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The Mover

‘Customer Satisfaction
IS OUR TOP PRIORITY!

HIGHEST QUALITY MOVING SERVICES

AND STORAGE SOLUTIONS
LOCALLY OWNED & OPERATED FOR NEARLY 40 YEARS

DON'T JUST TAKE OUR WORD FOR IT.

['have not found one company that has gone above and beyond as Ray the Mover. We were so
overwhelmed and every single time they were there to help us out. They made the whole experience great
for us. I would recommend them with my eyes closed. If I ever need to move again, they will be the
people I call and trust with my stuff. Do yourself a favor and let them help you out like they helped us.
You can shop around all you want but their prices are equal or better than anyone’s prices. You have a
customer for life with us. ~Adriel P.

239-643-4100

www.RayTheMover.com
Office@RayTheMover.com

The MwMover
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Season is Here!

Will your buyer need coverage?

.ngsier

Glen
Hollingsworth

239-444-1641

glen@rosierinsurance.com

INSURANCE "

Rusk
239-444-1643

mrusk@rosierinsurance.com

The name that has been
serving SWFL for over 65 years.

Make sure Rosier is part of your Referral Network!
We'll assist your clients in making informed decisions to protect their new
home. Have them give us a call for a personalized insurance quote.

N

@sted Choice* rosierinsurance.com




FOUND A HOVIE HERE THAT
NEEDS ALOT OF WORK?

Our team will walk through your property with you and help you envision your
client's future palace. The right renovation can pay back big dividends.

OPPORTUNITY IS CALLING - oo L
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RESIDENTIAL & COMMERCIAL RENOVATIONS « NEVW HOME CONSTRUCTION & "*qj : \ L.
\We tackle any size job from small projects to major overhauls. | ASSEENN P ——
Ca” us at E 3 9_2 9 3_0 o 4 9 fOP a F R E E E STI MATE : GULFSHORE LIFE Following the strz.ttegies of Realtors Ru[fert and Karen Irby as they try to
E !"Eh-rll';'lm make their mark in the upscale market in Naples.
2 - ' e .iu = BY JUSTIN PAPROCKI
Family owned & operated * Fully licensed & insured o P g
) . =1 O N “There’s opportunity here—you just have to see it. Put a little money
Over 25 years of guara nteed workmanshi P into it—well, the Naples version of “a little money”—and this could
sell quickly.”
www.dcgswil.com ,
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Cover photo courtesy of Pure Fotografica.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views of N2 Publishing but remain solely those of the
author(s). The paid advertisements contained within the SWFL Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither
N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies.

Homes and relationships
that will withstand the test of time.

Matt@BellaMiaDev.net | (289) 213-9300: | ‘www.BellaMiaCustoémHomes:com
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

PREFERRED PARTNERS

these businesses and thank them for supporting the REALTOR® community!

AIR CONDITIONING
Conditioned Air

Tim Dupre

(239) 643-2445
www.conditionedair.com

ARCHITECTURAL PHOTOGRAPHY
John Paul Buchanan

(239) 249-9400
www.johnpaulbuchanan.com

ARTS ORGANIZATION
United Arts Council

of Collier County

(239) 254-8242
www.uaccollier.com

ATTORNEYS

Woods, Weidenmiller, Michetti, &
Rudnick, LLP

(239) 325-4070
www.lawfirmnaples.com

CLEANING SERVICE
J.O. Always Clean
Santiago Ospina
(239) 200-1M4

CUSTOM HOME BUILDER/REMODEL
Bella Mia Development

Matthew Bailey

(239) 913-9300
www.accuratepavers.net

Dominion Contracting Group
Butch Bacon

(239) 293-0049
www.dcgswfl.com

Tri-Town Construction

Marc Devisse

(239) 895-2058
www.tri-townconstruction.com
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CUSTOM HOME BUILDERS
Laram Construction

Christl Ramirez

(239) 304-0516
www.laramconstruction.com

FINE ART

Balanced Images

Alessia Marcin

(804) 301-5212
www.balancedimages.com

FLOORING

Hadinger Flooring

(239) 566-7100
www.hadingerflooring.com

HOME INSPECTION
HouseMaster Home Inspections
John Prete

(239) 480-8220
www.housemaster.com

Panther Home Inspection

Jim Scarpa

(239) 389-0996
www.pantherhomeinspection.com

HOME WATCH SERVICE
Home Services by Cary

Cary Cramer

(239) 841-3970
www.homeservicesbycary.com

INSURANCE

Ackerman Insurance

Rick Nayar

(239) 597-1096
www.ackerman-insurance.com

Responsive Insurance

Matt Nance

(239) 596-3177
www.responsiveinsurance.com

Rosier Insurance

Richard Rosier

(239) 4441414
Www.rosierinsurance.com

MORTGAGE LENDER
Equitable Mortgage
Steve Calabrese

(239) 778-6548
www.stevecalabrese.com

Florida Advantage Mortgage
Brian Rice

(757) 450-6214
www.brianriceloans.com

Gold Star Mortgage Financial
Josh Lund

(612) 802-3265
www.goldstarfinancial.com

Guaranteed Rate
Christin Luckman

(773) 290-0522
www.rate.com/Luckman

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

www.maxwellmortgageloans.com

MOVING COMPANY
Ray The Mover

John Smarge

(239) 643-4100
www.raythemover.com

NEW HOME SALES
Lennar Homes
David Burnham
(239) 834-4365
www.lennarswfl.com

PAINTING SERVICES

Contractors Painting & Waterproofing
Rich Gardner

(239) 404-9829
www.contractorspaintingand
waterproofing.com

PHOTOGRAPHY - FAMILY/ PORTRAIT
Pure Fotografica

Yulia Kopylova

(239) 317-2200
www.purefotografica.com

PHOTOGRAPHY -
PORTRAITS & HEADSHOTS
Sandy Windham Photography
(239) 289-6486
www.sandywindham.com

PHOTOGRAPHY - REAL ESTATE

LaCasaTour

Derick Moreno
(888) 598-8687
www.lacasatour.com

Real Tours

Michael Berio

(239) 464-7969
www.realtoursswfl.com

PLUMBING

Sunwest Plumbing

Paul Blais

(239) 455-8353
www.swflplumbingrepairs.com

POOL SERVICES
SWEFL Pool Pros

Chaz Hambling

(239) 872-8186
www.swflpoolpros.com

TITLE COMPANY
Artesian Title
Rick Nayar

(407) 810-0640

Legacy Title
Eric Solomon
www.ltflorida.com

VIDEOGRAPHER
Corrafilm

Coby Corradino
(786) 417-7210

PLUMBING ISSUE
MADE ITS WAY ONTO
YOUR INSPECTION
REPORT?

