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“Todd has handled settlements for several of my buyer 
clients and he has exceeded all my expectations for a 
settlement attorney!  He is both knowledgeable and 
professional yet remains grounded enough to be 
approachable. I was particularly amazed by his 
thoughtfulness and sensitivity in communicating with 
my clients for whom English is not their �irst language. 
My clients, ranging from young �irst-time home buyer to 
retired down-sizer, are all exceedingly pleased with his 
settlement process and, especially, the respect he 
naturally carries for every one.  I enjoy working with 
Todd and recommend him highly.” ~Realtor

Todd Greenbaum
Owner and Founder

Our Services
Residential & Commercial Transactions • Purchase/Sale • Refinance

Contract Preparation • Deed Preparation • Short Sales

Markets We Serve
Maryland • Virginia • Washington D.C.

MARYLAND
15201 Diamondback Drive

#200
Rockville, MD 20850

WASHINGTON, D.C.
1300 I Street NW 

Suite 400E
Washington, DC 20005

(301) 840-3910
www.titletownsettlements.com

todd@titletownsettlements.com
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D.C. Metro Area - 301-869-3896  |  Baltimore Metro Area - 410-525-2300
M o y e r A n d S o n s . c o m  |  D O T  # 2 2 2 7 8 7  |  M C  # 1 4 7 8 5 3

L O C A L  •  L O N G  D I S T A N C E  •  I N T E R N A T I O N A L  •  C O M M E R C I A L  •  P A C K I N G  •  S T O R A G E

Call For Your  Estimate!FREEFREE

STAGING

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

TITLE SERVICES

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

GPN Title, Inc.

(301) 294-4055

GPNTitle.com

RGS Title

(703) 877-7521

RGSTitle.com

Title Town Settlements

(301) 840-3910

TitleTownSettlements.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

CLEANING SERVICE

Santos Maid Services

(202) 299-8069

SantosAndAssociates-

Cleaning.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

CONTRACTOR/HOME 

STAGER

Parker Interiors

(866) 512-7659

ParkerInteriorsDC.com

EVENT PLANNING

SG3 Events LLC

(240) 813-9292

SG3Events.com

FINANCIAL PLANNING

Socium Advisors

(203) 848-4870

Tripp-Kelly.com

FLOORING

Floormax

(301) 206-2200

Floormax.us.com

FURNITURE RENTAL

Churchill Living

(202) 510-4954

ChurchillLiving.com

HOME BUILDER

Builders National 

Cooperative

(301) 524-4471

BuildersNational 

Cooperative.com

HOME INSPECTION

A To Z Inspection Services

(301) 916-2811

AtoZInspectionService.com

Donofrio Property 

Inspections

(703) 771-8374

Donofrioinspections.com

ProTec Inspection Services

(301) 972-8531

ProTec-Inspections.com

Top To Bottom Services

(240) 224-8336

TTBServices.com

US Inspect

(703) 293-1400

USinspect.com/maryland- 

washington-dc

HOME RENOVATION

Curbio

(978) 888-3958

Curbio.com

HOME WARRANTY

Cinch Home Services

(833) 246-2424

cinchhomeservices.com

HWA Home Warranty

Cynthia Void

(443) 817-3147

Old Republic Home

Protection

Marsha Russo

(314) 471-9198

ORHP.com

Super

Dilyana Lupanova

(202) 750-1618

dilyana@hellosuper.com

HelloSuper.com

JUNK REMOVAL

123JUNK

Kevin Wheeler

(800) 364-5778

123JUNK.com

MORTGAGE

BMIC Mortgage

Amy Goldstein

(301) 928-0300

BMICMortgage.com

Fairway Independent 

Mortgage

Derek Harman

(703) 309-4886

FairwayIndependentMC.com/

Derek-Harman

Fairway Independent 

Mortgage Corporation

Chong Yi

(301) 917-9420

TheYiTeam.com

First Home Mortgage

Scott Story

(301) 275-8660

ScottStoryLoans.com

First Home Mortgage

Rob Mercer

(301) 332-2745

RobMercerMortgage.com

First Washington Mortgage

Chanin Wisler

(301) 526-0020

ChaninWisler.info

FitzGerald Financial Group

Kasey Martin

(301) 251-0938

FitzGeraldFinancial

.net/kaseymartin

Monarch Mortgage

Richard Early

(301) 332-2184

Monarch1893.com/

rockville/rearly

NXT Home Mortgage

Craig Jenkins

(410) 903-6610

DMVHomeLoanCenter.

com

Sandy Spring Bank

Tina Del Casale

(301) 523-1893

SSBTina.com

The Mortgage Link Inc.

Steve Summers

(301) 704-1282

TheMtgLink.com

Vellum Mortgage

Greg Kingsbury

(301) 254-1486

kingsburymortgage 

team.com

Wells Fargo

Pat Bowman

(301) 956-1589

WFHM.com/loans/

pat-bowman

MOVING COMPANY

Bargain Movers

(301) 685-6789

BargainMoversInc.com
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JK Moving Services

(703) 260-3031

JKMoving.com

Moyer & Sons Moving & Storage

(301) 869-3896

MoyerAndSons.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PHOTOGRAPHY

A. Claire Vision Photography

(240) 988-0010

AClaireVision.com

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

TruPlace

Colleen Smith

(301) 972-3201, Ext. 824

colleensmith@truplace.com

www.truplace.com

PRINTING, DIRECT MAIL 

SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

PUBLIC RELATIONS AND 

MARKETING

PR For Anyone

(844) 774-2691

PRForAnyone.com

VIDEO SERVICES

CoCreate Studios

(703) 516-0043

CoCreateStudios.com

TruPlace

Colleen Smith

(301) 972-3201, Ext. 824

colleensmith@truplace.com

www.truplace.com

HDBros

(833) 437-4686

HDBros.com

WINDOWS

Zen Windows

(301) 337-5656

ZenWindows.com
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We are a broker partner
a Realtor® can rely on!

Customer Service is Our Top Priority
GCAAR Member
1.6 Billion in Funded Loans

All Available Loan
Products Offered!

AMY GOLDSTEIN
NMLS: 184642
301-928-0300 
amy@bmicmortgage.com

www.nmlsconsumeraccess.org

We are a broker partner
a Realtor® can rely on!

M E E T  T H E

D C  M E T R O
R E A L  P R O D U C E R S  T E A M

Katie Moore  
Staff Writer

Ryan Corvello 
Photographer

Barry Katz 
Videographer

Bobby Cockerille 
Videographer

Amanda Claire  
Photographer

Molly Lauryssens  
Staff Writer

Zach Cohen 
Staff Writer

Angela Clemons 
Events Manager

Kellie Brindley  
Chief Operating Officer

Kristin Brindley 
Publisher  

Kristin.Brindley@
RealProducersMag.com  

(313) 971-8312
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Happy New Year, Real Producers!

Now that the New Year is upon us, 
we can focus on our promised reso-
lutions. Every year, we vow to make 
changes in order to better ourselves, 
our families and our lives. Regard-
less if it’s quitting bad habits, weight 
loss, making more time for the family 
or a hobby, or even taking on larger 
goals at work, there are a slew of 
reasons why we come to the conclu-
sion that we should implement these 
goals. Sometimes, though, our goals 
are too drastic or difficult or maybe 
life had other ideas for you to focus 
on — and they end up falling through 
or fading out. 

The New Year brings change, which 
isn’t always easy, and sometimes it 
can be hard to get motivated to em-
brace something new and different. 
Doing things “the way they’ve always 
been done” feels so much more sim-
ple and comfortable in many cases. 
Change can be good for us though, 
and sometimes even necessary.

The change concept can also be applied to your 
life in Real Estate. Maybe you have spent too much 
time operating in a certain direction or your busi-
ness goals do not align with your personal goals. 
Change can be stressful and it has a rippling effect 
that touches everything that surrounds you. Some-
times change is unexpected and unwelcome — from 
rapidly evolving technology to new regulations and 
everything in between.  

So how do we address change?? The only answer  
is change.

Change keeps businesses competitive. Implement 
new technology to improve operations, make 
eco-friendly changes to save on costs, use software 
to better track customers — make these changes 
because, after the initial rough patch of transition-
ing from one method to another, you will very likely 
see improvement.

Of course, sometimes we have a choice in making 
the change, and other times changes are simply 
thrust upon us. In either case, it is important to 
focus on not just the desired goals of your opera-
tions, but the necessary changes — whether you 
choose them or they choose you — that you must 
make for overall productivity.

Rather than shy away from change, I 
encourage you to embrace it. Why? 
Because that change can make you 
competitive. It can improve a previ-
ously lengthy or complicated process. 
In some cases, it can save you money 
and time by increasing efficiency. 
Other times, change is simply the 
only option to stay afloat during a 
challenge in the industry.

Stepping out of your comfort zone 
can prove to be very rewarding.

We wish all our Real Producers a 
very Happy New Year and look for-
ward to seeing you at our 2020 New 
Year Kickoff Mixer on January 15th!

With Gratitude,

Kristin Brindley
Publisher 
DC Metro  
Real Producers
(313) 971-8312

Kristin.Brindley@ 
RealProducersMag.com

publisher’s note

HAPPY
NEW YEAR!
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David Wagner
RE/MAX Realty Centre

“The mistakes, faults, errors, wins, 
losses, embarrassments and joyful 
moments all create and shape who I 
am and have become. If you remove 
any of those actions or events, it 
changes the outcome or failure or 
victory that I’ve learned from. Every 
mistake creates a learning situation 

that may have been a loss then, but it’s a victory today.”

Kristin Brindley
DC Metro Real Producers

“The New Year brings change, which 
isn’t always easy, and sometimes it 
can be hard to get motivated to em-
brace something new and different. 
Rather than shy away from change, I 
encourage you to embrace it. Why? 
Because that change can make you 
competitive... In some cases, it can 

save you money and time by increasing efficiency. Other times, 
change is simply the only option to stay afloat during a challenge 
in the industry. Stepping out of your comfort zone can prove to be 
very rewarding.”

Golden Nuggets
PRESENTS

Anna Mackler
Long & Foster Real Estate

“My current goal is to streamline 
things to work smarter, not harder. I 
want to achieve a positive work-life 
balance and provide a great quality of 
life for my family.”

Amanda Claire
A. Claire Vision Photography

“I love finding new ways to help my 
clients personally or professional-
ly. For example, I recently started 
making digital business cards for my 
personal branding clients. Ultimately, 
though, giving confidence to every-
one that steps in front of my camera 
is everything. No matter their age 

or gender, everybody deserves to feel good about themselves. 
The photographs we create are simply a visual reminder of that. 
My work is fulfilling because I create art that I love that makes 
people happy.”
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EAMONN GARVEY

MONUMENTAL HOMES GROUP

A 6’-tall cut-out of myself that said “Merry 
Christmas” in my voice.

ROSE BUCKLEY

US INSPECT

I had just graduated with a bachelor’s degree in 
French, Italian and Spanish literature – having 
lived abroad during multiple semesters – and 
landed my first full-time job as a translator. 
That Christmas, my mom got me an “Instant 
Language Translator” (looked like a Game Boy). 
I thought it was a joke (as I just spent 4 years 
and $45,000 at the University of Delaware to BE 
a language translator) but my mom was legit-
imately excited, saying “Now when you travel 
you can talk to the locals!” #stillconfused

we ask...you tell!

What is the funniest holiday 

gift you’ve ever received?

