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KRristt MUNOZ

%) LawyersTitle

TITLE & Escrow

Kristi will be hosting FREE 30+ min. online Title

Informational classes to help educate her
REALTOR® partners and clients. Stay Tuned!

Comprehensive Resources
Innovative Technology
Streamlined Real Estate Process

Kristi Munoz

Account Executive | Vice President

909.841.7645
KristiMunoz.com
KMunoz@ltic.com

Check out Kristi's Title Talk Videos online!
Experience the difference. Start now by
emailing TeamMunoz@LTIC.com

Ron Gomez

NMLS ID #336926 | DRE #01241772

¢ 909.709.1396 0 858.794.2155
e RonG@rwmloans.com

Danny Coronado

NMLS ID #1247185 | DRE #01492912

¢ 951.966.4921 0 858.794.2155
e DannyC@rwmloans.com
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WE SPECIALIZE IN TERMITE DETECTION, ERADICATION,
AND PREVENTION OF FURTHER INFESTATIONS.

CRAIG & SONS SERVICES INCLUDE:

* Ants * Bed Bugs = Gophers & = Bird & Rodent Contral
* Earwigs +Wasps Ground Squirrels , 1ormite Treatment
* Spiders +Roaches +Bee Removal & Repair

Offering Thorough Escrow Inspections to
Provide Your Clients Peace of Mind!

800-281-2219

Easily submit a service request online!
craigandsons.com/service-request

CA STATE LICENSE #PR5%6T, DPR #37824
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Call to speak with Greg directly today!
951-351-1855 e gtdpi.com
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If you are interested in contributing or nominating Realtors for certain stories,
please email us at mark@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of the

author(s). The paid advertisements contained within the /nland Empire Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore,
neither N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.
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Mark Menezes Marissa Menezes Chris Menezes Lanie Schaber Antonio Vong
Publisher Photographer & Writer Ad Strategist Videographer
Editor-In-Chief
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This section has been created to give you easier access when searching for a trusted neigh-
borhood vendor to use. Take a minute to familiarize yourself with the businesses sponsoring
the publication. These local businesses are proud to partner with you and make this magazine
possible. Please support these businesses and thank them for supporting the publication!

HOME INSPECTION Homebridge Financial Services PEST & TERMITE CONTROL
Diamond Property Inspections (909) 225-8787
(909) 910-9905 www.homebridge.com/nancykenny Christine Cornejo

481 Business Center Ct

Craig & Sons Termite & Pest Control

MORTGAGE RWM Home Loans Redlands, CA 92373
Full Circle Home Loans (909) 709-1396 (951) 530-1653
(951) 538-6093 www.craigandsons.com
www.fullcirclehomeloans.com Secure Choice Lending

(951) 830-1937 TITLE COMPANY
Global Mortgage www.securechoicelending.com Lawyers Title
Dawn Robson (909) 841-7645

(909) 238-2194

PREFERRED PARTNERS

Lock In Your
Interest Rate While
Your Dream Home

Is Being Built!

New Construction

Tear Down
Renovation & more!

Nancy Kenny

NMLS# 322084

(909) 225-8787 L.

N Moo Our Vision Is To Make THE DREAM
Rhvorside, A 2508 Of Homeownership A REALITY!

= ®
We Can finance Almost Anything Attached To The Ground! H o m eb r I d e
Construction Loan Specialist.
Nancy.Kenny@homebridge.com
Branch NMLS# 1847975

Homebridge Financial Services, Inc.; Corporate NMLS ID #6521 (www.nmlsconsumeraccess.org). 194 Wood Avenue South, 9th Floor, Iselin, NJ 08830; (866) 933-6342; Licensed in all states but UT. AZ Mortgage Banker License #922458; Licensed by the Dept.
of Business Oversight under the CA Residential Mortgage Lending Act; GA Residential Mortgage Licensee #22495; Illinois Residential Mortgage Licensee; MA Mortgage Lender\Broker License #MC6521; MO branch: 1116 Remington Plaza, Suite A, Raymore,
MO 64083 ; Licensed by the NJ Dept. of Banking and Insurance; Licensed Mortgage Banker - NYS Dept. of Financial Services, 152 Madison Ave., 23rd Floor, New York, NY 10016; RI Licensed Lender, RI Licensed Loan Broker; TX branch: 15301 Dallas Parkway,
LUENBER #900, Addison, TX 75001; WA Consumer Loan Company License #CL-6521. This is not an offer for extension of credit or a commitment to lend. Loans are currently being closed and committed at the expressed rates, however these rates may change or
may not be available at the time of your interest rate lock-in, commitment or closing. All loans must satisfy company underwriting guidelines. Interest rates and Annual Percentage Rates (APRs) are: based on recent market rates, for informational
purposes only, subject to change without notice and may be subject to pricing add-ons related to property type, loan amount, loan-to-value ratio, credit score and other factors. Terms and itions apply. Additional loan may be available. This is not an
offer to enter into a rate lock agreement under MN law, or any other applicable law. Call for details. 08/2018 LR 2019-509A
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PUBLISHER'S
NOTE

