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SERVING DC, MD, & VA
FLEXIBLE SETTLEMENT TIMES & OFFERING VIRTUAL CLOSINGS
GREAT COMPETITIVE RATES
INTERACTIVE, SECURE PROCESS WITH AN AMAZING TEAM!

MONICA@ATGTITLE.COM | 202-4490-2933

LEAVE THE
STRESS BEHIND
WITH FAIRWAY
EXPRESS CLOSE

Our newest cutting edge eclosing
technology designed to help our
customers close on their home loans
safely and efficiently with the same
Fairway speed & service

Contact me today to see how Fairway
Express Close can help you!

Kelly A. Katalinas

Branch Manager, NMLS# 365493

Office: 703.844.2060
Direct: 703.868.9103 ﬂ FAI RWAY
kelly.katalinas@fairwaymc.com EQUAL HOUSING

www.kellykatalinas.com

3201 Jermantown Rd, Suite 220
Fairfax, VA 22030

INDEPENDENT MORTGAGE CORPORATION

Copyright ©2020. Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S Biltmore Lane, Madison, WI 53718, 1-877-699-0353. All rights reserved. This is not
an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to
credit and property approval. Other restrictions and limitations may apply. Equal Housing Lender.
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proud of our supportive culture and positive environment. By investing in our mortgage originators
and real estate partners, we help them find joy and success doing what they love.

é‘ﬁt Sg; e Collaborative support staff e Fast loan processing
S;:?l” sindiage « Loan officer development training « Cutting-edge technology
Thistle  Vast product catalog  Full-service marketing

e Low rates and fees * Highly satisfied customers

Contact Chris to learn how we can offer you a better, happier way to do business.

Regional Vice President

0:571-489-0581 chris@dkmortgage.com 8484 Westpark Drive - Suite 710
M: 240-381-9161 www.dkmortgage.com/channell McLean, VA 22102
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org)) located at 1431 Opus Place, Suite 200, Downers Grove, IL 60515. Telephone 630-376-2100. DC: Mortgage Lender License No. MLB2551. DE: Licensed as a Mortgage Lender by the Office of the State Bank Commissioner, No. 019745
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PREFERRED PARTNERS

1031 EXCHANGE &
TITLE EXPERT
Brenda Muller

(540) 535-9611
Brenda@BrendaMuller
1031Xchange.com

ACCOUNTING
GWT

(703) 447-8780
GWTCPAS.com

CARPET & FLOORING
Affordable Carpet and
Flooring

(703) 899-8822
affordablecarpetand
flooring.com/

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service
(703) 283-2764
winstonsservices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CONTRACTOR/ROOFER
DryHome Roofing

& Siding, Inc.

(703) 230-7663
DryHome.com

ESTATE SALES
Four Sales LTD
(703) 256-8300
FourSales.com

HEATING & COOLING
Climatic Heating & Cooling
(703) 779-7455
ClimaticVA.com

HOME AND OFFICE
ORGANIZATION
Judy On The Spot
(301) 798-4377
JudyOnTheSpot.com

HOME BUILDER
Green Valley
Custom Builders
(703) 865-5440
GreenValleyCustom
Builders.com

HOME INSPECTION
Accurate Home Inspection
(800) 739-9919
Ahi-Inc.com

Donofrio Property
Inspections

(703) 771-8374
Donofrioinspections.com

Home Team Inspection
Service

(571) 765-2357
https://www.hometeam.
com/northern-virginia/

RMJ Home Inspections
(571) 353-1594
FairfaxVAHome
inspector.com

Rn Home Tech
(301) 221-0357
RnHomeTech.com

HOME RENOVATION
Curbio

(978) 888-3958
Curbio.com

MaxHousePrice
(703) 215-2144
MaxHousePrice.com

HOME WARRANTY
Cinch Home Services
(800) 247-3680
CinchRealEstate.com

HWA Home Warranty
Anne Lang

(703) 220-9633
HWAHomeWarranty.com

Old Republic Home
Protection

Molly Flory

(800) 282-7131 x1428
ORHP.com

Super

Jonathan Asfour
(703) 254-9628

HelloSuper.com

INSURANCE

Geico

Matthew McCarthy
(703) 236-1366
Geico.com/nova-metro

JUNK REMOVAL
123JUNK

(800) 364-5778
123JUNK.com

Major Cleanup Now
(703) 328-8903
MajorCleanupNow.com

MOLD REMEDIATION
Absolutely Clean Mold
Abatement

(703) 328-2426
MoldRemoval
NorthernVa.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

MORTGAGE

Draper and Kramer
Mortgage Corp.

Chris Channell

(571) 489-0581
DKMortgage.com/chris

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

First Home Mortgage
Todd Pede

(443) 764-7648
ToddPede.com

Highlands Residential
Mortgage

Tim Kelly

(571) 308-3660
ApplyWithTimKelly.com

Intercoastal Mortgage
Company

John Pyne

(703) 855-5158
ThePyneTeam.com

Loan Depot

Sean Johnson

(703) 606-3651
LoanDepot.com/loan-
officers/seanjohnson

Monarch Mortgage
Richard Early

(301) 332-2184
TowneBankMortgage.com

Prime Lending

Cindy Small

(571) 442-5175
Lo.PrimeLending.com/
cindy.small/

SunTrust Mortgage

Kathy Neal

(703) 906-7039
SunTrust.com/profile/kathy-neal

MOVING & STORAGE

Interstate Moving & Storage, Inc.

(703) 226-3279
Moveinterstate.com

JK Moving Services
(703) 260-3098
JKMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

"0“1&“ I

PRINTING, DIRECT MAIL
SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PROPERTY MANAGEMENT
Wilkinson PM & HomekFirst Realty

(703) 971-1800
WilkinsonPM.com

WJD Management
(703) 385-3600
WJDPM.com

PROTECTION & SAFETY
SafeTree PPE

(833) 723-3888
SafeTreePPE.com

PUBLIC RELATIONS AND
MARKETING

PR For Anyone

(844) 774-2691
PRForAnyone.com

Realtors..Why Us?

Informative reports that contain
only information you need as
pertains to the transaction.

Well conducted and detailed

home inspections.
/ ’

D/ CLOSE MORE TRANSACTIONS!

e

YOUR #1 REFERRAL FO

RESIDENTIAL &
COMMERCIAL SANITIZING
The Germ Busting
Company, Inc.

(800) 991-4376
GermBustingCo.com

STAGING

Staged Interior
(703) 261-7026
Stagedinterior.com

TITLE SERVICES

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Entrepreneur Services
Monica Sulaimani
(202) 449-2933

MBH Settlement Group
(703) 277-6806
MBH.com

Call or Email Us Today!
301-221-0357

Schedule-me@RnHomeTech.com
n www.rnhometech.com
ving MD, VA and DC Metro area

Monarch Title
(703) 852-1730
MonarchTitle.net

Stewart Title and Escrow
(480) 203-6452
DCTitleGuy.com

Titan Title
(703) 865-4999
TitanTitleMetro.com

TRANSACTION
COORDINATOR

Scalable RES

(571) 445-4737
Facebook.com/ScalableRES

VIDEO SERVICES
HDBros

(833) 437-4686
HDBros.com

Mix Me Media
(240) 888-7192
MixMe-Media.com

Tony Fernandez
Founder and
Lead Home Inspector

21214 DELEVAN WAY
GERMANTOWN, MD 20876

Fluent in English & Spanish
Speaks Italian and French

ALLHOME INSPECTIONS!

6 - August 2020 NOVA Real Producers - 7



MEET THE

NOVA

REAL PRODUCERS TEAM

Kristin Brindley Angela Clemons Ellen Buchanan Wendy Ross
Publisher Events Manager Editor
Kristin.Brindley@
RealProducersMag.com
(313) 971-8312

Client Operations Manager

Mark Celeste Molly Lauryssens Zach Cohen Katie Moore
Publishing Assistant Staff Writer Staff Writer Staff Writer

Amanda Claire Ryan Corvello Bobby Cockerille
Photographer Photographer Videographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email the publisher at Kristin.Brindley@realproducersmag.com.

Rp DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views of N2 Publishing but remain solely those of the
“ author(s). The paid advertisements contained within NOVA Real Producers magazine are not endorsed or recommended by N2 Publishing or the publisher. Therefore, neither

N2 Publishing nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events take place, photographers may be
present to take photos for that event, and they may be used in this publication.
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Call today to learn more about
how we can work together to
create your client’s personal heaven!

= (/ﬁ’/‘c’.c’/[lf?/

CUSTOM BUILDERS /

Providing

Service at an-4,

50+ Years Combined Residential 3609-C Chain Bridge Rd. Suite C
& Commercial Building Design Fairfax. VA 22030

and Construction Expertise ) .
info@greenvalleycustombuilders.com

Ran;ma,,-g,pf,mup (703) 865'5440 www.greenvalleycustombuilders.com |3

PRINCIPAL FULLY LICENSED, BONDED AND INSURED IN VIRGINIA

GWT

ACCOUNTING | TAX | ADVISORY

SEGURE

1a1 future.

Servicing MD, DC & VA

\ since 1972 )

REALTORS' RESOURCE FOR
FULL-SERVICE ESTATE LIQUIDATION

WE PRIDE OURSELVES ON SERVING OUR CLIENTS
WITH COMPASSION AND PROFESSIONALISM WHILE
OFFERING OUR CUSTOMERS A PLEASANT ESTATE
SALES SHOPPING EXPERIENCE.

WHY PARTNER WITH US?

v Tax focused Accounting firm
v Offer a broad range of services for individuals, business owners, and independent professionals.
v Diverse fax expertise within our firm
v Fixed price approach fo our engagemens
v Exceptional client experience focused on personalization

Full-Service Estate Sales | Live Auctions
Auction Brokerage | Charity Hauling
Disposal Hauling | Paint and Chemical Removal
Piano Removals | Personal Property Appraisals

upe O ol | CALL NOW FOR A FREE
i A PROJECT ESTIMATE!

(703) 256-8300 - (301) 580-9542
€ foursales.com  questions@foursales.com(d

Contact us for a FREE initial consultation!

1100 N Glebe Rd. #1010, Arlington, VA 22201 - gwicpas.com - 703-828-4899

Licensed in Virginia

NOVA Real Producers - 9



Peace of Mind for Buyers, Sellers and Realtors.
The Germ Busting Company’s unique two-part system protects
surfaces by spray sanitizing and applying an
antimicrobial coating that continues

to protect against Bacteria and
Viruses for up to 5 years.

THE

GERM BUSTING

COMPANY

www.GermBustingCo.com
1-800-991-GERM

SECURITY OF FUNDS
EXPERIENCE

\\BE & r
- @or NI X
=23 =47 0

Providing Solutions
& Keeping Exchange q}sz

within
“Safe Harbor.”

540-535-9611

Brenda Muller | Consultant | National Qualified Intermediary Services
Brenda@BrendaMuller1031Xchange.com

NO COST CONSULTATION e NO CANCELLATION FEES
FLAT FEES-NO "HIDDEN" FEES ¢ DOCUMENT PREP - T HOUR FOR DELAYED EXCHANGE

10 - August 2020

WE'E GOT :
YOU COVERED, DNV 13

Vsineh Wirrariy of Airait=s.

7| FREE Saller’s Coverage Mo cap on refrigerant
| VIP concierge service for agents ¥ Online orders and claims

7 Re-key service

THE ONLY “13” MONTH HOME UVARRANTY

VISIT MY PAGE FOR DISCOUNTS. .
www.AnnelangHWA.com

Anne Lang
Account Executive

703.220.9633

Anne. Lang@hwahomewarranty. com

HWAHomeWarranty.com

Excluniors eppiy. See contrect document for detedn. ©2018 Home Warranty of Amarica, bno

As I write this Publisher’s Note, some
six weeks in advance of its publication
date, our nation is in the midst of a
powerful movement seeking justice
and an end to systemic racism. This
magazine exists for you to hear the
voices and stories of your colleagues
in the real estate industry, not my
personal views, but I would like to

at least share this: 7 stand against
racism and police brutality against
people of color. This is not a political
stance — it’s a reflection of my love
for all people and my vision for a na-

tion that is finally just and peaceful.

This magazine has always served as a
tool for building community. I, along

with my fellow team members at NOVA

P> publisher’s note

2ol PrJﬂwc-rs

ers,/ Y

Real Producers, believe no community
can be healthy and prosperous so long
as racism exists. We stand alongside
every team member, real estate agent,
and advertising partner who has ever
had to suffer the overwhelming injus-

tice of racism and prejudice.

