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BLACKPINE

UNCOMPROMISED LIVING

Nothing compares to the feeling you get when you
experience uncompromised living. That is why we
place Wellness at the heart of every community we
design and every home we_b_u_ild; it is that sense of
comfort that tells you: you have arrived.

GOOD
VISUAL
CONTENT

IS
GOOD
MARKETING

The Life You Want To Live

Suburban Ease and Urban Excitement.
Three Unigue Lifestyle Collections.

Schedule Your Private Home Tour

Escape Into Nature's Sanctuary

Single-Level Living From the High $400s.
Models Now Open.

Schedule Your Private Home Tour

XSIGHT

CREATIVE MARKETING SOLUTIONS

N 1 r‘i A Make Your Forever Home

{ Timeless Architecture From the Low $400s.
"

MILLSTONEZ. )

/ The Perfect Suburlban Lifestyle.

AT s'lalni__g’m i f
N iﬂ* :
: y Register Now

CAPTURE YOUR AUDIENCE | o Ly

01 Lifestyle 02 Places 7 OB People Olp Top Picks
] .. | —-___: . — fﬂﬁ “
mk" -*

Your Guide To Living In Sacramento BLACKPINECOMMUNITIES.COM

PHOTOGRAPHY | VIDEO | DESIGN | MARKETING |




ARENOU LOOKING FOR A/SERVICEsTHAT CAN
HELP YOU FROM CONTRACT TO CLOSE?

Platinum TC Services hastbeen in'the real estate.industry-for neanly 20"years.
Our #1 goal IS to provide superior service for new and existing-clients and getthem paid on time!

Through the end of 2020 | invite you to participate in my “Finish
" " Strong” contest! | am always looking for ways to support and
JOIN THE "FINISH STRONG CONTEST encourage my agents to succeed and the “Finish Strong” contest
will give you an extra incentive to do just that.

For more details please contact Marketing@PlatinumTCServices.com
or visit bit.ly/FinishStrongContest to join the contest!

Melonie Presestt
Cell: 916.812.7454
Melanie@PlatinumTCServices.com

www.PlatinumTCServices.com
CalBRE#01937537

VA Loans are a Bigger Deal.

24% Bigger!*

New Law for 2020: No Limits!
The VA Home Loan Benefit...They’ve Earned I.

Purchase and Refinance to at least $2 million e —

Education workshop for your office or team, T - Wealth\/Wize

"Fr‘ESHrlﬁng aVa ﬂfle‘ Sellﬂl's Will ﬂ.ﬂnﬂpl" COovers: - g o “Hr_ll ti I'I_ i | Mortgage Pianﬂlng
* Creating an “annuity” of loyal, repeat clients Know many of aur agents reereeee SN
* One simple question to brand you as their go-to agent to Andrew Wealth\\/ = -Mortgage.com

* Getting your VA offer accepted

* VA advantages

* Truth about VA appraisals

* Truth about fees
VA LoansOfCalifornia.com
VA Home Loan Specialist = Folsom, CA
(916)932-7160
Army * Navy * Air Force * Marine Corps * Coast Guard * National Guard * Reserves

1.

Andrew Vierra

NMLE #230795

Branch Manager

101 Parkshore Drive
Folsom, CA = 95630 |8 T

MMLS #1827781 4 |

Andrew@WealthWiseMortgage.com

VA + CONVEMTHOMAL + FHA + USDA + REVERSE
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“Beautiful job, and done quickly. Andrea is very

X« BUILD YOUR TEAM
— WITH ACCESS TO
Z AN INSTITUTIONAL

L BUYER
E 000000000000 0000000000000 0000000 0
—

LEARN HOW TO
w EARN 2 COMMISSIONS

A L +
1/2 THE PROFITS

LOCALLY OWNED AND INDEPENDENT.

“WE RISE BY % = LONNIE N. DICKSON | BRANCH MANAGER

’ THE MORTGAGE COMPANY | NMLS 747878
LIFTING OTHERS. o S EREEE

— ROBERT INGERSOLL 1839 IRON POINT DR. STE. 100 | FOLSOM, CA 95630

EXPERIENCED AND TRUSTED ADVOCATES

FLGuiNnDY, MEYER & KOEGEL

We are a civil litigation and transactional law firm serving clients throughout California

7N\

éAN QTBTEEAOTQQ M\IY CALL (916) 990-3010 FOR MORE INFO
@andreagunnrealestatephotog ® www.gunnphoto.com OR EMAIL AT SUPPORT@THEBIGCO.ORG

916-223-8948 * andreagunnphoto@gmail.com

GENERAL BUSINESS EMPLOYMENT REAL ESTATE CONSTRUCTION PRACTICE . |
LITIGATION WAGE & HOUR ENVIRONMENTAL LIABILITY CONTRACTOR DEFENSE
CONTRACT DISPUTES HR COMPLIANCE ISSUES LAND USE ISSUES CONSTRUCTION DEFECTS
DEVELOPMENT DISPUTES EMPLOYMENT CONTRACTS PREMISES LIABILITY CLAIMS MECHANIC'S LIENS CLAIMS
UTILITY DEVELOPMENT LABOR BOARD CLAIMS AGENT-BROKER LIABILITY SUBROGATION CLAIMS
PRODUCTS LIABILITY EMPLOYMENT LITIGATION

of Placer County
The Firm is premised upon a single goal - to provide our clients

with extraordinary and personalized service through dedicated and _https.-#casaglacer.nrgl
experienced attorneys who are not only well-versed in the law, but Sponsored by Nick Cunningham
also know that practicality and efficiency are important in any ‘& the PointEquity.com family
transaction or litigated matter. We seek to avoid the common NMLA 1404205 N Rkl & 8 A
pitfalls that befall clients stuck in the maze of large, = g S ol -
corporate-minded law firms who do not respect nor understand p0|nteQU|ty —
their clients’ unique needs or expectations. MOBTEACE MADE HUMA N ' g 5

Light up a child's life this winter. Become a CASA.

