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Call Today (806) 787-4177
L E A D E R     E M PA T H E T I C     M U LT I  L I N E S

Amy Riggan is Working for
You and Your Clients!

New year.
New opportunities.
Same service.

AMY RIGGAN

NUMBER ONE IN STRUCTURAL REPAIRS

The team you can trust to assist with residential
remodel and new construction projects.

20 years of industry experience

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans

to protect their most valuable asset.

Call 806-470-0535 now
for Reliable Foundation Service

WestTech Foundation Repair, LLC

ENSURE THE
FOUNDATION IS SOLID!

KIM WYLIE  |  806-786-1296
shuggsstaging@gmail.com  |  shuggsstaging.com

Photo Courtesy of Kristen Bednarz

Staging your home can mean
the difference between

sitting and selling.

It is statistically shown that staged homes drive more traffic, 
receive better offers, and close faster for more money.

Give us a call today!

M E E T  T H E  LU B B O C K  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at kathy.pettit@realproducersmag.com, or call 806.368.1526

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the 
author(s). The paid advertisements contained within the Lubbock Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, 
neither N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.
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BANK

Lubbock National Bank

(806) 473-6400

4006 82nd St.

Lubbock, TX 79423

lubbocknational.com

BANKING - MORTGAGE

Capital Farm Credit

Jason Gandy

5715 50th Street

Lubbock, TX 79414

(806) 745-3277

capitalfarmcredit.com

BUILDER

McGuire Builders

(806) 794-4000

www.mcguirebuildersinc.

com

BUILDER/DEVELOPER

Wooded Forest LLC

Trey Strong

(806) 548-2070

CLUB & RESTAURANT

The Texas Tech Club

Megan Sunderman

550 University Avenue

Lubbock, TX 79407

(806) 742-4516

clubcorp.com

CARPET CARE

Carpet Tech

(806) 795-5142

callcarpettech.com

ELECTRIC

South Plains Electric  

Cooperative, Inc.

(806) 775-7732

FOUNDATION REPAIR

WestTech Foundation Repair

Thomas Sexton

8221 Avenue D #2

Lubbock, TX 79404

(806) 500-3367

westtechfoundation.com

HEALTH

Restore Hyper Wellness  

+ Cryotherapy

Laura Smith

7604 Milwaukee

LUBBOCK, TX 79424

(806) 621-2796

restore.com

HOME INSPECTION

Integrity Home Inspectors

Jesse Reynolds

(806) 632-9341

integrityhomeinspec

tionservice.com

Joe Bellar Real Estate 

Inspection Services

Joe Bellar

(806) 928-4233

www.joebellar.com

HOME WARRANTY

Fidelity National Home 

Warranty

Kathy Davis

(806) 781-4823

www.homewarranty.com

INSURANCE

Jett Insurance Group

Missy Lawrence

(806) 701-4046

Amy Riggan, Agent

Amy Riggan

(806) 787-4177

texasfarmbureau.org

MORTAGE BANKER

Infinity Mortgage

Jessica Carson

3721 50th Street

Lubbock, TX 79413

(806) 775-5217

askinfinity.com

MORTGAGE

Benchmark Mortgage

12419 Quaker Avenue

LUBBOCK, TX 79424

(806) 300-8805

https://lubbock.benchmark.

us

MORTGAGE COMPANY

Benchmark Mortgage

(806) 300-8805

12419 Quaker Avenue

Lubbock, TX 79424

Primewest Mortgage

7806 Indiana

Lubbock, TX 79423

(806) 788-1090

primewestcorp.com

MORTGAGE LENDER

Bob Rowten- City  

Bank Mortgage

(806) 687-8015

bobrowten.com

Jana Longbotham

Jana Longbotham

(806) 438-9646

MORTGAGE LOANS

Hub City Lending

Lori Spoon

13209 County Road 1800, 

Suite 1

LUBBOCK, TX 79424

(806) 535-7779

www.hubcitylending.com

MOVING COMPANY

Hart Moving and Storage

Courtney Henson

(806) 763-4191

hartmovingandstorage.com

Wooded Forest LLC

Trey Strong

(806) 548-2070

PHOTOGRAPHY

Cj Duncan Photography

2402 Slide Road

Lubbock, TX 79407

(806) 781-0123

cjduncan.co

Joe Baker Photography

Joe Baker

(806) 318-8544

PUBLIC ADJUSTING 

SERVICES

Alpha Public Adjusters

Tim Adams

3132 Slaton Road

Lubbock, TX 79381

(806) 544-4592

alphaclaim.com

This section has been created to give you easier access when searching for a trusted neighborhood 

vendor to use. Take a minute to familiarize yourself with the businesses sponsoring Lubbock REAL 

Producers. These local businesses are proud to partner with you and make this magazine possible. 

