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Looking for 5 star professional,
full service property management?

Marti has over 10 years experience;
call her today so she can help you.

MARTI LADD | Property Manager
Windermere Prestige Properties 
1401 N. Green Valley Parkway, Ste 200
Henderson, NV 89074
702-432-4600 O�ce
702-301-8020 Cell
martimatthewslv@hotmail.com

$300 referral fee paid to agent

Clients are referred back to
Agent when they want to sell

S.0069857 • PM.0164150

Jennifer.Wittman@HomeBridge.com
(702) 497-8298

NMLS #644336
2580 St. Rose Parkway Suite 300 Henderson, Nevada 89074

www.homebridge.com/JenniferWittman

Thinking of
refinancing?
Let Jennifer help you figure out if
it’s the right move for you.

Call today for your
consultation.
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Get expert Home Loan advice at your home, work, or on the go.

6655 W. SAHARA AVE., SUITE C-110, LAS VEGAS, NV 89146  |   WWW.JMACHOMELOANS.COM 

Purchase or Refinance, our Home Loan Specialists can help provide a 
solution fit for your unique needs. Fast and simple.

No jargon. No drama. Just results.

C A L L  U S  T O D A Y .

A V E R Y  P E N N
7 0 2 - 8 8 8 - 0 4 3 4

A V E R Y . P E N N @ J M A C H O M E L O A N S . C O M

E L V I R A  R O D R I G U E Z
7 0 2 . 3 3 5 . 0 4 9 4

E L V I R A . R O D R I G U E Z @ J M A C H O M E L O A N S . C O M  

702-430-7764 | mlagents.americannational.com/jarodmorgan-3518 | 375 N. Stephanie St. Building 20 Las Vegas, NV 89014

American National o�ers personalized
insurance coverage for home, auto,
business, life and much more.

Let’s manage life’s risks together.
Call for your appointment today.

JAROD MORGAN
Multiline Insurance Agent
Jarod@leadersfg.com 
Ins. Lic. #168380

Over 17 years experience in the Vegas Valley

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

AIR CONDITIONING & 

HEATING

Aire Serv of Las Vegas

(702) 565-4610

aireserv.com/las-vegas

ELECTRICAL SERVICES

Fowler Electric LTD

(702) 778-4346

www.fowlerelectricnv.com

FLOORING

TLC Flooring Boutique

Ramin Rostamzadeh

(702) 248-7777

HOME INSPECTION

Red Rock Home 

Inspections LLC

Rick Watkins

(702) 902-9749

HOME LOANS

JMAC Home Loans

Avery Penn

(702) 888-0434

jmachomeloans.com

HOME WARRANTY

Old Republic Home 

Protection

(925) 963-4726

www.orhp.com

INSURANCE

Morgan Agency LLC /

American National 

Insurance

Jarod Morgan

(702) 430-7764

Mlagents.

americannational.com/

JarodMorgan-3518

LENDER

Evergreen Home Loans

Scott Gillespie

(702) 494-8448

MORTGAGE

Fairway Independent 

Mortgage Inc.

Clay Schmeisser

(702) 685-2225
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Guild Mortgage Co.

Ryan Erekson

(702) 528-6235

Homebridge Financial

Jennifer Wittman

(702) 497-8298

Millenium Mortgage Group

Ken Sarna

(702) 813-3919

Southwind Financial

Mark Crowson

(702) 501-8223

Valley West Mortgage

Vatche Saatdjian

(702) 696-9900

PHOTOGRAPHY

Neon Sun Photography

Brian Mannasmith

(702) 335-5335

Wild Dog Digital Inc.

Klara Filipi

(702) 826-8708

M E E T  T H E

L A S  V E G A S
R E A L  P R O D U C E R S  T E A M

Melony Peters 
Publishing Assistant

Joe Piotrowski 
Area Director

Eliza Piotrowski
Publisher

David Filipi
Wild Dog Digital 

Contributing Photographer

Brian Mannasmith
Neon Sun Photography 

Contributing Photographer

Elizabeth McCabe  
Contributing Writer

PROPERTY MANAGEMENT

Windermere Prestige 

Properties

Marti Ladd

(702) 301-8020

RESIDENTIAL COMMUNITY 

HOME BUILDER

Pardee Homes

(702) 622-1256

www.pardeehomes.com

TITLE COMPANY

Ticor Title of Nevada

Jodi Grover

(702) 283-6725

www.ticornevada.com
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You need an experienced
loan officer on your team.