As a magazine publisher, I have a
platform to encourage change, and I
don’t take this lightly. My hope is that
this magazine, which continues to in-
troduce you to influencers within the
community — sharing their personal
passions, experiences, and values —
will serve as a vehicle for positivity
and possibly even for challenging
your perspective. Hard conversations

are rightfully being had all around us,

and here at NOVA Real Producers, we are commit-
ted to our mission of connecting, elevating, and
inspiring; we will continue our own dialogue about
who we are, and who we want to be, as a collective

group of real estate industry leaders.

Ours, I am proud to say, is a community that sup-
ports and cherishes every single agent and part-
ner, and I hope you will always feel welcomed and

encouraged to share your unique story with us.
With love and gratitude,

Kristin Brindley
Owner and Publisher
NOVA Real Producers
Kristin.Brindley@

realproducersmag.com

www.novarealproducers.com

NOVA Real Producers - 11



D> press release

Local Entrepreneur Launches

SafelTree PPE

Filling a Need for Personal Protective Equipment

FOR IMMEDIATE RELEASE

Summary

*  In May 2020, Mitch Felix, Kristin Brindley, and
Alby Luciani co-founded SafeTree PPE.

+ SafeTree PPE was born with the vision of being
a transparent, community-focused partner in
the PPE marketplace.

+ SafeTree is, at its core, a relationship-centered
business. They seek to leverage community con-
nections to provide PPE with integrity.

+ SafeTree serves individuals, businesses, health-
care facilities, and government entities from large

to small.

BROOKEVILLE, MD, July 1, 2020 — The need
for PPE is clear. Yet, reliable companies are
lacking. Coming from a place of education and
contribution, DC Metro Real Producers’ Publisher
Kristin Brindley founded SafeTreePPE along-
side co-founders Mitch Felix and Alby Luciani.
SafeTree PPE was born with the vision of being
a transparent, community-focused partner in the

PPE marketplace.

12 - August 2020

Kristin Brindley

Built on Community Values
SafeTree started as a relation-
ship-building business. In our digital
world, customers still prefer personal
connection. SafeTree PPE leverages
community connections to provide
PPE with integrity. As Kristin says,
“We’re not creating a one-time client.

We’re creating relationships.”

“The spirit of SafeTree PPE is about
transparency,” co-founder Alby
Luciani adds. “Our goal is to provide
safe, approved, high quality, and well-
priced PPE of all kinds as America

goes back to work.”

SafeTree serves individuals,

businesses, healthcare facilities, and

Alby Luciani

Mitch Felix

government entities, from large to
small. Their goal is to offer customers
a variety of PPE options to fit their
needs, including several N95 mask
styles, gloves, surgical gowns, hand

sanitizer, and much more.

“Our salespeople have the ability to
leverage the personal connections
they have within their communities
and approach conversations from a
perspective of trust. That’s where
the name SafeTree came from. The
tree trunk is the supply, and all of
our salespeople are the branches into

their communities.”

e
(i

Kristin Brindley, Co-Founder:
Serving the U.S. and the

Global Community

Three words show up on Kristin’s
phone daily: legacy, impact, and
growth. “I ask myself, “‘What am I do-
ing to create these things in the lives
of my family and the people around
me? How am I moving the needle

every day?””

With genuine warmth and relentless
determination, Kristin brings incred-
ible value to those in her community
through the businesses she runs.
Alongside her role as a co-founder
of SafeTree PPE, she is the publish-
er and president of DC Metro Real
Producers Magazine and NOVA Real

Producers Magazine.

Kristin’s success has not come without challenges.
In 2013, she survived cervical cancer while Kellie,
her wife, was pregnant. “I went through about 40
radiation treatments. I learned a lot about myself
and the people around me during that time,” Kristin
says. “I now look at things like working out as
something I get to do, not have to do. There is so

much to be grateful for.”

Kristin continues to carry that immense gratitude
into all aspects of her life — including her new
venture with SafeTree PPE.

Relationships First
SafeTree PPE has created an atmosphere of collab-

oration, and it’s not the norm in this industry.

“We want to reach everyone,” Alby says. “Even the
rural communities that don’t have the right bro-
kers..We want to be the pipeline to get the Amer-

CLOSING GIFT

STRATEGIC GIFTING

PARTNERS WITH CUTTING EDGE GIFTS
TO SERVE YOU ON AN EVEN HIGHER LEVEL!

StrategicGifting

919-747-8220

clientservices@cuttingedgegift.com

CUTCO CLOSING GIFTS

« GUARANTEED FOREVER
« USED DAILY BY CLIENTS
« BRANDED OR CUSTOMIZED

DRINKWARE

AUTO FOLLOW UP PROGRAMS TO APPRECIATE CLIENTS EVERY QUARTER.

TWO MONTHS SIXMONTH
LATER AFTER CLOSING
o
Tha 1k
MU

Vi .
‘_,/ =

ican public access to the equipment
that they need. They’ve never needed
PPE before, and we’re providing it in
a way that does not take advantage of
people. We're trying to hold people’s

hand through the new normal.”

“We can’t do what we do without
serving our communities,” Mitch Felix
adds. “When we sell our product, it’s
important to remember that we’re
saving lives. The next sale that we

make may save a life.”

For more information, please contact
Kristin Brindley at 202-926-3359,
email kristin@safetreeppe.com, or
visit the SafeTree PPE website at

www.safetreeppe.com.

CUTTING BOARDS

ONE YEAR
ANNIVERSARY GIFT

NOVA Real Producers - 13



Are you or someone you know
looking for high-quality PPE 4
for their business, ’
family, or friends,
but...

Prices are too high?
Always out of stock?
Need equipment NOW?

Staged Interior is your partner in making your listings look their best!

“Working with the Staged Interior team is a dream come true and a game changer for our listings.
Not only do they make our listings look good, but they also make our team look good!
They are a well-oiled machine giving the best service from initial consultation and detailed proposal
to scheduling, to the actual staging, and all the way to pickup.
We are thankful for our partnership with Staged Interior!”

Megan Fass

Fass Results, LLC. S8
BTH E E" Serving Virginia, Maryland & Washington, DC Metro Area

14703-B Willard Rd, Chantilly, VA 20151
I e,

ORDER ONLINE! CALL OR
EMAIL US TO REQUEST
YOUR QUOTE TODAY!

% www.safetreeppe.com

DA kristin@safetreeppe.com
Q  202-926-3359

Proud Sponsor and Winner of Trade Partner of the Year Award Hnm@
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How does the 2020 pandemic markt

compare to the market plunge of 2008?

A B A AN )\S

What have you done to build and malntaln
- .

resilience for your business?

KELLY KATALINAS
FAIRWAY INDEPENDENT
MORTGAGE CORPORATION

In my opinion, interest rates are still at all-time

lows during this pandemic. This allows purchasers
who might not have qualified before to move into the
purchase market. Inventory to choose from may still
be a challenge in our area, however, even as interest
rates remain so favorable. Regardless, I remain very

optimistic that 2020 will be a great year in real estate.

We have all had to learn to pivot quickly due to
changes in our markets. There have been numerous
consequences to the lending environment due to the
pandemic. Some guidelines initially became more
restrictive and are now beginning to loosen up again.
Staying positive and patient is key. Communicate often

and be a resource to your partners.

KAREN HALL
@HOME REAL ESTATE
I think this year’s demand is pretty much the

opposite of 2008, and so there won’t be a giant

burst or crisis. The only crisis right now, if you
ask a buyer, is the shortage of homes and losing bid-

ding wars unless you are willing to waive all contin-

gencies, including appraisal.

I have expanded while many contracted and waited
— hired two new employees, quadrupled Facebook ad
spend (which resulted in a new retargeting audience of

100,000 people), and invested in new initiatives.

16 - August 2020

CHARLET SHRINER

RE/MAX PREMIER

There is no comparison. The current pandemic
is a temporary problem. The 2008 crash was be-

cause of economic issues/lending requirements and

the financial markets. People overextended themselves,
property values plummeted, and many people were un-
derwater, with no way to ever recoup their losses. We
do not have inflated prices. We have a temporary crisis
with a government that is assisting people financially,

and mortgage deferment, not defaults.

I have been doing business as usual, with precautions.
Real estate is a contact sport, virtually or in person.

Tough times call for modifications to keep moving

forward without fear. I have been in contact with all of

my clients, offering support with anything they need

— not just real estate.

PIA TAYLOR

COMPASS

I was not in the business in 2008, but I did sell
a house in early 20009, at the very bottom, and
it was nerve-wracking. Today, the guidelines and
reform that was put into place after 2008 will help us
return to normal. I believe we will see a very strong
seller’s market, at least in the Northern Virginia mar-
ket, through the end of the year, and we are already in
the recovery and a return to a “normal” market. Our
spring selling season has been deferred to the summer,
and I think we will have a very busy summer because

people will be home and making up for lost time.

The stall in the market during the pandemic gave

me the opportunity to reach out to everyone in my
database, starting with my older clients, just to check
in, ask how they were doing, and see if they needed
anything from the store. My focus then turned to my
clients and friends, who are front-line healthcare
workers, and sewing masks for them. Between myself
and two friends, we made over 170 masks for friends
and family. In between phone calls and masks, I took
the time to fine-tune my systems and processes to
ensure that I can scale my business quickly as we
emerge into our new normal. My brokerage also of-
fered a plethora of training opportunities, which I took
full advantage of, and I am still attending at least one

workshop per week.

JOHN “RUM” RUMCIK

RE/MAX GATEWAY

I do not expect a drop. I expect the “spring mar-
ket” to go until Thanksgiving. I hope inventory

increases so the current situation of not enough

homes is fixed. Markets rise, markets fall. What I do is
the same. I always adjust practices but never jeopardize
what my core activity is. Be good at what I do to help

others achieve their real estate dreams!

I haven’t changed much with my core business. I con-
tinue to do what works. Be a trusted resource for my
SOI. While the day-to-day practice has changed (with
masks, etc.), my role as trusted advisor has not. 'm as

busy as ever and don’t see that changing.

CHRIS ANN CLELAND

LONG & FOSTER REAL ESTATE

Comparing the 2020 pandemic market to the
crash of 2008 is like comparing apples and or-

anges. Agents, like me, are still experiencing tons

of business in a seller-favored market. The pandemic
is not affecting all buyers/sellers or all markets. Those
who have been furloughed aren’t in the market, but
there is plenty of demand, still, with federal employ-
ees, and, in my market of Bristow/Gainesville, with
relocating employees to Micron (thanks to the expan-
sion of their plant in Manassas). The market is great
this year, especially considering the fear of shelter-in-
place. By May, it was like it had never happened.

Stayed the course with my marketing plan and did not
get into pandemic-geared marketing.

DAVID NOROD
WJD MANAGEMENT
We did not experience a market plunge in 2008,
that I can recall. If anything, as the sales market
plummets, the rental market seems to become more
robust. And tAat’s why I do this [property management]

for a living, rather than selling real estate!

I know the questions refer to the sales market, so
I'm letting you know how the rental market has been
affected by the pandemic. Basically, it has not been
affected at all. Agents are showing our homes and we
are securing new leases on a regular basis. Business

as usual.

MOLLY FLORY

OLD REPUBLIC HOME PROTECTION

I think the “new normal” will be quite differ-
ent. However, it is amazing to see how quickly

Northern Virginia REALTORS® have adapted to

virtual showings, presenting contracts, virtual inspec-
tions and remote closings so quickly. Real estate is
selling! We have a better handle on lending now, com-
pared to 2008. We also have funding to help keep a lot

of homeowners out of the foreclosure nightmare.

Have been doing Zoom meetings, texting, calling, and
emailing REALTORS® to check in on them.

RITU DESAI

SAMSON PROPERTIES

Both 2008 and 2020 have seen the worst

unemployment rate. A big difference between

the two periods is that 2020 has consumer con-

fidence! Especially in the Northern Virginia housing
market. We have high-tech jobs, with high incomes, in
a very attractive school district. Having job security
has retained the confidence of the consumer in our

real estate marketplace.

Real estate is not just a monetary, but a huge emotion-
al purchase and sale decision. Pandemic did an extra
layer of anxiety and stress on everyone involved in
the transaction process. Easing with open and long
conversation, along with adding virtual tours, virtu-

al meetings, and providing safety items to showings

helped us to build resilience during uncertain times.
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JULIET MAYERS
KELLER WILLIAMS REALTY
I think the market plunge in 2008 is much dif-

ferent than what we are experiencing right now,

with COVID. We are very lucky to live in an area
that is so rich in industry, government, and military
employees. We have a nice bubble buffer in compari-
son with other areas of our country. Major cities with
infrastructures such as ours do not get hit quite as
hard as other, more rural, areas of the country. I think
there will be more long-term effects and we might
not experience a downturn in pricing in certain hot
areas of the NOVA market. I think there will be some
opportunities on the outskirts to buy real estate at a
discount or at a lower price than what we are current-
ly experiencing, but I am not seeing that, as yet! Prices
are still the same, or higher, than they were a year
ago, to date. I think the impact from COVID will be a
ripple effect that will start to hit us one to two years

from now.

