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LOOKING FOR 5 STAR PROFESSIONAL, FULL SERVICE PROPERTY MANAGEMENT?
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MARTI LADD/| Property Manager T

Windermere Prestige Properties
2850 W Horizon Ridge Parkway, Suite 200 Henderson, NV 89052

702-432-4600 Office | 702-301-8020 Cell | martimatthewslv@hotmail.com

o = S.0069857 - PM.0164150
Our no hassle, no obligation

Call or Come in pre-approval process is simple.
to see us today.

Our mortgage expertise is in working

i [ 4
to insure that you get the best value, In-house processing, underwriting Thlnkln g o1~ \
service and loan product for your and funding under one roof. e

client’s specific needs. rEﬁnanCin .

We have experts in a variety of

We’'re licensed in 19 States.

) Let Jennifer help you figure outi’ |
We’re here to help you! specialty mortgages (FHA, VA, it’s the right:move for,you, %
Conventional & More).

Vatche Saatdjian W vasseriest
o ank rottow us [ E2
(702) 604-7075 CONTACT US TODAY!
vatche@valleywestmortgage.com (702) 696-9900

Jennifer.Wittman@HomeBridge.com
. (702) 497-8298
HomEbrldge NMLS #644336

& 2580 St. Rose Parkway Suite 300 Henderson, Nevada 89074
8010 W. Sahara Ave. Suite 140, Las Vlegas, NV 89117 = www.homebridge.com/JenniferWittman

Valley West Mortgage is a wholly owned sabsidiary of Vabley West Corporation NMLSS 65506 | oans are subject to underwriter approval. Not all applicants will qualify. All right are reserved
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AIR CONDITIONING &
HEATING

Aire Serv of Las Vegas
(702) 565-4610
aireserv.com/las-vegas

ELECTRICAL SERVICES
Fowler Electric LTD

(702) 778-4346
www.fowlerelectricnv.com

FLOORING

TLC Flooring Boutique
Ramin Rostamzadeh
(702) 248-7777

HOME INSPECTION
Red Rock Home
Inspections LLC
Rick Watkins

(702) 902-9749

PREFERRED PARTNERS

HOME LOANS
JMAC Home Loans
Avery Penn

(702) 888-0434
jmachomeloans.com

HOME WARRANTY
Old Republic Home
Protection

(925) 963-4726
www.orhp.com

INSURANCE

Morgan Agency LLC

/ American National
Insurance

Jarod Morgan

(702) 430-7764
Mlagents.
americannational.com/
JarodMorgan-3518

LENDER

Evergreen Home Loans
Scott Gillespie

(702) 494-8448

MORTGAGE

Fairway Independent
Mortgage Inc.

Clay Schmeisser
(702) 685-2225

Guild Mortgage Co.
Ryan Erekson
(702) 528-6235

Homebridge Financial
Jennifer Wittman
(702) 497-8298

Millenium Mortgage Group
Ken Sarna
(702) 813-3919

Southwind Financial
Mark Crowson
(702) 501-8223

Valley West Mortgage
Vatche Saatdjian
(702) 696-9900

PHOTOGRAPHY

Neon Sun Photography
Brian Mannasmith
(702) 335-5335

Wild Dog Digital Inc.
Klara Filipi
(702) 826-8708

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

PROPERTY MANAGEMENT
Windermere Prestige
Properties

Marti Ladd

(702) 301-8020

RESIDENTIAL COMMUNITY
HOME BUILDER

Pardee Homes

(702) 622-1256
www.pardeehomes.com

TITLE COMPANY
Ticor Title of Nevada
Jodi Grover

(702) 283-6725
www.ticornevada.com

American National offers personalized
insurance coverage for home, auto,
business, life and much more.

MEET THE

LAS VEGA

REAL PRODUCERS TEAM
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Eliza Piotrowski Joe Piotrowski
Publisher Area Director

Melony Peters
Publishing Assistant

Brian Mannasmith
Neon Sun Photography

Elizabeth McCabe
Contributing Writer

David Filipi
Wild Dog Digital
Contributing Photographer Contributing Photographer

AMERICA'S BEST REAL ESTATE AGENTS

Let’'s manage life’s risks together.
Call for your appointment today.