DAN HOZHABRI

THE DAN HOZHABRI GROUP  

When I was 5, all I wanted was a guitar. Christ-
mas morning I wake up to find a gift wrapped 
and shaped like a guitar – so much so that I 
picked it up while wrapped and played air guitar 
on it. It turned out to be a snow shovel. Funny 
now...not when you’re 5.

CYNTHIA VOID

HWA HOME WARRANTY

A prank fart pillow. 



18 • January 2020 www.realproducersmag.com • 19

AMANDA
A. Claire Vision Photography

Photos by A. Claire Vision Photography

Most photographers will tell you they 
started in photography because they 
loved taking pictures of friends and 
family, but Amanda Claire’s story is a 
little different. When she was three, 
she was photographed by award-win-
ning photographer Jeff Lubin. She 
loved the experience and admired the 
portraits he took. 
 
As she grew up, she also enjoyed 
sitting and looking at her grandpar-
ents’ wedding albums. They were 
magnificent black-and-white photos 
that looked like old Hollywood movie 
stills. Her great uncle had been the 
photographer, but he was also a press 
photographer who was assigned to 
the White House during the Kennedy 
era. While he died long before she 
was born, he inspired in her a passion 
for classic, quality photographs that 
would become heirlooms.  
 
After attending college to study pho-
tography, Amanda Claire mentored 
under several world-renowned pho-
tographers, both locally and in New 

York, before she branched out on her 
own. She wanted to set herself apart 
from what she saw happening in the 
photography industry. She watched as 
digital cameras brought in countless 
untrained ‘photographers’ and cheap 
digital printing. Having trained on film 
and in the darkroom, Amanda looks at 

digital differently; she uses 
a digital camera, but 
prints with a true pho-
tographic process so 
her images will be pre-
served for generations. 
Clients immediately see 
the difference, from her 
artistry and skill to the 
quality of printing. 
 
They also are often 
surprised how much fun 
they have at their sessions. 
Amanda carefully edits each 
photograph to create a unique 
collection for them, which is then 
turned into heirloom albums and 
wall collections, which may include 
fine art photography from her travels.  
 
After a few years in business by herself, 
Amanda grew to the point of needing 
an assistant. Who could be better to hire 
than Mom? Amanda Claire’s mom was an 
avid travel photographer, so Amanda knew it 
wouldn’t be hard to teach her the skills of por-
trait photography. Thus, their team was born.  
 

Amanda Claire in her happy place, Paris. 
Captured by Cèline Chan Photographie.

partner spotlight

CLAIRE
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The ZEN Windows Experience:
NO In-Home Sales Pitch  •  NO Pricing Games

NO Down-Payment  •  NO Stress!

Window &
Door

Quotes In
5 Minutes!

301-337-5656
www.ZenWindows.com
Check Out What Our Customers
Are Saying About Us Online!

Servicing Maryland, Northern Virginia and DC

SCOTT HALLE, OWNER

Terry Hinds serves as a model for test shots on every job.

example, I recently started making digital business 
cards for my personal branding clients. Ultimately, 
though, giving confidence to everyone that steps 
in front of my camera is everything. No matter 
their age or gender, everybody deserves to feel 
good about themselves. The photographs we create 
are simply a visual reminder of that. My work is 
fulfilling because I create art that I love that makes 
people happy.”
 
Family and friends are very important to Aman-
da. She and her mom cook together all the time, 
something her sister also loves to do. “My dad 
has an incredible palate, so he makes a great taste 
tester.” Amanda is extremely close with both of her 
parents, claiming she and her dad are two peas in a 
pod. “We are so much alike, especially our sense of 
humor; we’re often racing each other to a punch-
line, somehow anticipating what’s coming.” They 
are big entertainers, taking every opportunity to 
have friends over, whether for a meal, to watch a 
football game, or just sit around and laugh with a 
bottle of wine and the people they love.
 
“When I can get away, Paris is always a good 
idea! Actually, given the opportunity, I‘ll travel just 
about anywhere. If I can’t get away for a big trip, I 
love the theatre, music, reading, and watching ten-
nis. I’ve been to New York for the U.S. Open many 
times, camera in hand, of course. All my adventures 
fuel my creativity, inspiring new ideas and energiz-
ing me when I get back to work.”
 
Amanda Claire measures success through the reac-
tions of her clients. Terry handles client photo-re-
veal meetings, but as soon as they’re done, Amanda 
always asks, “Did I make them cry?” (Happy tears, 
of course.) “It makes me proud to be able to capture 
their personality in their pictures.” 
 
Amanda also attributes success to the idea that, in 
a world dominated by instant gratification and mass 
media, quality still matters. While she utilizes so-
cial media and stays relevant in the digital age, she’s 
an old soul and knows that a beautifully printed 
heirloom photograph that lasts for generations will 
always be better than a Snapchat selfie. 
 
To learn more or to book a private photo session 
with Amanda, contact her at:
 
A. Claire Vision Photography
240.988.0010
AClaireVision.com

Mother-Daughter duo Amanda Claire and Terry 
Hinds having fun brainstorming as a team to 
improve and unify their vision.

Amanda Claire and Terry creating in the 
kitchen together; this is their board meeting.

Mom (Terry) studied posing tech-
niques and drew inspiration from 
classic fashion magazine photogra-
phers like Annie Liebowitz. While 
Amanda says she often fires mom on 
the job, it’s always in fun, and they 
work well together. “Mom is my 
studio manager, partner, posing guru, 
and girl Friday.” 
 

Amanda Claire is committed to 
helping her clients feel confident in 
front of the camera, whether they 
want to improve their online presence 
with personal branding photos, stay 
current with a creative headshot, or 
update their family portraits. “I love 
finding new ways to help my clients 
personally or professionally. For 



22 • January 2020 www.realproducersmag.com • 23

�������������|������@�������������|�����������������

���������
�	���	��������
�����������������������
�����������
�	����

�����������
����������	�
	���
�
����������
�������

 power of experiences.

���'��������	���������
��������������toge�er.
����������������

“Life is too sh�t to live it, Experience it !”
                     -�����������

���������• �����������������• ��������������������

��	���������������������• ���������
����������	��������

��������������������������������������

The Newly Rebranded Company Makes it Easier than Ever to 
Build Your Business While Giving Top-Tier Service to Clients 

For more than 40 years, real estate professionals have looked 
to HMS National as a trusted partner, with thousands of agents 
and brokers around the country lauding the company’s commit-
ment to making selling and buying real estate an easier, more 
efficient process.

Now, Cinch Home Services — the HMS team’s new brand image 
— is making things even more straightforward for consumers, 
while driving the entire industry forward.  

Built upon more than four decades of proven experience and suc-
cess, Cinch brings a refreshed approach to home management. Com-
bining its predecessor’s legendary customer-first philosophy with a 
host of modern tools, Cinch makes home care easy and pain-free, all 
while continuing to bring value to its countless national partners.

“Recent years have seen major changes in our industry, with 
turnkey, on-demand home management solutions becoming 
even more important to homeowners,” said Steve Upshaw, CEO 
of Cinch. “We’ve dedicated considerable time and resources to 
meeting and anticipating these evolving needs, and now, after 
years of exponential growth, it was time to update our brand 
image to better match with our refreshed approach.” 

With long-standing connections and relationships with countless 
real estate organizations around the country, Cinch’s real estate 
partners remain a key component of its business.

announcement!

Boasting over 900 full-time staff members, Cinch has numerous 
highly specialized teams solely dedicated to ensuring agents and 
brokers win more and worry less. The company also makes things 
easier for real estate professionals and their clients through:

Easy-to-use online tools: from electronic forms to a digital 
dashboard everything real estate professionals need is at  
their fingertips
Marketing and sales support: local account executives and 
customizable marketing collateral help drive business
Affordable coverage: flexible, budget-friendly plans offer the 
right coverage for home buyers and sellers
National network: thousands of reliable, pre-screened  
service professionals
24/7 customer service: online and over the phone

When asked about the significance of this brand change, Upshaw 
stated, “Cinch represents the start of a new chapter for our team 
and the industry as a whole. We’ve made some incredible strides 
in recent years and we look forward to continuing to advance as a 
company and provide stellar service and offerings.

To discover more about Cinch’s approach to home protec-
tion, visit their Facebook, YouTube, and the Easy Living by 
Cinch blog. Real estate professionals can also go to www.cinch-
homeservices.com/real-estate-pros to learn how Cinch can help 
grow your business.

Announces Rebrand

Making Home 
Management A Cinch, 
HMS National

is now...

WAYS A 
COMPANY
CAN SPEND

Buy a 
private 

jet

Give the 
C-Suite a 
nice raise

Enable the 
rescue of 

thousands of 
human 

trafficking 
victims 

worldwide

Upgrade the 
office with fancy 

furniture and 
gadgets

 $3 MILLION:
N2 Publishing – the 
company behind every 
Real Producers 
magazine – believes in 
a future where 
everyone is free. This 
year, we donated 2% of 
our revenue, or $3 
million, to support 
nonprofits that rescue 
and rehabilitate victims 
of sex slavery and 
forced labor. And it was 
only possible because 
of the support of our 
industry partners and 
engaged readers. 
Because of you.

TO LEARN MORE, VISIT N2GIVES.COM
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Talent & 
Hard Work

By Katie Moore  
Photos by Ryan Corvello Photography

“Hard work beats talent when talent fails to  
work hard.” 

This is not only Anna Mackler’s favorite quote, but 
it embodies her drive and inspiring work ethic.

Anna has lived in the DC/MD/VA area most of her 
life and is intimately familiar with the area. She 
currently lives in Takoma Park with her two sons 
Luca (11 years old) and Émile (8 years old). It was 
changes in her life that brought her to this career — 
one that she has absolutely thrived in. 

“I only wish I had done it sooner,” she exclaims. 
She is a partner, along with Barak Sky of The Sky 
Group of Long and Foster, helps to onboard new 
agents, had a volume of $23 million last year, and 
was named Washingtonian’s Best Agent. And she’s 
just getting started.

 “I am excited every day to get up and do what I 
do,” Anna states with a smile. “I love it. I work 
very hard. I have so much care and concern for my 
clients and I feel so privileged to help them; it is 
nothing I take lightly.” 

rising star

ANNA
MACKLER
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Anna has a background in landscape design/build. 
“It is a huge bonus to my clients. For buyers, it’s 
helping them to envision the potential of what 
could be done, and for sellers, it’s about the greatest 
return on their investment and what changes they 
can make to achieve it,” she says. “I hone in on what 
I am good at, and it feels so good to reach more 
people and to do better.” 

This sentiment also carries over to Anna’s passion 
for giving back. A Wider Circle, Washington Ani-
mal Rescue League and Casa of MD are a few of her 
favorite charities. 

Anna longs to keep growing and keep refining her pro-
cess. Technology that has helped her business are the 
apps Homesnap and Walkscore, and she also uses the 
CRM Boomtown. “My current goal is to streamline 
things to work smarter, not harder. I want to achieve a 
positive work–life balance and provide a great quality 
of life for my family.” Eventually, she wants to hire 
an assistant so that she can be in two places at once. 
Long term, Anna hopes to grow her business so that 
she can travel with family and friends a few times a 
year and relax while she is there. 

With most of her family from Belgium, Anna spent 
summers there as a child. She also speaks French 
as her first language. “I still have so much family 
there. That is our go-to spot to go away to.” In her 
free time, Anna loves cooking, being outdoors, 
sewing (she used to want to be a fashion designer), 
traveling, going out with friends, and spending time 
at the beach.