MEYERs

(016) 778-3310

Will YOU give this child a voic
love... hope? |

‘7 FLGUIND Y www.emklawyers.com
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a Sacramento

RP

area vendor to use. Take a minute to familiarize yourself with the businesses sponsoring the
publication. These local businesses are proud to partner with you and make this magazine

possible. Please support these businesses as they are the reason the publication exists.

ATTORNEYS
ElGuindy, Meyer &
Koegel, APC
Judith Maranski
(916) 778-3310
emklawyers.com

BLINDS/SHADES

Made in the Shade Blinds
and More

Mandie VanBuren

(916) 300-4306
blindsofnorcal.com

EVENT VENUE
Silt Wine Company
Alex Valburg

(714) 599-281M
siltwineco.com

HARD MONEY LENDER
Focus West Capital

Dan Stoligrosz

(916) 947-4754
focuswestcapital.com

HOME BUILDER
BlackPine Communities
Jessica Atkins

(916) 497-0900
blackpinecommunities.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540
calprogroup.com

Certified Home and
Building Inspections
Jason Stockwell
(916) 223-3400
certifiedhbi.com

8 - December 2020

Twin Termite & Pest Control
Brian McComas
(916) 344-8946
twintermite.com

INSURANCE

Intrinsic Insurance Services
Aurora Mullett

(916) 585-8184
iiprotect.com

Professional Insurance
Associates, Inc.

Paul Hammack

(877) 495-9141
piainc.com

Sky Insurance Brokers
Erik Sjolie

(916) 540-7000
skyinsurancegroup.com

MARKETING

XSIGHT Creative Solutions
Scott Rodier

(916) 444-9100
xsightusa.com

MORTGAGE

Asset Financial Center, Inc.
Benjamin Androvich

(916) 955-8287
afc360.com

Dan & Sherene Team -
Fairway Mortgage

Dan Mcintire

(916) 276-3324
danandshereneteam.com

Fairway Independent
Mortgage

Michael Pankow &
Greg Sandler

(916) 318-5626
wefundhomeloans.com

Family First Mortgage Group
AJ Jackson

(916) 835-4100
ffhomeloans.com

Point Equity
Residential Lending
Nick Cunningham
(916) 302-2018
pointequity.com

The Mortgage Company
Lonnie Dickson

(916) 396-3185
themortgagecompanyca.com

WealthWise Mortgage
Planning

Andrew Vierra

(916) 932-7160
VALoansofCalifornia.com

OVERHEAD DOORS
Overhead Door Company of
Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

ohdsac.com

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928
camachoscustom
painting.com

PROPERTY MANAGEMENT
M&M Property Management
Bruce Mills

(916) 548-7712
mmproperties.com

REAL ESTATE
INVESTMENTS

Belwood Investments LLC
Steven Belmont

(916) 990-3010
belwoodinvestments.com

REAL ESTATE
PHOTOGRAPHY
Andrea Gunn Real Estate
Photography

Andrea Gunn

(916) 223-8948
gunnphoto.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY

Blue Hour Photography
Ryan Maupin

(916) 968-7017
bluehourphotography
services.com

Snap a Prop
Keoua Medeiros
(408) 921-7550
snapaprop.com

STAGING

Blondie Inc. Design
Diana Jorgensen
(916) 821-3534
blondieincdesign.com

Premiere Home Staging
Nicole Runkle

(916) 300-0402
thepremierehome.com

Stephanie Brubaker Home
Staging & Consulting
Stephanie Brubaker

(916) 390-4491
stephaniebrubaker
homestaging.com

TITLE COMPANY
North American Title
Julie Shroyer

(916) 416-8245
nat.com/nocal

TRANSACTION
COORDINATOR
Platinum TC Services
Melanie Prescott

(916) 812-7454
platinumtcservices.com

VIDEO PRODUCTION

Dynamic Cinema

Productions
Matthew Walter
(530) 417-6170
DynamicCinema
Productions.com

WEALTH MANAGEMENT
AWA Wealth Management
Derrick Andrews

(530) 889-1258
awallc.com

VIDEO TOURS / PHOTOGRAPHY
3D MATTERPORT / 2D FLOOR PLANS
TWILIGHT / PERSONAL BRANDING
LIFESTYLE COMMERCIALS

Matt impressed us with his professionalism and with his creativity. Matt has a
calm demeanor and is well organized. The finished product has always
exceeded our expectations. We would recommend Matt without hesitation.

- Paragary-Miller Team

MATTHEW WALTER

VIDEOGRAPHER / PHOTOGRAPHER
EDITOR / CERTIFIED DRONE PILOT

Matt@DynamicCinemaProductions.com
DynamicCinemaProductions.com/real-estate
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As I write this, I'm sitting on my back porch and professionally. I will say though, watching the Real Estate
reflecting on what an incredible time I had with market soar in the midst of it has been inspiring. Launching

all of you at our Launch Party back in October. Sacramento Real Producers in the midst of it has been empow-
You are going to get to enjoy some great pictures ering. Growth and momentum and brand new incredible things
from that event in this issue and looking through are often birthed out of dire and crazy circumstances. So THAT’S
them has brought the evening back to life for me. what I’ll be toasting to on the 31st. As we wrap up a year that I

I am so thankful to everyone who came out to am not sad to see go, I will cheers to the fact that in spite of it,

celebrate and show their support of this plat- and maybe even because of'it...2021 holds all the potential and
form coming to Sacramento, and I am especially possibility that one could ever even dare to dream!
thankful to all our Preferred Partners who caught

the Real Producers vision so early on, before Cheers to the journey friends.

we were even launched. Everything you see And a Happy New Year!
in this issue is because of them. They came
KATIE MACDIARMID

katie.macdiarmid@realproducersmag.com

(916) 402-5662

alongside us and worked with us to produce
a stellar monthly magazine and gorgeous
Launch Party in the midst of a pandemic year!
That deserves a huge round of applause!