RECOGNIZED

JAROD MORGAN

Multiline Insurance Agent

Jarod@leadersfg.com
Ins. Lic. #168380

'] w¥

AMERICAN
NATIONAL

702-430-7764 mlagents.americannational.com/jarodmorgan-3518 | 375 N. Stephanie St. Building 20 Las Vegas, NV 89014

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Over 17 years experience in the Vegas Valley

4 . February 2020
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YOU'RE ABOUT TO UNDERTAKE

THE BIGGEST INVESTMENT

OF YOUR LIFE.

Red Rock Home Inspections truly cares
about ensuring you make a wise purchase.

Father & Son - Family owned - Veteran owned | Military/Veteran, First Responder & Teacher discount

Proud Member of VAREP Las Vegas Chapter | Home Pre-Listing Inspections
General Home Inspections | New Construction Inspections | 11th Month Warranty inspections
Fully Licensed & Insured | 100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

A = 702-902-9749
rrhilv.com
RED ROCK rick@rrhilv.com

— HOME INSPECTIONS LLC. —

Weekend, holiday,
& next-day
appointments

available*

6 - February 2020

MILLENNIUM MORTGAGE
GROUP

If you are looking to purchase or refinance or would like to get a
second loan estimate, give us a call. Our rates and fees combined
with our excellent customer service )

cannot be matched. oFy

Debt consolidation refinance Multi-Family |-

|

CALL TODAY TO SEE WHAT OPTIONS ARE }"
AVAILABLE TO YOU.

&

1.

KEN SARNA

Millennium Mortgage Group, LLC
www.MMTGGROUP.com @

‘ Company NMLS#1786240 BRESHRE

2520 Saint Rose Parkway Suite 305 | Henderson, NV 89074
ken.sarna@mmtggroup.com | Fax: 702-946-1413
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Dale and Mary

Dale Snyder &
Mary Preheim

REALTORS® Dale Snyder and Mary
Preheim at Team Driven Real Estate at

at Team Driven Real Estate

Success Has Them
in the Driver’s Seat!

8 - February 2020

Keller Williams Realty are a win-

ning combination for success. Their
combined career volume is 880 million
dollars, with a total of 2700 homes.

Dale, founder and CEO of Team Driv-
en Real Estate entered real estate in
2005 and is currently involved with
the Keller Williams MAPS Coach-

ing program. As a premier business

coach, he teaches brokers and agents nationwide

how to grow and run their real estate businesses.

In 2016, Dale partnered with Mary, one of the
top-rated female agents in Nevada, and expanded
into Henderson. Mary, who works as the Team
Lead for The Preheim Group, has been a REAL-
TOR® since 2008. Prior to that, she excelled in the
mortgage industry, which has been foundational to

transitioning to real estate.

“Understanding the financing side has been invalu-
able to my clients in their transactions,” says Mary.
“I have been on the changing market roller coaster
seeing both extreme highs and lows since I began in
the mortgage industry in 2003.” When the market
crashed during the Great Recession, Mary embraced
optimism. She explains, “I saw it as an opportunity

to revamp, revise, and rebuild my business.”

Together, Dale, Mary, and REALTOR® Erin Camp
on Team Driven Real Estate are a solid team. With
multiple seasoned minds and decades of experience
in real estate, they are able to problem-solve, assess

situations, and find winning solutions for all parties.

As Dale says, “There are very few things we haven’t
gone through, yet we will always see new problems
to solve... between all of our minds we will master-
mind and find the options to best bring a win-win

deal together for all parties.”
Real Estate = Helping People

“I like helping people achieve their goals,” says
Dale. “It’s always about helping and serving people,
whether that is helping them find their first home,
getting preapproved, or getting through a stressful

experience, like moving out of state.”

Now Dale helps people create financial freedom and
using real estate as a vehicle to achieve wealth. He
explains, “There are so many misunderstandings
about real estate and what you can do with it. So
many agents don’t take advantage of real estate as

an investment.”

Mary enjoys the “never-ending variety of people
and problems to solve” in real estate. But she

wouldn’t have it any other way.

“Ultimately, I couldn’t be in a mundane job of doing

the same thing every day. I like the variety of trans-

actions and problems - everything

that comes with it,” she smiles.
Helping REALTORS® Succeed

“We’re in a fast-food society. People
want the quick fix and to get rich

quick,” says Dale. But patience is the
name of the game. There is no quick

way to success.

“Most people come into real estate
with no experience on how to run a
business. Most don’t have business,
economics, or finance degrees,” says
Dale. He instructs REALTORS® on

how to thrive rather than just survive.

