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Meritrust’s Exclusive
ZERO DOWN PAYMENT loan program

100% financing with Meritrust removes the down
payment barrier from purchasing a home in a safe and
responsible manner, leaving your clients feeling
Financially Fearless™.

® Financing 660 minimum credit score.

® Borrower does not need to be a first-time
homebuyer. Bona fide gift allowed for closing
costs/prepaids.

e No PMI required.
® Term 15- or 20-year fixed rate loan.

e In-house underwriting, processing and servicing
for a much smoother transaction for you and -
the borrower. We Know That Your Time Matters

We will be able to look at your projects
And, for every Dream 100 loan closed, Meritrust will typically within 24 hours of notice.

donate $100 to charity.
GUARDIAN You Name It - We Fix It

: Any projects that may consist of the exterior
ROOFING & CONSTRUCTIO! of your clients homes: Roofing, Siding,
Windows, Gutters, Decks, Etc.

Learn more at meritrusthomeloans.com.

The information provided assumes the purpose of the loan is o purchase a property, with 2 loan amount of
100,000 and an estimated property value of $100,000, The property i located in Wichita, K5 and is within

- ROOFING = SIDING = WINDOW
Sedgwick county. The property is an existing single family home and will be used as a primary residence. An ﬂﬂ' G S G u s
escrow (Impatnd) account is required. The rate lock perfod is 45 days and the assumed medit sone s 140. Al
& 4.5007% interes! rate, the APR for this loan type & 4.656%. The monthy payment schedule would be: - 130

@ payments of $632.65 3t an interest rate of 4 S00% » | payment of SG32.50 at 2n interest rate of 4.500% I an HOME LOANS 31 6 - 302 .41 00 A W’NNING TEAM MEMBEH

escrow accomt is reqlited or fequc—stl:-d the actual monthly payment will akso indude amounts for real estate

il o S b GuardianRoofingLLC.com FOR A SUCCESSFUL CONTRACT



ushank.com/mortgage

(Ebank
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LENDER

Loan approvad is subjéct to credit approval and program guidelines. Not all
Inan programs are available in all states for all logn amounts, Interest rates
and progrm berms ane subjoct to chiange withoul nolice. Visil usbank.com
to leariv maore about U.5. Bank products and sérvices. Mortgage and Homa
Equity Products are oftered through LLS. Bank Mational Asgociation,
Deposit Products are offered through U.5. Bank Mational Association.
Meamber FOIC. ©2020 U5, Bank 100101e 01/20

Achieve home ownership
with the American Dream
home loan.

We're here to help you become a homeowner.
- Down payment as low as 3%
- Mortgage insurance paid by U.S. Bank

- Down payment assistance up to $5,500,
which can also be used for closing costs and
required repairs

Call today to learn more.

Steve B. Farmer
Mortgage Sales Manager
Wichita, KS

316.448.4398 office
316.655.1700 cell
steve.farmer@usbank.com
MNMLS#: 492459

4 . August 2020
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If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2
Publishing but remain solely those of the author(s). The paid advertisements contained within the Wichita Real Producers magazine are
not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither N2 Publishing nor the publisher may be held liable or
responsible for business practices of these companies.
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PREFERRED PARTNERS

BLINDS: SALES/REPAIRS/
CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER

Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

Paul Gray Homes
Paul Gray

(316) 978-9047
paulgrayhomes.com

CABINETS AND GRANITE
COUNTERTOPS

Wichita Granite & Cabinetry
(316) 945-8880
wichitagraniteandcabinetry
.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-1611
goasb.com

COUNTERTOPS -
GRANITE/QUARTZ
Keystone Solid Surfaces
Cyle Barnwell

(316) 778-1566
keystonesolidsurfaces.com

DEVELOPER

Schellenberg Development
(316) 721-2153
schellenbergdevelopment
.com

6 - August 2020

EYELASH & NAIL SALON
Emeli Kate

(316) 867-25M
emelikate.com

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FINANCIAL RESOURCES
Equisset

Eric Schlecht

(316) 217-1178
equisset.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

HEALTH INSURANCE
Kemper Health

Joe Sauer

(316) 687-3658
kemper.com

HOME INSPECTION
Maybee Property
Inspections

Erik Maybee

(316) 630-0003
maybeeinspections.com

Pillar To Post
Jason Hancock
(316) 570-1444
pillartopost.com/
jasonhancock

Precision Home Inspection
Shane Neal

(316) 755-5120
ksprecisioninspections.com

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic

Home Protection
Janell Enderson
(800) 282-7131 x1291
www.myorhp.com/
JanellEnderson

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/FINANCIAL
SERVICES

State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

INTERIOR DESIGN
Dawn’s Designs

Dawn Tucker

(316) 260-2064
dawnsdesignswichita.com

LENDER

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

LENDERS

Credit Union of America
(316) 265-3272
CUofAmerica.com

MORTGAGE

Gateway Mortgage Group
Kandi Jones

(316) 530-8123
gatewayloan.com/
kandi-jones

Kanza Bank
(316) 636-5821
kanzabank.com

KS State Bank
Grace Peterson
(316) 347-2209
gracehomeloan.com

Meritrust Credit Union

meritrustcu.org

Movement Mortgage
Scott Steele

(704) 654-1409
movement.com/lo/
scott-steele

RCB Bank
Christy Almquist
(316) 247-7704
rcbbank.com

MORTGAGE BANKER
BNC National Bank
(316) 854-3625
bncnationalbank.com
/wichita

Flat Branch Home Loans
Janie Carr

(316) 644-4749
JanieCarr.com

MORTGAGE LENDER
United Mortgage
Turner Williams

(316) 210-4903
turnermtg.com

MORTGAGE LENDING
US Bank

Steve Farmer

(316) 655-1700
mortgage.usbank.com
/steve-farmer-wichita-ks

MOVERS

Mighty Movers
Sherry Smith

(316) 685-5719
movingwichita.com

MOVING / PACKING
Two Men And A Truck
Garret Petetman

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles
Photography

Jennifer Ruggles

(615) 415-3029
jenniferrugglesphotograhpy
.com

PHOTOGRAPHY
Darrin Hackney
Photography

(316) 992-4225
darrinhackney.com

PICTURE FRAMING &
RESTORATIONS
Limage

John Maida

(316) 618-4839
laminpro.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA - DESIGN/
BUILD