GIVE US A CALL!

With so many highly-rated reviews,
you'll love to recommend us!

Call Us Anytime! (239) 455-8353
www.swflplumbingrepairs.com

No matter the time of day or night,
areal person is always on the line to
solve your plumbing problems!

facebook.
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REAL PRODUCERS TEAM
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Andrew Regenhard Ellen Buchanan Kimmy Curry Dave Danielson
Publisher Editor Director of Marketing Writer

Lindsey Wells Yulia Kopylova John Paul Buchanan Derick Moreno
Writer Photographer Photographer Photographer

A
Sheryl Moreno Coby Corradino
Photographer Videographer

Geneva Eilertson
Reprints Manager
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Your Comfort
Is Essential...
Invest Wisely.

My

@nﬁﬁaﬂed Air e iy e s BT

100% Purposeful Effort » Exceed Expectations
The Comfort People Since 1962* BBA Rating: A+

Licwraal CAL BISSR0. CACISTEETE, CPC1 459440

_
Scotsman Guide
# Top Women
E R Originators
Scotsman Guide
Top Originator for
_ overall production.
closed loans for
o= more than $161M
in production.

Financing the World
One Loan at a ‘Time

Lauren Maxwell

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC

SWFL Real Producers - 11
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ABOUT THIS MAGAZINE

We realize that Real
Producers is a new
concept here in SWFL,
and some of you may

™  be wondering what
it’s all about. That is why we have created an
“FAQ About This Magazine” page. Here we will
answer the most commonly asked questions
around the country regarding our program.
My door is always open to discuss anything
regarding this community — this publication is
100 percent designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 500 agents in SWFL MLS. We pulled the
MLS numbers (by volume) from January 1, 2019-
December 2019 in the SWFL area. We cut the list
off at number 500, and the distribution was born.
For this year’s list, the minimum production level
for our group is $9.5 million in 2019. The list will
reset at the end of 2020 for next year and continue

to update annually.

Q: WHAT IS THE PROCESS FOR BEING FEATURED
IN THIS MAGAZINE?

A: It’s really simple — every feature you see has first
been nominated. You can nominate REALTORS®,
affiliates, brokers, owners, or even yourself! Office
leaders can also nominate REALTORS®. We will
consider anyone brought to our attention, because
we don’t know everyone’s story, so we need your

help to learn about them.

A nomination currently looks like this: You email us

at andrew.regenhard@realproducersmag.com with

12 - August 2020

By Andrew Regenhard

the subject line, “Nomination: (Name of Nominee),” and
explain why you are nominating them to be featured.

It could be they have an amazing story that needs to

be told - perhaps they overcame extreme obstacles,
they are an exceptional leader, have the best customer
service, or they give back to the community in a big way.
The next step is an interview with us to ensure it’s a
good fit. If it all works out, we put the wheels in motion
for our writer to conduct an interview and for our pho-

tographers to schedule a photoshoot.

Q: WHAT DOES IT COST A REALTOR®/TEAM TO

BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs nothing, my
friends, so nominate away! We are not a pay-to-play

model. We share real stories of real producers.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a “preferred partner” in the front
of the magazine is a part of this community. They will
have an ad in every issue of the magazine, attend our
quarterly events, and be a part of our online commu-
nity. We don’t just find these businesses off the street,
nor do we work with all businesses that approach us.
One or many of you have recommended every single
preferred partner you see in this publication. We won’t
even meet with a business that has not been vetted by
one of you and “stamped for approval,” in a sense. Our
goal is to create a powerhouse network, not only for
the best REALTORS® in the area, but the best affili-

ates, as well, so we can grow stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?
A: If you have a recommendation for a

local business that works with top REALTORS®,
please let us know! Send an email to:

andrew.regenhard@realproducersmag.com.

Dreams Built on a
Foundation of Quality

Locally Owned Southwest Florida Business

CUSTOM HOMES

AFFORDABLE e ENERGY EFFICIENT
* SURPASSES FEMA HURRICANE STANDARDS

ROOFING B = | COMMERCIAL

TILE @ SHINGLE ¢ ROOF COATINGS ® METAL TENANT IMPROVEMENTS ¢ GENERAL REMODELS
— INDUSTRIAL FLEX SPACE BUILD OUTS

SR . S

Tri-Town Construction, LLC specializes in residential and commercial
remodeling, roofing, and emergency response services. We are committed to
providing all of Southwest Florida with exceptional construction services while
being environmentally conscious. Call us and we will exceed your expectations!

e s
. . S e
Tri-TownConstruction.com §m% '] flin|h]
(239) 895-2058 | Connect@Tri-TownConstruction.com s |HI H|' §
CGC1512714 CCC1329614 MRSA729 MRSR829 HI3275 ‘//)’00 d\\\s‘g’




Why aren't all title

companies like us?

Good cluestion.

We know how hard Realtors® work.

ARTESIAN
18 L p =

Learn more at artesiantitle.com

239-677-3184

Closings With a Concierge Touch.

nswravce for
ALL of Yoy
Ulien(s’ Needs.

Get the quality customer service and
full insurance coverage your
clients deserve and can rely on!

AUTO = BUSINESS = FLOOD
HOMEOWNERS = LIFE = LIFE ANNUITY

)

ACKERMAN

1575 Pine Ridge Rd., Suite 17 Naples, FL. 34109
www.ackerman-insurance.com

(239) 597-1096
f in
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Dear SWFL Real Producers

and valued Partners,

As I write this Publisher’s Note, some
four weeks in advance of its publica-
tion date, our nation is in the midst of
a powerful movement seeking justice
and an end to systemic racism. This
magazine exists for you to hear the
voices and stories of your colleagues
in the real estate industry, not my
personal views, but I would like to

at least share this: 7 stand against
racism and police brutality against
people of color. This is not a political
stance — it’s a reflection of my love
for all people and my vision for a na-

tion that is finally just and peaceful.