If you are holding this magazine in your
hands, it means you have accomplished
some incredible things in your busi-
ness—Congratulations! Inland Empire
Real Producers exists to create oppor-
tunities for the best real estate agents in
the Inland Empire to connect with one
another. As business owners, it’s easy
for us to lose sight of how important it
is to get to know the people we work

with on a regular basis. For better or

worse, our relationships today will

influence our business tomorrow.

When I look back at my life, it’s the
people I have met and got to know
that I think about the most. I've never
longed for my old silver 1984 Mazda
GLC hatchback. Although I did think

I was killing the game in 1992 driving
that thing around the IE with its Enkie
rims, Stussy sticker in the window,
detachable face CD player and 12”
Pyle Driver subwoofers bumping Bob
Marley. But man... what I wouldn’t give
to spend an afternoon carving wood,
sipping coffee and getting to know my
Great Grandpa Pittman.

This fast-paced, technology-driven
world we live in has allowed us to
do things in our business we never
imagined possible. But, if we are not
intentional, it could also cause us to
lose sight of the things that we will

one day realize were most important.

6 - February 2020

We are launching Inland Empire Real
Producers magazine to create an en-
vironment for the top producing Real
Estate Agents in the Inland Empire to
get to know the person on the other
side of the virtual closing table. The
better you know the people you work
alongside, the better you will be able to
service your clients, and make the pro-
cess of purchasing or selling a home a

comfortable and enjoyable one.

This magazine will arrive at your
office each month at absolutely no
cost to you and will tell the stories
of the best of the best in our area. To
receive the printed version means
you are in the top 500 in the IE and
should be considered a badge of
honor for your success. Anyone can
access the digital version each month
for free by downloading our mobile
app wherever they download apps.

It can be found by searching Digapub
and then choosing Inland Empire

Real Producers.

Each quarter we will host a top
producers event, and invitations will
ONLY go out to the top 500. Vendors
cannot attend unless they are an
official partner, and they can-

not be a partner unless they

have been personally recom-
mended by a top agent from

that group. Everything we do is

made possible by these trusted ven-
dors. Keep an eye out for the details
of our first event and launch party
this spring! Each week we will also
release a VLOG, which will be a be-
hind-the-scenes of every photo shoot

leading up to that month’s issue.

My wife Marissa and I look forward
to meeting you and hearing your
story if we have not already. Marissa
has been a professional photographer
for almost 20 years and we have pub-
lished a half dozen magazines over
the last 10 years. My brother Chris

is our head writer and connects with
each person we feature as we share

their story.

Years from now you may not remem-
ber exactly how many homes you sold
in 2020, but I know you will remem-
ber the connections you made with

a handful of people, and how certain
interactions not only changed your
business but your life. Our hope is
that Inland Empire Real Producers
will play a small part in helping you
start new relationships that, when
you one day look back on, will make

you smile.

Mark Menezes
(951)233-3096

mark@realproducersmag.com

GQET EVERY oSl

ON YOUR PHO

INLAND EMPIRE

REAL PRODUCERS.

DOWNLOAD OUR MOBILE APP

It’'s a badge of honor to hold the printed version of Inland Empire Real Producers magazine in your hands. If
you want-all our issues wherever you go, download our mobile app and take them with you. Search Digapub
wherever you download apps and choose California — Inland Empire Real Producers. There you can register

for our events and share articles to Facebook.



Kristin with her parents, Ann & Vaughn Bryan, and her sons, Jameson & Camden Pierce.

Real estate runs deep in Kristin Pierce’s blood. Her grandmother
founded Lois Lauer Realty in 1976, where both her mother and
father, Ann and Vaughn Bryan, worked when she was growing up.
As a child, Kristin loved going on real estate tours with her mother

to check out new listings on the market.

“I always wanted to sell real estate, but thought became a REALTOR® in 1999. She stayed in Pacific Palisades,
only older people sold houses,” says Kristin. “So, and met her husband, Scott, in 2000. They stayed in the Los
after I graduated from USC, I interviewed for sever- Angeles area, and married in 2005. Since he was also from

al different jobs, but didn’t like the idea of sitting in ~ Redlands, they decided to move back to their hometown to start

an office all day.” their family in 2007.