Shocker Pools

Doug Baker

(316) 260-4717
shockerpools.com

REAL ESTATE EDUCATION
Career Education Systems
(316) 651-0652
careereducationsystems
.com

ROOFING & TAX SPECIALIST
CONSTRUCTION Phelps Tax

A & L Roofing Ryan Phelps

Art Lohrengel (316) 262-1900

(316) 721-5799
alroofing.org

phelpstax.com

TITLE COMPANY
Security 1st Title
(316) 267-8371
securitylst.com

Guardian Roofing and
Construction

(316) 302-4100
guardianroofingks.com

VIDEOGRAPHY/
PHOTOGRAPHY

Adler Grey Collective
Adam Dreher

(316) 619-2620
adlergreyvideography.com

STAGING

Refined Furniture Rental
Ashley Labus

(316) 990-8262
refinedfurniturerental.com

Experience a Higher Standard of
Lending Guidance where Relationships
are Valued over Transactions

oL Turner Williams

Senior Mortgage Banker
United Mortgage LLC

316-210-4903 Cell

 turnermtg@gmail.com
turnermtg.com

EQUAL HOUSING
OPPORTUNITY

Wichita Real Producers - 7



Home Inspection

the Pillar To Post way.

Whether your clients are buying
or selling, a Pillar To Post Home
Inspection will give them peace of
mind about the home's condition.
Choose from our exclusive Home
Inspection Packages.

*Report printed on-site
+E&O insured to protect you

* Convenient scheduling

Jason Hancock

Owner / Certified Home inspector
316-570-1444

Jason Hancockapillartopost.com
pillartopost.com/jasonhancock

| B PiLLARTOPOST

B ]

HOME INSPECTORS

XEMPERHealth
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ACHOSA

— HOME WARRANTY, LILC —

=} provvides
your own contractors more value fo your

for all regui 5 local community Improve your experience

Phone: (417) 983-3204  GEORGE BROCKMAN Email: georgeb@achasatiwcom
Senior Sales Executive

(888) 509-2916

WWW.ACHOSAHW.COM

As I write this Publisher’s Note, some

four weeks in advance of its publica-
tion date, our nation is in the midst of
a powerful movement seeking justice.
While so much can be said about these
current events, I recognize that this
magazine exists not for you to hear my per-
sonal views and values, but for you to hear the voices and
stories of your colleagues in our Wichita real estate com-
munity. My hope is that by continuing to introduce you to
influencers within the community through this magazine
- revealing not only what you might have in common but
what might make you different from one another - it can
serve as a vehicle for positivity and even for challenging

your perspective.

ASHLEY MOORE, OWNER

BLISHE
note

Hard conversations are rightfully

being had all around us right now,
but here in Wichita Real Producers,
I commit to my mission of connect-

LY

a community that supports and cherishes every

ing, elevating, and inspiring real-estate

professionals. I pledge to continue creating

top producer and respects your unique story. Please
welcome our newest trusted business partners, Achosa
Home Warranty and Old Republic Home Protection.

Your friend, publisher, and fellow REALTOR®,

Samantha Lucciarini

Refined Furniture Rental

201 N. Mathewson | Wichita, KS 67204
316.990.8262 | www.refinedfurniturerental.com

REAL ESTATE DESIGN AND STAGING
EVENT STYLING « FURNITURE RENTAL

Wichita Real Producers - 9



YOUR "ONE-STOP SHOP"
A & I. FOR ALL REPAIR REQUESTS
Roofing, LLC

4
#
1]
i

A & L Roofing LLC, a locally owned and operated general CONCRETE WINDOWS PLUMBING

: . : DRIVEWAY GUTTERING 0L ¢l Serving Wichita, EL Dorado,
contractor, has the experience and expertise required to SIDEWALKS CARPORTS HORSE ARENAS and Wellington, KS

' HVAC PATIO COVERS AIRPLANE HANGARS
serve all of your construction needs. L tmoco e 316-721-5799

A‘észﬁ?g? @ A+ Rated Member of the BBB since 1997 GFCI'S STEEL BUILDINGS alroofing.org
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is a Positive and
Unstoppable Force!

Wichita Area Real Estate Experts, eXp Realty

Each day, you navigate the
waters of the deal, helping your
clients realize their dreams. It’s
not a job for the faint of heart.
Each step of the process can
turn on a dime. Getting to the
closing table is a celebration
for everyone involved.

Lesley Hodge feels the same way. As a REALTOR®
with Wichita Area Real Estate Experts with eXp
Realty, she also enjoys the journey. It’s not that she
has figured out how to avoid all of the pitfalls and run
a detour around obstacles. It’s the fact that she has

made a choice.

“I choose to be positive,” she says with a spark. “That’s
a big one for me. In fact, I have a really hard time deal-

ing with negative people.”

FAMILY FOUNDATIONS

As hurdles arise, Lesley finds a way. And she starts
with hard work - the kind of work ethic instilled in her
from the time she was a little girl. “I had great exam-
ples with my parents. My mom was amazing. And my
dad was very hardworking,” she smiles. “That’s where
I get it.”

Lesley also seemed to get a love for real estate that started

young - a passion that may originate in her DNA. In fact,
her grandmother, Sue Bush, was a licensed agent in the
Wichita area for 47 years. “She was a managing broker for
a couple of different companies through the years,” Lesley
remembers. “When I was growing up, she always said she

wanted us to have our own company someday.”

When Lesley was 24, she started her family with the
birth of her son, Austin...and she was soon ready to

jump into her real estate career. She knew this was her

chance to be a good provider for her son and have a flex-

ible schedule for his school events.