“ facebook.com/sacramentorealproducers

This year has been such a mess in so many
ways. So many heartbreaks over disrupted @SacRealProducers
plans and hindered goals, both personally and

- premiere

OME STAGING & DESIGN
Sacramento’s Premiere Home Staging Company

Preparing your home to standout in the Real Estate Market

W www.ThePremiereHome.com A 509 Vernon Street, Roseville CA 95678 P 916.300.0402 (call/text)
E info@premierehomestaginglic.com

Nicole Runkle Owner at Premiere Home Staging

10 - December 2020

TWIN TERMITE

HOME INSPECTIONS & PEST CONTROL

The professional choice for top agents
in the Greater Sacramento area.

TERMITE HOME

INSPECTIONS INSPECTIONS

starting at starting at

3125 | 3399

Up to 3.000 Up te 3000 squore foot
square feel with slab foundation

MORTGAGE CENTER

Benjamin. Androvich

SENIOR MORTGAGE CONSULTANT
DREO1873018 NMLS 121231

A<

EXPERIENCE
MATTERS.
Efficiency. Integrity.
Attention to detail.

916.955.8287
916.209.8698
benandrovich@gmail.com

ben.afc360.com

1424 21st Street
Sacramento, CA 95811
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Focus West CapiTaL O e Celebrats with
I] 'THE EXPERTS IN REHAB LENDING "-::. 14 Tk 5] ; 2 a

SPECIALIZING IN NORTHERN CALIFORNIA

FIRST TRUST DEED | PRIVATE < — N, o P S
INVESTMENTS FINANCING -. oy s
FOR FIX & FLIP

Earn 8-9% on 1 year PROPERTIES i

loans for FIX & FLIP PM-!—OQ#—W Enjoy premium ha.mi-r_.mft.od wines lfmm the ht':am.iﬁi]

Properties No Prepayment \ SWW Nirtual Steqging ! Clarksburg AVA paired with exceptional hospitality.
Penalties 3D Towrs arfing at $150 To learn more, headtuEilﬂ-'ﬂ’.ineCu.m.m 0 FESErve yOUur next

Individuals , LLC, 3D Towur & Photography event or tasting experience,

Corporation and Interest Rates Q16-968 -7017 poackages darting at 3225 -

IRAS from 8-9% ryﬂmﬂbtudwwp{wfogra‘p{«gw@.m . q : ; ' ' -
@R oty phy it victs.com ﬂ o @SilcWineCo [ #EnjoyClarksburg -~

$100,000 to 1 Low Cost and
million Fast Funding

-

Dan Stoligrosz | FOCUS WEST CAPITAL
916.947.4754
www.focuswestcapital.com
Dan@focuswestcapital.com

2020 - THAT’S A WRAP!

“Dan and Sherene are the lending dream team!
I've never worked with any lender that communi-
cates better than they do! They make buying a
home fun with their senses of humor and they
take the stress out of the process with stellar
efficiency!”

Monica H. (Reattor)

7] FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

DAN & SHERENE TEAM

Dan Mcintire Sherene Gray " : : ,
Loan Officer, NMLS# 300900 Loan Officer, NMLs #302159 | will never show a vacant space again! Diana has proven

celh le) e el ey e the worth of staging a property to make it feel real when it

ShereneAndDan@FairwayMC.com
www.DanAndShereneTeam.com is shown." — Sue M

Dianajorgensen3@gmail.com | 916-821-3534

12 - December 2020 Sacramento Real Producers - 13




»» making a difference

By Stephanie Brubaker
Photos by Rachel Lesiw, Indulge Beauty Studio

POSITIVE WITH POTENTIAL

Julee Patterson is a natural networker. In fact, her
introduction to the world of real estate was rooted
in a relationship — her boyfriend’s family owned a
mortgage company. “I was 18 and they hired me to
clean the office. Over time this led to taking calls,
bookkeeping, and eventually managing the place.”
In hindsight, Julee marvels at the fact that they
allowed a kid fresh out of high school to carry so
much responsibility. But they £new her, knew her
character and work ethic, so it worked out—until
she and that boyfriend broke up...and she met and
married her husband...and things got awkward. “I
was on a pre-med path in preparation for dentistry,
but by the time I left that job I'd realized I could
make more money running my own mortgage com-

pany...and that I was capable of doing so.”

But when Julee’s son was born, her focus shifted

to the home. “One day we received a surprisingly

14 - December 2020

2PATTERSO

GATEWAY PROPERTIES

large property tax and I freaked out. Back then
$2,500 seemed like an impossible sum of money.
So I decided it was time for me to go back to work.”
After a brief stint as a staff member working on
loans, Julee took the plunge—she got her license
and opened a branch of a big-name mortgage firm.
She named it Gateway Financial Group and ran it

successfully until its sale in 2006.

She took a hiatus enjoying quality time with her
husband and son, but it was always going to be
temporary. While she adored her son, staying at
home full-time left her unfulfilled. “I loved being a
mom but I needed to do more.” This networker had
a hustle in the works. And in 2008, Julee got her
broker’s license and Gateway Properties was born.
“I've always preferred to figure things out on my
own rather than have someone telling me exactly
what to do and how to do it. Being my own broker

seemed the best way to do that.”

POSITIVE OUT OF THE NEGATIVE

Like most new ventures, there were growing
pains. During her time leading Gateway Financial
Group, she learned a hard lesson. “At the time

my approach to hiring was, ‘Oh, you have a pulse
and you want to do loans? Great, come work for
me.” I didn’t understand the importance of being
selective. Managing my team was miserable—even
for a super relational person like me.” Julee felt
more like a babysitter than a business owner, and
she found herself dreading going to work. So she
told her husband, “That’s it. I'm going to be a one-

woman operation. I can only count on myself.”