Instead, Kristin’s grandmother lined up an in- “When we moved back to Redlands, I wasn’t sure I could get a
terview for her at a real estate office in Pacific book of business going. But it happened by just being out there,
Palisades. Kristin started out as an assistant and doing open houses, and meeting new people,” she says.

Written by ChrisiMenezes
*~ Photos by Marissa'Menezes
' - ; : B - " " ' for www.realproducersmag.com - 9
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Kristin built her business alongside
her parents, continuing the profes-
sional legacy of her grandmother,
while also having two children along
the way—Jameson and Camden.
Scott planned to take over the man-
agement side of the business, until
tragedy struck their family in October
of 2018, when Scott unexpectedly

passed away in a tragic accident.

Kristin’s world turned inside out. Ev-
erything changed in an instant. While
she continued to sell real estate,
focusing her mind on the immediate
needs of her clients, in addition to
her children, her priorities shifted.
She no longer had the time to chase
outliers, or the flippant, only the se-
rious, bringing her business in, closer
to home. And last year, she had the
busiest year to date, producing over

$21 million on 24 units.

“I've just been trying to keep my head
above water, trying to maintain a level

of normalcy for my kids,” she says.

Outside of real estate, Kristin spends
the majority of her time with her
sons. Jameson and Camden both play
travel baseball. So, most weekends
are spent on the road and a baseball
diamond. Kristin is currently training

for a half marathon as well.

As Kristin continues to push forward,
she is grateful for the people who
have rallied around her. She is also
grateful to have a career like real
estate that allows her the freedom,
flexibility, and opportunity to provide
and be there for her family.

Kristin has continually impressed us
as business owner and person. It has
been an honor for us to get to know
her, her family, and team, and to

share her story.
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Wrigien by Chris Menezes
Photos by Marissa Menezes

If you’ve ever worked with Greg
Terry and Diamond Property Inspec-
tions, then you already know they are
one of the best in the business. Greg’s
thoughtful approach to both life and
business has caused many people

to smile at the mere mention of his
name. Simply read the reviews of his

business and you'll see.

With a 5 star average on Yelp, and
HomeGuide’s Best Of for 2017,
Diamond Property Inspections have
built a name for themselves through-
out the Inland Empire. They are not
only known as experts in their indus-
try, but as people who are passionate

about the service they provide.

Since the home inspection industry
is not licensed in California, and
therefore, anyone can advertise and
perform home inspections, Greg and

Diamond Property Inspections pride

.
-

themselves on being CREIA (Califor-
nia Real Estate Inspection Associa-
tion), and ASHI (American Society of
Home Inspections) certified, aver-
aging over 70 continuing education
credit hours per year, every year, for

the past 16 years.

“We specialize in taking extra steps to
make sure buyers are well educated.
When it comes to home inspection,
we leave no stone unturned, and our

reviews prove it,” says Greg.

In addition to their professional
expertise, the care and attention they
give to their clients is what really
separates them from the pack. Greg
encourages buyers to come to the
home inspection so he can give them
a general knowledge of the home,
explaining how the systems and com-
ponents operate, what regular main-

tenances should be performed, while

I}
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also locating and explaining the safety
features of the home, and answering

any questions along the way.

“It is important that buyers know as
much as possible about their future
home,” says Greg. “Buying a home
can be very stressful, but having an
experienced home inspector can help
instill confidence and alleviate a lot

of unnecessary stress.”

The only thing that rivals Greg’s pas-
sion for home inspections is hockey.
As an avid hockey fan, he is a season
ticket holder, and proud sponsor of
Ontario Reign, as well as the Temecula

Valley Inline Hockey Association.

For more information on Diamond
Property Inspections, visit www.
diamondinspect.com, or call 951-351-
1855 to connect with Greg.

www.realproducersmag.com -

13



P» rising star

“From where I was when I started, just three years

ago, to now, I am a completely different person.
Real estate teaches you patience, understanding,
and being passionate about what you do. It is both a

humbling and empowering experience.”

While Fadi has seen much personal and profession-
al growth since starting his real estate business in
2016, there are a few things about him that haven’t
changed, things that have helped contribute to his
quick success. He has a genuine, down-to-earth,
fun-loving personality that inspires trust and loyal-

ty in everyone he meets.

For example, Fadi has maintained the same core
group of friends from his childhood, growing up in
Upland, where he still lives and makes new friends

every day. It takes a certain level of authenticity, hu-

14 - February 2020

mility, and understanding to maintain

such long-term friendships like that.