This magazine has always served as a
tool for building community. I, along

with my fellow team members at Real
Producers, believe no community can

be healthy and prosperous so long as

publisher’s note €€

STAND TOGETHER

racism exists. We stand alongside every team mem-
ber, real estate agent, and advertising partner who
has ever had to suffer the overwhelming injustice of

racism and prejudice.

As a magazine publisher, I have a platform to
encourage change, and I don’t take this lightly. My
hope is that this magazine, which continues to
introduce you to influencers within the communi-
ty — sharing their personal passions, experiences,
and values — will serve as a vehicle for positivity
and possibly even for challenging your perspec-
tive. Hard conversations are rightfully being had
all around us, and here at SWZFZ Real Producers,
we are committed to our mission of connecting,
elevating, and inspiring; we will continue our own
dialogue about who we are, and who we want to be,

as a collective group of real estate industry leaders.

Ours, I am proud to say, is a community that
supports and cherishes every single agent and
partner, and I hope you will always feel wel-
comed and encouraged to share your unique

story with us.

Very respectfully yours,

Andrew Regenhard

Owner/Publisher

SWFL Real Producers
andrew.regenhard@realproducersmag.com

SWEFL Real Producers - 15
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We clean Ee_best 5
so you can deal
W|th h the rest -

- |li|f|h mh =

Carpet cleanmg T|Ie and grEI cleaning - Upholstery
cleaning - Pressure washing - House cleaning

S L~

= - . : .
; tg Santiago Ospina | Owner
b 239 200 1114 | ospina_santiago@outlook.com

~ Follow Us! @joalwaysclean

— _—

INSTANTRCURBIARPEAL
HELRSIHOMES! SELL

SWFL
Look Great
Since

Qin

|" PAINTING o SOUND PROOFING
WATERPROOFING CONSULTING

| CO NTRACTORS Contractors Painting & Waterproofing
PAINTING & WATERPROOFING Residential & Commercial | Interior & Exteriox

CALL TODAY FOR A FREE ESTIMATE! (239) 404-9829 _®
ol Coller . camon o commoe | WWW.contractorspaintingandwaterproofing.com
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Home Inspections. Done Righ
Guaranteed.-

INSPIR I"[ T]u DENCE IN E u"q_.* EBI.I‘fEE Al

. el e - (..IJ..:
‘a. * Comprehensive Same Dav Renﬂrtlng L SOETE—

» Termite, Radon, Moldj4 Pt, Wind Mltlgatmn «\ \

* Phones Answered Evenings & Weekends

» Only Company With A 1 Year Limited * * * * \
. _ﬂ_:l_.pua_rantee CHECKIOUT-QUR.

| e 5 STAR REVIEWS
JUHN PRET = b o EEWE 525 OFF WgTH MENTION OF THIS AD ONLWVE

r U
‘ a—_ﬁ_‘ : Sy ; | - ._ _. v I:._ ) ..‘ “ T

Al

PHONE: 239-430-8220
WWW.NAPLES.HOUSEMASTER.COM

WE PUT YOUR CLIENTS FIRST...

WITH CUSTOM HOME FINANCING SOLUTIONS TO FIT.THEIR SPECIFIC NEEDS.

FLQPIDA D DVANTAGE BRIAN M. RICE

Senior LoanOfficer

M o RTGAG E ; * NMLS # 262453 -
“"DIRECT 757.450.6214 ,/
Florida #63546 [

12840 University Drive » Fort Myers, FL 33907 Virginia #2979

www.florida-advantage.com « www.brianriceloans.com
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- P)featured agent

By Lindsey Wells

Photo by La€asaTour

As the saying goes, the key to success is hard work
and determination. Real estate agent and founder
of The Bowers Group at Compass, Denny Bowers
demonstrates that principle in spades. Licensed

in 2005, Denny brought his decade of experience
in the construction industry to the real estate
table. He built his business and reputation from
the ground up while keeping his clients’ wants and

needs at the center of it all.

Before jumping into the real estate industry, Denny
graduated from college with a master’s degree in
exercise physiology, and moved to Naples from his
hometown of Somerset, Pennsylvania, to pursue a ca-
reer in his chosen field. It wasn’t until a client turned
mentor encouraged Denny to pursue a career in real
estate sales that he began to consider selling homes

for a living. After a year of persuasion, he took her

The Bowers Group (From left to right: Gina Nigmatullina, Drew Josephson, Denny Bowers, Miles Griffin, Melissa Haynie, Naomi Valerio, Michelle Riddle).
Photo by Mary Beth Koeth

advice and made the career change. Turns out, it was
a perfect match. His integrity, coupled with natural
relationship-building skills, quickly propelled him to

the top of the local real estate market.

For 11 years, Denny worked as an independent agent
while also working in construction management
before getting out of the construction industry alto-
gether in 2016 so he could focus solely on his real
estate business. When he joined Compass two years
ago, Denny said the company encouraged him to
form his own team of agents whom he could mentor
and who would allow him to serve his clients on a
broader scale. Currently, The Bowers Group is made
up of seven team members: Denny Bowers, Naomi
Valerio, Drew Josephson, Michelle Riddle, Melissa
Haynie, Gina Nigmatullina, and Miles Griffin.

SWEFL Real Producers - 19



Photo by LaCasaiuf

When asked what he thinks has contributed the most to his
team’s success, Denny’s answer is simple: The Bowers Group
consists of very real people who function on integrity, trust, and
honesty. He added, “Having the expertise and the background
of the construction and building side of it, we’re able to give
realistic expectations to our customers if they want to build or
renovate. While there are a lot of people in this business that
just open doors, we are very much a full-service real estate
team; we can refer you to whomever you need, whether that be
a mover, a builder, a tile person ... whatever the case may be, we
can set those up. It helps us to represent our people, sellers and
buyers both, at a higher level. I think the biggest reason why
we’re successful is that we are real people who are really good

at our jobs.”

Denny met the love of his life, Erica, in August 2003, a year after
moving to Naples. The couple will celebrate 15 years of marriage
this year. Denny and Erica have since welcomed two daughters
into their lives: Alexis, 12, and Brooke, 10. “There’s a lot of estro-
gen in my house,” Denny says, laughing. Erica is a Naples native
who works as a developer and presenter for a group fitness com-

pany called Mossa. She is also a personal trainer at Quail West.