While her grandmother was transitioning out of the
business at that point, the memories of that time are

still fresh. “She was such a great mentor to me through-

Wichita Real Producers -
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out my life, and that continued as I
started my own career in the busi-

ness,” Lesley recalls.

IN THIS TOGETHER

The family tradition continued with
Austin, who accompanied Lesley to
appointments and has even helped
with her flips. Family is at the center
of Lesley’s world - in life and busi-
ness. Today, Austin is entering his
senior year in high school, with plans
to compete for his school’s wrestling
team. At the same time, David, Les-
ley’s husband, is at her side each day.
“We work together every day, side by
side in the car,” she smiles. “He re-
tired after 20 years in the Air Force.
We decided to do real estate together
four years ago. He drives me around,
goes to all of our appointments, gives
advertising ideas, and coordinates

all the repair requests for our clients

with contractors.”

Together, they definitely complete a

positive equation.

“It is a wonderful feeling working
with him,” she says. “You are with
your friend. You're taking care of
business together every day and every
step of the way. We celebrate the
wins together, and we grumble about
the pitfalls together. It’s an awesome
feeling to be with someone that can

relate to the crazy of real estate.”

Away from work, Lesley and David
enjoy cruising in their 1963 Cadillac
and traveling, trying to get away six
to seven times each year. They also
are big music fans. “In fact, we will
even plan trips around concerts,”
Lesley says. “I’ve seen artists such as
The Rolling Stones, Aretha Franklin,
George Jones, Merle Haggard, Tony
Bennett, the Black Eyed Peas, Bruno

Mars, Eric Clapton, and more!”

14 - August 2020
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- We celebrate the wins together, and
we grumble about the pitfalls together.
> .
t's an awesome feeling

to be with someone that
can relate to the crazy

MAKING A DIFFERENCE

From the beginning of her career, Lesley
demonstrated a knack for what she does and
how she does it. She completed 24 deals that
first year, won JP Weigand’s Rookie of the

Year honors, and kept moving forward.

“When I started, I just did whatever I could to
learn the business. I focused on expired list-
ings and for sale by owner deals,” she remem-

bers. “In the process, with a young child, I

L e .

of real estate. 33

wasn’t in the office a lot. I just put my head
down and did my own thing. And that has
been my stance for the entire 17 years I've
been in the business. It was a good fit for

me in that regard.”

Her ride in the business has been a re-
warding one, including several years where
she has completed 80 to 90 deals. Several
years ago, she became the first eXp Realty

agent in Kansas. “I don’t own the franchise;

I just happened to be the first
agent in our market. Now I'm
incentivized to help it grow. Our
focus has been on coaching and
mentoring other agents and help-
ing them achieve their business
goals,” Lesley says. “We have
about 30 agents who tie back to
us through eXp Realty that I've
been coaching locally and several
other eXp agents all over the U.S.

and Canada.”
That’s just the start.

As Lesley says, “We’ve also been
opening it up and inviting agents
from other companies to sign up
for online classes. It is a great
way to connect local agents with
other agents from around the
country who specialize in certain

aspects of the business.”

Whether she’s working with
clients searching for their next
home, mentoring a team member,
or giving back to the industry,
those who know Lesley Hodge
count on her leadership and im-

pact ... as a positive force.
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Dawn Byers
Residential Lending Specialist
West Wichita
diwers@kanzabank.com

Jake Baird
Residential Lending Specialist
East Wichita
jbaird@kanzabank.com

We Understand
Commitment

You can rely on Edward
Jones for one-on-one
attention, our quality-
- focused investment
- philosophy and straight
talk about your financial
needs. To learn more,
call today.

Jeff Christensen, AAMS®
Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

edwardjones.com
Member SIPC

Edward Jones

MAKING SENSE OF INVESTING

Wichita Real Producers - 17



rising star

Written by Nicole Langley
Photos by Darrin Hackney Photography

s

is Raising the Standard of Service!

Ben Meyer, originally from West Wichita, is a Top
Producer at Team Home Hero, a company that
provides a better online search experience than any

real estate company on the market.



66 It is so important |
how much value we
deliver, and trying
to increase other’s
quality of life during
one of the most

stressful times.

2

An entrepreneur for eight years, Ben
noticed a huge opportunity to serve
the real estate industry, helping
improve client service. “I could see

a better way to go about the whole
experience, and I wanted to provide
that,” he says. In 2017, Ben obtained
his license and started his own team.
Within just five years of having his
license, Ben and his team have had
over 200 transactions. “I prefer

to have a smaller team,” he says.
“We work hard, have a great work
ethic, and have the people skills for
a personal touch to accompany the

tech-savvy world we live in.”

Team Home Hero has a fitting theme
to go along with its brand - fighting
for their clients and advocating for
what is best for them. “We go to
battle for them,” Ben tells us. “We
get the best deal, and that’s why we
named our company to reflect that.
Not everyone wants to fight or work
for the client, but we will. It’s about
cooperation, negotiation, and the
work ethic that we put into every-
thing we do. Provide more, do more,

make it simple.”

If there is one thing that Ben wants
others to know, it is how much work
and dedication he has put into his
career. “I put in work and learned
development skills for myself,

whether it was learning through other

businesses or life-coaching events.
The industry has been long due for

a service correction, and we have to
earn the publics’ business considering
there are many options out there. We
have to raise the standard of what

a consumer expects — online and in
person.” Team Home Hero doesn’t
just help clients with the business and
deals; they also help them by provid-
ing mental and emotional support
during one of the most important

times in many clients’ lives.

Ben tells us that the most rewarding
part of his career is his impact on
peoples’ lives. “It is so important how

much value we deliver, and trying to

increase other’s quality of life during

one of the most stressful times. My
personal satisfaction is being able to
make that quality improvement to our
industry. It also helps agents to build
a better industry, and improve their

success as well.”

Success for his agents, and how he
has impacted the community, is suc-
cess to Ben. But to make an impact,
he tells people what they need to

hear with no sugarcoating. “That will
benefit you greater than me trying to
beat around it. I am more forward and

direct, but out of love and care.”

