
We rely on YOUR feedback when it comes to 
improving the magazine and events. If you have 
ideas on what you want to see or who you want 
to see in YOUR magazine, don’t hesitate to reach 
out. I can’t wait to hear from you!

Write me at samantha.lucciarini@
realproducersmag.com or, look us up on 
Facebook,  Instagram or LinkedIn.

Please welcome our newest business partner, 
Chris Zachary of Zachary Insurance.  And an-
other warm welcome to our newest staff mem-
bers, Writer Nicole Langley, and Events Planner, 
Ashley Labus!

As REALTORS®, we celebrate homeownership 
during the month of June and remain committed 
to working to put our customers and clients in a 
home. That’s Who We R®.

Marsha McConnell
2020 President, KS Association of REALTORS®

YOUR Independent
Insurance Agent

For over 12 years, the friendly folks at Zachary Insurance have 
been helping our REALTOR® and Lender partners GET IT DONE

Home • Auto • Commercial • Bonds

Chris Zachary
O�ce (316) 773-1330
Mobile (316) 209-8060
chris@zacharyins.com
www.zacharyins.com  
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"Homeowners in this development can expect the
 beauty to only increase as it encloses their properties.”

               -Scott Vogt, Executive Director,
Dyke Arboretum of the Plains

yourhomewichita.com  |   dylan@premierwichita.com |  316-721-2153

Experience the Difference

37th and Ridge Rd
Maize Schools

Starting at $275k

SALLY CONGER
Loan Originator
NMLS # 246106

316-854-3639
sconger@bncbank.com

NMLS # 418467

team has worked with Sally Conger for over four years now. 
The experience has always exceeded expectations of not only 

the Buyer/Seller, but all participants in the closing and transaction. BNC and 
the Sally Conger Team have completed virtually all of my Veteran 
Administration loans except one. To say Sally and her team are my #1 ‘go-to’ 
lender is an understatement. Thank you, Sally, and I look forward to our next 
100 transactions and closings.”

-Rod Barr MRP
Military Relocation Professional
Associate Broker
Keller Williams Signature Partners, LLC

“Our

W I C H I TA

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

ON YOUR PHONE!
DOWNLOAD OUR MOBILE APP

GET EVERY ISSUE

Search Digapub
Choose Kansas 
Wichita Real Producers
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CHRISTY top producer

Written by 
Daniel Davidson 
Photos by 
Darrin Hackney 

Photography

Trusted Advisor Team at RE/MAX PREMIER

Believes Making a Difference        Begins with Making Time

 FRIESEN
Beyond the mechanics of the business, 
the value you bring to your clients can’t 
be measured in dollars and cents.

Your value goes way beyond that. It’s 
about the human element you bring to 
those you serve.

As Team Lead of the Trusted Advisor 
Team and REALTOR® at RE/MAX 
Premier, Christy Friesen is a perfect 
example of service before self. And one 
of the ways she does that is through 
her time. In many ways, it’s about mak-
ing time that seems to be in such short 
supply these days.

As Christy says, “That’s one of the 
things I really hope my clients sense…
that I would do anything for them, and 
they remember the relationship more 
than a specific deal or transaction.”

Getting Her Start

Growing up in Clearwater, Kansas, 
Christy’s dreams for her future were 
set far away from the land-locked 
Midwest.

“When I was younger, I wanted to be a ma-
rine biologist,” Christy recalls.

As Christy made her way through her college 
career, she decided on a different direction, 
graduating from Wichita State University 
with a degree in Spanish and Literature in 
2003. She continued on and earned her mas-
ter’s degree in Spanish, as well.

Along the way, Christy taught Spanish un-
dergrad classes for four years to pay her way. 
She also retained her long-time bartending 
job at Old Chicago restaurant.

“That job at Old Chicago allowed me to form 
friendly relationships with many different 

people and gave 
me so many 
connections on 
the west side 
of town. It was 
there that I made 
friends with one 
of my favorite 
customers, Greg 
Robson, who 
worked at Realty 
Executives at 
that time,” she 
recalls. “I re-
member asking 
him about real 
estate on several 
occasions, and 

we agreed to have lunch to talk about it. He 
convinced me to sit down with Tim Holt, who 
I now consider to be my ‘real estate grandpa’. 
From the first time I met Tim, I really liked 
him. So I thought, ‘let’s try this.’”

Strong Bonds

Christy’s bond with Old Chicago was strong. 
In fact, she continued working at the restau-
rant for the first five years she had her real 
estate license.

“I continued working at Old 
Chicago one or two nights a 
week. Almost immediately 
after I got my license, the mar-
ket crashed. So that first year 
in real estate, I didn’t make 
much money,” she says. “I was 
actually in the hole by several 
thousand dollars. But after 
those first couple of years, it 
really took off.”

The impact of her work can 
be measured in the relation-
ships that Christy builds…and 
continues to affect her business 
to this day.

“One of the things that helped 
me make a good start in real 
estate was getting to know so 
many people through my work 
at the restaurant,” she points 
out. “I haven’t worked at Old 
Chicago for eight years, but yet 
I’d say that 50 to 60 percent 
of my business comes from 
my time there. I wouldn’t be 
where I’m at without all of the 
awesome people I met while 
working there.”

Another element that helped 
Christy make a successful tran-
sition was her mindset.

“I told myself I’m going to do 
it, and I’m going to give myself 
several years to do it,” Christy 
says. “I thought if others could 
do it {real estate}, I could, too. 
That involved sitting for lots 
of floor duty, which is how I 
picked up my first few listings 
and buyers.”