20 - August 2020

As a family, the Bowers clan enjoys taking advantage of
the great outdoor life that Naples has to offer and can
often be found at the beach, on the boat, or golfing. At
home, they enjoy the occasional card game, movie nights,
and entertaining friends and family. Another big part of
their lives is serving at their church, Naples Church. Per-
haps their biggest passion, though, is traveling. Each year
the family takes a week-long trip to the Keys for Father’s
Day, a trip to the mountains, and last year they traveled
out west to Zion National Park, the Grand Canyon, and

Antelope Canyon.

When all is said and done, Denny feels privileged to
serve the residents of Naples and has never looked back
on his decision to switch career paths a decade-and-a-
half ago. “This is the first profession that has allowed
me to completely be myself,” he said. “The ability to
have a little bit of freedom in my schedule so that I don’t
miss anything with my kids and my wife allows for a
better of quality of life. I'm able to do a lot of different
things while still being able to work, and I’ll always be
thankful for that.”

Photo by Mary Beth Koeth.

THIS IS

THE FIRST
PROFESSION
THAT HAS
ALLOWED
ME TO
COMPLETELY
BE MYSELF.
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Uniting and premoting the local arts community.

Providing orts education for af-risk sfudents.
Connecting our community with outreach services in the arts,

Enriching lives and
strengthening our community
through the power of the arts.
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WATERPROOF | == BRANDING | EDITORIAL
= TRAVEL | HEADSHOTS
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@sandy.windham SHOOT

Bring in your fabric swatch, paint chip or
throw pillow and let one of our design

professionals help you. '8 - ==
WVE LISTEN .WE DESIGN .WE PLEASE FECHEES Bt g™ | * =i oy d &
OVER 8000 SN < — . love affacs with lfe . ‘

AREA RUGS IN STOCK S T
(239) 289-6486

sandyrwindham.com

6401 North Airport-Pulling Road « Naples, FL 34109
Mon - Fri 9-5:30pm e Sat 9-5pm « 239-566-7100
hadingerflooring.com
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> partner spotlight
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& TRI-TOWN CONSTRUCTION

By Dave Danielson | Photography by John Paul Buchanan

One of the key components needed to help a region grow and thrive is community

strength — the kind of vision, entrepreneurial spark, and determined follow-through

that make things happen in a positive way.

That’s where Tri-Town Construction
comes in. As a general contractor, the
company offers a valuable blend of
new construction and remodeling, as
well as roofing repairs, reroofing, and

licensed mold remediation.

EARLY STEPS
Marc Devisse is president of the
organization, a company he began 15

years ago.

In the early 2000s, Marc had grad-
uated from college and took his first
steps into his career. His first was

with Rich Galvano.

“I worked with Rich, and it really

helped me get to know the construc-

tion and real estate business. I learned a lot from

him,” Marc recalls.

The economy had other plans. In 2006 and 2007,

major disruptions shook the nation.

“The economy changed drastically at that time.
‘Work ran out, and I started Tri-Town Construc-
tion,” Marc remembers. “Through time, since then,
we’ve kept growing by doing the right thing, with
quality work and by really trying to help the com-

munity with everything we do.”

It wasn’t always easy though. One of the initial
hurdles Marc needed to clear, as he started his new

business, was his age.

“I was just 22 years old when we started,” he

says. “I would come into a meeting, and some-

times people would ask, ‘Where is

your dad?””

BEYOND HIS YEARS
‘While he couldn’t change his age,
Marc could draw on a maturity and

business sense that stretched well

beyond his experience.

“I think a big key to being able to
work through that transition time
was constant work and surround-
ing myself with a good team ... and
leading great people,” he empha-
sizes. “That’s the key: getting great
people around me and letting them

do what they do best.”

SWFL Real Producers - 25



Today, Tri-Town Construction
boasts a team of 32 people. And
with growth and success, Marc
decided to add more community
strength by opening a new busi-

ness — Seaside Bar & Grill.

“When people think about con-
struction, we want them to think
of us here at Tri-Town Construc-
tion,” Marc explains. “We can
help them with their projects

or refer them to our database of
subcontractors and other spe-

cialty contractors.”

DIVERSIFYING CONTRIBUTIONS
Tri-Town Construction has
been just one part of the
community strength Marc and

his team contribute.

“With the economy doing so well
last year, we looked at some-
thing that could be another way
to help the community and that
would also be diversified from
construction,” he says. “On March
17, 2020, Seaside Bar & Grill
opened in Bonita — the same day
that the governor announced the
COVID-19 shutdown.”

While the pandemic has created
many challenges for the world,
including economically, Marc and
his team have gotten creative and
have used a variety of serving and
delivery options to work through
and serve Southwest Florida.
That sense of diversification that
led Marc to open the restaurant
is also the same approach he has
used to help strengthen Tri-Town

Construction itself.

“Throughout my career, some
people have said you should do one
thing really well — recommending
that we choose to specialize in ei-
ther remodeling or roofing,” Marc
recalls. “That’s a great strategy,
but over time, there have been

different times and conditions that

26 - August 2020

weren’t conducive for remodeling. For example, after
Hurricane Irma hit, we were focusing on other repair
activities. And now that the damage recovery is
pretty much over, we’re focusing on high-end remod-
eling. Our ability to adapt quickly when the market

changes has been a major reason we have been able

to grow over the last 15 years.”

MAKING A DIFFERENCE

Away from work, Marc enjoys time spent with his

Photo by
Megan DiPiero Photography

12-year-old son, as well as his brother
and sister. He also enjoys spending
time on the water. A big passion of his
is traveling and experiencing other loca-
tions and cultures around the world,
with favorite locations including places

such as Guatemala, Panama, and Japan.

Marec is fueled by taking on and solv-

ing challenges for those around him.

Marc with his son, Dylan,
at The Seaside Bar & Grill.

The Devisse family on a trip to Japan (from left: Julien Devisse,
Jamie Davidson, Dylan Devisse, Mar¢ Devisse, Mathew Devisse).

“I love what I do. To me, it’s not
as much work as it is a passion
for business. I love the day-to-day
dealing with new situations and
leading my staff into something
new and being able to do that with
confidence,” he says. “It’s scary
sometimes, but knowing there is

a solution, thinking about it, and

figuring it out. Every day brings

ik

something new to figure out. It’s rewarding
the way our team comes together with
brainstorming, future thinking, and
planning ... adapting and leading to the next
thing we’re going to tackle. Our strategy

is to run a nice business, take care of our
people and our customers, and be part of

this community.”