‘We have stayed productive by staying in touch with
past clients. We have been reaching out to see if they
need anything and just to check and see how they

are doing. We have continued to relationship-build,

as more than half of our business is from our past
clients and their referrals! We feel very lucky to get
to know and stay in touch with so many people in our
NOVA community. We have also gotten “Safe Showing
Certified” and have COVID procedures in place for all
of our listings and to support working with our buyer
clients. We educate all of our buyers and sellers to
adhere to those COVID-safe showing procedures and
guide them through the process with patience and
compassion. We are a KW team, so we have reread,
SHIFT: How Top Real Estate Agents Tackle Tough
Times, and our leader and CEO Gary Keller has been
preparing us for a shift for over three years now. We
feel very prepared and will learn and shift where the

market takes us.

MANAVI BOESER

CENTURY 21 REDWOOD REALTY

In my opinion, the two don’t compare. The
2020 housing market is a result of a health

crisis, whereas in 2008, the housing market was
a catalyst, resulting in prices plunging. Regardless
of the current pandemic, we have only seen prices

increase in Northern Virginia, and with lenders being
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more strict than ever, and some requiring a 20%
down payment, we are seeing much more qualified
and serious buyers purchasing homes, thus contin-

uously driving prices up.

The first goal of our business has always been to
maintain a safe and comfortable environment for
our clients. It was especially important to provide
that same sentiment during the pandemic. We have
taken our business virtual as much as possible.
Whether that includes hosting virtual seminars,
conducting virtual listing presentations, doing vid-
eo tours for our buyers, or holding virtual closings,
we adapted our business to meet the needs of our

clients under the new normal.

JOSHUA ROSE

JK MOVING SERVICES

I’'m no economist, so the weight of my assess-
ment is questionable. That being said, the mood

is seemingly more positive now than it was in

2008. Our corporate portfolio, fortunately, includes
some MNCs that have seen growth over the last few
months, and our accelerated rebound within the
consumer market and the imminent resurgence of
backlogged government and military moves have us
feeling optimistic about the rest of 2020.

We were early adopters of multiple virtual-survey
platforms, so when our enterprise implemented
measures to reduce the spread of the virus, we
were able to gracefully pivot to a fully remote and
digital sales model by conducting virtual consulta-
tions or allowing our customers to use our Al-pow-

ered self-survey tool.

Internally, we had fully migrated to Microsoft
Teams as our unified enterprise communications
and collaboration platform, which was pivotal as

we moved to our work-from-home policy for all of-

fice and administrative staff, and allowed us to keep

our cadence with minimal impact to productivity.

As an essential service provider, our production
continued, but under the strict safety guidelines put
in place by the CDC and local governments. At JK
Moving Services, safety comes first, followed by

quality, and then production — always in that order.

PRE-SALE RENOVATIONS
MADE EASY!

|‘I'IIII I"

ZERO OUT-OF-POCKET EXPENSES
FOR YOU OR YOUR CLIENT!

Partner With Us!

We fund renovations at our expense.

We manage the entire construction process.
Your clients NET MORE MONEY at Settlement.
Bonus: YOU Receive a HIGHER COMMISSION from the sale!

axHousePrice
We NET you MORE!

Tom Parmentier, Co-Founder
703-215-2144 | MaxHousePrice.com

Bl Follow us on Instagram and Facebook for more transformations!
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RESOURCE FOR ME AND MY CLIENTS.

ESCENE

Take 2 Real Estate

“Assemble an outstanding network

of professionals so you become the
single source of information and
resources for your clients. Form rela-
tionships with inspectors, appraisers,
title attorneys, contractors, movers
and more. Clients rely on us for more

than buying and selling real estate.”

KW Metro Center

“A famous actor, during a recent
award acceptance speech, said, Zarly
is freedom.” What he was talking
about was when you're early to your
appointment, you have the freedom of
time to take in the moment, prepare
yourself, check out your surround-

ings, and put yourself mentally in

that space before you move on. I loved this bit of advice and keep

this as my daily goal when I'm making my schedule and rushing

around the day.”

Weichert, REALTORS®
“How lucky I am to have some-

thing that makes saying goodbye so
hard.” —Winnie the Pooh

“This seems like a silly children’s
quote, but after the tragic loss of my
sister six years ago, I realized that
the grief we feel in loss is just the love
you had for that person looking for somewhere to go. I was so
blessed to share and be part of her way-too-short life, and have
been blessed to know and love so many people. When saying
goodbye is hard, it is because you have been given the gift of love.

Cherish those you love, they are a blessing.”

WJD Management

“We know our referral program is dif-
ferent and it’s just a matter of getting
the word out. The most critical piece
is trust. Agents need to know that we
are not going to compete with them
on any level. When a real estate agent
refers a client who hires us for prop-
erty management, they’re going to

be assured that we will not try to sell that client’s home at some
point. Their clients will remain their clients. Period. Also, we pay

a generous 30 percent referral fee for these opportunities.”

‘Just closed on one of the
smoothest transactions—a great
experience for my first-time home
buyers! Tim kept everyone
up-to-date on the process. And his
videos describing each step along
the way were a bonus.”

—Meredith G., Buyer's Agent

“It's always a great experience
when working with Tim Kelly
and his team!”

—Kate B., Buyer's Agent

“Tim kept me informed of the
process and the status of the loan
at all times. The experience was
very pleasant. | think | have myself
a new lender to refer all my buyers
to. Thanks, Tim.”

—Sadaf A, Listing Agent

Ask Tim about his new mobile app!

P Speedy, smooth, no-hassle transactions
P Top 1% of mortgage originators

P 24/7 access

p Weekly updates

P Impressive array of loan products

MSU rmer

y.com TeamKelly@HighlandsMortgage.com
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Born in the Finger Lakes region of Geneva, New York, David Norod is the principal

broker and managing partner of WJD Management. Those who know David know

he’s a musician at heart.

“When I’'m not working, I focus on music and my role in it as a professional bassist. I have been
playing the same 1964 Fender jazz bass since the day I bought it in 1969. I can tell you, we’ve been

through a lot together! We even survived a head-on car crash in the ‘70s!” he exclaims.

“I was in a NOVA-area wedding band for almost three decades and have played “Celebra-

tion” probably close to 1,200 times. Oddly, I never get tired of playing that tune. These days, I am
a member of three local classic rock and R&B bands, and a substitute bass player in three more
bands. Running a band is a lot like running a business, in that there are many decisions which must
be made, like, what songs are we going to play, who’s going to sing lead, when and where do we
rehearse, who is going to book us?... Stuff like that, except with musicians,” he laughs. “You get a

huge helping of crazy!”
Building a Successful Property Management Firm

David landed in the real estate industry by pure happenstance. He recounts, “In college, I majored in
sociology, but there isn’t much you can do with that unless you have a master’s in the field. A friend
of mine in the mid-’80s bought a Century 21 franchise and suggested I get a license and hang it in

his shop. Six months later, while working ‘floor duty’ on a dreary Saturday, my friend’s 10-year-old
daughter walked in the door and said, ‘My daddy told me you haven’t even sold one house yet.” This

was true. I had made zero commissions, and that was all the incentive I needed to move on.




eee “AsIwas emptying out my desk, an agent buddy of
mine said, “You should try property management;
you’d be good at it.”” And the rest, as they say, is
history. Today, David runs one of the most success-
ful and agent-friendly property management firms

in Northern Virginia.

It took several years to reach this point though. He
says, “When the women who founded WJD back
in the ‘80s hired me to be their property manager,
they were desperately trying to save a sinking ship.
Their employees were all from temp agencies and
had little or no knowledge of the property manage-
ment business. This was truly the opportunity of

a lifetime because I was able to build everything
about WJD from the ground up, exactly the way I
wanted it. It was, of course, a great deal of work,
and it took more than a few 90-hour work weeks
just to stabilize the company. But my focus, along
with the great staff that I brought on board, pulled
us out of the abyss and we have enjoyed steady,

organic growth ever since.”

About Property Management and WJD’s Real
Estate Colleagues

David acknowledges, “There is definitely such a
thing as bad property management, typically the
result of inadequate support. Traditionally, bro-
kerages that offer property management services
provide only minimal resources for it because it is
offered primarily to string real estate sales along.
For example, if a property can’t be sold for whatev-
er reason, they put it in property management until

the circumstances change and they can try again

Photo by Traci'J. Brooks Studio
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to sell it. To this end, my colleagues think we are substantially
overstaffed, but I am certain that our current personnel level is
essential to ensure that both the owners and tenants of our 400-

home inventory are served at the highest possible level.”

He adds, “What further sets WJD apart from other area bro-
kerages engaged in property management is the fact that we do
not have a sales arm. We are not involved in any manner of real
estate sales and are 100 percent engaged in the business of resi-

dential property management and leasing.”

David says, “We know our referral program is different and it’s
just a matter of getting the word out. The most critical piece is
trust. Agents need to know that we are not going to compete with
them on any level. When a real estate agent refers a client who
hires us for property management, they’re going to be assured
that we will not try to sell that client’s home at some point. Their
clients will remain their clients. Period. Also, we pay a generous

30 percent referral fee for these opportunities.”

“I Don’t Do ‘Boss.””

David takes great pride in his approach to doing business and

employs a well-trained and experienced staff. “Knowing that the

people who comprise the WJD staff enjoy working for my compa-

ny matters a great deal to me. We are like a little family, and over

the years, lasting friendships have been formed. We have a very

flexible work environment, and everyone is on their own to do

their work to the best of their ability. I avoid the traditional ‘boss’

role as much as possible, but I am always available for guidance

and help if someone needs it.”
He also beams with pride when asked about his children.

“My daughter is an attorney with the Romano Law firm in Man-
hattan. The firm specializes in entertainment and intellectual
property law, which was her focus in law school. My son has
just graduated from Georgia Tech, where he earned a degree in
computer engineering. Later this summer, he will be heading for
Seattle, where he will be working for Amazon, earning substan-

tially more money than I did when I was 55 years old!”

Today, David is focusing his energy on being a good father to his
children, finding new ways to be innovative as a musician, and

running his various real estate-related ventures.

Photo by Adrianne Depew

David Norod and Associate Broker Michelle Williams.

Located in downtown Fairfax, WJD Management has been
serving the Northern Virginia market for more than 20 years. To
learn more about partnering with WJD Management, visit www.
widpm.com and look for the “For Realtors®” section. You can
follow them on Facebook @wjdmanagement, on Twitter

@WJDManagement, and on Instagram @wjdpm.

No.

WJD Management

Residential property management and leasing specialists
serving all of Northern Virginia and clients around the globe.

DO E

Our reputation speaks for itself as we celebrate more than 35 years of service.

‘'wWJD

MANAGEMENT

wjdpm.com
703.385.3600

Yes!

Refer your clients to us with 100%
confidence — we do not sell real estate!

Property Management is our ONLY business!

Get to know us at wjdpm.com or email our Associate
Broker Michelle Williams at michelle@wjdpm.com.
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Your specialty Is
healthy people.
Our specialty is
healthy mortgages.

HAVE JUNK?2 WE CAN HELP!

