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 “We treat our clients like family” is not just a slogan.
It defines and differentiates us from other real estate lawyers. 
Our core values are: prompt Communica�on; sound Advice; 
Protec�ng your family and assets; and Educa�ng (CAPE) you to 
make the best decisions for you and your family’s future.
In �mes like these, our responsiveness and commitment to
trea�ng you like family sets us apart from other law firms in
giving you the protec�on and service you deserve.

See what sets us apart:

Setting a new standard of service for home Buyers and Sellers

The Law Office of Stuart D Polizzi, LLC

Stuart direct 708-476-6852
Stuartpolizzi@stuartpolizzilaw.com stuartpolizzilaw.com stuartpolizzilaw

Construction Group Inc.  

Residential & Commercial Remodeling
View Our Project Gallery I www.BuildByImagine.com |      @imaginecginc

877-209-9435 I Serving Chicagoland For Over 15 Years

MAKING YOUR TRANSFORMATION A REALITY

CALL TODAY FOR A FREE ESTIMATE

06
Preferred 
Partners

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the au-
thor(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither 
N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at joe.dalessandro@realproducersmag.com
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630-550-0706 • fiocreative.com •       @fiocreative

Photo, Video, and Multimedia for your Real Estate Listings
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ATTORNEYS

Camden Law Office LLC

(630) 789-5896

CamdenLawOffice.com

Fry Law Group LLC

(630) 563-5383

FryLawGroup.com

Hawbecker & Garver, LLC

(630) 789-6833

HGLegal.com

Katris Law Group LLC

(708) 655-7932

KatrisLaw.com

Law Office of  

Scott A. Brower

(630) 753-0008

BrowerLawOffice.com

Law Office of  

Stuart D. Polizzi

(708) 476-6852

StuartPolizziLaw.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning

(708) 579-3182

Bella-Cleaning.com

CONCRETE REPAIR

Raise-Rite Concrete Lifting

(630) 665-1345

RaiseRite.com

CONSTRUCTION  

& REMODELING

Imagine Construction Group

(877) 209-9435

BuildByImagine.com

ESTATE SALES & 

APPRAISAL SERVICES

The Perfect Thing

(630) 665-5200

ThePerfectThing.net

ESTATE SALES, 

ORGANIZING & STAGING

DeClutter Box Organizing  

& ReDesign Staging

(630) 968-7557

DeClutterBox.com

GROUT AND TILE /  

CLEAN, REPAIR, SEAL

Grout Medic

(844) 444-7688

GroutGuy.com

HEATING & AIR 

CONDITIONING

State Automatic  

Heating & Cooling

(630) 879-8600

StateAutomatic.com

HOME INSPECTION

Castle Home Inspection

(630) 462-1050

CastleInspectors.com

HomeTeam  

Inspection Service

(630) 200-3952

HomeTeam.com/DuPage

White Glove  

Building Inspections

(630) 428-4555

WhiteGloveInspections.com

HOME STAGING & DESIGN

Chicagoland Home Staging

(815) 577-2233

ChicagolandHomeStaging.

com

JBI Staging

(630) 440-1344

JohnBergInteriors.com

Phoenix Rising  

Home Staging

(312) 450-8365

ChicagoStaging.com

HOME WARRANTY

Achosa Home Warranty

(630) 209-2888

AchosaHW.com

Home Warranty of America

(888) 492-7359 x404

HWAHomeWarranty.com

INSURANCE

Dutch Van Rossum  

- State Farm

(630) 289-9850

DutchSF.com

MOLD REMEDIATION

Above Board Indoor 

Environmental

(630) 973-6099

Aboveboard.Solutions

MORTGAGE / LENDER

Fifth Third Bank

(312) 962-2850

53.com/mlo/TonyLupescu

MOVING & STORAGE

Boerman Moving & Storage

(630) 972-1000

boerman.com

RADON MITIGATION

DuPage Radon Contractors

(630) 836-1918

DuPageRadon.com

REAL ESTATE 

TECHNOLOGY & 

MARKETING

Proposed Properties

(312) 500-9900

ProposedProperties.

com/RPINFO

REAL ESTATE VIDEO  

& PHOTOGRAPHY

Fio Creative

(630) 550-0706

FioCreative.com

KDE Photography Inc.