For more information about Tri-Town
Construction and Seaside Bar & Grill:
Phone: 239-784-9271

Websites: www.Tri-TownConstruction.com
and www.TheSeasideBar.com

Email: Marc@Tri-TownConstruction.com

()
1Y @) seasioe
TRI-TOWN pemomomme

CONSTRUCTION
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BALANCED IMAGES

High-Grade Aluminum Art,

Created For You.

Alessia Marcin
804-301-5212
www.balancedimages.com
info@balancedimages.com

HOME WATCH SERVICES

Services by Cary LLC

HOMEWATCH AND HANDYMAN SERVICES
WHILE YOUR CLIENTS ARE AWAY

Serving the Greater Naples Area

£ Absolutely would recommend Cary to anyone looking for home services.
Cary was very professional and honest about the job he did in my condo and 3
my client’s new investment property. He takes pride in being ethical and caring, _ “.""1 HOUSE MAINTENANCE /REPAIRS
great prices. | will definitely be using Cary for my next home Y ! p' .| 1 I

service need! ¥? ~Liliana B.

CARY CRAMER, Owner/Operator ' ,

30+ Years of Experience in Facilities Management
239-841-3970 | ndcramer07@icloud.com | www.homeservicesbycary.com
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guarantee@ | Posiively Different”

HOT TEMPS?
COOL RATES!

It’s scorching out there—stay cool with
the simplest and smoothest mortgage
experience on the planet.

« Search and select your perfect mortgage
« Secure a low rate and apply online
- Get pre-approved in as few as 20 minutes*

Receive $1,000 Closing Cost Credit when you finance
your home loan with Christin Luckman.*

@

LTI Fisdin Laig I|||.l|| || a| pliceions sahinibted slved 0501 ":I“l ] 30, Coeapeinty Cradi amisd
nte=dim 31 timn ol agy 1, $3000 credit will bt applicd & 1/meof da i Fa b Tnice thie cale
TAPR -\|'l] lic. sublect to o ﬂIIF'-:f i W does lar ||f *F‘?S i, Il et b rtamded. This
Peceipl ol ag l.||| J n|| |I| 1% B8 iepnend an appiodal o F||M||| ai k 1I ekl firkie g u a1 This conpon

vdpermed for cash I vidar. Rieabi tans may 4poly, o :' yara || IE.'. Far cumresl fato s o

._ %@é(}/ﬁ

It’s time you felt lucky! Contact me to get started.

Christin Luckman
SVYP of Mortgage Lending

guaranteadw

O: (773) 290-0522 | C: (312) 771-6969
Rate.com/Luckman | Lucky{@rate.com
4851 Tarmiarni Trail M., Suite 200, Office 203, Naples, FL 34103
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By Dave Danielson
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L EADERS

SCOTT RIDDLE &
ALEX GREENWOOD

Alex says, “Scott and I are very dif-
ferent from each other in some ways,
yet we complement each other very
well. We both have the same strong

work ethic.”

They also share the same approach.

“We believe the way we do our

work matters. As we talk with our
team members, we always emphasize
the importance of doing well unto
others,” Scott says. “People appreci-

ate it when you show that you care

w—.—:—vq——-
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Alex Greenwood Scott Riddle

As Scott’s real estate career pro-
gressed, he met Alex and helped him
purchase his first home. Scott also
encouraged Alex to consider a career

in real estate himself.

By 2010, Scott and Derek were both
on the team at Realty Direct. In the
meantime, Alex had remembered the
words of encouragement from Scott.
He decided to take a leap of faith. He
left his full-time career with Publix,
got his real estate license, and jumped

into the business. In fact, Derek hired

Shortly after Derek founded the broker-
age, Scott and Alex joined. Four years
ago, the two men became Co-Founders
of Southwest Florida R.E. Group and

haven’t looked back since.

“Alex and I both have families. We
agreed that teaming up together would
help us in business, and also in terms
of helping us achieve a better balance
in life,” Scott remembers. “We started
off with four agents. Today, we have

about 40 team members with us.”

for them.” Alex to join the Realty Direct team. The Power of Teamwork
N D S E T M A T T E R S Southwest Florida R.E. Group
Early Steps The three men continued to grow in achieves significant results for its

The world is filled with talented people who

possess natural gifts.

However, those who lead the way know that

talent alone isn’t enough. They use focused effort,

innovative ideas, and the right attitude to help

others around them.
30 - August 2020

Two prime examples of this are Naples natives Scott
Riddle and Alex Greenwood, Co-Founders of South-
west Florida R.E. Group at MVP Realty Associates.

They prove that success begins with a positive

mindset and teamwork.

Scott graduated from the Univer-
sity of Florida, moved back to the
Naples area, and worked for sever-
al years in property management.
In 2007, he earned his real estate
license and joined Sand Castle Re-
alty Group, where he worked with
Derek Carlson.

the business. In January 2014, Derek
founded MVP Realty®.

Alex recalls that, “With MVP Realty,
Derek had created a 100-percent-com-
mission brokerage. There weren’t
many of those in the area at the time,

but it was really catching fire.”

clients. In 2019, the team recorded
more than 400 deals. In 2020, they’re
on pace to eclipse that mark, despite

the challenges of the pandemic.

Beyond the deals and the numbers,
Alex and Scott appreciate the chance

SWFL Real Producers -
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to make an impact on people. The
members of their team are at the
heart of that effort.

“When you’re new to the business,
there’s a lot to take in. It can be very
tough,” Alex explains. “I get the
biggest kick out of seeing new agents
come to our team, then seeing them

grow and become career agents.”

With their combined 30-plus years
of experience in the industry, Scott
and Alex have developed a reproduc-
ible system that helps others move

forward in their careers.

“It’s really a business-in-a-box ap-
proach that we have. Real estate is
a bit like baking,” Scott says. “When

you bake something, if you follow

a precise recipe and do it correctly,
you’ll get outstanding results. Our ap-

proach here is very similar. We have
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created a system that works when

people follow it and run with it.”

Another point of pride for Alex and
Scott is seeing others take steps
forward in leadership. In fact, it’s not
uncommon for agents to become team
leaders, in turn mentoring and coach-

ing multiple agents themselves.

Life’s Priorities
Family is at the center of who Scott

and Alex are.

