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REALTORS

BE
READY

FOR TODAY’S
BORROWERS

Our no hassle, no obligation
pre-approval process is simple.

Callor comein
to see us today.

Our mortgage expertise is in working
to insure that you get the best value,
service and loan product for your
client’s specific needs.

We're licensed in 20 States.

In-house processing, underwriting
and funding under one roof.

We have experts in a variety of
specialty mortgages (FHA, VA,
Conventional & More).

S N S S

We’re here to help you!

Vatche Saatdjian v WAEYEST

gﬁ%;ﬁ rortow us K1 Ed B3
(702] 604-7075 CONTACT US TODAY!
vatche@valleywestmortgage.com (702) 696-9900

amnw Sahara Ave. SurI:E 141‘1 Las "u'egas NV 8511? @

Valley West Mortgage is a wholly owned subsidiany of Valley West Corporation NMLSE 65 subject to underwriter approval. Not all applicants will gualiby. Al right a

LOOKING FOR 5 STAR PROFESSIONAL, FULL SERVICE PROPERTY MANAGEMENT?

$300 referral fee paid to agent | Clients are referred back to Agent when they want to sell

Windermere

. PRESTIGE PROPERTIES

Marti has over 10 years
experience; call her today W
so she can help you.

MARTI LADD.Property Managet. -

Windermere Prestige Properties

1681 W Horizon Ridge Parkway, Henderson, NV 89012
702-432-4600 Office | 702-301-8020 Cell | martimatthewslv@hotmail.com

S.0069857 - PM.0164150

Thinking of

refinancin

Let Jennifer help you figure outif’ |

it’s the rightsmove for,you.

nomebridge

Jennifer.Wittman@HomeBridge.com

(702) 497-8298

NMLS #644336

2580 St. Rose Parkway Suite 300 Henderson, Nevada 89074
www.homebridge.com/JenniferWittman

www.realproducersmag.com - 3



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

AIR CONDITIONING
& HEATING

Aire Serv of Las Vegas
(702) 565-4610
aireserv.com/las-vegas

ELECTRICAL SERVICES
Fowler Electric LTD

(702) 778-4346
www.fowlerelectricnv.com

FLOORING

TLC Flooring Boutique
Ramin Rostamzadeh
(702) 604-8785

HOME INSPECTION
Red Rock Home
Inspections LLC
Rick Watkins

(702) 902-9749

HOME LOANS
JMAC Home Loans
Avery Penn

(702) 888-0434
jmachomeloans.com

HOME WARRANTY
Old Republic

Home Protection
(925) 963-4726
www.orhp.com

4 . April 2020

INSURANCE

Morgan Agency LLC

/ American National
Insurance

Jarod Morgan

(702) 430-7764
Mlagents.americannational.
com/JarodMorgan-3518

LENDER

Evergreen Home Loans
Scott Gillespie

(702) 494-8448

MORTGAGE

Fairway Independent
Mortgage Inc.

Clay Schmeisser
(702) 685-2225

Guild Mortgage Co.
Ryan Erekson
(702) 528-6235

Homebridge Financial
Jennifer Wittman
(702) 497-8298

Millennium Mortgage Group
Ken Sarna
(702) 813-3919

Southwind Financial
Mark Crowson
(702) 501-8223

Valley West Mortgage
Vatche Saatdjian
(702) 696-9900

PHOTOGRAPHER TITLE INSURANCE
Stetson Ybarra Photography  Fidelity National Financial
(702) 277-8575 (702) 877-3003
stetsonybarra.com