The people on my team 
are the reason for our 
success. I would not be 
where I am without them. 
It feels like we finally have 
the right mix of people.
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Friendships Are at the Heart of 

Christy’s Work

“The people and the relationships 
that we have are the most rewarding. 
It’s amazing to have lots of friends 
and people that we can count on. I 
can’t go to the grocery store without 
seeing half a dozen people I know,” 
she says. “Another real benefit to be-
ing in this line of work is having some 
financial freedom and some flexibility 
in my schedule.”

The results of Christy’s work have 
been impressive. In 2019, Christy and 
her team recorded nearly $23 million, 
with $128.5 million in career volume.

“The people on my team are the 
reason for our success. I would not be 
where I am without them,” she says. 
“It feels like we finally have the right 
mix of people. 

We all get along so well together and 
have such a fun team culture.” Christy’s 
current team started with just herself 
and Jake Underwood, who has been with 
her for five years as her team Transac-
tion Coordinator. “He has customer ser-
vice down to an art, and is the hub of our 
business,” Christy says. Meaghan Sauder 
has been with Christy for almost four 
years as the lead listing and buyer spe-
cialist. “She’s awesome! I always tell her 
I wish I were her sister,” smiles Christy. 
“Liz Hallacy is also excellent at what she 
does and is such a go-getter. Our newest 
agent, Krista Ybarra, has hit the ground 
running. We are excited to see where she 
can go with us!”

Passion for Life

In her life away from work, Christy trea-
sures the time spent with her husband of 
14 years, Tim, along with their 23-year-
old daughter, Taylor Axtell, who just 
graduated from Kansas University and is 
preparing for medical school.

Giving back is a big part of 
who Christy is. She is in-
volved with a variety of events 
that support local animal 
rescue efforts. Plus, with each 
house that’s sold, a contri-
bution is made to Children’s 
Miracle Network.

Christy enjoys yoga and trav-
eling. “Tim was a travel agent 
when I met him, and he was 
the one person I had met who 
had traveled more places than I 
had,” Christy smiles. “So that’s 
something we enjoy doing 
whenever we can. Costa Rica is 
our favorite destination.”

You’ll also find Christy  
proudly cheering on her alma 
mater. “I’m definitely a mega 
fan of Wichita State mens’ 
basketball,” she emphasizes.  
“Go, Shocks!”

As Christy considers the 
progression of her career 
to date, and the promise of 
what’s yet to come, one of the 
favorite parts of what she does 
continues to be measured by 
the clock.

“I love spending time with my 
family, my neighbors, and my 
clients. It seems like there’s 
never enough time to give,” 
she says.

I love 
spending 
time with my 
family, my 
neighbors, 
and my 
clients. It 
seems like 
there’s never 
enough time 
to give.

Christy and her husband, Shawn, her daughter, 
Taylor Axtell, and Taylor’s boyfriend, Sam 

Clark, celebrating a friend’s wedding!
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If it's Dead, Call Fred
316-262-FRED

24-hr Emergency Service
Don't let your clients spend the �rst night in their new 

home with a broken A/C.
Call us to make sure everything is working properly.316.992.4225

Darrin Hackney Photography
darrin@darrinhackney.com

SPECIAL OFFER
$10 off Regular Rate on

Headshots if you mention
"Real Producers."

“I’ve worked with Darrin Hackney on several projects, 
and what I admire the most about his work is how 
versatile of a photographer he is. Throw an idea out and 
he’ll capture it in a way that leaves you awestruck! 
Hackney has mastered it all; portrait, fashion, street, 
landscape and wedding photography. Call him! He’ll 
turn your project into a masterpiece!”
Cassy Cummings Rohr, J.P. Weigand & Sons, Inc.

Let's Get Outside the Studio
to Update Your Headshot

Let's Get Outside the Studio
to Update Your Headshot
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“My patients put every bit of their trust in me to 
keep them alive during surgery,” she says. “Not 
only that, but it was also my job to be my patients’ 
voice while they were asleep to ensure they got 
the best care and everything they needed.”  

Another way of looking at it is they rely on you to 
be their advocate—to be on their side during what 
can be one of the most stressful times of their lives. 
Just like with her experience in the operating room, 
one of those who demonstrate this kind of advoca-
cy in action in real estate is Lisa Anderson.

As a REALTOR® with JP Weigand & Sons, Inc., 
Lisa is someone her clients trust and rely upon. 
She’s also someone we’re proud to recognize as 
this month’s Rising Star.

HONING HER STRENGTHS

While caring, empathy, and a strong desire to 
stand up for others have always been a part of 
her nature, these natural tendencies were honed 
through Lisa’s previous career as a nurse anesthe-
tist in the operating room prior to beginning her 
real estate career.

Lisa earned her nursing degree from Washburn 
University and her master’s degree in Nurse 
Anesthesia from Newman University. Experience 
working on the front lines for trauma patients and 
high-intensity situations have cultivated Lisa’s 
skills in handling even the most stressful of cir-
cumstances. Her leadership often used to manage 
people and their emotions—and was crucial and 
sometimes lifesaving. 

“I think my background in the hospital has helped 
me become the person I am today. I have seen it 
all. I have challenged the strongest to defend the 
most vulnerable. Nothing is going to intimidate me 
in real estate. I will defend what is right and fair, 
no matter what,” says Lisa. 