“I teach them how to set up an LLC,
save for taxes, and live below their
means,” says Dale. He explains that
while 85-87% of agents fail in the
first 18 months, he wants to change
that statistic.

Mary adds, “We are constantly
pushing toward never-ending im-
provement by training, coaching, and
helping agents develop their business
and life skills.” She and Dale plan on

developing more teams and helping

leaders on that team reach their
goals. But that only comes through

hard work, drive, and dedication.
Giving Back to Others

Team Driven Real Estate believes in
giving back to the community. Mary,
whose youngest daughter has a form
of epilepsy, is an advocate for the Epi-
lepsy Foundation of Nevada. Recently,
the brokerage donated $4000 to this

worthy cause.

Dale also gives back to the Nevada
Partnership for Homeless Youth. He
says, “We have remodeled two of their

condos that the homeless youth live in.”

Other charity outreaches include
Toys for Tots, Salvation Army, and
giving back to help battered women
and children. Making a difference is

what it is all about.

We are honored to feature Team Driv-
en Real Estate in this month’s issue.
For more information, check out their

website, teamdrivenrealestate.com.

www.realproducersmag.com - 9



'Edie & Ralph"
Rodriguez

of the Rodriguez Group

Ralph and Edie Rodrigllez

You Can't Go Wrong With This Award-
Winning Husband and Wife Team

10 - February 2020

With a career volume
exceeding 100 million
dollars, REALTORS®
Edie and Ralph Rodri-
guez have tasted sweet
success. This husband
and wife team also func-
tion as team leaders for
the Rodriguez Group,
which they launched

last year.

Ralph entered real
estate six years ago, and
Edie followed in his foot-
steps just one year later.
After lending a helping
hand to her husband by
scheduling his appoint-
ments, it made sense
that they work together.
She comments, “I’ve al-
ways been interested in
real estate and decided

to get licensed.”

Together, they are
ranked in the Top 1% of
Nevada REALTORS®.
They have also earned
the Nevada Rural
Housing Authority
Partnership Award and
REALTORE® Partner of
the Month.

Prior to real estate,
Ralph worked as the
corporate director of
surveillance, security,
and risk management for
a group of casinos. He
also served our country
in the US Military and
retired from the Marines
after 20 years of service.
Ralph is proud to be

a Certified Military
Relocation Profession-
al. With his expertise,

he can guide veterans

through military relocation and has

lots of experience with VA loans.

Edie worked as a district and region-
al manager for various companies in
senior management. She has a mar-

keting background, which has helped

in real estate.
Making Dreams Come True

“My favorite part of being a RE-
ALTOR® is helping people achieve
homeownership and handing over
their house keys,” says Edie. Ralph
adds, “So many of our clients never
thought they could own a home.”
When they hand over the keys, it is a
moment to celebrate.

Even in difficult deals, Edie and Ralph
rise to the challenge. Ralph says, “Ev-
ery transaction is different and has its
own challenges. That is what makes

this job so unique.”

“You have to be versatile,” continues
Edie. “You have to quickly become a
problem solver for your clients and
be flexible.”

Edie and Ralph do whatever it takes
to get the job done. They set them-

selves apart from their competition

a winning hand

Written by Elizabeth McCabe
Photos by Neon Sun Photography

by their knowledge of real estate and the industry.
Their constant communication and availability to
their clients are amazing. This dynamic duo makes
themselves available for clients internationally and
has been known to answer their phone at 2 a.m. for

clients in Paris and India.

“We want to make sure that our client experience is
a positive one for our clients,” says Edie. “We want
to be remembered for the difference we have made
in so many families’ lives, both professionally and

personally. We do a lot of work for the community.”
Community Impact

Edie and Ralph have started Community Caring
Partners, a small group that does things for the
community. Recently, they held a blood drive in
their office for the Red Cross.

Through Community Caring Partners, Edie and
Ralph have raised school supplies for needy stu-
dents, donated coats to a coat drive, and provided

gifts for those less fortunate for Christmas.

“On a monthly basis, we purchase, prepare and
provide a minimum of 100 meals to the homeless,”
explains Edie. “We also sponsor 20-40 children
who are below poverty level for Christmas and

provide them with gifts.”

They also volunteer for Miracle Flights regularly
and volunteer with Catholic Charities. In addition,

they personally support St. Jude.

[
» o

Active Interests

When Edie and Ralph aren’t making
their clients’ dreams come true, they
enjoy traveling. “Our next trip is to
Italy, and I’'m so excited about it,”

says Edie.