IT'6 AS EASY AS POINT AND PICK UP

Just point to the junk and let uniformed 123JUNK drivers pick it up. We load, haul and dispose of your
junk responsibly using the eco-friendly 1-2-3 Disposal Process everyones talking about.
Now, let us help you. Our Doctor Loan Program' offers exclusive benefits for physicians

and dentists, including low to no down payment options. Plus, monthly mortgage @ @

insurance isn’t required. 1 - Dﬂﬂﬂfﬁ 2 - RECYCLE 5 - DISFO{;E

Your mortgage is one of the most important aspects of

financial well-being. Contact me today to learn more. w—m’m m’c’m

{ You’ve built a successful career by sharing your invaluable
knowledge - helping patients make healthy decisions.

gztc*t‘ZrNLf:n o 123JUNK charges a flat fee based on volume. Fuel, labor, disposal fees, donation deliveries—it’s all in
j 703.906.7039'0 there, and you'll know the price before we begin. We'll even provide receipts for tax-deductible donations!
L NMLSR # 169588

kathy.neal@suntrust.com
suntrust.com/kathy.neal SUNI‘RUST Ethan Delahunty

MORTGAGE J . 123 J”"K_Com Phone: 703-791-1238

T r“j - -
'In some states, the Doctor Loan product requires a pre-existing depository relationship and is not available for properties located in Alaska, Arizona, Hawaii and Oregon, contact your loan officer for details. This Ediﬂahunw "g‘ 12 -}] u n I’L Lﬁm
product is available to licensed Residents, Interns, Fellows in MD, DO and DPM programs and licensed Physicians and Dentists (MD, DO, DPM, DDS, DMD) who have completed their training within the last fifteen
years. Doctors with equal to or over fifteen years post training need to be members of SunTrust Private Wealth Management or belong to a practice that is part of Private Wealth Management to be eligible for this —
product. Fifteen year restriction does not apply when refinancing an existing SunTrust Doctor Loan. Other program restrictions may apply, please consult your loan officer.. L HE il M EK_i n |'|D|'|

Phone: 703-382-6536
nmckinnon@123junk.com

& Equal Housing Lender. SunTrust Bank. SunTrust Mortgage is a tradename of SunTrust Bank and loans are made by SunTrust Bank. ©2019. SunTrust Banks, Inc. SUNTRUST MORTGAGE and the SunTrust Mortgage
logo are trademarks of SunTrust Banks, Inc. All rights reserved. Rev: 10.30.19

Proudly Serving DC, MD &VA




words by wade

By Wade Vander Molen
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What’s Going On With

ELECTRON
CLOSINGS

If you are reading this and wondering, during

the age of COVID, why every real estate closing
isn’t being done electronically, you are not alone.
The technology has been in place for quite some
time, and in my company’s case, since early 2018.

I remember it being a huge craze and us ramping

up, getting our “eNotaries” and learning how to
conduct the full eClosings, only to have it really
not happen the way we envisioned. Let’s talk about

electronic closings and the different versions.

What is an eClosing?

Electronic closings are only available in certain
states in the U.S. Fortunately for us, Virginia is one
of them. Meaning, the subject property has to be
located in Virginia. Electronic closings are a combi-
nation of the FaceTime and DocuSign technologies
that allow a buyer and seller to sign their closing
documents electronically from anywhere in the
world, face-to-face with the title company closer, as
long as they have internet access. The benefits are
no more “mail away” packages or need to sign a POA
ahead of closing. It also completely eliminates people
having to meet in person to sign documents. Many
title companies partner with technology companies
like Pavaso and NotaryCam to make it happen. As of

now, there are three versions of the eClosing:

1. Hybrid eClosing. Borrowers and notary meet in
person, and they sign some documents digitally
and some documents traditionally. Most eClos-
ings are of the hybrid type.

2. In-person Notarization, or IPEN. The bor-

rower and notary public meet face-to-face. All
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the documents are digital and are
signed electronically on a tablet or

computer and digitally notarized.

3.Remote online notarization, or
RON. All documents are signed
electronically, and the borrower
and notary meet by webcam in-

stead of in person.

What’s Happening Now

Real estate contracts are signed elec-
tronically, you can scan your EMD to
a title company via ZOCCAM applica-
tion, pay your mortgage by phone, and
transfer money, but it’s really difficult
to conduct a 7ull electronic buyer-side
closing. Why? The issue isn’t your
mortgage lender, as you might think,
but instead, it’s the investors behind
the lender. Many investors will ac-
cept the document being signed
electronically, except for the

Note and Deed of Trust. Those
documents need to be wet

signed. In the age of COVID,

that still means a closer must
meet with the borrowers to sign a
few documents. Many lender investors
won’t accept the electronically signed
note or deed, so the original lenders
can’t sell those loans. That brings us
back to the other eClosing solutions I
mentioned above. Cash transactions

and seller-side documents can be

signed 7/l eClosing, as there are no

loan documents involved.

The Future

Almost every state has made a push to
allow some version of the electronic
closing to occur, other than California
and Maine. As we continue in this
unprecedented time, I believe you
will see more legislation introduced
that will eventually allow the 72/l real
estate closing to be done electronical-
ly. The eClosing won’t fully replace the
traditional closing, as some people will
always want to come to an office and
personally sign documents, but it will
provide another alternative for buyers
and sellers to get to closing safely and

securely anywhere in the world.

Wade Vander Molen is
the Director of Sales/
Marketing for Stewart

Title in the Northern
Virginia/Washington,
D.C., area and has been in
the title industry since 2005.
Wade helps real-estate profession-
als with all facets of their marketing
and teaches a new, sustainable
business model to help them grow

their businesses. You can visit
Wade at www.DCTitleGuy.com.

Thank You for Choosing Climatic Heating & Cooling as The Best Heating &
Air Conditioning Company in Loudoun County for the Past Seven Years!
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Day Service
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“D.C. metro area sellers and buyers
are savvy clients. They have high
expectations and often need to move
quickly in this demanding market,”
she states. “Long-term, I will define
success with the legacy I leave behind
in the families I have helped to create
new chapters in their lives. I am also
proud to be a third-generation entre-
preneur, following in the footsteps

of my parents and grandparents, in
creating and supporting a successful

family business.”

Marietta is a second-generation
Washingtonian, born in D.C. Her
father was born in D.C., and her
mother was born in Greece and came
to the U.S. in her thirties. She is

the oldest of five, and the first one

in her immediate family to earn a
four-year college degree. Her first
love is fashion, and she went into the
field of merchandising, working for
Nordstrom for 14 years after college,
which set the stage for offering a gold
standard in product presentation

and service to her clients. She then
went into the legal field as a director
of business development and senior
account executive for a national court
reporting firm for 12 years, where she
fine-tuned how to manage customer
expectations and to be a master net-
worker, both proving to be priceless

skills in her real estate career.

“I think I was always destined to work
in real estate,” she exclaims. “I have
an innate love for home. I used to
travel a lot and I loved coming home.
Home should be comforting. Real

estate is in my core.”
Also in her core is to be positive,

persistent, and a problem solver. And

to genuinely care.
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One of Marietta Jemison’s favorite hobbies is photography; she also uses her photography
skills when preparing and staging her clients’ properties for market.
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“I care about who I am and who I
represent, as a member of my family
and community. I care that someone
needs to sell their family’s estate,
which marks the end of a chapter

in their lives, and that can be hard

to come to terms with. I genuinely
care that my first-time buyers have a
tight budget and we can’t go past it. I
come to my business from a place of
contribution. And I am humble and
grateful that someone has chosen to
open their home to me to sell or allow
me to be a very special part of what is
likely the largest purchase they may
ever make. I treat each listing like it’s
my own home and I make sure my
buyers are completely comfortable

in the house they’re about to buy. I
am honest, genuine, and want what is

best for my clients.”

Outside of the office, Marietta loves
spending time with her husband and
her son, especially outdoors. She is
also involved with Sympatico, the
Alexandria Symphony Orchestra’s
children’s after-school music edu-
cation program, Junior Friends of
The Campagna Center, the volunteer
board of the Dowden Terrace Recre-

ation Association, and the PTA at her

son’s school, as well as supports the

Justice High School Rowing program.

One of the best ways she balances work
and life is to schedule time for both.

“I hold breakfast time, morning
getting-ready-for-school time, and
family dinner time sacred. I silence
my phone during family dinner time

— nothing can’t wait for 60 minutes,”

she emphasizes. “If I can keep these
moments of the day sacred, I can
handle the crush of everything else
that comes with the lifestyle of a real

estate agent.”

And crushing it all is, indeed, what

Marietta does.

Marietta can be reached at

mkjhomes@kw.com.
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AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Save your clients
by getting them covered!

Enroll them in the
new buyer-direct
Cinch Preferred Plan
and they'll save $50!*

Jain the Cinch for Real Estate
Pros Facebook Group

You can also follow us at: lin| @ [ ]

Far additicnal imfarmation. please contact

Annie Murphy

P {57T) 374-573%
E: emurphy@cinchhs.com cinch HM!

Ron MNocera ]
cinchrealestate.com
® P (703) 548-4281 (800} 247-3480

E: rnoesra@cinchhs.com
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Voted BEST CHIMNEY Contractor by
Arlington Virginia Magazine
Recommended Chimney Contractor
by Northern Virginia Magazine \
Voted Best Pick by Best Pick Publication
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“This companyis very professional, organized, and care about their customers.

CSIA certified sweeps with integrity. | definitely recommend them to everyone.”
- ~Satisfied Customer

11301 Industrial Rd. | Manassas, VA 20109
= 703-379-5006 | winstonsservices.com [ £

Virginia License #2705113496A + Maryland License #102224 - District of Columbia License #70106886

legal hotline

By Christina Burton, Esq.
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& SALE TRANSACTIONS

You are meeting with an individual
who claims that they are the owner

of your new potential listing, but you
happened to notice in doing your
pre-appointment due diligence that the
tax record names a different owner. At
the appointment, the individual tells
you that their mother recently passed
away and that she left the property to
them via will. Your instinct should tell
you that it will be important to deter-
mine whether this individual has legal
authority to sign, either as the rightful
heir to the property or on behalf of

their deceased mother’s estate.

Estate cases can be some of the most
complicated ones, so it is import-

ant to ask questions early. The real
estate agents I work with most often
have become very accustomed to
contacting me before they have their
listing agreements signed, to help
them determine the proper parties

in advance. This is a tremendously
helpful practice to adopt, and one
that we encourage at MBH. After all,
asking a few simple questions ahead
of time ensures that you have legally
enforceable agreements, and can also
save you a lot of unnecessary effort in

correcting documentation later.

The first question to ask when there
are multiple owners, and one has

passed away, is “How did the joint

owners hold title?” If there was a “right of survivor-
ship” in the deed (most often, you will see this if they
were Joint Tenants or Tenants by the Entirety), and
at least one of the named owners is still living, then
the surviving tenants own the property via survi-
vorship, as a matter of law. If this is the case, only a
death certificate would need to be provided for the
deceased owner, and the surviving owners would be

named as your sellers, with no mention of the estate.

Alternatively, if there was no right of survivorship in
the deed, or if the deceased was an individual owner,
the question shifts to whether they died with a will. If
so, they died “testate,” and the will must be probated
where the property is located. An “Executor,” gener-
ally named in the will, must be “qualified” by the court
and given the power of sale. In this scenario, your
seller is “The Estate of

«

” and the signer is

, Executor.” If the will has been probated,
however, and it devises the property specifically to
an individual or individuals, the devisees may sign
as the new owners in their individual names, with
no mention of the estate. This is dependent upon the
specific language of the will.

Finally, if there was no survivorship in the deed, and
if there was also no will, then the deceased has died
“intestate.” An individual must qualify as “Adminis-
trator” at the courthouse. The seller would be “The
Estate of ,” and the qualified administrator
would sign as “ , Administrator.” When an
owner dies intestate, a list of heirs will need to be
filed. If that has taken place, and the court has certi-
fied who the specific heirs are, it is possible that they
may be listed as the sellers in their individual names,

and all of the heirs would be required to sign.

Now, in real practice, you will find
these basic scenarios in not-so-basic
form — sprinkled with unique cir-
cumstances, personalities, fun family
dynamics, confused explanations, and
property history. Remember that it is
better to ask now than to be troubled
with correcting documents or client
expectations later, and that MBH is
here to help with any questions you
may have in determining who your le-
gal sellers are for any of your upcom-

ing or current listings!

Chrissy Burton has
been the Man-
aging Attorney
of the Warrenton
and Shenandoah
offices of MBH Settlement
Group since 2018. Prior to that,
she managed MBH’s McLean,
Arlington, and Great Falls loca-
tions, where she still provides

legal support, and she is the
sole owner of Burton Law, PLC.
If she is not at the closing table,
you will likely find her teaching
continuing education credit to
real estate agents at one of our
beautiful, local wineries.
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/5 Homeleam
INSPECTION SERVICE

Ask about our great rates on

Home & Renters
Insurance

We Are Fast. We Are Trusted. We Are Accurate.

ONE-STOP SHOP FOR ALL INSPECTION SERVICES!

Servicing Arlington, Fairfax, Loudoun, Prince William, Stafford, and Fauquier counties and the District of Columbia

Fluent in Spanish & Korean « A TEAM of Inspectors Available 7 days a Week!

geico.com/nova-metro ‘ .

KELLERWILLIAMS (r;‘;: @ — @ NM /v, Bonded Licensed
EXYAPPROVED VENDOR  intrared e T G NECTIONS in Virgina

carlitiod

Keller Williams Approved Vendor Program members are business entities independent from Keller Williams Rea|ty, Inc. Neither Keller Williams Rea|ty, Inc.
nor its affiliated companies warrant HomeTeam Inspection Service, their products, or their services.