Whether you are a first time home buyer, 
purchasing your dream home, pursuing an 
investment opportunity, or refinancing your home 
for the pursuit of a lifelong dream, a mortgage is a 
crucial part of a big life milestone. Who you 
choose to work with can greatly influence your 
experience beyond the specific terms and rates 
you sign off on.

702-501-8223
2980 S Rainbow Blvd. Las Vegas, NV 89146
Mark@MarkCrowson.com
www.MarkCrowson.com NEVADA LIC #22783 | NMLS #291985

Mark Crowson
Premier Morgage Officer | Las Vegas

I would love to work with you toward achieving your dream.
Let’s set up a meeting today to discuss how I can help you.

Red Rock Home Inspections truly cares 
about  ensuring you make a  wise purchase.

Father & Son - Family owned - Veteran owned  |  Military/Veteran, First Responder & Teacher discount

Proud Member of VAREP Las Vegas Chapter  |  Home Pre-Listing Inspections

General Home Inspections  |  New Construction Inspections  |  11th Month Warranty inspections

Fully Licensed & Insured  |  100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

702-902-9749
r rhi lv.com 

r ick@rrhi lv.com
����

THE BIGGEST INVESTMENT
Y O U ’ R E  A B O U T  T O  U N D E R T A K E

O F  Y O U R  L I F E .

Weekend, holiday,
& next-day

appointments
available

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the au-
thor(s). The paid advertisements contained within the Las Vegas Real Producer magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither 
N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at eliza.piotrowski@realproducersmag.com
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Helping Others 
Achieve the 
American Dream!
After graduating from college with a finance degree 
in 2001, Rick Ruiz taught high school Economics 
for a year. He ventured into real estate as a part-
time job. “That quickly turned into 60 hours a 
week,” he smiles.

He has been a REALTOR® ever since, creating a 
future for himself. With 800 transactions under his 
belt, he is proud to have helped a number of clients 
over the years.

“My favorite part of being a real estate agent is 
helping people and meeting people,” says Rick. “The 
American Dream is real. Being the conduit for some-
one to achieve the American Dream never gets old.”

Real estate is a dream come true for Rick. He 
explains, “When we were growing up, we were 
lifelong renters. I wanted to own real estate and live 
how my landlords lived (generating income as the 
owners of the property) versus how we lived.”

At the young age of 19, the American 
Dream became a reality for Rick when 
he purchased his first home. The 
process went smoothly from start to 
finish. Rick says, “I knew nothing. I 
completely trusted the REALTOR®. 
He made it so easy. It was the best 
decision that I ever made. I knew in 
one form or another – whether the 
investment side or the service side – I 
wanted to be in real estate.”

Leading The Way

For the past seven years, Rick has 
been ranked in the top 1% of real 
estate agents in Las Vegas. He is 
currently ranked #70 in the Valley of 
over 15,000 agents.

Rick uses his expertise to serve 
others and is proud to be the current 
President of the National Association 
of Hispanic Real Estate Professionals 
in Las Vegas. He regards this role as 
an honor as well as a duty, a God-giv-
en responsibility.

“Our mission is to create and sustain 
Hispanic homeownership,” says Rick. 
“We educate the real estate profes-
sional and bridge any gaps between 
what our community and our culture 
needs and demands, along with what 
the market may (or may not be) be 
delivering.” 

Giving Back to Others

Growing up in poverty to an unedu-
cated single mother, Rick is a big fan 
of giving back. He credits many who 
have helped him along the way to 
make him the successful entrepreneur 
that he is.

“Few opportunities were at my dispos-
al,” he comments. “Someone reached 
out time and again with a helping hand 
to me.” Now he returns the favor by 
making a difference for others. One of 
the ways that he does that is through 
the Make-A-Wish Foundation®.

“Make-A-Wish changed the way of 
how I viewed the world,” says Rick. 
“It gave me a rebirth for believing 
in the human spirit and the human 
race.” When he saw how others are 
focused on the wish recipient, who is 
struggling with a life-threatening di-
agnosis, it was life-changing for Rick.

He reaches out on behalf of the child 
to various organizations, private 
donors (such as celebrities), to make 
children’s wishes possible. “I literally 
have never been told no,” he says.