Other pastimes include exploring
local hiking trails and trying new
restaurants. Edie loves to cook and

is always cooking up something deli-
cious in the kitchen. Ralph is passion-
ate about photography, particularly
astrophotography of the planets and
the universe. He has lenses that can
photograph the rings of Saturn and

the moon.

Edie and Ralph also like to spend

as much time as possible with their
family. They have two adult children,
aged 27. One resides in Chicago, and

one purchased a home here recently.

“We also have two dogs that we are
obsessed with,” says Edie. Their two
dogs are dog-gone adorable, a wel-

come sight after a hard day’s work.

For more information on Edie and
Ralph, check out their website: elite-
propertieslasvegas.com/elite-proper-

ties-las-vegas.

www.realproducersmag.com - 11



EER IN THE LAS VEGAS VALLEY
neon sun

or wherever you may need us.

photography

CALL US TODAY TO FIND OUT HOW WE CAN DRIVE BUYERS TO YOUR LISTING
real estate - commercial - architectural - drone - portrait

(702) 625-2065 | NEONSUNPHOTOGRAPHY@GMAIL.COM | VEGASREALESTATEPHOTOS.COM | NEONSUNPHOTOGRAPHY.COM

Salal

¢ OLD REPUBLIC HOME PROTECTION

L P

Your clients deserve the
best home warranty coverage!

AIRESERV.

a neighborly company
702.904.9555 o |

' AireServ.com/Las-Vegas . u'l‘.‘\‘, < x il 1 _
I A ey T
N o -

You'll Fall in Love

@  With Our New
Rebates and
Discounts

HE =

Visit ORHPcom
or contact us fo learn more
Katherine Dunton

Sanior Account Executive [
BOO.282 7131 Ext. 1344

Francine Willis
Sanior Accound Executive
BO0ZE2 131 Ex. 1151

Il FrancneWi@ochp.com

l my orhp comifrancinewilis

b _‘.._‘_:':._vh;,- T
my orhp com kathennadunian

Lic.#: 0080033

12 - February 2020

W
ML MARK CROWSON

You need an experienced
loan officer on your team.

Whether you are a first time home buyer,
purchasing your dream home, pursuing an
investment opportunity, or refinancing your home
for the pursuit of a lifelong dream, a mortgage is a
crucial part of a big life milestone. Who you
choose to work with can greatly influence your
experience beyond the specific terms and rates
you sign off on.

| would love to work with you toward achieving your dream.
Let's set up a meeting today to discuss how | can help you.

t Mark Crowson

S - Premier Mortgage Officer | Las Vegas

702-501-8223

2980 S Rainbow Blvd. Las Vegas, NV 89146
Mark@MarkCrowson.com EOUAL HOUSING
WWW.MarkCrowson.Com  yevapa wic #22783 | nwLs #291985




r.'l PardeeHomes:

A FRESH TAKE ON
MODERN LIVING

Nova Ridge, at The Cliffs Village of the celebrated
master-planned community of Summerlin.

Discover inspiring valley views, sweeping panoramas and
unexpected rooflines. This is the elevated hillside living
vou've been dreaming of. These innovative one- and two-
story homes bring cutting edge design and style to the
Las Vegas Valley.

New homes from the $600s

3172 to 4,413 sq ft (approximately)
3 to 5 bedrooms / 2.5 to 4.5 Baths
Unigue designs

Gated community

MORE PARDEE HOMES THROUGHOUT THE VALLEY

Terra Luna
THE CLIFFS VILLAGE
IN SUMMERLIN
MOVE-IN READY AVAILABLE

3-5 bedrooms | 2.5-4.5 baths

From the mid $500s
One and Two Story Floorplans

Nova Ridge
THE CLIFFS VILLAGE
IN SUMMERLIN
3-5 hedrooms | 2.5-4.5 baths
From the $600s
One and Two Story Floorplans

Sandalwood
STOMNEBRIDGE VILLAGE
IN SUMMERLIN
3-5 bedrooms | 3.5-5.5 baths
From the $700=
Up to 4-Bay Garages

Evolve
NOW SELLING

2-3 bedrooms
From the low $300s
Modern Townhomes

Cirrus
NOW SELLING
2-5 bedrooms | 2.5-4 baths
From the mid $300s
Downstairs Bedroom Available