(571) 200-7753 - www.hometeam.com/northern-virginia/ K

On-Demand Home and Office
Organization at Your Command!
&

JUDY ON THE SPOT.

WHO'S ¥OUR Juby?

On Demand Services;

_ - Matthew McCarthy
De-cluttering & Organizing
Home Staging 703-236-1366

Turn Key Move-in 4617 Duke Street Alexandria
Packing & Unpacking

Office Set-up & Organization

Administrative Support
= ' ' L Errands
Check Out What Our Customers Are Saying About Us Online! GE'CO Local Office Get your free quote today!
301.798.4377
We are your right hand who you can always trust. www.judyonthespot.com n
Sch Ed u le ‘.’ﬂu r Ap pﬂ‘i ntme nt Tﬂd ay! I:F'lfﬂ-@j Ud‘y‘ﬂ E'ith ESth_COm Some discounts, coverages, ;_Jaymem plans and ferarures gre not available irr all states or all GEICO companies. Motorcycle and ATV coverages are underwritten by GEICO Indemnity Company. Homeov_vners, renters
and condo coverages are written through non-affiliated insurance companies and are secured through the GEICO Insurance Agency, Inc. Boat and PWC coverages are underwritten by GEICO Marine Insurance

Company. GEICO is a registered service mark of Government Employees Insurance Company, Washington, D.C. 20076; a Berkshire Hathaway Inc. subsidiary. GEICO Gecko image © 1999-2019. ® 2019 GEICO
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rising star €4

By Katie Moore
Photos by Ryan Corvello Photography

Lyndsey and her husband Josh.
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LYNDSEY
DAIGLE

GRATITUDE
PERSONIFIED

Lyndsey Daigle exemplifies grace and
empathy, not only in her transactions
but throughout her life. Her favorite
quote is by Winnie the Pooh: “How
lucky I am to have something that
makes saying goodbye so hard.” She
states, “This seems like a silly chil-
dren’s quote, but after the tragic loss
of my sister six years ago, I realized
that the grief we feel in loss is just the
love you had for that person looking for
somewhere to go. I was so blessed to
share and be part of her way-too-short
life, and have been blessed to know
and love so many people. When saying

goodbye is hard, it is because you have
been given the gift of love. Cherish

those you love, they are a blessing.”

Since becoming a real estate agent
three years ago, Lyndsey feels blessed
to have found a career that she loves
that also allows her to balance the
needs of her family. And she defines

success not by money, but by presence.

“For me, success is helping my clients
reach their real estate goals, earning
an income to help support my family,
and never missing a gymnastics meet
at the same time. I do not measure my
success by dollar volume. That just
isn’t how I was raised. I was taught
from a young age that money isn’t the
be-all and end-all. Sure, it’s nice to
have, but it’s also so replaceable. Your
character, your honor, and your word
matter so much more than the not-
so-mighty dollar. Success, to me, is
when my clients tell me that they are
thankful I was the one by their side

for their transaction.”

Lyndsey has been married to her
husband Josh for 14 years. They met
at married at 18 and 19 years old, and
have three children: Savannah (12),
Makenna (8), and son Jaxon (4). Out-
side of real estate, she enjoys attend-
ing her kids’ activities and cooking,

baking, photography, and crafting,
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nity involvement really leave no option for failure.
When they say Weichert Gold ... well, they mean it!
An open mind and willingness to learn was crucial
to my success, and their continued support and
education keep us two steps ahead.”

Giving back without expecting anything in return is
also a way of life for Lyndsey. Together with her of-
fice, they support a wide variety of cancer research
organizations, the local food bank, and help area
children at the holidays.

“Since I began my career as a real estate agent, I
have made it my purpose to not be a pushy sales-
person. [ want to connect to my clients and get

to know them; that helps me immensely in find-
ing the right home for them. I am a person of my
word, and I value honesty and kindness above all
else,” she emphasizes. “There are nearly no clients
that I worked with in the past that I do not now
call friends. This isn’t just a job for me, and our
relationship isn’t over when they sign the closing
documents. It’s not unusual to find me helping
clients unload the moving truck, scrubbing a house
clean before an open house, or stopping by months
after the transaction has closed to let their dogs out

Ay \i.’,

while they are away.”

11}

With a tremendous desire to give, Lyndsey Daigle

is just beginning to embark on her real estate

[

M
111

career with wisdom, vision, and, most of all,
gratitude.

b
ll

Lyndsey can be reached at (540) 735-4451
and at ldaigle@weichert.com.

L
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and loves the beach. Her planner is

one of the keys to her success, as % S . el TH | S |S N ’T J U ST

she learned early on that scheduling

was essential to keep her completely a . : A J O B FO R M E, AN D

focused on work when she is working : :

and completely focused on her family 1 . O U R R E I—ATl O N S H | P

when she is with them. ] |S N ’T OVE R WH E N

Lyndsey also feels blessed to have { - T H EY S I G N T H E : :

started her career in real estate . f . 3 P : - g ]
with Weichert, REALTORS®. “Their : ; ' - .._‘h - CLOS | N G D O C U M E N TS . e E Lyndsey and Josh Daigle with their children

education, mentor programs, and Savgnnah, Makenna, and Jaxon.

constant opportunities for commu-
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Elevalte (he Extesiowd

WITH A HOME IMPROVEMENT MAKEOVER.

CHECK OUT WHAT OUR CLIENTS ARE SAYING ABOUT US!

With 30 years as a REALTOR, | know the value of quality

referrals for my clients. DryHome is at the very tip top of my

list of referrals for roof replacement, siding, windows and more!

They do a neat, clean and all around great job - and stand

behind their work. Quality products, excellent work with attention to detail -

you can't 3o wrong with these folks. | don't easily give an endorsement, but

it comes easily with Steve and his company. USE THEM, THEY ARE GOOD!”
~Gay Ashley, Ashley Realty Group

pRYHOME

Roofing & Siding, Inc.
4 N

FREE QUOTES!
703-230-ROOF (7663) "2;36$EA§N§E;:.

www.DryHome.com NYy AWARD

45921 Maries Road, Suite 100
Sterling, VA 20166 E3 @DryHome

SERVING FAIRFAX COUNTY, PRINGE WILLIAM COUNTY, LOUDOUN COUNTY, AND ARLINGTON COUNTY

Follow us on Facebook!

Accurate Home Inspection

*26 Years in Business
*Over 30,000 Inspections
*6 Inspectors, 3 Secretaries |
*Always The Best Price!

ell, Septig;.and

fold Testing :‘ 1A\nai:,«r.-s:.is-:.

*Technical Letters

Ready when You Are!

Abaululul}
(_ lk,un

ABSOLUTELY.....
Fast, Affordable, and
Thorough Mold Removal

Mold Testing and Reports
3 Year Warranty
Okay to Pay at Closing
703-328-2426

Home Warranty. Reinvented.

Silicon Valley Style

T alestate

— ot e Where's Your Mold?
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By Molly Lauryssens
Photos by Ryan Corvello Photography
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What do Dave Matthews, Rick Spring-
field, and Blues Traveler have in com-
mon? Once upon a time, NOVA Real
Producer Paul Thistle, of Take 2 Real
Estate, and his former band, Emerald
City, opened up for these mainstream
bands. Back then, Paul was the lead
singer and said that jamming in these
packed venues was quite a rush. “I had
an unbelievable time, playing in front
of thousands of people, living out my

mini rock-and-roll fantasy,” he recalls.

The group was formed with some of
his friends from college. When they
graduated, they signed on with a man-
agement company. They would also be
the headliner, playing off their eight-
song original album, Zye of the Needle,
and mix in some popular cover songs
by Nirvana, Guns and Roses, U2, and
Pearl Jam. They toured eight states for
a year, but, ultimately, they decided

to call it quits because the band didn’t
take off as quickly as they had hoped.

That’s when Paul decided to switch

gears and started in the mortgage
industry. His first job was with
World Mortgage. He raved about

their training program and how they

invested time and money in their
officers. He eventually moved to a
nationwide mortgage company, and
soon enough would start his own
retail mortgage brokerage in 2000,

Loan Planet. For 12 years, he owned

and ran this company.

But in 2008, when the mortgage melt-
down happened, he decided to use that
time wisely and dive into real estate,
getting licensed. Lending had made
him passionate about saving clients
money. “I wanted to do the same in
real estate,” he says. From day one,

he branded himself as a full-service,
discount REALTOR® and founded

his business: Take 2 Real Estate. The
name comes from a rebate he offers

to all purchasers, where he encour-
ages them to donate a portion of that
rebate to a local food pantry and he
will match their efforts. Giving back is
pivotal for him. “It’s just one small way
we can all give back and support our

local communities in need,” Paul says.

Wicked Awesome Beginning

Paul gives his parents the credit for

having led him to real estate, saying,

The Thistle Bunch: On dock (from left to right: Cameron Thistle, Devin Thistle, Paul Thistle, SarahThistle); Upper stairs (Ellie Robbins, Abby Robbins); Lower stairs

(Matthew Robbins, Beckett Thistle).
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“My parents, God bless them, were
every Realtor’s nightmare. They
loved to go out and look at homes
and new construction as if it were
their weekend hobby.” Paul and his
brother Pete would tag along. Paul
fell in love with all the variations
of homes and different stages and
imagined all the possibilities. In-
cidentally, Pete owns a real estate
brokerage firm in San Diego, where

he lives and works to this day.

Paul grew up in New Hampshire,
in a small Cape Cod-style home in
New Hampshire with one bath-
room for four people. Competitive
by nature and a lover of sales, he
says that anytime his class would
sell anything, he’d have to outwork
the competition so he could win
the grand prize. “I enjoyed the
experience of meeting new people
and talking passionately about

whatever I was selling at the time.”

When he was 16 years old, the
family moved to Camp Hill, Penn-
sylvania. He attended Penn State
University and got his degree

in psychology. “I had a wicked
awesome accent that I spent years

trying to shake,” he admitted.

Real estate centers him and he
takes tremendous pride in what he

does. Last year, he sold 90 houses,

for $46 million, as a solo agent.

With hundreds of five-star reviews
under his belt, he makes sure to
ask his clientele to review him to
help attract others who he can help
save money. This helps make his
business model sustainable. “Many
of my clients find me purely based
on my reduced rates and fees,” he
says. But that doesn’t mean they
get any less service. In fact, he

is dedicated, and hands-on, and

strives for superior service.

Paul Thistle and his wife Sarah.
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Paul’s immediate family is large. They
love spending time at Lake Anna boat-
ing, tubing, building campfires, and
making memories. He and wife Sarah
each bring three kids from a previous
marriage, making them the unofficial
“Thistle Bunch.” The oldest two, Devin
and Cameron, attend Berklee College
of Music, in Boston, and are pursuing

a career in music performance and
production (check them out online

at TheThistleBros.com). Their younger
brother Beckett is also an aspiring mu-
sician and loves to play baseball. Abby
is a freshman at Battlefield High
School and is an avid baker. Ellie is the
social butterfly, and she and her sister
like to entertain the family with the
latest pop music. Matthew is the family

artist, with a passion for drawing.

In his spare time, Paul enjoys exercis-
ing, running trails, playing tennis, and
cycling all over Northern Virginia.

He loves photography and has done

48 - August 2020

I took advantage

of the down time
in the late 2000’s
and got my real
estate license.

nearly all of it for the homes he lists.
You may catch him waking up in the
middle of the night to go shoot some
heavy fog scenes in the D.C. area of
the monuments. Or don’t be surprised
if you find him performing live at an
open-mic night at a brewery or coffee

shop near you.

In 2017, Paul did an Emerald City
reunion show with the former drum-
mer, and his two older sons joined in.
“Playing some of our old covers on

stage with my sons was definitely a

magical moment, to say the least,” he
enthused, while noting he is still writ-
ing and recording music. The creative

in him is always keeping in tune.
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"They are extremely
competitive with pricing.
They are very responsive and
a pleasure to work with.
| would recommend them
and use them again.”

AFFORDABLE
S\ Carpet & Flooring

WHERE QUALITY IS AFFORDABLE

30+ Olears

571-229-9027

affordablecarpetandflooring.com
& . Tt
B%B Serving All of Northern Virginia and DC n
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Because Local
Experience
Matters.

WHEN YOU
SEE THIS,
CALL US.
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We renovate
homes before
you list them,
and sellers don't
pay until closing.