Please support these businesses and thank them for supporting Lubbock REAL Producers! 

REAL ESTATE 

TRANSACTION 

COORDINATOR

Contract 2 Close

Betsey Timmons

12203 Quaker #10

Lubbock, TX 79424

(806) 543-6516

ROOFING - RES. & COMM.

ABF Roofing & Foam

(806) 863-3149

abfcommercial.com

STAGING

Shugg’s Staging

Kim Wylie

(806) 786-1296

shuggsstaging.com

TERMITE & PEST 

CONTROL

S.W.A.T. Pest Control

Heather Vaughan

(806) 441-7989

TERMITE INSPECTION & 

PEST CONTROL

Rusty’s Bug Stop

Rusty Ferguson

(806) 777-7424

www.rustysbugstop.com

TITLE COMPANY

Lubbock Abstract

Steve Shanklin

4505 82nd Street

Lubbock, TX 79424

(806) 798-9800

Lubbockabstract.com

Service Title

Audra Boedeker

4101 84th Street

Suite B

Lubbock, TX 79423

(806) 794-9966

servicetitleco.com

Stewart Title

(806) 793-1389

stewart.com

Western Title

4202 84th Street

Lubbock, TX 79424

(806) 795-9143

westerntitlelubbock.

com
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Book your free
consultation today

Permanent fat loss in 30 minutes

Buy a 5 pack and get the 6th free!

Give your Valentine (or yourself!) the gift of Cryoskin!
Gift cards available.

��������������������

McGuire Builders partners with clients and REALTORS
to create some of the finest homes in West Texas!

(806)535-7678  •  mcguirebuildersinc.com
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 Need a builder?
We build homes for life

In this month’s issue of Lubbock Real Producers, we have hidden the Real Producers logo in an ad for one of our 
advertising partners. Find it and email us your name and the name of the sponsor whose ad the logo is hidden in to be 
entered into a drawing for a $50 gift card to the Texas Tech Club!

Email entries to lindsey.wells@n2publishing.com. Good luck!

where’s the logo?

FIND IT  
AND WIN!

Find this image in an ad  
and you can be a winner!
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‘Destiny is not a matter of 
chance, it is a matter of choice.’

D
ue to her longevity and reputation 
in the industry, hers is a name 
known virtually by everyone in 

the Lubbock real estate enclave. Phyliss 
Lutrick, a broker at Berkshire Hathaway 
Homeservice in Ransom Canyon, be-
gan in real estate over four decades ago 
and is now a multi-million producing, 
award-winning staple in the industry. 

In 1976, Phyliss was new to the work-
force after staying at home with her 
children for years prior. With two small 
children, she was faced with the decision 
about what to do to provide a roof over 
her family’s heads. In October of that 
year, she took one 30-hour class, studied 
for the test to get her real estate license, 
and passed on the first try—much to 
her surprise. “I still can’t believe that 

happened,” she said. “I couldn’t tell you the 
difference in an FHA, VA or Conventional loan. 
I truly was as green as a gourd!”

Her career in real estate officially began in 
January 1977, and it has proven to be one of 
the most important decisions of her entire life. 
Now, she is continuing to build and maintain 
the relationships with her clients that she has 
had for decades, and is even doing business 
with some of their grandchildren. To Phyliss, 
there truly is nothing better than a referral to 
take care of someone’s loved ones. 

“I have always loved people and the fact that 
they trust me with one of their largest invest-
ments and their family’s happiness is a huge 
responsibility. I have always believed they have 
to like and trust me in order to do business 
with me,” Phyliss said. She has worn many 

LUTRICK
PHYLISS

By Lindsey Wells

top producer/
cover story

Phyllis Lutrick
Photo by Joe Baker Photography

Photo by 
Joe Baker 
Photography
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Phyliss’ son and daughter-in-
law, Brandon and Kim Petree.