Strada
IN INSPIRADA
FINAL OPPORTUNITY
4 bedrooms | 3.5 baths
From the $400s

Strada 2.0
IN INSPIRADA
MOVE-IN READY AVAILABLE
3-5 bedrooms | 2.5-4.5 baths
From the $400s

Pivot
FINAL OPPORTUNITY

3-4 bedrooms | 2.5-3.5 baths
From the $500s
Gated Community
Downstairs Master Suite Available

Axis
3-5 bedrooms | 2.5-4.5 baths
From the mid $800s
Gated Community
MNext Level Modern

Corterra

3-5 bedrooms | 2.5-4.5 baths
From the mid 34005
Downstairs Bedroom Available

Highline
COMING SO0ON
3-5 bedrooms | 2.5-4.5 baths
Fram the $400s

Cobalt at Skye Canyon
3-5 bedrooms | 2.5-3 baths
Fram the high $300s
Downstairs Master Suite Available

Onyx at Skye Canyon
MOVE-IN READY AVAILABLE
4-5 bedrooms | 3.5-5 baths
From the high $400s
Downstairs Master Suite Available
Up to 3-Bay Garages

Indigo
MOVE-IN READY AVAILABLE

3.5 bedrooms | 2.5-3 baths
From the low 3005
Downstairs Bedroom Available

Larimar
THE VILLAGES AT TULE SPRINGS
3-5 bedrooms | 2.5-3.5 baths
From the $300s
Gated Community
One and Two Story Floorplans

Blackstone
THE VILLAGES AT TULE SPRINGS

Up to & bedrooms | 2.5-4.5 baths
Fram the low $400s
Gated Community
Up to 3-Bay Garages

Call our New Home Specialists,
Shannon Marler and Paris Bieber
at 702-602-9684 for details

PARDEEHOMES.COM/LASVEGAS

« LivingSmart® energy-saving features and options

PardeeHomes'

7 OPERYEERRE

NOVA RIDGE




Mary Kay Beckman

ace of the month

Written by Elizabeth McCabe
— Photography by Wild Dog Digital
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MARY KAY
BECKMAN

OF KELLER
WILLIAMS REALTY
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“It was a huge leap of faith to go into
real estate,” says REALTOR® Mary
Kay Beckman. She has been in real
estate for 14 years now and loves

her profession.

When Mary Kay started real estate,
she was new to Las Vegas and new to
real estate. She comments, “I started
at Keller Williams and did all their
training. I've been in the top 20% of
agents ever since.” Her career volume

is just shy of 70 million dollars.

Mary Kay was also awarded in the Top
25 Women by the Women’s Council of
REALTORS® in 2019. Other awards
include Rookie of the Year in 2006 and
Top Listing Team in 2007.

Her favorite part of real estate is
helping people. Creating people’s
dreams through real estate, whether
buying or selling a home, is worth

every ounce of effort.

Mary Kay’s mantra in life is “Live life,
enjoy life.” She lives life with grati-
tude and appreciation. Helping her
clients achieve their dream of home-
ownership, find the home of their
dreams, and sell their home is re-
warding. Mary Kay is appreciative of
all of her clients, and they recognize
her support and assistance through

all aspects of the transaction.

She prides herself on dealing with

different personalities and resolv-

ing conflicts to create win-win
situations. With her ingenuity and
creativity, she figures out how to get

deals closed.

MAKING FRIENDS THROUGH
REAL ESTATE

Real estate isn’t all about the transac-
tion for Mary Kay. Her genuine care
and concern for her clients speaks

volumes of her heart for others.

One client told Mary Kay that she is
a “caring, amazing, fun person who
is incredibly good at her job.” She
has been called the “rock star of the
realty world” as well as having the
“biggest heart.”

www.realproducersmag.com - 17



She is willing to go the “extra mile and a half if nec-
essary.” Mary Kay also tackles situations, whether
good or bad, immediately to achieve a resolution.
‘Whether a client’s first move or 19th move, she is
able to “run interference and solve problems on the

spot,” according to another client.

Mary Kay’s clients often turn out to be her friends.
Her commitment to them, coupled with her enthu-
siasm and energy, makes her a valued agent. She
has held parties and get-togethers. At one party,
she invited a number of clients she thought would

mesh well. They are still friends to this day.
OVERCOMING THE ODDS

Mary Kay, who was brutally attacked and left for
dead in 2011, didn’t let this adversity define her.
Despite enduring four hospital stays that year, her

‘d <
NSNS
WILD DOG
DIGITAL
Professional & Affordable

Real Estate Photography & 3D
Professional photos sell homes.
Focus on closing deals.