FINDING HER REAL ESTATE HOME

Lisa has called Wichita home for almost two 
decades. Her husband, Chris Anderson, is an 
orthopedic surgeon who performs knee and hip 
surgeries with Advanced Orthopaedic Associates. 
Together, they have three children.

THE PEOPLE YOU WORK WITH RELY 

ON YOU. WORKING AS A NURSE 

ANESTHETIST IN AN OPERATING 

ROOM FOR OVER A DECADE, LISA 

ANDERSON KNOWS WHAT IT 

MEANS TO HAVE PEOPLE DEPEND 

ON YOU. SHE’S THE GIRL YOU 

WANT ON YOUR SIDE. 

rising star

J.P. Weigand & Sons, Inc.

Written by Dave Danielson 
 Photos by Darrin Hackney Photography

DEMONSTRATES ADVOCACY IN ACTION!
Lisa AndersonLisa Anderson
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FAMILY TREASURES

Away from work, Lisa cherishes time with Chris and their three chil-
dren—Ben (8), Emily (6), Kate (4), and their dog, Archie.

In their free time, you’re likely to find the Andersons doing something 
active…like fishing in the neighborhood pond, riding their bicycles, re-
modeling their home, traveling to the Lake of the Ozarks in the summer 

for fun in the water, or to 
the slopes of Colorado for 
snow skiing during the 
winter months.

Lisa also puts her passion 
for helping others to 
work through organiza-
tions such as Women of 
Wichita, Designing Wom-
en, Weigand Cares ef-
forts, as well as her most 
loved passion of being 
active in her children’s 
activities and classrooms 
as headroom mom and 
PTO chair. 

Lisa Anderson is one who 
helps others with a rare 
spark—a strong spirit of 
advocacy in action.

Lisa tells us, “My success 
has never been defined by 
money or sales volume. 
That’s not how I was 
raised, and that’s not 
how I want to raise my 
children. I take pride in 
working hard and helping 
others. At the end of the 
day, if I can say I did that, 
then that’s success.”

ness, she was named Weigand’s east office #1 Residential 
Agent, selling over $12 million. Halfway through her third 
year with three Wichita Business Journal “Dream Home” 
listings under her belt, she is on pace to exceed herself 
yet again. “I have a tremendous amount of support from 
JP Weigand and have to give credit to the most amazing 
broker, Barb Boulanger, and the most amazing staff…
Judy, Jean, Katie, Cassy, 
and many others who make 
it possible for me to help 
more people as my business 
has grown. I couldn’t do it 
without all their support,” 
Lisa says.

CALM STRENGTH

Lisa takes pride in being 
the voice of strength and 
calm for her clients.

“I’m not afraid to assert 
myself and be the voice for 
my people,” Lisa emphasiz-
es. “I can stick up for them, 
and it means a lot to me 
to do so.” In talking with 
Lisa, it’s clear to see her 
fair, diplomatic, and honest 
approach. It’s a set of char-
acteristics that she puts to 
good work for her clients 
each day.

Lisa’s optimistic nature 
brings hope to her clients 
as well. She has enjoyed 
a new set of skills she 
didn’t realize she had, 
which is using her interior 
design eye to help a client 
re-purpose or re-arrange 
their own furnishings to 
stage their homes to make 
a better impression on 
buyers. Lisa explains, “It 
all began with my desire to 
help people, and has grown 
organically into an enjoy-
able staging service that I 
love doing and my clients 
love the results of.”

I’M NOT AFRAID TO ASSERT MYSELF AND 

BE THE VOICE FOR MY PEOPLE.

“When Chris and I started our family, I 
began working less as a nurse anesthe-
tist and spending more time at home,” 
she recalls. “It was unacceptable to us 
to both be in the operating room and 
unavailable to our kids, so that’s when 
I started thinking about doing some-
thing different.” 

Lisa mentioned her family built and sold 
houses in her hometown, and from that, 
she has a background knowledge of real 
estate. In addition, Lisa says, “I knew I 
wanted to continue to help people while 
ensuring the flexibility I needed to be 
there for my kids.” 

As Lisa transitioned into the business, 
she worked hard, and she kept a clear 

perspective.

“I enjoyed it from the start,” Lisa 
tells us. “I really didn’t have 

any expectations or goals; 
I just wanted to help 

anyone who wanted 
my help. I was 

focused on each 
client and 

committed to 
getting the 
best results 

I could for 
them.” She 

quickly realized that 
similar to advocating 

for her patients in the 
operating room, she is now the 

voice for her clients in real estate. As 
Lisa says, “One of the best compliments 
I have ever received from a client was, “I 
am so glad you are on my side.”

People trust Lisa, and she comes through 
for them. Lisa’s business quickly grew 
from personal contacts and referrals. 
That trend has continued. Lisa’s career 
took off from the start; she was named 
J.P. Weigand & Sons, Inc.’s ‘Rookie of 
the Year’, selling over $7.5 million in her 
first year. Her second year in the busi-
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As a Karaoke Star, Will King wins 
local singing competitions using 
a mix of his many talents. He can 

belt out a Frank Sinatra sonnet like no other! 
Offstage, he shines even more brightly. 
With creativity, experience, and dedication, 
Will has helped countless Wichita residents 
achieve their dreams of homeownership.

“Where there’s a ‘Will’ there’s a way,” he smiles. “We 
offer a wide range of loans and strategies to help clients 
get the best payment scenario with as little money out-
of-pocket as possible. We also use a midwest processing 
center that understands Kansas communities, making it 
easier to close on everything from multi-million dollar 
properties to unique rural properties, including all of 
Wichita’s housing community.  