Scott and his wife Cindy have five chil-
dren: Anthony, Marissa, Jordan, Dylan,
and Mason. In their free time, Scott and
his family enjoy boating, fishing, and

just sharing time at the beach.

Alex credits his parents for their life-
long support and belief in him. He and
his wife Jennifer have two daughters,
Mackenzie and Charlotte. Alex has a

passion for golf carts and taking the

girls for relaxing rides together.

Making a Difference

When you talk with Scott and Alex,
their deep sense of gratitude and
passion for what they do shine

through instantly.

“It feels very good knowing that
people count on us,” Scott smiles.
“We’re here, and we’re always willing

to jump in and help.”

Alex says, “For me, success is hap-
piness — being able to lay my head
down at night knowing I did every-

thing I could that day to help others.”

Together, Scott Riddle and Alex
Greenwood lead their team and
make a big impact with their

positive mindset.

BEYOND
THE DEALS
AND THE
NUMBERS,
ALEX AND
SCOTT
APPRECIATE
THE CHANCE
TO MAKE
AN IMPACT
ON
PEOPLE.
THE
MEMBERS
OF THEIR
TEAM ARE AT
THE HEART
OF THAT
EFFORT.




2020 4* Annual Realtor® Assembly

November 18, 2020 - Ritz Garlton, Naples, Florida
Register today at Eventbrite.com

WOODS - WEIDENMILLER ’
MICHETTI- RUDNICK LEGACY = TITLE

A Trustworthy Partner Who
Understands Your Needs And
Is Available On Your Schedule!

Choose Legacy Title on your next transaction and
experience a smooth and successful closing.

Full Service On Every Transaction - Exceeding Expectations Since 2008!

. . 23160 Fashion Drive, Ste. 227 - Estero, FL 33928
Eric L. Solomon, President 239-325-2709 - team@Itflorida.com - www.Itflorida.com

Michael Michetti Joshua Rudnick

James ‘“Jay” Caudill

GO THE EXTRA MILE.

Big Firm Quality, Small Town Service.

o =S
Corrafilm is a Personal Branding and Production Company"
that works closely with Real Estate Agents to

PH: 239 325 4070 | WWW Iawﬁrmnaples com grow thgjr audience on Social Media Platforms.

Offices in Naples, Downtown Naples and Bonita Springs/Estero (Near Bonefish Grill)

Woods, Weidenmiller, Michetti & Rudnick, LLP

. . . o A , . bl O COBY CORRADINO’
a Florida Professional Limited Liability Partnership MR, A - Creative Director
The hiring of a lawyer is an important decision that should not be based solely on advertisements. Before you decide to hire an attorney be kS : 786-417-7210

sure to request free written information about qualifications and experience. Rule 4-7.2(d). corrafilm@gmail.com

y
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P» broker spotlight

hen you do the right
things consistently
through time, good

things happen.
A perfect case in point is Alex Daane.

As Broker/Owner of Daane Prop-
erties, Alex has made an ongoing,
powerful impact on those around him

— and he’s done it with integrity.

Naples Native

While Southwest Florida is like a
beacon that naturally draws new
residents from around the world,
Alex has always been part of the

region’s landscape, outside of his

college years.

“Growing up here, I saw the town
evolve and have seen properties torn
down and built up. In those years, I
enjoyed watching that development
and change,” Alex recalls. “In turn,
that sparked an interest in me. I
think I always knew that I wanted to
somehow be involved in construction
or architecture or some facet of the
home-building process, development,

or real estate sales.”

His interest was also stoked by his

father’s interest.

“As I grew up, I remember my dad
taking me around to look at all of the
houses that were being built,” Alex
says. “He had his real estate license
for a while and was in the lending
business, financing some of the
larger projects. He always thought

I would enjoy the business myself
when I got out of school. And that’s
what I did.”

As Alex came of age, he majored in
finance and entrepreneurship at the

University of Florida.

“While I was there, I took a sales course and got an
opportunity to interview 10 people from any indus-
try,” Alex remembers. “One of those was the father
of one of my friends. He was in real estate for over

30 years, and he was a very successful Realtor®.”

Steps Forward
The interview ensued. In the process, the discus-

sion yielded a surprise.

“As we talked, he said he needed an as-
sistant, and he offered me a job,” Alex
recalls. “I took him up on his offer, so
my first job out of college was as an
assistant at Premier Properties, and I

got my license quickly thereafter.”

It was 2007, and the national econom-
ic crisis was just coming into bloom.
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“As much as I was excited to be enter-
ing the business, the market wasn’t
strong. I worked with Ted Dudley,
who was ranked toward the top in the
state of Florida,” he says. “The timing
of my entry into the industry wasn’t
ideal, but I was able to put some

deals together and I learned a lot. In
turn, it prepared me and made me
well-equipped to handle a variety of

different situations.”

Building a Brokerage

After three years, Alex was
recruited by, and joined, a local
independent broker. After two
years, Alex struck out on his own,
then worked alongside a builder

with a real estate division.
“I was working with a builder friend
of mine, who also owns a brokerage,

and we had a conversation,” Alex
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says. “He said he thought I should

start my own company.”

In 2013, Alex did just that, and Daane

Properties was born.

Today, the brokerage includes Alex
and some referral agents. Recently,
he also added three licensed agents.
Through time, the office has grown in
its results, averaging 30 to 40 deals a
year, representing $20 to $30 million

in annual sales volume.

The thing that makes those results
even more rewarding is the way they

were achieved — with integrity.

“I enjoy helping people. The most

rewarding thing is when you're able
to help someone get a good deal and
educate them through the process,”

he says. “It can be a daunting task

to protect them from making a bad
move. I enjoy helping clients be ready
for what’s coming at them and helping
them understand why we are doing
things a certain way. In the end, it’s
all about helping people with, likely,

the largest asset they own.”

Life’s Priorities

Away from work, Alex enjoys time
spent with his fiancée, Casey Potter,
who owns The Holiday Life, an
organization that offers vacation

rental management.

There’s also Alex’s mother, Pam
Shea, who owns Brigadoon, a wom-
en’s clothing store since the mid-
’70s, as well as his brother, Andrew,
who owns and operates Daane Labs,
a premier, local resource for air qual-
ity mold testing analysis and food

safety testing.