VIDEO SERVICES
Stunning Video Consulting
(805) 250-0591

PHOTOGRAPHY

Neon Sun Photography
Brian Mannasmith
(702) 335-5335

Wild Dog Digital Inc.
Klara Filipi
(702) 826-8708

PROPERTY MANAGEMENT
Windermere Prestige
Properties

Marti Ladd

(702) 301-8020

RESIDENTIAL
COMMUNITY HOME
BUILDER

Pardee Homes

(702) 602-9684
www.pardeehomes.com

TITLE & ESCROW
COMPANY
Fidelity National
(235) 225-9597

TITLE COMPANY
Ticor Title of Nevada
Jodi Grover

(702) 283-6725
www.ticornevada.com

MEET THE

LAS VEGA

REAL PRODUCERS TEAM

Melony Peters
Publishing Assistant

Eliza Piotrowski Joe Piotrowski
Publisher Area Director

Brian Mannasmith
Neon Sun Photography

Elizabeth McCabe
Contributing Writer

David Filipi
Wild Dog Digital
Contributing Photographer Contributing Photographer

American National offers personalized
insurance coverage for home, auto,
business, life and much more.

Let’'s manage life’s risks together.
Call for your appointment today.

JAROD MORGAN

Multiline Insurance Agent

Jarod@leadersfg.com
Ins. Lic. #168380

AM
NATIONAL

702-430-7764 mlagents.americannational.com/jarodmorgan-3518 | 375 N. Stephanie St. Building 20 Las Vegas, NV 89014

Over 17 years experience in the Vegas Valley

www.realproducersmag.com - 5



FOWLER
ELECTRIC

RESIDENTIAL « COMMERCIAL « INDUSTRIAL

702-778-4346

License #0079908 We arne Sméce e Limit $2,800,000

S
WILD DOG

DIGITAL
Professional & Affordable

Real Estate Photography & 3D

Professional photos sell homes.

Focus on closing deals.
We shoot. You sell.
Call/text: 702-826-8708

orders(@wilddogdigital.com
www.wilddogdigital.com

6 - April 2020
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STAY COOL!

Your clients are
covered.

ORHP covers the cost of adding refrigerant
when completing an A/C repair.

Call us today to learn more.

Francine Willis Katherine Dunton
Sanior Accound Executive Sanior Account Executive
BOD 2627131 Ext. 1151 B00.282.7131 Ext 1344
i FrancnuWEorhp.com KathenneDifiorhp com
mry arhip comffrancnewilis myorhp combkatherinadunion
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MILLENNIUM MORTGAGE

//. GROUF

If you are looking to purchase or refinance or would like to get a
second loan estimate, give us a call. Our rates and fees combined
with our excellent customer service

cannot be matched. vy

Y
Debt consolidation refinance Multi—Family_(_____..s_' J

{

CALL TODAY TO SEE WHAT OPTIONS ARE

AVAILABLE TO YOU. /4 ;- ; |
.[“‘ : ; “' [

i i
KEN SARNA

Millennium Mortgage Group, LLC
www.MMTGGROUP.com @

Company NMLS#1786240

2520 Saint Rose Parkway Suite 305 | Henderson, NV 89074
ken.sarna@mmtggroup.com | Fax: 702-946-1413
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YOU'RE ABOUT TO UNDERTAKE

THE BIGGEST INVESTMENT

OF YOUR LIFE.

Red Rock Home Inspections truly cares
about ensuring you make a wise purchase.

Father & Son - Family owned - Veteran owned | Military/Veteran, First Responder & Teacher discount

Proud Member of VAREP Las Vegas Chapter | Home Pre-Listing Inspections
General Home Inspections | New Construction Inspections | 11th Month Warranty inspections
Fully Licensed & Insured | 100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

A = 702-902-9749 Weekend, holiday,
E OCK rrhilv.com ap}i;‘iﬁ;ﬁ’;
R D R rick@rrhilv.com available™

— HOME INSPECTIONS LLC. —

8 - April 2020

There’s an app for everything

Evergreen Home Loans™ can help you stand out amongst the competition and offer -~ =,
clients access to our newest digital mortgage tool. Features include:

o Co-branded digital business card—include your website, bio,and
medialinks!