Monarc

3 ) e A @ A R N *‘
' 844-944-2629

= www.curbio.com

MclLean Old Town Alexandria
6861 Elm Street, Ste 100 675 M. Washington Street, Ste 435
McLean, VA 22101 Alexandria, VA 22314
703-852-7700

703-852-1730

Hyattsville Eastern Market _ oy s
4313 Hamilton Street, 2nd Floor 210 7th Street SE, Ste 100 T Biy'e pi e ; ®
Washington, DC 20003 MR R T | c U r Io
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Hyattsville, MD 20781
202-546-3100 202-5446-3100
Renovate Now, Pay When You Sell

www.monarchtitle.net
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We have solutions that help € S, o (HATIONALS PAN

- REALTORS look great!

Local | Long Distance | International
Moving & Storage Services

For information about our preferred
pricing for your clients, call us at

703.226.3279

i‘vlnfsnsrmf i '\ /1

MOVING | RELOCATION | LOGISTICS

\=— - IAENATIIONAESIPARK

HOME[OEAHE(WASHINGTON|NATIONALS I
SEPTEMBER2020 )

*Date’may be subject to change.

-

-z. 3 . Eﬂmlq s - ‘
N -2 CHAMPIONS,

AGENTS, MOST FAIR HOUSING COMPLAINTS COME FROM RESIDENTIAL
RENTAL PROPERTIES! DON'T TAKE ONTHIS MAJOR LIABILITY! REFER THE BUSINESSTO US, 0
GET A BIG CHECK AND GET THE SALE BACK VWHEN YOUR REFERRAL |5 READY TO SELL SPONSORED BY'

FIRST HOME

priners. Aeal possibiithes™ MORTGAGE e

&

LICENSED IN GENEROUS $777 YOUR CLIENT OVER J0YEARS
DC,MD &VA REFERAL BONUS STAYS WITHYOU IN BUSINESS!

cFamily ‘Guned & ‘Gperaled ince 1989/

6271 FRANCONIA RD.,ALEXANDRIA,VA 22310 = (703) 971-1800 s WWW.WILKINSONPM.COM
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Be on the lookout for email updates on this event. For more information, contact us at events@novarealproducers.com.
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Scalable RES LLC & The Virtual Advantage | Email info@scalableres.com | WEB scalableres.com | Alida Breswn, CEO | Katherine Dudley, CFO

( B ] Diclyoukneow?
GET | i 4 We offer a
e VOLUME DISCOUNT
-VERY f~ ) for teams &
e = brokerages?
gl I e

YO UR | CONTACT US FOR MORE INFORMATION AND PRICING ! 571.445.4737

MEET THE NEW

PHONE! (§Pd B

| Marketing Materials
Upload your own designs or

customize our templates as needed

DOWNLOAD OUR FREE MOBILE APP
Mailing List Generator

Search Digapub S’l Access and use our U.S. address
e v database for FREE
Choose Virginia
NOVA Real Producers “_ Learn More

sales@mymarketingmatters.com
(301) 590-9700

GETITON

£ Dowmnload on the
. App Store P> Google Play
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“THE VIDEO CV FOR YOUR
SOCIAL MEDIA NEEDS”

WE LOOK FORWARD TO MAKING YOUR MEDIA PROJECT A SUCCESS!
CHIEF PROJECT DIRECTOR |

2o2. GROW YOU!
MBI

¢ OLD REPUBLIC HOME PROTECTION

* R
-

Rekey service is included in
our Standard Plan for home buyers!

Your clients can feel secure knowing only
they have keys to their new home.

Molly Flory
Call me tﬂdaf to Senior Account Executive

fearn more. B00D.282.7131 Ext. 1428
MollyF@orhp.com
my.orhp.com/mollyflory
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BUSINESS

| 240-888-7192 |

P> home matters

Wor

A s someone who has (successfully!) been working fully
remotely since 2010, I'd like to welcome you to the telecom-
muting workforce! Like it or not, many of us have been relegated
to our homes to perform our jobs (or some version of them)
during these months of sheltering in place. As you’ve no doubt
discovered, there’s much more to working remotely than simply
setting up a home office and popping into the occasional Zoom
meeting. And, as we slowly begin to re-emerge into society, we
will likely find that telecommuting has become a more permanent
part of our work lives. This change has been coming for a long
time. Establishing a handful of key habits for working from home
will allow you to work smartly and effectively, making the most

of this “new normal” in our professional lives:

Establish a dedicated “office” space.

As tempting as it is to work from your comfy couch and/or in
front of the television, resist! To set the tone for your workday,
you should physically change locations. Set up a designated,
distraction-free work area, preferably with a door you can close
in case your “coworkers” get noisy. If possible, invest in a quality
office chair or one of the newer, ergonomically healthy choices,

such as a standing desk or yoga ball chair (my personal favorite!).

Dress for work.
In the same vein, get yourself in a productive mindset by starting

your day much like you would if you were going into the office.

HEALTHY HABITS

king

By Shauna Osborne

Wake up early, take a shower, make some coffee, and get out of
those sweats. They don’t call it “dress for success” for nothing!
Dressing for work from home has real psychological benefits in
boundary-setting, impacting both how you view your company
culture and yourself professionally. Plus, you’ll be gorgeous for
all those Skype and Zoom calls!

Set your work hours (and stick to them!).

Start and end your day at specific times, and be strict with
yourself about it. It’s tempting to let work and home lives bleed
into each other since it’s all happening in one place; setting solid

boundaries is crucial for work-life balance and mental health!

Take breaks.
Simply put, get up and leave your workspace regularly to stretch

your legs, clear your mind, and rest your eyes.

Set goals, and establish routines.

Start each day and each week with your goals and to-dos in mind;
write them down if that’s useful. And, some may cringe at the
word “routine,” but mini-routines for your workday from home
can be useful in maintaining structure and flow. Predictability can

be comforting, too!

Bonus tip: Stock your kitchen with healthy snacks, and drink lots

of water! The “quarantine 15” is no joke!
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i | TOWN & COUNTRY
Experience Matters! MOVERS, INC.

The DMV's top mover for over 40 years.
~ Let our family move your family.

TOWN 4c Ef-ll.f NTRY
MOVIERS. INC.
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John Pyne, nmLs ID#: 396073

McLean Branch Manager & Vice President

Company NMLS ID#: 56323 INTERC OASTAL

3 McLean Branch NMLS ID#: 320939 MORTGAGE COMPANY

The,
O: (703) 449-6813 6829 Elm Street r 1
C: (703) 855-5158 Suite 200A p X 57—5

E: PyneTeam@icmtg.com McLean, VA 22101

Intercoastal Mortgage is licensed by the Virginia State Corporation Commission, License #MC-375 h
% (www.nmlsconsumeraccess.org) t epyneteam.com n
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I\ TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1-June 30, 2020

OPENING DOORS TO e—

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #
HOME OWNERSHIP.
Keri K Shull Optime Realty 121.5 $78,428,224 233 $154,227,408 354.5 $232,655,632
2 Sarah A Reynolds Keller Williams Chantilly Ventures LLC 2455 $123,579,632 154.5 $71,620,112 400 $195,199,744
3 Jennifer D Young Keller Williams Chantilly Ventures LLC 156 $76,024,376 44 $24,363,220 200 $100,387,588
C o n ta Ct T h e 4 Debbie J Dogrul Long & Foster Real Estate, Inc. 92 $55,311,572 70.5 $40,630,544 162.5 $95,942,112
5 Sue S Goodhart Compass 33 $31,452,188 36.5 $32,900,650 69.5 $64,352,840
Pe d e Te a m 6 Phyllis G Patterson TTR Sotheby's International Realty 28 $28,188,300 21 $20,653,040 49 $48,841,340
7 Martin K Alloy SMC Real Estate Corp. 74 $35,662,756 28 $12,202,207 102 $47,864,960
8 Janet A Callander Weichert, REALTORS 30 $31,453,000 12 $11,640,000 42 $43,093,000
9 Khalil Alexander EI-Ghoul Glass House Real Estate 35 $22,510,990 22 $18,351,964 57 $40,862,952
10 Dianne R Van Volkenburg ~ Long & Foster Real Estate, Inc. 19.5 $22,881,108 17 $17186,000 36.5 $40,067108
N Cynthia Schneider Long & Foster Real Estate, Inc. 37 $18,499,638 34 $21,273,340 71 $39,772,980
12 Bruce A Tyburski RE/MAX Executives 25 $16,440,445 31 $21,803,956 56 $38,244,400
13 Christopher Craddock Keller Williams Realty 675 $21,667,760 375 $16,001,300 105 $37,669,060
14 Jean K Garrell Keller Williams Realty 32 $25,362,400 16 $9,926,240 48 $35,288,640
15 Laura C Mensing Long & Foster Real Estate, Inc. 20 $22,710,000 14 $12,548,500 34 $35,258,500
16 Michael | Putnam RE/MAX Executives 38 $18,719,764 34 $16,315,765 72 $35,035,528
17 Scott A MacDonald RE/MAX Gateway 53 $32,247026 4 $2,595,250 57 $34,842,276
18 Lenwood A Johnson Keller Williams Realty 44 $19,202,690 395 $14,910,668 83.5 $34,113,360
19 Casey C Samson Samson Properties 28 $23,266,450 12 $10,438,200 40 $33,704,648
20 Jennifer L Walker McEnearney Associates, Inc. 275 $20,706,592 16.5 $12,889,700 44 $33,596,292
21 Kay Houghton KW Metro Center 30 $14,408,601 29 $15,407,150 59 $29,815,752
22 James W Nellis Il Keller Williams Fairfax Gateway 31 $15,502,850 285 $14,185,117 59.5 $29,687,968
23 Nikki Lagouros Property Collective 19 $7,415,950 47 $21,629,716 66 $29,045,666
24 Janet Pearson Pearson Smith Realty, LLC 52 $28,940,416 0 $0 52 $28,940,416
25 Erin K Jones KW Metro Center 225 $11,929,942 35 $16,617,540 57.5 $28,547,482
26 Deyi S Awadallah D.S.A. Properties & Investments LLC 55 $27,599,318 1 $619,450 56 $28,218,768
27 Damon A Nicholas Coldwell Banker Residential Brokerage 30 $17,659,000 17 $9,183,000 47 $26,842,000
‘ 28 Carla C Brown Toll Brothers Real Estate Inc. 475 $26,776,936 0 $0 475 $26,776,936
Todd Pede . 29 Daan De Raedt Property Collective 34 $17149,149 13 $8,005,441 47 $25,154,590
BranCh Sa |es Ma nager 30 Eli Tucker RLAH Real Estate 125 $10,246,100 15 $14,218,600 275 $24,464,700
PEDE MORTGAGE TEAM 31 Elizabeth H Lucchesi Long & Foster Real Estate, Inc. 15 $14,932,615 9 $9,308,000 24 $24,240,616
T PROFESSIONAL MORTGAGE ADVISORS — 32 Tom Francis Keller Williams Realty n $18,619,070 3 $5,515,170 14 $24,134,240
NMLS ID 846737
443-764-7648 P O W E R E D B Y 33 Paul Thistle Take 2 Real Estate LLC 21 $12,190,150 19 $11,632,115 40 $23,822,264
. 34 Raghava R Pallapolu Fairfax Realty 50/66 LLC 7 $3,894,085 32 $19,639,198 39 $23,533,284
tpede@firsthome.com
35 Akshay Bhatnagar Virginia Select Homes, LLC. 6 $3,765,700 33 $19,730,652 39 $23,496,352

FIRST HOME

www.toddpede.com

MORTGAG-E

Disclaimer: Information based on MLS closed data as of July 6, 2020, for residential sales from January 1, 2020, to June 30, 2020, in Virginia, Maryland, and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for

submitting this data. Some teams may report each agent individually.
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). TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1-June 30, 2020

RANK
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NAME

Anthony H Lam

Gitte Long

Barbara G Beckwith
Jennifer H Thornett
Karen E Close

Lisa Dubois-Headley
Ryan Rice

Brian D MacMahon
Irina Babb

Kimberly A Spear
Steven C Wydler
Robert T Ferguson Jr.
Margaret J Czapiewski
Patricia E Stack
Victoria(Tori) McKinney
Timothy D Pierson