In his free time, Alex has always had

a love for tennis. In fact, he was on a
team up until a year and a half ago,
when he suffered a severe ankle injury

that required surgery. Coming off of

that injury, Alex has developed new passions, includ-
ing biking and playing more golf. He’s also building a

new house that’s set for completion this summer.

In addition, Alex gives back to the region that has
always been his home through his involvement in orga-

nizations such as Rotary Club and the Naples Jaycees.

As he looks to the future, Alex does so with a deep
sense of thankfulness.

“Real estate is what I live, eat, and breathe. I
really enjoy it. It’s my passion,” he smiles. “And
Naples is near and dear to me. I wouldn’t be any-
where else ... I have always wanted to be a good

steward for this community.”

Today, Daane Properties has moved to new office
space at 953 Third Avenue North, in Naples.

He also works each day with a drive that is fueled
by doing what’s right.

“Character is a big thing in what we do. We live in a
small community; treating people honestly and fairly
goes a long way,” he says. “I want the people I work
with to say I did what I said and said what I did.”

That’s impact through integrity.
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Serving Southwest Florida Since 2000
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CREATIVE CONTENT
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TO GROW YOUR BUSINESS



NGELA LUTZI®
DELLATORE

REALIZ A VI

As you look to the future, you have dreams of what you’d like to
achieve. In the process, you envision the milestones you wish to realize.

For Angela Lutzi Dellatore and Scott Dellatore, leaders of The Dellatore
Real Estate Group, it’s the same. For the past six years, they have pursued

their passions in real estate while realizing their common vision. ¢ ¢ e

SCOTT DELLATORE

cover story €4

By Dave Danielson
Photography by Pure Fotografica




It started long before they ever involved

themselves in their first real estate deal.

“Scott and I were living in Pennsylva-
nia, and we were working on special-
ized training as marriage counselors.
Our mentor told us about writing
down our dreams and making a vision
board,” Angela remembers. “We sat
there and wrote down our wildest
dreams, including having our own
business, working together, and hav-
ing a house in Florida. And in time,
everything we wrote down, every

single goal has come to pass.”

The Immeasurable Power of Dreams
“It’s pretty amazing. It’s something
we continue to do. We write down

our goals, and each New Year’s Day,

we’ll take out the list and look at it ...
and see what we’ve accomplished,”

Scott explains. “We start off by writ-
ing one or two things down, and then
we keep going — bouncing things off
of each other about what we’d like to

accomplish together.”

Scott and Angela make a dynamic duo.

“I think we are really fortunate to-
gether,” Angela says. “Ultimately, we

are a very strong team.”

Scott adds, “We complement each
other very well. Angela is amazing at
just about everything she does, and 1
am more detail-oriented. I don’t know
if it would work as well if we had the

same exact skill sets.”

There’s also a practical advantage to
their work together.

“Most of the time, we’re working with
couples. With our differing styles

and personalities, it helps us in those
situations,” Angela says. “You don’t
know who will feel more comfortable
working with each of us. It’s good that
people have that option.”

Before joining real estate officially,
Angela’s past definitely prepared her

for her present career.

“My sister and I played real estate
growing up. My dad was a contractor
and builder, and he owned restaurants
and also bought and sold a lot of real

estate,” she says. “By the time I was a
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The Dellatoré Group (Front row, left to right: John Milz, Ginger Hustrulid, Dawn Lutzi Bray, Angela Lutzi Dellatore, Scott Dellatore;
Back row, left to right: Tracey Estes, Mark Brown, Marisol Galleano).

senior in high school, we had moved
11 times. Through time, whether we
were visiting people in another town
or vacationing, real estate was always
on the agenda. Whether 15 minutes
away or two hours, searching for
property was a part of daily life, as
my parents looked to buy, renovate,
or sell. My father always had a knack
for knowing when to buy and sell.

Real estate is in my blood.”

Finding a New Path Together
Angela and Scott share psychology
backgrounds. In fact, each earned
their graduate degrees in the field.

“I had a private practice in Penn-
sylvania. My husband also had a

part-time practice, and was a school
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guidance counselor,” Angela recalls.

“We did well as psychotherapists.”

Life’s path would bring changes

for them.

“My mom was diagnosed with Alz-
heimer’s when she was just 65. We
were living in Pennsylvania at the
time. I was 47, and Scott was 44,”
Angela says. “We thought we were
going to freeze, living up there. The
winters were brutal, and we were
stuck inside. I don’t think I left the
house for six months the last winter
we were there. And that was difficult

because we are really active.”

Timetables for dreams were adjusted.

“We had planned on moving to Florida
at some point, when we retired,” says
Angela. “But mom had been diagnosed
at a young age, our daughter had just
graduated from college, and our son
had just graduated from high school,
so we thought this is the time ... we
sold everything and moved here.”

As they moved to Florida, Angela

considered part-time real estate.

“I loved homes and thought it would
be fun to host open houses. I ob-
tained my real estate license. Scott
was going to do a mortgage license,”
Angela says. “I started working in
real estate here. Scott didn’t like
the idea of my hosting open houses

alone, so he obtained his license

shortly after. And it just took off
from there. We found out we were

really naturals doing this together.”

Signs of Success
After two years, they obtained Broker

licenses as well.

“It was the best decision,” she smiles.

That’s an understatement. In fact,
Angela and Scott have built one of the
top-producing brokerages in the area

in a short time.

As The Dellatore Group (TDG)
continued to grow over time, Scott
and Angela have built a team that
now includes several independent
agents and two full-time team
members. Scott and Angela are very
selective about which agents join
their team. They say that all TDG
agents practice real estate with a

high degree of professionalism and

sophistication, and that “people who
work with TDG agents will surely be
impressed by their responsiveness,
polish, and genuine concern for

client satisfaction.”

Success has followed their energet-

ic and focused efforts. In fact, their
team recorded over $40 million in
sales volume in 2019 and a stagger-
ing 120 transactions over the past 12
months. In addition, Angela received
the award of Bonita’s Best Real Estate
Agent from 2017-2020, and the Bonita
Springs Best Real Estate Agency, 2019
and 2020, by readers of Naples Daily
News. Plus, they’ve earned a spot
among America’s Top 100 Agents.

Away from work, Scott and Angela
look forward to time spent with their
children, including their 29-year-old
daughter Samantha, who is a phar-
maceutical sales representative in

the area, and their 26-year-old son

From left to right: Dawn Bray, Scott Dellatore, Angela Dellatoré, Samantha Hoagland, Alyssa Bray, Scott Bray.