Affordability calculator

View loan status and track progress

Send push notifications to clients

o Clients cansecurely scanand upload requested loan documents

Download the app today or contact me to learn more about co-branding options. f HMLY: 250608

Scott Gillespie NMLS:252908

Cell: (702) 494-8448
sgillespie@evergreenhomeloans.com
www.evergreenhomeloans.com/scottgillespie

A
evergreen

HOME LOANS

©2019 Evergreen Home Loans is a registered trade name of Evergreen Moneysource Mortgage Company® NMLS ID 3182. Trade/service marks are the property @
of Evergreen Home Loans. All rights reserved. Licensed under: Nevada Mortgage Banker License 3130; Nevada Mortgage Broker License 4837. TG

N
evergreen’

HOME LOANS
Scott Gillespie

|. Contacl |

GO TO:
https://myapp.evergreenhomeloans.comy/tu4so

OR:
Scan this QR code

GILLESPIE

Creating eontent for

local business in Las Vegas

Real Estate and \Wedding Videography
805.220.0591 | kevin@stunningvideoconsulting.com
———————————————

> |l ©O—

YOUR ONE STOP SHOP FOR

7456 ga/wm Dleecded

FOR RESIDENTIAL PROPERTIES.

FOR CURREN
RESIDENTS
OR BUSINESSES...
MENTION THIS

AD FOR A
< ; services audit
W of your bills.

SCHEDULE YOUR AUDIT WITH US TODAY.

805.220.0591

Residential Service Concierge

kevb360@gmail.com

www.realproducersmag.com - 9



r.'l PardeeHomes:

A FRESH TAKE ON
MODERN LIVING

Nova Ridge, at The Cliffs Village of the celebrated
master-planned community of Summerlin.

Discover inspiring valley views, sweeping panoramas and
unexpected rooflines. This is the elevated hillside living
vou've been dreaming of. These innovative one- and two-
story homes bring cutting edge design and style to the
Las Vegas Valley.

New homes from the $600s

3172 to 4,413 sq ft (approximately)
3 to 5 bedrooms / 2.5 to 4.5 Baths
Unigue designs

Gated community

MORE PARDEE HOMES THROUGHOUT THE VALLEY

Terra Luna
THE CLIFFS VILLAGE
IN SUMMERLIN
MOVE-IN READY AVAILABLE

3-5 bedrooms | 2.5-4.5 baths

From the mid $500s
One and Two Story Floorplans

Nova Ridge
THE CLIFFS VILLAGE
IN SUMMERLIN
3-5 hedrooms | 2.5-4.5 baths
From the $600s
One and Two Story Floorplans

Sandalwood
STOMNEBRIDGE VILLAGE
IN SUMMERLIN
3-5 bedrooms | 3.5-5.5 baths
From the $700=
Up to 4-Bay Garages

Evolve
NOW SELLING

2-3 bedrooms
From the low $300s
Modern Townhomes

Cirrus
NOW SELLING
2-5 bedrooms | 2.5-4 baths
From the mid $300s
Downstairs Bedroom Available

Strada
IN INSPIRADA
FINAL OPPORTUNITY
4 bedrooms | 3.5 baths
From the $400s

Strada 2.0
IN INSPIRADA
MOVE-IN READY AVAILABLE
3-5 bedrooms | 2.5-4.5 baths
From the $400s

Pivot
FINAL OPPORTUNITY

3-4 bedrooms | 2.5-3.5 baths
From the $500s
Gated Community
Downstairs Master Suite Available

Axis
3-5 bedrooms | 2.5-4.5 baths
From the mid $800s
Gated Community
MNext Level Modern

Corterra

3-5 bedrooms | 2.5-4.5 baths
From the mid 34005
Downstairs Bedroom Available

Highline
COMING SO0ON
3-5 bedrooms | 2.5-4.5 baths
Fram the $400s

Cobalt at Skye Canyon
3-5 bedrooms | 2.5-3 baths
Fram the high $300s
Downstairs Master Suite Available