(630) 244-9959

KDEphotography.com

Portraits of Home

(630) 536-9870

POHphotography.com

TITLE INSURANCE

Chicago Title  

Insurance Company

(224) 242-6848

ctic.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!
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630-753-0008
BrowerLawO�ce.com 

608 S. Washington, Suite 311
Naperville, IL 60540 

Timely delivery on
every commitment.

Friendly and responsive team.
 
Consistent professional
communication.

Experience you can trust. 

publisher’s note

IN SUMMER
Several of you predicted a delayed spring market, and the spike 

in listings in early June would indicate that you were correct. So, 

this summer will hopefully be busier than ever and make up for 

ground lost in the first half of the year. And as Illinois opens up, 

that means more time outside doing what you do best!

As I write, summer has officially arrived in DuPage County. 
More days of warmth and sunshine that last far past dinner 
time. We long for these days in February, so it’s so great to 
see so many of you soaking in some sun between showings, 
closings, inspections, and shoots!

DuPage Real Producers has gone digital! Our digital platform 
is available for all, and has click-through connection to our 
Preferred Partners. Getting the app takes a few seconds:

Simply go to wherever you get your apps, and search for Digapub.
Download Digapub, and create a free account.
Choose “+ magazine”
Choose “Illinois”
Choose “DuPage”

You’ll get a ping when our new issues are published … so you’ll 
be the first to read all about the top REALTORS® in DuPage!

Wishing you a safe, healthy, prosperous, and fun summer.

ON YOUR PHONE 
OR TABLET
DOWNLOAD OUR MOBILE APP

GET EVERY ISSUE

Search Digapub - Choose Illinois - DuPage Real Producers

facebook.com/DuPageRealProducers

@DuPageRealProducers

Joe D’Alessandro, Publisher

DuPage Real Producers

joe.dalessandro@realproducersmag.com

630.404.3869

SPRING 
MARKET…
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ADAPTING 
TO SUCCEED: 
A LIFETIME OF 
CHANGE PREPARES 
THIS RESILIENT 
REALTOR®

Over the years, Brian has needed to adapt to 
different environments and careers, before finally 
settling into life as a REALTOR®. Born in Fort Lau-
derdale, FL, he moved to just outside of Baltimore 
during grade school, and again to Geneva, IL, for 
middle school and high school. During his moves, 
he was able to make new friends and adapt to new 
places quickly.

He and his older sister and younger brother lived 
in a two-bedroom ranch home with a packed house 
including his mom, grandmother, aunt, and a dog. 
Together, they renovated the house, finished the 
basement, and even added additional bedrooms. 
“Because of that time, I gained a real appreciation 
for being in close quarters and respecting others’ 
privacy and space,” says Brian. “But I also gained a 
desire to be out on my own and gain independence.”

Next, he graduated from Northern Illinois University with 
a degree in Computer Science and a minor in Business 
Administration. His first career was in information technol-
ogy as a programmer for a large bank. He then jumped into 
consulting during Y2K before moving to a financial firm in 
2000. During the economic downturn, Brian started to look 
into different career opportunities, again needing to adjust 
to a new line of work.

“I was living in Chicago in my late 20s when, with my 
then-fiancé, Nadda, I bought a restaurant with her family,” 
remembers Brian. “Several years later when we had our 
first child, Camron, we realized it wasn’t the lifestyle we 
wanted to raise a family in, so we sold the restaurant, and I 
became a stay-at-home dad, which was amazing!”

“Around the time Camron turned one, I felt the urge to 
get back into the workforce. By this time, we were pretty 
into HGTV, and one day Nadda turned to me and said, 
‘You could do this,’” says Brian. “That was the spark that 
led me into real estate. I called up my REALTOR®, Tom 
Sailer, and asked him for more details about this whole 
real estate thing.” It was exactly the next move Brian was 
looking for. Kwilosz earned his real estate license and 
entered the world of real estate in 2008. When he called 
his family and friends to tell them of his new career, he 
received mixed responses.