She remained in that state of mind until 2017 when

a friend of a friend approached her about joining
Gateway. “I was extremely hesitant to join forces
with anyone, but she was persistent. And since she
was a mutual friend, I was willing to take the risk.”
Julee was pleasantly surprised at how well they
worked together, and her eyes opened to new possi-
bilities. “I realized I could make my own girl gang. I
could pick the very best people—the ones I was truly
excited to work with. And it’s been wonderful.” Julee
couldn’t be happier with her current team. “We’ve
been able to cultivate a culture that we’re proud of.
‘We know firsthand the fight of working moms, so
we’re quick to help and support each other out of
mutual respect and friendships, even while main-
taining our individual sales and client lists. Plus, I'm

convinced we’re the most fun team in the area.”

POSITIVELY PLACER

As alifetime resident of Loomis, Julee has a deep
passion for her local small business community.
“My husband and I both grew up right here, and
we all, including our son, attended Del Oro High
School.” When her sister, Jamey, recently opened
the doors of Messy’s Tacos right next to her
husband’s AutoTec shop, she saw an opportunity
to help. “I watched how hard my sister worked
and my heart ached for her. I wanted to help, so I
offered to use the skill I had—video marketing—to
grow her business.” Soon, Julee realized how many
friends in the community, some she’d known for
decades, were also small business owners who
could benefit from her skillset.

One of the first steps Julee took was to create a
Facebook Group called Positively Placer. At 1,500
members, the group has become a safe space for
local small businesses to connect, support, and
promote one another. It’s where kindness is not

only encouraged but rewarded. Fun challenges

Sacramento Real Producers - 15



of kindness can lift spirits.” She also had custom yard signs made
with encouraging messages like We Are Better Together and Hope

isn’t Canceled. “People called me crying saying how much a

sign in their yard mattered. It made me want to do -
everything I could to make people smile.” A y b G a
A recent empty-nester, Julee’s meaningful connec- |

PROPERTIES

D
=
b

tion to her community is also a source of comfort as
she adjusts to her son going to school out of state.
“No matter what I'm doing, I focus on serving

instead of selling—and it brings me great joy.”

y

PEOPLE CALLED ME
“CRYING SAYING HOW.
MUCH A SIGN IN THEIR

¥ . : r ol _
.~ YARD MATTERED. IT _ : & .
- - g T —
- MADE ME WANT TO DO __ —
EVERYTHING | COULD B e o
- TO MAKE PEOPLE SMILE. ' S 80\ S
- - "
i ”
-l
T —
eee  areissued—including “Where’s Julee?”—a fun
cross-promotion take on Where’s Waldo. “I'm - T
nothing if not cheesy and dorky. Dressing up in a
costume is no problem for me.” = -l

She and her crew also “video-bomb” local estab-
lishments to give them some free exposure and

sharable marketing content. “We surprised our

local barber. I don’t like to give people too much of r>

-l
NO MATTE
it. But it was fun and super successful. Many tell

us they have seen a significant increase after being WHAT I’M DOI NG,
4 =

a warning because they get nervous and overthink

featured in one of our videos, and that makes me small businesses, she does find that people who e .

i i 1 5 - -“ \
happy. Small business is the backbone of our com- notice her efforts are often the type of folks she’d I Focus ON =z
munity, and I LOVE seeing others succeed.” enjoy working with. “That old saying is true, “Your —

vibe attracts your tribe.” SERVI NG INST EAD \m‘
Once again, Julee’s strong sense of networking B b
comes into play. “I have friends who are strong POSITIVELY DELIGHTFUL OF SE LLI NG—AN D

in lots of different areas. I use those resources. I Today, Julee is still networking and cultivating

have a fantastic crew who’s excellent at the things positivity at every opportunity. “It sounds silly, but IiTEBRI NGS ME
I am not—camera work, editing, etc. Each of us T happen to be a fairly gifted Cookier—basically,

does what we’re authentically good at, and I get to I make fancy decorated cookies.” During quaran- GREAT JOYo
enjoy the creative control.” Occasionally someone tine, Julee baked and delivered beautiful cookies

notices her work in the community and approaches  to those that needed cheering. She was incredibly

her about real estate, and while drumming up real touched by how much people appreciated a simple

estate clients is in no way why she loves to serve box of cookies. “It made me realize how a small act

16 - December 2020



7] FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

BRINGING FAMILIES
HOME FOR
THE HOLIDAYS

Michael Pankow
Senior Vice President
916-296-7765
NMLS 220611
1512 Eureka Road Suite 110
Roseville, CA 95661

Greg Sandler
Senior Vice President
916-727-6444
NMLS 933107
5701 Lonetree Blvd Suite 205
Rocklin, CA 95765

PG 6-318-OAN
‘www.Wel UndHomeLoans.com

39.1 Billion

FAIRWAY

Extabinhed 1he
Providing HOPE, EMPLOYEE STOCK
EMCOURAGEMENT AND OWHNERSHIP PLAN
RELIEF i time of resed {ESOR) that gives
Fervdd gl mwist g o lioe Friatice e

ol i Sl ari ) EMEAREE QWD

of the company

bn collaboration with the
American Warrar iniliative
'WE HAVE RAISED MORE

THAN 5.5 BILLION to heip

wounded warman
i el

VIGNITE

EAIRWA RN Funded and

dtnin iy i

CUSTOMIZED COACHING
that will proriche @ Tocused
plan to enable you 10 work
with freane clarity
and purpose

FAI_._RWAY di . S151,272 Families
dW AL Served in 2019

by Mortgage Executive
Magazine 2018

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. This is not
an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to
credit and property approval. Other restrictions and limitations may apply. Equal Housing Lender. AZ License #BK-0904162. Licensed by the Department of Business
Oversight under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Business Oversight under the California
Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License. Licensed NV Mortgage Lender.