Onyx at Skye Canyon
MOVE-IN READY AVAILABLE
4-5 bedrooms | 3.5-5 baths
From the high $400s
Downstairs Master Suite Available
Up to 3-Bay Garages

Indigo
MOVE-IN READY AVAILABLE

3.5 bedrooms | 2.5-3 baths
From the low 3005
Downstairs Bedroom Available

Larimar
THE VILLAGES AT TULE SPRINGS
3-5 bedrooms | 2.5-3.5 baths
From the $300s
Gated Community
One and Two Story Floorplans

Blackstone
THE VILLAGES AT TULE SPRINGS

Up to & bedrooms | 2.5-4.5 baths
Fram the low $400s
Gated Community
Up to 3-Bay Garages

Call our New Home Specialists,
Shannon Marler and Paris Bieber
at 702-602-9684 for details

PARDEEHOMES.COM/LASVEGAS

« LivingSmart® energy-saving features and options

PardeeHomes'

7 OPERYEERRE

NOVA RIDGE




- . REALTOR® on the rise

. § H g " Written by Elizabeth McCabe
- - “ Photography by Wild Dog Digital
e < J y . Although Coltyn Simmons is thriving
* Pro B to s (o] Caller’ as a REALTORS, the road wasn’t easy.

° - \
He BUl ds a SUCCGSSfUI = i “When I first started in real estate, 1

' had nothing,” recalls Coltyn. “I was to
Real Estate Team -~ P ;

> the point where I had to make a deci-
Custom Fit Construction & Simmons - sion if I should give $5 to Del Taco or

Custom Fit Real Estate Group: s $5 in my gas tank to get across town.

. . », 3 ' o’ ot fip )
N Winning leon It wasn’t easy at first. I didn’t have
\ coaches or mentors.”
L i

Because of the obstacles that he faced,

Coltyn became a man of drive and

determination. The trials that he faced

have helped to hone his character.

He was proud to be awarded Rookie of the Year

in 2013 with Keller Williams, Southern Nevada.

In 2019, he earned the Top Producer award in Using his construction

his Keller Williams office. Coltyn also has a company, Coltyn is able to

team of eight in his office, whom he coaches and help homes sell faster and

mentors. Coltyn’s team had a 2019 volume of get the seller top dollar for

$26 million; Coltyn’s personal 2019 volume was their listing. With his inno-

$16 million. vative “update before you
list program,” Coltyn walks
the home with the client,

Born and raised in Las Vegas, Coltyn Simmons looks at cosmetic upgrades

planned to attend UNLV. However, when he got (carpet, flooring, counter-

drafted by the Tampa Bay Rays, he pursued his tops, etc.), and implements

dream and became a professional baseball player. his plan into reality.

Following baseball, Coltyn pursued a new passion “We will cover the cost of the

- real estate. He explains, “My mom was a RE- upgrades and be reimbursed
ALTOR®. My brother was a REALTOR®, and my for that at escrow,” says
sister is a REALTOR®. My dad is a contractor. I Coltyn. “It allows us to have

was raised around real estate and construction my a higher commitment level
whole life. Naturally, that’s what I went into.” to our clients. We become partners with our clients and walk hand-in-

hand with their best interests in mind.”

Coltyn combined the best of both worlds for his ca-
reer. In 2009, Coltyn became a licensed REALTOR® A self-described workaholic, Coltyn savors the time he spends with family.

before pursuing construction, forming Custom He is married to his wife Mindy, and they have three children: daughters

Fit Construction in 2010. Several years later, he Wesley (3) and Brixtynn (2), and their son Krew (3 months). Coltyn also

formed Simmons Custom Fit Real Estate Group. has two children, Addisyn (15) and Casyn (12), from his first marriage.