One of the most significant changes
Ben has seen within the real estate in-
dustry is how technology has impacted
the overall experience. Team Home
Hero, especially in recent times, offers
video calls and meetings online, rather
than having to drive to the house or
office. While some people have doubts
about the authenticity of over-the-in-
ternet interactions, Ben ensures that
it is still a personal experience and
allows him to develop meaningful rela-

tionships with his clients.

Ben comes from a large family, and his
mother, who passed away when he was
14, has shaped who he is today with
the lessons that she left him with. “I'm
always going to do the best I can and
work the hardest I can to honor my
mother’s life. Her lessons are a huge

foundation for why I am successful.”

When he isn’t working, Ben works
out daily, and can be found spending
his time outside, at a community
event, or being social with friends.
He is invested in the Wichita com-
munity, its future, and wants to make

his city proud.

Ben is always happy to collaborate
and wants to see more collabora-
tions among agents. “We should
work with each other, rather than

against each other,” he says.

Wichita Real Producers - 21
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' Process is Smooth
MORTGAGE and Stress-Free for B -
LENDING TEAM your Clients
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@ Currentlya?gzrrz((:);/;sc;;our loans Des_z'g_ ‘JS" ; fle,:y

Wlth | n 7 business days or Iess'* 1635 N Waterfront Parkway, Suite 150, Wichita, KS 67206 | KS-L0.0039220, MO-22570-MLO |
“Baving the world from floars™

MONDAY - FRIDAY 8:00 - 6:00PM | SATURDAY 9:00 - 3:00

information, go to: www.nmlIsconsumeraccess.org) | 877-314-1499. Movement Mortgage, LLC is
license by KS# MC.0025343. MO # 18-2096. Interest rates and products are subject to change
without notice and may or may not be available at the time of loan commitment or lock-in.
“While it is Movement Mortgage’s goal to provide underwriting results within six hours of Borrowers must qualify at closing for all benefits. Mortgage" is a regi:

receiving an application, process loans in seven days, and close in one day, extenuating trademark of the Movement Mortgage, LLC, a Delaware limited liability company. 8024 Calvin
circumstances may cause delays outside of this window. Hall Rd, Indian Land, SC 29707.*

Scott Steele ¢ Branch Manager * NMLS 543361 * Mobile (704) 654-1409
1635 N Waterfront Pkwy, Suite 150 Wichita, KS 67206 < www.movement.com/scott.steele s

------------
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“OUR CUSTOMER SERVICE IS WHAT
- SETS US APART. WE LOVE TAKING

CARE OF PEOPLE AND TURNING
CUSTOMERS INTO FRIENDS '™

can help clients max-
imize their property
— o O o £ S \ ' ¥ ' i i ¥ value. It only takes
— e S5 e '-.' =T :-. : Fig e : o, .; 4 I, e o= f about two weeks from
- — : : - — : : . o | ; h ; template to instal-
S O |_ | D S U R F A C E S e s N - ] lation, and we make

i : i : T 3 ) ] sure customers get

H I e = SIS T o—— the best product for
their budget. From

baseball stadiums

CYLE BARNWELL AND SPENCER ALLEN
AIM FOR COMPLETE CUSTOMER SATISFACTION!

to any size home,
our goal is always
complete customer
satisfaction.”

Gorgeous countertops can make a kitchen or bathroom — or even  quartz made in the U.S.A.. But, our customer service is what

a stadium, for that matter! Wichita Wind Surge used Keystone sets us apart. We love taking care of people and turning cus- Employee satisfac-

Solid Surfaces to put the finishing touches on their new, $75-mil-  tomers into friends.” tion is also essential

lion Riverfront Stadium, and the locally owned company knocked Those customers include commercial construction  to Keystone Solid Surfaces. “We are in an

it out of the park. Co-owner Spencer Allen agrees. “We want everyone who companies, new-home builders, residential remod-  explosive growth mode,” Spencer says. “Our
walks through our door to have a great experience, and we do elers, and local real estate agents. “Countertops fantastic team of professionals is a big part

“We are the premier fabricator and installer of quartz and granite =~ what we say we’ll do,” he says. “The customer is always right are an easy upgrade that can make a big difference  of the reason we are so successful. We equip

products in Kansas,” says co-owner Cyle Barnwell. “We’re proud at Keystone Solid Surfaces!” when selling or listing a home,” Cyle says. “They our employees with the resources they need,

to offer high-quality products in every price range, including
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“WE WANT TO BE REMEMBERED

Keystone Solid
Surfaces is the
premier fabricator
& installer in the
state of Kansas.

We use
state-of-the-art
equipment and

experienced
personnel

to design and install
custom countertops.

KEYSTONE

SOLID S

-
|

JANIE
CARR

= COMMERCIAL -

316-778-1566

RESIDENTIAL - RETAIL

Do you have a project we can help with?
KEYSTONESOLIDSURFACES.COM
1250 N MAIN BENTON, KS 67017

FOR LEAVING THE CITY A
BETTER PLACE THAN IT WAS,
AND FOR HAVING AWESOME

COUNTERTOPS!”

IS how with T

giving them the freedom to do their jobs without
being micro-managed. Even though we doubled
our workforce this year and plan on continued
growth, we always want our small business to have

a family atmosphere.”

Cyle and Spencer are proud to be raising their
own families here in Wichita. Spencer and his
wife have two daughters. Cyle and his wife have
two daughters, a son, and a baby on the way.
“Both of our families love the big little-city feel of
Wichita,” says Cyle. “It’s a quintessential mid-
western community full of neighborly people who
want to collaborate and grow. We were excited to
be a part of that growth by working on the new
stadium. With all the investments in downtown,
the future is bright for Wichita.”