Ultimately, real estate is about adaptability 

if you want to be successful,” says Brian 

Kwilosz, Designated Managing Broker at EXIT 

Real Estate Partners in Downers Grove. “An 

important characteristic of a successful agent 

or broker is to be able to adjust and pivot to 

market the position of what’s around you.”
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“Some people said ‘Have you watched the news? The market is 
tanking!’” says Brian. “But I actually did pretty well those first 
couple years despite the economy, thanks to my history and ex-
perience adapting to new things.”

In 2010, Brian and the office founders, Chris Hochstedt and Tom 
Sailer, joined forces in ownership. That’s when business began to 
take off, with rising sales and numerous awards. They received 
Regional Brokerage of the Year from EXIT Real Estate in 2013.

Over the years, Brian has held many positions of leadership in 
the industry. He is currently the 2020 President of Mainstreet 
Organization of REALTORS® (MOR), which is the largest 
REALTOR® association in Illinois and the sixth largest in the 
United States with over 18,000 members. In 2019, he received the 
President’s Award from MOR, and in 2017 he received the MOR 
Committee Chairman of the Year award. Brian was also the 2018 

Women’s Council of REALTORS® Illinois Network 
Member of the Year.

Brian is on the board of directors for his homeowners’ 
association, and he and his family frequently help pack 
and sort food for Feed My Starving Children. EXIT 
Real Estate Partners participates in events for the Illi-
nois Food Bank and Relay for Life on a regular basis.

In his off time, Brian and his family enjoy spending 
time outdoors as much as possible. Both his chil-
dren, Madeleine, 9, and Camron, 13, are involved in 
several after-school programs and athletics. Brian 
coaches his daughter’s soccer team through the 
Naperville Park District. Camron enjoys basketball 
and video games, and is getting into programming 
(like Dad) and designing his own games. Collective-
ly, they all enjoy going to parks and forest pre-
serves with their adorable puggle, Ruby.

As Brian looks forward to what the rest of 2020 
has in store for the real estate market, he is focused 
on taking precautions to ensure sellers and buyers 
feel comfortable. He predicts the traditional spring 
market shifting to early fall, similar to 2019.

“I have a positive outlook for the rest of the year,” 
says Brian, excitedly. “I think we are going to be in 
a good place. We’ve seen increased values over last 
year, and activity is really picking up. We’re seeing 
this stay-at-home time as a temporary impact, 
which will certainly be recouped in the future.”

The Kwilosz family, left to right: Camron, Brian, Nadda and Madeleine

Kevin Camden
(630) 789-5896
kevin@camdenlawoffice.com
www.camdenlawoffice.com

We'll never make you
wait for a call back!

We answer all communication in real-time,
7 days a week.

Give us the opportunity to improve your closing experience through 
efficiency, integrity, and most importantly, a professional

relationship that you won't find elsewhere.
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GEEK TO CHIC:  
Two Tech Pros 
Find Success In 
Home Staging

JBI
STAGING

Theresa Johnson grew up in a family 
of DIYers. Her parents were always 
creating something, like converting 
a porch into a living space or making 
custom clothing. Her mother worked 
as a graphic artist. Theresa followed 
her family’s passion for design, 
graduating from Ball State Univer-
sity in 1995 with degrees in interior 
design and marketing; but her first 
job was in a completely unexpected 
field. “I actually got a job in comput-
er programming after school,” says 
Theresa. “Which is so ‘not me,’ but I 
saw things in software programming 
more creatively and that skill made 
me an asset.”

Theresa met her husband Robert 
through a softball league, and they 
married in 1998. They started a fam-
ily and, in 2004, Theresa decided to 
stay home to raise her three children. 
She started a purse company called 

partner spotlight
Written by Lauren Young

Photography by Katherin Frankovic

Tess Bags, after a nickname given to 
her by her grandma. “I sold the bags 
at our elementary school craft fairs,” 
says Theresa. “Then I started getting 
more into interior design and helping 
my friends decorate their homes.” 
In addition to Tess Bags, she started 
another company with a friend called 
Two Mums Curtain Company. “I was 
always doing something on the side to 
keep up my design passion,” she says.