Phyliss and husband Johnny

different hats in her years of selling 
real estate: Marriage counselor, grief 
counselor, problem-solver, appraiser, 
mortgage banker, cheerleader, gar-
dener, babysitter, pet sitter, and, most 
importantly, friend. “I am passionate 
about Ransom Canyon; it is a special 
place set apart from all other commu-
nities in our area. I thank my lucky 
stars I was able to raise my family 
here and I have ties from a lifetime 
that forever binds me here.”

this year from banking 
and is now taking care 
of Phyliss full time. “It is 
a big job!” she said. The 
couple has three children 
between them, three 
grandchildren, and three 
great-grandchildren.

Their family motto is 
as follows: “Destiny 
is not a matter of 
chance, it is a matter 
of choice.”

Outside of work, Phyliss 
supports every local 
organization within the 

Acuff community and Roosevelt schools. She, along with her 
father, children, and grandchildren, all graduated from Roosevelt, 
and she now has nieces, nephews and cousins enrolled there, too. 
She also supports the United Way and local churches.

At the end of the day, it’s clear: Phyliss Lutrick loves what she 
does, and she does it well.

“I am one of the oldest active agents in our association. I am 
already on social security and I don’t have to sell something to 
pay my bills. I could retire if I wanted to, but at this point, I’m not 
ready. I feel I still have a lot to contribute and obviously I love what 
I do. I may not have all the technical skills some of the younger 
agents have, but I can get the information necessary to make a good 
investment decision,” she said. “I am honest to a fault and I have a 
hard time selling inferior houses. You don’t have to ask me for my 
opinion on a property, because I usually give it immediately.

“I truly believe if you treat people the way you want to be treated, you 
will go far in life,” she added. “Praise God and count your blessings 
daily—without Him, you have nothing. Life is short so BE HAPPY!”

Phyliss Lutrick, Broker

Berkshire Hathaway HomeServices 
Office: (806) 829-2424
Mobile: (806) 781-6463

Sandra, Jake, and Kristy

The rewards have not been without their own unique 
challenges, though. Phyliss said her greatest challenge 
as a REALTOR® came in 1998 when her broker of 
many years and developer of Ransom Canyon, Harold 
Chapman, passed away. 

“He was like a father to me in the real estate industry 
and my future in Ransom Canyon was up in the air. 
I continued to work for his son, John Chapman, for 
a couple of years and obtained my broker’s license. 
When John sold the company, I had to decide to either 
open my own company or go back to Lubbock and 

work for another agency. This was a 
very pain-staking decision to be on my 
own,” she admits. Phyliss opened her 
doors in her home in 2001 and then 
moved to The Ransom Canyon Shop-
ping Center in 2002. “It has been by far 
the best decision of my life, except for 
marrying my husband, Johnny.”

Phyliss and Johnny have been married 
for 31.5 wonderful years. He is her best 
friend, confidant, and rock. He retired 

“I truly believe if you treat people 

the way you want to be treated, 

you will go far in life.”

Phyllis Lutrick 
Photo by Joe Baker Photography

Photo by Joe Baker Photography

Knox, Kenna, Lilly and Kylie
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www.LubbockAbstract.com

1216 Texas Avenue  |  806.763.0431
4505 82nd St. #1  |  806.798.9800
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TREC #21526 TPCL #0758361 TDA #0748926

Home Inspections • Termite Inspections • Septic Inspections • Water Sampling

DOING THE RIGHT THINGS FOR THE RIGHT REASONS

Jesse Reynolds, Owner | (806)632-9341 | integrityhomeinspectionservice@gmail.com

donald@hubcitylending.com
lori@hubciitylending.com

Hubcitylending.com

Home Buyer with Poor Credit?
A FULL LINE OF FINANCING SOLUTIONS

Up to 96.5% LTV with 3.5% down  |  Investor & Owner Occupied Loans  |  No Exorbitant Upfront Deposits  |  Same Day Approvals
Most Rates from 4.20% to 6.75%  |  Purchase, Refinance & Cash-Out  |  Most Commercial Properties Considered  |  Nationwide Programs 

100% VA Loans Down to a 500 Credit Score  |  Self-employed bank statement program  |  Business loans

Approvals on Most Loans With Credit Score Down to 500

Locally Owned by
Donald and Lori Spoon

HUB CITY LENDING(806) 317-0730 NMLS #1743440
Hub City Lending NMLS #1744962

TODD VAUGHN
SwatPestControlLbk@gmail.com

Business: (806) 441-7989 |Cell: (806) 441-0302

Termite Inspections & Treatments

FREE Estimates

Home and Business

General Pest Control

Rodents, Roaches, Spiders, Etc.