Raised in a small Kansas town himself, Will under-
stands the value of tenacity, hard work, and communi-
ty. As a Branch Manager and Loan Originator for US 
Mortgage Corporation, he encourages clients to call 
his cell whenever they need him, including evenings 
and weekends and enjoys working with people from 
all walks of life.

“From A+ clients to people who need help over-
coming bad credit, my goal is to put everyone in 
the best financial position for their purchase,” 
Will says. “By combining the best products avail-
able with service that goes above and beyond, my 
whole team works hard to make sure clients get 

the most for their money and can call home a safe 
place financially.”

Long-term client relationships are essential to 
Will. By getting loans right the first time, Will’s 
clients come back to him when they are ready 

to buy again. Known for being a problem-solver 
who gets deals closed, he even has second-genera-
tion clients now.

partner spotlight

U.S Mortgage Corporation
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Singing on stage is 
great fun, but knowing 
I’ve helped someone 
achieve their dream of 
calling a place home is 
even better.
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832 N Webb Rd #400 Wichita, KS 67206
(316) 260-4717  •  www.ShockerPools.com

• POOL SERVICE AND MAINTENANCE  
• NEW IN-GROUND POOL CONSTRUCTION
• HOT TUBS   

Visit Our Retail Location

B U Y I N G  A  H O M E   |   R E F I N A N C I N G

Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. 
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old 

Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Will King  |  Branch Manager/Loan Officer
NMLS #459176

Office: (316) 665-7343  |  Cell: (316) 312-2936
ksloanman@usmortgage.com

www.kansasloanman.com

Celebrate America
in A New Home

“I will kick a dead horse until it breathes
 again,” Will laughs. “Sometimes, it just 
takes creative thinking and finding a new 
way to make it happen. We make sure we 
finish every loan we start to best of our 
ability. And I don’t tell people ‘no.’ Anyone 
can buy a house if they’re willing to put 
the work in and follow the process. I’ve 
worked with clients who were told ‘no’ at 
other companies without being told why. 
After meeting with me, we put together 
a plan that allowed them to repair credit, 
save for a down payment, and budget for a 
house payment that put them in the price 
range they want without making them 
house-poor. It’s not always an immediate 
process, but it’s incredibly satisfying to see 
people ‘making it home’ who were once 
told they couldn’t qualify for a loan.”

It’s a whole-team effort. “I work with a 
wonderful, experienced group of people who 
are passionate about helping others. My 
assistant, Dani, has been with me for eight 
years and is also a certified loan originator. 
Interest rates are unprecedentedly low right 
now, and market value remains stable. With 
fewer homes on the market, nobody wants 
to lose a long-awaited deal because of the 

If you would like to get in touch with Will, you 
can reach him on his cell:  (316) 312-2936; email: 
KSLoanMan@usmortgage.com, or visit online at  
www.kansasloanman.com.

Will King                     
NMLS# 459176
Mortgage Loan Originator
US Mortgage Corporation
Branch NMLS# 1405053
Corporate NMLS# 3901

It’s not always 
an immediate 

process, but 
it’s incredibly 

satisfying to see 
people ‘making it 

home’ who were 
once told they 

couldn’t qualify 
for a loan.

loan. That’s where we come in. We can 
take tough deals, and we can do A+ deals. 
You get the full package when you work 
with us,” Will says.

Part of the package includes an app that 
allows for almost instant pre-approval. 
“All it takes is downloading and filling 
out the USMPower mortgage app, a 
five-minute phone conversation with me, 
and clients may know if they qualify for 
the home they want to buy within min-
utes,” Will explains. “Then REALTORS® 
can submit offers with confidence.”  

Will sang “I Don’t Want to Miss a 
Thing” by Aerosmith at his last karaoke 
competition. It could just as easily be 
his theme song for work. Will smiles, 

“Singing on stage is great fun, but knowing 
I’ve helped someone achieve their dream 
of calling a place home is even better.”  It 
takes a wide range of talent to do both!  
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1800 S West St, Wichita, KS 67213

(316) 945-8880 | wichitagraniteandcabinetry.com | wgcusa316@gmail.com

Locally-owned | Competitive Pricing | Award-winning Craftsmanship

Wichita Granite
& Cabinetry
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celebrating leaders

Written by Dave Danielson 

Photos by Darrin Hackney Photography

Each leader brings his or her own unique combi-
nation of talents and experiences to their work. 

But one thing they have in common goes beyond 
job performance…those who make a mark as 
leaders set themselves apart beyond what they’ve 
achieved. They make a difference in the way they 
help those around them.

A perfect example of this is Bud Cortner.

As Supervising Broker with Keller Williams Signature 
Partners, LLC, Bud sets the bar for leadership by doing 
what he does for all the right reasons.

Putting It All Together

Bud’s real estate story began about 20 years ago. Bud 
and his wife, Sara, lived in St. Louis but were spending 
more and more time in El Dorado, Kansas, where they 
had built a manufacturing plant. At the time, Sara was the 
Office Manager for the company.

In 2002, Bud and Sara started considering the next steps 
in their career.

“Sara had worked in real 
estate in the 1970s, and 
she decided that she 
wanted to go back into real 
estate,” Bud recalls. “So 
I got my license in early 
2003 to be able to go along 
with her and help her with 
open houses.”

Meant to Be

They say some things happen for a reason. And that seemed to be 
the case with Bud and Sara.