Rick started granting wishes since 
2015, and it’s a “beautiful feeling.” 
Whether that is swimming with dol-
phins in Hawaii, taking a trip to Tokyo 
to see a Pokémon factory, or going to 
Disneyworld, Rick couldn’t be happi-
er seeing children get the wishes of 
their dreams.

Fueled by Family 

Every real estate agent has a why. 
Rick is no exception.

“My family is my why,” he says. “I’m 
a completely different person before I 
was a parent.” He is more driven now.

Rick has a 21-year-old daughter, who 
is a senior at the University of Reno. 
His 18-year-old son is a senior in high 
school. He also has a 15-year-old 
sophomore in high school.

“I’ve been blessed,” he says. “My com-
mitment to them has been to put them 
first. They are healthy, thriving, and I 
couldn’t ask for more from them.”

 When Rick isn’t spending time with 
his family, he enjoys food, live music, 
and travel.

For more information on this month’s 
Ace of the Month, check out Rick’s 
website, www.RickTheRealtor.Vegas.

Written by Elizabeth McCabe

Photography by Wild Dog Digital

ace of the month

(L-R) Richard Pobre, Rick Ruiz, Yvette Riggott

Rick Ruiz

Meet REALTOR®

RICK RUIZ
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When it comes to home loans, information
and education make the difference.

With over 15 years of experience,
Clay Schmeisser will offer you

clear explanations, patience,
and expert advice.

Spending the day helping all his clients with that is what Clay loves to do.
Clay is also very passionate about helping our veterans, active duty military members and 
first responders get into new homes!!! Clay is one of three certified military mortgage boot 
camp instructors for the state of Nevada, which means he gets to help educate the public and 
his real estate partners by disproving a lot of the myths that are floating around out there 
about VA loans.
With Clay’s extensive knowledge of Fannie Mae, Freddie Mac, FHA, Jumbo and VA guidelines, 
he usually knows what underwriters are going to request before we even submit an 
application to them! Because of this understanding of what is needed at the beginning of the 
mortgage process, Clay’s clients can feel confident they will be getting a top-tier home loan 
experience.
Clay fully understands that the industry has changed and continues to change daily, monthly 
and on an annual basis. As a seasoned mortgage professional, Clay works diligently to stay 
informed and educated of frequent industry changes so that he can better serve his clients 
and real estate partners!
Knowledge. Experience. Customer service. Clay uses these skills to guide his clients through 
what might, for many of them, be the largest purchase of their life. In trying to make the 
transaction as stress-free as possible, Clay wants his clients to actually enjoy purchasing a 
new home or refinancing their current home loan.

CLAY SCHMEISSER
Branch Manager
NMLS# 404275
Las Vegas, NV
Office  702.685.2225
Cell 702.777.2666
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This Soon-to-
be Husband 
and Wife Team 
are Rockin’   I t 
in  Real  Estate!

Written by Elizabeth McCabe

Photography by Wild Dog Digital

Wedding bells will soon be ringing for REALTORS® 
Johnny Richardson and Katie Meadows. Real estate 
is part of their past (how they met), their present, 
and will be a part of their future.

On September 20, 2020, they will officially become 
husband and wife in the presence of friends and 
family. Johnny has been a REALTOR® for two 
years, and Katie has been in real estate for one 
year. They complement each other with their work 
ethic, drive, and determination.

“We’re both workhorses,” Jonny smiles. “So 
working together flows well. It’s pretty easy.” They 
rarely take days off and understand when the other 
one has to work on a Sunday.  

Johhny

Johnny has a career volume that exceeds 31 million. 
He has earned a number of honors, including top 
closing agent in sales volume, top closing agent in 
units, top listing agent, highest volume of units sold, 
and top real estate agent for units sold.

Prior to real estate, Johnny enjoyed a successful 
career building an insurance agency. “I had two 
offices in Las Vegas with life insurance and annu-
ities,” he says.

Katie

Katie’s career volume is currently over 2 million, 
and she is proud to have earned two awards. She 
was named Rookie of the Month and was recog-
nized for being a “rising superstar” in real estate. 
She received her Bachelors’s in Business at the Uni-
versity of Phoenix before launching into real estate.