LIVE PEST-FREE,
WORRY-FREE,
ALL YEAR LONG.

Todd and Heather Vaughn have been proudly serving
West Texas Realtors for over 10 years

We’re seeking the most 

influential titans in real 

estate to present at THE 

BIG EVENT – the nation’s 

first invite-only gathering 

of the top 5% of real 

estate agents, coming 

September 2020.

NOMINATE A SPEAKER: 

RPSPEAKERS.COMTHE BIG EVENT
CONNECTING • ELEVATING • INSPIRING
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When did you start your career in 

real estate?

I started in February 2019.

What did you do before you became 

a REALTOR®?

I served for 10 years on active duty 
for the United States Air Force, and I 
am still currently in the Air National 
Guard. All in all, I have 16 years of 
military service and counting. I hope 
to keep serving as long as they will 
have me.

What are you passionate about right 

now in your business?

The thing that really keeps me going 
every day is a desire to serve people. 
I believe that is what comes across 
most in my business, I genuinely want 
to help people.

What has been the most rewarding 

part of your business?

The confidence it has given me. To see 
myself have some success in a business 
where you are paid for the amount 
of effort you put in has completely 
changed me. I owe a lot to my family 
and to Keller Williams for supporting 
me through it all.

What was your biggest challenge as  

a REALTOR®?

I had a lot of self-doubt in the begin-
ning, and it is still something I strug-
gle with. I have a very strong support 
system; my wife Kristen inspires me 
to be the very best version of myself.

Tell us about your team.

The Stacey Rogers Real Estate 
Group is unlike anything I have been 
a part of. I am still fairly new, but it 
already feels so normal. We laugh on 
a daily basis and to me, that is very 
important. We support each other in 
every way and pull each other out of 
tough situations.

rising star

“LEARN WHO YOU ARE AND 

FIGHT TO ALWAYS BE THAT VERY 

BEST VERSION OF YOURSELF.”BRETT
Mullins

Brett Mullins 
Haley D. Photography

Brett Mullins 
Haley D. Photography
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How does real estate fit into your dreams and goals?

I have very lofty goals and at the center of it all is real 
estate. It is the keystone that supports everything 
else. If you are the average of the five people you 
associate with the most, then I am in the right spot. 
Keller Williams encourages you to pursue greatness, 
and what’s more, they will give you the tools and 
teach you how to get there. It is a truly inspiring 
company to be a part of. I am still in shock sometimes 
that I was fortunate enough to have prayed my way to 
where I am now.
    
What’s your favorite part of being a REALTOR®?

The people! I love meeting new people and getting to 
know them on a personal level. I have realized that the 
best way to help someone is to take the time to get to 

know them. That is how you will truly learn the best 
way to support and guide them.

Define success. Tell us about your family.

I feel like I am already successful; I have an amazing 
marriage and together we are raising two beautiful 
daughters. I always thought that I would want a boy, 
now that I have two daughters I can’t imagine my life 
any other way. Kristen is my wife, we have been mar-
ried for six years. We met at a church “lock-in” when 
we were 13 years old and were pen pals! She has been 
a nurse for 12 years. She is the most kind, beautiful, 
loving, and ornery person. Mazie is my 5-year-old 
teenager. She loves to sing and loves ballet. She is like 
me in the fact that she will debate on anything. She 
has the kindest heart. We pray almost every night and 
that kind heart comes through in her sweet prayers. 
Birdie is our 2-year-old. She has the most infectious 
laugh, it fills my heart. She loves to read and do puz-
zles, she is incredibly smart, like her mother. The four 
of us have a home full of love and laughter, occasional 
tears. One thing that I know for certain, my three girls 
will know, every day, that I love and cherish them.