“In late 2003, my partner in the manufacturing business offered 
to buy me out, so I took him up on that,” Bud remembers. “At that 
point, Sara suggested that I become a REALTOR® and work full 
time with her. So officially, on January 1, 2004, we became full-
time real estate partners.”

Through time, Bud and Sara have grown a tremendous reputation 
for helping others, based on a sincere, faith-based approach to life 
and business.

In 2009, Bud and Sara joined with Penny Johnson at Signa-
ture Partners and have been growing and loving what they do 
ever since.

“When we joined with Penny in 2009, that was when the 
economy wasn’t doing very well, and housing sales were 
going down. But we got in and worked it hard, and the 
market eventually came back,” Bud says. “By 2012, that’s 
when we really felt we were getting on top of everything.”

Bud and Sara have an appetite for getting involved in a 
variety of ways and doing whatever they can to support 
those around them. From 2009 to 2012, Bud was Oper-
ating Partner, Market Center Administrator, and he and 
Sara served as tech ambassadors in the office.

As Bud says, “We just love doing whatever we can to help 
our team be successful.”

Signs of Success

In 2009, Signature Partners had about 80 licensed agents. 
Today, the office has a team of 280 agents.

In turn, the team was responsible for approximately 2,900 
completed sides in 2019, ranking Signature Partners at num-
ber three in terms of local sales.

Beyond the numbers, Bud feels a deep sense of gratitude for 
what he does.

Keller Williams Signature Partners, LLC

is a Leader for All 
the Right Reasons

“We just love 
doing whatever 
we can to help 

our team be 
successful.”

Cortner

“I couldn’t ask for any better partner than Penny 
Johnson. Now we’re reaping the rewards of the 
work we’ve all put in together,” he says. “We 
have some of the best agents in town.” 

In 2016, Bud became Supervising Broker at Sig-
nature Partners.

“I’ve enjoyed this role a lot. People have asked 
me how I take care of 280 agents, and I say it’s 
really easy…I have great agents, and I love every 
one of them,” Bud emphasizes. “We look at our 
company as a family. We all take care of each 
other. That is our culture.”

Continuous Learning and Giving

Part of building on that quality atmosphere is a 
spirit of continuous improvement.

“My wife and I teach classes. And that’s some-
thing that we really enjoy. It has been a complete 
blessing for me,” Bud says. 

Bud



32 • July 2020 Wichita Real Producers • 33@realproducers realproducersmag.com

Away from work, Bud and Sara look forward to 
time spent with their family, including their five 
children, 19 grandchildren, and ten great-grand-
children.

In their free time, Bud and Sara enjoy opportuni-
ties to travel, especially when it involves visiting 
their friends and family. They also enjoy cooking 
together in their newly remodeled kitchen.

Bud also has a passion for giving back to the in-
dustry. He served as President of the Wichita 
Association 2012. He has also been a member 
of the Government Affairs Committee, in 
addition to serving as an RPAC Trustee at 
both the local and state levels. Plus, Bud was 
awarded the Walter Morris Broker of the 
Year for 2018.

As he looks back over his career, including 
18 years in real estate, Bud feels grateful 
for the blessings he and Sara experience 
together with their team.

“One of the biggest things is we want 
to honor God in everything we do,” he 
smiles. “That is my legacy. That’s what 
we want to do. Honor God through all of 
our work. We want everybody around to 
know that we love them and that we’re 
available to help. We love mentoring and 
teaching, and that makes the work we get 
to do very rewarding.” 

Clearly, Bud Cortner is a leader for all the 
right reasons.

“One of the 
biggest things is 
we want to honor 
God in everything 

we do.”
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niche agent

Christina Z. Houston
GOLDEN INC. REALTORS®

Written by Dave Danielson 

Photos by by Darrin Hackney Photography

“The only balance that genuinely matters 
is to work for a life, not a living,” Christina 
says. “My clients are the most rewarding 
part of my career. Not only do they keep 
food on my table, but they also feed my 
soul! They are so much more to me than a 
transaction; it’s a relationship. I genuinely 
care and do my best to take care of my 
clients like my own family. I have attended 
weddings, baby showers, family dinners, 
and more. All because I unlocked a door 
for them.”

Since getting her license in 2014, Chris-
tina has unlocked many doors. She won 
President’s Club in 2015, 2016, and 2017, 
and joined Master’s Circle in 2019. Her 
career volume is just over $22-million. In 
2016, she started working for Golden Inc. 
REALTORS® and says it’s the best career 
decision she ever made.

“I admire my broker, Tim Holt,” she says. 
“He is a walking, talking real estate ency-
clopedia and is always happy to educate. 
We are all in the same sandbox. We all 
have the same mission: to get our clients 
to their next destination. I remember how 
helpful some of the more seasoned agents 

were when I first got started, and I 
make it a point to do the same. There 
can be something new to learn with 
every transaction.”

Before becoming a REALTOR®, Chris-
tina worked in the advertising world 
for almost twenty years. Her husband, 
Shawn, is the lead designer for the 
Wichita Business Journal. The two met 
while working together at the Wichita 
Eagle and have been married for 16 
years. “We are big homebodies,” Chris-
tina says. “We travel sometimes, but 
we love to be HOME and hang with our 
critters. We have this amazing covered 
deck that Shawn and his dad built. We 
joke that it’s bigger than our kitchen 
and master combined!”