Wes W Stearns

Ashley C Leigh

OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #

Redfin Corporation 6 $3,035,000 30 $20,105,400 36 $23,140,400
Redfin Corporation 26 $13,922,033 n $8,573,300 37 $22,495,332
McEnearney Associates, Inc. 10 $13,265,600 5 $8,655,600 15 $21,921,200
Washington Fine Properties, LLC 5.5 $12,323,685 25 $9,234,600 8 $21,558,284
Century 21 New Millennium 13 $15,135,500 4 $6,232,400 17 $21,367,900
RE/MAX West End 15 $12,943,900 n $8,090,700 26 $21,034,600
Keller Williams Capital Properties 16 $7,589,000 23 $13,407,000 39 $20,996,000
Redfin Corporation 12 $5,971,400 22 $15,023,700 34 $20,995,100
RE/MAX Allegiance 29 $15,500,833 9 $4,925,000 38 $20,425,832
Keller Williams Realty 14 $7,530,076 24 $12,548,363 38 $20,078,440
Compass 10.5 $12,235,000 4 $7,835,900 14.5 $20,070,900
RE/MAX Allegiance 19 $13,980,400 9 $5,698,500 28 $19,678,900
Keller Williams Realty 26.5 $12,260,400 15 $7,314,950 415 $19,575,348
Weichert, REALTORS 17 $15,083,000 4 $4,300,780 21 $19,383,780
KW Metro Center 12 $13,513,000 6 $5,770,306 18 $19,283,306
Keller Williams Realty Falls Church 9.5 $4,989,301 22 $14,287,501 315 $19,276,802
M. O. Wilson Properties 27 $12,959,750 12 $6,274,900 39 $19,234,650
Linton Hall Realtors 335 $14,822,950 7 $4,402,500 40.5 $19,225,450

Disclaimer: Information based on MLS closed data as of July 6, 2020, for residential sales from January 1, 2020, to June 30, 2020, in Virginia, Maryland, and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.
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RANK

54

55

56

57

58

59

60

61

62

63

64

65

66

67

68

69

70

7

72

73

74

75

76

77

78

79

80

81

82

83

84

85

86

NAME

Raymond A Gernhart
Patricia Ammann

Katie E Wethman

Christopher J White
Lilian Jorgenson
Christina M O'Donnell
Kevin E LaRue

Eve M Weber

Dinh D Pham

Laura R Schwartz

Paul E MacMahon

Lisa T Smith

Candee Currie

Rheema H Ziadeh
Melissa A Larson
Alexandra | Burrell-Hodges
Jillian Keck Hogan
Kendell A Walker
Elizabeth W Conroy
Carolyn A Capalbo
Marianne K Prendergast
Bichlan N DeCaro
Elizabeth A Twigg
Katharine R Christofides
Elizabeth Kline

Daniel MacDonald

Lisa E Thompson

Natalie Wiggins
Matias Leiva

Albert D Pasquali
Diane U Freeman
Ruth W Boyer O'Dea

Patricia Fales

OFFICE

RE/MAX Executives
Redfin Corporation

Keller Williams Realty

Long & Foster Real Estate, Inc.
Long & Foster Real Estate, Inc.
RE/MAX West End

Century 21 Redwood Realty
Long & Foster Real Estate, Inc.
Fairfax Realty Select
McEnearney Associates, Inc.
Sheridan-Mac Mahon Ltd.
Pearson Smith Realty, LLC
Redfin Corporation

Redfin Corporation

KW Metro Center

Cottage Street Realty LLC
McEnearney Associates, Inc.
Redfin Corporation

Keller Williams Realty

Long & Foster Real Estate, Inc.
Washington Fine Properties, LLC
EXP Realty, LLC.

McEnearney Associates, Inc.
Century 21 New Millennium
RE/MAX 100

TTR Sotheby's International Realty

Hunt Country Sotheby's
International Realty

Redfin Corporation

Keller Williams Chantilly Ventures LLC
Redfin Corporation

Redfin Corporation

TTR Sotheby's International Realty

RE/MAX Allegiance

SELLING
#

10.5

7.5

21
13
8.5
19
15

13

15
255
325
10
1|
6.5
1
15
20
10
45
1
75
15.5
15

12

295

12

15

SELLING $

$6,528,890
$3,796,012
$4,450,900
$15,653,900
$18,080,000
$7,403,000
$11,007,880
$10,556,170
$7,237,400
$7,526,875
$4,235,000
$11,531,600
$17,847,900
$16,802,800
$14,890,900
$17,589,100
$3,639,500
$5,330,000
$13,082,250
$11125,580
$12,502,250
$3,866,000
$13,576,500
$3,565,000
$10,894,255
$14,266,650

$14,950,998

$14,180,940
$6,956,400
$1,369,800
$1,921,001

$9,049,000

$11,562,650

BUYING BUYING $

#

21

22

18

13

10

14

20

19.5

21

1

18.5

23

1.5

15

28

27

$12,485,820
$15,172,000
$14,265,531
$2,985,000
$415,000
$11,076,940
$7,396,990
$7,693,801
$10,966,718
$10,617,345
$13,800,000
$6,386,780
$0
$790,000
$2,698,250
$0
$13,901,500
$12,007,880
$4,195,000
$6,008,900
$4,617,300
$13,150,300
$3,360,000
$13,310,510
$5,964,530
$2,472,400

$1,750,000

$2,513,000
$9,607,000
$15,168,184
$14,606,900
$7,260,000

$4,728,153

SALES

315

295

25

25

215
29
29

33

25
255

335

0
26
32

15.5

31

30.5

27

335
27
31

31

22

TOTAL

$19,014,710
$18,968,012
$18,716,432
$18,638,900
$18,495,000
$18,479,940
$18,404,870
$18,249,972
$18,204,118
$18,144,220
$18,035,000
$17,918,380
$17,847,900
$17,592,800
$17,589,150
$17,589,100
$17,541,000
$17,337,880
$17,277,250
$17134,480
$17119,550
$17,016,300
$16,936,500
$16,875,510
$16,858,784
$16,739,050

$16,700,998

$16,693,940
$16,563,400
$16,537,984
$16,527,901
$16,309,000

$16,290,802

Disclaimer: Information based on MLS closed data as of July 6, 2020, for residential sales from January 1, 2020, to June 30, 2020, in Virginia, Maryland, and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.
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). TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1-June 30, 2020

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# # # #
87 Joan M Reimann McEnearney Associates, Inc. 9.5 $6,083,908 15.5 $10,188,936 25 $16,272,844 109 Mary Beth Eisenhard Long & Foster Real Estate, Inc. 1 $4,825,000 21 $9,958,900 32 $14,783,900
88 Karen A Briscoe Keller Williams Realty N $13,866,250 4 $2,393,977 15 $16,260,227 10 Kevin J Carter RE/MAX Select Properties N $6,041,100 15 $8,680,395 26 $14,721,495
89 Cathy V Poungmalai Frankly Real Estate Inc 15 $9,558,037 n $6,537,800 26 $16,095,837 m Bradley W Wisley Berkshire Hathaway HomeServices 15.5 $11,260,745 6 $3,315,700 215 $14,576,445
PenFed Realty

90 David L Smith Coldwell Banker Residential Brokerage 25 $1,244,500 25 $14,759,000 275 $16,003,500

12 Anna Vidal Keller Williams Realty 12 $5,202,395 22 $9,368,370 34 $14,570,765
Ell Elizabeth L Kovalak Keller Williams Realty 9 $5,198,000 16 $10,756,000 25 $15,954,000

13 Julie A Zelaska Smith & Schnider LLC 5 $7,035,000 4 $7,470,000 9 $14,505,000
92 Cheryl L Hanback Redfin Corporation (0] $0 28 $15,774,499 28 $15,774,499

"4 Sue G Smith RE/MAX Premier 17 $10,127,500 7 $4,354,900 24 $14,482,400
93 Denean N Lee Jones Redfin Corporation 4 $2,183,150 26 $13,512,545 30 $15,695,695

15 Mercy F Lugo-Struthers  Casals, Realtors 45 $1,509,000 325 $12,964,600 37 $14,473,600
94 Megan Buckley Fass FASS Results, LLC. 10.5 $8,795,655 10 $6,823,500 205 $15,619,155

16 Charlet H Shriner RE/MAX Premier 135 $7,880,508 9 $6,454,900 225 $14,335,408
95 Abuzar Waleed RE/MAX Executives LLC 17 $7,455,200 20.5 $8,003,499 375 $15,458,699

17 N. Casey Margenau Casey Margenau Fine Homes and 7 $8,012,800 3 $6,303,270 10 $14,316,070
96 Ana Lucia Ron ANR Realty, LLC 56 $15,456,800 0 $0 56 $15,456,800 Estates, Inc.
97 Roy Kohn Redfin Corporation 26 $15,434,618 0 $0 26 $15,434,618 18 William B Prendergast Washington Fine Properties, LLC 5 $6,962,250 6 $7,272,500 1 $14,234,750
98 Micah A Corder Washington Fine Properties, LLC 55 $12,323,685 2.5 $3,105,840 8 $15,429,525 19 Robyn B Bomar Compass n $8,799,800 6 $5,314,000 17 $14,113,800
99 Tracy L Vitali Coldwell Banker Residential Brokerage 14 $8,744,400 1 $6,648,300 25 $15,392,700 120 William F Hoffman Keller Williams Realty 8 $7,128,000 7 $6,971,780 15 $14,099,780
100 Josh Dukes KW Metro Center " $4,751,200 22 $10,593,450 33 $15,344,650 121 Dina R Gorrell Redfin Corporation 23 $13,258,650 1 $840,000 24 $14,098,650
101 Paramjit K Bhamrah Redfin Corporation 25 $13,522,899 2 $1,805,000 27 $15,327,899 122 Danilo D Bogdanovic Redfin Corporation 24 $11,399,600 4 $2,585,799 28 $13,985,399
102 Aaron Podolsky Compass 10 $5,490,162 12 $9,683,000 22 $15,173,162 123 Jon Robert Appleman Berkshire Hathaway HomeServices 85 $9,961,975 4 $4,009,025 12.5 $13,971,000

PenFed Realty

103 Thomas E Luster Century 21 New Millennium 35 $15,099,600 0 $0 35 $15,099,600

124 Lizzie A Helmig Keller Williams Realty 5 $2,373,000 23 $11,487,440 28 $13,860,440
104 Ryan R Mills Redfin Corporation 6 $2,914,500 215 $12,079,038 275 $14,993,538

125 Marion Gordon KW Metro Center 14.5 $10,239,900 4 $3,477,500 18.5 $13,717,400
105 Vicky Z Noufal Pearson Smith Realty, LLC 18 $13,952,525 2 $1,015,000 20 $14,967,525
106 Brian J Gaverth Redfin Corporation 225 $13,014,445 3 $1,852,100 255 $14,866,545

Disclaimer: Information based on MLS closed data as of July 6, 2020, for residential sales from January 1, 2020, to June 30, 2020, in Virginia, Maryland, and
107 Fouad Talout Long & Foster Real Estate, Inc. 4.5 $7,607,500 8 $7,252,687 125 $14,860,187 Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,

Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
108 Tana M Keeffe Long & Foster Real Estate, Inc. 7 $8,015,900 7 $6,771,900 14 $14,787,800
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submitting this data. Some teams may report each agent individually.

Now

LIVING ROOM

offering
virtual
home
surveys!

JK Moving Services focuses on What Matters Most to
you, putting our customers’ needs and safety first. We
have virtual home survey options to ensure a safe,
easy, streamlined move experience.

Our customers gel Lhe
use of our moving truck
for free!

g H0-083-8585 [0 240-660-2078

. --@‘QMtgl_ink_cum L" Easternfifle.com :
| J rtne s r . Our 24-hour customer service and 5-star rated

customer mobile app help make your move easy and
straightforward.

Care and respect for the community — including our
customers — are at the heart of what we do.