How many years have you been a REALTOR®?

I have not hit my year mark yet. It has gone by so 
fast already. I look forward to 2020.

What is your career volume as a REALTOR®?

I think right now I am sitting close to 1.7 million. I try 
not to focus on it very much and focus more on the 
amount of people I can help.

Favorite books?

Atlas Shrugged is my absolute favorite, I’ve read it 
probably 20 times. I love to read, I could go on and 
on about my favorites. Currently, my favorite book is 
Fanatical Prospecting by Jeb Blount.

Are there any charities or organizations you support?

Yes, I support the Air Force Sergeants Association (AFSA), Na-
tional Guard Association of Texas (NGAT), and a few others.

What are your hobbies and interests outside of the business?

I love to read, I live 30 miles north of Lubbock so I get in some good au-
diobook time as well. I like to hunt, I have a group of friends that I hunt 
with. Spending time with family is my absolute favorite thing to do.

How are you different?

Oh, wow, let me count the ways! I am very, very comfortable 
in my own skin. I am unashamed about who I am and the way I 
choose to conduct myself.

What do you want to be remembered for?

I want people to always remember that I am a man that would 
move mountains to see a smile on my wife and two girls’ faces.

Given your status and expertise, what is some advice you would 

give to others?

It does not matter where you go in life or what you do for a living, 
there will be challenges and you will fail at times. The mark of suc-
cess is not in dodging these failures but in forging them into knowl-
edge and wisdom to gain leverage over future challenges. Do not 
ever let anyone decide the type of person you will be. Learn who 
you are and fight to always be that very best version of yourself.

Brett Mullins

806-252-6625
Stacey Rogers Real Estate Group at Keller Williams Realty
10210 Quaker Avenue

Brett Mullins 
Haley D.  

Photography

Brett Mullins 
Haley D. Photography

Brett, Kristen, Mazie, and Birdie Mullins
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Thank you Lubbock for trusting us for over 69 years!

Local • in house records • back to sovereignty eClosing? We do that too!

NEED A NEW YEAR’S
RESOLUTION?
Resolve to let us help you with
all your Title & Escrow needs.

Let's make 2020 the best year yet!

Being a young professional, in an industry 

overwhelmed with so many amazing and hard-

working people, can be intimidating. Somedays 

you feel like giving up because nothing is going 

your way. You feel as if everyone else around 

you is succeeding BUT YOU. 

Cassie Mitchell, REALTOR /  
Social Media Executive

motivation from a 
young professional

We all have those days and we all have days that are better 
than others. To become successful you have to give 100%. 
Will it be easy? Nope. Will it be worth it? Definitely. There 
will be days your running on four hours of sleep and you 
lost count of how many coffees you’ve had because you 
showed houses all day trying to find the perfect home. Ne-
gotiated a contract for hours only to have one of the parties 
pull out because they didn’t want to argue with the buyers/
sellers anymore. But then there will be days where you get 
a phone call from someone who has heard amazing things 
about you and wants you to list their home. You hang up 
the phone and get that “pep in your step” because finally, 
someone noticed the hard work and effort you have been 
putting in. Just because things aren’t going the way you 
want doesn’t mean better things aren’t coming. You have to 
keep pushing yourself every day no matter how much you 
want to give up because consistency is KEY. 

So when you feel like giving up, don’t. Falling down is an ac-
cident. Staying down is a choice. To be successful you have 
to give it your all and getting up every time you fall. Because 
If you don’t, you will never know your true potential.

Cassie Mitchell

REALTOR® | Social Media Executive

806.790.0169

DOESN’T COME 
FROM WHAT YOU  

DO OCCASIONALLY.  
It comes from what you  

do consistently.

SUCCESS
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WHY STEWART?

Advanced Technology Education Program with CE Credit

Realtor marketing resources from corporate and local marketing teams:

• All About Home Warranties
• Contract To Close
• Key Closing information
• Moving Checklist
• Texas Property Tax
• Rent Vs. Buy

• Buyer Needs Profile
• Critical Dates Checklist
• Post Closing Checklist
• School Ratings
• City Tax Rates
• Buyer and Seller Guide

• The ABCs Of The Title Commitment In Texas
• Upgrades For Your Residential Owner’s Title Insurance
• Who Pays For What In Texas?