Coltyn says, “Custom Fit Construction does residen- In his free time, Coltyn is proud to be a part of The Gentlemen’s League,
tial remodeling and new builds. The company was which does events four times a year for local and national non-profits.
actually started for the sole purpose for the real estate

company so that our clients have access to profession-  For more information on this month’s REALTOR® on the Rise, check

al, licensed contractors throughout the process.” out www.SimpleHomeSearch.com and ColtynSimmons.com.

www.realproducersmag.com -



When it comes to home loans, information
and education make the difference.

- = = A S - e — e, - e e

Spending the day helping all his clients with that is what Clay loves to do.

Clay is also very passionate about helping our veterans, active duty military members and
first responders get into new homes!!! Clay is one of three certified military mortgage boot
camp instructors for the state of Nevada, which means he gets to help educate the public and
his real estate partners by disproving a lot of the myths that are floating around out there
about VA loans.

With Clay's extensive knowledge of Fannie Mae, Freddie Mac, FHA, Jumbo and VA guidelines,
he usually knows what underwriters are going to request before we even submit an
application to them! Because of this understanding of what is needed at the beginning of the
mortgage process, Clay's clients can feel confident they will be getting a top-tier home loan
experience.

Clay fully understands that the industry has changed and continues to change daily, monthly
and on an annual basis. As a seasoned mortgage professional, Clay works diligently to stay
informed and educated of frequent industry changes so that he can better serve his clients
and real estate partners!

Knowledge. Experience. Customer service. Clay uses these skills to guide his clients through
what might, for many of them, be the largest purchase of their life. In trying to make the
transaction as stress-free as possible, Clay wants his clients to actually enjoy purchasing a
new home or refinancing their current home loan.

FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

CLAY SCHMEISSER
Branch Manager
NMLS# 404275

Las Vegas, NV

Office 702.685.2225 g ;
Cell 702.777.2666 - |
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Meet REALTOR®

John Paul
J.P.) David

with Milestone Realty

16 - April 2020

P> high roller

Written by Elizabeth McCabe
Photographs by Neon Sun Photography

Hard Work and
Dedication Are Keys
to His Success

e

With a career volume estimated to
be 70 million dollars, REALTOR®
John Paul (J.P. David) has tasted
sweet success in the competitive
world of real estate. He is a trusted
REALTOR® with Milestone Realty.

Prior to real estate, J.P. served
our nation in the Marines for four
years. Through his dedication

to the Marines, J.P. learned to
appreciate working long hours
and not complain about working
every day. This experience was
foundational to his future career

in real estate.

How did J.P. enter real estate?
“Another REALTOR® told me to
get into real estate and paid for
my license,” J.P. smiles. He’s been
selling homes and making clients’

dreams come true ever since.

Motivated by hard work, J.P. is proud to be the num-
ber two agent with the most units sold in 2019 in the
Asian Real Estate Association of America (AREAA)

in Nevada. Oddly enough, he has only been a REAL-

TOR® for four years.

Through real estate, he has understood that “real
estate is a business and not a job.” J.P. explains, “With
a business, you must have working capital, communi-
cation skills, and marketing skills. I would have failed

i

early in real estate if I hadn’t realized this distinction.

Building Business Through Referrals
“My favorite part about being a REALTOR® is receiv-
ing a referral from a previous client. That tells me that

I have done something right,” says J.P.

Born and raised in the Philippines, J.P. speaks a second
language. He has worked with hundreds of families in
Las Vegas to find homes. With a quest to becoming the
best REALTOR® possible, J.P. continues to strive every

day to be the number one agent in the market.

(L-R front) Bryan Barz, Lalaine Ledford, Nina Presto
(L-R back) JP Cruz David, Lou Yang

Through real
estate, he has
understood that

‘real estate is a
business and

not a job.’

Helping the
Homeless
With great
success comes
the responsi-
bility to make
a difference. J.P.
has a heart for the
homeless. He enjoys
donating to charities that
help homeless families. He
also gives to churches that help
the plight of the homeless.