There’s a unique family heirloom on 
Shawn and Christina’s ten-acre proper-
ty. “My great-grandma passed away in 
‘91. When the home was sold, unbe-
knownst to me, my dad had written 
into the contract that if the buyers ever 
remodeled the bathroom – they had to 
contact him about the bathtub. So out of 
the blue in ‘94, Dad calls to let me know 

is Finding Balance and Building a Life She Loves!

Oola is a state 
of awesomeness 

and Christina 
Z. Houston is 
living it. The 

seven F’s of Oola 
have helped 

this successful 
REALTOR® 

‘find balance in 
an unbalanced 

world’ ever 
since she read 

the best-selling 
book years ago. 
By keeping her 

focus on friends, 
family, faith, fun, 

field, finance, 
and fitness, 

Christina is on 
track for another 

multi-million-
dollar year while 

enjoying a life 
she loves.

The only 
balance that 

genuinely 
matters is to 

work for a life, 
not a living.
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7/31/20*

*O�er expires 7/31/20, a completed
application must be returned by 7/31/20
and the loan must fund prior to expiration.

SHANE NEAL, Owner

PRECISION
HOME INSPECTION SERVICE

(316)755-5120

“By having Shane Neal of Precision Home Inspection Service 
perform our home inspections, we are able to successfully 
navigate through this critical point of the transaction. Not only 
is Shane thorough and knowledgeable, he e�ectively 
communicates to us and our clients his findings regarding the 
condition of the homes. He even goes above and beyond 
and educates our clients on how to care of 
their home after they own it. We are able to 
be the Fiduciary for our clients at a higher 
level by using Shane’s services. We highly 
recommend others use Shane for home 
inspections.”
Ronda Welsh, Realtor, Keller Williams 
Signature Partners, LLC

www.ksprecisioninspections.com

the tub is in Grandma’s old backyard and ready for pick-up! 
I painted it her favorite color, and it’s now nestled in one of 
our treelines.”

It’s in the perfect spot for Christina to take a riding break. 
“My horse, Kiz, is my therapy and my joy,” Christina says. 
“She’s a rescue from Hope In The Valley Equine Rescue and 
Sanctuary, an organization near and dear to my heart. I’m 
passionate about animal rescue, and both of my dogs are 
from the Kansas Humane Society.” Christina also supports 
Cloud 9 Therapeutic Equine Foundation, which offers free 
services to all veterans, and Passageways - an organization 

It’s finding balance and building a life you love.

Success has zero to do with how many zeroes 
are behind the comma in your bank account...

that helps homeless veterans rebuild their lives. A unique 
fact about Christina, every morning she flies the flag out in 
her pasture spending time with Kiz, reciting “The Pledge of 
Allegiance” with her hand over her heart.

“Success has zero to do with how many zeroes are behind 
the comma in your bank account,” Christina says. “It’s find-
ing balance and building a life you love. I’m passionate about 
giving the same dedicated time, attention, and service to all. 
I have also recognized the beauty of slowing down. You have 
to stay focused on what’s important.”
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A & L
Roofing, LLC

A & L Roofing LLC, a locally owned and operated general 
contractor, has the experience and expertise required to 

serve all of your construction needs.

Serving Wichita, El Dorado, 
and Wellington, KS 

316-721-5799
alroofing.orgA+ Rated Member of the BBB since 1997

YOUR "ONE-STOP SHOP" FOR 
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Adamant that she did not want a desk 
job, Brianna liked the business aspect 
that the real estate industry had to of-
fer. “I wanted a career where I would 
be able to meet new people all of the 
time, considering I am absolutely a 
social butterfly,” she explains.

Brianna received her license in 
February 2011 and started her job at 
Graham Realtors as soon as she had 
her license in hand. In her first year, 
Brianna received the Rising Star 
award from the Wichita Association 
of REALTORS®. She has also carried 
the title of #1 buyer’s agent at her 
office since 2011. Her total volume 
last year consisted of a little over $10 
million—selling 70 homes!

There were some insecurities, 
though, that she had to face. Brianna 
expresses, “I was 23 when I started in 
this business, and every year I pushed 
myself to do better and better. I had a 
lot to prove to those senior agents in 
the business. Choosing to work for a 
small company was the best decision I 
could have ever made.”

Graham Realtors Team ranks #2 in 
Transactions in the city now and #4 
in Total Volume Sold. There are four 
agents on the team, including the 
broker in charge, Bill Graham. Bill is 
their primary listing agent, and the 
others are buyer’s agents. Brianna 
does still list homes as well, even with 
that title. “We have an incredible sup-
port staff and coordinators,” Brianna 
says. “I could not do the amount of 
business that I do without their help.”

Brianna expresses that she loves 
working with buyers. “We receive a 
lot of new clients weekly, as well as 
past clients that call us back to re-sell 
their home that we have previous-
ly sold them and buyers ready to 
purchase again,” she tells us. “I like 
to watch and be a part of the families 

GRAHAM REALTORS
as they are buying their first home or 
when they are prepared to move on 
to the next stage of their life, wheth-
er that be upgrading, downsizing, 
or moving out of state. My clients 
always end up being great friends 
by the end of the transaction as I 
treat everyone as they were my close 
friend or family member.”

Brianna ensures that she is always 
available when her clients request 
suggestions on how to add more value 
to their home. “It’s a great feeling to 
gain their trust and build a lifelong 
relationship. They become return 
clients, plus the referrals are always a 
huge compliment!” Brianna says. “As 
we say in real estate, a referral is the 
best compliment we can receive.”