In 2006, Theresa became close 
friends with Diane Crisp and Tracy 
Driscoll, REALTORS® with Platinum 
Partners in Downers Grove. Their 
children shared the same preschool 
class and hosted play dates togeth-
er. “It was right about this time that 
Diane and Tracy asked me to help out 
at a house that wasn’t selling,” says 
Theresa. “They wanted my designer’s 
eye. They brought the furniture and 
accessories and I arranged them.”

This continued for a few years, with 
Theresa re-staging furniture at var-
ious listings. As more REALTORS® 
from their office heard about Theresa, 
she got more calls for staging help, 
and her business grew from occa-
sional hobby to busy occupation. It 
was about this time she met another 
aspiring home stager, her future busi-
ness partner, Nora Berghorst.

Nora’s father emigrated from Ireland 
when he was in his early 20s, and 
he and his wife raised their family in 
the Chicago neighborhood of Mount 
Greenwood. Nora and her three sib-
lings lived there until her father built 
a house in Orland Park. “I guess I just 
loved the smell of new construction,” 
reflects Nora. “It was the first time 
I was getting my own room, having 
grown up in a family of six. I got to 
pick out my carpet and window treat-
ments and spent a lot of time organiz-
ing my closet and outfits.”

She declined a Division III volleyball 
scholarship to attend University of 
Illinois, where she earned a Business 
Administration degree in 1989. The 
tech industry, quite literally, came 
calling. At AT&T, eventually Lucent 
Technologies and then Avaya, she 
designed and sold phone systems to 
Fortune 500 companies like Abbott 
Labs, Northern Trust, and Office Max. 
While she was successful, she often 
dreamed of returning to design. 

“It was great work, but not my pas-
sion,” says Nora. “I tried to quit the job, 
but my boss told me to take the summer 
and think about it. During that break, 
one of the ladies I worked with told me 
to look into home staging because of my 
passion for interior design.”

Nora married her husband, John, 
in 2000, and they started a family. 
Coincidently, their kids ended up 
attending the same elementary school 

Before forming JBI Staging, home stagers Theresa Johnson and 
Nora Berghorst both held careers in technology fields. Deep down, 
each knew their passion for design would eventually lead them 
down a different path. Little did they know, their paths would 
someday cross – thanks to mutual REALTOR® friends.
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CALL TO SCHEDULE

630-960-9422
To find all our services, go to www.bella-cleaning.com 

20%
SALE

on our carpet,
upholstery drapery and

tile cleaning services

Spring Forward Cleaning Specials!

as Diane Crisp and Tracy Driscoll’s 
children. One morning, Nora told Diane 
she was thinking about pursuing home 
staging. “She told me she used Theresa 
Johnson for her listings,” says Nora. “I 
was disappointed they already had a 
stager, but asked to be connected to The-
resa to ask her about her business and 
how she manages everything.”

The two agreed to meet and hit it off 
immediately. During her off hours, Nora 
began to join Theresa on appointments. 
“We were getting to this place where we 
both agreed we couldn’t move a couch 
individually but could move one togeth-
er,” says Nora. “It seemed to be a fun 
way of saying we needed each other to 
be successful.”

When they staged their first home to-
gether, it sold right away, and Nora was 
hooked. She left her full-time job in 2016 
and began discussing partnership plans 
with Theresa. From that moment, people 
referred to the two as “peanut butter and 
jelly.” They agree it’s almost as if they 
had known each other their whole lives.

With Theresa’s recurring clients, Nora’s 
family and friends, and more business 
referrals, “Johnson-Berghorst Interi-
ors” exploded. They’ve built an impres-
sive collection of furniture to meet the 
demand, and have shifted away from 
other types of design work to focus on 
real estate staging, now under the name 
“JBI Staging.”