But for now, she is hard at work, and is embracing 
all of the titles that she carries — caring, successful 
agent, amazing mother and daughter (her parents 
live only a block away), and leader. “I love my team 
and the energy they provide. They have become like 
family to me and we have a ton of fun! It is excit-
ing knowing that my clients are well taken care of 
throughout the process.”

Anna Mackler is one of the most compassionate 
agents out there, but it is her drive and relentless 
grit and grace both in and out of the office that 
make her character second to none. She uplifts the 
industry. Merci beaucoup, Anna. Merci. 

Anna can be contacted at 202-460-8786 and at 
anna@theskygroup.com.

I HONE IN ON WHAT I AM GOOD AT, 
AND IT FEELS SO GOOD TO REACH 
MORE PEOPLE AND TO DO BETTER.
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2020 Officers 
& Directors
FOR IMMEDIATE RELEASE 
September 23, 2019 

REALTORS®, friends and colleagues turned out in great numbers 
to attend the Installation Ceremony of PGCAR 2020 President 
Yolanda Muckle, (Associated with Long and Foster Real Estate in 
Mitchellville, MD). The event was held at Camelot in Upper Marl-
boro, MD on September 19, 2019 and Triscina Grey, from WHUR 
Radio (96.3) was our Mistress of Ceremonies for the evening. The 
evening was enchanted by the wonderful sounds of the Johnny 
Steele Band and the room was saturated with purple and silver, 
Yolanda’s favorite colors. Yolanda will be taking the helm of PG-
CAR on October 1st and was installed by County Council Chairman 
Todd Turner. Maryland Association of REALTORS® President, 
John A. Harrison, installed the Officers and Directors at the event. 

Muckle has served PGCAR in a number of capacities through the 
years most recently as President-Elect. During her many years 
of membership Mrs. Muckle has served on many PGCAR com-
mittees. She is always willing to take on any task to benefit the 
community and the Association. 

President Muckle plans to enhance PGCAR’s presence in the me-
dia during her year as President and will actively encourage the 
membership to participate in Association activities. 

Other installed officers and directors include: 

Officers 
President – Yolanda Muckle, Long and Foster Real Estate 
President-Elect – Shameeka Price, Capital Structures Real Estate 
Secretary – Melanie Gamble, exp Realty LLC 
Treasurer – Paul “Carlos” Lancaster, Exit Right Realty 
Past President Director – Veera Phillips, Keller Williams Pre-
ferred Properties 

Directors 
Dee Barino, Exit Landmark Realty 
Kenneth Fagan, Long and Foster Real Estate 
Donald Frederick, RE/MAX United Real Estate 
Sherman Hardy, Exit Landmark Realty 
Rachel Jefferies, Keller Williams Preferred Properties 
Pamela Jenkins, Weichert REALTORS® 
Willie Rhone, Weichert REALTORS® 
Connie Stommel, Exit 1 Stop Realty 

PRINCE GEORGE’S COUNTY ASSOCIATION  
OF REALTORS®, Inc. 
8300 Corporate Drive #100 • Landover, MD 20785 301-306-7900 
phone • 301-306-8273 fax • info@pgcar.com 

CONTACT: 
Yolanda Muckle, 2020 PGCAR President –  
301-455-9081, yolanda@yolandamuckle.com 
Mike Graziano, Executive Vice President –  
301-306-7900, mikeg@pgcar.com 

The Prince George’s County Association of REALTORS® is the 
voice for real estate in Prince George’s County, Maryland. Repre-
senting more than 3,000 real estate professionals in the national 
capital area, PGCAR is an affiliate of the Maryland and National 
Association of REALTORS®. We are proud to serve our members 
and our community and work to ensure professionalism in the 
industry. Our volunteers and staff work to offer services to real 
estate professionals and to provide avenues for our members to 
become more successful. We proudly work to promote and protect 
home ownership and private property rights. 

Yolanda Muckle was installed 
by Prince George’s County 
Council Chairman Todd Turner 
as the 2020 President of 
the Prince George’s County 
Association of Realtors at 
the Camelot of Martin’s on 
Thursday, September 19, 2019.  
Ms. Muckle’s term commenced 
on October 1, 2019

Prince George’s County Association of 
Realtors Board of Directors featured Rachel 
Jeffries, Willie Rhone, Donald L. Frederick, 
Jr., Veera Phillips (Past President), Paul C. 
Lancaster (Treasurer), Shameeka Price 
(President-Elect), Melanie Gamble (Secretary), 
Dee Barino, Kenneth Fagan, Pamela Jenkins. 
Not pictured Sherman Hardy and Connie 
Stommel. On the stage is Triscina Grey 
(WHUR-FM Mid-Day personality) and Mike 
Graziano (PGCAR Executive Vice President).

Yolanda Muckle 
PGCAR 2020 President

PGCAR Installs 
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2020
DC METRO REAL PRODUCERS PRESENTS

Be sure to watch your inbox for your exclusive invitation!

SAVE THE DATE!

KICKOFF MIXER

15 January 2020

New Year

WWW.DCMETROREALPRODUCERS.COM
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A-wesome – be awesome! When you are a good interviewee or a 
good television guest, the media wants to work with you again. A 
print journalist or television producer will add you to their expert 
list and reach out to you again.

The key to landing in the media is to make it interesting, enter-
tain the audience, deliver value, and be both informative and 
awesome. Remember, the media today is 24/7/365. They actually 
need us more than we need them. If you can become a resource 
by following the steps above, the media will welcome you into 
their tribe. Can’t wait to see you in the M-E-D-I-A!

Christina Daves
PR for Anyone

Christina Daves is the founder of PR For Anyone®. 
She has trained thousands of real estate agents in 

gaining visibility by using traditional and social media 
together for maximum effectiveness. Agents she has worked with 
have appeared in national magazines, newspapers, radio, television, 
and blogs. Book your free business strategy session with Christina 
at www.ChatWithChristina.com, and learn more about her at www.
ChristinaDaves.com.

Let’s kick off 2020 by landing you in the media! It’s really as 
simple as following the steps below. There is no easier way to get 
in front of hundreds of thousands of potential customers than 
through M-E-D-I-A.

M-ake it interesting – the media wants interesting stories. Think 
about what you want to read in print or see on television. Give 
them a great hook and tell a story that is unique and interesting.

E-ntertain the audience – who wants a boring story? It’s  
your job as an expert in the media to entertain the reader or 
viewer. Give them good quotes in print or good energy on tele-
vision. Make them love you and your expertise and leave them 
wanting more.

D-eliver value – as an expert in the media, it’s up to you to pro-
vide value. The audience is expecting something from you so give 
them some great nuggets of information they can take with them.

I-nformative – be informative. Show up as an expert in real 
estate. Give information that can help the audience. Do your 
homework and provide statistics, trends, or studies that back 
your story.

How To Get  In The Media

MASTER THE MEDIA

By Christina Daves
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It’s A Cool Life
“The road to a 
friend’s house is 
never long.”  
(Danish proverb)

David Wagner is a man 
with many passions.

He is passionate about 
giving back, spending 
time with family and 
friends, caring deeply 

about his clients, striving to work on his personal 
growth, cheering for the Nats, and occasionally get-
ting in a round of golf. And he lives a life of no regrets.

He describes a cool life as one that is, “Full of 
friends, family and partners who support you. A 
business that you can enjoy being a part of. Know-
ing that you can make an impact and help change 
someone’s life through work,” he states. “Having 
a business that can build wealth and a promising 
future for your family all while helping people you 
care about.”

David grew up in a home with a father 
who is a self-employed entrepreneur 
and a mother who works as an admin-
istrator in a real estate office, so real 
estate was always a part of their family 
dynamic. He decided to take a different 
path and initially went to law school. 
“I thought, this is going to be awesome. 
And it wasn’t. I went back to what I 
was trying to get away from.” So he 
left law school to pursue a career in 
real estate. “I always wanted to help 
and serve people, and I decided at a 
young age I wanted to go against the 
grain. Realizing the aspects of law — 
negotiation and contracts — could still 
be applied into what I do. I take what I 
learned from law school and apply it to 
my business, but do it on a more per-
sonal level that I enjoy and feel more 
passionate about.”

He decided to try doing what he knew 
and he crushed it. He loves finding 

what his clients are looking for before 
they even know what that is. He has 
strived to maintain a true work–life 
balance in being there for his wife 
Emily and two children, Henry (5 
years old) and John (3 years old), 
while being a top producing agent 
with the Wagner Home Group of RE/
MAX Realty Centre.

“Real estate is often a hard, cold, 
and number-driven business. I try 
to show empathy and compassion 
and care about my clients’ wants and 
needs versus it being purely num-
ber-driven,” he affirms. “You have 
to listen to them and what they are 
trying to accomplish. Ask questions 
and actually listen to what they say. 
WHY are they moving? WHAT are 
they looking for and WHY is that 
important to them? If you take a few 
extra moments to actually listen and 
care, it’s a very different experience.”

By Katie Moore 
Photos by Ryan Corvello Photography

The Wagner Family  
(David, John, Henry and Emily)

WAGNERWAGNER
DAVIDDAVID



38 • January 2020 www.realproducersmag.com • 39

David runs an almost entirely refer-
ral-based business. For new agents 
starting out, his advice would be to 
figure out a niche and to take care of 
it yourself. He is persistent, authentic 
and has learned a tremendous amount 
along the way. Most importantly, 
he believes in failing forward. “The 
mistakes, faults, errors, wins, losses, 
embarrassments and joyful moments 
all create and shape who I am and 
have become. If you remove any of 
those actions or events, it changes the 
outcome or failure or victory that I’ve 
learned from. Every mistake creates a 
learning situation that may have been 
a loss then, but it’s a victory today,” 
he exclaims. “Don’t move on from it 
— embrace it. Failing means you put 
yourself out there versus holding back 
and wondering what could have been.”

Inspiring words from a friend to  
all and one of the most inspiring in 
the business.

David can be reached at david@
wagnerhomegroup.com and you 
can also find him online at www.
wagnerhomegroup.com.

Emily and David Wagner

DC METRO  
REAL PRODUCERS

NOMINATE FEATURE AGENTS FOR 

Do you know an agent who would make a great cover story or rising star, who does amazing things for 
charity or just has a terrific life story we could share? Please email the publisher at  

Kristin.Brindley@realproducersmag.com and nominate them!
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ROB MERCER | Branch Manager
Office: 240-479-2302 • Cell: 301-332-2745
RMercer@firsthome.com • www.robmercermortgage.com
www.firsthome.com • NMLS ID #147453

This is not a guarantee to extend consumer credit. All loans are subject to credit approval and property appraisal.
First Home Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) Rob Mercer, a licensed MLO in DE, DC, MD, PA, VA.

3 0 +  Y E A R S  E X P E R I E N C E

VA  |  FHA  |  CONVENTIONAL  |  JUMBO

Making
Homeownership
Dreams Come True,

One Satisfied
Homeowner
At A Time!
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OUR STARS

With 2019 in the rearview mirror, we’d like to reflect on the very special, super 
successful  Real Producers who have shared their inspiring stories with us at  
DC Metro Real Producers over the last 12 months. We are pleased to bring you 
some of the many highlights from our 2019 cover stories. A big thank you to 
these amazing agents and, of course, to our DC Metro Real Producers readers! 
If 2019 is any indication, there are great things to come in 2020!