Looking into the future, 
Brianna plans to stay in real 
estate and be the best agent 
she can be for her clients. 
“It’s my absolute passion,” 
she says. “I chose this as my 
sole career path; there is no looking 
back. This is definitely the career I 
will have for the rest of my life.”

Brianna defines success as meeting 
goals and having a smile on your 
face while you do them. “If you have 
something that you are passionate 
about, and it genuinely makes you 
happy, then I would consider that 
success,” she says. “Help people, 
don’t put others down, and always try 
to do your best. That’s what we do as 
a team; we lift each other up and talk 
about what we could all do better.” 
She also advises other agents to listen 
to clients and put their needs before 
your own. “Be kind to people, do your 
work well, and put the client’s best 
interests first,” Brianna says.

In Brianna’s spare time, she loves to 
go out and hang out with her friends 
and family. We can’t forget to mention 

her incredibly supportive boyfriend, Adam, 
who is patient with her unpredictable sched-
ule. Brianna loves trying all of Wichita’s best 
local restaurants, as well as going to concerts. 
When she gets a chance, she loves to travel to 
see new places and visit friends.

Brianna has a small family—her father is 
retired after 40 years at GE, and her mother is 
a semi-retired nurse. Brianna has two sib-
lings—Tammy and Matthew; two nieces, three 
nephews, and a 90-year-old Grammy. “I have a 
lot of close friends that I would also consider 
part of my family,” Brianna tells us.

Brianna sums up her work ethic: “You always 
have to be better at your job each day in real 
estate; you have to prove that you are there to 
work hard and that you are a professional that 
does this full time,” she tells us. “This is not 
a hobby for me. I seek to make great relation-
ships and gain respect from other agents in the 
business as well.”

Brianna Branine was 

born and raised in 

Arkansas City, KS. 

After graduating from 

WSU in 2010 with a 

degree in Marketing 

with an emphasis in 

Real Estate, Brianna 

had always known real 

estate was her dream, 

and she was going to 

achieve it.

1st edition of new 
feature: mvp 
supporting star

Written by Nicole Langley 
Photos by Jennifer Ruggles 
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... a referral is the best 
compliment we can receive.

RIANNA 
RANINEB

is a Product of Hard Work and a Positive Attitude!

RIANNA 
RANINEB
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PROFESSIONAL HOME INSPECTIONS
316-630-0003 | maybeeinspections.com | erik@maybeeinspections.com | 301 South Meridian Ave. | Wichita, KS 67213

ask the expert

Disruptors 
in Real Estate
Unifying Together to Break the Cycle 
of Online Real Estate Databases

Written by Tobi Castelli, 
Keller Williams Hometown 
Partners LLC

According to an August 8, 2019, article on Housingwire.com, 
Zillow is now buying homes directly from sellers in 15 markets 
with 26 markets planned by mid-2020. Zillow did, however, put a 
temporary hold on these purchases during the Covid-19 outbreak. 
But, considering that this program contributed 40% to the parent 
company’s profits in the second quarter of 2019, it is inferred that 
they will continue.* 

Do you have a team to whom you provide leads? Ideally, a team 
leader is a listing agent that generates enough leads from his or her 
own listings to pass on to their buyer agents. If that isn’t producing 
enough leads, then buying internet leads to supplement is smart. 
However, when you pay an online database for those leads, you are 
directly supporting that company as your competition.

Although they may cost less than hiring a traditional agent, 
these online databases are not necessarily the best value for the 
homebuyer or seller. “You get what you pay for” in this case. 
Clients using an online internet database company run the risk of 
misinformation or outdated statutes. “Zestimates” aren’t always 
verifiable or accurate. As a REALTOR®, I find myself having to 
explain, educate, and direct my clients away from these online 
real estate platforms to give them the clearest perspective.   

What should we, as agents, be doing? Stop paying Zillow or 
Trulia (who is owned by Zillow) to advertise yourself. Local bro-
kers unify and agree to not share our listings, so we are all on a 
level playing field. We can educate our clients that the listings are 
available on all our individual company websites, Realtor.com, 
and numerous others. There is no shortage of available home list-
ings online. Our brokers have the responsibility to stand together 
to protect our industry, and we REALTORS® need to demand it. 
We do not need these online databases; instead, they need us.

*You can visit Zillow.com/offers and learn about “Zillow Offers.”

Refined Furniture Rental
201 N. Mathewson  |  Wichita, KS 67204

316.990.8262  |  www.refinedfurniturerental.com

REAL ESTATE DESIGN AND STAGING
EVENT STYLING • FURNITURE RENTALASHLEY MOORE, OWNER

A short time ago, Brokers began sharing their Multiple Listing 
System with online real estate database companies, under the im-
pression that there would not be direct competition between the 
companies and agents—as the online databases were proclaimed 
as a “tool” for REALTORS®.

Today, they take our listings that we REALTORS® already have 
access to, then turn around and charge higher for leads gen-
erated from those listings. On top of that, we give them those 
listings for free. 

Not accurately delivering on their end of the deal, these online 
database companies have started directly competing with REAL-
TORS®; more specifically, Zillow, with its “Zillow Offers” pro-
gram—not available in all markets yet, but is as close to Wichita 
as Oklahoma City.

We Offer
Opportunities

From a one-time transaction
to ongoing arrangements,

we can provide an
alternative to

traditional financing.

We enjoy tackling 
challenging situations 
and can act quickly 
to insure we get the 

deal closed.