26 - August 2020

The Keystone Solid Surfaces team can’t wait to
attend a Wichita Wind Surge game when the sea-
son starts. Until then, they’ll content themselves
with following the youth baseball team they
sponsor. “It’s important for us to be good stew-
ards of the community,” Spencer says. “We try

to give back as much as possible, whether it’s by
supporting youth sports, working on the down-
town YMCA Board, or giving back to local schools
and universities. We want to be remembered for
leaving the city a better place than it was, and for

having awesome countertops!”

For more information, call 316-778-1566 or visit us online
keystonesolidsurfaces.com.

FLAT BRANCH

New location.
Same great service.
Conventional | VA | FHA | USDA

Ask me about our Community Champions program!

It's a program created just for the heroes in our communities like
teachers, police officers, fire fighters and now healthcare staff.

Flat Branch

HOME LOANS

janiec@fbhl.com | 316.644.4749
Apply today to learn more.
JanieCarr.com

JANIE NMLS: 275284 | NMLS: 224149 | A DIVISION OF FLAT BRANCH MORTGAGE, INC. | EQUAL HOUSING LENDER
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NULER BVEY ADLER BREY
BUSINESS + PROMOTIONAL REAL ESTATE PHOTOS,
FILMS, DRONE SPECIALISTS VIDEO, MATTERPORT,

AND MORE.
ADLERGREYVIDEOGRAPHY.COM ADLERGREYCOLLECTIVE.COM

LOCALLY OWNED. LOCALLY OPERATED.

MODELS NOW OPEN

DAILY 1:00 PM TO 5:00 PM

yourhomewichita.com | houseswithchris@gmail.com | [(316]) 640-1186
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Written by Dave Danielson
Photos by Darrin Hackney Photogra

ReeceNichols South Central Kansas

WHAT DRIVES YOU TO ACHIEVE EACH
DAY? WHAT DO YOU TAP INTO TO
POWER YOUR WORK?

Richelle Knotts is a firm believer that your “why” is
just as important as your “how,” and your strength

comes from your purpose.

As president of ReeceNichols South Central Kansas,
she also serves as a source of strength for others - sup-

porting them on their own paths through work and life.

A HISTORY OF HELPING

Richelle earned her real estate license in 2002 and her
broker’s license in 2011. As she entered real estate, she
brought her experiences and customer service strengths
from her previous career. “After spending 25 years in re-
tail and management, I pursued an opportunity in selling
new homes,” Richelle remembers. “This is where I found
my passion for the industry. This passion has only grown
throughout the years. Real estate has never been work
for me; it’s something I love to do, and now that I'm at
the level where I can lead and help others, I continue to

find joy in this profession every day.”

- "J'Ji

L "

Today, as president of ReeceNichols South Central
Kansas, Richelle feels a rewarding responsibility for
exemplifying dedication to the team’s managers, staff,
and associates. “That, in turn, creates a team that
shares a dedication to the industry, clients, and one
another. The collaboration and teamwork between our
people is the cornerstone of our company,” Richelle
says. “Facilitating this culture is an essential part of
my job. I enjoy looking for new ways to motivate our
team members and innovate in an ever-changing mar-

ket to achieve results.”

Along the way, there have been those who have helped
to support and guide Richelle’s career, including Mike
Frazier, CEO of ReeceNichols Real Estate. As Richelle
says, “Mike has been one of my most important
mentors. He emphasizes the importance of building
something great, having fun, and approaching things

from a problem-solving mindset.”

As Richelle reflects on her career, one of the times
that stands out for her is facing the hurdles presented
by the economic downturn.

“My most significant professional
challenge has been finding solutions to
sell new homes during the 2008-2009
housing crisis. After the market crashed,
Wichita had a number of builders with
a large spec home inventory and not
enough buyers, and they were under
significant pressure from the banks. I
coordinated bringing together all the
major local developers, along with the
Wichita Area Builders Association, and
we developed several solutions to sell
new homes during the crisis,” Richelle
remembers. “Measures implemented
included consolidation, reducing the
number of homes being built from 2,200
per year to 550, and finding new and
inventive ways to market and sell new
homes. Having weathered that storm
and being proactive about adapting to
the changing market has changed my
perspective, and I choose to see profes-
sional challenges as opportunities for

innovation and growth.”

A FULFILLING WORLD

Through her experiences as a leader,
Richelle feels the joy of contribution.
With a team of 85 agents at ReeceNich-
ols South Central Kansas, there are
plenty of opportunities. “What resonates
with me is that I feel achievement or
success when I help others succeed. If

T have agents who are setting goals or
trying to reach a certain level of pro-
duction, I want to be a real help to them
by providing them with the resources,
encouragement, and motivation to suc-
ceed,” she smiles. “When they succeed, I

feel really good.”

Family is at the heart of Richelle’s world
away from work. That starts with her
two children, including her daughter,
Mariah, her husband, Derek, and their
2-year-old son, who live in Kansas City,
as well as Richelle’s son, Richie, and his
wife, Valerie, who live in California. As
Richelle says, “My children mean the
world to me.” It’s no surprise, then, that
her favorite free-time pursuits begin
with traveling to see her family. She also

loves spending time outdoors.
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Wichita Granite
& Cabinetry

Locally-owned | Competitive Pricing | Award-winning Craftsmanship

1800 S West St, Wichita, KS 67213
(316) 945-8880 | wichitagraniteandcabinetry.com | wgcusa316@gmail.com

Security 15t Title

We Protect Property Rights.

Giving back is a big part of her. With her team, Richelle enjoys supporting a

wide range of organizations, including Habitat for Humanity, Victory in the
Valley, and local food-bank efforts. She also is a member of Women of Wichita. Secu rity 1st Title offers licensed and PRODUCTS AND SERVICES:

trained professionals to assist you with
your title and closing needs. Our local
experienced staff delivers exceptional

There may be only a set number of hours each day, but Richelle makes the most Residential and Commercial Transactions

of them in service to others. Purchases and Refinances | New Construction

: : Foreclosure | HUD | Short Sales
“It’s rewarding to help other people, whether it’s problem-solving and celebrat- service to protect property rig hts of | |

ing gratitudes with agents or motivating them to find their best self,” Richelle homeowners and lenders. Escrow Contract Servicing | 1031 Exchanges

explains. “Agents’ schedules are so hectic, so helping them find a good work/

life balance is important, so they can figure out a way to take part in the simple

things in life that are so important to them.”
TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING

As Richelle reflects on her life and career, she offers advice for those just

getting startedwiththeir.owncareers. “Real estateisarelationshipbufiness, CONTACT US (316) 267-8371 | 727 N. WACO, SUITE 300 | WICHITA, KANSAS 67203
so cherish the relationships you have. Set your goals. And don’t be afraid to

work hard.”