P> profile

By Dave Danielson
Photos by Nicole Sepulveda -
XSIGHT Creative Solutions

| QUANTU

real estate

The Power of YES

When you think about the milestone
moments in your life, you probably
have a lot of images that come to mind.

But take a step back for a moment.

‘What were the events that led to those
achievements? Chances are, if you trace
each path in your life back, there was a

moment where you took a chance.

Zac Bacon is a Broker Associate with
Quantum Real Estate. He’s also some-

one who believes in the power of yes.

“I’ve always been someone who is
really passionate about experiencing
and enjoying life ... someone who
would say ‘yes’ to experiences and
opportunities that life puts in front

of me,” Zac says.

One of those chances came in the

early 2000s when Zac worked in

20 - December 2020

the mortgage lending department at a community
bank, then got his real estate license to add versa-

tility to his career.

Moving Forward
Through a series of moves, Zac said yes, took

chances and moved forward.

“By 2006, I came over to a small local indepen-
dent brokerage that gave agents the ability to do
both mortgages and real estate if they chose. The
mortgage department wasn’t that robust, so I joined
partially with the intention of building out their
mortgage business, while still being with a smaller

independent company.”

In the process, Zac worked with one of his mort-
gage clients and also handled the purchase side of

their real estate sale.

Time passed, Zac gained more experience and

expertise and then the market collapse happened.

e
i

“A friend’s dad had a huge foreclosure
team and was looking for someone

to help with foreclosure sales. The
market was shifting, so I took the role
and worked with the company for six
years,” he recalls. “It was a fairly easy
transition because I had previous expe-

rience working on the mortgage side.”

Next Steps
In 2009, Zac achieved a big career high-

light — earning his Broker’s license.

“That had been a goal for quite a
while. I wanted to take the extra train-
ing and education and get that taken
care of,” he says. “Starting about that
time, I really started taking the busi-
ness much more seriously and inten-
tionally, and I started self-educating
around more leadership growth, man-
agement and financial management,
and utilizing those skills to grow a

successful business and brand.”

So many of the
opportunities I’ve enjoyed
and the relationships
I have built have come

really from saying

‘YES’

to life.




As Zac’s career progressed,
he decided to say yes to his
own dreams of creating and

running his own office.

“It was a vision I had for a
long time ... with specific
ideas on training, culture, and
putting together an efficient
flow for agents to feel sup-
ported and have a good work/
life balance,” Zac recalls. “The

opportunity came up.”

Realizing His Vision

Zac put his forward-thinking
plan into action and formed
Quantum in 2018.

“As I started thinking about
what I wanted my personal
office brand to convey, it was
about what the industry is
going to look like going for-
ward. I think it’s amazing that,
as a society, we’re making some
amazing advancements and
delving into quantum physics,”
Zac says. “With that spirit of
moving forward, that’s how

I ended up with the name of
Quantum. It represents the next
step in the business, and yet it
also ties back to a time when
real estate agents had some

flexibility and family time.”

Today, Zac has multiple agents
on his team, including a full-
time Transaction Coordinator
and an Office Manager.
Through time, Zac has contin-
ued to build a reputation for
results. In fact, he ranks among
the top two percent of pro-
ducing licensed agents in the

Sacramento region.

Improving the Impact
When you talk with Zac,
it’s clear to see he is a

problem-solver.

“I love that challenge of looking
at individual scenarios, looking

for potential hurdles in each

transaction and then figuring
out ways to alleviate those
issues upfront, efficiently

address them, and then get back
to making forward progress,”
Zac explains. “With all these
moving parts and scenarios,
we work to deliver a wonder-
ful experience for clients as a
concierge brokerage. We take
on quite a bit for our clients
to make it a seamless and less

stressful transaction for them.”

Away from work, Zac has a
passion for hiking, and explor-
ing Northern California. One of
those ways he loves exploring
is motorcycling. In fact, he’s the
President of the Sacramento

Ducati Owners Club.

“We get out and do nice day-
trip rides and do a lot of
open track days. It’s fun
to take on that challenge
and bring the member-
ship together ... plan-
ning events to get club
members out, bring in
new members and make
them feel included. I've met
some amazing people around

the world because of this.”

Zac also has a heart for giving

back to his community.

One organization that is near
and dear to his heart is the
Sacramento Chapter of Junior
Achievement. Through the
past 11 years, Zac has been
heavily involved, giving of his

resources and time.

“It’s been fantastic. There have

As he explains, “The local As he emphasizes, “So many of

Sacramento Chapter is so been some growing pains and the opportunities I've enjoyed
wonderful. I really appreciate

what they do to teach the

challenges, but it’s a very fun and the relationships I have

and rewarding climb,” he says built have really come from

next generation.” with a smile. saying ‘yes’ to life. I've been
blessed by those relationships
He also considers the events
that got him to where he is

and the new opportunities that

Enjoying the Journey
As Zac thinks about the future

of his business, he’s enjoying

and I want to be a blessing to
others, as well.”
the journey.

continue to shape his future. That’s the power of yes.

The Genuine. The Original.

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953”

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

T

We service all 6756 Franklin Blvd.
BRANDS

Tt
.
.

off =
Sacramento, CA 95823 §5201'9Q.yv.d

wat time of Service/Installation Only.

wua"

www.OHDSAC.com
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[) N2DIGITAL

BRING YOUR
WEBSITE TO LIFE!

HOME PROJECTS

MADE EASY!
|
K

| isememt |

Your business should be
bringing in more leads but your
website is holding you back!

www.digitaln2.com

STEPHANIE BRUBAKER

Home Staging & Consulting

Getting you more offers, faster.