• What is Title?
• Why You Need Title Insurance
• What Does Title Protect You From?

Business Connection OpportunitiesA solid company for over 125 years

Business Planning & Marketing StrategiesFriendly and Knowledgeable Staff

www.stewart.com/lubbock9826 Slide Road, Suite 200 | Lubbock, TX 79424 | 806.793.1389 O

806.786.1375

SINCE 1999

Joe Bellar
Real Estate
Inspection, LLC

INSPECTION SERVICES
∙ Structural
∙ Electrical

∙ Wells
∙ Septic

∙ Plumbing
∙ Mechanical

∙ Irrigation
∙ Pools

Joe and his team are always in your corner!

Joe Bellar, License, 4743
Kelly Cummings, License, 21901

Jordan Parker, License, 22121
Brittnee Shirey, License, 23197

Joe's experience and building 
knowledge will provide you 

with impeccable confidence. 

Kelly Cummings 

Jordan Parker 

Brittanee Shiley 
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EBERHARDT 
A true  
passion  
for family  
and real  
estate

“If you love what you do, you’ll never 
work a day in your life.”

Family and real estate go hand-in-
hand when it comes to Reneé Eber-
hardt’s life. An agent with Coldwell 
Banker Rick Canup Realtors, Reneé 
followed in her family’s footsteps 
and began her career in real estate 
in 2006 and has utilized hard work 
and dedication to build a successful 
and rewarding career for herself in 
the industry. 

She was named Rookie of the Year 
her very first year and has gone on 
to achieve many other designations, 
including being a Coldwell Banker 
Certified Luxury Specialist and a 
CLHMS (Certified Luxury Home Mar-
keting Specialist), a Graduate, Realtor 
Institute (GRI) and an Accredited 
Buyer’s Representative (ABR). 

“I love what I do so much. It doesn’t 
feel like a job. Buying or selling a 
home for people is their biggest 

investment and decision of their lives, and I love walking my 
clients through the whole process and helping them feel calm 
and knowing I am there every step of the way,” Reneé said. “I am 
passionate about them being happy at the end.”

She admits that her approach to real estate was very transaction-
al when she first started. In the past five years, she has changed 
that approach by being relational instead of transactional, a posi-
tive change that has made her business even more fun. 

By Lindsey Wells

REALTOR® spotlight

Reneé

Reneé Eberhardt
Haley D. Photography
Location courtesy of Capricho Interiors

Reneé Eberhardt 
Haley D. Photography

Reneé Eberhardt 
Haley D. Photography
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“My reward in this business is making relationships with 
my clients,” she added. “They aren’t just a transaction; 
they are truly a friend.”

Prior to joining the real estate industry, Reneé was a 
stay-at-home mom for her two boys. Her path to real 
estate was a natural one, as real estate is seemingly in 
her family’s blood. Her father, Rick Canup, is the broker/
owner of Coldwell BankerTrusted Advisors; her mother, 
Nelouise Canup, is the Executive Director; her brother, 
Deron Tucker, is the President; her two sons, Eric and 
Alex Eberhardt, and three nephews, Beau, Taylor, and 
Chase Tucker, are in commercial at Coldwell Banker; and 
her fourth nephew, Davis Tucker, is also on staff at Cold-
well Banker. Needless to say, real estate is a family affair 
for this group.

“My family is everything to me,” Reneé said. “We are all 
so close. We do everything together.”

Though real estate was a natural fit for her, Reneé admits 
that the business was a little daunting when she was 
first starting out. “My challenge as a REALTOR®, in the 
beginning, was worrying, ‘Can I do this?’” she said. “I have 
to look at real estate as my own company. I am the CEO of 
myself. I have goals and visions of what I want to achieve.”

“I love being a REALTOR® because every day is different. Every per-
son is different. I may sell a million-dollar home or a starter home 
for first-time homebuyers—I have the same feeling after every sale 
of satisfaction for taking care of my client,” Reneé said, noting this 
quote by her brother: “If it were easy, they wouldn’t need you.”

Reneé’s mission statement is as follows:
I am here to leave my mark.

I am here to be my best.

I am here to help others.

I am here to guide.

I am here to serve.

Reneé is also passionate about protecting the lives of the unborn and 
supports Heartline Ministry in Lubbock, an organization that offers 
an incredible service for women with unplanned pregnancies. 