VISIT US ONLINE AT WWW.SECURITY1ST.COM

And as those around her make their way forward, they know they can count on

Richelle to be their source of strength. As she says with a smile, “I like being
there with them, walking with them side by side.”
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This expanded version of the popular Magnolia plan design boasts a grand entry with vaulted ceilings
with custom beams, dormer windows, 20' bi-parting doors, and gas fireplace with focal wall in the great
room, custom-built Rustic Hickory kitchen cabinets, walk-in pantry, master suite with walk -through his
and her shower, large master closet with dresser islands, attached laundry room plus an office/nursery,
two additional bedrooms with on-suite baths and enclosed fully conditioned lanai with attached pool
bath and fireplace. The finished basement includes a large family room with wet bar, glass enclosed
wine cellar, linear fireplace with focal wall and game/poker area.

There is room to add a home theatre, gym or additional bedroom in the unfinished space in the
basement. The 1.66 acre exterior will also not disappoint, which includes a beautiful circle approach, side
load 5+ car oversized garage, professional landscaping, fenced-in yard, covered, heated and screened-
in 612 square foot Lanai with access to the pool bath, Travertine pavers, Pool Cabana including and
outdoor kitchen which seamiessi); accesses (no steps) the custom, in-ground Gunite pool with infinity
edge and raised baja sun deck. The garage is finished, insulated, painted and has Epoxy floors; with
1421 square feet has plenty of exira space for storage or room for a small 5th vehicle.

49 O u 7/- team has worked with Sally Conger for over four years now.
The experience has always exceeded expectations of not only

the Buyer/Seller, but all participants in the closing and transaction. BNC and

the Sally Conger Team have completed virtually all of my Veteran

Administration loans except one. To say Sally and her team are my #1 ‘go-to’

lender is an understatement. Thank you, Sally, and I look forward to our next

100 transactions and closings.”

-Rod Barr MRP

Military Relocation Professional

Associate Broker

Keller Williams Signature Partners, LLC

Our Team is Here to Serve Yours

SALLY CONGER

Loan Originator

NMLS # 246106
316-854-3639
sconger@bncbank.com

NMLS # 418467 TEYEENDER FDIC

Ride with the
No. 1 car insurer
in Kansas.

TOUR THIS HOME AT 6 GRAND MERE IN BELLE TERRE ESTATES, OR FIND MORE AT

McEachern Ins and Fin Sves Inc
Crystal McEachem, Agent
1133 5 Rock Rd
Bus: 316-425-0925
crystalBcallcrystalnow.com

With competitive rates
and personal service,
it's no wonder more
drivers trust State Farm®.
As your local agent, I'm
here to help life go right.*
LET'S TALK TODAY,

o StateFarm

Sabe Farm Mutual Atomcbile Insurance Company

1708164 Bioomington, IL

1L

MAYBEE

PROPERTY INSPECTION

20,000+
INSPECTIONS

ERIK MAYBEE
316.630.0003

Wichita Real Producers - 35



How Can Your
Banker Help You

P ask the expert During mese
Uncertain Times?

Written by
Kevin H. Sweatland,
Sr. Vice President

Over the last few months,
small-business owners
have suffered due to the
effects of the COVID-19
virus and the government
shutdowns that followed.
Many REALTORS® oper-
ate as sole proprietors and
have had to navigate these
tough times like any other

business owner.

As small-business owners
sought guidance, commu-
nity bankers in Kansas and
the Wichita MSA doubled
their efforts to help their
customers through these
tough times. Below are
some steps that both small
business owners and sole
proprietors can continue
to take should they still
struggle during these un-

certain times.

Talk to your banker — The
better relationship you
have with your banker,
the more opportunity they
have to help you. Com-
munication is the key to a

successful relationship. If
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ANDOVER STATE BANK

your banker doesn’t know
you are struggling, they
can’t help. As a business
partner, Andover State
Bank offered three to six
months of interest-only
payments with reduced
rates for some clients. We
are here to help our busi-
ness owners be successful.
Seek out your banker to

determine if they can help.

PPP Loan Program — The
Paycheck Protection Pro-
gram (PPP) was initially
scheduled to close at the
end of June; however, it has
been extended until August
8, and there are plenty of
funds available. If you are
self-employed, your bank
will need a copy of your
2019 1040 schedule C. The
amount of loan available to
you will be based on your
reported net income, line
31. Funds from a PPP loan
can be utilized for payroll,
rent, utilities, and mortgage
interest payments if you

own your own building.

EIDL Loans — Economic
Injury Disaster Loan (EIDL)
— Emergency advances
were suspended for some
time, but the SBA is now
accepting new applications
again. These loans come di-
rectly from the SBA and not
your local bank. Visit the
SBA website, and review
the funding options area.
While these loans must

be paid back, the rate is
fixed at 3.75 percent for 30
years. This is an excellent,
low-interest loan for those
business owners that still

need additional assistance.

Main Street Lending
Program — The Federal
Reserve established the
Main Street Lending Pro-
gram to work in conjunc-
tion with local community
banks. Loans are originated
through your bank and
backed by the Federal Gov-
ernment, thus reducing the
lending risk to your banker.
While these loans must also
be paid back, the terms are

very favorable.