Serving the South Placer & Sacramento Areas

WWW.STEPHANIEBRUBAKERHOMESTAGING.COM

Home and Building Inspections

Sacramento, Placer and El Dorado Counties
Premier Home and Pest Inspection Company
inspectionsfdonelnightythelfinsttimeNandithel

[customerdeenyicelthathwi L IIKEe PRy oL om i nSib Ak
ffiogmoretfExperiencelthel -ay i) Jdiffenence!l
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Here To Help &su

WE PAY FOR ALL APPRAISALS | LOW RATE AND FEE STRUCTURE
15-DAY CLOSES | WE MAKE DIFFICULT FILES EASY

NMLS#39096

7806 Uplands Way
AJ JaCkson Citrus Heights, CA 95610
Owner 916-835-4100 Phone

916-848-3386 Fax
5 NMLS# 210062
FAM\}IEYUE.IFE'.TP BRE# 01872296 ffhomeloans.com

— Intrinsic Insurance-
.IN'?’JIAECIE'?IERSV.L% Where Integrity and Protection Meet

Intrinsic Insurance partners with Realtors in a unique way. We know the hard work and reputation it takes to

secure a homeowner and we Partner to help you execute on that homeowner every time they or a family
Intrinsic Insurance Services member thinks of buying! Through cobranded touches we keep your relationship alive for many years to come.
|_iG UI_5U1 25 Though we can assist you with all home transactions in 8 states; we excel in escrow closings with properties in

_ hard to place risk areas and work directly with the Lender and Title to make sure your escrow closes on time.
Office: 916.98.8184 Here are just a few of the products we excel in:
Cell: 530.803.2362 « Residential Homes « Luxury Homes = Secondary homes
Fax: 916-745-8434 » \acation Rentals « Flip/Construction * Kitec Plumbing
info@ilprotect.com . Hig'h Fire » Flood * Real Estate Bommergial Protection
! If you are looking for a Partner who stays on the leading edge of the market
www.iiprotect.com

instead of a transactional agent Intrinsic Insurance is the clear choice!
Serving: CA, WA, OR, 1D, CO, NV, UT, AZ

Here is what other Realtors have to say about us:

Intrinsic Insurance excels with my customers time and again. No matter what hurdle we
throw at them they always find an option and propel us to closing. They are one of the
only agents that partners from listing to close to ensure insurance is never an issue.
Maury O’Hearn~ Premier Real Estate
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" .-~ "NORTH AMERICAN TITLE COMPANY

- Serving the very best professionals in the business.
Our team is honored to serve our region’s “Real Producers!”

2998 Douglas Blvd.
Suite 300

Roseville, CA 95661 JANA FARIAS DAVID SIEGLER  VANESSAPEERMAN  WENDY MENJIVAR EDUARDO ANDERSON
® 916.771.0176 jfarias@nat.com dsiegler@nat.com vepeerman@nat.com  wmenjivar@nat.com  edanderson@nat.com

~~EL DORADO HILLS

4357 Town Center Blvd.
Suite 300

El Dorado Hills, CA 95762 LYNDATREMAIN  JANELLERICKSON ~COLLEEN GALLAGHER MICHELLE SCHAFFERT
® 916.933.6500 [tremain@nat.com jerickson@nat.com cgallagher@nat.com mschaffert@nat.com

-------- ELK GROVE

9245 Laguna Springs Drive
Suite 160

Elk Grove’ CA 95758 BRENDA COSGAYA THEA WALKER CHARLENE ANCHETA
@ 916.525.7799 bcosgaya@nat.com twalker@nat.com cancheta@nat.com

The very best serving the very best...

MANAGEMENT TEAM BRYNN POWERS JULIE SHROYER KELLIZANTER

Greater Sacramento Area Division President Regional Sales Manager Regional Escrow Manager
apowers@nat.com jshroyer@nat.com kjzanter@nat.com

@ NORTH'
AMERICAN

gEITLE
8 COMPANY

nat.com/NoCal E

©2020 North American Title Company, Inc. All Rights Reserved. North American Title Company, Inc. is not responsible for any errors or omissions, or for the results obtained from the use of this information.
North American Title Company and related design and Like Clockwork are registered Service Marks of States Title Holding, Inc. o its subsidiaries. | CA 20-17193 R 10.13.20
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Photos by XSIGHT Creative Solutions

With elegance and grace Silt Wine
Company’s Director of Hospitality,

; i 2 e i Shannon Ogilvie, invites you into
D ' At : : her second home for a glass of wine.
Shannon, mom of two, has created

an impressive, poised, and elegant
HIGHLIGHTS

wine tasting and premium outdoor

dining experience you are sure to

enjoy and never forget.
Sacramento Real Producers officially Joy g

launched in style back in October! We
A
[

®
had a great time finally catching up T :
= = = — o,
with everyone in person and toasting 5 - -
to the wrap up of a wild year! Thank

you to our Title Sponsor, Silt Wine G H F/B{OI nt equ Ity WINE COMPANY

Company, for hosting us, XSight MORTGAGE MADE HUMAN
W NORTH'

Creative Solutions for capturing all of PHOTOGRAPHY - VIDEO
the magic and all our Event Sponsors AM E RICAN
TITLE

for making the night such a beautiful INTRINSIC
success! Enjoy the pictures from the ] F AI RWAY* INSLIRANCE SERVICES . c OM PANY

evening and make sure to catch us at [ —————

At Silt Wine Company, their mission is
to help you enjoy Clarksburg as much

as they do. They offer a unique portfo-
lio of carefully hand-crafted premium
wines of Clarksburg. The company
was built by fourth generation farmers
Phil and David Ogilvie along with 7th

generation farmer Tom Merwin; these

wines have kept their families rooted
to the Clarksburg AVA for generations.

our next event in 2021!