January 2019

JEREMY LICHTENSTEIN
RE/MAX Realty Services 

Jeremy Lichtenstein is a well-known 
figure in Montgomery County – not 
only as one of the premier Realtors®  
in the region (he is one of the 
highest-ranking RE/MAX agents 
in the country), but as a generous 
businessman making a profound 
difference in the lives of children 
throughout the community.

Jeremy conceived the idea to start his 
charity, KIND (Kids In Need Distrib-
utors), in 2012 after learning that 35 
percent of children in the Montgomery 
County school system are on the Free 
and Reduced Meal program (FARM), 
which equates to more than 55,000 
food-insecure children. Even though 
children in this program receive break-
fast and lunch at school, there are no 
provisions for after school or week-
ends. Many of these children go home 

February 2019

ELAINE KOCH
Long & Foster | Christie’s Interna-
tional Real Estate

Elaine Koch is a commanding force in 
the D.C. metro real estate arena. With 
more than 30 years of experience, 
her reputation as a respected, trust-
worthy, and experienced REALTOR® 
is known throughout the region.

Elaine leads her own dynamic team of 
professionals who are recognized as 
one of the leading real estate groups 
in the D.C. metro region. She is most 
passionate about the prospects of 

March 2019

MYNOR HERRERA
Keller Williams Capital Properties

Mynor Herrera was born and raised 
in D.C. and has lived inside the Belt-
way his entire life. His upbringing as 
the proud son of Guatemalan parents 
was the catalyst for his tireless work 
ethic and ambition to succeed.

“My dad always told me that, as a 
Latino, I would have to be better than 
everyone else just to be considered 
equal. He told me that I would not just 
be representing my family and school, 

OF 2019

to empty cabinets and refrigerators 
and sometimes don’t eat for an entire 
weekend. Jeremy was astonished that 
the numbers could be so high, espe-
cially in Montgomery County, one of 
the wealthiest counties in the country.

KIND is an all-volunteer program that 
distributes food to these disadvan-
taged children. Every six weeks, at 
least 50 to 60 volunteers from a list 
of more than 150 mobilize to coor-
dinate the transport of up to 90,000 
food items purchased from Costco 
in Wheaton. Once at the school, 
more volunteers help sort items into 
individual bags which are discreetly 
slipped into needy students’ back-
packs each Friday.

“The whole community, both young 
and old, rich or poor, wants to make 
KIND work. We started with one 
school, 37 kids, and a budget of 
$3,000. Today, we’re feeding 2,200 
kids at 26 different schools with a bud-
get of over $300,000.” Jeremy says.

growing her business and mentoring 
the agents on her team.

“That piece of the business — the 
everyday interaction with my agents, 
coming to me for advice, seeking my 
opinion and guidance — is so person-
ally rewarding. It is gratifying to be 
able to help them with their business, 
help them succeed, and see how hap-
py they are when they have a win.”

“Being remembered as that person who 
had a reputation as one of the best real 
estate agents in the industry would 
mean a lot to me. I think I’m there, but I 
know I will never stop striving to be the 
best for my clients and my team.”

“My success in real estate enabled me to provide 
the initial funding to start KIND, and now gives me 
the platform to expand it. The most rewarding part 
of being successful is being able to give back to the 
community. You do well so you can do good,” he says.

I would also be representing our en-
tire race. It was a huge responsibility, 
but it’s one I took head on, and I still 
do,” Mynor shares.

By age 30, Mynor owned three prop-
erties. He graduated first in his class 
at the Weichert Real Estate Academy, 
and within six weeks, he sold his first 
home. By his second year, he was the 
No. 1 agent in his office, producing 
$10 million in sales. Currently in his 
12th year as an agent, he is ranked 
among the top one percent of all 
REALTORS® nationwide and is rec-
ognized as one of the nation’s top 250 
Latino real estate agents.

cover story
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June 2019

BARAK SKY
Long and Foster Real Estate

Barak Sky is the charismatic manag-
ing partner of The Sky Group of Long 
& Foster Real Estate in Bethesda. He 
began his real estate career in 2008 
and has since increased his annual 
sales volume by double-digit margins 
each year. He is the 2013 recipient of 
REALTOR® magazine’s prestigious 
“30 under 30” honor — a national 
award given to 30 REALTORS® under 
the age of 30 based on sales volume, 
innovation, and community service.

Barak has built the foundation of his 
business on what he refers to as “The 

May 2019

MARJORIE DICK STUART
Keller Williams Capital Properties

Marjorie Dick Stuart is not afraid to 
be different. It’s part of her persona 
and lifestyle and the cornerstone of 
her imaginative and innovative ap-
proach to marketing. “You don’t need 
to do what everyone else is doing. 
Make your own sales model, create 
your own logo—be you! Let your life 
be your brand,” she says.

Marjorie got her license and launched 
her real estate business in 1980. In her 
first twelve months, she sold nineteen 
properties and quickly earned a repu-
tation for her extraordinary negotia-

April 2019

BRENT JACKSON & ROB SANDERS
TTR Sotheby’s International Realty

Rob and Brent met through a mutual 
friend. “When he partnered us up 
together, he said we would be a per-
fect fit because we’re night-and-day 
different,” says Brent.

However, when it comes to real 
estate, they are unified in their shared 
passion for redefining real estate in 
the Washington, D.C., metropolitan 
area. Their vision took shape imme-
diately once they established their 
partnership in 2007.

state and my emotions!” Ken says that 
“time out of the game is invaluable, 
at least a long weekend every quarter 
to clear your head.” One of the ways 
Ken unwinds is by escaping to the 
backroads on his Harley, preferably 
listening to his favorite rock bands 
from the ‘70s and ‘80s.

The most significant priority in  
Ken’s life is his family. “It was 
important for me to have a career 
where I could succeed in business, 
but also have the flexibility where 
I could attend my oldest daughter’s 
opera performances, my son’s swim 
meets, or my daughter’s field hockey 
games in New Jersey. Real estate 
lets me share in my family’s special 
moments and accomplishments.”

Rob and Brent’s work and personal 
styles differ, which they say benefits 
the partnership.  Brent is an early 
riser and prefers to stick to a strict 
schedule, and Rob frequently burns 
the midnight oil. “Because of our 
different work habits, our clients can 
reach us from 4 a.m. to midnight ev-
ery day, virtually around the clock. 

Today, The Rob & Brent Group is well 
known in the region and consistently 
ranks among the area’s top producers. 
The team has had over $100 million in 
sales a year the last two years. “We’re 
focused on customer service first and 
results second. If your main focus is 
on the customer, results will naturally 
fall into line.”

tion skills. Her bottom line is to ensure 
her clients have their best shot to beat 
the competition for their dream home 
or to get more money when it’s time to 
sell. Together with her husband, they 
have steadily grown their business 
year after year. Marjorie is the No. 
1 Agent in the Keller Williams DC/
Maryland Region and the Top Agent at 
Keller Williams Capital Properties.

Marjorie’s current passion is to use her 
experience and expertise to help up-
grade the real estate industry. “I don’t 
want to see agents do what I did—
work 100 hours a week, burn out, and 
quit. When I came back, I was deter-
mined to work differently. I changed 
my attitude, changed my business 
style, and tripled my income.”

Sky Group Culture” — created for 
both his team and his clients. “I try to 
connect with people on a deeper level 
and understand their expectations. I 
go in with the mindset that my team 
and I are going to do everything in our 
power to ensure they achieve their 
real estate goals.”

Barak advises agents to commit 100 
percent if they’re going to make it in 
real estate. “If you’re not mentally 
committed to making this a successful 
career, if there’s any doubt in your 
mind, you will not be successful. 
You’ve got to be all in, and know that 
this is going to be your passion and 
what you’re going to do.”

July 2019

KEN ABRAMOWITZ
RE/MAX Town Center

“My background was in running medi-
cal companies—a very orderly, predict-
able business. Real estate was its polar 
opposite. I figured real estate would be 
just like any other new venture—work 
my tail off for a couple of years and 
then I’d be good. Little did I know!”

“The most challenging part for me 
was all mental. You start with a 
transaction and then it is a whirlwind 
of motion, lots of moving parts, lots of 
people involved, LOTS of emotional 
ups and downs. This profession has 
really taught me to manage my mental 



46 • January 2020 www.realproducersmag.com • 47

August 2019

JOHN LESNIEWSKI
RE/MAX United Real Estate

When John was 18, he began working 
part-time with his brother, Jack, who 
was focusing on VA foreclosures. 
[Jack] said, ‘I need you to come work 
with me.’” At 22, John accepted his 
proposition and has never looked 
back. “I’m fortunate to have him as a 
brother, mentor, and business part-
ner,” he says.

In 2008, the [RE/MAX] office John 
had worked at for two decades closed 
its doors. He doubled down on his 
work in real estate, opening his own 
office — RE/MAX United Real Estate. 

September 2019

LEE MURPHY
Washington Fine Properties

For Lee, a career in real estate pro-
vides the perfect balance: Empow-
ering her to achieve her ambitions, 
while serving as the conduit for oth-
ers to realize their dreams. Since she 
began her career 17 years ago in 2002, 
Lee has reached a career volume of 
more than $300 million. Last year, 
her volume was nearly $37 million, 
and her awards are numerous.

“I’ve worked very, very hard to get 
to this point. In the beginning, a 
60-hour-plus work week for me was 

October 2019

CANCER AWARENESS
Inspiring Stories From  
Our Community

October was National Breast Cancer 
Awareness Month, which reminded 
us to salute breast cancer survivors, 
as well as all those who have strug-
gled with cancer. The courage and 
determination to beat the odds shown 
by cancer survivors in our Real Pro-
ducers community is awe-inspiring. 
That many have forged ahead with 
their businesses regardless is simply
stunning. In October 2019, we were 
privileged to have been able to 

November 2019

VETERANS APPRECIATION
Honoring Military Veterans In  
Real Estate

November was National Veterans and 
Military Families Month. DC Metro 
Real Producers proudly presented the 
following Veterans in our real estate 
community and their significant 
contributions as American service 
members, as well as their families and 
loved ones:

Carey C. Riel, The Mortgage Link, 
Inc., U.S. Marine Corps.
John A. Breast, TTR Sotheby’s 
International Realty, U.S. Navy

Inspiring Stories From 
Our Community

Appreciation
Veterans

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

N O V E M B E R  2 0 1 9

D C  M E T R O

His brother Jack went in with him as 
his partner. Today, RE/MAX United 
Real Estate has 50 agents and three 
staff members.

Besides selling real estate as an 
agent, John is a broker, owns a 
property management company, and 
runs John L’s Investor Academy, 
where he partners with other agents 
on their investments.

“Agents go hunt for houses, find deals, 
and bring them to me. If it’s a good 
deal, I provide money for acquisition 
and renovation, and we split profits 
50/50. Who doesn’t want to be a real 
estate investor? But many agents 
don’t have the money or expertise, 
[so] it’s a win-win-win.”

standard. Every week, every year, 
year after year after year. Determina-
tion is key. You need to chart a path 
that is built on integrity and honesty 
and never veer from that course. I 
see this as a ‘must,’ not as a goal or a 
target, but something imperative that 
has to be met 100 percent every day 
and always.”