They’re Passionate about  

Real Estate

Both Johnny and Katie like help-
ing clients through the process of 
purchasing a home. They enjoy 
taking clients by the hand and leading 
them through the process of home-
ownership in a systematic fashion. 
As a result, confused clients have 
much-needed clarity.

Real estate has also allowed Johnny 
and Katie to develop personally and 
professionally. Johnny comments, 
“I’ve learned to develop patience with 
people, other agents, and clients.”

Katie has learned to get outside her 
comfort zone since she didn’t come 
from a sales background. Obtaining 
her own clients and showing people 
the process of real estate has helped 
her develop professionally.

Together, they enjoy “treating clients 
just like family.” They are there for 
them as needs arise with their stellar 
work ethic and availability.

They are excited about their future in 
real estate. Currently, they are work-
ing on a program to teach real estate 
agents how to run a business. Johnny 
says, “We’ve been working on the 
process for 60 days and are halfway 
through production.” They are excited 

to soon launch their innovative pro-
gram to train future REALTORS®.

Personal Interests

Both adrenaline junkies, Johnny and 
Katie, thrive on adventure. They re-
cently went skydiving and also like to 
ski. They enjoy working out and are 
fans of CrossFit. As their schedules 
permit, they like to travel and broad-
en their horizons.

They also enjoy spending time with 
their families. Katie’s mother and sis-
ter reside in Las Vegas while Johnny’s 
mother and 18-year-old daughter live 
in New Jersey. This engaged couple 
enjoys the constant companionship of 
their French Bulldog named Sharky.

Johnny and Katie enjoy making a 
difference for others through Operation 
Underground Railroad. This nonprofit 
assists in getting victims out of under-
ground sex trafficking. They also donate 
to CARE Complex to help others.

Johnny and Katie are looking forward 
to meeting other top producers in 
Las Vegas to work with in the future. 
They conclude, “Real estate is a lot 
of fun, although it is a lot of hard 
work.” Fortunately, their work ethic 
and partnership with one another is 
an asset when it comes to the daily 
demands of real estate.
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RICHARDSON 
JOHNNY

&  KATIE

REALTOR® team on the rise

Johhny, Katie and Sharky

Johhny Richardson and Katie Meadows
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the most recent recession and have seen sales gains 
year over year, with a portfolio of more than 2,500 
closed transactions.”

Overcoming Cancer Created A Heart For Others

“I beat cancer in 1997,” says Geoff. “Most of the 
good things in my life today came from my experi-
ence with leukemia.” 

Not only did Geoff meet friends through over-
coming cancer, but it also created a heart to serve 
others. Making a difference is what it is all about to 
this dedicated broker.

Geoff was proud to be awarded Volunteer of the 
Year for the Nevada Childhood Cancer Foundation 
(NCCF). He has been a proud supporter, volunteer, 
and sponsor of various Childhood Cancer organiza-
tions since 1997.

“It’s important to remember that true ‘success’ in 
life comes from helping others. I enjoy my career 
in real estate tremendously, but volunteering is my 
passion,” says Geoff.

Created a 
Small but 
Mighty 
Team 
with THE 
Brokerage

His Success 
Comes From 
Helping Others

Written by Elizabeth McCabe

Photos by Neon Sun Photography

Now he has established his own 
brokerage, THE Brokerage, A Real 
Estate® Firm, which has been a quiet, 
but growing success.

Geoff has a career volume of 250 mil-
lion dollars and is proud to be part of 
the Greater Las Vegas Association of 
REALTORS® “Top 40 Under 40” for 
2012, 2013, 2014, and Hall of Fame. 
But his favorite part of his job isn’t 
his own accomplishments but those 
of his agents.

Watching his 35 agents succeed and 
grow is what it is all about for Geoff. He 
explains, “We are a tight-knit group of 
agents and welcoming to new people. 
I’m not with my agents every moment, 
but I’m confident that my agents will 
undoubtedly do the right thing.”

Their office culture sets them apart 
from the competition. As Geoff says, 
“We are small, but we always will be.” 
He designed THE Brokerage to be like 
that. They have a wealth of experience.

Geoff explains, “We’ve watched Las 
Vegas grow from a small rural town 
to the thriving metropolis it is today. 
My team of real estate agents have 
weathered the boom market of the 
early 2000s, the mortgage crisis, and 

Geoff was also one 
of four Honorable 
Mentions for the 2012 
National Association of 
REALTORS® Magazine 
Good Neighbor Award.