“We’ve developed a base of REAL-
TORS® that consider us a part of their 
team,” says Theresa. “When they get 
a new listing, we are their first call. 
Our styling reports tell the homeowner 
and REALTOR® what needs to be done 
before the property can be photo-
graphed and listed online. Many real 
estate agents use us as a selling point 
with their clients to sign the listing, sell 
faster, and for more money.”

When Theresa and Nora are not staging 
homes, they spend time with their families.

Theresa has two daughters, Lily, 17, Hope, 15, and one son, Reid, 11. Hope loves 
gymnastics and recently redecorated her room while Lily enjoys running and 
being creative, often with drawing. Reid prefers staying active and playing with 
their dog. The whole family vacations at her parents’ lake house in Michigan 
where tubing, swimming, and relaxation is the norm. Theresa enjoys yoga. Her 
husband plays the drums for the worship team at Immanuel Lutheran Church, 
where the family attends. 

Nora’s family also has a cottage in 
Michigan, that they visit regularly. 
Daughter Shelby, 18, is a first-year 
nursing student at St. Louis University 
and is fluent in Spanish. Justin, 16, is 

a junior at Downers Grove North and 
plays violin. The family is involved 
in their church, Bethel Lutheran, in 
Westmont. Nora volunteers in the 
church kitchen, creating lunch and 
snacks for Vacation Bible School every 
year. The family enjoys serving at Feed 
My Starving Children as many times 
as they can and helping out at the local 
PADS location, making lunches on 
a regular basis. You’ll also find Nora 
working out three days a week at the 
neighborhood boot camp.

The changing needs of 
today’s real estate mar-
ket have required Nora 
and Theresa to adapt. 
They’ve been offering 
remote consultations, 
and talking with REAL-
TORS® about how they 
can refresh spaces they 
haven’t yet sold. Repeat 
clients from as far as 
Florida are contacting 
them to stage online 
through video, even 

consulting on paint colors for homes 
readying for sale.

“We have a great relationship with 
the REALTORS® we work with,” says 
Theresa. “We are a part of their team, 
and they trust us for results. Our talent 
lies in evaluating homes and all the flaws 
that come with them – from renovation 
costs to buyer wants, where to focus first 
to what materials and vetted vendors to 
use. We pride ourselves in being a selling 
resource to our REALTOR® partners.”

The Berghorst family, left to right: John, Nora, Shelby and Justin

The Johnson family, left to right: Lily, 
Theresa, Reid, Robert, Lily ... and Moose  
the Golden Retriever

Organizing & ReDesign Staging Services Since 1994

www.DeClutterBox.com

• DECLUTTERING
• REDESIGN & STAGING USING
  WHAT YOU HAVE
• MOVING SALE
• MOVE-IN, ORGANIZED UNPACKING 

DOWNSIZING?
The De-Clutter Box

Is Your Answer!

630-542-8782

Kim Cosentino
Professional Organizer
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64% of Buyers are Interested in New Construction*

Are You Taking Advantage?

Our Approach Reaches More Buyers
The Lot2Home® Solution provides the tools and offerings needed

to supercharge listings and sell them fast for top dollar.

Get Your Free Information Pack
www.proposedproperties.com/rpinfo

Whether you have a vacant lot listing or a teardown, 
challenges to sell it can be great and market times 
often exceed 1 year. The Lot2Home® Marketing 
Solution gives your property more exposure, and 
dramatically increases the chances of selling it with 
no additional risk or cost.
*Source - Zillow Consumer Housing Trends Report 2019

As an agent, do you:

Jim Pesavento, CEO
Proposed Properties
222 W. Roosevelt Rd
Wheaton, IL 60187
www.proposedproperties.com/rpinfo

Want to provide more value
to your clients?

Want to double your listings?

Want to triple your commissions?

Want to get paid up front?

•

•

•

•

PARTNER WITH PROPOSED PROPERTIES

WWW.PROPOSEDPROPERTIES.COM/RPINFO
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Courtney Bohnen 
Stach Extends 
Legacy of Family-
Owned Brokerage

W
hile John Bohnen was working 
to build high-rises in Chicago, 
he dreamed of running his own 

real estate company in his native Hinsdale 
alongside his wife, Penny, a successful real 
estate agent in the area. County Line Prop-
erties opened its doors in the early 1990s. 
John’s construction background combined 
with Penny’s knowledge of the local mar-
ket made the firm an instant success.