Lee attributes much of her success 
to the teamwork, collegiality, and the 
support of her colleagues and brokers 
at Washington Fine Properties. The 
firm offers a platform of the finest 
agents in the capital region combined 
with top-notch marketing and adver-
tising programs to provide the broad-
est exposure for her clients’ homes.

share the cancer survivor stories of 
the following members of our Real 
Producers community:

Melanie Gamble, of eXp Realty, LLC
Adam Gelb, of Long and Foster  
Real Estate
Eva Benedict for Holly Francis 
O’Neill (Eva of Town & Country Mov-
ers, Holly of My Marketing Matters)
Dyema LaMar, of Keller Williams 
Capital Properties
Silvana Dias, of Long & Foster
Luis Cardenas, of Bargain Movers
Judy Glazer, of CENTURY  
21 Redwood
Brian McGuinness, of  
JK Moving Services

Carl Franceski, Long & Foster Real 
Estate, U.S. Army  
Frank Mena, Long and Foster Real 
Estate, U.S. Marine Corps.
Brian Keith Bailey, Bailey’s Pro-
fessional Services, U.S. Air Force and 
Air National Guard
David L. Rouse, Barsch Realty,  
U.S. Army
Edward Slavis, The Slavis Group of 
S&G Realty, U.S. Marine Corps.
Eric Broermann, Compass, U.S. 
Air Force and Reserves
Dyema LaMar, Keller Williams 
Capital Properties, U.S. Army
Brian E. McGuinness, JK Moving 
Services, U.S. Army
Karen Kennard, eXp Realty, LLC, 
U.S. Air Force
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Our inspectors will visually 
inspect the well casing, pressure 
tank, control box, water 
conditioning equipment, and 
pump (if accessible). 

All inspections include a 
yield/flow test with photos, 
comprehensive same day 
reporting, and a 6 month 
warranty through WelGuard. 

Call us today to learn more!
It will be WELL worth it!

703-771-8374

www.donofrioinspections.com

Licensed, Insured & Bonded #3380000548

schedule@donofrioinspections.com 

DID YOU KNOW
DONOFRIO & ASSOCIATES
OFFERS WELL INSPECTIONS?

BARGAIN MOVERS
Family Owned & Operated for over 36 Years

Established in 1982 and located in Gaithersburg, MD, Bargain Movers is one of the most trusted local moving companies in the DMV. 

MOVERS WHO CARE

Residential & Commercial | Local & Long-Distance
7579 Rickenbacker Drive, Gaithersburg, MD 20879

www.bargainmoversinc.com301.685.6789

FREE
In-Home 
Estimates

AWARD WINNER

7 YEARS IN A ROW!

People Love Us On Yelp!

RYAN CORVELLO PHOTOGRAPHY
Real Estate Photography in Maryland, D.C., and Virginia

• Fusion Photography   • 2D and 3D Floor Plans   • Agent and Team Portraits

corvellophotography.com  |  ryancorvello@gmail.com
757-685-2077 

December 2019

DANA RICE
Compass

A professed Maryland girl to her core, 
Dana Rice has been licensed for six 
years now and joined the Compass 
team four years ago. A former Rising 
Star in this magazine, Dana is grow-
ing lightning fast. What has changed 
since her debut on these pages?

“I’m starting to figure out how special 
my team is — they are the best. I 
mean, really, we have an amazing, 
collaborative dynamic!” The team 
sets their goals high, holds each other 
accountable, and truly cares about the 
entire team’s success.

DANA RICE
COMPASS’

ENVISION YOUR LIFE

D C  M E T R O

D E C E M B E R  2 0 1 9

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Things have never been better for 
Dana, thanks in part to a friend and cli-
ent, Jennifer McCollum, CEO of Link-
age —  a women’s global leadership 
company that specializes in corporate 
visioning. Jennifer has graciously 
been working with the team once a 
year and they recently reviewed their 
goals from last year. All those fantastic 
milestones Dana has been dreaming of 
have come to fruition.

But to date, Dana’s most prized award 
has come from Compass. They asked 
all agents who they would personally 
want to list their home and they chose 
Dana, earning her the affectionate 
title “Ms. Compass.”

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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We work with Realtors to 
provide their builder and 
developer client's outsourced 
plans and operations services. 
With BNC, your builder can build faster, 
better and cheaper and you can sell more 
homes!

Contact Us Today To Get Started!

HOME BUILDING

244 N Market St Frederick, MD 21701

301-524-4471
www.bui ldersnat ionalcooperat ive.com

news, scrolling Facebook, running er-
rands. Next thing you know the day is 
gone and you’ve done nothing to move 
your business forward. Establishing a 
rhythm or framework for your work-
day can help you to stay focused.

Boundaries aren’t a bad thing. In fact, 
they can help you to be more pro-
ductive and balanced, which leads to 
providing a higher level of care and 
service for your clients. And isn’t that 

what it’s all about?

Karen Wenner Cooper 
is a wife, mom of 3 
boys, real estate vet-
eran, and owner of the 

31-woman (and 1 brave 
man!)-strong Platinum 

Group Real Estate team at Pearson 
Smith Realty, located in Leesburg, 
Virginia. She is the founder of Em-
powering Women In Real Estate, a 
nationwide group of 10,000+ women, 
and is the principal behind Empower 
Coaching by Karen Cooper, providing 
coaching and marketing systems for 
Realtors®. Connect with Karen on 
Instagram @karen.w.cooper.

In part one, we covered the importance of the concept 
of yes = no, and last month we were super tactical 
with “do, delegate, delete.” Today, we are going to talk 
about establishing boundaries.

Boundaries may sound like a dirty word to Real-
tors® or, more likely, you may be scratching your 
head and wondering how in the world it is possible 
to establish boundaries and still provide great ser-
vice to your clients.

Get ready. You may want to sit down for this…

Your value is not in your availability.

There is so much more value that you bring to your 
clients than in being available 24/7. So with that in 
mind, let’s set some boundaries, shall we?

First, I want you to be the boss of your schedule. 
You are a professional; act like it. Never ask a client 
or prospect when they would like to meet. Offer 
two options, and 99 percent of the time they will 
choose one of them. And now you have set the ex-
pectation that you are a professional and they need 
to work within your schedule. 

Second, realize that when you answer the phone or 
respond to the text message or email at 6 a.m. or 11 
p.m., you are teaching your clients (and others in 

MASTER IT.

Don’t try 
to manage 
your time, 
learn to

By Karen Wenner Cooper

coach’s corner

Part 3
your life) that this is a great time to 
reach you. For me, I have chosen this 
cut-off to be around 8 p.m. at night 
and around 8:30 a.m.  in the morning. 
Of course, there are always excep-
tions (like negotiating a contract or 
emergencies), but, for the most part, 
when I get that late-evening call or 
text, I reply to say that I am settling 
in for the evening, ask if it is urgent 
and, if not, may I call them in the 
morning. I’ve never had it turn out to 
be urgent, and once you provide this 
response once you won’t have to 
provide it to the same client again.

When it comes to appointments, 
EVERYTHING you do is an ap-
pointment. Whether it is a meeting 
with clients or a dentist appointment 
for yourself, or maybe date night or 
attending your child’s baseball game, 
they are all appointments. You don’t 
need to explain or discuss otherwise 
with anyone.

Lastly, have some boundaries for your-
self. It can be far too easy to “work 
from home,” and before you know it 
you are doing laundry, watching the 
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THE BIG EVENTTHE BIG EVENT
CONNECTING • ELEVATING • INSPIRINGCONNECTING • ELEVATING • INSPIRING

We’re seeking the most influential titans in real estate to present 

at THE BIG EVENT – the nation’s first invite-only gathering of 

the top 5% of real estate agents, coming September 2020.

NOMINATE A SPEAKER: 

R P S P E A K E R S . C O M
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SPEEDY CLOSINGS
with Limited Documentation
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THEMTGLINK.COM
The Mortgage Link, Inc. NMLS#113054 is licensed in Maryland (7957), District of Columbia (MLB113054), Virginia (MC-2236), Delaware (19208), Florida (MLD1556), 
Pennsylvania (61690) and West Virginia (ML-35608). For more information, please reference the NMLS Consumer Access Website at http://nmlsconsumeraccess.org. 
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Don't chance your
BIGGEST INVESTMENT.

HOME INSPECTIONS  |  MOLD SERVICES  |  LEAD PAINT TESTING
TERMITE INSPECTIONS  |  PRE-LISTING / PRE-OFFER INSPECTIONS  |  POOL INSPECTIONS

 COMMERCIAL INSPECTIONS  |  CHIMNEY INSPECTIONS

BUY-BACK GUARANTEE
We offer the Buy-Back Guarantee
with all of our inspections.

• It's valid for home inspections performed for home buyers only by participating InterNACHI® members.
• The home must be listed with a licensed real estate agent.
• The Guarantee excludes homes with material defects not present at the time of the inspection,
   or not required to be inspected, per InterNACHI's Residential Standards of Practice.
• The Guarantee will be honored for 90 days after closing.
• We'll pay you whatever price you paid for the home.

Schedule with A to Z for more
than a Home Inspection!

Available 7 Days a Week
Online Scheduling Available

www.atozinspectionservice.com 
301-916-2811
12819 Fox Fern Ln  |  Clarksburg, MD 20871 