Advice for New Agents

“If I were a new agent starting out, I would buy a Prius and
work as a driver for Uber or Lyft in the evening,” says J.P.
Why a Prius? “You’re going to be doing a lot of driving,”

says J.P., “and you need a reliable vehicle.”

As for Uber and Lyft driving, new agents need a reliable
source of income. Serving as a driver can serve as a stream
of steady income until a new real estate agent’s business
takes off.

J.P. adds, “I would also wear a suit and tie and sell real estate
seven days a week to set myself apart from other REAL-
TORS®.” In a competitive industry, standing out above the

crowd is important.

Focused on Family

When J.P. isn’t working, he enjoys spending time with his fami-
ly. He proposed to his fiancée last year and is excited to get mar-
ried this year, eager to begin their new life together. “I am also a

proud stepdad to Caryl, who is turning 16 this year,” says J.P.

In his free time, J.P. is a fitness enthusiast. He says, “I work
out in the morning to help me manage my stress.” He also likes

enjoying new restaurants.

Real estate is the perfect career for J.P. with his drive,
determination, and his stellar work ethic. J.P. has built a
solid reputation in the community, and he genuinely enjoys

his profession.

For more information on this month’s High Roller, check out his
Facebook page, John Paul David, Realtor, Milestone Realty.

www.realproducersmag.com - 17
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—— IN THE LAS VEGAS VALLEY
Trusted everywhere every day. Neon sun i

photography
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Your Marketing and Sales
Technology Team!

Dave Bennett

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

D ot

Nata radley

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

[t's 2020. Are you ready? We are!

www.realproducersmag.com - 19



MEET

20 - April 2020

WITH
AIRE SERV

YOUR LAS VEGAS HEATING &
AIR CONDITIONING EXPERTS!

“Our company is built on honesty and integ-

rity,” says Doug Moore, vice president and

co-owner of Aire Serv of Las Vegas.

Aire Serv is proud to be the Las Vegas heating
and air conditioning experts for residential and
commercial clients. As a full-service compa-
ny, the professionals here provide repairs and
maintenance 24/7. They service heaters, air
conditioners, air purifiers, and conduct air
duct services to provide better air quality. All

service specialists are certified.

Aire Serv is proud to be preferred carriers for
Amana, Goodman, York, Rheem, Lennox, Trane
Honeywell, and Nest products. Doug says, “We
are certified in Honeywell, Nest, Ecobee, and
offer smart thermostats as well as other smart
home devices.”

Doug is passionate about his profession, espe-
cially with the changes in technology that are
ever-evolving. He says, “The technology in the
HVAC world is just like a cell phone, changing on
a daily basis.” He and his dedicated team stay on
top of technological trends and the latest advanc-

es to pass that viable information onto clients.

ADVICE FOR CLIENTS

Preventive maintenance is important for HVAC units.

Doug says, “HVAC units are just like vehicles. If you don’t
maintain them, you are cutting the life expectancy short. With
extreme temperatures in Las Vegas, air conditioning units work
hard in the highest peak temperatures.” Maintaining your air

conditioner can pay off for years to come.

Aire Serv offers bi-annual maintenance programs for spring and
fall, as well as quarterly. The spring service will get units ready
for the hot summer months so air conditioners can easily han-
dle the harsh temperatures. A fall tune-up will ensure heaters

are ready for freezing temperatures.

REALTORSE® turn to Aire Serv for all of their air-conditioning
needs. Doug explains, “We team up with property management
companies and have a very large client list of REALTORS®.”
Technicians can be dispatched within hours to fix problems.
Those with advantage plan accounts also receive a 15% discount

for all services. A 24/7 service is also available.

UPFRONT PRICING AND A QUALITY ASSURANCE BACKING
One thing that sets Aire Serv apart is our upfront pricing,
and customers never have to pay a penny more than what is

quoted on a project.