The second part of John’s dream was to 
pass down the company to one of his three 
daughters. “I remember my father saying 
that one of us girls had to get into the 
business. That he hadn’t worked this hard 
on his dream to have no one else continue 
the business for the family,” remembers 
Courtney Bohnen Stach, now leader of her 
own group at County Line Properties.

At 11 years old, Courtney was answering 
phones at Adams and Myers. She recalls 
the MLS “books” and typing contracts for 
the agents on a typewriter, not a comput-
er. But before pursuing a career in real 
estate, Courtney decided to explore her 
own route. After graduating with a degree 
in communications and visual arts, she 
stepped into advertising in the B2B corpo-
rate world. With stops in telecommunica-
tions at Lucent Technologies, she ended up 
in sales at tech giant MCI WorldCom. In 
2001, she finally decided to earn her real 
estate license and join the family business.

“It was right around the downturn in 
the economy that I began practicing real 
estate,” says Courtney. “It was a difficult 
time, and you had to become a prob-
lem-solver. You had to be determined 
and never stop looking for work. I sold 
about 10 houses that first year. It took 
creativity and perseverance to build up a 
solid client base.”
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That same determination has brought 
Courtney to where she is today. With 
multiple awards and recognition, she 
has consistently placed in the Top 25 
of DuPage County Real Estate Agents 
since 2017. She says her growth has 
always been stable and trending 
upward because of her innovation and 
personal service.

“I like to manage the right amount of in-
ventory, keeping the housing stock fresh 
and moving. Every client is served the 
same way,” says Courtney. “I always keep 
in touch with each of my clients from the 
beginning to end and afterward.”

Over the last several years, Courtney 
has been building a team to ensure 

every aspect of the trans-
action is cared for. Jack 
Brennan is Courtney’s 
partner and full-time bro-
ker. Jack oversees market-
ing and helps Courtney be 
“in two places at once.” He 
grew up in Hinsdale and 
knows the market well. 
Together, the Stach and 
Brennan families co-own 
County Line Properties, 
one of the last remaining 
independent firms in the 
western suburbs.

“This will be a year of change and 
flexibility,” says Courtney. “Our 
team has always mastered service, 
and our number-one priority is to 
put the client before us and be a 
few steps ahead. Their feelings, 
needs, and finances need to be 
taken care of. My goal is to provide 
a financial game plan and help them 

achieve their own dream – finding 
the right home.”

When not selling real estate, Court-
ney chooses activities and hobbies 
that keep her close to family. She is 
married to Eric Stach, an attorney 
whose practice focuses on munic-
ipal and public sector law. Sons 
Henry and Charles are active, which 
keeps her active, too. Henry, 14, 

Partners: Courtney Bohnen Stach and broker Jack Brennan

Our team 
has always 
mastered 

service, and 
our number-
one priority 
is to put the 
client before 

us and be 
a few steps 

ahead.

The Stachs, left to right: Courtney, Henry, Charles and Eric

loves basketball and wants to be an 
engineer. Charles, 12, has a passion 
for swimming and writing. Each 
year, the family travels to north-
ern Wisconsin for their traditional 
cousin vacation. They meet up with 
her two sisters and their husbands 
and kids for a special time togeth-
er. Courtney volunteers as often as 
possible to be close to her boys and 
help within the community.

She is a faithful and participating member of The 
Garden Club of Hinsdale, and is proud that her 
family has been involved for generations. Court-
ney and her family also raise books for Bernie’s 
Book Bank, a nonprofit that is committed to pro-
viding free quality books to under-served children 
throughout Chicagoland.