As stated above, the best
advice I can give any busi-
ness owner is to commu-
nicate with your banker.
‘We are here to listen,
understand your immedi-
ate needs and future goals,
and offer guidance. We are
here to be your partner in
good times and bad. Build
that relationship with
your banker through more
frequent discussions and
meetings. The more your
banker knows about you,
the more they will be able
to help when things take a
downward turn, or when
you have needs for future

growth and expansion.

Kevin H. Sweatland
Sr. Vice President
Andover State Bank
1718 N. Webb Rd.,
Wichita, KS 67206
T: (316) 219-1611

C: (316) 680-5339
www.GoASB.com

The right loan

IS just around the corner.

# ANDOVER

STATE BANK

waterfront Andover

1718 N, Webb rd 511 M. Andover Rd.
Wichita, K5 67206 Andover, K5 67002
3142191600 B 367331375 0

GOASB.com

Belore

tAler =

If it's Dead, Call Fred

316-262-FRED
24-hr Emergency Service,

Don't let your clients spend the first night in their new
home with a broken A/C.

Call us to make sure everything is working properly.




For All Your Home Mortgage Solutions
@ Contact Me Today! l

KANDI JONES .
Loan Originator, NMLS 543291 N

> Gateway

MORTGAGE

= o 4 " Redeem this
. - b | : voucher for
| 316.530.8123 Office

| 316.644.1309 Cell
Kandi.Jones@Gatewayl.oan.com g closing costs on

| Gatewayloan.com/kandi-jones . contracts written befory
2131 N Collective Ln, Suite C Wichita, KS 67206 8/31/20* 0)

Gateway Mortgage Group, a division of Gateway First Bank. Member FDIC. Equal Housing Lender. NMLS

7233. All loans are subject to program guidelines and final underwriting approval. $500 lender credit will be *Offer expires 8/31/20, a completed

given on final Closing Disclosure (CD). This offer is subject to change at any time without notice. Contact a local ~ application must be returned by 7/31/20
branch for more details. and the loan must fund prior to expiration.

WICHITA'S BEST MOVING COMPANY

VligHTY IVIOVERS
Moving And Deliveny Semvice

Experienced. Professional. Reliable.
Family Owned & Operatéed

We Offer
Opportunities

From a one-time transaction E Q U I s s E T

to ongoing arrangements,
we can provide an
alternative to
traditional financing.

Opportunity Purchase
Don't let that great deal get away
because of the difficult process of

—(:)— getting financed.

X . Opportunity Zones
We enjoy ’rockllng Whether Equisset acts as a Qualified

chollenging situations Opportunity Zone manger or helps
create capital gains to invest, we are

and can act quickly ready to tackle any situation.

to insure we get the
Assured Replacement Property

deal closed. Equisset has tools to "park" your capital.

Straw Buyer
Equisset can act as an independent

Eric Schlecht
BUSINESS DEVELOPMENT
eschlecht@equisset.com

316.440.5840

buyer for the property you want.

316-202-3703

EQUISSET.COM
S
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YOUR INDEPENDENT

AShocker Pools INSURANCE AGENT

Let’s Go Swimming!

For over 12 years, the friendly folks at Zachary Insurance have
been helping our REALTOR® and Lender partners GET IT DONE

Home ¢ Auto « Commercial * Bonds

e POOL SERVICE AND MAINTENANCE
e NEW IN-GROUND POOL CONSTRUCTION
e HOT TUBS

Visit Our Retail Location

832 N Webb Rd #400 Wichita, KS 67206
(316) 260-4717  www.ShockerPools.com

Chris Zachary
Office (316) 773-1330
Mobile (316) 209-8060
chris@zacharyins.com
www.zacharyins.com

ZACHARY INSURANCE

el

¢ OLD REPUBLIC HOME PROTECTION

Rekey service is included in
our Standard Plan for home buyers!

"Phelps Tax has given me hours
back that I use to focus my time
and energy on my highest dollar
producing activities. They really
have a passion for helping me n\.{: .mlr s
optimize my time and money." ' a
Emily Base,
Roy Real Estate Team

S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation

Your clients can feel secure knowing only
they have keys to their new home.

cﬂ‘” me tﬂ-dﬂ‘f to Seni:::;::nlf!::::tii: = i . J ]‘ 119 W Douglas
learn more. 800.282.7131 Ext. 1281 - 1 Wichita, KS 67213

. Jan?l|E@|::1;p.mm %] 316.262.1900
b ; www.PhelpsTax.com

Ryan Phelps, Owner
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Written by Heather Pluard
Photos by Jennifer Ruggles Photography

Wichita, are you ready to celebrate?
COVID-19 may have canceled the first half
of 2020, but thanks to careful planning by
Wichita Festivals, two citywide celebrations
are coming your way this year. Autumn and
Art and Wonderfall will both take place as
planned - with a few adjustments to make

them safe and enjoyable for everyone.

“We are working closely with public health
officials to give people a fun and safe visitor
experience,” says Ty Tabing, President and
CEO of Wichita Festivals. “Out of respect
for social-distancing guidelines, we will
space tents further apart, frequently clean
all touch points, and increase sanitization
throughout both events.”

Autumn and Art is a three-day festival that
kicks off on September 18 with a swanky
Patron Party on the green at Bradley Fair.
The party’s “Who’s Who?” list of attend-
ees typically includes the city’s top civic
and business leaders, along with other
community-minded individuals who enjoy
supporting the growth and development

of downtown Wichita. They also enjoy the
Bloody Mary bar, gourmet treats from local
restaurants, and VIP access to the festival

for all three days - including a parking pass.

“The 11th Autumn and Art Festival
will include different artists from

all over the country, representing 14
different mediums including paint-
ing, sculpture, jewelry, and more,”
Ty says. “We’ll also have a variety of
entertainment and food vendors. Our
mission is to represent all segments
of our community in a fun and engag-

ing way.”

Established in 1972, Wichita Festivals
is a not-for-profit corporation whose
purpose is to create diverse and in-
clusive community celebrations in the
Wichita area. They’ve built a volun-
teer base of more than 9,000 people
who take pride in Wichita and want

to help the city advance.