We shoot. You sell.

Call/text: 702-826-8708
orders(@wilddogdigital.com
www.wilddogdigital.com

18 - February 2020

drive and determination helped her to
overcome the odds. She still remained
in the top 20% in the industry that
year. Her appreciation for life and
gratitude has grown as well as her
strength. She is a stronger person

today as a result.
LIFE OUTSIDE REAL ESTATE

When Mary Kay isn’t working, she
enjoys spending time with her family.
She has two adult children: Greg (35)
and Emily (33). Greg and Emily each
have a dog. “I have two grand dogs,

Gilbert and Zeus,” Mary Kay smiles.

To refuel and recharge from the

demands of real estate, you can find

Mary Kay at concerts, shows, and

sports events. She also loves to travel.

She also delights in making a differ-
ence for others. Mary Kay supports
the Nevada Partnership for Homeless
Youth, the Pediatric Brain Tumor
Foundation, and the Nevada Child-

hood Cancer Foundation.

Mary Kay aims to be remembered as
“helping people with a kind, loyal, hon-
est heart.” She has helped hundreds of
clients find the home of their dreams

and finds fulfillment in her career.

For more information on this month’s
Ace of the Month, check out her web-

site, marykaybeckman.com.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

There’s an app for everything

Evergreen Home Loans™ can help you stand out amongst the competition and offer
clients access to our newest digital mortgage tool. Features include:

o Co-branded digital business card—include your website, bio,and social
medialinks!

Affordability calculator

View loan status and track progress

Send push notifications to clients

o Clients cansecurely scanand upload requested loan documents

Download the app today or contact me to learn more about co-branding options.

Scott Gillespie NMLS:252908 GO TO:

Cell: (702) 494-8448
sgillespie@evergreenhomeloans.com
www.evergreenhomeloans.com/scottgillespie

OR:

evergreen 7 ciesee

HOME LOANS

©2019 Evergreen Home Loans is a registered trade name of Evergreen Moneysource Mortgage Company® NMLS ID 3182. Trade/service marks are the property @
of Evergreen Home Loans. All rights reserved. Licensed under: Nevada Mortgage Banker License 3130; Nevada Mortgage Broker License 4837. TG

https;//myapp.evergreenhomeloans.com//tu4so

Scan this QR code

evergreen’

HOME LOANS

Scott Gillespie
NMLE: 252908

‘ | Cantact |

FOWL

ER

ELECTRIC

RESIDENTIAL « COMMERCIAL « INDUSTRIAL

702-778-4346

License #079908 ‘e are Serwucce Limit $1,000,000.00
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When it comes to home loans, information
and education make the difference.

- = = A S - e — e, - e e

Spending the day helping all his clients with that is what Clay loves to do.

Clay is also very passionate about helping our veterans, active duty military members and
first responders get into new homes!!! Clay is one of three certified military mortgage boot
camp instructors for the state of Nevada, which means he gets to help educate the public and
his real estate partners by disproving a lot of the myths that are floating around out there
about VA loans.

With Clay's extensive knowledge of Fannie Mae, Freddie Mac, FHA, Jumbo and VA guidelines,
he usually knows what underwriters are going to request before we even submit an
application to them! Because of this understanding of what is needed at the beginning of the
mortgage process, Clay's clients can feel confident they will be getting a top-tier home loan
experience.

Clay fully understands that the industry has changed and continues to change daily, monthly
and on an annual basis. As a seasoned mortgage professional, Clay works diligently to stay
informed and educated of frequent industry changes so that he can better serve his clients
and real estate partners!

Knowledge. Experience. Customer service. Clay uses these skills to guide his clients through
what might, for many of them, be the largest purchase of their life. In trying to make the
transaction as stress-free as possible, Clay wants his clients to actually enjoy purchasing a
new home or refinancing their current home loan.

FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

CLAY SCHMEISSER
Branch Manager
NMLS# 404275

Las Vegas, NV

Office 702.685.2225 g ;
Cell 702.777.2666 - |
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How many years have you been a
real estate agent? What year did
you start?

Three years. 2016.

Why did you become a real

estate agent?

I’ve always had a pure love for real es-
tate, and it was also my first step into

entrepreneurship, so a total win-win!