While Courtney considers herself competitive 
and at times “unstoppable,” she also lives by the 
Golden Rule, and believes that doing business 

honorably will always lead to suc-
cess. Looking forward, Courtney’s 
focus is to make sure the world 
keeps moving forward for her cli-
ents. She will be working diligently 
to keep them feeling safe during the 
ever-changing market conditions.
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We Use 300° Steam to Kill Viruses & Mold

BeforeBefore
AfterAfter

The Grout Medic has been killing viruses, mold and mildew on tile, 
grout, caulk and stone since 1996. We can sanitize, clean and 

restore these areas for your customers.

Save Up to 10% with Code: REAL
844.44GROUT
GroutGuy.com

*We also reglaze tubs and shower pans.*

GH& LLC& Garver,
Hawbecker hglegal.com | 26 Blaine Street, Hinsdale, IL 60521

Phone 630-789-6833 | Fax 630-230-1119 

 We always have two attorneys and our full paralegal staff working on every transaction, so someone is always

available to assist you with any questions. Our paralegals assist with emailing

out every piece of correspondence we send out or receive so that the client will be kept up to date on the transaction.

Our firm provides an environment where our professionals have the time to focus on their chosen concentration,
while taking a “Team” approach to assist our clients with seamless transactions for life’s big moments. 
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M O R R I S O N
Get By Giving – How A Change in 
Philosophy Changed Everything
Written by Lauren Young

Photography by Katherin Frankovic

Josie grew up around the Chicagoland area, but her 
family of five moved around often, to Wisconsin 
and even out to Colorado. Eventually, she ended up 
in Santa Barbara, CA, to pursue training in restau-
rant management. “Even though I earned degrees 
in culinary arts and hotel restaurant management, I 
realized I did not want to own my own restaurant,” she 
explains. “I started my own catering business instead, 
coordinating and planning weddings and social events 
in southern California.”

After living in California for 10 years, in 1991 Josie 
moved back to Chicagoland with her husband and 
their first child. They were seeking more affordable 
housing, better schools, and for her husband to grow 
his business. A branch of their church was in Whea-
ton, so they moved here and helped build up the Holy 
Transfiguration Orthodox Church. In their 30th year 
as Wheaton residents, they are in their second house 
and have been at the same parish. 

It all changed for Josie Morrison when she embraced the 
philosophy “you get by giving.” It’s a way of thinking that 

she has followed in her personal life with family, friends, and 
church. But when she shifted to the same approach in her job 
as a REALTOR®, she noticed everything fell into place.

JOSIE
REALTOR® feature

“After my second child was born, I 
wanted to get back to work,” says 
Josie. “My mom had been a broker 
with RE/MAX for 30 years, so I 
decided to get my license as well. As 
my kids got older, I started spend-
ing more time developing business. 
Now, I’ve been a licensed broker for 
27 years.”

Originally receiving her training 
through Coldwell Banker, she moved 
to RE/MAX Suburban and then RE/
MAX Action. It’s here where an 
amazing broker/manager/owner, Gary 
Jacklin, introduced her to an ideolog-
ical shift that made her rethink her 
business strategy. Gary recommended 
I go through Master Sales Academy 
with the Floyd Wickman Team,” says 
Josie. “They teach ‘you get by giving,’ 
which caused me to retool the way I 
approach my clients. Now I focus on 
what I can give people I’m working 
with, not what I can gain from them. I 
can’t recommend a better manager to 
work with. Gary helped me double my 
business in only two years.”

This thinking also motivated Josie 
to join the board of directors for two 
local charities, H.O.M.E. DuPage 
and Warrenville Youth and Family 
Services. At H.O.M.E. DuPage, she 
works to help homeowners through 
foreclosure prevention, homestead 
programs, affordable housing for low 
income families, budget counseling 
workshops, reverse mortgage educa-
tion, and first-time home-buyer train-
ing. Warrenville Youth and Family 
Services gives back through services 
to at-risk youth and families. 

“The ‘get by giving’ mindset is all 
about asking myself how I can help 
others be their best,” explains Josie. 
“If it is a seller or buyer, how can 
I work to accomplish their unique 
goals? It is the spirit of your heart be-
ing about others and not just yourself. 
The rest, like success and sales and 
individual awards, will come.” 
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Josie has received plenty of recognition for her success, from 
awards for sales to top area rankings, to high customer ratings. 
She’s been voted one of the Top Chicago Real Estate Agents four 
years in a row by Chicago Magazine. She’s also scored in the top 
three percent for client satisfaction out of the REALTORS® li-
censed in Illinois and has been awarded Best of Trulia Top Agent. 