Years of natural water flow bestowed
upon the Clarksburg AVA a wonderful
gift - Silt. It is one of the staples of
their Terroir and vital to their fertile
and sustainable vineyards. Clarksburg
experiences warm summer days and
brisk evening breezes. Their vigor-
ous work begins in the vineyard and
finishes in the best way possible, with
wine in your glass. What you will
taste in their wine is the embodiment
of the passionate Clarksburg farmer,
the gift that the Delta soil brings,
with a promise to never hide the fruit

behind in the process.”

Top: The Silt Wine Company Team.
From left to right: Robyn Lazzerini
(Director of Events), David Ogilvie

(Vineyard Manager & Director of Wine
Production), Tom Merwin (Vineyard
Manager and Director of Strategy),

Phil Ogilvie (Executive Owner & CFO),

Shannon Ogilvie (Director of Hospitality).

Bottom: Rosé of Valdiguié,
photographed by Sarah Akiyama.
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XSIGHT formed 15 years ago as a

company specializing in visual con-

tent and even though we’ve evolved

and expanded over the years, we SACRAMENTO
always go back to what we were REAL PRODU CE RS
founded on: Connecting people and

CONMNECTING ELEVATING INSPIRING

creating a human connection through

our imagery and storytelling.

We are proudly based in the heart

of Sacramento and our aim is to
represent, serve and inspire our
community through the work we do.
We are excited about our partnership
with Sacramento Real Producers and
we see a great opportunity to assist
companies not only in their visual
content creation, but to further their
marketing efforts by discovering

and understanding their strengths in
their brand, people, culture, and ser-
vices. This insight and approach is
important especially during this time
as it provides the ability to see how

a company, business or organization
can evolve to meet the changing

needs of the marketplace.

We are here to assist not only

in visually representing brands
through intriguing imagery, but to
further brand awareness by bridg-
ing the gap between buisnesses and
their audiences. We are passion-
ate about seeing brands succeed,
inspired by the challenges of a visu-
ally stimulated world and driven to

create content that connects people

in a meaningful way.

LM T —

REA
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|

| | | SERVICES WE OFFER: [
FOR ALL OF YOUR L Lm;?m/
MENTS

INSURANCE GRS

B

* L
Specializing in:
* Homeowners Insurance
* High Fire/High Brush

¢ Flood Insurance

- SOLAR INSPECTIONS With one call, youican
- POOL/SPAINSPECTIONS - gchedule ALL of your

- COMMERCIAL real estate inspection &
INSPECTIONS pest control needs.

CalPro

INSPECTION GROUP
RESIDENTIAL = COMMERCIAL = TERMITE
PEST CONTROL = SOLAR =« SEWER « MOLD

» Life Insurance

e Auto Insurance

www.skyinsurancegroup.com

(916) 540-7000 SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650
BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008

(800) 474-3540 | WWW.CALPROGROUP.COM

“REFUSE TO BE AVERAGE”

ARE YOUR INVESTORS OVERWHELMED WITH
ALL THE NEW STATE AND FEDERAL ADDENDUMS?

* AB3088 Informational Notice of Covid-19 and 15 day
notice for Covid unpaid rent
* AB1482 rent control
* Proposition 65
e Megan’s law
e Bedbug notification

e Notification no flood insurance to residence
e Lead base and asbestos notification

* Assistance animals

e Fair Housing

WE HAVE THE BEST

vetting system for

background checks
n tenant applications!
i

M&M Property Services & Management | *500 Referral Fee to a Broker
Call Bruce Mills @ 916-548-7712 | brucemills@bmrealtor.com
DRE# 01100901
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. S3MILLION

ATED THIS YEAR TO HELP BREAK THE
CHAINS OF MODERN=DAY SLAVERY.

Did you know there are more victims held against
their will today than ever before? That's why N2
Publishing, the company behind this magazine, is
financially committed to helping end human trafficking.

And through their advertising partnerships, the
businesses seen within these pages are helping us
break these chains, too. Learn more about our cause
by visiting n2gives.com.

OuUT WITH THE OLD

TELL US YOUR STORY, LET US HELP PLAN YOUR DREAM LIFE.

At AWA Wealth Management, you have an opportunity waiting to be
discovered. Our full-service wealth management strategies provide you with
an extensive look at your entire financial situation to help design your dream

lifestyle and legacy. We look beyond investments to make sure you are
prepared financially in all aspects of your life. Find out how our clients benefit
from the custom strategies our team of experienced professionals design to
preserve and manage their wealth.

Derrick S. Andrews, CFP®, CEP®
President/Financial Advisor
CA Insurance Lic #0757915

200 Auburn Folsom Rd, Ste 200
Auburn, CA 95603
530-889-1258
Derrick@awallc.com

Call 916-300-4306 TODAY for a FREE on-site consultation!
www.awallc.com

Derrick Andrews is a registered representatives with, and securities offered through LPL Financial, Member FINRA/SIPC.
Investment advice offered through Strategic Wealth Advisors Group, registered investment advisor. Strategic Wealth
Advisors Group and AWA Wealth Management, LLC are separate entities from LPL Financial.
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D> cover story

By Dave Danielson
Photos and cover photo by Nicole Sepul
XSIGHT Creative Solutions

TIM COLLOM REALTOR GROUP

ELEVATING THE ART OF THE BUSINESS
Real estate is a special profession, where so many
talents converge with the goal of helping clients

reach their goals.

Is it a science? Is it an art?

The answer is a combination of both. And one

who represents that fact, as well as anyone, is Tim
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Collom — who works as a REALTOR®
with House Real Estate, and also
makes his mark as an artist whose
creative works continue to gain more

and more attention.

BUILDING ON STRENGTHS
Tim grew up near San Francisco.