What was your total volume last year?
12M

What did you do before you became
areal estate agent?

I came from the hospitality back-
ground. I started cocktailing / serving
in California then on the strip once I

moved here eight years ago.

What awards have you achieved?
Globally recognized from the entire
brand of Coldwell Banker’s Top 30
under 30. Top 40 under 40 REAL-
TORS® in Las Vegas. CBPR’s Rookie
of the Year, President’s Circle &
Horizon Award. One of CBPR’s Top
25 agents for the whole year. Top
250 in Clark County last year Q4.
Last year I was also in the Top 5% of

all active agents in LV.

What is your favorite part of being
areal estate agent?

T have a true passion for helping
others, along with an innate ability to
understand and relate to people. I am
very fulfilled when I can help make

their real estate dreams a reality.

Define success.

Success means following your
dreams. Getting to the top and striv-
ing to be even better. Also, having

balance in your life is key!

What has been a game-changer for
you in your business?

Persistence. I feel a lot of transac-
tions I’ve closed are ones that several

agents would give up on. I keep con-

stantly pushing, all while maintaining
an average sales price that’s nearly

double than the market average.

What does your typical day look like?
I start my day by writing affirmations
and try to have time to meditate to clear
my head before I start work. I split my
time between my home office and work
office. I catch up on emails, prospect in
the mornings, and handle appointments

in the afternoon when possible.

What makes you different?

I pride myself on integrity and dedica-
tion. I truly feel that the connections I
make with my clients are exceptional. I
genuinely try to be the nicest and most
caring to anyone that I cross paths with.
I think that if your heart is in the right
place and genuinely care about people

/ clients. Everything else will fall into

place, and success will follow.

Where do you feel you can still im-
prove in your business the most?
Like all REALTORS®... Time man-
agement is big for me. In 2020 I'm
focusing a lot more time on being

more organized as well.

What keeps you engaged and ex-
cited to continue doing what you
are doing?

I'love the fact that every day is
something different. No two deals are
the same, and can honestly say that

I always learn something new with

every deal.

Is there any tech that you love us-
ing for your business?

Not really. I take advantage of the tech-
nology that my brokerage offers, and

that has been sufficient up until now.

Tell us about your family.

I married my amazing husband,
Kevin, just over a year ago. My two
fur babies. I also have two wonderful
loving parents and I'm very close with
my Grandma.

What are your hobbies and interests outside

the business?

Ilove spending time with family and taking my two
little Maltipoos to the park. LOVE traveling. Hiking,
Cycling, Swimming at the pool. Watching movies

and reading books!

Are there any organizations or charities that

you support?

American Cancer Society (Relay For Life). Also,
I feed the homeless at Las Vegas Rescue Mission

fairly often.

What are your short- and long-term goals?
Short term, I'm working on saving more money and
investing. As well as give back to more charities.
Long term, I want to be one of the top 25 agents

in Las Vegas and broaden into other markets too.

I always want to keep growing my education and
sharpening my skill set! Along with a long, happy

marriage, all while living my best life!

What is your favorite quote?
“The Question Isn’t Who Is Going To Let Me; It’s
Who Is Going To Stop Me”--Ayn Rand

How do you manage work/life balance?
I’ve learned you really need to stick to your calen-
dar and know when to say “no.” Need to plan your

family time the same way you plan your work time.

(Please note CBPR means my brokerage:)
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Owner of TLC Flooring Boutique

26 Years of Flooring
Experience Reflected in

Customer Care
and Satisfaction!

DY premier partner

Written by Elizabeth McCabe
Photos by Ati Grinspun Photography

If you're looking for flooring for your home or busi-
ness, TLC Flooring Boutique has you covered. Ramin
Rostamzadeh, owner of TLC Flooring Boutique, has
been in the flooring industry for 26 years. He loves
what he does, and it shows with his enthusiasm and

his commitment to customer satisfaction.

Prior to being the owner of TLC Flooring Bou-
tique, Ramin was in the casino industry. He says,
“This is more rewarding and more tangible.” It’s
also a lot more profitable for this successful busi-
ness owner, who took over TLC Flooring Boutique
in 2004. They have two locations - on Hacienda

and Blue Diamond.

24 . February 2020

Ramin Rostamzadeh

Rewarded with Happy Customers

“We can see people’s houses change and see the glow in their
faces when they see all the improvements (with their flooring),”
says Ramin. “It’s more than they anticipated.” There is nothing
like seeing the reward of your labor with smiling faces and appre-

ciative clients.