Eric Schlecht
BUSINESS DEVELOPMENT
eschlecht@equisset.com

316.440.5840
EQUISSET.COM

Opportunity Purchase
Don't let that great deal get away
because of the difficult process of
getting financed.

Opportunity Zones
Whether Equisset acts as a Qualified
Opportunity Zone manger or helps
create capital gains to invest, we are
ready to tackle any situation.

Assured Replacement Property
Equisset has tools to "park" your capital.

Straw Buyer
Equisset can act as an independent
buyer for the property you want.
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July	Real	Producers	Crossword

Across Down

1 2

3

4 5

6

7

8

9 10

11 12

3

6

8

9

11

Will	King's	assistant

Name	of	Lisa's	dog

Lisa	Anderson's	background	before	real	estate

Hometown	of	Brianna	Branine

Christy	Friessen	hometown

1

2

4

5

7

10

12

Will	competes	in	this	past	me

Name	of	Chrisna's	horse

Christy's	favorite	vacaon	desnaon

2020	KAR	President

Newest	Business	Partner:	Chris	___

Bud	Cortner's	wife

Chrisna	Houston	has	one	of	these	in	her	yard

Keystone Solid 
Surfaces is the 
premier fabricator 
& installer in the 
state of Kansas.

We use 
state-of-the-art 
equipment and 
experienced 
personnel
to design and install 
custom countertops.

C O M M E R C I A L   •   R E S I D E N T I A L   •   R E T A I L

Do you have a project we can help with?
3 1 6 - 7 7 8 - 1 5 6 6   •   K E Y S T O N E S O L I D S U R F A C E S . C O M

1 2 5 0  N  M A I N   •   B E N T O N ,  K S  6 7 0 1 7

S-Corp Conversions ∙ Payroll ∙ Bookkeeping
Individual and Small Business Tax Preparation

1119 W Douglas
Wichita, KS 67213
316.262.1900
www.PhelpsTax.com

"Phelps Tax has given me hours 
back that I use to focus my time 
and energy on my highest dollar 
producing activities. They really 
have a passion for helping me 
optimize my time and money."  

Emily Base, 
Roy Real Estate Team

Ryan Phelps, Owner

• CO MARKETING OPPORTUNITIES AVAILABLE
• FILES UNDERWRITTEN PRIOR TO CONTRACT

The Epic Center |301 N Main Street Ste. 340 | Wichita Ks 67202

Turner C Williams
Senior Mortgage Advisor
NMLS# 1462759

316-210-4903 Cell
316-669-8483
turner@u�mortgage.com
turnermtg.com

Experience a Higher Standard of
Lending Guidance where Relationships

are Valued over Transactions

real games

Get To 
Know Your 
Wichita 
Real 
Producers

ACROSS

3. Will King’s assistant
6. Name of Lisa Anderson’s dog
8. Lisa Anderson was in this field before real estate
9. Hometown of Brianna Branine
11. Christy Friessen’s hometown

Send a picture of 
your completed 
puzzle to samantha.
lucciarini@
realproducersmag.
com for a chance to 
win a prize!

DOWN

1. Will King competes in this past time
2. Name of Christina Houston’s horse
4. Christy Friessen’s favorite vacation destination
5. 2020 KAR President
7. Newest Business Partner: Chris____
10. Bud Cortner’s wife
12. Christina Houston has one of these in her pasture
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Experienced. Professional. Reliable.

Give us a call today to
schedule your move.

316-202-3703
movingwichita.com

WICHITA'S BEST MOVING COMPANY

Family Owned & Operated
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edwardjones.com
CPIS rebmeM 

We Understand
Commitment

You can rely on Edward 
Jones for one-on-one 
attention, our quality-
focused investment 
philosophy and straight 
talk about your financial 
needs. To learn more, 
call today.

Jeff Christensen, AAMS®

Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

Currently over 70% of our loans
are processed

within 7 business days or less!* 

Scott Steele  •  Branch Manager  •  NMLS 543361  •  Mobile (704) 654-1409
1635 N Waterfront Pkwy, Suite 150 Wichita, KS 67206  •  www.movement.com/scott.steele

Where the Mortgage 
Process is Smooth 
and Stress-Free for 
your Clients

1635 N Waterfront Parkway, Suite 150, Wichita, KS 67206 | KS-LO.0039220, MO-22570-MLO | 
Movement Mortgage, LLC supports Equal Housing Opportunity. NMLS ID# 39179 (For licensing 
information, go to: www.nmlsconsumeraccess.org) | 877-314-1499. Movement Mortgage, LLC is 
license by KS# MC.0025343. MO # 18-2096. Interest rates and products are subject to change 
without notice and may or may not be available at the time of loan commitment or lock-in. 
Borrowers must qualify at closing for all benefits. "Movement Mortgage" is a registered 
trademark of the Movement Mortgage, LLC, a Delaware limited liability company. 8024 Calvin 
Hall Rd, Indian Land, SC 29707.*

*While it is Movement Mortgage’s goal to provide underwriting results within six hours of 
receiving an application, process loans in seven days, and close in one day, extenuating 
circumstances may cause delays outside of this window.
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W I C H I TA

I N F O R M I N G  A N D  I N S P I R I N G  R E A L  E S T A T E  A G E N T S

Nominate a

REALTOR®

Send us your nomination and why you think they 
should be in the next issue.

Reach out to us at 
samantha.lucciarini@realproducersmag.com.

Shoot us their name, email, cell number and why 
they are awesome. You might just see them in 

an upcoming issue!

Do you know an outstanding 
REAL ESTATE AGENT?