“We offer a quality assurance backing. I guarantee any and all
services that our service team or technical professionals pro-
vide. Once we walk away, if something goes wrong, we’ll fix it

with no hassle,” says Doug.

PROVIDING PEACE OF MIND

“We really do appreciate our customers,” says Doug. In addition
to being a company of honesty and integrity, Aire Serv provides
peace of mind to our customers. Customers can rest assured
that their HVAC
systems will work effi-
ciently despite chang-

ing temperatures.

We also provide dis-
counts to all first re-
sponders, the military,
and the elderly.

“We’re not about the
mighty buck,” adds
Doug. “We are more
into servicing our

customers.”

For more information,
check out

www.aireserv.com/

las-vegas. Alex Chavez and Doug Moore

www.realproducersmag.com - 21



M. <IMARK CROWSON

You need an experienced
loan officer on your team.

Whether you are a first time home buyer,
purchasing your dream home, pursuing an
investment opportunity, or refinancing your home
for the pursuit of a lifelong dream, a mortgage is a
crucial part of a big life milestone. Who you
choose to work with can greatly influence your

l I . experience beyond the specific terms and rates
you sign off on.

| would love to work with you toward achieving your dream.
Let's set up a meeting today to discuss how | can help you.

_!. .

ey

=

- Premier Mortgage Officer | Las Vegas
T N 702-501-8223
”&u '} \ s 6655 W. Sahara Ave Suite D-114

%
o h

Las Vegas, NV 89146

-

P — o e
e

p.‘\
i

osfl _ _ Mark (rowson

Mark@MarkCrowson.com 7 EQUAL HOUSING

LENDER

WWW.MarkCrowson.COM  nevaba Lic #22783 | NMLS #291985

GREAT TECH ALLOWS

YOU TO WORK WITH
MORE PEOPLE MGRE OFTEN WITH MORE

- AN D
Some Peo F:::-|E:'- Like Livin gina

DATASOYOUCAN @ K3 @ i
MORE HUMAN AND MAKE Everyone Else Should Cal

Aire Serv For Better
O ReLATIONSHIPS [
Indoor Air Quality.
AIRESERYV

1 Mwighborly company

THE ENGLAND TEAM

MARKETING = TECHNOLOGY =« S5ALES

Fidelity National Title

STETSON YBARRA
PHOTOGRAPHY

LUXURY REAL ESTATE PHOTO &
Michael Joslyn VIDEQ PRODUCTION

England England

253.225.9597 253.225.6521 -ALL / TEXT: 702.277.8575
INSTAGRAM: @stetson_ybarra
stetson.ybarra

Egmail.com

STETSONYBARRA.COM
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A CORNERSTONE
OF THE LAS
VEGAS REALTY
COMMUNITY

KE |

WITH SIMPLY i l

VEGAS REAL ESTATE

“When | started in real estate, nothing was
computerized. We had a dot-matrix fax machine. The
MLS book had one black and white photo per listing.
There were no cell phones, and you had to pick up
keys for each showing; there were no lockboxes,”
recalls REALTOR® Kelly Barnhart.

Kelly has seen a lot of changes in the
past 39 years. She says, “Everything is so
much faster with today’s technology, and
so much more is expected.” Kelly rises to
the challenge.

As a REALTOR,® Kelly is ranked in the

Written by Elizabeth McCabe
Photography by Wild Dog Digital

Not to mention being recognized as the

P» ace of the month

Top 10 in overall production with her bro-
kerage, Simply Vegas Real Estate.

Following Her Parents’ Footsteps
into Real Estate

“I went to college and realized it wasn’t
for me. I felt unfulfilled and had no direc-
tion. My parents were both REALTORS®,
and my dad said, “You should get your
license.” So I did,” says Kelly.
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Top 2.5% of over 14,000 Las Vegas agents.

Kelly was determined to
follow in their footsteps. As
Kelly says, “I grew up in the
business. Real estate was a
second language for me, and
it was easy for me to make

that transition.”