As Geoff says, “I want 
to be remembered for 
my service to others.” 
He also supports Can-
dlelighters Childhood 
Cancer Foundation of 
Nevada and St. Jude.

Blessed With A Won-
derful Family 

Geoff is married to his 
wife, Kisha, and they 
have two children: their 
daughter Brynn and 
their son Gannon.

“I have a wonderful 
mom Maria, great in-
laws Ed and Rochelle,” 
adds Geoff. “I lucked out 
in all aspects. I’m very 
fortunate to have what 
I have and to be around 
who I’m around.”

When Geoff isn’t work-
ing, he enjoys getting 
out into nature as much 
as possible. “We like to 
get away from the city 
and from the hustle and 
bustle,” he smiles.

Geoff concludes, “I don’t 
take myself seriously, 
but I do take my job and 
ethics seriously.”

For more information on 
this month’s Elite Broker, 
check out his website, 
thebrokerage.vegas. 

elite broker spotlight

LavellGeoff

Dream it. Do it. After being a REAL-
TOR® for 15 years, Geoff Lavell took 
the next logical step in his career and 
became a broker.    

“I was tired of being at the mercy 
of other companies’ whims and not 
having broker support,” he says.
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Purchasing Refinance FHA loan VA loan

Debt consolidation refinance Investor loans Multi-Family

If you are looking to purchase or refinance or would like to get a
second loan estimate, give us a call. Our rates and fees combined
with our excellent customer service
cannot be matched.

CALL TODAY TO SEE WHAT OPTIONS ARE
AVAILABLE TO YOU. 702-765-0868

2520 Saint Rose Parkway Suite 305 | Henderson, NV 89074
ken.sarna@mmtggroup.com | Fax:  702-946-1413

KEN SARNA
Millennium Mortgage Group, LLC
www.MMTGGROUP.com
Company NMLS#1786240 

THE BIG EVENTTHE BIG EVENT
CONNECTING • ELEVATING • INSPIRINGCONNECTING • ELEVATING • INSPIRING

We’re seeking the most influential titans in real estate to present 

at THE BIG EVENT – the nation’s first invite-only gathering of 

the top 5% of real estate agents, coming September 2020.

NOMINATE A SPEAKER: 

R P S P E A K E R S . C O M
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THE ODDS

self up and rise from the ashes.  Instead of falling 
into depression, I chose to use the experience to 
learn and grow.   I was able to recreate and grow 
my business even better than before. Getting my 
ass kicked turned out to be a great motivator, mak-
ing me better and smarter for the future.”

He overcame the odds that tried to define him. Billy 
became stronger because of his adversity and it 
shaped his character into the gracious REALTOR® 
he is today.

“It created a high level of awareness in how I show 
up as a human being, and I have become more 
appreciative of the small things. I can recall during 
that time, I was chasing after $250 rental refer-
rals to make ends meet. After going through this 
experience, I never turn a chance to help people, 
regardless of the size of the sale.  I am very grateful 
for everything that comes my way.”

Life Before Real Estate

Prior to real estate, Billy was a fitness professional 
and trainer. He excelled in doing in-home personal 
training and consulting. Little did he know that 
making his own schedule and not having his own 
boss, was preparation for launching into a success-
ful real estate career.

An entrepreneur at heart, Billy entered real estate 
in 1998 and was able to give up personal training a 
year later.

“I love the complete creative freedom to do whatev-
er I want. I’m not under the constraints of a specific 
model or micromanagement. There is no limit to 
the amount of business I can create, and I am re-
warded for my discipline and effort,” Billy smiles.   

Not only does Billy reap the financial rewards from 
real estate, more importantly, he has been able to 
create more time to spend with his kids, and foster 
valuable relationships.

Rewarded Through Relationships

“I’ve met so many awesome people and continue 
to grow these relationships outside of business.  I 
think of my clients more as friends than clients,” 
says Billy.

With a 21-year career in real estate, 
Billy O’Keefe has seen it all.  With over 
1000 transactions exceeding a total 
volume of 300 million, he recalls the 
good times, and some of the low times, 
especially the downfall in the market.

“Losing everything when the market 
crashed was devastating,” recalls 
Billy. “I couldn’t keep my power on. 

On a few occasions, I had to take my 
kids to McDonald’s at night to do 
their homework.”