Outside of her business, Reneé’s main interest is her family, 
including her two sons and new daughter-in-law.

For up-and-coming agents, Reneé has this advice: “Work hard, 
show up, answer your phone and treat your clients as a friend, 
and don’t forget them after the deal is done!”

“There is no other career like real estate. I am so blessed to be in 
this business and there is no other family like my Coldwell Banker 
family. I have said this many times: I would rather be in my office 
than at home! Not many people can truly say that,” said Reneé.

Reneé Eberhardt 
Haley D. Photography

Reneé Eberhardt 
Haley D. Photography

Alex, Reneé and Eric Eberhardt 
Haley D. Photography



28 • February 2020 www.realproducersmag.com • 29

Termite Inspections - Termite Treatments - Residential and Commercial Pest Control

Competitive pricing on
all termite treatments

Locally owned
and operated by

Rusty and
Tawndra Ferguson

18 years experience
www.rustysbugstop.com806.777.7424

NO WAITING AND WONDERING...
Texas WDI reports sent out at completion of inspection!
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MONEY?TO DISCUSS 

WHY IS IT SO 
financial fitness
By Shauna Osborne

Still, all evidence points to the fact that not freely communicating 
with loved ones on this topic can lead to negative consequences for 
our emotional, physical, and social well-being. The good news is, 
though it may cause discomfort at first, only positives can come from 
opening ourselves up to dialogues around money. Where to begin?

Family and Friends. It all starts at home. Researchers have found 
that growing up in a household where frank and open discus-
sions around money occur results in adults with far less impulse 
spending and credit card debt. Further, by involving friends and 
family in your financial arena, you take advantage of the “village” 
of knowledge available to you and, consequently, are better pre-
pared to tackle those important money decisions yourself. 

Partner/Spouse. Recent studies show that more than 40% of 
American couples don’t discuss how their finances will be 
managed before tying the knot. Yet money is also cited as a 
top stressor in romantic relationships, right up there with sex, 
parenting, and careers. We all want to rest assured we’re making 
sound financial decisions, and joint decision-making results in 
fewer financial risks. Enlisting your partner in financial decisions 
will lead to positive outcomes, such as more transparency in your 
relationship and fewer precarious economic behaviors. 

O ur finances are arguably one of, if not the most important, 
life-altering… and uncomfortable areas of our lives. Much 

like politics and religion, money can provoke a variety of emotions 
in us in a split second. Yet, unlike other deeply personal topics, we 
don’t find ourselves chomping at the bit to bring up our finances 
with friends in conversation. In fact, many Americans consider 
money to be the most difficult topic to broach with others, espe-
cially those with whom we’re in close relationships. But why? 

Many theories have been proposed on this subject. For many, 
myself included, we were raised to believe money is an impolite 
topic, not for discussion outside of the most private of situations. 
For others, it’s what money symbolizes: power and control, secu-
rity and independence. The fact remains, money is an emotion-
ally complex subject, grounded deeply in our ideas of self-worth 
and security. 
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BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers

I am excited to see how the Lubbock Association of Realtors 
will move through this new decade. If you will take a few 
minutes to reflect on the past you will realize the impact 
this association has had on your business and community.  
This is an everchanging industry and we must keep ahead of 
the trends, your leadership team is committed to focus on 
the future of Lubbock Association of Realtors and has been 
hard at work on a strategic plan that will not only focus on 
this year but 3 to 5 years. Beginning this year, we will be 
assessing the different aspects of the association to make 
updates and changes as needed to make sure it is serving 
you as a member in the best possible way in 2020 and be-
yond. A couple of things to keep your eye on is:
•	 how will NAR Clear Cooperation Policy 8.0 impact  

our association
•	 working on new ways of communication to you and the com-

munity so the realtor image is enhanced in our community
•	 what will happen with our building

If you have not been involved in the past my hope is this is 
the year you will. This association has so much to offer you 
as a member. 2020 will be a great year and decade for this 
association and I am honored to get it started.

Ken Harlan, GRI

REMAX Lubbock
806.535.2802 Mobile
ken@kenharlan.com

LETTER FROM THE PRESIDENT, 

updates and changes

KEN HARLAN
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