Jeffrey, who lives in Pennsylvania and
is working on reinstating his Florida

real estate license.

Through their journey together, Angela
and Scott feel a deep sense of gratitude

for the visions they realize together.

As Scott says, “We get to work
together. That, itself, is so worth it. It is
an amazing experience, along with the
relationships we build with our clients,
who become very good friends. Those

relationships are the most rewarding.”

It means a lot having
work that is so woven
into our lives. Real

estate is truly part
of us. We’re helping people
with something so personal
and helping them find the place
where they’re going to be.”
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MORTGAGE CORPORATION

WHY EQUITABLE MORTGAGE?
Family Owned and Operated for 25 years

In-House Underwriting and Funding
Happy Realtors — Happy Clients

StevenMCalabrese
Steven Calabrese

| use social media in such a
way that clients prospect me.
Curious how that works??

Let me show you how to

turn the tides with your
own marketing and let's

win together!

Do you want a personalized, one-on-one game plan to CLOSE
MORE DEALS by leveraging social media? | grew my entire
business that way! Want to learn more?

STEVE CALABRESE, Loan Officer
Certified V.A. Loan Specialist
239-932-3216 | stevec(@eqfin.com |

STEVECALABRESE.COM




NAPLES-BASED ARCHITECTURAL PHOTOGRAPHY AND CINEMATOGRAPHY

Zillow 3D and Walk Through ® Matterport 3D Tours * Virtual Staging

JOHN PAUL BUCHANAN
jehnpaul € johnpaulbuchanan.com
(239) 249-9400

Follow us on Facebook!

RESPONSIVE
INSURANCE

WITH SO MANY POSITIVE REVIEWS ON GOOGLE,
WHY AREN'T WWE ALREADY A PART OF YOUR REFERRAL NETWORK?

We can coordinate with northern agencies on behalf of clients to
facilitate seamless coverage between Florida and other states as needed.

HOMEOWNERS | CONDO | SECOND HOME
| FLOOD | HURRICANE | MUCH MORE!

For a timely and complete response to your
questions, concerns and requests, give us a call!

(239) 596-3177 | www.responsiveinsurance.com
2950 Immokalee Rd, Ste 4 Naples, FL 34110

| E ol L

Matt Nance, Rich Costante Alyssa Costa Judy Hentges
Owner
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upcoming events

SWFL

REAL PRODUCERS.

Date/Time:
Date still to be determined due to CDC guidelines regarding
re-opening and social distancing.

Location:
Seaside Bar & Grill
24850 Old 41Rd., Ste. 12
Bonita Springs, FL 34135

Get excited for SWFL Real Producers’ big, upcoming launch party!

This event is exclusively for the Top 500 agents in the area and

their teams, along with our preferred partners.

We bring together the most influential agents and business
partners in the real estate sector every quarter to network and
socialize together. The best of the best together in one room -

learning, masterminding, and just taking a break and having some

fun together. Plan to join us at the brand new Seaside Bar and
Grill in Bonita Springs for an evening of cocktails, hors d’oeuvres, SWFL REAL PRODUCERS
and raffles every half-hour. Connecting. Elevating. Inspiring.

Be on the lookout for our texts and your exclusive invitation by For more information or questions about SWFL Real Producers events, email

email soon. We look forward to seeing you at the launch party! Andrew Regenhard at andrew.regenhard@realproducersmag.com.
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LOOKING FOR A DRAMA-FREE,
PROFESSIONAL HOME INSPECTION?

With over 12 years in the home inspection profession, Panther promises to provide
you with an easy to read inspection report within 24-hours of the inspection. Our
professionally trained, licensed, and insured staff will be available to provide your
client with the information needed to make an informed, fact-based decision.

9)389-0

therhomeinspectic

office@pantherhomeinspection.com /.
Fully Insured - Liability & E&O

Pure Fotografica is a professional portrait studio serving southwest Florida with elegance and class.
Here you can preserve your legacy through timeless family photographs or create a killer headshot for your business.
Pure Fotografica will exceed your expectations and show the world the real and authentic you."”
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Selling homes is & tricky process, Technology has made il

buyers to review properties without ever setting foot on them. Without

you there to sell, your visuals must do it for you. Our services give you Special First Time

the ge need, Client Pricing, call us at:
239.464.7969
Join our Referral Incentive
Program, learn more at:

PHOTOGRARHY AERIALS VIDEOS 0 TOURS FLOORPLAMNS RealToursSWFL.com

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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SWFL

REAL PRODUGERS.

CONNECTING. ELEVATING. INSPIRING.

B\

PRIN [

ME MORE!

BILL' EARLS

High-Flying Leadership

Want a copy of your article or full

; .
magazines that you were featured in?

Haome Servicen by Cary

JUNE 1020

REPRINTS!
What the heck is a reprint? A reprint
is a four- or eight-page, maga-

zine-quality-grade paper with your

full article and photos, and you on
the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional
marketing tool that can help brand

you, your team and/or your business.

* Use on listing appointments

HIGH-FLYING LEADERSHIP

* Send out to friends and family
* Send to clients with your
holiday greetings

* Brokers, use as recruiting tools for

capturing new talent
* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING WHO CAN BUY THESE?
CORRECTED ON MY ARTICLE? The REALTOR® that was featured, the broker, our
No worries! We can make any changes needed. We partner, or family. Anyone who wants to promote you.
send you a proof, you approve, and then they are
sent to you via FedEx. HOW DO | ORDER?
Email andrew.regenhard@realproducersmag.com
or give us a call at 239-290-0692.
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CONSTRUCTION INC.

Eric & Christl Ramirez

Fully licensed and insured
certified general contractor

FAMILY OWNED & OPERATED

VISIT OUR MODEL HOME AT 85
OTH AVE NW NAPLES, FL 34120

239-304-0516 © WWW.LARAMCONSTRUCTION.COM

FOR CUSTOM HOMEBUILDING!




Gold Star

Mortgage Financial Group

Take Your
Business to

the NEXT
LEVEL!

* Close 50% more transactions
ayear

* Numerous partnerships
with financial systems in the
United States

* Lender for Life

* 20 Years Experience

&

JOSh Lund | sranch Manager | NMLS #387408
Gold Star Mortgage Financial Group | NMLS #3446
239-478-5783 | JLund@goldstarfinancial.com
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