Declaring bankruptcy, losing his mar-
riage, and everything he had worked 
so hard for was not only extremely 
humbling but transformative for Billy. 
He explains, “It was such a crushing 
blow, but I had to somehow pick my-

Billy and his wife Julie

MEET REALTOR®

BILLY
O’KEEFE

high roller
Written by Elizabeth McCabe

Photos by Neon Sun Photography
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FOWLER
E L E C T R I C
RESIDENTIAL • COMMERCIAL • INDUSTRIAL

702-778-4346

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

Billy views his relationships as a 
reward for being able to run his busi-
ness the way that he wants. He was 
inspired by a mentor years ago who 
impressed upon him that it’s “always 

about being attached to the truth, not 
the commission.”  

“That message has resonated with 
me over the years,” says Billy. “I don’t 
look at clients as dollar signs. I will 
always give my advice based upon 
what I think is in their best interest, 
even if that means talking a seller out 
of selling, or telling a buyer to rent.”

Focused on Family

Billy, who recently got married to his 
wife Julie on September 28, is excited 
to begin the next chapter of his life 
with her.  

Billy has three teenagers who current-
ly reside in San Diego. Their ages are 
18, 16, and 13. Despite the distance, 
Billy visits his children almost every 
other weekend for long weekends.

“I always look forward to driving out there to 
see them and spending time with them. They are 
the WHY in everything that I do”, he says. “I am 
so lucky, they are well-mannered and have kind 
hearts. I have a great relationship with them, built 
on mutual respect.” He also always takes advantage 
of teachable moments with them.

In his downtime, Billy enjoys exercise and fitness 
for his mental and physical well-being. “I also love 
listening to audio CDs for personal and business 
development. I’m always trying to figure out how to 
be better,” he says.

He is also committed to helping others. He gives 
back to the Las Vegas Rescue Mission to feed the 
homeless.

Billy concludes, “I love what I do.  I’ll never do any-
thing else besides real estate.  I am unemployable in 
the corporate market!” He loves helping his clients 
and is grateful to all of them.  

(L-R) Sandrine, Billy and Mashenka
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2020

(702) 625-2065 | NEONSUNPHOTOGRAPHY@GMAIL.COM | VEGASREALESTATEPHOTOS.COM | NEONSUNPHOTOGRAPHY.COM

real estate • commercial • architectural • drone • portrait

A full service photography company dedicated to providing 

THE BEST PHOTOGRAPHY SERVICES
IN THE LAS VEGAS VALLEY

or wherever you may need us.

CALL US TODAY TO FIND OUT HOW WE CAN DRIVE BUYERS TO YOUR LISTING

Start the New Year Off Right

DATE: Thursday, 23rd January 2020
TIME: 04:00 PM - 07:00 PM

Join us for signature drinks and amazing food at a new Las Vegas location with amazing views 
of Red Rock Canyon and the Las Vegas Strip!

“This is an exclusive, invite-only event for Clark County’s top 500 Real Estate Agents and Bro-
kers, their teams and Las Vegas REAL Producers’ premier business partners and advertisers.”

Make sure to RSVP eliza.piotrowski@realproducersmag.com

This event made possible through the generous sponsorship of Pardee Homes!

real producers event

REAL PRODUCERS

KICK-OFF MIXER!
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CARPET • TILE / STONE • LAMINATE • AREA RUGS
Biggest selection of name brand luxury vinyl planks

Visit our showrooms at our two locations to pick out your new flooring today!
HACIENDA LOCATION

4505 W. Hacienda, Ste A • Las Vegas, NV 89118
(702) 248-7777

Showroom
Mon-Fri 8am-6pm • Sat 8am-5:30pm

BLUE DIAMOND LOCATION

7955 Blue Diamond Rd, Ste 101 • Las Vegas, NV 89178
(702) 248-7777

Showroom
Mon-Sat 10am-5pm • Sun By appointment only

www.tlcflooringlv.com Licensed, bonded, insured #80490, #80491

When it comes to flooring styles
and selections, we have it all.

We are ready to install tomorrow!



“The Most Resourceful People in town” 

WITH 7 LOCATIONS ACROSS THE VALLEY

Phone: (702) 932-0777
Fax: (702) 921-6855
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8363 W. Sunset Rd Ste. 100 
Las Vegas, NV 89113 www.TicorNevada.com