Ramin has even seen clients track him down to say hello. He has
made a lot of friends in the flooring industry. Transforming peo-
ple’s houses into homes with flooring

makes each day rewarding. -

Services Offered .

With over 1 million square feet of car-
pet, laminate, ceramic tile, porcelain
tile, and luxury vinyl flooring in stock,
it’s no wonder why customers frequent
TLC Flooring Boutique again and
again. They are proud to be the only
store in Vegas with an incredible se-
lection. Best of all, flooring is ready for
installation. Granite, slabs, and prefabs

are also available for purchase.

TLC Flooring Boutique has the
largest selection of name brand,
waterproof materials in Las Vegas.
‘With 150-160 materials in stock, the
options are endless for those looking

for flooring.

“If we don’t have what you are looking
for, we can get it in 99% of the time,”

says Ramin.

Why Choose TLC Flooring Boutique

People choose TLC Flooring Boutique because of their staff’s
responsiveness and one-on-one attention that they give clients.
Ramin is available to his clients at almost any time of the day. He

aims to exceed his customers’ expectations each and every time.

As Ramin says, “Once customers come here, they don’t go any-

where else. They get their money’s worth.”

REALTORS® also choose TLC Flooring Boutique for their flooring
needs. When they want to get the job done fast, TLC Flooring Bou-
tique doesn’t disappoint. A lot of clients come out of state looking
for flooring ready to install. They are pleased with the selection

at TLC Flooring Boutique. After all, why wait for flooring to be

ordered when you don’t have to?

Committed to the Community

Others choose TLC Flooring Boutique because of their commitment

to the community. Ramin and the ded-
icated staff take a stand against breast
cancer. Mohawk, which manufactures
carpets and their underlying cushion,
donates a portion of every SmartCush-
ion to SUSAN G. KOMENP® for ongoing

breast cancer research.

Shaw Floors, which are sold at TLC
Flooring Boutique, also make a differ-
ence to fight cancer. Their unwavering
support of St. Jude’s Children’s Re-
search Hospital is admirable, donat-
ing $10 million since 2012.

TLC Flooring Boutique also gives
back to the community by supporting

a number of additional charities.

Contact TLC Flooring Boutique Today
Life is too short to have dated or
dreary flooring. Invest in your home
before putting it on the market. The
options are endless to enhance your
living space. For more information,
check out tleflooringlv.com or call
702-258-7771.

TLC The Flooring Boutique
4505 W. Hacienda, Ste A
Las Vegas, NV 89118

(702) 248-7777

tleflooringlv.com
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Advantage
We aim to create business
partnerships, not just a
referring partnership, and
understand the impact we
a5} A
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CARPET . TILE / STONE - LAMINATE - AREA RUGS
Biggest selection of name brand luxury vinyl planks

Questions? Let’s talk.

Visit our showrooms at our two locations to pick out your new flooring today!

HACIENDA LOCATION BLUE DIAMOND LOCATION
4505 W. Hacienda, Ste A - Las Vegas, NV 89118 7955 Blue Diamond Rd, Ste 101« Las Vegas, NV 89178
(702) 248-7777 (702) 248-7777
Showroom Showroom
Mon-Fri 8am-6pm « Sat 8am-5:30pm Mon-Sat 10am-5pm « Sun By appointment only

Ryan Erekson
Mortgage Ninja
NMLS ID# 445075

Henderson, NV 89074
M: 702.528.6235

Apply Online
www.RyanErekson.com

www.tlcflooringlv.com Licensed, bonded, insured #80490, #30491

9065 S. Pecos Rd., Ste 120,150

rerekson@guildmortgage.net

Grow your business with Guild.

Wide array of loan
products
Including Conventional, FHA, VA,
jumbo, renovation, condos and non-
QM products down to a 500 credit
score and bank statement loan
products

We’re highly recommended

Guild has a 96% customer
satisfaction rating according
to MortgageSAT, a leading borrower
satisfaction survey.

©

We close quickl

Our target close for all loa
days from date received. Ask
we make this happen succe!

"Ryan is my loan go to guy! He always has great response time & is great
} with my clients. He is highly knowledgeable in his industry & also goes the
extra mile to ensure my clients get the best rates & any programs they may
be eligible for. It is always a pleasure to work with him and his team."

Guiid

mortgage

OWN WHAT MATTERS
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