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

1 Jennifer S Smira Compass 79.5 $69,332,160 80 $57,811,744 159.5 $127,143,904

2 Nancy W Taylor Bubes Washington Fine Properties, LLC 39 $84,631,680 12.5 $38,225,760 51.5 $122,857,440

3 Michael W Rankin TTR Sotheby's International Realty 20 $49,950,164 23 $59,998,500 43 $109,948,664

4 Jay A Day Real Estate Teams, LLC 202.5 $87,970,000 55 $20,591,012 257.5 $108,561,016

5 John T Kirk Tower Hill Realty 180.5 $98,186,344 6 $3,949,900 186.5 $102,136,248

6 Alejandro Luis A Martinez RE/MAX Elite Services 92 $34,902,328 204 $66,056,816 296 $100,959,144

7 Barak Sky Long & Foster Real Estate, Inc. 48.5 $37,355,036 83 $60,385,948 131.5 $97,740,984

8 Hans L Wydler Compass 57 $64,068,340 28.5 $26,585,464 85.5 $90,653,808

9 David R Getson Compass 43 $28,087,840 92 $59,722,440 135 $87,810,280

10 Dana Rice Compass 40.5 $41,866,540 40.5 $40,963,764 81 $82,830,304

11 Marc Fleisher TTR Sotheby's International Realty 28 $59,934,984 8 $22,357,976 36 $82,292,960

12 Wendy I Banner Long & Foster Real Estate, Inc. 32.5 $41,443,900 44.5 $39,178,352 77 $80,622,248

13 Nathan J Guggenheim Washington Fine Properties, LLC 41 $26,096,052 54.5 $48,892,848 95.5 $74,988,904

14 James M Coley Long & Foster Real Estate, Inc. 38 $32,006,700 45 $39,743,092 83 $71,749,792

15 Tyler A Jeffrey Washington Fine Properties, LLC 9.5 $7,925,750 70 $62,556,800 79.5 $70,482,552

16 Trent D Heminger Compass 83 $54,670,680 17 $14,095,450 100 $68,766,128

17 Nurit Coombe RE/MAX Elite Services 36 $26,856,684 63.5 $40,901,796 99.5 $67,758,480

18 Avi Galanti Compass 29.5 $36,634,700 23 $28,652,196 52.5 $65,286,896

19 Melinda L Estridge Long & Foster Real Estate, Inc. 35 $29,529,340 46 $34,273,432 81 $63,802,768

20 Erich W Cabe Compass 35 $32,460,224 41 $31,189,276 76 $63,649,500

21 Thomas S Hennerty NetRealtyNow.com, LLC 166 $58,153,412 15 $4,929,450 181 $63,082,860

22 Christine R Reeder Long & Foster Real Estate, Inc. 97 $36,083,072 80.5 $26,845,798 177.5 $62,928,872

23 Norman S Domingo XRealty.NET LLC 154 $62,009,160 0 $0 154 $62,009,160

24 James Bass Real Estate Teams, LLC 90 $33,521,742 79 $26,881,028 169 $60,402,772

25 Brittany Dawn Newman Dan Ryan Builders Realty, LLC 117 $43,520,371 40 $16,198,991 157 $59,719,364

26 Kimberly A Cestari Long & Foster Real Estate, Inc. 42.5 $46,793,000 11.5 $10,866,635 54 $57,659,636

27 Kira Epstein Begal Washington Fine Properties, LLC 26.5 $22,663,750 33.5 $31,293,800 60 $53,957,552

28 Nancy S Itteilag Washington Fine Properties, LLC 22.5 $31,562,850 11 $20,575,350 33.5 $52,138,200

29 Joel S Nelson Keller Williams Capital Properties 33 $31,348,300 21.5 $19,824,656 54.5 $51,172,956

30 Preston E Innerst Jr. EYA Marketing, LLC 32 $39,681,220 10 $11,190,805 42 $50,872,024

31 Nathan B Dart RE/MAX Realty Services 58.5 $24,288,204 50 $26,346,048 108.5 $50,634,252

32 Antonia Ketabchi Redfin Corp 16 $9,726,400 51 $40,716,648 67 $50,443,048

33 Chelsea L Traylor Redfin Corp 85 $48,882,572 2 $1,021,500 87 $49,904,072

34 Christie-Anne Weiss TTR Sotheby's International Realty 13 $34,159,500 6.5 $15,398,500 19.5 $49,558,000

Disclaimer: Information based on MLS closed data for residential sales in Washington, D.C., Maryland, and Virginia by agents licensed in our service area of 

Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties in Maryland as of December 4, 2019, for sales from January 1, 2019 to Novem-

ber 30, 2019. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data. Some 

teams may report each agent individually.

Teams and Individuals Closed Date From Jan. 1 to Nov. 30, 2019
TOP 250 STANDINGS



58 • January 2020 www.realproducersmag.com • 59

Professional Service
Competitive Products
Local Decision Making
Great Rates

Richard Early
Executive Vice President  |  NMLSR# 698683

NMLS #448992

1 Research Court, Suite 345, Rockville, MD  |  301-332-2184
monarch1893.com/rearly  |  rearly@monarch1893.com

Teams and Individuals Closed Date From Jan. 1 to Nov. 30, 2019
TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

35 Eric P Stewart Long & Foster Real Estate, Inc. 56.5 $41,347,076 12.5 $7,222,500 69 $48,569,574

36 Robert A Sanders TTR Sotheby's International Realty 29 $28,506,004 18 $19,980,300 47 $48,486,304

37 Brent E Jackson TTR Sotheby's International Realty 25.5 $25,510,290 22 $21,533,680 47.5 $47,043,968

38 Jane Fairweather Long & Foster Real Estate, Inc. 37.5 $35,081,204 9 $11,866,350 46.5 $46,947,552

39 Daniel M Heider TTR Sotheby's International Realty 12.5 $23,376,950 19.5 $22,012,550 32 $45,389,500

40 Margaret M Babbington Compass 16.5 $11,643,224 46.5 $33,292,240 63 $44,935,464

41 Troyce P Gatewood RE/MAX Results 41.5 $17,529,838 72 $26,885,776 113.5 $44,415,612

42 Jonathan D Taylor TTR Sotheby's International Realty 10.5 $22,824,776 7 $20,627,550 17.5 $43,452,324

43 Jonathan S Lahey RE/MAX Fine Living 60.5 $19,274,590 63 $23,988,032 123.5 $43,262,624

44 Russell A Firestone III TTR Sotheby's International Realty 9 $12,371,000 11 $30,384,500 20 $42,755,500

45 Meredith L Margolis Compass 13.5 $13,684,059 36 $28,723,848 49.5 $42,407,908

46 Rong Ma Libra Realty LLC 6 $4,536,000 54 $37,606,300 60 $42,142,300

47 Mark D McFadden Compass 8 $20,901,000 12 $21,233,600 20 $42,134,600

48 Michelle C Yu Long & Foster Real Estate, Inc. 44.5 $34,201,524 13 $7,365,950 57.5 $41,567,476

49 Marjorie S Halem Compass 28.5 $27,215,400 15.5 $13,962,600 44 $41,178,000

50 Andrew Riguzzi Compass 30 $25,993,568 18 $14,788,900 48 $40,782,468

51 Sheena Saydam Keller Williams Capital Properties 31.5 $14,316,802 49 $25,516,512 80.5 $39,833,312

52 Judy G Cranford Cranford & Associates 17.5 $11,478,100 32 $28,259,200 49.5 $39,737,300

53 Victor R Llewellyn Long & Foster Real Estate, Inc. 36.5 $17,999,580 39 $21,699,540 75.5 $39,699,120

54 Frederick B Roth Washington Fine Properties, LLC 10 $18,114,290 12 $21,574,000 22 $39,688,288

55 Lawrence M Lessin Homes By Owner, Inc. 113 $39,452,950 1 $86,400 114 $39,539,350

56 Sheila R Pack RE/MAX Roots 84 $23,556,700 50 $15,902,533 134 $39,459,232

57 Thomas K Paolini Redfin Corp 19.5 $12,709,500 34 $26,496,500 53.5 $39,206,000

58 Robert H Myers RE/MAX Realty Services 44 $18,864,000 43.5 $20,198,708 87.5 $39,062,708

59 Kara K Sheehan Washington Fine Properties, LLC 11 $25,235,620 6 $13,764,200 17 $38,999,820

60 Anslie C Stokes Milligan McEnearney Associates, Inc. 21.5 $15,441,425 26.5 $23,452,156 48 $38,893,580

61 Maxwell E Rabin TTR Sotheby's International Realty 19 $25,627,276 16 $13,205,880 35 $38,833,156

62 Mehrnaz Bazargan Redfin Corp 67 $35,787,648 3 $2,394,000 70 $38,181,648

63 Michael R Brennan TTR Sotheby's International Realty 28 $24,414,124 13 $13,746,625 41 $38,160,752

64 Tamara E Kucik Tower Hill Realty 44 $23,868,550 26.5 $13,887,190 70.5 $37,755,740

65 Anne C Killeen Washington Fine Properties, LLC 18.5 $23,561,500 9.5 $14,111,250 28 $37,672,752

66 Tim Barley RE/MAX Allegiance 21 $17,115,250 27 $20,485,020 48 $37,600,272

67 Tina C Cheung EXP Realty, LLC 17 $8,161,100 65.5 $29,073,096 82.5 $37,234,196

68 Karen D Rollings Berkshire Hathaway HomeServices 
PenFed Realty

60.5 $30,393,212 10.5 $5,407,500 71 $35,800,712

69 Roby C Thompson III Long & Foster Real Estate, Inc. 24.5 $20,408,680 16 $15,166,200 40.5 $35,574,880

70 Lauren E Davis TTR Sotheby's International Realty 13 $15,190,500 14 $20,308,680 27 $35,499,180

71 Hazel Shakur Redfin Corp 91 $33,936,300 2 $1,235,438 93 $35,171,736

Disclaimer: Information based on MLS closed data for residential sales in Washington, D.C., Maryland, and Virginia by agents licensed in our service area of 

Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties in Maryland as of December 4, 2019, for sales from January 1, 2019 to November 

30, 2019. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data. Some teams 

may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

72 Robert G Carter Compass 17 $9,155,600 37.5 $25,997,650 54.5 $35,153,248

73 Carolyn N Sappenfield RE/MAX Realty Services 18 $20,305,850 15 $14,671,960 33 $34,977,808

74 Carlos A Garcia Keller Williams Capital Properties 25.5 $19,174,736 24 $15,537,800 49.5 $34,712,536

75 Marshall Carey Redfin Corp 52 $32,048,970 4 $2,330,000 56 $34,378,968

76 Gail E Nyman RE/MAX United Real Estate 60.5 $28,337,324 9 $5,210,800 69.5 $33,548,124

77 John L Lesniewski RE/MAX United Real Estate 68.5 $25,828,724 17.5 $7,475,695 86 $33,304,420

78 Daryl Judy Washington Fine Properties ,LLC 14 $18,803,492 12.5 $14,468,400 26.5 $33,271,892

79 Lori Maggin Rory S. Coakley Realty, Inc. 11 $16,577,990 11 $16,549,860 22 $33,127,850

80 Juan Umanzor Jr. Long & Foster Real Estate, Inc. 39 $11,063,650 63 $21,499,320 102 $32,562,968

81 Lisa C Sabelhaus RE/MAX Town Center 40.5 $18,033,478 32.5 $14,424,249 73 $32,457,728

82 Bryan Kerrigan Redfin Corp 64 $29,933,600 2 $2,140,000 66 $32,073,600

83 D'Ann K Lanning Compass 48 $29,516,178 4 $2,554,900 52 $32,071,078

84 Pamela B Wye Compass 15.5 $15,048,545 15.5 $16,725,000 31 $31,773,544

85 Lisa R Stransky Brown Washington Fine Properties, LLC 12 $11,208,500 20 $20,263,688 32 $31,472,188

86 Charles Dudley Compass 18 $10,948,495 27.5 $20,347,600 45.5 $31,296,096

87 Lee Murphy Washington Fine Properties, LLC 12 $11,874,250 16 $18,856,490 28 $30,730,740

88 Todd A Vassar Compass 11 $7,120,613 25.5 $23,525,000 36.5 $30,645,612
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Disclaimer: Information based on MLS closed data for residential sales in Washington, D.C., Maryland, and Virginia by agents licensed in our service area of 

Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties in Maryland as of December 4, 2019, for sales from January 1, 2019 to November 

30, 2019. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data. Some teams 

may report each agent individually.