JKMoving.com

703-260-3031
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). TOP 200 STANDINGS

Teams and Individuals Closed Date From Jan. 1-June 30, 2020

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #
126 Bhavani Ghanta Bhavani Ghanta Real Estate Company 5 $2,241,000 20 $11,446,058 25 $13,687,058
127 Gayle King Century 21 Redwood Realty 9 $6,520,579 13 $7,076,079 22 $13,596,658
128 Margaret C Richardson ~ Washington Fine Properties 35 $5,403,275 7 $8,170,499 10.5 $13,573,774
129 Douglas Ackerson Redfin Corporation 8.5 $4,057,027 18 $9,480,500 26.5 $13,537,527
130 Michael C Rush Long & Foster Real Estate, Inc. 125 $7,042,500 7 $6,475,578 19.5 $13,518,078
131 Jeddie R Busch Coldwell Banker Residential Brokerage 6 $4,492,990 13 $9,010,865 19 $13,503,855
132 William S Gaskins Keller Williams Realty Falls Church 12 $8,937,564 5 $4,545,900 17 $13,483,464
133 Ahmad T Ayub Redfin Corporation 6.5 $3,497,000 19 $9,960,300 25.5 $13,457,300
134 Mara D Gemond Redfin Corporation 4 $2,333,000 17 $11,058,400 21 $13,391,400
135 William R Davis Century 21 New Millennium 14 $9,873,228 4 $3,485,000 18 $13,358,228
136 Michelle Walker Redfin Corporation 9 $3,890,000 18 $9,461,589 27 $13,351,589
137 Andrew J Biggers Keller Williams Realty Falls Church 12 $8,757,564 7 $4,536,525 19 $13,294,090
138 Michael B Dotterweich ~ RE/MAX Gateway, LLC 10.5 $7,759,000 7 $5,435,000 175 $13,194,000
139 Catherine M Davidson McEnearney Associates, Inc. 6 $5,284,950 8 $7,908,990 14 $13,193,940
140 Kamal Parakh Customer Realty LLC 9 $4,139,245 1 $9,048,500 20 $13,187,745
141 Ruth M Cotter Redfin Corporation 29 $13,180,600 0 $0 29 $13,180,600
142 Jacob Smith Hamilton KW Metro Center 1 $6,755,500 n $6,388,300 22 $13,143,800
143 Nathan Daniel Johnson  Keller Williams Capital Properties 21 $8,406,800 9.5 $4,736,600 305 $13,143,400
144 Jason Cheperdak Samson Properties 6 $2,746,350 215 $10,380,650 275 $13,127,000
145 Lyssa B Seward TTR Sotheby's International Realty 9.5 $6,076,000 8 $6,998,588 17.5 $13,074,588
L =
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Lean Criginator, NMLS: 329508
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RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTAL
# #

146 Jon B DeHart Long & Foster Real Estate, Inc. 12 $6,841,810 12 $6,212,400 24 $13,054,210
147 Ashraf Morsi Keller Williams Realty 15 $9,910,112 5 $3,123,000 20 $13,033,112

148 Jill Judge Keller Williams Realty 7.5 $3,952,100 19 $9,045,200 26.5 $12,997,300
149 Alexander J Bracke Pearson Smith Realty, LLC 20.5 $10,562,653 6 $2,395,000 26.5 $12,957,653
150 Danielle M Dedekind Keller Williams Realty/Lee Beaver 15 $6,651,700 12.5 $6,284,450 275 $12,936,150

& Assoc.

151 Heather E Heppe RE/MAX Select Properties 1 $8,798,300 6 $4,034,833 17 $12,833,133
152 Troy J Sponaugle Samson Properties 5 $2,951,408 15.5 $9,873,630 20.5 $12,825,038
153 Michael McConnell Redfin Corporation 5.5 $2,312,950 21 $10,485,377 26.5 $12,798,327
154 Branden L Woodbury Redfin Corporation 28 $10,545,198 6 $2,244,700 34 $12,789,898
155 Shahab Sariri Redfin Corporation 21 $12,181,046 1 $565,000 22 $12,746,046
156 Brian Siebel Compass 1 $755,000 13 $11,949,650 14 $12,704,650
157 Brad Kiger KW Metro Center 14.5 $7,335,424 6 $5,289,900 20.5 $12,625,324
158 Benjamin J Grouby Redfin Corporation 22 $12,517,165 0 $0 22 $12,517,165

159 Dilyara Daminova Samson Properties 5 $2,023,400 28 $10,469,100 33 $12,492,500
160 Heather Carlson RE/MAX Allegiance n $6,168,400 9 $6,317,240 20 $12,485,640
161 Vladimir Dallenbach TTR Sotheby's International Realty 4 $2,885,000 13 $9,574,167 17 $12,459,167
162 Kelly L Gaitten Berkshire Hathaway HomeServices 13 $8,823,400 5 $3,603,525 18 $12,426,925

PenFed Realty

163 Jon C Silvey Pearson Smith Realty, LLC n $7,952,000 6 $4,422,760 17 $12,374,760
164 Ryane Johnson Keller Williams Capital Properties 16 $7,309,250 10 $5,031,388 26 $12,340,638
165 Natalie Vaughan Compass 5 $4,719,900 7 $7,601,645 12 $12,321,545
166 To-Tam Le Redfin Corporation 1 $350,000 22 $11,915,930 23 $12,265,930
167 Spencer R Marker Long & Foster Real Estate, Inc. 13 $9,091,200 5 $3,167,900 18 $12,259,100
168 Monique H Craft Weichert, REALTORS 14 $6,848,950 9.5 $5,391,750 235 $12,240,700
169 Brad C Kintz Long & Foster Real Estate, Inc. 17 $11,012,090 2 $1,098,000 19 $12,110,090

170 William E Close KW Metro Center 9 $4,190,000 12 $7,904,000 21 $12,094,000
17 Deborah D Shapiro TTR Sothebys International Realty 55 $4,029,500 9 $8,021,000 14.5 $12,050,500
172 Megan E Duke Keller Williams Realty 6.5 $5,111,900 8.5 $6,930,100 15 $12,042,000
173 Natalie H McArtor Long & Foster Real Estate, Inc. 15.5 $7,978,427 8 $4,056,077 235 $12,034,504
174 Thomas R Moffett Jr. Redfin Corporation 18 $9,964,850 4 $2,068,100 22 $12,032,950
175 Jessica S Richardson Compass 5 $3,001,000 10 $8,950,400 15 $11,951,400
176 Yony Kifle KW Metro Center 35 $1,424,250 24 $10,521,880 275 $11,946,130

177 Catherine B Deloach Long & Foster Real Estate, Inc. 9.5 $6,870,290 5 $5,060,000 14.5 $11,930,290
178 Guy F Golan Redfin Corporation 25 $1,105,000 17 $10,805,513 19.5 $11,910,513

179 Kristin V Burns Century 21 Redwood Realty 12 $5,521,900 12 $6,352,913 24 $11,874,813

Disclaimer: Information based on MLS closed data as of July 6, 2020, for residential sales from January 1, 2020, to June 30, 2020, in Virginia, Maryland, and
Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax County, Falls Church City,
Loudoun County, and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.
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Teams and Individuals Closed Date From Jan. 1-June 30, 2020

RANK NAME OFFICE SELLING SELLINGS BUYING BUYINGS SALES TOTAL
# #
SNy Z="

180 Jon P Blankenship Pearson Smith Realty, LLC 9.5 $6,273,750 10 $5,601,000 19.5 $11,874,750
181 Rachel A Bleha Compass 8 $6,142,000 6 $5,673,775 14 $11,815,775
182 Andrea M Hayes Living Realty, LLC. 14 $7,096,498 8.5 $4,716,932 225 $11,813,430
183 Gabriel Deukmaji KW Metro Center 12.5 $9,521,202 2 $2,249,900 14.5 $11,771102
184 Amy Vander Linden Compass 5 $6,325,000 5 $5,410,000 10 $11,735,000
185 Brett D Rice RE/MAX Executives 6 $6,037,000 5 $5,685,700 n $11,722,700
186 Linh T Aquino Redfin Corporation 25 $10,945,950 2 $763,100 27 $11,709,050
187 Tammy L Roop Century 21 New Millennium 22 $10,018,900 6 $1,684,800 28 $11,703,700
188 Tracy B Dunn McEnearney Associates, Inc. 8 $5,384,000 8 $6,244,500 16 $11,628,500
189 Lauren A Bishop McEnearney Associates, Inc. 4 $4,488,800 7 $7,127,300 1 $11,616,100
190 Mary Allen-Zombro Samson Properties 24 $11,606,313 0 $0 24 $11,606,313
191 Sean Ragen Keller Williams Realty Falls Church 175 $11,061,900 1 $525,000 18.5 $11,586,900
192 Diane V Lewis Washington Fine Properties, LLC 8.5 $8,690,500 2 $2,837,370 10.5 $11,527,870
193 Lauryn E Eadie Keller Williams Realty 12 $6,351,150 9 $5,125,500 21 $11,476,650
194 Sharon Wildberger TTR Sotheby's International Realty 45 $4,250,600 10.5 $7,204,900 15 $11,455,500
195 Sungjin S Kim Keller Williams Realty 5.5 $2,888,200 12 $8,533,500 175 $11,421700
196 Sandra Shimono Redfin Corporation 2 $695,000 18 $10,724,188 20 $11,419,188
197 Katherine D Colville Century 21 Redwood Realty 15.5 $7,300,150 8 $4,091,500 235 $11,391,650
198 Lymaris Lee Hosage Federated Realty, LLC 25 $11,367,840 0 $0 25 $11,367,840
199 Lisa B Joy McEnearney Associates, Inc. 3 $8,005,000 1 $3,350,000 4 $11,355,000
200 Cristina B Dougherty Long & Foster Real Estate, Inc. 10 $5,922,100 9 $5,422,400 19 $11,344,500

stewart title

Real pariners. Real possibilities.™

v’ Technology and customer insights to conduct settlements
and facilitate title insurance for all refinances,
purchase residential, and commercial transactions.

" AKE YOUR. .
SIN IE%S\‘S‘

PAEStewart, honesty and integrity aren't just words.
ibhey‘are the basis for the way we do business.
When it comes to overcoming threats to your
transactions, we are the solution you need.

v~ A transformative customer experience.

Want to grow your business?

Ask us about our offline and online
marketing tools that help our clients gain
exposure and do more transactions!

Contact our office for more information and details.
info@titantitlemetro.com

We have you covered!

Wade Vander Molen

oy

F
480-203-6452
www.DCTitleGuy.com

Offices To Serve You in Virginia, Maryland, and D.C.
« WASHINGTON, D.C. * FREDERICK « CROFTON « TOWSON

10195 MAIN STREET, SUITE L, FAIRFAX, VA 22031

n 703-865-4999 | www.titantitlemetro.com m

FAIRFAX

Check out our upcoming classes and events on Facebook and Instagram!

68 - August 2020




loanODepot

§ LINANE TEAM

The Future of Lending
The Future of Real Estate

7 '?:Hv’ Ef loanDepot aggregates digital inquiries, pre-qualifies buyers and works with
w‘és our sister company, mellohome to match them with local real estate agents!

. Borrower(s)

Borrower{s) complete an online inquiry and
connects with the Loan Consultant.

. Loan Consultant

loanDepot Loan Consultant establishes
relationship, gathers info, pre-qualifies

the client and continues to work with the
borrower until they are ready to begin their
home search.

-
@ concierge
Borrower is referred to mellohome concierge
team member to be matched with an expert

local real estate agent.

@ RealEstate Agent

Top local real estate agent connects with
borrower and begins helping them find the
home of their dreams.

Contact us to learn about what mellohome can do for you!

. . KaitlynLinane
\ Loan Consuttant
MNMLS #1550584
(7031 474-7435 cell
[F03) 537-2356 office
kinane@ioanDepot.com
www.ioarDepol.com/dinans

StevenlLinane
Loan Consultant
NMLS #1032627
(571) 250-9807 cel
(703 537-2367 office
slinane@oanDepot.com
www.ibanDepot.comy/sinans

26 YEARS, 20 OFFICES & OVER 200,000 CLOSINGS

TRUST IS BUILT

We put our clients, our communities, and our team first.
Providing your clients with unparalleled customer service
and responsiveness is our top priority.

Your business is built upon the strength of relationships
and those relationships are built on trust.

That's why MBH provides the most thorough,
knowledgeable, and conscientious service in VA, MD, and D.C.

Settlement Group

Contact your local MBH office to start building.

Bethesda Rockville District of Columbia Alexandria (Old Town) Arlington Burke
301-571-9449 301-571-9449 202-749-8420 703-739-0100 703-237-1100 703-913-8080
Chantilly Fair Oaks Fredericksburg Front Royal Gainesville Kingstowne Lake Ridge
703-277-6800 703-279-1500 540-373-1300 540-878-4210 703-468-2020 703-417-5000 703-492-7900

Loudoun County Manassas McLean Reston Stafford Vienna Warrenton

703-840-2000 703-393-0333 703-734-8900 703-318-9333 540-658-0992 703-242-2860 540-349-7990



Residential Inspections
Virtual Home Inspections
Pre-Listing Inspections I
Pre-Offer Inspections CONTACT US TODAY!
Structural Inspections

New Construction Inspections
Radon Testing

"Donofrio & Associates provided us with fast, : :
punctual and thorough service for our inspection Lead Based Paint Testi ng

Air Quality Mold Screening
Infrared Thermal Imaging

needs and a seamless process that made it easy to
understand what was happening all along the way.
Our inspector was friendly, professional and provided

a ton of detail - he made sure we understood WDO/Termite Inspections”
everything he found and was there to answer all of Pool |nspections
our questions both during the inspection and after. 7

Highly recommended!" Stucco/D ] Vit

Well Inspections®

- SATISFIED CLIENT

*State of VA ONLY

703-771-8374 1k
schedul?@Bdonofrioin§£ctions.com Dn A‘-TF \l

. . . nofrio & Associates, Lo
www.donofrioinspections.com

Licensed, Insured & Bonded #3380000548