When people or clients talk to her about their concerns, she 
strives to let them feel heard. In all things, she gives thanks. “I 
feel very blessed and thankful,” says Josie. “I’m incredibly grate-
ful for everything God has given us – health, family, a thriving 

real estate career. We nev-
er take those for granted.”

In her spare time, Josie 
and her husband, Bill, 
enjoy traveling and staying 
active. They’ve explored 
many parts of Europe and 
recently visited Yellow-
stone to hike and bike. 
Josie has three children 
that also enjoy the out-
doors. The oldest, Justin, 
works as her buyer’s agent 
and also runs his own 
landscaping business. Son 
James is a dive master 
and boat captain in Ft. 
Myers, FL. The youngest, 
Katherine, has finished her 
degree at the University of 
Missouri and will follow up 
with veterinary school. 

“I’ve been very blessed to 
be very successful in my 
business, and it actually 
changed when that mind-
set of giving changed,” she 
says. “My advice: Always 
be looking to do better to 
help others more and leave 
a lasting imprint. We are 
only here for a short time, 
so be remembered for do-
ing good and being good.”

Below: The Morrison  
family together in California,  

left to right: Justin, Katherine, 
Josie, Bill, and Alex

Josie and Bill 
enjoying the 
haven that is 

their Wheaton 
backyard

Repair-Install-Maintain ANY Furnace/Air Conditioner/Boiler 

Duct Sealing • Radiant Flooring
Water Heaters (Approved Servicing Agent) 

 Indoor Air Quality for a Healthier Home • Insured & Bonded
Trained/Certified Technicians  • Geothermal Systems

FAMILY OWNED & OPERATED
SINCE 1929

A SERVICE CALL$25 OFF 

Barton Robertson, MIES  | Above Board Indoor Environmental
Cell: 630-973-6099

barton@aboveboard.solutions | www.aboveboard.solutions

CAN'T SAY ENOUGH POSITIVE THINGS 
ABOUT ABOVE BOARD. THEY WERE 
VERY RESPONSIVE, PROFESSIONAL AND 
INCREDIBLY KNOWLEDGEABLE. THE 
WORK PERFORMED WAS OUTSTANDING 
PLUS THEY DIDN'T TRY TO SELL 
SERVICES THAT WEREN'T NEEDED
 I HIGHLY RECOMMEND THEM!
- Steve W

Breathe Easy With Help From
Above Board Indoor Environmental, Inc.

Breathe Easy With Help From
Above Board Indoor Environmental, Inc.

Mold Remediation 
Attic Re-Fitting & Re-Insulation
Asbestos Abatement 
Hoarder Clean Up

 AfterBefore
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Johnson-Berghorst Interiors | www.johnberginteriors.com | (630) 440-1344

Whether it's vacant or occupied, they 
know how to take your client's home 

from so-so to SOLD.

The majority of their homes sell within 
17 days and for 98% of asking price.

PERSONALIZED SERVICE
MAKES THE DIFFERENCE

Staging is about
RELATIONSHIP

NORA
BERGHORST 

THERESA
JOHNSON

BEFORE AFTER

Realtors Know the Value of First Impressions
Increase the Curb Appeal 
and Sale Price of a Home!

630-665-1345 • www.raiserite.com

Save up to ½ the Cost of 
Concrete Replacement

Repair Sunken Concrete 
with RAISE-RITE 

AFTERBEFORE

Patios •Garages •Sidewalks •Driveways
Stoops • Interior Floors •Porches •Pool Decks

The Fry Group, LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100  |  Oak Brook Terrace, IL 60181

Phone 630-563-5383  |  Fax 630-629-9767
vanessa@frylawgroup.com

Tia Stutz Duderstadt
Account Executive

847-271-7968
Tia.D@hwahomewarranty.com