Teams and Individuals Closed Date From Jan. 1 to Nov. 30, 2019
TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

89 Cheryl R Leahy Long & Foster Real Estate, Inc. 19 $18,360,864 16 $11,594,026 35 $29,954,892

90 Sergei A Goumilevski RE/MAX Realty Services 23 $10,206,824 29 $19,691,284 52 $29,898,108

91 Bradley J Rozansky Long & Foster Real Estate, Inc. 23.5 $24,518,184 6 $5,291,500 29.5 $29,809,684

92 Loic C Pritchett TTR Sotheby's International Realty 16 $15,727,188 15 $13,888,400 31 $29,615,588

93 Patricia G Mills RE/MAX Achievers 65 $21,088,778 26 $8,516,487 91 $29,605,266

94 Scott J Swahl Redfin Corp 54 $26,266,900 5 $3,090,000 59 $29,356,900

95 Thomas F Faison RE/MAX Allegiance 22.5 $20,922,414 7.5 $8,200,000 30 $29,122,414

96 John J Lavery Mid-Atlantic Builders Realty, Inc 3 $1,640,768 50 $27,479,104 53 $29,119,872

97 Marjorie R Dick Stuart Keller Williams Capital Properties 17 $17,380,000 13.5 $11,627,400 30.5 $29,007,400

98 James C. Peva Washington Fine Properties, LLC 7.5 $19,986,500 5 $8,981,780 12.5 $28,968,280

99 John Coleman RLAH Real Estate 14.5 $8,362,515 35 $20,508,968 49.5 $28,871,484

100 Stacy M Allwein Century 21 Redwood Realty 39.5 $13,439,639 46 $15,177,405 85.5 $28,617,044

101 Mandy Kaur Redfin Corp 47 $24,710,000 6 $3,818,900 53 $28,528,900

102 Elaine K Koch Long & Foster Real Estate, Inc. 29.5 $18,350,488 13.5 $10,146,250 43 $28,496,738

103 Eric M Broermann Compass 14 $8,846,013 26 $19,423,938 40 $28,269,952

104 Eva M Davis Compass 13 $9,805,950 23 $18,453,094 36 $28,259,044

105 J P Montalvan Compass 22 $12,628,600 24.5 $15,059,300 46.5 $27,687,900

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

106 Joshua D Ross RE/MAX Realty Services 14 $12,851,500 17 $14,701,900 31 $27,553,400

107 Keene Taylor Jr. Compass 8 $6,523,000 8 $20,975,000 16 $27,498,000

108 Leslie B White Redfin Corp 0 $0 38 $27,441,044 38 $27,441,044

109 Justin Kitsch TTR Sotheby's International Realty 13.5 $11,511,000 18 $15,890,000 31.5 $27,401,000

110 Rina B. Kunk Compass 16.5 $17,160,000 10 $10,204,700 26.5 $27,364,700

111 Delilah D Dane Redfin Corp 44 $24,819,376 4 $2,360,000 48 $27,179,376

112 Elysia L Casaday Compass 18.5 $13,744,389 14 $13,434,888 32.5 $27,179,276

113 Long T Ngo Redfin Corp 1.5 $492,500 53 $26,680,358 54.5 $27,172,858

114 Cara Pearlman Compass 25 $13,125,680 14.5 $13,892,850 39.5 $27,018,530

115 David R Bediz Keller Williams Capital Properties 25 $16,132,761 12.5 $10,830,000 37.5 $26,962,760

116 Leslie C Friedson Compass 15.5 $11,494,850 14.5 $15,256,635 30 $26,751,484

117 Margot D Wilson Washington Fine Properties, LLC 10 $14,153,750 11 $12,484,000 21 $26,637,750

118 Corey C Burr TTR Sotheby's International Realty 14 $16,384,000 8.5 $10,147,000 22.5 $26,531,000

119 Xuri Wang Hometown Elite Realty LLC 9 $6,569,400 20 $19,895,250 29 $26,464,650

120 Andres A Serafini RLAH Real Estate 18.5 $10,540,346 25.5 $15,923,182 44 $26,463,528

121 Amanda M Lasko Redfin Corp 47.5 $23,253,100 6 $3,186,400 53.5 $26,439,500

122 Robert J Krop RE/MAX Plus 15 $5,804,900 58 $20,301,800 73 $26,106,700

123 Monica Bryant Redfin Corp 59 $24,866,224 3 $1,201,000 62 $26,067,224

124 Carmen C Fontecilla Compass 30 $14,912,180 20 $11,142,550 50 $26,054,730

125 Ginette R. Winston Winston Real Estate, Inc. 18 $13,344,505 17 $12,622,900 35 $25,967,404

126 Kenneth M Abramowitz RE/MAX Town Center 25.5 $10,203,150 39.5 $15,699,299 65 $25,902,448

127 Katri I Hunter Compass 10 $6,225,000 26 $19,658,750 36 $25,883,750

128 Daniel F Metcalf Long & Foster Real Estate, Inc. 39 $25,603,376 1 $250,000 40 $25,853,376

129 Toni A Ghazi Compass 6 $3,825,500 19.5 $21,912,400 25.5 $25,737,900

130 Gary J Rudden RE/MAX REALTY SERVICES 24 $18,845,900 4 $6,820,000 28 $25,665,900

131 Ross A Vann Compass 6 $5,755,000 22 $19,877,990 28 $25,632,990

132 Koki Waribo Adasi Compass 23.5 $15,341,350 11.5 $10,160,399 35 $25,501,748

133 Rex Thomas Samson Properties 12.5 $5,203,150 36 $20,281,944 48.5 $25,485,092

134 Lynda O O'Dea Long & Foster Real Estate, Inc. 3.5 $5,678,000 13 $19,745,000 16.5 $25,423,000

135 Nicholas P Chaconas Redfin Corp 46 $19,869,600 8 $5,460,000 54 $25,329,600

136 Jennifer T Chow Long & Foster Real Estate, Inc. 15.5 $19,569,644 6 $5,747,000 21.5 $25,316,644

137 Elizabeth M Burrow Keller Williams Realty Centre 29 $15,257,985 17 $9,838,882 46 $25,096,868

138 David A Ehrenberg Redfin Corp 3 $856,500 42 $24,218,536 45 $25,075,036

139 Mansour F Abu-Rahmeh Compass 6.5 $4,413,400 26 $20,567,524 32.5 $24,980,924

140 Rheetuparna Pal Mahajan Redfin Corp 0 $0 48 $24,956,426 48 $24,956,426

141 Robert Hryniewicki Washington Fine Properties, LLC 7.5 $13,150,250 7.5 $11,708,000 15 $24,858,250

142 Farrah E Fuchs Redfin Corp 57 $22,168,228 6 $2,606,400 63 $24,774,628



62 • January 2020 www.realproducersmag.com • 63

JKMoving.com | 703-260-3031 LOCAL | LONG DISTANCE | GLOBAL | PACKAGING | STORAGE

JK Moving focuses on What Matters Most to 
you, everything from treasured family photos to 
your favorite chair. Care and respect for the 
community – including our customers – are at 
the heart of what we do.

WHAT MATTERS MOST TO YOU,
MATTERS MOST TO US.

WHAT MATTERS MOST TO YOU,
MATTERS MOST TO US.

Our 24-hour customer service and 5-star 
rated customer mobile app help make your 
move easy, straightforward, and efficient.
Trust your household goods to the residential 
mover of diplomats and presidents – and enjoy VIP 
service from door to door.

Teams and Individuals Closed Date From Jan. 1 to Nov. 30, 2019
TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

143 Daniel B Register IV Northrop Realty, A Long & Foster 
Company

101.5 $23,223,180 3 $1,544,900 104.5 $24,768,080

144 Kathleen A King Washington Fine Properties, LLC 12 $13,419,360 8 $11,251,000 20 $24,670,360

145 Keith James Keller Williams Capital Properties 7.5 $2,501,738 60 $22,117,778 67.5 $24,619,516

146 Anne H Weir Washington Fine Properties, LLC 7 $14,616,250 5 $9,535,000 12 $24,151,250

147 Marsha M Schuman Washington Fine Properties, LLC 10.5 $14,094,790 8 $10,049,000 18.5 $24,143,790

148 James E Brown Turning Point Real Estate 21.5 $11,094,300 23 $12,952,000 44.5 $24,046,300

149 Jeremy E Lichtenstein RE/MAX Realty Services 13 $15,278,330 7 $8,665,000 20 $23,943,330

150 Ronald S Sitrin Long & Foster Real Estate, Inc. 25 $20,223,800 3.5 $3,700,500 28.5 $23,924,300

151 Alecia R Scott Long & Foster Real Estate, Inc. 28.5 $12,678,964 27 $11,214,700 55.5 $23,893,664

152 Michael J Matese Compass 13 $16,407,000 8 $7,461,050 21 $23,868,050

153 Barbara A Ciment Long & Foster Real Estate, Inc. 29.5 $11,648,000 25.5 $12,190,070 55 $23,838,070

154 Kelly W Williams TTR Sotheby's International Realty 16.5 $17,712,188 5 $6,065,000 21.5 $23,777,188

155 Jeffrey M Wilson TTR Sotheby's International Realty 10 $12,367,750 10.5 $11,403,100 20.5 $23,770,850

156 Marin Hagen Coldwell Banker Residential Brokerage 9.5 $12,963,000 9 $10,716,000 18.5 $23,679,000

157 Anthony Mason Keller Williams Preferred Properties 35 $13,243,760 29 $10,360,992 64 $23,604,752

158 Barbara C Nalls TTR Sotheby's International Realty 14.5 $12,674,900 11 $10,797,500 25.5 $23,472,400

159 Elizabeth J D'Angio Washington Fine Properties, LLC 6 $9,682,540 7.5 $13,743,581 13.5 $23,426,122

160 Mark C Lowham TTR Sotheby's International Realty 1.5 $6,650,000 3 $16,745,000 4.5 $23,395,000

161 Eric Steinhoff EXP Realty, LLC 33 $15,677,345 14 $7,695,718 47 $23,373,064

162 Rebecca Weiner Compass 13 $8,371,750 21 $14,990,000 34 $23,361,750

Disclaimer: Information based on MLS closed data for residential sales in Washington, D.C., Maryland, and Virginia by agents licensed in our service area of 

Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties in Maryland as of December 4, 2019, for sales from January 1, 2019 to November 

30, 2019. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data. Some teams 

may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

163 Corey J Lancaster EXIT Right Realty 32.5 $9,879,940 37 $13,237,627 69.5 $23,117,568

164 Kimberly A Casey Washington Fine Properties ,LLC 14.5 $19,109,492 3.5 $4,008,000 18 $23,117,492

165 Ioannis Konstantopoulos Compass 22 $10,042,013 18 $12,976,498 40 $23,018,512

166 Joseph C Mascio Redfin Corp 42 $22,262,900 1 $606,000 43 $22,868,900

167 Laura W Steuart Compass 8 $10,489,000 10 $12,223,500 18 $22,712,500

168 Stephen G Carpenter-Israel Buyers Edge Co., Inc. 0 $0 21 $22,626,500 21 $22,626,500

169 Gladwin S D'Costa Maryland REO Realty, LLC 104 $22,590,088 0 $0 104 $22,590,088

170 Cynthia L Howar Washington Fine Properties, LLC 9.5 $17,352,500 4 $5,225,000 13.5 $22,577,500

171 Claudia B Donovan Compass 12.5 $15,294,745 6.5 $7,245,000 19 $22,539,744

172 Justin Thomas Difranco TTR Sotheby's International Realty 9.5 $19,706,950 2 $2,822,500 11.5 $22,529,450

173 Adewemimo D Collins Redfin Corp 64 $22,507,580 0 $0 64 $22,507,580

174 Steve C Agostino Compass 16 $17,303,000 4 $5,194,900 20 $22,497,900

175 John T Pruski Jack Realty Group 6 $8,202,500 10 $14,278,000 16 $22,480,500

176 Casey C Aboulafia Compass 9.5 $7,589,350 20 $14,889,500 29.5 $22,478,850

177 Thomas Lindsay Reishman Compass 27.5 $21,425,500 1 $1,050,000 28.5 $22,475,500

178 Kenneth C Germer Compass 16 $12,347,111 12.5 $10,100,300 28.5 $22,447,412

179 Sina Mollaan The ONE Street Company 16.5 $10,587,900 17 $11,472,645 33.5 $22,060,544
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2233 Wisconsin Ave NW Ste 232
Washington, DC 20007-4153

NMLS #206900

Chanin Wisler
Mortgage Loan Officer

INVESTOR LOANS • FHA/VA
JUMBO • DOCTOR LOANS
SELF-EMPLOYED LOANS

 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info

Call me for a customized quote to fit your personal situation!