She sold real estate in Phoe-
nix for eight years before
coming to Vegas in the ‘80s
when her husband got a posi-
tion to open Angel Park Golf
Course. Because she didn’t
know the city, Kelly found her
niche working for new home

builders for 15 years.

She says, “I got to know
the town, the different
builders, and the ins and

outs of new construction.”

“It was a good way to start
my real estate career in Las

Vegas,” she smiles.

Leading the Next

Generation

“I'm mentoring my son, Ben-
jamin Barnhart, in real estate.
He has been in the business
for four years,” says Kelly.
Carrying on the family tra-
dition, Benjamin took to real

estate like a fish to water.

“I love being able to work
with my son and watch him
grow into the business,” says
Kelly. He also has been recog-
nized as a top producer. Kelly
couldn’t be prouder. She also
gives back to the community,
making a donation to chari-
ties with every transaction,
including St. Jude’s Research
Hospital, Safe Nest, Habitat
for Humanity, Nevada SPCA,

and Dress for Success.

Personal Pursuits
When Kelly isn’t selling

homes, she enjoys spending

time with her family. She is married to her husband David, and they
have two children, Benjamin and Bridget, who is graduating with a

degree in Actuarial Science.

In her downtime, Kelly loves golf. She and David are members at Red
Rock Country Club. Kelly also enjoys traveling. This year, she and Da-
vid are going to Ireland, which will be David’s first trip abroad. Kelly,

who has been to Europe five times, couldn’t be more excited.
Cooking is another pastime. Kelly and her husband have belonged to
a gourmet dinner club, The Guzzling Gourmets, for 19 years and enjoy

putting on elaborate dinner parties with amazing food.

Kelly is approaching four decades in real estate, and she can’t imagine a
better profession. True to her slogan, Kelly is “Your REALTOR® for Life.”

For more information, check out her website, lasvegashomesbykelly.com
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Advantage
We aim to create business
partnerships, not just a
referring partnership, and
understand the impact we
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CARPET . TILE / STONE - LAMINATE - AREA RUGS
Biggest selection of name brand luxury vinyl planks

Questions? Let’s talk.

Visit our showrooms at our two locations to pick out your new flooring today!

HACIENDA LOCATION BLUE DIAMOND LOCATION
4505 W. Hacienda, Ste A - Las Vegas, NV 89118 7955 Blue Diamond Rd, Ste 101« Las Vegas, NV 89178
(702) 248-7777 (702) 248-7777
Showroom Showroom
Mon-Fri 8am-6pm « Sat 8am-5:30pm Mon-Sat 10am-5pm « Sun By appointment only

Ryan Erekson
Mortgage Ninja
NMLS ID# 445075

Henderson, NV 89074
M: 702.528.6235

Apply Online
www.RyanErekson.com

www.tlcflooringlv.com Licensed, bonded, insured #80490, #30491

9065 S. Pecos Rd., Ste 120,150

rerekson@guildmortgage.net

Grow your business with Guild.

Wide array of loan
products
Including Conventional, FHA, VA,
jumbo, renovation, condos and non-
QM products down to a 500 credit
score and bank statement loan
products

We’re highly recommended

Guild has a 96% customer
satisfaction rating according
to MortgageSAT, a leading borrower
satisfaction survey.

©

We close quickl

Our target close for all loa
days from date received. Ask
we make this happen succe!

"Ryan is my loan go to guy! He always has great response time & is great
} with my clients. He is highly knowledgeable in his industry & also goes the
extra mile to ensure my clients get the best rates & any programs they may
be eligible for. It is always a pleasure to work with him and his team."

Guiid

mortgage

OWN WHAT MATTERS
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“THE MOST RESOURCEFUL PEOPLE IN TOWN"
WITH 7 LOCATIONS ACROSS THE VALLEY
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Phone: (702) 932-0777

8363 W. Sunset Rd Ste. 100 T RN

Las Vegas, NV 89113