As he came of age, he moved to the

Sacramento area, where he served
as Strength and Conditional Coach at
Sacramento State. One of his clients

helped point Tim in a new direction.

“I was 20 years old, and one of my
clients, who was in real estate, said,
‘Why don’t you try real estate your-

self for a year?” Tim recalls.

Tim decided to try his client’s advice and earned his

real estate license.

“When I started, I had a friend who showed me the
ropes in the business,” he says. “I loved it, and I fell in

5

love with the people and the communities in the area.’
He has never looked back.

As he says, “In my 20s, I worked at a small bou-
tique brokerage, then I went to Dunnigan Real

Estate, where I've been for 15 years.”

Recently, Tim launched his new company, House
Real Estate, where he will continue the Tim
Collom Realtor Group. Side, the San Francisco-
based real estate brokerage that partners with
top-producing agents, teams, and brokers--will be

the broker of record.

Tim’s passion shows. During his first year, Tim
recorded 10 deals. That number quickly ballooned to
40. That trajectory has continued skyward. In fact,
today, the Tim Collom Realtor Group averages more
than 100 deals a year. And, this year, the group has

already recorded $85 million in sales volume.

“I love being part of this brokerage. We have a
powerful blend of the right technology, marketing
and people,” he explains. “The same holds true
with our group. We have a small and mighty group
with five agents and administrative staff. It’s a

fantastic group of people.”

A big part of Tim’s passion for his work is driven

by his team.

“The team is like family to me. They are very
important to me. I know their families. We’re very

close. My team knows I have their best interests at



heart,” Tim explains. “I treat others the way I want
to be treated. That’s one thing that’s very important
to me ...  hope people know that I care tremen-

dously about them.”

ALL-IN APPROACH. RISING ABOVE.
It’s an understatement to say that Tim takes an

all-in approach to anything he takes on.

“I have an obsession with things when I get inter-
ested in them,” he smiles. “But that hasn’t always

been in a positive direction.”
Like many, Tim has experienced hurdles in life.

“There was a period of time when I was an alco-

holic,” Tim admits.

But that’s when he took steps to move beyond his

addiction and rediscovered a lifelong love.

“In 2010, I was 30 years old, and I started paint-
ing again. It was something I had always enjoyed
doing when I was growing up,” Tim remembers.
“It’s something that I enjoy doing late at night. It’s

comforting to me.”
Tim has been sober for 12 years.

“Instead of drinking, I like to pick up a paintbrush
and work from 10 p.m. to 2 a.m. In the process, I've

found myself doing something else I love,” he says.

His gift for art draws others in. In time, Tim and his
paintings were featured on a national PBS program.
From there, his art world really took off. Today, he
enjoys exclusive partnerships with iconic names

such as Louis Vuitton, Lululemon and West Elm.

“A lot of what I paint includes things such as towns,
beaches, boats and landscapes,” he says. “Through
that, I try to take people to a place where they are
happier, and they don’t need to think about what’s

happening in their lives.”

MAKING A DIFFERENCE

In addition to helping clients through real estate,
Tim enjoys the power of using his artwork to sup-
port a variety of worthy causes. In fact, he does a
lot of philanthropic art. For example, he has raised
over $175,000 for local firefighters through the
sale of prints of his artwork. Another $85,000 for
COVID masks has been raised.

“We have a big passion for giving back to our com-

munities where we work and live,” Tim emphasizes.
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Collom
Realtor Group

Tomorrow isn’t promised

“ at all. So my philosophy is
I’m going to go 120 percent

every time, no matter
what I’'m doing.



Along the way, Tim’s work has
also been on proud display at
the Sacramento International
Airport, where it has greeted

travelers for the last year.

The artwork at the airport
purposely was created to
really reflect the feel of
California, with a lot of light,
bright and bold colors and

textures,” he says.

Away from work, Tim cher-
ishes time with his other

half — Viktoria Jeremiah.
Together, Tm and Viktoria are
looking forward to welcoming
their baby into the world in the

next few months.

Some know Tim as a
REALTOR® with a reputation
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for results. Others know him as
a gifted artist with a knack for
creating awe-inspiring images.

Many know Tim as both.

“Through time, it’s been
rewarding to have dual careers
that really feed off of each
other,” he says. “For a time, 1
thought I needed to keep the
two things separate from each
other. But it hasn’t worked out

that I’ve needed to do that.”

EXPRESSING GRATITUDE

As Tim thinks about his jour-
ney through life, he feels grate-
ful for the rewarding paths he

finds himself on.

“You never know where you
will end up in life. I had no
intention of working in real

estate or pursuing art at this

4~ £

-

level,” he says with a smile. “I
just followed what I'loved. I
don’t think of real estate and
art as work. I believe if you do
something over and over, you

can become very good at it.”

And that’s a key element
of Tim’s approach to life

and success.

“Tomorrow isn’t promised at
all. So my philosophy is I'm
going to go 120 percent every
time, no matter what I'm doing,”
Tim says. “I want to grow and
become better each day. In turn,
I'want to become better and
making other people successful,
and help them do better. For me,

that’s the ultimate success.”

“The BEST in Luxury Real Estate Marketing.”

GRANITE BAY - EL DORADO HILLS - FOLSOM - LOOMIS - ROSEVILLE - ROCKLIN
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Your Success is Our Success.
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Family owned since 1960

- I

Professional Insurance Associates

Auto | Home | Life | Health | Business
INSURANCE

We pride ourselves in finding the ideal insurance
‘fit” by designing the most cost-effective protection
plans for you and your business through our access

to national and worldwide insurance markets.

&

PAUL HAMMACK | President PROFESSIONAL INSURANCE
916.297.7486 ASSOCIATES, INC.
paul_hammack®@piainc.com

License # 0467457 Roseville, Ca 95661