18+ YEARS EXPERIENCE

Teams and Individuals Closed Date From Jan. 1 to Nov. 30, 2019
TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

180 John M Barry Jr. Compass 19 $11,156,250 14 $10,896,250 33 $22,052,500

181 Debra P Noone Redfin Corp 56 $20,401,400 3 $1,564,543 59 $21,965,944

182 Michael J Schaeffer Coldwell Banker Residential Brokerage 14 $16,090,565 4 $5,838,450 18 $21,929,016

183 Kevin Gray Compass 16.5 $11,778,200 15 $10,133,400 31.5 $21,911,600

184 Eileen McGrath Washington Fine Properties, LLC 7.5 $20,685,000 0.5 $1,137,500 8 $21,822,500

185 Kathy Xu RE/MAX Realty Group 21 $11,117,500 17 $10,700,350 38 $21,817,850

186 Ruby A Styslinger Redfin Corp 2.5 $1,151,931 29 $20,512,310 31.5 $21,664,240

187 Alyssa A Crilley Washington Fine Properties, LLC 9.5 $12,034,500 8 $9,613,090 17.5 $21,647,590

188 Molly O Branson RLAH Real Estate 22.5 $15,313,950 12 $6,314,000 34.5 $21,627,950

189 Brandon Hoffman Redfin Corp 44.5 $19,796,970 3 $1,759,800 47.5 $21,556,770

190 Katie R Nicholson RE/MAX Plus 30.5 $13,833,285 17.5 $7,584,153 48 $21,417,438

191 Carl G Becker Premier Properties, LLC 11 $10,161,900 10 $11,087,000 21 $21,248,900

192 Elizabeth M Brent GO BRENT, INC. 31.5 $21,219,250 0 $0 31.5 $21,219,250

193 Wendy Slaughter Elevate Real Estate Brokerage 21 $10,259,775 25 $10,956,612 46 $21,216,388

194 Aret Koseian Compass 8 $4,154,000 33.5 $17,004,800 41.5 $21,158,800

195 Kenneth A Grant RE/MAX Plus 9 $4,072,900 55 $17,082,830 64 $21,155,730

196 Renee M Peres Compass 20 $12,010,500 12 $8,942,900 32 $20,953,400

197 Kornelia Stuphan Long & Foster Real Estate, Inc. 10 $12,290,140 7.5 $8,576,000 17.5 $20,866,140

198 Jason E Townsend Keller Williams Capital Properties 19 $11,594,135 15 $9,269,775 34 $20,863,910

199 Richard Michael Morrison Redfin Corp 0 $0 33 $20,786,000 33 $20,786,000

200 Seth S Turner Compass 12.5 $7,606,250 21.5 $13,098,744 34 $20,704,994

201 Mitchell J Toland Jr. Redfin Corp 35 $12,722,700 23 $7,800,845 58 $20,523,544

202 Amy E Wease RLAH Real Estate 16 $9,061,930 17 $11,458,785 33 $20,520,716

203 Jean M Bourne-Pirovic Long & Foster Real Estate, Inc. 30 $13,458,215 13 $7,019,500 43 $20,477,716

204 Margaret M Ferris Compass 11 $11,712,500 14 $8,750,180 25 $20,462,680

205 Lise Courtney M Howe Keller Williams Capital Properties 21 $10,369,500 19 $10,076,705 40 $20,446,204

206 Justin Tanner RE/MAX Allegiance 11.5 $9,819,164 15 $10,626,750 26.5 $20,445,914

207 Todd C Harris Long & Foster Real Estate, Inc. 13 $10,629,500 13 $9,732,000 26 $20,361,500

208 Annette H Sante Redfin Corp 44 $18,290,700 5 $2,052,800 49 $20,343,500

209 Maribelle S Dizon Redfin Corp 12 $4,893,300 30 $15,420,100 42 $20,313,400

210 James A Grant Keller Williams Capital Properties 7 $6,823,500 16 $13,440,000 23 $20,263,500

211 Andrew K Goodman Goodman Realtors 25.5 $11,229,300 15 $8,977,800 40.5 $20,207,100

212 Melissa G Bernstein RE/MAX Realty Group 21.5 $12,160,350 10 $7,932,562 31.5 $20,092,912

213 Marc A Dosik Help-U-Sell Federal City Realty, LLC 41.5 $17,482,366 4 $2,590,000 45.5 $20,072,366

214 William T Gossett Washington Fine Properties, LLC 8.5 $11,528,000 8 $8,525,900 16.5 $20,053,900

215 Elizabeth A Hughes Compass 11.5 $12,178,450 10 $7,794,599 21.5 $19,973,048

216 Edward Slavis S&G Realty 20 $13,559,097 13 $6,399,415 33 $19,958,512

Disclaimer: Information based on MLS closed data for residential sales in Washington, D.C., Maryland, and Virginia by agents licensed in our service area of 

Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties in Maryland as of December 4, 2019, for sales from January 1, 2019 to November 

30, 2019. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data. Some teams 

may report each agent individually.

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

217 Kerry E Fortune Washington Fine Properties, LLC 9.5 $8,445,359 8.5 $11,261,750 18 $19,707,108

218 Neil W Bacchus Long & Foster Real Estate, Inc. 23 $11,946,900 12 $7,555,500 35 $19,502,400

219 Michael Gailey Compass 10 $5,587,525 18 $13,880,300 28 $19,467,824

220 Dominique Rychlik Long & Foster Real Estate, Inc. 13 $12,834,000 6 $6,625,000 19 $19,459,000

221 Richard A Fox RE/MAX Realty Centre, Inc. 16 $6,496,735 29.5 $12,954,750 45.5 $19,451,484

222 Robert Jenets Stuart & Maury, Inc. 17 $15,888,500 4 $3,535,275 21 $19,423,776

223 Russell E Chandler Redfin Corp 42.5 $16,725,649 5 $2,682,279 47.5 $19,407,928

224 Matthew L Modesitt Redfin Corp 7 $3,037,300 28 $16,344,300 35 $19,381,600

225 Joshua J Harrison Washington Fine Properties, LLC 5 $4,327,350 16.5 $14,926,040 21.5 $19,253,390

226 Nadia B Nejaime Compass 8 $7,520,100 12 $11,691,140 20 $19,211,240

227 Lindsay W Lucas Compass 10.5 $9,670,100 9 $9,539,523 19.5 $19,209,624

228 Nicholas W Poliansky Keller Williams Preferred Properties 42 $13,682,199 17 $5,524,560 59 $19,206,760

229 Eric Murtagh Long & Foster Real Estate, Inc. 12.5 $17,169,500 1 $2,000,000 13.5 $19,169,500

230 Andrea S Alderdice Long & Foster Real Estate, Inc. 15 $11,866,650 11 $7,300,750 26 $19,167,400

231 Jennifer K Knoll Compass 11 $12,179,800 6 $6,908,000 17 $19,087,800

232 Nicole Roeberg Redfin Corp 1 $415,000 26.5 $18,651,840 27.5 $19,066,840

233 Bobbi Prescott RE/MAX Results 37 $14,278,250 12 $4,732,880 49 $19,011,130
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ClientCare@ProTec-Inspections.com
www.ProTec-Inspections.com

(301) 972-8531

           RADON TESTING •  MOLD SAMPLING •  INFRARED SCANS •  POOL INSPECTIONS •  TERMITE IN
SPECTIO

NS •  SEWER SCOPES & MORE!

EXPERIENCE
Over 30,000 inspections 
performed since 1986–we have 
seen it all! ProTec stands above 
the rest with the best team of 
inspectors in the industry!

TIME SAVING
Saving Realtors® countless hours 
each transaction with our one-stop 
shop and full-time support staff!

INTEGRITY
Although no home 
inspection company 
can provide a 
complete list of 
house defects, we 
do expect to find all 
visible problems in 
excess of $500 and 
stake our reputation 
on it with our 
ProTec Promise!

SOLUTIONS
With access to thousands 
of local contractors, 
Porch Home Assistant 
has helped millions of 
homeowners ease the 
pain of moving. Free to 
your client forever with 
every ProTec Inspection!

RESIDENTIAL & COMMERCIAL INSPECTIONS
 919-747-8220

clientservices@cuttingedgegift.com

ANNOUNCING OUR NEW PARTNERSHIP  WITH

CUTTING EDGE GIFTS
TO SERVE YOU ON AN EVEN HIGHER LEVEL!

OUR GIFTS DELIVER THE
HIGHEST ROI  ON THE MARKET

USED EVERY DAY. . .FOREVER!

CLIENT RETENTION

100% TAX DEDUCTIBLE

Disclaimer: Information based on MLS closed data for residential sales in Washington, D.C., Maryland, and Virginia by agents licensed in our service area of 

Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties in Maryland as of December 4, 2019, for sales from January 1, 2019 to November 30, 

2019. Numbers not reported to the MLS by the date the information is pulled are not included. MLS is not responsible for submitting this data. Some teams may 

report each agent individually.

Teams and Individuals Closed Date From Jan. 1 to Nov. 30, 2019
TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
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BUYING  
$

SALES TOTAL

234 Mynor R Herrera Keller Williams Capital Properties 33.5 $14,953,035 10 $3,932,319 43.5 $18,885,354

235 Philip E Guire Compass 8 $7,027,800 10.5 $11,788,500 18.5 $18,816,300

236 Cheryl A Kurss Compass 12.5 $10,044,000 7.5 $8,758,350 20 $18,802,350

237 Adam M Isaacson TTR Sotheby's International Realty 13 $9,156,950 13.5 $9,632,500 26.5 $18,789,450

238 Shuang Zhao Signature Home Realty LLC 24 $9,667,800 22 $9,092,500 46 $18,760,300

239 Michael A Gonzalez Redfin Corp 2 $720,000 32 $18,038,300 34 $18,758,300

240 Matthew B McCormick TTR Sotheby's International Realty 5.5 $9,813,250 5 $8,925,000 10.5 $18,738,250

241 Daniel J Whitacre Colony Realty 36 $11,352,600 17 $7,152,900 53 $18,505,500

242 Maulik B Dave Redfin Corp 51 $18,473,190 0 $0 51 $18,473,190

243 Joseph Himali RLAH Real Estate 12 $9,035,200 11 $9,393,778 23 $18,428,978

244 Craig O Smith Redfin Corp 43 $17,419,000 1 $955,000 44 $18,374,000

245 Dana S Scanlon Keller Williams Capital Properties 16 $10,675,482 11.5 $7,691,550 27.5 $18,367,032

246 Daniel Brewer Compass 12 $10,843,944 7.5 $7,519,000 19.5 $18,362,944

247 Traudel Lange Compass 9 $11,228,000 5 $7,096,500 14 $18,324,500

248 Andrew Essreg RLAH Real Estate 11 $6,182,000 17 $12,121,958 28 $18,303,958

249 Jeffrey S Ganz Century 21 Redwood Realty 19.5 $7,587,775 23 $10,645,475 42.5 $18,233,250

250 Thomas S Buerger Compass 14 $8,035,000 18 $10,192,700 32 $18,227,700



“
At RGS, we believe that for every real estate transaction a well-organized, swift and 
secure closing is critical. We stand behind our company’s professionalism and 
consistently deliver positive and compliant real estate settlement experiences. Our 
company prides itself on its ability meet the needs of its clients with impeccable 
service and industry expertise, as well as the lasting relationships it has built with 
thousands of local real estate agents. 

We’ve Got You Covered anywhere in the DC Metro area.  To find an office near you, visit www.RGSTitle.com

“

We’re more than just a title company,  
  WE’RE YOUR TITLE PARTNER.