“The river is the front yard of our city
and our most important natural as-
set,” Ty says. “Wichita Festivals’ first
event was Riverfest, a celebration

of Wichita’s 100th birthday. We love
animating the river and attracting

visitors downtown, and we are proud

ll\ AUTUMN HHFanlnH
W &ART

Fidelity  Wichita

to organize an event most residents have
enjoyed since their childhoods. The great
thing about this organization is that we

love to celebrate our history while bring-

ing something new and fresh every year.”

New for 2020 is Wonderfall, a four-day
celebration of Wichita’s 150th birthday.
This exciting street festival will be held
November 5-8 on Saint Francis Street.
“It’s a fun way to showcase a great down-
town street that offers entertainment
venues, a brewery, and a park, among
other offerings,” Ty says. “We believe
events like Wonderfall will continue to
push forward downtown development.
That’s where visitors come, it’s the core
of Wichita, and we’re excited about the
possibilities of new, mixed-use spaces. I
grew up in Wichita, and my mom is a RE-
ALTORE® here, so I'm personally invested

in our city’s advancement, too!”

For more information about Autumn and Art, or

to purchase your Patron Party ticket, please visit:

http://autumnandart.com.
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Feels so
good to be home.

Get pre-qualified today and
discover your financing options!

RCBbankMortgage.com

Let's talk.

Get pre-qualified.

Christy Almquist nmise 75a429
316.247.7706
calmquist@bankrch.net

10501 E. Berkeley Square Parkway
RCBbankMortgage.com

/\'\5
RCB BANK

b Mortgage
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M WELCOME BACK
T0 SCHOOL!

LOCAL & LONG DISTANCE
PACKING SERVICES & SUPPLIES
(OVER 99% REFERRAL RATING

*  FULL-TIME EMPLOYEES - NO DAY LABDRERS
BACKGROUND-CHECKED & DRUG-TESTED
MOVERS

‘Movers Who Care.”

*  FULLY INSURED

Call or go online for your free estimate!

TWOMENWICHITA.COM

Each franchise is independently cened and cpersted. | US. DOT Na. 2277955

BE BOLD. BE CONFIDENT. BE YOU.

Book Your Appointment

(316) 867-2511

Nail Enhancements
Facial Hair Waxing
Eyelash Extensions

./._':‘

20" OFF ™.
gift card purchases
for REALTORS®

446 S. Ridge Road Suite 300, Wichita, KS 67209

L

on Home
F inancing Qpﬂ@ns

i af . S
BUYING A HOME

A= U$ MORTGAGE
"-———»L, R P O R/ I O

Helping You Make It Home.

REFINANCING
Will King | Branch Manager/Loan Officer g

NMLS #459176
Office: (316) 665-7343 | Cell: (316) 312-2936

ksloanman@usmortgage.com .

www.kansasloanman.com e

Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government,
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old

-

e

Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

aoh

‘ ™
”%ﬁo I.wem Style with Our:Pay At
Closmg Progru

‘ R — .
hnuncmg Nm\uh\a

Strapped for cash, but need new ﬂnnnng fust*? :
New flooring makes a world of difference. Don't let how the floor looks stop you fmm sellmg

a home with our "Pay at Closing” option! Contact Jabara’s fo have your clients living in stylei :
= ?;;.;.,\ "

316-320-0443

www.jabaras.com ¢ info@jabaras.com
Muonday - Saturday 9am-5pm
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LET US HELP PROTECT YOUR DREAMS.

Dylan Hartnett, Agent
Bus: (316) 775-5522
dhartnet@amfam.com
amfam.com

AMERICAN FAMILY
| INSURANCE |

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE 1-B00-MYAMFAM (632-6326)
in} f

American Family Mutual Insurance Company, 51 and lts Operating Companies.

American Family Insurance Compasy, American Family Life Inserance Company, 6000 @
——
—_—

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH  AMFAMLCOM

American Parosay, Madison, W1 53783 010996 - Rew, 2N 7T S5 - 12272903

StateBank
Emart VA Lending
Selutions
» $0 Lender Fees for ALL VA Loans’
+ LendingTree 2019 Top 5 VA Lender in the US™
= Lending in 49 states

« Personalized, local service with nationwide
coverage

Grace Peterson

Senior Mortgage Loan Originator
0: 316-347-2209 [ c: 316-8992-7003
gpeterson@ksstate bank

NMLS: 459177

ance efc. may apply

W af ar al e direchon

K5 StateBank NMLS: 410602

MEMBER FINC | EQUAL HOUSING LENDER £=1
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“By having Shane Neal of Precision Home Inspection Service
perform our home inspections, we are able to successfully
navigate through this critical point of the transaction. Not only
is Shane thorough and knowledgeable, he effectively
communicates to us and our clients his findings regarding the
condition of the homes. He even goes above and beyond
and educates our clients on how to care of
their home after they own it. We are able to
be the Fiduciary for our clients at a higher
level by using Shane’s services. We highly
recommend others use Shane for home
inspections.”

Ronda Welsh, Realtor, Keller Williams
Signature Partners, LLC

SHANE NEAL, Owner

(316)755-5120

www.ksprecisioninspections.com

Career
| " Education Systems

#1 Real Estate School in Kansas for 40 years.

No one else is even close,

Total Number of Kansas Students Passed:
January-August 2019

Classroom Online
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www. CesWichila.com

(316) 651-0652
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b Let's Getl Quisid

“'Ve worked'with Darrin Hackney on several projects,
and what | admire the most about his work is how
versatile of a photographer he is. Throw an idea out and
he'll capture it in a way that leaves you awestruck!
Hackney has mastered it all; portrait, fashion, street,
landscape and wedding photography. Call him! He'll
turn your project into a masterpiece!”

Cassy Cummings Rohr, J.P. Weigand & Sons, Inc.

Darrin Hackney Photography
M4 darrin@darrinhackney.com §,316.992.4225
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. SPECIAL OFFER
- 1 $10 off Regular Rate on
Headshots if you mention

"Real Producers."
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