Fadi brought that same authenticity
into real estate. He first joined a team,
and saw instant success, connecting
with his existing network, establish-
ing new ones, and learning everything
he could. In 2018, he decided to break
out on his own and form his own

team—Pacific Realty Group.

Fadi treats his team, which consists

of five other agents, as a family. He
doesn’t make a distinction between his
personal life and business. As far as
he’s concerned, real estate is his life—

his team is an extension of his family,

his clients are friends, and he’s pas-
sionate about caring for, and growing
both, whether in the office, in the field,
or on the golf course at Red Hill, where

you can find him most mornings.

As the Best of Zillow for 2019, Fadi
has gone from selling kids shoes at
Nordstrom’s and having no direction
in life, to leading one of the top teams
in the Inland Empire, by simply turn-
ing transactions into friendships, and

committing to continual education.

“I am so grateful to have found this
rewarding career,” says Fadi. “And for
my family—without their support, I

could not be where I am today.”

'Written by Chris Menezes
Photos by Marissa Menezes
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Finishing up his term as President

of the Inland Valley Association of
REALTORS® (IVAR), Jesse Streeter,
Riverside native, is both grateful for
the people who made his time in ser-
vice a pleasure, and excited to dig into
his business and apply everything he

has learned from his experience.

“It’s a real education. By being in-
volved and engaged in what’s hap-
pening in the industry, you learn a lot

about what’s moving, what’s chang-

18 - February 2020

ing, and what others are doing. You learn from so

many people,” he says.

‘While Jesse became a REALTOR® in 2003, after
working in mortgages, and pool construction for
Bogner Pools prior to that, he didn’t get involved
in his local association until 2013, having briefly
left real estate after the market crash. During his
hiatus, he worked for a commercial real estate
company, traveling around the country helping to
liquidate big box stores like circuit city, who were
going out of business at the time. Upon renew-

ing his license and reentering real estate, Jesse

S T ﬂ:%l E »z;:;: =

resolved to immerse himself in the
industry, which included becoming
involved and serving on the board of

his association.

Jesse decided to run for president at
the suggestion of a couple of his men-
tors, and ran unopposed. He thought
the past president did such a great
job putting them on a good path that
he wanted to ensure they kept doing
what they were doing. His biggest

surprise after taking the position was

how smoothly everything ran. He’d
often hear presidents from other
associations complain about their
organizations at conferences, which

surprised him.

“Our staff and board do such an
amazing job. They made my job so
easy that I was afraid I was missing
something or doing something wrong.
It was really a testament to how well

our organization runs,” he says.

Jesse is excited to refocus on his
personal business now and imple-
ment everything he has learned. His
longtime girlfriend, Colleen Longden,
just got her license and became the
newest member of IVAR, and he’s
looking forward to working with her.
In his free time, Jesse enjoys working
on his VW bug, gardening, and is ac-
tively involved with Sunshine Haven
Wildlife Rehabilitation.

www.realproducersmag.com - 19



Although his presidency is done, Jesse remains
active in IVAR and encourages everyone to do the
same. “If you are in the industry and you care about
what you do, then you should get involved and have

a voice in it,” he says.
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FULL CIRCLE Securing the Best Home Loan for Your (lients

100's 15+ 1 goal

OF HAPPY CLIENTS YEARS OF MORTGAGE
Just check our EXPERIENCE
and reviews. Its a lot more if you add all of
our staff members combined
mortgage years together.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

Semor Loan Ofﬁcer f”
21+ Years of Expen

HELP YOUR CLIENT

BUY A HOME

/ PURCHASE | REFINANC Or refinance. We will do that too.

Im &

Call 909.985.0088 or Text 951.538.6093

fullcirclenomeloans.com e office@fchomeloans.com
Main Office: 99 C St Suite 200, Upland, CA 91786

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

With offices in Riverside, Newport Beach and Temecula.

"™ e, 12505 North Mainstreet, Suite 228
g e FRTGAGE  Rancho Cucamonga, CA 91739
i ; NMLS# 285504 - CA DRE.# 01506280

@realproducers
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SECURE

CHOICE LENDING

Secure Your Tomorrow, Call Secure Choice Today!
#theonlychoice

Mark Hossler Joey Roquet

Founder/President Vice President

Call us Today! Low Rates. No Hidden Fees. Close in 21 days or less!

Q 951.733.8925 & securechoicelending.com
7211 Magnolia Ave, Riverside CA 92504

% Licensed by the California Bureau of Real Estate, BRE License #02042332, NMLS #1689518, NMLS #1400446




